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f f l m t  other L o ck  has these

PLUS VALUES?
D o you know of a safe deposit lock whose 

key cannot be seen or touched by anyone 
until your custom er has rented his box?

A lock whose m aintenance cost is practically 
nothing?

A lock which protects not only your customer, 
bu t your bank, from every form of thievery and 
error ?

A lock which has been declared pick-proof by 
Underw riters Laboratories?

A lock which offers more exclusive safety fea
tures than  all other safe deposit locks combined?

There is bu t one such lock in existence— the S&G 
Secret Key Changing Sealed Key Safe Deposit 
Lock. I ts  plus values eliminate at their source the 
possibilities of loss by your custom er 
or your bank. For your renter m ust 
choose his own key, sealed in its im
pression-proof m etal scabbard; he 
and your custodian together m ust set 
the lock he chooses to fit the key he 
has selected (see illustrations), and 
thereafter only your renter and your

Sargent & Greenleaf Inc.
N ew York •  Rochester •  Chicago •  Boston

custodian together can enter the box. And the sta te 
m ent your ren ter signs, th a t he is first to touch or 
see his key, is court evidence against fraud!

This S&G Lock can be reset to an infinite num 
ber of key-and-lock changes. I t  is m anufactured 
by the same pioneering organization which m ade 
the first time lock ever to be installed on a bank 
vau lt door. I t  is used by such banks as Bank of 
America, New Y ork; Union T rust, D etro it; N o rth 
western N ational, M inneapolis. The coupon will 
bring you a sample of this lock, and a complete 
explanation of its plus values and how they can 
increase your safe deposit box business.

SARGENT & GREENLEAF INC.
ROCHESTER, N. Y.

(Check square fo r  information desired)
□  Please send me a sample of the new patented S&G Sealed Key.
□  Please send me a sample of the S&G Secret Key Changing Sealed 

Key Safe Deposit Lock, with sample keys and instructions.

N am e........................................... .............................................

Position or Title..........................................................................

Name of B a n k ............................................................................

Address............ ..........................................................................

City and State. ............................................................................

Check here □  if  you wish a copy of A Quick Trip Through a Lock 
Factory.

S & G ,  manufac
turers of Time, Com
bination and Safe 
Deposit Locks have 
been pioneers in pro
tection since 1865.
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N o rth w este rn  Banker
Des Moines

T he Oldest Financial Jo u rn a l W est o f the M ississippi

Number 527 June, 1931 36th Year

GJllg!
Husband: Isn’t it appalling? My wife 

insists on taking those wretched cats ev
erywhere we travel.

Fellow Traveler: Does she make you
put them out at night?

Husband: Invariably.
Fellow Traveler: Take her to Venice.

“Who was the first man?” asked the 
visiting minister.

“Adam,” the children answered in 
chorus.

“Who was the first woman?”
“Eve,” they all shouted.
“Who was the meekest man?” 
“Moses.”
“Who was the meekest woman?” 
Everyone was silent. The children 

looked blankly at one another, but none 
could answer. Finally a little hand went 
up, and the preacher said, “Well, my boy, 
who was she?”

“There wasn’t any.”

Gangster’s Wife—You’re an hour late 
to dinner. Where were you?

Gangster—I ’m sorry, dear, but I was 
arrested.

Gangster’s Wife—Say, do you expect 
me to believe that?
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qÀ  Cedar Rapids Dank
I'« « M ii  t i ! ; -Ml«K 5 « M ll& 'J 
î imi il I S ¿e «ü a h I!«, i h eia i a «i o h nii(i Ü

Servicing t i l l  lo u a
O ur background of successful 
banking operation enables us to 
offer you a complete correspon
dent service. W e  have confidence 
in our ab i l i t y  to serve you 
adequately.

M E R C H A N T S
NATIONAL BANK

C e d a r  R a p id s  Io w a

Northwestern Ranker June 1931
Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



6

“ Y O U  C A N  M E

A T  C E N T R A T  T R U S T  C O M P A N Y 99

TH E p res id en t of a M id-W est b an k  was 
negotia ting  fo r an account from  a na

tional corporation  which had  a b ranch  office 
in  h is  city. I t  was necessary to  go to  C hi
cago to  see th e  tre a su re r  of th e  co rp o r
ation . T h rough  th e  he lp  of C en tral T ru st 
Company of Illino is, a m eeting was arranged.

W hen in  Chicago, th e  p res id en t m akes 
C entral T ru st Com pany of Illin o is  h is  b u s i
ness head q u arte rs . On th is  tr ip , n o t only 
d id  he  co n c lu d e  a su cc e ss fu l in te rv ie w  
w ith  h is prospect, b u t he fo u n d  tim e to  use 
o u r facilities fo r a th o ro u g h  check -up  on 
h is b an k  investm en t list.

L ike m any o thers, th is  M id -W este rn  
b an k e r looks u p o n  C entral T ru st Com pany 
of I l l in o is  as th e  '"C hicago office fo r h is  
bank"’. W e suggest th a t you too discover, 
by p ractical tria l, how  m uch  ex tra  service 
is covered by th a t phrase.

•  •  •

THE CENTRAL GROUP 
C E N T R A L  T R U S T  C O M P A N Y  o f  ILLINOIS  

C E N T R A L -IL L IN O IS  C O M PA N Y  

C E N T R A L -IL L IN O IS  SE CU R ITIE S C O R P O R A TIO N

C e n t r a l  T r u s t  C o i p m y
O  F  I L L I N O I S

*20 8 S O U T H  L A  S A U C E  S T R E E T  • C H I C A G O
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You Need This 
Valuable Information

T he  First 1931 Edition of the Iowa Bank Direc
tory will soon be ready for mailing. In it you 
will find the latest information on Iowa Banks, 
consisting of personnel, capital, surplus, deposits, 
loans and discounts, bond investment, corres
pondent banks, etc.

Because of tlie rap id  
changes in the  past year 
previous issues of the  Iowa 
B ank D irectory  do not give 
a tru e  p ictu re  of today’s 
Iowa hanking  structu re . It 
is im  portan t, there fore, 
tha t you  secure a copy o f 
this latest ed ition, to insure  
the  possession o f up-to-date 
data.

Address

Iowa Bank D irectory
Clifford D ePuy, Publisher

555 Seventh St. Des Moines

Each Issue 
Contains

C o m p le te  L ist of A l l  Associa
t ion  Officials

Lates t  Official Personnel of  
A l l  Iow a  Banks

Latest Figures on Im p o r ta n t  
I tem s of A l l  B an ks’’ S ta te
m ents

C apita l  and Surplus of Each  
Iow a  Bank

C o m p le te  L is t  of Each B a n k ’s 
Corres pon den ts

Send us your o rder at 
once fo r the num ber of 
copies requ ired  by your o r
ganization. M ailing will be 
m ade as soon as copies are 
received from  the prin ters.

N ew  Low P rice  of

$1.50
P er C opy
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Of course there must be a 
tremendous amount of money 
hoarded away in tin cans and 
old stockings when confidence 
is not as strong as it should be 
regarding financial institutions 
Yet from figures which have 

been compiled from reliable sources it is estimated 
that since September, 1930, at least $17,549,000,000 
have been used to purchase securities in the United 
States—this amount representing the purchase of 
newly issued securities and the cash used for pay
ing loans pledged against stock and bond collateral.

Most of the buying has been of the pure invest
ment kind because the public is not in any specu
lative mood at the moment.

W ith savings accounts having increased over 
$1,000,000,000 during the past year and with the 
total savings of the American people in all other 
ways having increased tremendously, the country 
is making most substantial progress back towards 
the period of increased confidence and stabilized 
business.

. More than a year ago the
CJ) CLV C i t i n g  Central Hanover Bank and 

Security  Trust Company of New York,
Companies  created considerable comment
f r o m  B a n k s  by the Statement carried in all 

of their advertising that they 
had, “ No securities for sale.”

Woven into this question is the one of whether 
or not financial institutions should have financial 
corporations affiliated with them which are en
gaged in the security business and whether or not 
this is a desirable plan of procedure from the 
banking angle.

The Journal of Commerce of New York has made

a survey among most of the banks of New York 
City on the desirability of segregating security 
affiliates and while there was apparently  no con
certed effort on the part of the larger banks to 
divorce their security companies from stock owner
ship on the part of the banks’ stockholders, there 
was quite a good deal of discussion of the advis
ability of doing so on the p art of many of the 
smaller institutions.

Summarizing the arguments in favor of segre
gating security companies from the banks the re
port gave seven prime reasons which are as follows:
1. Because of the marked change in security m ar

ket conditions.
2. Directors of banks having affiliated companies 

believe that continued affiliation is not desirable.
3. Some directors favor the sale of affiliated con

cerns to other interests.
4. The legal problem is a m ajor one facing the sales 

of such companies.
(a) In  forming security affiliates the identity 

of stockholding interests was so close that 
lawyers feel difficulties will be encountered 
in an attem pt to separate them.

5. Increased competition and reduced volume of 
issue business in the security selling field make 
continued operation of security affiliates less de
sirable especially for smaller institutions.

6. The risks are too great in some instances for 
smaller institutions to justify  the investment of 
the capital of the banks’ stockholders in such 
an enterprise.

7. The original functions of affiliates was to origi
nate and sell securities and in most instances 
this is still the main function.
(a) Some organizations, however, have been 

used in the capacity of investment or 
finance companies holding securities for in-

Is M oney  
Going 
Into Socks  
or Stocks ?
and investments.
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vestment or advancing special loans which 
the bank did not choose to make or found 
legal obstacles in making—and these oper
ations have in many cases resulted in losses.

Here indeed is an interesting trend in modern 
banking which should be given real consideration 
by all of the banks having affiliated security com
panies or banks which are contemplating organiz
ing them.

Many bankers believe that they should confine 
their efforts and the efforts of their organizations 
to the banking business alone and not try  to be
come a departm ent store of finance. They believe 
that well organized investment companies that spe
cialize entirely in the origination and sale of securi
ties can handle this business satisfactorily and with 
better grace than the banks.

Other bankers, however, believe that anything 
that has to do with finance should be given a de
partm ent in the bank or through an affiliated com
pany and have proceeded to develop business 
through their finance corporations and were doing 
it successfully until there was a change in general 
business conditions.

One thing is sure, that commercial banking and 
investment banking are two separate and distinct 
things and many believe that they should be kept 
separate.

We have pointed out in these 
1 U t  I  O U T  columns before that bank directors 
Directors  should assist in every possible way 
tO W o r k  to develop business for the bank 

and assist the bank officers when
ever necessary. If  they are to do this intelligently 
the officers of the bank should keep them informed 
ju st how and where and when they can help the 
most in developing business for the bank.

The officer of a bank in discussing this subject 
recently, said: “ Bankers should not hesitate to 
call upon their directors to help. That is what 
directors are for. If  they do not respond readily, 
ask them why they are directors. I feel that any 
of the gentlemen on our board would be willing 
to go out and help if the bank officer will point 
the way. Dig up the prospects and let the directors 
know where they can help .”

If the officers of every bank would do as this 
officer has suggested; find a prospect, see what 
problems the bank can solve for the prospect and 
then have the directors help in the solution of these 
problems, new accounts will be secured for the 
bank and the business of the community will be 
bettered and the total results both to the customers 
and to the bank should be most satisfactory.

Balance Needed  
Between 
Production and 
Consumption

The National Indus
tria l Conference Board 
has made an analysis of 
causes underlying the 
present business depres
sion throughout t h e

world and finds that every country has been
affected, and the m ajor cause of the depression 
in 28 out of the 30 countries has been the fact 
that there is an overproduction or a lack of 
balance between production and consumption
which is regarded by the board as the principal 
reason for the world-wide depression.

This lack of balance is evidenced in each of the 
28 countries out of the 30.

In  the United States the report shows that con
ditions are more favorable from the standpoint of 
our financial strength and our financial systems, 
and the absence of marked political difficulties 
which prominently affect many of the other coun
tries of the world.

P a y i n g  a recent survey made by
TOO M uch  îe ^eW r̂°r̂  Federal Reserve 

ttv •, Bank, they point out very defi-on Deposits  llitely that ballks which have
been paying 4% per cent interest on time deposits, 
or even those that have been paying 4 per cent on 
deposits have had difficulty in showing a satisfac
tory profit on the operations of their bank.

In  an endeavor to overcome the high rates paid 
on deposits many of the banks have purchased 
bonds which had a high yield but poor security, 
and as a consequence these bonds have depreciated 
very much in value, and many of the banks are 
now in difficulty.

In  commenting fu rther on this bond situation 
the report says, “ A large part of the banks of the 
district were but little affected by these develop
ments because their bond portfolios consisted of 
bonds of high grade. But in many of the smaller 
banks where the practice of paying high interest 
rates on deposits had led to a selection of bonds 
with high coupons these declines in bond prices 
resulted in a depreciation of assets which in a num 
ber of cases proved em barrassing.”

Banks in the middle west have been reducing 
their rates on time deposits from 4 to 3%, and in 
many cases to 3, which is in line with good bank
ing and a sound investment policy.

This in tu rn  has caused banks to buy bonds for 
their secondary reserve which were absolutely safe, 
and while their rate of re tu rn  was less, their m ar
ketability was more certain and their chances of 
depreciation less.
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Urges BETTER Bank
M A N A G E M E N T

WE S T A R T  
av i t : h t h e

premises :
(1) That improvable 

bank management in 
its broad aspects was 
an important cause in 
the bank failure situa
tion in 1930 :

(2) That sound and fundamental cor
rections must come mainly, therefore, from 
within the business of banking itself, and 
only in limited measure through legislative 
measures arising from without; and

(3) That it is the duty and is within 
the powers of organized banking as rep
resented by the American Bankers Asso
ciation and the state bankers associa
tions to bring about sound remedial action 
and conditions both by stimulating im
provements in managerial technique wher
ever called for and also by exerting a 
greater degree of constructive leadership 
in guiding both state and national laws 
regarding banking toward higher standards 
for promoting good banking practices and 
giving greater protection to the public.

If it is granted that imperfect internal 
bank management policies have been re
sponsible for a large part of the failures 
of recent years, it must also be granted 
that good managerial talent is responsible 
for the high average standards of intelli
gence and administration that have pre
vailed in the vast bulk of our banking in
stitutions and kept them 
successful. It has been 
well said that it is not so 
much a matter worthy of 
comment that so many 
banks closed in 1930, but 
the wonder is that so many 
remained open—for never 
were men beset with greater 
hazards and perplexities and destructive 
economic forces than were our bankers 
into Avhose institutions were converged 
the financial troubles of all sorts of people 
and business concerns during these last 
18 months. The fact that the bank
ing structure as a whole was never 
seriously shaken and that so many banks 
as individual institutions remained sound 
and even fairly prosperous indicates be
yond question that American banking is 
rich in those qualities of technical compe
tence, economic intelligence and respon
sible integrity that Ave have defined as the 
essential components of good bank man
agement. In banking itself, therefore, 
is to be found the great source of remedy 
for its ills.

But unless these resources of good 
banking are put into universal effect— 
unless bad management can be driven out 
of banking, and the good management 
that exists in ample measure in the vast 
majority of banks is made to prevail in 
all we may assuredly expect undesirable, 
prejudiced and subversive proposals to

(From report of the Economic Policy 
Commission of the American Bankers 

Association)

be imposed upon the banking business 
from without.

D istu rb in g  Laws P ro p o sed

THE past year gives sufficient evidence 
of this. We mention but a few in

stances. Most disturbing has been the re
newal of agitation in several states for 
the guarantee of bank deposits by law. It 
seems hardly necessary here to point out 
the disastrous failure this plan has proved 
to be wherever tried, nor dwell upon the 
fatal defects and fallacies of the whole 
basic idea. Suffice it to say that we con
sider such laws an attempt to impose on 
banking from without, by means that are 
utterly foreign to sound banking prin
ciples, conditions of security that must be 
created by sound management from 
within.

Then, too, there have been various pro
posals to formulate and enforce by laAV

certain banking practices that belong in
herently to the science and art of banking 
itself. They do not belong essentially in 
the realm of banking legislation. They 
ought to be kept in the realm of banking 
skill, prudence and discretion. They can 
be kept there if bankers will measure up 
to their duties. We refer to such pro
posals as new laws prescribing secondary 
reserves, a “reserve guarantee” law and 
other efforts to tinker Avith and hamper 
the workings of the very essentials of 
banking judgment and administration.

Disapproval of such undesirable laws 
does not mean we oppose all efforts to 
bring about improvements in banking by 
means of legislation. We point out later 
certain measures that we believe should be 
adopted.

A s an instrum en t fo r  help ing banking 
correct its  own ills we believe th a t A\7ith in  
the w orkings o f the A m erican B ankers A s
sociation are specific functions Avhich if  
developed to the ir fu ll po ten tia lities, con
ta in  the best prom ise fo r  b ring ing  about 
the  im proved banking  conditions we all

wish to see prevail. 
We cite these not in 
their character merely 
as efficient organiza
tion actiAÛties, for 
there are other activ
ities in the association 
equally efficient, valu
able and helpful to 

banking in their particular lines of en
deavor. We pick out two for particular 
mention simply because they represent 
specialized channels for bringing about 
within banking a diffusion of a wise, ca
pable, conscientious managerial attitude to 
a degree that shall constitute a real eco
nomic contribution in this field.

P ro m o tin g  B an k  M anagem ent

WE REFER first to the Bank Manage
ment Commission. This commission 

has unlimited, first hand, technical bank
ing material and experience available to it 
from throughout the nation’s successful 
banks. It has had at its disposal the best 
of experts, both theoretical and practical 
in their qualifications, to formulate and 
compile this material in published textual 
form. These publications cover the essence 
of technical bank management, such as 
loan and investment policies, the very im
portant detail of secondary reserves, anal
ysis of accounts, application of service 
charges, and other administrative policies 
having to do Avith operating ratios, the dis

covery and elimination of 
unprofitable practices and 
many other topics. This 
work surely constitutes a 
b r o a d  channel through 
Avhich the good manage
ment of successful banks 
should flow over into and 
strengthen all banks and 

thereby make less likely a repetition of the 
1930 record.

Again this commission through its pro
motion of regional clearing houses and its 
holding of regional bank management con
ferences is fostering that personal profes
sional contact among bank executives that 
aids in making tried methods, seasoned ex
perience and successful practice common 
property for the benefit of all banking.

We mention this work briefly but with 
unlimited conviction that the idea it repre
sents calls for the fullest possible develop
ment as an economic force in banking con
ditions.

The P o w e r  of  E ducation

Th e r e  is another specific function of 
the association equally important in this 

particular connection. We refer now to 
the American Institute of Banking sec
tion. This section now conducts 223 chap
ters, or local banking colleges, in as many 
cities throughout the country. The New 
York City chapter alone has almost 6,000 
students, Avho are combining formal theo- 

(Turn to page 28, please)
Northwestern Banker June 1931

“ There is no greater preventive of hank failures than good bank 
management, whether general conditions are good or bad. We cannot 
change these economic or other special external conditions, which 
doubtless destroyed some particular banks in ways that were beyond 
the power of any type of management to prevent. But, after all, the 
vast majority of banks survived under the same identical economic 
conditions in which the great minority failed!”
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COOPERATION— Between the Bank
THE history of this state shows clearly 

the tremendous influence of independ
ent, aggressive local effort in the 

development of a great commonwealth. 
Our western country was not built with 
any prearranged set plan of accomplish
ment. No influential man, no group of 
powerful individuals, no concentrated 
wealth has been responsible for the almost 
miraculous growth of agricultural and 
industrial advancement in our state. Per
haps the best illustration of the tremen
dous advantage of individual initiative 
can be no better illustrated than to con
template the Canadian system of develop
ment as opposed to our own. I think we 
would all agree that Canada would be 
much further advanced if the border be
tween our two countries were erased and 
the tremendous power which lies in the 
hands of a few individuals in Canada 
should be redistributed so that each local 
community in Canada worked out its own 
salvation for the mutual good of its 
citizens.

Our country, working along this line of 
individual effort, has far surpassed Can
ada in all its developments and at least 
one reason in my opinion for this advance
ment on our part, has been our policy of 
local individual effort as opposed to the 
concentration of power in a central point.

Those hardy sons of the soil who pio
neered into Minnesota laid a foundation 
through individual effort and accomplish
ment, on which a second generation has 
erected a sound financial policy together 
with its corollary a successful and pros
perous population. Possibly the chief 
contributing factor in this 
desirable result has been 
the civic and patriotic in
terest of our citizen in the 
immediate success of his 
individual locality. Each 
man and w o m a n  has 
worked, either consciously 
or unconsciously, for the 
welfare and advancement of his own vil
lage, town or city. Each locality lias 
developed from this work on the part of 
its own individual citizens an identity and 
personality of its own and has made itself 
felt as a unit in the determination of just 
what would happen in its immediate 
vicinity.

Perhaps the outstanding figure in this 
laudable work of forwarding local interest 
has been the home town banker. To be 
sure the local banker no longer sports side 
whiskers and a Prince Albert coat. His 
clients have long ago learned that his 
former pompous front was mostly hot air. 
However, while stripping him of his false 
scenery, the local people have come pretty
Northwestern Banker June 1931
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much to recognize him for what he really 
is,—a hard working fellow citizen, keen to 
advance any interest that will help his 
home town, quick to build local confidence 
at every opportunity and honestly inter
ested in the success and welfare of each 
individual townsman.

It is only by helping his clients to suc
ceed that the local banker can be success
ful. If you will consider but a moment, 
you will recognize the fact that even from 
a selfish point of view alone, lie is tre
mendously interested in the financial suc
cess of each man in his town, whether he

lie a customer of his particular bank or 
not, for it is only through the success and 
growth of his clients and townsmen in 
wealth and position, that his bank can 
grow.

Any bank is a semipublic organization 
and nearly every local banker assumes a 
leading position in the community. Every 
bank and every banker is absolutely de
pendent on public support and public 
confidence for existence, and every banker 
in his heart well knows that his future is 
dependent entirely on the bids that he can 
make for local support and the public 
confidence of his community.

Now, I want to ask you, in my official 
capacity as commissioner of banks for

and Its
Customer

B y  J . N. PEY TO N
Commissioner of Banks 

State of Minnesota

(From address over Radio Station W CCO)

the state of Minnesota, are you giving 
your local banker the support and confi
dence he deserves? Are you losing no 
opportunity to speak well of your local 
bank and are you helping to build your 
home town institution?

Remember, it is to your selfish and per
sonal interest to build your own village, 
town or city into a larger and more thriv
ing community and the very heart blood 
of your community flows through the 
bank.

Consider just a moment what would 
happen in the old home town if it were 
not for the presence and activity of the 
local bank. Main street would be a pretty 
sick proposition on Saturday night, and 
the creamery would find it mighty incon
venient to pay with checks on a neighboi'- 
ing town when your local merchants 
wanted the sales that naturally follow 
these checks.

Here is a good place to state just what 
T believe constitutes a good bank. Size 
has nothing whatsoever to do with the 
matter, in spite of the fact that there is 

many a mistaken concep
tion regarding it. For 
each good big bank, there 
are many good small banks 
in the state of Minnesota. 
The truth of the matter is 
that the final test of a good 
bank is the answer to two 
simple questions, and any

one can make this personal investigation 
of his local bank himself without outside 
aid.

F irs t: Is the local banker an able bank 
manager ?

Second: Does the local bank have the
confidence of the local people?

When these two questions are satisfac
torily answered in your mind, then so far 
as you are concerned, your local bank is 
a safe bank.

The first question must be decided by 
your acquaintance with the banker and 
your investigation of his character. The 
very fact that the local banker has run his 
bank successfully for a long period of 

(Turn to page 33, please)

“ The best safeguard you can have for the local bank is that the bank 
is making a real profit. Banks are exactly like all other lines of business, 
they must make money to live, and every sensible citizen interested in 
keeping a good bank in his community should heartily second the efforts 
of the bank to show reasonable earnings.”
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A How
Safe

I T S  43rd 
General As
sembly held in 

1929, the legislature 
of the state of Iowa 
passed the following 
law:

“Any corporation, 
partnership or per
son engaged in the 
business of renting 
out lock boxes as 
safes, for storage or 
safe keeping of se
curities a n d  v a l u 
ables, in a vault in a building under the 
control of the corporation, partnership or 
person, so engaged within this state, may 
in any lease or contract governing or regu
lating the use of any such box to or by any 
customer or customers, limit its liability, 
as such lessor or bailee in any of the fol
lowing respects:

“Limit its liability for any loss by negli
gence to such maximum amount as may be 
stipulated, not less however than three hun
dred (300) times the annual rental of such 
box or safe.

“Stipulate they shall in no event be liable 
for loss of money, jewelry or such other 
articles as may be so excepted against in 
such lease or contract.

“Stipulate that evidence tending to 
prove that securities, money, valuables or 
other articles were left in any such box, 
or safe upon the last entry by such cus
tomer or his authorized agent, and that 
the same or any part thereof were found 
missing upon subsequent entry, shall not 
be sufficient to raise a presumption that 
the same were lost by any negligence or 
wrongdoing for which such lessor is re
sponsible, or put upon the lessor the bur
den of proof that such 
alleged loss was not the 
fault of the lessor.”

SAFE A re Iowa
Deposit Boxes?

A lth ou gh  the Iow a  law re la ting to the ban k’s l ia b i l i ty  on safety  d ep o s i t  
boxes was grea tly  clarified by  the 43rd  General A ssem bly ,  w e  sh ou ld  
look  fo rw a rd  to the t im e  w h en  w e  can advertise  our safe d ep o s i t  boxes 

on th e  basis, “ You get you r  valuables back, or cash.”

B y  R O B E R T L. BLOCK
American Trust Co., Davenport, Iowa 
(From address before National Safe 

Deposit Association)

ROBERT L. BLOCK

In S im p le  Language

NOW, let us see if we 
can put the provisions 

of this act in simple lan
guage. It says three things. First, a bank 
may limit its liability for loss by negli
gence from a safe deposit box to 300 times 
the box rental. Second, a bank may re
fuse liability for loss of money, jewelry or 
other specified articles. Third, a box renter 
in order to make a case for valuables lost 
from his box must prove something more 
than that he left them in the box at one 
call and that they were gone when he 
came back.

A safe deposit loss is usually a mystery 
to everyone. When the loss is discovered, 
it usually seems as if there is no way to 
turn. The bank didn’t even know the 
valuables were in the box. The box renter 
was perfectly sure they were in the box, 
and he had every confidence that he would 
find them where he left them. In such a

“ We, in Iowa, are hopefully anticipating a time in the near future 
when we may advertise safe deposit boxes in our vaults on the basis of 
‘ You get your valuables back or cash.’ We hope to sell this service 
under contracts which will make a sound economical distinction between 
the warehousing function and the insurance function of safe deposit 
vaidts and which will discriminate between the varying degrees of risk.”

from its vault? The 
answer is that this 
law expects the bank 
to r e f u s e  liability 
only for the loss of 
things which cannot 
be traced. This in
tention is’ based on 
the experience of the 
fidelity companies, 
that have had some 
success in tracing se
curities by their num
bers and other valu
ables by their par

ticular descriptive features, but have 
found it almost impossible to follow such 
things as money.

Why should a bank be authorized to 
limit its liability for losses due to its 
negligence to a fixed amount proportional 
to its safe deposit rentals ? The answer 
is so obvious that it seems almost unneces
sary to state. The bank is assuming a risk 
when it receives the valuables which the 
renter deposits in his box. Economically 
the bank is exercising the function of an 
insurance company; but, so long as the 
assumed risk is of an unknown amount, 
the bank is exercising that economic func
tion in a very uneconomical way. An in
surance company would insist that a “face 
amount” (which is another name for a 
limit) be stated in any policy which they 
would write on the contents of any safe 
deposit box; and an insurance company 
would insist that the rates paid to them 
be in proportion to the limit of risk which 
they assume. A bank is in exactly the 
same position. Its risk should be limited 
and it should be limited in proportion to 
what the renter pays. That is exactly 
what this statute authorizes and what 

every bank which avails 
itself of the opportunities 
offered by this statute does.

situation before this act was passed (and 
even now except where the rental contract 
is drawn to follow the statute) it would be 
up to the bank to prove that.it had exer
cised every safeguard from the time the 
valuables were left in the box. But now, 
under the form of contract authorized by 
this statute, it is up to the box renter to 
introduce some definite evidence tending 
to 13rove the bank’s negligence specifically, 
that is, tending to explain the actual facts 
of the disappearance of the valuables. In 
legal language, this statute authorizes a 
contract which “shifts the burden of 
proof” of the principal issue from the 
bank to the box renter.

Why should a bank be able to escape 
its liability for the loss of money, jewelry 
or other specified articles which disappear

Goes O n ly  So Far

NOW, this statute as to 
limited liability only 

goes so far as to permit the 
bank to limit its liability for negligence. 
In other words, the statute does not ex
pressly authorize the bank to limit its 
liability for any loss resulting from the 
Avillful wrongdoing of the bank or its 
employes. Now, is it possible to limit the 
bank’s liability for loss from any and all 
causes? The bank is actually owned by 
its stockholders. They take the risk of 
the misdeeds of their officers and employes 
and we know that that risk is insurable. 
It seems altogether possible then that the 
bank may, by its contract with the box 
renter, limit its entire liability, regardless 
of the nature of the losses which may 
occur. Why should a bank limit its lia
bility against one source of loss and not 
limit its liability against other sources of 
loss ? There seems to be no reason why
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the limitation should not be applied 
against losses resulting from all causes. 
We, in Iowa, believe that this statute is not 
so written as to forbid contracts limiting 
liability for loss from other causes, and 
accordingly, we are considering the pos
sibilities of vault operation under leases 
or contracts which limit liability abso
lutely, that is, without regard for the 
nature of the loss.

Let us suppose now that we have 
amended all the leases or contracts with 
our box renters so that our liability on 
each box is only 300 times the rental of 
the box. What is our new position? We 
know exactly the total amount of the risk 
which we have assumed by receiving the 
valuables deposited in our vaults. We 
can, if we wish, ask an insurance company 
to assume that entire liability. We can 
subtract the cost of the insurance com
pany’s protection, that is, the insurance 
premiums, from the total rentals received 
from our safe deposit customers, and have 
as a resulting figure that portion of the 
income received from the operation of our 
vault from which we must pay the cost of 
construction, depreciation, remodeling, 
light, heat, janitor service, stationery, sal
aries, and other expenses. Let me say this 
another way. Heretofore, our cost ac
counting has not included the complete 
cost of the risk we have borne because we 
have not known the amount of that risk 
nor what would constitute a fair charge 
for carrying it. Under limited liability, 
we can accurately determine the cost of 
risk as well as the cost of construction, 
maintenance and operation. If we do 
accurately determine the cost of opera
tion, including the risk of liability, that 
does not mean that every bank is going 
to charge a rental sufficient to cover that 
risk, but a bank that carries a risk for 
its customers for which it does not receive 
a fair compensation can only blame itself 
if the unexpected happens. The goal we 
are hoping to reach in Iowa is an 
accurate determination of the value of the

service we render both in providing a pro
tected place of storage and in insuring 
the property stored and also to have our 
safe deposit customers pay a fair and 
reasonable fee for the service they are 
receiving whether that fee be greater or 
less than they are paying now.

Value of  G ood  E q u ip m e n t

NEXT, let us suppose that we have 
limited our liability and that a repre

sentative calls on us from a manufacturer 
of vault equipment wishing to sell us a 
new electrical device for the protection 
of our vault. Will it be wise for us to 
purchase additional equipment? If our 
liability is limited, and if an insurance 
company has assumed the entire liability, 
we have an immediate answer to our ques
tion of whether or not to purchase this 
additional equipment. Good equipment 
means low insurance rates. Poor equip
ment means high insurance rates. An im
provement in equipment means a loAver- 
ing of insurance rates. As bankers we can 
calculate the life of the new equipment 
and reduce its cost to an annual basis. 
If the additional cost will be the same or 
less than the resulting reduction in insur
ance rates, it will be good business for us 
to purchase the additional equipment. We 
will be able to apply this same test to 
each new invention for vault protection 
if the insurance companies have had suffi
cient experience with the new invention to 
determine its worth.

Now, let us consider the case of a safe 
deposit renter who has a box that rents 
for $3 in which he wishes to put 
$10,000 worth of bonds. His contract, on 
the basis of liability limited to 300 times 
the rental, will only protect him against 
losses up to $900. What could we do 
for him? There would seem to be no 
reason why his lease or contract could not 
be so drafted as to permit a separate agree
ment with this particular renter under 
which the bank would agree to be liable 
for any sum the renter might wish to set,

but the renter would agree to pay an 
additional consideration for the increased 
liability and that additional sum would be 
in true proportion to the increased liabil
ity. With the additional consideration 
which he would pay us, we would purchase 
additional insurance to cover the addi
tional liability.

Consider another case: that of a renter 
of a $3 box who has $10,000 worth of 
valuables made up of jewels. Shall we 
refuse responsibility for these jewels? 
The renter’s argument is that a safe de
posit box is and always has been the 
proper place to keep just such things as 
jewels in safety, and there is considerable 
force to his argument. The answer to this 
question would seem to be entirely up to 
the insurance companies. If  they are 
ready to protect homes against the loss of 
jewels, why can’t they protect safe deposit 
vaults against the loss of jewels? Per
haps the risk is greater than on other 
property. Very well, if that is so, the 
box renter should be willing to pay a 
greater consideration for a greater risk.

Now, some of you are probably saying 
to yourselves that I am reducing the safe 
deposit vault to an insurance agency. To 
a certain extent this is true, but it is true 
only because the law makes us insurers 
and because the total cost of both storage 
and insurance in safe deposit vaults will 
be less than the cost of insurance alone 
if the valuables are kept elsewhere. And 
the fact remains that a safe deposit vault 
will continue to be the safest place to 
keep anything of value. The mere mak
ing of a change under which we insure 
against a remote possibility of loss will 
not make the possibility of loss any less 
remote.

Now another thing. We, in Iowa, are 
not so sure that we like the thought of 
placing the burden of explaining the dis
appearance of valuables on our box 
renters. We want this provision of the 
statute which provides for a shifting of 

(Turn to page 51, please)

A t the Iowa Group Meetings
See opposite page

Top R ow — L e ft  to  r ig h t:  N . B. Shaffer, second  v ice  p resident, C o n tin en ta l I llin o is  B ank  & T ru st Co., C hicago; H iram  G. R oss, representative, 
C ontinental Illin o is  B ank  & T ru st Co., C hicago; F rank  H. S tew art, rep resen tative , G. E. B arrett & Co., C hicago; V ern e L . B a rtlin g , second vice  
p resid en t Forem an  S ta te  N atio n a l B ank , C hicago; H erbert L . H orton, v ic e  presid en t, Iow a-D es M oines N a tio n a l B ank  & T ru st Co., D es M oines;  
C. M. W egm an , cash ier D edham  S avin gs B ank , D edham , Io w a ; Leo J. W egm an , cash ier A m erican  S av in gs B ank, Carroll, Iow a.

Second row — L eft to  r ig h t:  E . S. V an  Gorder, Jr., a s s ista n t  cash ier, F ir s t  N atio n a l B ank, A udubon, Io w a ; R ichard R. R ollin s, B ankers T ru st Co. 
B ank, D es M oines; B. B. V orse, v ice  presid en t, B ankers T ru st Co. B ank, D es  M oines; G. C. R in eh art, Iow a rep resen tative , N orth ern  T ru st Com pany, 
C hicago; H . N . B oysen , v ice  vresident, M erchants N atio n a l B ank, Cedar R a p id s ;  E d n a N ordeen , bookkeeper, F ir s t N a tio n a l B ank , M issouri V alley , 
Io w a ; R alph  G. H ersey , a s s ista n t  cash ier, F ir s t N a tio n a l B ank , C h ica g o ; C. O. C raig, v ice  presid en t V a lley  N a tio n a l B ank , D es M oines; E dm und  
S. P h elp s, serv ice d epartm ent, N atio n a l B ank  of th e  R epublic, Chicago.

Third row — L eft to  r ig h t:  C harles W . E n yart, v ice  presid en t, V a lley  N a tio n a l B ank , D es M oines; Jam es C. E n yart, secretary , Iow a Bond C orpora
tion , D es M oines; F ran k  M. Covert, a ssista n t cash ier, D rovers N atio n a l B an k  C hicago; M arvin R. Seiden, v ice  p resid en t, Cedar R apids N a tio n a l B ank, 
Cedar R apids ; L. A . A ndrew , S u p erin ten d en t o f B an k in g , D es M oines ; Ivan  O. H asbrouck, cash ier, Iow a S ta te  Bank, Jefferson .

B ottom  ro w —L e ft  to  r ig h t:  A . S. B agn a ll, a s s ista n t cashier, The S tock  Y ards N a tio n a l B ank , C hicago; F rank  B. Y etter, v ice  p resid en t, A m erican
C om m ercial & S av in gs B ank , D aven p ort; W alker D. H an n a, p resid en t, W . D. H an n a  & Co., B u r lin g to n ; N a t A . Buck, rep resen tative , W. D . H an n a  & 
Co., B u rlin gton  ; L . F . K ruse, presid en t, M ineola S ta te  B ank , M ineola, I o w a ; O scar F . D eitch ler, cash ier, M ineola S ta te  Bank, M ineola, I o w a : F rank  W . 
W arner, secretary, Iow a B an k ers A ssocia tion , D es M oines ; C. C. Jacobsen , p resid en t, Iow a B ankers A ssocia tion  and v ice  presid en t. Secu rity  N atio n a l  
B ank, S iou x City.
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W ith the Camera Man 
at the Iowa Group Meetings

(See Opposite Page for Legend)
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The Rev. Elijah Sawyer
I F I COULD have foreseen what was 

ahead, my objections to the nomination 
of the Reverend Elijah Sawyer for 

the vice presidency of our bank would 
have been considerably more vociferous 
than I was able at the time to make them. 
Had I known, for example, that within 
two months Ave were to be held up by a 
gang of bandits, I ’d have voted for some 
two-gun man like Sheri if Brock—cer
tainly, at least, I ’d have tried harder to 
block the election of a fellow who, when 
confronted by a Colt’s automatic in the 
hand of a stick-up, would hope to solve 
the situation by reciting the Twenty-third 
Psalm.

But 1 didn’t know what was coming, 
so the only objection I could offer was the 
fact that we already had one vice presi
dent, and didn’t need another any more 
than a pullet needs a toothbrush. To me, 
a vice president has always been just an
other nuisance, anyhow. I ’m never quite 
certain whether to use a hyphen or to 
make two words of him. One isn’t so bad 
—I’m used to that; but the tide of prog
ress had overtaken our bank, and we noAV 
have two of them. My jaw always drops 
in wonderment as I survey the financial 
statement folders sent out periodically by 
our city correspondents. How in blazes 
can any bank support a whole page of 
vice presidents? Where do they park 
them during the day? And how do they 
get them all inside in the morning without 
creating the impression there’s a run on 
the bank?

Well, Elijah was elected, almost with
out a struggle. You see, he is one of the 
executors of his Aunt Jerusha’s estate, 
and in that capacity has more money out 
at interest than the total of our loans and 
discounts. The Jerusha Sawyer Estate 
account is one of our stand-bys. Besides 
all that, Elijah has held a pastorate here 
for better than nine years, and is about 
as popular in our community as a 
preacher ever gets to be. His election Avas 
almost unanimous.

A n  Uneasy Feeling

THE whole th ing  made me p re tty  u n 
easy. I had a p rem onition  th a t it 

m eant trouble of one sort or another. A nd 
yet, in  sp ite  of my fo rew arn ing , the im 
m ediate outcome knocked me com pletely 
fo r a loop ! The very  next day, the old 
boy buttonholed me on the  street, and 
cheerfully  announced th a t he Avas a rran g 
ing  to spend th ree  days a Aveek Avith us 
down a t the bank, in fulfillm ent of w hat 
he called his “vice presiden tia l obliga
tions !”

For a minute, I didn’t know what to 
say. As cashier of the Jerusha Sawyer
Northwestern Banker June 1931

E sta te ’s depository  bank, I  couldn’t afford 
to affront the executor. A nd yet, I  Avas 
p re tty  sure he was ju s t a sort of old 
fuddy-duddy, and had about as much 
business behind a bank counter as a g rass
hopper in a bee’s nest. I  d idn ’t take to 
the idea of having him  around  te lling  us 
hoAV to ru n  our bank.

“B-b-but, Mr. Sawyer,” I finally stam
mered, “this isn’t expected of you, at all. 
As a matter of fact, Ave’re really not in a~ 
position at this time to make any additions 
to our salary list. We hope you will at
tend our directors’ meetings regularly, but 
aside from that----- .”

H e had taken  off his pince-nez and was 
sm iling genially  a t me. “ N oav, p ray , don’t  
m isunderstand  me, H a rry ”— w ith a dep re
cating  A\Tave of the pince-nez— “ I had not 
thought of receiving any  honorarium  fo r 
my services. B less me, no. I  m erely AA?ish 
to show m y apprec ia tion  of the honor 
th a t has been bestowed on me, by no t 
sh irk ing  any of the responsib ility  devolv
ing  upon me as the occupant of the office 
o f the vice presidency.”

In which the Reverend 
Sawyer Demonstrates that 
the old saying “ Trust in 
the Lord —  and do some
thing”  is quite applicable 
to the business of bankingl

It might have been the children’s sermon 
at church, the way he rolled it off, and I 
began to feel like a sinner at a revival. 
I only Aveigh about a hundred thirty-seven 
in the rough, while the reverend stands an 
inch over six feet; seeing that lie Avas 
going to override all my objections by 
sheer weight and geniality, I concluded to 
pass the buck to the personnel committee. 
There, unfortunately, I met but little 
sympathy.

“Well, consarn it all, what’s the harm 
in it?” exploded Jabez Starr, the out
spoken chairman of the committee. “If he 
ain’t looking fer no salary, why not let 
him have his Avay? We cain’t resk losing 
the Jerusha Sawyer Estate account, no
how.”

So I had to make the best of the situ
ation. Elijah appeared promptly at nine 
the folloAving Monday morning, and I 
spent a half hour in shoAving him about 
the premises, and giving him a brief ex
planation of our processes. He asked no 
questions. He “well-well-ed” over our 
stacks of currency, and “do-tell-ed” with

Becomes a
B A N K ER

— and
H O W !
B y  ROSCOE MACY

admiration as I explained our “Silent 
Alarm” system of burglary protection, 
electrically operated so that the alarm 
sounded, not in the bank, but in the 
sheriff’s office down the street. I could 
swear by all the prophets, major and 
minor, that I carefully pointed out all the 
push-buttons in the premises, so that he 
wouldn’t be setting off the alarm, in his 
elephantine way, at odd times during the 
day. Then I installed him in a comfort
able chair near the front window, where 
he could observe what went on in the 
bank, and “gradually pick up the threads 
of the business,” as he airily put it.

Well, sir, Avhen I looked back in a few 
minutes, and suav him sitting there in our 
best chair, smiling blandly over his glasses 
at everybody Avho entered the door, I 
couldn’t help admitting to myself that he 
did add a certain element of monumental 
dignity to our establishment, and Avhen 
he shoAved up again at nine sharp on 
Wednesday morning, I found myself al
most glad to see him. It didn’t  take me 
long, though, to discover that my benefi
cent gloAV was somewhat premature.

A Real Shock

A BOUT the middle of the morning, I 
had occasion to see a merchant doAvn 

the street. I got my hat and started out, 
but as I opened the front door, I received 
a shock which, I know for a fact, whacked 
no less than ten years off my dotage!

J u s t  outside the door, sneaking care
fu lly  upon the bank, w as a furtive-looking 
individual, arm ed with two m onstrous 
pistols, which, to m y excited im agination, 
assum ed the p rop o rtio n s of veritable can
nons ! I  th rew  up  m y hands, and col
lapsed feebly against the door-jam b; then, 
as my w idely-scattered Avits began to re 
tu rn , I  recognized the hard -b itten  counte
nance of Sheriff Brock, g la ring  a t me over 
the pistols, and  ju s t behind him, two 
ra th e r  nervous deputies, each arm ed Avith 
a p a ir  of guns as im posing as the sheriff’s.

“Did they get away?” queried the 
sheriff, between his teeth.
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V;

It is not my intention to shed blood needlessly, but bless me .
in this miscreant! ”

6ANK<3V
I ’d relish an excuse to place a bullet

“W-w-who ? What the----- ?” Then, in
a flash of inspiration, I realized the tru th! 
1 turned and looked into the banking 
room. There sat our reverend vice presi
dent, a benignant smile on his face, his 
hands folded placidly across his stomach 
—and his left foot resting casually upon 
one of the floor buttons that operate our 
“silent alarm” system!

The sheriff’s eyes followed mine, and as 
he sensed the situation, a look of disgust 
overspread his face. He snorted once, 
disdainfully, then turned and stumped 
back toward his office, herding the depu
ties ahead of him. With his departure, 
there passed the strongest homicidal urge 
that has ever beset me; while Brock stood 
before me, waving those guns of his, I 
had to tight a definite impulse to grab one 
of them and use it to erase our surplus of 
vice presidents permanently from the 
picture.

With an effort, I regained control of 
myself. I didn’t try to bawl Elijah out, 
thinking I knew a better way than that to 
impress him with the enormity of his deed. 
I simply walked over and grasped him, 
not too gently, by the ankle; I jerked his 
foot off the push-button, and deposited 
the member on the floor where it belonged. 
Then I went away from there, still without 
a word.

A few moments later, I stole a glance 
back at Elijah, and found him regarding 
me with a puzzled look. Could it be, I 
found myself thinking, that the old dunce 
didn’t know yet what it was all about? 
If he still didn’t realize that he had care
lessly turned in a. burglar alarm, then 
there was some justification in his be
wilderment. He might well wonder why I 
was so concerned with the position of his

feet. Well, let him wonder, I decided, and 
turned back to my work.

Another day, the notion struck Sawyer 
that a vice president should have a desk, 
and he asked me if he might have an old 
relic we had half-hidden back in the direc
tors’ room.

“Sure; help yourself,” I grunted. Let 
him look after having it moved, was my 
thought ; I wasn’t going to put myself 
out about it.

Elijah repaired forthwith to the back 
room, and to the immense astonishment 
of us all, he soon reappeared dragging the 
heavy oak desk, seemingly with but little 
difficulty. We could hardly believe our 
eyes—the thing must have weighed all of 
three hundred pounds.

“Good Godfrey! The man must be 
stout as an ox!” whispered the teller neai*- 
est my desk, to his neighbor.

“Yeah,” replied the other, “Old Sawyer 
was champion intercollegiate heavyweight 
wrestler back in 1900, they tell me. And 
he’s a bug on physical culture yet—dumb
bells, and all that—My Gosh! Look at 
that, will you?” and he whistled in ad
miration as Elijah skilfully maneuvered 
his burden through the narrow gate lead
ing to the officers’ space out front.

“Now what’s he up to?” continued the 
teller. Elijah, having placed the desk to 
his satisfaction, was unwrapping a parcel 
he had brought with him that morning. 
“Well, I ’ll be------”

N a m e an d  E very th ing!
I SAW it, too, and snorted audibly—it 
I was nothing more nor less than a brass 
name-plate, stamped in bright yellow let
ters : “Elijah Sawyer, Vice President!”
Now, the chances are that won’t seem to

you to be anything to get up in the middle 
of the night about, until I tell you that 
everybody for ten miles around knows 
every officer in our bank by his first name. 
Wasn’t it natural, then, for us to feel 
that Elijah was spreading it on a bit 
thick? I suppose it wasn’t really much 
of our business, so long as he paid for the 
sign out of his own pocket, but you can 
see how we felt—or, at least, I did; I ’m 
not so sure the other fellows took it the 
way I did.

As time went on, the boys on the force 
grew accustomed to seeing old Sawyer at 
his desk; they almost seemed to like hav
ing him around, most of the time, though 
he was the occasion of many a suppressed 
impulse, whenever any of us felt the need 
of unburdening his soul after the depar
ture of an obstreperous customer, or when 
a stubborn account failed to balance. Yes, 
I must admit that Ave came to look for
ward, in a way, to our Mondays, Wednes
days, and Fridays—although I’ve al ways 
insisted I had a presentiment, all the time 
that we were only enjoying the quiet be
fore the ruction, and that sooner or later 
our ministerial vice president was bound 
to slip some destructive monkey wrench 
into our machinery.

One W ednesday, a t  the noon hour, there 
were only th ree  of us in the  b a n k : E lijah  
Saw yer, “ Speck” A very, ou r head teller, 
and m yself. “ Speck” and I  were in the 
re a r  of the room, checking off an  adding- 
machine list, and E lija h  w as seated a t his 
desk fac ing  the  fro n t Avindow. H e Avas 
there fo re  the only one of us to w itness- 
the a rriv a l a t the  curb o f a large green 
sedan. I ts  occupants leaped out, leaving 
the m otor runn ing , and sp rin ted  fo r  the 
bank door— you’d th ink, noAV, th a t any-
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one who ever read a newspaper, having happening, wouldn’t you? Well, you course, his curiosity was aroused, and he 
seen this much, would know what was don’t know the Reverend Elijah. Of (Turn to page 52, please)

A. G . Becker W i ns Advertising
Award

j A 'i I

/ i l i

M A R K E T S  O N  T H E  M A R C H .

• They march along— out of one market into another. 
Children growing up, marrying, making new homes. 
Men and women passing into old age, leaving behind 
the varied needs of active life.

• The markets of business are never fixed. Today’s 

market is today’s possession only. Tomorrow’s army of 
buyers is but now massing forward— largely unaware 

of the products and services industry offers them.
• In this endless procession there is the key to every 

manufacturer’s sales problem and a challenge to his 

resourcefulness. His success in gaining and hold
ing these changing markets is measured by his 

knowledge of them, and by his ability to supply 

what people want at the time they want it.
• The alertness of a company’s management in 

meeting this problem is of prime importance to the

THE advertisement of A. G. Becker & 
Co., reproduced above, was selected by 
the jury of the Harvard Advertising 

Atvards as the individual advertisement of 
1930, effective for its use of typography. 
This is one of the five awards for dis
tinguished individual advertisements of 
the year, each of which carries a $1,000 
cash prize and certificate of award. The 
Harvard Advertising Awards were made 
possible by the generosity of the late 
Edward Bok, who desired to give reeog-
Northwestern Banker June 1931

investor. Plants and inventories lose their value 

quickly if markets disappear. Earnings diminish when 

management fails to maintain that constant flow of 
new customers which replaces those lost, in the nat
ural order of things, each year.

• Since its inception, 37 years ago, A. G. Becker 

& Co. has been particularly concerned with the 

management factor. Long before detailed financial 
statements were available, this company was financ
ing American industry in large measure on the basis 

o f its appraisal of management. And today, our 

estimate of management is still the determining factor 

in our recommendation of securities.
• The nature of the comprehensive investment service 

built up on this basis is described in a booklet, copy 

of which will be sent you upon request. Ask for T108.

nition to meritorious advertising work. 
The awards are made each year under the 
supervision of the Graduate School of 
Business of Harvard University upon the 
recommendation of a jury composed of 
leaders in the advertising world. Over 
10,000 individual advertisements were ex
amined and considered by the judges this 
year.

While the recognition accorded the 
prize-winning advertisements specifically 
covers one phase of advertising technique,

all phases have an influence in the de
cision. In other words, an advertisement 
must have all around merit in order to be 
eligible for consideration for an award.

The A. G. Becker & Co. advertisement 
was one of a series which has been appear
ing in national magazines of general cir
culation. The theme of this series is the 
importance of the management factor in 
the success of business enterprises and, 
therefore, in the continuing worth of se
curities, which are based on such enter
prises. The reason A. G. Becker & Co. de
velops this point is that it has been par
ticularly concerned with and interested in 
management ever since its establishment 
in 1893. From its inception, it has been 
a large factor in the commercial paper 
field and has, therefore, made continuous 
loans in large amounts to outstanding in
dustrial concerns. In its early years, the 
complete financial reports of corporations 
which are now available were unheard of. 
As a result, the firm had to base its de
cisions very largely on its appraisal of the 
character and ability of the management 
of the concerns whose paper it purchased 
and offered to its clientele. This point of 
view has persisted and forms the basis for 
the investment service offered.

Individual advertisements in the series 
touched upon specific problems of man
agement, The one presented above has to 
do with the nature of the market served 
by all business concerns. The composition 
of every market is constantly changing 
and it is necessary for a business to appre
ciate that fact and to conduct its opera
tions accordingly. The essence of the mes
sage is contained in the illustration and 
headline, “Markets on the March.”

It is of particular interest that this is 
the first investment house advertisement 
which has ever received a Harvard Adver
tising Award, and it is indicative of the 
growing interest in and the rise in im
portance of such advertising.

In the first annual contest and exhibit of 
Chicago newspaper advertising sponsored 
by the Advertising Council of the Chicago 
Association of Commerce, awards which 
were made recently gave A. G. Becker & 
Co., first in two out of the six classifica
tions into which the exhibit was divided. 
The advertising won the award for the 
best local campaign, and for the best 
illustration.

B O N D S  • S T O C K S  • C O M M E R C I A L  P A P E R  • 5-1 P I N E  S T R E E T ,  NE W Y O R K  • Î OO S O U T H  LA  S A L L E  S T R E E T ,  C H I C A C O

A .  Gm B e c k e r  &  C o .
4Tb° j e’ reproduction  of the p rize-w in ning  advertisem ent. The certificate of aw ard  reads as fo lllow s: 

‘To N eedham , L ou is & B rorhy, In c . and  Joseph J. Levin, w ith  recogn ition  to E . W illis Jon es for 
a d istin gu ish ed  in d iv id u al ad vertisem ent of A. G. B ecker & Co., entitled , ‘M arkets on the M arch’, 
deem ed by the Ju ry  of A w ard an ad vertisem ent d istin gu ished  in  its effective u se of topography” .
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W. G. EDENS, popular and well known 
vice president of the Central Trust Com
pany, of Illinois, wrote me a very nice 
letter congratulating us on our “Corre
spondent Bank Relationship” survey 
which appeared in the May issue of the 
Northwestern Banker.

“I have read your Correspondent Sur
vey with a good deal of interest,” says Mr. 
Edens, “and beg to congratulate you on 
your never ending ability to dig into and 
get out valuable information for the mid
west bankers and their customers. I won
der sometimes how you manage to keep 
the contents of your magazine so up to 
snuff on everyday transactions.”

Thanks, Colonel, very much.

PERHAPS YOU HAVE EATEN IN 
AN AUTOMAT RESTAURANT where 
you put a coin in the slot and get a piece of 
pie or a ham sandwich—now the banks in 
Berlin are working out a similar system in 
making it a pleasure for their customers to 
put their savings in the bank and not have 
to be annoyed by waiting in a long line at 
the savings tellers’ windcnvs.

The plan which the Berlin banks have 
installed works something like this: The 
patron puts a 10 pfennig piece in the slot. 
Out comes an envelope and a slug. After 
putting the bankbook and savings in the 
envelope he inserts the slug in another 
slot, which automatically opens a fire and 
burglar proof box, into which he slides the 
sealed envelope.

His deposits are entered by clerks at 
their convenience and the patron can call 
for his bank book and his 10 pfennig re
fund whenever he happens to pass by.

If you haven’t already done so I sug
gest that you read the “Minority Report,” 
in this issue of the Northwestern 
Banker, written by K. J. JOHNSON,

president of the Osage Farmers National 
Bank, and while you are reading it just 
relax and have a good laugh.

R efe rrin g  to overproduction  the Sage 
of Osage says “As an incentive to the 
crim e of overproduction  Ave respectfu lly  
subm it th a t p reven tion  is b e tte r th an  a 
cure, and we ask th a t carefu l a tten tion  be 
given tow ard  laws m aking app lica tion  of 
the P erk in s law  to the bovine species and 
the p rincip le  of b irth  control to the SAvine 
fam ily, and we uncom prom isingly dem and 
th a t a  w rit of in junction  be issued against 
the cackling hen re s tra in in g  her from  con
tr ib u tin g  m ore than  one egg a  Aveek to the 
p o u ltry  in d u s try .”

Certainly this is a matter that should 
be taken up by all of the state legislatures 
and Congress, and then after the laws of 
nature have been legislated against and 
the weather controlled by statutes every
thing should be lovely as far as under
production is concerned.

I have read with a great deal of interest 
a statement which PRESIDENT HOO
VER made after returning from seven 
years of personal service during and fol
lowing the war. At that time he said 
“From it all I emerged an individualist— 
an unashamed individualist.”

Perhaps Ave are coming back to individ
ualism more than ever before in spite of 
our mergers and big consolidations.

I read an article which said “Recent 
events shoAv the fallacy of the idea that big 
business is all poAverful. Big business has 
been taken for a ride and is now walking 
back.”

Frankly, I think that American individ
ualism will again reassert itself in indi- 
vidual business and in the nation. Amer
ica will come out of its present economic 
difficulties and continue to lead the nations 
of the world to a better and higher plane

of liv ing than  any  five-year or ten-year 
p lans tha t R ussia or any nation  can evolve 
where individual in itia tive is made sub
servient to the Avill of the governm ent.

J. C. LAWRENCE, aaI io is dean of 
Minnesota University, gave a very inter
esting talk before the Minnesota Bankers 
Convention this month on “Weeping, 
Wishing, or Working.” Dean LaAAwence 
discussed specific steps necessary to im
prove local conditions affecting produc
tion, distribution, and employment.

Last month I was asked to speak before 
a bankers’ convention, and I chose as my 
subject “The Brighter Side of Bank 
Closings.”

I discussed the matter of bank closings 
rather than bank failures because many of 
the banks which closed have later on re
opened, and deposits have been paid back 
to customers ranging all the way from 
50 per cent of the original amount on 
deposit to sometimes as high as 70 and 80 
per cent, so that banks which close are 
not necessarily failures.

I also pointed out that the recent report 
of the economic policy commission of the 
American Bankers Association shows that 
during 1930, 1,345 banks were closed yet 
23,285 banks Avith deposits of $54,425,- 
000 Avere not involved in the closings at 
all. In other words, nearly 95 per cent 
of the banks and over 98 per cent of the 
deposits were not a part of the 1930 clos
ings in any Avay.

F ran k ly , I  know of no other business in  
the U nited  S tates th a t came th rough  last 
y ea r in as good a  condition as the banking  
business and yet all of the fac ts  th a t Ave 
h ear published tell about hoAV m any bank 
fa ilu res  there have been and very  little  em
phasis is placed upon  the la rg e  num ber 
th a t have k ep t open and im proved the ir 
financial position.

JAMES E. NEVILLE, in a recent issue 
of the Covered Wagon, has a very perti
nent paragraph which says, “If it be true 
that necessity is the mother of invention, 
it may also be said that depression often 
is the mother of ambition.”

(Turn to page 54, please)

A m on g  Io w a ’s choice beauty  sp o ts  is  P in e  Creek S tate P ark, w hich , w ith  the Iow a R iver jo in s th e  ea st c ity  lim its o f  E ldora. 
I t  has an  area o f  235 acres and w as created  at an  exp en se o f  $100,000 donated by E ldora c itizen s  and from  sta te  park fu n d s. P in e  
Lake, coverin g  e ig h ty  acres, is w ell stocked w ith  fish and it  has excellen t b ath in g  beaches. A . W . C rossan, v ice  p resid en t and  
cash ier o f  the F ir s t  N atio n a l B ank  o f  E ldora, h igh ly  recom m ends th is  b eau tifu l sp o t for vacation  p leasures.
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W ill Attend J une Conventions

ARTHUR REYNOLDS 
Chairman of the Board, Continental 

Illinois Bank and Trust Co.,
Chicago

Judging from the number of officials 
of banks and investment houses who plan 
to attend one or more of the June state 
conventions, these yearly gatherings will 
enjoy a good registration. In this issue 
of the Northwestern Banker appear 
pictures of a number of these individuals 
who will represent their respective insti
tutions at one or more of the various 
conventions scheduled for Iowa, Minne
sota, North and South Dakota.

From the far east, representing the

J . C. THOMSON
Vice President and General Manager, 

Northwest Bancorporation

Chatham Phenix National Bank and 
Trust Company, Paul L. Hardesty, assist
ant vice president, will be present at the 
Minnesota convention, accompanied by 
William Hoyt Gray, special representa
tive, who will also attend the Iowa, North 
and South Dakota meetings. J. C. Cro- 
foot, resident manager for the Minneap
olis office of the Chatham Phenix Corpora
tion will be at the Minnesota meeting, while 
G. M. Peterson, resident manager, the Des 
Moines office and C. I. McKone, resident

J . R. LEAYELL
President, Continental Illinois Bank 

and Trust Co., Chicago

manager, the Dubuciue office for the same 
corporation, will attend the Iowa meeting 
in Waterloo. Norton Thayer, special rep
resentative for the bank, will attend the 
Iowa convention.

J. C. Thomson, vice president and gen
eral manager, the Northwest Bancorpora
tion, will attend the Iowa, Minnesota, 
North and South Dakota meetings. At 
Minneapolis, he will be accompanied by 
Paul E. Hoover, assistant secretary; at 
Fargo, by Ralph M. Watson, assistant sec-

JO H N  J . ANTON
Vice president, F irst N ational Bank, Chicago 

Northwestern Banker June 1931

GEORGE A. MALCOLM 
Vice P resident and Cashier, Drovers N a

tional Bank, Chicago

H. R. DREW
Vice President, The National Bank 

of the Republic, Chicago
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GRANT M cPH ERRIN  
President, Central National Bank and 

Trust Co., Des Moines 
Treasurer, American Bankers Association

retary, and at the Waterloo and Huron 
meetings, by Willis D. Wyard, assistant 
secretary.

The First National Bank of Chicago 
will send a strong delegation to the various 
conventions, as follows : Minnesota, J. J. 
Anton, vice president, and J. H. Grier, 
assistant cashier; North Dakota, R. G.

W ill Attend J une Conventions

W. H. M ILLER
Vice President, The National Bank 

of the Republic, Chicago

Hersey, assistant cashier; Iowa, J. F. 
Hagey, vice president, E. J. Jennett, as
sistant cashier, and Messrs. Hersey and 
Grier ; South Dakota, R. V. Prochnow and 
Mr. Hersey. Mr. Prochnow will appear on 
the South Dakota program as a speaker.

From the Stock Yards National, Chi
cago, George F. Emery, vice president, 
and Alden S. Bagnall, assistant cashier, 
will come to the Iowa convention.

L. R. MANLEY
President, The Security National Bank, 

Sioux City, Iowa

Peter Van Brunt, assistant vice presi
dent, will represent the Central Hanover 
Bank and Trust Company of New York 
City, at the Minnesota and Iowa conven
tions.

C. M. Nelson, vice president and cashier 
and G. C. Rinehart, Iowa representative, 
will do the honors for the Northern Trust 
Company of Chicago, at the Iowa conven
tion.

W ILLIA M  HOYT GRAY 
Special R epresentative,

Chatham Phenix N ational Bank & Trust 
Company, New York

FRANK M. COVERT 
A ssistant Cashier, Drovers National Bank, 

Clicago

PA UL L. HARDESTY 
A ssistant Vice President,

Chatham Phenix N ational Bank & Trust 
Company, New York
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Meet Them at the Conventions

CLYDE E. BRENTON 
Chairman, Executive Committee, 

Xowa-Des Moines N ational Bank and 
T rust Company, Des Moines

The Drovers National, of Chicago, will 
send Frank M. Covert, assistant cashier, 
to represent them at the Minnesota, South 
Dakota and Iowa conventions, and he will 
be accompanied at the Iowa meeting by 
George A. Malcom, vice president and 
cashier.

Porter Fox & Co., Chicago investment 
house, will be represented at the Iowa con

ALDEN S. BAGNALL 
Assistant Cashier, Stock Yards 

National Bank, Chicago

C. W. ENYART
Executive Vice President, Valley N ational 

Bank, Des Moines

vention by P. K. Wright, Iowa Falls, and 
Robert Finlayson, of Cedar Rapids.

The Continental Illinois Bank and Trust 
Company, Chicago, will have the following 
convention representation : Minnesota, R. 
Vogel, second vice president, and R. G. 
Danielson, cashier. North Dakota, W. B. 
Allen, assistant to vice president ; South 
Dakota, Messers. Vogel and Allen; Iowa,

PAUL E. HOOVER 
A ssistant Secretary, 

N orthw est B ancorporation

CARL FR ED ERICK SEN  
Vice President, The Live Stock National 

Bank, Sioux City, Iowa

Arthur Reynolds, chairman of the board; 
J. R. Leavell, president, John H. Hogan, 
vice president, N. B. Shaffer, second vice 
president, and H. G. Ross, representative.

H. R. Drew, vice president, will repre
sent the National Bank of the Republic, 
Chicago, at the Minnesota meeting, while 
W. H. Miller, vice president, will be pres-

G. C. RIN EH ART 
Iowa Representative, Northern 

Trust Company, Chicago

Northwestern Banker June 1931Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



23

Meet Them at the Conventions

A. G. SAM
President, The Live Stock National Bank, 

Sioux City, Iowa

ent at the Iowa and South Dakota conven
tions.

The Iowa convention will attract a great 
many officers from Iowa banks and invest
ment houses. The Iowa-Des Moines Na
tional Bank and Trust Company will be 
represented by the following: chairman 
of the executive committee, Clyde E. Bren- 
ton ; president, W. H. Brenton ; vice presi
dents, Albert J. Roberson, A. J. Hughlin, 
Clarence Diehl and J. R. Capp; and Her-

W. C. JA CKLEY
Secretary-Treasurer, Jackley-W iedm an 

& Co., Des Moines

LEO L. MAK
Vice President, W. D. Hanna & Co.

bert Horton, E. W. Jones, and Everett M. 
Griffith.

W. A. Anderson, vice president, and H. 
G. Kramer, assistant cashier, will attend 
the Iowa meeting for the City National, of 
Clinton.

W. D. Hanna and Company, Burlington 
investment house, will be represented by 
Alfred R. Kramer and Leo L. Mak, vice 
presidents, and Leslie Schrubbe.

The Cedar Rapids National Bank will

W. H. BRENTON
President, Iowa-Des Moines N ational 

B ank and T rust Co., Des Moines

JOS. W. MEYER
Cashier, Consolidated National Bank, 

Dubuque, Iowa
Treasurer, Iowa Bankers Association

send Charles C. Kuning, vice president 
and cashier, Van Vechten Shaffer, vice 
president, Marvin R. Seiden, vice presi
dent, George F. Miller, vice president, and 
Peter F. Bailey, assistant cashier.

Representing George M. Bechtel & Co., 
Davenport investment bankers, will be 
H. R. Bechtel, J. Ross Lee and C. H. 
Rathbun.

The following officials from the Mer-

C. O. CRAIG
Vice President, Valley National Bank, 

Des Moines
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See Them at the Conventions

ALBERT J. ROBERTSON 
Vice President, Iowa-Des Moines National

Bank and T rust Company

chants National Bank of Cedar Rapids, 
will be present at the Waterloo conven
tion: President James E. Hamilton; vice 
presidents E. H. Furrow, H. N. Boyson 
and S. E. Coquilette.

Attending the Iowa convention and rep

W. G. BAGLEY 
President, F irst National Bank, 

Mason City, Iowa

Northwestern Banker June 1931

J. K. DEMING
President, Consolidated National Bank, 

Dubuque, Iowa

resenting the Peoples Trust and Savings 
Bank of Clinton, will be W. W. Cook, 
president, and J. Q. Jeffries, vice presi
dent.

H. C. Priester, J. J. Quail, Ed. Kauf
mann, Jr., C. D. Salter, and J. H. Ruhl, 
from Priester-Quail-Cundy, Inc., Daven

J . J . QUAIL 
Vice P resident,

P ricster, Quail & Cundy, Inc., D avenport

JO H N  H. HOGAN 
Vice President, Continental Illinois 

Bank and Trust Co., Chicago

port investment bankers, will attend the 
Iowa convention.

Representing the Consolidated National 
Bank of Dubuque, will be J. W. Deining, 
president, Jos. W. Meyer, cashier, and 
Albert Wharton, assistant cashier.

C. W. Enyart, executive vice president,

D. J . McMURRAY 
Vice President, McMurray, Hill & Co., 

Des Moines
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Positive Proof

Every  item  th a t goes th ro u g h  the  tran s it d ep art

m en t of the A m erican Com m ercial and  Savings 

B ank is pho tographed  and  the  films are kep t in  

p e rm anen t files. P rin ts  from  these films— posi

tive evidence in  any cou rt— w ill be p rom ptly  

supplied  to our correspondents w hen requested .

A M E R I C A N
COMMERCIAL AND SAVINGS

B A N K
D A V E N P O R T , IO W A
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A t the June Conventions

LYNN FU LLER
Vice President, Central National Bank 

and Trust Co., Des Moines

and C. 0. Craig, vice president, will rep
resent the Valley National Bank, Des 
Moines.

W. G. C. Bagley, president of the First 
National Bank of Mason City, last year 
president of the Iowa Association, will at
tend the Waterloo meeting.

The Central National Bank and Trust 
Company, Des Moines, will be represented 
by Grant MePherrin, president, this year 
treasurer of the American Bankers Asso-

JA M ES E. HAM ILTON 
President, M erchants N ational Bank 

Cedar Rapids, Iow a

Northwestern Banker June 1931

H. C. PR IE STE R
President, P riester, Quail & Cundy, Inc. 

D avenport

A LFRED  R. KRAM ER 
Vice President, W. D. Hanna & Co.

dation, and Lynn Fuller, vice president 
of the bank.

Carl L. Fredericksen, vice president, and 
L. W. Ross, will attend both the Iowa and 
South Dakota conventions, representing 
the Live Stock National Bank of Sioux 
City. A. G. Sam, president of the institu
tion, will attend the Minnesota convention.

L. R. Manley, president, C. C. Jacobsen, 
vice president (president of the Iowa 
Bankers Association) and Delko Bloem,

assistant cashier, will represent the Se
curity National Bank of Sioux City at the 
Waterloo meeting.

B. F. Kauffman, president, Carl Mes- 
mer, assistant vice president, and Richard 
R. Rollins, will represent the Bankers 
Trust Company of Des Moines, at the Iowa 
convention.

Representing McMurray, Hill & Co., 
Des Moines investment house, will be D. J.

H. N. BOYSON S. E. COQUILETTE
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Broadened Facilities 
and Experience

In  a sm all, alm ost fro n tie r  city, T h e  F irst N a tio n a l B an k  of 
C hicago was organized in  1863. Its g ro w th  has reflected th e  
g ro w th  o f th e  te rr ito ry  o f w h ich  Chicago is th e  com m ercial 
an d  financial cen ter.

F ro m  little  m o re  th a n  a local b an k  th e  F irst N a tio n a l an d  
its affiliate, th e  F irst U n io n  T ru s t an d  Savings B ank , have 
developed  n a tio n w id e  an d  in te rn a tio n a l connections w ith  
facilities fo r th e  p ro m p t an d  efficient h an d lin g  o f financial 
business in  every  p a rt o f th e  w orld .

T h e  B anks an d  B ankers D ivision  is a fea tu re  o f th e  specialized 
o rganization  w h ich  has characterized  th is b an k  fo r th e  past 
tw enty-five years. A n  in tim ate  con tac t w ith  business de
velopm ents, n a tio n a l an d  in te rn a tio n a l, is m a in ta in ed .

The First National 
Bank of Chicago

F irst Union T ru st  
and Savings Bank

R E S O U R C E S  E X C E E D  $ 6 5 0 , 0 0 0 , 0 0 0 . 0 0
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McMurray, W. E. Matthews, and Charles 
Marceflus.

Winfield C. Jackley will represent the 
firm of Jackley-Wiedman & Co., Des 
Moines investment bankers, at the Water
loo convention.

Urges B etter B ank M anagem ent
(Continued from page 11)

retical and practical banking studies with 
their daily working experience. Other 
cities have these schools with 1,000 to 2,000 
students. In addition there are 50 study

groups in small communities with some 
6,000 enrollments. The total membership, 
counting students, graduates and interested 
bankers lending financial support, is 
73,000, of whom over 42,000 bank people 
are taking these courses—not only clerks, 
but junior officers and even senior officers 
in some of the more advanced work. We 
point out also in this connection that in its 
work of promoting better bank manage
ment the institute’s national office is just 
bringing out a textbook on bank manage
ment that will be a real contribution to this 
field.

The work of the institute we look upon 
in the purposes of this report not merely 
as an efficient organization activity but in 
its deeper sense as a dynamic economic 
force, pouring into banking a broadening, 
deepening stream of better qualified bank
ers than could be developed merely by the 
daily workings of banking itself.

We do not believe, however, that the full 
potentialities of the American Institute of 
Banking are being realized. It would be 
of course a counsel of impossible perfec
tion to say that every bank worker should 
be compelled to combine institute courses 
specifically with his work. It is a fact, 
however, that a good many banks now 
make it a part of the contract of employ
ment that an employe shall undertake 
to render himself proficient and trust
worthy in banking by taking institute 
work. In other banks successful progress 
in this educational aspect of banking is a 
prerequisite to promotion.

We believe that great as is the service 
which the American Institute of Banking 
is now rendering* as an economic influence 
toward bringing about ever rising stand
ards of bank administration, it should re
ceive greater recognition among bank di
rectors and senior bankers and that the 
weight of their authority should be placed 
behind it to bring about a very great en
largement of its influence.

We repeat that we believe there is no 
greater preventive of bank failures than 
good bank management, whether general 
conditions are good or bad. We cannot 
change those economic or other special ex
ternal conditions, winch doubtless de
stroyed some particular banks in ways that 
were beyond the power of any type of 
management to prevent. But after all the 
vast majority of banks survived under the 
same identical economic conditions in 
which the great minority failed. This is 
true in respect to the drought-stricken agri
cultural districts as well as in the less hard- 
hit areas. Does this not imply that in 
general the banks that survived were, by 
better management, able to fortify them
selves and cope successfully with condi
tions that were common to virtually all 
banks? This clearly indicates that good 
bank management is a source of strength 
even against such economic adversity as 
the nation has passed through the past 
year and a half.

Wayland Magee on Federal 
Reserve Board

(See Cover Photo)

W A Y L A N D  M AGEE, of B ennington , N ebraska, w ho had been  
a director of the Federal Reserve Bank of K ansas City, has 

been appointed  by President H oover as the farm er m em ber of the  
federal reserve board.

TH E appointm ent is im portant to the m idd le west, giving repre
sentation on the reserve board to the agricultural interests in  

the person of a man w hose farm ing experience is extrem ely  prac
tical, and w hose business and banking experience is broad.

MR. M AGEE is also a lawyer. H e has taken his p lace on the  
board and w ill actively take part in  its deliberations and de

cisions, a lthough h is appointm ent w ill not becom e final u ntil con
firm ed by the Senate at its next session.

MR. M AGEE is the first representative of the tenth  federal 
reserve district, on the federal reserve board. H e takes the  

place m ade vacant by the death of Edward H. C unningham , of 
Cresco, Iowa.

1H A V E no p o licies and no program  for the re lie f o f agricu lture,” 
Mr. M agee said in h is first statem ent after h is appointm ent. 

“ But I shall be in a position  w here I can speak effectively  on any 
issue w hich  involves the w elfare of the w est.”

MR. M AGEE was born in Chicago in  1881. H e was educated in  
the Chicago p u b lic  schools. H e then attended the N orth

western and Harvard law  schools and took  special courses in 
botany at Bonn, Germ any. H e took agricultural train ing at the  
University of N ebraska and at th e Iowa State C ollege at A m es, 
attended the LTniversity of Chicago, and was adm itted to the prac
tice of law  in  Chicago in 1908.

MR. M AGEE cam e to Nebraska in  1910 as executor for the  
estate of h is grandfather, a N ebraska p ioneer, C olonel Jam es 

H. Pratt. Since then the 1,200-acre Sum m er H ill farm , about 13 
m iles west of Om aha, has been his hom e.

H E H AS been  a leader in  agricultural affairs in  Nebraska, and 
active in p o litics as a republican . H e has co-operated w ith  

the co llege of agriculture in experim ental work in grains and in 
livestock  raising, and is a director of the Nebraska D airy D evelop 
m ent Society. H e has been  active in  the O m aha Cham ber of Com 
m erce as a m em ber of its agricultural com m ittee. H e has also 
been  president of the D ouglas county Farm  Bureau and the N e
braska Crop Growers A ssociation.

IN  SE PT E M B E R  of 1927 Mr. M agee was ap pointed  a director of 
the O m aha branch of the Federal Reserve Bank of K ansas City, 

and later to the Kansas City board. H e has traveled extensively, 
leaving his co llege studies and law  practice in 1908 for a w andering  
trip around the world that consum ed two years, and in w hich  he  
m ade h is own way. H e is m arried and has four ch ildren.
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1 0 ®  Banks 

in i ®  States
. . . m aintain  ac
co u n ts  w ith  th is  
institu tion , assur
ing broad facilities 
for th e  h an d lin g  
of your business.

Combined Capital, Surplus and Profits 
$3,750,000.00

Combined Resources 
$29,000,000.00

TH E STOCKYARDS NATIONAL BANK
THE STOCK YARDS TRUST&  SAVINGS BAN K  

CHICAGO
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WILL ATTEND
AMONG the many bank officials of 

the middle west who will attend the 
annual convention of the North 

Dakota Bankers Association at Fargo is 
Ralph M. Watson, assistant secretary of 
the Northwest Bancorporation. Willis 
D. Wyard, assistant secretary of the same

RALPH  M. WATSON
A ssistant Secretary, N orthw est 

B ancorporation

CONVENTIONS
institution, will attend both the Iowa 
meeting at Waterloo and the South Da
kota meeting at Huron. J. C. Thomson, 
vice president and general manager of 
the Bancorporation, will likewise attend 
all of the above conventions.

Representing the Central Hanover Bank 
and Trust Company of New York city,

W IL L IS  D. WYARD
A ssistant Secretary 

N orthw est Bancorporation

at the Minnesota and Iowa conventions, 
will be Peter Van Brunt, assistant vice 
president.

D avenport Conference
A group of almost 100 bankers from 

eastern 1 owa and western Illinois gathered 
in Davenport last month for the second 
annual Bank Investment and Manage
ment Conference under the auspices of 
the American Commercial & Savings 
Bank.

F. C. Waples, president of the Midland 
Mortgage Company, of Cedar Rapids, 
and one of the leading authorities in IoAva 
on farm mortgages, was the speaker at 
the noon luncheon at the Black Hawk Ho
tel.

E. S. Wooley, special counselor for 
Edward R. Burt & Co., of Chicago, was 
the speaker at the dinner held at the 
Black Hawk Hotel. His subject was “In
ternal Control and Bank Management.” 
The Wennerberg male chorus of Augus- 
tana College gave a concert at the dinner.

The conference opened at the commu
nity room of the American Bank, with H. 
R. Boles, manager of the bond depart
ment of that institution, in charge.

Ernest L. Johnson, manager of the 
Recordak Service, Inc., of Chicago, ex
plained the photographic system of check 
record preservation now in use at the 
American Bank. W. H. Wallace, super
intendent of the surety department of the 
Hartford Accident & Indemnity Com
pany of Hartford, Conn., spoke on 
“Blanket Bond Coverage.” J. A. Cornell 
of the same company led a discussion on 
bank burglary and hold-up insurance.

On the afternoon program Pat G. Mor
ris, vice president and manager of the 
bond department of the Northern Trust 
Company, of Chicago, and Rudy A. 
Moritz of Davenport, advertising com
pany head, were the speakers. Mr. Mor
ris had for his subject, “Your Bond Ac
count,” while Mr. Moritz was to speak on 
“If I Were a Banker.”

Ray Nyemaster, vice president of the 
American Commercial & Savings Bank, 
presided as toastmaster at the noon lunch
eon, while Ed. Kaufmann, president of 
the institution, presided at the dinner.

loua Lifliograpliing Companij
5 1 5  T W E N T Y  E I G H T H  S T R E E T

D e s  M o i n e s

G E O R G E  H. R A G S D A L E

EDWIN G. RAGSDALE
SECRETARY

Northwestern Banker Jane 1931
Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



31

Explains Iowa’s Tax Law
most rigorous inspection as to their prac
tical operation, the first year’s application 
aroused in the minds of some taxing 
officials a question as to its clarity on cer
tain conditions, when applied to banks 
having more ‘other real estate’ than cap
ital stock. Two questions in the main were 
propounded :

“ (1) Of whether it was possible, in 
those cases where the sum of a bank’s 
‘other real estate’ exceeded the amount 
of a bank's capital stock, to deduct it from 
the bank’s surplus and undivided profits 
as well. Some tax officials held that this

could not be done. The tax committee and 
officers of your state association held that 
it should be done, otherwise there could be 
double taxation of that portion of a bank’s 
surplus and undivided profits from which 
a bank’s ‘other real estate’ was not de
ducted.

“ (2) Another question arose as to 
whether or not banks had the right to de
duct bad loans or bad debts from their 
surplus and undivided profits, if the latter 
were to be taxed as moneys and credits, 
for the reason that every other taxpayer 
of a moneys and credit tax has authority 
to deduct debts.

“Under the old law, there was no doubt 
that banks had the clear authority, in order 
to avoid double taxation to the amount of

FR A N K  B. Y ETTER

TAXATION of Intangibles and Bank 
Stock” was the subject of an excel
lent address delivered at the Group 

Three meeting of the Iowa Bankers Asso
ciation last month at Hampton by Frank 
B. Yetter, vice president of the American 
Commercial and Savings Bank of Daven
port. Mr. Yetter, who is chairman of the 
tax committee of the state association, 
made the following comment, in part, on 
the new bank taxation law which became 
effective January 1, 1930 :

“The deflation period showed, as nothing 
else could show, that banking institutions 
should be given every legislative encour
agement to build up large reserves. 
Again your tax committee and your legis
lative committee and other officers of the 
association, in the famous Association Bill, 
modernizing and recodifying the banking 
laws, and which bill became a law of the 
state, April 17, 1929, provided among 
other things that henceforth, the surplus 
and undivided profits of banks shall be 
taxed as moneys and credits, or, namely, 
at the rate of $6.00 per thousand. That 
law became operative January 1, 1930. It 
was a step unique in bank taxation in 
this state, because, for the first time, the 
legislature of Iowa separated the items 
of surplus and undivided profits from the 
capital stock and authorized that surplus 
and undivided profits be taxed at a pre
ferred rate.

“With this new law, as with many other 
new laws which may be subjected to the

H ow  telephone p lan t 
investm en t splits up

T h e re  are 4 billions of these 
dollars. A ltogether they go to 
make up the Bell System plant 
investment — a sum more than 
twenty tim es what it was in 1900.

Vast quantities of equipment 
and many kinds of property are 
represented. Aerial plant (cable, 
poles, w ires, e tc .)  heads the list 
with 28% of the total money 
invested. Central office equip
m ent com es next with 26%. 
U nderground plant (cable, con
duit and the like) is 22%, sub

scribers’ equipm ent 12%, and 
land and building 12%.

T h is  division of the invest
m ent is the result of careful 
planning to serve most effectively 
the nation’s growing needs for 
telephone service. From  one 
Bell or Bell connecting telephone 
for every 90 people in the U nited 
States in 1900, the num ber has 
increased to one telephone for 
every six people.

A d  ay w e send you a copy o f  our 
booklet “ Some Financial F acts’ ’?

BELL T E L E P H O N E  
SECURITIES CO. Inc.

195 Broadway, New York City
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the real estate involved, to deduct their 
‘other real estate’ from their combined 
capital stock, surplus and undivided 
profits. The legislature, two years ago, 
in an effort to help banking institutions 
get on a more solid footing, and knowing 
that more than 75 per cent of the income 
of banks as a class were given for taxation 
purposes, and that investigations had 
shown that banking institutions were pay
ing a larger proportion of their income 
in taxes than any other line of business in 
the state—sought to give some relief to 
banks, by providing that after January 1, 
1930, banks’ surplus and undivided profits 
should be taxed as ‘Moneys and Credits’. 
It will be recalled that the same legislature 
imposed upon banks the duty, however, of 
building up and maintaining their surplus 
accounts to not less than 50 per cent of 
their capital stock. It was brought out, 
when the legislature passed this act, two 
years ago, that the banks, particularly 
those located in the more rural parts of 
the state, were carrying large amounts of

‘other real estate’ that they had to take 
over from their borrowers, and that there 
was little or no market for such real estate, 
and that in many instances such ‘other 
real estate’ produced a condition of ‘frozen 
assets,’ or, at least, ‘unliquidatable assets,’ 
and was drastically curtailing the earning 
power of such banks.

P reven ts  D ou b le  Taxation

AS PREVIOUSLY said, some taxing 
officials became somew’hat confused as 

to whether the banks still, under the new 
act, operative as of January 1, 1930, had 
the right to deduct their ‘other real estate’ 
from their combined capital stock, surplus 
and undivided profits, as under the old law. 
There are in the state today approximately 
200 banks whose ‘other real estate’ will 
exceed their par ‘capital stock.’ If the 
banks are denied the right to deduct the 
‘other real estate’ from their combined 
capital stock, surplus and undivided 
profits, as under the old law, then the new 
law, instead of giving relief to those banks,

as the legislature intended, actually results 
in increasing the taxes of those banks, and 
which are the ones in need of the most 
relief. In addition to increasing the taxes 
on such banks, the neu) law results in a 
double taxation to those same banks, to the 
extent of their surplus and undivided 
profits, invested in ‘other real estate,’ which 
is the very reason why those banks that 
need the relief most in actuality had their 
taxes increased by the new law becoming 
effective January 1,1930.

“This will be very obvious to the most 
casual observer, because in those banks, 
which, because of the deflation period may 
be holding ‘other real estate’ that they had 
to take in from borrowers who were un
able to pay their loans, where such ‘other 
real estate’ equals in amount not only the 
par capital stock, but also a portion or all 
of the surplus and undivided profits, then 
that bank not only has to pay a real 
estate tax on that portion of its surplus 
and undivided profits, represented in its 
‘other real estate,’ but also in the opinion 
of some taxing officials, because of the 
new law becoming effective January 1, 
1930, has to pay a ‘moneys and credits’ tax 
on that same surplus and undivided profits, 
that may be invested in ‘other real estate,’ 
under such an interpretation is actually 
subjected to a double taxation, one a 
‘property tax’ and the other a ‘moneys and 
credits’ tax.

“That has been the reason for bank 
taxes of at least two hundred of our bank
ing institutions having been actually in
creased by the newT law becoming effective 
January 1, 1930, when it was intended by 
the legislature to really bring relief to 
them. The confusion in the interpretation 
of the new statute is brought about be
cause of the more or less general ununi
formity that the sections of the code relat
ing to bank taxation show in their use of 
the words ‘capital stock,’ ‘capital,’ ‘shares’ 
and the term ‘capital, surplus and undi
vided profits.’

“For example, Section 7001 would pre
sume that the ‘values of shares’ would be 
made up from their ‘capital stock, surplus 
and undivided profits.’ However, in Sec
tion 7002, which provides for the deduc
tion of ‘real estate,’ the term ‘total value 
of the shares of stock,’ and the term ‘real 
value of such shares,’ and the term ‘shares 
of stock of corporations’ are used without 
any specific definition as to what shall con
stitute therein the value of such ‘shares.’

It has always been presumed that the 
value of such ‘shares’ was, however, the 
‘capital structure’ of the bank, which was 
made up of the capital stock, surplus and 
undivided profits. And the Supreme 
Court of Iowa, in a case originating at 
Council Bluffs, several years ago, inter
preted that the ‘capital’ of a bank actually 
would include its ‘surplus and undivided 
profits. Those items are earned by a bank, 
and thus go into its capital structure. The

POPULAR Úé 
INDIAN 
GRILL

COLORFUL  
OLD WORLD 
RESTAURANT

HOTEL FONTENELLE
4 0 0  ROOMS C
WITH BATH ''P J  

FROM X .
IOO Rooms Priced 
From $ 3  DOWN! 
150 Rooms Priced 
From $ 3 .50  DOWN!

O M A H A ,  N E B R A S K A

60 Y E A R S  SU C C E SSF U L  O P E R A T IO N
DESIGNING AND MANUFACTURING FIXTURES

FOR

BANKS, STORES, COURT HOUSES, PUBLIC 
BUILDINGS, ETC.

THE FISHER COMPANY
C H A R L E S  C IT Y , IO W A

SPECIALIZING ON FIXTURES FOR BANKS. WRITE FOR PRICES
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law even requires now that a bank must 
build up and maintain out of its earnings 
a surplus equal to 50 per cent of its capital. 
The law now also further requires that the 
incorporators of a new bank must provide 
a capital structure for the new institution 
that will give it a surplus when it opens 
its doors for business equal to 20 per cent 
of the par value of its capital stock.

“In the Forty-third General Assembly, 
in its provision to make surplus and undi
vided profits taxable as moneys and 
credits, it had to amend Section 7003 of 
the Code in a way that would omit surplus 
and undivided profits from that section, 
being a section that provides that the 
‘stock based upon the capital,’ which rep
resents the par capital stock is to be taxed 
in the same way as general property.

“Therefore, the new law, just enacted, 
merely endeavors to make it more clear 
and more specific how the act of the Forty- 
third General Assembly shall be applied. 
This is done by getting a wav from thè 
meaning of such uncertain terms as 
‘shares,’ ‘capital,’ ‘value of shares of stock’ 
and ‘the real value of such shares,’ and 
using, in a definite and specific tvay the 
consolidated term ‘capital stock, surplus 
and undivided profits,’ or the term ‘capital 
stock,’ or the term ‘surplus and undivided 
profits,’ as the case may fit and as the 
statute intends.”

C ooperation— Betw een the B ank 
and  Its Custom er

(Continued from page 12)
time, at least throws the burden of proof 
onto the shoulders of the skeptic, and in 
view of the fact that the local banker is 
such an important cog in the machinery 
of your community, it is well for you to 
assume that he is an able banker until you 
have real reason to believe the contrary.

The second question is one to which you 
can help supply the answer. You, your
self, represent public confidence and if 
you never neglect an opportunity to help 
build this confidence in your local bank, 
you will be a party to the success of your 
local institution, because it is only by in
spiring this local confidence that your 
bank can build and it is only through the 
growth of your local bank that your com
munity can prosper. So, for selfish rea
son^ alone, you should lend your local 
banker every support in the building of 
public confidence in his institution.

Remember that the many constructive 
and desirable deeds done by your local 
banker are usually confidential in nature 
and are seldom spoken of either by the 
banker himself or the object of his aid. 
On the other hand, the disgruntled bor
rower or that individual who has been 
refused a loan which would constitute an 
unfortunate investment for the bank, is 
usually mighty vociferous about the mat
ter, giving in most instances a very biased

version of a perfectly proper bank trans
action. The local banker naturally can 
say nothing about the matter to defend 
himself, and it is for this reason that I 
would impress upon you not to believe too 
readily stories of mistreatment on the part 
of your local banker.

Many people have a tendency to lack 
faith in a local institution merely because 
it is local, and feel a finer building in a 
bigger town spells strength. The exterior 
or equipment of a bank means nothing. 
The strength of a banking institution is 
located upstairs under the hats of the men 
who manage it. The gray matter in a 
man’s head works no better in a marble 
palace than in a remodeled store, and it is 
quite likely that your local banker, how
ever humble his bank building, is just as

able as the banker sitting on a throne in 
a gilded cage in the city, and it is almost 
sure to be true that your local banker will 
understand your problems much better 
than the consecrated person in the larger 
town.

Bear in mind that the local banker ac
tually incurs a large loss in many of the 
ordinary transactions carried on with you 
in his daily business intercourse. The 
small checking account is in many in
stances an actual loss to the bank in 
view of the fact that the banker is 
obliged to furnish all the overhead con
nected with the handling of such account 
while he is unable to ever loan any large 
proportion of the money so deposited be
cause of the rapid movement of such funds 
in and out of the bank. The short time

C H A T H A M
P H E N I X

Enters Its IIO<h Year
From New York, village of 
1812 — to New York, world 
financial center of 1931 —that 
is the span of Chatham Phénix 
growth.

Rounding into its 119th 
year, with a notable director
ate and managed by officers 
from all sections, it offers cor
respondent banks a New York 
connection of distinction. 

Ever alert to keep in step 
with progress, Chatham Phénix recently 
opened a branch in the world’s tallest 
structure, the new Empire State Building. 
Chatham Phénix invites you, on your 
next New York trip, to call at the main 
office or any of the fifteen branches.

C 1 1  A T H A M  P H E N I X
NATIONAL BANK ANI» T R U S T  CO MPA NÏ

149 B r o a d w a y , N ew  Y o rk  C ity
R e s o u r c e s  M o r e  t h a n  $300 ,000 ,000  

C harter M em ber N ew Y ork C learing House A ssocia tion
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ONE W A Y  
TO LO SE  
M O N E Y

Just time to catch his train . . . 
a porter grabs his bags . . . the 
taxi is paid off . . .  a rush to 
the ticket window . . .  no 
wallet.

It happens hundreds of times. 
People do lose money or mis
lay it or have it stolen. No 
need to worry, though, if the 
money is in A. B. A. Cheques 
—for it will be refunded.

A. B. A. Cheques are the 
modern way to insure yourself 
against the loss, theft or de
struction of your money. Buy 
them at your own bank— 
spend them anywhere.

A B A
C H E Q U E S

CERTIFIED

OFFICIAL TRAVEL CHEQUE OF 
AMERICAN BANKERS ASSOCIATION

small loan is usually a loss to the bank. 
The overhead and work in connection with 
these items eat up all the profits that the 
banker can possibly hope to make from 
the small sum collected for this service.

When the local banker puts a reasonable 
service charge on small checking accounts 
and makes a reasonable fee on small 
loans, do not have a tendency to complain. 
In nearly all cases it is a perfectly legiti
mate charge and the only reason that it 
has not been imposed for many years past 
was because many banks were quite profit
able during the recent period of inflation 
and did not need this profit and had grown 
accustomed to presenting this service to 
the public as a present. Now conditions 
have changed. Bank profits have grown 
smaller and it is necessary for the local 
banker to charge a reasonable price for 
his services.

Realize that the local banker is the best 
friend your community has and rest as
sured that it is very essential that such a 
necessary institution be placed on a profit
able basis. The best safeguard you can 
have for the local bank is that the bank is 
making a real profit. Banks are exactly 
like all other lines of business, they must 
make money to live, and every sensible 
citizen interested in keeping a good bank 
in his community, should heartily second 
the efforts of the bank to show reasonable 
earnings. That same citizen should work 
consistently to create a favorable public 
feeling when the local banker installs 
these reasonable charges for his services, 
which have been so long donated.

The banking laws of your state have 
been carefully built with due regard for 
the experience of other states and the re
sults of world-wide bank legislation. Our 
laws aim to safeguard the local bank in 
every way. Strict examinations of each 
institution are held at entirely unexpected 
times twice a year. Banks are required to 
make periodical reports to the proper 
authorities, which are duly published in 
the local papers. Bank officials must be 
bonded. All forms of protective insur
ance must be provided. Every effort is 
made to keep the personnel of all banks 
at a high degree of efficiency. Expenses 
and salaries are watched carefully to as
sure the public that they are reasonable. 
Every possible safeguard is built up 
around our banks, both by law, and by 
examination, to promote safe, sane and 
constructive banking in Minnesota,

There are 710 state banks in Minnesota 
with total assets of $291,000,000.

We want onr local banks to increase 
these assets materially this year. It rests 
with you,—fellow townsmen ! Are you 
going to build public confidence in your 
local bank to a place where it will contrib
ute its proportionate share to this in
crease ? Knowing the people of this state 
as I do, I am sure I can rely on you to 
supply the proper answer to this question.

ELCOME
T O

N E W  Y O R K  A N D

THE
flOTEL

Go v er n o r
(LINTON

31 -  ST ciND 7 -AVE
OPPOSITE

P E N N A .  R .R . S T A T I O N

A  pre-eminent Hotel 
of 1200 Rooms, each 
having Bath, C ir
culating Ice W ater 
and many other in
novations featuring 
a sincere spirit of 
hospitality.

ROOM and BATH $3UP
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Bankers Find This House 
Efficient and Dependable

B ankers in  every county  in  Iowa are on our custom er list and 

th is  clientele  is constantly  increasing. W hy? Largely be 

cause our b an k er custom ers have discovered th a t we know  

our business w ell and  th a t we can be depended upon  to offer 

good securities on an a ttractive  basis.

M any bankers who are considering  us fo r the  first tim e are 

favorably  im pressed by the  fact th a t we are the oldest and 

largest investm ent house in  Iowa. They rig h tly  feel th a t such 

stab ility  and  grow th m ust be based on good m anagem ent and 

security  offerings of consistently  h igh  quality . So our four 

decades of constructive service in  Iowa becom es a m ark  of 

d istinction .

W hen you are considering  the  advisability  of increasing  your 

b an k ’s invested  reserve, w rite  our D avenport office fo r our 

latest offering list. Y our in q u iry  w ill receive p ro m p t a tten 

tio n  and w ill no t obligate you in  any way.

Geo. M. B eclitel &T Co.
E sta b lish ed  1891

Bechtel Building, Davenport,Iowa.
First Iowa Trust B ldg. E quitab le B u ild in g  Grand Opera H ouse Bldg.

B urlington  D es M oines D ubuque

I O W A ’ S O L D E S T  A N D  L A R G E S T  B O N D  H O U S E
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G o o d  Profit Is Being
Made b y  m a n y  f a r m e r s

-w ith  POWER
T h i s  is the  Reaper  
C en ten n ia l— 1931.  
I n  1831 Cyrus  H a l l  
M c C o r m i c k  bui lt  
th e  first successfu l  
m a c h i n e  to  r e a p  
g r a in — his w a s  the  
i n v e n t i o n  f r o m  
w h i c h  I n t e r n a 
tional H a rv es te r  is 

descended.

1831

ncen tu ry  ago th e  REAPER was th e  key 
to  eno rm ous dev e lo p m en t—it was the  
pow erfu l influence th a t b ro u g h t a 

rem arkab le  fu tu re  to agricu lture.
Today, at the opening of another century, 

another great influence is at work building 
a greater future for the farmer. It is the 
TRACTOR. Tractors are on countless farms 
today, but the idea of power farming is still 
young. In the next few years many thou
sands of additional farmers will turn to 
tractor power as a means of increasing their 
profits — and the advantage will be in the 
hands of the men who operate McCormick- 
Deering Tractors and Equipment.

Twenty-five years of earnest and skillful 
work in power development has produced 
the McC o rm ick 'D eerin g  1 5 '3 0 , the McCor- 
m ick -D eerin g  10-20, and the original all
purpose McC orm ick 'D eerin g  F arm alL  These

tractors are helping the best farmers every
where to cut down their costs and to farm 
with greater ease and profit.

A McCormick-Deering tractor is the most 
powerful aid the farmer can have at his 
hand to combat his present difficulties. It is 
a practical aid, one that is entirely in his 
own control, and the opportunities are un
limited. Tractor power enables him to intro
duce labor-saving efficiencies in connection 
with most of his crops and most of his oper
ations. With tractor power he pares his 
expenses to the bone, giving himself a greater 
profit margin.

Power and good equipment are essential 
to any farm, now more than ever before. 
Equipment has been vital to the great growth 
of agriculture; equipment and power is vital 
now. The McCormick-Deering dealer and 
the lines he handles deserve every consider
ation and every support.

I n t e r n a t io n a l  H arvester  C o m p a n y
c ... .. . of Am erica6 0 6  So. M ich igan  A ve .  , . C h icag o ,  Ill inois( I ncor por a t ed)  *

This FARM ALL Cuts Corn Costs to $5 .73  per Acre
In 1930, Arthur Anderson, Valley, N eb., a FARMALL Tractor 
owner, produced 130 acres o f corn at an actual cost, exclusive of 
land charges, o f $5.73 per acre. The government average cost per 
acre on farms w ith similar yields is $12 .98 . Mr. A nderson’s 
yield totaled 3 ,900  bushels, the cost per bushel being a fraction 
more than 19 cents. His costs included: tractor expense; 15 days’ 
labor plow ing and harrowing, 4 V2 days’ disking, 4 days’ planting 
with a 4-row planter, 18 days’ cultivating w ith a 2-row cultivator, 
and 9 days’ harvesting; and seed, overhead, machinery other than 
the tractor, and hauling. This is one example among many we have 
on file, all furnished us by McCormick-Deering tractor owners. 
Copy o f booklet containing them  w ill be mailed on request.

T h e  Roiv-Crop  
A l l -Purpose  

T r a c to r — 
the  FA R M A L L

McCormick-Deering
Northwestern Banker June 1931
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F or A. B. A. T reasu rer
P. D. Houston, chairman of the hoard 

of the American National Bank, the Nash
ville and American Trust Company and 
affiliated institutions of Nashville, Tennes
see, is being widely mentioned by his 
many friends in the hanking business for 
the post of treasurer of the American 
Bankers Association.

The treasurership is now filled by Grant 
McPherrin, president of the Central Na
tional Bank and Trust Company, Des 
Moines, serving his second term. Mr. Mc
Pherrin has endorsed Mr. Houston’s 
candidacy.

Mr. Houston is eminently qualified for 
this position, for he has had a long and 
highly successful career in the banking 
business. He started in 1891 with the 
Peoples Bank of Lewisburg, Tennessee, 
and two years later he became assistant 
cashier of that institution.

In 1906, Mr. Houston went to Nashville 
to complete the organization of the First 
Savings and Trust Company, and he was 
connected with that institution as cashier 
and manager until it became affiliated with 
the Fourth and First National Bank when 
he became vice president of both the 
Fourth and First National Bank and the 
First Savings Bank and Trust Company.

In 1918, Mr. Houston went to the Ameri
can National Bank as president, and in 
1921, when the American Trust Company 
was organized, he also became president 
of that and the other affiliated organiza
tions. In January, 1929, he was elevated 
to the position of chairman of the board 
of the American National Bank, the 
American Trust Company and affiliated 
companies, and early this year, when the 
Nashville Trust Company was merged 
with the American Trust Company under 
the name of the Nashville and American 
Trust Company, he remained as chairman 
of that institution as well as of the Ameri
can National Bank and affiliated com
panies.

Mr. Houston has been honored with 
many positions of importance. He has 
served two terms on the executive council 
of the American Bankers Association—one 
to complete an unexpired term and one full 
term; is now a member of Special Com
mittee 5219 of the American Bankers 
Association, and has been continuously 
on various other committees of the as
sociation for many years.

He was a member of the Advisory Coun
cil of the Federal Reserve Bank, 1926- 
1929, and was elected president of the 
Tennessee Bankers Association in 1914 and 
served until 1915, since which time he has 
been continuously on the executive com
mittee of that association.

He is now serving as a member of the 
board of directors of the Nashville Cham
ber of Commerce. He is a member of the 
hoard of trustees and treasurer of Van
derbilt University.

A  Banker’s Idea
—  and it changed the course 
of American Trust Publicity

A N Iowa banker, D. R. Wessling, had 
been reading the publicity which 
large city banks and trust companies 

sent out to clients. It was dignified, but 
cold. Accurate, but uninspired.

Presently an idea came to him. Why can 
not trust publicity be humanized? Why 
can it not have a deep, sincere appeal to the 
human heart? He talked with some banker 
friends about it. Most of them were inter
ested, but skeptical. It can not be done, they 
said, without loss of dignity.

Then Mr. Wessling did it! The Wessling 
Humanized Trust Program won an almost im
mediate reception from the Atlantic to the Pa
cific coast. Metropolitan banks and trust 
companies, with upwards of $100,000,000.00 in 
resources . . . banks in small communities
with resources of hardly a million 
alike found the Wessling Way the key to un
anticipated profits.

Last year, a depression year, was the Wessling 
organization’s greatest since its founding nine 
years ago.

The Wessling idea has been used all over the 
land. American trust publicity is following the 
path blazed by this Iowa banker. But the Wess
ling Way has many unique copyrighted features 
which are its very own—to appreciate the power 
and dignity of its moving human appeal you 
must see the new 1931 Trust Program with your 
own eyes. Write today for our illustrated folder, 
“Humanizing Trust Publicity.”

Wessling Services
L Y T T O N , I O W A

D. R. W E SSL IN G  
P resid en t
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Money that talks 
</e„ in every tongue

Speaking for the prestige of your 
depositors — protecting their 
funds against theft or loss — sun 
prising them w ith a spendability 
that is world-wide, American 
Express Travelers Cheques truly 
represent travel “money-” that 
talks in every tongue.

Practically wherever your cli
ents may travel, there are few 
more cheering sights than the 
uniformed representative who is 
the living symbol of the Helpful 
Hand of American Express Ser
vice. He and many others are 
stationed in distant lands to aid

travelers who carry American 
Express Travelers Cheques, now 
sold in the new, dollar size.

Perhaps it is a rickshaw prob
lem? Visiting the pyramids... 
steamship, hotel, and rail reser
vations, passport problems... 
whatever it may be, he is ready 
to aid in making travel easy and 
comfortable. This valuable per
sonal service is automatically as
sured to your patrons on their 
trips abroad, the moment you 
sell them the small and conve
nient American Express Trav
elers Cheques.

e

a f t s

accepted the w orld over
A m e r i c a n  e x p r e s s

, « , „ 4  t r a v e l e r s
Steamship tickets, hotel reservations, 
itineraries, cruises and tours planned and 
booked to any part o f the world by the 
American Express Travel Department
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Bonds and Investm ents

Security Buying of 
the Past 11 Months

A NY effort to present in 
a summary manner 
the trend of security 

buying by savings banks and 
s a v i n g s  departments of 
banks since July, 1930, must 
take into consideration at 
least four important factors 
which have either directly or 
indirectly affected that buying. They are : 
first, differences in conditions, both legal 
and economical, under which individual 
savings banks conduct their business; sec
ond, the growth of savings deposits during 
recent months; third, a series of unusual 
events whose influence has been particu
larly significant on the operations, both 
individually and collectively, of many of 
the banks; and fourth, the status of the 
securities market during the period.

Each of you, of course, will readily ap
preciate the fact that there is a wide vari
ation in the conditions under which sav
ings banks and the savings departments of 
banks operate. For instance, the mutual 
savings banks, which hold approximately 
one-third of our savings banks deposits, 
are subject to rather definite and specific 
legal restrictions in the purchase of se
curities, but these restrictions, though sim
ilar, vary in detail in the different states. 
Likewise, investment operations of the 
savings departments of our 
state and national banks 
are far from u n i f o r m ,  
either because of differ
ences in the laws governing 
their activities or differ
ences in the industrial, 
commercial and other eco
nomic characteristics of the 
communities in which they do their busi
ness. In seeking, therefore, what might 
be considered or looked upon as a trend 
of security buying on the part of savings 
banks, one must bear in mind these differ
ences and allow for them in any con
clusions which might be drawn on the 
basis of available data.

Savings Increased

AS TO the growth of savings deposits, 
considerable publicity, of which most 

of you are probably familiar, has been 
given to the fact that savings deposits in 
this country have substantially increased 
during the past year. It has been esti
mated that this increase for the year 1930 
was close to $1,000,000,000 and the same 
rate of increase has at least been main
tained so far this year. In this connec
tion, however, it is interesting to note that 
this increase in savings deposits by no 
means has been uniform throughout the

B y  R. W . V A LEN TIN E
Halsey, Stuart & Co.

(From address before Mid-West Regional 
Savings Conference)

country—a fact of which some of you are 
undoubtedly well aware. Increases in the 
deposits of mutual savings banks, a ma
jority of which are located in the eastern 
states, amounted to $592,607,440, and 
accounted for 60 per cent of the total in
crease in the savings deposits for the 
country as a whole. In contrast with this, 
the time deposits of all member banks of 
the Federal Reserve System increased 
only $313,000,000 and this increase was 
confined to Chicago and the “other reserve 
city” banks, as there was a decline in the 
total time deposits of the member banks 
in New York City amounting to approxi
mately $40,000,000 and of the country 
member banks of approximately $51,000,-

000. Considering only the time deposits 
of member banks evidenced by savings 
pass books, we find that there was a de
cline of $165,000,000 in the New York 
City banks and about $40,000,000 for the 
country banks, but this was offset by an 
increase of $28,000,000 for the Chicago 
banks and $184,000,000 for the “other re
serve city” banks. While these figures do 
not show all the picture, they do indicate 
quite clearly the fact that the growth in 
savings deposits for the country has come 
largely from certain sections rather than 
from all the country as a whole.

The third factor which has materially 
affected investment activities of many sav
ings banks during the past year is particu
larly significant. Certain forces, culmi
nating in a series of more or less special 
situations during the fall months, in
creased the feeling of apprehension which 
had been hanging over the financial and 
business centers of the country and con

fronted many of the banks 
with a set of conditions that 
demanded the utmost care 
and attention. The failure 
of business to improve in 
keeping with earlier antici
pations of recovery, the re
action of the stock market 
from the levels reached in 

the spring rise, further declines in com
modity prices, reduced business profits, 
and an increase in commercial failures 
were all conducive to a feeling of dis
couragement and pessimism. Added to 
this were political disturbances abroad 
leading to apprehension as to the financial 
status of certain foreign countries. Then 
the severe drought brought disaster to 
numerous communities in a large section 
of the country. The state of fear and lack 
of confidence on the part of many people 
occasioned by these events were increased 
by the wave of bank failures that came to 
a climax in December, with the failure of 
the Bank of the United States in New 
York City.

T w o D eve lopm en ts

AS A CONSEQUENCE of these 
events, two distinct developments are 

noted. Where the element of the lack of 
confidence is strong, many institutions 

found it necessary either 
to meet heavy currency de
mands arising from with
drawals by depositors or at 
least to be prepared to 
meet such contingencies. 
In other instances, because 
of the decline of short term 
money rates in the open 

market to levels considerably below the 
rate of interest paid by most savings 
banks, deposits have materially increased. 
This has been particularly true in centers 
where funds, normally employed for com
mercial or industrial purposes, are for the 
time being not needed by the enterprise 
engaged in such activities. Under both 
sets of circumstances, the need for liquid
ity will readily be evident and this has 
been definitely reflected, as we shall see, 
in the security buying of many insti
tutions.

As would be expected, the special situa
tions mentioned above have had an in
fluence upon the status of the security 
markets, and this in turn has had an im
portant bearing upon the trend of security 
buying by savings banks in recent months. 
Political disturbances abroad and the 
feeling of apprehension regarding the 
earning power and stability of industrial 
tiOnal banks are far from uniform, either

“ Where the element of the lack of confidence is strong, many institu
tions found it necessary either to meet heavy currency demands arising 
from withdrawals by depositors or at least to be prepared to meet such 
contingencies. In other instances because of the decline of short term 
money rates in the open market to levels considerably below the rate of 
interest paid by most savings banks, deposits have materially increased!”
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companies and particular industries in a 
period of trade depression has caused a 
heavy demand to arise for securities of the 
highest equality. This is vividly reflected 
in the movement of bond prices. A study 
of these will show that during the past 
year the price trend of very high grade 
bonds, with the exception of a moderate 
decline in the late fall when the market 
had to withstand heavy bank liquidation, 
has been generally upward and the market 
position strong. In the case of other 
classes, however, a lesser demand and con
sequently a weaker market position has 
been evident over a wide range of issues. 
A somewhat equally significant factor in 
creating this strong demand for high grade 
and readily marketable bonds, however,

F O R  Y O U R  C H E C K  —

La Monte National Safety

Paper . . .  for sixty years

the standard in check

papers . . .  for sixty years 

the preferred check pa

per of the leading banks. 

George La Monte & Son, 61 

Broadway, New YorkCity.

Also branch offices 

in Chicago, Cleveland, 

Kansas City, St. Louis, 

Atl anta,  Dal l as,  San 

Francisco and Baltimore.

LA M O N T E  N A T I O N A L  S A F E T Y  P A P E R  
FOR CHECKS * Id ent if ied  by w a v y  lines

Northwestern  Banker June 1931

has been the level of money rates in 
the short term credit markets. Here the 
trend has been consistently downward dur
ing most of the past year and short term 
money rates today are at one of the lowest 
levels in the history of the country. Bond 
yields, on the other hand, have not reached 
conspicuously lower levels, so that the dif
ference in the rate of return realizable on 
high grade bonds as compared with that 
obtainable in the short term credit mar
kets has been sufficient to cause a shifting 
of funds with a consequently greater de
mand for high grade bonds in relation to 
other types than would be otherwise the 
case. And the wider spread between the 
two has helped to magnify the situation 
still further. This status of the securities 
market, therefore, has had an important 
psychological influence on the more recent 
security buying activities of numerous 
institutions.

Considering the differences in legal re
strictions and the wide variation in con
ditions or circumstances under which sav
ings banks and the savings departments 
of banks have had to do their security buy
ing, you will appreciate, I am sure, the 
difficulty one encounters endeavoring to 
state in a somewhat concise manner the 
nature of the trend which that buying has 
taken during the past 10 or 12 months. 
There is no definite statistical data 
obtainable that you can turn to for 
concrete evidence upon which to base your 
conclusions as to the nature of this trend. 
It has been necessary, therefore, for me to 
rely to a large degree in this analysis upon 
the experiences of our own representatives 
who have been actively contacting the 
banks in their territories all over the coun
try during this period. It is in this way 
that a large distributing organization like 
ours keeps in touch with the pulse of the 
market and interprets the demand for se
curities. It is this experience which I be
lieve you will be most interested in having 
me give you and I will endeavor to do so 
as briefly as possible.

Six  General Tendencies

WHILE the experiences of all of our 
representatives obviously have not 

been necessarily the same, we believe the 
following general tendencies are repre
sentative of the general trend of security 
buying on the part of savings banks and 
savings departments in the past year:

1. There has been a distinct preference 
for the very highest grade general mort
gage obligations. Bonds which are legal 
for savings banks in New York and Massa
chusetts have been in strong demand 
throughout the country. Where legal re
strictions are not a factor, this preference 
can largely be attributed to the prevailing 
uncertainty regarding the business situa
tion and an apprehension over the dis

turbed conditions which have character
ized a substantial section of our security 
market.

2. There has also been a strong demand 
for short term securities among the banks. 
In most cases this demand has been for 
one and two year maturities, although 
bonds maturing from five to ten years 
hence have been in demand with some in
stitutions. A ready market has likewise 
existed among certain savings banks for 
high coupon bonds selling at or near their 
call price. This demand for short term 
securities in some instances has arisen be
cause of the inability on the part of the 
banks to obtain suitable mortgage invest
ments at the time, or because of a feeling 
on the part of some of the buyers that 
certain long term bonds were selling upon 
too low a yield basis to be attractive. More 
generally, however, this demand has had 
its origin in the desire for liquidity and 
price stability. As it has already been 
pointed out, a substantial portion of the 
recent increases in savings deposits have 
come from sources which would indicate 
that they are largely temporary in charac
ter and that with any noticeable improve
ment in business conditions, they would 
probably be withdrawn for use in other 
channels. Short term securities are an ex
cellent medium for furnishing the liquid
ity needed to meet the sudden withdrawal 
of funds and it is quite gratifying to find

f  8 5 %

O W N E R  
O C C U P IED

OV ER  8 5%  of our mortgage 
loans are on owner-occupied 

city homes, and no loan is funded 
for more than 6 0 %  of a conserva
tive valuation. Our monthly amor
tization plan reduces the actual 
current ratio of outstanding loans to 
less than 50%  of the appraised 
value— affording unusual security 
to holders of Investors Syndicate 
Certificates.

ASSETS OVER $40,000,000

I INVESTORS
S y n d i c a t e ^

F O U N D E D I8 9 4  
M I N N E A P O L I S

B O S T O N - L O S  A N G E L E S  
M O N T R E A L
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Ü fco ÄS

The Greatest of These 
Is Security

A m ong the three cardinal p rin cip les of sound investm ent—  
yield , m arketability , and security— by far the greatest of these  
is s e c u r i t y .  The definite assurance that the bank’s bond reserve 
is protected, and w ill he availab le on the date prom ised, is worth  
m ore to you than tem porarily  inflated earnings, or the alluring  
hopes of p ossib le appreciation.

H undreds of banks are turning to Iowa C ounty and M unicipal 
Bonds today as never before, because they k n o w  that here their  
funds w ill be SAFE. T h ey  are backed by the strongest security  
in  the w orld, taxes.

In addition , Iowa M unicipal and County B onds are m arketable  
on shortest notice, and pay liberal interest. Our list includes a 
num ber o f m un icipal securities provid in g  substantial, tax- 
exem pt yields.

If  you w ish greatest safety for your funds, w rite for our latest 
offering sheet, show ing bonds now available, rates, y ie ld s and 
m aturities.

C a r l e t o n  J ). B e h  C o .
In v estm en t Secu rities  

Suite 518 Liberty Building

D E S  M O IN E S , IO W A
Dial 4-8161

y
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that a great number of the banks are 
recognizing this fact and are including this 
type of security in their portfolios to cover 
such potential demand.

3. Among the different classes of bonds 
purchased by savings banks, a preference 
for public utility bonds has been particu
larly evident. In fact, all during this 
period the demand for high grade public 
utility bonds, especially the mortgage ob
ligations of well established operating 
companies, has been a feature of the mar
ket. Virtually every important utility 
bond issued this past year has been well 
received by the savings banks all over the 
country. There is good reason for this as 
the public utility operating companies in 
general have shown a remarkable stability 
in earning power, even in face of the most

severe business and industrial depression. 
This demand has been particularly strong 
among eastern savings banks in New York 
and New England states. Here we find 
that legal public utility bonds, along with 
municipal, probably constitute the favor
ite medium of investment today for the 
large number of banks. And this interest 
in public utility bonds is rapidly gaining 
in strength, not only in the east but 
throughout other sections of the country 
as well.

4. The change in attitude on the part of 
savings banks toward railroad bonds has 
been one of the most striking and inter
esting developments of recent months. 
For years this class of bonds has been one 
of the major mediums of investment for 
savings banks funds, but the drastic de

W e take pleasure in announcing that

M R . A R C H  E.  R I C H A R D S

has becom e associated with us 

sp ecia liz in g  in bond service

L a m s o n  B r o s , &  C o .
Established 1874

2 2 0 0  Board o f Trade Bldg., C hicago

cline in earnings experienced by practi
cally all of our leading railroads in 1930, 
and the uncertainty regarding operations 
in 1931, has caused railroad bonds as a 
class to be subjected to much closer scru
tiny and analysis. Unfavorable publicity 
regarding the problems facing the railroad 
industry, coupled with severe declines in 
the market value of many railroad securi
ties, have likewise tended to change the 
regard which many savings banks have for 
years held for railroad bonds. This more 
critical attitude toward railroad bonds, 
however, has not, so far as we have been 
able to determine, brought about any sub
stantial liquidation of existing holdings 
with the view toward shifting to other 
types of bonds, but it has had the effect 
of confining the demand quite largely to 
the strongest underlying issues. Some of 
the new railroad issues which came out 
the early part of this year found a ready 
market among savings banks, but to a 
certain degree at least, this demand ex
isted because of the shortage of issues of 
other types which would meet the legal 
requirements necessary to make them eli
gible for purchase. It would seem, there
fore, that there is a definite trend away 
from the heavy concentration in railroad 
bonds which has previously characterized 
investments of savings banks.

5. A strong demand for municipal 
bonds particularly the short maturities, 
for reasons which have already been in
dicated, has also been evident among many 
savings banks. This was especially true 
last summer, but as prices worked to lower 
yield bases, the demand has fallen off for 
the longer term bonds among those banks 
that are still endeavoring to maintain 
higher interest payments on their deposits. 
Where interest at the rate of 4 or 4% per 
cent is being paid on deposits, municipal 
bonds on the 3.75 to 4.25 per cent basis 
are not particularly attractive from the 
income standpoint. A heavy demand has 
also existed for state bonds with institu
tions holding postal savings deposits.

6. For the most part the market for 
foreign bonds among savings banks and 
savings departments of banks is with the 
institutions that are not subject to legal 
restrictions in the purchase of securities 
and in years past many of these institu
tions have been substantial buyers of for
eign bonds. During the past year, how
ever, apprehension regarding political and 
economic disturbances abroad and their 
effect upon the financial status of particu
lar countries has caused a severe recession 
in the market prices of many foreign se
curities. As a consequence the demand 
from savings banks for foreign bonds has 
been practically negligible this year.

Modern Davenport—How did you get 
to be an antique?

Antique Divan—Oh, I just wormed my 
way up.

Telephone Wabash 2400

CONSERVATIVE
The record of Niles Center, Illinois, for the 
p rom p t paym ent of its bonds and coupons 
and the enorm ous am ount of bonds called 
p rio r to m atu rity  each year, should be of 
in terest to every conservative hank.

D e s c r i p t i v e  C i r c u l a r s  on  R e q u e s t

L a n s f o r d  ®  & C o m p a n y
S e c u r i t i e s

33 N orth La Salle Street, Chicago
Specializing in Illinois Local Improvement Bonds 
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Iowa Firm Announces New Trust
A NEW investment trust of the 

semifixed type, known as First 
Trust Shares and sponsored by the 

First Securities Corporation of Iowa, 
was announced last month. The First 
Securities Corporation, capitalized at 
$100,000, was organized several months 
ago by Carl A. Dixon & Company, Des 
Moines investment house. First Securities 
Corporation has established its main of
fices in the new Des Moines Building and 
in addition to sponsoring First Trust 
Shares, it will carry on a general invest
ment business.

First Trust Shares is Iowa’s first in
vestment trust of the semifixed type and 
is a three-year trust. The Central Na
tional Bank and Trust Company, Des 
Moines, is trustee. According to Mr. 
Dixon, it was created for the single pur
pose of catching the upswing of the se
curities market in the period of business 
recovery. Mr. Dixon says:

CARL A. DIXON

“In 34 y e a r s  American business 
has experienced seven major cycles of 
depression and recovery. The average 
period of depression continued for two 
years and the recovery period three years. 
The current depression began industrially 
in June, 1929, but did not reach the stock 
market until October, when the big crash 
came. First Trust Shares was conceived 
nine months ago, but creation of the trust 
was delayed until the depression period 
had run the historical two years.

“Since the purpose of First Trust 
Shares is to catch the upswing of the mar
ket only, its life in the light of the seven 
cycles above referred to was fixed at three 
years. If history repeats itself, the mar-

statistical experts, we retain the largest 
statistical supervisory organization serv
ing the investment banking field, an or
ganization of more than 1,200 people.

“The portfolio was selected by this or
ganization after weeks of research. They 

. selected the common stocks of 30 cor
porations which have been drastically de
flated, and the business of the corporations 
being such that they may be expected to 
respond quickly in the recovery of busi

ness. As a- safeguard against changing 
conditions, the same organization selected 
30 additional stocks, which are speci
fied in a reserve list of the trust in
denture. Should any company in the 
portfolio show unfavorable developments 
in earnings or business, its stock can be 
eliminated and the proceeds invested in a 
stock specified in the reserve list.

“However, the funds of First Trust 
Shai’es cannot be invested in any other

Marketability
Marketability is one of the 
three desira ble qual i t i es  
of secur i t i es  w h e t h e r  
p u r c h a s e d  for  y o u r  
secondary reserve or for 
individual investment. It 
is a characteristic which 
predominates in all of our 
listings.

W.P. Hanna and Company
I N V E S T M E N T  B A N K E R S

B U R L IN G T O N , I O W A

W A T E R L O O  C E D A R  RA PID S K EO KU K
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ket should have recovered the greater 
part, if not all, of its losses since October, 
1929. Provision has been made, however, 
for four periods of extension of six 
months each as a safeguard against ex
traordinary conditions that might prevail 
on April 15, 1934, the liquidation date. 
Furthermore, the last bull market ex
tended over a period of five years, and 
should the upswing continue for a longer 
period than three years, then First Trust 
Shares can be adjusted to take advantage 
of that situation. We believe that a 
short-term investment trust designed to 
catch only the upswing of the business 
recovery period is the logical and proper

trust. We believe we are catching the 
market near the bottom. We expect to 
develop a material profit for the share
holders and realize it in cash by forcing 
ourselves out of the market through 
termination of the trust.

“In order that the holders of First 
Trust Shares might have the benefit of 
scientific selection of the portfolio by 
securities except the 60 specified in the 
current portfolio and the reserve list. The 
newer investment trusts are in the major
ity of instances establishing the reserve 
list for the reasons above outlined.

“First Trust Shares is of the cumu
lative type. The purpose is to maintain

the maximum of profit with a minimum 
of risk, and to that end all stock dividends 
and stock split-ups will be retained in the 
portfolio, only fractional shares being 
sold.

“Earnings and other accumulations are 
distributed by the trustee semiannually 
on April 15th, and October 15th. The cur
rent dividends of the portfolio companies 
are equal to approximately 6 per cent on 
first trust shares.

“The stocks comprising First Trust 
Shares portfolio are now available at 
prices approximately one-third of the 
prices reached in 1929 and 1930. Possi
bilities for appreciation are unusual. The 
current market is approximately $4.75 per 
trust share.”

P reventing  D epression
The prevention of business inflation 

through the control of credits will elimi
nate business depressions, Harland H. 
Allen, economist of the Foreman-State 
National Bank of Chicago told members 
of the Chicago Association of Credit Men 
at the Hotel La Salle recently.

“Every painful recovery period has had 
its own antecedent of credit ‘orgy’ and 
resultant inflation of prices and produc
tion,” Mr. Allen said. “The one sure Avay 
to prevent business depression is to pre
vent business inflation ; and the one effec
tive way to prevent business inflation is 
to keep credits under control.

“The country usually recognizes a pro
nounced and rapid rise in the price of, 
say, real estate, or manufactured goods, or 
farm products, or securities; and the ex
tent of the inflation is appraised roughly 
by contrasting these prices with the more 
stable values in uninflated fields. This 
time the contrast was less striking be
cause inflation was taking place in all 
fields at the same time ; there was rela
tively little warning to the credit man ex
cept in the case of securities.

“The 1928-29 inflation was going on 
all about us, unheralded to most men, be
cause it was a ‘relative’ inflation instead 
of an absolute one. Prices did not rise, 
except in relation to costs. The point I 
am making is that costs of production had 
been falling for nearly a decade, but 
prices were being maintained by artificial 
means and with the help of constantly 
inflating security values.”

“It is, of course, just as unhealthy and 
dangerous as inflattion,” insisted the Fore
man-State economist, “for prices to hold 
when costs have declined as it is for prices 
to rise with costs steady.”

Mr. Allen called attention to the rapid 
growth of consumer credit since the Avar 
and insisted that one factor intensifying 
the recent inflation and intensifying the 
present depression was the enormously 
expanded \Tolume of installment buying 
and thus of installment contracts Avhich 
had to be liquidated under conditions of 
greatly reduced income.

M unicipal B onds
Yielding 4.50% to 6%

Circulars on R equest

SheJCanchettSSondCh
imcorporared 1910

39 South La Salle Street, Chicago

NEW YORK DETROIT PHILADELPHIA ST. LOUIS

v -----------------------
Municipal Ow nership V/%% T ru s t  C ertificates

S e r i e s  “K ”

M aturities— 1933 to 1939 inclusive
T h ese T ru st C ertificates evidence an  ow nership  in  a d ep osit o f  m u nicip al 

secu rities, held by th e  Iow a-D es M oines N atio n a l B ank & T ru st Co., as 
Trustee.

N in e  series o f th ese T ru st C ertificates h ave h ereto fore been issued  by th is  
Com pany, all o f w hich are either en tire ly  paid  off, or are paid  w ell in  
advance o f scheduled m atu rities.

FR EE FROM  FE D E R A L  INCOM E TA X
T hese T rust C ertificates g iv e  a very  favorable return  on 

p resen t m ark et levels.

P r i c e — P a r  to  y i e l d  5 .5 0 %
B a n k e r ’s c o n c e s s io n s  a l l o w e d .

BALLARD-HASSETI CO.
Investment Securities
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A n n o u n c i n g

F IR S T  T R U S T  S H A R E S
A N  I O W A  I N V E S T M E N T  T R U S T

FIRST S H A R ES  C O R P O R A T IO N  
DES M O IN ES  BU ILD IN G  

DES M O IN ES  
D EPO SITO R

C EN T R A L  N A T IO N A L  B A N K  
A N D  TRUST C O M P A N Y  

DES M O IN ES  
TRUSTEE

TH E P O R T F O L IO

( T R U S T  S H A R E S

N  o. of
Shares C o m p a ny

2 A ir  Reduction Company 
1 American Tel. & Tel.
5 American Water Works
3 Baltimore and Ohio

10 Burroughs Adding Machine 
5 Chesapeake and Ohio  
5 Chicago & North Western 
3 Continental Can.
5 Columbia Gas 

10 Commercial Investment Trust 
3 Drug Incorporated 
5 First National Stores, Inc.
5 General American Tank Car 
5 General Electric Company 
5 General Motors Corporation 
5 General Railway Signal 
5 Loew’s Incorporated 
3 National Dairy Products 
5 Pacific Gas and Electric 

10 Radio-Keith-Orpheum 
10 R. J. Reynolds Tobacco “ B” 

5 Safeway Stores, Inc.
5 Sears, Roebuck
3 Southern Pacific 

1 5 Standard Brands
4 Union Carbide
4 United Biscuit Company 

10 The United Corporation
8 United Gas Improvement
5 Warren Brothers

A ll o f th ese  sto cks are lis te d  on 
the N e w  Y o rk  S to c k  E x c h a n g e

First Trust Shares were created for the single purpose of en
abling investors, through participating ownership in the com
mon stocks of thirty of America’s great corporations, to 
catch the upswing of the securities market in the period of 
business recovery with a maximum of profit and a minimum 
of risk.
In the last 34 years, American business has experienced 
seven cycles of depression and recovery. The average 
period of depression has been two years, the recovery 
period three years.

In the light of this history, the life of FIRST TRUST S H A R ES  
was fixed at TH REE Y E A R S , subject to limited extension to 
meet extraordinary conditions that might prevail at the 
liquidating date.
The portfolio of First Trust Shares was selected and is super
vised by the largest statistical organization serving the 
American investment field. The common stocks therein 
were chosen because of their unusual possibilities for ma
terial and early appreciation in the recovery period.

A  Reserve List of 30 additional stocks is specified in the 
Trust Indenture. Should changing conditions place any 
Portfolio stock in an unfavorable position it may be sold and 
the proceeds invested in a Reserve List stock. No stock 
other than those named in the Reserve List may be substi
tuted.

The unit of thirty common stocks in First Trust Shares Portfolio are now 
available at approximately one-third the 1929-1930 highs.

Detailed. C ircular upon Request

FIRST SECURITIES CORPORATION
O F  I O W A

832-840 Des Moines Bldg. IN VESTM EN T SECURITIES DES M O IN ES
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Safeguarding Foreign Investments
PLANS for safeguarding American in

vestors in foreign securities were pre
sented by Col. Allan M. Pope of the 

First National Old Colony Corporation 
and Ralph A. Stephenson of the Guaranty 
Company of New York at the annual May 
meeting of the board of governors of the 
Investment Bankers Association of Amer
ica. Reports of the meeting, which was 
held at White Sulphur Springs, W. Va., 
include proposals by Colonel Pope, as 
chairman of the association’s foreign se
curities committee, that the association de-

velop further means of obtaining and dis
seminating information on foreign coun
tries in which Americans now have 
$17,500,000,000 invested exclusive of war 
debts.

For more than a year, says the report 
presented at the association’s board meet
ing, foreign governments and foreign 
bankers have been accumulating foreign 
bonds from American investors at advan
tageous prices because of the ignorance or 
fear of foreign conditions, in the minds 
of American investors. The report also

says that the American investing public 
has made little use of the Institute of In
ternational Finance which the association 
established five years ago at New York 
University to study and report periodically 
on the credit position of foreign govern
ments that have bonds outstanding in the 
United States. It was suggested that the 
institute’s work be broadened to meet the 
situation, which, with other proposed 
plans, was referred to the board of gov
ernors of the association for further study. 
The report of the association’s foreign se
curities committee was as follows:

“Your committee feels that the Invest
ment Bankers Association of America 
should at this time take such further steps 
as may be practicable to overcome the 
difficulties besetting the average Ameri
can investor, who has had little oppor
tunity personally to observe the credit 
standing of foreign countries, by making 
accessible to a greater degree such infor
mation as may be necessary to form an 
opinion on foreign credits.

“Since the World War it has fallen to 
the lot of this country to become a creditor 
nation. There are outstanding today in 
American investments outside the boun
daries of the United States, exclusive of 
war debts, approximately $17,500,000,000, 
of which approximately $10,000,000,000 
consists of bonds, debentures and other 
interest-bearing securities of foreign gov
ernments, municipalities and corporations, 
held by American investors. If it had not 
been for this closed exportation of capital 
abroad, it is difficult to see how many for
eign countries could have overcome the 
financially chaotic state in which they were 
placed after the World War.

“The unusually advantageous position, 
from a credit standpoint, which fell to the 
lot of this country at the close of the war 
attracted gold to the United States in such 
quantities that it was not only nearly 
fatal to many countries that lost gold but 
was a decided hindrance to this country as 
a power in world trade. It was largely 
due to the extraordinary amount of cap
ital seeking investment in this country 
which permitted the vast amount of for
eign dollar bonds to be floated and which 
influenced purchasers to buy them, al
though lacking as they were in knowledge, 
due mostly to inexperience of the funda
mental facts in many cases upon which the 
American investor is accustomed to base 
his judgment when investing.

F e l t  G r e a t e s t  E f f e c t

ONCE the pressure of surplus funds 
seeking investment was released, the 

class of securities to feel the greatest effect 
was foreign dollar bonds, which were not

INVESTMENT
SECURITIES

SELECTED IOWA MUNICIPAL 
BONDS and GENERAL MARKET 
BONDS for BANK INVESTMENT 
and RESALE TO CUSTOMERS

W rite  for Descriptive Circulars 
Prices and Concessions

C
J  ACKLEY-W lEDM AN Sr COM PANY

R E G IS T E R  A N D  T R IB U N E  B U IL D IN G
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T he WHITE PHILLIPS COMPANY, Inc.
I N V E S T M E N T  B A N K E R S

D A V E N P O R T ,  IOWA C H IC A G O ,  I L L I N O I S

JUNE IN V E ST M E N T S
W E  OWN AND OFFER, SU B JE C T  TO PRIOR S A L E :

$34,000 4 /4% Cass County, Iowa, Primary Roads--- 5-1-1942-45-36
39.000 4%% Clay County, Iowa, Primary Roads__ 5-1-1938-45-36
25.000 4/4% Clinton, Iowa, Funding____________ 11-1-1937-41
10.000 4% Davenport, Iowa, Corporate________ 6-1-1945-46
22.000 4% Johnson County, Iowa, County Roads. 5-1-1945-46
18.000 5% Mills County, Iowa, Funding_______ 4-1-1942
14.000 5% Monona, Iowa, Sewer_____________  12-1*1941
28.000 4% Pocahontas County, Iowa, Refunding- 5-1-1938-40
15.000 5% Saint Marys School Building________ 5-1-1940
23.000 4% Tama County, County Roads_______  5-1-1944
11.000 4%% Belmont Twp., Iroquois Co., Illinois.. 8-1-1937-42
45.000 5% Chicago, III., N. W. Park District___  3-1-1935
50.000 5% Chicago, 111., N. W. Park District____ 3-1-1936
15.000 6% Divernon, 111., Sangamon Co., S. D,

No. 161_______________________  7-1-1937-44
42.000 5V2%  Metropolis, 111., Massac Co., S, D.,

No. 2 0 ________________________  6-1-1937-50
4,500 6°/c Olive Branch, Alexander Co., 111., S. D.

No. 17_________________________ 11-1*1939-41
17.000 5Y 2%  Amboy Twp., Lee Co., 111., T. H., S. D.,

No. 166_______________________  7-1-1936-44
5,000 4%% State of Arkansas Highway________ 7-1-1951

19.000 5% Paducah, Texas, School House_____  5-1-1941*70
10.000 5% National Steel Co., First Collateral___ 4*1-1956
10.000 4%% Northern States Power Co., Refunding. 4-1-1961

PRICE ON APPLICATION
Complete descriptive circulars on the above offerings will be gladly

furnished upon request
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being absorbed as fast as they were being 
sold by holders more fearful of possible 
foreign conditions of which they were 
ignorant than of actual facts definitely 
known.

“Beginning with the year 1930, at a 
time when the confidence in foreign securi
ties, as expressed by foreign bond values, 
was very low, a marked increase in pur
chases of foreign dollar bonds by foreign 
investors began. In many cases, how
ever, these purchases had been steadily 
going on to the extent that in some cases 
practically entire issues of dollar bonds 
had already been absorbed by investors 
abroad.

“The difference between the type of 
purchasing by the European investor 
which began in 1930 and that which pre

ceded it was characterized by the fact that 
in previous years the absorption of issues 
was largely due to purchases by investors 
and by foreign governments of the issues 
of their own countries. In 1930 began, to 
a greater extent, purchases by foreign- 
minded bankers and individuals in Europe 
of foreign dollar bonds of various coun
tries other than their own in which they 
had confidence at prices which were ex
tremely advantageous.

“Thousands of American investors have 
sacrificed their holdings of foreign securi
ties to the advantage of the European in
vestor largely because the European in
vestor, through years of contact, has 
become more familiar than the average 
American investor with the racial charac
teristics of people throughout the world,

with the moral credit standing, and with 
the internal conditions.

“The conditions following the depres
sion of 1921 are in many respects different 
from those that will confront us at the con
clusion of the depression of 1930-1931, but 
there are at least two outstanding points 
of similarity. One is the lack of working 
capital in most foreign countries and the 
other is the extraordinary accumulation of 
gold in the United States.

“The two principal means of reversing 
the flow of gold to this country are to be 
found in the purchase of foreign goods 
and in foreign loans. After the depres
sion of 1921, the rapidity of world recov
ery was in the largest measure due to the 
exportation of capital from this country 
through loans abroad. It is erroneous for 
the American investor to consider that the 
legitimate borrowing capacity of foreign 
countries in general has been reached. The 
logical working of the gold standard, on 
which the currency of most of the major 
countries of the world is based, should 
reverse the flow of gold to this country 
which has now reached the peak of gold 
holdings of all time. Such a reversal is 
necessary for the general recovery of 
business.

“Whereas it must be admitted that the 
rush of many bankers in this country in 
extraordinary competition to meet the de
mands of investors in foreign bonds, which 
reached a culmination in 1927 and 1928, 
resulted in some instances in unwise loans 
being made, which is the inevitable result 
when extreme demand forces the often 
inexperienced into a new field, it cannot be 
denied that, broadly speaking, the results 
were entirely justified, not only from the 
standpoint of the investor in this country 
but from the standpoint of the position of 
the United States as a creditor nation and 
a leader in world trade.

“It is an obvious result of financial diffi
culties besetting the world in general in the 
last year and a half, which have resulted 
in several cases in governmental changes 
and in a very small number of cases in 
actual temporary defaults, that confidence 
in general in foreign securities will be 
shaken to a certain degree. There is no 
question, however, but that as a whole the 
American people have in the main exag
gerated tbe adverse conditions, undoubt
edly due largely to lack of information 
and it is equally certain that if this ex
aggerated lack of confidence continues, the 
almost universal depression at the present 
time will be greatly retarded in its 
recovery.

“The Investment Bankers Association 
of America, in 1926, founded the Institute 
of International Finance, which in this 
country today is the only public medium 
attempting to publish, through regularly 
issued bulletins, facts, not opinions, per
taining to the credit of foreign countries 
which the careful investor can use to base

C O R P O R A T E
TRUST SHARES

F-J- -¡- JL ARSIGHTED investors today are 
m aking their dollars do double duty. At 
present low  security price levels, cur
rent return is increased. And as America 
emerges from its present depressed con
dition, to d ay ’s principal w ill become 
to m o rro w ’s p ro fit. C o rp o ra te  T rust 
Shares offer a desirable means of ac
com plishing this. They combine the 
security of diversification w ith  mar
k e ta b ility , convenience and freedom  
from substitution.

SMITH, BURRIS & CO.
Central Syndicate Managers 

1 2 0  S o u t h  La S a l l e  S t r e e t , C h i c a g o

D E T R O IT  N E W  O R LEA N S O M AH A

ASK YOUR IN V E S T M E N T  HOUSE OR BANK
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his judgment of foreign investments. This 
institute has been successful in a surpris
ing degree, in spite of the general lack of 
public interest. Since its inception, it 
has published 38 bulletins on the credit 
standing of 28 foreign countries, in addi
tion to eight special studies, each bulletin 
averaging 25 pages of facts and figures. 
Its lack of sensationalism, its lack of news 
interest for press articles, and thè general 
loss of interest by the American public in 
foreign bonds, have restricted its use and 
the knowledge of its possibilities to a com
parative few, largely members of the In
vestment Bankers Association.”

“Niggah, I ’s gonna mash you’ nose all 
ova yo’ face; I ’se goin’ to push dose teeth 
down you throat an’ black both yo’ eyes— 
et cetera.”

“Black man, you don’t mean et cetera, 
you mean vice versa.”—Ex.

Offers Prizes
A round trip from Boston to Montreal 

and a boat trip up the Saguenay river is 
to be the first prize in the membership 
drive being conducted by the Financial 
Advertisers Association. The association 
is making a drive to secure new corporate 
and individual members before the open
ing of its annual convention, in Boston, 
on September 14th.

The contest is taking the unique form 
of a combination cross-country and endur
ance flight. All contestants start at San 
Francisco, and for each membership are 
allowed to advance a certain distance 
toward Boston. If any contestant arrives 
in Boston before the close of the contest 
he begins his endurance flight with each 
new membership keeping him aloft a 
specified number of hours. The winner 
will be determined at noon on Septem
ber 14th.

Need Econom ic Statesm anship
Discounting the importance of the most 

recent stock market decline and of the new 
drop in federal reserve rediscount rates, 
the Business Observer, monthly review of 
the Foreman-State National Bank of Chi
cago, insists in its May issue that com
modity price weakness is the matter of 
most concern in the business situation. The 
Observer contends that the unpredictable 
behavior of commodity prices is in large 
part due to the maldistribution of gold 
which has been effected by the repara
tions and war- debt payments. The pub
lication adds:

“Disproportion is the most descriptive 
word for the present situation. There is 
serious distortion from ‘normal’ in at least 
three fundamental situations, (a) in the 
gold supply as between different countries,
(b) in the wealth created by industry, as 
between different types of goods and serv-

C O M P L E T E  I N V E S T M E N T  

B A N K I N G  S E R V I C E

Mc Mvrcrc v̂ Hill & Company
INCORPORATED

IN V E S T M E N T  S E C U R IT IE S  

2 1 4  S i x t h  A v e n u e  

D E S M O IN E S
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ices, (c) in the purchasing power result
ing from production, as between wages 
and salaries on one hand, interest and divi
dends on the other.”

Were a comparable situation to develop 
in a business organization, steps for im
mediate correction would be taken, the 
Business Observer notes. There would be 
no such attitude as “letting the situation 
work itself out” assumed. Such an atti
tude might have resulted in eventual cor
rection of circumstances in pre-war times 
when consumption naturally tended to 
outrun production. The Business Ob
server continues:

“There are, fortunately, several ways 
out of this distorted situation. But not 
all of them are painless. In part the dis
proportion between consumption income

and investment income is being corrected 
by defaulting bond issues and by the re
duction of dividend rates. It is being ac
centuated, however, in some few quarters, 
where dividends are being maintained, or 
actually increased, the while pay rolls are 
cut down. This is the type of situation 
which calls for business policy of new 
breadth and vision—for economic states
manship.”

A C orrection
In the April issue of the Northwest

ern Banker on pages 26 and 30 appeared 
stories and comment based on an address 
made before the Eastern Regional Sav
ings Conference by Wilmot R. Evans, 
president of the Boston Five Cent Savings 
Bank, in which he was quoted as saying

that the average correctness of business 
forecasts of statistical departments of var
ious banks and financial authorities during 
a 10 year period from 1918 to 1928 varied 
“from 36 per cent to 54 per cent and that 
they were wrong more than half the time.”

Attention has been called to the fact 
that Mr. Evans did not use these figures 
or make such a statement in his address. 
He had prepared this statement for news
paper release but upon being advised that 
the figures were misleading, he omitted 
them from his address. The figures and 
statement, however, were released by var
ious newspapers and magazines, including 
the Northwestern Banker, in the ab
sence of any instructions to the contrary, 
says by way of explanation : “At the con
ference, I merely said the ratings and 
study of bonds made by different services 
was of real value in determining the pur
chase of bonds.”

In justice both to Mr. Evans and to the 
various statistical departments and serv
ices, the Northwestern Banker is happy 
to make this correction.

Sees B righter Bond O utlook
Proof that there is plenty of money in 

the country and that the feeling is now 
being reflected in increased sales of high 
grade bonds, is contained in recent com
munications from Lansford & Company to 
the Northwestern Banker.

“We have noticed a most favorable re
sumption of business,” says Paid T. Lans
ford, president. “Customers are buying 
in larger quantities than for several years, 
but are more discriminating in what they 
purchase. My belief is that the balance 
of the year will continue to show a grad
ual recovery, and I have made plans for 
some good fishing on my annual summer 
vacation which will be spent in Minnesota 
and along the Canadian border.”

Lansford & Company were organized 
in 1929 and specialize in Illinois local im
provement bonds. They have handled ap
proximately 20 substantial issues since 
starting in business, these bonds being 
principally on Niles Center, Wilmette and 
Waukegan, Illinois.

“ R egistration Fee’'
The expense of the meetings are being 

prorated among all of the members of the 
County Bankers Associations rather than 
being confined to the bankers in the enter
taining city as formerly. The group meet
ings of the association have all adopted 
what has been growing to be the customary 
thing with all conventions of making a 
“registration fee” or “plate charge” for 
those attending the group meeting.

Judge—Were you sober at the time this 
accident occurred1?

Reckless—As sober as a judge, your 
Honor.

Judge—Six months.

~

Lee, Higginson & Co.
E s t a b l i s h e d  1 8 4 8

f

137 W est Jackson  B oulevard 
at ha Salle Street

B O ST O N  CHICAGO N EW  Y O R K

H ig g in so n  & Co. . . . . L O N D O N

Lee, H ig g in so n  et Ci? PARIS
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How Safe Are Iowa Safe 
Deposit Boxes?

(Continued from page 14)
the burden of p ro o f because it is a p ro 
tection to us against gross frauds, against 
the m an who sw ears he le ft his L iberty  
Bonds in  his box and th a t they were gone 
when he came back, when as a m a tte r  of 
fac t he never had a L iberty  Bond in  all 
his life. I f  we can arrange fo r com plete 
insurance, we a re  hop ing  th a t we can 
resto re  the  burden  of p ro o f to its s ta tu s  
before the passing  of th is s ta tu te ; then in 
an  actual case Avhere valuables had ac
tually  d isappeared  th rough  crim inal ac
tiv ity , we would be in  position  to call on 
the insurance com pany to settle fo r  the 
loss in the same m anner which they now 
settle Avith a  householder Avhose th ings 
have been stolen from  his home in the 
n igh t time. This Ave believe to be as it 
should be. I t  has become one of the func
tions of the  insurance com pany to ru n  
doAvn such crim es as th is and  they are  
better equ ipped  fo r the task  th an  the 
average bank or the average safe  deposit 
box ren te r.

B ut now Ave have been proceeding under 
the assum ption th a t insurance could be 
purchased th rough  a  single bond or policy 
under Avhich the insurance com panies 
would assume the en tire  risk  fo r  losses 
from  safe deposit boxes; and, of course, 
th a t is qu ite  an assum ption. P ro tec tion  
aga in s t the various risks— fire, destruc
tion, larceny, and embezzlement— now is 
offered u nder fidelity bonds and insurance 
policies which cover one of these risks or 
a com bination of tAvo or three of them , 
but not all of them . To assume th a t the 
insurance com panies Avill w rite single 
bonds or policies covering* all risks is to 
assum e som ething which we cannot now 
knoAV as a  certa in ty . The situation  calls 
to m ind the developm ent of w orkm en’s 
com pensation insurance. W hen the w ork
m en’s com pensation s ta tu tes  Avere enacted 
the im p o rtan t th ing  they did Avas to lim it 
the em ployer’s liab ility  fo r  in ju ry  to the 
Avorkmen. As soon as th a t liability  Avas 
lim ited, it  became a m easurable risk  and 
consequently an  insurable risk. The w ork
m en’s com pensation field was very large, 
and  the insurance com panies Avere very 
g lad  to go in to  it. S im ilarly , if  the risk 
of loss on the  safe deposit boxes in  the 
U nited  S ta tes becomes lim ited and con
sequently  m easurable, doesn’t it seem log
ical th a t  i t  becomes also insu rab le?  The 
varia tions and  com plications o f in su ring  
a  safe deposit vau lt a re  certa in ly  no t as 
difficult to deal Avith as the varia tions in 
w orkm en’s com pensation.

We are taking steps noAv in the hope 
of inducing the surety companies to offer 
us just this kind of protection. These 
steps are few. We are asking the under
writers of the surety companies to con
sider these problems with us and to help

! o the banker desir
ing short term securities, 
w e heartily recommend the 
o ne Year Six Per Cent 
Gold Notes of the Arkan
sas Valley Natural Gas 
C o m p a n y .  Backed  by 
ample resources and con
servative management, they 
offer a wonderful oppor
tunity to the exac t i ng 
investor.

W e  shall be pleased to 
mail you complete infor
mation. . . .

Dutro & C ompany
E. R A Y M O N D  D U TR O , President

American Bank Building D A V E N P O R T ,  I O W A
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us decide just what things we should in
clude in our box leases, what provisions 
of this statute we need not avail ourselves 
of and what can be done toward complete 
insurance protection. We recognize two 
prerequisites. First, we must enlist most 
if not all of the banks in Iowa in this 
work, and second, Ave must strive toward 
a uniform lease or contract. Both these 
things point toward the same end. We 
must offer a certain volume to the surety 
companies before they can offer us pro
tection at a rate which the box renter can 
afford to pay. We expect to succeed in 
all these things.

And so, we in Iowa are hopefully antici
pating a time in the near future when Ave 
may advertise safe deposit boxes in our 
vaults on the basis of “You get your valu
ables back or cash.” We hope to sell this 
service under contracts which will make 
a sound economical distinction between the 
warehousing function and the insurance 
function of safe deposit vaults and which 
will discriminate between the varying de
grees of risk. We also expect the final 
result to include a system of cost account
ing, which will cover the cost of our lia
bility, Avhich Avill give us internal control 
of our vault operations, and which will 
show us a fair profit.

There is too much love in fiction—and 
too much fiction in love.

The Rev. E lijah Sawyer Becomes 
a B anker— and How!
(Continued from page 18)

arose to see what they Avere about, but he 
was actually surprised Avhen each of the 
ruffians, as he entered, drew an automatic 
from his pocket.

“Good gracious, gentlemen!” he ex
claimed, “You positively must not bring 
firearms in here!”

“A av, close yer trap, Percy!” snarled the 
smaller of the bandits, Avho was in the 
lead, “an’ stick ’em u p !”

“I—I beg your pardon?” faltered Eli
jah, plainly disconcerted.

“I say, stick ’em up, an’ be quick about 
i t ! C’mon, noAv reach fer the sky!”

“Reach for what?” asked Elijah, in a 
puzzled tone.

The reply was a regular flood of pro
fanity, concluded Avith: “Shake a leg, 
uoav, cull, an’ stick up yer hands !”

“Speck” and I Avere already standing 
beside our chairs, with our hands stretched 
as high as we could reach. As Elijah 
parleyed with the bandits, I could feel a 
cold perspiration breaking out on my 
forehead. Now, though, my heart seemed 
almost to turn over inside me as I ob
served Elijah’s response to the command 
to “shake a leg.” For that’s exactly what 
he did! Yes, sir; first he shook his right 
leg, and 1 had a sinking spell as I saw

the bandit’s pistol-hand twitch; then, no
ticing the murderous gleam in the ruffian’s 
eye, Elijah quickly switched and shook his 
left leg. Finally, thank heaven, he stuck 
up his hands, and the tension seemed to 
ease a bit.

The tall bandit, all this time, Avas com
ing around behind the counter. “Aw 
right, Curly,” he noAv said, “I ’ve got ’em 
covered. Come over here, you!”—-this to 
our vice president—“ ’an all of yuh lay 
down here on the floor. Take ’em, Curly, 
and I’ll see what’s back here in the vault.”

Curly now had us covered again. “Lay 
down there, like he said,” he commanded 
roughly. “Here, Percy! Where t’ hell 
you goin’?”

“If you’ll excuse me just a moment, 
sir,” said Elijah, ingratiatingly, “I ’d like 
to get a broom and sweep a small space 
here, if I must really lie doAV'n on the 
floor. But I must say, sir, that this seems 
a most absurd procedure—most absurd.”

Curly’s mouth hung open in astonish
ment, and he actually began to tremble 
visibly. The other bandit came to the 
door of the vault. “Aw, come on, Curly; 
don’t let the ole gander git yer goat. You, 
there!!”—his gun menaced Elijah—“I’m 
warnin’ yuh to do as yer told, or one of 
us ’ll crack a gat over yer bean!”

E lija h  looked bewildered, but took his 
place on the floor Avithout fu r th e r ques
tion, and the tall one re tu rn ed  to the

Bond Prices of Eleven Years Ago
N ew  Y ork C entral R a ilro a d ........................................................................................ 4 ^ s  2013 at 69^  to  y ie ld  6.50%
C om m on w ealth  E d ison  C o m p a n y ............................................................................ 5s 1943 at 77 to y ie ld  7.05%
G eneral E lec tr ic  C o........................................................................................................... 3j/£s 1942 at 60 to  y ie ld  7.10%
A m erican  T e lep h on e & T e le g r a p h .......................................................................... 5s 1946 at 73 to y ie ld  7.35%

The above quotations are those of 1920, reflecting general conditions at that time. Not many years later these 
same bonds were selling near or above 100.

The bond market of 1931 offers an opportunity to capitalize on past events. In the general market today are many 
sound bonds undervalued at quotations of 60 to 70 which will some day generously reward confidence which may be 
placed in them. The wise investor not only appreciates that these opportunities exist, but he is changing his position to 
benefit by the future.

W e are receiving inquiries from many investors asking that we adjust and endeavor to improve the character of their 
holdings. It is only after a thorough study of each security that recommendations are made. Our complete facilities are 
at your disposal and we invite you to let us share your investment problems.

Investm ent Securities
A m erican  B ank  B u ild in g , D A V E N P O R T , IO W A
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vault, leaving Curly on guard over us. 
“Now, don’t a one of yuh move, or I ’ll 
drill yuh in a minute,” admonished Curly. 
“An’ keep yer faces against the floor.”

T h e  P a r s o n  A c t s

WE WERE all lying near the day safe, 
and I could see, out of the corner of 

my eye, everything that happened. I saw 
Curly note the open door of the safe; 
naturally, he stepped over to investigate 
its contents. I could see Elijah’s open 
hand, stretched out near the safe-door, 
and I saw Curly’s heavy boot descend 
squarely on Elijah’s unprotected knuckles. 
His face, half-turned toward me, suddenly 
contorted with pain; there was a heave of 
those mighty shoulder muscles, lifting 
Curly clear of the floor, and the bandit’s 
head struck the corner of the steel safe 
door, Avith a sickening thud. The gun 
dropped from his nerveless hand, and, 
quick as a cat, Elijah pounced upon it.

I  w asn’t  so slow, m yself. I  m ay have 
hesita ted  ju s t a second, possibly, to make 
sure C urly Avas “o u t;” then I  sp ran g  over 
and slamm ed the  fire door of the  vault, 
t ra p p in g  C urly ’s p a rtn e r. “ Speck,” 
meanwhile, Avas p ressing  floor-buttons all 
over the room, to sum mon the sheriff.

With a heavy sigh of relief, I turned, 
but my relief vanished in an instant at 
sight of Elijah Sawyer, holding Curly’s 
automatic by the barrel, and pointing the 
butt at the prostrate bandit!

“Don’t move!” he shouted, “I shall Are, 
if necessary.”

“Godzake, reverend,” I yelled, “Drop 
that gun!”

Elijah regarded me with a pained ex
pression on his face. “Why, Harry,” he 
said gently. “It is not my intention to 
shed blood needlessly, but bless me!”—his 
teeth clamped together savagely—“I ’d 
relish an excuse to place a bullet in this* 
miscreant”—and he nursed his crushed 
knuckles solicitously.

“Hands u p !!” came a harsh command 
from the front of the room. Elijah faced 
about, with Curly’s pistol still held in 
reverse, as Sheriff Brock’s rasping voice
continued: “Well, I ’ll be----- What the
----- ? What’s this—another one of your
little jokes, parson?” Then, his eye 
caught the prostrate form of Curly; his 
jaw dropped, and he looked from Curly 
to the parson, and back again. He emitted 
a Ioav Avhistle of amazement. “Well, dog
gone my buttons!” he murmured, in husky 
respect.

“Ah, sheriff, th a t isn ’t  a ll,” said SaAvyer, 
and I  froze  in  h o rro r as he m arched over 
to the vau lt door and threw  it o p e n ! 
“Now, young m an,” he called, “ju s t step 
th is Avay, p lease.” I  sh rank  down, and 
tr ied  to look as m uch like a posting  m a
chine or a desk as I  could, steeling m yself 
against the  fusillade o f bullets I  knew 
would open any  m inute. B u t the experi
ence of being locked in a bank  vau lt is

one calculated to take the kink out of a 
hard-boiled egg; Curly’s partner had had 
enough. He marched out, meekly enough, 
and surrendered himself to the mercy of 
the law.

“There’s just one thing I can’t make 
out yet,” I told Elijah later in the day. 
“Why, when you saAv the bandits coming 
toward the bank, Avhy didn’t you step on 
the alarm button?”

“Alarm button?” exclaimed Elijah. 
“What alarm—?” Then a look of com
prehension overspread his face. “Oh, you 
mean that silent alarm? Why, do you 
know, Harry—ah, it does seem absurd, 
now I think it over, but—well, really 
Harry—up to this minute I ’ve had the 
idea that those buttons operated a FIRE 
alarm!”

Becomes Vice P residen t
Ernest D. Brooks Avas elected second 

vice president of the Continental Illinois 
Bank and Trust Company at a meeting 
of the board of directors, held last month. 
Mr. Brooks relinquishes a second vice 
presidency of the Continental Illinois 
Company to assume this bank office. He 
has been connected with the investment 
organizations of the Continental Illinois 
and predecessor institutions for the past 
14 years and his new duties will be chiefly 
in connection with the bank’s investment 
account.

Doing is the great thing. For if, res
olutely, people do what is right, in time 
they come to like doing it.—Ruskin.

P o r t e r . Fox  & Go.
IN C O R P O R A T E D

I n v e s t m e n t  S e g v r j t i e s

1 2 0  S o v t h L h  S h l l e  S t r e e t

T E LE P H O N E  C E N TR A L 2 7 0 7

G  H I  € 3 7 1  G O

W e R ecom m end and W ill E xecute Orders 
in

FEDERAL LA N D  B A N K  BO N D S
E xem pt from  F ederal and State Taxation  

T o  Y i e l d  A p p r o x i m a t e l y  5%

Des M oines Securities C orporation
T elephone 3-3209 F lem in g B u ild in g

Des Moines Securities Corporation,
Fleming Bldg.,
Des Moines, Iowa.

Gentlemen: Kindly send me without obligation further information in connection
with your recommendation of Federal I^and Bank Bonds.
Name __________________________________________________________________________
Address ______________________________________________________________ __________

Northwestern Banker June 1931
Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



54

re n o u n c in g

Diversified Trustee Shares
Series D

a  m ethod of investm ent, su ited  io both ihe 
difficult conditions of today and lhe probable 
conditions of tomorrow; a step forward in ihe 
field of the fixed cumulative investment trust and 
possessing seveial new and distinctive features.

Fur Further Information Write to

American Trusiee Share Corporation
59 Wall Street, New York

Chicago Philadelphia Los A ngeles

O U R  O F F E R I N G  L I S T  W I L L  B E  M A I L E D  R E G U L A R L Y  U P O N  R E Q U E S T

G M A C  obligations
enjoy the protective background of highly liquid assets, 
w ith credit factors widely diversified in region and 
enterprise. Long regarded as a national standard for 
short term  investment, they have been purchased by 

individuals, institutions and thousands of 
banks the country over.

available in convenient maturities and 
denominations at current discount rates

G en era l  M otors 
A cceptance  C o r po r a tio n

O F F I C E S  I N  P R I N C I P A L  C I T I E S

Executive Office "  BROADWAY at 5 7TH STREET -  Xew York City

C A P I T A L ,  S U R P L U S  A N D  U N D I V I D E D  P R O F I T S  - O V E R  $ 8 0 ,0 0 0 ,0 0 0
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News and Views
(Continued from page 19)

In any period such as we are passing 
through each individual makes a more 
careful analysis of himself and his busi
ness, and like the owner of an orchard 
prunes out the deadwood in order that the 
main branches of the tree may grow 
stronger and bear greater fruit.

ALDEN S. BAGNALL, assistant cash
ier of the Stock Yards National Bank, has 
sent me a very attractive four-page folder 
which they have produced for his institu
tion to use in soliciting business in Chicago.

This gives the interesting information 
that the Stock Yards National Bank was 
the first bank established outside of the 
loop, the date being 1868, during the ad
ministration of President Johnson, and 
that there have been 14 presidents 
who have guided the nation’s affairs since 
that time.

The Stock Yards National Bank now has 
combined resources of $29,000,000 and is 
managed by an efficient staff of officers who 
include Charles N. Stanton, president; 
Thomas W. Boyer, vice president; George 
F. Emery, vice president; Harry I. Tif
fany, vice president; D. Roy Kendall, 
cashier; Harry E. Herrick, assistant cash
ier; John J. Staiger, assistant cashier; and 
Alden S. Bagnall, assistant cashier.

WILLIAM H. MAAS, vice president 
of the DePuy Banking Publications, in 
Chicago, addressed the county bankers 
association in Waupaca, Wisconsin, last 
month and spoke on “Pastures of Gold.”

Among other things which Mr. Maas 
said was this: “It is a part of everybody’s 
job connected with the institution to help 
sell the bank to the best of his ability. 
Even in connection with the safe deposit 
box—don’t sell tin boxes—sell happiness— 
sell freedom from worry, peace of mind; 
that something which enables a person to 
close his eyes at night when he hits the 
pillow and just naturally drop off to sleep 
without a care in the world.”

H. R. BOLES, manager of the Bond 
Department of the Amercian and Com
mercial Savings Bank of Davenport, told 
me of their very successful bank invest
ment and management conference which 
they conducted for their own institution 
last month.

As far as I know this is the only indi
vidual conference of its kind conducted by 
any bank in the country and over 80 
banks were represented and received many 
valuable ideas from the meetings.

The object of the conference Avas to 
direct the attention of the correspondent 
banks and other banks in their territory to 
the newest methods of banking and a dis
cussion of current problems in which all 
of them Avere interested.

This is what I call constructive coopera
tion in the banking business.

/
Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



55

Financing  Foreign  T rade
George W. Doonan, manager of the 

foreign department of Central Trust 
Company of Illinois, Chicago, was a 
speaker recently at the annual conference 
of the Central Mississippi Valley Foreign 
Trade group, held in St. Louis. Mr. 
Doonan’s subject was “Financing Foreign 
Trade.”

“The foreign trade picture,” he said, 
“as you all know, is anything but a bright 
one at this time with practically the en
tire world struggling with business de
pression, and many nations with political 
disturbances. However, it was only a 
decade ago that we passed through a 
somewhat similar, if not worse, experi
ence, and after that experience we saw 
our foreign trade reach the highest levels 
ever attained. While the clouds are dark 
at present they will gradually clear away, 
and during this period we shall have op
portunity to better fortify ourselves and 
lay the proper ground-work for the fu
ture.

“It is interesting to note that even in 
this widespread depression, our exports 
of finished manufactured products are 
making a reasonably satisfactory show
ing. In 1930 the value of our finished 
manufactured exports amounted to 
$1,900,000,000, constituting more than 
half of the exports of the country—a new 
record in our foreign trade history. The 
share of this group in total exports has 
been steadily increasing for many years. 
Although the value of exports of finished 
manufactures for 1930 was 25 per cent 
below the 1929 record, it was only 10 per 
cent below the average for the five years 
1925-1929.”

Cy B arr Dead
Cyrus Barr, vice president of the Con- 

tinental-Illinois Bank and Trust Company, 
Chicago, died suddenly last month. Al
though not in the best of health for the 
past year or two, his death came as a dis
tinct shock to his many friends throughout 
the middle west, and particularly to his 
Iowa banker friends, since he was born 
and raised in this state.

Mr. Barr was born and raised at Adel, 
Iowa, and had several years banking ex
perience in Greene, Guthrie and Dallas 
counties. His personality so attracted 
Arthur Reynolds, then president of the Des 
Moines National Bank, that Mr. Reynolds 
prevailed on him to become assistant 
cashier of the Des Moines National in 
1905. He later became cashier then vice 
president. In 1918 he went to Chicago, 
again under the tutelage of Mr. Reynolds, 
becoming vice president of the Continental 
National Bank.

Mr. Barr leaves a host of intimate 
friends. His outstanding personality and 
remarkable memory for names and faces, 
made him a familiar figure at state conven
tions throughout the middle west.

S I X  P E R  C E N T

Collateral Trust Gold Notes
ISSUED BY

A T L A S  SECURITIES C O M P A N Y
of Illinois

A “Lewis E. B ow er” Corporation  
A utom obile Bankers Since 1912

M a t u r i n g  f r o m  6 m o n t h s  to  5  y e a r s

Interest Payable Sem i-A nnually at the  
Chicago Trust Com pany, Trustee

A non-speculative investm ent, secured by 
A utom obile Installm ent paper not 

affected by m arket fluctuations

C o r r e s p o n d e n c e  s o l i c i t e d  f r o m  B a n k s ,  I n s u r a n c e  C o m p a n i e s ,  
a n d  D i s t r i b u t o r s

W . L. T A Y L O R , Executive V ice President
35 East W acker D rive, Chicago

We handle only our own securities

Listed and Unlisted

B O N D
W ITH our Direct Private Wire to 

Chicago we can give you an ex
cellent service in buying or selling Bonds.

Babcock, R ushton 
&  Com pany

Established 1895 

MEMBERS
N. Y. STOCK EXCHANGE 
CHICAGO STOCK EXCHANGE 
CHICAGO BOARD OF TRADE

Laverne M. Barlow
Resident Manager

209-10-11 Fleming Bldg. Phone 4-5121
DES MOINES
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FIRE IN SU R A N C E— and Its Relation
F IRE insurance comes into the minds 

of most people when the term “in
surance” is mentioned. It seems to 

be second nature to insure one’s property 
against fire, and perhaps there is a reason 
for this. It is one of the oldest forms of 
insurance protection, and the individual 
will protect himself against a fire hazard 
and a chance so-to-speak, on numerous 
other hazards.

The fire insurance business in the United 
States is linked closely with the banking 
interests of the country, not only from an 
investment point of view but from the 
actual profit derived from the insurance 
business by the banking fraternity. It is a 
logical step for the banker to insure the 
property upon which he is making mort
gage loans, and, controlling the fire in
surance as he does, puts him into the in
surance Agency business—and to many 
banks this is a very profitable department.

A little history of fire insurance will be 
helpful in understanding its growth. It 
took a $53,000,000 fire way back in 1666, 
in London, where most of our early in
surance history started, to bring fire in
surance actively into being, and an Act of 
Parliament followed the fire stating that 
“building with brick was not only more 
comely and durable, but also more safe 
against future perils of fire,” and pro
vided “that all the outside of all buildings 
in and about the city should be made of 
brick or stone.” This was the precursor 
of a modern ordinance providing orig
inally for fire resisting, and in later years, 
for so-called fireproof buildings.

E a r l y  C o m p a n i e s

I N 1684 a mutual association in England 
I issued fire insurance on houses to its 
members, organized and known as “The 
Friendly Society.” Thus mutual insur
ance sprang into being.

Fire insurance in the United States ex
perienced a growth quite the same as in 
England. Individual underwriters first 
entered the field, soon to retire in favor 
of stock and mutual companies. “The 
Philadelphia Contribution Society,” spon
sored by Benjamin Franklin, established 
and patterned after the English company, 
the “Hand-in-Hand,” then came into 
being.

The Baltimore Equitable was started in 
1794, as was the Insurance Company of 
the State of Pennsylvania. The Insurance 
Company of North America began writing 
fire insurance in 1793 and soon after ex
tended its fire underwriting throughout 
the country. The Hartford Fire, the Al
bany, and the Aetna Fire Insurance Com
panies all started prior to 1825. Both the 
Hartford and the Aetna were particularly

to Banking
By H. SCARBOROUGH, JR.

responsible for the organization of the 
American agency system. The National 
Board of Fire Underwriters was formed 
in 1866 by the stock companies then doing 
business, this institution being responsible 
in the drafting of the standard fire policy 
of the state of New York, whieli was 
adopted in 1887, and they also have been 
active in fire prevention and protection 
work throughout the country.

The fire insurance contract is one of 
the oldest contracts in the insurance field, 
and the companies are loathe to change 
this contract after so many court decisions 
have blazed the path for its interpretation. 
Many new forms and riders have been

developed to meet the ever changing con
ditions, and this is one of the interesting 
phases in the study of fire insurance.

The importance of the form of contract 
cannot be impressed too strongly upon the 
mind of the banker. An insurance com
pany is not liable for loss or damage un
less otherwise provided by additional 
riders :

1. In the event there is any other in
surance.

2. While the hazard is increased by any 
means within the control or knowledge of 
the assured.

3. While mechanics are employed in 
altering the building beyond the period of 
15 days.

4. While certain inflammable and ex
plosive products are kept on the premises.

5. If the property insured is a manu
facturing establishment and is operated at 
night.

F ire  in su ran ce is not the so le coverage th a t is needed by m ost in d u stria l concerns. The 
above show s th e  resu lt of an exp losion  k ill in g  one person, in ju r in g  fifty  o thers, and cau sin g  
a h a lf m illion  dollars o f p roperty  d am age w hen  th e  p la n t o f the P u g et Sound and A lask a  
Pow der Com pany w as w recked by tw o exp losion s near S eattle . Photo , W ide W orld Studios
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W hy

W e Picked

NWNL
R. H. Carter and V .  L. Thompson, life 
insurance men of high standing and years 
of experience, were recently appointed 
as N WN L  managers for Arkansas. They 
wrote and placed in the Arkansas 
Gazette an advertisement announcing 
their appointment, from which the fol
lowing is taken:

picked the Northwest
ern National Life for the follow
ing specific reasons:

1 . A ge, size, strength and repu
tation in all of which respects 
the Northwestern National ranks 
among the first ten per cent of 
American Legal Reserve Com
panies.

2 . Sound and conservative in
vestment program. Forty-four per 
cent of total assets in high grade 
bonds and cash, bonds showing 
present market value substantially 
higher than purchase price. No  
part of legal reserves invested in 
stocks of any character.

3 . Offers both participating and 
non-participating insurance at ex
ceedingly favorable r a t e s  t o  
policyholders.

4 . H ig h ly  deve loped  agency  
training program, especially valu
able to new men in the life 
insurance business.

Northwestern National
LIFE INSURANCE COMPANY

O. J  ARNOLD, p u n i n r

S T R O N G ' *  Minneapolis.Minn. —L I B E R A L

6. While the described building is un
occupied beyond a period of 10 days.

7. Caused by explosion or lightning un
less tire ensues, and then to the extent of 
the damage by fire only.

All of these conditions may be ampli
fied and most of them must be changed 
for the banker or customer so that ade
quate protection is secured.

The mortgage clause recently adopted 
by the Chicago board is quoted in part 
and is of vital importance to take care of 
the mortgagee insurance:

“Loss or damage, if any, under this
policy, shall be payable to--------------
mortgagee (or trustee) or successors 
in trust, as interest may appear, and 
this insurance as to the interest of the 
mortgagee (or trustee) only therein, 
shall not be invalidated by any act or 
neglect of the mortgagor or the owner 
of the within described property, nor 
by any foreclosure or other proceed
ings or notice of sale relating to the 
property, nor by any change in the 
title or ownership of the property, 
nor by the occupation of the premises 
for purposes more hazardous than are 
permitted by this policy; provided 
that in case the mortgagor or owner 
shall neglect to pay any premium due 
under this policy, the mortgagee (or 
trustee) shall, on demand, pay the 
same.”
The banker should be interested in the 

“Loss Payable” clause on fire insurance 
policies where he may be interested from 
a loan point of view. I have in mind a 
particular case that was brought into our 
office for review by one of our banker 
clients. They had made loans, together 
with some 14 other banks located in 
as many cities, to a sugar corporation for 
goods in warehouse, and, being good 
bankers, desired the fire insurance poli
cies scrutinized which the corporation 
carried protecting the property, the 
sugar and warehouses, which were the 
principal assets of the corporation. The 
“Loss Payable” clause in these particular 
policies was ambiguous, and if a loss ac
tually had occurred, it would have been 
necessary that a technical release be ob
tained from any bank ceasing to have a, 
further interest in the policy, bearing in 
mind that there were some 14 banks 
making loans to the corporations as enu
merated in the “Loss Payable” clause. 
The policy being in the amount of 
$6,000,000, you can visualize the amount 
of interest accumulated daily awaiting 
the mails to get signed releases from the 
banks having no further interest, before 
the insurance companies’ checks could be 
cashed.

The proper wording of the “Loss Pay
able” clause should have been, “Loss or 
damage, if any, under this policy should 
be adjusted with the assured and payable 
to the following banks.” This type of

clause, of course, would supersede the re
strictions in the printed conditions of the 
policy which states that “the policy will

t v e r y  So Often 
Something Outstanding

Appears
F o r  i n s t a n c e :—- 

Non-Cancellable Dividend Accident 
Policy Pays for E v e r y  Accident.
$100 to $150 per m onth  for 

train, street car or steam boat 
accidents.

$60 to $90 per m onth  for auto 
accidents.

$40 to $60 per m onth  for all 
other accidents.

$500 to $5,000 for accidental 
death, or loss of lim bs.

Non - Cancellable, Non - Proratable, 
Liberal Dividends at end of five, ten 
and fifteen years.

W ritten for Ages 15 to 60, but may 
be carried to 70.

Premium only $1 3 per year
WE WELCOME INQUIRIES 

Great Western Insurance Co.
Great Western Insurance Building 

DES MOINES, IOWA
More than four million dollars paid to 

policyholders for loss of time 
benefits alone.

MINNEAPOLIS
A c c o u n ta n ts

O ldest firm in Des M oines 
Call us for certified work

MUEHLE, REAM & McCLAIN
110S C om m on w ealth  Building

Steel and Copper Engraved
S T A T I O N E R Y ,  B U S I N E S S  

A N N O U N C E M E N T S  A N D  C A R D S

F o r  q u a l i t y  w o r k  a d d r e s s  
W a lla c e -H o m e s te a d  C o., D e s M o in e s
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REAL COOPERATION 
FOR BANKER AGENTS
contracts with bankers both  lucrative and highly desirable.

1. M odern F lexible Policies
2. Tested Sales P lan
3. Real H elp from  T rained  Field  Men
4. P rom p t Hom e Office Service
5. A ccident and  H ealth  lines.

This policy of real cooperation helps sell new business and 
holds business already w ritten . It enables you to give your 
custom ers the com plete, dependable advice and service yon 
have in  m ind. W rite  us fo r our a ttractive contracts for 
bankers.

Des M oines Life & A nnuity  goes a long way to m ake its

It provides:

Des Moines
J. J. S H A M B A U G H ,  President 

DES M O IN E S ,  I O W A
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become void if any interest of the insured 
l)e other than unconditional and sole.” 
This is a technical point, but one which 
every banker should be alert in reviewing 
when making a loan in which insurable 
property is the basis of this loan.

A  C o s t l y  L e s s o n

IT IS a cardinal principle with banks 
in making mortgage loans that adequate 

fire insurance be carried to protect the 
interest of the first mortgage, but it took 
the St. Louis hurricane a few years ago 
to bring the banker to a realization that 
there was an additional hazard of tornado 
on all outstanding mortgages. This is not

costly protection and it takes one addi
tional risk off the books of the banker or 
issuer of the first mortgage.

Another point in which the banker 
should have a definite interest is the con
cerns to whom they are loaning money 
who have ventured into the field of self- 
insurance, and it is only legitimate and 
right that the banker should demand that 
those concerns set up adequate insurance 
reserves in their statement to take care 
of any catastrophe losses which may im
pair the financial status of the concern and 
endanger the loan made by the bank. We 
would even venture to say that there is 
but one concern in ten who are self

insurers who set aside adequate reserves 
in their financial statements.

The banker, of course, is interested in 
applying the proper fire insurance pro
tection for his own institution, and it 
is not a difficult task to see that his 
bank premises are adequately protected. 
Strange to say, no fire insurance policy 
protects the banker against fire loss of 
money or securities. This is accomplished 
only through the Bankers Blanket Bond 
wherein is used the term “destruction,” 
which naturally covers the fire hazard on 
money or securities. “Use” and “Occu
pancy” insurance is little thought of as 
applicable to banking institutiolis; how
ever, ask yourself the question—If you 
had a fire in your present banking quar
ters which necessitated closing the build
ing for 30 days, could you estimate the 
Joss or damage to your banking business'? 
“Use” and “Occupancy” insurance is de
signed to protect the profits that might 
have been made had the premises not been 
closed as a result of fire. The rate for 
this type of insurance is not excessive and 
will appeal to the conservative banker- 
mind.

N ebraska Licenses
Insurance Commissioner Kizer reports 

the issuance of licenses, during the year 
ending May 1, to 768 insurance companies 
to do business in Nebraska. These are 
divided as follows: Interinsurance ex
changes 29; assessment accident and 
health associations, 16; mutual casualty, 
22; stock casualty, 135 or grand total of 
casualty companies, 157; fraternals, 45; 
mutual legal reserve life companies, 389; 
assessment life, 2; stock legal reserve life, 
77; grand total life, 163; stock fire, 217; 
mutual fire, tornado and hail, 36; farm 
and village mutual assessment tornado and 
fire, 67; assessment hail and plate glass, 
8; hail companies only, 73; grand total of 
companies supplying propertv Coverage, 
403.

A Record M onth
During the month of April the Iowa 

agency force of the Equitable Life of New 
York, under State Agent M. C. Nelson, 
wrote a total volume of $5,731,600 and 
1,642 applications, a new production rec
ord for the agency and one of the most 
outstanding campaigns ever staged by it. 
Eighty-four per cent of the applications 
were written under binder. The April 
campaign was in honor of President 
Thomas I. Parkinson of the Equitable, 
whose field force throughout the United 
States joined in honoring him.

Of the Iowa agents, all agents scored 
two or more applications for the month, 
60 per cent turned in five or more com
pleted applications, and 62 per cent had 
$10,000 or more in volume. It was the 
largest month by a million arid a half 
that the Iowa agency ever experienced.

Helping Build
Economic Stability

B ANKERS and Insurance M en today, 
m ore th an  ever, are co-operating in  

the effort to stabilize econom ic condi
tions. T hrough th e ir  com bined efforts 
saving is being pu t on a sound basis, defi
n itely  free from  the caprices of specula
tion. Central L ife is glad to have a p a rt 
in  creating economic stability , and is 
pleased w ith the co-operation it has re 
ceived from  its m any banker friends.

C e n t r a l  L i f e  H a s  A s s e t s  o f  M o r e  
T h a n  $ 3 5 ,0 0 0 ,0 0 0 .0 0  a n d  I n s u r a n c e  
in  F o r c e  o f  N e a r l y  $ 2 0 0 ,0 0 0 ,0 0 0 .0 0 .

Central Life
A ssu ran ce Society

MUTUAL
T. C. D E N N Y , P resid en t

D E S  M O IN E S IO W A
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TH E JUN E H O R O S C O P E
The pearl is the June birth stone.

November is the fortunate month for June people, and 
blue is the lucky color.

Famous persons born in June were Rembrandt, Jeffer
son Davis, Rousseau, Nathan Hale, Rubens, Harriet 
Beecher Stowe and C . T. Yerkes, the millionaire.

To men born in June will come great wealth, provided 
they follow congenial employment.

But June people are inclined to wanderlust and rest
lessness, and are vacillating.

If you are a life insurance salesman and like the work, 
but are not under contract, you should immediately 
join the Royal Union, settle down and cultivate a rest
ful spirit. You can make big money with us.

e

ROYAL UNION LIFE
IN SU R A N C E C O M P A N Y

D E S  M O I N E S ,  I O W A

A . C. TUCKER, President
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Increase in  Surety Bonds
Many industrial and mercantile com

panies are showing an increasing interest 
in surety protection against the defalca
tions of members of their working staffs, 
according to the Fidelity & Casualty Co. 
of New York.

Whether this is due to the fear of losses 
that might still develop because of sub
normal business conditions, or to a greater 
realization of the opportunities of trusted 
employes to help themselves to company 
funds, has not been definitely ascertained.

“There was a time,” said an officer of 
the Fidelity & Casualty Co., “when fidelity 
bonds were carried mainly by banks and

other financial enterprises, and only to a 
limited extent by commercial organiza
tions, but in late years there has been a 
noticeable increase in the number of mer
cantile and industrial corporations taking 
fidelity protection against defalcations by 
employes. Recently the gain in such poli
cies taken by ‘nonbanking’ concerns has 
been particularly marked, not only in the 
New York City district but in most other 
parts of the country as well. As a result, 
this class of coverage is showing rapid 
growth.

“Of course fidelity bonds have long been 
carried as a matter of routine by many of 
the larger business corporations but now

the relatively smaller companies are join
ing the ranks of policyholders.

“It seems possible that in the course of 
time bankers who now inquire carefully 
into the financial status of borrowing firms 
or corporations and check up on their fire 
insurance coverage as well as other safety 
factors to be considered by the lender, 
will also insist upon fidelity bond protec
tion so that the peculations of confidential 
clerks, executives, or others, will not im
pair a customer’s financial strength.”

New B ank  at M axwell
The Farmers State Bank of Maxwell, 

Iowa, was organized recently with a capi
tal of $25,000 and a surplus of $10,000.

Hardy Wiliner has been named as presi
dent of the bank, with C. R. Poston as 
vice president, O. W. Parker as cashier 
and Ennis Woods as assistant cashier.

B ank M anagem ent Booklet
The bank management commission, 

American Bankers Association, has just 
issued Booklet No. 6, in its series on com
mercial bank management, dealing with 
the duties and qualifications of executive 
bank officers. Qualifications of an officer 
managing the internal operations of a 
medium sized bank, are discussed under 
analysis of operations, organization, poli
cies, standards and control; of a loan offi
cer, under experience in the community, 
specialization, and dispersion of risks; of 
an officer making unsecured commercial 
loans, underinvestigation of borrower, at
tention to profits, training and experience, 
and familiarity with bank departments ; 
and of an officer making agricultural loans 
under personal contact with farmer, 
knowledge of major agricultural projects, 
knowledge of cattle business and farm ac
counting. Knowledge of building trends, 
familiarity with farmer’s problems and 
personality are discussed as qualifications 
for an officer operating a bank mortgage 
department, and understanding of types 
of securities for an officer handling an 
investment account. Qualifications of 
trust department officers are described as 
knowledge of law, comprehension of ac
counting, understanding of investments 
and experience in business. Qualifications 
of a bank comptroller-auditor are dis
cussed under organization, accounting 
knowledge, comparison and statistics, 
charts, law, taxes, insurance, psychology- 
salesmanship, and judgment.

Copies are obtainable from the Bank 
Management Commission, American Bank
ers Association, 22 East 40th Street, New 
York City.

A fraid  of the Pop
Arthur—I would marry Gertrude but 

for one thing.
George—Afraid to pop the question t 
Arthur—No, afraid to question the Pop.

F o r e m a n -State
C o r p o r a t i o n

Investm ent Affiliate of 
Forem an-State N ationa l B ank

C H I C A G O  N E W  Y O R K
33 N .  L a  Salle St. 52 W all S treet

S A N  F R A N C I S C O  
1604 Russ Building
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This department of THE NORTHWESTERN BANKER is to 
assist subscribers in obtaining goods or service hard to find. 
It is free to subscribers. To non-subscribers the charge is 
five cents per word. Use it. ASK US, as we can tell you 
where to buy anything you need in your bank or for your 
bank. TELL US, as your “ want”  will be published under 
the above heading free of charge. In answering classified 
advertisements which have key numbers please enclose a 
two-cent stamp. This is used to forward your letter.

Position wanted—Young man wishes 
opportunity to learn banking business. 
Address No. 3170, care Northwestern 
Banker.—6.

Wanted — Salesman. Former banker 
who wants to sell high grade bonds and 
listed stocks on attractive basis, on all 
or part time for old established house, 
well known in Iowa. Possibly could ar
range territory to suit your present resi
dence. Address W. D. Hanna & Company, 
Burlington, Iowa.—6.

For Sale—Fisher, marble, three win
dow, L shape Bank Fixture, marble wains- 
coating for walls. Two screw vault doors. 
Address No. 3168, care Northwestern 
Banker.—6 T. F.

W anted—Position in good bank as 
teller or assistant cashier. Five years 
experience as Bookkeeper and Assistant 
Cashier in country bank. Excellent train
ing in all details connected with banking. 
Age 26, married. Can furnish best of 
references. Address No. 3169, care 
Northwestern Banker.—6 T. F.

W anted—Position in country bank. Ten 
years’ experience as stenographer, cleri
cal clerk and teller. Thirty-eight years of 
age. Address No. 3165, care Northwestern 
Banker.—5-T.F.

W anted—By young man, 25, position in 
bank in progressive rural or other com
munity. Four years experience covering 
positions in large Chicago bank, and As
sistant Cashier in country bank. Address 
M. B. McLaughlin, 220 Peoples Bank 
Bldg., Galesburg, Illinois.

Position Wanted—Assistant Cashier. 
Eighteen years bank experience, from 
bookkeeper to cashier. Best of references. 
Address No. 3162, care Northwestern 
Banker.—4.

W anted—Position, preferably as assist
ant cashier, in country bank. Single. 24 
years of age. Excellent training and un
derstanding in the fundamentals and de
tails connected with banking. Address No. 
3163, care Northwestern Banker.—4-TF.

Position W anted—Cashier or Assistant 
Cashier in progressive country bank. 
Eight years experience. Age 35. Mar
ried. Protestant. Can furnish best of 
references. Address No. 3160, care 
Northwestern Banker. 3-T.F.

For Sale—Safety deposit boxes, posting 
machine, and set of marble fixtures. Ad
dress No. 3167, care Northwestern Bank
er.—5 T. F.

Increase Surplus
At the regular monthly meeting of the 

directors of the Commercial State Bank of 
Independence, Iowa, a resolution was 
unanimously adopted rearranging the cap
ital structure of the bank. Under this 
rearrangement the stockholders will add 
$50,000 to their investment in the bank, 
and these funds will replace an equal 
amount of the bank’s present capital stock, 
making such capital now $50,000 and the 
bank’s surplus $110,000.

This action is for the purpose of afford
ing the bank an ample surplus. The action 
of the directors in the adoption of this 
program was unanimous, and they feel 
that the capital structure as now set up 
places this bank in an unusually strong 
position, and it reflects their confidence 
in the institution and in the prosperity of 
the community.

The directors are: M. O. Fouts, presi
dent; Dr. A. G. Shellito, vice president; 
L. C. McGill, cashier; Dr. F. F. Agnew, 
Mrs. Mabel Gillett Buell, John L. Cherny, 
Roy A. Cook, C. A. McEwen, A. T. 
O’Brien, L. C. Soener.

C hairm an of G roup N ine
B. J. Parsons, cashier of the Commercial 

State Bank at Afton, Iowa, was chosen 
as chairman of Group Nine of the Iowa. 
Bankers Association by the representa
tives from the nine counties in the district 
in their annual meeting in Chariton. Mr. 
Parsons has been serving as acting chair
man during the past few months and the 
action of the bankers of the district gives 
him the position in his own right.

Elmer Gookin, cashier of the National 
Bank & Trust Company of Chariton, was 
I’eelected secretary of the group.

During the business session a number 
of resolutions were adopted, including a 
recoi’d vote of commendation for the splen
did manner in which the local bankers en
tertained the visitors in their fifteenth 
annual meeting.

Chicago F. A. Elects
The Chicago Financial Advertisers 

began their sixth year with the election of 
Ernest T. Cunningham of Halsey, Stuart 
& Company, as president. Joseph J. Levin 
of A. G. Becker & Company, Samuel Wit
ting of the Continental Illinois Bank &

Trust Company, and Charles M. Redmon 
of the Boulevard Bridge Bank were elected 
vice presidents; Dorothy Trevino of the 
Personal Loan and Savings Bank was 
chosen treasurer; Pi’eston E. Reed was re
elected secretary.

For The Farmer 
And The Banker

Fr e d  g . e i l e r s
had a 20 acre field  

that w as earn ing  him  
on ly  $100.00 per year  
becau se it w as too  w et  
for a n y th in g  but poor 
pasture. H e tiled  it at 
a to ta l co st of $475.00.

The next year that field 
produced 70 bushels of 
corn to the acre which sold 
at 70 cents for a total of 
$980.00. Thus the first 
year’s crop repaid the total 
cost of tiling and left in his 
bank account five times as 
many dollars as the field 
had ever earned him before 
in one year.

Since then Mr. Eilers’ in
come from that field has 
varied some what with the 
crop planted and the mar
ket prices, but always it has 
been several times as much 
as before the field was tiled.

Tile drainage will in
crease the income of your 
customers who have wet 
fields or spots on their 
farms. Thus it will increase 
the funds handled through 
your bank, and so the 
profits you earn.

Thorough tile drainage 
will go far in solving the 
farm problem of your trade 
territory.

MASON CITY BRICK 
and TILE COMPANY

Denison Building 
M A SO N  CITY, IO W A
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A . B . C A H  A L AN  
P r es id en t

South Dakota 
Bank N ews

Officers South Dakota Bankers 
Association

P r e s id e n t....................  A . B . C ahalan
M iller

V ice P r e s id e n t ....................... J . W . B ry a n t
M itch ell

S ecr e ta ry ....................... G eorge A . S ta rr in g
H u ron

T rea su rer ...............................D on  W . D eV ey  GEO RG E H . S T A R R IN G
W estp ort S ecreta ry

G roup Holds M eeting
Harmon Kopperud of Lake Preston, 

was named president of Group Five of 
the South Dakota Bankers Association at 
the annual meeting held at Huron, to suc
ceed Russell Bard of Miller. Theo. H. 
Meyer of De Smet, was named chairman 
for Kingsbury county.

Mr. Kopperud is vice president of the 
Community State Bank of Lake Preston.

Association to M eet in  H uron
Plans are practically complete for the 

fortieth annual convention of the South 
Dakota Bankers Association in Huron, 
June 24th, 25th and 26th. The three-day 
meeting will attract nearly 350 bankers, 
George A. Starring, secretary, has esti
mated.

The Huron Country Club will entertain 
delegates at a golf tournament the first 
day, with competition expected among 75 
banker-golfers. The executive council 
will meet in the evening. The convention 
proper will get under Avay the morning of 
the second day, Thursday.

Five South Dakota cities and three 
outside states will contribute speakers, 
who will include:

B. F. Patton, president Huron Chamber 
of Commerce; J. W. Bryant, Mitchell, 
vice president State Bankers Association; 
A. B. Cahalan, Miller, association presi
dent; Don W. DeVey, Westport, treas
urer; I. A. Churchill, Huron, counsel for 
the association; L. G. Troth, Pierre, 
state secretary of agriculture ; Harold E. 
Wood, Chicago, vice president Foreman- 
State Corporation; Governor Warren 
Green; James E. Clark, NeAV York, editor 
American Bankers Association Journal; 
Theodore Christianson, Minneapolis; 
former governor of Minnesota; E. A. 
Rüden, Pierre, state superintendent of 
banks; Bruce Barnes, Pierre, state sheriff; 
Herbert V. Prochnow, Chicago, repre
sentative of First National Bank; and 
William E. Perrenoud, Sioux Falls, repre
sentative American Institute of Banking.

Special entertainment features are be
ing planned for the wives of the bankers, 
with the social climax being a dancing 
party at the Huron Country Club, Thurs
day evening.

The program is so arranged that the 
convention aauII be concluded at noon the 
final day instead of late afternoon, to 
permit delegates to drive home after the 
last session if they desire.

Banks A re Consolidated
The HillsvieAV State Bank of HillsA7iew, 

South Dakota, has been consolidated Avith 
the Farmers State Bank of Hosmer, the 
state banking department has announced. 
All assets and liabilities of the Hillsview 
bank have been taken over by the Hosmer 
institution.

G roup F our
WatertoAvn was selected for the 1932 

meeting place of Group Four of the South 
Dakota Bankers Association at the an
nual meeting in Milbank.

George K. Burt, Watertown, Avas 
elected president; J. A. Anderson, Pier- 
pont, vice president, and Bert Morgan, 
WatertoAvn, secretary-treasurer.

A berdeen Consolidation
The Aberdeen, South Dakota, National 

Bank and Trust Company and the First 
State Savings Bank Avere merged last 
month under the name of the former, 
giving Aberdeen a national bank Avith re
sources of more than $4,000,000.

Terms were agreed upon by the boards 
of directors of the two institutions at a 
recent meeting. It Avas announced that 
the personnel of both banks will be re
tained.

Urges Tax R eduction
Bankers of central South Dakota were 

urged to take an active part in the fight 
for a downward revision of taxes in an 
address in Huron, South Dakota, by A. 
Kopperud, pioneer Kingsbury county 
banker Avho is now vice president of the 
Federal Land Bank at Omaha.

One of the principal speakers at the 
Group Five meeting of the South Dakota 
Bankers Association, Mr. Kopperud said 
that the best Avay to reduce taxes is to 
elect officials who Avill be Avatchful of 
public expenditures.

The annual business meeting of the

group resulted in the election of Harmon 
Kopperud of Lake Preston, brother of the 
Federal Land Bank official, to the presi
dency of Group Five. Vice president last 
year, Mr. Kopperud succeeds Russell Bard 
of Miller.

L. A. Anderson of Hitchcock was named 
vice president and George M. Townsend 
of Huron Avas reelected secretary-treas- 
urer. In addition to serving as vice pres
ident of the group, Mr. Anderson Avil 1 
continue to act as county chairman for 
Beadle county.

Other county chairmen who were re
named include: C. W. Gardner, Ree
Heights, Hand; L. J. Branch, Pierre, 
Hughes; R. J. Drew, Highmore, Hyde; M.
J. TAvist, Doland, Spink; Arthur Owen, 
Onida, Sully; Theo. H. Meyer, De Smet, 
Kingsbury.

B ankers Endorse K ibbee
Representatives of 31 South Da

kota banks met in Huron, last month, 
for the purpose of endorsing the candidacy 
of H. R. Kibbee, president of the Com
mercial Trust & Savings Bank of Mitchell, 
for director in Class A of the Federal Re
serve Bank of Minneapolis, to fill the 
vacancy caused by the death of J. C. 
Bassett of Aberdeen.

Mr. Kibbee has had wide experience as 
a banker, having begun his career Avith  
the First National Bank in Mitchell in 
1883. He organized the Commercial Trust 
& Savings Bank, January 1, 1897, was its 
first cashier, and its president since 1909.

Mr. Kibee has been active in all civic 
affairs, and Avas city treasurer for 38 
years. He was formerly a member of the 
South Dakota Banking commission. He 
is a lifelong student of financial affairs 
and has long been recognized in South Da
kota and the northwest as an exponent of 
progressive and safe banking.

Increases Capital Stock
The Security State Bank of Ethan, 

South Dakota, has increased its capital 
stock from $20,000 to $25,000 which makes 
the second increase in capital stock Avithin 
the last four years. In December of 1928, 
the stockholders voted to increase the cap
ital stock from $13,500 to $20,000 and have 
just received their certificate from the 
superintendent of banks at Pierre author
izing the second increase leaving $8,000 in 
the undivided profit account or $33,000 
capital and profits.

Issues Rew ard Poster
The South Dakota Bankers Association 

has issued a two-color reward poster of
fering “$1,000 Reward for Bank Rob
bers, Dead or Alive.” The posters have 
been issued to each member of the asso
ciation AA'ith the request that they 
be displayed in a conspicuous place in 
the bank lobby.
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It is believed that this will have a 
tendency to discourage would-be bandits. 
For it is a fact that robbers are prone to 
avoid those places which offer a large re
ward for their dead bodies.

S tandard  M ortgage Laws

PLANS to expedite home ownership 
through standardization of state mort
gage laws are presented by Donald E. 

Bridgman of Minneapolis, in the current 
legislative bulletin of the Mortgage Bank
ers Association of America. The article 
is based upon an address which he made 
recently before a meeting of Chicago mort
gage bankers and lawyers describing tne 
provisions of the Uniform Mortgage Act 
framed by the National Association of 
Commissioners on Uniform State Laws 
for which he acted as draftsman.

“An idea of the diversity of mortgage 
laws may be obtained from the following 
facts,” he states “28 states regard a mort
gage as a lien at all times; four states re
gard it as a lien until default, and then 
an estate; 16 states regard it as an estate. 
Twenty-five states give the mortgagee 
right to possession only on foreclosure; 
six states do so subject to change by agree
ment between the parties; six states give 
the mortgagee right to possession on de
fault; and nine states give the mortgagee 
right to possession on execution of the 
mortgage subject to stipulation.

“In eight states the trust deed with pow
er of sale is the form in general use, and 
in one state, Illinois, the trust deed with
out power of sale. In the remaining 
states the mortgage is in general use, with 
the power of sale in ten of them. In 28 
states foreclosure is by suit in court, and 
in 12 of these this method is required by 
statute. In 18 states foreclosure is usual
ly by power of sale, and seven of these 
have a period of redemption. Seventeen 
states have no period of redemption on 
foreclosure, and the remainder have such 
a period varying from six months to two 
years. The details relating to foreclosure 
proceedings and redemption vary, not be
ing the same in any two states.”

Under such conditions the flow of funds 
from one state to another for financing 
of home and farm ownership is retarded 
somewhat more than would be the case if 
mortgage bankers and investors could op
erate under uniform and simple laws. To 
illustrate the diversity of procedure, Mr. 
Bridgman cites one instance where $3,000 
in costs and attorney’s fees were incurred 
in one state to foreclose on a $27,000 
mortgage whereas in an adjoining state 
which has a model up-to-date law, costs 
and fees of only $239.80 were reported 
in foreclosing a mortgage of $17,000.

“Earlier uniform acts in the field of 
commercial law have been most success
ful,” he explains. “The Uniform Negotia
ble Instrument Acts have been adopted

in all of the 48 states, while the Uniform 
Warehouse Receipts Act, Bills of Lading 
Act, Sales Act, Stock Transfer Act, Part
nership Act and Limited Partnership Act 
have all been passed in a large number of 
states. The need for uniformity of state 
laws has greatly increased with improve
ments in transportation, closer relations 
beUveen states and the enlarged volume of 
interstate dealings.”

E n d o r s e d  b y  Many

THE Uniform Mortgage Act has been 
endorsed by the American Bar Asso
ciation, National Association of Real 

Estate Boards, American Title Association 
and numerous mortgage law professors

and attorneys representing the large lend
ing institutions. The Journal of Political 
Economy of the University of Chicago 
maintains that the Act is fair to both bor
rower and lender, and declares that it 
“affords better economy of time and 
money. It relieves the courts, shortens 
records and promotes uniformity. These 
features should impress all pai’ties con
cerned.”

Among the economies that can be ef
fected are: general use of 150 word short 
form mortgages in place of present forms 
of several thousand words, and consequent 
saving to taxpayers in reducing expensive 
fireproof space required for preserving 
public records.

S p e e d - E  f f i c i e n c y

G rain , hay and live stock d rafts on 
Sioux City, sent th rough  this old, 
reliable hank, are hand led  in  a 
speedy, efficient m anner. F o r 35 
years we have satisfied our corre
spondent hanks— and each day are 
m aking new friends.
Use our specialized services fo r all 
your Sioux City transactions.

Live Stock
Na tio n a l  Ban k

SIOUX CITY, IOWA
Affiliated in

NORTHWEST B A N C O R P O R A T IO N  GROUP

C o m b i n e d  R e s o u r c e s  
O v e r  $495,000,000

N o r t h w e s t e r n  B a n k e r  J u n e  1931Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



64

J. G. LOWE
President

Nebraska 
Bank News

Officers Nebraska Bankers 
Association

President...............................J . G. Lowe
Kearney

Chairman, Executive C o u n c il....
.................................E. N. Van Horne

Lincoln
Treasurer ............... Denman Kountze
Secretary......................Wm. B. Hughes

Omaha
WM. B. HUGHES 

Secretary

Elected Cashier
At a recent meeting of the board of 

directors, Fred H. Wackel was elected 
cashier of the First National Bank of 
West Point. The election of Mr. Wackel 
fills the vacancy caused by the death of 
Wm. Gentrup.

Mr. Wackel has had several years’ bank
ing experience at the former Nebraska 
State Bank in West Point.

H eads A ssociation
W. F. Wenke, Pender, was named pres

ident of the Northeast Nebraska Bankers 
Association at the annual convention held 
in Norfolk, succeeding Rollie W. Ley of 
Wayne, who served as head of the organi
zation the past year. S. D. Thornton, Jr., 
Neligh, is new vice president; Fred Mul
ler, Norfolk, secretary; and George H. 
Haase, Emerson, treasurer.

H eads Creighton B ank
At the annual meeting of the board of 

directors of the Creighton National Bank, 
George Wright was elected president to 
succeed J. F. Green, who died recently. 
Mr. Wright has been actively identified 
with the institution as vice president, 
M. F. Harrington of O’Neill, was chosen 
vice president in Mr. Wright’s place. Mrs. 
Rene Rodgers was made assistant cashier.

Buys Creston B ank
The Citizens State Bank of Creston, 

Nebraska, which has been under the con
trol of C. C. Sheldon and R. M. Campbell 
of Columbus, has been sold to Fred Rabler 
of Leigh, who took possession last month. 
Mr. Rabler and his son, Fred, Jr., will 
conduct the bank hereafter though Ralph 
Barrett, who has been in the bank for 
several years, will remain with it.

0. W. Hanh who has been with the 
bank since its consolidation Avith the 
Farmers State Bank about seven years 
ago, and Charles Hook will remain A\7ith 
the bank for about 30 days.

G resham  Banks Merge
T avo banks, the First National Bank of 

Gresham, Nebraska, and the Gresham 
State Bank have merged and will operate

under the name of the Gresham State. 
David Young is president ; Arthur Wat
ford, cashier, and Robert Heinke chair
man of the board of directors.

H eads O m aha C hapter
Milton Barlow of the United States Na

tional of Omaha, was reelected president 
of the Omaha chapter of the American 
Institute of Banking at a meeting of the 
board of governors.

Other officers elected by the institute 
are: Vice president, Jess Billings, Occi
dental Building and Loan Association; 
secretary, Ernest Tanner, First National 
Bank; treasurer, Wallace Johnston, Stock 
Yards National Bank.

Mr. Barlow has been transferred from 
the savings department of his bank to 
teller in the commercial department.

Pays 7 0 %  D ividend
The State Bank of Madison, Nebraska, 

Avhich Avas closed last December and put 
in the hands of a receiver, has paid de
positors a dividend of 70 per cent of the 
money due them. This Avas the first divi- 
dend to be paid.

Prospects appear to be good that the 
bank will ultimately pay depositors 100 
cents on the dollar.

A ssistant C ashier
At the regular monthly meeting of the 

board of directors of the Farmers and 
Merchants Bank, of Omaha, Mr. Isaac G. 
Watson Avas elected assistant cashier.

Mr. Watson has been in the employ of 
the bank for the past 10 years.

Celebrates 55tli W edding 
A nniversary

Last month, Mr. and Mrs. Fred H. 
Davis of Omaha celebrated their fifty-fifth 
wedding anniversary. Mr. Davis is presi
dent of the First National Bank of Omaha, 
and dean of Omaha bankers.

The anniversary was marked by no de
parture from his business routine, which 
keeps him at his desk daily from 10:30 
a. m. until 5 p. m.

Mr. Davis said:
“My advice to a young man would be

to get hold of a good job, w ork h a rd  and 
keep it. M ake feAV changes. Remem ber 
the old adage about the  ro lling  stone. 
H a rd  w ork and close app lica tion  to busi
ness are the only m eans tow ard  success 
th a t I  knoAV anyth ing  about. The rearing  
of children is the only Avay tow ard  h a p p i
ness in  a fam ily .”

Mr. and Mrs. Davis were married in 
Trinity cathedral, Omaha, May 11, 1876. 
Mr. Davis will be 78 years old, June 10th.

R etu rns from  T rip
Gwyer Yates, president of the United 

States National Bank of Omaha, after a 
three weeks’ business trip through the 
south and east, ending in May, returned to 
Omaha to say:

“Little change is to be noted in the busi
ness situation. One hopeful sign, however, 
is that faetoi’ies are receiving a feAV more 
orders.”

Mr. Yates attended a meeting of the 
executive council of the American Bankers 
Association at Augusta, Ga., as a member 
of its bankruptcy commission; a confer
ence of reserve city bankers at Richmond, 
Va., and then went to New York.

D rop Savings P lan
The Omaha Board of Education in May 

ordered the school savings plan dropped. 
The more than 40,000 children depositors, 
after several years of the thrift savings, 
had accumulated more than $360,000 in the 
First National Bank.

In ending the system, the school board 
gave as a reason the burden of work the 
plan placed upon teachers, Avhich seemed 
too much in vieAV of the larger classes that 
each teacher Avill have next year.

According to Walter L. Piepont, presi
dent of the board, the banking plan had 
also, in some cases, proved embarrassing 
to the pupils from homes where even the 
minimum deposits had been hard to get,

Before the plan Avas abandoned, a rule 
had been made that 25 cents would be 
the minimum deposit accepted, and pupils 
had been gi\Ten enA7elopes in which to keep 
smaller coins until 25 cents Avere raised. 
Several hundred accounts at the F irs t N a
tional Bank, however, contained only from 
1 to 5 cents.

FORD HOYEY, president of the Stock 
Yards National Bank of Omaha, and L.
K. Moore, assistant to the president of 
the Stock Yards National, were elected 
A7ice presidents of the Northwest Live 
Stock Loan Company, organized at Minne
apolis with an authorized capital of 
$1,000,000. Edward W. Decker, presi
dent of the NorthAVest Bancorporation, 
said the neAV company would finance live 
stock operations. The president is Alex 
Highland, a \7ice president of the North
west Bancorporation.

NEW MEMBERS of the board of 
governors of the Omaha Chapter of the
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American Institute of Banking, elected 
for two-year terms, are Wallace Johnson, 
Stock Yards National Bank; Ernest Tan
ner, First National Bank; Richard Gash, 
Live Stock National; Milton Barlow, 
United States National, and Ray Nelson, 
the Federal Reserve Bank.

THE SIXTH ANNUAL Nebraska land 
valuation and management course spon
sored by the Mortgage Bankers Associa
tion of Nebraska and the department of 
agronomy and conservation and soil survey 
division of the college of agriculture, 
Nebraska University, was held during 
May. The course included a field trip 
from Norfolk to study different soil types 
of nearby farms, and a. banquet when Dr. 
George E. Condra and Dean W. W. Burr 
of the state university talked. Talks dur
ing the field trips were by Henry Hall of 
E. H. Lougee, Inc., and Charles Mead of 
the Omaha National Company, and others.

CHARLES T. KOUNTZE, chairman of 
the board and vice president, and Denman 
Kountze, vice president of the First Na
tional Bank of Omaha, attended a meeting 
recently in New York of the Kountze 
Brothers banking house.

THE FARMERS AND MERCHANTS 
BANK opened its doors for business in 
West Point, Neb., April 25th. It was 
formed by taking over 50 per cent of the 
deposits of the former Nebraska State 
Bank, and began business with assets of 
$193,401.72. G. I. Collins is president; 
Gerhard Stalp, vice president ; W. T. 
Knieval, cashier; Dorothea Reppert, as
sistant cashier. Directors are G. J. Col
lins, Gerhard Stalp, Earl Reppert, Joseph
A. Jerman, W. T. Knieval.

MILTON BARLOW, of a banking 
family long known in Omaha in connec
tion with the United States National 
Bank, is the new president of the Omaha 
Chapter of the American Institute of 
Banking.

The vice president is Jess Billings, 
Occidental Building & Loan Association; 
secretary, Ernest Tanner, First National 
Bank; treasurer, Wallace Johnson, Stock 
1 ards National Bank. Mr. Barlow has 
been transferred from the savings depart
ment to teller in the commercial depart
ment of the United States National Bank.

W. DALE CLARK, president of the 
Omaha National Bank, according to usual 
custom of the Omaha Chamber of Com
merce, was to be advanced to the presi
dency June 9th. Mr. Clark has served 
during the past year as chairman of the 
executive committee of the chamber. Mr. 
Clark succeeds E. H. Hoel as president of 
the chamber.

dead. She had succeeded to the presidency 
after the death of her husband. She had 
lived in Gretna nearly all her life, and had 
been active in civic affairs. Three sons and 
five daughters survive.

THE RECENT SESSION of the 
Nebraska Legislature was marked by the 
passage of few laws relating to banks or 
banking procedure. House bills that Avere 
passed and became laws Avere:

H. R. No. 39, by Davis of Weeping 
Water: Provides for payment by state
and county treasurers of a service charge 
of not more than one per cent to banks 
in which are deposited public funds.

H. R. No. 130, by Blackman of Tilden: 
Requires state banks as Avell as national

banks to give bond for safekeeping of 
public funds deposited by city or village 
treasurers.

H. R. No. 141, by Nuenberger of Wake
field : Provides for deposit of money of 
school district or toAvn treasurer in banks 
designated by the governing board. Treas
urer not liable on bond for deposits thus 
made.

Senate bills that became laws were :
S. F. No. 108, by Wellensiek of Grand 

Island : Provides for restoration of capi
tal stock of state banks by assessing stock
holders; provides for sale of stock of in
dividuals if assessment is not complied
AATitll.

S. F. No. 137, by Wellensiek: Provides 
that capital invested in state banks shall

MIDLAND BANK
LIM IT ED

À  C o m p le t e  B a n k i n g  S e r v i c e
The Midland Bank offers exceptional facilities 
for the transaction o f banking business of every 
description. It has offices in the Atlantic Liners 
“ A q u i t a n i a ”  “  B e r  eng a r i a ”  “ M a u r e t a n i a ”  
and with affiliated banks operates over 2 55 0  
branches in Great Britain and Northern Ireland.
The offices in Poultry and at 196  Piccadilly are 
specially equipped for the use of American visitors.

Head Office: POULTRY, LONDON, E.C.2 
Overseas Branch: 12 2  OLD BROAD STREET, LONDON, E.C.2

TOTAL RESOURCES EXCEED $ 2 ,0 0 0 ,0 0 0 ,0 0 0

Live Stock National
O M A H A

Invites you to visit them 
when in Omaha

" T H E  B A N K  O F  P R O M P T  S E R V I C E ”

Bank

MRS. P. J. LANGDON, 60 years old, 
president of the Bank of Gretna, Neb., is
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be determined on amount invested rather 
than on assessed valuation of such banks.

S. F. No. 143, by Bowring of Merriman: 
Provides for giving by banks of surety 
bonds or approved securities for safety 
for public deposits.

THE NEXT state convention of the 
Nebraska Bankers Association will be held 
in Lincoln October 22nd and 23rd, the 
dates asked for by the Lincoln bankers.

GROUP THREE of the Nebraska 
Bankers Association, at its meeting at 
Norfolk, elected the following officers: 

President, W. F. Wenke, cashier, 
Pender State Bank; vice president, S. D. 
Thornton, Jr., president, Security State 
Bank of Neligli; secretary, Fred W. Mul
ler, cashier, Security State Bank, Nor
folk; treasurer, George H. Chase, cashier, 
Farmers State Bank, Emerson.

Senator Bulow of South Dakota was a 
speaker at the group’s banquet.

A rgum ent Against Personal Surety
Herbert C. Kohlwes of the Pacific de

partment of the Hartford Accident and 
Indemnity Company has been writing a 
series of educational articles on fidelity 
and surety bonds in recent issues of the 
Hartford Agent. In a recent article Mr. 
Kohlwes points out that by watching the 
probate register at his local courthouse 
the alert casualty agent will discover that 
in many cases private parties (often per
haps friends of the agent) are sureties un
der the bonds on file and that many an 
agency commission is lost through the fil
ing of these personal bonds.

“Here indeed,” says Mr. Kohlwes, “is 
a virgin field of judicial bond business 
free from competition. This condition 
gives you the opportunity to encourage

the use of the corporate surety bonds and 
to make known the dangers of personal 
suretyship to the habitual personal sure
ties and the reputable attorneys in your 
community.

“The dangers of personal suretyship 
were known to the ancients. The Temple 
of Delphi bore an inscription, ‘Suretyship 
is the precurser of ruin.’ The Bible con
tains many passages referring to the haz
ards of personal suretyship, the most 
famous being, ‘If thou be surety for thy 
neighbor, thou art ensnared by the words 
of thv mouth.’ These truths apply with 
added force today.

“The late Judge Gary, who was one of 
the outstanding figures of modern times, in 
his will gave his family a legacy of good 
advice. He said—‘I earnestly request my 
wife and children and descendants that 
they steadfastly decline to sign any bonds 
or obligations of any kind as surety for 
any other person or persons.’ Judge Gary 
had undoubtedly seen many instances of 
ruin brought about by personal surety
ship.

“Some may ask, ‘Since personal surety
ship is so dangerous why does the prac
tice exist?’ The personal surety’s igno
rance of the hazards he assumes is one of 
the ‘reasons.’ Personal sureties don’t real
ize that the obligations they take on place 
the welfare of their family and themselves 
in jeopardy. On carefully selected risks, 
written by surety companies, losses are 
many and large.

“If  surety companies which make a 
practice of bonding sustain such heavy 
losses how can the personal sureties afford 
to lay themselves open to these risks ? In
deed, the small premium paid for a cor
porate surety bond is insignificant in com
parison with the perilous nature of the 
undertaking. Another ‘reason,’ rather 
‘excuse,’ for the prevalence of personal 
suretyship is the sense of false economy 
that prompts the applicant to ask his 
friends to sign his bond just to save the 
bond premium. If  the applicant for a 
bond would stop to realize how small the 
premium for a corporate surety bond 
really is, the dangers he is exposing his 
friends to and the consequent obligation 
he is placing himself under, he would not 
ask anyone to sign his bond.

“Surety companies make a business of 
guaranteeing the honesty of employes and 
the faithful performance of duties and 
honesty of fiduciaries and officials. Edu
cate the public to the dangers of personal 
suretyship and the advantages of corpo
rate surety bonds. This educational cam
paign will be a benefit to you besides being- 
a valuable service to the members of your 
community.”

It is neither wise nor honest to detract 
from beauty as a quality. There cannot 
be a refined soul insensible to its influ
ence. . . . Beauty is of itself a power.

—Lew Wallace.

The past two years have proved the value 
of conservative management. The 
Northern Trust Company, strong with 
the strength of conservative banking, in
vites your correspondent account.

THE NORTHERN 
TRUST COMPANY

N orthw est C orner LaSalle and M onroe Streets 

CHICAGO
M o r e  t h a n  F o r t y  Y e a r s  in  t h e  S e r v i c e  o f  C h ic a g o
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P rosperity  A head
In a recent address John McHugh, 

chairman of the executive committee of the 
Chase National Bank of New York City 
said:

“Some of us have been bankers for 40 
years or more. We went through the diffi
cult period of the middle nineties, some 
as bankers in the distressed agricultural 
regions, some in the large financial centers. 
We lived through the distress of the last 
half of 1893 and the whole of 1894. We 
witnessed the brilliant but short-lived re
covery of 1895 and the renewed distress of 
1896. We witnessed the marvelous re
covery which began in 1897 and which 
continued with scarcely an interruption, so 
far as business was concerned, to the panic 
of 1907, though there were distressing 
episodes in the stock market in 1901 and 
1903. We witnessed the strong recovery 
of 1909, the moderate reaction and 
relatively quiet business of 1910-13, and 
we have, of course, gone through the crisis 
of the outbreak of the war, the war time 
and the post-war boom, the crisis and de
pression of 1920 and 1921 and the period 
of boom and reaction of recent years.

“Forty years’ experience of this kind 
gives one a certain steadiness of vision, a 
certain ability to look beyond the immedi
ate situation. When markets are booming 
and hope and enthusiasm run high and 
prices mount with great rapidity, we do 
not trust them. We know that enthusi
asms will overdo themselves in boom times. 
We grow cautious and we exert our in
fluence towards moderating the enthusiasm 
about us. When reaction and extreme de
pression come, again we do not believe in 
them. We know that they are overdone. 
We know that men are needlessly de
pressed, and that exaggerated fears and 
absurd rumors make no proper basis for 
a judgment of the future.

“The United States of America will not 
stay long on a level of business as low as 
that of the winter of 1930-31, nor will the 
outside world. Part of our troubles are 
the unavoidable consequences of valid 
causes. Part of our troubles will not im
mediately disappear. But a large part of 
our trouble is the consequence of a paralyz
ing fear, unreasonable and partly unrea
soning, and when this fear gives way to 
reasoned calculation of facts, business will 
speedily become very substantially better.

“I am not disposed to think that we can 
dissipate fear merely by talking cheer
fully or that we can dissipate unreason 
merely by talking reasonably, though both 
of these things help. Rather, my experi
ence would teach me that there is a cer
tain rhythm in these matters, that there is 
a law in human psychology of action and 
reaction. Fear and enthusiasm are largely 
emotional rather than intellectual. We get 
rid of them by going through them. After 
a Avhile they wear themselves out. The 
change comes, not with the change in the

facts, but merely with the rebound in our 
spirits. Business is bad. It will get bet
ter. In time it will be very good again. 
And then in all probability we shall build 
false hopes upon it. We shall probably 
overcapitalize it. We shall probably erect 
unsound credits on the basis of beliefs and 
hopes. And then, if we do as heretofore, 
it will get bad again. I believe that Ave are 
about through the worst of the present de
pression, and that better times are ahead 
of us.”

County B ankers E lect
H. N. Rye was elected president of the 

Winnebago County Bankers Association

at a meeting held at Buffalo Center, Iowa, 
last month. The meeting was held at the 
Buffalo Hotel, where a seven o’clock din
ner was served, with the Buffalo Center 
bankers acting as hosts. Other officers 
elected for the ensuing year were A. M. 
Erdalil, Rake, vice president, and C. L. 
Peterson, Buffalo Center, secretary-treas
urer. Mr. Peterson is a former Forest 
City man, being a son of Mrs. H. T. Peter
son, of this city.

Wife: “John, the house is on fire!”
John (sleepily) : “Well, go shut off

the furnace. There’s no use wasting coal.” 
— Cornell Widow.

CZast iron kettles can be 
manufactured and sold in 
volum e— massproduction. 
But even in this modern age, 
bank items are individual and 
should receive individual 
attention.
Drovers Service is built on 
personal service to Corres
pondent Banks.

D R O V E R S
NATIONAL B A N K  
TRU 5T6‘ BAVIN G5 BANK

Union Stock Yards -* Chicago, 111.
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C. B. BROMBACH 
President

Minnesota 
Bank News

Officers Minnesota Bankers 
Association

President....................C. B. Brombach
Minneapolis

V ice President.............J. R. Chappell
Winona

Treasurer...................... W. L. Brooks
Bemidji

Secretary.......................George Susens
Minneapolis

GEORGE SUSENS  
Secretary

Casliier a t W aterville
H. L. Sargent has accepted a position 

as cashier of the Security State Bank of 
Waterville, Minnesota, succeeding W. L. 
Warburton. Mr. Sargent was formerly 
cashier of the Walnut Grove State Bank 
at Walnut Grove.

P repare  C onvention Program
The program is almost completed for 

the forty-second annual convention of the 
Minnesota Bankers Association, which 
will be held in the Nicollet Hotel in Minne
apolis, June 9th, 10th and 11th.

An imposing array of speakers has been 
secured which will include Governor Floyd
B. Olson, Virgil Jordan, economist of the 
McGraw-Hill Publishing Company and 
editor of The Business Week; J. C. 
Lawrence, former assistant to the presi
dent of the Minneapolis, St. Paul and 
Sault Ste. Marie Railway Company; Con
gressman W. I. Nolan; C. Ben Brombach, 
president of the Minnesota Bankers Asso
ciation, and many others.

Ample entertainment will be provided

for the Minnesota bankers and their wives 
during the three days of meetings. Golf 
tournaments, a smoker, theatre and other 
interesting events will provide ample op
portunity for relaxation.

The attendance this year is expected to 
equal or exceed any previous record.

Reduce In te rest Rates
Interest rates on savings accounts and 

certificates of deposit at all St. Paul banks 
will be reduced to 3 per cent a year effec
tive July 1, according to an announcement 
made by representatives of more than 35 
banking institutions.

The decision to reduce interest rates on 
savings does not affect depositors in the 
First National, Empire National, St. 
Anthony Park State and Produce State 
Banks and the First Trust Company, 
which institutions have been paying 3 per 
cent on savings.

“The reduction in interest rates paid 
depositors is a reflection of the low rates 
obtained by banks at this time on their in
vested funds,” the announcement reads.

“This reduction follows similar cuts in 
other sections of the country, due to a gen
erally reduced rate situation. Bankers 
deem the reduction necessary in the inter
est of sound operation. In Minneapolis, 
the reduction in interest rates on savings 
and certificates of deposit to 3 per cent 
has been effective since April 1, 1931.”

J. N. Peyton, state commissioner of 
banks for Minnesota, recently announced 
that many banks throughout the state have 
been reducing interest rates on savings.

The change to lower interest rates has 
been nationwide. The Chase National 
Bank of New York, the world’s largest, 
announced reduction in interest on savings 
from 3 to 2 per cent.

B ank to Be Reopened
Plans for the reorganization of the First 

and Farmers State Bank of Ghent, Minne
sota, are going forward promptly. Ninety 
per cent of the depositors have signed 
under the 30 per cent reduction arrange
ment, it is said. The reorganized bank 
will have capital of $50,000 and a surplus 
fund of $25,000.

B ankers E lect
Frank W. Luedtke, president of the 

Farmers National Bank of Hutchinson, 
Minnesota, was chosen president of the 
McLeod County Bankers Association.

B ank G roup P residen t
V. L. Johnson of Red Wing, Minnesota, 

was elected president of the Third District 
Group, Minnesota Bankers Association, at 
the annual meeting held in Glencoe.

Among speakers were J. N. Peyton, 
state banking commissioner; C. B. Brom
bach, president of the Minnesota Bankers 
Association; Henry E. Atwood and 
George Susens of Minneapolis, Mr. John
son, Edwin J. Huber of Shakopee and J. 
B. Mairtz of New Prague.

Other officers named were Frank D. 
Herder of Savage, vice president; C. W. 
Weis of Le Sueur, secretary-treasurer, and 
A. B. Larson of Faribault, and Edward C. 
Johnson of Nicollet, members of the ex
ecutive committee.

A luncheon wms served at noon by 
women of the Congregational Church. 
Henry Thoeny of Glencoe, past district 
president, was in charge of the program. 
Approximately 110 bankers of the district 
attended.

B anker Is Dead
Knute C. Hanson, 63, president of the 

First National Bank of Battle Lake, Min
nesota, died at Fergus Falls last month. 
He wras unmarried.

B ank Changes Status
The First National Bank of Rosemount, 

Minnesota, has voluntarily been converted 
into the First State Bank, J. N. Peyton, 
state commissioner of banks, announced

As y o u r  c o r r e s p o n d e n t  b a n k  in  
M in n ea p o lis  we offer you  a c o m p le te  

b a n k in g  a n d  t r u s t  service.

MIDLAND
N A T IO N A L  B A N K  

A N D  T R U S T  C O M P A N Y
W here  Second A v e n u e  South Crosses F o u rth  Street 

M INNEAPOLIS
Affiliated in Northwest Bancorporation Group
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recently. The bank has capital of $25,000 
and surplus of $12,500. F. A. Ruhr and 
Ralph M. Toombs, both of Rosemount, are 
president and cashier, respectively.

B ankers O rganize, P ick  Officers
Superior and Douglas county bankers 

recently attended an organization meeting 
of the Douglas County Bankers Associa
tion in Duluth, Minnesota. E. L. Cass, 
vice president of the National Bank of 
Commerce, was elected president ; George 
Cosgrove of the Solon Springs State 
Bank, vice president, and Robert V. Tier
ney, cashier of the Community Savings 
Bank, secretary-treasurer. The association 
will become affiliated with the State Bank
ers Association, it was reported.

R eelect Officers
Officers and members of the executive 

committee of the First Bank Stock Cor
poration were reelected and four new 
members were added to the board at the 
annual directors meeting in Saint Paul. 
The new directors, whose election increases 
the membership of the board to 73, are 
Carl R. Gray, Jr., of Saint Paul, vice 
president of the Omaha railroad; L. M. 
Lilly of Saint Paul, president of the First 
Bancredit Corporation; Daniel F. Bull of 
Minneapolis, president of the Cream of 
Wheat Corporation, and John D. McMil
lan of Minneapolis, president of the Os- 
borne-McMillan Elevator Company.

Officers were elected as follows:
C. T. Jaffray, chairman of the board; 

George H. Prince, president; Lyman E. 
Wakefield, vice president; Richard C. 
Lilly, vice president; P. J. Leeman, vice 
president and general manager; Lyle W. 
Scholes, vice president; A. McC. Wash- 
burn, vice president and general counsel; 
E. C. Ivibbee, vice president; A. E. Wil
son, secretary and comptroller; M. M. 
Hayden, treasurer; B. W. Phillips, assist
ant vice president ; M. A. Cooley, assist
ant secretary and assistant treasurer.

The executive committee of the board 
is composed of 14 members as follows: 
C. T. Jaffray, Minneapolis; George H. 
Prince, Saint Paul; Lyman E. Wakefield, 
Minneapolis; Richard C. Lilly, Saint 
Paul; P. J. Leeman, Minneapolis; James 
E. Woodward, Butte, Mont.; Sam 
Stephenson, Great Falls, Mont.; T. A. 
Marlow, Helena, Mont.; C. B. Little, Bis
marck, N. D.; R. W. Webb, Minneapolis; 
J. A. Oace, Saint Paul; Julian B. Baird, 
Saint Paul; A. McC. Washburn, Minne
apolis; N. Paul Delander, Saint Paul.

New B ank at Luverne
Under charter from the comptroller of 

the currency, a new national bank was 
opened last month in Luverne, Minn. The 
new institution is named “The Luverne 
National Bank” and is capitalized at 
$50,000 with an initial surplus of $10,000

“ IN  T IM E S  
OF PEA C E” . . .

T h ese  a re  d u ll  d ay s  w ith  re sp e c t 
to  th e  ro u t in e  of everyday  b a n k 
in g  t r a n s a c t io n s  a r is in g  fro m  
d e p o s it  - a n d  - ch eck  o p e ra tio n s . 
R elieved  f ro m  th e  p re s su re  of 
e m erg en cy , th e re  c an  be  n o  b e t 
te r  t im e  th a n  th e  p re s e n t  to  
rev iew  a n d  rev ise  y o u r  c o lle c tio n  
a r ra n g e m e n ts .

An a c c o u n t w ith  th is  b a n k  a s 
su re s  you  of th e  b e s t t h a t  c an  be 
secu red  by  w ay of serv ice a n d  
e ffic ien t a t t e n t io n  to  y o u r  n eed s .
O u r c o n tin u o u s ly  o p e r a t i n g  
t r a n s i t  a n d  c o lle c tio n  d e p a r t 
m e n ts  a n d  d ire c t  c o n n e c tio n s  
w ith  a ll s e c tio n s  of th e  c o u n try  
r e s u l t  in  m a x im u m  in te r e s t -  
b e a r in g  b a la n c e s  w ith in  th e  
s h o r te s t  t im e .

m

. . . T H E  . . .

PHILADELPHIA
N A T I O N A L  B A N K

ORGANIZED 1803

PHILADELPHIA, PA.

C a p ita l ,  S u rp lu s  a n d  P ro fits , $46,000,000
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and undivided profits of $5,000. The ex
ecutive staff will be composed of Chris 
Fitzer, retired farmer, president; J. L. 
Goembel, farmer, vice president; A. A. 
Anderson, cashier and managing officer, 
and Carl Omodt, assistant cashier. Di
rectors are Messrs. Fitzer, Goembel, An
derson, G. W. Ahrendt, manager of the 
Rock Island Cooperative Oil Co., and Lyle 
W. Scholes of Minneapolis, vice president 
of the First Bank Stock Corporation.

The new bank will occupy the building 
that formerly housed the First and Farm
ers National Bank, which closed several 
weeks ago. This property, including the 
fixtures, has been purchased from the re
ceiver of the former bank.

Luverne is the county seat of Rock 
county, in the southwest corner of the state

and is served by the Rock Island and Oma
ha railroads. There is one other bank in 
the city.

O rganize Loan Com pany
Announcing organization of North

west Livestock Loan Company, to be affi
liated with Northwest Bancorporation, 
President E. W. Decker of the latter com
pany said he believes it will prove to be 
one of the most important moves for years 
in the live stock industry of the northwest 
and middlewest. The new company has 
authorized capital of $1,000,000.

Alex. Highland, vice president, North
west Bancorporation, Minneapolis, will be 
president of the Northwest Livestock Loan 
Company. John E. Wagner, treasurer,

Cudahy Packing Company; H. G. Black, 
assistant treasurer, Armour and Com
pany; A. G. Sam, president, Live Stock 
National Bank, Sioux City, Iowra; F. A. 
Birch, president, Stock Yards National 
Bank, South St. Paul; J. C. Thomson, 
vice president, Northwest Bancorporation, 
Minneapolis; Ford E. Hovey, president, 
Stock Yards National Bank, Omaha; L.
K. Moore, assistant to the president, Stock 
Yards National Bank, Omaha; and A. T. 
Hibbard, vice president, Union Bank and 
Trust Company, Helena, Montana, will be 
directors.

Northwest Bancorporation has 135 
affiliated institutions in eight states. It 
finances the live stock industry principally 
through its affiliated banks at Omaha, 
Sioux City, South St. Paul, and other 
points, and through the Cattle Feeders 
Loan Company, Omaha, and the Montana 
Livestock Loan Company, Helena.

President Highland said, “The North
west Livestock Loan Company will not 
only finance the live stock business but 
will be prepared at such times as condi
tions warrant to enter into plans for in
creased production of live stock, improve
ment of grades, and encouragement of 
farmers who may desire to put more ani
mals on their farms.”

Cast H eavy Vote
Approximately 1,000 votes were cast at 

the annual election of Minneapolis chap
ter, American Institute of Banking held 
last month. The following officers were 
elected: President, Lawrence O. Olson, 
Midland National Bank & Trust Company; 
first vice president, R. C. Rutherford, 
First National Bank; second vice presi
dent, Oliver S. Powell, Federal Reserve 
Bank; treasurer, A. M. Urnes, Northwest
ern National Bank; board of governors, 
Earl A. Carlson, First National Bank; 
Richard K. Clark, Farmers & Mechanics 
Savings Bank, and Mary K. Cunningham, 
Lincoln office, Northwestern National 
Bank.

Delegates elected to represent Minne
apolis chapter at the annual convention 
to be held in Pittsburgh, June 8th to 12th, 
include:

Farmers & Mechanics Savings Bank, 
Clarence M. Ostrum and John D. Sime, 
Jr.; Federal Reserve Bank, Walter S. Fer- 
rian, Leo T. Moliter, and William O’Brien; 
First National Bank, Mildred V. Olson, 
Fay D. Shirey, Lawrence A. Doherty, Ar
thur C. Johnson, Ernest G. Peterson and 
Herman Saterlund; First Bank Stock 
Corporation, Edith deWahl; First Minne
apolis Trust Company, Ruth Bergum and 
Lee A. Short; Midland National Bank & 
Trust Company, Earl E. Andrews, Van- 
della Johnson, Paul R. Newhouse and 
John Rusinko; Minnesota Loan & Trust 
Company, La,verna Begin, Clyde Davis, 
Jesse J. Dregger, and Monroe J. Mikkel- 
son; Northwest Bancorporation, Otto A.

There is a
Spirit of Cooperation

th a t sets some in stitu tio n s  apart 
from  others. O ur correspondents 
te ll us th a t th e  ” R ep u b lic” is th a t 
sort o f b an k ; th a t its ou tstand ing  
characteristic  is its d e term ina tion  
to  really  he lp  its  custom ers.

W e hope th is  is true. W e m ake 
every effort to  m ake i t  so.

T h e  N a tio n a l  B a n k  o f  th e  
PUBLIC

OF C HICAGO * *
B a n k in g —A ll Departments

A F F I L I A T E D

C H I C A G O  T R U S T  
• C O M P A N Y

Complete Trust Service 
Real Estate Loans

T H E  N A T I O N A L ,
I R E  F* U B  E I  C

* • C O M P A N Y  - -

Investment Securities and 
Corporate Financing
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Buelow and Lila M. Coakley; Northwest
ern National Bank, Gwendoline Barnard, 
Leonilla Joseph, Erna Zimmerman, Lubin 
Boehme, J. B. Muleahey, W. Jason, Car- 
roll H. Rose; First National group, Julia 
Cummings, St. Anthony Falls office, and 
E. W. Peterson, Hennepin State Bank; 
Northwestern National group, Gordon 
Kruse, Fifth Northwestern National Bank, 
and R. E. Myhre, Fourth Northwestern 
National Bank.

Jo ins B ancorporation
The First National Bank, Marshall, 

Minnesota, one of the oldest banks in 
southwestern Minnesota, which has been 
continuously operating for 40 years, 
became affiliated with Northwest Baneor- 
poration last month. Marshall has a pop
ulation of 3,600 people and is the county 
seat of Lyon county.

Organized in 1891 by C. N. Langland, 
who was its first president, and M. W. 
Harden, who was its first cashier, the 
First National Bank, Marshall, began busi
ness that year.

Wm. Gieseke became a stockholder in 
1894 and his son, W. F. Gieseke, deceased, 
who operated the Marshall Milling Com
pany, became largely interested in the 
bank later. The First National Bank, 
Marshall, is capitalized at $50,000, and 
has deposits of $630,000.

Officers are H. W. Addison, president,
H. H. Gieseke, vice president; J. M. 
Shrader, cashier, and K. E. Sheffield, and
I. M. Evans, assistant cashiers. Directors 
are Messrs. Addison, Gieseke, Shrader, 
Dr. B. C. Ford and E. V. Molle.

Addition of the First National Bank, 
Marshall, brings the number of Minnesota 
institutions in the Northwest Bancorpo
ration to 53, the total number of banks in 
the eight states where Northwest Bancor
poration affiliates are located to 124 and 
the total of all affiliates, including securi
ties and live stock loan companies to 136.

H eads O m aha C hapter
John Kelsen, auditor of the State Sav

ings Bank, Council Bluffs, has been elected 
president of the Omaha chapter of the 
National Conference of Bank Auditors 
and Controllers. Kelsen will be remem
bered as having been connected with the 
National Bank Examiners in Iowa during 
1925 and 1926.

P ioneer B anker Dies
William McFarlane, dean of Monona 

county bankers, died at his home in Blen
coe, Iowa, last month, following a short 
illness of pneumonia. If he had lived until 
June he would have been 79 years old.

McFarlane was born in Lanarkshire, 
Scotland, near Glasgow, June 6, 1852. He 
was educated in Scotland. In 1878 he left

employment with a large mercantile firm 
in Adelaide, Australia.

In 1882 he came to Blencoe and entered 
into a partnership with his brother James, 
in the mercantile business. In August, 
1888, he disposed of this business and 
started the Blencoe bank. The institution 
always has been operated as a private 
bank.

He and Miss Jennie Glenn were married 
May 2, 1889. His widow survives.

McFarlane was active for over a half 
century in Iowa republican politics. He 
was one of the delegates at Philadelphia 
that nominated William McKinley for the 
presidency of the United States.
Scotland for Australia, where he found

Two Banks Merge
The Hillsview State Bank of Hillsview, 

South Dakota, has been consolidated with 
the Farmers State Bank of Hosmer, the 
state banking department has announced. 
All assets and liabilities of the Hillsview 
bank have been taken over by the Hosmer 
institution.

Pamela—Isn’t Roger a naughty dog, 
mummy? He ate my dolly’s slipper.

Mother—Yes, darling, he ought to be 
punished!

Pamela—I did punis’ him. I went 
stwaight to the kennel an’ dwank his 
milk.—The Queenslander.

“ AN ADDRESS OF DISTINCTION”

Renowned . . . For 
Successful Conventions

If you are responsible for a large or small Convention for your 
Industry or Business, consider these advantages. Overlooking 
Lake Michigan, with parklands, beaches and bridle path close at 
hand, Convention days here are pleasant and free from distrac
tions which interfere with Convention sessions. When personal 
affairs are in order you are within a few minutes of Loop busi
ness . . . theatres and stores. The Drake Convention staff, 
available without extra charge, is trained in Convention detail, 
obtaining publicity, reduced railroad fares, entertainment, etc.
Write us for further information.
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North Dakota
Bank News

Officers North Dakota Bankers 
Association

President.......................................................................... J. E. Davis
Bismarck

Vice P resident............................................ Paul T. Kretschmar
Venturia

Secretary............................................................... W. C. Macfadden
Fargo VV. 0 . MACFADDEN  

Secretary

G roup Elects Officers
D. R. Green of Grand Forks was elected 

president of the Northeast District, North 
Dakota State Bankers Association, at the 
concluding session of the annual confer
ence in Langdon.

Other officers named were K. O. Paul
son of Neche, vice president; W. J. John
ston of Fordville, secretary-treasurer, re
elected, and D. M. Upham of Grafton, re
tiring president, member of the state nom
inating committee.

Several speakers explained float and 
service charges and B. E. Groom, agri
cultural chairman of the Greater North 
Dakota Association, addressed the bankers 
on the value of live stock feeding.

N orth D akota N ews
CARL DAVIDSON has been elected 

cashier of the Farmers State Bank, Bat- 
tleview, succeeding K. B. Torgerson, who 
passed away recently.

ALBERT E. LLTBKE, formerly col
lector for the Security State Bank of 
Halliday, has been elected assistant cash
ier of that institution, succeeding W. J. 
Stegmeier, who resigned recently.

LOUIS C. WICK has resigned as cash
ier of the Northwestern Bank of Langdon, 
and H. R. Randahl has been elected to fill 
the vacancy.

AN AMENDMENT has been filed in the 
secretary of state’s office increasing the 
number of directors of the Farmers State 
Bank, Heil, from three to five.

THE FARMERS STATE BANK of 
Lisbon has amended its Articles of Asso
ciation changing the number of its direc
tors to five.

THE SECRETARY OF STATE has 
issued a certificate renewing the term of 
corporate existence of the First State 
Bank, Turtle Lake, for a period of 25 
years.

THE FIRST INTERNATIONAL 
BANK, Minot, has filed an amendment to

its Articles of Association with the sec
retary of state, increasing the number of 
its directors from three to seven.

THE BANK OF S A R G E N T  
COUNTY, Forman, has filed with the sec
retary of state an amendment to its Ar
ticles of Association changing the number 
of its directors to five.

MR. E. G. STEPHENS, formerly vice 
president of the Fanners State Bank of 
Brampton, is now president, succeeding 
H. A. Layman, who has resigned as 
president and director. Mr. Charles Tu- 
sow succeeds Mr. Stephens as vice presi
dent, and Mr. P. H. Bosse has been elected 
to fill the vacancy on the board of direc
tors.

Changes in  T heft M anuals
Many innovations are noted among the 

burglary and theft manual changes effec
tive recently according to James A. Beha, 
general manager and counsel of the Na
tional Bureau of Casualty and Surety 
Underwriters. The blanket safe deposit 
box robbery rates have been substantially 
reduced for banks located in Territory No. 
2, since this form of insurance may now 
be written country-wide at the Territory 
No. 1 rates and in view of the reduced 
rates the policy now excludes coverage on 
property owned by the bank or held by the 
bank in any capacity.

The increasing number of bank rob
beries being committed throughout the 
country has caused the banks located in 
small centers to send their surplus secur
ities to correspondent banks located in 
larger cities for safe keeping. In order to 
meet this situation the burglary under
writers have developed a blanket burglary 
and robbery policy covering securities de
posited for safe keeping with correspon
dent banks, provided the bank is located 
in a city with at least 100,000 population. 
This combination form of insurance is ob
tainable at a rate of sixty cents (60c) per 
thousand dollars ($1,000.00) covering on 
the premises of correspondent or deposi
tory banks in cities with a population of 
at least 100,000 and at a rate of forty 
cents (40c) per thousand dollars

($1,000.00) of insurance covering on the 
premises of the main federal reserve 
banks, located in Atlanta, Boston, Chi
cago, Cleveland, Dallas, Kansas City, 
Minneapolis, New York, Philadelphia, 
Richmond, St. Louis and San Francisco.

There have recently been several in
stances where large industrial concerns 
were held up on their customary pay day 
after many of the employes had already 
received their salaries, and not only were 
the pay roll funds taken but also several 
of the employes who were still standing 
around the paymaster’s office were forced 
to turn over to the bandits the money 
which they had just received. The stand
ard endorsement which has now been pre
pared will extend the paymaster’s robbery 
policy without additional premiums to 
cover money and checks distributed to the 
assured’s employes, provided that the rob
bery occurs inside the assured’s premises 
on the same day that these employes are 
paid off, and that at the same time there 
is a robbery or attempted robbery of the 
paymaster.

The standard burglary and robbery pol
icies contain at the present time an exclu
sion to the effect, “that the company shall 
not be liable for more than the amount ad
vanced or loaned, plus interest accrued at 
legal rates, on property held as a pledge 
or as collateral for an advance or loan.” 
In view of the fact that several states have 
now passed laws making pawnbrokers and 
other loaning agencies responsible up to 
the full value of the articles pledged, it is 
now permissible to revise this clause by 
endorsement to provide full coverage.

The discount for approved tear gas sys
tems protecting banking premises against 
daylight robbery has now been increased 
from ten per cent (10%) to twenty-five 
per cent (25%), effective November 5, 
1930. The burglary underwriters are 
hopeful that this modern scientific weapon 
will successfully frustrate bank robberies, 
and measurably reduce the heavy losses 
which insurance companies have been sus
taining on this line. The push-button and 
automatic gong alarms have not proven 
successful and the discount for these for 
bank robbery insurance is now being elim
inated.

A feature which should prove popular 
with gasoline service stations and simi
larly operated risks who sell and dispense 
merchandise and service outside of the ac
tual premises, is that an interior robbery 
policy covering this type of risk may now 
be endorsed to extend the coverage to the 
entire plot of ground in which the office 
or store is located for an additional pre
mium of fifty per cent (50%).

Under mercantile safe burglary insur
ance rules it is provided that insurance on 
mercantile risks having a No. 8 vault, or 
better, may be issued at bank burglary 
rates and rules. Because of the general 
good experience this provision has been 
changed to include No. 6 vaults and better.
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Iowa Banking News
New B ank  at Cherokee

Articles of incorporation of the new 
Central Trust and Savings Bank of 
Cherokee, Iowa, have been executed. This 
is one of the final steps toward the insti
tution of the new bank, which is capital
ized at $50,000 and which will start with 
a surplus of $25,000.

The directors of the new corporation 
are as follows: H. E. Bennett, Wallace
Caswell, R. A. Caswell, James F. Weart, 
Carl J. Goeb and A. W. Jones. Officers 
chosen are: President, A. W. Jones; vice 
president, H. E. Bennett ; acting cashier, 
H. N. McMaster.

The new institution will succeed to the 
business of the First National Bank, 
though the date of the transfer has not 
yet been fixed, awaiting final instructions 
from the federal banking department in 
Washington.

The institution will start with ample 
capital, surplus and resources and will be 
one of the soundest banking institutions in 
the state, according to men high in bank
ing circles.

Election at Denison
The annual meeting of the Crawford 

County Trust and Loan Bank of Denison, 
Iowa, was held recently in the rooms of the 
Chamber of Commerce. There were over 
800 of the 1,000 shares represented. The 
president, C. W. Carr, presided. The re
port of the bank showed the business 
prospering. The officers for the coming 
year will be: C. W. Carr, president; H. 
F. Qualheim, vice president; M. L. 
Runge, cashier, and Y. W. Carr, assistant 
cashier.

K elson H eads A uditors
John Kelson of the State Savings Bank 

of Council Bluffs, Iowa, was elected pres
ident of the Omaha and Council Bluffs 
chapter of bank auditors at their meeting 
last month. He was first vice president.

Others elected were: Richard L. Brown 
of the United States National Bank, Oma
ha, first vice president; J. N. G. Macalister 
of the Omaha National Bank, second vice 
president; Russell Van Vliet of the First 
National Bank, Omaha, secretary, and 
Paul Hansen of the Live Stock National 
Bank, Omaha, treasurer.

New B ank  at W alcott
Articles of incorporation of the newly 

organized Walcott Trust & Savings Bank 
of Walcott, Iowa, formed through the 
recent consolidation of the Walcott Sav
ings Bank and the Farmers Savings Bank, 
were filed recently in the office of A. E. 
Lindquist, Scott county recorder. The

articles are obtained for a 50-year period, 
the capital stock being $50,000.

The new bank has deposits of $1,250,000 
and a surplus of $20,000. J. H. Strohbeen 
is president of the institution and P. A. 
Dietz is first vice president. A. M. Sindt 
is cashier. Assistant cashiers are Walter
E. Paustian and R. Bennewitz.

The articles provide that the annual 
meeting of the stockholders will be held 
the second Tuesday in January, 1932. 
Members of the board of directors include 
Harry A. Brockmann, P. A. Dietz, Wil
liam Goering, Gustav C. Hamann, A. L. 
Illian, H. L. Paustian, A. M. Sindt, H. P. 
Soenke, J. H. Stouffer, J. H. Strohbeen 
and E. Werner, all of Walcott.

New B ank fo r M ilford
Sufficient stock has already been sub

scribed for a new state bank at Milford, 
Iowa, and action to secure a charter has 
been taken.

The application for a charter was made 
to the state department by Paul Grosz- 
kruger, of Spencer; A. Bartelson and 
Henry Derner, of Milford, and H. E. 
Narey, of Spirit Lake.

The new bank is to have a capitalization 
of $25,000 with a surplus of $5,000 accord
ing to the application.

The Security National is now in the 
hands of Receiver Irwin, who has had 
charge of several banks out of Emmets- 
burg.

Summer days are days of opportunity

For the banker who advertises his institution by means of attractive

ART FAN S
Fans may be distributed in the bank, in the churches, in the 

theatres, at dances, at fairs, or placed in the home.
Wherever they are distributed they make friends of customers 

and customers of friends.
An assortment of beautiful subjects to choose from. A post 

card will bring you samples and prices—without obligation.

T H E  G E R L A C H - B A R K L O W  C O .
JO L IE T , IL L .
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Excellent Program for 
Waterloo Convention

BANKERS who plan to attend the 
Waterloo convention, June 22d-24th, 
have a rare treat in store for them, 

judging from the excellent program that 
has been arranged by officers of the State 
Association. This year’s program has two 
distinct features, first, the large number of 
outstanding speakers, and secondly, the 
fact that the various programs are built 
around specific banking and financial 
problems which will be discussed from 
every possible angle by competent speakers 
who have prepared for them in advance.

As a noteworthy example, is the pro
gram scheduled for Tuesday afternoon, 
June 23d, which will take up two subjects
(1) Service charges in any or all of their 
phases, and (2) Payment of interest on 
time deposit at a rate not to exceed 3 
per cent. A group of 11 speakers, includ
ing prominent bankers from towns and 
cities of various sizes, have each agreed 
to discuss one of these two subjects and to 
further promote this session, the Iowa 
Bankers Association is offering a silver 
cup to the speaker who presents the best 
discussion thereon.

The session of Wednesday morning, 
June 24th, on “The General Farm Situa
tion” is likewise a convention feature, and 
the association is inviting in farmers, 
county agents, farm paper editors and all 
who are interested in this important sub
ject. John C. Galloway, of Iowa State 
College; Fred H. Clutton, secretary of the 
Chicago Board of Trade; Charles Mc- 
Cumsey, manager, Federal Intermediate 
Credit Bank, Omaha; Hon. James C. 
Stone, chairman of the Federal Farm 
Board, and Hon. Alexander Legge, presi
dent of the International Harvester Com
pany, will deliver addresses on this pro
gram.

Registration starts promptly at 9:00 
A. M., Monday, Jane 22, 1931, Russell-

Lamson Hotel, Waterloo. Each conven
tion session is centered around some par
ticular subject. Probably in the 45 years 
of your state conventions has no conven
tion program contained more tangible 
food for thought on the practical banking 
subjects and problems than this year’s 
program which may be outlined in brief 
as follows :
1. 12:15 P. M.—Monday, June 22, 1931:

11th Annual State Convention of County 
Association Officers:

(a) “ Dutch T re a t”  luncheon.
(b) One h o u r’s en terta inm ent followed 

by stric tly  business session; open 
to all.

(c) Topics and Speakers:
(1) “ Charges for Due N otices” —

I f  such charge is practical for 
note paym ent w hat should the 
amount be for each notice 
sent?
Tama County—E. R. Cronk, 
vice president Tama County 
B ankers Association, cashier 
F irs t N ational Bank, M ontour.

(2) “ Buying Eastern Bonds” —  
Should Iowa bankers continue 
to buy eastern  bonds of which 
we know so little , and let the 
eastern insurance companies 
buy Iowa good farm  m ort
gages?
Page County—J. H. Peterm an, 
vice president, Page County 
S tate  Bank, Clarinda.

(3) Guest Speaker — “ Handling 
Chain Store Accounts From 
the Viewpoint of a Chain 
Store Executive,”  L. P. H am 
mond, treasurer, Great A t
lan tic  and Pacific Tea Com
pany, M id-W estern Division, 
Chicago.

(4) “ Checking on Savings Ac
counts” —Is it  sound to perm it 
checking on savings accounts? 
I f  savings accounts are to 
mean exactly w hat the name 
implies should not bankers 
adopt the rule th a t in case of 
so many w ithdraw als, say five

(5) all in terest earned for th a t 
in terest-paying period shall be 
fo rfe ited  by the savings de
positor.
Pocahontas County—F rank  J. 
Lorge, president, Pocahontas 
County B ankers Association, 
cashier, Pocahontas S t a t e  
Bank, Pocahontas.

(5) “ Payability of F a r m e r s ’ 
N otes” —How can a farm er 
pay notes th a t were considered 
well secured six months ago a t 
to d a y ’s farm  c o m m o d i t y  
prices?
Ida County—A. Sykes, p resi
dent, F irs t T rust & Savings 
Bank, Ida  Grove.

(6) “ B ank’s Printed Statem ent”
—How to set up a b a n k ’s 
p rin ted  statem ent of condition 
for the best true impression, 
understanding and readability  
by the public.
Greene County—D. M. Crum
ley, president, Greene County 
B ankers Association, cashier, 
Rippey Savings Bank, Rippey.

(7) Guest Speaker — “ Internal 
Control and Management of a 
Bank,”  E. S. Woolley, special 
counsellor fo r banks, Edward 
R. B urt & Company, Chicago.

(8) “ Caring for Collateral” — 
W hat is the safest and most 
practical method? Should it 
be a ttached  to the notes or 
kept in a separate collateral 
file, and w hat is best book 
record system for it?
Jackson County—L. W. Ro- 
mer, president, Jackson County 
Bankers Association, cashier, 
American Savings Bank, Ma- 
quoketa.

(9) “ The so-called ‘Interim s’ ” —
W hat are they? Their poten
tia l danger? Should banks re 
fuse to accept them ?
Boone County—R. T. Duck
worth, Cashier, City Trust & 
Savings Bank, Boone.

(10) “ Co-operative Bond B uying”
-—Is it  possible, practical, safe, 
and economical for banks to 
buy their own bonds through 
a “ bank-owned co-operative 
bond com pany?”
Plymouth County—C. M. Bol- 
ser, form er president, P lym 
outh County Bankers Asso
ciation, president, American 
Trust & Savings Bank, Le 
Mars.

(11) “ Protection Against Dishon
est B o n d  Transactions ’ ’—
Form ing a workable co-op
erative means of protection 
against unscrupulous b o n d  
houses and bond salesmen. 
Floyd County—Russell B. Olds, 
cashier, Citizens N a t i o n a l  
Bank, Charles City.

(12) Guest Speaker— “ Federated 
Banking—A Way Out for the 
Small Banks,”  Dr. F rank  
Parker, Ph. I)., professor of 
finance, W harton School of 
F inance and Commerce, P h ila
delphia.

(13) “ How Safe Should We Make 
a Bank? ’ ’—Are we becoming 
unnecessarily cautious? 
Pottawattamie County—John 
Kelsen, auditor, S tate  Savings 
Bank, Council Bluffs.
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HON. JA M ES C. STONE 
Chairman, Federal Farm  Board, 

W ashington, D. C.

(14) ‘ ‘Branch and Group Banking’ ’
—How fa r  will it  eventually  
spread?
Fayette County—H. R. Young, 
cashier, American N ational 
Bank, A rlington.

(15) “ Lowering Minimum Bank 
Capitalization Requirements ’ ’
-—Would it  be advisable to 
perm it small town banks to 
operate under a minimum 
cap italization  of $10,000 if 
independent banking is to be 
continued in the small towns? 
Worth County—G. H. Bringolf, 
president, Farm ers S tate  Bank, 
Grafton.

(16) “ Central Safe Keeping V au lt”
—Could the banks of Iowa 
own the ir own safe keeping 
vaults in some cen tral point 
and save money?
Black Hawk County — J. O. 
Kober, treasurer, Black Hawk 
County B ankers Association, 
cashier, Farm ers S a v i n g s  
Bank, La Porte City.

(17) ‘ ‘B anks’ Mutual Insurance 
Company ”  — S h o u l d  Iowa 
banks have a m utual insur
ance company in which to 
issue the ir own fidelity bonds? 
Marshall County—C. W. Bach
man, vice president, Iowa 
Savings Bank, M arshalltow n.

(18) “ Our Bank Competitor—Past 
and Present” —H as the defla
tion period draw n bankers 
closer together? I f  so, how? 
W ill and should such f ra te r
n ity  be perm anent? Are strong 
banks bu ilt by friendly  and 
helpful com petition r a t h e r  
than  by the opposite?
Johnson County—G. H. W al
ker, president, Johnson County 
B ankers Association, cashier, 
Johnson County Savings Bank, 
Iowa City.

(19) “ Bank Balances with Corre
spondents” —In  the face of 
the prevailing  ra te  of in terest 
on bank balances kept w ith 
city  correspondents is there 
any substitu te  means fo r in 

vesting any surplus cash b a l
ances banks may have on 
hand?
Iowa County—R. R. Schroder, 
secretary, Iowa County B ank
ers Association, cashier, Iowa 
County Savings Bank, M a
rengo.

(20) ‘ ‘Bank Protection’ ’—
(a) How Can We Get More 

Co-operation B e t w e e n  
Counties When a Bank 
Robbery or Bank Bur
glary Alarm Has Been 
Sent Out? R. W. Neber- 
gall, s ta te  chief, Iowa Vig
ilantes, sta te  agent, S tate 
Bureau of Criminal In 
vestigation, Des Moines.

(b) How to Preserve E vi
dences for Identification 
After a Bank Robbery?— 
H. T. W agner, president, 
Iow a S tate Sheriffs’ As
sociation, sheriff of Black 
H awk County, W aterloo.

2. 9:00 A. M., Tuesday, June 23, 1931:
Addresses of Welcome by J. O. Trurn- 

bauer, vice president, Pioneer N a
tional Bank, W aterloo, and by M. 
J. Morgan, mayor of W aterloo.
(1) Address, Hon. Dan Turner, 

governor of Iowa.
‘ ‘ What About Our Bond Accounts and 

Secondary Reserves? What Are 
We to Do About Them?”
(2) “ Investment of a B ank’s 

Funds,’ ’ Newton P. Frye, 
vice president, Central I l l i
nois Company, Chicago.

(3) “ B ank’s Bond Investment Ac
count, ’ ’ S. W. W hite, p resi
dent, the N ational Republic 
Company, Chicago.

(4 )  ‘ ‘How the Stock Exchange 
Serves Iowa, ”  R o b e r t  J . 
Fischer, chairm an, Chicago 
A ssociation of Stock Exchange 
Firm s, Chicago.

(5) “ Our Investment Deprecia
tion—What S h a l l  We Do 
About I t? ”  Richard M. Plais- 
ter, investm ent counsellor for 
b a n k s ,  M oody’s Investors 
Service, Chicago and New 
York.

3. 1:30 P. M., Tuesday, June 23, 1931:
How im portant to banks in these days 

of lean earnings are ‘ ‘ service charges ’ ’ 
and “ lower in terest ra tes on tim e de
posits?

This ha lf d a y ’s convention session is 
to be devoted entirely  tow ard d irecting 
the a tten tion  of the Iow a bankers in a 
state-w ide way to two subjects im por
tan tly  affecting the income of banks:
(1) Service charges in  an y  or a ll of

their phases, and
(2) Paym ent of in terest on time de

posits a t a ra te  not to exceed 3 per 
cent.

The speakers have been selected by the 
group and county association officers of 
the respective 11 groups of the I. B. A. 
Each speaker will be lim ited to 15 m in
utes. They may ta lk  for or against either 
of the following topics:
(1) “ Service Charges” —It can be dis

cussed in any or all of the follow
ing forms including among any 
others: Those charges on a m ini
mum checking balance; ac tiv ity  
charges or ‘ ‘ per item  ’ ’ charge ; 
charges for opening accounts; float

ALEXANDER LEGGE 
President, In te rna tiona l H arvester Company

charges; charges for insufficient 
fund checks; charges for credit 
reports; charges for making out 
papers; charges on minimum loans; 
fo r endorsement stam ps; for im 
prin ting  names on checks; for 
clerking sales, etc.

(2) “ Lowering Interest R a t e s  on 
Time Deposits’ ’—It should be 
discussed from the angle namely: 
T hat in the face of the present day 
investm ent outlets can any bank 
safely afford to pay in terest on 
tim e deposits in excess of 3 per 
cent.

The best ta lk  w ill be decided by a com
m ittee of three seated in the audience. 
The thought, logic and argum ent as 
embodied in the speaker’s discussion 
shall be given preponderance of w eight 
by the judges in m aking the award. The 
I. B. A. will give a silver cup to th a t 
speaker adjudged as presenting the 
best all around logical, analytical, thought
ful and sound discussion on either of the 
two topics above given which he may 
discuss.

GROUP REPRESENTATIVES
Group 1—“ Service C harges” —C. A. 

W alhof, vice president S tate Bank of 
Rock Valley, Rock Valley. (Pop. 1200.) 

Group 2—“ Paym ent of In te rest on Time 
Deposits a t a R ate Not to Exceed 3 
Per C en t” —E. B. Lemen, cashier, 
Rockwell C ity N ational Bank, Rock
well City. (Pop. 2100.)

Group 3—‘ ‘ Paym ent of In te rest on Time 
Deposits a t a Rate Not to Exceed 3 
Per Cent—S. R. Torgeson, cashier, 
Farm ers Trust & Savings Bank, Joice. 
(Pop. 350.)

Group 4 — “  Service Charges ”  — Hal 
Swenson, vice president and cashier, 
F irs t N ational Bank E lkader. (Pop. 
1400.)

Group 5—“ Paym ent of In te rest on Time 
Deposits a t a R ate Not to Exceed 3 
Per C en t” —H. E. Qualheim, execu
tive vice president, Crawford County 
T rust & Savings Bank, Denison. 
(Pop. 500.)

Group 6—‘ ‘ Paym ent of In te rest on Time 
(Turn to page 91, please)
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Waterloo Bankers Prepare for 
Iowa Convention

FRED H. WRAY
President, W aterloo Clearing House 

Association

WHEN Iowa bankers assemble this 
month at Waterloo for the annual 
convention of the Iowa Bankers 

Association they will find Waterloo bank
ers have arranged every detail to make 
their Waterloo visit both profitable and 
pleasant. As president of the Waterloo 
Clearing House Association, which has 
general charge of the convention, Fred 
H. Wray, popular vice president and 
cashier of the Pioneer National Bank, has 
appointed E. W. Miller, genial president 
of the Commercial National Bank, as 
general chairman of convention arrange
ments.

O ther com m ittee chairm en and mem
bers of the ir comm ittees are as follows : 

EXECUTIV E COMMITTEE 
Ira  Rodamar, chairm an, president, P io

neer N ational B ank; H. G. N orthev, p resi
dent, W aterloo Savings B ank; A. M. Place, 
vice president, Commercial N ational B ank; 
E. H. W yant, secretary, Commercial N a
tional Company; C. R. Davis, president, 
L eav itt & Johnson Company; J . O. Trum- 
bauer, president, Farm ers Loan & Trust 
Company.

EN TERTA IN M EN T COMMITTEE 
H. W. W ente, chairm an, cashier, Com

m ercial N ational B ank; J . J . Miller, 
cashier, W aterloo Savings B ank; S. C. 
Kimm, assistan t cashier, Commercial N a
tional B ank; I. W. Blough, assistan t 
cashier, Pioneer N ational B ank; A. G. 
Greeley, Commercial N ational Company; C. 
R. Davis, president, L eav itt & Johnson 
Company.

BADGE COMMITTEE 
B ert McCulloch, chairman, secretary, 

Farm ers Loan & Trust Company; F. R. 
LaBarre, assistan t cashier, W aterloo Sav-

E .  W .  M i l l e r  H e a d s  C o n v e n t i o n  
C o m m i t t e e

ings B ank; E. M. Greene, assistan t cashier, 
Pioneer N ational Bank.

GOLF COMMITTEE 
S. C. Kimm, chairman, assistan t cashier, 

Commercial N ational B ank; W. E. Johnson, 
L eav itt & Johnson Company; A. G. Gree
ley, Commercial N ational Company; I. W. 
Blough, assistant cashier, Pioneer N ational 
Bank.

AUTOMOBILE COMMITTEE 
C. M. Hollis, chairm an, secretary, L eav

i t t  & Johnson Company; Y. Spalding M il
ler, ass istan t cashier, W aterloo Savings 
B ank; R. Smith, Commercial N ational 
Company; George D. H arris, Commercial 
N ational Bank.

REGISTRATION COMMITTEE 
R. E. Miller, chairm an, assistan t cashier, 

P ioneer N ational B ank; F. R. LaBarre, 
assistan t cashier, W aterloo Savings B ank; 
C. S. M cK instry, assistan t cashier, Com
m ercial N ational Bank.

HOTEL AND HOUSING COMMITTEE 
R. W. Waite, chairman, vice president, 

W aterloo Savings B ank; C. S. M cK instry, 
assistan t cashier. Commercial N ational 
B ank; Robert S tew art, assistan t cashier, 
P ioneer N ational B ank; C. M. Hollis, sec
re tary , L eav itt & Johnson Company.

MUSIC COMMITTEE 
W. A. Lane, chairman, vice president, 

Commercial N ational B ank; G. H. Crooks, 
Farm ers Loan & T rust Company; R. L. 
Penne, assistan t cashier, Commercial N a
tional B ank; H. R. O ’Connor, Commercial 
N ational Company.

W O M EN ’S COMMITTEE 
Mrs. C. R. Davis, chairman.

Mrs. I ra  Rodam ar....................vice chairm an
Mrs. E. W. M iller.................vice chairm an
Mrs. R. W. W aite .................vice crairm an
Mrs. E. H. W yant.................vice chairm an
Mrs. H. W. W ente Mrs. G. D. H arris
Mrs. F red  H. W ray Miss Anna M. Decker 
Mrs. A. C. Greeley Miss Maude Harmon 
Mrs. C. M. Hollis Miss M. Nauman 
Mrs. W. A. Lane Miss Louise Coleman 
Mrs. J . O. Trum baüer Miss M yrtle W att 
Mrs. W. E. Johnson Miss L. M. P ra ther 
Mrs. B ert McCulloch Miss Ruth D ietz 

HOSTESSES
Mrs. C. E. P ick e tt Mrs. Ira  W. Blough 
Mrs. A. M. Place Mrs. J . J . M iller 
Mrs. F. E. S tew art Mrs. Y. S. M iller 
Mrs. C. A. Clark Mrs. C. S. M cK instry 
Mrs. Jam es Graham Mrs. Robert S tew art 
Mrs. J . A. Young Mrs. R. L. Penne 
Mrs. D. J . W alker Mrs. H. R. O ’Connor 
Mrs. Carleton Sias Mrs. F. R, LaBarre 
Mrs. G. H. Crooks Mrs. E. M. Greene 
Mrs. Raymond Smith Mrs. H. A. Maine.

Iii Seventy-Fifth Y ear
The oldest bank in Waterloo and one 

of the oldest in the state of Iowa is the 
Pioneer National Bank, which is this 
year celebrating its seventy-fifth anniver
sary. The bank was organized in 1856.

Its founder was John H. Leavitt, a 
native of Massachusetts, a New Englander 
of high character, who organized the bank

E. W. M ILLER
General Chairman of Convention 

A rrangem ents

as a private bank. For many years it 
was known as the Leavitt and Johnson 
National Bank, and the name was changed 
a, few years ago to the Pioneer Notional 
Bank. This institution has played an im
portant part in the development and 
growth of Waterloo and adjacent terri
tory.

Mr. Leavitt retired as president of the 
bank and was succeeded by J. E. Sedg
wick, who served in that capacity until 
his death in 1918. Mr. Sedgwick founded 
the Waterloo city railway.

Ira Rodamar, president of the Pioneer 
National Bank, has been connected with 
the institution for 38 years and served as 
cashier for a period of 26 years, J. 0. 
Traumbauer, vice president of the bank, 
is head of the Farmers Loan and Trust 
company. Fred H. Wray, vice president 
and cashier of the Pioneer National, is a 
native of Waterloo and has been its cashier 
for the past ten years.

The Pioneer National, according to a 
recent statement, has total assets exceed
ing four million dollars. Deposits are 
$3,639,828. The institution is capitalized 
at $200,000.

Other officers include: C. A. Clark,
vice president; J. A. Young, vice presi
dent; D. J. Walker, vice president ; Ralph 
E. Miller, assistant cashier; I. W. Blough, 
assistant cashier; A. M. Decker, assistant 
cashier; M. E. Harmon, assistant cashier; 
Robert Stewart, assistant cashier; E. M. 
Greene, assistant cashier.
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W h e n  Iowa bankers meet, 
the discussion often turns to 
the service rendered them by 
their city correspondents.

If you contemplate a change, 
or do not now have an account 
in Des Moines, it will be to your 
interest to open negotiations 
with the Bankers Trust Co. 
Bank. W e are recognized as a 
progressive Iowa institution, 
knowing the needs and require- 
ments of Iowa bankers and 
willing to cooperate with them 
to the utmost.

BANKERS TRUST CO.
B A  N K

Cor. 6th and L ocust Sts., D es M oines 
Capital $1,000,000.00 Surplus $200,000.00
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W A T ER LO O  BANKING HOM ES

Above, left, former home of the First 
National Bank, whose business was 
taken over recently by the Commercial 
National Bank. The latter institution  
w ill remodel the F irst National quarters 
and move into them in the near future.

Above, right, Pioneer National Bank. 
Below, left, the Commercial National 
Bank. Below, right, the W aterloo Sav
ings Bank.
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Seventy-five ïears of Progress
In  1931, the  P ioneer N ational celebrates its D iam ond 

A nniversary , the  seventy-fifth year of steady, consistent 

grow th. B orn  of the  S p irit of ’56, each year i t  has aided 

and fostered the  grow th and  developm ent of its com m unity .

A fter seventy-five years, we still look forw ard  w ith  fea r

less confidence— the same confidence and courage w hich 

m ade possible the  grow th in  those early  days w hen c ircum 

stances dem anded th a t we m ove steadily  forw ard  or perish .

T his year, we renew  our pledge of service— an actual 

co-operation, th a t is genuinely  neighborly  and friend ly .

I ra  R o d a m a r , P resident
J . O. T r t jm b a u e r , Vice P resident
C. A. Clark , Vice President 
J . A. Young , Vice P resident
D. J . W a l k e r , Vice P resident 
Fr e d  H . W r a y , V . Pres, and Cashier

National Bank
Established by John H. Leavitt in 1656 

Wa ter loo, lo wa

O F F I C E R S
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EDMUND W. MILLER, President

COMMERCIAL
JAMES M. GRAHAM 

Vice President

H. A. MAINE  
Vice President

A. M. PLACE  
Vice President

W. A. LANE  
Vice President

H. W. WENTE  
Cashier

S. C. KIMM 
A ssistant Cashier

R. L. PENNE  
Assistant Cashier

C. S. McKINSTRY  
Assistant Cashier

NATIONAL BANK

W ELCOME
WATERLOO

T h e  C o m m e r c i a l  
N a t i o n a l  B a n k  e x t e n d s  
a h e a r t y  w e lc o m e  to  th e  
b a n k e r s  of I o w a  w h e n  
t h e y  a t t e n d  th e  S ta t e  
C o n v e n t i o n  h e r e  on  
J u n e  2 2 ,2 3  a n d  24. Y o u  
a r e  s u re  to  b en e f i t  b y  
th e  t h r e e - d a y s ’ sess ion  
a n d  to  e n jo y  th e  e n t e r 
t a i n m e n t  to  be p r o v id e d

W e invite you, too, to 
make the Commercial 
National your head
quarters while in the 
city.

Tin: Commercial National Hank

W a t e r l o  o  . I o w a

W aterloo Savings B ank
Joining in extending a warm welcome 

to Iowa bankers who will attend the an
nual convention of the Iowa Bankers As
sociation this month at Waterloo, is the 
Waterloo Savings Bank, one of Water
loo’s leading financial institutions, with 
resources of $1,684,693, according to a 
recent statement.

The Waterloo Savings Bank was organ
ized by Emmons Johnson in 1902. It has 
grown steadily until now its deposits are 
almost one and one-half millions of dol
lars. The bank is capitalized at $100,000.

Officers include : Chairman of the board, 
J. E. Johnson; president, H. G. Northey; 
vice president, R. W. Waite; vice presi
dent, Carleton Sias; cashier, J. J. Miller; 
assistant cashier, Francis R. LaBarre ; 
assistant cashier, V. Spalding Miller.

Com m ercial N ational, W aterloo
When the Iowa Bankers Association 

meets this month for its 1931 convention 
in Waterloo, its members will find officers 
of the Commercial National Bank of Wat
erloo much in evidence in welcoming 
Iowa bankers to that city, the first time 
the convention has been held there since 
1916. E. W. Miller, president of the 
Commercial National, is general chair
man of the convention committee.

The Commercial National Bank has re
sources of approximately $7,803,000. Its 
deposits are more than seven million dol
lars. Capital stock of this institution is 
$400,000. The Commercial recently took 
over the business of the First National 
Bank of that city.

Officers of the Commercial National in
clude : President, E. W. Miller; vice
presidents, James M. Graham; H. A. 
Maine, A. M. Place and W. A. Lane; 
cashier, H. W. Wente, assistant cashiers, 
S. C. Kim, R. L. Penne and C. S. Mc- 
Ivinstry.

Nam ed to Board
E. H. Mulock, member of the insurance 

firm of Wilcox, Hopkins & Mulock, and 
former mayor of Des Moines, Iowa, was 
elected to the board of directors of the 
Iowa-Des Moines National Bank and Trust 
Company last month.

Mr. Mulock succeeds F. H. Luthe, vet
eran wholesale hardware distributor, who 
retired from active management of the 
Luthe Hardware Company some time ago, 
and asked to be relieved of the duties of 
the directorship of the bank to have more 
time for leisure and travel.

To O pen H uxley B ranch
The Valley Savings Bank, a branch of 

the Valley National Bank of Des Moines, 
Iowa, will open in Huxley soon to pro
vide the people of the community with a 
depository and exchange. The town has 
been without banking facilities for some 
time.
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Group Meeting Gossip Galore
After spending two weeks attending 

Iowa group meetings with a batting aver
age of 10 nights on the sleepers, chaper
oned by WARNER and his “WANDER
ING WEARY WILLIES,” I returned 
home filled with economic thoughts on the 
readjustment period, four or five new ideas 
for speeches on how to enjoy unemploy
ment, and a lot of good parlor car stories 
I  couldn’t tell my wife.

Anyway it was something to the credit 
of bankers and their associates if they 
could enjoy this period of republican pros
perity and laugh once in awhile—which 
everyone did.

SERIOUSLY SPEAKING—and I sup
pose I shouldn’t speak seriously of group 
meetings—I found a letter on my desk 
when I returned from the officer of one 
of the well known Chicago banks, which 
I think typifies the real friendships which 
have been made at group meetings by 
those who have attended them during the 
past number of years.

For personal reasons I have omitted the 
name of the writer of this very fine letter, 
which reads as follows:

“Dear Cliff: It was a very real pleasure 
to have been with you for the past two 
weeks, and I want you to know, Cliff, 
that I have enjoyed and appreciated your 
friendship through the years that we have 
attended the state conventions and group 
meetings together. This sort of letter 
sounds rather flat on paper but neverthe
less it is from the heart and I wish you 
to know it.”

I appreciated that letter and after all 
isn’t it the real friendships in life that 
count, and if we can’t make those as we 
travel along the pathway of business then 
we are missing the real joy in living, as I 
look at it.

Someone told the story on WILLIS 
G. C. BAGLEY, president of the First 
National Bank of Mason City, about the 
time when he took out some additional 
life insurance and after having passed the 
physical examination the doctor said 
“What kind of policy do you want, Mr. 
Bagley—a straight life?” “No,” said Mr. 
Bagley, “I like to step out once in awhile.” 

In stepping out probably he referred 
to golf, pingpong or attending group meet
ings. Who knows? Or perhaps someone 
does, I don’t.

A SLAP ON THE WRIST was given 
group and branch banking by the resolu
tions committee of Group Four which met 
at Cresco, the committee being composed of 
CHAIRMAN J. J. MATTHEWS, vice 
president of Union Bank & Trust Com
pany, Strawberry Point; R. A. MOORE,

By  C LIFFO R D  DE PU Y
Publisher

of the New First National Bank at New 
Hampton.

The resolution reads as follows :
“Be it resolved that the member banks of 

Group Four of the Iowa Bankers Associa
tion herewith give recorded expression to 
the effect of their opposition to all tend
encies toward group or branch banking

cashier of the Peoples Savings Bank of 
Elma; and ROY HERRMANN, cashier 
systems. We feel it is un-American and 
not conducive to the best interest of our 
people and contrary to our traditions.”

B. D. HELSCHER, chairman of Group 
Ten, and vice president of the Keokuk 
County State Bank at Sigourney, made a 
fine presiding officer at the meeting at 
Centerville. In fact his work as chairman 
of the group has been so satisfactory that

W a t e r l o o  S a v in g s
Bank

W A T ER LO O , IO W A

Your State Convention
The officers and directors of the 

Waterloo Savings Bank sincerely hope 
that you and your fellow officers will 
attend the Annual Convention of your 
State Association here in Waterloo,
June 22, 23 and 24.

It will give us great pleasure to be of 
any possible service to you personally 
during your visit here.

Make your plans now to be with us.

O F F IC E R S
J .  E . J o h n s o n , C hairm an o f the Board
H . G. N o r th ey , P resident
R. W . W a it e , Vice President
Ca rleto n  S ia s , Vice President
J .  J .  M iller , Cashier
F r a n c is  R . L a B arre , A ss ista n t Cashier
V. S pa ld in g  M iller , A ssista n t Cashier

N a t h a n  N orthey  
A . E . Gl e n n y  
J .  E . J o h n s o n  
Carleto n  S ia s

D IR EC TO R S
R . W . W a it e  
H arry  G. N o rthey  
J .  J .  M iller  
W . B . S m a ll  

W alter  E . J o h n s o n

C. T . W il so n  
L . W . W itry 
W ill  E . O gle 
C. R . D avis
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he was unanimously endorsed for treasurer 
of the Iowa Bankers Association for the 
coming year.

Among the many interesting stories 
which Mr. Helscher told in introducing 
the various speakers on the program was 
the one about the man who said “How 
long have you been a banker ?” The
banker replied “I worked in a bank for 
38 years, but have only been a banker for 
the last two years.”

MAX von SCHRADER, cashier of the 
Ottumwa Savings Bank, gave the re
sponse to the address of welcome at the 
Centerville group meeting and paid a nice 
compliment to the citizens of Centerville

by telling the story of the preacher who 
asked the members of his congregation 
who wanted to go to heaven to stand up, 
and they all stood up but one man. Then 
he asked how many wanted to go to hell 
and none of them stood up, so he asked 
the man who did not stand up in answer 
to either question, what he wanted to do. 
He said he didn’t want to go to heaven or 
go to hell, but he wanted to stay in Center
ville.

At the Missouri Valley meeting W. H. 
DRESSLER, cashier of the Stock Yards 
National Bank of Omaha, (a Northwest 
Bancorporation member) spoke on “Group 
Banking and The Business Trend.”

In opening his remarks Mr. Dressier 
told of the large number of bank failures 
in the United States in the last 10 years, 
painted the picture of the gray haired men 
and the silver haired women, with their 
brows furrowed, and backs bent, standing 
in the long line before the closed banks of 
America, their lifetime savings being en
tirely lost.

He painted the picture of the unit bank
ing system as having completely broken 
down, and told of the greater advantages 
to be derived from the group system, and 
then said “Well managed banks have sur
vived, and poorly managed banks have 
failed.”

Mr. Dressier was followed by L. A. 
ANDREW, superintendent of banking for 
the state of Iowa, and Mr. Andrew threw 
his regular speech on the “sturdy pio
neers,” and “demand deposits are payable 
on demand,” out the window and came to 
the defense of unit banking, and answered 
in detail Mr. Dressler’s arguments.

Mr. Andrew said in part “I have not 
lost faith in the unit bank. It is not a 
failure. Prosperity in the United States 
has been built on unit banking. Good 
management is the basis of the success of 
our banking system.

“Group banking does not stimulate the 
individual desire for ownership which 
exists in unit banking. The stock market 
drop slowed up the group banking idea.

“Fifty years from now there will be 
good unit banks in existence, and time will 
show that the mere grouping of banks 
and capital together does not necessarily 
mean the greatest safety. I want unit 
banking preserved—I know its great rec
ord of success and sacrifice to maintain 
its place in the community.”

I don’t suppose that many bankers 
know that C. 0. CRAIG, vice president of 
the Valley National Bank of Des Moines, 
has a very fine voice, and is a most talented 
singer.

When he came from Galena, Missouri, to 
Des Moines in 1925, a petition was signed 
by 250 people asking WHO to put Claude 
on the air. He did sing over WHO and 
my suggestion is that the next time music 
is desired—the real high grade type of 
music, not the “Round her neck she wore 
a yelloAV ribbon” kind—at bankers’ con
ventions that Claude Caruso Craig be put 
on the program.

Believe it or not, LYNN FULLER, 
vice president and cashier of the Central 
National Bank & Trust Company of Des 
Moines, is one of the best terpsichorian 
artists among the many dancing experts 
who brought joy and happiness to the 
bankers’ wives and daughters at the vari
ous meetings.

Just to show you how popular he is, he 
was one of four members of the group 
train gladiators who stayed at the Cresco

For Hungry Fishermen
W ho A re Bankers by Vocation

A  Treat 

O n a 

Vacation 

Trip

Only 
minutes 
from 

tin to table

J lg th k
bUck hav/k

Pure Pork 
Sausage 
Vacuum 
Cooked 

in the Tin

The most delicious sausage you have ever tasted. 
Never out of season because the Vacuum Seal
ing Process prevents spoilage. Take a case 
(twelve cans) on your vacation trip. If your 
dealer cannot supply you with Rath’s BLACK 
HAWK Vacuum-Cooked Pure Pork Sausage, 
send the coupon for a sample can.
A further suggestion— show this advertisement 
to your wife. Rath’s Vacuum-Cooked Pork 
Sausage will be a welcome relief from the com
mon run of summer menus.

N.W.B. 7—Please send me a sample can of Rath’s BLACK HAWK Vacuum- 
Cooked Pure Pork Sausage.

Name
Street and No.. 
City and State. 
Dealer’s Name
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meeting long after the 10 :43 P. M. train 
had left and took a bus over to Calmar and 
caught the train at 1 :45 A. M. all because 
the charming young ladies had him dated 
up for dances far into the night.

If you would like to hear a lot of good 
fish stories just ask NORMAN WILL 
ROGERS SHAFFER, second vice presi
dent of the Continental Illinois Bank and 
Trust Company, who took the fish pole 
right away from a regular fisherman at 
Maquoketa, down by the dam site, and 
caught (I should say hooked—they 
wouldn’t bite) a damn sight more fish than 
the fisherman had been getting.

And all this happened on a rainy after
noon when the orators were orating at the 
pavilion at Lakehurst.

In mentioning the many accomplish
ments of the Iowa bankers associations, 
FRANK WARNER, in one of his perti
nent paragraphs, said that during the past 
20 months bank bandits arrested in the 
state have been given more than 2,000 
years—and I am here to say that that is 
a lot of time to be passing on to the other 
fellow any way you figure.

One night when the bridge sharks were 
doing their stuff in the observation car, 
E. H. ANDERSON, in charge of the Bank 
Relations Department of the Chicago Fed
eral Reserve Bank, passed among the as
sembled aggregation and distributed tasty 
chocolate-covered yeast cakes giving a reci
tation upon the fact that he had no stock 
in the company, but took a great deal of 
stock in the fine benefits to be derived 
from absorbing and assimilating the con
tents of the chocolate bar on or before re
tiring for the night.

It was then that we all discovered where 
Andy got his beautiful color and fine 
complexion.

There is probably no subject that is 
harder to talk on than “Taxation of In
tangibles and Bank Stock,” but FRANK 
B. YETTER, vice president of the Amer
ican Commercial and Savings Bank, of 
Davenport, and chairman of the tax com
mittee of the Iowa Bankers Association, 
gave a very lucid and illuminating paper 
on this subject before the group meeting 
at Hampton.

Speaking of speeches — and why 
shouldn’t we—W. H. BRENT ON, presi
dent of the Iowa-Des Moines National 
Bank gave one of the outstanding speeches 
of the two weeks when he spoke on apply
ing modern salesmanship to the banking 
business today.

His poem on “The Little Red Hen” was 
a dandy, and presents the true psychology 
of the present day business situation most 
effectively.

In a nutshell, or should I say eggshell, it

was simply this; that there are plenty of 
worms to be had, but you had to dig harder 
to get them.

Why don’t you write to Harold and ask 
him for a copy of the poem and paste it 
over your desk? It may help you and 
your customers.

You can believe it or not, but according 
to L. A. ANDREW, superintendent of 
banking, “demand deposits are payable 
upon demand,” and if they had been pay
able upon demand when they were de
manded during the last 10 years by the 
customers of Iowa who demanded them 
there would not have any bank closings 
according to the popular, jovial and rotund

superintendent—and after giving the mat
ter careful consideration I am positive 
that he is right.

But if you think that ROBERT 
INGERSOLL could chew up a dictionary 
and let the words flow like the bubbling 
waters of Niagara you should have heard 
PRESIDENT C. C. JACOBSEN establish 
a new oratorical record which will be hard 
for the succeeding presidents of the asso
ciation to follow.

“Jake” put pep, enthusiasm and worth
while ideas into every speech he made, and 
I am not kidding him or you when I say 
that he made every audience cheer him 
with delight when he had finished—now

—

—

F

IÍ

A  s t r o n g ,  n e w  b a n k  
f o u n d e d  a n d  b u i l t  to  

se rv e  th e  n e e d s  of 

a g r e a t  t e r r i t o r y  of 
w h ic h  S io u x  C i ty  is 

th e  ce n te r .

FIRST NATIONAL BA N K
IN S IO U X  C IT Y

A. S. Hanferd, Sr. 
President

Frederick R. Jones 
Vice President

Fritz Fritzson 
Cashier
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don’t misinterpret that. They cheered 
him not because he had finished, but be
cause of what he had said.

I presume that FRANK WARNER, 
secretary of the Iowa Bankers Association, 
knows more about bank legislation which 
is passed and which isn’t passed at the 
various sessions of the state legislature 
every two years than any other man in the 
association.

He knows the men to see, the committees 
to give information to, and knows the high
ways and the by-ways to follow in pursu
ing legitimate legislation in behalf of Iowa 
banks and their customers as no other man 
has ever known it in my opinion.

At the basis of all banking legislation

has been the fundamental principle of 
what is fair and right for the banks and 
the public, and upon that basis legislation 
has been fought and fostered by the asso
ciation’s legislative committee with Frank 
furnishing the ammunition.

New B ank at Blencoe
Announcement was made, May 26th, of 

the organization of the Blencoe State 
Bank, at Blencoe, Iowa, with capitalization 
of $25,000 and $12,500 surplus which will 
take over the deposits and assets of the 
Blencoe Bank, a private institution which 
was operated for 43 years by William 
McFarlane, until his death on May 14th.

Officers of the new institution are B. H.

Danforth, president, James McIntyre, vice 
president and B. E. McElwain, cashier. 
E. A. Shea and Fred Bindley are directors 
in addition to the three officers. Stock
holders also include Calvin Wilson and
T. H. McShane.

Mr. Danforth who is president of the 
new bank was cashier of the McFarlane in
stitution for over 25 years. Mr. McEl
wain the new cashier was assistant cashier 
of the old bank.

As soon as the statutory publication 
provisions are complied with the new bank 
will be open in the same building as used 
by the McFarlane bank.

The McFarlane bank had deposits of 
nearly $500,000. At his death over half 
the deposits were in cash and bonds,

New In te rest Rates
Beginning July 1st, the banks of Storm 

Lake, Iowa, will reduce the interest rates 
on deposits in accordance with the move
ment of like nature which is gaining foot
hold in Iowa,

After that date, interest on savings ac
counts and time certificates will be com
puted at 3 per cent.

The banks putting the new order into 
effect are the Security Trust & Savings 
Bank, the Commercial Trust & Savings 
Bank and the Citizens First National 
Bank.

Reduce In te rest Rates
All Charles City, Iowa, banks are fol

lowing the example of financial institu
tions throughout the country, according to 
the Charles City Clearing House Associa
tion, and are reducing the interest rates 
on savings and certificates of deposit. The 
declining yield of high grade securities is 
responsible, says the association.

Announcement of the change is to the 
effect that beginning May 1, certificates 
of deposit running for 12 months will 
bear interest at the rate of 3x/2 per cent 
or if left only six months, 3 per cent. On 
July 1, the rate of interest on savings will 
go to 3% per cent.

Bankers point out that this readjust
ment downward is less drastic than that 
which existing conditions have compelled 
elsewhere, the rate going only from 4 per 
cent to 3x/2 per cent instead of to 3 per 
cent.

Members of the Charles City Clearing 
House Association are all the banks of 
Charles City, namely: The Citizens Na
tional Bank, Commercial National Bank, 
Commercial Trust & Savings Bank and 
the First Security Bank & Trust Company.

Install O verd raft Charge
The banks of Boone, Iowa, have in

stalled service charges on all overdraft 
checks. Where the overdraft check is 
cashed, there is a charge against the ac
count of 50 cents, and 25 cents when
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lowa*s
Progressive Bankers. .

The Doorway to Satisfactory Service

will gather in Waterloo, on June 22, 23 and 24, in the 
45th annual convention of the Iowa Bankers Associa
tion. They will find there many valuable ideas for the 
advancement of their business as well as a more thor
ough understanding of the problems of their neighbors.

Progressive bankers, too, will find the correspondent 
service of the SECURITY NATIONAL of untold benefit 
in the intelligent handling of their Sioux City business. 
Not only does it comprise all of the necessary mechanics 
of satisfactory service, but each transaction receives 
the personal attention of an experienced member of our 
organization.

We cordially invite your inquiries.

e s c u r a n /
of Sioux City JL

OFFICERS
Leonard R. Manley 
C. C. Jacobsen. . . 
R. Earl Brown. . .

...............President
. . . Vice President
..................Cashier
Elmer O. Smeby.

Delko Bloem . . . .  
Albert C. Eckert. . 
Daniel B. Severson

Ass’t Cashier 
Ass’t Cashier 
Ass’t Cashier

Ass’t Cashier
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the check is returned to the depositor 
because of insufficient funds.

The service charge was installed by all 
members of the Boone Clearing House 
Association.

O pen B ank Offices
The Pleasantville State Bank of Pleas- 

antville, IoAva, has opened branch offices 
in the neighboring towns of Swan and

Beech which heretofore have had no bank
ing facilities. The offices were opened 
under the new law recently passed by the 
state legislature.

Buys B ank B uilding
The First National Bank of Lehigh, 

Iowa, has purchased the building formerly 
occupied by the Farmers State Bank which 
closed its doors in 1927. The building is

in the process of being completely redec
orated and a new heating plant is being 
installed.

Erecting New B uild ing
The Tama State Bank, Tama, Iowa, is 

erecting a new bank building which will 
soon be ready for occupancy. The new 
building is next door to their present home 
and on the site of the old First National 
Bank building.

The vault will have a six-ton door and 
the tellers’ cages will be of the new low 
type. The exterior of the bank is made of 
brick and bedford stone.

The bank was organized in 1927 and has 
made a substantial growth, now having 
total assets of more than $640,000. F. A. 
Jones, president of the bank was formerly 
with the Iowa, State Banking Department 
in receivership work.

Iowa B anker Dies
Death took another pioneer banker of 

Iowa, May 14th, when William McFar- 
lane of Blencoe, passed away.

Mr. McFarlane operated one of the few 
remaining private banks in Iowa. He 
started in the banking business in 1888.

Mr. McFarlane’s institution at Blencoe 
had deposits of nearly $500,000. At his 
death over half of this amount was in 
cash and bonds.

Funeral services were held on Sunday, 
May 17, at Blencoe, and burial in Grace- 
land Cemetery there.

M anager of C redit D epartm ent
Announcement, that J. P. Hainer, for

mer member of the reorganization com
mittee’s staff of the First National Bank 
of Sioux City, Iowa, has been appointed 
manager of the credit department of the 
First National Bank in Sioux City, has 
been made.

L. M. Ashley is auditor of the bank and 
C. F. Nyholm is chief clerk. Mary I. 
Junk, formerly with the Sioux National 
Bank, has been placed in charge of new 
business for the bank. Fritz Fritzon is 
cashier and F. R. Jones is executive vice 
president.

Banks Consolidate
Consolidation of two banks at Monroe, 

Iowa, became effective last month under 
a state charter. The banks merging their 
interests are the Monroe National and 
State Savings, and the new name will be 
the Monroe State Bank. It has a capital 
of $25,000 and surplus of $5,000. The 
new bank wTill occupy the former Na
tional Bank Building. C. R. Livingston, 
president of the National Bank, will head 
the new bank, and William Livingston, of 
the State, and Frank Chipps, of the Na
tional, will be vice presidents. Ulrich 
Clevenger, formerly cashier of the Na
tional Bank, is cashier.

MOTELHARPISON

HARRISON STREET JUST OF-P 
MICHIGAN BOULEVARDCAGO

1876 1931

W ith the Co nsolidated National 
there are no delays in the handling 
of your items. Promptness, here, 
is habitual.

C onsolidated  N ational B ank
DUBUQUE, IOWA

J. K. Deming, President
Geo. W. Myers, Vice President Jos. W. Meyer, Cashier
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Oftentimes old-fashioned, homely 
expressions like these come nearest to 
the ideals an institution lives up to.

“The Old Reliable“ has been our 
motto for over a third of a century.

Correspondent accounts welcomed

Æ N D  T R U S T  C O M D A W

GRANT McPHERRIN 
President

LELAND WINDSOR 
Vice President

LYNN FULLER 
Vice President and Cashier

O -P  D E S  M O I N E S
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The Measured Service Charge
M E A SU R E D  S E R V IC E  R A T E S  

These W en t In to  E ffect M arch , 1931

An Average Daily 
Balance Between

With a Base 
Payment of

Pays for 
This No.
of Checks

Extra Checks

$ 0.01 - $100 $1.00 10 4c
101.00 - 200 .50 10 4c
201.00 - 300 N one 10 4c
301.00 - 400 N one 15 4c
401.00 - 500 N one 20 4c

B alances O ver $500 B ased  on In d iv id u a l A nalysis

C e d a r  R a p i d s  c o m m i t t e e  r e 
p o r t  s h o w s  b a n k s  o f  t h a t  c i t y  
g r a t i f i e d  w i t h  p r e l i m i n a r y  o u t 
c o m e  o f  t h e  c h a r g e .

(From Committee Report)

N 1919 A REGULAR meeting of the 
Cedar Rapids Clearing House Associa
tion was thrown almost into an uproar 

because of the timid suggestion by one 
member that a service charge of 50c be 
made effective on all checking accounts 
in event the balance during any month 
fell below $50.00. After order was re
stored and opportunity given all members 
to express themselves, it was decided to go 
ahead on the installation of this service 
charge, and supplies were ordered and 
the date set for the charge to become ef

fective. Just a few days before the time 
set, however, one member bank asked to

have a special meeting called for a further 
discussion, and the outcome of it was 
that the charge Avas not placed into effect 
because of the final opinion that the pub
lic would not take kindly to it. Five 
years passed, and not until 1924 was the 
subject again brought up, and this time 
favorably considered and placed in effect. 
At various times after, a revision of the 
charge was talked of, but nothing ever 
done. All were aware that the flat charge 
basis was not a. fair and proper charge 
either for the bank or the customer. 
Checking accounts increased in numbers, 
and checks in volume, yet, the total amount 
of service charges collected remained 
about the same. At the annual meeting 
of the association held in January, 1930, 
a committee was designated to study serv
ice charge matters, and submit a report 
to the association for action.

The committee composed of representa
tives of five of the eight banks in Cedar 
Rapids went into a huddle, and decided 
that the first thing to do was to find out 
just what it was costing the banks of 
Cedar Rapids to handle the various items 
for depositors. Accountants were em
ployed and analysis work was begun in 
May, 1930, and the reports were finished 
July 15, 1930. These reports only served 
to further emphasize the necessity of a 
revision of our service charge schedule. 
Many meetings were held, and various 
schedules considered, and members of the 
committee made several trips of investi
gation. Finally, a schedule was adopted, 
which is shoAvn on this page.

Then came the question—just how are 
we going to put this over to our cus
tomers? We realized that it would be 
an impossible task to talk to each customer 
and fully explain the new schedule, and 
just about as impossible to explain it by 
means of correspondence. More meet
ings took place, more investigations were 
made, and finally after several consulta
tions with the president of an advertising 
agency specializing in educational bank 
publicity, a campaign Avas decided upon.

B ankers who dem and the  best in  correspondent 
service know  they will secure:

— ACCURACY
— SPEED
— PERSO N A L A T TEN T IO N  
— SA TISFA CTIO N

AT THE

FIRST TRUST & SAVINGS BANK
B U R LIN G TO N , IOW A

Capital $600.000  
Resources Over $9,000,000

i . !..

PEOPLES 
TRUST & 
SAVINGS 
B A N K

your service-
in Eastern Iowa

and
W estern  Illinois

PeoplesT rust & Savings Bank
CLINTON, IOW/l=  =

REMEMBER IT THIS WAY— “ PEOPLES TRUST”
O F F IC E R S

W. W. COOK, President J. Q. JEFFERIES, Vice Pres. J  C LANGAN Vice Pres
WM. M. WILSON, Vice Pres J. L BOHNSON, Cashier C. si HARRIS, Assistant Cashier

F. W. SPALDING, Asst. Cashier EMIL JOHANNSEN, Asst. Cashier
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The educational campaign was really 
divided into two parts—one for the de
positors, and one for the officers, employes 
and directors of all the banks. F o r the 
depositors a series of five folders Avas 
used, coupled up with newspaper adver
tisements. These folders told nothing 
whatever about the cost of rendering 
checking account service, but emphasized 
rather the value of checking account serv
ice. The educational campaign fo r em
ployes, directors and officers started off 
Avith a dinner dance, a t Avhich 250 persons 
were present. The action of the associa
tion in placing into effect the new service 
charge schedule Avas fully explained by 
the president of the advertising agency, 
who made a very wonderful address.

F i r s t  F o l d e r  M a i l e d

T H E  day folloAving the dinner dance 
the first folder entitled—“Explaining 

the NeAv Basis of Checking Account 
Service” was mailed to all customers of 
the commercial departm ents of all the 
member banks. Almost immediately the 
toA\rn fairly  buzzed with talk, and the ac
tion of the association made the topic of 
discussion of bridge clubs, luncheon clubs, 
lodge meetings and whatnot. Much more 
was said outside the banks than inside, 
fo r all members of the bank organizations 
Avere set and ready to explain the new 
schedule very fully to customers. The 
committee held meetings once or twice a 
week for a period of several Aveeks, ju st 
to exchange experiences and keep each 
other fully informed of all developments. 
I t  was found tha t surprisingly few real 
complaints were made afte r these full ex
planations were given to customers, and 
before March 1st, Avhich was the date set 
fo r the schedule to become effective, most 
of the difficulties had been ironed out, and 
order once more restored. I t  was decided 
that the first charges Avould be made on 
A pril 10th, for March activity, and fo r a 
few days a fte r the debits went through 
it was expected th a t a great many ex
planations Avould have to be made. How
ever, it Avas most pleasing to all the banks 
to find that customers so readily accepted 
the new basis AA’ithout serious objections 
and, no doubt, because of the thorough 
prelim inary Avork th a t had been done. 
I t  Avas most gratify ing to all banks to 
know tha t fo r the first time in many years 
the operations of commercial departments 
had been carried on for one month on a 
profitable basis. The total amount of 
service charges collected in each member 
bank more than doubled.

The question naturally  arises—how 
many accounts were closed out because 
of the neAv measured service charge 
schedule ? There are no exact figures 
available, but at committee meetings still 
being held this A v a s  discussed, and a gen
eral report may be made to the effect tha t 
while quite a large number of small check
ing accounts Avere closed out, transferred

OFFICERS

G. r . CURTIS 
President

MILO J. GABRIEL
Vice President

AV. A. ANDERSON 
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O. P. PETTY 
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C lin to n  County’s Largest Bank

SIXTY-ONE years of con tinuous, 
conservative and  safe bank ing  

service, form s a substan tia l back
ground for the  p ro p er h an d lin g  

of your corresponden t account.

We inv ite  your business w ith  
confidence th a t o u r re la tions w ill 
prove m ost satisfactory  to you.

THE
CITY NATIONAL BANK

C LIN T O N , IOW A
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CONSTRUCTIVE
COOPERATION

When you do business with the Valley 
National you can depend upon a corre
spondent service which is founded on 58 
years of constructive cooperation with 
Iowa banks.

Founded 1872

VALLEY
NATIONAL BANK

DES MOINES
O F F I C E R S  

R. A. Crawford, President
Charles W. E nyart, Vice President D. S. Chamberlain, Vice President
C. T. Cole, Jr., Vice President W. E. Barrett, Cashier

to savings or consolidated with other 
checking* accounts, nothing of consequence 
was lost, and the average balance of all 
closed accounts ran less than $50. At 
the time this report is written figures for 
the month of April are available. The 
amount of service charges for April ac
tivity will run approximately the same as 
for the month of March, and it is re
ported that closings of checking accounts 
are now running just about normal. An 
important feature is that checking ac
counts being opened are of a much better 
quality, if that term may be used. Larger 
balances are being maintained, and these 
accounts which are opened are on a 
profitable basis to start off with, for the 
customers of the banks know exactly what 
the requirements are.

N o  M o r e  H e l p  R e q u i r e d

ALL accounts maintaining balances of 
$500 or more are being analyzed, 

to determine whether or not they are being 
carried on a profitable basis. But very 
little difficulty has been experienced in 
handling these larger accounts, and, as a 
matter of fact, they are far less trouble
some than the smaller ones. Business 
men have as a rule been very fair in ac
cepting account analysis, for after all it 
is nothing more or less than good mer
chandising. Attached hereto are copies 
of the charge slips for both the smaller 
accounts and the larger accounts subject 
to analysis. These blanks are self-explan
atory. It has been found that no addi
tional help has been requii’ed in any of 
the banks to handle the work under the 
new system.

Admittedly the charges made for han
dling the various items in the analysis of 
an account show a small profit, and why 
not? It is not thought best to give the 
customer an impression that his account 
is being handled at actual cost. A mer
chant seldom if ever advertises the sale 
of canned goods from his shelves at cost, 
and no one expects him to do so. For 
too long a time banks have been giving 
their service away, and making no at
tempt whatever to educate the public to 
the Value of it.

While it is the feeling of the committee 
that its work has been well and thoroughly 
done, there will, no doubt, be new prob
lems come up from time to time, and to 
these careful thought and study will be 
given. However, up to this date the oper
ation has been so successful, and the 
patient is convalescing so nicely that it 
appears that the crisis has been passed, 
and that from now on the full benefits 
of the operation will be very noticeable. 
It is suggested, that any bank or group of 
banks contemplating action similar to 
that taken by the Cedar Rapids Clearing 
House Association—

First—Set out to ascertain actual costs 
of operations,

Second—Adopt a fa ir  basis fo r the han-
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dling of the various items, and this basis 
will not be very different from that 
adopted by this association.

Third—See that every employe of every 
bank, from the chairman of the board 
down ' to the elevator boy, is made thor
oughly familiar with the new schedule 
and knows just Avhy it is being put into 
effect.

Four—Carry on a well planned educa
tional campaign, and not try to jam the 
schedule down the throats of customers 
without first explaining it fully to them.

Fifth—Co-operate 100 per cent—Not 
even one-half of 1 per cent less.

In conclusion, the committee empha
sizes the advantages of giving ample time 
for a thorough consideration of the whole 
problem. There should be no hasty de
cisions, and only after every officer, every 
employe and every director of every bank 
is thoroughly sold should an attempt be 
made to place the measured service sched
ule into operation. It should not be diffi
cult to convince these officers and directors 
if costs are known.

Johnston  H eads C hapter
F. W. Johnston was elected president 

of the Muscatine chapter of the Ameri
can Institute of Banking at a meeting 
held at the Muscatine State Bank last 
month.

Other officers named were: E. C.
Rosenmund, vice president ; M. M. Greene, 
treasurer, and Lenora Eitrnan, secretary.
G. R. Conkling and F. C. Spaethe were 
named on the executive committee for 
three-year terms.

Mr. Rosenmund was named delegate 
from the chapter to the national conven
tion at Pittsburgh, June 8th to 12th, with 
Leland Horst and Floyd Jones as alter
nates.

Clark H eads G roup Seven
G. H. Clark, cashier of the Commerce 

Savings Bank of Marion, Iowa, was unan
imously elected chairman of Group Seven 
of the Iowa Bankers Association at 
the annual meeting of that group held 
in Iowa City. More than 300 bankers were 
in attendance.

Mr. Clark had previously held the of
fice of secretary for the group, and in 
being elected chairman succeeded L. C. 
McGill of Independence. George H. 
Walker of Iowa City, was unanimously 
elected secretary to succeed Mr. Clark.

The Group Seven district includes nine 
counties in the east-central part of the 
state the counties being Bremer, Black 
Hawk, Grundy, Buchanan, Tama, Benton, 
Linn, Iowa and Johnson.

Principal speakers at the meeting were
L. A. Andrew, state superintendent of 
banking, who stated that Iowa banks are 
in excellent condition and banking in IoAva 
Avas never on such a high plane as at the

Where hankers live— Above, the attractive 
residence of Horace E. Danielson, cashier 
of the State Bank of Mayer, Minnesota. 
Mayer is a prosperous little village in 
Carver county called the Golden Buckle of 
the Dairy Belt.

present time, and George R. Davies and 
Karl E. Leib, university commerce in
structors.

H eads Dows B ank
Ira T. Beam has purchased the interests 

of Dr. J. C. Powers, Dr. Long and the 
C. F. Osborne estate in the Farmers State 
Bank of Doavs, IoAva. The purchase of 
the stock now gives Mr. Beam and his 
son, Will, controlling interest in the bank.

At a special meeting of the board Thurs
day, Ira T. Deam was elected president of 
the bank; and William Donnaldson, who 
is a heavy stockholder in the bank, was 
elected as director.

Independen t B ankers to M eet
The Independent Bankers Association 

will hold the annual meeting on June 3rd, 
in the Ryan Hotel, St. Paul, Minnesota. A 
very interesting program has been pre
pared by the committee in charge and 
those fortunate enough to attend the meet
ing will find their day Avell spent.

The program provided is as follows:
PROGRAM 

Morning 
10 :30 A. M.

Address of Welcome—Hon. G. J. 
Bundle, Mayor of St. Paul.

Response—John Rausch, Cashier Las- 
trup State Bank, Lastrup, Minn.

Adjournment for Luncheon.
Appointment of Committees.

Afternoon 
2:00 P. M.

Address—Harry Lee, Long Prairie, 
Minn., President of the Independent 
Bankers Association.

Address—“Banking,” Hon. John N. 
Peyton, Commissioner of Banks, State of 
Minnesota.

Address—“This Changing World,” Hon. 
J. Adam Bede, Member House of Repre
sentatives.

Address—Hon. Peter Norbeck, United 
States Senator from South Dakota. Chair
man of the Senate Committee on Banking 
and Currency.

E xcellent P rogram  for W aterloo
Convention

(Continued from  page 75)
Deposits a t a R ate Not to Exceed 3 
Per Cent ’ ’—E. J. Engeldinger, cashier, 
Union N ational Bank, Ames. (Bop. 
10,600.)

Group 7—“ Service C harges”  — L. J . 
Derflinger, vice president and cashier, 
Cedar Rapids Savings B ank & Trust 
Co., Cedar Rapids. (Bop. 50,000.) 

Group 8—“ SerAdce C harges”  — T. E. 
Bell, cashier, F irs t N ational Bank, 
D ew itt. (Pop. 2,000.)

Group 9—‘ ‘ Paym ent of In te rest on Time 
Deposits a t a Rate Not to Exceed 3 
P er C en t” —D. V. Ferris, cashier, 
F irs t N ational Bank, Diagonal. (Pop. 
600.)

Group 10—“ Service C harges”  — P. L. 
Sawyers, vice president, Centerville 
N ational Bank, Centerville. (Pop. 
8,000.)

Group i l  — “  Paym ent of In te rest on 
Time Deposits a t a Rate Not to E x
ceed 3 Per C en t” —F rank  Ricksher, 
president, Iow a S tate  Savings Bank, 
Fairfield. (Bop. 7,000.)

4. 9:00 A. M., Wednesday, June 24, 1931: 
“ The General Farm Situation.”  W hat 
about the low prices on farm  land and 
farm  products? W hat is to be their 
fu tu re? From the type of speakers be
low, it Avill be seen th a t th is is an out
standing convention session. A general 
inv ita tion  is extended to any who desire 
to a ttend :
(1) “ The Business Outlook and Iowa

Agriculture,”  John C. Galloway, 
farm  m anagem ent dem onstrator, 
Iowa S tate  College, Ames.

(2) “ The Banker and the Board of
Trade, ’ ’ F red H. Clutton, secre
tary , Chicago Board of Trade, 
Chicago.

(3) “ Federal Intermediate Credit Banks
as Permanent Banking Institu
tions,”  Charles McCumsey, m an
ager, Federal In term ediate  Credit 
Bank, Omaha.

(4) Address—Hon. Janies C. Stone,
chairm an, Federal Farm  Board, 
W ashington, D. C.

“ The A ctivities of the Farm Board 
and How the Bankers of the Coun
try Can Be of Assistance. ’ ’

(5) “ Better Farm Financing” —Hon.
Alex. Legge, form er chairman, 
Federal Farm  Board, W ashington, 
D. C., president, In te rna tiona l H ar
vester Company, Chicago.

Service for G randview
Banking service will be available to 

GrandvieAV, IoAva, residents in June 
through establishment of an office by the 
Columbus Junction State Bank. The 
Grandview bank closed last year. Warren 
Martin, at present with the Hershey State 
Bank in Muscatine, will be manager of 
the Grandview office.

B ank Office at D erby
The Citizens State Bank of Humeston, 

IoAva, has established an office at Derby 
as permitted by the neiv laAV passed by 
the recent legislature. Clell Fulton, of 
Derby, was employed as local manager. 
The room of the old First National Bank 
of Derby, was secured for the business.
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M E M B E R  
FEDERAL RESERVE

'A iE C T V '

pfiSjUR correspondent serv- 
hÊÊà ice is the result of rigid 
analysis of m odern  banking 
requirem ents. It is the group
ing of only those factors 
w hich have proven th em 
selves practicable.

It is offered you w ith  the 
confidence o f  satisfactory 
perform ance in  all our busi
ness relations.

Glenn M. Averill, Pres. 
E. M. Scott, Vice Pres. 
C. C. Kuning, V. P.

and Cashier 
Van Vechten Shaffer. 

Vice Pres.
Geo. F. Miller, V. P. 

and Trust Officer 
Marvin R. Selden, 

Vice Pres. 
Assistant Cashiers 

Peter Bailey 
Bertha M. Wolf 

Geo. W. Swab 
Maud W. Carpenter 

R. D. Brown 
0 . A. Kearney
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Cedar T^ajoids, Icntfa
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W h e n  IO W A  Builds
URING last year, an “off” year for 
construction elsewhere, Iowa’s 

building program showed a 30 per 
cent increase over 1929 .

When Iowa builds, it expresses not 
only its present prosperity, but faith 
in the future. That was evidenced 
again in the fact that Iowa paved 
more miles of road in 1930 than did 
any other State.

Forward-looking enterprise requires 
forward-looking banking support. In

its services to the people of the State, 
this Bank has kept its thoughts con
stantly upon future developments, 
seeking to provide adequate facilities well 
in advance. New opportunities have 
found it ready with new resources. 
Heavier demands have found it 
strengthened and broadened by associ
ation with able affiliates.

Those who select this Bank as their 
correspondent share in the confidence 
inspired by this spirit of leadership.

W ith  i ts  numerous contacts, complete fa c ili tie s  a n d  rich background of experience, th is  
Bank is  w ell equipped to give yo u r correspondent m atters prom pt a n d  careful a tten tion .

¡OWA-DES MOINES NATIONAL BANK
& T r u st  C om pan y

'  ^ i f f i l i a t e c L  w i t h

NORTHWEST BANCORPORATION

M *  IN - — _____________________________________________________________________________________

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis




