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» Broaden customer service  w it h  Chase correspondent fa c i l i t i e s «

MESSENGERS OF COMMERCE

TH R O U G H  the cable department of the Chase 

National Bank, correspondent banks and their 

customers are only a few minutes away from distant 

world markets and trade centers.

Day and night, Chase cables— swift messengers o f  

commerce —  carry funds to and from all parts o f the 

world . . . .  pay for export and import shipments . . . .  

buy and sell foreign exchange . . . .  seek and supply 

trade or tariff data . . . .  establish credit relationships.

T he time and money this service saves Chase 

correspondent banks are often important factors in 

the successful transaction of their foreign business.

THE CHASE NATIONAL BANK
OF THE CITY OF NEW YORK

Member Federal Deposit Insurance Corporation
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“ ..you see, most checks are 
on La Monte Safety Paper”

"L ook  over you r iransii clerk's 
shoulder. You'll find ihal most of ihe 
leading banks and business firms use 
LaMonie Safely Paper." f t  Thai was 
ihe statement recently made by a 
check salesm an  in c o n v in c in g  a 
prominent banker that the checks and 
drafts of his institution would gain 
added safety and prestige value if he

specified LaMonie. f t  The selection of 
the best paper for every purpose is 
one of the many ways in which 
a competent Printer or Lithographer 
can be of real assistance in creating 
checks and other forms worthy of 
your institution. He is a good man 
to know. You can depend upon his 
judgment and ability.
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T h e  banker is trained to conserve 
wealth. He knows that wealth is pro
ductive property. A  fire not only- 
may destroy a building and the equip
ment and goods in it, it may also 
destroy the owner’s income and the 
tenants’ profits. N o one knows better 
than the banker the necessity for full- 
range insurance protection.

“ The H om e o f N ew  Y o rk ”  has 
protected the wealth of banks and 
their clients for 85 years. B y writing 
straight fire and supplemental con
tracts, The Home provides insurance 
covering most every eventuality.

Ask your Home agent to explain 
the various contracts available to 
property owners.

THE HOME cMr ,r ;  NEW YORK
Capital Stock $ 15,000,000
Total Admitted Assets 110 ,4 6 5 ,5 0 1
Liabilities, except Capital 53 ,905 ,120  
Surplus to Policyholders 56,560,381

IFigures as at June 30, 19381

F I R E —  A U T O M O B I L E — M A R I N E  a n d  A L L I E D  L I N E S  O F  I N S U R A N C E
Northwestern Banker September 1938
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Crowley Evidently Leo T. Crowley, 
V e V S t lS  chairman of the Federal Deposit
t Insurance Corporation, and JesseI ones^ Jones, chairman of the Recon

struction Finance Corporation, don’t agree on the 
loaning policy which should be adopted by the 
banks of the United States.

About a month ago, Mr. Jones told the banks of 
the nation to loan freely and often and then by the 
statement of his own bank in Houston, proved that 
he wasn’t doing it himself.

Now, Mr. Crowley has warned bankers against 
taking ‘ ‘ excessive ’ ’ risks and says, ‘ ‘ Insurance of 
deposits does not justify bankers in taking greater 
risks than they otherwise would.”

With Mr. Crowley’s statement I heartily agree 
and apparently Mr. Jones doesn’t believe in tak
ing his own medicine, because before he sailed for 
Europe last month he said, “ I don’t want people 
to do as I do; but as I tell them.”

Every state bankers association should follow 
the example set by E. A. Ebersole, president, and 
Frank Warner, secretary of the Iowa Bankers 
Association, and write and ask Mr. Jones for a 
list of the banks in their respective states which 
have refused to make loans.

In a recent letter addressed to Mr. Jones, under 
date of July 27, 1938, the Iowa Bankers Associa
tion made this request, “ We kindly ask, upon 
behalf of the officers of this Association, if you will 
give us the names of those Iowans who have ap
plied to your office for loans since February 1, 1938, 
together with the amount of their loans and which 
loans they have been unable to obtain from Iowa 
banks. Would you also kindly give us the name 
of the Iowa bank to which they made application 
and which bank declined to make the loans ? ’ ’ A l
though the letter to Mr. Jesse Jones from the Iowa 
Bankers Association must have reached him before 
he sailed for Europe, no reply has as yet been re
ceived by the Association from him or from his 
office at the time this editorial is being written 
(after the middle of August).

Thus, with the head of the RFC not practicing 
what he preaches, and with Mr. Crowley giving 
bankers sound advice on how to make loans, I am 
convinced that these two gentlemen do not agree 
on banking policies, but I am sure that the bankers 
of America will be likely to follow the advice of 
Mr. Crowley rather than Mr. Jones in this matter 
of making loans.

Spending 
Our W a y  
to Recovery

I have been opposed and 
still am to the policy of 
spending our way back to 
prosperity. In the long run, 

I think it is basically unsound unless the money 
is spent for self-liquidating enterprises.

Nevertheless, I was very much interested in an 
article in the Bulletin of the Harvard Business 
School Alumni Association, written by Malcolm 
P. McNair, on “ Depression Spending and Recov
ery,”  in which he believes that business, instead 
of fighting the spending program of the New Deal, 
should cooperate in order to make it succeed, be
cause he believes that only during a period of pros
perity can private capital and private initiative 
again gain the ascendency in American business.

It is his belief that unless the business men of 
the country do everything within their power now 
to bring a return of prosperity that “ the grasping 
hand of the politician will inevitably seize control 
from the palsied hand of business.”

There are, of course, some individuals who be
lieve that opportunities no longer exist in Amer
ica, but Mr. McNair is not one of these, because 
he says, “ If we believe that this country is not 
finished, that there are enormous potentialities 
for future progress, that the scientific frontier 
offers even greater opportunities than the old 
geographic frontier, then as business men we must 
prove our faith by action.”

To go ahead now with full steam is Mr. Mc
Nair’s advice to the business men of America be
cause he believes that business leadership “ must 
have sufficient understanding and foresight to rec-
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ognize the dangers of inaction and to perceive the 
necessity of going ahead in spite of current ob
stacles.”

“ The stake of private enterprise in making the 
Administration’s spending program work during 
the next few months is very great. To hang back 
and hope for a shift in the political complexion at 
Washington is dangerous. So my final word to 
you is to put on steam; go ahead; do not wait for 
the experts, the professors, and forecasters to give 
you a green light.

“ I am, therefore, definitely in the position of 
advocating that business should play ball with the 
New Deal in order to hasten its departure. If this 
be paradox, make the most of it.”

This does seem paradoxical, as Mr. McNair 
points out, but if we can hasten the departure of 
the New Deal by playing ball with it, then let 
American business knock as many home runs as 
quickly as it can in order to retire to the sidelines 
a new theory of government in business which has 
proven so unsatisfactory.

F. D. I. C. Whether the F. D. I. C. will
continue to have the favor
able record it has had so far 
may be a matter of opinion, 

but up to date it has made a very satisfactory 
showing and as Senator Glass recently stated, 
“ It is significant to note that public confidence, 
to which deposit insurance is making a substan
tial contribution, is such that there was no rush 
of withdrawals accompanying the recession which 
recently set in, nor has there been evidence of 
any uneasiness on the part of depositors.”

The Corporation has paid all of its expenses of 
operation and the losses in its insured banks from 
income on its investments and has added to its 
surplus account over $8,500,000.

The surplus now amounts to more than $100,- 
000,000 and all of the funds received from banks 
in payment of annual insurance assessments have 
been put in this account.

The capital stock of $289,000,000 has been in
creased until the total capital and surplus amounts 
to almost $400,000,000.

The Federal Deposit Insurance Corporation’s 
annual income from all sources is now about $49,- 
000,000.

More than 50 million depositors having deposits 
of $48,000,000,000 in 13,800 banks are insured by 
the corporation. Insurance liability is estimated 
to be more than $21,000,000,000 and full protec
tion is being accorded 98.5 per cent of the de
positors of the United States.

Makes 
Good Report

Thus, as a stabilizing influence in the minds of 
the public, the F. D. I. C. has made a very satis
factory record since it was established.

We have had a great deal 
of discussion in recent 

t-t -j* months about our per capitaExpenditure debt̂ the argument being
that the United States was better off than other 
countries, but not so much has been said about 
our per capita expenditure.

According to a study made by the Twentieth 
Century Fund, the results of which were published 
in 1937, covering the year 1936, the latest year 
for which figures from governments were then 
available, shows the following results:

United States.................. $133 per person
Great Britain ............... $123 per person
France ............................. $103 per person

Thus, the actual amount of money taken from 
us in taxes is greater than Great Britain and 
France, the two other countries with which the 
United States is most frequently compared.

Harry Scherman, author of “ The Promises 
Men Live By,”  in commenting on this said: “ This 
prevalent notion that Americans are better off, 
tax-wise, than other benighted peoples seems to 
have become part of a fixed national pattern of 
thought about this matter of government ex
penses. The perniciousness of the error seems 
obvious.”

How long America will stand this heavy ex
penditure burden remains to be seen, but certainly 
it can not go on forever.

Our
Per Capita

The Forward
March
of America

Just 35 years ago, when 
he was 40 years old, Henry 
Ford invested $28,000 in 
tools, machinery and an 

old brick barn, and from that beginning created 
the industrial empire that has produced 26,000,000 
cars since 1903.

Recently Mr. Ford celebrated his 75th birthday, 
and on that occasion he said:

“ Nothing in creation can stop the forward 
march of America. Selfish financiers and indus
trialists can’t stop its development. Occasional 
misguided administrators in Washington can’t 
stop it.”

Whatever criticisms may have been hurled at 
Mr. Ford— and there were many— he has always 
had faith in the United States and what could be 
accomplished here. He believes in the “ Forward 
March of America”  and for that we give him 
praise in these days of defilers and deframers of 
“ the land of the free and the home of the brave.”
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Your Most Valuable Asset

Public Ct cceptance
The Sales Appeal To Use in Presenting the Merits of Your

Bank To Your Customers

SALES appeals are those reasons or 
suggestions which you use in ap
pealing to the buying motives o f 

your prospect for the purpose o f obtain
ing favorable action— which means get
ting his business.

To give any sales talk real life and sell
ing power, you need to add a bountiful 
seasoning of suggestion appeals as the 
occasion requires. In creating desire, 
through appeal to buying motives, you 
have a great opportunity to exercise your 
individual skill, for variety of sales ap
peal, and for the display o f your own tact 
and judgment. The choice o f motives by 
which you expect to complete the trans
action—the character o f the sales appeals 
to be made, the manner o f making them 
— these must be left to your judgment.

You must be thoroughly familiar with 
buying motives before you can appeal to 
them effectively. You must train your
self to think o f every little detail connec
ted with your banking service in terms o f 
its sales value. Study the various depart
ments and each service from this point o f 
view. Select some special appeal to fit 
every motive o f human imagination, inter
est and desire. You should determine 
before every interview— the answer to this 
question: “What buying motives can this 
service appeal to?”

The best way to use these appeals in 
your sales talk is to link them directly to 
the idea o f arousing the prospect’s inter
est and desire. I f  you were selling the 
idea o f “ Buy $1,000 on Easy Payment 
Plan,”  you can ask, “ Mr. Blank, could 
you use $1,000 ?”  This question is almost 
certain to bring an affirmative answer 
such as “ Why, yes, o f course I could.”

A  direct affirmative question or state
ment is the simplest and best way o f pre
senting the appeal to the prospect. You 
can expend and develop the appeal so that 
you picture in the prospect’s mind the 
ridiculously easy way for him to get 
$1,000. Play up the plan as a “great 
game” so that the prospect feels a sport
ing pleasure in getting this amount and 
winning over the impulse to spend. Put 
imagination into your appeal.

By THOMAS J. k I PH ART
Director Public Relations 

The Fifth Third Union Trust Company 
Cincinnati

“Before you can qualify in any type 
of selling, either by printed word or 
word of mouth, you must have an 
understanding of the buying mo
tives that create desire. Motives are 
forces which operate in the human 
mind by appealing to certain mo
tives you can influence people to 
buy what you have to sell, or do 
what you want them to do.”

One A t a Time
By a careful study o f buying motives 

you may learn which sales appeals, will 
influence the action o f the prospect. Do 
not make the mistake o f trying to make 
too many kinds o f appeals at one time. 
Keep them few and simple, so that the 
prospect is not “ filled up”  with too many 
varieties, no one o f which influences his 
desire. Choose one or two that fit the 
situation best and drive them home hard. 
Wait for cues that will suggest the best 
appeal. You must get the prospect’s 
point o f view, so the appeals you use 
will have the effect o f influencing him to 
action. In selling a savings account you 
may have placed the emphasis on the 
appeal to the desire for comfort whereas 
what the prospect needed was an appeal to 
pride.

I f  you find your first appeal is not 
registering with the prospect, you can 
always turn to another. Don’t make long 
explanations on any sales appeal. I f  it 
doesn’t seem to register at once, do not try 
to prove to the prospect, through that 
particular appeal, that he ought to use 
your service. Pass up that sales appeal 
and try another. Make your appeals in 
the form o f suggestions which compel

attention and cause the prospect to apply 
your suggestion to his own needs. A p 
propriate suggestions will stir his interest 
and desire, while the strongest arguments 
would leave him unmoved. Do not allow 
yourself to be drawn into argument over 
your sales appeals.

Completely selling the prospect is based 
upon an appeal to his imagination. You 
first develop, in his mind, an attractive 
picture of what he is going to get. You 
get his business and then through good 
service render back to him the picture 
of value.

Best Method
What is the best way o f introducing 

these appeals in your sales talk? Obvi
ously no set method can be laid down.

By appropriate suggestions and reasons 
you appeal to those buying motives 
through which your prospect may be 
most easily influenced to give you his busi
ness. Do not burden your sales appeals 
with too much argument. The use o f sug
gestion offers the best way o f introducing 
sales appeals so that they influence buy
ing motives.

Sell not only the advantages o f your 
services, as you see them, but explain 
in an interesting way what these services 
mean to those who use them.

You may list your services as checking 
accounts for individuals and firms, trust 
facilities, savings accounts, safe deposit 
boxes, mortgage loans, etc. So stated, 
these facilities and opportunities mean 
little. They lie on the mind cold and un
assimilated. It takes the life-giving im
pulse o f “ suggestion”  to sort them into 
their respective mental pigeon-holes, from 
whence they surge forth to influence the 
customer to action. The “ thing”  which 
you may be trying to sell is sometimes 
quite different from what the customer 
wants to buy. The main function o f your 
“ selling” may be described as the trans
lation o f your bank service into the cus
tomer’s desires.

Sell the “ effect”  o f your service and not 
the service alone. You may think o f a 

(Turn to page 31, please)
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Alvin E. Johnson, president of the Live 
Stock National Bank, o f Omaha, told me 
that their Board o f Directors has voted 
to transfer an additional $50,000 to their 
surplus, making the total surplus of the 
bank $400,000, in addition to its capi
tal of $450,000.

He also said that they are going to 
pay a 3 per cent dividend to their stock
holders, 1%  per cent o f which will be paid 
on September 30, 1938, and 1%  on Janu
ary 2, 1939, making their total dividend 
payments for the year 6 per cent on the 
capital stock, or $27,000.

When the report on the South’s eco
nomic poverty was printed recently by 
the National Emergency Council, Ed C. 
Romfh, president of the First National 
Bank of Miami, Florida, said, “ I don’t 
think there is a thing wrong with the 
South except too damned much politics. 
I f  you stand behind a teller’s cage in this 
bank, you get the heaves watching the 
wrong people get the money the govern
ment’s handing out.”  But why limit the 
“heaves” to Florida.

When Mrs. Walter P. Chrysler died re
cently, the early business career o f Mr. 
Chrysler was commented upon by various 
writers and I was especially interested 
to learn that when Mr. Chrysler was 
earning $1.50 a day at Oelwein, Iowa, 
working as a railroad man, he was able 
to get plenty of bank credit.

It happened this way. Mr. Chrysler, 
who was then 30 years of age, visited the 
Chicago automobile show. The most daz
zling exhibit was a huge white machine 
with red leather upholstery and brass 
head lamps. It cost $5,000 and although 
Mr. Chrysler had only $700, he was de
termined to own the machine.

A  banker (I am sure Jesse Jones would 
pin a medal on him today) advanced the 
$4,300 and young Chrysler took the auto 
back to Oelwein. When he had satisfied 
his wife that the car was a good invest
ment (that must have been some job too) 
Chrysler locked the barn doors and took 
the machine apart. In later years he 
said, “ I think I took it apart at least 40 
times to see hoAv it was constructed.”

As far as the loan was concerned, it 
took him three years to repay the bank 
and from all reports his banking credit 
has been very good ever since.

The Live Stock National Bank at Sioux 
City has done some extensive remodel-

Northwestern Banker September 1938

ing and improving of its interior this 
summer, giving the bank additional space 
and comfort, including air conditioning. 
Also, the bank is now rendering a new 
service to correspondent banks and local 
business men through sending them a 
weekly business letter entitled “ Trends.” 
It consists o f a four or five-page letter 
prepared by the staff of Dow, Jones & 
Company. According to President Carl 
L. Fredericksen, the news letter has met 
with a fine reception and has brought 
much favorable comment from Live 
Stock National friends.

W. A. Sawtell, president of the Stock 
Yards National Bank of South Omaha, 
tells me that they have installed complete 
air conditioning in their banking rooms. 
As far as I know, this is the first com
plete air conditioned bank in Omaha, and 
is indicative o f the progressive policy of 
this excellent institution.

In a recent letter from L. C. Farwell, 
president o f Group 1, the Nebraska 
Bankers Association and cashier of the 
State Bank of DuBois, Nebraska, he has 
this to say regarding our editorial en
titled, “ Are Banks Refusing Loans” 
which appeared in the August issue, 
“ Congratulations on your splendid article 
in your August issue o f the Northwest
ern Banker in answer to Jesse Jones’ 
propaganda. You most certainly have 
voiced my sentiments.”

The latest story which you may have 
heard about the economics o f the present 
administration is entitled “A Modern 
Fable Based on Fact,” and goes like this:

“ Once upon a time, there was a farmer 
who sold two chickens. With the pro
ceeds he bought two shirts.

“ So the farmer had two shirts and a 
city man had Two chickens.

“ Then along came the New Deal, and 
told the farmer he should get more money 
for his chickens by making them scarcer 
. . . he must not raise so many, and then 
he would get more income.

“ The New Deal also told the working 
man in the city that he must work fewer 
hours and get more money for making 
fewer shirts. That, o f course, caused 
shirts to cost more.

“ Then the farmer brought one chicken 
to market. He got as much money for 
it as he had previously gotten for two 
chickens. He felt fine. He wanted to 
buy some shirts, but he found that shirts

had also doubled in price. So he got one 
shirt.

“Now the farmer had one shirt, and 
the city man had one chicken, whereas 
without the New Deal, the farmer could 
have had two shirts and the city man 
could have had two chickens.

“ This, boys and girls, is called ‘the 
more abundant life.’”

George W. Falk, cashier of the First 
National Bank of Oelwein, Iowa, in his 
statement o f June 30, 1938, had $416,566 
o f loans, although in the August issue o f 
the Northwestern Banker, we only gave 
him credit for $122,849 o f total loans.

We are very glad to correct this item 
here and especially so because I wouldn’t 
want Jesse Jones to think that George 
and his associates weren’t doing every
thing possible to make legitimate loans 
in their community.

As of June 30 the First National Bank 
o f Oelwein had total deposits of $1,351,- 
162, with capital stock o f $50,000, and 
surplus and undivided profits of $85,670.

W. L. Spencer, president o f the Oak
land Savings Bank o f Oakland, Iowa, in 
his recent statement showed total re
sources o f $617,000, with deposits of 
$536,000, and with capital stock of 
$35,000 and surplus and undivided profits 
o f $37,500.

This bank has been in business for 
forty-six years, and has made a most suc
cessful record, as indicated by their 7x/2 
per cent semi-annual dividend, which was 
paid a few weeks ago.

Dr. E. C. Junger, director of the Sol
dier Valley Savings Bank, Soldier, Iowa, 
in a letter to me commenting on my edi
torial, “Are Banks Refusing Loans,” 
which appeared in the August issue o f 
the Northwestern Banker had this to 
say:

“ Your editorial on ‘Are Banks Refus
ing Loans’ is a good answer to Chairman 
Jesse Jones, who is trying to imperson
ate Jesse James.

“ Good loans are to the banks as a bal
anced diet is to a run-down human body, 
but Mr. Jones, acting as a New Dealer, 
is giving out skimmed-milk advice which 
he as a banker doesn’t take.

“ Railroads expanded and prospered 
until the I.C.C. started to run them.

“ Industry employed all our labor and 
was healthy until the New Deal started 
prescribing. Financial institutions have 
supplied funds for profitable dealing 
since the days o f the notorious money 
changers.

“Now Mr. Jones invites us to play the 
prodigal son with the depositors’ money.

“ Ever since Adam took a bite out of 
that apple all the moral squads for cen
turies worked over time to keep him from 

(Turn to page 28, please)
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ÛbeïatiûH of the 
Federal Intermediate Credit Banks

SYSTEM of banks which are 
finding safe employment for an in
creasing amount o f investment 

funds are the 12 Federal intermediate 
credit banks.

These banks, which were authorized by 
Congress 15 years ago to provide funds 
for agricultural financing, are annually 
marketing from $250,000,000 to $350,- 
000,000 worth o f consolidated collateral 
trust debentures.

The Federal Government assumes no 
liability, directly or indirectly, for Fed
eral intermediate credit bank debentures. 
The debentures and the income derived 
from them are exempt from Federal, state 
and municipal and local taxes, including 
surtaxes. The debentures usually are 
sold between the first and the tenth o f 
each month for delivery on the fifteenth. 
For the present they are issued in denomi
nations o f $5,000, $10,000, $50,000 and 
$ 100,000.

Debentures maturing in not more than 
six months are eligible for purchase by 
the Federal reserve banks and also may be 
accepted by them as collateral for 15-day 
loans to member banks under section 13 
o f the Federal Reserve Act. Debentures 
o f all maturities are eligible as collateral 
for advances by Federal Reserve Banks to 
member banks, under section 10 (b) o f the 
Federal Reserve Act for periods not ex
ceeding four months.

Federal intermediate credit bank de
bentures are also lawful investments, and 
may be accepted as security for all fiduci-

By GEORGE BRENNAN
Intermediate Credit Commissioner 

Farm Credit Corporation

G E O R G E  B R E N N A N

ary, trust, and public funds held under 
the authority or control of officers o f the 
United States. Also, they are approved 
as security for deposits o f postal savings 
funds and are legal investments in vari
ous states, including the State o f New 
York, for funds o f savings banks, insur

ance companies and for other fiduciary 
and trust funds.

The demand for the debentures of the 
12 banks is greater at present, and sub
scriptions more widespread throughout 
the United States, than at any time in the 
history o f these institutions.

Purchasers o f the debentures are, for 
the most part, commercial banks, security 
dealers, life insurance companies and in
dividuals. In 1937 they bought $354,- 
775,000 o f intermediate credit bank de
bentures, compared with $246,560,000 
during the preceding year.

Organized in 1923
The 12 Federal intermediate credit 

banks, which have an aggregate capital 
and surplus paid in by the United States 
Government amounting to $100,000,000, 
have been operating as banks of discount 
for agriculture since their organization 
in 1923. In 15 years they have extended 
over $3,750,000,000 of credit; and the net 
amount o f losses charged off during the 
period, including reserves for estimated 
losses, is only .28 of 1 per cent of the 
total volume of credit extended during 
this entire period.

The Federal intermediate credit banks 
do not make loans directly to farmers and 
stockmen; but do business with produc
tion credit associations, commercial banks, 
livestock loan companies, and other finan
cing institutions offering acceptable agri
cultural paper for discount.

(Turn to page 25, please)

Classification, by types of agriculture, of Federal intermediate credit bank loans to and discounts for financing 
institutions outstanding at the end of each quarter of 1937, and as of March 31, 1938, and June 30, 1938

Type
1937

March 31, 
1938

June 30, 
1938March 31 June 30 September 30 December 31

Cattle:
Range and breeder..................................
Feeder......................................................
Dairy........................................................

Sheep and goats:
Range and breeder..................................
Feeder......................................................

Fruits and vegetables.....................................
Other crops.............................................. . . . .
General farming and miscellaneous..............
PCA loans secured by bonds.........................

Total........................................................

$ 43,127,533 
7,808,450 

11,877,620

28,851,550
607,942

6,288,116
25,416,120
37,286,345
13,325,608

$ 44,617,565 
7,425,546 

15,242,984

28,252,573
318,095

10,020,997
46,286,106
43,645,475
10,973,944

$ 38,611,001 
8,817,725 

16,615,982

24,021,966 
1,829,366 

12,518,011 
40,443,381 
44,146,367 
13,336,092

$ 34,171,052 
12,855.605 
17,792,775

28,810,816 
6,045,717 

11 ,584,099 
10,068,071 
41.634,964 
15,540,377

$ 37,436,639 
9,957,228 

18,969,001

32,772,834 
1,754,015 

10,068,660 
29,434,791 
42,005.638 
15,996,038

$ 39,962,695 
8,474,040 

20,057,049

34,164,796
575.926

12,058,075
46.504,815
47,660.874
13.616,590

$174,589,284 $206,783,285 $200,339,891 $176,503,476 $198,394,844 $223,074,860
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When a Bank Officer 

Recommends ^ ecPuïchase
Q UESTION: Painter was the assist

ant cashier o f a national bank in 
Kentucky. His sole duty, insofar as 

the bank was concerned, was to handle 
new accounts. One o f the bank’s custom
ers had $5,000 to invest and asked him 
what he would recommend. He, in good 
faith, made certain recommendations re
garding certain investments which ap
peared sound at the time. The customer 
acted on them. Later the investments de
creased in value and the customer sued 
the bank. Can he recover?

NO. If for no other reason, the cus
tomer cannot recover because an assist
ant cashier of a national bank does not 
act within the scope of his authority in 
advising a customer of the bank with re
spect to an investment so as to render 
the bank answerable for a loss incurred 
through following his advice. Special cir
cumstances might arise where such au
thority might be held to exist, however, 
no such special circumstances were in
volved here and the answer is therefore 
in accordance with the general rule indi
cated.

QUESTION: Maxwell gave Burton a 
mortgage on certain real estate in 

Iowa. The mortgage fell due and a re
newal mortgage Avas entered into. By 
mutual mistake one important tract of 
land Avas omitted from the reneAval. Max- 
Avell learned o f this before Burton and, in 
an attempt to get a part interest in the 
omitted tract into other hands so that 
Burton’s claim thereto might be dimin
ished, mortgaged it to his sisters after 
telling them the full story. Later Burton 
learned of the omission and sued to re
form the renewal mortgage, claiming that 
it should include the omitted tract and 
that it should be ahead o f the mortgage 
to the sisters. Should he prevail?

YES. Inasmuch as there was a mutual 
mistake the mortgage should be reformed 
to include the omitted tract. It should 
also be reformed so that it is ahead of 
the mortgage to the sisters, for they took 
with full knowledge of the circumstances. 
Courts will reform contracts not only as 
between the parties thereto so as to carry 
out their intentions but also as against 
subsequent parties in interest with notice, 
who, in this case, were the sisters.

Northwestern Banker September 1938

This, and Other Timely Legal 
Questions Are Answered

By the

LEGAL DEPARTMENT

Q UESTION: A Minnesota banker
owned certain valuable l a n d  

through Avhich ran a creek. A  cheese fac
tory was located a short distance up the 
creek. At times the factory would dis
charge whey, washings, and sewage into 
the creek, polluting its waters and, in 
general, creating a nuisance. The factory 
had been in operation a great number of 
years but the objectionable acts had only 
been commenced a matter of a very short 
time Avhen the banker objected and, upon 
the refusal of the cheese people to do any
thing about the matter, sued to enjoin the 
continuance o f the nuisance. The fac
tory, as a defense to the suit, contended it 
had acquired a prescriptive right to use 
the stream as it did. Was such defense 
good?

NO. The fact that the cheese factory 
had been located on the creek for a num
ber of years was not sufficient to give it 
a prescriptive right to commit the acts 
complained of. Those acts were of recent 
origin and were promptly objected to. 
A prescriptive right to maintain a nui
sance cannot arise unless the nuisance 
has continued in substantially the same 
way and with equally injurious results 
for the entire period of time required by 
statute to create a prescriptive right. 
Since the nuisance complained of had not 
so continued and was of recent origin, 
the defense should fail.

Q UESTION: Jackson, an Oklahoma 
resident, owned stock in a bank in 

another state. The statutes of the state 
in which the bank was located provided 
for stockholder assessments in the event 
o f the failure o f the bank but made no 
special provision for the length o f time 
in which suits thereon should be brought. 
The bank in which Jackson owned stock 
failed. A  stockholder assessment was 
made. Jackson did not pay. After some

delay, suit Avas brought against him in 
Oklahoma. Since no special time limita
tion was set by the laws o f the state in 
which the bank was located, the general 
statutes o f limitations became applicable. 
Should the Oklahoma statutes or those of 
the other state prevail?

THE Oklahoma statutes should prevail 
according to the general rule and the rule 
in that state. The courts say, in so hold
ing, that the question of limitations is one 
relating to the remedy and that, because 
of this, the law of the forum, that is, the 
state in which the case is tried, will gov
ern.

Q UESTION: Dickinson gave his wife 
a promissory note secured by a 

mortgage on his home in Connecticut in 
consideration of the love and affection he 
bore to her. Later they became estranged. 
The Avife sought to enforce the note and 
mortgage against the husband. Could 
she do so?

NO. The note was no more than a 
promise by Dickinson to pay his wife a 
certain sum at a future date on the con
sideration of his love and affection for 
her. As between the parties, the note was 
unenforceable, and, since there can be no 
mortgage lien without a debt, the mort
gage fell and became unenforceable along 
with the note.

Q UESTION: The Milton Corporation 
established a trading account with 

a brokerage firm in 1929. The ac
count Avas guaranteed by BrOAvn, whose 
Avife and daughter oAvned the corpora
tion. The guarantee was a strictly com
mercial transaction and the trading ac
count was profitable for some time. 
Later, in 1932, money Avas lost in the ac
count, the corporation became defunct, 
leaving no assets, and BroAvn died. The 
executors o f his estate were required to 
pay substantial sums to the brokerage 
house on its claim on the guarantee. 
Were such payments deductible from 
Brown’s gross estate in computing the 
Federal Estate Tax that became due and 
payable ?

YES. The answer to this question lies, 
of course, in the provisions of the par-

(Turn to page 30, please)
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Can You lake It?
A Few Dollars and a Little Time and Effort Will Pay Big Dividends When 

Invested in an American Institute of Banking Group Study Class

THE TITLE given, “ Can You Take 
It?”  may be somewhat misleading, 
as in modern day slang, it usually 

means “ giving someone the raspberry” 
or “ pouring on the heat,” to find out 
whether or not they can take it. But 
in the sense in which I am using it I 
could, perhaps, just as well have used 
the title “ Are You Big Enough for Your 
Job?” or “ Are You Qualified to Fill a 
Responsible Position?” or some equally 
academic or commonplace expression, but 
“ Can You Take It?” seems to be more 
fitting for my purpose, as you will pres
ently see.

How many times have we heard the 
expression in our own bank, when a va
cancy occurs in our personnel: “ So-and- 
so is a good man, but do you suppose 
he is big enough to fill Bill’s job when 
Bill leaves ?” Many times, no doubt. And 
here we arrive at the crux of this question. 
What do you mean, big? Analyzing, Ave 
avouId say, broadness o f vision, keenness 
o f perception, resourcefulness, judgment, 
intelligence, tolerance, confidence, integ
rity, capability, application, experience 
and courage, combined with an educa
tional background sufficient to tie in Avith 
the work involved.

Providence has endowed most of us 
with a certain amount of native intelli
gence, commonly called “ horse sense,” 
and latent in all of us, to different de
grees, are the human attributes which 
make up our character. With proper 
direction and application we can bring 
out and develop these attributes so that 
Ave use them naturally and advantageously.

We have become a part of the bank
ing business perhaps by chance, or per
haps by choice. It ideals are high and 
noble, evolved through the confidence of 
one individual in another individual man
ifesting the qualities which I have just 
stated.

The A. /. B.
We have in our oavu field of banking- 

provided an educational organization, 
second to none, where each of us can 
gain the educational background neces
sary to meet the requirements of our 
business. This organization, national in 
its scope, is a section of and is spon
sored by The American Bankers Asso
ciation and is known as the American 
Institute o f Banking or the A. I. B. 
Conceived in the late nineties and actually

By DUTTON STAHL
Assistant Trust Officer 

Ioiva-Des Moines National Batik & 
Trust Company 

Des Moines

D U TTON STAHL

born in the third year of the tAventieth 
century, this organization now boasts 
over twenty-five thousand graduates, 
amongst them some of the ablest bankers 
of the country. At the beginning of the 
present year, 61,000 individuals were en
rolled as members of the 238 city chap
ters and 1,579 enrolled as correspondence 
students or in urban group study classes, 
a grand total of 62,600 members, making 
it the largest educational group, in point 
of numbers, in the field of American 
industry.

Group Instruction Plan
Several years ago National Office con

ceived the idea that in localities where 
as many as ten students and not more 
than thirty are interested in Institute 
Avork, correspondence instruction might 
be better conducted on the Group Instruc
tion Plan, the outstanding features of 
this plan being classwork and the impor
tant element of class contact. The group 
selects an instructor whose name and 
qualifications are submitted to National

Office for approval and this approval is 
granted only after satisfactory investiga
tion. The regular Institute textbooks, 
specially written to meet banking needs, 
and the same as are used by city chapters, 
are used in group instruction. The courses 
are on a 42-hour basis, 28 sessions of one 
arid one-half hours each, and the instruc
tor gives lectures or teaches the class in 
the method best adapted to local condi
tions. Four Avritten tests are given in the 
course of the 28 Aveeks, the last being the 
final examination and counts 50 per cent 
on your credit, the other 50 per cent 
being based upon classwork.

The Institute courses are designed to 
qualify graduates for promotions, and 
to acquaint them with the solution o f 
problems continually confronting bank 
executives. They have been arranged to 
provide a system of practical education, 
combining business training ivith a scien
tific study of law, economics, banking and 
finance. The courses are frequently re
vised and enlarged to meet growing re
quirements, and at present are so com
prehensive as to provide for both junior 
and senior bank people.

Subjects Offered
Among the subjects offered are (1) 

Bank Organization and Operation, (2) 
Commercial Law, (3) Negotiable Instru
ments, (4) Economics, (5) Advanced 
Economics, (6) Money and Banking, (7) 
Analyzing Financial Statements, (8) A c
counting, Avhich is a 56-hour course, to
gether with eight other graduate courses ' 
in banking specialties.

Being’ sponsored and liberally endowed 
by the American Bankers Association, 
the A. I. B. and Correspondence Chap
ter, Incorporated, are not money-mak
ing organizations. In fact, the instruc
tion given is at less than cost, as the
A. B. A. realizes what better educated 
bankers mean to the banking profession 
as a Avhole. Thus the tuition charged 
is $20 per student per course for officers 
and employes of banks who are members 
o f the American Bankers Association and 
$30 for those of non-member banks, plus 
a $1 registration fee. This includes the 
compensation o f the instructor, textbooks 
and all other materials used in connection 
with the Avork. I do not know of any 
other educational institution Avhere you 

(Turn to page 40, please)
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Bank M anagement—
Customer Relations—

Loans — Hew Business

Farm Equipment Paper

THE banker who is bemoaning- the 
fact that there are no good loans to 

make, will be interested in reading how 
the Denison State Bank, o f Denison, Kan
sas, a town of less than 1,000 population, 
is carrying farmers’ notes given for the 
purchase of farm equipment. Writing 
in a recent issue of Bankers Monthly, the 
cashier o f the Denison State Bank, W. A. 
Coleman, tells how it is done, as follows : 

“ The Denison State Bank has purchased 
farmers’ paper from dealers and manu
facturers of farm equipment for nearly 
three years and the paper has been profit
able and highly satisfactory. Naturally, 
there is a limit to the amount o f money 
that we can wisely invest in this way. In 
order to have the necessary diversity of 
loans, we set the amount o f advances to 
be made on farm equipment at approxi
mately 15 per cent of total loans.

“ We finance farm equipment by various 
methods. Money to pay for such equip
ment is included in other loans made 
direct to farmers. These we do not in
clude in the 15 per cent used to buy paper 
for the indirect financing.

“ Some implement dealers offer us notes 
as soon as sales are made. I f  we want 
them, we accept them; if, for some reason 
or other, we cannot handle the paper, the 
dealer may still be accommodated by the 
implement manufacturers’ financing fa
cilities.

“ In order to interest us, this kind of 
contract must show approximately 40 per 
cent paid down on delivery, another 30 
per cent to be paid from the sale o f crops 
raised in the current year, and the final 
30 per cent coming due the following year.

“ Also, we want to know something 
about the business methods of the dealer 
who offers us a note for purchase. We 
want to know something about his selling 
habits, whether or not he is so greedy 
for sales that he will sell a farmer equip
ment that is far bigger and more expen
sive than he needs and beyond the ability 
o f his farm to support.

“ We are primarily interested in that 
40 per cent down payment. We want to 
be sure that it represents an actual equity

Northwestern Banker September 1938

in the equipment and not some old, worn- 
out horse-drawn machines or some de
crepit livestock that the farmer wanted to 
get rid of. I want to emphasize the im
portance of the fact that the farmer 
who has invested cash or other valuable 
assets in a piece of equipment, is going 
to make every effort to finish paying for 
it. And, after the second payment (30 
per cent) is made, the farmer feels the re
sponsibility o f ownership. He realizes 
that he has to finish paying for the equip
ment or lose all (70 per cent) that he has 
put into it.

“ We take some of this type o f paper 
with the dealer’s indorsement, but we 
carry most o f it without recourse to the 
dealer. There have been no repossessions. 
However, in the event that a piece of 
equipment should have to be taken back, 
we insist that the dealer who made the sale 
originally, recondition and resell the ma
chine.

“ The fact that the dealer’s name does 
not appear as guarantor on the note does 
not relieve him o f the obligation o f help
ing to collect the money due or of the 
responsibility o f reselling repossessed 
equipment. We would not continue to do 
business with any dealer who shirked any 
part of his collection job.

“ We study carefully the financial state
ments o f the farmers. Not only is the 
farm plant and the earning capacity of 
the farmer o f first importance, but it is 
necessary that the farmer who is buying 
equipment on credit, have sufficient assets 
so that in case o f a complete crop failure, 
he could meet at least a sufficient part o f 
his due payment to warrant a renewal 
o f his note.

“ We can quickly decide whether or not 
we will be able to carry the note of a 
farmer who lives in the vicinity of Deni
son and does business with our bank. 
However, some of the paper offered to us 
is signed by men with whom I am not 
personally familiar, and who are custom
ers o f banks in other towns. In deciding 
upon a farmer’s credit rating, we give 
careful attention to the statements made 
by his credit references and, especially if 
he is from another town, to what his 
banker says about him.

“ In this connection, it would seem to 
me that most of these farmers whose notes 
we handle could finance their equipment 
purchases through their own banks. We 
do not accept paper from a farmer whose 
banker says he is an unsatisfactory risk.

I cannot understand why their own bank
ers let them get away.

“ I believe that a country bank is obli
gated to take care o f the financial needs 
of its home community, insofar as this 
can be done with safety. I consider loans 
to farmers as good as other methods of 
investing money. True, in the case o f 
partial crop failures, some of the paper 
we carry to finance implement sales may 
have to be renewed with additional secur
ity. However, many other investments 
have been disappointing.

Personal Loans

EDW IN N. VAN HORNE, executive 
vice president of the American Na

tional Bank & Trust Company, Chicago, 
has had considerable experience with per
sonal loans as made by banks, since the 
institution o f which he was formerly presi
dent, the Continental National Bank of 
Lincoln, Nebraska, operated a very suc
cessful personal loan department. Speak
ing at the recent annual meeting o f Wis
consin bankers, Mr. Van Horne said:

“ In presenting the subject o f personal 
loans from the standpoint o f opportunity 
for making them, we should consider: 

“ First— Are they safe and profitable? 
“ Second— Is there a present and grow

ing need for offering this service to the 
public ?

“ Third— Who can qualify providing the 
facilities are available?

“ Having operated a personal loan de
partment in a bank located in a midwest- 
ern city from 1932 until coming to Chi
cago just recently, I wish to approach 
the first phase of this subject from the 
standpoint o f personal experience, sub
stantiated by recent factual data furnished 
me by other bankers o f my acquaintance 
who are presently operating successful 
departments in their respective institu
tions. The information submitted came 
from banks located in towns of 2,500 up 
to 5,500 population ; also from several 
small midwestem cities in Wisconsin, 
Colorado, Wyoming, Nebraska and Min
nesota. In every case the reports were 
uniformly favorable and the experiences 
much the same. One banker stated: ‘Our 
experience far exceeded our expectations 
in every way; volume being greater than 
we expected by 50 per cent. The number 
o f application refusals is smaller than we 
anticipated —  also losses, repossessions 
and foreclosures are lower than we thought
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Director Cooperation- 
Special Services-

Personnel Problems

they might be. Net profits are adequate 
and satisfactory.’ The reports of others 
substantiated his experience and the com
posite picture in both large and small in
stitutions revealed similarity in opera
tions and results.

“ Although rates of interest varied con
siderably from a discount of 4 per cent 
on advances secured by stocks or life in
surance values to as much as 8 per cent 
on used cars, the prevailing rate was 6 
per cent discount and the average matur
ity approximately twelve months.

“ Cost o f operation also varied because 
the smaller banks do not operate separate 
departments, while some of the larger ones 
who do have not allocated all their ex
pense, including administration and taxes. 
Excluding these items, actual expenses 
ranged from 2.95 per cent to 5.02 per 
cent and gross income from 9 per cent to 
15 per cent, leaving an earned income for 
net dollars employed of slightly better 
than 6 per cent.

“ The following table shows the type 
o f loans carried and the average per cent 
of funds employed under the various clas-
sifications:
F. H. A. Title 1 .................................  8%
Automobile Direct ............................38%
Automobile Endorsed .....................  9%
Conditional Sales Contracts........... 9%
Co-Makers ............... .......................... 10 %
One-Name P a p e r ...............................  9%
Secured Stocks & Insurance............. 6%
Limited Liability Endorsement.. .  .11%

100% ”

The Federal Reserve

THE relationship o f the Federal Re
serve System to business and banking 

was discussed recently by M. S. Szymczak, 
member o f the board o f governors of the 
system. Describing its functions, he said 
at one point that the Federal Reserve 
“ does not— it cannot— exercise an absolute 
control over the use o f credit; it does ex
ercise an influence over the use o f credit. 
Its object on the one hand is to encourage 
sound business activity and on the other to 
discourage unsound activity.”

In beginning his address he remarked, 
“ Mutual savings banks to my mind are 
remarkable institutions and I am espe
cially honored by this opportunity to ad
dress a conference o f their representa
tives.

“ The importance o f mutual savings

banks in our financial structure is most 
easily illustrated by the fact that they 
hold practically half o f the total savings 
deposits in all banks in the United States. 
. . . They are among our largest institu
tional investors.

“ Another thing is that these institutions, 
unlike most o f the financial and business 
organizations with which we are familiar 
in our economic life are not privately- 
owned corporations operated for profit. 
They are, as their name reflects, mutual or 
cooperating enterprise without stockhold
ers. Their depositors are their owners.

“ It is a striking and unusual thing that 
so many mutual savings banks should have 
survived without essential alteration the 
social and industrial changes which have 
wrought profound transformation in so 
many o f the older forms o f business or
ganization.

“ From the point o f view of age, the or
ganization which I myself represent can
not lay claim to the maturity o f mutual 
savings banks. The Federal Reserve Sys
tem began operations twenty-four years 
ago, when your two oldest members, the 
Provident Institution for Savings in Bos
ton, and the Philadelphia Saving Fund 
Society, already were 98 years old.

“ The Federal Reserve System was called 
into being by those developments which 
make our own period so profoundly dif
ferent from that period in which the older 
mutual savings institutions were organ
ized.

“ I need not remind you that during the 
long span o f years covered by the exist
ence o f mutual savings banks, collective 
and large scale economic enterprises be
came more and more common.

“ In the field o f banking the needs of 
growing interdependence were not by de
velopment o f the correspondent relation
ship between banks in the country and 
banks in the larger centers. The corre
spondent system brought scattered inde
pendent banks o f the country into close 
relation with the money markets and en
abled them to utilize those markets at 
times for the investment of their surplus 
funds and at times as sources o f additional 
funds.

“ The correspondent relationship by it
self, however, could not wholly meet the 
changing requirements o f our financial 
and economic order. Being wholly volun
tary and embracing institutions which 
were operated for profit, it had to be gov
erned by the particular interests o f bank

stockholders. Most o f the time, to be sure, 
the interest of the individual institution 
coincided with the public interest or at 
least did not conflict with it. There were 
times, however, when conflict did arise— 
when individual institutions in order to 
protect their own solvency were forced to 
take action which considered collectively 
was contrary to the public interest and 
contrary even to the interest of the indi
vidual banks involved.

“ This condition was recognized when 
the Federal Reserve System was estab
lished. The Federal Reserve Banks were 
set up under the authority o f Congress as 
public instrumentalities. Since they are 
not operated for profit, the Federal Re
serve Banks never experience that conflict 
which in the case o f privately managed in
stitutions may arise between the public in
terest and the immediate interest of stock
holders.

Committee
Initiating a program looking toward 

simplification of the laws on the issuance 
and sale of securities, the Investment 
Bankers Association of America has ap
pointed a committee that is to study the 
whole fabric of this legislation, the Securi
ties Act of 1933, the Securities Exchange 
Act o f 1934, and related statutes.

“ The undertaking, which William 0. 
Douglas, chairman of the Securities and 
Exchange Commission has indicated is 
agreeable to the commission, is aimed at 
eliminating the bottle necks in the chan
nels through which capital flows to the 
expansion of industry and the employ
ment of labor,”  the Association’s Invest
ment Banking stated in announcing the 
committee that has been appointed by 
Francis E. Frothingham, Coffin and Burr, 
Inc., Boston, president of the Association.

“ Nothing is further from our thoughts 
than any changes that would weaken the 
reasonable and sound corrective purposes 
o f the laws,”  Mr. Frothingham said. 
“ These purposes must be upheld. We 
feel, however, that the efforts we are 
making to get the capital markets under 
way are being defeated by superfluous 
complexities o f the laws and regulations.”

Northwestern Banker September 1938

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



18

A  Uniform Method 

of Computing (Interest
An Advance Step in Uniform Banking Practices, and a Step Toward

Better Customer Relations

THE average return on bank invest
ments discloses that a 2 per cent 
rate is too high for profit and is more 

than banks can afford to pay with the 
present rate of income obtainable from 
short-term high-grade investments. It is 
not my purpose to discuss interest rates 
but mention should be made of the fact, 
inasmuch as savings deposits have proven 
to be demand deposits in times o f stress, 
and this general trend should be consid
ered in the computation and general super
vision of savings accounts. Care should 
be taken not to jeopardize the good will 
o f customers and discourage thrift. To
day the average depositor is more con
cerned with the question of “ How much 
can I save, and how well secured is my 
deposit account ?” with a second thought 
to rate.

A  survey made by our secretary’s office 
discloses that the rate o f interest paid 
by our banks is of secondary importance. 
A  compiled return on the amount each 
bank would pay in dollars on the account, 
submitted as an illustration, was almost 
unbelievable, revealing a striking lack of 
uniformity in the method of figuring in
terest among our banks. Returns made 
by 113 banks o f our Association, using 
the same rate of interest, varied consider
ably. Forty-six per cent of the banks 
reporting made the same return. These 
52 banks used the same method in figur
ing their returns as your committee wishes 
to standardize, 15 per cent used another 
figure, which compares very favorably. 
Of the remaining 39 per cent, each had a 
varying figure, ranging from $10 to $32.41 
on the same account; indicating that it 
makes little difference what rate o f inter
est a bank pays, but that the method used 
in figuring interest is very important.

In 1920 the American Bankers Associa
tion made an extensive survey of how 
banks figure interest. The results of their 
survey disclosed even a more striking 
variation.

While it is true that savings deposits 
constitute less than half of bank deposits 
in the country as a whole, it is also true 
that they represent 50 per cent or more 
of the total deposits in many banks.
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By H. C. WHALEY
Assistant Manager Huron Branch 

Northwest Security National Bank 
Huron, South Dakota

Standardized Method
Your committee feels that a worthwhile 

service will be rendered, if  a standardized 
method is adopted; one that is fair to the 
customer, management and stockholders. 
On the basis of the returns o f our recent 
survey, many o f our banks by adopting 
the uniform method will show a sizable 
savings in interest paid in comparison to 
the amount o f savings they have on de
posit.

At present most customers probably 
assume that a stated savings rate in one 
bank works out the same as the same 
stated rate in another bank. Should they 
compare figures on presumably the same 
rates they would discover some startling 
results. Should customers be required 
to figure savings interest in order to ascer
tain the yield on their savings accounts in 
different banks?

Whatever method is adopted should be 
practical and easy to apply with a rea
sonable degree o f accuracy. Regulation 
“ Q” o f the Federal Reserve Regulations 
specifically states that no interest shall 
be paid on demand deposit. A  savings 
account balance which is constantly being 
reduced ceases to be a thrift account, al
though frequent deposits may continue 
the classification of a savings account and 
entitle the depositor to interest.

Inasmuch as it is necessary to keep a 
cash reserve sufficient to meet withdrawals 
and it is difficult to secure high grade 
income-producing securities with 90-day 
maturities, there can be no justification 
for figuring on the so-called “ average 
daily or monthly balances,”  as has been 
prevalent in the past.

In speaking of the past we are reminded 
o f 3 per cent income from correspondent 
bank balances and 2y2 per cent to 4 per 
cent on commercial paper. Present in
come from these sources range from %  of

1 per cent to 1 per cent on commercial 
paper, with no returns from correspond
ent bank balances. For the above rea
sons alone, although there are many more, 
we feel that interest should be computed 
separately for each o f the two preceding 
quarters on the lowest balance which has 
remained on deposit during the whole o f 
each of such respective quarters. How
ever, in case the constant balance during 
the second quarter is less than that main
tained during the first period, then the 
lowest balance for the second quarter shall 
govern for the semi-annual interest peri
od. On the other hand, an account that 
is constantly being increased, is decidedly 
a thrift account, and thrift should be en
couraged, although it is not always pos
sible to place new funds immediately into 
high grade revenue-producing securities 
or desirable loans. We feel that this class 
of an account should have some consider
ation and interest should be computed on 
the smallest balance remaining on deposit 
throughout the respective quarters; the 
semi-annual interest being the total of the 
interest computed on the two respective1 
quarters.

A New Account
In case a new account was received 

during the first quarter, later than the 
first five days o f the quarter, no interest 
would be paid on funds for that quarter. 
Semi-annual interest would be computed' 
on the balance maintained during the sec
ond quarter and credited to the account 
on the bank’s semi-annual interest-paying 
period. As a suggsetion, it would be ad
visable to mark the account with a special 
notice not to credit savings pass book 
with credited interest for another 90 days,, 
as in case the deposit was withdrawn 
within the following 90 day period, the 
depositor would not be entitled to credited 
interest. Technically speaking, the funds, 
have not been on deposit the full six 
months period. In case o f withdrawal 
in the last quarter o f the succeeding semi
annual period, he would not be entitled, 
to interest for the semi-annual period in 
which the withdrawal was made, although!

(Turn to page 38, please)
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lCeepinc Keco’ibs on 
Safety Deposit Box Customers
Suggestions As To How the Bank in the Smaller Town Can Keep a Closer 

Check on the Business of the Deposit Box Department

THE safety deposit box department 
can be important and beneficial to 
the bank in two ways. First, it 

can serve as a good source of income, and 
second, if  properly conducted, it can be 
a means of advertising the sound, care
ful methods used by the bank in caring ' 
for its customers and their transactions. 
In this manner the public is impressed 
with the stability of the bank and their 
confidence is thereby gained. The es
sence of banking is stability and confidence 
and no bank is built on a solid founda
tion without these two fundamentals.

They tell me years ago in country 
banks, the master key hung on a peg 
board somewhere in the bank and on the 
same board the customer might leave the 
key to his box. When he desired en
trance, all that was necessary was to 
come to the bank, take from the peg 
board his own and the master key, walk 
back to the vault and help himself. In 
some instances they probably did ‘ ‘help 
themselves”  quite literally, because no 
one checked to see whether he was 
getting his own box or one belonging 
to someone else. Usually the banks fol
lowing this method gave only one key 
to the customer and this practice has been 
largely discontinued.

In the smaller towns where practi
cally everyone knows everyone else the 
advisability and importance of keeping 
accurate records on safety deposit box 
entrance has seemed rather superfluous 
until o f late years. While city banks 
have for quite some time taken measures 
along this line, it has only been recently 
that smaller banks have realized the im
portance of entry slips, properly signed 
leases and standard receipt form.

Of course, I know more about the 
progress o f our own bank in improving 
the system in the safety deposit box de
partment, so let us take it for example. 
Some ten years ago the number of boxes 
was increased from 850 to 1,450. The 
practice of allowing the customer to 
wait on himself or leave his key at the 
bank had been abandoned some years 
prior to the enlarging of the department 
and a girl had been stationed at the
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By EDNA L. WARMAN
Mahaska State Bank 

Oskaloosa, Iowa

vault entrance to take care of the cus
tomers. It has also been the policy o f 
our bank for quite a number of years to 
give the customer, upon his renting the 
box the only two keys in existence that 
will open the box. We also impress up
on them the importance of separating 
these keys so that in case one is lost they 
will still have one to gain entrance to 
their box, and also of the fact that if 
both keys are lost the box has to be 
broken into Avhich is rather expensive. 
The fact of expense usually impresses 
them more than just telling them of the 
danger o f losing the keys.

We also check very carefully to see 
that the key presented is the key to his 
own box and that he does have the right 
of access. Take for instance, Mr. Smith 
has a box and his wife also has one, 
with neither having the right o f access 
to the other’s box. When either of them 
come in the attendant should be very 
sure they present the key to their own 
box.

Up until some two years ago no record 
was kept of the customers going to the 
boxes, but at that time it was felt by the 
officers of the bank that entrances were 
not being’ supervised closely enough and 
a check should be had on the customers, 
not only for our own protection but for 
their protection as well. Of course, 
in smaller banks it might be possible 
for the girl in charge to remember who 
was to their box, BUT in case of a law
suit her memory wouldn’t go very far in 
court.

Entry Slips
Several systems were inspected by our 

officers but the one which seemed to them 
to be the best was the one chosen and is 
now used altogether by our bank. Let 
us go over this system and as we go 
along I will try and point out how and

why the methods now used are better 
than the old ones for country banks.

The entry slips which we use have met 
with very favorable comment by the cus
tomers. In fact, we have never seen a 
customer refuse to sign. These slips
have a space for the box number, the 
signature of the customer, the date, the 
time and the initials o f the clerk enter
ing the vault and getting the box. This 
gives a very complete record and leaves 
no room for guess work. The entire 
transaction is down in black and white 
and gives a record which may be filed 
and referred to at any time. At the end 
o f the day these slips are sorted numer
ically and are then posted on a file, each 
customer having a separate sheet for his 
entrances. This way a glance at the sheet 
tells what days the customers have had 
access to their boxes.

These entry slips are invaluable in 
cases where more than one person has 
the right of access to a box— for instance, 
a box is rented in the name of “ Mr. or 
Mrs. John Jones, owned jointly and pay
able to either at any time before the 
death or after the death o f the other,” 
and upon Mrs. Jones coming to the box 
she claims something is gone. The clerk 
immediately refers to the card for this 
customer upon which each entry slip 
has been checked, finds the date the box 
was last used, looks up the entry slip 
of that day, and shows to Mrs. Jones the 
signature o f her husband who had entered 
the box only a few days before. This 
immediately absolves the bank from lia
bility and while it may cause a “ family 
row” yet that is between Mr. and Mrs. 
Jones and need not worry the bank at all !

Joint Control

In case of joint control or guardian
ships where it is necessary that two or 
more persons be present to have access 
to the box, these slips are very impor
tant, because they give the signatures of 
both persons showing that they were 
present. In smaller towns, as well as 
larger ones, attorneys and others who 
are well acquainted with the bank’s at
tendants, feel they can dispense with
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C orn and Oats

Pioneer Farmers found the climate and fertile soil of the North
west ideal for producing corn and oats. By 1850 corn and oats were the most 
important crops in the Northwest.

Production increased steadily, year after year. In 1920, 420,015,869 
bushels of corn were produced in the Northwest. Oats production was 253,- 
403,286 bushels.

Ov€?7~ CL Billion Bushels of com  and oats are now produced an
nually in the Northwest. Corn and oats growers receive approximately $75,- 
000,000 a year for these two important grains.

important chapter 
in the History of 

the Northwest

Newest, largest office build
ing in Minneapolis. A  busi
ness address of distinction.

“ T he N o rth w estern ”

The "‘Northwestern”  has been identified 

with the development of farming in the 

Northwest for 66 years. Fast, efficient 

service to correspondent banks is assured. 

Complete facilities are at your disposal. 

You are no farther from the “ Northwest

ern”  than your telephone, typewriter, or 

telegraph station.

W m . N . J o h n s o n
Vice President

Department of Banks and Bankers
F. W . C o n r a d  D . E. C r o u l e y

Asst. Cashier Asst. Cashier
L . P . G is v o l d

Representative

NORTHWESTERN NATIONAL BANK  
AND TRUST COMPANY
Marquette Avenue: Sixth to Seventh Street

M E M B E R  F E D E R A L  D E P O S I T  I N S U R A N C E  C O R P O R A T I O N
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A Specialist in
getting YOUR money's n orth

TJ B _ h e  successful insurance agent is a 
specialist, with years of experience an
alyzing special problems and risks like 
your own.

He draws on this knowledge when, as 
your insurance purchasing agent, he buys 
for you the most efficient coverage at 
the minimum cost. And he draws again 
upon experience when claims occur and 
he acts as your representative.

His business is built on getting you 
your money’s worth, in protection and 
prompt payment.

Insurance that minimizes the agent’s 
function may lessen your protection, your 
service. Insurance is dollar protection . 
There are no cut-rate dollars for sale.

W h y not let an experienced agent or 
broker take a look at your business from 
an insurance point of view? Like a check
up by your family doctor, it can do no 
harm— may save your business life.

N A T I O N A L  S U R E T Y  C O R P O R A T I O N

V I N C E N T  C U L L E N ,  President

legal or formal procedure in gaining en
trance to boxes, but if the bank wants 
to protect itself and be on the safe side, 
they should trust no one, but make all 
go through the regular procedure for en
trance.

About the time we installed this sys
tem we heard of a case where a bank felt 
one instance alone paid for the entire 
cost of the system. A  certain man, up
on going to his box, claimed a $1,000 
government bond was gone. He said he 
knew the bond was there six months be
fore and that he had not been to the 
box since that time. His lease read that 
no one was to go to the box but himself. 
This bank had only the year before 
started using the “ Entry Slip” system 
and upon referring to their records they 
showed him where he had signed for the 
box some three months before, which was 
after the date he claimed was the last 
time he had been to the box. Upon see
ing his signature on the slip, he went 
back to the booth and finally remembered 
that upon that day he had taken the bond 
from the box and had sold it, placing 
the proceeds in a savings account in an
other bank. After it was all straight
ened out, he went on his way happy 
about the whole thing, but if  the bank 
hadn’t had proof that he had been to his 
box it might have been a very long time 
before he remembered what he had done 
with the bond, and in the meantime he 
might have done the bank a great deal of 
harm in talking about the affair to peo
ple who, afterward, might not have been 
told o f his mistake and they, too, would 
have felt hard toward the bank.

Box Leases

A great many smaller country banks 
are not very careful about their box 
leases, that is, in whose name the box 
it to be carried, if it is to be a box owned 
jointly or if  one of the persons is to act 
only as a deputy. Of course, a box 
owned jointly by two or more persons 
gives each o f them the light of access 
either before or after death of the other, 
but in case of a deputy his power of en
trance ceases at the time o f the death 
of the owner.

Banks can never be too careful about 
allowing access to the box after the death 
of one of the owners. I f  a box is rented 
as a joint box between two or more 
persons, then upon the death o f one of 
these, the others have the right o f access 
to the box after his death. Of course, 
this is contingent upon the requirement 
of the Treasurer of State that an in
ventory be taken o f all boxes where one 
of the owners is deceased. This may 
seem, on first thought, to be a lot of extra 
work for the bank, but in reality it is a 
protection, for this reason: The inven
tory gives a list of exactly what was in 
the box and should a negotiable instru- 

(Turn to page 40, please)
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The Meaning and Effect

THE meaning of managed currency 
was recently clearly demonstrated by 
the President when on April 14, he 

presented his new recovery program for 
business. It contained two of the more 
important instruments of managed cur
rency— the broadening of the credit base 
and the creation of new purchasing power 
through government spending. By lower
ing the reserve requirements 13 per cent, 
the board o f governors of the Federal Re
serve System automatically created 750,- 
000,000 dollars in excess reserve balances. 
Similarly, when the treasury desterilized 
$1,400,000,000 of gold, the credit base was 
broadened because as soon as these funds 
are spent reserve balances will be in
creased by a corresponding amount.

The second part of the program, dealing 
with additional spending for relief and 
public works will have to be financed, at 
least in part, through the sale o f bonds. 
In view o f the broadened reserve credit 
base o f the country, a considerable portion 
of the neAV bonds will be bought by banks, 
and this will create new deposits. The 
control o f interest rates, the manipula
tion of the fiscal affairs of the government, 
are the principal mainstays o f managed 
currency and have been used by the admin
istration to influence business conditions.

What It Is
Managed currency is not to be confused 

with a currency system such as the gold 
or the silver standard. It does not have 
certain definite rules and no final tech
nique has been developed. Generally 
speaking, managed currency means the 
utilization o f the monetary fiscal and tax
ation powers of a government for the 
purpose o f influencing business conditions 
at home. Managed currency to be effec
tive, requires not merely great control by 
the government and the central bank over 
the money market but also a finely knitted 
money market mechanism, a well co-ordi
nated banking system and close coopera
tion between the government, the central 
bank and the banking and financial in
stitution. Its effectiveness also depends 
largely upon a certain degree o f coopera
tion between business and the government 
and between capital and labor. Without 
these prerequisites the efforts of the gov
ernment to influence business conditions

By MARCUS NADLER
Professor of Finance 
New York University

through monetary and fiscal means will 
merely lead to an abnormally low rate of 
return on gilt-edge bonds, notably of a 
short-term maturity and to an increase in 
the public debt.

Money management in all coxintries 
where practiced is exercised by the treas
ury and the central bank acting in uni
son. The function of regulating external 
monetary relations has been transferred 
from the central banks to government 
bodies created for that purpose. These 
novel institutions called exchange equal
ization or stabilization funds have been 
established with relatively large resources 
derived either from borrowing or from 
the “ profits”  resulting from the revalu
ation o f the gold holdings o f the central 
banks. These “ funds”  are administered 
by the treasuries directly or indirectly. 
The purpose o f these “ funds” is to insulate 
the domestic credit structure from eco
nomic and financial developments abroad 
and to free the central bank of the obli
gation to use its gold stock and discount 
policy for the protection of the inter
national value of the currency. These 
“ funds” however, have considerable poav- 
ers over the money market.

Tinkering With the Currency
The general belief prevails that the 

mainstay of managed currency is the 
power o f the government to change the 
gold content of the currency or its inter
national value, in order to influence the 
price level as well as business conditions 
in general. Although practically all coun
tries in the world have devalued their 
currencies the changing of the gold con
tent o f the currency has so far played 
but a minor role in currency management, 
In the United States the results expected 
from the currency devaluation did not 
materialize. It is of interest to recall that 
in a message sent by President Roosevelt 
on July 2, 1933, to the London Economic 
Conference, he spoke of “ efforts to plan 
national currencies with the objective of

giving to those currencies a continuing 
purchasing power Avhich does not greatly 
vary in terms of the commodities and 
need of modem civilization.” Again in 
a radio address on October 22, 1933, the 
President stated that “We shall seek to 
establish and maintain a dollar Avhich will 
not change its purchasing and debt-paying 
poAver during the succeeding generation.” 
Much less than a generation has elapsed 
and commodity prices have fluctuated ma
terially and the decline since last Septem
ber has been precipitous.

In spite o f the fact that the devaluation 
o f the dollar yielded poor results the talk 
o f a further devaluation has been revived. 
Yet since devaluation failed to bring 
about an increase in prices o f commodi
ties in the past it seems unwise to expect 
that it mav work in the future. Further
more, under present conditions i f  the 
United States were to devalue its cur
rency, similar action will be taken by 
other countries, notably Great Britain; 
but if the leading currencies of the world 
are devalued by the same percentage then 
the effect on commodity prices is o f course 
nill. The only benefit, therefore, from de
valuating the dollar further Avould be to 
increase the gold profits o f the treasury. 
Under present conditions therefore a fur
ther devaluation o f the dollar would 
merely aggravate and intensify the lack 
o f confidence throughout the land. It 
Avould have an adverse effect, at least tem
porarily, on the high grade bonds and 
would further aggravate the gold prob
lem. Today the annual production amounts 
to about $1.400,000,000. Which nations 
are in a position to absorb it? Tinkering 
Avith the currency, or constantly depreciat
ing the dollar is not managed currency. It 
has not Avorked in the past, and in all 
probability will not work in the future 
if it should be tried.

Low Money Rates
The maintenance o f low money rates 

is at present one of the principal instru
ments o f managed currency. This policy 
Avas adopted practically all over the world 
in the belief that low interest rates are a 
powerful incentive to create new loans 
for increased business activity. The pol
icy o f Ioav money rates is at the present 

(Turn to page 56, please)
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The Month’s Ma neuvers
Prepared for THE NORTHWESTERN BANKER by JAMES H. CLARKE, 
Assistant Vice President, American National Bank & Trust Company, Chicago

IN AUGUST the markets were 
quiet. Volume of trading dried 

up— million-share days on the stock 
exchange were few —  and price 
changes unimportant. But despite 
the “dog days” the stock market 
may end the month with some 
small gains. As this is written, 
before the close on August 26th, 
the Dow-Jones industrial averages 
are about 142— they were approxi
mately 141 as the month began. Up 
to this writing there have been but 

five days this month in which the volume of shares 
traded exceeded one million, and on three of these days 
the market turned downward. In July there were 
twenty days of large volume— some exceeding two 
million shares— and in all these cases gains were re
corded. But a quiet August was not unexpected—  
after the uprush late in June and throughout July, some 
breath-catching was in order.

JAM ES H. C L A R K E

DESPITE the limited trading over most o f the month, 
chartists and other market students had the first 

indication o f a setback in the week ended August 13th. 
Predictions o f a market break— at least a correction - 
have filled Wall and LaSalle Streets for weeks. The good 
old term “ healthy reaction,”  was tossed about everywhere 
in financial circles, and there was pretty general agree
ment that it was coming. So when stocks broke 1.34 
points on Monday, August 8th, and continued soft all 
week— breaking 3.08 points on Thursday and 2.84 on 
Friday— there was no question that the reaction had 
appeared. The market lost 9.46 points during the week 
— the Dow-Jones industrial averages dropped to 136.21 
— and, true to form, dire predictions of an even more 
severe break to come were common.

But with its usual aloofness to such predictions, the 
market resumed its slow climb on the following Monday. 
And continued all week. So now it is said that the mar
ket has been “ backing and filling”— and there is a good 
chance that this is quite close to the truth. It is probably 
more nearly accurate, however, to say that the stock 
market, which has run ahead o f business in its gains, is 
now appraising its position in light o f tangible and 
possible business improvement.

THE business picture itself continues to look some
what better. Not in the flashy style o f the stock 

market, o f course, but in deliberate gains which are 
holding their ground. The steel industry, for one, is 
now producing about 42 per cent o f capacity— in July 
it was 35 per cent— in September it will be still higher. 
Most rampant optimists predict 60 per cent late this 
year— we repeat— rampant optimists so forecast. Auto
mobile producers will soon be showing new cars, build

ing construction is improving, carloadings are some
what better— to mention a few.

THE Federal Reserve Board’s index of industrial 
production was 83 for July, compared with 77 for 

June, an unexpectedly sharp increase, and the improve
ment continued into August. Commodities, however, 
weakened somewhat— principally as a result of the 
weakness in the grains. As is to be expected, a number 
of the fundamental points of weakness are still with 
us— the unemployment and wage problem— the improv
ing but still poor railroad situation— the pressure from 
Washington— apparently sufficient in themselves to 
prevent runaway enthusiasm.

A UGUST recorded some price recessions in second 
grade bonds in reflection of the mid-month weak

ness in stocks. But government issues and corporate 
money bonds were firm. About the time this article is 
printed the Treasury will be announcing its plans for the 
September financing. So this is the guessing period for  
the banks and other large buyers o f these securities. 
Will the December maturity be refunded in Septemberf 
Will new money, perhaps a half a billion, be raisedf 
And will the offering be an addition to our present 2%,s 
of 1958-63, or even longer? These are some o f the ques
tions in buyers’ minds which the Treasury will answer. 
The principal question, however, is wholly aside from 
this one bt o f financing— Dow long will government 
bond prices remain at current high levels if business 
improves and bank loans increase f Or if  the total debt 
continues to pile higher?

NEW  corporate financing in August was sizable, and 
for the most part well received. Indianapolis 

Power and Light Company offered $37,500,000 o f bonds 
and notes— Toledo Edison $36,500,000— Phillips Petrol
eum $25,000,000 convertibles (to stockholders), and 
Commonwealth Edison $33,000,000 o f mortgage bonds, 
plus $39,000,000 convertible debentures— the latter to 
stockholders. All o f these issues sold quickly— were 
“ out the window”  on the offering day— and sold to 
premiums over the selling prices. A  $25,000,000 Argen
tine issue was scheduled but postponed— two other 
offerings during the month were $32,000,000 o f New 
York Steam and $10,000,000 o f Crucible Steel. In the 
offiing are further substantial bits o f financing— 
$10,000,000 o f Gulf States Utilities, $30,000,000 of 
Youngstown Sheet and Tube— to mention a couple.

A S WE near the final quarter of the year, investors 
will follow earnings with special interest. The 

first eight months of 1938 were bad— at least on a 
comparable basis with the two previous years. But the 
fourth quarter of this year should be better— and this 
will be compared with a poor fourth quarter in 1937—
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the only bad one that year. The rise in 
the stock market has been largely based 
on this expectation, plus the hope of a 
favorable spring. In short, during the 
next few months business will be called 
on to justify the market advance. And 
since 20 per cent of all adults in the 
country will receive government money 
in one way or another in the next few 
months, it is easy to see which way Wash
ington is betting.

FEDERAL INTERMEDIATE 
CREDIT BANKS

(Continued from page 13)
The 535 production credit associations 

and the numerous privately capitalized 
institutions eligible to rediscount with the 
intermediate credit banks are located in 
farm communities throughout the United 
States.

Short-term production notes of farm
ers, livestock men, or fruit growers are 
indorsed by the local institution before 
they go to the Federal intermediate credit 
bank. There, the notes are individually 
analyzed from the standpoint of accepta
bility before being discounted. The banks 
also require discounting institutions to 
deposit a certain amount o f general col
lateral, in the form of United States Gov
ernment obligations or other approved 
securities, to provide an additional mar
gin of safety.

Self-Supporting
The Federal intermediate credit banks 

operate on a self-supporting basis, and no 
part of their costs or expenses of opera
tion are paid by the Government. They 
derive income from two principal sources: 
interest on loans and discounts, and inter
est on securities owned. Their net income, 
after charging off any losses sustained, 
providing reserves for assets o f doubtful 
value and for unforeseen contingencies, 
are available for the payment to the 
United States of franchise taxes and for 
the accumulation o f a surplus which af
fords additional protection to investors 
in debentures o f the banks. During the 
year 1937, the Federal intermediate credit 
banks created from their net income a 
reserve for contingencies in the amount o f 
$1,100,000; paid to the United States 
Government as a franchse tax the sum of 
$741,275; and credited $3,075,409 to 
earned surplus account. On June 30, 
1938, their earned surplus, reserves for 
contingencies, and undivided profits ag
gregated $14,846,183.

The intermediate credit banks serve as 
connecting links between investors and 
financing institutions from which farm
ers and stockmen borrow funds to finance 
their seasonal production and marketing 
operations. Producers’ notes from every 
state in the union come to the Federal 
intermediate credit banks for discount,

providing a wide diversity of agricultural 
security and ,a continuous source of 
strength in the banks’ financing operations.

The total amount of Federal intermedi
ate credit bank loans and discounts out
standing on June 30, 1938, was the largest 
on record, $250,900,951; of which $223,- 
074,860 represented credit extended to 
535 production credit associations and 
other local financing institutions ; $27,- 
807,113, discounts for the 13 banks for co
operatives consisting of loans secured by 
agricultural commodities; and $18,978 con
sisting o f loans outstanding to one farm
ers’ cooperative association.

Of the $223,074,860 of credit outstand
ing with production credit associations 
and privately capitalized financial insti

tutions, $39,962,695 was on range and 
breeder cattle, $8,474,040 on feeder cattle, 
$20,057,049 on dairy cattle, $34,740,722 
on sheep, $12,058,075 on fruits and vege
tables, and $46,504,815 on other crops. 
The remaining amount of $61,277,464 con
sisted for the most part o f loans and dis
counts to finance general farming opera
tions.

Changes
Recent changes in the personnel of 

Kalman and Company, Minneapolis, con
sist of the resignation of Sidney H. Hen
derson, vice president, and the addition 
to the sales force of George V. Alstrom 
and Myron F. Leighton.

IOWA
M U N IC IPA L

BONDS
•

W e  are actively interested 
in the purchase of any 

Iowa Municipal issues.

Current attractive offerings 
forwarded on request.

J a c k l e y  &  C o m p a n y
INVESTMENT SECURITIES 

E Q U IT A B L E  B U IL D IN G  PH O NE 3-5181

DES MOINES
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TH O S. F. R Y A N , III J. W . M IL L E R V. A. D O R E L L

A  New System of
A ir Transportation

By G. D. MURDOCHMID-CONTINENT AIRLIN ES, Inc., 
was formerly known as Hanford 
Airlines, and in May, 1936, 

Thomas Fortune Ryan, III, purchased 
control o f this company. Besides stimu
lating1 his new property with substantial 
additional capital, Mr. Ryan determined 
to create a complete new system of air 
transportation, literally “ from the ground 
up.”  An entirely new executive person
nel took over the tremendous job of re
organizing the company on July 1, 1936. 
For this task, Mr. Ryan sought out and 
obtained men of long experience and high 
standing in the aviation industry.

J. W. Miller was selected as vice presi
dent and general manager. Mr. Miller be
came associated with the Guggenheim 
Brothers in New York in 1919 and when 
commercial aviation began to bud, he was

One of the Lockheed Electra planes 
used by Mid-Continent Airlines.

President, Murdoch, Dearth & White, Inc. 
Des Moines

Director, Mid-Continent Airlines, Inc.

selected to administer the $5,000,000 Gug
genheim funds to promote air transpor
tation. He managed these funds from 
1926 to 1930. One of the results o f the 
Guggenheim gifts was the construction of 
the “ model airway” between Los Angeles 
and San Francisco. This was the fore
runner of the government’s extensive 
airway system. In addition, Mr. Miller 
sponsored airway weather reporting sta
tions, established aeronautical engineering 
schools in several American universities, 
and sponsored the Col. Charles A. Lind
bergh 1927 American tour which set the 
country agog. In 1930 Mr. Miller became 
an executive of Western Air Express and 
was in charge o f that company’s opera
tions until 1936 when he became asso
ciated with T. F. Ryan, III.

V. A. Dorell was chosen as operations 
manager. Mr. Dorell brought with him 
many years o f experience as transport 
pilot and was formerly division super
intendent of Pan-American Airways in 
charge o f the territory between Los An
geles and Mexico City. Mr. Dorell is 
in immediate charge of the training o f 
pilots and conduct of air operations.

The important communication system 
is under the direction of L. E. Bishop, as 
safety dispatcher. Mr. Bishop came to

Mid-Continent Airlines from Transconti
nental Western Air Express.

The new management at once brought 
all flying equipment completely up-to- 
date. Today Mid-Continent Airlines flies 
the latest type Lockheed Electra ten- 
passenger bi-motor all-metal transport 
airplanes.

Communication equipment, likewise, is 
up-to-the-minute. All ships are equipped 
with two-way Western Electric radios, 
with radio compass and the latest device, 
the radio directional finder.

G. D. M U R D O C H
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Since the installation of new type radio 
direction finders on ad Hanford aircraft 
manj7 months ago, the flight and dispatch 
personnel have undergone intensive train
ing in the operation of the new naviga
tional aids. Subsequent tests proved to 
the Bureau of Air Commerce that Han
ford’s expert use of the directional finder 
method, plus other favorable factors con
nected with the Tulsa to Kansas City 
flight, justified approval of a night sched
ule with mail, passengers and express. 
It is noteworthy in this connection, and a 
great compliment to the efficiency of Mid- 
Continent’s pilots, that- a number of air
lines have applied for the right to fly night 
schedules by using this equipment over 
limited lighted airways and that Mid- 
Continent to date is the only company 
whose pilots have qualified.

Noteworthy, too, is Mid-Continent’s 
pilot-training program. This is under the 
direction of Mr. Dorell, who takes nothing 
for granted. All pilots, new and old, are 
put through rigorous and comprehensive 
courses that will make them more efficient 
and keep them up-to-date in the operation 
o f modem aircraft. The men are thor
oughly schooled in dispatch, meteorology, 
emergency repair, navigation and instru
ment flight, with particular stress o f the 
latter.

Mid-Continent Airlines now serve the 
following cities: Tulsa, Kansas City,
Omaha and Minneapolis, as well as St. 
Joseph, Missouri; Sioux City, Iowa; Sioux 
Falls, Watertown, Huron and Aberdeen, 
South Dakota; and Bismarck, North Da
kota.

On August 23,1938, Mid-Continent Air
lines entered an application to the new 
Civil Aeronautics Authority for an addi
tional run between Kansas City and Min
neapolis, via Des Moines. It is our belief 
that this line will be granted to Mid- 
Continent and efforts are now being made 
to get an early hearing before the Au
thority.

Air transportation underwent a vital 
change at the hands of the United States 
Government last month. The Civil Aero
nautics Authority, created by Congress 
last June, began to function as an inde
pendent governing board of all non-mili
tary flying, regulating airlines much as 
the Interstate Commerce Commission reg- 
xdates railroads. This is the type of regu
lation which the airlines have been asking 
for. The avowed purpose of the Act, as 
expressed by members of the new Author
ity, is to stabilize the air industry and to 
assist in its development and growth.

From every source of revenue, such as 
that from passengers, mail, and express, 
Mid-Continent Airlines, Inc., has shown a 
generous increase over previous periods. 
For the year ending June 30, 1937, 2,612,- 
405 passenger miles were flown, with a 
gross revenue of $103,173 for the pexiod, 
corresponding to only 498,760 passenger

miles flown in 1934 and a corresponding 
revenue of $21,258. Mail and express 
poundage and revenue show a like in
crease, with 288,227 pounds of mail trans
ported at a revenue o f $303,191 in the 
year ending June 30, 1937, and 51,740 
pounds of express carried in the same 
period.

It is most interesting to note that last 
year the Government appropriated funds 
for the installation of lights, beams, and 
emergency landing fields between Omaha 
and Minneapolis, which will permit Mid- 
Continent Airlines to fly a night schedule 
all the way from Tulsa to Minneapolis, 
via Kansas City and Omaha.

CREDIT COMPANY
BALTIMORE

C A P I T A L  A N D  SURPLUS OVE R  
$ 6 4 , 0 0 0 , 0 0 0

Fo u n d e d  in 1912, with $300,000
capital, Commercial Credit Company 

is today one of the largest institutions of 
its kind. It operates through more than 
4,000 employees in more than 200 offices 
in the United States and Canada, and is 
owned by more than 20,000 stockholders.

BANK
RELATIONS

DEPARTMENT

SHORT TERM NOTES
available in limited amounts upon 
request, at current discount rates.

M unicipal

B O N D S Public U tility

Industrial

A.C.ALLYNandCOMPANY
Incorporated

100 West Monroe Street, Chicago—Tel. Franklin 8400 
New York Philadelphia Detroit Milwaukee Omaha
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COMMERCIAL
INVESTMENT

TRUST
I N C O R P O R A T E D

C o m m e r c i a l  I n v e s t m e n t  
T r u s t  Incorporated, with 
capital and surplus in excess 
of $67,000,000, provides a 
nation-wide sales finance ser
vice through subsidiary com
panies with a network of 
branch offices throughout the 
United States. This service, 
which consists of purchasing 
self-liquidating accounts, ex
tends to automobile dealers, 
household appliance dealers, 
and to manufacturers and 
dealers in many lines of indus
trial, commercial and profes
sional equipment, including 
the heavy goods industries.

C. I. T. offers its stand
ard notes for short term 
accommodation in varying 
amounts from $1,000 to 
$100,000, in maturities from 
60 to 270 days and at cur
rent discount rates. These 
notes are payable at any of 
our 279 depositary banks 
located in principal cities 
throughout the country.

Latest published fin a n c ia l  
statement and list o f depositary 
banks w ill be mailed upon request.

ADDRESS

Treasurer,
Commercial Investment 

Trust Incorporated

1 Park Ave., New York, N . Y.

IOW A
Investment Bankers 

Association

F R A N K  R. W A R D E N  
President Organized 1935 W . GE O R G E  P O T T S

Secretary

RRANGEMENTS for the annual 
outing of the Iowa Investment 

Bankers Association, to be held at the 
Wakonda Club in Des Moines on Thurs
day, September 15, are practically com
pleted, according to reports from W in
field Jackley, general chairman of the 
affair, and his several committee heads.

Golf, tennis and softball seem to head 
the athletic events, with a number of spe
cial events scheduled, including the good 
old shell game. The several committee 
members serving under Mr. Jackley are 
Jum Cummins, entertainment ; Art Keyes, 
g o lf ; Norman Conway, tennis; Fritz Hey- 
wood and Dick Rollins, special events; 
Walter Vieth, shell game; Mike Dearth 
and Company, sweepstakes; Buzz Gift, 
entertainment; Harold Klein, softball; 
Gene McGuire, Northwestern Bunker; 
and Charley Frye, Bookey Number 9 Tee.

Responses to invitations sent out some 
time ago indicate that investment bankers 
from all Iowa cities, and Chicago, Minne
apolis, St. Louis and Omaha, will be on 
hand to make the day another I. I. B. A. 
successful party.

EFFECTIVE last month, J. C. Enyart 
changed the title o f the Iowa Bond Cor
poration to J. C. Enyart, Incorporated. 
No other changes are reported and the 
present officers continue in the same ca

pacity, J. C. Enyart, president, and Miss 
Gladys Lathrop, secretary.

This firm has concentrated in recent 
years developing an advisory and man
agement service for institutions, individ
uals and estates. Mr. Enyart has been 
interested in confining services purely 
along advisory lines, leaving actual invest
ment activities in the hands of the firm’s 
clients. To further facilitate this method 
of operation compensation is based on an 
annual fee determined by the total value 
of the security account.

MRS. W INFIELD JACKLEY, wife 
o f the president of Jackley & Company, 
Des Moines, suffered a broken left leg 
last month when she was thrown as her 
horse stumbled in soft earth on the bridle 
path. The leg, broken below the knee, 
Avas placed in a cast immediately.

Mr. Jackley advises that his Avife is 
resting as easily as the heavy cast will 
permit, and that it will be toward October 
1 before the cast can be renewed.

NEW S AND VIEWS
(Continued from page 12) 

beating his brains out at Hell’s gate. 
N oav Mr. Jones hands us an apple and 
says ‘E at! and you shall live’— Don’t do 
it, boys. You’ll get indigestion, cramps 
and a bad, incurable case of anemia.”

V .  W .  B r e w e r  C o .

M u n ic ip a l  B o n d s

North Dakota lias spent more than one hundred fifty million 
dollars on its Highway System, and more than 

nine million dollars for Soldiers’
Bonus, without borrowing.

f i r s t  n a t - s o o  l i n e  b l d g .

M I N N E A P O L I S
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Robert Lindquist, director of Public 
Relations o f the American National 
Bank and Trust Company of Chicago, in 
a recent letter to us said, “ I am sure you 
will be interested in knowing we have 
had many requests from bankers for cop
ies o f our booklet o f reprints, ‘Letters of 
a Business Man to His Son’, following 
the article appearing in the July issue of 
the Northwestern Banker, which is 
just another indication to us of the fine 
readership interest you have developed 
through your editorial policy.”

E. W. Rossiter, president o f the Bank 
o f Hartington, Hartington, Nebraska, 
answered Jesse Jones about whether 
their bank was lending money by the 
following statement which appeared in 
their local newspaper advertisements: 
“ The Bank o f Hartington is lending 
money. Every application for  loan is 
given careful attention and if  it is pos
sible to make the loan within reasonable 
limits, the applicant knows he will get 
the accommodation. For example, dur
ing the month o f June, 513 loans were 
made. These were personal and install
ment loans, real estate and chattel mort
gage loans, loans to buy equipment of 
every character required in this terri
tory; loans to buy cars and tractors, feed 
and livestock, to pay out on city homes 
and farm homes, to pay taxes and insur
ance, to pay hospital and doctor bills; 
loans to telegraph funds to customers, 
friends or relatives in need 1,500 to 2,000 
miles from Hartington. Yes, we make 
loans for more purposes than the average 
man can think of. And every bank day 
presents a new day with new problems. 
Money provides the answer to most of 
these problems.”

William G. Rabe, vice president of the 
Manufacturers Trust Company of New 
York, has sent me a copy o f their recent 
folder which they have sent to their cor
respondent banks and which is entitled, 
“Eighteen Months Average Prices of 
Listed Bonds.” These have to be carried 
in examination reports at the average 
prices in accordance with the new Fed
eral Bank investment and examination 
rulings.

This is a very interesting investment 
service for banks and if you have not re
ceived a copy I suggest that you write 
to Mr. Rabe and I know he will be glad 
to send you one.

Frank R. Warden, vice president, Cen
tral National Bank and Trust Company, 
of Des Moines, was given a dilapidated, 
worn-out baby carriage recently by mem
bers o f his bank so that he can give his 
new son “ a ride.”

The bank employes had a sign painted 
on the side which said, “ W hat! Another 
Vice President!”

Incidentally, Frank had bet that his 
first-born would be a girl and he said 
he was very glad to lose all of his bets 
in order to have a son.

James Smith Ferebee, whose record of 
shooting 144 holes of golf in one day has 
caused a number o f other golf marathons, 
is the 31-year-old vice president of the 
Barney Johnson Company, Chicago, in
vestment bankers.

Mr. Ferebee took 15 hours to complete 
his golf record which was played over the 
four courses of Olympia Fields Golf Club 
in Chicago. He made a $15,000 bet that 
he could shoot 144 holes in one day with-

out taking over 95 for any 18— and he 
w on!

Ray Kauffman, son of B. F. Kauffman,
president of the Bankers Trust Company, 
has recently returned from a 37,000-mile 
trip around the world, which took him 
three years to complete, and which was 
made on a 45-foot sailboat. He was ac
companied by Jerry Mefferd, o f Des 
Moines. Mr. Kauffman said that in 
many o f the South Sea islands they had 
no economic problems and were not wor
rying about the stock market because 
they could pick their food off the trees,

ALL CIPHERS ARE AU TO M ATIC
Only on the Short-Cut Keyboard 
ciphers written automatically.

SEVERAL KEYS AT O N E  TIME
Only on the Short-Cut Keyboard can two 
or more keys be depressed at one time.

ENTIRE A M O U N T S  IN O N E  O P E R A T IO N
Only on the Short-Cut Keyboard can an 
entire amount and the motor bar be 
depressed together, thus adding the com
plete amount in one operation.

Call th e local Burroughs o ffice fo r  
a d em on stra tion  o f  th e sh ort-cu t  
m eth o d  on th e S h ort-C u t K eyboard .

------ -

2 5 .6 0
5 .0 0
4 .5 0

1 O .6 7
3  X 5.2 5

3 .9 0
1 0 .4 O

6 .7  1 2 .7 O
5 .9 0

4 8 .4 5
2 .5 5

3 0 . 0 0
4.7 8

3 5 0 . 0 O
2 4 .5 O

1 .4 5
6 .0 0

3 0 .6 5
2 5 .0 O

7 ,6  1 7 .3 O

T his tape is a typical exam ple of 
how thousands o f needless op er
ations can be elim inated  by the 
B urroughs sh ort-cu t m eth od . The 
a m ou n t 25.60, for instance, was 
listed and added by depressing 
the 2, 5 and 6 keys and the m otor 
bar all in on e opera tion , instead 
o f w riting one figure at a tim e.

BURROUGHS ADDING MACHINE COM PANY • DETROIT, MICHIGAN
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get their fish out o f the ocean and had 
nothing else to worry about. At one 
place he said they traded soap and under
shirts for pearls.

Roswell Magill, acting secretary of the 
treasury, made public statistics recently 
showing that the first three years o f the 
Social Security act cost the Federal 
Treasury $1,232,558,598 and brought in 
$887,946,271 o f revenue.

Henry Ittleson, president of the Com
mercial Investment Trust Corporation, of 
New York, in a recent statement to the 
stockholders said, “ The inherent sound
ness and flexibility of our business and 
its ability to adapt itself to sudden 
changes in general conditions has again

been convincingly demonstrated in the 
past twelve months.

“ In spite o f the business recession, col
lections have been very satisfactory, past 
due accounts continue to be small and 
receivables are in excellent condition.” 

Commercial Investment Trust Corpor
ation reports combined net earnings of 
$7,886,166 for six months ended June 
30th, as compared with $11,573,865 for 
the first half o f 1937.

Undistributed net earnings o f National 
Surety Corporation (a wholly owned sub
sidiary) for the first six months, amount
ing to $1,012,709, are included in the 
combined net.

L. B. Titus, president o f the First Na
tional Bank of Holdrege, Nebraska, in a

is engaged primarily in facilitating 
wholesale distribution and retail sales 
of the following products of General 
Motors Corporation and its world' 
wide affiliates: Cadillac, la salle , 
BUICK, OLDSMOBILE, PONTIAC, 
Chevrolet automobiles; frigidaire 
appliances for refrigeration and air 
conditioning; delco lighting, power 
and heating equipment; gmc trucks; 
BEDFORD, VAUXHALL, OPEL, BLITZ 
— foreign made automotive vehicles.

G E N E R A L
M O T O R S

I N S T A L M E N T

P L A N

The business consists of investments in 
selfdiquidating credits, widely diversi' 
fied as to region and enterprise, capital 
employed being in excessof $80,000,000.

In obtaining short term accommodation, 
GMAC issues one standard form of note. 
This obligation it offers to banks and in' 
stitutions, in convenient maturities and 
denominations at current discount rates.

These notes are available, in limited amounts, upon request.

EXECUTIVE OFFICE NEW YORK ' BRANCHES IN PRINCIPAL CITIES

recent issue of their “ First National 
Journal”  published the following story: 

“ Say, dad, what keeps us from falling 
off the earth when we are upside down ?” 

“ Why, the law of gravity, of course, my 
son.”

“ Well, how did the folks stay on before 
the law was passed.”

LE G A L DEPARTMENT
(Continued from page 14)

ticular federal statute involved. The one 
with which we are concerned allows de
ductions for claims contracted “for an 
adequate and full consideration in money 
or money’s worth.” The payments to the 
brokerage house came within the provi
sions of this statute and are. therefore, 
deductible from Brown’s gross estate in 
computing the Federal Estate Tax due 
thereon.

QUESTION: A  South Dakota banker 
died, leaving certain real estate. 

The administrator sold the real estate 
to his, the administrator’s wife. Under 
the law in that state, as is the case 
in most others, no administrator may, 
directly or indirectly, purchase any prop
erty o f the estate he represents, nor may 
he be interested in any such sale. Could 
the sale to the wife be set aside?

YES. The sale of the property by the 
administrator to his wife was voidable 
and might be set aside. The community 
of interest and general circumstances 
surrounding the matter are such that full 
effect cannot be given to the statute with
out such a holding, which, incidentally, is 
the rule followed almost universally 
throughout the country.

Q UESTION: A  Nebraska banker
owned a farm in that state that he 

believed was assessed for real estate 
taxes in an amount more than it should 
be. The matter was litigated. The 
banker introduced testimony to the effect 
that certain land comparable to his was 
assessed too low. Was this, in itself, suf
ficient to require that the banker’s as
sessment be reduced?

NO. Where it appears that land com
parable to a complainant’s land is as
sessed too low, such fact, in and of itself, 
will not warrant a reduction of the as
sessed valuation of the complainant’s 
land. Farm lands, for the purpose of 
taxation, should be valued and assessed 
at their actual cash value, that is, their 
value in the market in the ordinary 
course of trade under Nebraska law.
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QUESTION: A  North Dakota banker 
owned a farm in that state. A  dis

pute as to the location o f the boundary 
line between his farm and that of a 
neighbor arose. The neighbor ignored the 
banker, placed a fence along the line for 
which he contended, and used the prop
erty up to that line for a number o f years. 
The banker was busy and did not care to 
litigate the matter but was finally forced 
to do so. At the trial the neighbor con
tended that his possession of the disputed 
property during the years he used it gave 
him the ownership thereof, however, he 
admitted that he had not held it for a 
period long enough to give him title by 
adverse possession. Should the conten
tions o f the neighbor regarding adverse 
possession rights prevail ?

NO. The fact that the land had not 
been held in adverse possession long 
enough to create title in that way was 
fatal to the neighbor’s contentions. Even 
if the banker had recognized and ac
quiesced in the boundary line along the 
fence erected by the neighbor during the 
time the neighbor used the strip of land 
involved it would have been necessary 
that such use be continuous during the 
period of time necessary to establish title 
by adverse possession before the neigh
bor could establish a valid right to the 
strip on the basis of his use of the prop
erty.

Q UESTION: The hold-up o f a Min
nesota state bank by a lone bandit 

resulted in a shooting affray in which the 
robber shot and wounded the president 
while in the bank and the cashier in front 
o f the bank while making his get away. 
Jordan was arrested and tried for the 
crime of shooting the president. He was 
acquitted. Later he was brought to trial 
for  shooting the cashier. At the second 
trial he contended he should be released 
because such trial involved placing him, 
contrary to his constitutional rights, in 
double jeopardy for the same offense that 
was the subject o f the first trial. Is such 
contention sound?

NO. It is the identity of the offense, 
and not the act, which is referred to in 
the constitutional guaranty against put
ting a person twice in jeopardy. Where 
two or more persons are injured in their 
persons, though it be by a single act, yet, 
since the consequences affect, separately, 
each person injured, there is a corre
sponding number of distinct offenses. It 
follows that Jordan was not being placed 
twice in jeopardy for the same offense, as 
contemplated by the constitution, and 
that he should not, on that ground, escape 
the second trial.

PUBLIC A C C EP T A N C E
(Continued from page 11) 

savings account as a series of entries on 
a ledger card or a passbook, while the 
customer’s needs give him an entirely dif
ferent viewpoint.

Trust Service
In selling trust service you may think 

o f competent administration o f estates, 
and conservative, reliable management of 
investments; whereas the customer wants 
to buy— for his widow and family— com
fort, happiness, and insurance against 
hardships.

Here are a few rational appeals which 
may influence the customer in naming

your company as executor or trustee; it is 
never absent or disabled; is abundantly 
responsible; is free from prejudice; has 
experience; has the facilities; reports are 
regular and exact photostatie copies of the 
ledger sheets; makes a business o f trustee
ship; has collective experience and judg
ment.

Public Acceptance

Simply selling the services of your bank 
is not enough. Successful “ selling” means 
you must sell your bank in particular, as 
opposed to other banks. What product 
has your bank to offer which another bank 
does not have? Every bank has one 
tangible product which appeals to certain

FEDERAL
DISCOUNT

CORPORATION
Dubuque, Iowa

STATEMENT OF CONDITION 

June 30 , 1938

ASSETS
Cash on Hand and in Banks------------------------------------------------- $ 461,759.80
Notes and Discounts----------------------------------------------------------------  2,323,448.35
Accounts Receivable -------------------------------------------------------------- 2 ,422 .51
Prepaid Interest and Discount------------------------------------------------ 19,995.61
Deferred Expense___________________________________________  36,045.50
Investment Acct. (Commercial Finance Co., Racine)-----------  100,000.00
Repossessions and Company Cars-----------------------------------------  35,956.54
Furniture and Fixtures------------------------------------------------------------ 30,375.62

TOTAL________________________________________________ $3,010.003.96

LIABILITIES
Drafts Outstanding----------------------------------------------------------------$ 84,946.73
Notes Payable _______________________________________________  1,606,096.05
Accounts Payable--------------------------------------------------------------------  118.12
Deferred Certificates________________________________________  30,919.86
Accrued Tax Reserve-------------------------------------------------------------- 11,788.15
Unearned Interest------------------------------------------------------------------ 89,448.70
Reserve for Loss_____________________________________________  23,234.48
Preferred Stock ____________________________ $925,000.00
Common Stock ---------------------------------------- '—  172,980.00
Surplus and Undivided Profits-----------------------  65,471.8/ 1,163,451.87

TOTAL_________________________________________________$3,010,003.96
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This announcement appears as a matter o f  record only and is under no circumstances to  be 
construed as an offering o f these securities fo r  sale or as a solicitation o f an offer to buy 
these securities. The offering is made only by the Prospectus and only in those states under 
the laws o f which these securities are registered for sale or exempted from  such registration. 
This announcement is published only on behalf o f  registered dealers in securities in this state.

New Issue

4 0 ,0 0 0  SHARES

MID-CONTINENT AIRLINES, Inc.
CONVERTIBLE PREFERENCE STOCK 

Par Value One Dollar ($ 1 )  Per Share 

Price $ 2 .5 0  Per Share

Copies of the prospectus may be obtained only from registered dealers 
in securities in this state and only if these securities are registered 
under the laws of this state for sale herein.

Murdoch, Dearth & W hite, Inc. George F. Ryan
Des Moines, Iowa Boatmen’s Bank Building

St. Louis, Missouri Davenport, Iowa St. Louis, Missouri

people. That is your location— which 
offers convenience or accessibility to those 
in your locality. Today, with banking 
services so standardized, convenience of 
location is one o f the leading motivating 
forces which cause people to select your 
bank.

But convenience o f location is a selling 
appeal only to those people to whom the 
bank happens to be conveniently located. 
What about the others? What about the 
public in general? What does your bank 
have, not in common with other banks, 
which every person in town might want 
to buy? This product— the most impor
tant o f all— is an absolutely intangible 
thing. Some call it personality, others 
call it atmosphere, prestige, position, rep
utation.

It is something about your bank which 
makes men and women like it, trust it, 
come back again and again, whether it 
be convenient to them or not—it is the 
most valuable of all assets—public ac
ceptance. Because of it, civic leaders 
place your officers upon committees hav
ing to do with public affairs.

The fact is, the biggest product your 
bank has to sell is not any one of its 
individual services, but the whole bank 
as an institution— and the allegiance o f 
the public to your bank, as an institution, 
is reflected in good will.

Next President
S. M. Waters, president o f the 55-year- 

old Minneapolis mortgage banking firm 
o f M. R. Waters & Sons, Inc., will be the 
next president o f the Mortgage Bankers 
Association o f America, the organization’s 
nominating committee, headed by James 
W. Collins o f Salt Lake City, Utah, has 
announced. The nomination was pre
sented to the group’s board of governors 
recently. Nomination by the committee 
is tantamount to election by the associa
tion at the annual convention in Chicago 
next October.

Mr. Waters will succeed A. D. Fraser, 
president of A. D. Fraser, Inc., of Cleve
land, and will assume office during the 
“ Silver Anniversary” celebration mark
ing the twenty-fifth year o f the Associa
tion’s founding.

Mr. Waters was bom in Minneapolis, 
attended the local schools there and later 
the University of Minnesota law school. 
He was admitted to the state bar, and 
later, with his brother, entered the firm 
of M. R. Waters and Sons, Inc., founded 
by his father, Murray R. Waters, in 1883. 
His entire business career has centered 
in the real estate loan field, first special
izing in farm loans exclusively, then both 
farm and city mortgages and within re
cent years entirely in urban real estate 
financing.
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N E B R A S K A  
Investment Bankers 

Association
Organized 1920

R. W AR E  H A LL 
President

H A R R Y  F. SM ITHJayne Housh, Corresponding Secretary Secretary

T^HE annual picnic and field day 
of the Nebraska Investment Bank

ers Association will be held in Omaha 
on Tuesday, September 13.

The affair this year will be bigger 
and better, according to Harry Smith, 
Association secretary. Under present 
plans, the festivities will start with a 
breakfast at the Omaha Athletic Club, 
followed by golf, lunch, and more 
golf, at the Country Club. Dinner 
and the evening entertainment will be 
held at the Athletic Club in town.

Golfers will be divided into teams 
of four, all participating in a Calcutta 
Pool, with prizes for the winning 
team, as well as a substantial reward 
for the owner of the first, second, and 
third team winners. There will also be 
individual golf prizes, as usual.

The Stock Exchange, which had 
been discontinued for the past few 
years, will again form a prominent 
part of the evening entertainment.

ON A RECENT evening, 25 office 
associates o f James T. Wachob of 

Wachob, Bender & Company, Omaha 
municipal bond concern, had the oppor
tunity to see motion pictures which Mr. 
Wachob took on his recent round-the- 
world cruise. He returned in May after 
a four months trip. The pictures were 
shown at the home o f J. C. Rahel, o f the 
firm.

MORE THAN 20 Omaha men have 
organized a new kind o f club, whose pur
pose is to learn more about earning more 
on investments. The social side is merely 
incidental.

Preferring to remain anonymous, they 
pay in small amounts at each monthly 
dinner. The money is invested in securi
ties and reports are given from time to 
time on the status of the investments. 
Professional and nonprofessional men are 
included in the group, as well as bankers.

A committee whose membership rotates, 
does considerable reseach, delving into the 
background, present status, earnings and 
future possibilities o f the securities rec
ommended.

THE RECONSTRUCTION Finance 
Corporation at Washington said recently 
the fact that the Federal Government 
owns the bonds of the South Omaha bridge 
has no bearing on the taxability of that 
part of the bridge property which is in 
Iowa.

Addison G. Kistle of Council Bluffs, 
Iowa attorney for the South Omaha bridge 
commission, declared ownership o f the 
bonds is not an issue in the attempt of 
Pottawattamie county to tax the bridge.

MR. AND MRS. LAURENCE M. 
McCAGUE left the middle of August for 
a stay of two weeks at Grand Lake, near 
Estes Park, Colorado. Mr. McCague is 
treasurer of the National Company of 
Omaha. At Grand Lake, they joined Mr. 
and Mrs. Charles D. Saunders, also of 
Omaha.

BY AGREEMENT of heirs of the late 
Dana C. Bradford, wealthy Omaha lum
berman, approved recently by the district 
court at Omaha, several trust funds that 
his will created will not be carried out.

District Judge Dineen found it would 
be impossible to carry out the trusts with
out possible destruction o f the estate and 
that to carry them out, regardless, would 
frustrate Mr. Bradford’s intentions.

The lumberman died in 1923. His 
estate consisted chiefly of a half million 
dollars’ worth of Bradford-Kennedy Lum
ber Company stock.

The heirs, according to their attorney, 
have agreed to divide the stock on the fol
lowing basis: To the widow, now Mrs. 
Savilla Bradford Pettis, a life interest in 
2,450 shares, these to go equally to the 
children at her death; to each o f the three 
daughters, 612*4 shares; to the only son, 
71242 shares.

CITY COMPTROLLER Charles Sten- 
ioka o f Omaha recently forwarded 400 
shares of city-owned common stock o f the 
National Lead Company to New York 
to be sold at $28 or more per share to 
provide $11,200 additional city funds 
toward the $375,000 Carter Lake W PA 
improvement project.

The stock is part of 1,500 shares given 
by the late Mr. and Mrs. Edward J. Corn
ish toward Carter Lake park development. 
Mr. Cornish, one-time Omaha park com
missioner, was later president of the Na
tional Lead Company. Both he and his 
wife died recently.

NOTICE W AS given recently by new 
officials of the Western Newspaper Union 
that approximately $107,000 was depos
ited with a New York bank to pay the 
semi-annual interest due August 1 on its 
$3,650,000 6 per cent bonds. The com
pany’s headquarters were moved to the 
east from Omaha several years ago.

The action on the interest was described 
by E. W. Julian o f Omaha, who remains 
as vice president in charge of the mer
chandising department, as evidence that 
John H. Perry, new president, intends to 
keep faith with the holders o f preferred 
securities.

In a letter to bondholders accompany
ing the notice that the August 1 interest 
would be paid, President Perry wrote: 
“ The court actions which have been 
started were intended either to injure the 
credit of the company or to prevent the 
company from paying its bond interest 
in August, but the efforts have been in 
vain.”

L a m s o n
B r o s .

8 c  C o.
E s t a b l i s h e d  1874

141 W . Jackson Blvd., Chicago 
50 Broadway, New York

Our branch offices are 
equipped to render com
plete brokerage service 
in the handling of grain 
( c a s h  a n d  f u t u r e s ) ,  
stocks, bonds, cotton and 
provisions. Private wires 
direct to all markets.

BRANCH  OFFICES

Des Moines, Iowa 
Dubuque, Iowa 
Marshalltown, Iowa 
Sioux City, Iowa 
Storm Lake, Iowa 
Fort Dodge, Iowa 
Kansas City, Mo. 
Peoria, 111.
Quincy, III. 
Galesburg, 111. 
Bloomington, 111.
La Salle, 111. 
Muskogee, Okla.

Davenport, Iowa 
Cedar Rapids, Iowa 
Mason City, Iowa 
Waterloo, Iowa 
Iowa Falls, Iowa 
St. Louis, Mo. 
Lincoln, Neb. 
Omaha, Neb.
De Kalb, 111. 
Gilman, 111.
La Fayette, Ind. 
Frankfort, Ind.
Ada, Okla.

M EM BERS OF LEADING SECU RITY 
and  C O M M O D IT Y  EXCHANGES
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í S i n c e  1 
1856 y

fo r  E I G H T T 'T W O  years 

The business of
BANKS AND BANKERS

has entered our doors

BANKERS know they are always welcome to make this bank their Omaha 
headquarters. WE INVITE YOU to make us a PERSONAL VISIT and 
attend the Nebraska Bankers Convention in Omaha, Tuesday and Wednesday,

October 11 and 12, 1938

(The fttiieft Slates National Sank
of GDmalja

Capital, Surplus and Reserve, $2,250,000
Member Federal Deposit Insurance Corporation
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A. J. JORGENSON 
President

Chm. Ex. Council.................J. O. Peck Secretary....................Wm. B. Hughes
Creighton Omaha WM. B. HUGHES 

Secretary

New Building
The Broken Bow State Bank moved 

recently to the southwest corner of the 
block. The move is a temporary one. 
The bank building will be remodeled and 
modernized. It will have a new vault and 
a tile floor and other improvements. The 
building is one of the first brick buildings 
to be constructed in Broken Bow.

Honored
Mr. and Mrs. C. E. Wood were hosts at 

a dinner party recently honoring J. H. 
Damme, who has retired as vice president 
o f the Bank of Talmage after more than 
50 years as an officer and director of the 
bank. Mr. Damme began his services 
September 15, 1885, and retired June 22, 
1938.

Mr. Damme was presented with a desk 
pen and holder with an engraved plaque 
as a compliment of the bank.

Guests were stockholders of the bank; 
Mr. and Mrs. J. H. Damme, Mr. and Mrs. 
Theo Damme, Mrs. Anna Frerichs, Her
man Arends, Sr., Henry Kohrs, D. E. 
Wilkie, Wm. J. Ritter, C. L. Osborn, Cecil 
Asa, Fred Niedermeyer and William 
Damme.

Wheat
With 461 cars of wheat shipped, the 

Kimball county wheat movement will 
reach the million-bushel mark by Sep
tember 1st.

Local farmers, bankers and elevator 
operators estimate nearly 40 per cent of 
this year’s crop is being held by the farm

er due to the low price. Some growers 
expect to take advantage of federal loans 
to hold their crop through local bankers. 

A  wheat field which W. T. Young, Kim

ball and Banner county farmer and ranch
man, eonsidered cutting for straw be
cause it looked so unpromising is yielding 
55 bushels to the acre.

T H E  above camera studies were obtained by our representative, Paul 
Shooll, on a recent visit to Nebraska. Reading from left to right we 

have: 1— A . E. Haywood, cashier of the Arcadia State Bank, an officer for 
the past 33 years, and H. S. Kingsley, vice president, who has a record of 37 
years of service. 2— Young Bob Christiansen and his father, J. I. Christian
sen, who has been president of the Seven Valleys State Bank of Callaway for 
the past ten years. 3-—E. R. Logan, cashier of the same institution, and 
Floyd S. Johnson, also of the Seven Valleys State Bank. 4— J. J. DeLay, 
assistant cashier of the Bank of M adison; Miss Elizabeth Stephens, teller, 
and G. C. Benning, cashier. The Bank of Madison is a new institution, re

cently opened. 5— The building of the Security State Bank at Ansley.

U N I T E D  S T A T E S  C H E C K  B O O K  C O M P A N Y
O M A H A ,  N E B R A S K A

« « « B A N K E R S  S U P P L I E S » » »
Northwestern Banker September 1938

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



36

O n  August 6 this Bank “cele

brated” its 135th Anniversary.

C r e d i t  f o r  t h i s  r e c o r d  o f  
achievement belongs quite as 
much to the loyalty of those 
we have been privileged to 
serve as to the soundness of 
management we have fortu

nately enjoyed.

And so we have observed the 
day with no other ceremony 
than the continued operation 
of a service that long experi
ence has tempered to meet the 
most exacting need.

P H I L A D E L P H I A
N A T I O N A L  B A N K

ORGANIZED 1803

PHILADELPHIA, PA.

Capital, Surplus and Undivided Profits 
$39,000,000

Member of Federal Deposit Insurance Corporation

To Germany
Paul Nagel, employed at the Decatur 

County National Bank, Oberlin, expects 
to sail from New York September 6th on 
the S.S. Columbus for Bremen, Germany. 
After an absence o f 12 years he plans to 
visit bis father and sister in Hereford, 
a brother in Hanover and another brother 
in Berlin. He plans to leave Oberlin with 
Dr. and Mrs. F. Wayne Brewster who are 
also sailing at the same time for Europe. 
Mr. Nagel will be gone about three months 
and will spend some time in several Euro
pean countries.

Directors
Guy L. Clements, Elmwood attorney 

who is well known in Otoe county, has 
been made president of the reorganized 
American Exchange Bank o f Elmwood.

Among the list of new directors are 
Frank and Fred Schulze, well known Una- 
dilla farmers.

With Cones Bank
Harry Schumacher, son of Carl Schu

macher, recently began employment in 
the Cones State Bank of Pierce. Since 
his graduation with the Osmond high 
school class of 1938, he has been a part 
time employe o f the Goiter Cash Store. 
He graduated with the title salutatorian, 
bestowed upon him for his outstanding 
scholastic ability.

A  Record
Recently the Farmers State Bank o f 

Rockville published a notice asking de
positors to call for  their deposits as that 
institution was discontinuing business and 
a cooperative credit bank was being set up 
to care for the business.

The first two days o f the bank’s busi
ness, fifty accounts were changed to the 
new bank without one single withdrawal, 
setting a 100 per cent record and being a 
record for the state as far as is known.

Meeting
At the meeting of the shareholders of 

the First State Bank o f Randolph reports 
were read by the president, F. S. Stegge, 
covering all phases of the bank’s business 
for the past year, a report very com
plete and satisfactory.

Five directors were elected by the share
holders as follows: F. S. Stegge, E. H. 
Sutherland, Ralph Bacon, H. L. Peck and 
J. M. Liewer.

Fine Bank Building for Sale: Bertrand, 
Nebraska. Population 700. Tri County 
Irrigation Project. Best town in Nebras
ka to start a bank. Write Henry Ring- 
strom, Bertrand, Nebraska.
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A dividend of 3 per cent for stockhold
ers was also voted, to be paid in Septem
ber and January, bringing total dividend 
payments for the year to 6 per cent.

W HEN D. C. W EST, Nehawka, Ne
braska, banker, called at the Omaha Fed
eral Land Bank recently, he exhibited a 
piece o f fuzzy vegetation and remarked: 
“ Our fields are just infested with this 
thing.”

The officials shook their heads in sym
pathy.

Then a farm-bred young woman sten
ographer, who had taken a closer look 
than the officials, spoke u p : “ Why, that’s 
a com tassel.”

MRS. W. DALE CLARK, wife of the 
president of the Omaha National Bank, 
with Miss Jessie Clark and Walter Clark, 
left early in August for Estes Park, Col
orado, where they spent the remainder of 
the month at The Crags.

THE OMAHA NATIONAL Bank, as 
trustee, recently began redemption o f 
about $40,000 worth of Douglas county 
employes’ scrip, printed last fall.

Enough cash was realized from the 
judgment fund levy made by the county 
board to redeem that amount, it was an
nounced by Walter Blixt, county clerk’s 
office auditor.

The scrip was issued to cover county
BECAUSE of a typographical error, 

names o f two directors of the United 
States National Bank of Omaha were 
omitted from the article in the August 
issue o f The Northwestern Banker, 
describing $60,000 of improvements com
pleted recently by the bank.

The additional directors are Glenn E. 
Jennings, president of the Wright & W il
helm Company o f Omaha, and H. W. Pier- 
pont, president o f the Standard Oil Com
pany o f Nebraska, with headquarters in 
Omaha.

R. F. McLEAN was elected assistant 
cashier o f the Packers National Bank of 
South Omaha at a recent meeting o f the 
board o f directors. Mr. McLean previ
ously had been an auditor o f the bank.

CHARLES McCUMSEY, president o f 
the Federal Land Bank o f Omaha, said 
recently that improved crop prospects 
boosted the sale o f Nebraska farms by the 
Land Bank and Federal Farm Mortgage 
Corporation to 50 during June, compared 
with 21 for the same month last year.

Total paid for the 50 farms was $247,-

YOUR STATE BANKERS ASSOCIATION 
OFFICIAL SAFE, VAULT AND 

TIMELOCK EXPERTS
F. E. DAVENPORT & CO.

OM AHA

W e  Offer  O u r  P a t r o n s

The experience of more than 3 0  years’ 
successful service to the live stock and 

agricultural interests of the middle west.

*

Live Stock National Bank— Omaha
Resources Over $ 1 3 ,0 0 0 ,0 0 0 .0 0

(M em ber F D IC )

W B. “ BOB” MILLARD, Jr., vice 
„ president of the Omaha National 

Bank, was a successful Republican candi
date for re-election as a member o f the 
board o f directors of Omaha’s Metropoli
tan Utilities District at the August pri
maries. Nomination is tantamount to 
election.

Mr. Millard, grandson of the late Re
publican Senator Joseph H. Millard, suc
ceeded C. M. Wilhelm, pioneer Omaha 
retailer, on the utilities board when the 
latter resigned in July, 1937. Mr. W il
helm recommended Mr. Millard’s appoint
ment.

500, with an estimated 37 per cent paid 
in cash before possession. Approximately 
75 per cent of the buyers lived on adjoin
ing tracts.

For the bank’s territory as a whole, 
comprising Nebraska, Iowa, South Dakota 
and Wyoming, June farm sales numbered 
128, a 70 per cent increase over June, 
1937.

DIRECTORS of the Livestock National 
Bank of South Omaha recently voted to 
transfer an additional $50,000 to the 
bank’s surplus. This action brought total 
surplus to $400,000, in addition to the 
bank’s capital o f $450,000.
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N e b r a s k a  N e w s
payrolls from September 1 to the end of 
1937. It was secured by judgments ob
tained against the county. About $200,000 
of the scrip was issued. Only Series “ A ” 
and “ B” denominations are being re
deemed now.

MR. AND MRS. HENRY W. YATES 
have returned from Dome Lake, W yo
ming, where they spent a vacation. Mr. 
Yates is trust officer o f the United States 
National Bank of Omaha. There is a 
large Omaha colony at Dome Lake.

EMMETT G. SOLOMON, assistant

trust officer o f the First National Bank of 
Omaha, recently addressed the Omaha 
Iviwanis Club. He explained the proper 
method of planning an estate and the best 
way to conserve its assets. The luncheon 
was held at Omaha’s Fontenelle Hotel.

D. P. HOGAN, former president of the 
Federal Land Bank o f Omaha since its 
establishment in 1917, recently went to 
Chicago to attend a five-day meeting of 
the Republican party’s policy committee, 
of which Dr. Glenn Frank is chairman.

CHARLES D. SAUNDERS of the

First National Bank of Omaha, with his 
wife and two daughters, Marion and Sue, 
went to Grand Lake, near Estes Park, 
Colorado, to spend the month of August.

ACCORDING to the monthly review of 
the Federal Reserve Bank of Kansas City, 
Omaha bank debits for June showed an 
increase of $8,079,000 over May. The 
June total was $133,962,000. The total, 
however, was about $20,176,000 lower 
than June, 1937.

Check Warning
A note o f warning to people handling 

checks to be on the lookout for bogus 
travelers checks has been issued by the 
Central National Bank of Columbus.

Recently, a bank official said, hotels, gas 
stations and merchants generally through
out the country have experienced consid
erable losses by the passage of these spur
ious checks. In all cases, the receiver of 
the check is the loser, and, for this rea
son, tips on the detection of such checks 
are passed on to merchants and their em
ployes.

Several months ago, bogus travelers 
checks appeared bearing the name of the 
Exchange National Bank, New York City, 
which is a non-existent institution. Later 
similar items drawn on the Union Na
tional Bank of Pittsburgh appeared. 
While the Pittsburgh bank is a legitimate 
institution, it does not issue travelers 
checks. More recently checks have been 
circulated drawn on the Continental Na
tional Bank of San Francisco, another 
non-existent institution. Most o f the 
checks are for $20, although denomina
tions of $50 and $100 have also appeared.

SAVIN GS INTEREST
(Continued from page 18) 

he would be entitled to the interest cred
ited the previous semi-annual interest- 
paying date.

This method o f figuring interest on a 
quarterly basis and crediting semi-an
nually is practical for a bank that is on 
the accrual basis, in that the accrual will 
be sufficient to meet the interest due and 
there will be no necessity for carry over; 
for a bank on a cash basis, in that semi
annually their savings interest require
ments can be met with a reasonable degree 
of accuracy. The figuring of interest and 
crediting quarterly is not advisable, in 
that it increases simple compound inter
est, aside from increasing the overhead in 
the savings department in the computing 
o f interest and additional entries in sav
ings pass books; it also increases the haz
ard of paying interest to an individual 
whose funds have not been on deposit for 
a six-months period.

I might add that the overhead of sav-

T h e  R i g h t  S p o t

Nebraska has become famous recently because it 

is the “White Spot” on the map of the United States 

as it has so few troublesome taxes.

Nebraska is also the “ Bright Spot” because of its 

Agricultural and Industrial income.

And in Lincoln “ The Right Spot” to care for your 

correspondent requirements is the First National 

Bank, because hundreds of Nebraska correspondents 

of this institution have for years been receiving 

prompt and satisfactory service.

The

First National Bank
of Lincoln, Nebraska 

(Organized 1871)

H . S. FREEM AN, Chairman Executive Committee 
GEORGE W . HOLM ES, President 

P . R . EASTE RD AY, Executive Vice President 
W . B . RYONS, Vice President H O W A RD  FREEMAN, Cashier
L. O. CH APIN , Vice President DONALD P. EASTE RD AY, Asst. V ice Pres.
STAN LEY M ALY, Vice President CLIFFORD G. W ESTON, Assistant Cashier
B. O. C AM PBELL, Junior Vice President A. C. GLANDT, Assistant Cashier 
E. H . MULLOW NEY, Junior Vice Pres. R. J. BECKER, Assistant Cashie.

Member Federal Deposit Insurance Corporation
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ings deposits in the average bank is about 
21/i per cent of total savings on deposit 
plus rate of interest. The average return 
on investments is about 4.75 per cent with 
a trend toward lower averages.

Personally 1 am an advocate of cost 
accounting in every department of a bank 
to determine costs for the purpose of 
adequate service charges and better super
vision. The rate of interest is but one 
item of cost. Reserves, FDIC insurance, 
etc., all must be considered in determin
ing the ultimate revenue received from 
the maintaining of a savings department.

The public and the Government have 
been constantly chartering our course. 
We have indeed been fortunate that the 
public has been too busy trying to dodge 
other pitfalls and has not taken time to 
compare savings interest credited by banks 
advertising the same interest rates. Times 
are changing. More people are getting 
“ investment-minded”  and more individ
uals are carrying dual accounts in com
peting banks.

The following rule is suggested for pass 
book publication covering interest com
putation : “ Interest will be paid on semi
annual interest payment dates, computed 
quarterly, on the lowest balance in the 
respective quarters. I f  the lowest balance 
in the second quarter is less than the low
est balance in the first quarter, then the 
second quarter balance shall govern for 
the full six months period. When an ac
count is closed between interest dates, 
no interest will be allowed on any bal
ance on deposit during any period since 
previous interest date. No interest will 
be paid on any account the lowest balance 
o f which has been less than $5. No inter
est will be paid on a fractional part o f a 
dollar.”

Hard on His Health
Stopping to pass the time of day with 

a farmer, a tourist learned that the farm
er’s father, 90 years old, was still living 
and working on the farm where he was 
born.

“Ninety years old, eh?”  asked the 
tourist.

“ Yes, father is close on ninety,”  the 
farmer replied.

“ Is his health good?”
“ Tain’t much now. He’s been com

plainin’ for a few months back.”
“ What’s the matter with him?”
“ I dunno. Sometimes I think farmin’ 

don’t agree with him.”

SELL YO U R  R AN K
The “ Walters”  W ay  

Without Publicity
Qualified, carefully investigated bank 

employees furnished free 
T H E  C H A R L E S  E . W A L T E R S  CO. 

Omaha, Nebraska

MISS MAY BOE and Miss Olive Sea- 
crist, teachers in the Canton, Ohio, 

schools who have been guests of Mr. and 
Mrs. Dan V. Stephens in Fremont and 
at The Cottonwoods, spent some time in 
Lincoln where they visited the state capi- 
tol and Morrill hall. Miss Boe is a niece 
of Mrs. Stephens.

Miss Boe’s sister, Mrs. George Guthrie 
of Los Angeles, spent two days at the 
Stephens home in Fremont recently en 
route to Ohio. She expects to stop here 
again on her return to the west coast.

E. H. LUIKART, state judicial receiv
er of failed banks, has announced addi
tional payments to depositors of the State 
Bank of Belvidere and the Nebraska 
State Savings Bank of Wahoo.

A total of 44.24 per cent equaling $71,- 
167 has been returned to Belvidere de
positors with this 3.94 per cent payment 
of $6,246. Payment of 3.28 per cent, 
equal to $7,292, at Wahoo brought total

payment to 15.28 per cent, equal to $33,- 
97Ì.

ANNOUNCEMENT has been made of 
the resignation of John P. Cobb as presi
dent of the American Exchange Bank at 
Elmwood. He has served as head of the 
bank for the past 30 years and will be 
succeeded by Guy L. Clements,

THE ANNOUNCEMENT was made at 
Lincoln by the receivership division of 
the state banking department that de
positors in the failed Farmers State Bank 
o f Albion had received a 10 per cent divi
dend, amounting to $10,227. It is the first 
payment made since the bank was closed.

S E C U R I T I E S  commission experts 
have begun the spade work for the anti
trust investigation of $12,000,000,000 as
sets of the nation’s mutual savings bank. 
In some respects the study probably will 
parallel the commission’s analysis of the

PROM PT

V  ' C t

EFFICIENT

(O N T IN J ^T A L  |\|a TIONAL
B a n k
L I N C O L N

Member Federal Deposit Insurance Corporation
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$30,000,000,000 assets o f insurance com
panies and the relation of this huge res
ervoir of funds to the capital market.

The latter phase o f the survey was au
thorized by congress to determine whether 
concentration o f enormous assets entailed 
monopolistic practices.

A  FINAL payment o f 5 per cent was 
announced by the state banking depart
ment to depositors of the failed Farmers 
Bank o f Burwell. The payment of $5,- 
682 brought to $90,918, or 80 per cent, 
the amount paid out on the bank.

=  N e b r a s k a  N e w s  =  
SAFETY DEPOSIT
(Continued from page 22)

ment be lost, or at least not reported in 
the inventory when the estate is probated, 
then the burden of responsibility could 
be placed on the bank by the heirs if  
they wanted to make the statement that 
the instrument was in the box, and had 
disappeared. Thus, the inventory taken 
by a bank attendant in the presence of 
the other owners of the box, is a safeguard 
for the bank.

In cases where a box has been rented in

TIM E S A V E D  
IS M O N E Y

Time saved on the collection of your 
Sioux City grain, hay and live stock 
items is money in the pockets of your 
customers. You effect this saving by 
using the Live Stock National Bank 
of Sioux City as your Sioux City 
correspondent. We suggest you use 
this dependable shortcut for all your 
Sioux City transactions.

<

O F F IC E R S
C. L. Fredricksen, President 
M . A. W ilson

V ice  President and Cashier 
W . G. Nelson, Asst. Cashier 
W . C. Schenk, Asst. Cashier
L. W . Ross, Asst. Cashier 
K. V . Jensen, Asst. Cashier

V
D IR E C T O R S  

C. R. McKenna
President, Johnson B iscuit Co.

B. L. Sifford
Attorney., Sifford & W adden 

G. F. Silknitter
Pres., S. C. Stock Yards Co.

C. L . Fredricksen, President
M. A. W ilson

V ice  President and Cashier

L I V E  S T O C K

N A T I O N A L  B A N K
Sioux City, Iowa

“ The Bank at the Yards**
Member Federal Deposit Insurance Corporation
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the name o f one person only and this 
person dies, the bank should be doubly 
careful in allowing access to this box. 
No one should be allowed entrance unless 
he presents the proper papers showing 
his appointment as administrator o f the 
estate by the court.

Many small banks feel their customers 
would not like the idea o f having to 
sign every time they have access to their 
box, but if the system is properly and 
pleasantly presented to the public no 
serious objections should come up. They 
are more likely to welcome the fact that 
the bank is making an effort to protect 
their interests.

This brings to mind another phase o f 
the department which should never be 
overlooked. And that is the attitude 
and manner in which the person in charge 
waits on the box customers. Of course, 
this holds true in every department o f a 
bank but it seems to me it is particularly 
important in connection with box custom
ers. It depends upon the girl serving the 
customers whether they go away happy or 
with a feeling o f reluctance to have 
bothered her at all. And after all, the 
attitude with which you greet a customer 
has a great deal to do with the general 
reputation of the department and also 
the bank. A  pleasant smile and the tak
ing o f just a second or two to talk with 
them— all this creates a friendly atmo
sphere. It goes a long way. This is 
particularly true in a small bank and 
the girl in charge has a better chance to 
make her customers feel at home in their 
coming to the department than does the 
attendant in a larger bank. All this can 
be done, however, without slacking down 
on the rules and regulations of a well- 
ordered safety deposit box department.

C A N  YO U  TAKE IT?
(Continued from page 15) 

can obtain so much valuable instruction 
for so little money.

Iowa Classes
It is my understanding that group study 

classes have been attempted in Iowa be
fore, but it took my good friend, “ Chuck”  
Amman, to devote the necessary time to 
the job to put over a successful class at 
Grinnell in 1935. He was at that time 
earning his way through college by work
ing afternoons and evenings at the Grin
nell State Bank. Mr. Frazier, president 
o f that bank, could see the benefits to be 
derived from this type of instruction and 
cooperated with “ Chuck” one hundred 
per cent in the organization o f this class. 
A  number of Des Moines A. I. B. mem
bers were invited to Grinnell early in the 
fall of 1935 and did their bit toward 

(Turn to page 47, please)
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SOUíPH

JOHN N. THOMSON 
President

OTA

OFFICERS SOUTH DAKOTA BANKERS ASSOCIATION
President................. John N. Thomson

Centerville
Vice President.........Wm. C. Rempter

Parkston
Secretary-Treasurer. .George M. Starring 

Huron

GEORGE M. STAR R IN G  
Secretary

Convention
According- to an announcement re

leased from the office o f Secretary Star
ring-, the executive council of the South 
Dakota Bankers Association has selected 
the dates of June 2d and 3d for the an
nual convention in 1939. Pierre will be 
the convention city.

Liquidated
Termination o f the liquidation of assets 

o f four more state banks which have been 
closed for many years has been announced 
by the South Dakota banking department. 
Final dividend payments to depositors of 
the institutions total approximately $17,- 
000.

The banks and final and previous divi
dends follow:
Farmers State Bank of Big Stone City, 
closed April 5, 1929. Final dividend 6.4 
per cent amounting to $4,626.82. Pre
vious dividends 60 per cent amounting to 
$43,586.47.

State Bank o f Twin Brooks, closed Au
gust 7, 1929. Final dividend 2.1 per 
cent amounting to $1,218.68. Previous 
dividends 26 per cent amounting to $15,- 
171.97.

Bank o f Revillo, closed January 19, 
1924. Final dividend 6.466 per cent 
amounting to $10,933.67. Previous divi
dends 6 per cent amounting to $10,297.73.

Liberty State Bank of Hillhead closed 
August 20, 1926. Final dividend 4-5 o f 
one per cent amounting to $455.99. Pre
vious dividends 10 per cent amounting to 
$5,703.76.

Dies in Yankton
Charles Porter Edmunds, 85, prominent 

in banking circles in Yankton for 40 years 
and a son o f the second Dakota territory 
governor, died recently o f a cold con
tracted while he was a temporary resident 
o f California.

Mr. Edmunds, a resident o f Yankton 
for 74 years, was born December 25, 1852, 
at Ypsilanti, Michigan. His father, New
ton Edmunds, moved to Yankton in June, 
1861, and opened a surveyor general’s 
office. He served as governor of the ter
ritory from 1863 to 1866.

Governor Edmunds and Leighton Wynn 
opened a private bank at Yankton in 
1869 and in 1892 the institution was na
tionalized and became known as the Yank
ton National Bank.

To Omaha
Appointment o f W . N. Parmeter, 

Brookings county agent, as a representa
tive of the Federal Land Bank o f Omaha, 
became effective following his official 
resignation from his present position. 
Hugh Frandsen, Moody county agent, 
will succeed him.

Mr. Parmeter and the extension board 
have requested that he assume his new 
duties- September 1, in order that no inter
ruption occur in 4-H Achievement Day 
arrangements, o f which Mr. Parmeter is 
in charge.

Dividends
Creditors o f the closed Claire City Bank 

and the Farmers State Bank of Pierpont

are receiving final dividends from the 
South Dakota Banking Department, 
which has terminated liquidation o f assets 
of the two institutions.

The Claire City Bank, which was closed 
September 16, 1926, is paying a final1 
dividend of 16 per cent, amounting to« 
$1,015.98. Prior dividends paid to de
positors totaled $15,872, or 25 per cent-

A  dividend of .72 of 1 per cent, amount
ing to $910.10, is being paid by the Pier
pont bank, which was closed July 16, 1926. 
Previous dividends o f 10 per cent amount
ed to $12,642.39.

Goes to Britton
J. J. Warkentin, manager of the Groton 

unit o f the Bancorporation, expects to 
leave soon for Britton to take charge o f  
the Bancorporation unit there. He will 
also supervise the Groton unit until a suc
cessor is appointed. He has been con
nected with the local branch for the past 
26 years.

100 Per Cent
State bank examiners announced that 

the Hutchinson County Bank, closed re
cently, will not reopen, but will pay de
positors 100 cents on the dollar. Deposits 
were insured.

Increase
Bank deposits in the five banks of Ham

lin county showed a nice gain in deposits,, 
according to the statements published 
at the close o f business on June 30, 1938. 
The deposits on March 8, 1938, totaled

U N I T E D  S T A T E S  C H E C K  B O O K  C O M P A N Y
O M A H A ,  N E B R A S K A

« « » B A N K E R S  S U P P L I E S » » »
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S o u t h  D a k o t a  N e w s

$781,633.79 and the deposits on June 30, 
1938, were $813,962.19, showing a gain of 
$32,328.40.

Compared with the deposits of June 
30, 1937, which were $879,523.53, the de
posits on June 30, 1938, were $65,561.34 
lower than a year ago.

Resigns
E. J. Morris, who for the past three 

years has been cashier of the Bank of 
Lemmon, has resigned his position, effec

tive October 1. In presenting his resig
nation to the board of directors of the 
bank, Mr. Morris stated that business in
terests in Wisconsin in connection with 
the estate of his brother, who Avas recently 
killed in a boat explosion, made it impera
tive that he lea\7e for Wisconsin as soon 
as possible.

Mr. Morris, during his connection with 
the Bank of Lemmon as cashier, has given 
efficient and courteous service and has 
made many friends Avho will be very sorry 
to learn of his decision to leave Lemmon.

Reorganized
The Miners and Merchants Savings 

Bank of Lead lias been reorganized with 
the folloAving stockholders: William
Kruse, John Lindholm, Harry 0. Searle, 
R. R. Pullen, Alex Rentto, John Treweek, 
Edward SAvancler, Charles A. SAvander, 
Bart Trucano, Amandis Klingler, Louis 
G. Batinovich, John C. Finola, Ralph 
Brothers, Wallace Furze, Arvis L. Revell 
and John Hirning.

At a special directors’ meeting the va
cancies on the board Avere filled by the 
election of William Kruse, Frank Schadel 
and John Treweek.

Vacation
B. R. Laird recently enjoyed a two 

A v eek s  vacation from his duties at the bank 
at Lyndell. He took a trip to the Black 
Hills and on to YelloAVstone Park.

Sioux Falls A . I. B.
The Sioux Falls chapter of the Ameri

can Institute of Banking, a section of the 
American Bankers Association, under the 
leadership of its president, Loren I. 
Shoop, will open its school year Sep
tember 14, offering to its members courses 
in negotiable instruments and corporation 
finance and investments.

The local chapter has again obtained 
the services o f Roy D. Burns to instruct 
the laAV class. A  competent instructor 
Avili also be secured for the corporation 
finance and investments course.

One of the local chapter’s members, 
Leo A. Olson, has receiA7ed national recog
nition by being appointed to membership 
on the national departmental conference 
committee.

National commencement sponsored by 
the institute and held during the early 
part o f September each year Avili be par
ticipated in by the local chapter.

Deposits Increase
Deposits in South Dakota state banks 

increased nearly a half million dollars be- 
tAveen March 7 and June 30 this year, 
Superintendent of Banks James SteAvart 
announced in a report comparing the 
condition of the financial institutions as 
o f those tAvo dates.

The 130 banks reporting on June 30 
listed deposits totaling $31,282,561.46 com
pared with the $30,841,395.25 reported 
by 132 banks on March 7— a gain of 
$441,166.21.

The resources o f the state banks Avere 
increased $495,038.75 during the period, 
from  $36,874,509.13 to $37,369,547.88.
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FRAN K P. POW ERS 
President .

N T A

OFFICERS MINNESOTA BANKERS ASSOCIATION
President................... Frank P. Powers Treasurer.......................... G. A. Haven

Mora Chatfield
Vice President...............A. B. Lathrop Secretary............William Duncan, Jr.

St. Paul Minneapolis

W IL L IA M  DUNCAN, Jr. 
Secretary

Correction
On page 44 of the August issue o f The. 

N o r t h w e s t e r n  B a n k e r  appeared a news 
item to the effect that P. W . Kenefick had 
been elected to the presidency o f the Na
tional Citizens Bank of Mankato.

This item was published in error. Mr. 
Kenefick has joined the official staff of 
the National Citizens Bank, in the ca
pacity o f vice president and director, and 
not as president. Harold V. Bull is presi
dent of the institution. For the present 
Mr. Kenefick has retained the presidency 
o f the Murray County State Bank of 
Slayton. Managing officer at Slayton is 
now Vice President A. W. Hoodecheck, 
who was formerly cashier of the First 
National Bank of Britton, South Dakota.

We are happy to make this correction 
and give additional information regard
ing the recent change made by Mr. Kene
fick.

Discontinued
The Farmers State, Fosston, was one 

o f four banks discontinued as depositor
ies for postal savings, funds by the board 
of trustees of the Postal Savings System, 
Washington, in the week ended August 6.

New Building
The Farmers State Bank, Ormsby, has 

erected a new $8,200 bank home this sum
mer and had open house for the public on 
Saturday, August 20. Visitors were in
vited from 9 :00 a. m. to 9 :00 p. m.

This single story building is located 
on a main corner of the village. It was

designed and built by Schmidt and Dyr- 
stad, St. James, who also built the inside 
fixtures. Structure glass is used as a trim 
around the front door and east side win
dows, and the bank name is of white glass 
on a black background.

Dies in Warren
L. Lamberson, Warren’s first banker, 

pioneer civic and community leader since 
1884, died at his home recently, the cause 
o f his demise being attributed to chronic 
myocarditis.

Locating in Warren in July, 1884, when 
he established The Bank of Warren, a 
private institution, Mr. Lamberson played 
an important part in the community. He 
continued to operate his banking insti
tution until 1904, when he sold his inter
ests to the State Bank o f Warren. Since 
retiring from active banking business, 
Mr. Lamberson devoted his time to exten
sive land interests in the Northwest and 
also to his investment banking business. 
He has served as vice president o f the 
Peoples State Bank of Warren since its 
organization.

At Winona
Officers o f the Southeastern Minnesota 

Bankers Association were re-elected at the 
association’s annual meeting at the Win
ona Country Club. They are Tollef San
derson, Harmony, president; R. E. 
Sprague, Caledonia, vice president ; John 
Ambrosen, Winona, secretary-treasurer, 
and F. J. Thill, St. Charles; 0. E. Bumt- 
ness, Caledonia, and A. O. Krogen, Chat- 
field, directors.

William Duncan, Minneapolis, secre

tary o f the Minnesota Bankers Associa
tion, was the principal speaker at the 
dinner session. O. U. Habberstad of 
Lanesboro, and S. J. Kryzsko spoke on 
public relations.

About fifty members of the association 
from Winona, Houston and Fillmore 
counties attended the dinner meeting, 
which was preceded by golf in the after
noon.

Wants to Move
The State Bank of Milan has applied to 

the Minnesota Commerce Commission to 
move to Madison, changing its. name to 
State Bank of Madison. Hearing was 
held August 16.

Association
The first annual meeting of the Dairy 

Region Clearing House Association, com
posed o f banks in Freeborn, Steele and 
Waseca counties and organized at a recent 
meeting in Albert Lea, took place recently 
in Owatonna.

The object of the association, accord
ing to President A. A. Sorenson o f Oak
land, Minnesota, was to promote the gen
eral welfare of rural banks, to secure 
cooperation of members upon matters of 
mutual interests, and to promote business 
acquaintanceship and to facilitate discus
sion of questions regarding financial and 
commercial usages.

Other temporary officers serving were 
Paul H. Evans, Owatonna, vice president ; 
George Hovig, New Richland, secretary- 
treasurer; T. K. Troe, Emmons; E. O. 
Habberstad of Blooming Prairie, and C. 
P. Sommerstad of Waseca, directors.
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Duluth A . I. B.
Standing committees for the year o f the 

Duluth chapter, American Institute of 
Banking, have been named by Earl J. 
Andree, president.

Other officers, besides Mr. Andree, are 
John 0. Baker, first vice president; Inez 
M. Campbell, second vice president ; Ellen 
Cudahy, secretary; Joseph Jorgenson, 
treasurer; Lily Mae Oast, chairman, 
women’s committee; Kenneth Dennis, 
Elis Hendrickson, and Rose C. Moritz, 
board of governors. Committees:

Educational— John L. Evans, chair
man; John 0. Baker, E. B. Bredeson, 
Alfred Stevens, Elis Hendrickson, Pearl 
Rustad, Arthur Elowson, Kenneth Dennis, 
Lilian Mattson and Dorothy Jean Smith.

Athletic—J. H. Sauntry, chairman;

Claude Young, Russell Miller, Hilding J. 
Olson, Melvin Swanson, Russell M. Wal
ters, Baird Hawley, Vern Hanson, Gunnar 
Rasmussen and W. P. Mahoney.

Forum— Karl H. Thoorsell, chairman; 
J. Edward Eaton, Arthur Borgeson, W il
lard Ario, Alfred Stevens, Elis Hendrick
son, S. J. Nelson and Folke Young.

Publicity— Rose C. Moritz, chairman; 
Leone Smith, Lorraine Fleer, Marie E. 
Hill, Robert Norman, Clarence Eng, Clyde 
Stube and Elzie M. Johnson.

Public Education— L. 0. Anderson, 
chairman; H. C. Matzke, W. K. Alford, 
J. C. Buckley and Peter C. Pichetti.

Entertainment— Inez M. Campbell,
chairman; Ann Lydon, Roy Haugen, Roy 
Conley, Cecelia Sikora, Elizabeth Holm, 
Emil L. Jensen, Madeline McGee, Erl-

ing A. Sande, Roderick McKenzie, Mil
dred A. Senn, Margaret Lanigan, Gladys 
C. Greenwood, Harry Olson, Einar Suuro- 
nen, Pearl Rustad, John Hammerstrom, 
Harriet Johnson, Edward Michel, Mar
jorie McIntyre, Madeline Twerdal, W il
liam Y. Polski, Jr., Violet Anderson, 
William Granland and Frank Virant.

Publications— Marie E. Crammer, chair
man; Roland Mniece, J. Edward Eaton, 
Muriel Ames, Laura Kennedy, Etta Kelso, 
Gladys Greenwood, John Allen, Dorothy 
Jean Smith, Sarah Turner, Edward 
Fischer and William Granland.

Public Affairs— Lester Shervey, chair
man; R. H. Magie, Erling Sande, Edward 
M. Erickson, Roy Nygaard, Donald Sny
der and George Nelson.

Women’s— Lily Mae Oast, chairman; 
Ann Lydon, Cecelia Sikora, Evelyn For
syth, Dorrit McGee, Mary Lou Lyons, 
Jean Miller, Lillian Goodrich, Evelyn 
Panger, Ruth Brander, Evelyn Eggen, 
Ruth Lepisto, Virginia Trengove, Mar
garet Gunderson, Ednamae Ross, Violet 
Anderson and Belle Riddle.

Resigns
The resignation of Claude R. Engel- 

stad, former receiver for the Holland and 
Woodstock Banks, was announced re
cently at Hendricks where he has com
pleted the job as receiver for two banks.

Mr. Engelstad plannel to leave for his 
home at Moorhead to assume a position 
with the International Harvester Com
pany. Margaret Gillespie, who served as 
his assistant on the work at Holland and 
Woodstock, as well as Hendricks, is plan
ning to take a position in a similar line 
of work in Wisconsin.

Dies in Danube
N. T. Knott, 69, prominent citizen o f  

Danube, has died. He was at one time 
mayor, president o f the State Bank and 
head o f a lumber company. He is sur
vived by his widow, two daughters and 
two sons.

Control Changes
Controlling interest o f the State Bank 

of Wheaton, has changed hands through 
the sale by Cashier C. G. Leaman to F. A. 
Siewert and Sam E. Storm of Sacred 
Heart.

Anniversary
The First National Bank of Fergus 

Falls observed its sixty-sixth anniversary 
recently. It was started by Henry C. 
Page, George B. Wright and James Comp
ton. Elmer E. Adams, president, has held 
that post 26 years.

I k e

o f  f o U n d U M & s

gives added value to 
this correspondent service

A friendly desire to be helpful is characteristic of the 
relationship of The Northern Trust Company with its 
correspondents. This institution is always ready to share 
the benefits of the banking experience it has acquired 
through nearly half a century. Sources of banking and 
business information are gladly made available. And dis- 
cussions of mutual problems with visiting banker-cus

tomers are welcomed.

NORTHERN 
RUST COM PAN
50 S O U T H  LA SALLE STREET, C H I C A G O  
5 M em ber Federal Deposit Insurance Corporation |1
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T w i n  C i t y  N e w s

DEFINITE answer to the problem of 
low cost housing has been supplied 

by the Marquette National Bank, Minne
apolis, in an unique demonstration that 
included the actual building o f a home.

Results of the experiment were pre
sented to Minneapolis builders, contract
ors and real estate men at a dinner given 
by the bank.

The house, built in St. Louis Park, 
Minneapolis suburb, was erected for 
$3,234. It is a one-bedroom bungalow 
with garage, and is designed to permit 
easy enlargement with an actual improve
ment in the appearance of the house.

As explained at the meeting, the house 
may be purchased on a 25-year FHA-in- 
sured loan o f 90 per cent, for $323 down 
and monthly payments of $21.32.

The house was sold, as soon as com
pleted, to a young couple with an income 
of $1,400 a year.

Credit for the success of the project 
goes to Ralph W. Manuel, bank presi
dent, and Stanley Bergstrom o f the Mar
quette Institute of Research.

Contractors at the meeting were report
ed so enthusiastic over success o f the 
experiment that they are planning to 
erect a number of similar houses at once 
-—all with a view to meeting the need for 
good, inexpensive homes that can meet 
the needs o f families in the $1,500 income 
bracket.

TOTAL deposits o f Minnesota’s 487 
state banks, one savings bank and five 
trust companies was $265,271,034 on June 
30, 1938, a decrease o f $2,121,281 from 
the March 31, 1938, figure, according to 
a report released by Robert D. Beery, 
state commissioner of banks. Loans and 
discounts at the end o f the second quar
ter aggregated $100,753,322, against 
$98,030,383 three months before.

NEW OFFICERS of the Rural Hen- 
nepin-Anoka Clearing House Association,

JAMES M. SUTHERLAND
Special Correspondent

named at the annual meeting at Spring 
Park, Lake Minnetonka, are :

President, P. F. Lindholm, cashier, 
State Bank o f Maple Plain; vice presi
dent, W . M. Neumann, assistant cashier, 
Farmers State Bank, Osseo, and secretary- 
treasurer, Joseph M. Baylor, cashier, 
State Bank of Rogers.

A  NEW LOAN service, called “ Time- 
credit,”  is being offered by Midway Na
tional Bank, St. Paul. The plan, it is 
said, reduces financing costs and provides 
for convenient payments over 12 to 18 
months, in some cases longer.

FRAN K YROMAN, formerly vice presi
dent o f Guy A. Nelson Co., Minneapolis, 
has been elected vice president o f Green- 
man & Cook, Inc., St. Paul investment

firm. He will be in charge of the FH A - 
insured mortgage department, a field into 
which the company is expanding.

GAYLORD W . JONES has resigned as 
manager o f the Minneapolis office o f E. H. 
Rollins & Sons, Inc., to join the invest
ment department of Piper, Jaffray & 
Hopwood, Minneapolis.

P. O. HOLLAND, Northfield, Minn.,, 
officer and director of a number of rural 
banks in Minnesota and North Dakota, 
was given a birthday luncheon in Minne
apolis on the occasion of his sixtieth 
birthday. The occasion was the regular 
quarterly meeting o f the Lutheran Broth
erhood, of which he is vice president. A 
number of leading northwest bankers and 
business men attended.

W. HUBERT KENNEDY, vice presi
dent of Wells-Dickey Co., Minneapolis,

•  A  Valuable Service to Policyholders

•  Increased Profits to Companies
— will result from constructive  readjustment and reclamation of 
life insurance policies that are “ sick”  by having become loan- 
encumbered, gone on an extended or reduced paid-up basis or 
lapsed without value.
Life companies are invited to investigate our record of twenty 
years’ successful operation in the special conservation field.

Write us for detailed information

GILTNER INSURANCE SERVICE
Fourth Floor, Royal Union Building DES MOINES, IOWA
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“EVERY 
PROGRESSIVE 
INSURANCE AGENCY 
NEEDS A
WESTERN MUTUAL 
CONTRACT” ......... says
this Prominent Iowa Insurance Man and 
Former Banker.*

“ I’ve found that a good legal reserve, non
assessable mutual fire and auto insurance 
company such as Western Mutual has been 
the means of building more business for me.
. . . Not only that, it has saved a lot of my 
clients from going elsewhere for lower cost 
insurance.”

' W e’ll gladly send you this man's name if 
you are interested.

There’s an insurance trend towards legal re
serve, non-assessable mutual insurance. Build 
your business and save your business, alike, 
with a Western Mutual contract backed by 
adequate field supervisory help to help you 
sell and service. Write Western Mutual 
today.

WESTERN MUTUAL 
FIRE INSURANCE

c€om /)am //
1 0 0 8  H U B B E L L  B L D G .
D E S  M O I N E S , I O W A

lias been named to a special committee 
of the Investment Bankers Conference to 
work with the SEC regarding problems 
in connection with over-the-counter regu
lation.

A PPROXIM ATELY 75 Minneapolis 
and St. Paul investment men attended a 
meeting in the directors’ room of North
western National Bank & Trust Company 
August 15, at which SEC Commissioner 
George C. Mathews and Milton Katz of 
the SEC legal department explained the 
Maloney over-the-counter amendments to 
the Securities Act.

C. S. Ashmun of C. S. Ashmun Com
pany, Minneapolis, was chairman of the 
committee which arranged the meeting 
and presided at the session. Assisting 
him on the local committee were: Lester 
Bigelow, J. M. Dain, Lester B. Elwood, 
Charles A. Puller, Robert L. John, W. 
Hubert Kennedy, Justus F. Lowe, Nor
man Nelson, all of Minneapolis, and 
Almon A. Greenman, Wendell P. Harper, 
William Mannheimer, Charles R. Park 
and B. A. Turner, St. Paul.

The gist of Commissioner Mathews’ 
talk was that the SEC wants to work 
closely with the dealers, with the dealers 
doing much of their own regulating 
through associations.

A  SEMI-ANNUAL dividend of 25 
cents a share, payable October 1 to stock
holders of record September 20, has been 
voted by directors of First Bank Stock 
Corporation. This is the same dividend 
rate as was in effect in 1937. It will total 
$740,500 to approximately 16,500 stock
holders.

Meet in Hutchinson
A meeting of bankers from six counties 

gathered in Hutchinson recently for the 
first annual meeting of the Minnesota Val
ley Clearing House Association. The as
sociation is composed of banker members 
from Carver, Scott, Sibley, Nicollet, Le- 
Sueur and McLeod counties.

Over fifty bankers attended the meet
ing, a number coming for an afternoon 
of golf at the Hutchinson golf course. 
At 6 :45 p. m., Hotel Jorgensen was the 
scene of a banquet, presided over by 
Edw. J. Huber of Shakopec, president o f 
the association.

Speakers at the banquet included A. B. 
Lathrop of St. Paul, vice president of 
the Minnesota Bankers Association, who 
spoke briefly, directing his talk along 
channels of interest to the group.

Bankers Day
Bankers from all parts of Minnesota 

gathered in Mankato to celebrate a “ Bank
ers’ Day” gathering, sponsored by the 
Blue Earth Valley Clearing House Asso
ciation, headed by Richard L. Myers, 
Good Thunder.

N orthwestern Banker Septem ber 1938

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



47

M i n n e s o t a  N e w s
Climaxing a day o f entertainment, more 

than 300 bankers and their guests attended 
a banquet at the Saulpaugh Hotel in the 
evening.

Featuring the banquet, which was 
broadcast over a state-wide radio hookup, 
Avere addresses by Frank P. Powers, Mora, 
president of the Minnesota Bankers As
sociation, and Milton F. Barlow, Man
kato, president of the American Institute 
of Banking.

Stressing cooperation between bankers 
and those in need of credit, Mr. Powers 
attacked statements of government offi
cials that there is a lack of banking co
operation in taking care o f credit needs.

M r. Barlow ’s address Avas concerned 
Avith explaining the functions o f  the insti
tute of which he is president. Stating  
the purpose o f the institute to be the open
ing o f facilities fo r  bankers to study 
their OAvn profession, Barlow declared 
that the Minnesota membership in the or
ganization was slightly higher than the 
national average. The institute aims to 
“ brush aAvay the cobAvebs” from  the m ys
tery o f the banking profession, BarloAV 
stated, and remove m any o f the miscon
ceptions which breed suspicion o f the 
banking profession in the public’s mind.

Other speakers at the banquet included 
William Duncan, Minneapolis, secretary 
o f the Minnesota Bankers Association, and 
O. S. Powers, vice president of the Fed
eral Reserve Bank at Minneapolis.

Cashier
K. 0. Sattre of Evansville arrived in 

Blue Earth recently to take over his duties 
as cashier o f the Blue Earth State Bank. 
Mr. Sattre was appointed to the position 
several weeks ago and severed his con
nections Avith an Evansville bank in Feb
ruary to take the cashier’s appointment.

Annual Meeting
The thirty-ninth annual meeting o f the 

stockholders o f the State Bank o f Frost 
Avas held there recently. The folloAving 
Avere re-elected directors: H. J. Frundt, 
T. H. Gullord, John J. Nelson, Clifford 
Kittlesen, and Iver B. Satre. All the 
present officers Avere re-elected at the di
rector’s meeting that folloAved.

1938 Conventions
American Bankers Association—-H ous

ton, Texas, November 14-17.
Financial Advertisers Association— 

Fort Worth, Texas, October 31-November 
2, 3.

Nebraska— Omaha, October 11 and 12, 
Paxton Hotel.

C A N  YO U  TAKE IT?
(Continued from page 40)

helping out with this organization. 
“ Chuck” liked to write letters. In fact, 
he admitted he liked to write letters, and, 
believe it or not, this—may we say ec
centricity— played a large part in putting 
the Grinnell class over, as there was no 
end to the correspondence necessary this 
first year, it being the only attempt in 
many years to establish a class of this 
kind in IoAva. After considerable discus
sion the class decided to take up the sub
ject of Bank Organization and Operation 
— which, by the way, should be the first 
subject attempted by any group— Mr. 
Frazier consented to act as instructor for 
the class, and as a result some sixteen 
students finished Avith flying colors in the 
spring of 1936. The following fall they 
again organized and studied Commercial 
Law and again in 1937, teaching Negotia
ble Instruments. A considerable number 
of the members of this class are officers 
and employes in the Newton banks and 
journey over to Grinnell once each Aveek 
to attend class. In fact, I understand

(Turn to page 60, please)

F. A. A. Convention
The On-to-Fort Worth committee and 

the publicity committee o f the F. A. A. 
Convention, consisting of J. Lewell Laf- 
ferty, assistant vice president of the Fort 
Worth National Bank, Reed Sass of the 
Fort Worth National Bank, and Victor 
LeMay, have arranged in cooperation 
Avith the Fort Worth Clearing House As
sociation and the Fort Worth Chamber

of Commerce, a reception that will be a 
memorable introduction to that state 
which is described by the Chamber of 
Commerce as occupying all of the conti
nent of North America except a small 
part set aside for the United States and 
Canada.

William H. Neal, vice president of the 
Wachovia Bank and Trust Company of 
Winston-Salem, North Carolina, and 
president o f the Financial Advertisers As
sociation, has already said that because of 
the western atmosphere of friendliness 
and hospitality which matches even the 
southern, the F. A. A. Convention this 
year will certainly be known as the F. 
A. A. “ round-up.”

A post-convention trip to Mexico City 
at very special rates has been arranged, 
Avhich provides for a delightful ten-day 
Mexican excursion at the conclusion of 
the convention.

With the American Bankers Association 
convention in Houston a little later, it 
Avould seem that a good many bankers Avili 
visit the great southwest and Mexico this 
fall. En route to the convention, stop- 
overs and excursions have been arranged 
at Longview, Texas, for a trip through 
the largest and most productive oil field 
in the world under the auspices of the 
LongvieAv Chamber of Commerce and the 
banks of that city, who Avili entertain visi
tors at breakfast and on the sightseeing 
tour through the oil fields.

“ Some felloAvs are queer, aren’t they? 
I know one that never kissed his Avife for 
five vears, but shot another felloAv that 
did.”

Our complete banking facilities in

sure out-of-town banks and bankers 

prompt, efficient and economical handling of ac

counts in Chicago — we invite you to use our facilities.

C i t y  N a t i o n a l  B a n k
A N D  T R U S T  C O M P A N Y  o f  C h i c a g o

2 0 8  S O U T H  L A  S A L L E  S T R E E T

(Member Federal Deposit Insurance Corporation)
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C. E. CUNNINGHAM
President

Vice President............Fred Scott Secretary................C. C. Wattam
Fargo Fargo C. C. W ATTAM

Secretary

Brief News
THE SECRETARY of State has filed 

an amendment to the Articles o f Associa
tion o f the Bank of Webster, decreasing 
the number o f directors from five to three.

THE FIRST STATE Bank of Zap 
has changed its corporate name and loca
tion to Bank of Beulah, Beulah, North 
Dakota, and is now operating at Beulah.

PERMISSION has been granted to 
the following banks to establish and oper
ate paying and receiving stations at the 
following points, and Certificates o f Au
thority for such stations have been issued 
by the State Banking Board : Farmers Se
curity Bank of Washburn, Turtle Lake; 
Bank o f Beulah, Zap.

E. J. W ATSON has been elected presi
dent of The Bank o f Rhame to succeed
C. J. Phelan, who recently passed away. 
C. Hestekin has been elected as director 
to fill the vacancy caused by the death 
o f C. J. Phelan.

Accident Death
John Southall, 70, a prominent Berlin 

banker, died recently from injuries suf
fered in an auto accident.

Mr. Southall was injured as his car, 
entering the highway, was struck by an 
auto driven by Orville E. Anderson of 
Starkweather, North Dakota. Anderson 
was not injured.

Mr. Southall was a member of the 
Maple River Masonic Lodge at Edgeley. 
He was born at Belle Plaine, Iowa, on 
March 31, 1868.

Decline
With a few exceptions volume of bank 

debits in North Dakota in July were 
lower than in the same month a year ago,
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as reported by the Minneapolis Federal 
Reserve Board. Following are the figures 
for selected northwestern cities, in thou
sands o f dollars:

North Dakota:
July, 1938 July, 1937

Bismarck $12,186 $17,015
Devils Lake 1,229 1,452
Dickinson 1,028 1.080
Fargo 16,963 19,717
Grafton 1,031 716
Grand Forks 5,333 4,926
Jamestown 1,536 1,866
Lisbon 246 288
Mandan 800 787
Minot 3,771 4,443
Valley City 901 929
Wahpeton 933 873
Williston 1,434 1,680

Conference
Executives o f seven banks in the First 

Bank Stock Corporation and operating in 
northeastern North Dakota, attended a 
business conference in Langdon recently 
and were entertained at a chicken dinner 
and social session at the Langdon Coun
try Club by the Northwestern Bank.

Those who were present, besides A. 0. 
Aune of the host bank were F. A. Foley 
of Rolla, H. R. Rendahl of Cando, K. D. 
Bennett o f Park River, C. W. Clow and 
R. W. Blain o f Cavalier, A. G. Bjerken 
o f Grand Forks and Claude M. Jones of 
East Grand Forks, Minnesota.

To Fargo
Henry Melaas, who for 25 years has 

been engaged in the banking business at 
New England, has resigned as president 
of the First National Bank there and is* 
moving to Fargo, where he will have 
charge of sales and service work for the 
St. Paul Federal Land Bank in this ter
ritory. Mrs. Melaas and their three sons,

Paul, Robert and George, will join Mr. 
Melaas about September 1.

New Building
Construction of a brick building, 30x90, 

two stories and basement, to be the new 
home o f the Bank of Southwest Fargo, 
is under construction in Southwest Fargo 
village. The building is the property of 
Mrs. Delia Burrell o f Fargo, president 
of the bank. The bank will occupy the 
ground floor and basement. There will 
be office space and two apartments on 
the second floor. Officials o f the institu
tion which now occupies rented quarters 
expect to move late this year. W. F. 
Kurke of Fargo is the architect. Organ
ized at Horace, North Dakota, as the Bur
rell State Bank, it was moved to Southwest 
Fargo in April, 1937.

Convention
As this September issue of The 

N o r t h w e s t e r n  B a n k e r , goes into the 
mail, the Independent Bankers Associa
tion are holding their ninth annual con
vention in St. Paul, with headquarters at 
the Lowry Hotel. Speakers for the oc
casion include Adam Lefor, state bank 
examiner for North Dakota; Oral Jones, 
president o f the Texas Bankers Associa
tion; A. P. Drummond, president o f the 
Unit Bankers o f West Florida; W . J. 
Bryan, Third National Bank, Nashville, 
Tennessee ; Thurman Arnold, assistant 
United States attorney general; and Leo 
T. Crowley, chairman FDIC, Washington.

Highlights o f the convention will appear 
in the October issue o f T h e  N o r t h w e s t 
e r n  B a n k e r .

Curious: “ I wish I could find out
how many relatives I have.”

Cynic: “ Why that’s the easiest thing 
in the world— just buy a summer cottage.”

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



49

' ^ x t í e m e l i f

t e  T

ff

"I do not want to overlook 
this opportunity of telling you 
and your associates of the 
high regard I hold for the 
Northwestern Banker and your 
entire organization.

"I have known you and have 
read your publication while I 
was in the country banking 
business, again while I was 
actively connected wi t h  
banking in Des Moines, and 
since I have been here in 
Minneapolis. I have found the 
N orthw estern Banker to be 
extremely helpful to me in each 
of these three positions."*

*Quoted from the original 
letter by a Vice President 
of a bank whose name will 
be furnished upon request.
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A X E L  NELSON 
President

M o n t a n a  N e w s
OFFICERS MONTANA BANKERS ASSOCIATION

President................................................Axel Nelson
Sidney

First Vice President..................... O. M. Jorgenson
Billings

Second Vice President................ R. D. Mountain
Shelby

Secretary-Treasurer................... Ethel W. Walker
Helena

Biggest Since 1928
The Montana wheat crop this year is 

the biggest since 1928 and one of the larg
est in the history of agriculture in the 
state, the federal bureau of agricultural 
economics has reported. The bureau esti
mated the crop this year at 75,620,000 
bushels.

A  record production of sugar beets 
amounting to 975,000 tons and above-av
erage crops of feed grains, potatoes, hay 
and apples also were listed in the bureau’s 
report.

“ The acreage of 12 principal crops for 
harvest in 1938,”  the bureau said, “ will 
exceed that of last year by 51 per cent, 
due chiefly to the small loss o f acreage 
expected this year compared with the 
heavy drouth losses of 1937. The expected 
year compares with 4,833,000 acres in 
total of 7,267,000 acres for harvest this 
1937 and the average of 6,451,000 acres 
for the preceding 10 years. Wheat will 
make up about 64 per cent of this year’s 
harvested area and promises to occupy 
its pre-drouth position as the most im
portant contributor to the state’s agricul
tural income this year.”

Praise Crops
Chas. E. Ritten, well known member 

o f the firm of Louis N. Ritten Company, 
brokers of Minneapolis, was in Lewiston 
last month together with his father, Louis 
N. Ritten. The txvo men have spent two 
weeks in the state visiting various sections 
and they were loud in their praise of Mon
tana’s bumper crop this year and were 
exceptionally gratified at the crop condi
tions in the Judith basin. The Ritten 
company was fortunate in receiving the 
first car o f wheat to come from this year’s 
ci’op in Montana, the carload being from 
near Hysham.

Mr. Ritten and his father left for Yel
lowstone Park, going in over the Cooke 
City highway, and will then return to their 
home in Minneapolis.

Committee Member
Walter T. Ballard, trust officer o f the 

Metals Bank and Trust Company, Butte, 
is a member of the general conference
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committee for Montana of the trust divi
sion of the American Bankers Associa
tion. The sixteenth regional trust con
ference for the Pacific Coast and Rocky 
Mountain states will be held in San Fran
cisco on October 19, 20 and 21.

Helena Clearing
Helena bank clearings, which have been 

declining since February on a month-by- 
month comparative basis with last year, 
continued to drop during July, a report 
prepared by the Helena Clearing House 
Association showed.

Clearings for July this year totaled 
$10,842,686 as compared with $12,441,357 
for July, 1937.

For the first seven months of the year 
total clearings are $67,607,497 as com
pared with $75,368,485 a year ago.

RFC Office
As a result o f conferences with Recon

struction Finance Corporation officials, 
Senator James E. Murray o f Montana 
succeeded in securing re-establishment of 
the Helena loan agency. This is o f vital 
importance to Montana as it will expedite 
the handling o f wheat loans as well as all 
other business handled through the RFC.

Heretofore much delay and inconven
ience because all loans had to be submit
ted through Minneapolis. With re-estab
lishment o f the Helena office, all Montana 
business will be handled direct with Wash
ington.

Great Falls Clearings
Bank clearings in Great Falls for July 

compiled by the Great Falls Clearing 
House Association, totaled $3,057,600. 
This compares with $3,134,592 in June 
and with $3,417,768 in July, 1937.

Group Seven
J. W. Fry, cashier o f the Yellowstone 

Bank o f Laurel, was elected vice presi
dent of Group 7, Montana Bankers As
sociation, at the group’s twenty-seventh 
annual meeting. R. H. Elliott, assistant 
cashier at the Commercial Bank in Boze
man, was elected president, and J. D. 
Street, cashier o f the Security Bank,

Bozeman, was elected secretary-treasurer.
New member of the executive com

mittee is Alva A. Lamb of Big Timber, 
was was succeeded as president by Elliott.

Committee chairmen are as follows: A g
riculture, L. C. Bergen, Bozeman ; educa
tional, Gene Woods, Forsyth; uniform 
practices, O. M. Jorgenson, Billings; leg
islative, J. W. Corwin, Laurel ; nominat
ing, B. M. Harris, Laurel.

County key bankers for the Montana 
Bankers Association are W. H. Reilley, 
Big Horn; James F. O’Donnell, Carbon;
L. D. Moretz, Gallatin; L. P. Kelly, Park; 
Dan Lranb, Rosebud; R. L. Deeba, Still
water; E. L. Frang, Sweet Grass; R. A. 
Sharp, Treasure; Frank Saver, Yellow
stone.

Clearings
Bank clearings through the Billings 

financial institutions totaled $2,970,536.88 
during June, establishing the highest mark 
for the month here in the last 18 years and 
ending a two-month lag in the volume of 
clearings.

Not since 1920, when clearings 
amounted to $5,408,734.2, has the amount 
for June been so high.

Building in the city hit a slower pace 
as $57,250 in permits was issued by the 
city engineer’s office for the month as com
pared to $83,018 for May. June, 1938, 
however, surpassed June, 1937, when $53,- 
750 worth of building was started, but 
fell short of June, 1936, when permits 
totaling $62,185 were issued.

Bank clearings for the first six months 
o f 1938 amounted to $15,861,496.70 to be 
only slightly lower than the $15,955,442.33 
figure set for the first six months of 1937. 
June clearings were considerably above 
the amount for the month previous when 
$2,767,960.28 passed through the local 
banks.

A  motorist had an accident with his 
car. He limped painfully to a telephone 
booth and called up the nearest garage.

“ Hello,”  he said, “ I ’ve turned turtle. 
Can you do anything for me?”

“ I ’m afraid not,”  came the reply. 
“ You’ve got the wrong number. What 
you want is the zoo.”

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



51

E. A. E BERSO LE 
President

Vice President.............Oscar A. Otto
Atlantic

Secretary................... .Frank Warner
Des Moines FRAN K W A R N E R  

Secretary

County Meeting
The Lucas County Bankers Association 

met recently at the Lakeview Golf and 
Country Club in Chariton. At the elec
tion of officers, E. L. Gookin, cashier of 
the National Bank and Trust Company 
of Chariton, was elected president ; Lester 
F. Smith, cashier of the First State Bank 
o f Chariton, was elected vice president ; 
and Robert Parker, manager of the Rus
sell branch of the First State Bank of 
Chariton, was elected secretary and treas
urer. J. H. Hickman, an attorney at 
Chariton, was elected as county chief of 
the vigilantes.

Reserve Member
The Avoca State Bank, which has been 

operating as an unrestricted, nonmember 
bank, has been admitted to the Federal 
Reserve System.

Tax Service
The plans of President E. A. Ebersole 

and the other officers of the Association 
under which the Association is looking 
forward to setting up a new tax service 
for handling all forms of tax questions 
for the member banks is awakening quite 
the member banks. The first quarterly 
a good deal of interest and inquiry from 
tax bulletin is to be sent out to the mem
ber banks about September 1 by the tax 
consultant with whom arrangements have 
been completed by the Association to so 
serve.

Brief News
THE CENTRAL Trust and Savings 

Bank, Eldridge, reduced interest rates 
from 2 per cent to lHj per cent. Demand 
deposits are $267,000 and savings are 
$495,000.

THE TIPTON STATE BANK is very 
comfortable, due to the new air condition
ing system which was installed last spring. 
Dale H. Smith, assistant cashier, is now 
assuming more of the executive duties, re
lieving R. D. Swartzlander, cashier. 
Loans and discounts and bonds are 
$913,000 and cash is $150,000.

THE FIRST National Bank, DeWitt, 
reduced interest rates on savings accounts 
from 2 per cent to 1 per cent. This bank 
has been paying 1 per cent on CD’s for 
the last year. Deposits are $785,000.

CLINTON BANKS reduced interest 
rates from 2 to 1 per cent, effective re
cently.

DEPOSITS at the DeWitt Bank and 
Trust Company total $692,000. Two per 
cent interest is being paid.

THE GOOSE LAKE Savings Bank, 
established an office at Charlotte. M. C. 
Stenzel, vice president, is in charge.

AMONG BANKS that have recently 
reduced interest rates from 2y2 per cent 
to 2 per cent are the following: Teeds

Grove Savings Bank, Farmers Savings 
Bank, Spragueville; Goose Lake Savings 
Bank, and the Andrews Savings Bank.

Dies in Mason City
Robert Percy Smith, 59, vice president 

of the First National Bank, and lifelong 
resident of Mason City, died there re
cently from the effects of a heart attack.

He was stricken in the First National 
barber shop and immediately taken to a 
local hospital.

Mr. Smith was born in Mason City 
November 1, 1878. His father was H. I. 
Smith, one of the founders of the First. 
National Bank and Cerro Gordo county’s 
first volunteer in the Civil War. The son 
was also a volunteer soldier, serving as 
chief trumpeter of the Thirteenth Minne
sota regiment in the Spanish-American 
war during which he saw active service in 
the Philippine Islands.

Upon his return from the Philippines 
he entered the First National Bank as 
bookkeeper nearly forty years ago. He 
became assistant cashier in 1914, cashier 
in 1920, and at the time of his death was 
vice president.

Consider Office
T. L. Greenleaf of Hampton, represent

ing the First National Bank of that city, 
was in Rockwell recently interviewing 
some of its citizens looking to the opening 
of office banking facilities. W. K. Bram- 
well is president of the First National 
Bank of Hampton, and the Bramwell in-

U N I T E D  S T A T E S  C H E C K  B O O K  C O M P A N Y
O M A H A ,  N E B R A S K A

. . .  B A N K E R S  S U P P L I E S » » »
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L eft— Transmitter and antenna tower that serve both of the Des Moines stations of the Iowa Broadcasting Company, located a few miles 
north of Des Moines. •  T o p  C en ter— Action in Studio A  at K R N T -K S O , Des Moines. An audience participation program in progress. 
U p p er  R igh t— Transmitter and tower of Station W M T , Cedar Rapids and Waterloo. The transmitter is a few miles from Cedar Rapids. 
C enter— The fruits of a radio contest— thousands of bottle crowns sent in by radio listeners. •  L ow er  R igh t— Gardner Cowles, Jr., presi
dent of the Iowa Broadcasting Company, head of the board of strategy which has planned the course of the company.
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Iowa’s Radio Horizon

Radio’s headline features are carried to 
American listeners over four great coast-to- 
coast networks. To hear and enjoy programs 
on three of them — Columbia, NBC Blue, 
and Mutual — most Iowa listeners depend 
on stations of the Iowa Network — WMT, 
Cedar Rapids-Waterloo; KSO, Des Moines; 
KRNT, Des Moines.

In span of time, the story of the Iowa 
Network is brief. But in achievement, it is 
monumental.

Blue Network. Daytime power was ulti
mately increased from 500 to 5000 watts.

The Company has squarely met the in
creased program-responsibility created by 
increased power. Locally-originated pro
grams have been greatly improved. More 
chain-programs than ever before have been 
provided for Iowa listeners. Mutual Net
work service was added to KSO and WMT. 
The three stations Slso form the Iowa Net
work for transmission of special features.

Prior to 1931, few Iowa stations could do 
an adequate job for listeners — or adver
tisers. Most stations were local, low in 
power, operating part-time. WMT at Wat
erloo, carried but a fraction of the Columbia 
programs. KSO was at Clarinda. KRNT 
was as yet unborn.

The Iowa Broadcasting Company, a sub
sidiary of the Des Moines Register-Tribune, 
entered the picture in November, 1931, de
termined to develop facilities that would 
bring to Iowa listeners many programs 
previously difficult or impossible to receive. 
This plan was realized through a series of 
strategic moves:

Station KSO was purchased, brought to 
Des Moines and affiliated with thè NBC 
Blue Network. Daytime power was ulti
mately increased from 100 to 2500 watts.

Station KRNT was created by moving 
Station KWCR from Cedar Rapids to Des 
Moines, and making it a basic station of the 
Columbia Network. Daytime power was 
ultimately increased from 100 to 5000 watts.

Station WMT was purchased, moved to a 
point where it could serve both Waterloo 
and Cedar Rapids, and also all eastern and 
central Iowa. The station joined the NBC

Greater power and improved programs 
have produced a healthy growth in commer
cial broadcasts. Today, annual sales of 
time are approximately 10 times greater 
than sales in 1930 by the stations which 
later became the Iowa Network.

Greatly increased income has been re
turned many-fold to Iowa listeners through 
features hitherto unavailable. By fulfilling 
its plan for comprehensive radio-service to 
the state, the Iowa Broadcasting Company 
has earned its place as one of the “ Institu
tions that Make Iowa.”

When the Iowa Broadcasting Company 
was launched in 1931, the company’s ac
count was placed with Bankers Trust Com
pany in Des Moines. During the interven
ing years of amazing radio expansion, the 
Bankers Trust Company has continued to 
serve the Iowa Broadcasting Company as 
faithfully as Iowa Broadcasting has in turn 
served the people of Iowa.

Bankers Trust Company, through its ex
perience in serving correspondent banks, 
also has been able to broaden the scope of 
banking service for an increasing number of 
Iowa banks.

C O M P A N Y
Des M oinesMember Federal Deposit Insurance Corporation
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terests control the State Bank at Sheffield, 
of which Rockwell would be an office in 
case favorable consideration follows the 
investigation.

Two Offices
Effective August 15, offices were opened 

in both St. Charles and Orient by the 
Farmers and Merchants State Bank of 
Winterset.

Prior to opening these offices the Farm
ers and Merchants State Bank raised its 
capital stock from $50,000 to $80,000 and

eliminated all preferred stock owned by 
the RFC. All of the bank’s stock is now 
common stock and is owned by 90 local 
stockholders. Also, in order to open offices 
it was necessary for the bank to transfer 
from a National to a State charter.

Four new directors have been added to 
the bank’s board, making a total o f nine 
men on the board. The new directors are 
R. R. Gillespie, Earlham; Dr. I. K. Sayre, 
St. Charles; E. J. Carlyle, Orient; and 
Harry C. King, Winterset. Other direc
tors are E. E. Drake, J. A. Ramsey, F. P.

Hartsook, I. N. Eivins and N. E. Kelley.
H. A. Mueller, cashier in the former 

J. F. Johnston Bank in St. Charles, has 
been selected to manage that office, while 
J. F. Kingery, formerly an officer of the 
Orient bank, will head the Orient office.

New Cashier
Announcement has been made by the 

board of directors of the Farmers Trust 
and Savings Bank of Spencer, that Harry 
W. Campbell of Lincoln, Nebraska, will 
succeed George W. Guyan as cashier o f 
the bank. Guyan resigned recently in 
order to enter other business lines.

Mr. Campbell obtained his first bank
ing experience in his father’s bank at 
Elgin, Nebraska, where he worked in his 
early youth. For the past ten years he 
has been associated with the State Bank
ing Department o f the state of Nebraska.

Vacation
Mrs. Erwin Maybohm, assistant cash

ier, in charge o f the Preston office of the 
Farmers Savings Bank, recently took a 
two weeks’ vacation. Mr. White took care 
of the local office during her absence.

Son Born
A son was born to Mr. and Mrs. Paul 

Shane of Waukee recently. The little 
son is getting along nicely, but the mother 
has been in a critical condition. It was 
necessary to make five blood transfusions 
and as a final effort to save Mrs. Shane’s 
life, a major operation was performed. 
At last report Mrs. Shane is improving. 
Mr. Shane is manager of the Brenton 
Bank o f Waukee.

Promoted
At the regular directors’ meeting o f the 

American National Bank, Arlington, Fred 
E. Breckner was promoted from teller 
to the position of assistant cashier. There 
was no other change among the officers. 
Mr. Breckner has been with the bank al
most three years.

We Buy and Sell for 
Our Own Account 

6% and 7% Pfd. Stock of

IOWA POWER & LIGHT CO.
STOC KS OF O T H E R  IOWA 
UTILITIES TRADED AT MKT.

WHEELOCK & CUMMINS
Incorporated

200 Equit. Bldg. Phone 4-7159
DES MOINES, IOWA

Selecting a Chicago 
Correspondent

Iowa Bankers who have used our correspondent facilities 
for many long years invariably say that they appreciate the 
responsible and genuine personal attention which their ac
counts always receive here. If you are interested in estab
lishing a similar close, friendly connection for your bank 
in Chicago, we cordially invite your inquiry.

DROVERS NATIONAL RANK 
DROVERS TRUST & SAVINGS RANK

M E M B E R S ,  FE D E R A L  D E P O S I T  I NS URANCE C ORPORATI ON
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New Officer
September 1 the personnel of the Mon- 

damin Savings Bank changed, as Ralph 
R. Mills of Sloan succeeded Mr. Killeen. 
Over four years ago Mr. Killeen took a 
temporary position in the hank.

To Remodel
The Schleswig Bank building, housing 

the Farmers State Bank, will undergo 
extensive remodeling beginning September 
1. During the time of construction, the 
banking quarters will be moved to the 
Town Hall, formerly the Commercial Bank 
building, where their business will be con
ducted. The A. Moorman & Company, 
of Minneapolis, will have the contract for 
the preparation o f plans and the construc
tion work.

Milo Office
William Buxton, Sr., president o f the 

Peoples Trust and Savings Bank, Indian- 
ola, announced that his bank would open 
an office in the defunct Citizens Bank of 
Milo some time this fall.

Mr. Buxton said that one of his bank
ing staff will be placed in charge there.

Injured
Kirk Paulson, assistant cashier of the 

Chatsworth Savings Bank, his mother, 
Mrs. Louise Paulson of Akron, and La- 
vere Green of Ireton were patients at the 
Hawarden hospital where they were being 
treated for injuries received in an auto
mobile accident. Mrs. Paulson suffered 
a broken leg, Kirk Paulson a fractured 
knee cap and Mr. Green sustained several 
fractured ribs.

Bank Condition
Loans and discounts of 542 Iowa state 

banks, savings banks and trust companies 
increased $6,047,687.17 during the year 
ending June 30, 1938, a consolidated 
statement prepared by D. W. Bates, state 
superintendent of banking, showed.

Bates’ consolidated statement showing 
the condition o f the 542 banks as o f June 
30 placed the banks’ total resources and

Lessing Advertising to., Inc.
R. J. FLYNN, Pres. D. L. DUNGAN, See.

Complete Advertising Service 
Since 1907

Nationally recognized by all periodical«, radio 
and other associations

910 Walnut Bldg. Phone 3-6928
DES MOINES IOWA

liabilities at $418,430,191.30. This, the 
superintendent said, was a decrease of 
$5,653,288.87 as compared with their total 
resources and liabilities June 30, 1937.

The statement showed that the banks de
creased their holdings of United States 
securities by $5,693,848.53 during the year 
and their holdings of securities guaran
teed by the United Sttaes Government by 
$5,484,720.72.

Most of the decrease in the liability 
column was made up of a drop of $7,317,- 
780.02 in amounts due depositors.

Picnic
The annual pistol match for members 

of the vigilantes of the Scott County 
Bankers Association featured the asso
ciation picnic held at the Turner Camp 
near Buffalo recently. Approximately 
100 attended.

W. C. Thiering of New Liberty, was 
first in the all-events, with Elmer Jens of 
Davenport taking second, and J. W. Hesse 
of Donahue, third.

Prize winners in the three events were:
Slow fire— Chris Petersen, Dixon; A.

W h en the shadow of dishonesty falls upon 
one of your com m ercial borrow ers, the 
soundness of your loan m ay be threatened. 
Moral: insist that such borrowers carry 
ad eq u ate  Fidelity Bonds on their key  
officials and employees.

F I D E L I T Y ,  S U R E T Y  A N D  B A N K E R S  B L A N K E T  B O N D S  
B U R G L A R Y , R O B B E R Y , F O R G E R Y  A N D  G L A S S  I N S U R A N C E

FIDELITY and DEPOSIT
C O M P A N Y  O F  M A R Y L A N D , B A L T IM O R E
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-— Iowa News ■
invitation of R. K. Bliss, director o f the rooms will be painted and otherwise im- 
Extension department of the college. proved.

Klindt, Long Grove, and H. D. Fahren- 
krug, Donahue.

Time fire— J. W. Hess, Elmer Jens and 
E. J. Ehlers, Dixon.

Rapid fire— W. C. Thiering, William 
Goettsch, Donahue, and T. F. Ruhberg, 
Princeton.

A  picnic lunch was served at noon.

Heads Committee
C. S. Rye, vice president and cashier 

o f the Manly State Bank, was reappointed 
chairman of the Agricultural Committee 
o f the Iowa Bankers Association at a re
cent meeting o f the committee. The group 
met at Iowa State College at Ames upon

Remodeling
The First National Bank, Glidden, is 

making some improvements on their build
ing by removing the old iron grill work 
which formerly topped the marble coun
ters. This will be replaced by a lighter 
top on the oak casings and will add much 
to the improved appearance and the light 
in the main room.

The main portion of the room will be 
covered with the new wood preparation 
now so popular as an interior finish. Other

County Meeting
Nearly fifty members of the Clayton 

County Bankers Association met in Gar
ber recently. Henry C. Schnepf, cashier 
o f the Farmers Savings Bank of Garber 
presided as president.

Officers for the ensuing year are Ernest 
Nicholson, cashier First State Bank o f 
McGregor, president ; R. L. Jipson, cash
ier, Central State Bank and Trust Com
pany, of Elkader, vice president; E. J. 
Johnson, manager Marquette branch, First 
State Bank of McGregor, secretary-treas
urer.

M A N A G ED  CU R R EN C Y
(Continued from page 23) 

time firmly entrenched in the minds of all 
money managers in this country, in Eng
land and in other countries. It is not fully 
realized that artificially maintained low 
interest rates and the effect which they had 
on yields o f high grade bonds are in a 
sense a capital income tax affecting the 
purchasing power o f individuals and in
stitutions deriving their income from fixed 
income-bearing securities. The huge in
crease in the public debt also made a 
reduction in interest rates necessary—  
otherwise the debt service would have ab
sorbed a much larger portion o f the reve
nues o f the treasury. In this case, too, the 
treasury profited at the expense o f the 
holders of its obligations. It is also as
sumed by the money managers that since 
the cost o f credit and o f long term loans 
has been greatly reduced, a larger amount 
will become available for wages.

The adoption o f low money rates as a 
means o f influencing business conditions 
is o f course not a new policy, but it has 
never been tried consistently for such a 
long period and practically never before 
were interest rates forced down to the 
level prevailing at the present time. In 
countries where the government enjoyed 
the confidence o f the business community 
and where there were no major conflicts 
between capital and labor, and the low 
money rate policy and the other elements

I N  SIO U X C IT Y  • '

A  threefold service— of collections, correspondent service 

and credit information, is available to you through the 

facilities o f the First National Bank in Sioux City.

This service is characterized by promptness, intelligent 

cooperation and by efficient routine. Let this bank serve 

your needs in Sioux City.

A. S. H A N F O R D  
President

J. P. H A IN E R  
Executive V ice  President

O F F IC E R S
J. R. G R A N IN G  
Assistant Cashier 
E. A. JO H N SO N  
Assistant Cashier 

J. T. G R A N T  
Auditor

F R IT Z  F R IT Z S O N , V ice  President & Cashier

Member Federal Deposit Insurance Corporation

J. C. ENYART, INC.

INVESTMENT SERVICE 
INDIVIDUAL, INSTITUTIONAL 

AND ESTATE ACCOUNTS

PERSONAL INTERVIEWS 
SOLICITED

Insurance Exchange Bldg. 
DES MOINES, IOWA
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o f managed currency had at least in part 
the desired effects on the national econ
omy. In the United States on the other 
hand, thus far, the low money rate policy 
has merely depressed the yield on high 
grade bonds, notably those o f the govern
ment and o f political subdivisions, and 
forced short term money rates to unprece
dented low levels, but without any material 
result in the demand for bank credit, It 
may seriously be questioned whether low 
money rates can have such a decisive effect 
on business conditions and on commodity 
prices as is maintained by advocates o f 
managed currency. A fter all, the cost o f 
money is only one element in the cost 
structure and if other costs rise, low money 
rates will not cause expansion with bor
rowed money.

It is generally assumed that the pres
ent low money rate policy is only a pass
ing phase and that sooner or later interest 
rates in the United States will rise. A  
careful analysis, however, indicates that 
this may not be so for quite some time to 
come. Low money rates are at present 
of the utmost importance to the govern
ment. Confronted with the task o f re
funding billions o f dollars of obligations 
maturing within a few years and of rais
ing new money to meet the new recovery 
program the treasury is anxious to pre
vent money rates from going up. Since 
the public debt is already very large, it 
is important that the debt service should 
not be increased through higher interest 
rates. Furthermore, as more and more 
mortgages are insured by the Federal 
Housing Administration the indirect debt 
o f the government is also increasing, and 
if the government yields to the demand 
that railroad obligations also be refunded 
with the aid o f government credit, the in
direct debt will rise even higher. Grad
ually, vested interests are being created 
in low money rates. The treasury has al
ready refunded all its obligations which 
could be refunded. A  number o f munic
ipalities and states have also refunded 
their obligations and many corporations 
with high credit standing, have converted 
their obligations into securities bearing 
a lower coupon rate and in all probability 
this process will continue. Since bonds o f 
the government, its political subdivisions 
and of corporations with high credit rat
ings are bought to a large extent by 
financial institutions, a sudden upward 
change in interest rates would have an ad
verse effect on these institutions. This 
would be harmful both to the government

YOUR STATE BANKERS ASSOCIATION 
OFFICIAL SAFE, VAULT AND 

TIMELOCK EXPERTS
F. E. DAVENPORT & CO.

OM AHA

as well as to the country as a whole and 
it is not considered by the money man
agers as desirable.

Fiscal Instruments
Managed currency in its broader aspect 

embraces also the fiscal and taxation poli
cies o f the government. Even orthodox 
economists have accepted the theory that 
in times o f a general economic depres
sion the government should incur budget
ary deficits as a deliberate fiscal policy 
in order to stimulate business recovery. 
It is argued that in a period o f business

recession when the volume o f loans and 
deposits o f the banks declines, the gov
ernment should create new purchasing 
power in the form of bank deposits 
through the sale o f bonds to the banks 
for financing the deficits. In order, how
ever, to make it possible for the banks to 
absorb the newly issued government se
curities it is necessary first to increase the 
volume of reserve balances and to broaden 
the money market. The principle o f a 
sound managed currency, however, dic
tates that as business conditions improve, 
the deficit o f  the government should be

ABOUT THIS BUSINESS OF BEING 70 YEARS OLD
It gives one more than something to talk about —  being 70 years 
old. Experience, for instance . . . you certainly get that! And 
perspective —  the long-term view. Important these days!

Then, of course, there’s vision and understanding. And you 
get to know how to serve correspondent banks —  know what they 
need and want by way of service and help. In 70 years, you sort 
of have time to learn how to do these things —  and to acquire 
the facilities to do them well.

Perhaps that’s why nearly 500 other banks feel so comfortable 
and satisfied with their correspondent connection here. Perhaps 
you would too. Why not check into the advantages in your own
case?

L i v e  S i o r k
National H i t  i i k  of Chicago

UNION S T O C K  Y A R D S

70 Y e a r s  O l d — T his Y e a r
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HTiIE  streamlined, free-wheeling buggy pictured above in the office of Frank 
-*■ Warden, vice president of the Central National Bank & Trust Company, Des 

Moines, was presented to him last month by his fellow workers in the bank upon 
the arrival of a son, Frank Clark Warden, at the Iowa Methodist Hospital. The 
person very much in the background, now, is the proud father, who appears to be 
getting some first-hand information about a very important piece of infant 
wearing apparel.

IO W A  • LITHOGRAPHING • COM PANY
F O U N D E D  B Y  G E O R G E  H. RAGSDALE EDW IN G. RAG SD ALE S E C R E T A R Y

51 5  TWENTY EIGHTH STREET

DES • M O I N E S

reduced, and later eliminated entirely. As 
business continues to improve, a surplus 
should be accumulated to reduce maturing 
obligations. I f  the matured obligations 
are held by the banks, this of course re
duces deposits and thereby offsets those 
created through new commercial loans. 
Unfortunately in the United States the 
principles of managed currency were fo l
lowed only as far as unbalancing the 
budget was concerned, and little effort 
was made to balance the budget when 
economic conditions in the country im
proved.

Taxation was also directed at giving 
the government greater control over the 
money and capital markets as well as over 
business. The undistributed corporate 
profits tax, now materially amended, was 
based on the assumption that it is the 
duty of the government to regulate the 
flow of capital. Briefly summarized the 
philosophy behind this tax was that funds 
accumulated by corporations are used 
primarily to enlarge plant and equipment 
and thereby to create producers’ goods. 
However, if  this surplus was paid to the 
government in the form o f taxes or to the 
stockholders in the form of dividends, it 
would flow primarily into the channels 
of consumption. This was considered de
sirable since the productive capacity of the

We Specialize

S U R E T Y

B O N D S

Iowa Bank Agencies Solicited

milTUDL SURETVcompflnv
O F  IO W A

Des Moines, Iowa
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country is great while an increase in con
sumption was considered as more neces
sary. However, the plan overlooked the 
fact that increased employment could not 
take place until a revival in producers’ 
goods was witnessed. The amendment 
effected by the Revenue Act of 1938 recog
nized and removed these fallacies.

The social security taxes, and particu
larly that section providing for the accu
mulation of a huge old-age pension fund 
also contain an element of managed cur
rency. So long as the government budget 
remains unbalanced, these funds are used 
to meet the deficit and 3 per cent bonds 
are set aside as part of the old age re
serve. Once the budget is balanced, how
ever, the government can use the revenues 
from social security taxes as an instrument 
of credit control. For example, if a sharp 
increase in business activity should set in, 
accompanied by an increase in volume of 
deposits, caused by commercial loans, the 
government can use the revenues derived 
from social security taxes to retire bonds. 
This of course would tend to reduce de
posits.

Future of Managed Currency

Is managed currency in its broader 
aspect, here to stay, or is it merely an ex
pediency device that will soon be substi
tuted by some form of the gold standard? 
The answer to this question does not de
pend upon the preferences o f the individ
ual governments but rather upon the po
litical and economic situation of the world. 
I f  political conditions should remain as 
they are today with might prevailing over 
international treaties and justice and if 
the trend towards economic self-sufficiency 
should continue, then the basis for the gold 
standard which is international in charac
ter, is lacking and a return to that stand
ard would be inadvisable. Even if the 
international political situation should im
prove, it would be necessary to reduce the 
price o f gold in order to bring the present 
existing volume o f the monetary stock 
of gold as well as the huge annual output 
under proper control. Desirable as such 
a development is, I am afraid that it will 
not take place. I see no lasting change 
for the better in the political situation in 
the world even though the difficulties of 
the leading countries may be ironed out 
temporarily. I see no change in the trend 
towards economic self-sufficiency;— on the 
contrary an intensification is to be ex
pected in spite of the reciprocal tariff 
agreements of the United States. Much 
as I would like to see the world return to 
sanity and to a sound currency basis, I 
fear that this will not be the case in the 
immediate future and that managed cur
rency is here to stay for quite some time.

=== I o w a  N e  w s —
TVill Managed Currency Succeed?
Before answering this question it is 

necessary to analyze the results achieved 
so far. As contrasted with other coun
tries, where it was at least partially suc
cessful, managed currency in the United 
States did not produce the results desired 
by the currency managers. This is due 
primarily to the fact that managed cur
rency was introduced in a period during 
which Congress was enacting numerous 
reform measures which altered materially 
the relationship between government and 
business as well as between labor and man
agement. In addition numerous laws were 
passed regulating the security markets,

the public utilities and other phases o f 
economic activity. It is not the purpose 
of this paper to analyze the merits and 
demerits of the various reforms. The fact 
remains that the introduction of managed 
currency coincided with these drastic 
changes which in themselves exercised a 
considerable influence on business condi
tions in the country.

In the purely fiscal and monetary field 
too the United States was not as success
ful as were other countries. While the 
deficits during the fiscal years 1932-33, 
1933-34, 1934-35 could be justified and 
while the policy of the government o f cre
ating new deposits through the sale of its

". . . guideposts to the future"

Many facts are gathered here about situa

tions current in business which, taken to

gether, form guideposts to the future. Our 

banker friends are invited to drop in when 

next in town — if only for a friendly chat.

Maybe, in addition, they’ll pick up facts that 

will help them chart tomorrow’s objectives.

LAURANCE ARMOUR
President

A M E R I C A N  N A T I O N A L  B A N K  

A N D  T R U S T  C O M P A N Y

L A S A L L E  S T R E E T  A T  W A S H I N G T O N
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bonds to banks was sound, it was also the 
duty o f the government to curtail its ex
penditures during the period when busi
ness conditions were improving. Instead, 
however, the deficits o f the government 
during the period o f improved business 
were large. The inability of the govern
ment to balance its budget in years when 
business conditions were good, the serious 
conflicts between capital and labor in the 
early part of 1937, the injection of between 
$1,500,000,000 and $1,800,000,000 of Vet
eran Bonus money and the demand for re
armament materials all over Europe led 
to a scramble for commodities induced 
largely by fear of inflationary price rises. 
The moment, however, these elements 
spent their force the inevitable decline in 
business activity set in in the United 
States. A  contributory cause of the re
versal o f the business trend was the rapid 
change of the policy of the Board of Gov
ernors of the Federal Reserve System. 
This is particularly true o f the rapidity 
with which it raised reserve requirements 
and reduced substantially excess reserve 
balances of the member banks. The efforts 
o f these measures were felt primarily in 
the high-grade bond market which de
clined rapidly during March of 1937 and

Iowa’s Largest Business Training School

Many banks, bond-houses, insurance 
companies and other financial insti
tutions employ A. I. B. graduates. 
Write or telephone when you need 
efficient office employes.

E. O. FENTON, President

American Institute of Business
DES MOINES

10th and Grand Tel. 44203

SPECIAL for BANKERS
Our life  insurance contract has interested 
many bankers because it provides attrac
tive first year com m issions and guaranteed 
renewals for nine years with a sound, old 
New England Company.

I f  interested  write
Ralph E. DeMaris, General Agent

1200 Paramount Building 
Des M oines, Iowa 

R epresenting

The Columbian National Life Ins. Co.
Home Office, Boston, Massachusetts 

LIFE ACCIDENT ANN U ITIES

exercised an adverse influence on the cap
ital market.

The Board apparently believed that the 
money market blanks would readjust their 
cash position through the sale o f short
term obligations and retain their long
term bonds. Instead, however, the banks 
sold bonds in preference to short-term ob
ligations. This indicated the important 
change that has taken place in the money 
market and that the government bond 
market is performing the function pre
viously performed by the short-term 
money market, a development which is 
bound to play an important role in the 
future.

Economic conditions in the United 
States are at present in a state o f flux. 
Some of the reform measures introduced 
during the past few years such as the Un
distributed Profits tax which was adopted 
primarily as a measure o f credit and cap
ital control, have already been modified. 
It is reasonable to assume that before long 
a number of the other reform measures 
will be changed in order to eliminate in
equities and to permit business to forge 
ahead. It is also certain that sooner or 
later better relations between government 
and business will have to be established. 
On the one hand business must recog
nize that the government is stronger than 
any group o f business, and on the other 
hand the government must realize that 
under our democratic system, unless it en
joys the confidence of business its best 
efforts to bring about a self-sustaining re
covery must fail. Labor too must become 
cognizant o f the fact that while higher 
wages and shorter working hours are gen
erally desirable and tend toward a higher 
standard o f living, they can be maintained 
permanently only by greater productivity 
of labor. To increase the cost o f produc
tion without increasing productivity leads 
to higher prices, leaving the position of the 
wage earner practically unchanged. The 
readjustment o f the cost of production in 
certain lines of business activity is today 
perhaps of greater importance than the 
new spending program of the government.

HAROLD J .  E. GESELL
EXPERT SERVICE 

Questioned Documents 
Infra-Red Photography 

Ultra Violet Ray 
Finger Prints 

Expert Testimony 
Admitted to Practice Law 

Iowa and Indiana
SHERIFF'S OFFICE 

Des Moines, Iowa Phone 3-1121

In fact it is fair to say that as long as 
these maladjustments do exist, a self-sus
tained recovery cannot be achieved.

C A N  YO U  TAKE IT?
(Continued from page 47) 

that one member o f this class must travel 
45 miles each way, to and from Grinnell, 
and seldom ever misses a class.

In 1936 Amman was made associate 
councilman o f the A. I. B. for the State 
o f Iowa, and through his untiring efforts 
group study classes were organized in 
Ames, Boone, Iowa City and Mason City, 
making five groups in the state in 1936.

Eight Groups
In 1937, we again continued our organ

ization program, with the result that all 
five o f the 1936 groups continued their 
classes and Fort Dodge, Webster City 
and Belle Plaine all came into the fold, 
making a total o f eight groups, repre
senting 38 cities and towns, and strange 
as it may seem, the mortality rate has 
been very small— less than 2 per cent ac
cording to the information which I have 
received thus far.

Permit me to express my sincere ap
preciation o f the splendid assistance and 
willing effort put forth by my three able

Credit Life Insurance
For and in the Amount 

of Your Loans
Straight Loans 
Chattel Loans 

FHA Mortgage
Built to Fit Your Need 

Very Low Rates
WEBSTER LIFE INSURANCE 

COMPANY
DES MOINES, IOWA
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For Sturdier Crops, 

Bigger Yields 

Greater Profits 

P L A N T

PIONEER
THE QUALITY 

HYBRID SEED CORN

Pioneer Hi-Bred Corn Co.
DES MOINES, IOWA

A S S O C IA T E  P I O N E E R  P R O D U C E R S

Garst & Thomas
Coon Rapids, Iowa

Pioneer Hi-Bred Corn Co. 
of Illinois

Princeton, Illinois

S P E C I A L
NEW LOW PRICES ON 

600 Class 
1300 Class 
2300 Class

Motor Return Carriage 
Burroughs

Bookkeeping Machines

WE GUARANTEE SERVICE 
ON ALL MACHINES

Users Reference Furnished 
Upon Request

N . C . Milliron C o.
3521 Sixth Avenue 

DES MOINES, IOWA

assistants in this organization work, Roger 
Alley, assistant cashier of the Ames Trust 
and Savings Bank, W. N. (Shelly) Shel- 
lenberger, cashier o f the Hartwick State 
Bank, and also Al. Halsor, auditor o f the 
First National Bank of Mason City, as 
well as Frank Warner, secretary o f the 
I. B. A., The Northwestern Banker, and 
a number of others who aided me so nobly, 
or else it would have been impossible to 
have completed this undertaking and ac
complished such satisfactory results in 
the 1937-’38 instruction year.

Perhaps you may think that I have 
dwelt upon the history of this work in 
Iowa at undue length, but I have a singu
lar motive in this, i. e., that what Ames, 
Boone, Belle Plaine, Grinnell, Iowa City, 
Mason City, Fort Dodge and Webster 
City have done— you can also do in your 
own community.

Can you take it?— Of course you can.
I can’t believe that we are becoming a 

nation o f “ softies” ; that we lack ambition 
or that we are not interested in this great 
profession of ours— 62,600 members of 
the American Institute o f Banking won’t 
permit me to think this. What I do think 
is this, that many of our bankers in the 
smaller towns and communities have 
never heard of the Group Study Plan, 
others have heard o f it, but have had no 
idea of the details of organization, the 
number required to commence a class or 
the courses o f instruction offered. I f  you 
are interested, you may address your in
quiries and correspondence to Correspond
ence Chapter, Incorporated, 22 E. 40th 
Street, New York City, and you will re
ceive a prompt reply, or any time you 
are in Des Moines and want to dismiss the 
proposition with me, I will be most glad 
to have you call on me at the bank, or 
better yet, make inquiry o f some o f the 
bankers in the Iowa cities and towns who 
have had group study classes the past 
years.

Regardless o f our age or of our posi
tion the future still holds much for us. 
Things really worth while seldom ever 
come easy.

A  small boy was late for Sunday 
school, and his teacher asked the cause.

“ I was going fishing, but my daddy 
wouldn’t let me,”  the boy said.

“ You’re lucky to have a fine father 
like that,”  said the teacher, “ and I sup
pose he explained to you why you should 
not go fishing on Sunday.”

“ Yes, ma’am,”  replied the boy. “ He 
said there wasn’t enough bait for both 
of us.”

ORWIG & HAGUE
P a ten ts, T rade-M arks and Copyrights  

R A LP H  O RW IG  
La w y er and Patent A ttorn ey  

A . G . H A G U E
Patent A ttorn ey and M echanical En g in eer  

B ranch Office W ash ington , D . C .
W IL L IA M  W . D EA N E  

S ix th  F lo o r Crockpr B u ild in g  
Phone 4 -7 6 2 8  D es M oines, Iowa

S H O R T  T E R M  
N O T E S

Rates and Maturities 
Upon Request

■ ■ ■

CAPITAL AND SURPLUS 
OVER $1,000,000.00

m u b

Established 1897

■ ■ B

State Finance 
Company

Southern Surety Bldg. Des Moines

M E R C H A N T S
M U T U A L

BONDING
COMPANY

Incorporated 1933

Home Office
VALLEY BANK BUILDING 

Des Moines, Iowa

® ®

This is Iowa’s own bonding company.

A progressive company with experi
enced, conservative management. We 
are proud of our hundred and thirty 
bank agents in Iowa.

To be the exclusive representative of 
this company is an asset to your bank.

® ®

Write to

E. H. WARNER
Secretary and Manager
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Municipally Owned Gas Plants for 
Small Cities and Large Towns

IN THE August issue of The North
western Banker, a general descrip

tion of the advancement o f the utilization 
o f  liquefied petroleum gas for domestic 
use was published. Commenting further 
on the progress of the gas utility recently 
placed in operation at Emmetsburg, Iowa, 
George P. McCarthy, who has been in 
charge of design, construction, and oper
ation of the project, said :

“ The enthusiastic customer reception 
given this new service is ahead of our 
anticipation. With the plant in operation 
less than 30 days practically enough of 
the required load to assure successful op
eration has been put in service and addi
tional applications are being received 
daily. This customer response is due only 
to one fact— a superior service at a lower 
cost.

“ As a result of the conservative schedule 
both for customer rates and bond amorti
zation, the utility is assured o f sufficient 
income to meet the principal and interest 
requirements, and prior to the first prin
cipal payment a substantial reserve fund 
should be accumulated. The reason for 
this is apparent when the cost o f this type 
o f city gas utility and which shows the 
city a good profit is compared with com

petitive service.
“ The following rate comparison will 

illustrate the advantages to the consumer:
E lec-

C ity tr ic ity  at
Gas at B ottle  3 c  fo r  1st

rates estab - Gas at 1 5 0  KWH 
lish e d a t $ 9 .0 0  p er  & 2 c  for  

E m m etsbu rg 1 0 0  lb s . a ll over

Small Consumer— 
using 1500 cu. ft. of 
city gas per month 
would pay for equiv
alent heat units— $2.80 $3.35 $6.15 

Average Consumer—  
using 2000 cu. ft. of 
city gas per month 
would pay for equiv
alent heat units— 3.45 4.45 7.70

Large Family—
consumer using 2500 
cu. ft. of city gas per 
month would pay for 
equivalent heat units— 3.90 5.56 9.25
“ With these facts to offer and with an 

intelligent presentation of the superior 
advantage of central gas service, the cus
tomer response is assured.

“ The unanimous cooperation of the 
mayor, city council, city clerk and city 
attorney and citizens of Emmetsburg, 
Iowa, which has made this project suc
cessful, is gratefully acknowledged.”

Our Low P rices include N ew  Plates

E n jo y  Distinct “ Q uality

LETTERHEADS and 
ENVELOPES . . .
500 fine rag quality bond let
terheads (854x11 or 754x1054), Q.95 
including new engraved plate. kJ

500 6^4 envelopes to match

Stationery— O rd er N o w !

ANNOUNCEMENTS .
50 quality business announce
ments with envelopes. En-Q^Qg 
graved plate included................k /’
BUSINESS CARDS . .
500 Highgrade quality Busi
ness Cards, boxed, including Q .9 5  
a new engraved plate................k/*

Genuine Engraved Stationery is unexcelled, 
a l w a y s  correct and favorably impresses 
everyone. Have us quote on your requirements.

Submit
Copy M o o r s

Samples
Free

P R IN T IN G  A N D  E N G R A V IN G  CO.
1210 Grand Ave. Des Moines, Iowa
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Last September, the president of a small 
bank chanced to be in Syracuse during 
the 22nd Annual Convention of the 
Financial Advertisers Association.

Now, his bank’s safe deposit income has 
increased, its percentage of loans is 
well above average, the townspeople are 
using his travel department instead of 
going to the nearby city, and an unusual 
number of desirable F. H. A. loans are 
coming in. The bank has been adver
tising for ten months, dating from its 
membership in the F. A. A.

As this banker puts it, “We thought be- 

l * H I - :S T O \  E .  K E E I k  J

cause we had no local competition we 
didn’t have to advertise. Now we know 
that our competition is ignorance, dis
interest and very human procrastina
tion. We’re going after them— hard; 
and it is paying us to do it.”

You will see that man in late October 
at the Fort Worth Convention, and you 
will see the officers of hundreds of other 
banks, large and small, that are making 
profits out of a public relations pro
gram. Can we tell you about this con
vention, and what F. A. A. membership 
will mean to your bank? Write for 
information.

utive \ resident

F I
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This Bank credits much of its growth to the friendship and good 
will oi its correspondents. In formulating policies and practices, 
our foremost consideration always is to merit the continuation of 

that friendship and good will.
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Correspondent Services A vailab le for 
Iowa Banks and Bankers

. Depository for Reserves . Prompt Collections
- Safe-keeping of Securities . Credit Information

- Trust Services
- Government and Municipal Bonds for Investment

& T rust C o m p a n y
Member Federal Deposit Insurance Corporation
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