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* Serious Threat: Credit A llocation
“ Adoption of credit allocation 

proposals currently before Cong­
ress could cripple our capital 

** markets and result in a serious
^ threat to individual freedom.”

This is the statement made 
■V recently by Willard C. Butcher,

president, The Chase Manhattan 
Bank, N. A ., New York. He 

k referred to H. R. 3161 now before
the House Committee on Banking 

¥ and Currency. A similar bill is
being reviewed by the Senate 
Committee on Banking and Urban

* Affairs.
Mr. Butcher strongly criticized 

Congressional measures to federal­
ly allocate credit and called, 
instead, for increased incentives to 

►- support the creation of needed
capital in the United States.

* “ The highest priority of our 
^ economy today should lie in the

nurture and stimulation of capital 
formation, because everything else 
we want grows out of that,”  Mr. 

^ Butcher said.
^ He predicted the nation would

require close to $4.1 trillion by 1985 
y  “ for energy, for bringing our

industrial plant up to date, for the 
** higher quality of life we are
^ demanding.”  He cautioned, how­

ever, that if measures are not taken
* soon to stimulate capital formation, 

the U. S. “ will be underinvesting

every day for the next 10 years by 
$400 million.

Massive Needs
The Chase president added, “ In 

the face of these massive needs for 
capital and credit, we are confront­
ed with the specter of new 
government policy and action that 
could cripple our capital markets.”

Mr. Butcher questioned whether 
the national econom y of the 
American people could survive the 
allocation of credit by government 
to some borrowers and away from 
others.

“ It is not such a long step from 
the constraints written into the act 
itself to having the government 
say, ‘You can finance a condomin­
ium in Florida but not a summer 
home on Lake Michigan,’ or ‘You 
can finance the government deficit 
but not the needs of a private 
company,’ ” he said.

He added that the person chosen 
to run the governmental allocation 
mechanism “ will possess more 
power than a bad man should have 
or a good man would want.”

Mr. Butcher argued that the 
“ true allocators of credit and 
resources in a free society” should 
be the people themselves, and that 
the nation’s 14,000 banks and other 
lenders should continue to operate

as intermediaries in making credit 
decisions.

The banker pointed out that the 
normal course of government 
regulation generally bogs down “ in 
a web of inelastic and unchangeable 
rules.”

“ Our most troubled industries 
today—railroads, airlines, utili­
ties—are among the most regu­
lated,”  he noted.

Rather than allocate credit, Mr. 
Butcher said, the government 
should concentrate on helping 
stimulate capital by “ m oving 
toward a much more favorable 
atmosphere for its creation.” Such 
vehicles as increased corporate 
profits, he said, should be 
encouraged.

“ There is no such thing as 
‘excess profits’ for a company that 
needs capital,”  he said.

In particular, Mr. Butcher 
recommended five areas where 
positive government action could 
contribute to increased capital 
formation:

1) Depreciation allowances. . . 
“ More realistic methods of deter­
mining depreciation allowances for 
plant, equipment and inventory, to 
reflect more fully their current 
rather than historical costs.

2) Taxes on retained earnings for 
investment. . .“ Preferential tax 
treatment for retained corporate 
earnings used for investment

(Turn to back page, please)

Banking for a brighter future.
For straight talk on corre­

spondent banking, talk with 
Homer Jensen at CCB. We do
your kind of banking. CAPITAL CITY BRflK

■mk H  Des Moines' second largest independent bank. Main Bank East Fifth and Locust, Des Moines, lowa 50309 515/244-5111
Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



2

FEST NATIONAL BANK
in Sioux City

E

Gary Stevenson, Doug VanMeeteren, 
Vice President Correspondent Rep.

Improve your bottom line with our Correspondent Services from First 
National where your customers are our concern, too.

Togetta we have a lot to share
Iowa News

BATTLE CREEK: Officers of the 
First State Bank have started 
action in district court to gain 
approval on moving the bank to Ida 
Grove. Cecil Dunn, superintendent 
of banking denied the move 
following application by the group 
last August.
BOONE: The Citizens National 
Bank Open House will be held 
March 4 & 5 from 9 a.m. to 3 p.m. 
and March 6 from 9 a.m. to 9 p.m. 
in its new banking quarters. 
Renovation of the former bank and 
construction of an addition was 
begun 18 months ago. Location of 
the bank remains on the corner of 
8th and Story with a full block 
being utilized for the building, 
drive-in and parking area.

DES MOINES: Charles O. Russell, 
president of Highland Park State 
Bank, hias been elected a director of 
Valley National Bank. All officers 
of Highland Park State Bank have 
been elected officers of Valley 
National Bank.

These actions were occasioned by 
the merger of the two banks. The 
agreement to merge was first

announced by the two banks in 
August of 1973. Approval was 
granted by the Comptroller of the 
Currency in January of this year. 
On March 1, 1975, all offices of the 
Highland Park State Bank become 
offices of Valley National Bank.

DES MOINES: Bankers Trust has 
announced the election of the 
following seven officers: Leo E. 
Herrick, assistant vice president 
and trust officer; Dan J. Bomar, 
Russell Curtis and Ray Davis, 
assistant trust officers; Ronald J. 
Deitrick, trust systems officer; 
George F. Tomlinson, program­
ming manager, and William D. 
Weller, systems analyst.

PAULLINA: James F. Meyer, 50, 
president, First National Bank, 
died February 19 in an Omaha 
hospital following surgery. He had 
been with the First National 26 
years. He was a graduate of the 
Wisconsin Graduate School of 
Banking.
SUMNER: The First National 
Bank has announced the promo­
tions of Glenn H. Wiebke from 
assistant cashier to cashier and 
Eugene Knoploh from assistant 
cashier to assistant vice president, 
farm department.

Nebraska News
CHESTER: The officers of the 
State Bank of Chester were stated 
incorrectly in the February issue of 
the Northwestern Banker. The 
correct list is Harold R. Porter,

Christy Leo Bob
Armstrong Kane Scott
‘WE HAVE WHAT YOU WANT 

in a correspondent bank’American Trust
and Savings Bank

9TH AND M AIN, DUBUQUE, IOWA 
MEMBER FDIC-FRS

president; Bonnie J. Porter, vice 
president and Jack D. Long, vice 
president and cashier. These 
officers serve on the board along 
with Clay Cafferty and Max 
Derowitsch. Mr. and Mrs. Porter 
recently purchased interest in the 
bank from Mr. and Mrs. G. D. Van 
Cleef.
FREMONT: The Fremont National 
Bank has announced the following 
promotions: John A. Haslam,
executive vice president and trust 
officer; Jack F. Paulson, senior vice 
president and trust officer; Jim A. 
Hosher, senior vice president andj 
cashier; David N. Simmons, vicef 
president, marketing, and Norma 
Jeanne Keisler, manager of Fre­
mont National East.

NORTH PLATTE: The Federal 
Reserve Bank of Kansas' City has 
announced its approval of the 
application by FIRN-CO., INC., 
here for approval to become a bank 
holding company through the 
acquisition of 100% of the voting 
shares of The First National Bank 
and Trust Company.
OM AH A: The First National 
Bank’s annual Chuck W agon 
Roundup will be held Thursday, 
March 13, from 10 a.m. to 3:30 
p.m. at the Ak-Sar-Ben Sale 
Pavilion, Ak-Sar-Ben Field.

OMAHA: The First National Bank 
has announced the follow ing

r
Dwayne Smith

We're in our new home at Seventh and Walnut. 
Stop in and visit us soon.

Iowa-Des Moines 
national Bank ¡M s
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CASH -F LOW

Wells

You hear a lot about the advantages of estab­
lishing credit, but not much is said about some­
thing that is just as important, if not more im­
portant in the long run—keeping your credit 
good. Once you establish credit, you are watched 
by many eyes of the business world—not only 
your record of making payments on schedule 
but many of your other activities as well. It's no 
secret that your credit history follows you 
wherever you go.

Do you th ink of credit as a valuable per­
sonal asset? It is. The confidence others have in 
you makes it possible to borrow or buy on time 

Like all valuable assets, credit can turn into a 
liability if not managed right. Wise use of 
credit—wilttkemphasis on “wise"—makes the

*4 * A
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difference. Although we know that it can de­
stroy a family if used unwisely without dis­
cretion, the staff of our bank can assure you 
that the wise use of credit is an important 
part of good financial management in this day 
and age.

Use of credit is “ wise" when it advances 
long-term fam ily goals, when goods bought on 
credit give enough satisfaction to compensate 
for adjustments necessary to repay the debt and 
when your fam ily deems it more sensible to 
borrow than to save first and pay cash later. 
Credit allows your fam ily to buy things when 
you most need them or at a saving when items 
are sale-priced.

Each family must decide whether or not to 
include credit in its financial management plan.
The amount you can use safely depends on 
current income, future income prospects, cur­
rent fixed expenses, size of family, what phase 
of the life cycle your family is in and the 
thrift habits of your family.

Information about your family therefore 
is requested when you apply for credit at our 
bank. Since fam ily credit is a personal matter, 
with no set rule on how much credit a family 
should use, we invite you to stop and visit 
about it in privacy and in confidence.

By helping us understand your financial 
life, our bank can best serve your credit needs 
and help you achieve fauj|v goals.
F letcher E. W ells , V ice  P re s id en tcT O  Cash ier

4 4 4 \  T *  * ' \ 4 *. 4 \ 4.

ORDER FORM
Please accept our order for________________copies of

MoneyWise II per month.
Begin with the release for__________________(month).
Print with bank logo and bank officer using:

Dblue; Dsand; or D ivory paper.

UWe want to save $35 (masthead make ready) — 
by paying 6 months in advance.

DWe prefer to pay monthly.
Authorized by__________________________________
(name & title)

Bank name_____________________________________

Add ress_______________________________________

City, State, Zip_________________________________
I understand that this order is for six printing months 
and that it renews on a like basis unless modified or 
cancelled 15 days before each extension.

SPECIAL INSTRUCTIONS 
Masthead Copy — send letterheads, condition statements 

or slicks. Black and white copy is best. We will re­
turn proposed bank masthead for approval.

Officer's Photo — send black and white glossy. Print 
name and title on back with soft pencil.

Camera Ready Copy for Inside Spread — observe margin 
requirements (no bleeds) and ship to arrive by the 
first of the month preceding release date. Set-up 
charge—additional $35. If materials arrive late, we 
reserve the right to "skip-month".

The BankVertising Co., 1300 Hagan, aign, IL 61820
4 f  pkone 217/356-1 339 a  I  14 k * ± k ± \  *  \  \  \  k L k* b 4 4 4 4
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The mini newsletter attached is an actual 
sample of MoneyWise II.

EXCITING! NEW!

MoneyWise II keeps pace with today. Rides 
piggyback with monthly statements—making 
the most of your postage dollar.

Created by The BankVertising Company, 
a newsletter house with over 16 years ex­
perience and presently serving more than 
700 banks nationwide.

jrSelling, reselling, and cross-selling the 
whole bank and its people.

^Featuring the bank logo and a bank 
officer ("free" rotation every six months 
with advance payment).

Alternatively, may be printed with your 
camera ready material on the inside 
spread for a set-up fee.

jrPrinted on your choice of blue, ivory 
or sand paper.

The rate schedule on back shows how 
inexpensive this monthly advertising program 
really is!

Note: Priority for MoneyWise II must be pro­
cessed on a FIFO basis—so make your 
reservation, now.

THE Ba I k VERTISING COMPANY.
A  ¿¡L j l  t  > >/' A , *4» lei *A

Thoughts To Live By
BY DON LONG

TAYLO R

LIVING AND LEARNING
I’ve heard lots o f older people say: "What 

I’d give to be young and know what I know 
now.”  I think I’ve finally figured out what 
they mean. Sort o f like the boy at 18 who 
goes away, comes home after 3 or 4 years and 
is amazed to find how much smarter old Dad 
is!

Sooner or later, a man, if he is wise, dis­
covers that life is a mixture o f good days and 
bad, victory and defeat, give and take. He 
learns that it doesn’t pay to be a too sensitive 
soul; that he should let some things go over 
his head like water o ff a duck’s back.

He learns that he who loses his temper 
usually loses out. He learns that all men have 
burnt toast for breakfast now and then, and 
that he shouldn’t take the other fellow’s 
grouch too seriously. He learns that carrying a 
chip on his shoulder is the easiest way to start 
a fight, and the quickest way to become un­
popular is to carry tales and gossip about 
others.

He learns that buck-passing always turns 
out to be a boomerang and that it never pays.

He learns that even the janitor is human 
and that it does no harm to smile and say, 
“ Good morning,”  even if it’s raining.

He learns that folks are not any harder to 
get along with in one place than another; that 
“ getting along”  depends about 98% on his 
own behavior.

G COMP/

n
WHAT EVERYONE WANTS TO KNOW: 
When will times get better? As prospects look 
now, the answer is in three parts:

(1) Currently, the economy is in position 
to start getting well—a slow, modest recovery 
around mid-year or a little later. (2) But full 
prosperity? That will take longer, and looks 
about a year away. (3) The IF in both parts o f 
the outlook is: If things go well and there’s a 
change in thinking about what the ideal is— 
recognizing unabated economic growth isn’t 
everything. Growth must come but at reason­
able cost.

Although inflation may continue high all 
this year, it has been slowed. In the short run, 
there will be plenty o f money for consumers 
to spend the economy into recovery. There’s 
the $52 billion o f deficit spending by the 
government. And there will be 28 billion o f 
income tax refunds plus $15 to $20 billion o f 
tax rebates. If a growth trend is restored—and 
hence productivity improves—inflation will 
continue to cool down.

BIG G EST C U LPRIT IN INFLATION’S 
SQUEEZE ON FAMILIES? Food? Housing? 
Medical Expense? If they are your answer, try 
again—unless your situation is different from 
that o f most Americans. Taxes—federal, state, 
local and social security combined—have been 
the fastest-growing item in the family budget 
during the recent years o f inflation and price 
increases, according to a Conference Board 
study through 1973.

CONSUMER-BUSINESS TRENDS-Cost o f 
making sales calls is up—increasing 14% last 
year. And with the recession, more calls are 
needed to get an order . . . Flood o f illegal 
aliens—Estimates range from 6 to 12 million 
competing in the U.S. job  market . . . Movies 
are back in style, as people try to get away 
from the problems o f real life.

Copyright 1975, THE BANKVERTISING
I  .à, 4 .A £

TMPANY, 1300 Hagan, Chamnaign, IL 61820
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CALL ON THE “PERFORMANCE TEAM”
where common transactions are handled uncommonly well.

FIRST NATIONAL LI NCOLN
13th & M Street • Lincoln, Nebraska 68501 • Member, F.D.I.C.

elections and promotions: Elias J. 
^ Eliopoulos, vice president and head 

of the operations division, named to 
t  the board; A1 C. Frouillard, 

business development officer, pro­
moted to second vice president, 

K v commercial accounts, and Denny 
M. Dickinson, promoted to loan 
officer.
STANTON: John B. Eberly, vice 
president, is now president of the 
Stanton National Bank. He suc- 
ceeds his father, G. D. Eberly who 
will remain as chairman.

A-
Illinois News

CHICAGO: Duke P. Gibbon has 
^ been elected an assistant vice
k president of the Merchandise

National Bank. He will serve as 
4  manager of the credit section,

commercial lending department.

CLARENDON HILLS: Neil J. 
Koranda has been named loan 
officer at the Bank of Clarendon 
Hills.

ELMHURST: The Bank of Elm­
hurst has announced the promotion 

^ of Keith T. Kauffman to assistant
cashier.

PERU: First National Bank’s
** application for permission to
^ establish an office at 2022 Fourth

Street here has been approved.

SYCAMORE: Farmers and Mer- 
chants Bank has received consent 
to establish limited trust powers.

M IN N E APOLIS: Northwestern 
National Bank will hold a two-day 
operational and planning session 
for bankers on Automated Clearing 
House systems March 13-14.

MINNEAPOLIS: The Minnesota 
chapter of the Bank Marketing 
Association will hold a chapter 
meeting Wednesday, March 12, at 
the Thunderbird Motel in the Hall 
of Tribes. Glen O. Olson, vice 
president, American National Bank 
and Trust, St. Paul, director of the 
meeting, announces that Jack W. 
Whittle, vice president, marketing, 
Continental Bank of Chicago, will 
speak on “ Marketing Planning.” 
Cocktails are at 5:30 p.m. with 
dinner at 6:30 followed by the 
principal speaker.

MINNEAPOLIS: Frank B. Krause 
has been elected a senior vice 
president of First National Bank. 
He will become deputy head of the 
trusts and investment management 
group and will continue in charge of 
the trust administration depart­
ment.

OLIVIA: The American State 
Bank has announced the addition of 
G. W. Walbum as agricultural 
representative. He recently retired 
as district director of the Farmers 
Home Administration.

North Dakota News
WAHPETON: Clair W. Hudson, 
general manager of Lillegard’s Inc., 
has been elected to the Wahpeton 
National Bank’s board of directors.

► Minnesota News South Dakota News
*■ BROWNS VALLEY: Union State CORSICA: Joyce L. Brink has 

Bank has announced the appoint- been elected assistant vice presi- 
r  ment of Ronald B. McCaskell to dent of the National Bank of South
** assistant vice president. Dakota, Corsica branch.

A
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Ben Eilders,
Senior
Vice President
wants to build a solid correspondent 
banking relationship with you.

Use our toll free WATS line: 800-362-1688

Bankers Trust
6th & Locust/ 

Des Moines, Iowa 50309

SIOUX FALLS: Gerald B. Feld- 
haus has been elected vice president 
and cashier at the Union Bank & 
Trust Co. He will in charge of 
lending activities.

Colorado News
DENVER: Five persons have been 
promoted at Security National 
Bank, according to C. Gale Sellens, 
president. They are Herman J. 
Zueck, senior vice president for 
operations; Charles B. Worthing­
ton, cashier; and Larry G. Goscha, 
Raymond D. Horton and Scott R. 
Scholbe, assistant cashiers.

LA FA Y E TTE : First National 
Bank’s application for permission 
to establish an office at 301 East 
Simpson has been approved.

Montana News
HELENA: The board of Bancor- 
poration of Montana has decided to 
withdraw the Company’s applica­
tion for Federal Reserve Board 
approval of the proposed acquisi­
tion of Bank of Montana here. It is 
anticipated that Bancorporation 
will re-submit the application in 
mid-1975 or later.

Wyoming News
CHEYENNE: The Board of Gover­
nors of the Federal Reserve System 
has announced its approval of the 
application of Wyoming Bancor­
poration, Cheyenne, to acquire 
Bank of Wyoming, Hanna, a 
proposed new bank.

Call
Howard Nielsen 
for

P ersonal Attention 
to A ll Your 

Correspondent N eeds

u s National 
Bank .....
CALL I° £  536-2000 D l p ñDigitized for FRASER 
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A good 
correspondent 

bank relationship 
is still built 

by good people. 
Yours and ours.

John Pothoven 
Corres. Banking Rep.

Call me 
toll free . . . 
800- 332-5991

Merchants ^  
National Bank 151
Cedar Rapids. Iowa 52401 A  BANKS OF IOWA' BANK

CREDIT ALLOCATION. . . . 
(Continued from page 1)
purposes.”  Mr. Butcher also 
endorsed President Ford’s sugges­
tion that preferred stock dividends 
be treated as a business expense.

3) Capital gains tax treatment. . 
Amelioration of “ the relatively 
harsh treatment of capital gains as 
compared with that of most other 
countries.”

4) Stability in monetary policy. . 
“ Changes, when they are deemed 
necessary, would be subtle and 
gradual, so that they do not 
dislocate any sector o f the 
economy.”

BETTER TALK TO ADROVERS
MAN

BERNIE MILLER 

ED RIETZ

FRED CUMMINGS

At The Most Experienced Agricultural 
Financial Center In Chicago.

PHONE (312) 927-7000

THE DROVERS
NATIONAL BANK OF CHICAGO

47th and Ashland Ave. Chicago, III. 60609
Member F.D.I.C.

5) Freer market economy. . . 
“ Measures contributing to a freer 
market economy would include ‘the 
removal of regulations that have 
outlasted their time and the 
dismantling of agencies that have 
outlived their purpose. This would 
also include rejection of controls.” ’ 

Mr. Butcher added that capital 
formation is everybody’s business.

“ What we need for the long-term 
is an ever-growing base of personal 
savings, so that more people will 
have a larger and larger stake in our 
total economy, and in the stability 
of our currency,” he said.

W A N T  A D S
Rates 35 cents per word per 

insertion. Minimum: 12 words 
NORTHWESTERN BANKER  
3 0 6 15th St., Des Moines, Iowa

POSITION W ANTED  
Commercial and real estate loan officer 
in $20MM bank desires new position 
with future of moving up. Over 7 years 
experience in all phases of bank and have 
law degree. Prefer large metropolitan 
area. Resume upon request. Write Box 
IBN, c/o  NORTHWESTERN BANKER, 
306 15th St., Des Moines, la 50309.

POSITION AVAILABLE  
Progressive Iowa county seat bank 
seeks qualified installment/operations 
person. Write in confidence to File FXC, 
c/o  NORTHWESTERN BANKER, 306 
15th St., Des Moines, Iowa 50309.

When 
you need

a little help 
call us on our 

toll free 
wats number 
8 0 0 - 362-1615

EDDIE A. WILLIAM B. RUSSELL G. GREGO RY S. GERALD  B. 
W OLF GREAVES  PLAGER W OLFE MURPHY

Correspondent Bank Department
Central National Bank & Trust Company

. LOCUST AT SIXTH AVENUE. I MOTOR BANK AT FIFTH & GRAND
FULL SERVICE OFFICE AT 35TH & INGERSOLL. DES MOINES. PHONE 243-8181. MEMBER I

OUR SILVER LAMP, at 98 cents Each, 
metal and with glass globe, burns lamp 
oil and charms all! Six inches high. 
Perfect for your Welcome Wagon...and 
absolutely America’s most successful 
new account opener when you ask fon 
$50 minimum. Packed 192 per case" 
Warehoused, so no samples. Special 
price if you buy before March 31. BOB 
TUCKER ASSOCIATES, BOX 1222, 
PT. ARTHUR, TX 77640. “Since 1958”

POSITION AVAILABLE  
Opening for experienced person, both in 
operations and loans, in a small bank in 
growing community. Limited to Rocky 
Mountain applicants. Send resume and 
salary history to President, Wyoming 
Bank & Trust Company, P. 0 . Box 950, 
Buffalo, Wyo. 82834.

POSITION W ANTED  
Number two or number three position in 
agri-lending bank, 25 years experience 
in all phases, Agri-real estate, install­
ment and operations. Write Box CPI, 
c/o  NORTHWESTERN BANKER, 306 
15th Street, Des Moines, Iowa 50309.

EMPLOYMENT OPPORTUNITY 
Loan officer with strong commercial 
experience. Ag and operations back­
ground desirable, but not necessary. 
Aggressive northwest Iowa community; 
opportunity for further advancement in 
management team. Contact Box BNL 
c/o  NORTHWESTERN BANKER, 30(J 
15th St., Des Moines, la. 50309.

BE YOUR AREA’S LEADING AG 
BANK. Doane’s Farming For Profit can 
fill a gap in your marketing program. 
Send this exclusive ag newsletter to the 
best farmers in your area. For a free 
6-month sample subscription, write: D. 
R. Gorr, DOANE, Dept. 702, 8900 
Manchester Road, St. Louis, Mo. 63144.

WANTED—EXPERIENCED BANKERS

CASHIER— for$40MM suburban St. Louis bank
in excellent neighborhood.....................$20,000

FACILITY M G R.— for suburban St. Louis.
Prefer some loan experience.................$14,000

PERSO NNEL— to develop job evaluation and
training program In large b a n k .............. $14,000

COM 'L LO AN— Suburban $30MM Kansas City
bank. Maximum salary......................    .$15,000

COM ’L LOAN— $20MM metro suburban Kansas 
bank. 2 yrs. com’l loan experience
requ ired ..................................................$18,000

AUDITOR— parent bank of a M issouri Holding
Co. Good advancement opp................... $20,000

TRUST BUSINESS DEVELOPMENT— law de­
gree required - Iow a ............................... $15,000

AGRI-LOAN— experience with credits over 
$1MM and a good education. Farm 
management experience helpful .......... $24,000

“IT TAKES A BANKER TO KNOW ONE”

TOM HAGAN & ASSOCIATES \
Box 12346 N.K.C., Mo. 64116 

(816) 474-6874

Vol. 3 No. 96 Northwestern Banker Newsletter is published weekly by the Northwestern Banker Company, 306 Fifteenth Street, 
Des Moines, Iowa 50309. Subscriptions 25 cents per copy, $6 per year. Second class postage paid at Des Moines, Iowa. Address all 
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