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An Open Letter to Bankers, Chapter 4

The Importance o f  
Marketable Reserve Assets

ff  Rate of Return: Earning power expressed in aver- Tf 
£ age yield over a representative period of time. J

P R O F IT A B L E  secondary re
serve account is the reward of 
sound judgment and financial 

experience. Constant study o f busi
ness conditions and the application of 
sound investment principles are essen
tial if the reserve account is to yield 
a fair return and still possess security 
and marketability.

The banker’s problem, and it re
quires a high degree o f skill, is to 
select bonds that w ill yield a fair re
turn and also meet these cardinal re
quirements. T o  compromise with 
either security or marketability may 
result in increased immediate profit 
but over a period o f  years will de
feat the purpose o f the account and 
result in a lessened income. The rela-

tion o f the individual purchases to 
the account as a whole should also be 
kept constantly in mind, for it is the 
average o f all these issues which will 
determine whether or not the account 
is profitable.

The investment banker is eager to 
help you build a profitable reserve 
account. His knowledge and expe
rience will supplement your own and 
aid you to obtain an ample income 
and avoid unsuitable investments.

For nearly half a century The 
Minnesota Loan and Trust Company 
has acted in an advisory capacity to 
banks and institutions throughout 
the Northwest. W e hope that you 
will feel free to consult with us in 
the solution o f your ow n problems.

THE MINNESOTA LOAN S- TRUST COMPANY
405 Marquette Ave. Minneapolis, Minn.

AFFILIATED WITH MORTHWESTERH NATIONAL BANK

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



READ THIS SUMMARY OF WHAT YOU’LL FIND
In This October Number

of the N orthw estern  Banker
Des M oines

Just B etw een Us Number 495 33rd Year

Gives the Information 
Says V. H. VanKirk, now a resi

dent of Scottsbluff, Nebraska: 
“ Since I am no longer with the Bank 
of Cody, please send the North
western Banker to me at Scottsbluff. 
Even though I am not now in the 
banking business, I wish to keep in 
touch with it and I feel that your 
magazine will come nearer giving 
me the banking information I want 
than any other publication.”

A Progressive Record
“ Our officers and employes have 

been constant readers of the North
western Banker for 31 years. I have 
been associated with this bank for 29 
years.

“ W e have watched with great in
terest the growth in circulation of 
the Northwestern Banker merited by 
the constantly increasing attractive
ness in the ‘make-up’ of the publica
tion and the high quality of informa
tive and helpful articles always 
therein found.

“ It is very interesting to note that 
the ‘progressive’ record of your pub
lication continues under your most 
efficient management, and we wish 
for you continued success and grati
fying satisfaction in publishing the 
best financial magazine in America.” 
— A. W . Crossan, vice president and 
cashier, First National Bank, Eldora, 
Iowa.

“ It Is a Leader”
“ It is 31 years since we subscribed 

first to the Northwestern Banker. I 
can say sincerely that during all 
these years, yours is one of the few 
periodicals that I never miss reading, 
always with interest and often with 
great profit.

“The news you print is of the kind 
we need to learn, the articles are 
sane, unbiased, and illuminating. The 
Northwestern Banker is a leader now 
as it was when we were first at
tracted to your subscription list; a 
leader in every movement that is 
beneficial to Bankers and their cus
tomers.”— C. J. Weiser, president, 
Winneshiek County State Bank, D e
corah, Iowa.

We Re-Read Each Issue 
“With reference to the Northwest

ern Banker, we read and re-read each 
issue, all of us, from the president 
down to the last man, and it is as 
necessary to the proper functioning 
of this institution as ‘service charges’ 
are to the successful operation of any 
bank.”— F. S. Ferring, cashier Far
ley State Bank, Farley, Iowa.
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N E I G H B O R S !
OU have to get close to people to
understand their problems and 

their needs. Situated here in the great 
Middle W est we are close enough to 
do that. Our years of caring for the 
casualty insurance and surety needs 
in this great field have proved this. 
And we carry on— soliciting your con
fidence and patronage.

Federal Surety Company

H O M E  O F F IC E  - - - D A V E N P O R T , I O W A

Casualty Insurance—Surety Bonds

W . L. T A Y L O R
Vice President and General Manager
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o4 Cedar Rapids Dank
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Servicing zAll loWa
A CAREFUL STUDY of the require

ments and most 
efficient manner in which to handle each of the 
many correspondent items sent to us, far in 
advance of current activities, is only one of the 
reasons why Iowa Bankers prefer the Merchants 
National Bank in this territory.

If nearly a half century of hanking experience 
means anything to you, send your Cedar Rapids 
Items to the Merchants National.

M E R C H A N T S
NATIONAL BANK

Cedar Rapids Iowa
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“At Your Service”
Ample resources and com 
plete organization assure to 
the Bankers of Iowa the be£t 
service in our history.

Call when you visit Des 
Moines.

O F F I C E R S
Clyde E. Brenton 
Geo. E. Pearsall 
Albert J. Robertson
J. R. Capps 
R. L. Chase, Jr, 
James F. Hart
J. Burson
Sherman W. Fowler
A. J. Warnke 
Winfield W. Scott 
Harry G. Wilson

President 
Vice Pres. 
Vice Pres.

Cashier 
Asst. Cash. 
Asst. Cash. 
Asst. Cash. 
Asst. Cash. 
Asst. Cash. 
Asst. Cash. 
Asst. Cash.

D I R E C T O R S
Geo. N. Ayres 
Clyde E. Brenton 
Howard J. Clark 
Gardner Cowles 
J. H. Cownie
E. C. Finkbine 
J. B. Green 
Wm. C. Harbach
F. C. Hubbell

F. H. Luthe
M. Mandelbaum 
Homer A. Miller 
Geo. E. Pearsall 
Albert J. Robertson
M. Shloss 
E. R. Stotts 
O. P. Thompson 
Carl Weeks

Io w a National bank
Des Moines Savings Bank and Trust Company

Des Moines
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Ir McCormick-Deering Farmall
H E  existence of antiquated methods 
never justifies their continuance. Neither 

do mere numbers, in themselves, prove a point. 
The recent pronouncement of animal-power 
interests, that “Twenty million horses can’t be 
wrong,” is a beautiful example of incomplete 
reasoning. About as well say “Forty billion 
mosquitos can’t be wrong.” Or to have said, in 
1830, “Twenty million scythes, cradles, and 
reaping hooks must be right.”

This is still only the beginning of the tractor 
age. W hile the horses have done their level 
best to be right, eight hundred thousand tractors 
have displaced great droves of them. Develop-

ment of the Farmall alone has greatly accel
erated the drift toward power farming.

The original Farmall features, of International 
Harvester design— square turn, wide tread, 
high clearance, etc.— have made it the true all
purpose, all-crop tractor. It serves through 
drawbar, belt, and power take-off, and with it 
the row crops are handled to perfection along 
with the others. It is a force working toward 
economy of production. It is a great community 
builder. The Farmall has the endorsement of 
the practical engineer and the practical farmer. 
It could not have both without being very 
good indeed. T he Farmall catalog will be  
sent on request.

J

I n t e r n a t io n a l  H a r v e s t e r  C o m p a n y
b o h  S o . M i d i l u n  1 »  ° f  A M E R IC A  C h ic a M . I ll ,

Farmall Special E quipm ent 
includes 2 and 4-row  planters 
and cultivators, 7-ft. m ow ers 
a n d  7 - f t .  t r a i le r  m o w e r s ,  
m iddle busters, 4-row  lister 
cultivators, sw eep  rakes, beet 
tools, and potato tools. T h e  
Farm all is thoroughly  efficient 
at p low ing , at all belt job s , 
and at general farm pow er 
work the year around.
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S~> T  T  J  T  V T  r*\ our many clients 
L *  tN  v J  the best there is
in correspondent service isn’t enough. 
W e  are constantly asking, “ Isn’t there 
a better way?' “ W ould some other 
method be more efficient?"

Consequently, every day or two we are 
finding ways to give you service that make 
our best much better. A  trial will convince 
you of what we mean.

OFFICERS
CHARLES E. PE RK IN S..................... Chairman of Board

E. W E B B L E S ,................................... .President L. T. PANTHER ................................... Cashier
J. G. W ALD SC H M ID T............Vice President RAY HUMPHREY ..............Mgr. Bond Dept.
C. T. SIM M ONS..........................Vice President H. A. H E IL ..................................Trust Officer
R. L. BUNCE ............................ Vice President S. R. GRANT ..............................Ass’ t Cashier
L. M. W IL SO N .............................Vice President L. P. BECKM AN........................................... Ass’ t Cashier
ELMER RAUENBUEHLER. .V ice  President JOHN S. STUBBLEFIELD .. .A ss’ t Cashier
F. J. NORTON ......................... Vice President OTIS C. GESLING............................. .Auditor

GEO. S. BEUCKMAN..............Bond Department Representative

RESOURCES OVER ELEVEN MILLION

1 R S I

p 1Ö W A  STATE 1 'RUST & SAVINGS] £ L__
___

__
__

__

K

BURLINGTON
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CONVERTING THE CROP 
INTO CASH

Minneapolis is assurance of the 
speediest possible collection. W e’ re 
located just four short blocks from 
the Grain Exchange and our Col
lection Department is equipped 
with a n experienced personnel 
large enough to handle every day 
the drafts received in the morning 
mails.

For quick collection, send 
your grain drafts to the First 
National.

FIRST NATIONAL BANK.
O PvG A N I Z I D 18 6 4

FIRST MINNEAPOLIS TRUST COMPANY
O R G A N I Z E D  1 8 8 8

MINNEAPOLIS, MINNESOTA

Stockholders of these two institutions are identical. 
Combined Resources total over $140,000,000.

$

1 S the harvest gets under 
way and the stream of 
golden grain pours into 

the mills and elevators of the ter
minal cities, the conversion of the 
crop into cash becomes the chief 
concern of farmers and bankers in 
the grain raising states.

Banks in the Ninth Federal 
Reserve District have learned from 
experience that sending grain 
drafts to the First National in
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A c r o s s the Desk 
from

Ihe Publisher

Am erican
Prosperity

2.

3.
4.
5.
6 .

Paul M. Mazur has just written 
a book entitled ‘ ‘ American 
Prosperity— Its Causes and 

Consequences,”  which is a most interesting analysis 
of the fundamental factors underlying our present 
prosperity, together with a look into the future.

The eight factors which Mr. Mazur has pointed 
out as the reasons for our present prosperity are 
as follows:

1. The power of advertising.
High-pressure marketing.
Obsolescence.
Installment buying.
Our building program.
The balance of exports over imports.

7, Hand-to-mouth buying.
8. Instruments of distribution.
Each one of these eight causes of our American 

prosperity are carefully analyzed and their ad
vantages discussed.

The problems of the future which confront 
American industry, according to Mr. Mazur, are, 
“ The growing gap between the economies of large 
scale manufacturers and the expenses of high-pres
sure distribution ; the threat which obsolescence and 
its corollaries make upon standardized mass produc
tion; and finally, the question of what will happen 
when our debtor, Europe, ceases to be able to afford 
a market that will continue the favorable export 
balance. ”

Some day Europe must pay us the money she has 
borrowed, both through private loans and Govern
ment financing. This money must be paid to us 
either in gold or goods. In view of the fact that we 
have practically one-half of the world’s gold supply, 
Europe cannot very well pay in gold ; therefore, 
she must pay in goods. This means that if we allow 
European goods to be imported to America, Amer
ican manufacturers will suffer accordingly; conse

quently there will be a tendency to raise the tariff 
in order to protect American industry. If this is 
done European manufacturers cannot export their 
goods to the United States, and will therefore be 
unable to pay the loans which they have incurred.

“ The results of a loss of our favorable balance 
of trade,”  says this author, “ constitute the greatest 
single threat to American business which it is pos
sible to foretell for the near future.”

This sad outlook in Europe is answered by the 
fact that only a small percentage of American in
dustrial production is sold abroad, and that so long 
as the powers of consumption of America can be 
expanded, American industry is safe.

“ The inherent needs and desires of people are 
great,”  says Mr. Mazur. “ But the needs and de
sires to which the American consumer has been edu
cated are even greater.”

The American banker has taken and will continue 
to take an active part in the industrial development 
of America. The progress of business and banking 
must go hand in hand. They are inseparable.

American prosperity will be continuous if we 
continue to analyze carefully the causes and the 
consequences which have thus far made us the 
richest nation on earth.

From Pañora 
to P ow er

‘  ‘ From Panora to Power ’ ’ 
might well be the title of 
an article describing the 

progress made by George M. Reynolds and Arthur 
Reynolds in the banking world.

In the January, 1906, issue of the N o r t h w e st e r n  
B a n k e r , or twenty-two years ago, we announced 
the election of George M. Reynolds as President of 
the Continental Bank. He began his banking career 
in the Guthrie National Bank of Panora, Iowa. lie 
later became associated with the Des Moines Na
tional, and was elected its President in 1985. In
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1906 the Continental had a capital of $3,000,000, 
surplus of $1,000,000, and deposits of $51,000,000.

In this same January, 1906, issue of the N o r t h 
w e s t e r n  B a n k e r  there is a story, the first para
graph of which says: “ The largest Des Moines
banking deal in recent years has just been com
pleted in the purchase by President Arthur Rey
nolds and Vice-President John Blair from the Hub- 
bell interests of the capital stock of the Des Moines 
National Bank, amounting to 1,177 shares.”

Prom this institution Arthur Reynolds came to 
the Continental National Bank as Vice President. 
And now, with the consolidation of the Continental 
National Bank and Trust Company and the Illinois 
Merchants Trust Company under the name of the 
Continental Illinois Bank and Trust Company, we 
find George M. Reynolds and Arthur Reynolds in 
positions of power as the guiding factors in the 
second largest banking institution in America, with 
a capital of $75,000,000, Surplus of $65,000,000 and 
deposits of $900,000,000.

Artificial 
Farm Values

E. 1). Schumacher, of Rich
mond, Virginia, President 
of the Mortgage Bankers 

Association of America, which held its fifteenth an
nual convention at Cleveland last month, pointed 
out the fact that, “ Abolishing artificial farm values 
will do much to aid the plight of the farmer, by 
bringing about a more stabilized farm real estate 
market. ”

As a matter of fact, it was artificial farm values 
which caused the farmer’s downfall. The farmer 
who paid $200 an acre for his farm, and thought it 
worth $400 during the boom, and was able to se
cure a mortgage of fifty per cent of the value based 
on this inflated price, eventually woke up to the 
fact that he had this farm mortgaged for its full 
value, or for $200 an acre, which was the original 
purchase price.

A  farm is worth what it will produce on the in
vestment. Any farm should represent a five per 
cent return on the capital. Many farms have not 
done this, even on a conservative valuation; but 
also, many farmers have put such a high valuation 
on their property that even when they did receive 
a fair return they thought it was unsatisfactory, 
because they still figured their land on the basis of 
inflated values.

Anything which can be done to abolish artificial 
farm values will be a step in the right direction.

G eorge G. H unter 
Passes A w a y

George G. Hunter, 
c f D e s M o i n e s ,  
President of the 

Iowa Investment Mortgage Company, and founder

of T h e  N o r t h w e s t e r n  B a n k e r , died on September 
10th, at the Iowa Methodist Hospital.

In addition to establishing T h e  N o r t h w e st e r n  
B a n k e r  in 1896, he also established the Southwest
ern Banker of Kansas City, the name of which was 
later changed to the Trans-Mississippi Banker and 
eventually merged with Bank News. He also 
established the Southern Banker of Atlanta, 
Georgia.

Mr. Hunter was born on a farm in Jackson 
County, Iowa, January 21, 1865. He was there
fore 63 years of age at the time of his death. He 
attended Brown University at Providence, Rhode 
Island, and while there established the Brown Daily 
Herald.

Mr. Hunter published T h e  N o r t h w e s t e r n  
B a n k e r  from 1896 to May, 1907, or a period of 10 
years and 4 months, when he sold it to Emerson 
DePuy, who published it from May, 1907, to July, 
1912, when he died, or a period of 5 years and 2 
months. Since the July, 1912 issue, a period of 
16 years and 2 months, it has been under the present 

. management.
Mr. Hunter was a man of integrity, honesty, and 

possessed of an unusual amount of business ability. 
His passing will be keenly felt by bis large circle 
of friends and business associates.

Lyda Collins, who writes the 
very delightful department 
in the N o r t h w e s t e r n  

B a n k e r , “ The Banker’s W ife,”  tells of the bitter 
rivalry which used to exist in small communities 
between competitors in all lines, and illustrates it 
with this story:

“ A woman whose father was a pioneer Methodist 
minister said she was a girl well along in her ’teens 
before she knew why there were two churches in 
the small town in which be preached. It was so 
that the two druggists, the two general merchants, 
the two lumbermen, and the two bankers, could go 
to church without having to speak to each other.”

Happily, these conditions are passing. This is 
the day of bankers’ conventions, Clearing House 
organizations, County Bankers’ associations. These 
organizations are based on the principle of helping 
each other by exchanging ideas and studying better 
banking methods.

True, there is keen competition ; and there should 
be. Certainly competition of the right sort is most 
desirable. But bankers, like other groups of busi
ness men, have found that collective thinking and 
planning for the profession as a whole is more bene
ficial than leaving the same problems to be solved 
by each banker in his own way.

The Joys of 
Competition
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campaign. Above is Colonel Wm. G.
Edens, vice president, the Central Trust Co. of Illinois, receiving the account of 
Tito Schipa, Chicago Opera star, during a savings account contest staged by 500

employes of that bank.

P R O F IT  O R  LO SS
from

New Business Contests
llllllllilllll!llllllllllllll!llllllll!lllll!lllllllll!llllilill!lll!!M

THE following 
high lights on 
New Business 

Contests have been 
gleaned from infor
mation supplied by 
banks throughout the 
United States to the 
Committee on New 
Business Contests of 
the Financial Adver
tisers Association.

In its quest for details the committee re
ceived splendid cooperation, and as a re
sult succeeded in adding many samples of 
literature to the portfolios on Employes 
Contests that are maintained at the cen
tral headquarters of the Financial Adver
tising Association in Chicago for the use 
of members.

A survey of the replies received shows 
that banks generally agree that some sort 
of a drive or campaign is necessary to 
keep employes and officers constantly 
alert and aggressive in the battle for new 
business. Whether or not these campaigns 
should be short and intensive or of the 
continuous type is a much debated ques
tion.

That the mortality rate among accounts 
obtained in contests is relatively high is 
admitted in all quarters, some bankers 
even asserting this factor makes a drive 
of doubtful value, while others say the 
amount of business that remains on the 
books and the increase in the size of these 
accounts makes the campaign a profitable 
affair.

One large eastern hank reported that at 
the end of the first year 75% of the new

An Extensive Survey
The article on this page is based on a na

tion-wide survey of banks conducted by a 
special committee of The Financial Adver
tisers Association composed of the follow
ing persons:

G. V . Kenton, Chairman, Committee on 
New Business Contests and Advertising 
Mgr., National Bank of Commerce in St. 
Louis.

Committee members: J. H. L. Jan- 
son, Jr. Trust Officer, Bronx Borough 
Bank, New York; Mrs. Am y R. Hyde, 
Adv. Mgr., Union Bank of Chicago; 
Mark B. Peck, V. P., Griswold, First 
State Bank, Detroit; A . G. Maxwell,
V. P., Citizens & Southern National 
Bank, Atlanta, Ga.; I. J. Mitchell, 
Asst. V. P., Security Trust & Savings 
Bank, Los Angeles.

!lllllll!llllll!ll!lllllllllll!lllllll!!l!ll!lll!l!ll!llil!lll!!liy

business acquired in a campaign remained 
on its books; at the end of the second 
year, 60%; third year, 52%; fourth year, 
45% ; fifth year, 40%. This same insti
tution found that by the end of the first 
year there had been an increase of 160% 
in the total balances on these new ac-

counts; at the end of 
the second year an in
crease of 147 % ; third 
year, 138%; fourth 
year, 135%; fifth 
year, 120%.

It is apparent 
from the survey that 
comparatively few 
banks make an ex
haustive study to as
certain how much of 

the new business resulting from a cam
paign remains for a long period. Some 
of them have checked for the first few 
months or a year, but usually not beyond 
that period. It would seem from the re
ports received on this phase that the aver
age bank can expect to find from 50% to 
75% of new business on its books at the 
end of the first twelve months’ period. 
This of course will depend largely upon 
the type of accounts obtained and whether 
undue sa’es pressure was used in the 
campaign.

Many bankers object to special cam
paigns on the basis that too much of the 
new business brought in is taken from 
other banks and is not actual1 y new: that 
accounts are opened temporarily to oblige 
some worker and give him credit, only to 
be transferred later to the bank from 
which the money originally came.

One bank replies as follows to this criti
cism : “We feel no hesitancy in saying
that actual new business has been created 
in our campaign. To date we have rented 
a good number of safe deposit boxes, and 
natura1 lv practically all of this business 

(Turn to next page, please)
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Profit or Loss from New Business Contests

comes from people who never rented a 
box before. The same applies to savings 
accounts, commercial accounts and bond 
sales. There is no question but that ive 
have taken some business away from 
competitive banks. We feel that we 
have done this in a clean cut, 
ethical manner and sold our 
new customers on the idea 
that we could serve them 
better than their former con
nection. At practically every 
e m p l o y e s ’ meeting we 
stressed the point that drive 
members should have noth
ing but praise for our com
petitors.”

It is generally agreed that 
the intensive c a m p a i g n  
should be a short, vigorous 
one, say of 60 to 90 days, 
so that enthusiasm and ac
tion may not be allowed to 
lag. A campaign that goes 
beyond three months usually 
is found to wane in interest, 
with a resultant decline in 
anticipated business. A ma
jority of the banks reported 
that they have found it ad
vantageous to conduct their 
own drives, the new business 
department or officers from 
of he r departments being 
chosen to supervise the ac
tivity. Special prizes, bo
nuses and commissions are 
offered to stimulate solicita
tion.

A few of the replying 
banks said that the intensive 
campaign tends to create too 
much confusion and too 
many petty jealousies among 
employes, thus lowering the 
morale among a large per
centage of the workers. But 
this criticism seems to be 
well answered by others who 
have found that the cam
paign offers just the right 
kind of stimulation and in
centive for better coopera
tion throughout the bank. A 
campaign, it is argued, de
velops creative ability among 
employes, teaches them facts 
they have never known be
fore about the service, func
tions and history of the in
stitution, in addition to giv
ing them priceless instruction in team
work and salesmanship. To substantiate 
this view of increased efficiency, it is 
pointed out that many campaigns gain 
enough momentum to carry on new busi
ness efforts in effective style for a year or
Northwestern Banker October 1928

(Continued from page 13)

two after the drive has officially ended. 
Most intensive campaigns are conducted 
at intervals of two or three years, the 
general belief being that it is unwise to 
approach the public too often with con
tests. In come cases banks have noted

O u tlin e  o f a W e l l  R ou n d ed  
E m p lo y e s ’ C o n test

Although it is rather difficult to summarize an ideal cam
paign because there is so much individual variance, an at
tempt is made herein to set forth the salient features of a 
well-rounded employes’ contest. The outline is as follows:

1. Entrance to a campaign should be deliberate and 
cautious, an effort being made to obtain the views of 
officers and department heads so that their ideas may 
be incorporated into the general plan.

2. The General Plan is usually set forth in a printed 
booklet or in a multigraphed set of instructions. The 
General Plan should include:
(a) Goal to be reached, that is amount of new busi

ness it is hoped to obtain.
(b) Length of contest.
(c) Organization of Campaign Committee with cer

tain individuals to handle definite details of rec
ord keeping and other duties.

(d) Division of employes, officers and directors, and, 
sometimes stockholders, into as many teams as 
is desirable, with a capable leader for each.

(e) Table or summary of awards and prizes for new 
business. Sometimes credits are given and bo
nuses are based on these credits.

(f) Any other general instructions that are desir
able. Often a list of team members is included 
in the instructions.

3. Many banks offer monthly or weekly prizes in addi
tion to compensation for new business, in order to 
inject more enthusiasm into a drive. Sometimes 
prizes are offered in each department, such as Sav
ings, Checking, Trust, Safe Deposit, or Investment. 
The table of awards for new business necessarily 
must vary to meet the conditions of each bank.

Rewards usually are computed on the estimated average 
balance, for a definite period, say for the first thirty days the 
money is on deposit. If account is closed within 30 days, no 
reward is allowed.

which conduct the intensive campaign. 
Among the institutions which have con
ducted several campaigns of the intensive 
sort there is observed a tendency to dis
continue this method in favor of the con
tinuons, year-in year-out effort. Why 

should it be necessary, pro
ponents of the latter plan 
argue, to speed up the new 
business machinery to a 
high pitch every so often 
when it should be the duty 
of bank employes to be on 
the alert every day of the 
year for new business of all 
types'? And so the new plan 
sets about organizing the 
workers so that they make 
the best of opportunities at 
all times.

4.

SA F E  D E P O S IT  B O X E S
Rewards are based on 25% of the first rental fee.
5. The campaign often takes the form of two armies, 

striving to outdo one another, an automobile race 
to a given point or some other method of inciting 
the workers to more active competition. During 
the campaign maps and posters are displayed so as 
to chronicle the progress of the teams, or divisions, 
and bulletins are issued frequently to give further 
detailed information.
Claims are adjusted and credit sheets are kept by the 
Campaign Committee. Those who contemplate start
ing an Employes’ Contest should write to Preston 
M. Reed, Secretary of The Financial Advertisers A s
sociation, 231 S. LaSalle Street, Chicago, and ask 
for the portfolio on Employes’ Contests, which con
tains many samples of material used in actual cam
paigns.

6.

a drastic reaction on the part of the public 
because individuals have been solicited too 
repeatedly or too vigorously for business. 
It would seem wise to give customers and 
prospective patrons a rest in between 
times, and this is done by most banks

A notable instance of an 
institution which lias gone 
over to the new plan after 
conducting its fifth success
ful intensive campaign is 
that of a Los Angeles bank, 
which has announced that 
hereafter it will operate un
der the Permanent Payment 
Plan, under which new busi
ness is secured through nor
mal, steady and constant ef
fort, without prizes and 
other stimulants that for
merly were a part of the in
tensive drive. The new plan 
provides for a regular sched
ule of pay, or rewards, for 
new business and for fre
quent conferences for dis
cussion of the best methods 
of obtaining this business.

An excellent example of 
this continuous business ef
fort is revealed in an outline 
furnished by a bank operat
ing in a northern state. The 
New Business Department 
manager presents his views 
and methods as follows:

“ We have never taken 
seriously the idea of staging 
new business drives. Per
haps we have not gotten to 
that point of efficiency as 
yet, or perhaps we may have 
outgrown the idea. Our 
thought on the subject is to 
organize our staff of em
ployes so thoroughly along 
new business lines that they 

are continually on the lookout for new 
business, forever and a day, so to speak. 
Our staff is composed of about 700 em
ployes, which include the main office, our 
trust companjr and seven branches. These 

(Turn to page 83, please)
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Poor Roscoe’s
A L M A N A C

Ye true description of ye 
events and happenings 
of ye country banker

By ROSCOE MACY

October 1st: Hessian-fly—free date.
Sow winter wheat. Repair screen on 
back door.

October 2d: Battle of Brandywine,
1777. Test batch of home brew in fur
nace room.

October 3d: Amos Matthews died,
1794. Life insurance premium due.

October 4th: Battle of Hastings, 1066. 
Monthly meeting of directors. Apply 
for salary increase. “ A rolling stone 
spoils the Broth.”

pay my World’s 
series bet, while the 
inhabitants of our 
merrie village look 
on.

Liberty Loan ; also on 
the $32.00 I owe Henry 
Simmons. Send North
western Banker ar
ticle.

October 16th: Jeze
bel impaled on Ahab’s 
spear, circa 3000 B. C. 
Went away over night 
and forgot to close attic 
windows, 1922. (P. S.

October 5th: November article due
for Northwestern Banker. Sixty-six 
shopping days before Christmas. Plenty.

October 6th: Last Quarter. Naaman
bathed in River Jordan, B. C. 1809. Palls 
on a Saturday this year, too. Draw bal
ance of October salary.

October 7th: Equinoxial rains. Polish 
clubs. Take family to church unless 
rain lets up.

October 8th: Last day to pay life in
surance premium due September 10th. 
Deliver lecture at high school on “ The 
Habit of Thrift.” “ Who steals my purse 
steals trash.”

October 9th: Finished paying off War 
Finance Corporation, 1921. Pay last 
winter’s coal bill. Order coal for winter 
of 1928. High winds, with falling tem
perature.

October 11th: Armistice Day, 1918,
(only that was in November). Prepare 
for telephone call from editor of North
western Banker, who will expect an an
swer to the following questions : “Where- 
nell’s that article ? Whadda ya think this 
is? . See that it’s in the mail tomorrow 
morning, etc.” Phone to see why coal 
has not been delivered. Collect Novem
ber salary and make partial payment 
demanded.

October 12th: Columbus discovered
100% American, 1492. Federal Reserve 
Bank discovered Iowa, 1920. Iowa dis
covered Brookhart. Mallards on the Big 
Marsh.

October 13th: New Moon. Columbus, 
too late, regrets his rashness, 1492. So 
does Iowa, following 1920. Naaman re
turned, B. C. 1809, but found river frozen 
over.

Yes, it poured.)

October 17th: Overdraft invented, in 
London, by Solomon Levitch, 1660. Drain 
Ford radiators.

October 18th: Invention of excuse for 
overdraft, by Solomon Levitch, 1660. He 
blamed it on Mrs. Levitch. First snow of 
season. Fix basement window.

October 19th: Second notice of prem
ium due October 3d. Appointment with 
Gus Blake about taking out additional 
insurance.

October 20th: Brought down my first
mallard, 1908. Winged another, 1921. 
Mow the lawn for the last time again. 
Pay World’s Series bet.

October 21st: First Quarter. Drop it 
in collection plate.

October 10th: John Adams assassi
nated, 1792. Northwestern Banker 
article five days overdue. “ A stitch in 
time is worth two in the bush.” Pay 
electric light bill. (4:00 p. m.)

October 14th: Finals in fifth flight at 
country club. Begin work on November 
article for Northwestern Banker.

October 15th: Interest due on Fourth

October 22d: Third payment on car. 
Address eighth grade students on “ The 
Thrift Habit.” Send notices on notes due 
in October.
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October 23d: Eli Whitney invented 
cotton gin, 1832. Committee on Standards 
declared it a poor drink, 1923. Decided 
to vote for Hoover, 1928.

October 24th: Collect first half De
cember salary. Mark it ‘ ‘balance Oc
tober.” Bank examiner due.

October 25th: President declared farm
ers should observe economic laws, 1927. 
Decided to vote for Smith, 1928.

October 26th: Argue with Republican 
friend who has heard decision to vote

for Smith. Decided to vote for neither 
Hoover nor Smith, 1928.

October 27th: Collect balance Novem
ber salary again. Get out children’s 
Christmas presents and play with them 
to see if they work all right. Second no
tice from county treasurer that 1927 
taxes are delinquent.

October 28t.h: Horatius holds perfect 
bridge hand, B. C. 297. Political sermon 
at church. Decide to vote for neither 
Smith, nor Hoover, nor Prohibition can
didate.

October 29th: General Washington
crossed the Delaware, Lackawanna, and 
Western, 1777. Nero started furnace fire, 
276. Fourteenth run on our bank opened, 
1926.

October 30th: Full moon. Halloween. 
Brace outbuildings and take in porch 
furniture.

October 31st: Straighten buildings and 
things up again. See about getting spring 
wagon removed from roof of bank. Col
lect balance October salary.

When the Bank Fails, What Can 
the Draft Holder Do?

By THE LEGAL DEPARTMENT

W HEN a bank becomes insolvent 
and closes its doors, there are 
generally many parties who hold 

drafts issued by the closed bank that 
have not been honored and paid. Every 
possible effort is usually put forth by 
the holders of these drafts to secure full 
payment thereof. A claim is filed in 
Court by the holder in many instances 
asking that the amount of the draft be 
declared a preferred claim and paid in 
full from the assets of the bank in the 
hands of the Court for liquidation.

The Court is at all times particularly 
interested in conserving any and all as
sets of the insolvent bank and to give no 
creditor any preference in settlement of 
his claim against the bank that is not as 
provided by law. After an allowance of 
the claim is made by the Court, it is then 
determined whether the holder of the 
draft is entitled to a preference over 
other creditors of the failed bank. The 
Court then establishes the holder of the 
draft as a general or preferred claimant.

A customer of a bank for a long period 
of time has been purchasing drafts at the 
bank and paying cash for the amount 
thereof. After the failure of the bank, 
three of the drafts purchased by this cus
tomer were returned dishonored.

The bank in which the closed bank car
ried its account on which the drafts were 
drawn was overdrawn at the time. The 
issuing bank forwarded funds sufficient 
to meet these drafts but failed before 
they were paid.

The first draft in question was pur
chased and paid for on April 2nd in the 
amount of $444. The second draft was 
purchased on April 3rd, and was in the 
amount of $989. The third draft was 
purchased by the customer of the bank 
on April 4th for $33. None of these 
drafts were ever paid.

i i i i i i i i i i i i i i i i i i i i i in

Unless Fraud Exists
“ The holder of these drafts is 

only entitled to share as a general 
creditor in the assets of the bank. 
This is the usual status of holders 
of drafts of failed banks except in 
an instance ivhere fraud exists in 
the issuance thereof.”

llllllllllllllIIIIIIIIIIIIIIIIIIIIIIIH

The draft of April 2nd was presented 
through the clearing house and was 
marked “paid” on April 5th in the clear
ance. The draft of April 3rd, was pre
sented through the clearing house on 
April 6th and likewise was marked 
“paid” through the clearance. These en
dorsements of payment were later can
celled. The third draft does not appear 
to have been presented, and, in any 
event, the formality would have been use-

In Recent Years
In recent years, a large number of 

cases wherein holders of drafts against 
insolvent banks have sought preference 
on a theory of trust have been brought 
before the Courts for consideration. In 
the absence of fraud, the relation be
tween the purchaser and seller of the 
draft is that of creditor and debtor, and 
the Courts have accordingly denied the 
claim of preference in such cases.

The purchaser of the drafts claims 
above was not a depositor in the insolvent 
bank. The drafts were not purchased by 
the use of funds already on deposit. The 
purchase price in each instance was car
ried to the bank and cash received by 
the bank enriched the assets of the bank.

The purchaser of the drafts claims 
that the bank accepted payment there
fore, at a time when it was insolvent, and 
known by its officers to be insolvent. At 
the time of the issuance of each draft, it 
was shown, the bank did not have suffi
cient funds with the drawee bank to meet 
said drafts. Its accounts with its corre
spondent bank was overdrawn. It is not 
claimed that there was actual fraud in 
the sale of the drafts unless knowledge 
of the insolvency can be imputed under 
the evidence to the officials.

The liability of the issuing bank upon 
its draft to the purchaser thereof, was 
precisely the same whether its account 
with the drawee was replete or was over
drawn. If the bank officials issued these 
drafts knowing or believing that they 
would not be paid upon presentation, 
then a case of fraud would be presented.

Fluctuates in Amount
The deposit account of a bank with its 

correspondent, kept for the purpose of 
issuing drafts thereon, necessarily fluctu
ates in amount. It necessarily depends 
upon the amount of exchange called for 
by the customers of the depositing bank 
from day to day. If the call for exchange 
should be unusually large on a particu
lar date, it would necessarily tend to ex
haust the account. Such account is nec
essarily maintained by successive remit
tances of other exchange and collectible 
items. The mere fact, therefore, that 
on a particular date the account may be, 
depleted or overdrawn, is not of itself 
impeaching in its significance.

On the same day the last draft was is
sued, a remittance was made by the bank 
to its correspondent bank on which the 
drafts were drawn. Such remittance was 
abundant in amount to meet all drafts 

(Turn to page 110, please)
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Insurance Trust Pian
V-

The underwriter must show his client how 
his funds will be properly safeguarded by 

trust arrangements

ITP to within 
a very re
cent date 

trust companies 
and life insurance
companies have been traveling parallel 
paths of service.

The life insurance companies supply
ing the money to discharge the obliga
tions that death did not liquidate—i. e., 
creating estates.

The trust companies supplying “Busi
ness Management” and “ Conservative 
Judgment” in the handling and invest
ing the funds of the estate—two factors 
of safety which cannot be bequeathed 
but which are so necessary to the per
manent happiness and contentment of 
the beneficiaries.

Value of Cooperation
Assuming that we all understand the 

common ground of service existing be
tween life insurance companies and trust 
companies we should readily recognize 
the value of co-operation with each other.

It has always been my contention that 
the insurance man has a real service to 
perform to humanity. He classifies, in 
my mind—with the doctor—the lawyer 
and other men in similar occupations. 
That being true, his duty to his client 
does not end with the delivery of the 
policy and the collection of the first 
premium—the high class insurance un
derwriter has an ideal that he should 
regularly adhere to—that ideal being 
“ The interests of my clients are para
mount.” In the ideal, the interest of 
the client should come ahead of the un
derwriter’s own compensation.

Men buy life insurance with various 
plans in mind, but principally with that 
of protection. In a large percentage of

Where Trust Service
B E G I N S !
By J. M. HUTCHINSON

Assistant Cashier, Cedar Rapids Savings 
Bank and Trust Company

cases what has been bought as protec
tion, does not turn out to be protection.

The underwriter is duty bound to as
sist his client in properly safeguarding

J. M. HUTCHINSON

the funds which will be available at his 
death—for the underwriter to complete

his task, he must 
enlist the services 
of the trust com- 
p a n y, attorneys 
and other such 

experts as his eo-adjustors.
Uery few insurance men believe and 

recommend “ lump sum setlements” be
cause only in rare cases are they at all 
advisable. Without question the ma
jority of underwriters believe in option 
settlements, but would they always be 
justified in recommending them?

Whenever there is need for flexibility 
—the insurance company passes out of 
the picture and the trust company en
ters.

Some Questions
If, in 1913, a man were arranging the 

option settlement of his insurance so 
that when his daughter arrived at the 
age of eighteen she was to be paid an 
amount sufficient to take her through 
college, he would arrange for her to re
ceive $500 per year, which at that time 
would be sufficient to take her through 
the school year. But, supposing he did 
not take his demise until 1928—$500 
would about take her through the first 
semester.

If one of his daughters had a serious 
accident or illness necessitating a major 
operation, followed by a trip to Califor
nia for the convalescent period—would 
the monthly installments be sufficient ?

Presuming that the home his family 
owned be depreciated by the building 
of a commercial or industrial structure 
in the neighborhood-—would the install
ments assist his beneficiaries in provid
ing a new home ?

Supposing his son would have a nat
ural aptitude and the ability for dentis- 

(Tnrn to next page, please)
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WHERE TRUST SERVICE BEGINS
(Continued from page 17)

try—would the installments assist him 
to get established in that profession ?

Should his daughter show unusual 
musical ability—would the option plan 
provide the funds to further her educa
tion ?

These are a few of the many cases 
where discretionary judgment is neces
sary upon the part of the organization 
controlling the estate whether it be the 
proceeds of insurance or other funds.

In most cases the responsibility of 
the insurance company ends with the 
delivery of the monthly check, whereas 
the trust company can assist the widow 
in the many problems that will be hers 
when the insured does—sound business 
advice will be of great value to her. 
She cannot be around the trust com
pany very long without realizing that it 
is rendering a valuable service to those 
whose protectors have been taken away, 
the unforeseen contingent may be the 
important one—some one should be on 
hand to cope with it in the light of 
actual conditions. The trust company 
fulfills the requirement.

A Simple Instrument
The insurance trust is a simple instru

ment, automatically effective without ex
pense or publicity, making the funds 
available at death long before the assets 
of his estate are available—unlike a will 
it is incontestable and has the protection 
of courts—it does not have to be pro
bated—there are—

No court costs.
No attorney fees.
No administrator fees
No inheritance tax.
No reports to the courts since the 

trustee is responsible to beneficiaries 
alone.

Life insurance companies create es
tates.

Trust companies conserve them.
Co-operating with each other we per

form a real service to your client who 
becomes our mutual customer.

Through the trust agreement the in
sured sees, as he can see in no other 
way whether he has sufficient insurance 
to provide his heirs with freedom from 
financial and business worries.

I want to close by quoting a para
graph which Mr. A. C. Robinson of 
Pittsburgh used in addressing one in
surance group:

“ I can think of no other slogan for 
you underwriters to carry away from 
this meeting than ‘Creation plus con
servation/ because these three words 
summarize the spirit of this meeting. 
The man or woman who is sold on the 
necessity of providing adequate life in
surance needs little urging to go a step
Northwestern Banker October 1928

farther where it is clearly shown by ex
perience that the percentage is against 
his heirs if the money is left without 
guidance for its wise use. Am I putting 
it too strongly when I suggest that fail
ure of a life underwriter to sell conser
vation as well as creation calls into 
question his understanding or accept
ance of the high idealism for which the 
institution of life insurance stands. * * 
What an opportunity to go the extra 
mile!”

Eastern Representative
The Central Trust Company of Illinois, 

Chicago, has appointed George B. Cortel- 
you, Jr., as its Eastern Representative.

Mr. Cortelyou will open his Eastern 
Office in the new Chase National Bank

Building, 20 Pine Street, New York, 'Oc
tober 11th. A direct wire connects it with 
the bank in Chicago.

Although Mr. Cortelyou has lived in 
Chicago for many years, he is well known 
in Eastern banking circles. He is a son 
of George B. Cortelyou, former Secretary 
of the Treasury and now president of the 
Consolidated Gas Company of New York.

Wherever we see a great human life in 
progress, in the production of notable re
sults, we always know that there is some
thing within it which drives it—a motive 
power.—Holland.

How much better it is to see men live 
exactly than to hear them argue with 
subtlety!

If hat the President

DID NOT
Tell H is Directors

(A convention report that has never been made by a country banker)

Our annual convention of bankers was 
a complete success. Feeling you will be 
interested in the proceedings of the con
vention, I submit the following report:

Upon my arrival at the convention city 
I was joyfully greeted by the vice presi
dent of our Chicago correspondent bank, 
who introduced me to a gentleman from 
Milwaukee—a most likeable fellow. 
After the usual pleasantries we decided 
the first morning’s program was not of 
great interest to us, so we got a foursome 
together, out-talking each other at 10c 
a hole.

The next day’s program promised to 
be very instructive, so I decided to retire 
early that I might be in good trim to at
tend it. Just as I was taking off my 
collar and tie, a knock sounded at my 
door and upon opening the door I dis
covered the gentleman from Milwaukee, 
who invited me to Room 1027, where, 
he said, some friends were exchanging 
pleasantries. * * * The golf game
yesterday seemed to tire me greatly—I 
did not awaken until noon ; most unusual 
for me. After a hurried bath I dressed 
and rushed down to the dining room for 
a bite to eat—not feeling very hungry— 
that I might not be late at the one 
o’clock meeting presided ever by our 
State Superintendent of Banking. I was 
most anxious not to miss this meeting.

Coming out of the dining room I en
countered some of last night’s party and

after considerable discussion we decided 
that it would be for two bits a hole. The 
game appears in my expense account 
under “entertainment.’" That evening 
the annual convention dance was being 
held at the Shrine Temple. Not caring 
much for dancing, I merely dropped in 
to view the Temple, remembering my as
sessment and expecting something very 
fine. Again meeting the gentleman from 
Milwaukee we exchanged pleasantries 
and this fella introduced me to a lot of 
swell dancers. * * *

Can’t understand why I’m so tired 
in the mornings. Never heard a thing 
this morning until eleven o’clock, when 
the fella from Milwaukee phoned me 
that the gang was waiting in Room 1027. 
I begged to be excused, saying I was 
most anxious to hear the talk on redis
count rates, but after a hurried break
fast and lunch combined I discovered I 
had left my hat in Room 1027, so had to 
go up after it. * * * Fella who was
with us at a dinner party that night said 
I didn’t miss much. Said fella who 
talked on rediscounts read his speech. 
Never did like to hear fella read his 
speech.

Of course, gentlemen, you noted in the 
newspapers the general convention news. 
Not wishing to trust my memory for all 
the important details of the various 
speeches, I arranged with the secretary 
to have verbatim copies sent you.
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Making New Conditions Work
to our

A D V A N T A G E

By HERBERT L. HORTON
Vice President 

Des Moines National Bank

IT SEEMS entirely pertinent to any 
address on banking in this section 
these days that we should be again 

reminded that we must never forget for 
a moment the chief contributing causes 
of the bank failures of recent years. The 
same or similar mistakes certainly should 
not be made by this generation of bankers.

All bankers recognize the serious im
portance of following strictly the bank
ing laws and regulations, and co
operating fully with the State and 
National Departments and their ex
aminers. It seems to me that the 
departments are more highly and 
efficiently organized today than 
ever, and are doing consistently 
helpful and constructive work. The 
unusual experiences through which 
we have passed in the last ten years 
have taught us all many lessons of great 
value.

Conditions Changing
There was probably never a time when 

business conditions were so complex and 
changing so rapidly as today, and for all 
of us new problems are constantly aris
ing. A recent development has proved 
to all bankers that bonds, even U. S. 
Goverment bonds, do not constitute an 
entirely satisfactory secondary reserve. 
The good listed bonds are always market
able but certain conditions may easily 
come about in the money market which 
tend to depress the market price of all 
bonds. As interest rates on loans go up, 
bond prices go down; for the same reason, 
the liquidity of good first real estate mort
gages may be affected. It appears now that 
the present high interest rates for money

HERBERT L. HORTON

would continue for several months at 
least, and of course no one knows just 
how long. In talking with a farm mort
gage man a few days ago I asked the 
question as to whether or not farm mort
gage rates might be raised. He replied 
that if interest rates on all other types of 
paper continued at the present high level 
there might be a slight increase in mort
gage rates or commissions. Should that 
happen immediately the marketability of 
mortgages at par would be difficult. It 
would seem that our surplus funds which 
may be needed at certain seasons of the 
year to meet demands from our borrow
ers should be invested in commercial pa
per, acceptances, or other short term 
paper. The demand for money in Iowa 
usually comes in the fall of the year and 
all of us should have some outside paper 
maturing at that time. There is an irn-

(From address before Polk County Bankers 
Association)

portant place for good bonds in the in
vestment plan of any bank. They furnish 
a diversification which is essential, and 
represent an ideal investment for surplus 
funds which are of a rather permanent 
nature.

We are passing through at this time a 
most interesting and fascinating ¿¡period 
of American business and finance, and 
the immensity of the picture and the 

speed with which things move are 
positively astounding. It is only 
a short time ago that bankers in 
Iowa had no occasion to follow at 
all closely the activities of industry 
and commerce outside of our own 
state, but that day has passed. It 
seems to me that all of us can to 
real advantage and profit equip our
selves with a knowledge of practical 

economics. All of us ought to keep in close 
touch with the new ideas and practices 
which are constantly being developed by 
our State association and the American 
Bankers Association. We should receive 
regularly and read carefully the trade x 
letters of the big Chicago and Eastern 
banks, and a good local banking publi
cation. This sort of preparation may 
seem somewhat premature to bankers 
outside of the cities, but if you are going 
to own bonds, invest in commercial pa
per, acceptances, short term notes, you 
will have need for a full knowledge of 
practical economies and current trade 
and financial conditions. The period of 
unprecedented expansion and prosperity 
in industrv since the Avar has attracted 
the attention of almost every citizen of 
means in this nation, and the people seem 

(Turn to page 66, please)

Every banker should equip himself 
with a knowledge of practical economics 
if he wants to make changing conditions 
in banking and finance work for instead 

of against him.
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Does the Middle 
W est have liver 
trouble which pre
vents it from seeing 
and talking any
thing except farm 
relief?

By
C. J. Claassen

Vice President, Peters Trust Co., Omaha
(From address before Mortgage Bankers 

Association)

C. J. CLAASSEN

What’s Wrong with
the

M i d d l e  W e s t ?

I FEEL like a botanical 
perennial on your pro
gram, and that farm 

relief should be exercised 
upon you as victims, in
cluding the full equaliza
tion fee. Having no for
ensic aspirations or quali
fications, 1 triply appre
ciate the high honor of 
being asked to address you 
three times in succession.

There is a saying, “ The old Ford is not 
lazy, only shiftless.” And—one of my 
very much admired editorial friends re
cently wrote: “ Let me tone up the stom
achs and stimulate the livers of the 
country and I care not who writes its 
songs, makes its political platforms or 
frames it laws—it won’t matter.” Ac
cordingly, 1 have relabeled my speech, 
“ What Ails Us?”

Of the nearly four million (3,808,332) 
farm owners reported in the 1925 U. S. 
cenusus of agriculture, approximately 64 
per cent (63.9) are entirely clear of any 
indebtedness. The 36.1 per cent encum
bered farms have a debt ratio of 41.9 
per cent to assessed valuation. We all 
concede that assessor’s values are con
servatively one-tliird below actual. Why, 
then—with this satisfactory balance 
sheet and the banking resources in our 
agricultural states at the highest figure 
of all times—are 10,300 farmers from 
the seven states of Nebraska, Iowa, Illi
nois, Kansas, Minnesota and the two 
Dakotas, buying wild land in Saskatche
wan and Alberta, Canada, at $30.00 an 
acre—since January 1, 1928—instead of 
bidding on their distressed neighbors’ 
farms in developed and stabilized com
munities ?

This lop-sided phenomena has its 
birth in the unthinking disloyalty of 
your and my own communities. I lived 
on my father’s farm in Gage county, Ne
braska, until becoming cashier of a bank. 
Last summer, while stopping at the court 
house—where authentic information is 
supposed to be available—to inquire 
about the county’s 
indebtedness, t h e 
Recorder promptly 
volunteered that 80 
per cent of the farms 
in the county were 
mortgaged. I told him 
this could hardly be 
true, as our Bankers 
Association had a 
survey of four other 
representative coun
ties, which showed 
from 52 to 58 per 
cent c l e a r  farms.
The m a 11 e r was 
taken to the local 
Chamber of Commerce whose check 
found less than 40 per cent of the farms 
mortgaged and more than 60 per cent 
entirely clear of any indebtedness. I 
was unacquainted with the Recorder and 
might have been any business man

or farmer from out-state 
making an inquiry with 
view of a future location. 
Think of the depths to 
which unfortunate public 
opinion has sunk this Re
corder! He has become an 
unthinking wrecker of the 
community he has sworn 
to further and uphold, 
through a fallacious at
mosphere outweighing the 

facts in his own books right before him. 
Unhesitatingly — with that picture of 
gloom—-anyone would prefer wild lands 
in Borneo.

Although farming needs the constant 
vigilance of a board all its own and 
ranks in importance with interstate com
merce and the protective tariff, no more 

economically dishon
est or unpatriotic 
propaganda has ever 
been seen in this 
country t h a n  that 
w'hich has wrecked 
the many hundreds 
of t hou s a lids of 
farm homes, who in 
the hour of their 
“valley of the shad
ow of death” had a 
right to expect a 
certain currency for 
their only commod
ity—farm lands. No, 
instead of bidding on 

their neighbor’s farms, the earnings of 
the last few years of successful farming 
has followed the lure of the far-away, 
increased bank deposits, or gone into 
luxuries, etc. Everyone is supposed to 

(Turn to page 70, please)

IIIIII!l!ll!!!lll!ll!lllll!l!llili!lllll!ll!!llll!l!Ĥ

Good Returns
“There are many general proofs 

that farm lands are yielding good 
returns— such as continued high 
hank deposits, life insurance sales, 
mail order and automobile pur
chases, not to mention the $100,- 
000,000 road bond issue authorized 
this spring by the Iowa legislature 
and Nebraska’s $12,000,000 capitol 
building.”

!llll!!!ll!!l!ll!ll!l!illlllll!!l!ll!ll!!l!ll!ll!lllll!l!ll!!l!ll̂
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The
B a n k e r ’s W if e

Says:
LYDA COLLINS

By Lyda C ollins

IV h y  Can't Bankers
LOVE ONE ANOTHER?

A  Contest for Bankers' W ives
Editor’s Note: Every banker’s wife has at some time had an

“ unusual experience. This department, conducted by Mrs. Collins, 
offers three prizes of $10, $5 and $3 for the best “unusual” experience 
stories of not over 500 words submitted. Address all letters to 
“ Bankers W ife” department of the NORTHW ESTERN BANKER, 
Des Moines, Iowa. The contest opens October 1st and letters will be 
accepted up to October 20tli.

Mrs. Collins submits the following “ unusual” story as an example 
of the kind desired in this contest:

“ It was house cleaning time. Painters and paper hangers were 
busy everywhere. I had gone to bed early, dead tired, but was awak
ened about 11 o’clock by my husband to tell me he had brought home 
an old banker friend of his to spend the night. Sleepily, I told him 
to put the guest in the boy’s room as it was the only one ready and 
with fresh linen. We had been taking our meals out, mostly, since 
the cleaning began and I began to wonder what we would have 
for breakfast so I slipped over to the ‘guest room’ where friend hus
band was supposed to be sleeping and leaning over the bed said, in 
subdued tones:

“ ‘What will we feed the old man in the morning?’
“Imagine my surprise when the guest replied: ‘Any old thing, he

isn’t particular.’ ”

Dear Helen:
Yes, I ’ll be truthful. It isn’t always 

sunshine and roses in our little town. 
We do have some unpleasant people and 
some disagreeable competitors, but the 
big, broadminded, wholesome folks and 
the square competitors so far outnumber 
the other kind that they are lost in the 
shuffle and forgotten.

We do have one rare specimen among 
us, however, that we have had more good 
laughs over than any comedian Ave have 
ever seen in the movies.

When we came to this little tovui, this 
man was all smiles, so cordial and

friendly. In fact, he AA’ a s  so very solicit
ous as to our welfare, that we began to 
be a little suspicious, afraid it wouldn’t 
last. Sure enough, it didn’t.

There came a day when scoavIs greeted 
us instead of smiles. If he met us on the 
street, he would toss up his head and look 
the other way or cross to the other side, 
like a ten year old school boy. Wouldn’t 
even sit on the same side of the church
AAÚth u s !

What it was all about, we hadn’t the 
slightest idea.

An old-timer who had noticed the 
change, told us to let him alone, that he 
got that way occasionally, over some fan
cied wrong but he would come out of it 
in time and send his “man Friday” (the 
cashier) to smooth things over for him 
and all Avould be fine and dandy again.

Wouldn’t Cooperate
When banks were closing in every toAvn 

around us and business men Avere strain
ing every nerve to keep a cool head and

Northwestern Banker October 1928

steady hand so disaster wouldn’t strike 
us, he absolutely refused to cooperate in 
any way. Said he had plenty of money 
to weather any storm that might come 
and if others hadn’t been wise enough to 
forsee and proAdde for such an emergency 
—let them suffer.

If he chanced to meet a bunch of farm
ers at the grain elevator AA’here they often 
congregate, he would put on a long, A\ror- 
ried face, shake his head and say that 
the situation was awful; there Avere more 
weak banks that Avould ha\Te to go ; the 
thing to do Avas to hook up Avith some 
strong institution (meaning his OAvn) 
that had plenty of money; take no 
chances; play safe, etc, etc.-------

It Avas anything but a time to be throw

ing a scare into the people and rocking 
the boat. It needed clear thinking and 
calm judgment to keep business moving 
along as usual.

He forgot that the felloAv sitting on 
top of the heap today is often at the bot
tom tomorrow and that men in this day 
and age take the broader view of service 
to the community and their fellowmen 
rather than a selfish one.

The strain Avas terrific. Bankers come 
from near and far to talk over the situa
tion with the “ Skipper” and many a con
ference in the old back room of the bank 
lasted away into the night.

Not this man!
He would be out on a pleasure jaunt 

(Turn to page 35, please)
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Making Money
from

C h r is t m a s  C l u b s

T HE other day I 
was visiting with 
a banker in an

other city who made 
the statement that he 
did not consider his 
Christmas Club worth 
w h i l e ,  although the 
membership was ap- 
proximately 10,000 with 
deposits of half a mil
lion. The reason for his 
statement was, of course, the fact that 
his bank is paying 4 per cent interest on 
these deposits and undoubtedly losing 
money in the present market.

I suggested to him that he cut his in
terest in half, but he did not think this 
possible without incurring a great deal 
of ill will and decreasing the member
ship to a large extent. Certainly there 
are many other bankers who feel them
selves to be in the same difficult position, 
and for this reason it occurred to me that 
our experience might be particularly 
helpful.

Here Is Our Experience
Eight months have passed since we re

duced the interest rate on our Christmas 
Club accounts from 4 per 
cent to 2 per cent and yet 
deposits are 85 per cent of 
the amount in the Club a 
year ago.

Our Christmas Club was 
just a year old when we re
alized that to make it pay we 
would have to reduce the in
terest rate.

The situation was still fur
ther complicated because the 
local savings bank, a mutual 
institution, could not conform 
to the clearing house agree
ment made by the commercial 
banks. The officers of the 
Savings Bank did agree, hoiv- 
ever, that they would not ad
vertise the difference between 
their four per cent and the 
Clearing House t\vo per cent 
rate in an aggressive way.

It was decided that no 
newspaper advertising Avould 
feature the change. Show 
cards bearing the legend “ In
terest at the rate of 2 per 
cent will be paid on 1928 
Clubs” were placed in the 
Christmas Club teller’s A vin - 
dow.

When depositors objected 
to the reduced rate of inter
est, they were told that it 
was being done in order to 
place the Christmas Club on 
a paying basis. I f they did 
not accept this explanation, 
they were then told that a 
regular savings account in

By VIRGIL D. ALLEN, JR.
Assistant Vice President 

First Bank and Trust Co., Utica

the savings department still paid four 
per cent.

There were some aaI i o  a\Tailed them
selves of this service, especially those 
Christmas Club depositors who had 
maintained $5 and $10 Clubs. Many de
positors failed to reopen their clubs, hcw- 
ever, and yet in spite of this, our mem
bership showed an increase over the 
previous year.

Our plan embodied two rather interest
ing features; first, a membership drive 
by employes; second, a prize essay con
test for the public.

The membership drive 
was announced at a din
ner meeting of the First 
Bank Club. The compe
tition was for prizes of
fered by the directors of 
the bank and consisted 
of articles manufactured 
by concerns in which 
they were interested. 
The articles included 
furniture, underwear, 

breakfast food, and ginger ale. The rules 
of the drive merely prescribed that the 
employes who obtained the largest num
ber of new Christmas Clubs would have 
first choice of prizes and so on. The bank 
supplemented the prizes offered by the di
rectors by providing ten gold awards to 
go by lot to employes who qualified with 
a certain number of neAv clubs to their 
credit.

How It Was Done
Each employe was provided with fold

ers describing the Christmas Club and the 
prize essay contest for the public. These 
folders featured our attractive Christmas 
Club pass book and were designed to 
tie up with car cards and newspapers.

A  signature card was made 
a part o f  each folder and on 
the back o f each card was a 
map shoAving the three con
venient offices o f  the bank. 
Introduction by means o f 
these cards established credit 
fo r  the account i f  an em
ploye’s name was noted.

These folders were dis
tributed freely. Executives 
in local industries Avere in
duced to enclose the folders 
in pay envelopes. The tellers 
who made up payrolls were 
able to help secure distribu
tion in this Avay.

It was felt that the Christ
mas Club provided opportu
nity to get the name of the 
“First” before a great many 
people. Thus, from an insti
tutional standpoint we Avere 
able to capitalize the “Buy 
Christmas Cheer throughout 
the year” appeal.

Of course interest in the 
personal solicitation Avork by 
employes was maintained by 
posting weekly scores on bul
letin boards to which only 
the working force had access. 
The First Bank News, also 
functioned to keep solicita
tion efforts at a maximum, 
and several meetings were 
held.

The prize essay contest Avas 
somewhat o f  an innovation. 
And we did not plan it Avith- 

(Turn to page 106, please)

B u y Ch r i s t ma s  C h e e r  T h r o u g h o u t  T h e  Ye ar

"CHRISTMAS CLUBS HELP PA Y  
INSURANCE PREMIUMS"

—Hr. J. L. Train

As Treasurer of the Utica Mutual In
surance Company, Mr. J. L. Train 
knows that a great many people use 
part of their Christmas Club money to 
pay insurance premiums.

Figures from all over the country also 
show that a large portion of Christmas 
Club funds are set aside for insurance 
purposes.

About $23,000,000, of the Christmas 
Club fund distributed by banks in the 
United States, is accumulated for vari
ous kinds of property and life insur
ance payments.

More than 8,000,000 American people 
have Christmas Clubs. More than 
23,000 people in Utica alone, use the 
Christmas Club. Join today at one of 
our three convenient offices. Pay your 
insurance premiums by the Christmas 
Club method.

To Sated the Bed Reason,

"Why / Have a Christmas Club”

Chri î Club in 1028.

In seeking the Best Reasons why Christmas Clubs are 
so popular, the contest aims to determine the proportion 
of Christmas Club money spent for gifts, taxes, insur
ance, etc., and the proportion transferred to permanent 
Interest Accounts.

Best Reasons must be given in less than two hundred 
words, with the name and address of the author plainly 
written on the copy submitted.

Contestants may bring or mail their Best Reasons to 
the Christmas Club windows at any one of the three 
offices of the “ First.”

The contest will close at 3 p. m. o’clock, December 30, 
1927. Winners will be announced January 10, 1928, 
and awards made as follows”, first prize, $25.00; second 
prize, $15.00;'third prize, $10.00; and five prizes of 
$5.00 each.

Judges

Mr. A. M. Dickin

Mr F P. McGio

Send us your reasons for a 
Christmas Club

FIRST B A N K  & TRUST CO.
o f  Utica.

An advertisement used by the First Bank & Trust Co., to advertise 
its Christmas Club

Northwestern Banker October 1928

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



24

MISS BESSIE M. SEELY

Answering the 
Question:

“Can W omen Fit 
in As Banking 
Executives? ”

CAN a woman executive fit in 
with the business of banking?
Can the business woman make 

for herself a place, for example, in a 
trust department ?

These questions are answered in the 
affirmative by an outstanding woman 
executive, Miss Bessie M. Seely, for 
several years assistant trust officer of 
the Syracuse Trust company, now 
with the Women’s Service Union 
Trust company of Detroit.

Speaking of women in banking, Miss 
Seely said, at the last convention of the 
American Institute of Banking:

“ There is indeed a big place for women 
in the work of a bank or trust company 
today. Women can meet many situations 
in the banking world which require all 
the tact and intuition that tradition and 
experience have proved their sex to pos
sess. Not only the routine clerical jobs, 
but executive positions in personnel de
partments, safety deposit vaults, adver
tising and publicity work, and junior offi- 
cerships of the modern bank and trust 
company are being filled by the wide
awake, progressive business woman of 
the Twentieth Century.”

Commenting further on her work, 
“ Woman and Her Money,” official pub
lication of the National Committee for 
the education of women in financial mat
ters, she says:

“ The work of a trust company is one 
of the most congenial of all fields of 
business for women, because it deals 
with people and with their problems

most unbelievably high. There is 
prestige and distinction attached to 
her affiliation with a financial insti
tution, that commands for her uni
versal respect. The field for women 
in the trust department alone is wide 
indeed. There, their duties may range 
all the way from occupying the fam
ily pew at the wedding of a ward of 
a trust company, to the overseeing 
of final funeral arrangements for a 
client.”

Miss Bessie M. Seely speaks from the 
most practical of all backgrounds, that 
of her own experience. She came to the 
Union Trust Company from the Syracuse 
Trust Company, Syracuse, New York, 
where she had for years been assistant 
to the trust officer. Miss Seely is a law 
graduate of Syracuse University and has 
the distinction of being the first woman 
to receive a law degree from that well 
known educational institution. For sev
eral years prior to her affiliation with the 
Syracuse Trust Company, she was with 
the law firm of Walrath and Clymer in 
Syracuse, New York.

Miss Seely writes a monthly article 
of financial advice and information for 
women in the Union Trust Company’s 
publication which goes to six thousand 
actual or prospective women clients. This 
publication is known as the “ Woman’s 
Bulletin.”

“ In these articles we are trying to 
educate the great group of women who 
are potential buyers of securities, homes 

(Turn to page 92, please)

w  o
in Banking

and personalities. A trust company, 
like a bank, is no longer concerned 
solely with securities, mortgages and 
wills, with figures, checks and bills 
of exchange. It touches life—the lives 
of its clients—at every point from the 
cradle to the grave— before the cradle 
is brought into use, and after the 
tombstone is erected and the flowers 
planted at its foot. It makes many 
things possible, and its value to the com
munity depends only partly upon its 
solidity, its ability to guard the property 
confided to it. The more important of 
its work is not always considered because 
it is not stated in its agreements, or pro
vided for in its by-laws. It is the hu
manizing of its contacts that gives a 
woman a chance to exercise her gift of 
service.”

Miss Seely says:
“ While the money wages that go to the 

woman who is engaged in trust company 
work may be comparatively smaller than 
those which go to the woman who sells 
on commission, the mental wages are al

T h e

MAN
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T HIS is the question that is being- 
asked since the courts both state 
and federal have decided that the 

South Dakota four mill tax on moneys 
and credits iixes the limit of taxation on 
the capital employed by the banks in the 
state. Undoubtedly the next session of 
the State Legislature which convenes in 
January will have numerous methods 
presented to it for raising the revenues 
necessary to pay the ever increasing ex
penses of government. Some of these 
will affect the banks.

If a man invests his money in a per
fectly safe first mortgage on real estate 
everyone seems to think that a four mill 
tax on his investment is high enough. 
But should he decide to invest in bank 
shares instead, his money immediately 
becomes more valuable and for some 
magical reason should 
be taxed higher. This 
seems to be about all 
there is to the argu
ment. It has been said 
so many times, even 
by prominent bankers 
in the state, that 
banks are not paying 
their share of taxes, 
that one ought to take 
their word for it. But before accepting 
the statement as final I decided to find 
out whether the bank with which I am 
connected is really failing to do its share 
towards supporting the state government.

The table on this page shows the 
amount of state and local taxes paid by 
the First National Bank of Parkston dur
ing the past ten years and does not in
clude excise and income taxes paid to the

WM. C. REMPFER

By WM. C. REMPFER
Cashier, First National Bank 

Parlcston, South Dakota

Federal government. The first column 
shows the taxes paid annually on the 
bank building except for the years 1924 
and 1925, which include taxes on other 
real estate held by the bank at that time. 
The second column includes the taxes 
paid by the bank on shares at the general 
tax levy for the first five years and on the 
four mill tax basis for the last five. The 
fourth column shows the net profits of

the bank during the years indicated and 
the fifth shows what per cent of the net 
profits was paid out in taxes.

When one stops to consider that the 
bank paid out in taxes over 53 per cent of 
its earnings during the first 5 years and 
16i/2 per eent of its earnings over the 10 
year period it would seem that it is bear
ing its share of the burden. These figures 
do not include the sum of $1,321.99 paid 
by the bank to the U. S. government in 
the form of income and excise taxes 
during the period.

It is obvious that the tax burden has 
not been as heavy the past five years as 
far as state taxes are concerned, but the 
Federal government has received its 
share during these years.

But the question to be determined is 
whether the bank has been favored dur

ing the past five years 
compared with farm 
lands and other prop
erty in the state. It 
is commonly accepted 
and positively affirmed 
that farm lands are 
now taxed much more 
heavily than bank in
vestments.

Table No. 2 presents 
a comparison of the taxes paid by the 
First National Bank of Parkston and the 
taxes that the owners of the bank would 
have paid on real estate had they in
vested their money in Hutchinson Coun 
ty (the county in which this bank is lo
cated) farm lands at the average price 
of $100 per acre, which is a fair average 
price during the period. The first column 
shows the capital funds invested in the

Are We Paying Enough 
T A X E S ?

Taxes

On real

T A B L E  NO. 
paid by the First

Personal and

1
National Bank

Total 
T  axes

Net
profits of

Per cent 
of profit 
paid in

estate Money & Credit Paid. bank. taxes.
1918............................. .............. $ 181.16 $ 410.00 591.16 $2,361.00 25.1
1919............................. ..............  151.88 1,029.00 1,180.88 3,205.00 36.2
1920............................. ..............  172.80 1,179.51 1,352.31 2,218.00 61.0
1921............................. ............... 212.88 1,138.83 1,351.71 1,408.00 96.00
1922............................. ..............  188.70 715.00 903.70 965.00 93.6
1923............................. ................  195.30 143.15 338.45 3,788.00 8.9
1924............................. ................  308.16 100.03 408.24 3,263.00 12.5
1925............................. ................. 313.63 65.65 379.28 7,554.00 5.0
1926............................. ................. 184.04 124.44 308.48 7,728.00 4.0
1927............................. ................  195.66 150.62 350.29 10,752.00 3.2

T o ta l ............... ...............$2,104.21 $5,050.28 $7,160.49 Average, 16.5
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Capital, Sur.

T A B L E  N O . 2
Number 
of Acres 

Mut. Co. land at
Average taxes 

paid on said
Total taxes 

actually

1918..........
& Und. Profits $100 per A. farm land. paid by bank.

398 $238.80 $ 591.161919.......... 432 283.39 1,180.881920.......... 486 423.30 1,352.311921........ .. ...............................................  47,524 475 332.50 Û51.711922.......... 448 312.25 903.701923.......... 465 291.09 338.451924.......... 491 299.51 408.241925.......... 542 254.74 379.281926.......... 594 297.00 308.481927.......... 701 393.40 348.28
Total for ten years ....................... $3,125.98 $7,160.49
Total for last five years................ 1,535.74 1,780.73

bank during each year under considera
tion. The second column shows the num
ber of acres of Hutchinson County farm 
land which could have been purchased 
with the funds available at the average 
fair price during the period of one hun
dred dollars per acre. The third column 
shows the amount which would have been 
paid in taxes on the number of acres in
volved at the taxing rate for the year. 
The fourth column gives the actual 
amount paid by the bank as shown in the 
third column in the first table.

The stockholders of the bank thus paid 
more than two and one-fourth times as 
much in taxes during the ten years as 
they would have paid if they had in
vested a like amount in agricultural 
lands near Parkston. The most interest
ing point in this whole analysis is the 
fact that during the last five years when

the four mill tax was fully in operation, 
the stockholders paid more taxes on their 
bank investment than they would have 
paid had they invested in farm lands. 
The taxes actually paid by the bank 
amounted to $1,780.73, and on farm lands 
near Parkston the amount would have 
been $1,535.74.

It would be interesting and instructive 
to know whether the figures for the other 
banks in South Dakota would show the 
same results as those given above. It is 
confidently asserted that those in the 
southeastern part of the state are ap
proximately the same. It is the writer’s 
positive opinion from data at hand that 
the above figures do not overstate the 
situation as it affects the other banks in 
Hutchinson County.

Just what effect excessive taxation of 
banks in South Dakota has had in con

tributing to bank failures in the last ten 
years may never be known, but that it 
has contributed is certain. The banks in 
South Dakota do not want any undue 
advantage. They want to pay their share 
of taxes. In this connection it might be 
stated that Pennsylvania has had the 4 
mill tax rate for banks for the past 40 
years and there is no agitation of any 
kind for a change.

The banks which weathered the storm 
and are gradually recovering and 
strengthening their position should be 
given every opportunity to function and 
furnish the service which every commun
ity needs. Under the circumstances would 
it not be wise for the state legislature 
“ not to rock the boat” at this time and 
to leave the matter of taxation of banks 
just where it is?

Bank News in Brief
IOWA

Consolidations.
Adel—Adel State Bank takes over 

First National Bank.
Reorganizations.

Tipton—City National Bank reorgan
izes and becomes Tipton National.

Changes in Officials.
Eddyville—Miss Nell Sullivan becomes 

cashier of Manning & Epperson 
State Bank.

Tabor—Nelson Delavan resigns as vice 
president of First State Bank.

Castana—E. R. Norton becomes cash
ier of Farmers Trust & Savings.

Lamont—Harlow Chapman becomes 
assistant cashier of Farmers State.

Boxholm—Axel Henderson resigns as 
cashier of Farmers State Bank.

Shenandoah—Paul Weltv becomes as
sociated with Shenandoah National.

Walnut—John Reimers becomes asso
ciated with Exchange State Bank.

MINNESOTA
Re-opened.

Cobden— State Bank of Cobden re

opens with capital of $10,000 and 
surplus of $2,000.

Consolidations.
Walker—First National Bank absorbs 

Farmers State Bank.
Minneapolis—North Side office of 

First National Bank takes over 
North Commercial State Bank.

Voluntary Liquidation.
New Ulm—Farmers Trust & Savings 

Bank is liquidating affairs.
Change in Name.

St. Paul—Guardian State Bank 
changes name and incorporates under 
name of Foshay State Bank.

NEBRASKA
Change in Officials.

Omaha—Henry Hovey elected assist
ant cashier of Stock Yards Na
tional Bank.

Crete—Dorothy Walklin becomes asso
ciated with First State Bank. W. 
S. Collett elected president of Crete 
State Bank. J. G. Miller elected 
first vice president of same institu
tion.

Crofton—Jessie Hartman takes posi
tion with First National Bank.

Ainsworth—E. J. Tongish elected as
sistant cashier of Commercial Na
tional Bank.

Grand Island—L. A. Horn appointed 
teller of Commercial State Bank.

SOUTH DAKOTA
Change in Officials.

Whitewood—J. W. Davis becomes as
sistant cashier of Whitewood Bank
ing Company.

Clark—A. R. Blakenburg elected as
sistant cashier of the Security Bank.

Midland—Enoch McKay resigns as 
cashier of the Midland State Bank. 
Mr. Willoughby becomes cashier.

NORTH DAKOTA
New Charter.

Marion—Marion State Bank.
Reopened.

Rolette—Rolette State Bank reopens 
with C. O. Myhre as president and 
M. E. Mortensen, cashier.
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V/tflTE PHILLIPS CoH
c j  Investment Bankers EHL=== *̂Yy'

D A V E N P O R T, IOWA C H IC A G O , ILL IN O IS

m ature  :rrrf
experience— open of mind— and 
sincere in purpose— members o f 
the House o f White-Phillips give 
to their clients a quality o f organic 
nation service that is unsurpassed.

Please feel free to consult with 
us on any phase o f your invest' 
ment problems. If we are able to 
help you, we will be genuinely 
pleased.

TH E IN V E ST M E N T  
RANKING HOUSE OF SERVICE
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Andrew W. Mellon, well known Secre
tary of the Treasury of the United States, 
in a recent statement spoke optimistically 
of the present state of trade throughout 
the United States. The secretary referred 
to the coal and textile industries as two 
groups which were not enjoying the same 
amount of prosperity as the balance of 
the country.

The agricultural sections are the best 
they have been for a number of years, 
with wonderful crops and good prices.

Ray Nyemaster, vice president of the 
American Commercial & Savings Bank 
of Davenport and president of the Iowa 
Bankers Association, together with Col. 
G. W. French of Davenport, acted as 
private escorts to Senator Curtis when 
he made his speaking tour through Iowa 
last month.

George Woodruff and his associates at 
the National Bank of the Republic voted 
recently to split up the bank stock into 
shares of $20 par value and adopted a 
new policy whereby stockholders will re
ceive both cash dividends and rights to 
subscribe to new stock.

After the announcement of this plan 
the shares of the bank on the Chicago 
Stock Exchange rose from $770 to $900 
or an increase of $130 in three days.

The National Bank of the Republic has 
had a very fine growth in the last five 
years and it is just another tribute to 
good management.

The Continental Illinois Bank & Trust 
Company consolidation involved a so- 
called melon of approximately $280,000,- 
000. Of this amount $192,000,000 goes to 
stockholders of the Illinois Merchants 
Trust Company and $87,500,000 to stock

holders of the Continental National Bank 
& Trust Company.

When melons of this kind are har
vested every stockholder knows that the 
crop has been a success.

Rabbi Stephen S. Wise of New York, 
speaking before the National Association 
of Life Underwriters at their conven

tion in Detroit on the subject, “My Per
sonal Vision of Life Insurance,” believes 
that insurance companies should de
crease their premiums if the policyholder 
lives a certain number of years.

“I know that premium costs are re
duced by annual dividends,” says Rabbi 
Wise, “but my suggestion is that after 
the first five years of the life of any 
policy there might be a reduction in 
costs of insurance of 1 or 2 per cent, 
increasing annually, say 1 per cent until 
5 or 10 per cent is reached, as a special 
reward to the man who has helped to 
keep himself alive.”

This is perhaps based on the theory 
which is followed in some foreign coun
tries where the doctors are paid a salary 
as long as you are well but receive noth
ing when you are sick.

Reginald Wright Kauffman, in a recent 
issue of the Rotarian, points out that 
“good will” is one of the greatest assets 
that any individual or concern can have.

“ You know you’ve got to have good will,” 
says Mr. Kauffman. “ It is more than stock, 
more than credit. Good will is the ‘good’ 
in good business. In the real game it 
proves the sole player on your eleven that 
can carry the ball over the profit line. 
Strange to say the only Avay to buy good 
will is to give it away. Therefore, even 
in the very act of selling anybody any
thing, you ought to be a customer—you 
ought to purchase his good will with your 
own.”

Certainly in the banking business, good 
will is one of the finest assets that the 
business can have. In every bank that 
gives away good will, it accumulates more 
for itself than it could possibly acquire 
in any other way.

A bank for motorists is the novel idea 
worked out by the Citizens National Bank 
& Trust Company of Terre Haute, Ind.
This progressive institution built a tel
ler’s cage on the sideAvalk in front o f  the 
bank, so that passing motorists could cash 
checks, make deposits, and transact other 
banking business without leaving their 
cars.

No doubt the bank figured that if a 
motorist could stop and buy ice cream 
cones, pop corn, and get gasoline without

leaving his car, why shouldn’t he also be 
able to transact his banking business— 
thus they have been able to increase their 
business and also the popularity of their 
institution.

To prove how careless the average 
American investor is, statistics have been 
compiled which show that over $50,- 
000,000 of liberty bonds have not been re
deemed by the original holders. These 
are issues Avhich have already been called 
by the government and interest on which 
has been stopped. Incidentally, the loss 
of interest on these bonds at 4 per cent to 
the investors, is $2,000,000 per year. It is 
doubtful if any other class of people in 
the world is as careless about its personal 
investments as the money-mad, get-rich- 
quick American.

Now that politics is all the rage and 
you are either going to vote for A1 Smith 
or Herbert Hoover, the folkming interest
ing story sent to me by one of my banker 
friends, concerning the vice presidential 
candidates, may prove apropos :

“Edward Simms, 74, negro itinerant 
parson who has been a barber in the Sen
ate half a century, proved himself a dip
lomat when questioned as to his prefer
ence in the vice presidential contest by 
Senator Robinson, democratic nominee 
for that office.

“ ‘Who are you for, myself or Senator 
Curtis?’ asked Senator Robinson.

“ ‘Well, it’s like this,’ replied the old 
barber, ‘I admire you both and I prayed 
for the nomination of each, and novv 
you’ve got to dig in and help yourselves. 
I ’m through.’ ”

When President A. Lawrence Lowell,
of Harvard University, bought $70,000 of 
the securities of the Missouri-Kansas 
Farm Company, and the Farm Company 
of Massachusetts, he thought that he was 
making a good investment and at the 
same time would be helping the farm sit
uation in the territory covered by these 
companies as the money was to be loaned 
to farmers, but through the misappro
priation of these funds his investment 
has turned out to be an entire loss.

These companies were supposed to take 
second mortgages on farms that were 

(Turn to page 30, please)
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Sound Investment Bonds 
for Iowa Banks

T HE high grade bonds which this Company of
fers to Iowa banks are selected with seasoned 
judgment— the result of years of investment 

experience. That they are satisfactory as bank in
vestments is proved by our steadily increasing bank 
clientele. A large percentage of the Iowa banks 
which buy bonds are now customers of this house.

Our list of offerings suitable for bank investment 
includes sound bonds of several different classes per
mitting the customer to diversify his selections.

Bankers are invited to write for our October list 
which will be mailed without obligation.

W. D. Hanna and Company
B O N D S  F O R  I N V E S T M E N T

Burlington, Iowa

Pioneer Bank Building 
Waterloo

The Laurel Building 
Muscatine

The Higley Building 
Cedar Rapids
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Displaying Flowers and 
Feminine Beauty

Miss Pauline Kunderd with some of the hundreds of prize-winning gladioli on dis
play at the Illinois Merchants Trust Company of Chicago recently. The flowers 
were exhibited by A . E. Kunderd, famous plant hybridizer, who is considered the 

world’s foremost originator of new gladioli

NEWS AND VIEWS
(Continued from page 28)

already mortgaged by the Federal Joint 
Stock Land Bank.

It turned out in the investigation that 
the money was never used for the pur
poses intended and that the securities 
which were taken over by Guy Houston 
and his associates in charge of these 
companies are entirely worthless, these 
securities having been turned in to the 
company at full face value. Investiga
tion further showed that farms which had 
been foreclosed had been transferred to 
the company at three or four times their 
value.

While $70,000 is a fortune to some men, 
it will not embarrass President Lowell 
who is already rated as a millionaire.

C. J. Claassen, vice president of the 
Peters Trust Company of Omaha, Ne
braska, in an address before the Mortgage 
Bankers Association Convention pointed 
out that farmers were in a prosperous 
condition and proved his statement by 
saying that “Farmers in many states are 
making as much as 29 per cent gross an
nual return on their invested capital and 
continued high bank deposits, mail order —
Northwestern Banker October 1928

purchases, authorization of million dollar 
road bond issues, and the high gross crop 
money shows farmers to be generally 
prosperous.”

He further amplified his statement by 
saying that 64 per cent of the farms in the 
United States are owned entirely clear of 
indebtedness and that the 36.1 per cent 
encumbered farms have a debt ratio of 
41.9 per cent of the assessed valuation.

Mr. Claassen blamed the dissemination 
of inaccurate information as the basis for 
much of the unfavorable attitude toward 
farm lands as good investments.

F. A. Irish, vice president of the First 
National Bank of Fargo, in a recent letter 
to the Northwestern Banker, told how 
the Fargo Clearing House Association 
protected all of the depositors of the 
c'osed Security National Bank recently as 
a result of the cooperation of all members 
of the Fargo Clearing House.

In an announcement issued by E. J. 
Weiser, president of the First National 
Bank of Fargo and also president of the 
Fargo Clearing House Association, he 
said, “ In assisting once more in preserv
ing the integrity of the Fargo banks and 
in protecting the interests of their de

positors, the Fargo Clearing House Asso
ciation proclaims anew the solidity of its 
financial structure and of its member 
banks, and the continuance of the policy 
of the banks of Fargo in standing to
gether for the protection of each other 
and of their depositors.”

When a clearing house performs that 
kind of service in its community it has a 
real reason for existing and reflects credit 
upon itself and upon its member banks. 
But when a clearing house association 
fails to do that, it is remiss in its duty 
and blackens and besmirches the banners 
and emblems under which it is supposed 
to operate.

L. W. Wallace, executive secretary of 
the American Engineering Council, in ad
dressing the 15th Annual Convention of 
the Mortgage Bankers Association of 
America, recently said that “Agriculture 
now spends 2.18 hours in production to 
each hour spent by industry.” Mr. Wal
lace attributed this to the fact that the 
farmers themselves either do not realize 
that they are now engaged in a commer
cial enterprise' or cannot cope with the 
changing times that have put them in this 
position.

Mr. Wallace believes that the farmer 
must adopt the same high standard of 
management and organization that makes 
business profitable to those engaged in 
it, if the farmer is to make a real success 
of his enterprise.

It is interesting to note, however, that 
Herbert Hoover, in his acceptance ad
dress, said that the farm problem was not 
based so much on production as it was 
on marketing and distribution, and that 
mass production could not easily be ap
plied to farming.

There is one thing sure about the farm
ing situation, and that is with the best 
minds in America concentrating upon it, 
we are sure to have conditions greatly im
proved and definite solutions worked out 
which will be for the benefit of the farm
ers and the public.

J. L. Mitchell, president of the First 
National Bank of Sioux City, in replying 
to a letter sent out by the Northwest
ern Banker on general business condi
tions in this territory, said : “ I have
read your letter very carefully and the 
optimism shown therein is not optimism 
but a real truth of better business condi
tions. With the wonderful production 
in the four states named and the in
terest that is again being shown in the 
really great asset of this whole agricul
tural territory, which is land, and with 
such purchases continuing as you men
tion in your letter, things certainly will 
be going up.”

Blair Phillips, president of White 
Phillips Company, investment bankers of 
Davenport, reports a fine increase in his
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CAPITAL
$1,500,000.00

SURPLUS AND PROFITS  
$1,500,000.00

T O TA L  RESOURCES  
OVER  

$32,000,000.00

ROMPT service, ac
curate  sources of 
credit information, 
facilities for han

dling every type of transac- 
tion-these are a few of the 
services a customer  bank 
looks for in selecting a corre
spondent.

In Davenport and in eastern 
Iowa, you will receive the best 
of correspondent servi ce  
from the American Commer
cial and Savings Bank. A 
bank with a record of sixty 
years in serving financial in
stitutions that stay with it 
year after year.

We are equipped to give your 
business prompt,  efficient 
and experienced attention 
every banking day of the 
year.

M em ber Federal Reserve 
System

A M E R I C A N  
COMMERCIAL /  SAVINGS BANK

D A V E N P O R T  IO W A
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business this year as compared with last 
year. Mr. Phillips is a close student of 
the bond market and believes that the 
outlook for the bond business in this 
territory is most excellent during the 
coming year.

Edmund W. Miller, Jr., son of E. W. 
Miller, president of the Commercial Na
tional Bank of Waterloo, entered Dart
mouth this year after having finished his 
work at Morgan Park Military Academy 
in Chicago.

It is to be hoped that Edmund Miller, 
Jr., will follow in the illustrious foot
steps of his father, who has made such 
an excellent success of the banking busi
ness.

L. R. Manley, president of the Security

National Bank of Sioux City, was host 
recently at the annual picnic of the em
ployes of his institution. There were 45 

“ people attended the picnic, including the 
wives and families of the employes. The 
picnic was held at Stone Park, following 
which prizes were given for various ath
letic contests.

Irvin J. Green, president of the First 
National Bank of Davenport, is one of 
the most successful banker gardeners in 
Iowa. His very beautiful residence is 
situated on a piece of land occupying two 
and one-half acres and in the back of the 
lot Mr. Green has planted every known 
variety of vegetable, including beets, 
carrots, lettuce, tomatoes, cucumbers, 
squash, sweet corn, rutabaga, and what
ever else is good to eat. Mr. Green does

all the planting, weeding, cultivating and 
harvesting of his various crops. Before 
going down to the bank in the morning 
and after returning home at night is 
when he does his work. He says that it 
is much better than golf because you 
never have to worry about lost balls.

Fred H. Wray, vice president and 
cashier of the Pioneer National Bank of 
Waterloo, is a very fine golfer. In fact, 
most any sunny afternoon during the 
golf season you can find him out in the 
links after banking hours enjoying his 
favorite sport.

One of his favorite golf stories is about 
a professional golfer who was about to 
be hung and the judge asked him if there 
was anything he would like to say before 
the final ceremonies were completed, and 
the professional replied: “ I wonder,
Judge, if you would allow me a couple of 
practice swings V’

S H O R T T E R M  I N V E S T M E N T S  F O R  B A N K S

UR shorts term  

obligations havej been p u r

chased by more _s 6,000 

banks in the U nited States.

General Motors 
A cceptance Corporation

Executive Office < BROADWAY at 57TH ST. * New York City

Capital, Surplus &  Undivided 
Profits . $52,156,000

John J. Quail, vice president of Prie- 
ster, Quail & Cundv, of Davenport, re
turned recently from Europe where he 
was accompanied on his trip by Mrs. 
Quail.

While over there Mr. Quail made a 
special investigation of electrical devel
opment in the Irish Free State.

In commenting upon this, he says: “ I 
have always been interested in electrical 
development and I made a special effort 
to familiarize myself with the electrifica
tion of the Irish Free State or the ‘Shan
non Scheme’ as it is called over there. 
They are connecting all parts of the 
Free State with steel tower lines which 
will cai'ry the current practically every
where. The water power development on 
the Shannon river is to be a very large 
unit and together the existing steam gen
erating plants will constitute a super
power system in the entire Free State. 
The work is apparently progressing very 
satisfactorily and, of course, the whole 
country is keenly interested, it being 
managed by the Electrical Board which 
is practically a government body. This 
was one of the most interesting develop
ments that I saw in Europe.”

Millar Brainard has been appointed a 
vice president of the First National 
Bank of Boston. Mr. Brainard is a grad
uate of Harvard in the class of 1915 and 
upon leaving college joined the staff of 
the Central Trust Company of Illinois in 
Chicago. During the war he was financial 
manager for the War Department, with 
the rank of captain in charge of Govern
ment disbursements in Connecticut and 
western Massachusetts. After the war 
he returned to the Central Trust Com
pany, where he has held the office of vice 
president §ince 1925.

Mr. Brainard is married and has two 
sons.
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State Banks Want Banking Reforms
W IDE discrepancies between the 

reserve requirements of state 
and national banks, as revealed 

in a report made before the State Bank 
Division meeting of the American Bank
ers Association convention called forth 
the recommendation that state banking 
laws be remedied so as to correct the 
situation. The report, presented by M. 
Plin Beebe, president of the Bank of 
Ipswich, South Dakota, as chairman of 
the public service committee, said in 
part:

“ State banks are not able to compete 
with national banks along specific lines 
of income. With the exception of about 
fifteen reserve national banks, the re
quired reserve of all national banks is 
but. 7 per cent of their demand and 3 
per cent on their time deposits. Besides 
these reserves, which are carried in the 
Federal Reserve Bank, they are of ne
cessity required to carry additional re
serves to conduct their business. Con
sidering these facts, why should only 20 
per cent of our states require their re
serve banks to carry practically the same 
reserve as national banks on demand de
posits while 80 per cent require reserve 
from 10 to 25 per cent ?

“You would naturally think that non
reserve banks would be required to carry 
a smaller reserve on demand deposits, 
but we find that only 8 per cent of the 
states allow their banks to compete with 
national banks on an even footing 
against 20 per cent of the reserve state 
banks. If these percentages were re
versed they might come within the rule 
of reason. We have ascertained that 23 
per cent of the states have no reserve 
requirements for reserve banks on cer
tificates of deposits Avhile 20 per cent 
meet the national requirements, al
though 32 per cent of the states demand 
a reserve of from 15 to 25 per cent on 
this class of deposits. From nonreserve 
banks the requirements are not so high, 
with savings accounts a trifle less.

“ When it comes to reserve on ‘other 
deposits’ we discovered that 53 per cent 
of the states require a reserve bank to 
keep from 15 to 25 per cent on this 
class of deposits and 43 per cent of the 
states require a like reserve from their 
nonreserve banks. We are baffled when 
we learn that 33 per cent of the states 
require a reserve of 15 per cent on 
checking accounts from reserve banks 
and 40 per cent require the same reserve 
from nonreserve banks. By all good rea
soning, and logic this should be the 
reverse.

“ No state should force its banks to 
compete with the national system on the 
surprising unfair basis that our studv 
discloses. We hope that each state will

M.. PLIN BEEBE

remedy its statutes as needed. We do 
not believe the reserve requirements of 
national banks should be taken as a basis

but the sole question to be considered in 
each state should be ‘What is a safe and 
consistent reserve on each class of de
posits V

“ State banks feeling that their reserve 
requirements were not consistent and too 
high have appealed to their legislatures. 
This has resulted in 46 per cent of the 
states allowing state banks to invest a 
certain portion of their reserve in United 
States bonds, 13 per cent of which allow 
an investment of from 50 to 60 per cent 
of their reserve; 24 per cent of the states 
go further and allow the bank to invest 
in its state bonds in lieu of United States 
bonds.

A  billion more calls
every year

T H E Bell System expands and 
improves its facilities for ser

vice every day. In 19 27 , 700,000 
new telephones were installed and 
a billion more calls made than 
were made the year before. Each 
additional telephone increases the 
value of every other telephone. 
The additional calls yield additional 
revenues.
W h y  con servative in v estm en t co u n sel

ors re c o m m e n d  A m e r ic a n  T elep h o n e  

a n d  T eleg ra p h  C o . se c u r itie s . Bell

System has grown and is growing 
with the nation. Its management 
is far-sighted, conservative, and yet 
progressive. The system has a plant 
investment of more than $3 ,250 ,000 ,- 
000.1 1  operates more than 60,000,000 
miles of wire, of which more than 
40 ,000,000 miles are in underground 
cables. American Telephone and 
Telegraph Co. owns more than 93% 
of the combined common stocks of 
the Associated Companies in the 
Bell System.

Write for booklet “ Some Financial Facts”

BELL T E L E P H O N E  
SECURITIES CO. Inc.

19 5  Broadway New York City
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“From Panora to Power'’
How George M. Reynolds has climbed from the prairies of Iowa 

to head of Chicago’s new billion dollar bank

W ITH the merger of the Conti
nental National Bank & Trust 
Company and the Illinois Mer

chants Trust Company, into a billion 
dollar financial giant, bankers of the 
Middle West are again pointing with 
sectional pride to the figure of the chair
man of the merged bank, George M. Rey
nolds.

For Mr. Reynolds is a prairie product, 
a son of Iowa, the Hawkeye state. His

banking career is at the same time both 
a romance and an inspiration to the 
youth of today. Here are a few of the 
outstanding events in his long and in
teresting career:

He has been a director of the Federal 
Reserve Bank of Chicago since its or
ganization and has been chairman of the 
Chicago clearing house committee since 
1922. He is a director of the following 
corporations: Peoples Trust & Savings

Bank of Chicago, Continental Insurance 
Company of New York, New York Life 
Insurance Company, Union Carbide and 
Carbon Corporation, Continental Na
tional Company, the Investment Securi
ties Company affiliated with the Conti
nental National Bank & Trust Company.

Helped Build Chicago
Mr. Reynolds has been a dominant fac

tor in the upbuilding of banking in Chi
cago. And for twenty odd years he has 
been an outstanding figure in the field of 
American banking. He had long been 
identified with the American Bankers 
Association, when in 1908 he was elected 
its president. The same year he accom
panied the National Monetary Commis
sion to Europe.

Mr. Reynolds first became a bank offi
cial in 1888, when he was elected cashier 
and manager of the Guthrie County Na
tional Bank of Panora, Iowa. He was 
elected cashier of the Des Moines Na
tional Bank, Des Moines, Iowa, in 1893, 
and later was made president and direc
tor of the same bank.

In 1897 Mr. Reynolds went to Chicago 
as cashier of the Continental National 
Bank. Fie was elected vice president 
in 1902, president and director in 1906, 
and continued as president of the con
solidated institution when the Conti
nental National Bank and the Commer
cial National Bank were merged in 1910. 
He was made chairman of the board of 
the Continental & Commercial National 
Bank in 1921 and was elected to the same 
position at the time of the consolidation 
of the Continental & Commercial Na
tional Bank and the Continental & Com
mercial Trust & Savings Bank, under the 
title Continental National Bank & Trust 
Company.

History of Two Banks
The Continental National Bank & 

Trust Company of Chicago, at the time 
of the last published statement—June 
30, 1928—reported invested capital of 
more than $73,000,000. Its deposits were 
$532,560,653 and its resources amounted 
to $649,138,202.

This bank was the result of a con
solidation, December 1, 1927, of the Con
tinental & Commercial National Bank of 
Chicago and its affiliated state bank, the 
Continental & Commercial Trust & Sav
ings Bank.

The Illinois Merchants Trust Company 
at the time of the last published state
ment—June 30, 1928—reported invested 
capital of $45,297,397. Its deposits were
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$362,482,742 and its resources amounted 
to $461,855,685.

This bank was the result of a consoli
dation, agreed to in 1919, of the Illinois 
Trust & Savings Bank, the Merchants 
Loan & Trust Company and the Corn 
Exchange National Bank. But these 
banks continued to operate in their own 
buildings and under their separate names 
until April 9, 1923, when the Illinois 
Trust & Savings Bank and the Merchants 
Loan & Trust Company moved into the 
completed half of the new building at 
231 South La Salle Street and took the 
name Illinois Merchants Trust Company.

On the completion of the building, the 
Corn Exchange National moved into the 
new quarters. The physical consolida
tion was effected September 29, 1924. 
The charter of the Corn Exchange Na
tional was surrendered and the three 
banks operated under state charter as 
the Illinois Trust Company.

THE BANKER’S WIFE SAYS
(Continued from page 22)

somewhere but he always left “ feelers” 
out to see if he could find out what was 
said or done.

How the man escaped being murdered, 
I don’t know, but the reaction came 
slowly and surely, as it always will. Real 
men demand honest motives and fair play 
and public opinion will swing that way, 
in time.

Others Really Helped
But Helen, for one such fellow as this, 

there were many noble men who were 
helpful in this crucial time. Such little
ness can well be forgotten when other 
men, brave and true, grasp you by the 
hand and say, “How are you fellows 
fixed. Do you need any help? We don’t 
want anything to happen to the banks in 
this town, by cracky. There won’t either, 
if we all hang together. We’re pretty 
well fixed, not because of any superior 
brains on our part but just fool luck.

“ You see, we loaded up all we dared 
on Liberty Bonds, then my wife’s father 
died and left a bunch, my Dad had some, 
and we were lucky to get rid of ‘other 
real estate’ that, we’d been carrying since 
the Dark Ages. You’ve been doing a fine 
piece of work yourself, we’ve had our 
eye on you—just give us the ‘high sign’—
so long------ ” and with a smile and a wave
of the hand pass on.

What a grand and glorious feeling to 
find a BIG SOUL like that when the load 
gets too heavy for human endurance and 
it doesn’t seem worth the effort to carry 
on.

A well known elocutionist of the Mid
dle West, whose father was a pioneer 
Methodist minister, said she was a girl 
well along in her ’teens before she knew 
wTiy there were two churches in the small 
town in which he preached. It was so 
the two druggists, the two general mer

chants, the two lumbermen and the two 
bankers could go to church without hav
ing to speak to each other.

Fortunately, this state of affairs is fast 
disappearing and it is only an isolated 
case, like our specimen, that you find, 
now and then.

This was not confined to the little 
towns, entirely.

You and I can remember when men in 
the same line of work thought they had 
to knife the other fellow in the back and 
to discredit him whenever possible.

Then, one day, some one awakened to 
the fact that this was all wrong, that the 
way to get results was for all to work 
for the common good. The Kiwanis, the 
Lions and the Rotary Clubs sprang into 
being. Now we have the Golden Rule 
and Brotherly Love idea impressed upon

men in their business relations and how 
much happier all are for it.

Life is so short at best, why not boost 
the other fellow a little and help him with 
his load for we never know what lies in 
wait for us, at the turn of the road.

You insisted, Helen, on unearthing lire 
skeleton in our closet, but thank good
ness, it’s the only one there.

I ’m going to tell you about some of our 
interesting customers, next time. Maybe, 
Palmyria, Ray’s particular friend (Ray’s 
our Vice President), so let’s all rise and 
sing:

“Love one another, thus saith the 
Savior,

Children obey thy Father’s com
mand,” etc.

So long,
LYDA COLLINS.

D e t a i l
T HE innumerable detail that constantly 

arises in your business requires expert 
and personal attention. Here, detail is given 
prompt and intelligent service. The spirit of 
friendly co-operation is the foundation of our 
correspondent bank business. Our world
wide facilities make this an ideal banking 
connection for you.

The Foreman National Bank 
The Foreman Trust And Savings Bank

La Salle and Washington Streets, Chicago 
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Welcome
to

Philadelphia
■

Members of the American 
Bankers Association and 
their friends are cordially 
invited to use this Bank as 
headquarters during the 
C onvention in this C ity  
October first to October fifth.

W e should be glad to have 
you visit us at any or all of 
our three conveniently lo
cated offices,whereour entire 
facilities are at your disposal.

1416 Chestnut Street 
421 Chestnut Street 

32nd and Lancaster Avenue 
■

THE

PHILADELPHIA
NATIONAL BANK

PHILADELPHIA. PA.

Capital, Surplus and Profits . . . $53,500,000 
P H I L A D E L P H I A ’ S L A R G E S T  B A N K

What’s Wrong with the Hog 
Market?

By W alter P. Neff
Editor, Kansas City Daily Drovers Telegram 
(From statement before Agricultural Committee of 

the TJ. S. Senate)

Having been all my business life con
nected with the Daily Drovers Telegram, 
the official live stock paper published at 
the Kansas City stock yards, I feel I am 
qualified to speak of conditions governing 
markets and factors that determine the 
trend of prices. The paper of which I am 
editor has reported market conditions ex
actly as they existed. That my paper, in 
common with all publications of similar 
purport at the larger live stock markets, 
has a reputation among its agricultural 
clientele for honesty and veracity is a 
guaranty that the markets have been re
ported intelligently and honestly.

With such an experience I come to this 
committee with the conviction that the 
hog producers, which is to say the farm
ers of this country, are now face to face 
with, not only an impending but an actual 
existing calamity in the direct purchase 
of hogs by packers, large and small. By 
direct buying of hogs I mean buying that 
is not effected in any one of what are 
known as open, competitive, public mar
kets, where all the prospective buyers 
of hogs congregate daily and compete 
the one with the other for all the hogs 
available for that day’s barter.

I would like to have this committee 
appreciate the fact that the problem of 
the direct buying of hogs is a problem 
of most concern to the producer of hogs.

I propose to speak for the actual pro
ducer. I am not concerned with the 
well being of the stock yards company, 
who, by the diversion of hogs direct to 
the packing house, are losing fees for 
yardage and profits from the sale of feed. 
I am not speaking of the commissions 
that are lost to commission companies. 
But I do want to present to the committee 
some fact and some observations that to 
me are conclusive proof that the American 
hog grower is not receiving all his hogs 
are worth because of direct buying.

The value of a hog in commerce is the 
worth of that hog as determined by the 
competitive bidding of all the interests 
that need it for converting it into meat 
for human consumption. The farmer has 
a right to expect that when he grows a 
hog for human food he will get in return 
what the animal is worth for that pur
pose, so that any competition that is less 
than 100 per cent is incomplete compe
tition and is not giving the producer of 
the animal what he should receive.

The open, public, competitive live 
stock market is the only place where com
petition can be 100 per cent, for it is 
the only place where buying interests 
center. Such being the case, any regime
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or innovation that takes from the open, 
public market any of its legitimate and 
normal 100 per cent demand is reducing 
thereby and to that extent the legitimate 
and normal competition to which every 
consignor to that market is entitled.

Hog producers of America are con
vinced that the open, public, competi
tive markets for their product have been 
and now are being greatly injured, and 
their own returns from the production of 
hogs reduced to a more or less unprofit
able basis by the impairment of the pub
lic markets to the extent of the reduction 
of 36 per cent of the normal competition. 
This impairment and decreased competi
tion may be chargeable to buying outside 
of the public markets. Such a conclusion 
seems warranted by the extreme reduc
tion in the market price of hogs within 
the last year or so since farmers can find 
no plausible reason for such a price con
cession, except reduced competition on 
the markets.

On the first day of January, 1927, 
packers paid $11.60 per hundred pounds 
for the best hogs purchased by them in 
the Kansas City stock yards. On the 
31st day of December, a lapse of one year, 
the price receded to $8.50, a reduction of 
$3.10 or 26.7 per cent.

That such a severe and bankrupting 
break was not warranted by an abnormal 
supply of hogs at market is shown in the 
rather moderate receipts at the public 
markets. Crops and Markets, a govern
ment publication, reports that receipts of 
hogs at 67 markets in the year 1927 were 
41,110,686 head, which, although 4.1 per 
cent greater than in 1926, were still 6,-
291.000 head, or 13.2 per cent, below the 
average for five years preceding.

So it is not possible to justify a year’s 
break of 26.7 per cent in price when the 
year’s receipts were 13.2 per cent below 
the average of five preceding years.

Nor can such a break in prices be laid 
to the reduced foreign demand for hog 
products in 1927. Exports last year were 
smaller than in 1926 by the equivalent of
900.000 hogs, but the president of the 
Institute of American Meat Packers as
sures us that this decrease in export de
mand was made up by the normal census 
increase here at home.

If, therefore, the great drop in hog 
prices can be charged neither to enlarged 
market receipts, nor to reduced foreign 
demand, farmers see in the impairment of 
open, competitive markets, through re
duced competition, the cause of the 
trouble.

Dr. J. H. Mohler, chief of the bureau 
of animal industry, calls attention to the 
fact that there are 35,000,000 more people 
in the United States than 25 years ago, 
and that there are 22,000,000 fewer meat 
animals. We can not explain why it is 
that this increase in population and de
crease in meat animals has resulted in 
abnormally high prices for beef and mut-

(4

L E A S E  tell me U rw h y

lrows unusualyour statement sliows 
financial strength.

—  a cu stom er .

H ]. E R E  is o n e  r e a so n :— In vestec! 
ca p ita l (c a p ita l, surp lus an d  u n d iv id e d  
p ro fits  )  is m ore  th an  $ 5 0 ,0 0 0 ,0 0 0 .  T h is  
is n e a r ly  o n e -s ix th  o f  th e d ep os its , w h ic h  
are s h o w n  as $ 3 0 7 ,0 5 4 ,5 3 6 .3 5 ,  o r  a ratio  
o f  6 to  1.

¿Statement of Condition 
at tlie close of business J une 30, 1928

ASSETS

Cash oil hand, in Federal Reserve Bank ar 
due from Banks and Bankers .

United States B o n d s ...............................
Municipal Bonds . . . . . . .
Loans and D is c o u n ts .....................................
»Short Term Securities.....................................
Bonds and Other Securities . . . .  
Stock in Federal Reserve Bank
Real E s t a t e ...................................................
Customers’ Liability Account of Acceptances 
Interest Accrued

T O T A L

LIA B ILITIE S
^ C a p ita l......................................................
*Surplus . . . . . . . .
*Undivided P r o fits ...............................
* D e p o s i t s ..............................................

Dividend Payable July 2, 1928 
Reserve for Taxes and Interest Accrued 
Unearned Discount . . . . .  
Acceptances . . . . . . .

T O T A L  . . .

$ 59 ,431 ,540.98 
36 ,132,924.01

6,196,169.02
237,755,586.04

12,811,763.81
1,872,832.10
1.275.000. 00
3.295.000. 00 

31,688,493.91
1,788,251.18

$392 ,247 ,561.05

$ 12,500 ,000.00 
30 ,000 ,000.00 

7,604 ,841.86 
307 ,054 ,536.35

1,000,000.00
1,557,967.19

384,350.92
32,145,864.73

$ 392 ,247 ,561.05

Central Union
T R U S T  C O M P A N Y  O F  N E W  Y O R K

B A N K I N G

P la z a  O ff ic e : 
F ifth  A v e n u e  

at 6 0 th  S t.
8 0  B R O A D W A Y

T R U S T S

4 2 nel S tr e e t  O ff ic e : 
M a d is o n  A v e n u e

at 4 2 n d  S t.

N O  S E C U R IT IE S  F O R  SA L E

Capital, Surplus and Undivided Profits Over 50 M illion  Dolla
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ton and abnormally low prices for hogs, 
except through impaired competition at 
market.

I am not able to find in my memory 
any time comparable to the present when 
hog prices persistently remained low in 
the face of rising corn prices. With No. 
2 yellow corn at a dollar or thereabouts 
on the Chicago market, perhaps meaning

90c on the farms, hog prices should be 
above 10c per pound on the packer mar
kets. Beef is higher than ever before in 
peace times, and high beef and high corn 
make inexplicable a low condition in hogs 
unless we share the farmer’s belief that 
the hog market is manipulated by direct 
buying.

A few years ago, before direct buying,

all hog purchases were made on the pub
lic markets. One factor consisted of 
local packers, the other factor of local 
representatives of slaughterers in other 
cities. In normal times both factors en
tered the market at the opening and com
peted for the day’s supply of hogs. On 
days of moderate supply the local pack
ers often were so aggressive and bullish 
as to drive the order buyers out of the 
competition.

But today the local packers are the last 
to enter the market and because of having 
large supplies which they purchased in 
the country permit the order buyers, whom 
they used to run out of the market, to get 
all they want before the local packers 
show up at all.

Within a period of something like 
three years since the big packers have so 
intensively adopted direct or country buy
ing, the practice has grown almost month 
by month until in the first 11 months of 
the year 1927 only 64 per cent of the hogs 
killed for interstate commerce were pur
chased in open, competitive public mar
kets. That leaves 36 per cent of the farm
ers’ hogs that were purchased outside of 
competition, and so instead of the public 
markets fuctioning on the basis of 100 
per cent competition they are functioning 
today on 64 per cent competition.

The logic of such a situation is that 
hogs bought direct afford the killers larger 
profits than those bought in competition 
on the markets, and that being the case 
it is reasonable to presume that the in
crease in direct buying will continue, and 
that within a year, or possibly two, half 
of the hogs will be bought direct and 
market competition be reduced to 50 per 
cent. In fact, it is feared by the farmers 
themselves that in course of time public 
markets will be so far destroyed as to 
make the individual buyer instead of 
comprehensive demand the sole arbiter 
of values. That the fears of the farmers 
are well founded is proven in the effects 
of direct buying on the Kansas City mar
ket. Kansas City and Chicago, more than 
other markets, are what are known as 
basic points, which means that these two 
markets set the prices for all markets. 
These basic points receive the greater pro
portion of hogs that are bought direct, 
and so it is seen that the hogs that are 
secured in the country without competi
tion come into the basic markets and are 
on hand each morning as 36 per cent of 
the day’s supply. Some days the per 
cent of directs is vastly greater, usually 
on Mondays, as, for instance, on Monday, 
February 6, 1928, when 14,865 hogs out 
of a total of 23,624 at Kansas City were 
bought in the country and were in the 
local packing houses when the market 
opened.

Such a situation produces exactly the 
effect that might be expected. With all, 
or a large part, of the current day’s kill 
on hand before the public market opens,

Northwestern Banker October 1928

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



39

the packers are independent, slow and 
bearish in attitude towards the hogs on 
sale.

What- Our Records Show
I can substantiate this statement from 

the official record book kept by the re
porter who prepares the daily market 
story for my paper. When he has se
cured the facts concerning the day’s mar
ket he notes in this book his observations 
of market conditions, including the top 
price and who paid it and the attitude of 
the various buying interests. This book 
contains such daily notations for the past 
two years. It discloses some more or less 
startling facts relative to the participa
tion of the packers in the Kansas City 
market during the 309 market days of the 
year 1927, during which period prices de
clined $3.10.

From January 1 to December 31, 1927, 
Kansas City packers took the initiative in 
the hog market on 31 days, and on those 
31 days paid the top price which estab
lished the day’s quotations.

On 278 days the shippers and order 
buyers, who buy for killers outside of 
Kansas City, took the initiative and es
tablished the day’s prices. These figures 
credit the local packers with “making the 
market” on 10 per cent of the days, while 
outsiders were in control 90 per cent 
of the days.

The 31 days on which the packers con
trolled the market were Saturdays when 
there is no outside demand because of the 
small receipts. The outside demand, un
der present conditions, is the first to enter 
the market in the morning. The filling 
of these outside orders establishes the 
range of prices for the early market. Now 
if the local packers had no liog*s in their 
pens secured direct from the country, they 
would compete on that early market just 
as they used to before direct buying be
gan and it is reasonable to presume that 
higher prices would result.

But being independent, they remain out 
of the competition until the outside or
ders are filled and then take the remain
der of the supply at their own prices, 
which often are lower than the prices al
ready established by the shippers. This 
book discloses the fact that in the year 

,  1927 the packers came into the market on 
278 days after the order buyers had estab
lished prices and on 51 of those days 
broke the market below the scale of prices 
established by the order buyers. These 
after-declines in the market are a disturb
ing and weakening factor in the market 
the succeeding day. An order buyer Avho 
pays $8.50 this morning, only to have the 
market decline to $8.25 later, frequently 
is censured from his house for buying 
above the market. Next day he is a bear
ish bidder.

The contention is made by the packing 
interests that any abridgement of the 
demand on the public markets due to

Individual Attention
In Every Department

Individual attention 
in every department 
of banking—for every 
correspondent—is the 
standard of this bank

CONTINENTAL
NATIONAL BANK

& TRUST COMPANY
OF CHICAGO
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W  e l l  E q u i p p e d  T o S e r v e

Continuous growth of the State Bank of 
Chicago made necessary this modern bank 
and office building. It is located in the center 

of the business and financial district.

Growing With Chicago
The State Bank of Chicago has been identified 
with Chicago’s growth for nearly half a cen
tury. The new building recently erected at La 
Salle and Monroe Streets is another mile-post 
indicating the institution’s progress.
Out-of-town bankers are cordially invited to 
come in and inspect the new home of this old 
bank, and also investigate the prompt, efficient 
service offered to correspondents.

H enry A . H au g a n  Leroy A . G oddard

Chairman Board of Directors Chairman Executive Comm ittee

O scar H . H au g a n  
Vice Chairman of the Board

State Bank 
of Chicago

A  Trust Company

LA SALLE AN D  MONROE STREETS

M em ber Federal Reserve System

C a p it a l , Surplus a n d  U n d iv id e d  P rofits O ver  $13,000,000

direct purchases is counterbalanced by a 
corresponding reduction in supplies. That 
is to say, that if the market competition 
is reduced 36 per cent by direct buying, 
market supplies are also reduced 36 per 
cent, and that since the reduced demand 
exactly matches the reduced supply, mar
ket prices are not affected at all by direct 
buying. Such seems to be the supreme 
argument to show that direct buying is 
not harmful to market prices.

Now let us suppose a case. We will 
imagine that in Armour’s Mistletoe yards 
this morning there were 90 cars of hogs 
that were shipped in from the country 
and that will be paid for this afternoon 
on the basis of prices prevailing on the 
open market today. We can see, of 
course, that it is to the interest of Ar
mour to keep the open market as low as 
possible. Now let us imagine that Ar
mour stays out of the open market until 
the order buyers have secured what they 
wanted. Let us assume that the order 
buyers paid $8 per hundred pounds and 
that only ten loads of the day’s market 
supply remain unsold after their orders 
have been filled. At this time, which may 
be as late as noon, Armour comes into 
the market and pays $8, which would be 
a steady price. Then his 90 cars of Mis
tletoe hogs would be priced at $8. But 
suppose that Armour since already he had 
90 cars on hand, would bid $7.90 for the 
ten cars and they were sold to him at 
that price. That concession of 10 cents 
per hundred pounds on the 10 cars of 
hogs bought on the market would save 
Armour $160 on the 10 cars of market 
hogs and $1,440 on the 90 cars of Mistle
toe hogs, a total saving of $1,600 by 
breaking the market 10 cents per hun
dred. The effect on the open market of 
the 90 cars of Mistletoe hogs is apparent. 
What a different condition there would be 
if Armour had no Mistletoe hogs and was 
compelled to get his day’s supply on the 
open market. Then he would have to 
compete with other buyers or he would 
have no killing that day.

As the Producer Sees It
This is the situation as the hog pro

ducer sees it and which is growing more 
destructive to the interests of the farmer 
through the impairment of the markets. 
The official figures for the month of Jan
uary, 1928, reveal the situation at its 
worst so far as Kansas City is concerned. 
Stock yards receipts of hogs in January 
were 204,702 head, receipts direct were 
123,245 head, the direct receipts being 60 
per cent of the stock yards receipts. The 
decrease in yards receipts this January 
from January of last year was 3 per cent, 
Avhile the increase in receipts direct was 
31.8 per cent.

When the business of buying hogs di
rect is increasing at such a astonishing 
rate it is not surprising to find that the 
order buyers on the public markets “make
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the market” on 90 per cent of the (lays, 
and that when the packers finally get 
into the market, they break prices on 51 
of those 278 days.

Armour and Company have published 
a statement that they will buy hogs on the 
market if producers want to ship them 
there, or in the country if that is pre
ferred, and yet we find that on ten days 
of this year when holdovers on the Chi
cago market were heaviest, Armour 
bought few hogs. On those 10 days Ar
mour’s Chicago purchases were about 
37,000 head against 120,000 head unsold. 
On February 6, 13, and 23, Chicago re
ceived 261,000 head of hogs and Armour 
bought less than 14,000 or five per cent.

Only recently has the agricultural ele
ment awakened to this alarming situation, 
’through some kind of an arrangement, 
perhaps through a court injunction, the 
division of agricultural economics of the 
United States department of agriculture 
refuses to make public the arrivals of 
“ direct” hogs by individual packers. On 
February 13, 1928, I applied in person to 
the office of agricultural economics in 
Kansas City for “ direct” receipts by in
dividual packers at Kansas City for the 
month of January. The official .n charge 
informed me he could give me the total 
of all such receipts but not by individuals. 
I asked him if he would tell me why he 
could not give me the individual figures.

“ Certainly,” he replied. “ The division 
feels that if the individuals want their 
figures given out they will give them.”

Were these figures available for public 
scrutiny the apathy and independence of 
the packer toward the public market 
would be more understandable and the re
sults traceable in descending markets. 
Concealment of these figures also has kept 
the farming element from appreciating 
earlier the death blow that was being 
struck at the public markets.

In the interest of more intelligent sta
tistics of hog receipts day by day at the 
public stock yards of this country it is my 
belief that the division of agricultural 
economics should be in a position to ana
lyze and make public the total supplies 
of hogs in sight on each and every day.

Hogs of commerce may be segregated 
into four classes:

1st—Hogs consigned to public stock 
yards for sale.

2nd—Hogs that are received in public 
stock yards that are not for sale but are 
consigned directly to the packers.

3rd—Hogs bought in the country by 
packer buyers and sent direct to packing 
houses, and hogs consigned direct to a 
packer at a private yard where they are 
supposed to be priced on the basis of 
that day’s open market.

4th------Hogs unloaded at some stock
yards, yarded, fed and watered while en 
route. Such hogs are counted at the yards 
where fed while en route and again at the 
destination.

HOW  WESSLING SERVICES 
GOT A NEW CLIENT

This is a true story. Said one ban\er to another:

“I have used Wessling Services in three banks. 
The bank where I am now cashier used to spend 
too much money for advertising without getting 
results. So I contracted with Wessling Services 
at Lytton, Iowa, and they got results— for this hank 
just as for the other two banks where I used Wess
ling programs.”

How loyal our cli
ents are! W e became 
a nation-wide insti
tution in live years, 
partly because of the 
sincere, enthusiastic 
way in which our cli
ents talk to their 
banker acquaintances 
about us. I  am proud 
of this.

A banker in southwestern Iowa told this recently 
to a friend who had just come to take the active 
management of a bank in a near-hy county seat.

“ I would like to try Wessling Services myself,” 
put in the newcomer banker. “ But I found we 
already have a publicity program which has a year 
to run.”

“We had one, too” was the reply. “But don’t 
let that interfere. We didn’t. You will find that 
Wessling Services have a way all their own of 
bringing you new business.”

Without losing time, the newcomer hanker sent 
a message to Lytton for a Wessling representative. 
His bank is now using a Wessling program, es
pecially adapted, as every Wessling service is, to 
fit the particular local needs.

Wessling Services combine the advantages and 
economy of modern volume production with a 
unique way of preserving the local hank’s own 
personal touch.

% G o s s l i n g
S E R V I C E S

PLAN NE R S  AND CREATORS O F  O R IG IN A L  BANK SE R VICE So
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f - f  the best o f materials and 
1 J  skilled workmanship built 
into a product give it prestige 
and fame, then it is easy to un
derstand why Fisher Company 
Bank Fixtures lead the industry.

W e  are driving for durability 
and perfection in every detail o f 
bank fixture construction. W hen 
you buy Fisher Fixtures you 
know they are right— through 
and through.

/7T Our portfolio,“Better Ban\ 
Interiors by Fisher,” is 

yours for the as\ing. Any  
other information you might 
desire regarding your fixture 
plans is yours also —  without 
obligation. W rite  to us any 
time.........................................

£ 3-  - - i s n e r  v p q

(P / ? aries c/a.

Outside of the packers no person con
nected with the hog trade can know from 
the statistics made public daily by the 
division of agricultural economics how 
many of the day’s available supply of 
hogs are for sale, and how many are re
ceived direct and by whom they are re
ceived. In the mind of the public, stock 
yards receipts of hogs as published now 
are all on sale. The division of agricul
tural economics should be in a position 
to make an intelligent classification of the 
hogs in sight each morning that would 
show how many hogs are to be offered for 
sale that day, how many are simply pass
ing through the public markets on the 
way to the packing houses, and how many 
are received at the packing house direct 
from the country and concentration 
points.

By thus classifying the day’s visible sup
ply of hogs the supply available for sale 
would be much smaller than the gross re
ceipts indicate.

For Packers, Only
It has been an outstanding fact that 

the packers have persistently refused to 
having their direct receipts made public. 
And while that remains the case the pack
ers are the sole possessors of information 
collected by an agency of the United States 
government supposedly for the people of 
that government.

Relief from this situation can not be 
expected from the beneficiaries of the 
system. If the packers are making 
greater profits by direct buying, as of 
course they must be, the farmer is paying 
the bill in lowered prices for his hogs, the 
hogs he sells direct to the packer and 
the hogs he sends to the market. If mar
ket hogs do not bring their full value by 
reason of a competition amounting to 
only ()4 per cent of normal, the hogs that 
are bought in the country on that market 
basis lack just the same of being bought 
at their value. We dare not estimate 
what a gigantic total this loss must be, 
but if the farmer’s hogs are selling for 
$100,000,000 less than their value, the 
buyers are not the ones to look to for a 
change in the system.

I am going to take the time of the 
committee to say very little about the 
methods employed by the packers in their 
system of buying direct from the farmers: 
Any local buyer in a community that a 
packer invades either must accept the 
position of buyer for that packer or be 
forced to compete with a packer repre
sentative. Such competition lasts a very 
short time because the local buyer can not 
afford to pay the price which the packer 
representative is authorized to pay dur
ing the life of such competition.

I hold in my hand a letter written to 
my paper by O. F. Prior of Enders, 
Neb., which is in the southwestern part 
of that state. Mr. Prior says: ‘ ‘Keep
up your fight on direct buying by pack-
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ers. It is good work. Every regular 
shipper in this county, Chase, buys for 
Wilson & Company. I am told by a re
liable Dundy county man that on Janu
ary 28th, Wilson & Company paid 60c 
more per hundredweight for hogs in 
Benkelman, Dundy county, than the same 
firm paid at Wauneta, Chase county, an 
adjoining county where the packers hold 
the fort. Explanation—at Benkelman 
the shipping association has been revived. 
Packer buyers are visiting the fat cattle 
owners in these parts trying to buy their 
cattle. I f any goodly number of cattle
men are tweedled into selling to them, 
then, Mr. Cattleman, look out.” In ex
planation let me say that a shipping asso
ciation, such as mentioned in this letter, 
is a group of neighboring farmers who 
employ one man to market their hogs. 
He takes the hogs to market and pays 
each man for his hogs out of the net pro
ceeds. The packer buyer has disrupted 
nearly all such associations by offering 
one or more of the members a higher price 
for his hogs than could be obtained by 
shipping to market. Since the campaign 
against direct' buying was inaugurated a 
few weeks since the shipping associations 
are returning to life as the farmers learn 
that in the destruction of the central mar
kets they are paying a terrible price for 
the privilege of turning their hogs over 
direct to the packer.

On the average farm the price of hogs 
is the financial indicator that points 
either to profit or loss in the year’s con
duct of the farm. Today, were it not 
for the low price of hogs, the farmer 
would be sitting about as near to the top 
of the earth as he ever gets. Most of his 
products are selling at good or fairly sat
isfactory prices, but all such fair prices 
are more or less nullified by unsatisfactory 
prices of hogs, and the farmer would ask 
congress to see to it that any undue in
fluence or condition is abated or removed, 
that the hitherto so-called mortg*age lifter 
may come back into his own.

In this year when the farmer feels his 
hogs are selling below their worth be
cause of the manipulation possible by 
means of direct buying, he looks at the 
daily papers and sees therein interviews 
with hog packers who are joyous and 
jubilant in the expectation of a profitable 
year in hog packing operations; a year 
of low prices for hogs while the manu
facturing of hogs into meats is progress
ing, to be followed by a beautiful rise in 
pork products when the winter run of 
hogs dwindles into the moderate runs of 
spring and summer. The farmer also oc
casionally glances at Wall street quota
tions, and now while he is being manipu
lated out of a part of the worth of his 
hogs he reads that the listed stocks of the 
packing plants are all increasing in price 
as a reflection of the packing profits out 
of his low hogs.

■■■■■■ ■ ■ ■ ■

for the information 
of the business man

Hogs—Weather Proof
Hogs (a weather proof crop) 
brought $26,064,000 in North

Dakota last year, and at the present rate of
speed we will just double that cash figure 
by 1931.

THE GREATER NORTH DAKOTA 
ASSOCIATION 

FARGO, NO. DAK.
Branches: 
Bismarck 
Devils Lake 
Grand Forks 
M inot 
Williston

Branches:

Dickinson 
Jamestown 
M andan 
Valley City

Anakin ALARM Company
Division of the Anakin Company

Manufacturers and distributors of

B urglar-P roof Protective Equipment
famous “Anakin Locks and Gas” for safes and vaults 

“Vaultscape” vault door releasing device 
“Dalite Hold-Up’ ’— “Protektor”
Gas weapons and ammunition

162 N. Franklin Street 

CHICAGO, ILLINOIS
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CURRENT QUOTATIONS
On a representative list of HIGH GRADE RAILROAD, PUBLIC UTILITY, 

INDUSTRIAL, CANADIAN and FOREIGN BONDS

Security Bid Asked
Alabama Pr. Co. 5s, 1951......................100 100%
Alberta, (Canada) 4%s, 1956.............. 95 97
Amer. Chain Co. 6s, 1933.................... 102% 102%
American Radiator 4%s, 1947.......... 98% 99
Amer. Roll. Mills Co. 5s, 1958.......... 96% 96%
Amer. Smelt. & Refg. Co. 5s, 1947.. 101% 101%
Amer. Sugar Refg. Co. 6s, 1937..........103% 104
Amer. Tel. & Tel. 4s, 1929................... 98% 99
Amer. Tel. & Tel. Co. 5s, 1960............104% 105
Amer. Tobacco Co. 4s, 1951.............. 90 90%
Anaconda Cop. Min. Co. 6s, 1953........105 105%
Appalachian Elec. Pr. Co. 5s, 1956.. 98% 98%
Appalachian Pr. Co. 5s, 1941.............  99% 99%
Argentine 6s, 1958................................. 99% 99%
Associated Oil Co. 6s, 1935............... 102% 102%
Atch. Top. & S. Fe. Ry. 4%s, 1962.. 91% 92
Atl. Coast Line R. R. 4s, 1952............ 93% 93%
Australia 5s, 1955.................................  96% 96%
Austrian 7s, 1943 ..................................102% 102%
Baden Consol. Mun. 7s, 1951.............. 97% 97%
Bald. Loco. Wks. 5s, 1940................... 106% 107
B. & O. R. R. 5s, 2000.........................102% 102%
B. & O. R. R. 4%s, 1933....................... 98% 98%
Batavian Pet. Co. 4%s, 1942.............. 93% 93%
Bavaria, Germany, 6%s, 1945.......... 96% 96%
Belgium 6s, 1955....................................100% 100%
Bell Tel. Co., Canada, 5s, 1955...........107% 108
Bell Tel. Co., Penn., 5s, 1948...............105% 105%
Berlin, (Germany) 6%s, 1950...........  99% 99%
Berlin E. E. & Und. Rys. 6%s, 1956.. 95% 95%
Beth. Steel Corp. 5s, 1936.................. 100% 100%
Birmingham Ry. Lt. & Pr. 4%s, 1954 92% 93
Birmingham W. Wks. 5s, 1954.......... 99% 99%
Brazil 6%s, 1957 .................................  96% 96%
Bremen, (Germany) 7s, 1935..............101% 102
Brisbane, Australia 5s, 1957................ 93% 93%
British Columbia 4%s, 1951...............  95% 97
Brooklyn Borough Gas 5s, 1967........... 102% 102%
Brooklyn Edison 5s, 1949.....................105% 106
Brooklyn Union Gas 6s, 1947............. 116% 116%
Buenos Aires 6%s, 1955........................ 100% 101
Buenos Aires, Prov. 7s, 1952.............. 99% 100
Buffalo Gen. Elec. Co. 5s, 1939..........103% 104%
Bush Terminal Bldg. 5s, 1960..............100% 100%
Butte Electric Pr. Co. 5s, 1951..........103 103%
Calif. G. & E. Co. 5s, 1937..................103% 103%
Calif. Pet. Corp. 5%s, 1938............... 102% 103
Canada 4%s, 1936................................. 98% 98%
Canad. Nat’l Ry. Co. 4%s, 1930........ 98% 98%
Canad. Pacific Rys. 4%s, 1946.......... 99% 99%
Carolina Pr. & Lt, Co. 5s, 1956.........100% 100%
Cent, of Ga. Ry. 6s, 1929..................100% 100%
Cent, o f Ga. Ry. 5s, 1945..................104% 105
Cent. 111. Lt. Co. 5s, 1943................. 101 101%
Cent. 111. Pub. Serv. 5s, 1956.............. 98% 99
Cent. New Eng. Ry. 4s, 1961.............  85% 86
Cent. Pacific Ry. 5s, 1960.................... 102% 102%
Cent. Pr. & Lt. Co. 5s, 1956...............  97% 97%
C. & O. Ry. Co. 5s, 1929.................... 99% 99%
C. B. & Q. R. R. 4s, 1949....................  95% 95%
C. C. C. & St, L, R. R. 6s, 1929..........100% 100%
C. C. C. & St. L. R. R. 5s, 1929......... 99% 100
C. C. C. & St. L. R. R. 5s, 1963........  99% 99%
Chgo., Mem. & Gulf R. R. 5s, 1940. . 95% 96
C., Mil. & St. P. Ry. Co. 4s, 1989___  86% 86%
C. & Nor. Wes. Ry. 4%s, 2037............ 98% 98%
C. R. I. & P. R. R. 4s, 1934...............  93% 93%
Chgo. Union Stat. 4%s, 1963............. 100% 101
Chile 6s, 1960........................................  93% 94
Chile Mtge. Bank of, 6%s, 1957.......... 97% 98
Cincinn. St, Ry. 5%s, 1952.................  98% 99%
Cities Service Co. 5s, 1966.................  94% 94%
Clev. Union Term. 5s, 1973................. 104% 104%
Cologne, (Germany) 6%s, 1950........ 98% 98%
Colombia, Rep. of 6s, 1951.................  91% 92
Colorado Pr. Co. 5s, 1953.................... 100% 100%
Columbia Gas & Elec. 5s, 1952.......... 99% 100
Columbus Ry. Lt. & Pr. 4%s, 1957.. 92% 92%
Commonwealth Ed. Co. 4%s, 1956. . . . 98% 98%
Connecticut! Lt. & Pr. Co. 4%s, 1956 100% 100%
Cons. Gas, N. Y „ 5%s, 1945............... 105% 106
Consol. Hyro-El. U. Wurt. 7s, 1956.. 99 99%
Consumers Pr. Co. 5s, 1952................. 103 103%
Copenhagen, (Denmark) 5s, 1952.... 96% 96%
Costa Rica 7s, 1951..............................  96 96%
Cuba Railroad 5s, 1952.......................  96% 96%
Cudahy Pack. Co. 5s, 1946................. 100% 101
Cumberland Co. Pr. & Lt, 4%s, 1956 94 94%
Czechoslovak 8s, 1951........................... 109% 109%

Security Bid Asked
Danish Con. Mun. Loan 5%s, 1955. . . 99% 99%
Delaware & Hudson Co. 4s, 1943.... 91% 91%
Denmark 5%s, 1955.............................  99% 100
Denmark, King of 6s, 1942.................104% 104%
Denver G. & E. Lt. Co. 5s, 1951.........100% 100%.
Det. City Gas Co. 5s, 1950...................101% 101%
Detroit Edison Co. 5s, 1949...................102% 103
Dominican Republic 5%s, 1942.......... 98% 9s%
Duquesne Lt. Co. 4%s, 1967.................101% 101%
Dutch East Indies 6s, 1947.................103% 103%
Edison Elec. Ilium. 4%s, 1930............  99% 99%
Elec. Pr. Corp. (Germany) 6%s, 1950 95% 95%
Finland, Rep. of 6s, 1945.....................  96% 97
Fla. Pr. & Lt. Co. 1st 5s, 1954..........  92% 92%
Ft. Worth Pr. & Lt. Co. 5s, 1931___  99% 99%
France 7s, 1949...................................... 107% 107%
General Elec. Co. 3%s, 1942................  94% 94%
Gen. Motors Acc. Corp. 5s, 1929.... 99% 100
General Pet. Corp. 5s, 1940.................100% 100%
Ga. & Alabama Ry. 5s, 1945.............. 88% 89
Georgia P. Co. 5s, 1967........................  97% 98
Georgia. Ry. & El. Co. 5s, 1932..........  99% 99%
German 7s, 1949.................................... 106% 106%
German Cen. Agr. Bk. 7s, 1950..........  99% 99%
German Con. Mun. Loan, 7s, 1947. . . . 98% 98%
German Ge. Elec, Co. 6%s, 1940........117% 118
Goodyear T. & R. 5s, 1957....................  91% 91%
Grand Trunk West. Ry. 6s, 1936......... 106% 106%
Grt. Nor. Ry. Co. 4%s, 1976................  98% 98%
Great Western Pr. Co. 5s, 1946........... 101% 101%
Greek Gov’t 7s, 1964.............................  97% 98
Gulf Oil Corp., Pa., 5s, 1947............. 100 100%
Haiti, Republic, 6s, 1952....................  99% 99%
Hamburg, Germany, 6s, 1946.............. 96% 97
Hocking Valley R. R. 4%s, 1999.... 100% 101
Hudson County Gas. Co. 5s, 1949........101 101%
Humble Oil & Refg. Co. 5%s, 1932..101% 101%
Hungary, Kingdom 7%s, 1944............101% 101%
Hungary Municipal 7%s, 1945.......... 97% 98
Idaho Power Co. 5s, 1947..................100 100%
111. Bell. Tel. Co. 5s, 1956....................104% 104%
111. Cent, Ry. 4%s, 1966..................... 100% 100%
111. Pr. & Lt. Co. 5s, 1956...................  95% 96
111. Steel Co. 4%s, 1940.......................  98% 99
Ind. Mich. Elec. Co. 5s, 1957............100y2 100%
Ind. Pr. & Lt. Co. 5s, 1957................ 99 99%
Inland Steel Co. 4%s, 1978.................  93 93%
Internat. Paper Co. 5s, 1947.............. 97% 98
Internat’! Ry. C. A. 6%s, 1947........... 96% 97
Interstate Pr. Co. 5s, 1957...................  95% 95%
Iowa Pub. Serv. Co. 5s, 1957............ 97 97%
Italy 7s, 1951.......................................... 97% 97%
Japanese Gov’t 6%s, 1954...................102% 102%
Jones & Laugh. Steel 5s, 1939..........103% 104
K. C. Pr. & Lt. Co. 5s, 1952.............103% 104
K. C. Southern Ry. Co. 5s, 1950........  99% 100
Kansas Elec. Pr. Co. 5s, 1951............  95% 95%
Laclede Gas Lt. Co. 5’s, 1934............... 100% 100%
Lehigh Valley R. R. 4%s, 2003..........  99% 99%
Ligg. & Myers Tob. Co. 5s, 1951....100% 101 
Lorillard Co. 5s, 1951.........................  88% 89
L. & N. R. R. Co. 4s, 1940.................  95% 95%
Louisville G. & E. Co. 5s, 1952..........102% 102%
Louisville Lighting Co. 5s, 1953........102% 102%
Lyons, City of, 6s, 1934......................  99% 99%
Maine Cent. R. R. 4%s, 1935............ 94% 95%
Manitoba Power Co. 5%s, 1951............101% 101%
Mass. Gas Co. 4%s, 1931..................... 99% 99%
Mich. Cent. R. R. Co. 5s, 1931............ 99% 100
Mid. Steel & Ord. Co. 5s, 1936.......... 99% 99%
Milwaukee Gas Lt. Co. 4%s, 1967.... 99% 99%
Minnesota Pr. & Lt. Co. 5s, 1955.... 99% 99%
Minn., St. P. & S. S. M. Ry. 4s, 1938 88% 89
Miss. Riv. Pr. Co. 5s, 1951................. 101% 102
Mo., Kas. & T. R. R. 4s, 1990.........  87% 87%
Mo. Pac. R. R. 5s, 1977...................... 99% 99%
Montana Power Co. 5s, 1943................103% 103%
Montevideo, (Uruguay) 7s, 1952.... 102% 103
Montreal, (Canada) 4%s, 1946.......... 96 98
Morris & Co. 4%s, 1939.......................  86% 136%
Mutual Fuel Gas Co. 5s, 1947..............104 104%
Narragansett Co. 5s, 1957.................  99% 99%
National Press Bldg. 5%s, 1950.........  99 99%
National Tube Co. 5s, 1952................ 102% 102%
Netherlands 6s, 1954..............................101% 101%
New Brunswick, (Can.) 4%s, 1936.. 98% 100
New Eng. G. & E. Co. 5s, 1947.......... 95% 95%
New Eng. Tel. & Tel. Co. 4%s, 1961. .100% 100% 
Newfoundland 5%s, 1942 .................... 102% 103%

Security Bid Asked
N. Orleans Term. Co. 4s, 1953.......  91% 92
New South Wales 5s, 1958.................  94% 94%
N. Y. Cent, Lines 4%s, 2013.......... 100% 101
New York Edison Co. 5s, 1944......... 103% 103%
New York Pr. & Lt. Co. 4%s, 1967. . 93 93%
N. Y. Tel. Co. 4%s, 1939..'.................100% 100%
Niagara Falls Pr. Co. 5s, 1932............101% 101%
Nor. Ind. G. & E. Co. 5s, 1929............. 99V2 100
Nor. Pac. Ry. Co. 4s, 1997................... 91% 91%
Nor. States Pr. Co. 5s, 1941............... 101 101%
Norway, Kingdom of 5%s, 1965....... 100% 100%
Nuremburg, City of 6s, 1952.............. 90% 90%
Ohio Pr. Co. 5s, 1952.............................  99% 99%
Ohio Riv. Edison Co. 5s, 1951........... 100% 100%
Ontario, Prov. of, 4%s, 1931.............. 98% 99%
Ontario Power Co. 5s, 1943................. 101% 101%
Oregon Sht. Line R. R. 4s, 1929.... 98% 98%
Oslo, Norway, 5%s, 1946................... 100% 100%
Pacif. Coast Pr. Co. 5s, 1940............. 100% 101
Pacif. Gas & Elec. Co. 5s, 1955..........100% 101
Pacif. Tel. & Tel. Co. 5s, 1952............103% 103%
Panama 5%s, 1953 ............................... 103% 103%
Penn. Edison Co. 5s, 1946................. 101 101%
Penn. R. R. Co. 5s, 1964..................... 103% 103%
Penn., Ohio & Det. R. R. 4%s, 1977. . 97% 98
Penn. Pr. & Lt. Co. 5s, 1953..............101% 101%
Peoples Gas Lt. & Coke Co. 5s, 1947. .103% 103%
Pere Marquette Ry. 5s, 1956............... 103% 104
Peru 6s, 1960......................................... 90% 90%
Phila. Elec. Co. (Pa.) 4%s, 1967........100% 100%
Pillsbury Flour Mills Co. 6s, 1943. . . .103% 103%
Potomac Edison Co. 5s, 1956.............. 98% 98%
Pressed Steel Car Co. 5s, 1933..........  96% 96%
Prussia, (Germany) 6%s, 1951........... 96% 96%
Pub. Service Co., Okla., 5s, 1961........ 95% 95%
Queensland, (Australia) 7s, 1941.... 113%; 114
Republic Iron & Steel 5s, 1940........... 100% 100%
Rhine-West. Elec. Pr. 7s, 1950........... 101% 101%
Rio Grande Do Sul 7s, 1966................  98% 98%
Rio de Janeiro 8s, 1946.........................106% 107
Rotterdam, (Holland) 6s, 1964............. 104% 104%
St. L „ Ir. Mt. & So. Ry. 5s, 1931... 99% 100
St. Paul Gas Lt. Co. 5s, 1944............. 100% 101
St. Paul Union Stk. Yds. Co. 5s, 1946 100% 100%
Salvador 8s, 1948................................... I l l  111%
San Joaquin Lt. & Pr. 5s, 1957..........100% 100%
San Paulo, City, 8s, 1952......................107% 107%
San Paulo, State 8s, 1936....................105% 106
Saskatchewan, Prov. 5s, 1943............100% 101%
Sauda Falls Co. 5s, 1955....................... 101% 101%
Saxon Pu. Wks. 7s, 1945......................  99"% 100
Shawinigan Wtr. & Pr. Co. 4%s, 1967 94"% 95
Shell Union Oil 5s, 1947......................  97% 97%
Sherman Hotel Co. 5%s, 1930............ 99 99%
Siemens & Halske, A. G. 7s, 1936___100% 101
Sinclair Pipe 5s, 1942..........................  93% 93%
Sixty-one Broadway Bldg. 5%s, 1950 99% 100
Solvay Amer. Inv. 5s, 1942..................  98% 98%
So. Car. & Ga. Ry. 5%s, 1929............100 100%
Southern Calif. Edison Co. 5s, 1951.. 100% 100%
So. Pac. Ry. 4s, 1929...........................  99 99%
Southern Ry. Co. 4s, 1956.................  88% 89
Southwest Bell Tel. 5s, 1954..............103% 104
Stand. Oil Co., N. Y. 4%s, 1951........ 95% 95%
Stand. Mill. Co. 5s, 1930.......................100% 100%
Sun Oil Co. 5%s, 1939...........................100% 100%
Swedish Gov’t 5%s, 1954..................... 103% 103%
Swift & Co. 5s, 1944........................... 101% 102
Swiss Gov’t 5%s, 1946......................... 102% 103
Texas Pr. & Lt. Co. 5s, 1937............100% 101%
Toronto, Canada 5s, 1934..................100 100%
Union Oil Co., Calif. 5s, 1935.........  98% 98%
Union Pac. R. R. 4s, 1947................  95% 95%
U. K. Gt. Br. 5%s, 1937..................... 104% 104%
United Steel Wks. 6%s, 1951............ 90% 91
Uruguay 6s, 1960 .................................  96% 97
Utah Lt. & Tr. Co. 5s, 1944...............  95% 95%
Va, Ry. & Pr. Co. 5s, 1934................  99% 99%
Wabash Ry. 5s, 1975...........................  98% 98%
Ward (Montgomery) & Co. 5s, 1946.. 100% 100%
West Penn Pr. Co. 5s, 1946............... 102% 102%
Western Electric Co. 5s, 1944............. 103% 103%
Western Md. Ry. 4s, 1952.....................  79% 79%
Western Pacif. R. R. 5s, 1946.............. 97% 98
Western Union Tel. Co. 4%s, 1950.. 97% 98
Westhse. Elec. & Mfg. Co. 5s, 1944.. 103% 103%
Winnipeg, (Canada) 4%s, 1946.......... 95% 96%
Yadkin River Pr. Co. 5s, 1941............100% 100%
Youngstown Sheet & Tube 5s, 1978. . . 99% 100

C A M P , T H O R N E  &  C O ., In c ., 2 9  S. LaSalle St., C h ica g o
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Bonds and Investments

A Signal Tribute to Public 
Utility Securities

Mu t u a l  savings banks of the 
United States put the equivalent 
of 84.9% of their total increase 

of investments during the fiscal year 
which ended June 30, 1927, into public 
utility bonds. This important class of 
banks added $117,246,000 to their invest
ment reserve, o f which no less than $99,- 
344,000 were public utility bonds.

It is doubtless true that a part of this 
wave of utility buying resulted from the 
fact that in two or three states, legisla
tion governing the investments of sav
ings banks had recently been liberalized 
in favor of public utility holdings. The 
record of the last five years, however, is 
ample proof that these banks have been 
leaning strongly toward utility securities. 
Between 1922 and 1927 their total invest
ments i n c r e a s e d  by 
$516,000,000, of which 
more than $234,000,000 
were public u t i l i t y  
bonds. We have here, 
then, a five-year record 
in which the mutual sav
ings banks took 45.4% 
of their increase of in
vestments in the form of 
securities of this indus
try. We should have to 
look far and long to find 
a comparable endorse
ment from a whole class 
of important investors 
for a specific type of 
security.

Many people, even 
many investors, in this broad country are 
not acquainted at first hand with mutual 
savings banks, and they do not readily 
appreciate what great institutions most 
of them are, nor how large they figure in 
the total market for bonds. There are 618 
mutual savings banks as compared to 
some 16,000 state (commercial) banks, 
and close to 8,000 national banks. How
ever, the average size of a bond account 
in a mutual bank is $6,000,000, while for 
national banks it is but $800,000, and for 
state banks $200,000. In gross amount 
of bond holdings, the 618 mutual savings 
banks exceed all the state (commercial) 
banks in the United States and are nearly 
60% as large as all of the national banks. 
Practically one-half of the total assets of 
mutual savings banks are represented in 
their bond account, whereas for national 
and state banks this ratio is not more than 
25%. If any one class of banks, therefore,

By HARLAND H. ALLEN
of

Halsey, Stuart $• Co.

should qualify more than any other as 
expert buyers of investment securities, 
probably the mutual savings banks would 
constitute that class. It is this type of 
banks which has been going on record dur
ing the last five years so strongly in favor 
of investments in public utilities.

It is noteworthy that while the last three 
or four years will go down in banking 
history as a period of very high bank 
mortality among both the state and na
tional classifications, there have been no 
failures in the recent history of mutual 
savings banks. Anyone who will give

more than passing study to the Comp
troller’s report will notice that among the 
southern and western states in which so 
many commercial banks have failed re
cently, there is a surprisingly small re
ported holding of utility and other high- 
grade corporate bonds. Perhaps there is 
some correlation between these facts. In 
states where investment opportunities of 
banks have been limited by law, custom, 
or by the ruling of state bank commission
ers, to government securities and local 
loans and investments, the temptation to 
load up with the latter in an effort to 
obtain a good average income from their 
funds has undoubtedly led banks to make 
many mistakes in the financing of local 
enterprises—the well-known frozen loans 
on farm mortgages being the most no
torious example.

The percentage of total assets of the 
mutual savings banks which is represented

by their investment in public utility bonds 
has more than doubled during the last five 
years. Table No. 1 on this page shows 
this point. In actual volume, they have 
increased 167%. In ten years they have 
multiplied by four.

We are not attempting to analyze the 
“ why” of such an outstanding endorse
ment of public utility bonds as has been 
given them in recent years by the mutual 
savings banks. Apparently it is because 
these banks have discovered qualities in 
public utilities which had not been appre
ciated before. It is noteworthy that as 
these mutual savings banks (and other 
banks) have been reducing their holdings 
in U. S. bonds during the last five years 
they have tended quite definitely to replace 
these government holdings with a rather 

equal distribution of 
municipals and public 
utilities. In other words, 
as the bank holdings of
U. S. bonds continue to 
decrease relative to total 
bank assets it seems 
quite clear that the bank 
demand for public util
ities is going to expand 
in the same general pro
portions. Under the 
present governmental 
policy of retiring the 
public debt at the rate 
of a billion dollars a 
year, here is indicated a 
potential market for 
p u b l i c  utility bonds 

which is of very large proportions. For 
almost a decade, now, we have watched the 
advancement of public utility bonds in 
popular favor. We have seen them ascend 
to a place of esteem frequently surpassing 
that of railroad obligations, and holding 
the confidence of such astute investors as 
the largest banks, approaching closely to 
the obligations of municipalities. It seems 
a timely question, therefore, to ask “ Have 
utility securities reached their zenith?” 
The answer to this question must ulti
mately be found in the nature of utility 
securities themselves.

Shows Continual Improvement
With consolidations progressing and 

expert management made available to 
larger and larger units of industry, and 
with an increasingly large proportion of 
domestic and industrial activities de- 

(Turn to next page, please)

TABLE N O .1

Investments of Mutual Savings Banks 
(In $1000’s)

Public Utility
Per cent Other Total

V ear U . S. Municipal Bailroad Total of Total Stocks & Invest
Inv. Bonds ments

1917 $ 13 ,186 $235,954 $395,685 $ 90,374 4 .2% $1,396,489 $2,131,688
1922 477 ,421 252,382 604,223 140,554 4 .6% 1,532,713 3,007,293
1927 220 ,841 458,015 652,014 374,937 10.6% 1,817,543 3,523,350
Gain or
Loss last
5 Yei1rs.... 53% 81% 8 % 167% 18% 17%
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pendent upon gas, electricity, and 
local transportation, it seems en
tirely probable that the inherent 
security in public utility bonds 
will continue to show improve
ment during the immediate fu
ture. It is not possible, of course, 
to know’ whether these obligations 
will ever rank on an absolute par
ity with the highest grade state 
and municipal obligations, though 
the growing essentiality of the 
products of the utilities and the 
growing extensiveness (approach
ing universality) of their use 
should, it seems to this writer, 
eventually place them in a higher 
position than that occupied by 
even the best rails. Railroading, 
as we all know, has its ups and 
downs—with coal strikes and crop 
failures and other types of de
pression seriously affecting the 
volume of business, to say noth
ing of the serious competition de
veloping from truck, bus, auto 
transportation, and the potential 
competition of air transport.

On the demand side, the public 
utility market is undoubtedly due 
for continued strengthening as 
more and more investors sense the en 
dorsement now being given these securi

TABLE NO. 2
Goa\ Ind.

Public and and
Util. Mun. R. R. Misch

Metropolitan ................... ...20.2 19.1 56.4 4.3
Prudential .................... . ...26.6 23.8 42.4 7.2
New York Life ................. ...21.2 18.2 59.2 1.4
Equitable .......................... ...29.4 7.6 61.9 1.1
Mutual L i fe ..................... ... 7.0 19.9 71.2 1.9
NortliAvestern Mutual... ... 8.7 29.2 62.1
Travelers .......................... ...17.5 58.1 22.5 1.9
Mutual Benefit................. ...18,9 17.8 62.2 1.1
John Hancock Mutual. ...33.4 23.3 43.3
*Sun Life of Can........... ...44.3 14.0 1.7 40.0
Penn Mutual........ ............ ...13.7 28.1 51.4 6.8
Aetna ........................... ..... ...27,3 34.7 33.7 4.3
Massachusetts Mutual.. ...41.6 2.1 56.0 .3
Union Central.___ ______ 100.0
Provident M utual_____ ...11.3 6.7 80.1 1.9
New England Mutual... ...39.1 21.3 38.5 1.1
Connecticut Mutual....... ...42.7 21.3 33.3 2.7
Canada Life Assur........ ...18.6 73.7 3.0 4.7
Pacific M utual_________ ...51.8 14.5 .2 33.5
State Mutual..................... ...28,7 34.4 36.2 .7
National L ife ................. ...17.6 82.4
Phoenix Mutual_______ ...48.0 12.5 34.9 4.6
Bankers Life..... ................ 100.0
Connecticut Gen........... . ...72.0 4.9 21.9 1.2
Great W est........................ ... 2.4 80.3 16.8

Aggregate...... ............ . ...23.0 22.6 49.0 5.4

* Includes stocks.

ties by banks and insurance companies. 
A recent compilation of the investment Sv

holdings of 25 leading life insur
ance companies (See Table) 
proves what a remarkable swing 
toward utility obligations has 
taken place in this outstanding- 
class of investors. Whereas only a 
few years ago the utility holdings 
of the great life insurance com
panies were relatively small, now 
this group has placed 23% of all 
its investment funds into utility 
securities. That exceeds their hold
ings of government and municipal 
obligations combined, and is fast 
closing up on their volume of rail
road holdings.

Investors, like all the other hu
mans, are always looking for 
leadership, and when the multi
tude of investors has fully sensed 
the present preference for public 
utility bonds of such investment 
leaders as mutual savings banks, 
this multitude will quite possibly 
swing even farther to public util
ity securities in much the same 
way they did to railway obliga
tions a generation ago. This, in
deed, would be a signal tribute to 
the stability of high grade public 
utilities.

Hables govern the world.— Seiden.

Investments and Advertising
IN AN address delivered before the na

tional convention of the Financial Ad
vertisers’ Association at Utica, N. Y., 

last month, Jackson Martindell, of Stone 
& Webster and Blodget, Inc., investment 
bankers of New York, said :

“In my opinion there is no field of 
American enterprise where advertising 
is of more importance yet receives less 
consideration than in the investment 
banking business. There, the man in 
charge of advertising plays a lone role. 
Every man’s hand is against him, it 
seems. Salesmen belittle his efforts to 
help them because they cannot trace an 
individual sale directly to an advertise
ment. For the same reason, perhaps, 
partners begrudge the money expended 
on advertising and publicity. Many, it is 
sure, fail to appreciate the importance of 
advertising and, perhaps, this is a nat
ural thing.

“ The investment banking business has 
evolved slowly from a distinctly retail 
business in which each salesman had his 
own customers and drummed his line 
with neAV issues much as a commercial 
traveler drums his trade in drugs, hard
ware, or whatnot, until it reached its 
present status which, in the case of big 
houses, is much more of a wholesale than 
a retail position.
Northwestern Banker October 1928

Customer Has Helped
“ The customer has helped in this 

change. Time was when even the larg
est investors knew little about the rela
tive merits of securities and were accus
tomed to purchase largely upon the rec
ommendation of salesmen in whom they 
had confidence as a result of the for
tunate outcome of earlier investments. 
The personal element was emphasized 
and there developed between the bond 
salesman and his customer something of 
the relationship between client and law
yer or patient and doctor.

“ Today, the big investor is likely to 
know as much about a security as the 
salesman who offers it to him and, even 
the little fellow is acquiring a knowledge 
of standards which, more and more, is 
enabling him to exercise judgment for 
himself.

“ In this new situation it is becoming 
the task of the investment banking house 
to disseminate information rather than 
to seek to acquire personal friends and 
to do so through the media of newspapers 
and magazines, the publication of pam
phlets, and the issuance of news items 
worthy of publication on their own mer
its. The post of advertising manager is 
becoming more and more important and,

quite naturally, but, unfortunately, oth
ers in the average banking house are 
slower to see this than is the advertising- 
manager himself.

“ Take my own house as an illustration. 
When the securities division of Stone & 
Webster, Inc., was consolidated with the 
investment banking house of Blodget & 
Co., in January, 1927, neither organiza
tion had an advertising or publicity de
partment. The advisability of giving- 
some attention to this phase of bond 
marketing led the management of the 
neAV organization to pass this work on to 
me as a part-time job in conjunction with 
my existing duties in the statistical and 
sales promotion field. Yet, in the two 
intervening years now nearing their end, 
I venture to say that I have devoted two- 
thirds of my time to advertising and pub
licity problems, and have given to statis
tical and sales promotion work, not the 
major part of my time, but what has 
really been the time I could spare from 
advertising and publicity.

“ There have been compensations, how
ever, for this correlation of three dis
tinct duties and I should like to mention 
them for a moment because you may find 
something of value in them to aid in 
conducting your own work. Some of you, 
I am sure, have experienced difficulty in
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bringing about a proper degree of co
operation between your department and 
other branches of your business. You 
have become aware, perhaps frequently, 
of facts and information which would 
have been priceless to you for advertis
ing and publicity purposes had you only 
had knowledge of them sooner.

“ In my own case, my various jobs kept 
me advised of general situations and em
phasized on my attention the value of 
having a general view of the whole busi
ness of the firm. In one instance, for 
example, it was necessary to use aero
planes, the radio and the cables to ob
tain and then disseminate desirable in
formation in connection with a recent

Next to 
Municipal

foreign bond issue handled by my house. 
The statistical department was aware of 
these facts and so, of course, they auto
matically came to my attention for ef
fective use in advertising and publicity. 
But for my duties in the statistical de
partment, I would never have known of 
them in time to use them.

“A similar case was a recent bond issue 
by an old established investment trust 
with which we had been identified for 
years. In connection with the sales pro
motion work, it was brought to light that 
ours was the fourth oldest of 157 invest
ment trusts in the United States and that 
80 per cent of all those operating in this 
country had been organized within the

Bonds

last five years. Here again was material 
for advertisements and publicity, which 
was the fruit of departmental correla
tion.

Heads Bond Department
II. R. Boles, assistant cashier of the 

Peoples Trust & Savings bank of Clin
ton, Iowa, who for the past seven years 
has been in charge of the bond depart
ment of that institution has been chosen 
as head of the bond department of the 
American Commercial & Savings bank 
of Davenport.

It is the intention of the American

H. R. BOLES

Commercial & Savings bank to empha
size the activities of the bond department 
as one of the important functions of the 
institution. A careful study of the 
most approved method of bond depart
ment management has been made and 
much care was given to the selection of 
a man of Mr. Boles capacity to manage 
this end of the business.

Through the establishment of a bond 
department the American Commercial & 
Savings bank is rounding out its service 
to investors and correspondent banks. 
With the facilities made available by the 
new building the highest type of service 
will be possible.

Morris Plan Convention
The Morris Plan Bankers Association 

will hold its annual convention at Rich
mond, Va., October 8th, 9th and 10th. 
Headquarters will be at the Hotel Jeffer
son. This will be the ninth annual con
vention of the Morris Plan Banks.

r I 'H E  bonds of conservatively financed, 
privately owned water companies are 

considered by many investors as meriting 
a rating second only to municipal bonds in 
safety and stability. Water companies are 
engaged in the oldest and most essential 
form of public utility service: they serve 
without competition; their properties de
preciate very slowly; their operating costs 
are low, and their earning power is un
usually stable. W e recommend for con
servative investment the securities of the 
Community Water Service Company 
which through subsidiaries and affiliated 
companies serves a population of over 
1,000,000 and has combined assets of more 
than $70,000,000. The properties have 
records of successful operation extending 
for periods up to 75 years.

A request will bring full information

AP. W. CHAPMAN © CO.. INC.
115 W .  Adams Street 42 Cedar Street

C H IC A G O  N E W  Y O R K
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H. M. Byllesby and Co.
/ i n c o r p o r a t e d  /

Underwriters, Wholesalers and Re
tailers of Investment Securities 
—specialists in Public Utilities

CHICAGO 
231 S. La Salle St.

NEW YORK 
111 Broadway

Bo sto n  Ph ila d elp h ia  Pro vid en ce  Detr o it

Min n ea p o lis  S t . Pa u l  De s  Mo in es  Ka n s a s  Cit y

'Direct Private Wires —  Chicago - New York - Boston - Philadelphia

Byllesby Engineering and Management Corporation

Engineers —  Managers

for

Standard Gas and Electric Company 
Standard Power and Light Corporation 
Allegheny County Steam Heating Company 
The Beaver Valley Traction Company 
The California Oregon Power Company 
Duquesne Light Company (Pittsburgh) 
Equitable Gas Company (Pittsburgh)
Fort Smith Light and Traction Company 
Louisville Gas and Electric Company 
Market Street Railway Co. (San Francisco)

Wisconsin Valley

Mountain States Power Company 
Northern States Power Company 
Oklahoma Gas and Electric Company 
Philadelphia Company 
Kentucky West Virginia Gas Company 
Pittsburgh Railways Company 
San Diego Cons. Gas and Electric Co. 
Shaffer Oil and Refining Company 
Southern Colorado Power Company 
Wisconsin Public Service Corporation 

Electric Company
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(Chicago Investm ent J^ews

Another Iowa banker lias joined the 
financial colony in Chicago. Hugh Miller, 
who was formerly president of the Page 
County State Bank of Clarinda, Iowa, has 
taken up his new duties as Assistant 
Cashier of the Straus National Bank. 
Congratulations!!!

A bond company with a capitalization 
of $20,000,000 offering a comprehensive 
investment service, is promised by the 
bond department of the Illinois Mer-

By W m . H. M aas
V ic e  P r e s id e n t , N o r th w e ste r n  Pantcer

chants Trust Company and the Contin
ental National Company which will be 
known as the Continental Illinois Com
pany.

The new investment company will offer 
to municipalities, railroads, industrial 
and public utility, concerns of the Mid
dle West the opportunity to secure funds 
within their own section of the country 
on a larger scale than heretofore.

To investors, the new organization will 
afford even greater opportunities for di

versification of holdings—an even wider 
range of selection. A complete service 
will be offered through offices in twelve 
cities—Chicago, Milwaukee, Minneapolis, 
Cleveland, St. Louis, Houston, Wichita, 
Kansas City, Omaha, Davenport, Des 
Moines, and New York City.

David L. Shillinglaw, formerly a resi
dent of Des Moines, Iowa, has been 
elected state commander of the Ameri
can Legion in Illinois for the ensuing 
year. Mr. Shillinglaw is vice president 
of Porgan, Gray & Company, investment 
bankers, Chicago.

A. T. Huizinga, for two and a half 
years an executive representative of P. 
M. Reed and Banker Associates, has re
cently associated himself with the Har
ris Trust and Savings bank of Chicago. 
Mr. Huizinga will be in the Commercial 
Service Department and will be the 
Banking Department’s representative in 
Colorado, Iowa, Kansas, Minnesota, Mis
souri, Nebraska, North Dakota, South 
Dakota and Wyoming.

Before his connection with P. M. Reed, 
Mr. Huizinga was for six years advertis
ing and new business manager of the 
Peoples Stock Yards State Bank of Chi
cago. This is one of the largest of Chi
cago’s 175 outlying banks and a $16,000,- 
000 institution.

Mr. Huizinga is widely known in bank 
advertising circles and has been active 
in the Financial Advertisers Association.

He was for two years a director of 
Chicago Chapter, American Institute of 
Banking and the first one ever to be 
elected from an outlying bank. He has 
addressed two A. I. B. Conventions, one 
Regional Savings Conference and is au
thor of a dozen or more articles which 
have appeared in financial and advertis
ing journals.

Money rates—a topic of special in
terest in the present financial markets— 
are discussed from an interesting view
point in the current quarterly review of 
Halsey, Stuart & Co. After discussing 
the increase in rates and the drop in vol
ume of new financing, the review makes 
this comment as to the effect of higher 
money on business generally:

“ The significant—and encouraging— 
thing about all this, however, is that it 
reflects no basically unsound conditions 
in business and industry. In fact, it is 
a striking commentary on the strength 
and soundness of business generally that 
it has continued active in the face of the

Make sure 
of your bonds

Whether you buy*bonds for your 
institutional Bond Account, or wish to 
supply such investments to your deposi
tors, you will want to be sure first of all 
that they are good bonds. New bond 
issues are underwritten by The National 
City Company only after an analysis of 
all the essential facts underlying the 
security. Our investment offerings are 
backed by 115 years of financial ex
perience.

Our special Bankers’ List contains 
offerings suitable for widely varying 
needs. Ask for it.

The National City Company
National City Bank Building, New York

Offices in more than 50 leading cities throughout the world

B O N D S  ' S H O R T  T E R M  N O T E S  * A C C E P T A N C E S
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prevailing high money rates. Despite the 
handicap of high money, which, of course, 
adds to the cost of operation, business in 
most lines still continues at the active 
pace set earlier in the year.

“ Moreover, it shows no present indica
tion of marked recession for the next 
few months. There are those who see 
in the higher rates an actual benefit to 
business, for without their retarding in
fluence, the market activity of the first 
half of the year might easily have de
veloped into unhealthy proportions, and 
thus affected business.”

A New Banking Service
The Midland Bank of England is 

adding further to the list of services 
available to the customers of a modern 
bank. Managers of theaters, cinemas 
and restaurants, shopkeepers, and in fact 
traders generally who conduct business 
after the usual local banking hours have 
always had to retain in their possession 
considerable quantities of cash overnight 
or during week-ends or holiday periods. 
This they have had to do under condi
tions perhaps not always calculated to 
assure the maximum of safety combined 
with convenience.

The present innovation is designed to 
provide for such cases as these, not by 
extending the hours of banking business 
but by means of a mechanical apparatus 
available for use during those hours when 
the doors of the bank are closed. This 
apparatus, known as the Night Safe, is 
already in operation at the Midland 
Bank’s branch at 20 and 22 King street, 
Hammersmith, and is also in course of 
installation at a number of offices in 
other metropolitan districts and at sev
eral provincial branches. If found gen
erally acceptable the. system may be ex
tended to additional branches in busy 
shopping and trading centers.

The Night Safe itself, which is con
structed by The Chatwood Safe Co., Ltd., 
is inside the bank building and is con
nected, by means of a chute, with a fit
ting built into the outside wall of the 
bank. Access to the Night Safe is gained 
by a revolving door in this fitting, the 
door being controlled by a special key 
provided by the bank. The customer is 
also furnished with a leather wallet in 
which he places cash, checks, etc. The 
wallet bears a distinctive number and is 
fastened with a Chubb lock which may 
be opened only by means of a second 
special key. After unlocking and open
ing the revolving door on the outside wall 
of the bank the customer places the wal
let on a small platform which rotates as 
the door closes, thus permitting the wal
let to travel by way of the chute into the 
Night Safe. Here it remains until the 
customer or his representative calls some 
time during banking hours for the wallet 
to be delivered to him.

One of the terms under which a cus

tomer may avail himself of this new fa
cility is that the wallet may be used 
solely for the purpose of placing therein 
articles intended for the credit of his 
account. The bank is not deemed to have 
received for the credit of a particular 
account any cash, checks, etc., placed 
in the wallet until the customer or his 
representative has opened the wallet and 
paid in the contents to the credit of the 
account.

Is Recovering
Nicaragua, despite rebel uprisings of 

the last tAvo years, is rapidly resuming 
its position of economic independence 
and has become reasonably secure from 
internal trouble, Wilbur B. Forshay, 
president of the W. B. Forshay Company, 
declared recently.

Mr. Forshay was the principal speaker 
at a banquet at the Interlachen Club, 
celebrating the eleventh anniversary of 
the founding of the Foshay Company. 
Approximately 225 officers, directors and 
guests were present.

Mr. Foshay returned from an inspec
tion trip to west coast properties of the 
company to attend the anniversary gath
ering.

The W. B. Foshay Company recently 
completed negotiations for purchase of 
the public utilities of Managua, Nica
ragua. It has also purchased utilities—• 
including power, water, telephone and 
cold storage facilities—at Ketchikan, 
Alaska. The company has other utility 
holdings throughout the United States 
and in Canada and Mexico.
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Melon for First National Bank
The Directors of the First National 

Bank of Joliet, the Chairman of which is 
George Woodruff, Vice-Chairman of The 
National Bank of the Republic, recently 
voted to increase the capital stock from 
4,000 shares of $100.00 par value, to 50,- 
000 shares of $20.00 par value. Each 
present stockholder will receive seven and 
one-half shares of new stock for each 
share now held without making any pay
ment therefor, and 20,000 shares vvil 1 be 
exchanged for the business of the Wood
ruff Securities Company, the stock of 
which company will be trusteed for the 
benefit of the stockholders of the bank.

The bank is the largest banking insti
tution in Illinois, outside of Chicago, and 
the Woodruff Securities Company is the 
largest bond house in Illinois outside of 
Chicago. The resources of the two insti
tuí ions exceed $20,000,000.

Associated with A. F. Dawson
A short time ago there appeared in 

the Northwestern Banker the picture 
of A. F. Dawson, together with the an
nouncement of the newly organized com
pany of Dawson, Howe & Dawes, invest
ment bankers with headquarters in Dav
enport, Iowa, with Mr. Dawson as the 
head of the firm.

Associated with Mr. Dawson are L. L. 
Howe and Charles C. Dawes, whose pic
tures appear in this issue.

The entire business life of Charles C. 
Dawes has been spent in the field of 
banking and finance and the handling of 
public utility properties. He was associ
ated with Paul H. Davis & Co., and is 
now president of Dawes & Co., invest
ment bankers, 39 South LaSalle Street, 
Chicago.

He is a director in the National Public 
Utilities Co., Investigation & Finance

Corp., Burley & Co., Gray Goose Air 
Lines and several other large corpora
tions.

A veteran of one year’s overseas serv
ice during the world war, he is now a

CHARLES C. DAWES

lieutenant colonel in the Illinois national 
guard.

Mr. Howe is well known in Davenport. 
He entered the investment field after dis-

T r a d i n g  F a c i l i t ie s
Our trading department 
has complete facilities 
for the execution o f or
ders in unlisted Stocks 
and Bonds.

MR. EDW ARD J. KELLY
Manager Investment Department 

O rders so lic ited  for  L iste d  S to c k s  a n d  B o n d s

E S T A B L I S H E D  1 8 9 5

B A B C O C K ,  R U S H T O N  8c C O .
MEMBERS

NEW YORK STOCK EXCHANGE 

CHICAGO STOCK EXCHANGE 

CHICAGO BOARD OF TRADE

137 SO UTH LA SALLE STREET 

CH ICAGO
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charge from service in the world war and 
was associated with George M. Bechtel & 
Co. as a salesman for a period. In 1920 
he joined the American Bond & Mort
gage Co. as its first Iowa salesman, and 
early in 1923 he was promoted to mana
ger of sales for Iowa and western Illi
nois, with division offices in Davenport.

The Davenport office has led all di
visions in national distribution, holding 
the record for 1927 and the first half of 
1928.

Dawson, Howe & Dawes have opened 
their offices in the American Bank build
ing.

New Issues Falling Off

One of the major incidents of the high 
interest rates has been the marked fall
ing off in new bond issues. The volume 
of investment financing in July was the 
smallest for any month since August,
1925. New bond offerings for the month 
of July totaled $192,932,841. This de
cline in new financing still obtains in 
August. For the first two weeks of this 
month total bonds offered to the public 
were only slightly above $91,000,000.

One of the most outstanding declines 
has been in the new offering of mu
nicipal and state bonds. The July total 
was approximately $38,000,000, or the 
smallest monthly offering since August,
1926. For the first two weeks of Aug
ust, municipal and state offerings were 
down to $15,900,000. A reduction in the 
volume of such borrowings in the sum
mer months is not unusual, but the de
cline this year is of such magnitude as to 
deserve attention.

The decrease in bond issues means that 
a considerable amount of building con
struction and general expansion that 
would be immediately ahead in the busi
ness outlook, has been delayed. There is 
some difference of opinion as to the 
amount of lag between new capital flota
tions and actual business expansion. It 
would seem that about six months is a 
good estimate as to the time elapsing 
between the raising of new capital and 
its influence on business. If the amount 
of new issues should continue to decline, 
therefore, we can expect that by next 
spring there will be a considerable de
crease in business and industrial activity. 
—From Boche Review.

Joins Byllesby Company

Wm. J. Hagenah has joined the 
Byllesby Engineering and Management 
Corporation as vice president and special 
counsel. Mr. Hagenah is one of the best 
known authorities on public utility valu
ations and rates in the United States. 
Representing either state commissions, 
municipalities or utility companies, he

has been associated professionally with 
the majority of important utility rate 
cases of the past eighteen years. Since 
1911 he has been engaged in business 
independently as consulting engineer and 
rate expert with headquarters in Chi
cago. His firm has appraised upwards 
of $4,000,000,000 of utility properties in 
North and South America and has made 
rate studies in more than 125 cities of 
large and medium size. The firm of 
Hagenah and Dorsey will be dissolved.

Mr. Hagenah was born in Reedsburg, 
Wisconsin, January 25, 1881, and is a 
graduate of the University of Wisconsin. 
He became statistician of the Wisconsin
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Bureau of Labor in 1905 and was dep
uty commissioner of labor in 1906. When 
the Wisconsin railroad commission was 
established with broader powers in 1907 
he was appointed chief statistician of 
that body and in this connection had a 
prominent part in the preparation of a 
widely adopted uniform classification of 
accounts for public utilities. In 1910 
and 1911 he was consulting expert to the 
city of Chicago in analyzing and report
ing on utility appraisals, audits and rate 
studies. His success in these endeavors 
led to the establishment of his own busi
ness which grew rapidly and achieved an 
international repittation.

Shares

THE EQUITABLE TRUST COMPANY 
OF NEW YORK

Trustee

M ORE and more bankers are recognizing the merits of Fixed 
Trust Shares, and are recommending them wholeheartedly 
for investment. Some of the outstanding reasons are the 

following:

1. D iv e rs ific a tio n — Income derived from 30 great corporations. Av
erage of only about 3 per cent of principal invested in each 
company.

2. C ash S u r ren d er  P r iv ile g e— Absolute marketability through trustee 
of a n y  number of shares, in addition to national syndicate mar
ket. Not necessary to assemble 500 or 1000 shares in order to con
vert to the underlying stocks or the cash value thereof.

3. H ig h  L o a n  V a lu e— Because no substitution of underlying stocks 
—the best possible guaranty that the stocks which you buy today 
can never be replaced by stocks of lesser value.

4. R e s e r v e  F u n d  fo r  S ta b ilizin g  D iv id e n d s— Obviates ultimate in
vestor dissatisfaction arising from excessive dividends one year 
and lean dividends the next— a condition unsuited to the needs of 
most investors.

5. H ig h  A v e r a g e  Y ie ld — Six year average better than 7 per cent on 
to d a y ’s price.

Established investment dealers and banks are invited to participate.

Smith, Burris 6? Co.
S yn d ic a te  M a n a g ers— C en tra l U n ite d  States  
120  S o u th  L a  S a lle  S tre et, C H I C A G O

P h illip s  6? C o m p a n y
Wholesale Representatives for Smith, Burris & Co.

Union National Bank Bldg., FREM ONT, NEB.

Fixed T rust
Issued by
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Goes with Bond & Mortgage 
Company

Announcement has just been made that 
Mr. Charles A. Bonniwell, for many 
years assistant secretary and director of 
sales of S. W. Straus & Co., investment 
bankers, has purchased a substantial in
terest in The Bond & Mortgage Company, 
whose main offices are located at No. 11 
South LaSalle street, Chicago.

This company, established in 1895, 
specializes as underwriters, distributors 
and dealers in first mortgage real estate 
bonds exclusively. He has become asso
ciated with the company as vice presi
dent, in charge of sales.

Mr. Bonniwell is nationally known for 
his articles and talks as a sales psycholo
gist and has a wide reputation as an 
able and forceful speaker, being given 
an important place on the programs of 
the associated advertising clubs of the 
world as well as many of the leading 
organizations of the United States.

In commenting on his purchase into 
The Bond & Mortgage Company, he ex
pressed his unqualified confidence in the 
future of the first mortgage bond busi
ness. ‘ ‘There can be no question about 
the soundness of first mortgages on well- 
located income-producing real estate,” 
Mr. Bonniwell stated. “For the past 
quarter century real estate mortgages

have been the popular investment of the 
middle class investor, while at the same 
time their popularity with the very large 
investor is constantly growing because of 
the higher yield and safety inherent in

CHAS. A. BONNIWELL

such bonds. The negligible percentage 
of loss through such investments assures 
their continued popularity.

“ Real estate mortgage bonds appeal to 
the general public because they under
stand them. Most all of us have had ex
perience in the purchase of real estate of 
one kind or another. We, therefore, 
know something about mortgages, how 
they are secured, and the elements of 
safety which make them sound invest
ments. Real estate mortgages, in the 
public mind, are devoid of the intrica
cies of many other types of financing.

“ The absolute assurance that this 
country shall continue to expand, setting 
the pace for the advancement of the 
world, the realization that we are all 
seeking better and more comfortable 
living conditions, and my personal 
knowledge of the soundness of real es
tate mortgage bonds, gathered in daily 
contacts over the last ten years, cause 
me to take up new duties with the feel
ing that the surface of the real estate 
mortgage bond business has hardly been 
scratched.”

Mr. Bonniwell is a contributing au
thor to the LaSalle Extension Univer
sity, a member of the advisory board of 
the National Salesmen’s Training Asso
ciation, and a special feature writer for 
the Universal News Service, having cov
ered some of the world’s most famous 
trials from a standpoint of a psychologi
cal analysis of the persons involved.

He is secretary-treasurer of the Illi-

Bonds
for

Short or Long Term 
Investment 

to meet the Needs of 
Banks, Institutions

and
Private Investors 

c r N ^ >

De Wolf & Company, inc.
Established 1889  -  Investment Securities

100 W est M onroe Street 97 East W isconsin Avenue
C H IC A G O  MILW AUKEE
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nois Society of the War of 1812; former 
secretary of the Sons of the Revolution; 
vice deputy commander of the Order of 
Washington; vice deputy commander of 
the Order of White Crane, and a member 
of the Sons of Veterans, Order of La 
Fayette, the Chicago Historical Society, 
Chicago Art Institute and the Pen and 
Pencil Club of Philadelphia.

Agency Consolidation
Announcement was made last month 

of the consolidation of George Batten 
Company, Inc., and Barton, Durstine & 
Osborn, Inc., two of the largest and 
best known national advertising agen
cies, with headquarters in NewT York 
City.

Bruce Barton, president of the latter, 
is to be chairman of the board of the 
new company. William H. Jones, presi
dent of George Batten Company, Inc., 
will be president of the consolidated 
agency and Roy S. Durstine, secretary 
and treasurer of Barton, Durstine & Os
born, Inc., will be vice president and 
general manager. The new firm will be 
Batten, Barton, Durstine & Osborn, Inc. 
Branch offices will also be consolidated, 
giving the new company enlarged facili
ties in Chicago, Buffalo and Boston.

The directors of the consolidated com
pany are to be: Charles J. Babcock,
Bruce Barton, Rov S. Durstine, N. W. 
Emerson, F. R. Feland, George F. Gouge,
R. J. Hayward, William H. Johns, Alex 
F. Osborn, Russell Osborn. Other offi
cers besides those already mentioned 
are: F. R. Feland, vice president; Alex 
F. Osborn, vice president; Chas. J. Bab
cock, vice president; Paul M. Hollister, 
vice president; N. W. Emerson, vice 
president; C. L. Davis, vice president;
S. H. Busser, vice president; F. G. Hub
bard, vice president; A. D. Chiquoine, 
Jr., vice president; F. M. Lawrence, sec
retary; Chester E. Haring, assistant sec
retary; R. J. Hayward, treasurer; T. 
Arnold Rau, assistant treasurer.

The Chicago business of the present 
George Batten Corporation, George Bat
ten Company, Inc., and Barton, Durstine 
& Osborn. Inc., will be combined under 
the name of Batten, Barton, Durstine & 
Osborn Corporation of Illinois, of which 
Bruce Barton is chairman of the board; 
R. L. Hurst, president; William H. 
Johns, vice president; Roy S. Durstine, 
vice president; Chas. D. Mitchell, vice 
president; F. R. Feland, secretary, and 
R. J. Hayward, treasurer.

Hew Books
Two new books, of interest to bankers, 

have just been published by the A. W. 
Shaw Company, Chicago. Their titles 
are: “ Capital Stock Without Par Value” , 
by John R. Wildman of Haskins and 
Sells and Welden Powel, and “Banking 
Standards Under the Federal Reserve 
System” , by Horatio Secrist, Ph.D., Bu-

reau of Business Research, Northwestern 
University.

In the belief that within the current 
operations of our commercial and finan
cial system there are hidden or “master 
facts” indicative of economic order, the 
Northwestern University Bureau of Busi
ness Research, under the direction of Dr. 
Horace Secrist, and through the A. W. 
Shaw Company, publishers, of Chicago, 
have planned and carried out studies de
signed to disclose them. The present 
study, “Banking Standards Under the 
Federal Reserve System,” proceeds under 
the following hypotheses: (1) That
norms and trends of similar type charac
terize series of data reflecting bank

Write for Our List

A. J. Boldt
Putnam Bldg.

operation; (2) that many of the series 
are inter-related; (3) that the norms, 
trends, and correlations obtaining are 
quantitatively measurable; (4) that a 
knowledge of them is of economic signifi
cance, and (5) that they are casually 
related to the operating processes of our 
competitive system.

“ Capital Stock Without Par Value” is 
based on broad intimate experience and 
careful research. Writing from intimate 
contact and wide study of the actual ap
plication and practical operation of the 
varying statutes, the authors have aimed 
throughout to clarify the conflicting con
cepts of no-par shares and to square 
them up with the accepted principles of

of Selected Offerings.

& Company
Davenport, Iowa.

Natural Gas Bonds
O ffer R em arkable

Utility Investment 
Opportunities.

HIS Utility Field is now 
being rapidly developed to 

supply an increasing demand and 
to utilize a natural resource, the 
conservation of which is required 
by the various states. Bonds now 
being issued will probably be 
affected by future consolidations 
and we recommend the purchase 
of certain of these issues.
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accounting and sound business manage
ment.

With this background established, the 
authors then describe specifically, defi
nitely, the pivotal points to consider in 
originally issuing no-par stock; determi
nation of capital value, effect on capital 
account, marketing no-par shares, and 
so on, to mention but a few. How to 
handle stock subscriptions, donated 
stock, the results of acquiring own stock 
and the relation of no-par stock to sur
plus are each clearly, plainly told.

Of especial interest and value to many 
are the authors’ clear-cut comments re
garding the legal and bookkeeping pro
cedure entailed, the benefits accruing,

and the problems to anticipate. In re
organizations, mergers and consolida
tions, too, the authors discuss in a prac
tical manner the effect of changing the 
form of shares on surplus; the adjust
ment of assets to capital, the balance 
sheet; consolidation of statements; con
sideration for no-par shares, effect of 
consolidation on stated capital, on divi
dends.

Would Protect Investors
Reserve funds for the protection of the 

investing public to be used in the event 
of death or failure of mortgage bankers 
must be established if this business is to 
continue to prosper, said E. D. Schu

macher, President of the Southern Bond 
and Mortgage Company and President of 
the Mortgage Bankers Association, 
speaking before the opening session of 
the Fifteenth Annual Convention of the 
Association at Cleveland.

Mr. Schumacher stated that his recom
mendations applied to all mortgage bank
ing organizations whether members of 
the Association or not and said that sev
eral of the Association members had al
ready created such reserve funds.

Mr. Schumacher astonished 400 mem
bers of the Association, representing 40 
states in the Union, by declaring that the 
men who merchandise mortgages must in 
the future set aside hundreds of thou
sands of dollars in order that interest 
payments may be made to investors 
after the bankers are dead and gone.

Such reserve funds would be used to 
“ service” mortgages in the event that the 
organization handling them suffered from 
death or failure, or discontinued busi
ness. Servicing a mortgage means seeing 
that the mortgagee gets his interest, that 
the borrower pays his taxes, and keeps 
his property in good repair so the prop
erty will not depreciate and therefore 
affect the value of the mortgage.

Embezzlement Claims
In making public his company’s half- 

yearly crime loss figures, E. H. St. John, 
president of the National Surety Com
pany, urged heavier embezzlement sen
tences, and stated that the company paid 
397 more of this class of claims during 
the first half of 1928 than during the 
same period last year. The total pay
ments numbered 4,651 and amounted to 
$2,064,482, as against 4,254 and $2,298,- 
998. “ The Baumes law,” Mr. St. John 
said, “ though excellent in repressing bur
glary and hold-ups, is not effective 
against embezzlement because the latter 
crime is usually a first or second offense 
and thus requires special legislation. 
Sixty-two embezzlement convictions, with 
sentences ranging from six months to ten 
years, were obtained on National Surety 
Company evidence. Many other embez
zlers were ordered by the courts to make 
restitution under suspended sentence, 
while others, who absconded, are still be
ing traced. Owing largely to the efficacy 
of the Baumes law and the police, the 
company’s burglary insurance losses de
creased from $2,009,261 to $1,625,735 for 
the two half-years, the number of claims 
dropping from 1,055 to 729. Forgery 
losses increased in number from 2,315 to 
2,571, and mercantile fraud losses from 
15,329 to 15,459.”

He hath never fed of the dainties that 
are bred in a book; he hath not eat 
paper, as it were; he hath not drunk ink; 
his intellect is not replenished; he is only 
an animal, only sensible in the duller 
parts.—Shakespeare.

B RO K A  W
A N D  C O M  P A N  Y
toy  South La Salle Street ,  C h i ca go

Direct W ire to Edward B. S m ith  &  Co.
New York : Philadelphia

General T rad in g  Department 
Specializing in Packing House, 
Canadian, Equipment T r u s t  
and Pacific Coast Securities.

Special Bond Service to Banks

IOWA REPRESENTATIVES 
Maurice F. Leahy and Ray E. Mason
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A Bank's Investment Structure
BITTER experience lias taught most 

banks that it is not wise to employ 
all of their funds in too narrow a 

field; and a liquid position is best main
tained by investing a portion in call 
loans, commercial paper, acceptances, 
short term government notes and in 
bonds which have a wider market.

Thus does “ Bond Briefs,” of the North
ern Trust Company, Chicago, summarize 
the needs for a definite investment struc
ture for the bank. It is further noted 
that “8,000 member banks of the Federal 
Reserve System, whose deposits amount
ed to approximately 20 billions, carried 
about 17 per cent of this total in bonds 
on April 12, 1926. it is likely that the 
proportion has increased to 20 per cent 
or 25 per cent since that time, and many 
institutions carry even a higher percent
age. It is also noteworthy that banks in 
New York. Pennsylvania, Maryland, and 
other eastern states, who deal heavily in 
bonds, have the lowest proportion of 
failures. Holding bonds, therefore, is 
a safe and proper bank practice. They 
provide a means for the use of a portion 
of the bank’s funds and if properly se
lected provide a necessary degree of 
safety and liquidity for a reserve.”

What are the outstanding factors in 
building an investment structure? “ Bond 
Briefs” says this, in part:

Factors of Safety
“ What are some of the outstanding 

factors in the building of the bond ac
count structure ? Of all requirements, 
safety of principal is the most impor
tant. Safety is not always synonymous 
with the appraised value of properties 
securing the bond, with a specific lien, or 
with equities underlying an issue. In the 
final analysis, the value of a property as 
security is primarily dependent upon its 
earning power as a going concern. The 
ability to meet interest and sinking fund 
payments regularly, under ordinary cir
cumstances indicates that assets are of 
value. Permanency of the demand for 
the product or services of the corpora
tion, the character of competition within 
the industry, the effect of periods of gen
eral business depressions on the particu
lar industry are important factors de
termining the underlying safety of a se
curity. In the case of municipal and 
foreign government obligations, the 
safety of invested funds is entirely de
pendent upon the ability and willingness 
of the debtor to repay them.

Active Markets
“ Closely allied with the safety of in

vested principal in importance is the 
marketability of the bonds, for unex
pected liquidation may be necessary. The

issue of a small corporation may possess 
a high degree of safety, but its narrow 
and probably inactive market might 
make a forced hurried liquidation with
out heavy loss impossible. It generally 
follows that the character and size of the 
company largely determine the breadth 
of market, and the activity of the mar
ket depends upon the public demand for 
the security. The entire account need 
not necessarily have the same degree of 
marketability; in fact, should not, as 
liquidity can be obtained only by paying

relatively higher prices for the bonds. 
That portion of the account which should 
be in very active, active and fairly ac
tive bonds is dependent upon the antici
pated demand for funds.

“ A policy of sacrificing relative safety 
and marketability for a higher income 
on investments will in many cases result 
in loss and will destroy the purpose for 
which the bank reserve is created. It is 
generally recognized that the rate of in
come varies with the character and 
safety of the security. On the other hand,

Population Follows 
the L

T HE history of the growth of Chicago shows that dis
tricts surrounding L terminals have always been the 
first to build up and have experienced the greatest and 

most rapid increase in both population and property values.

Very few extensions have been made to Chicago’s Ele
vated System (Rapid Transit Lines) in recent years. The 
only terminals outside the city limits are the terminal of the 
Northwestern Elevated at Dempster Street in Niles Center 
and the terminal of the Metropolitan W est Side Elevated at 
Roosevelt Road in Westchester.

W e own and offer 6 %  Local Improvement Bonds payable 
out of taxes levied against property adjacent to Elevated 
transportation in Niles Center and Westchester.

If you desire 6 %  Interest, Federal Income Tax Exemption, 
Convenient Maturities, and wish to feel assured that the 
security element has been properly safeguarded, order

NILES CENTER 6% PAVIN G  BONDS
Special Assessment No. 173 

or S. A. Docket No. 59634

W ESTC H E STE R  6% SEW ER BONDS 
Soecial Assessment No. 11 
or S. A. Docket No. 59787

Maturities 1930 to 1938

PRICE— 100 AND IN TEREST Y IE LD IN G  6%

K n i g h t  B l a n c h a r d  &  C o.
CHICAGO

29 So. La Salle Street Telephone Randolph 1101
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the higher grade bonds follow more 
closely the trend of the money market. 
In periods of rising security prices, the 
possibilities of appreciation of high 
grade bonds are greater than in bonds 
of inferior quality. However, a proper 
diversification as to types and quality of 
bonds will allow a material increase in 
the return. In this connection, experi
ence has shown that a bank cannot op
erate successfully unless it adjusts the 
rate paid on deposits with the rates ob
tainable in prime investments; at the 
present time, payment of 3 per cent on 
deposits appears entirely compatible 
with income on high grade bonds.

“Investment bankers have long ac

cepted the principle that a proper dis
tribution of security purchases among 
the various classes of bonds is equally as 
important as the selection of individual 
bonds. Absolute safety of a particular 
security can never be assured and, there
fore, a distribution of the risk over a 
large number of issues will minimize pos
sible losses which may occur; if this pol
icy is followed, the failure of one issue 
will not materially endanger the position 
of the entire investment account. In
vestments should be made in more than 
one type of industry, thus minimizing the 
effect of a general depression in one in
dustry. The bond structure should in
clude a distribution of the risk among

public utility, railroad, industrial, mu
nicipal and foreign bonds. The factors to 
be considered in each group and the rela
tive advantages of each are discussed 
below.

“Proper diversification should be based 
not only on holdings in different indus
tries and companies, but also on geo
graphical distribution of risk among the 
various types. The advantages of fol
lowing this policy need no explanation.

“Liquidation of securities is possible 
either by sale before maturity or by pay
ment at maturity. The latter method 
assures liquidation without loss at a defi
nite time. Consequently, to void any 
possible loss of net yield due to a tem
porary weakness of markets, the banker 
may arrange maturities so that a portion 
of his funds will fall due periodically 
over a period of years, say from one to 
ten years. In some cases serial maturity 
bonds will afford a higher yield as pay
ment for marketability is lessened in 
such issues.

Public Utility Bonds
“ The bonds of public utility companies 

supplying basic necessities—water, gas 
and light—rank high among investment 
securities. State supervision, cash busi
ness, small inventories, employment of 
little unskilled labor and steady growth 
in demand for services rendered are big 
factors in accounting for the stability of 
earnings and small investment risk 
shown among public utility companies 
over a period of years.

“ Only large issues of nationally well 
known operating companies or outstand
ing holding companies should be included 
in the bond account if ready marketa
bility and safety are to be insured. 
Operating company bonds secured by a 
first lien on physical assets having re
production cost less depreciation value at 
least 40 per cent in excess of the princi
pal amount of the total bonds outstand
ing are to be preferred. Net earnings 
after depreciation, depletion and taxes 
should be sufficient to cover interest 
charges on the company’s total funded 
debt about two times or more. Other im
portant considerations are competency of 
company management, length of fran
chise, and the territory served as re
gards industrial position and progress.

“At the present time higher yields 
with satisfactory security and marketa
bility are available in the public utility 
field than among railroad bonds. For this 
reason bonds in this group are becoming 
more popular each year among conserva
tive investors.

“ Approximately one and three quar
ters billions of dollars of railroad securi
ties, or 14 per cent of the entire railroad 
funded debt, were carried by banks on 
June 30, 1926; an additional 19 per cent 
was held by 52 leading insurance com-

W hat is Group Banking?
ROUP Banking is the opera

tion o f a number of banks, 
in a given area, controlled by 
a central organization, which 

maintains highly specialized depart
ments working in harmony with each 
bank in order that the bank may 
render to its customers and commu
nity greater service than it could 
individually supply. Group banking 
does not alter the individuality or 
personnel o f an affiliated bank.

Information regarding the nation
wide group banking program  

of this organization avail
able upon request.

American Financial Corporation
o f  New York

50  Broadway New York
|T” E ffe ct iv e  the seventh  da y  o f  S e p te m b e r, 1 9 2 8 , the n am e "71 
I A m e r ica n  F in a n cia l H o ld in g  C o r p o ra t io n  was ch a n g e d  I 
Ml to A m e rica n  F in a n cia l C o r p o ra t io n  o f  New Y o r k . _U

) 1928,  A. F.  C.  of  N Y.
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panies. Certainly this indicates the de
sirability of this type of investment.

“Like the water, gas and electric com
panies, railroads perform an essential 
public service and, therefore, are assured 
of a comparatively stable income; more
over, both the public and private inter
ests are protected by the close super
vision of the Interstate Commerce Com
mission. An analysis of the investment 
position of a railroad bond should in
clude a careful consideration of the capi
tal structure, property valuations, nat- 
ture of lien, territory served and record 
of earnings over a period of years. 
Soundness of both earning power and 
capital structure is indicated when over 
a period of years a company shows ap
proximately 25 per cent or less of total 
income expended for interest, rentals and 
taxes and an addition to surplus of 10 
per cent. The issues of major railroad 
systems are large and possess broad ac
tive markets.

“ Several important considerations 
should be carefully made before loaning 
funds to an industrial concern. Does the 
company perform a service which justi- 
ties a continued demand and is the man
agement sufficiently competent to meet 
increasing competition in production and 
marketing? The conservative investor 
will require a record of stable earnings 
extending over a period of several years, 
a satisfactory ratio between funded debt 
and junior securities and working capital 
in keeping with the requirements of the 
service rendered. Inventory should be 
carried at cost or current market value, 
whichever is loAver. To insure ready 
liquidity as well as minimum risk, only 
large prior lien issues of companies well 
known nationally should be included in 
the reserve. The investment position of 
all industrial securities held should be 
frequently investigated as changes in 
the financial condition of an industrial 
concern may take place within a short 
period of time.”

NEWS AND VIEWS
(Continued from page 32)

A. G. Sam, president, and C. L. Freder- 
icksen, cashier, of the Live Stock Na
tional Bank of Sioux City, have been dis
tributing the new and improved 1929 
Scotch model of the Stock Yards cigar 
lighter. The main points in its favor are 
the fact that there is no flint, no liquid, 
and that it always works.

The directions are as follows: “Hold
lighter in left hand, open box, remove 
match, and light candle with right hand, 
blow out match and light cigar or ciga
rette with candle. Blow out candle.”

I am sure that if you have not already 
received one of these Scotch model cigar 
lighters that either Mr. Sam or Mr. 
Fredericksen will be very happy to sup
ply you.

Edwin Bird Wilson, whose organiza
tion specializes in financial advertising, 
publishes his own House Organ which 
he calls the “Messenger.”

In a recent issue he discussed the in
fluence of aviation on bank advertising 
and among other things reproduced a 
very interesting bit of poetry, entitled 
“Pilots of Peace,” two stanzas of which 
follow :
“ Grieve not too much for heroes spent 
On errands of pathfinding bent;
Mourn not too deep for pilots lost, 
Somewhere ’twixt stars and billows 

toss’d.
Mourn not when pilots fall.

“ They yield their souls for peaceful ends, 
They light a path across dark wends, 
That men on sky roads soon may fly 
And Nations meet, as eye to eye.”

Want Public Ownership of Shipping
Government ownership and operation 

of merchant shipping as a permanent 
policy is demanded by Senators Fletcher 
of Florida and Johnson of California, 
and it will have the active support in the 
coming session of Congress of Senators 
Norris of Nebraska and Nye and Frazier 
of North Dakota. Senator Fletcher has 
issued a letter in which he says that all 
schemes of private domination of mer
chant shipping should be abandoned, and 
the nation itself undertake the task of 
transporting to foreign countries the ex
ports of the United States.

Power, in its quality and degree, is a 
measure of manhood. Scholarship, save 
by accident, is never the measure of a 
man’s power.—Holland.

Why These Bonds
Are in 
Demand

NO type of investment has enjoyed a more 
satisfactory record from a standpoint of 

safety of principal and yield than properly set 
up first mortgage real estate bonds, secured by 
first mortgages on buildings in leading cities of 
the United States where high degree stability of 
values and income is a characteristic of metro- 
politan prosperity.

Robert S. Strauss & Company is in a position to 
offer institutions and individuals a selection of 
high grade first mortgage real estate bonds 
secured by well located income-producing prop
erties in the city of Chicago. A  list of current 
offerings will be sent upon request.

Robert S,Stmuss& Co.
* * I Ulli I u dllAlt-U —

Investment Bonds— First Mortgages

105 West Monroe St. 150 Broadway
C H IC A G O  N E W  YO R K

Offices in Other Cities
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Twenty-six
years

o f  e x p e r i e n c e ,  
growth and accom
plishment are back 
of the services that 
this bank offers to 

correspondents.

CHICAGO
TRUST

COMPANY
LUCIUS TETER JOHN W. O’LEARY

President Vice-President

C H I C A G O

Farm Tax Burden 
Termed Excessive

Real estate and particularly agricul
ture bears an excessive part of the tax 
burden, these inequalities should be cor
rected says a resolution passed here by 
the fifteenth annual convention of the 
Mortgage Bankers Association of Amer
ica, at Cleveland last month.

T. A. Murphy, assistant treasurer of 
the Merchants Life Insurance Co., Des 
Moines, Iowa, chairman of the associa
tion resolutions committee, presented 
other resolutions that were passed by 
the mortgage bankers covering the agri
cultural situation, the financing of only 
such construction as is in demand and 
the standardization of state securities 
laws commonly known as “Blue Sky 
Laws.”

The resolution on the agricultural sit
uation states that although the farm 
situation in America is far from normal 
that, some of this condition is psycho
logical rather than actual, caused by the 
dissemination of untrue statements re
garding the situation. The resolution 
suggests that members of the association 
refrain from making any unnecessary 
pessimistic statements regarding agricul
ture and that such statements they feel 
called upon to make be based on facts 
and not on heresay.

The resolution on construction pro
vides that members of the association 
take into consideration the necessity of 
using the utmost caution in making city 
real estate loans in order to prevent 
over expansion with a consequent drop 
in both rents and values. This resolution 
further provides that members of the 
association be extremely cautious in mak
ing city real estate loans and that they 
insist on substantial security over and 
above their loans; that they insist on real 
financial responsibility in the borrower, 
and lastly that only such construction be 
financed for which a real demand is ap
parent. The resolution points out that 
the making of construction loans merely 
for the purpose of keeping mortgage 
banking organizations going or to meet 
competition is decidedly injurious to the 
entire mortgage business.

The resolution on the state securities 
law provides that the Mortgage Bankers 
Association obtain the cooperation of the 
American Bar Association and other or
ganizations and standardize mortgage 
forms and methods in order to secure 
modification and uniformity in the state 
securities laws as may safeguard the in
vestors without penalizing those engaged 
in that business by the “red tape” with 
which the mortgage bankers are ham
pered at present.

To Cut Another “Melon”
Owing to the enlarged activities of its 

company, the board of directors of

Greenebaum Sons Investment Company 
have recommended an increase in the 
capital stock from 20,000 to 30,000 
shares. The proposed 10,000 shares will 
be offered to stockholders in the ratio of 
one share for each two now held at $300 
per share. The market price for the pres
ent stock is around $600 per share. A 
special stockholders meeting has been 
called for September 5, 1928, for the pur
pose of authorizing the increase.

It is expected that the regular dividend 
of $20 per share will continue on the en
larged capital.

It is further planned that shortly fol
lowing this financing, another special 
meeting of stockholders will be called for 
the purpose of authorizing the conversion 
of the 30,000 shares of $100 par value 
stock into 300,000 shares of no par value 
stock, giving the stockholders 10 shares 
of no par value stock for each share of 
the old stock held. It is expected that 
dividends on the no par value stock will 
be paid at the rate of $2.00 per year.

In April, 1927, the capital was in
creased and stockholders were given val
uable rights.

Annual earnings of the Greenebaum 
Sons Investment Company for the past 
five years, after taxes, have averaged ap
proximately $925,000, equivalent to 
$46.25 per share.

For the first seven months ending July 
31, 1928, the company reported earnings, 
after reserve for taxes, of approximately 
$740,000, equivalent to $37.00 per share.

Sales reported for this period are the 
largest for any similar period in its his
tory and represent a substantial increase 
over the same period last year.

Greenebaum Sons Investment Company 
is the oldest real estate bond house in the 
United States, dating back to the year 
1855.

Urge Federal Estate Tax Repeal
The special committee on taxation of 

the American Bankers Association has ad
dressed the finance committee of the 
United States Senate urging repeal of the 
federal estate tax. The following rea
sons are presented in the communica
tion :

“ The federal estate tax is not logically 
a federal tax. It is an excise tax on the 
transmission of property at the time of 
death. An excise tax properly is based 
upon a privilege granted by the govern
ment imposing the tax. The privilege of 
transmitting property at the time of death 
is granted by the states and not the fed
eral government. The tax therefore ought 
to be imposed by the states and not by the 
United States.

“ It should be reserved to be used by 
the federal government only in the stress 
of war emergencies. The federal estate 
tax has been employed only in war 
emergencies and the present act and its 
immediate predecessors have lasted longer
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after such emergencies than any others 
in our history. Its further continuance 
would tend to make it a permanent part 
of the federal tax system.

“ It is no longer needed for federal rev
enue. Secretary Mellon has stated that 
this tax is not needed and can now be 
repealed. He estimates that the repeal 
will cause a loss of $7,000,000 on the 
estates of decedents dying in 1928 and 
1929. These figures have been misun
derstood but are easily explainable. If 
the act is passed in 1928 it will only af
fect persons dying after the date of its 
passage. I f  the time of passage, for 
instance, is February 1, 1928, the estate 
of a person dying on February 2, 1928, 
would have an estate tax due February 
2, 1929, which falls within the last half 
of the fiscal year 1929. The bulk of 
estate taxes for persons dying in the cal
endar year 1927 will be received by the 
government in the fiscal year ending June 
30, 1928, and the first half of the fiscal 
year ending June 30, 1929, at the rates 
of tax imposed by the present law.

“ It constitutes greater interference with 
state revenues than at any time in our 
history. Since the previous federal in
heritance tax in 1898 inheritance taxes 
have become a dependable source of rev
enue in the states. According to the last 
available statistics the states coUect 
around $100,000,000 annually from this 
source and the tax constitutes an aver
age of about 6 per cent of their total rev
enue.

“ The tax decreases state revenues. In 
over twenty-eight states a federal estate 
tax may be deducted in computing state 
inheritance taxes. In these twenty-eight 
states the repeal of the federal estate tax 
will increase the state revenues without 
a raise in state rates.

“ It imposes a heavier administrative 
burden on estates than do state inher
itance taxes. This burden is made up of 
both delay in the settlement of estates and 
actual additional cost. State inheritance 
taxes may be settled at home while the 
settlement of federal estate taxes involves 
delay and expense incident to the discre
tion lodged only in Washington.

“ It is a tax imposed principally upon 
widows and children. Inheritance tax 
statistics indicate that fully 70 per cent 
of our inheritance taxes fall upon widows 
and children and the balance upon other 
relatives and beneficiaries. At a time 
when general nuisance taxes are being re
pealed this character of tax ought to be 
included in the repeal.

“ The primary purpose of the tax is 
admittedly not to raise revenue but to in
fluence state inheritance tax policies. This 
is a matter that should be left to the 
fiscal policies of the several states. Ad
vocates of its retention say it is necessary 
to prevent noninheritance tax jurisdic
tions such as Florida, Alabama, Nevada 
and the District of Columbia from becom-

CALL MONEY 
OR BONDS
High call money rates 
are usually accompanied 
by higher returns on 
longer term securities.

W e recommend the pur
chase of well selected 
bonds at this time, thus 
assuring yourself pre
vailing rates of interest 
on sound securities long 
after call money rates 
have dropped.

.«stiw-QUAIL €

American Bank Building

CPiVup.
^  /vc

BONDS FOR INVESTMENT
DAVENPORT, IOWA
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ing tax havens of refuge. Inheritance 
tax statistics indicate that there is com
paratively little real change of residence 
on account of inheritance taxation. Con
gress has no right to use legislative coer
cion to make one state levy a tax because 
another has not done so.”

Heads Financial Advertisers’ 
Association

C. H. Wetterau of the American Na
tional Bank, Nashville, Tennessee, is the 
new president of the Financial Adver
tisers’ Association. ITe was elected at 
the 13th annual convention of the asso
ciation held in Utica, Sept, 17th-20th. 
Other officers elected were :

First vice president, A. E. Bryson, 
Halsey, Stuart & Co., Chicago; second

vice president, F. R. Kerman, Bank of 
Italy, San Francisco; third vice presi
dent, C. H. McMahon, First National 
Bank, Detroit; treasurer, E. A. Hintz, 
Peoples Trust & Savings Bank, Chicago.

The board of directors for the coming 
year consists of :

Clinton F. Berry, Union Trust Co., 
Detroit; C. E. Bourne, Royal Bank of 
Canada, Montreal; W. E. Brockman, 
Minnesota Loan & Trust Co., Minne
apolis; George Dock, Wm. R. Compton 
& Co., New York; Chas. Eastman, Tay

lor Ewart & Co., Chicago; Frank Fuch, 
First National Bank, St. Louis; II. G. 
Hodapp, National City Co., New York, 
N. Y. ; Robert J. Izant, Central National 
Bank, Cleveland; H. Ennis Jones, Frank
lin Trust Co., Philadelphia; H. A. Lyon, 
First National Bank, Boston; A. Douglas

Oliver, Provident Trust Co., Philadel
phia; Alva Maxwell, Citizens & Southern 
National, Atlanta; H. W. Ivitchell, Illi
nois Merchants Trust Co., Chicago; I. I. 
Sperling, Cleveland Trust Co., Cleveland; 
Fred M. Staker, Commerce Trust Co., 
Kansas City.

Offering Bridge Bonds
Harry H. Polk & Company, investment 

bankers of Des Moines, are offering First 
Closed Mortgage 6V2 per cent Sinking 
Fund Gold Bonds of the Nebraska-Iowa 
Bridge Corporation, dated August 1st, 
1928, and due August 1st, 1943.

When one considers the huge road 
building programs now contemplated, it

is also Avell to consider another vital and 
necessary link in the highway system, 
namely bridges.

While a bridge serves, as a link in a 
great highway, a huge territory, its fin
ancing is confined more or less to local 
territory, and inasmuch as there is very 
seldom enough local capital to swing 
such a large proposition, it is readily 
seen why the investment of private capi
tal in a toll bridge is a distinct ad
vantage.

The bridge in question will be operated 
under definite franchise granted by the 
Fedei-al Government, and will form a 
necessary link in the Lincoln Highway 
west.

Merger
The Kandiyohi County bank at Will- 

mar, Minn., has taken over the Union 
State bank, making deposits $1,490,000. 
The move is toward the recommendation 
of Commissioner A. J. Areigel for fewer 
and better banks, $1,400,000 being the ab
sorbing bank’s total.

Constant exposure to dangers will 
breed contempt for them.—Seneca.
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How an Investment House 
Gives Unbiased Advice

You can have a survey made by our 
Department of Economics and survey 
of your own or your customers’ invest
ments, knowing you will receive an 
unbiased opinion founded on sound 
investment principles.

This department, in analyzing lists 
of securities, makes no specific recom
mendations regarding purchase of 
securities for replacements unless ac
tually requested to do so.

Our booklet, “ A  Valuable A id to 
Banks and Investors,” gives detailed 
information on the work o f  this 
Department.

You are invited to send for
dfj| i t e ) copy o f this booklet,
\M O using your bank letterhead.

Ask for AG-8

A.C.ALLYNUnd C O M P A N Y
I N C O R P O R A T E D

Investment Securities 
67 West Monroe Street, Chicago

NEW YORK BOSTON PHILADELPHIA D E T R O IT
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Clearinghouse Section Book on 
the Service Charge

A complete plan for group cooperation 
on the part of banks for the installation 
and operation of the service charge on 
unprofitable accounts is provided in a 
booklet just issued by the Clearinghouse 
Section of the American Bankers Asso
ciation. 0 Howard Wolfe, president of 
the section, says in an introduction:

“ The significant and distinctive feature 
of banking service in the United States 
is the universal use of the deposit-and- 
check system of making payments. The 
characteristic tendency of the banker, 
stimulated by keen and wholesome com
petition, to offer banking facilities with
out limitation has reached a critical 
point. Because of greatly increased over
head costs, it is no longer economically 
possible to ignore the distinction between 
the depositor who uses the check to avail 
himself of accumulated credits and the 
depositor who gives no thought to his 
obligation to the bank other than to keep 
a few dollars on deposit usually, but not 
always, sufficient to meet the checks he 
draws. It is this condition that has 
caused the rapidly growing development 
of the so-called service or stop-loss 
charge. The contents of this pamphlet 
are directed to the attention of all bank
ers who are concerned with the correction 
of an uneconomic situation.”

LET u s  supply Municipal Bonds for 
j  your own bank investments, or 

for your investment service to 
your clients. We specialize in conserva
tive municipal and county securities 
which have been carefully analyzed 
from all standpoints, and found ideally 
suited to your investment needs.

Circulars on Request

C a u l e t o i v  D .  B e h  C o .
IN V E S T M E N T  S E C U R IT IE S

S U I T E  518  L I B E R T Y  B L D G .

D E S  M O I N E S ,  I O W A

A careful study of banking costs 
throughout the country, the book says, 
has demonstrated the necessity of service 
charges to protect banks against loss 
from unprofitable accounts and such 
charges may be installed without serious 
loss in accounts or any loss whatsoever 
in good will if care is taken to educate 
the depositors as to their justness and 
fairness. The book continues:

“ The service charge on unprofitable ac
counts, although a comparatively new 
idea in banking practice, has been suc
cessfully adopted by banks in over two 
thousand cities, towns and communities 
during the past four years. It bids fair 
to become universal. This movement was 
given its chief initial impetus about four 
years ago by the preparation and publi
cation by the Clearinghouse Section of 
the American Bankers Association, of a 
very simple plan for analyzing checking 
account costs, whereby any bank could 
easily and definitely determine the ex
pense of handling its checking accounts. 
This analysis booklet proved very popu
lar and thousands of bankers who used 
it to analyze their checking accounts 
wrote us, expressing amazement at dis
covering that from 35 per cent to 60 per 
cent of their checking accounts were 
being carried at a loss; and this discovery 
resulted in their taking definite steps to 
stop these Teaks and losses’ through the 
installation of an equitable service charge

In s u r e d  Bo n d s
N a t i o n a l  Distributors of 

Guaranteed First Mortgage 
Real Estate Bonds yielding 6 
per cent.

These bonds are indorsed by 
Surety Companies whose names 
appear on the Government Ap
proved list.

Bank and Dealer 
inquiries Invited.

H. S M I T H  & C O M P A N Y
THE BANKERS BUILDING 

105 West Adams Street

CHICAGO
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that would at least make these accounts 
pay their way.”

The Necessary Steps
The book gives the follow ing steps that 

have been found effective in the success
fu l installation o f the service charge in 
many com m unities:

“ First Step— In installing the service 
charge, the first step is to determine the 
cost o f  handling checking accounts, the 
required minimum balance, and the 
charge to be made on unprofitable ac
counts. The general experience is that 
banks in country districts and small 
toAArns find it necessary to charge fifty 
cents a month on balances o f less than

$50 or $100; in the larger towns and 
smaller cities, $1 a month on balances 
of less than $100. The minimum balance 
is higher than $100 in some metropoli
tan banks.

“ Second Step—In communities where 
more than one bank exists the second 
step is to secure, if possible, the cooper
ation of all the banks, as concerted ac
tion strengthens the plan, divides the 
burden of educating the public, and in
creases the spirit of cooperation between 
the banks, furthermore relieving any one 
bank of the responsibility for introduc
ing the charge.

“ It has been demonstrated, hoAvever, 
that where cooperation of all the banks

cannot be secured, either through a local 
clearinghouse or through agreement 
among the banks, a single bank can suc
cessfully institute the service charge, and 
in doing so almost invariably increases 
its total deposits.

“ Ordinarily, the charge is not applied 
to the accounts o f  government, state, 
municipal, religious, educational, chari
table or philanthropic organizations. 
Also, it is not applied to inactive ac
counts or savings accounts. Exemptions 
should be definitely decided upon, and no 
other exceptions should be made— to do 
so Avill not only defeat the purpose o f 
the charge but lead to inevitable em
barrassment and loss o f  good will.

“ Third Step—See that the officers and 
employes fully understand the nature 
of the charge, the economic facts and 
figures which justify it, and the exemp
tions and limits which have been de
termined. Then with a date decided 
upon for its inauguration, preferably at 
least two months away to give ample 
time for complete explanations, the bank 
is ready for a public announcement of 
its service charge.”

Depositors may be educated as to the 
fairness and justness of the service 
charge, the book continues, through the 
use of personal letters; circular letters 
issued by the clearinghouse, by associated 
banks or by individual banks; by conver
sation of bank officers with customers, 
and through newspaper advertising, pref
erably in the form of coopereative cam
paigns by associated banks. The book 
then goes on to give extensive examples 
of form personal and circular letters and 
a series of type advertisements which 
have proved successful in launching the 
service charge idea in various communi
ties.

In conclusion there is included an 
article, “ The Service Charge Experiences 
of a Small Bank,”  by Dan V. Stephens, 
president of the Fremont State Bank, 
Fremont, Nebraska, giving a concrete in
stance in which the installation of the 
service charge brought about not only 
the elimination of undesirable accounts, 
but a substantial increase in deposits.

The booklets may be obtained at cost 
from the Clearinghouse Section of the 
American Bankers Association.

Warning!
On a farm  in south Georgia is posted 

this sign:
“ Trespasers will be persekuted to the 

fu ll extent o f  2 mean mongrul dorgs 
which ain’t never been overly soshibil 
Avith strangers and 1 dubbel bailed shot
gun, Avhich ain’t loaded Avith no sofy  
pillers. Dam, i f  I ain’t tired from  this 
hel raisin’ on my property.”

Let the other felloAV talk occasionally—  
you can’t learn much by listening to 
yourself.

$100,000
First M ortgage 6%  C ollateral 

Trust Notes

Dated Sept. 15, 1928 Due Sept. 15, 1931

These Notes, a direct obliga
tion of Krenn & Dato, Inc., 
are recommended as a prime 
short-term investment. De
scriptive circular will be sent 
promptly upon request.

B O N D

K R E N N
Exclusive Agents for Edith Rockefeller McCormick Trust

111 Broadway 39 So. LaSalle Street
NEW  Y O R K  C H IC A G O

D E P A R T M E N T

&  D A T O ,  I nc .
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Money and Interest Rates
M oney  rates— a top ic o f  especia l in ter

est in the present financial m arkets— are 
discussed fro m  an in teresting  v iew p oin t 
in  the current qu arterly  review  o f  H a l
sey, Stuart & Co. A ft e r  d iscussing  the 
increase in rates and the d rop  in volum e 
o f  new  financing, the review  m akes this 
com m ent as to the effect o f  h igher m oney 
on business g e n e ra lly :

“ The sign ificant— and en cou raging—  
th in g  about all this, how ever, is that it 
reflects no ba sica lly  unsound conditions 
in business and industry . In  fa c t, it is a 
strik in g  com m entary  on the strength  and 
soundness o f  business genera lly  that it 
has continued  active  in  the fa ce  o f  the 
preva ilin g  h igh m oney rates. D espite the 
h an d icap  o f  h igh  m oney, w hich, o f  
course, adds to the cost o f  operation , bu s
iness in m ost lines still continues at the 
active  pace set earlier in the year.

“ M oreover, it show s no present in d ica 
tion  o f  m arked recession  fo r  the next few  
m onths. There are those w ho see in  the 
h igher rates an actual benefit to business, 
f o r  w ithout their retard in g  influence, the 
m arket a ctiv ity  o f  the first h a lf o f  the 
year m ight easily  have developed  in to 
unhealthy p rop ortion s , and thus affected 
business.”

V iew in g  the situation  in this ligh t, the 
review  em phasizes its re la tion  to the 
bond m arket, sa y in g :

“ So fa r  as the bond  m arket is con 
cerned, th ere fore , the reduced  activ ity  o f  
the last fe w  m onths and the low er level 
o f  bond  prices reflect a m oney situation  
rath er than any change in  general bu si
ness that mig’ht ju s t i fy  apprehension  on 
the part o f  investors as to the soundness 
o f  basic con d ition s .”

Com m enting on the current conditions 
in the bon d  m arket, the review  touches 
on an op tim istic  note, sa y in g :

“ In  the last fe w  w eeks there have been 
in d ications o f  definite im provem ent in 
the bon d  m arket. A  larger volum e o f  
new  issues has been offered , m ost o f  
w hich have been w ell taken. There has 
been som e strengthen ing  o f  the price  
level from  the low  p oin t registered  dur
ing- m idsum m er, but prices still rem ain 
attractive . In  short there has been no 
evident change in the secu rity  o f  w ell- 
chosen  bonds since the first o f  the year 
but, because o f  changes in m oney rates, 
the in vestor  is a fforded  op p ortu n ity  to get 
a m ore libera l rate on his present selec
tions.

“ H ow  lon g  the h igher in terest rates 
are to continue is a m atter o f  con jecture . 
O ver the lon g  range, how ever, there ap 
pears to  be an agreem ent that rates w ill 
resum e th eir  p reced in g  trend tow ard  
loAver levels, w hich , o f  course, w ould  
m ean h igher bond  p rices .”

MOST BANKERS find it easier, 
more economi

cal and more effective to deal with a 
company whose experience has been 
entirely along mortgage banking lines. 
That is why so many of them come to 
the Stanley Securities Corporation for 
counsel and advice.

Farm Mortgage Banking is our busi
ness. The benefit of our experience is 
yours at any time.

F 1

Stanley Securities Corporation
I. C. STANLEY, President

Farm Mortgage Bankers CEDAR RAPIDS
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MAKING NEW CONDITIONS WORK 
TO OUR ADVANTAGE

(Continued, fr o m  page 19)

determ ined to attem pt to pa rticip a te  in 
the im m ense profits w hich  are being 
realized by  m any industria l concerns.

A New Condition
F iv e  years ago the banks o f  D es M oines 

had h ard ly  any loans secured b y  listed  
s to ck s ; tod ay  they have hundreds and 
hundreds o f  them . F iv e  years ago there 
p roba b ly  were not altogether in  the city  
o f  D es M oines m ore than a fe w  hundred 
oAvners o f  com m on sto ck s ; tod ay  there 
are thousands and thousands o f  such

investors. I t  seem s to be that this trend 
w ill eventually  go  on out in to  the coun 
try  and you  m en w ill fa c e  the p ro b 
lem  o f  attem pting to reason ably  g o v 
ern the activ ities o f  y ou r custom ers in 
that type o f  specu lation  and investm ent. 
I t  seems, then, that we m ust broaden  
our study and know ledge o f  banking to 
include econom ics so that our invest
m ents o f  our fu n d s in bonds, ca ll loans, 
com m ercial paper, etc., w ill be done in 
telligently . W e  m ust fo llo w  c lose ly  the 
ra p id ly  changing trend  o f  business and 
finance so that we m ay m ore soundly 
counsel our custom er in his investm ents. 
W ith in  a g iven  in du stry  som e concerns 
or ind iv iduals equ ipped  to  m eet present

cond ition s are gettin g  along w hile others 
struggle u n su ccessfu lly  against in creas
ing  com petition  and changing trade cus
tom s. The days when a business w ould 
keep go in g  under indifferent supervision  
have passed, and success is in creasingly  
dependent upon  in telligent m anagem ent 
alive to the situation  tod ay  and the p ro b 
able situation  tom orrow . M any able men 
have m ade the statem ent that som e o f  the 
troubles o f  the fa rm er can be attribu ted  
to the fa c t  that he has fa iled  to keep pace 
w ith  the business m an in the ad option  o f  
new  ideas to m eet conditions as they  ex ist 
in 1928. Is  there an op p ortu n ity  present 
f o r  the cou n try  banker to  assist his fa rm  
custom ers in je ct in to  th eir  operations 
som e o f  the real business efficiency w hich 
is fou n d  in all su ccessfu l industry  tod ay  ?

Chain Idea Growing
I  am w onderin g  w hat thoughts m ay 

have occu red  to  you  m en as you  have 
observed  the great developm ent o f  chain 
stores in  this country . D oes it ever occu r 
to you  that the bank ing  business m ay 
som e day fa l l  in to that procession  ? S ta
tistics tod ay  show  that there is a very  
decided  increase in the num ber o f  chain 
bank g’roups o f  affiliated ow nersh ip  in 
this country . In d u stry  in  m aking its 
great strides fo rw a rd  has d iscovered  that 
the p u b lic  sim ply  w ill not p a y  the fre igh t 
fo r  the unreasonably  h igh overhead  ex 
pense in  any business. G reat m ergers, 
com binations, have been m ade in  all lines 
o f  business and up to this tim e the p u b lic  
and the governm ent seem to  have ap 
proved  this tendency  tow ards trusts and 
m onopolies, but undoubted ly  these tre
m endous com binations w ill be ap proved  
on ly  so lon g  as the cost o f  the com m odity  
to the consum er is not increased. In  look 
ing over ou r banking situation  in Iow a  
tod ay  it seem s that there are m any real 
op p ortu n ities present f o r  constructive  
m ergers o f  banks. E v ery  banker should 
have this thought in m ind so that his in 
stitu tion  m ay be large and v irile  enough 
to operate  p rofita b ly  and in som e cases 
it w ould  p rob a b ly  be better  fo r  sm all in 
stitu tions to be affiliated through ow ner
sh ip  w ith  b igger  institu tions in  larger 
p laces. D oes it seem to you  that this 
econom ic pressure fro m  the pu blic  fo r  
red uction  o f  overhead  expense m ay even
tually  brin g  in to this nation  chain  bank
ing everyw here, and perhaps branch 
b a n k in g ?  I  quote fro m  a recen t article  
in a lead ing  bank ing  jou rn a l : “ B ankers 
m ust fa ce  the issue o f  Avhether they  w ill 
have chain  bank ing  or branch  banking. 
Chain banking has m ade trem endous 
strides since the M cF ad d en  act becam e 
a law  and new  expansions are pending. 
C onditions seem to  be reach ing  the p o in t 
at w hich  it w ill n ot be a question  o f  
w hether the cou n try  should have chain 
bank ing  but w hich  is pre fera b le , chains 
or branches. L ack  o f  in form ation  has 
held back  recogn ition  o f  the progress o f  
chain bank ing .”

Bankers and Investors considering
— ..............— — 1 t h e  p u r 

chase of foreign bonds should have a general 
knowledge of the offering government, its 
political and industrial history, and the place 
it holds in the commercial and diplomatic 
world.

To secure this information, the investor must 
either spend a great deal of time and effort in 
careful research, or rely upon expert opinion.

That is one of the functions of Baker, Kellogg 
& Company, Inc., to furnish without obliga
tion, expert advice on all phases of Foreign 
bond investment.

Our highly trained staff will be glad 
to answer any inquiry relative to 
Foreign bonds.

BAKER, KELLOGG & CO., Inc.
A Specialized Service in Foreign Securities for  

B A N K S  and IN V E ST O R S

111 W est Monroe Street 

C H IC A G O
Telephone Randolph 0415 BOGOTA

BUENOS AIRES
NEW YORK 
LONDON
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Hundreds of Iowa Bankers
Buy Bonds 

from This Com pany

O F THE Iowa banks which buy bonds a ma
jority are customers of this pioneer Iowa in

vestment house. This fact is the strongest proof 
any investment organization could have concern
ing the high character of its offerings and the value 
of its service to banks.

Some of our bank customers have been with us for 
many years— a few for as long as three decades.
We take considerable pride in this type of patron
age for we know that the bankers of this state are 
most discriminating investors. They rightly de
mand the best in investment securities.

Bankers throughout the state are invited to get in 
touch with our Davenport office with a view to 
familiarizing themselves with our policies and 
methods and the classes of bonds we offer. Your 
inquiry involves no obligation.

Geo.M.Bechtel &T Co.
Established 18 91

Bechtel Building, Davenport,Iowa.
Equitable Building First Iowa Trust Bldg. Grand Opera House Bldg.

Des Moines Burlington Dubuque

I O W A ’ S O L D E S T  A N D  L A R G E S T  B O N D  H O U S E
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A  Chicago
------- Office For------

Your B ank
When you establish a 
connection with Central 
T r u s t  C o m p a n y  o f  
Illinois, you open, in 
effect, an office in the 
heart of Chicago’s finan-
cial district an office
fully equipped and ready 
to give you prompt satis
faction in every phase 
o f your correspondent 
business*

C e n t r a l  T r u s t
C O M P A N Y  O F  I L L I N O I S

125 W . MONROE STREET at LaSALLE

CHICAGO

Northwestern Banker October 1928

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



69

I  know  we all agree that this m am m oth 
g row th  and p roosp er ity  o f  industry  in 
this cou n try  has com e about som ew hat 
at the expense o f  agricu lture. W e  all 
know  that a sm all percentage o f  the p e o 
ple o f  this state during the past ten years 
have m ade any real a ttractive  profits. 
H ow  m uch lon ger is the fa rm er ’s share 
o f  the n ationa l incom e go in g  to continue 
to  decrease and the share o f  industry  
in crea se?  I t  seem s to me that the cycle  
w ill soon  begin  to turn again  in fa v o r  
o f  agricu lture. W e ll in form ed  authorities 
agree that the m arket f o r  fa rm  lands 
ought to im prove defin itely  w ith in  the 
next year. Y ou  m ay have seen the state
m ents in the press recen tly  concern ing  
the ta lk  m ade in D es M oines by  M r. 
E ugene M eyer, F arm  L oan  Com m issioner 
o f  the F edera l F arm  L oan  B oard . I  
quote the fo llo w in g  fro m  the D es M oines 
T r ib u n e : “ M r. M eyer stated that ap 
pearances in d icated  that this cou n try  is 
on  the verge o f  a v ery  m uch im proved  
m arket fo r  land. This, he em phasized, 
w ill n ot be in the nature o f  a boom  or 
an y  specu lative  m ovem ent but rather a 
gradual but substantial increase in 
p rices. ‘ There is no land boom  but land 
genera lly  is m ov in g  fro m  w eaker to 
stronger hands,’ M r. M eyer said. ‘ The 
m arket is better both  in volum e and tone. 
There is little  sp ecu lative buying. M any 
o f  the sales are to n eigh bors.’ H e added 
that the grea ter  part o f  the dem and is by  
op era tin g  fa rm ers w ho are w illing  to  p a y  
fa ir  p rices .”  There are signs o f  real im 
provem ent a lready in  certa in  sections, 
but the trend is not general enough to 
brin g  about any substantial benefit.

Some Real Competition
E uropean  industry f o r  the first tim e 

since the w ar is w ax in g  stron g  and ac
tive, and w ill u ndou bted ly  fu rn ish  some 
real com petition  to our A m erican  indus
try . I f  our national governm ent is rea 
son ab ly  considerate  o f  the w e lfa re  o f  our 
section  in its ta riff p o licy  we m ay be able 
to bu y  ou r necessities and luxuries a 
little  cheaper. In  the present national 
e lection  both  parties have so defin itely  
recogn ized  the fa rm  p roblem  and so 
w holly  com m itted  them selves to som e 
p rogram  o f  r e lie f  that u ndou bted ly  we 
w ill rea lize  som e encouragem ent and as
sistance fro m  W ash ington  next year.

A ll in all, it seem s to me that we are 
on the threshold  o f  a p eriod  o f  better 
cond ition s in our state and perhaps we 
m ay again experience the pleasure o f  
som e real a ttractive  profits.

Small Town
“ T a lk ing  about little  bu rgs ,”  said the 

travelin g  m an, “ rem inds me o f  the tim e 
I  w as in the sm allest tow n  I  know  o f. 
W h y , that tow n was so  sm all that they  
pa inted  ‘Com e A g a in ’ on the back  o f  the 
‘W e lcom e ’ sign .”

DOUBLE SAFETY
W ISE investors will appreciate 

the fact that the Investments 
offered by this house will be sub
ject to double scrutiny and exami
nation in their selection— first by 
the executive officers of the com
pany in Davenport, and then by 
competent and expert counsel in 
the central market in Chicago, hav
ing close connections with the head 
officers of other investment houses 
and banking institutions.

Dawson, Howe & Dawes, Inc.
A m erican  Ba n k  B uilding T eleph o n e  Davenport 763

DAVENPORT, IOWA

Attractive Short Term 
Investments

Rate Due
Yield

About

General Furniture Co. . . 6|s Feb. 1929 6.00%

Associates Investment Co. 6s Feb. 1930 6.25%

Common wealthT ele phon e 
Co..................................... 5s Sept. 1929 6.50%

Gaukler Ice & Fuel Co. . 6s July 1929 6.65%

Circulars on Request

H ö a g l a n d , A l l u m  & (b .
INCORPORATED

14 S. La Salle St. 34 Pine St
C H IC A G O  N E W  YO R K
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We Recommend

The Palmer Corporation
of Louisiana

First Mortgage 6% Sinking Fund Gold Bonds
Due June 1, 1938

As u n u su a l secu rities  fo r  
th e  c o n ser v a tiv e  in vestor

These bonds carry the following essential 
elements of a sound investment:

S E C U R IT Y  OF P R IN C IP A L — Appraised 
present sound value of the company’s proper
ties after accrued depreciation, is $11,046,620 
or almost 3 times these $4,000,000 bonds, an 
unusually high ratio for a public utility com
pany. Net tangible assets are $12,452,021 or 
more than $3,100 for each $1,000 bond.

C E R T A IN T Y  OF IN C O M E  —  Earnings 
available for interest in 1927 were $589,755, over 
2 times the $240,000 interest requirements on 
this issue. 1928 income results show earnings 
at rate of 3 times interest.

M A R K E T A B IL IT Y — The company is re
quired to purchase in the open market sufficient 
of these bonds to retire $3,200,000 by maturity, 
an average of over $320,000 per annum. The 
bonds are also listed on the Chicago Stock 
Exchange.

Owing to the many attractive features listed 
in part above, and the attractive yield of 6 .13%  
returned by them at their current price of 99, 
we anticipate a quick sale of the small block 
that remains available.

Your in q u iry  w ill  h e a p p r ec ia te d

TRUE SECURITIES CO.
231 South La Salle Street

Telephone Central 6556

C H IC A G O

WHAT’S WRONG WITH THE 
MIDDLE WEST?

(C on tinu ed  fro m  page 21 )

have a governm ental fa rm  aid theory  
these days. M y  ow n pet th eory  is m ore 
Spartan  than som e others and has on ly  
one jo in t  board  o f  a n on p olitica l m ake-up 
to sit on all the problem s o f  tariff, labor 
and farm ing . A l l  are so close ly  in ter
related  and the continued  labor-w age  in 
creases aw arded ra ilroad  and other em
ployes m ight thereby be kept in better 
balance w ith each other.

How They Are Serving
D o you  know  how  pu blic  officials and 

new spapers are serv ing  y ou r com m uni
t ie s?  W h en  a year ago, in N ebraska, the 
statem ents o f  our cou n try  banks becam e 
ruinously  fr o z e n  w ith  real estate, our 
associa tion  w rote  every  coun ty  official, 
every  sch ool superintendent and p r in c i
pal, every  banker and every  new spaper 
ed itor en listing  their support fo r  using 
accurate agricu ltural data fro m  govern 
m ent and other records, under the slogan 
“ The Truth  A b ou t N ebraska”  w hich 
y ielded  quite am azing results in liqu i
dating  m any item s and stim ulating  fa rm  
sales. C om paratively  v iew ing  our p ro g 
ress— the “ O ther R eal E sta te”  item s o f  
all N ebraska rep ortin g  state banks de
creased nearly  $4,000,000; and, in one 
o f  our sister states w ith  a ram pant 
fa rm  re lie f press, increased over $800,000 
du ring  the p eriod  fro m  June 30, 1927, to 
June 30, 1928— w ith  about equally  good  
crop s in each state. In  N ebraska the 
bills p ayable  decreased another $4,000,- 
000. A  year ago, on the June 30th 
call date, there w ere barely  100 banks 
in  our state banking system  w hich  had 
the requ ired  15 per cent cash reserve. 
This June 30th the average cash reserve 
fo r  our state banking system  was 22 per 
cent and over  35 per cent cash and bonds

I fe e l the same results are obtainable 
in a broad er w ay  i f  a sim ilar p lan  o f  
accurate agricu ltural p u b lic ity — h aving a 
national scope— m ight be undertaken. 
F urtherm ore, the 10,300 farm ers buying  
w ild  land in Canada, o f  w hich 22 were 
from  N ebraska and five fro m  Gage 
cou n ty— on the second T uesday in Ju ly , 
one fa re  plus tw o dollars round tr ip  ex 
cursion— w ould m ake m uch better in 
vestm ents fo r  them selves by  bu ying  land 
at hom e than in untried  fa r -a w a y  places. 
The keeping o f  these fa rm  investm ents 
in our ow n coun try  w ould  not on ly  y ield  
better resu lts f o r  the in vestor and the 
com m unity, but w ould  create new  busi
ness fields fo r  industry , labor, banking, 
life  insurance and new spaper ad vertis
ing. The a ctiv ity  o f  the G reater N orth 
D akota  A ssocia tion , in that state has had 
a very  healthy effect, the first six  m onths 
o f  this y ea r  com pilation  o f  fa rm  sales 
from  deed records show ing a tu rnover o f  
4,251 farm s, tota lin g  805,998 acres, at an
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average sales p rice  o f  $33.00 an acre. Our 
ow n  fa rm  op eratin g  com pany sold  40 
fa rm s the first six  m onths this year, com 
pared  to  10 fa rm s sold  the first six 
m onths last year.

Careless Statements
C urrent careless statem ents that farm  

land is a p o o r  investm ent are n ot based 
on fa c ts . The su ccessfu l fa rm er  does not 
like to ta lk  about his incom e any m ore 
than any o f  the rest o f  us. I  know  o f  a 
high sch ool b oy  w ho sneaks his sem ester 
rep ort cards to his m other so that his 
fa th er  w ill not ta lk  about his 5 -A  record  
at the office. The farm er, m erchant and 
preacher are all alike in th eir  inherent 
m odesty . In  any event, the b low h ard  is 
alw ays unreliable and usually unsuccess
fu l.

There are six  and on e -h a lf m illion  
fa rm s in  the U nited States. I t  is con 
servative  to estim ate that fr o m  5 to  10 
per cent o f  these fa rm s are u nsuccessfu l 
and their ow ners fa ilu res  fr o m  ov erex 
pansion  or  in com p eten cy  in one fo rm  or  
another. These m isfits m ake an astound
ing  tota l o f  ov er  h a lf a m illion , w ho m ake 
a noise to ta lly  overshadow ing  the six 
m illion  su ccessfu l ones w ho sit by  in 
m odest and ju stifiab le  reticence, chu ck 
ling  to them selves— “ W h y  do the heathen 
rage and the peop le  im agine a vain  
th ing V’

Business corp ora tion s on the other 
hand are not independent in them selves, 
w ith  their thousands o f  partners in  the 
fo rm  o f  stockh olders to  w hom  p eriod ic  
reports m ust be rendered, w hich— i f  the 
stock  is listed  on  an exchange— are open 
to pu blic  review , th erefrom  orig inatin g  
the earn ing statem ents that som etim es 
arouse ou r envy. The su ccessfu l fe w  get 
the b ig  headlines in  the new spapers and 
the others, the sm all type or  no type at 
all. O ne-fou rth  o f  1 per cent, or about 
1,100 corp ora tion s  in 1926 earned tw o- 
th irds o f  the tota l corp ora tion  profits 
and 40 per cent, o r  about 172,000 co rp o 
rations, lost m oney. E veryon e o f  the 
su ccessfu l corp ora tion s w ould  p re fe r  to 
sit m od estly  b y  and, like the su ccessfu l 
farm er, tell everyone to m ind his own 
business.

There are m any general p ro o fs  that 
fa rm  lands are y ie ld in g  good  returns—  
such as continued  h igh bank deposits 
above re fe rre d  to and high life  insurance, 
m ail order and autom obile purchases, not 
to overlook  the $100,000,000 road  bond 
issue authorized  this spring  b y  the Iow a  
legislature, and N ebraska ’s $12,000,000 
cap ito l, w hich  is being  pa id  fo r  as it 
progresses, ou r state hav ing  no bonded  
indebtedness w hatsoever. These are all 
accurate, voluntary , th r ift  and general 
earn ing in d icators.

Direct Earning Indicators
M ore d irect earn ing in d icators are the 

U n ited  States agricu ltural statistics

W E A R E  P LEA S ED  T O  A N N O U N C E  

T H E  O P E N IN G  O F  O U R

BO N D  D E P A R TM E N T

W I T H  M R. H. R. BO LES AS M A N A G E R

I N V E S T M E N T  BO N D S 

C O N S U L T A T I O N  S E R V IC E

A M E R IC A N  C O M M E R C IA L  AND SAVIN G S B A N K

D A V E N P O R T,  IOW A

October Investments
Our list contains a group of 
short-term securities yield
ing from 5.10% to 6.00%, 
also sound long-term bonds 
yielding from5.50% to 6.80%

W rite us fo r  detailed in form a tion

First Illinois Company
BONDS FOR I N V E S T M E N T  

208 South La Salle Street
NEW YORK CHICAGO AURORA
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gathered by  assessors w hich  show  that 
the N ebraska 1927 m oney value fo r  corn  
land is $20.52 an a c r e ; fo r  w heat land 
$22.14 an a cre ; fo r  p ota to  land $79.50 an 
acre, and sugar beet land $102.24 an acre. 
These are gross crop  m oney returns, but 
it m ust be rem em bered that they  are 
state-w id e averages upon  land values 
w idely  d ivergin g  fro m  $15.00 an acre to 
over $250 an acre, and include every  class 
o f  sh iftless fa rm in g  as w ell as the care 
fu lly  rotated  farm . The determ ination  
o f  the net-per-acre  m oney return  is the 
same problem  as the net le ftov er  at the 
end o f  the year o f  the d octor , the m er
chant, the carpenter and the stenog
rapher, and depends entirely  upon  the 
personal enterprise, th r ift  and m anage
m ent o f  the individual, his w ife  and his 
fam ily . A  fa rm er ’ s w ife  has an equal 
share in his p rosp er ity  and o ften , a m a
jo r ity  share. M any sad instances com e 
to our attention  w here the death o f  a

w ife  entirely  d isin tegrates a p reviously  
successfu l fa rm in g  fa m ily . C ooperation  
o f  a fa rm er  and his w ife  is not a senti
m ent, but an econom ic necessity.

Other d irect national land earning in 
d icators are available through  the splen
did tw o-year-o ld  M aster F arm er statis
tics, g iv in g  a reliab le  cross-section  o f  our 
cou n try ’s su ccessfu l farm ing . In  A la 
bam a the ten rep ortin g  farm ers have an 
average gross annual incom e o f  $23,635, 
w hich  is 2S1/2 p er  cent on the $82,788 
average cap ita l investm ent. In  G eorgia 
the tw elve rep ortin g  farm ers have an 
average gross annual incom e o f  $20,800, 
w hich is 29 per cent on the $70,200 av
erage cap ita l investm ent. In  M ich igan  
the tw en ty -fou r  rep ortin g  fa rm ers have 
an average gross annual incom e o f  $11,- 
250, w hich  is 29 per cent on the $38,000 
average cap ita l investm ent. In  N orth  
C arolina the tw en ty -fou r  rep ortin g  fa rm 
ers have an average gross annual incom e

o f  $14,644, w hich  is 26 )4  p er  cent on 
$55,742 average cap ita l investm ent. In  
Texas the th irty  rep ortin g  farm ers have 
an average gross incom e o f  $8,595, w hich 
is 1914 per cent on the $44,646 average 
cap ita l investm ent. In  N ebraska . the 
tw enty  rep ortin g  farm ers began w ith an 
average cap ita l investm ent o f  $1,454.25 
and at a present 55-year average age, 
show  a net w orth  o f  $88,645. The av
erage gross annual incom e was $15,042. 
The average five-year net annual incom e 
was 9.3 per cent fo r  the 1927 reportin g  
farm ers. In  the N orthw est, the sixteen 
rep ortin g  farm ers fro m  M innesota and 
N orth  D akota  show  an average farm  
value o f  $47,000 and ten ow n their farm s 
clear o f  debt. The tw elve eastern rep ort
ing farm ers are grou p ed  fro m  P en nsyl
vania, N ew  Jersey  and M aryland . Their 
farm s range in size fr o m  65 to 270 acres 
w ith gross in d iv idu al incom es f o r  1927 
as h igh as $35,000. A ll g o  on frequent 
vacation  tr ip s ; several to  F lo r id a ; some 
to E urope, A s ia  and A fr ic a . These tw elve 
farm ers rep ort 24 au tom obiles; 13 tra c 
tors, 11 m otor  trucks and 13 gasoline 
engines. In  Illin o is  tw enty-seven  o f  the 
fo r ty -n in e  rep ortin g  farm ers, and in In 
diana th irteen  o f  the n ineteen reportin g  
farm ers started w ith  n oth ing  and earned 
every th in g  they now  have.

These are all gross incom es— but still 
they are not the tota l gross— and every 
radish  pulled , every  quart o f  m ilk  used 
by  the fa m ily  and its labor, every  chicken  
and hog  butchered  and every  day o f  
housing en joyed  m ust be added to m ake 
a true gross. In  Indiana the average ex 
penditure fo r  groceries o f  the nineteen 
rep ortin g  farm ers is less than $250 a year 
per farm .

Net Earnings
Som e net fa rm  land earnings are ob 

tainable fr o m  grou p  fa rm in g  enterprises 
and d irect operating  reports o f  the larger 
in d iv idu al operators who keep books. 
M r. F . F . M cA rth u r  o f  P ottaw attam ie 
county , Iow a , fa rm in g  3,312 acres, re 
ports that since 1920 he has averaged 
$1.03 fo r  each bushel o f  corn  produced  
and m arketed on the h oo f, and that at 
present m arket prices each o f  his three 
tenants this year w ill net fr o m  $12,000 
to $15,000 as th eir  share, a fte r  deducting  
fu ll p rod u ction  costs. M r. E rnest T h orn 
burg o f  Shelbyville , Indiana, on a group  
o f  14 farm s, show s a net return  o f  six 
and tw o-th irds p er  cent over a p eriod  o f  
seven years at a va luation  o f  $140 an 
acre. The 5,000-acre B renton  farm s in 
D allas and P o lk  counties, Iow a , produced  
a net return  o f  nearly  7 p er  cent (6.72 
per cen t) in 1927 at an ap prox im ate v a l
uation  o f  $150 an acre. In  Schlesw ig, 
Iow a, M r. John  Ehler, one o f  its p rom i
nent farm ers died  M ay 13, 1928, leaving 
hold ings o f  2,100 acres o f  Iow a  land hav
ing  a conservative  m arket value o f  over 
a quarter m illion  dollars. M r. E hler

E. H. O T T M A N  & COM PANY, Inc.
In v e stm en t Securities

Underwriters, Wholesalers 
Participating Distributors

Public Utility, Industrial and 
First Mortgage Real Estate 

Bonds

Bankers Building Chicago
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cam e to the S ch lesw ig  v ic in ity  in 1890 
as a h ired hand.

O ur ow n fa rm  operating  com pany has 
record s o f  scores o f  fa rm s n etting  their 
ow ners up to and over  10 per cent on the 
cap ita l invested  during  the last five years 
a fte r  expenses and betterm ents are d e
ducted, som e o f  w hich  I  c ited  last year 
in D enver.

B rin g in g  dow n to J u ly  1, 1928, the re c 
ords o f  our 100 ow ned fa rm s (the scum 
o f  the first batch  o f  foreclosu res  scat
tered over  five states as you  w ill rem em 
b er) these w ere m anaged fo r  the fiscal 
y ea r  w ith  295 supervision  v isits  costing  
$8.10 each w hich  is $23.90 per fa rm  ( 6c 
an acre) com pared  to $20.96 in 1927 and 
$14.99 per fa rm  in  1926. These exp end i
tures are on a $10 per day and 10 cents 
per m ile cost basis. The repairs and 
betterm ents w ere $27.26 per fa rm  ( 6%  
cents per acre) com pared  to $47.44 per 
fa rm  in 1927 and $22.75 p er  fa rm  in 
1926. The grass seed costs per fa rm  in 
1928 w ere $15.91 (3 cents an acre) ; $7.63 
in  1927 and $5.71 in 1926. T o w atch  these 
fa rm s and their y ea r ly  statem ents is very  
in teresting  and g ives som e real in fo rm a 
tion, uncolored  b y  p o lit ics  or  se lf in 
terest.

Banking Education
T w o courses designed to g ive  a com 

plete survey  o f  current A m erican  bu si
ness bank ing  and investm ent problem s 
w ere announced recen tly  b y  D r. A lv in  S. 
Johnson , D irec to r  o f  the N ew  S ch ool fo r  
S ocia l R esearch , 465 W est 23rd Street. 
One course w ill be entitled  “ R ecent A d 
vances in E con om ics and F in an ce .”  The 
lectu rer  w ill be Carl Snyder, general sta t
istician  o f  the F ed era l R eserve B ank o f  
N ew  Y o rk  and author o f  num erous e co 
nom ic books and papers.

E lisha M . F riedm an, lecturer on finance 
at N ew  Y o rk  U n iversity  since 1920 and 
m em ber o f  the E con om ic L ia ison  C om 
m ittee coop era tin g  w ith  the F ore ign  
T rade A d v ise r ’s Office o f  the State D e
partm ent, w ill d irect the second  course. 
A ssoc ia ted  w ith  him  as lecturers in  the 
course fro m  tim e to tim e w ill be W a lte r  
W . C olp itts o f  C overdale and C olp itts, 
C onsu lting  E n g in e e rs ; E d g ar L. Sm ith, 
P resident, Investm ent M anagers C o . ; 
F red erick  R . M acaulay , N ation al B ureau 
o f  E con om ic R e se a rch ; and G eorge R o b 
erts, V ice  P resident, N ation al C ity  
Bank.

B oth  courses w ill begin  du ring  the 
week o f  O ctober 1st and each w ill consist 
o f  18 lectures. A n y  adult is elig ib le  f o r  
reg istration  and early  enrollm ent is re c 
om m ended by  D r. Johnson , as the classes 
are held  sm all enough to perm it o f  d is
cussion  and com m ent.

Crisis
Tim es had reached  a troublous pass at 

the F irst N ational B ank o f  M iners, M er

chants & M orons, and a m eeting o f  the 
d irectors had been called .

“ W e ’ve g ot to  have a reorgan iza tion  at 
on ce ,”  the chairm an announced.

“ W h y ?  W h a t ’s the tro u b le ? ”  a m ere 
d irector  asked.

“ W e ’ve ju st d iscovered  that we have 
three m ore depositors than we have v ice  
presid ents.”

H ave the boss sw ear b y  y ou — not at 
you.

The D etroit C ompany
A ffil ia te d  w ith

D etroit and Security I ìujst ( ömpany

W e believe the following bonds are attractive at 
present market prices and recommend their pur
chase fo r  conservative investment

Cincinnati Gas & Electric . . 
New York Power & Light . .
Detroit City G a s ..................
Central Illinois Public Service 
Iowa Power & Light . . . .  
Nevada California Electric .

. 4 ’s 1968

. 4kfs 1967
1950

. 4 H ’s 1967

. 4Bfs 1958

. 5*s 1956

Circular on request

137 South LaSalle Street
C H I C A G O

■S

A. B. Leach & Co., Inc.
Underwriters and Distributors 

o f  Investment Securities
Government 
Municipal 
Public Utility 
Industrial

Private Wire Connections to Principal Cities

39 South La Salle Street, Chicago
NEW YORK SAN FRANCISCO
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TO LIFE INSURANCE SALESMEN
W H O  ARE LOOKING FOR 

TOP GENERAL AGENCY CONTRACTS

If you want a money-making 
connection with a strong 
“ home”  company, if you want 
a full and complete line of 

policies from ages 0 to 60— it 
will pay you to investigate our 
general agency contract.

We have splendid openings 
ava i l ab l e  particularly in 

southeast and southwest Iowa.

W rite us for full details.

R oyal Union L ife  Building 
Corner Seventh and Grand Avenue 

D es M oines, Iowa

R O Y A L  UNION LIFE INSURANCE C O M PAN Y
Des Moines, Iowa 

A. C. TUCKER, President
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I n s u r a n c e

Building a Nation
on

L if e  In s u r a n c e  P o l ic ie s
F O R E IG N  nations value and conserve 

p rop erty . T hey are stron g  on the 
conservation  o f  their p h ysica l re 

sources, but p lace  a m ore m oderate value 
on their m an-pow er. W e  are ju st the 
opposite . A m erica  prizes and protects  
life  values in ju st the same w ay as our 
fr ien d s  across the sea p rize  and p rotect 
p rop erty  values.

I t  is essentia lly  A m erican  to back  the 
courage, in itiative , the bra in -pow er o f  
our enterprises w ith our last ounce o f  
raw  m aterials and w ork in g  capita l, and 
then to sa feguard that brain-pow er with 
L ife  Insurance.

Then, i f  the th ing we are rea lly  ex 
p lo itin g  and exhausting  is our m an
pow er, w hich  cannot be re 
p laced , instead o f  our p rop erty  
w hich  can, L ife  Insurance is 
indeed an im portan t fa c to r  in 
bu ild ing  our nation.

B u t the cap ita lization  o f  life  
values is not the on ly  fu n ction  
o f  L ife  Insurance in our na
tional structure. P erhaps an 
even m ore im portant fu n ction  
is its service in re in forc in g  cer
tain o f  the ideals which we 
believe to be so necessary  to 
our A m erican  c iv iliza tion . F o r  
one th ing above all others upon  
w hich w e prid e  ourselves is 
what we like to call our A m eri
can n ationa l freed om .

O f course, now adays, in  v iew  
o f  various and sundry leg islation , we 
jo k e  a b it that A m erica  is anyth ing but 
the “ land o f  the fre e ,”  but still this jo k 
ing  w hich  is som etim es even in d ignation  
is rea lly  n oth ing  but a recogn ition  that 
the m axim um  personal freed om  and in 
d iv id u a lity  is the th ing we prize  above 
all else.

B u t personal freed om  im plies personal 
resp on sib ility . There is such a tendency  
now adays f o r  unsettled  peop le  to d is
claim  their  resp on sib ilities  and to look  
m ore and m ore to the state f o r  re lie f. 
Constant pressure is brought on the state 
to  solve not on ly  problem s o f  industria l 
and agricu ltural depression , but also the 
s tr ictly  personal problem s o f  r e lie f  in 
unem ploym ent, sickness, o ld  age, etc. 

L ife  Insurance is con tribu tin g  to our

By JEROME CLARK
Assistant Superintendent of Agencies 

Union Central Life

nationa l freed om  because it is a trem en
dous fa c to r  in the solution  o f  our p er 
sonal respon sib ilities . The em ergency
values in every  p o licy  available during 
unem ploym ent are the crea tion  o f  the 
p o licy h o ld er  h im self. The D isab ility
Clause in  his p o licy  is the m ark o f  his 
ow n foreth ou g h t and sagacity  and the 
old age incom es available under every p er
m anent p lan  are his ow n accum ulations 
fo r  m eeting  his ow n personal respon si
bilities. L ife  Insurance is opposed  to

state r e lie f  and state in tervention  in p er 
sonal problem s because it m akes such 
re lie f unnecessary  and uncalled  fo r . L ife  
Insurance finds a p lace  in  ou r national 
freed om  because L ife  Insurance p o licies 
are help ing  p eop le  to solve their ow n 
problem s.

A Vast Army
F urtherm ore, we are bu ild ing  a nation  

w ith  L ife  Insurance p o licies because L ife  
Insurance enables so m any peop le  to take 
a coop era tive  part in  our econom ic life  
through  the investm ent o f  L ife  Insurance 
funds. The sa fe  investm ent o f  L ife  In 
surance fu n d s is guaranteed by  ou r m ost 
prod uctive  fa rm  lands, our hom es, our 
business real estate, ou r ra ilw ays and 
pu blic  u tilities. L ife  Insurance p o licy 

holders are in rea lity  a vast arm y o f  
p rop erty  ow ners, p rop erty  ow ners o f  the 
v ery  cream  o f  our nationa l w ealth. In  
these days o f  uncerta in ty  as to the place 
o f  cap ita l in the schem e o f  things, it is 
w orth  a great deal to our nation  that 
through  L ife  Insurance so m any people 
have an active, personal, financial in ter
est in  the p rod u ctiv ity  o f  our capital.

I f  we can but capture som e o f  that 
sp irit, that business in itiative , that cou r
age w hich  is resu lting  in present-day 
progress, cap ita lize  it and value it, and 
then sa feguard  it fo rever , then to that 
extent w ill we be bu ild ing  a nation with 
L ife  Insurance policies.

O f course, it is a lw ays hard to apply  
national problem s to our daily  
w ork. The issues are so stu 
pendous, the figures so large, 
that it seem s im possible to fit 
ourselves in to the scheme.

The Total Invested
I  rem em ber once hearing a 

learned man lecturing on astron
om y. H e had ju st developed  
the fa c t  that the sun was slow ly  
coo lin g  and, a fte r  the ap p li
cation  o f  certa in  form u las and 
calcu lations, gave his op in ion  
that a fte r  five m illion  years the 
earth w ould  becom e so cold  
that no fo rm  o f  life  w ould  be 
longer possib le. A t  this poin t 
a little  m an at the rear o f  the 

room  ju m p ed  up in  som e excitem ent.
H e said, “ P rofessor, w ould you  mind 

repeating  how  long  it w ill be b e fo re  p e o 
ple w on ’t be able to live on  the earth 
any m o re ? ”

“ F ive  m illion  years.”
“ Oh,”  he gasped  in  re lie f, “ I  thought 

you  said one m illion  years.”
In  the same w ay  it is hard to get a 

persp ective  on our seventy-five b illion  
dollars o f  L ife  Insurance in fo r ce  in the 
U nited States, fo r  this is a stupendous 
am ount o f  m oney and alm ost beyon d  our 
conception .

B ut ju st f o r  a m om ent th ink o f  this 
enorm ous sum in term s o f  our every -day  
life . Think o f  the hom es this L ife  In 
surance is g o in g  to keep in com fort. 
Think o f  the fo o d , the clothes, the con-
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A  Vast Army
“W e  are building a nation with life insurance poli

cies because life insurance enables so many people 
to take a cooperative part in our economic life 
through the investment of life insurance funds. The 
safe investment of life insurance funds is guaranteed 
by our most productive farm lands, our homes, our 
business real estate, our railways and public utili
ties.”
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The Doorway to Opportunity
Leads to

Northwestern National’s 
Superior Equipment

1. Non-medical

2 . Substandard Service

3. Group Insurance

4. Salary Savings

5. Low Ratio of Rejec
tion (less than 2% )

6 . Liberal D i s a b i l i t y  
Clause

7. Age Limits— birth to 
age 65

8 . Participating a n d  
non-participating

9. M a i l  Advertising 
Service

Every convenience that modern 
life insurance affords given 
to agent and policyholder

North w estern  National
LIFE INSURANCE COMPANY

Minneapolis.Minn.
STRONG L IB E R A L

venienees it is going- to purchase. Think 
o f  the m ortgages it is go in g  to w ipe out. 
R eflect on the co m fo rt and happiness it 
is go in g  to g ive  m en and w om en in the 
d eclin in g  years o f  their  lives.

A n d  there are in d irect benefits as well. 
L ife  Insurance is help ing  to m ake us a 
nation  o f  hom e ow ners. I t  is adding to 
the years o f  our lives and o f  com panion 
ship o f  our loved  ones through  its health 
education . I t  is teach ing  us to live sane, 
healthy lives b y  encouraging habits o f  
th r ift  and econom y. I t  is edu catin g  us 
to lay  aside in the years o f  p rosp erity  
fu n d s f o r  the years beyond. I t  is m ak
ing  A m erica  not alone the richest nation  
in the w orld  in  the p o in t o f  resources, 
but also the richest in p o in t o f  fa m ily  
protection  and com fort.

A fte r  all, when we scratch  som e o f  the 
g ilt and tinsel o ff  our lives we find that 
people  the w orld  over  are fa ced  w ith  the 
same com m on problem s o f  liv ing. The 
indiv iduals o f  all nations need fo o d  and 
cloth ing, shelter in  old  age, and burial 
a fte r  death. T hey are all striv in g  to edu
cate th eir  children , to  p rov id e  f o r  their 
fam ilies and to  hand on  som ething to 
posterity .— From address before Cleveland 
Underwriters Association.

Becomes Agency Supervisor
L eR oy  W . S ecor has been ap poin ted  

agency  supervisor o f  the G reat W estern  
Insurance C om pany, succeeding G eorge 
C. M artin , resigned, it was announced by  
W . G. Tallm an, president.

M r. M artin  resigned to again take 
charge o f  the com pany ’ s agency  in  south 
ern C a liforn ia . H e cam e to the home 
office in  D es M oines sh ortly  a fter  the 
death o f  H en ry  B. H aw ley , fou n d er  o f  
the com pany.

M r. Secor, Avho has been m anager o f  
the com pany c ity  agency, w ill continue 
to have charge o f  the loca l agency, and

w ill d irect his supervisor w ork  agencies 
from  an office in  the hom e office, it was 
announced.

Heads Southern Surety
N orm an R. M oray, v ice  president and 

general m anager o f  the H a rtfo rd  A c c i
dent & In dem n ity  Co., recogn ized  as one 
o f  the successfu l ou tstanding casualty- 
surety  executives in the coun try , has re 
signed to becom e president o f  the Sou th 
ern S urety  Co. M r. M ora y  w ill becom e 
a d irector  and a m em ber o f  the executive 
com m ittee o f  the M issouri State L ife  
Insurance Co., and w ill be president o f  a 
substantial l ife  insurance com pany to be 
organized  by  the same financial interests.

This deal has been arranged by  K id d er, 
P eab od y  & Co., and by  C aldw ell & Co. 
o f  N ashville, Tennessee. The arrange
m ent is unique in that it is the first tim e 
that the financial in terests o f  the coun try  
have fo rm a lly  entered the insurance bu si
ness on a broad  plane, and w ith strong 
financial back ing  fo r  the fu tu re  program .

To Increase Capital
A  sp ecia l m eeting o f  the shareholders 

o f  the N ation al S urety  Co. has been 
ca lled  fo r  O ctober 10th, to take action  on 
several recom m endations suggested re 
cen tly  by  the board  o f  d irectors. The 
board  has p roposed  to reduce the par 
value o f  stock  fro m  $100 to $50 per 
share, issuing tw o shares o f  par $50 fo r  
each $100 par now  held. T hey also re c 
om m end that the capita l o f  the com pany 
be in creased  fro m  $15,000,000 to $16,- 
000,000.

Agency Meeting
The annual agency  convention  o f  the 

Cedar R ap ids L ife  Insurance C om pany 
w ill be held at the hom e office on N ovem 
ber 9th. Ja y  G. Sigm und, v ice  president, 
is in charge o f  the p rogram  and enter
tainm ent features.

-----------------------------------------------------JO H N  H A N C O C K  S E R IE S ----------------------------------------------------

I f  w e  w e r e  o n  th e  “ firing- l in e ”  w e  c e r t a in ly  w o u ld  in v e s t  a t w o  
c e n t  s t a m p  t o  fin d  o u t  a ll th a t  w e  c o u ld  a b o u t  a n y t h in g  th a t  m ig h t  
a d d  t o  o u r  y e a r ly  in c o m e .

G R O U P  S E R V I C E
T h e  s e r v ic e  e x te n d e d  t o  th e  f ie ld  b y  th e  J o h n  H a n c o c k  G r o u p  

D e p a r t m e n t  a l o n g  th e s e  lin e s  is w e l l  w o r t h  y o u r  a t te n t io n .
T h e r e  a re , at th is  m in u te , p r o m is in g  le a d s  f o r  G r o u p  I n s u r a n c e  

in  y o u r  o w n  o f f ic e .
M a y  w e  p o in t  th e  w a y  t o w a r d s  t u r n in g  th e m  in t o  m o n e y ,  a n d  

h e lp  y o u  to  d o  i t ?  W e  h a v e  d o n e  it f o r  o th e r s .  W e  c a n  d o  it f o r

yOU ' A D D R E S S  I N Q U I R Y  B U R E A U

A s s e t s ........................................$451,006,878

Reserves and all 
Liabilities ............  415,000,775

Surplus Assets . . . .  36,006,103

---------------------------------------  S IX T Y -F IV E  Y E A R S  IN  BU SIN ESS

or Bo s t o n . M a s s a c h u s e t t s

197 Clarendon St., Boston, Mass.
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Joins Northwestern 
National Life

W . F . G rantges, fo rm er  first v ice  p resi
dent and general m anager o f  the In ter 
national L ife  Insurance Co., has been 
ap poin ted  agen cy  d irector  o f  the N orth 
w estern  N ational L ife  Insurance Co. o f  
M inneapolis and has assum ed his new  
duties. H e had p rev iou s ly  been offered 
and ten ta tive ly  a ccepted  a v ice  p res i
d en cy  in the agency  departm ent o f  the 
M issouri State L ife . H ow ever, he leaves 
St. Lou is w ith  the best w ishes o f  P res i
dent H illsm an  T aylor, o f  the M issouri 
State L ife , as his arrangem ent w ith that

T ou, T oo, Are 
Interested

W . F. GRANTGES

com pany w as su b ject to  cancellation  
should he receive a better offer f o r  his 
services fro m  another life  insurance 
com pany.

Several other fo rm e r  In ternational 
L ife  agency  m en have already fo llo w e d  
the G rantges to the N orthw estern  N a
tional L ife . These include F ran k  K e e 
nan, assistant d ire cto r  o f  agen cies ; Guy 
C ollard , C leveland, d iv is ion  m anager fo r  
Ohio and In d ia n a ; A . S. M addox , W a sh 
ington , D. C., E astern  d iv is ion  m anager, 
and H . G. Neal, state superintendent fo r  
Indiana. H . B. K eck , fo rm e r  general 
agent at Chicago, p rev iou s ly  had gone 
w ith N orthw estern  N ational L ife . A ll 
have been g iven  sim ilar p osition s w ith 
the M inneapolis com pany.

New Des Moines Company
A new  insurance com pany, the W e s t

ern F ire  & M arine, has recen tly  been 
in corp orated  in  D es M oines, IoAva. The 
new  com pany has an authorized  cap ita l 
stock  o f  $200,000, and was started  b y  a 
grou p  o f  D es M oines and Iow a  insurance 
m en. The officers are J a y  A . K in g , p res i
dent ; I. C. E dm onds, v ice  president, and 
D. O. M illigan , secretary -treasurer. The 
com pany is authorized to operate in Iow a  
and surrounding states.

^ O U  are vitally inter

ested in the property 

listed w ith  you  as security. 

P ro p e r ty  ca rry in g  Iowa 
Flational Fire Protection  
is dou bly  secured in event 

o f  disaster. R e co m m e n d  

Iowa J\[ational Fire cov er

age to your clients.

I

T h e  T a ll G r o w n  
C o m p a n y  

in  t h e
T a ll C o r n  S t a t e

------------- -------------------------- --- ------------------------------------------------------ ;—

Io w a  N a t io n a l
Fire Insurance Company

DES MOINES

Fire, Lightning, Tornado, Autom obile >
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In  D em ocratic  Cam paign
F o r  the second tim e R ogers C aldw ell 

has been ap poin ted  to d irect finances fo r  
the D em ocra tic  national and state cam 
pa ign  this fa l l  in Tennessee. M r. C ald
w ell is president o f  R ogers C aldw ell & 
Com pany, w hich  con trols  the M issouri 
State L ife , the In ter-S ou th ern  L ife , and 
the Southern  Su rety  C om pany o f  N ew  
Y ork .

A irp lan e  R atings
The E qua lity  L ife  A ssurance S ociety  

announces a change in ratings fo r  p er 
sons who take trips as passengers in a ir 
planes. W h ere  the num ber o f  flights

taken are sm all and fo r  short distances, 
there is no increase in rate. In  cases o f  
consistent fly ing  an av iation  annual extra 
prem ium  is charged o f  $2.50 per $1,000 
to $25 per $1,000. The extra prem ium , i f  
charged, w ill o f  course v a ry  w ith  the 
am ount o f  fly ing  done.

B ecom es S ecretary

G eorge W . W ells , Jr., M innesota state 
insurance com m issioner, has accepted  an 
appoin tm ent as secretary  o f  the N orth 
w estern N ational L ife  Insurance C om 
pany  o f  M inneapolis to  succeed M aurice
V . Jenness, recen tly  resigned , accord in g  
to an announcem ent by  O. J. A rn old ,

president o f  the com pany. M r. W ells, 
w ho is also state fire m arshal and a 
m em ber o f  the state securities com m is
sion, w ill relinqu ish  all his state duties 
as soon  as he can be relieved  to assume 
his new  p osition . H is term  o f  office as 
insurance com m issioner w ould  have ex
p ired  F ebru ary  28, 1929.

M r. Jenness, w hom  M r. W ells  succeeds 
as secretary , continues his association  
w ith  the com pany, but in the agency  field 
as a life  underw riter. H e w ill specia lize 
in business insurance and life  estates, 
op eratin g  through  the W h ite  & Odell 
A gen cy , Inc., state agents fo r  M innesota. 
M r. Jenness is m aking this change w ith 
the expectation  that the greater freedom  
and ou td oor  life  w hich  he w ill en joy  in 
the p erform an ce  o f  his new  duties will 
im prove his health, w hich  has not been 
good  f o r  the past tw o years.

Publish New Book
“ A gents E arn ings— a study o f  the rela

tive earnings o f  soliciting  agents and gen
eral agents”  is the title and subtitle o f  
a  new book  o f  eighty pages, now  being 
published b y  the Bureau o f  A gen cy  
A nalysis, Philadelphia. The author is 
M . A . L inton, vice president o f  the P rov i
dent M utual L ife .

M r. L in ton ’s latest study o f  the relative 
earnings o f  soliciting agents and general 
agents discusses in a nontechnical, p o p u 
lar m anner some essential features o f  the 
two types o f  service. The fo llow in g  titles 
from  the table o f  contents indicate the 
subjects discussed:

The Solicitin g  A gen t’s Incom e.
P relim inary Considerations fo r  General 

A gen cy  W ork .
The Incidence o f  General A gen cy  In 

come.
F in an cing  the E arly  Years.
Uses fo r  Capital.
Personal P roduction  b y  a General 

A gent.
The C ollection Fees on Old Business.
The N ature o f  General A gen ts’ R e 

newal Com missions.
The E xpense A llow ance and F irst 

Y ea r ’s O verriding M argin.
Term inal Equities.
A g en cy  Forecasts.
The Im portance o f  Q uality Business.
L arge Personal P roducers as General 

Agents.
The Future o f  the General A gen cy  Sys

tem.
The p u rpose o f  the book  is to help men 

in the field and in  home offices to  a better 
understanding o f  the w ay the general 
agency system operates. I t  discusses the 
qualities that a prospective  general agent 
should possess and the possib le am ount 
and distribution o f  his incom e as com 
pared  with the incom e fro m  personal 
business. I t  shows how  cooperation  o f  the 
agency and actuarial departm ents can 
y ield  results that are useful to all con-

One Billion
— Plus

Missouri State Life Now Largest Life 
Insurance Company West of the 

Mississippi River

W ITH more than one billion, one hundred 
forty million dollars of life insurance in 

force, the Missouri State Life now ranks 14th 
among the more than 350 Legal Reserve Life 
Companies of the United States. It is the largest 
life insurance company west of the Mississippi 
River.

The Company writes all forms of modern, up-to- 
date protection—Life, Accident, Health, Group 
and Salary Savings insurance.

Splendid openings for progressive men.

MISSOURI STATE LIFE
INSURANCE COMPANY

H L lsm an  T ay lor , President H om e O ffice , St. L ou is

Life

Accident -  Health 
G roup

M is s o u r i  S t a t e  L if e  I n s u r a n c e  C o . 
S t . L o u is

S en d  m e y o u r  A g e n c y  p ro p o sa l

Name........................................................ ................

Address......................................................................
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cerned. I t  discusses certain features o f  
the general agency  plan  as com pared with 
the salaried m anager plan.

F ollow in g  the nontechnical presenta
tion  is a reference section containing 
tables fo r  direct reference and tables that 
m ay be used by  the actuary in m aking up 
the agency  forecasts discussed in the text.

A Battle of Giants
W h a t is described as a trunk line bat

tle is now  apparently  im pending between 
the so-called  eastern roads. Those that 
are chiefly involved are the N ew  Y ork  
Central and the Pennsylvania groups, the 
question being  whether the fo u r  system 
or  five system plan  fo r  d iv id ing  the New 
Y ork -C h icago  territory  shall be adopted. 
In  the nature o f  the case, it is a highly 
technical issue on which the judgm ent o f  
the average man is not likely to be p a r
ticu larly  good , and, it must be adm itted, 
one in which the general pu blic  interests 
o f  the country  are n ot so im m ediately in 
volved  as to make p la in  exactly  what 
w ould be the effect o f  either scheme.

Those who are chiefly involved in the 
m atter are the stockholders and m anagers 
o f  the several roads and the prom oters o f  
the conflicting  m erger p ro jects . O f 
course, in  the long  run, what is done now 
will v ita lly  affect the public interest, even 
though there be no change in rates or 
public convenience fo r  the im m ediate 
present. The consolidation  or  system a
tization o f  the roads w ill, in the long  run, 
influence the developm ent o f  the terri
tories which they serve and w ill be a  fa c 
tor o f  far-reach in g  econom ic im port. 
Decades p robab ly  w ill have to pass before  
the result o f  such readjustm ents can be 
com pletely  understood.

The railroad question as thus put, has 
also a fundam ental and vital bearing upon  
the w elfare o f  this port. V arious meth
ods o f  regrou p in g  the roads w ill have 
varyin g  readjustm ents o f  term inal fa c il
ities. I t  is these in which the N ew  Y ork  
public is p ro fou n d ly  concerned. They ap 
parently  have not figured thus fa r  at all 
in any o f  the negotiations, so fa r  as the 
com m unity knows. O f course, the In ter
state Com m erce Com m ission keeps its 
hands off and w aits f o r  some “ concrete 
p rop osition ”  (i. e., one that is practically  
an accom plished fa ct, except as to  details) 
to be brought before  it and “ argued.”

The p u blic  certain ly  needs some means 
o f  “ sitting in ”  at these negotiations. A t 
present it  seems to have none whatever, 
in  a local o r  a national sense.— F rom  
Chicago Journal of Commerce.

T hat is the b itterest o f  a ll— to w ear the 
yoke o f  ou r ow n w ron g -d o in g — E liot.

The p ow er  o f  associa tion  is stronger 
than the pow er o f  bea u ty ; th erefore , the 
p ow er o f  associa tion  is the p ow er  o f  
beauty.-— R uskin .

$
'T he Company of Co- operationAbsolutely Dependable

Many things go to make up a thoroughly de
pendable life insurance company.

1 .  F in a n c ia l s tr e n g th .

2 .  R e la tio n s  w ith  p o l ic y h o ld e r s .

3 .  R e la tio n s  w ith  a g en ts .

4 .  M e a s u r e  o f  its s e r v ic e .

In all of these “ The Company of Co-operation”  
is a b s o lu te ly  d e p e n d a b le .

You can’t ask for more and we would not offer 
you less.

Des Moines Life and Annuity Company
J. J. Shambaugh, Pres.

Des Moines, Iowa

Can Use 10 to 15 Additional Bank 
Agencies and Make Liberal Earnings

for Them.
W R I T E  U S

Can also Use Two or Three Insurance
Salesmen.

REFERENCES—■Any Des Moines Bank
J. A. BLUM, General Agent

G uaranty Life Insurance C om p an y
416 Iowa National Bank Building 

Des Moines, Iowa
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C b a n £ e r s  (~ W a n  t s

This department o f  TH E N O R TH W E STE R N  B A N K E R  is to 
assist subscribers in obtain ing goods or service hard to find.
It  is free to subscribers. To non-subscribers the charge is 
five cents per word. Use it. A S K  US, as we can tell you 
where to buy anything you  need in your bank or fo r  your 
bank. T E L L  US, as your “ w an t”  w ill be published under 
the above heading free o f  charge. In answering classified 
advertisem ents which have key numbers please enclose a 
two-cent stamp. This is used to forw ard your letter.

Tell
I U j v
\  * /

P osition  W anted— B anker o f  F innish 
nationa lity  seeking position  w ith  a good  
bank, in a H igh  School tow n, anyw here 
northw est or w estern  states. Ten y ea rs ’ 
active experience as m anager o f  a  good  
sm all tow n  bank; now  president o f  the 
bank. Several years m ercantile  exp eri
ence; raised on a fa rm . A g e  33 years, 
m arried. Good referen ces . E n joy in g  
good  support o f  the com m unity  in present 
position , but children  requ ire H igh  School 
soon, so w ish  to change. A ddress No. 
3052, care N orthw estern  Banker— 8-9.

W anted— A  youn g  m an around 30 years 
o f  age as cashier o f  a bank w ith  $300,000 
deposits in a tow n  o f  800 in S. E. Iow a. 
State experience and sa lary  w anted in 
first letter w ith photo. A ddress N o. 3060, 
care N orthw estern  Banker— 10-11.

A  F ine Set o f  Bank F ixtu res m ade by  
The A rtm eta l M fg . Co., o f  Jam estow n, 
N ew  Y ork . Steel doors, steel cabinets 
and draw ers under counters. M arble 
fron ts to  counters— an ornam ent to  any 
bank. H ave ph otographs. A ddress No. 
2993, N orthw estern  Banker— 9-10.

P osition  as A ssistant Cashier o f  a fa ir  
sized bank w anted. E leven years o f  bank
ing experience. F am iliar w ith insurance 
w ork, p ostin g  m achine and typ ew riter  
and bookkeeping. T w en ty -e igh t years 
old, single, Scandinavian. Can g ive best 
o f referen ces . A t  present em ployed. A d 
dress N o. 2999, N orthw estern  B anker—  
9-10.

W anted— Iow a bank stock. W e are in 
terested in buying  either the control o f, 
or a substantial in terest in, progressive  
and w ell m anaged Iow a banks. A ddress 
N o. 3062, care N orthw estern  B anker—  
10- 11.

P osition  W anted— Single m an, 29 years 
old. P rotestant. N ine y ea rs ’ state bank
ing  experience. A lso  experience in bu y
ing and selling  bonds. A t  present em 
ployed as cash ier b y  reorgan ized  bank 
in tow n o f  300. D esire to locate in la rger  
place w here there is fu tu re . Can invest, 
also fu rn ish  referen ces. A ddress N o. 
3 0 2 7 -9 -1 0 .

P osition  W anted— B y you n g  m arried 
m an, h igh  school and business co llege  
graduate, as bookkeeper or assistant cash 
ier. E igh t years general banking exp e
rience. B est o f  referen ces . A ddress N o. 
3055, care N orth w estern  Banker— 9- 10- 
11.

W anted— P osition  in bank or fa rm  loan 
office in tow n o f  2500 or m ore by  youn g  
m arried  man. P rotestan t; 37 years old ; 
18 y ea rs ’ banking experience, 13 years 
as cashier in m y last position . B anking 
record  clean. W ould  consider cashiership 
o f  coun try  bank. A ddress N o. 3056, care 
N orthw estern  B anker— 9-10.

W anted— Y ou n g  m an w ho has the fo l 
low in g  qualifications: B anking exp e
rience in Iow a ; an acquaintance am ong 
Iow a bankers; a reasonable degree o f 
sales ability , to  represent a w ell estab
lished financial house selling short tim e 
securities to  Iow a  banks. State sa lary 
desired. A ddress N o. 3064, care N orth 
w estern  B anker— 10.

W anted— P osition  as cash ier or  assist
ant cash ier in good  country  bank. Seven 
years o f  good  banking experience. F a 
m iliar w ith  all lines o f  country  banking. 
C onservative banker. T w en ty -s ix  years 
o f  age  and m arried . P rotestant. Best 
o f  re feren ces available. E m ployed  at 
present but desire change. A ddress N o. 
3002, N orthw estern  Banker— 9-10.

P osition  W anted as bookkeeper and 
stenographer by  youn g  lady w ho is a 
h igh school and com m ercia l school g ra d 
uate. N ow  em ployed  in bank. F am iliar 
w ith  postin g  m achine. A ddress N o. 3063, 
care N orthw estern  B anker— 10.

W anted—  P osition  in good  g row in g  
bank, w here opportu n ity  fo r  advancing 
is good . In real live school and church  
tow n. A g e  36, m arried  and fam ily . 
P rotestant, co llege  education . T hirteen  
years o f  steady bank ing  experience. N ow  
em ployed  as cash ier o f  sm all tow n  bank, 
changin g  on account o f  school. Could 
m ake sm all investm ent. B est o f  r e fe r 
ences. A ddress N o. 3037, N orthw estern  
Banker— 7-8-9-10-11-12.

W anted —  C ashiersh ip ; have had 21 
y ea rs ’ experience banking. B est o f  r e fe r 
ences furnished. A ddress N o. 3048, care 
N orthw estern  Banker— 10.

F or Sale— Com plete set golden  oak 
bank fixtures. V ictor  m anganese steel 
m oney sa fe, adding m achine, and other 
bank equipm ent fo r  sale reasonable. F or  
fu ll in form ation  w rite F arm ers State 
Bank, W alker, M innesota— 10.

T hey F ou nd  the D og
B reathless he dashed in to the po lice  

station  at m idnight. In  a state o f  sem i
collapse, he expla ined  that his w ife  had 
been m issing  since eight o ’c lo ck  that 
m orning.

“ W h a t ’s she like ?”  asked the stolid  
sergeant in charge. “ L e t ’s have her d e
scrip tion . H e ig h t? ”

“ I— I  d on ’t k n ow ,”  gasped the man.
“ W e ig h t? ”
The man shook his head vaguely .
“ C olor o f  e y e s? ”  dem anded the officer.
“ E r— grayish  blue, I  th ink .”
“ D o you  kn ow  how  she was d ressed ?”
“ I  expect she w ore her coat and hat. 

I ’ve ju st d iscovered  she took  the d og  
w ith  her,”  said the man.

“ W h at k ind  o f  a d o g ? ”
“ B rind le  bull terrier, w eight fou rteen  

and a h a lf pounds, fo u r  dark  blotches on 
his body, shading fro m  gray  to  white. 
H e ’s g ot a b lack ish  sp ot ov er  the righ t 
eye, w hite stub tail, three w hite legs and 
righ t fr o n t  leg  brindled , all but the toes. 
A  sm all n ick  in the le ft  ear— ”

“ T h at’ll d o ! ”  snapped the sergeant. 
“ A n y w a y , w e ’ ll find the d o g !”

Accountants
Oldest firm in Des Moines 
Call us for certified work

MUEHLE, REAM & McCLAIN
1106 C om m onw ealth  Building

Steel and Copper Engraved
S T A T I O N E R Y , B U S IN E S S  

A N N O U N C E M E N T S  A N D  C A R D S  
F or q u ality  w ork  address 

T h e  H o m e s te a d  C o m p a n y , D e s  M o in e s

Sold In Io w a by  
J . H . W E L C H  P R I N T I N G  CO.

1166-68-70  Sixth Ave., D es M oines. 
Printers, Binders, M fg . Stationers.

Just Completed and the Outstanding 
Success of the City

The Belvedere Hotel
N EW  YORK CITY

48th Street, West of Broadway 
Times Square’s Finest Hotel

W ithin convenient w alking distance 
to im portant business centers and 
theatres. Ideal transit facilities. 450 
rooms, 450 baths. Every room an out
side room— with two large windows. 
Large single rooms, size 11' 6"  by  20' 
with bath. $4.00 per day. For two, 
$5.00— twin beds, $6.00. Large dou
ble rooms, twin beds, bath, $6.00 per 
day. Special w eekly rates. Fur
nished or unfurnished suites with 
serving pantries $95 to $150 per 
month. Moderately priced restau
rant featuring a peerless cuisine. 

Illustrated booklet free on request 
CURTIS A. HALE, Managing Director
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R. E. DRISCOLL 
President

South Dakota 
B ank N ew s

Officers South Dakota Bankers 
Association

President..............................R. E. Driscoll
Lead

Vice President...............................Thomas O’Brien
Hoven

Secretary..................George A. Starring
Huron

Treasurer..............................J. C. Bassett
Aberdeen

GEO. A. STARRING 
Secretary

Starring Predicts Business 
Improvement

I N  T H E  fa ce  o f  an estim ate that the 
1928 c ro p  in South  D ak ota  w ill be 
on ly  about 71.4 per cent o f  that fo r  

last year, G eorge A . S tarring , H uron , sec
retary  o f  the South  D akota  B ankers asso
ciation , p red icted  that the general bu si
ness con d ition s over  the state w ould  be 
b etter  this fa l l  than in  1927. M r. S tar
r in g  was the p rin cip a l speaker at the 
m onth ly  m eeting  o f  the S ioux  F a lls  
cham ber o f  com m erce.

R ecen tly , M r. S tarrin g  stated, he has 
rece ived  about 180 com m unications from  
representative  com m unities w ell scattered  
over  51 counties in  South  D akota , re la 
tive  to fa l l  con d ition s as com pared  to
1927. S even ty  o f  these estim ated that 
fa rm  incom e w ill be grea ter  this fa ll than 
la s t ; 90 said  it w ill be less, w hile 14 
stated that it w ill be about the same.

“ The d is tr ic t w hich  expects an im 
provem ent covers about 15 counties, or 
about on e -fou rth  o f  the state,”  M r. S tar
r in g  said. “ In  nine counties it is esti
m ated that the fa rm  incom e this fa l l  w ill 
be about the same as last year. The rest 
o f  the state is considered  som ew hat b a ck 
w ard as fa r  as the im m ediate present is 
concerned . R ep orts com e fr o m  m any 
parts o f  the state that farm ers are still 
using last y ea r ’s crops fo r  fe e d  and h old 
in g  back  the current crops fo r  better 
prices.

“ This is s low ing  dow n business som e
what. Thanks to w in ter dairjdng, stock  
fe e d in g  operations, and oth er fo rm s o f  
d iversified  fa rm in g , fa rm  incom e in som e 
d istr icts  w ill im prove a fte r  the first o f  
the year.

“ R ep orts fr o m  170 com m unities in  the 
state show  that 60 are exp ectin g  an in 
creased fa ll trade over 1927, 60 expect it 
to be less, 'while 50 have p repared  f o r  
about the same am ount o f  business. 
S tated  differently , 112 com m unities an
ticip ate  a fa l l  trade as good  o r  better  
than last year, w hile 60 expect a d e 
crease. O f course you  w ill understand

that these estim ates cam e fro m  all sorts 
o f  com m unities, large and sm all, and that 
freq u en tly  in som e backw ard  coun ty  one 
or twro  com m unities expect fa v ora b le  bus
iness. I f  corn  m atures w ell throughout 
the state so that cattle  and hogs can be 
finished, business cond ition s are expected  
to im prove in m any parts o f  the state 
w here the im m ediate fa l l  incom e is slow . 
T oo  m uch stress cannot be g iven  to the 
g row in g  im portance o f  da iry in g  and p ou l
try  in stab iliz ing  the fa rm  incom e and the 
business o f  the state.

“ B ankers generally  throughout the 
state are op tim istic  fo r  the fu tu re  and 
are exp ectin g  a gradua lly  continued  im 
provem ent in bank ing  cond itions. One 
banker in a part o f  the state w here the 
fa l l  fa rm  incom e is consid erab ly  less 
than last year, and w here loca l m er
chants are look in g  fo r  a rath er quiet 
fa ll, says that even in sp ite o f  this he ex 
pects an im provem ent in his bank ing  con 
d itions, ‘ f o r  the reason  that banks are 
m ore conservative  and anticip ate  u n fa 
vorable conditions rather than p erm ittin g  
such cond ition s to  overtake them  unpre
pared .’ I  believe he p retty  w ell expresses 
the idea o f  bankers generally. South 
D akota  bankers are do in g  better  bank ing  
tod ay  than ever b e fo re  in the h istory  o f  
the state. T hey are d o in g  a m ore con 
stru ctive  and sound typ e  o f  banking. 
T hey are m ore than ever b e fo re  m aking 
the various d iv isions o f  the bank pay 
their w ay, instead o f ,  as in m any cases 
in  the distant past, try in g  to m ake a profit 
on one departm ent large enough to carry  
oth er departm ents along. There are 
fe w e r  banks today, w hich  m akes it p os 
sible fo r  them  to  do a better banking bus
iness wfith the fo rm e r  unhealthy com pe
tition  elim inated. There was a tim e when 
there was a considerable  am ount o f  un 
restr icted  and unreasonable com petition  
w hich  in som e cases even resu lted  in the 
establishm ent o f  ad d itiona l banks to take 
care o f  that com petitive  situation— w hich  
was not g ood . The pu blic  is finding that

its leg itim ate cred it dem ands can  be m et 
w ith the decreased num ber o f  banks, 
w hich  is m aking fo r  health ier banks.”

New Brookings Bank
A rtic le s  o f  in corp ora tion  fo r  the B ro o k 

ings C ounty Bank, B rookings, South  D a
kota, w ere filed w ith  the secretary  o f  
state recen tly  b y  G. A . M cG arraugh , W . 
Z. Sharp, P h ilo  H all, C. O. Q uail and 
L. A . Lem ert.

The new  bank w ill continue the busi
ness o f  the B rook in gs N ational Bank, 
w hich  was purchased  recen tly  by  a grou p  
headed by  M r. M cG arraugh  and M r. 
Sharp, under a state charter instead o f  
a nationa l charter.

C apita l stock  o f  the new  bank is $50,- 
000 the same as that o f  the form er 
B rook in gs N ational. M r. M cG arraugh  
w ill be president o f  the new  bank and 
w ill have active charge o f  its m anage
m ent.

Business Good
F in an cia l cond ition s are show ing a 

steady im provem ent, it is revealed by  a 
rep ort m ade by  the Lake N orden, South 
D akota , N ational bank, w hich  opened its 
d oors f o r  business J u ly  1 this year. 
D uring the p eriod  o f  several m onths the 
bank obta ined  m ore than $72,000 in de
posits. W hen  the crop  m ovem ent starts 
in earnest it is expected  it w ill not be 
m any weeks b e fo re  the deposits are m ore 
than doubled , and that w ith in  a yeear 
fro m  the open in g  o f  the bank the de
posits wfill not be less than $250,000 or 
$300,000.

Resigns
E noch  M cK a y , a fte r  m any years o f  

fa ith fu l and efficient service in  the M id 
land, South  D akota , State Bank, has 
sold his in terest to S tanton  W illou gh by . 
H is business plans have not been m ade 
pu blic. M r. W illou g h b y  w ill take up the 
duties o f  cashier when M r. M cK a y  steps 
out.

Assistant Cashier
A . R . B lankenburg o f  W a tertow n  has 

accepted  a p os ition  as assistant cashier 
in the S ecu rity  B ank o f  C lark, South D a
kota. M r. B lankenburg w as form erly  
em ployed  w ith  the W inslow-Grififin com 
p any  at W atertow n . B ob  Schm idt has 
resigned his p os ition  at the S ecurity  
Bank. M r. Schm idt has w orked  in the 
bank the past tw o and on e -h a lf years.

Two Counties Organize
The bankers o f  Su lly  and P otter  coun 

ties m et recen tly  at G ettysburg, South 
D akota , and organized  the P otter-S u lly  
C ounty  B ankers A ssocia tion  w ith  the f o l 
low in g  officers : H a rry  M . Griffith, G ettys
burg, p resid en t; M ilo  R . B row n, Onida, 
v ice- president, and Eugene H errbold t, 
T olstoy , secretary-treasurer.
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There was on ly  one bank in  the tw o 
counties not represented.

B y  unanim ous vote  the association  
adopted  the service charge o f  50c per 
m onth on all check ing  accounts w hich  
fa l l  below  a d a ily  average balance o f  
$50.00. The associa tion  also adopted  a 
service charge o f  25c p er  item  on each 
custom ers check w hich  overdraw s an ac
count. A  charge o f  25c was also adopted 
on checks n ot p a id  on account o f  lack  o f  
fu nds and w hich  are presented a second 
tim e,— such checks to be accepted  fo r  
co llection  on ly.

The m iscellaneous service charge sched
ule as recom m ended by  the South  D a 
kota B ankers A ssocia tion  was adopted

A stop at the Hotel 
Chase will assure you 
that quiet refinement 
which is invariably at
tached to homes of dis
tinction.

Located in the heart of 
fashionable St. Louis, 
o v e rlo o k in g  beautiful 
Forest Park. Five hun
dred rooms each with its 
own bath.

Unexcelled as a Conven
tion Hotel.

HOTEL CHASE
ST. LOUIS

Lindell at Forest Park

Geo. T. Thompson 
Frederic C. Skillman 
Managing Directors

as a guide fo r  m iscellaneous service 
charges.

A n oth er  m eeting o f  the associa tion  w ill 
be held in the near fu tu re  fo r  the a d op 
tion  o f  by-law s.

Consolidation
T w o o f  Y a n k ton ’s long  established fi

nancia l institutions, the F irst N ational 
B ank and the F irst L oan  and Trust Com 
pany  have been m erged, com bin in g  as
sets and new  cap ita l that prom ise to 
m ake it one o f  the strongest financial o r 
gan izations in  South  D akota .

Business was begun recen tly  in the 
quarters lon g  occu p ied  by  the F irst N a
tional Bank. The F irst L oan  and Trust 
com pany  bu ild in g  w ill be rem odeled  and 
then becom e the hom e o f  the new  con 
cern, w hich  w ill be know n as the F irst 
N ational B ank and Trust Com pany.

The F irst N ational B ank has the dis
tinction  o f  being  the first bank o f  D a
kota  territory , hav ing  been established 
in 1871.

Buys Bank Stock
The interest in the F irst N ational 

bank o f  B elle  F ou rche, South  D akota, 
held f o r  years b y  T. H . G ay, has been 
purchased by  H en ry  G. W eare , w ho is 
in terested in the F irst N ational bank o f  
S ioux  C ity  and in several banks in  the 
B lack  H ills  d istrict.

H en ry  G. W ea re  con tro ls  an interest 
in the F irst N ational bank o f  S ioux

C ity  and is one o f  the in stitu tion ’s d i
rectors. H is hom e is at Spearfish, S. D.

With Norris Bank
F red erick  B arth  went to N orris, South 

D akota , recen tly  w here he has accepted  
a p osition  in the B lackp ip e  State bank.

Leaves Sioux Falls
J. W . D avis, fo rm e r  assistant cashier 

o f  the F irst State bank o f  S ioux  F alls, 
South D akota , w ho f o r  the past tw o 
years has been connected  w ith the c ity  
water departm ent, le ft  recen tly  fo r  
W h itew ood , where he is to becom e assist
ant cashier o f  the W h itew ood  B anking 
com pany. H e was accom panied b y  his 
fam ily .

M r. D avis was fo rm e rly  connected  
w ith  the W h itew ood  bank, h aving gone 
there fro m  N ebraska. H e le ft  there in 
1919 to becom e cash ier o f  the State 
B ank o f  E llis, w here he rem ained tw o 
years and then cam e to  S ioux F alls.

Adopt Service Charge
The V erm ilion , South D akota , banks 

have decided  to ad opt a serv ice  charge, 
accord in g  to an announcem ent m ade by  
them  fo llo w in g  the annual p icn ic  o f  the 
C lay C ounty  B ankers A ssociation .

This is n ot p roposed  to be a profit 
m aking m ove o f  the banks, bu t a sm all 
charge upon check in g  accounts w ill serve 
in a m easure to  offset the expense in 
curred in handling  sm all accounts.
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The plan  was determ ined upon  rather 
than a low ering  o f  the interest rates on 
tim e deposits and savings accounts.

The serv ice  charge is in op eration  in 
about 70 p er  cent o f  the banks o f  South 
D akota .

A t  the m eeting there w ere present 
representatives fr o m  the fo llo w in g  Clay 
cou n ty  b a n k s : F irst N ational Bank, M. 
L. T hom pson, E. M . H art, T. N. H ayter, 
J . R . B rice , W . A . Chaussee, G ladys R ich 
ardson, M abel O lson and H aro ld  S m ith ; 
V erm ilion  N ational B ank, C. H . B a r
rett, G. K . B rosius, C. M . Jackson , C. 
C hristianson , E rven  M ontgom ery , and 
M rs. M ild red  G range H a m ilton ; C itizens 
B ank & Trust C om pany, M . J . Chaney, 
M orris  A . Chaney, L ester L loyd , Carl 
M allory  and P eter  O lson ; and the B ank 
o f  W akon da , Sam  Jacobson  and A . E. 
D ie fen d orf.

PROFIT OR LOSS FROM NEW 
BUSINESS CONTESTS

(C on tinu ed  fr o m  page 14)

em ployes are d iv ided  in to w hat we term  
grou ps or new  business team s, o f  w hich 
there are 45. A  captain , usually one o f  
ou r o lder em ployes, is in charge o f  each 
team . These captains have w eekly  m eet
ings o f  their grou p  fo r  the ob je ct o f  sell
ing  them  on our organization , and to 
stim ulate their in terest fo r  new  business.

“ Once each m onth the captains have a 
dinner m eeting at which reports are given 
by all the captains regarding the activity 
o f  the grou p  o r  team fo r  which they are 
responsible. N ew  prospects are discussed 
and new w ays and means o f  solicitation. 
O ur directors also have their regular meet
ings, and assist us very  m aterially in 
soliciting  new  accounts. Results that we 
have gotten  over the period  o f  the last 
three or  fo u r  years have certain ly been 
worth while. T o us they ap pear to be 
m ore effective than sixty or ninety day 
drives and then no m ore effort p u t on it 
fo r  the rest o f  the year.”

Preliminary Study Essential
W hatever method o f  obtain ing new 

business is chosen, it is evident that a 
deep prelim inary  study should be made 
o f  the entire situation before  a decision is 
reached. A  cam paign  that is good  fo r  one 
bank scarcely  can be expected to exactly 
fit another because banks d iffer just as 
individuals differ. C arefu l study o f  the 
goal to be reached and the underlying con 
ditions, together with cautious and de
liberate preparations should insure the 
success o f  any cam paign  whether it be the 
intensive or the continuous variety.

Resigns
M iss L y d ia  P eters resigned  her p o s i

tion  at the F irst N ational B ank o f  C ra f- 
ton, N ebraska, and le ft  recen tly  f o r  
Y an k ton  to a ccept a p os ition  there.
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SALMON P. CHASE, Secretary of the Treasury under LINCOLN

(the (Elmsp Rational JBattfe
of tljc (Citu of Bork

C a p i t a ] ....................................... .....  . $ 60,000,000.00

Surplus and P r o f i t s ............................  77,000,000.00
(July 2, 1928)

O FFICER S

A L B E R T  H . YVIGGIN  
Chairman of the Board

JOH N M cH U G H  R O B E R T  L. C L A R K S O N
Chairman of the Executive Committee President

SA M U E L  H. M IL L E R  
C A R L  J. S C H M ID L A P P  
R E E V E  S C H L E Y  
S H E R R IL L  SM IT H  
H E N R Y  O L L E S H E IM E R  
A L F R E D  C. A N D R E W S  
R O B E R T  I. B A R R

FREDERICK W. GEHLE 
EDWIN A. LEE 
ALFRED W. HUDSON 
JAMES L. MILLER 
BENJAMIN E. SMYTHE 
JOSEPH PULVERMACHER 
LEON H. JOHNSTON

Vice Presidents

G EO R G E E. W A R R E N  
G EO R G E D. G R A V E S  
F R A N K  O. ROE  
H A R R Y  H . POND  
SA M U E L  S. C A M P B E L L  
W IL L IA M  E . L A K E  
C H A R L E S  A . S A C K E T T

Vice President and Cashier 
W IL L IA M  P. H O L L Y

Second Vice Presidents

FRANKLIN H. GATES 
ARTHUR M. AIKEN
S. FREDERICK TELLEEN 
OTIS EVERETT 
WILLIAM H. MOORHEAD 
HAROLD L. VAN KLEECK
T. ARTHUR PYTERMAN

Comptroller 
T H O M A S R IT C H IE

H U G H  N. K IR K L A N D
J A M E S H. G AN N O N  
W IL L IA M  E. P U R D Y  
G E O R G E  H. SA Y L O R  
M. H A D D E N  H O W E L L  
JO SEPH  C. R O V E N S K Y

AMBROSE E. IMPEY 
ROBERT J. KIESLING 
LYNDE SELDEN 
THOMAS B. NICHOLS 
GEORGE S. SCHAEFFER 
J. SPERRY KANE 
GEORGE A. KINNEY

Foreign and T rust D ep a rtm en t Facilities

Dies at Blakesburg
W a lter  A begg , 60, president o f  the 

F irst N ation al B ank o f  A lliance, N e
braska, passed aw ay at his hom e at 
B lakesburg, Iow a , recently . Banks in 
A llian ce  w ere closed  during the hours o f  
the fu n era l as a m ark o f  respect.

M r. A b eg g  had been in fa ilin g  health 
fo r  som e tim e, but had n ot been con 
sidered dangerously  ill. H is son, E d 
w ard, w ho had been connected  w ith  the 
A llian ce  bank, was ca lled  hom e tw o 
weeks ago to take charge o f  the B lakes
burg  bank, and at that tim e F ran k  ac
com panied him. I t  was said that the 
fa th e r ’s con d ition  was not serious, but 
that he w ould  retire  fro m  active w ork.

M r. A b eg g  purchased  con tro l o f  the 
F ir s t  N ational B ank fo llo w in g  the death 
o f  R . M . H am pton  som e years ago, and 
had been a frequ en t v is ito r  to A llian ce.

Savings Increase
Savings in Omaha banks rep ortin g  to 

the F ed era l R eserve B ank o f  K ansas 
C ity , show ed an increase o f  $1,151,440 
over  savings at the same tim e last year, 
a ccord in g  to the m onth ly  fed era l reserve 
bulletin  fo r  this d istrict. A n  increase o f  
1,460 savings accounts w as show n. B ank 
debits (to ta l check  tran saction s) o f  
Omaha banks fo r  the five w eeks ending 
A u gust 1 also show ed a substantial gain  
over the same p eriod  in  1927.

J u ly  p rod u ction  o f  Om aha flour m ills 
was 100,717 barrels, a ga in  o f  17,920 
barrels ov er  p rod u ction  o f  82,797 barrels 
in Ju ly , last year, the rep ort says.

Sells Interest
WTill C. D ahnke has announced that he 

has sold  his in terest in  the State B ank 
o f  S tratton , N ebraska, to  L ou is Stolte, 
and he w ill confine his efforts in the fu 
ture to  serving the pu b lic  a long the line 
o f  real estate and insurance.

Ted M asters w ill becom e the new 
cashier o f  the bank.

R eceive  P rom otion
A rth u r  Jorgensen  took  up his duties 

as bookkeeper at the S ecu rity  State 
B ank o f  M askell, N ebraska, recently . 
V irg il Gee w ho has been the bookkeeper 
at the bank recen tly  resigned to accept 
the p osition  o f  assistant cash ier o f  the 
B ank o f  D ixon  C ounty.

W ith  F irst N ational
M iss Jessie H artm an  has accepted  a 

p osition  in the F irst N ational B ank o f  
G ra fton , N ebraska, m ade vacant by  the 
resignation  o f  M iss P eters.

P o lit ica l freed om  is, or ou gh t to be, the 
best guaranty  f o r  the sa fe ty  and con 
tinuance o f  sp iritual, m ental, and civ il 
freedom . I t  is the com bination  o f  num 
bers to  secure the lib erty  to each one.—  
B u lw er-L ytton .
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N e b r a s k a  
B an k  N ew s

Officers Nebraska Bankers 
Association

President.............................0. A. Smith
Tilden

Chairman of the Executive
Council.................  -Fred R. Haggart

St. Paul
Secretary............................W. B. Hughes

Omaha
Treasurer............................ Frank Boyd

„  _ Omaha
C. A. SMITH General Counsel.................J. P. Palmer WM. B. HUGHES

President Omaha Secretary

Outstanding Program
for 1928 Convention

T H E  annual convention  o f  the N e
braska B ankers associa tion  w ill be 
held O ctober 17th and 18th at the 

H ote l F on ten elle  at Omaha, w ith  a list o f  
speakers, and plans fo r  entertainm ent, 
that w ill insure the convention  being  one 
o f  the m ost su ccessfu l in  the associa 
tion ’ s h istory .

The com plete list o f  speakers as an
nounced by  S ecretary  H ughes, fo llo w s : 

C raig  B. H azlew ood , C hicago, 111., v ice  
president o f  the U n ion  Trust com pany, 
w ho w ill be presid ent o f  the A m erican  
B ankers associa tion  during the tim e o f  
the state convention .

D an  V . Stephens, presid ent o f  the 
F rem on t State bank o f  F rem ont, Neb., 
w ho w ill discuss the region a l clearing  
house as being  used in the F rem on t dis
trict.

T hornton  Cooke, president o f  the 
C olum bia N ational bank o f  K ansas C ity, 
M o., and chairm an o f  the taxation  com 
m ittee o f  the A m erican  B ankers asso
ciation , w ho w ill discuss bank taxation .

M . W . B ord ers o f  K an sas C ity , M o., 
fo rm erly  connected  w ith  the pa ck in g  in 
dustry, w ho w ill discuss coun try  buying  
o f  live stock .

F . R . Sm ith, com m issioner o f  banking 
o f  the state o f  South  D akota .

D r. 0 .  B . Sw eeney, head o f  the chem i
ca l engineering departm ent o f  the Iow a  
State college o f  agricu lture at Am es, 
Iow a , w ho w ill discuss the u tilization  o f  
cornstalks.

E. H . H . Sim m ons, president o f  the 
N ew  Y ork  S tock  E xchange, who w ill talk 
about its operations.

The com m ittee o f  Om aha w om en who 
w ill serve as hostesses fo r  the con v en 
tion, w ill com prise M rs. A . L. Schantz, 
cha irm an ; M rs. J. R . Cain, Jr., M rs. 
F ran k  B oyd , M rs. D enm an K oun tze, M rs.
C. F . B rinkm an, M rs. E . J. H oracek , 
M rs. F . E . H ov ey , M rs. H . C. N icholson , 
M rs. W . P . A dk ins, M rs. J . C. M cG urk, 
M rs. C. J. Claassen, M rs. W ill  T. Graham ,

M rs. C. W . M ead, M rs. A . L. R eed, M rs. 
L. IT. E arhart, M rs. D. P . H ogan

The open ing  o f  the convention , on the 
m orn ing o f  O ctober 17th, w ill be m arked 
by  registration , and a session o f  the 
state bank com m ittee. V is ito rs  w ill also 
be g iven  an op p ortu n ity  to go through the 
stock yards and the pa ck in g  houses o f  
the south side.

W edn esday  noon  the banks and trust 
com panies o f  Om aha and South Om aha 
w ill be hosts at a luncheon fo r  the v is it
ing bankers, at the L ive S tock  E xchange 
bu ild ing  on the south side.

The first business session w ill then be 
held, W ed n esd ay  a ftern oon , in the audi
torium  o f  the stock  exchange bu ild ing.

Thursday m orn ing and a ftern oon  bu si
ness sessions w ill be held at the F on ten 
elle. A  theater p a rty  and in form a l dance 
are on the p rogram  each evening.

Mrs. John Coad Passes
M rs. Irene Coad, w ife  o f  John  Coad, 

president o f  the P ack ers N ation al B ank 
o f  South Omaha, passed aw ay at the 
fa m ily  hom e a fter  a p ro lon ged  illness. 
M rs. C oad ’s death w as due to a trouble 
w hich  started  several m onths ago when 
she had congestion  o f  the lungs.

M rs. Coad cam e fro m  B erkeley , C ali
forn ia , in 1912 at the tim e o f  her m ar
riage. She w as prom inent in  Omaha so
c ie ty  and was a v ery  active  w ork er in 
St. C ecelia ’ s church.

S u rviv in g  are her h usband ; tw o sons, 
E rnest, o f  Omaha, John  F . Coad, the 
th ird , o f  A tlan ta , G a .; tw o daughters, 
M rs. C. A . J e ffrey  and M rs. G eorge C. 
W ig e r t ; her parents, M r. and M rs. T im o
thy D y e r ; one sister, M iss E thel D y e r ; 
three brothers, Jam es, B reen  and Joseph  
D yer, all o f  B erkeley , C a liforn ia .

Assistant Cashier
H en ry  H ov ey , son  o f  F o rd  H ovey , 

president o f  the S tock  Y ard s N ational 
B ank o f  South Omaha, was elected as

sistant cashier o f  the bank at a recent 
m eeting o f  the d irectors.

M r. H ov ey  is 25, and has been assist
ant cash ier o f  the State B ank o f  Sterling, 
C olorado, fo r  the past three years. H e 
entered upon  his duties at the Stock  
Y ard s N ational bank S eptem ber 15.

Elected President
A t a m eeting  o f  the stockholders o f  the 

Crete, N ebraska, State Bank, held re 
cently , W . S. C ollett wras elected to the 
presidency, succeeding the late Theodore
H . M iller. M r. C ollett has been the ch ie f 
m anaging officer o f  the C rete State f o r  
m ore than tw en ty  years. H e  cam e to 
Crete on F ebru ary  12, 1908, and pu r
chased a substantial in terest in the “ Old 
R e liab le ”  as the institu tion  is know n, and 
took  over  the ch ie f m anagem ent at the 
so licita tion  o f  M r. T heodore H . M iller, 
w ho desired to retire  fro m  active  w ork. 
M r. C ollett fo r  about five years previous 
w as the ch ie f ow ner o f  the F irst N a
tiona l B ank at Trenton .

With First State
M iss D oroth y  W a lk lin  has accepted  a 

p osition  at the F irst State B ank o f  Crete, 
N ebraska. D urin g  the sum m er she took  
a tw elve w eeks’ course at the L incoln  
business college.

Becomes Cashier
W ith  the election  o f  0 .  J . N elson  o f  

Genoa, N ebraska, as cashier o f  the B attle 
Creek V a lley  Bank, K in ley  F . H og re fe , 
cashier f o r  the past three years, is p ro 
m oted to the v ice  presid en cy  o f  the in 
stitution.

M r. N elson  has been em ployed  b y  the 
state banking departm ent fo r  som e time, 
his w ork  being  la rgely  w ith  the guaran 
tee fu n d  com m ission. H is w ork  at Genoa 
being com pleted, he resigned to accept 
the p os ition  offered him  b y  the H og re fes . 
There w ill be no im m ediate change in 
the personnel o f  the B attle  Creek V a lley  
bank, it is announced.

Consolidated
The B ank o f  B eaver C ity, N ebraska, 

was consolidated  recen tly  w ith  the F irst 
State Bank, w hich  assumes all liab ilities. 
The B ank o f  B eaver C ity  was organ ized  
in 1905. I t  had deposits am ounting to  
$200,000 .

The F irst State B ank has been under 
the same m anagem ent f o r  fo r ty -tw o  
years. I t  is one o f  the strongest banks 
in  this p a rt o f  the state. The consolid a 
tion  m eets the ap prova l o f  the business 
in terests o f  B eaver C ity.

County Bankers Meet
The qu arterly  m eeting  o f  the m em bers 

o f  the D euel-G arden  C ounty  Bankers 
A ssoc ia tion  was held at Chappell, N e
braska, recently . A b o u t tw enty-five bank
ers were present, representative  o f  the
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banks at Oshkosh, L isco  and Lew ellen  
and C happell, there be ing  also in cluded  
in the num ber tw o representatives o f  
C olorado banks, M r. Johnson  o f  Ovid, 
and M r. G illette, o f  Crooks. A . C. P e ter 
son, o f  Cheyenne C ounty  Bank, at L odge 
P ole , was also a v is itor  at the m eeting. 
A  dinner was served to the bankers in 
the evening, a fte r  w hich they  gathered  at 
the C happell State B ank fo r  their regu 
lar business m eeting. The next m eeting 
o f  the associa tion  w ill be held at L isco.

Back from Abroad
F . H . D avis, president o f  the F irst 

N ational B ank, o f  Omaha, accom panied 
b y  M rs. D avis, returned recen tly  from  
a three-m onth  trip , during  w hich  they 
v isited  Ita ly , Sw itzerland, A u stria  and 
F rance.

This was the fou rth  tr ip  abroad  fo r  
M r. and M rs. D avis, but their first v isit 
to  A u stria . T heir daughters, M iss E liza 
beth  and M rs. H en ry  B ohlin , w ho ac
com panied  them  to E urope, rem ained in 
the E ast to v is it fr ien d s, M rs. B oh lin g  
stop p in g  in N ew  Y o rk  and M iss E liza 
beth in  H oopston , 111.

“ One o f  the m ost im pressive things 
about the tr ip  w as the rem arkable w ay 
in w hich Ita ly  has progressed  since our 
v isit there tw o years ago,”  said M r. 
D avis. “ M ost o f  the cred it is due to 
M ussolin i. H e w orks betw een 18 and 20 
hours a day, I  understand, and he is 
m aking ev ery bod y  in  the coun try  w ork. 
There has been a m arked absence o f  beg 
gars on  this tr ip  in Ita ly  and progress 
can be noted in every  part o f  the cou n 
try . T hey are bu ild ing  fine roads.

▲ A  A  A  Ai A.

DEPOSITORS’ SUPPLIES 
W ORTH Y TO REPRESENT YOUR BANK 

IN APPEARANCE AND PROTECTION

Antique Moorish supplies are a complete 
standardized line

Prominent, well-established banks every
where issue Super-Safety Checks

Super-S afety Checks bound 
in Antique Moorish Cov

ers create an unmistakable 
impression of quality wher
ever they are seen. When 
these attractive checks and 
covers are marked with the imprint of 
your seal or building, you can be sure 
that your bank is represented in a dis
tinguished and attractive manner.

Your customer will recognize at once 
that these are no ordinary depositors’ 
supplies. But he will appreciate more 
the “service of protection” that Super- 
Safety Checks render. These attractive 
checks expose with a glaring white spot 
the first attempt to alter them with 
knife, ink eradicator or eraser. To pre
vent counterfeiting, their manufacture 
is guarded as the Government guards 
bank-note paper. They are available in 
all standard check forms— made only to 
individual order— never sold in blank 
sheets. Their beautiful tints, their crisp 
“ feel” of quality, and their delightful 
smooth surface are distinctions at once

evident. For all these superi
orities the cost of Super- 
Safety Checks is moderate.

For use with Super-Safety 
Checks there is the hand
some line of Antique Moor

ish Covers. Antique Moorish Savings 
and Commercial Pass Books, Pocket 
Check Covers, Ring-bound Customer 
Check Covers and Fillers, a complete 
standardized line, can be had in very 
attractive subdued shades of brown, 
green, red, blue and fawn. These pass 
books and check covers carry abroad the 
most favorable suggestion of dignity 
and good taste.

It will be to your advantage to investi
gate these attractive supplies. Learn 
what Super-Safety Checks and Antique 
Moorish supplies have done to build 
prestige and preference for other banks. 
Get in touch with the Todd office in your 
city. Or return the coupon directly to 
us. Bankers’ Supply Division, The Todd 
Com pany, R ochester, C hicago, New  
York, St. Paul, Denver, Dallas.

Trade-mark

Bankers’ Supply Division, THE TODD COMPANY, 1149 University Ave., Rochester, N. Y. 10-28 
State and 60th Sts., Chicago, 111.; 33 Thirty-fourth St., Brooklyn, N. Y .; 1200 Lawrence St., 
Denver, Col.; 2021 Jackson St., Dallas, Texas. (Address nearest office.)

Send me more information about Super-Safety Checks and Antique Moorish supplies.

Name of Bank-------------------------------------------------------------------------------------------1--------------------------------

Name of Officer-------------------- -----------------------------Street--------------------------------------------------------------

Town_______ ____________________________ _______ State----------------------------------------------------------------

“ In  A u stria  we were surprised to find 
alm ost a dep lorable  state o f  affairs. The 
coun try  still is su ffering m uch fro m  the 
effects o f  the w ar.”

On the tr ip  across the A tlan tic, 
aboard  the Ita lian  steam er R om a, the 
D av is ’ m et and chatted  w ith  the g over
nor o f  R om e and m em bers o f  his party  
who were return ing from  a v isit to this 
country.

“ The prin ce is a sp lend id ly  educated 
m an and spoke excellent E n glish ,”  said 
M r. D avis. “ W e  g ot v ery  w ell acquainted. 
H e and his p a rty  were quite im pressed 
w ith  their recep tion  in this cou n try .”

With Cones State Bank
H u go H olm  o f  C larks, N ebraska, has 

accep ted  a position  as bookkeeper in the 
Cones State B ank and entered upon  his 
duties. M r. H olm  is a stenographer by  
p ro fess ion  and has had som e experience 
in  banking.

Married
E m ployes o f  the F rem on t State B ank 

and the N ebraska B u ild ing  & L oan  asso
ciation  o f  F rem ont, N ebraska, assem bled 
at the hom e o f  M r. and M rs. G eorge 
M oyer recen tly  to charivari the youn g  
couple  w ho w ere m arried  at W a h oo  not 
long ago. M rs. M oyer was form erly  M iss 
F ern  D iereks and f o r  the last fe w  years 
has been em ployed  in the bank.

At Grand Island
L. A . H orn  o f  W eb ster  C ity, Iow a, has 

accepted  a p os ition  as teller w ith  the 
C om m ercial State B ank o f  G rand Island, 
N ebraska.

Remodeling
The in terior  o f  the F arm ers State 

B ank bu ild ing  o f  B lair, N ebraska, is 
being  rem odeled  and a new  coat o f  paint 
w ill be added w hich  w ill put the stru c
ture in good  cond ition .

Becomes Assistant Cashier
E. J. Tongish , w ho has been connected  

w ith  the C ornbelt L um ber Co. the past 
tw o years, has accepted  the p osition  in 
the C om m ercia l N ational B ank o f  A in s 
w orth, N ebraska, as assistant cashier, in 
p lace  o f  F ran cis  C ow ger, w hose con 
tinued ill health  prevented  him  from  
continu in g  in  the position .

Convention Speakers
C raig B . H azelw ood , v ice  president o f  

the U nion  Trust C om pany o f  C hicago 
and slated to becom e president o f  the 
A m erican  B ankers A ssocia tion  at the 
annual convention  o f  the N ebraska 
Bankers A ssoc ia tion  in Omaha, O ctober 
17th and 28th at the H ote l F ontenelle .

The list o f  speakers w as announced 
recen tly  b y  W . B. H ughes, secretary  o f  
the association . T hey fo l lo w :

Dan Stephens o f  F rem ont, N ebraska,
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banker, w ill talk on “ The R egion al C lear
ing  H ouse Id ea .”  T h orn ton  Cooke, p resi
dent o f  the C olum bia N ation al Bank, 
K ansas C ity , w ill discuss “ T axation .”  
M . W . B orders o f  K an sas C ity  w ill talk 
on  “ C ountry  B u y in g  o f  L ive S tock .”  F . 
R . Sm ith, South  D ak ota  banking com m is
sioner, w ill ta lk  on general bank ing  lines. 
D r. 0 . R. Sw eeney, A m es, Iow a , head o f  
the chem ica l engineering  departm ent o f  
the Iow a  State college, w ill tell o f  the 
u tilization  o f  cornstalks, and E . H . 
Sim m s, N ew  Y o rk  C ity, president o f  the 
N ew  Y o rk  S tock  exchange, w ill discuss 
the operations o f  his institution .

Money Returned to Banks
A s a d irect resu lt o f  the new plan  

ad opted  b y  the state guaranty  fu n d  com 
m ission  several m onths ago, under w hich  
w eakened banks com in g  in to  its hands 
are no lon ger operated  as g o in g  concerns, 
but are su b jected  to a m ore speedy p r o c 
ess o f  p rep arin g  them  fo r  receiversh ip , 
the “ bankers’ conservation  fu n d ”  created  
in 1923 is no lon ger needed and the 
m oney in it is being  gradua lly  d istribu ted  
p ro  rata  back  to the solvent state banks 
o f  N ebraska w hich  con tributed  to it.

The purpose o f  the “ conservation  
fu n d ”  at the tim e the guaranty  fu n d  
com m ission  established it b y  levy ing  as
sessm ents upon  all the g ood  banks, was 
to  p rov id e  a reservo ir  o f  cash from  
w hich  it cou ld  m ake loans to bu ild  up 
the depleted reserves o f  w eak banks com 
ing  under the con tro l o f  the com m ission. 
This plan, it was thought, w ou ld  enable 
a large p rop ortion  o f  the financially  
crip p led  in stitu tions to get back  upon  
their fee t, or at least to realize m ore 
fro m  their assets than i f  they w ere closed 
and throw n in to  receiversh ip  at once.

A s tim e w ent on, com pla in ts began to 
com e fro m  solvent banks in the same 
tow ns w here the com m ission  was op era t
ing its protege  banks, against being  
fo r ce d  to com pete w ith  that bod y  f o r  
business. The com m ission  also cam e in 
fo r  a good  deal o f  crit ic ism  w hen it un 
d ertook  to sell the assets o f  operated  
banks to oth er peop le  in the same tow ns, 
w ho w ould  ap p ly  to the state banking 
bureau fo r  charters, w hich  w ould  have 
fu rn ish ed  perm anent com petition  in 
som e tow ns w here the su rv iv in g  banks 
claim ed there was not business enough 
f o r  so m any to do business profitably .

U ltim ately , the pressure fro m  this 
source becam e so stron g  that State C om 
m erce S ecretary  B liss declined  to issue 
any m ore new  charters under such c ir 
cum stances, and the guaranty  fu n d  com 
m ission  was com pelled  to ca ll o ff several 
p rom isin g  deals that had been  in  n egotia 
tion  f o r  the sale o f  bank assets to private  
purchasers other than bankers a lready in 
business in  the same tow ns.

Such was the state o f  affairs w hich led 
the com m ission  a fe w  m onths ago to 
change its m ethods. O f late, no attem pt

has been m ade to operate  w eak banks as 
regu lar com m ercial institutions, nor to 
sell their assets to p eop le  who w anted to 
open new  banks. The plan  now  in vogue 
is to declare a m oratorium  on deposits, 
as soon  as a bank is taken over, so that 
n obod y  can  draw  ou t any m oney fo r  the 
tim e being. Then the good  assets are d is
posed  o f  as rap id ly  as possib le and the 
proceeds used in m aking a percentage 
paym ent to depositors. This is usually 
done w ithout draw ing on the guaranty  
fu nd , w hich  has been depleted to a low  
p oin t in p a y in g  o ff rece ivers ’ certificates 
as they cam e due.

The “ conservation  fu n d ”  is no longer 
needed b y  the com m ission, since it  was 
sole ly  in tended to aid in  the operation  o f  
w eak banks. T h erefore , the m oney is 
being  p a id  back  to  the surviv ing  banks 
fro m  w hom  it w as orig in a lly  collected . 
P aym ents are m ade b y  the state trade 
and com m erce departm ent, w hich  lev ied  
the assessm ents.

Annual Corn Show
A cornsta lk  sixteen  fe e t  ten a*d  one- 

h a lf inches in  height exh ib ited  by  D ave 
S u llivan  o f  E n d icott took  the cash prize  
fo r  the ta llest corn  at the fifth  annual 
corn  show  sponsored  b y  the H arbine 
B ank at F a irbu ry , N ebraska, recently . 
This p rize  stalk was nearly  tw o fee t 
ta ller than the p rize  stalk in 1923,

w hich  held the p revious record  and was 
fifteen  fe e t three and on e -h a lf inches in 
height. The second prize  w as aw arded 
Joe  Banahan, also o f  E n d icott , whose 
exh ib it was sixteen  fe e t  six  inches in 
height.

A  crow d  o f  betw een  one and tw o hun
dred p eop le  v iew ed  the m easuring and 
ju d g in g  w hich  took  p lace  at the H arbine 
Bank. P erhaps 3,000 p eop le  v iew ed  the 
exhib its at the bank. The ta ll cornstalks 
reached a lm ost to the second  story  w in 
dow s.

Enjoy Western Trip
M r. and M rs. D an Y . Stephens re 

turned recen tly  fr o m  a trip  o f  a w eek to 
the Y ellow stone  P ark  w here M r. S te
phens addressed the jo in t m eeting o f  the 
M ontana and W y om in g  B ankers A sso 
ciation . The m eeting was held at the Old 
F a ith fu l Inn. A .fter the m eeting M r. 
and M rs. Stephens spent a fe w  days see
ing the sights in the park.

W ife  : “ John , w ill you  m atch this p iece  
o f  silk  fo r  me b e fo re  you  com e hom e.”

H u sb a n d : (S u d d en ly  struck  b y  a
h ap p y  idea ) “ Oh, at the coun ter where 
the sweet little  b londe w orks ? The one 
w ith  the sou lfu l eyes and— ”

W ife  : “ N o. On second thought, I
w on ’t bother you . Y o u ’re too  tired  to 
shop  fo r  me when y o u r  d a y ’ s w ork  is 
done, dear.”

A CORDIAL INVITATION
to V isiting B ankers W h en  in O m ah a  

to Call on U s

LIVE ST O C K  NATIONAL B AN K
Union Stock Yards— Omaha

BO N DS— W rite for our list o f  carefully selected  Bonds

Complete Financial Service
N a tio n a l  B a n k  

• » 3 . Trust C o m p a n y

Omaha
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s o m e  w a y s  When
W E  HELP

b a n k s  you wish fo r

Credit
Information

Investment
Information

Foreign Banking 
Facilities

Bankers
Acceptances

Trust
Services

Purchase or 
Sale of Stocks 
or Bonds

Marketing
Information

Personal
Service y

Personal Service 
in N ew  Y ork
This bank is glad to extend 
to correspondent banks services 
considerably beyond the bounds 
of routine banking. Our Per
sonal Service Department wel
comes the opportunity to per
form the many personal services 
for which our location and con
nections fit us. Upon request 
we will gladly outline the scope 
of these services to you.

The Seaboard
National Bank

OF THE C IT Y  OF N .E ¥  Y O R K

M A I N  O FFICE: B R O A D  A N D  B E A V E R  S T R E E T S , N E W  Y O R K

Nebraska News
The McCook National Bank, o f

M cC ook , Neb., lias m ade its in terest rate 
3 per cent on tim e m oney. I t  reports 
v ery  fe w  w ithdraw als o f  tim e accounts.

F. R. Haggart, v ice  presid ent o f  the 
St. Paul, N eb., State B ank, was elected 
president o f  the H ow ard  C ounty Bankers 
association , at an organ ization  m eeting 
at D annebrog . A . C. N unkins, cashier 
o f  the Cushing State bank, was elected 
v ice  president, and H a rry  E rickson , cash
ier o f  the B oelus State bank, secretary- 
treasurer.

Secretary Hughes is continu ing  his e f 
fo r ts  to get an expression  fro m  all the 
bankers o f  the state, on  the suggestion  
that the state bank associa tion  offer a 
b ig  rew ard, o f  p ossib ly  five thousand d ol
lars, fo r  dead bank bandits. The execu 
tive coun cil had agreed that unless seven 
hundred banks w ere f o r  the rew ard, it 
w ould  not be offered . M r. H ughes re 
ports 562 have rep orted  in fa v o r  o f  the 
rew ard, 29 against, and 300 have m ade 
no return  on the question.

Henry Teigeler, president o f  the U nion 
N ational bank o f  F rem ont, N eb., died 
recently , o f  ap op lexy . H e had lon g  been 
in terested  in m any business activities in 
F rem ont, and had becom e president o f  
the U nion  N ational bank, at the tim e o f  
its consolid a tion  w ith  the aF rm ers and 
M erchants bank and the Com m ercial N a
tional bank, several years ago. The d irec
tors o f  the U nion  N ational, it is under
stood , have decided  to take no action  on 
selection  o f  a successor, until the January 
m eeting. J. H ow ard  H eine, v ice  president 
o f  the bank, w ill continue in active d irec
tion  o f  its affairs.

Dan V. Stephens, president o f  the F re 
m ont State bank, addressed a jo in t m eet
in g  o f  the M ontana and W y om in g  B ank 
ers associa tions at Y ellow stone  N ational 
park , early  in Septem ber.

Mrs. John F. Coad, w ife  o f  the p resi
dent o f  the P ack ers N ational bank o f  
Omaha, d ied  last m onth.

Guy Hoffer, one o f  the partners in the 
B u rns-P otter  com pany, investm ent b rok 
ers o f  Omaha, has d isposed  o f  his in 
terests in the firm, w hich  now  includes 
A . C. P otter  and P . P . P urdham  o f  Om a
ha and C edric P o tte r  o f  L in coln . M r. 
H o ffe r  is to locate  in Chicago.

The Omaha live stock m arket now  leads 
all the w orld  im num ber o f  live stock  
rece ip ts b y  truck , accord in g  to  figures 
fo r  the first eight m onths o f  1928. The 
rece ip ts b y  truck  w ere 1,274,337 head, 
or 60,000 m ore than w ere brou gh t to the 
m arket by  trucks during all o f  1927.
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I. E. HANSEN 
President

M in n esota  
Bank New s

Officers Minnesota Bankers 
Association

President...................... I. E. Hansen
St. Paul

Vice President..........R. W. Putnam
Red Wing

Treasurer...................T. A. Perkins
Windom

Secretary................... George Susens
Minneapolis

Assistant Secretary. .Vida Richards 
Minneapolis

GEORGE SUSENS 
Secretary

Named Secretary of Minnesota 
Bankers

GE O R G E  SU S E N S  was recen tly  
elected  secretary  o f  the M innesota 
B ankers A ssoc ia tion  at a specia l 

m eeting  o f  the coun cil o f  adm in istration  
held in  St. P aul. H e succeeds F red  P. 
F ellow s, w ho resigned  to becom e secre
tary  o f  the St. P au l A ssocia tion .

F o r  the past ten years M r. Susens has 
been a v ice  presid ent o f  the F arm ers 
N ational B ank o f  A lexander, M innesota. 
H e is a native o f  M innesota, also, h aving 
been  born  in  K a n d oyoh i county .

M r. Susens devoted  the early  years o f  
his business life  to  school teach ing. H e 
w as coun ty  superintendent o f  schools in 
D ouglas cou n ty  fo r  m ore than seven 
years, and fo r  tw o years was president 
o f  the M innesota  State S ch ool B oard  
A ssocia tion . E ven  during  his banking 
career in  A lexa n d ria , he continued  to 
hold  the office o f  president o f  the school 
board  in that city .

S ince entering  the bank ing  p ro fess ion , 
M r. Susens has been  quite prom inent in 
the activ ities o f  the M innesota  B ankers 
A ssocia tion . A n  im portan t office held 
recen tly  w ith  that organ ization  w as the 
chairm anship  o f  the associa tion ’ s com 
m ittee on bank costs and service  charges.

With First National
The F irst N ational B ank o f  M inn eap o

lis announces the appoin tm ent o f  J . J. 
M aloney  as general bank ing  representa 
tive  fo r  that institu tion  in M innesota.

M r. M alon ey  was fo rm e rly  president 
o f  the F arm ers State B ank o f  H eron  
Lake. H e has been  connected  w ith  bank 
ing  fo r  the past nineteen  years, and his 
a ctiv ities in the M innesota  B ankers A s 
socia tion  have g iven  him  a w ide ac 
quaintance throughout the state. The 
in tim acy  w ith  M innesota  banks and 
bankers should m ake him  a v ery  valuable 
m an f o r  the F irst N ational staff.

Explains Veterans Loans
The op eration  o f  the F irst V eterans 

State bank o f  St. P aul, on ly  bank o f  its 
k ind  in  existence, organized  w ith  the sole 
purpose o f  m aking loans to  w orld  Avar

A^eterans on th eir  ad ju sted  com pensa
tion  certificates, was explained  to Des 
M oines, Iow a , bankers recen tly  by  A r 
thur J. K e lly , representative o f  the 
M erchants N ational bank and the M er
chants Trust com pany  o f  St. Paul.

M r. K e lly  to ld  m em bers o f  the loca l 
c learin g  house associa tion  how  the idea 
o f  the neAV bank orig inated  in the m ind 
o f  R . C. L illy , president o f  the M erchants 
N ational bank, a fte r  that institu tion  had 
loaned m ore than $9,000,000 to Avorld 
w ar veterans in fo r ty -tw o  states o f  the 
union.

The certificates had a loan value fo r  
the first tim e Jan. 1, 1927. Since that 
tim e the M erchants N ational bank has 
m ade m ore than 80,000 in d iv idu al loans 
to veterans, and on ly  about 4,000 o f  that 
num ber have fa ile d  to  renew.

Officials Change
A  reorgan iza tion  o f  the State B ank o f  

A u rora , M innesota, w as effected  recen tly  
when A . E. Reese, w ho has been p resi
dent o f  the bank fo r  the past several 
years, resigned  as president and d irector. 
F . S. C olvin  o f  B iw abik  was elected 
president and the other officers retained, 
as fo l lo w s : J. C. Schm id, M esaba, v ice
presid en t ; L ou ise Sever, cash ier, and 
John  A . A sp ie , assistant cashier.

D irectors  are F . S. Colvin , J. C. 
Schm id, L ou ise  Sever and H u go Ivnuti. 
The institu tion  is under fu ll loca l con 
tro l and m anagem ent.

Joins Advertising Agency
The H arrison -G uthrie  A d v ertis in g  Co. 

o f  M inneapolis announces that Russell
D . M cC ord  has becom e a m em ber o f  its 
organization  in an executive  cap a city . 
M r. M cC ord  has been  prom inent in the 
new spaper and ad vertisin g  agency  busi
ness in  the northw est fo r  10 years, and 
in  his new  p osition  w ill d irect the ad ver
tising  fo r  several large northAvest firms.

Elected Club President
A t  the open ing  session o f  the E x 

chequer club o f  M inneapolis, held re 
cen tly  at the C urtis hotel, officers w ere

elected as fo l lo w s : G uy W . L aL one,
assistant first v ice  presid ent o f  the F irst 
N ational B ank, p resid en t; G. O. Lee, 
cash ier o f  the C olum bia N ational Bank, 
C olum bia H eights, v ice  p resid en t; A rv id  
A. Lund, assistant cashier M innehaha 
N ational Bank, secretary-treasurer. The 
E xch equer club is an organization  o f  all 
bank executives and m eets sem i-m onthly.

Bank Stock Sold
The entire stock  o f  the State B ank o f  

V ik in g , M innesota, w as sold  to  stock 
holders at V ik in g , and w ill be conducted  
by  a boa rd  o f  d irectors con sistin g  o f : 
A ugust P eterson , p re s id e n t; A lfre d  F ors- 
lund, v ice  p resid en t; H en ry  Sustad and 
H erm an A nderson , d irectors.

I. M . M yrbo , Avho has been cash ier since 
the bank opened as a branch  fro m  the 
State B ank o f  W arren , ov er  20 years ago, 
w ill retain  that p osition  in  the fu tu re. 
The bank is one o f  the oldest now  op era t
ing  in  that section  and has a cap ita l stock  
o f  $25,000 and w ith  deposits aggregating  
$100,000.

Meet in Spicer
The annual m eeting  o f  the K an d iy oh i 

C ounty  B ankers A ssoc ia tion  was held re 
cen tly  at the Green Lake cou n try  club, at 
Spicer, M innesota. The business session 
opened w ith P resident J . A . Johnson  o f  
AtAvater presid ing .

The in itia l business was the election  o f  
new  officers, and the fo llo w in g  w ere 
ch osen : EdAvin Selvig , W illm a r, p resi
d en t; W illia m  N agel o f  K an d iy oh i, v ice 
p resid en t; W . E . B erglund o f  P ennock , 
secretary-treasurer.

M elvin  O. G rangaard o f  the F irst N a
tiona l B ank o f  M inneapolis spoke on gen
eral su b jects  at the a ftern oon  m eeting. 
H e also condu cted  a question  b ox  on  m at
ters o f  general in terest to bankers.

A t  six -th irty  a banquet was served to 
fifty  bankers, farm ers and m erchants. 
G eorge Susens, president o f  the F arm ers 
N ation al B ank o f  A lexandria , was the 
speaker. H e  spoke on  the su bject “ B ank
ing  P o lic ie s .”  • The m eeting was a v ery  
in teresting  and instru ctive  one.

Midland 
National Bank

and

Trust Company 
%

Resources $ 2 5 ,0 0 0 ,0 0 0 .0 0

f.

M IN N E A P O L IS
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Bank Help
Thoroughly experienced 

office men and women fur
nished to the employer with
out charge.

<L
Com m ercial 

E m p lo y m e n t  B u re a u
Merchants Bk. Bldg. St. Paul

Pioneer Banker Dies
Ja y  D. U ten d orfer, fo rm er  M inneapolis 

banker and w id ely  know n in northw est 
financial circles, d ied  recen tly  in S ioux 
C ity, Iow a, a fte r  a lingering- illness, a c 
cord in g  to  w ord  rece ived  n M inneapolis. 
H e was 47 years old  and at the tim e o f  his 
death was president o f  th e  M a n u fa ctu r
ers & D ealers F in an ce  corp ora tion  o f  
C hicago.

M r. U ten d orfer  was know n as one o f  
the youngest cashiers in the state w hen 
he took  over that p os ition  w ith  the old  
M innesota  N ation al bank in M inneapolis 
at the age o f  21. P rev iou sly  he had been 
em ployed  as a te ller in the F irst N ational 
bank.

H e was born  in R ock w ell, Iow a , but 
m oved  to  M inn esota  w hen a child . H e 
was em ployed  in banks at L eSeur, H en 
derson  and G aylord  as a you n g  m an. 
A fte r  leaving  M inneapolis he becam e as
socia ted  w ith bank ing  firms in  O m aha

and S ioux  C ity. L ater  he w ent to Chi
cago to  serve as presid ent o f  the finance 
corp ora tion  and d ire cto r  o f  the old  D ear
born  State bank.

New Bank Building
D irectors  o f  the W estern  N ational 

bank, D uluth, M innesota, announced 
plans fo r  the con stru ction  o f  a bank 
bu ild in g  on  the flatiron  corn er at F i f t y -  
seventh avenue w est and G rand to cost 
$100,000. W o rk  is expected  to  start at 
once.

The decision  to go  ahead w ith  the con 
stru ction  o f  the new  bu ild in g  is in d ica 
tive  o f  the increased confidence in  the 
fu tu re  o f  W est D uluth  and p a rticu la rly  
o f  the W est D uluth  section , officials o f  
the bank poin ted  out.

The new  bu ild in g  w ill be constructed  
o f  brick , stone and terra  cotta . I t  w ill 
be tw o stories w ith  fa c ilit ie s  on the sec
ond floor  f o r  fifteen  office suites o r  three 
to five w alk -u p  reta il sales room s. The 
bu ild in g  w ill fa ce  sixty-three fe e t  on 
G rand avenue and n inety-tw o fe e t  on  
F ifty -sev en th  avenue w est. I t  w ill be 
m odern  R enaissance arch itecture and will 
be firep roo f throughout.

Meet in Duluth
D elegates to  the annual convention  o f  

the M inn esota  chapter o f  the Investm ent 
Bankers A ssoc ia tion  o f  A m erica , con 
cluded  th eir  on e-day  session in D uluth, 
M innesota, recen tly . M inneapolis bank 
ers shared la rgely  in the offices fo r  the 
ensuing year.

H . E . A tw ood  o f  the M inneapolis T rust 
com pany  was elected v ice  ch a irm a n ; H a r
o ld  W o o d  o f  the H a ro ld  W o o d  In vest
m ent com pany, M inneapolis, was re 
elected  secretary-treasurer, and Paul L ou 
don  o f  Lane, P ip er  & Ja ffray, M inneap
olis, was nam ed as a m em ber o f  the exec
utive com m ittee. A . A . Greenm an, v ice 
president o f  the N orthw estern  Trust com 
pany, St. Paul, was nam ed chairm an, su c
ceed in g  Stan ley  L. Y on ce , v ice  president 
o f  the N orthern  T rust com pany  o f  
D uluth.

The business session was fo llo w e d  in 
the a ftern oon  w ith a g o lf  tournam ent, 
w hile v is itin g  delegates and oth er v isitors 
w ere guests o f  the D uluth  bankers at a 
banquet in  the evening.

No Change in Rate
The board  o f  d irectors o f  the F ederal 

R eserve bank o f  M inneapolis , at its re 
cent m onth ly  m eeting, decided  to m ake 
no change in the bank ’ s red iscou nt rate 
on cred it advances to its m em bers in  the 
n inth  d istr ict. The rate continues at 4 ^  
p er  cent, w hich  figure has preva iled  fo r  
som e six  m onths. The fed era l reserve 
banks o f  K ansas C ity, D allas and San 
F ran cisco  also have m aintained the 4^2 
p er  cent rate, w hile those in N ew  Y ork ,

Offering 
Every Modern 
Facility

for Banking, Trust 
and Investment Service

You are invited to draw from our wide 
experience of almost four decades—to 
avail yourself of all or part of our many 
facilities.

THE NORTHERN  
TRUST COMPANY

Capital, Surplus and Undivided Profits Over $8,000,000 
Northwest Corner La Salle and Monroe Streets

CHICAGO
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C hicago, R ichm ond, A tlan ta , C leveland, 
B oston , P h iladelph ia  and St. L ou is have 
raised th eir  rate to  5 per cent. The M in 
neapolis bank ’ s d irectors, at their m eet
ing, devoted  their atten tion  to routine 
m atters.

Takes Over Bank
The F arm ers S tate B ank o f  W alk er, 

M inn., was taken ov er  recen tly  b y  the 
F ir s t  N ational bank in that c ity , a ccord 
in g  to A . J . V eige l, state bank ing  com 
m issioner.

Heads County Bankers
E. L. Letourneau, H u go, M inn., has 

been elected president o f  the W ash ington  
C ounty  B ankers association . R . F . Sta
ples o f  S tillw ater is v ice  president and 
T. F . S p reiter o f  N ew port and St. Paul 
P ark , secretary -treasurer.

County Bankers Meet
The N obles C ounty, M innesota, B ank

ers associa tion  elected  officers at their an
nual p icn ic  held recen tly  in Chautauqua 
park, the fo llo w in g  being  n a m e d : P resi
dent, E . H . N elson , E llsw orth ; v ice  presi
dent, L eo H artfield , R u sh m ore ; secretary - 
treasurer, L. A . L oosbrook , L ism ore. The 
coun ty  rangers w ere present also and 
Sheriff: E ldon  R ow e o f  W orth in gton  put 
them through  instruction .

Banker Dies
Thom as H . C onnolly , banker at D an 

vers, M innesota, d ied  suddenly at his 
hom e there recen tly . H e got up at about 
2 :30 in the m orn ing  com pla in ing  o f  pains 
w hich  he attribu ted  to an attack  o f  p leu 
r isy  but re fu sed  to have a d octor  called  
in. A  little  la ter he la id  dow n again  on 
his bed  but was strick en  w ith  a fa ta l a t
tack  o f  heart trouble. It is said he is the 
th ird  broth er to die o f  heart fa ilu re . H e 
was 62 years o f  age and had been in the 
hanking business at D anvers f o r  som e 25 
years past.

Banking Center
M ankato lays claim  to being  the ch ie f 

bank ing  center o f  Southw estern  M inne
sota.

The resources o f  its five banks tota l in 
excess o f  $12,500,000, a ccord in g  to the 
m ost recen t financial statem ents issued 
by  the banks. The deposits are ap p rox i
m ately  $11,000,000.

The resources o f  the N ational C itizens 
bank, w hich , w ith in  the p a st year, m erged 
w ith the M ankato Savings bank, tota l 
$5,826,384, accord in g  to the bank ’ s finan
cial statem ent. The F irst N ation al bank 
has resources aggregating  $4,044,839.

R esources o f  the oth er three banks are : 
A m erican  State, $1,374,800; N ational 
B ank o f  Com m erce, $1,000,000, and C om 
m ercial State bank, $282,067.

A ssocia ted  w ith  the banks o f  M ankato 
are about 200 correspon den t banks.

The M ankato banks m aintain  their ow n 
clearin g  house. M any o f  the S outhw est
ern M innesota banks c lear through  this 
c learin g  house.

In  ad dition  to the banks nam ed M an
kato supports one o f  the oldest and la rg 
est savings and loan associations in the 
state, the M ankato Savings & L oan  as
socia tion , w hose assets tota l $1,853,182, 
its financial statem ent show s. This asso
ciation  has 1,118 depositors.

P ow er is ever ready  to rew ard  those 
w ho sacrificed  prin cip le  to its suprem acy, 
and ever ready  to punish  those w ho u p 
hold prin cip le  in op p osition  to pow er.—  
H aydon .

History of School Savings
A  h istory  o f  school savings banking in 

the U nited States, prepared  by  W . E spey 
A lb ig , d epu ty  m anager A m erican  B ank
ers A ssocia tion , has been issued in b ook 
let fo rm  b y  the Savings B ank D ivision  
o f  the A ssocia tion .

F o llow in g  a survey  o f  the developm ent 
o f  school savings in F rance, B elgium  and 
other E uropean  countries, M r. A lb ig  
traces the first in trodu ction  o f  the idea 
in  the U nited States in 1882 by  Sereno 
T a y lor  M errill in the pu blic  schools o f  
B eloit, W iscon sin . A lth ough  th is first 
p lan  w as discontinued , the m ovem ent 
subsequently  took  roo t elsewhere through 
the p ersisten t a ctiv ity  o f  John  P om eroy

Save from 1 to 5 
Days in Interest

Let The Stock Yards National Bank act 
as your correspondent on the live stock 
shipments of your clients.

Our location at the Union Stock A ards 
makes it possible for us to save you from 
1 to 5 days time in settlement with interest 
at 2 per cent.

This is one of the reasons why a thousand 
banks make use of our unusual facilities.

The S t o c k  Yards  N a t i o n a l  Bank  
The Stock Yards Trust & Savings Bank

4150 S. Halsted St.
C H IC A G O , ILLIN O IS
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T ow nsend o f  N ew  Y o rk  C ity ; D ean 
H en ri T h iry , w ho is ca lled  the “ fou n d er  
o f  sch ool savings in the U nited S ta te s / ’ 
h aving in trodu ced  in  the N ew  Y o rk  C ity 
schools the su ccessfu l p lan  w hich  has 
stood  the test o f  tim e, and M rs. Sara 
L ou isa O berholtzer, w ho fo r  m any years 
was active in extending  the system  de
veloped  b y  M r. T h iry .

A s a resu lt o f  these activ ities leg isla 
tion  authorizing  or  regu latin g  the op era 
tion  o f  school savings banking system s 
has been enacted in  M assachusetts, Cali
forn ia , N ew  Y ork , Ohio, N ew  Jersey , I l l i 
nois, N evada, K en tu ck y  and Oregon, 
w hile in  states w hich  have n ot passed 
laws on the su b ject the m ovem ent is 
nevertheless also flourishing.

“ S ch ool savings system s are now  in 
operation  in  46 o f  the 48 states o f  the 
U nited S tates,”  M r. A lb ig  says, “ and an
nual deposits in each o f  seven states are

in excess o f  one m illion  dollars. In  one 
state the annual deposits are above three 
m illion  dollars, in another above fo u r  
m illion  dollars. The aggregate net an
nual savings in the United States is 
above nine and on e-h a lf m illion  dollars.

“ D espite this situation  and the fa c t  
that a num ber o f  w ell-arranged  outlines 
fo r  th r ift  teach ing have been published, 
there yet are lack ing  several fa c to rs  n ec
essary to m ake school savings banking 
reach  its h ighest usefu lness— that o f  
being  the agency  through  w hich  k n ow l
edge o f  personal incom e m anagem ent 
and o f  the m eaning and use o f  m oney 
w ill be taught generally  in the public 
schools o f  the country.

“ The m ost desirable o f  these fa c to rs  is 
that o f  p lacing , either through leg isla 
tion  o r  through  agreem ent by  the edu
cationa l associa tions o f  the various 
states, the su b ject in the course o f  study.

S ch ool savings banking is m ore than sim 
p ly  the depositing  b y  pu p ils o f  m oney. 
I t  has back  o f  it the idea o f  the social 
value o f  se lf-con tro l, o f  the develop ing 
o f  kn ow ledge o f  the m eaning and use o f  
m oney, and o f  incom e m anagem ent.”

In New Building
The F irst N ation al B ank o f  P h ilad el

phia has opened  it new  centra l offices, 
w hich have been m oved fro m  B road  and 
Sanson Streets, to  the new  22 story  bu ild 
ing at the southw est corner o f  15th and 
W alnu t Streets. The bank w ill o ccu p y  
the basem ent, g iven  over to m odern  steel 
and concrete  vau lts, w ith  sa fe  deposit 
boxes ; the m ain floor, and the m ezzanine. 
The m ain banking room s are R om an
esque in detail— w ith  a beam ed cedar 
ceilin g  enlivened Avith p olychrom e. There 
is a ta ste fu l use o f  co lored  m arble, and 
w orth y  o f  p a rticu la r  n otice  is the bank
ing  screen, o f  b ron ze— throughout w hich 
have been  reprodu ced  the designs o f  36 
different early  A m erica n  coins, in  size 
ap p rox im a tely  three inches in diam eter.

The fu rn itu re  o f  the bank ing  room s 
has been selected to harm onize w ith  the 
architecture, and is o f  w alnut. The 
ligh tin g  is p rov id ed  by  floor standards 
reflecting  on the ceiling.

To Merchandise Trust Service
W eld on  and B aldw in , Inc., is the nam e 

o f  a new  C hicago advertising  firm w hich 
w ill specia lize  in  a m erchandising  plan  
f o r  trust com panies. The im m ediate p u r
pose o f  the neAV com pany is to  in troduce 
their trust m erchandising  plan  in to trust 
com panies generally , to  fu rn ish  the tools 
and to ou tlin e the technique. The plan  
involves on ly  a sm all in itia l investm ent 
and th erea fter  the expenditures are g o v 
erned by  the return  realized.

M em bers o f  the new  firm are T heodore 
W e ld on  and H . A . B aldw in . M r. W eld on  
is a w ell-know n  financial advertising  au
th ority , f o r  several years advertising  
m anager f o r  the N orthern  Trust C om 
pany  o f  Chicago, and m ore recen tly  w ith  
W m . E llio tt G raves. M r. B a ldw in  is 
likew ise a m erchandising  man o f  re cog 
n ized ab ility  and a deep student o f  ad 
vertising . Offices o f  the new  firm are 
at 448 N orth  W ells  Street, Chicago.

THE WOMAN IN BANKING
(C ontinued  fro m  page 24) 

and life  insurance to the m eaning o f  the 
term s used in business and finance,”  said 
M iss Seely. “ W om en  are by  no m eans 
stupid  about business, but m any o f  them 
are ignorant o f  business m atters. This 
m akes them  tim id about investing  and 
system atic saving. B u t w ith the op p o r 
tun ities offered  them  tod ay  to learn 
business m ethods and term s, we shall find 
and are finding hundreds o f  them  better 
business w om en and better prosp ects fo r  
financial service every  w eek .”

The Sign on the D oor
THE sign before the door is the first step in advertising. To go 

on from that primitive step to successful and profitable adver
tising is merely a matter of multiplying the sign. The sign before 
the door is seen only when people walk past. The successful ad
vertiser multiplies that sign by putting it in everybody’s home, 
office or place of business. He puts it in so many places, so many 
times, that people hear of him daily until they cannot think of his 
line or goods without thinking of him.

CALENDAR advertising is popular because it is the most eco
nomical way of placing a sign in homes and offices where 

people live and work, keeping it there for at least a year. Based on 
the length of its service the cost of the calendar is almost nothing. 
The art calendar is the only sign that hangs itself and wins a 
“thank you.” Because of its attractiveness and utility the art 
calendar wins space everywhere that could be obtained in no other 
way.

T HE art calendar combines usefulness, attractiveness, perma
nence, persistence, exclusiveness, easy distribution, preferred 

position, no waste and a fitting remembrance for the holidays—  
all at a moderate cost.

THE THOS. D. MURPHY CO.
RED OAK . . . .  IOW A

T H E  B I R T H P L A C E  O F  A R T  C A L E N D A R S

r INQUIRY COUPON

W e would like to see the Murphy line.

1

.Bank

-City

LThe T. D. M. Co.
__________________ Buyer
Red Oak, Iowa J
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North Dakota 
B a n k  News

Officers North Dakota Bankers 
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President........................ M. C. Bachelier
Grand Forks

Vice President..................R. E. Barron
Minot

Treasurer.................................J. I. Hegge
Maddock

Secretary....................W. 0. Macfadden
Fargo

Land Bank Meeting
G reatly  p leased  w ith  the econom ic ou t

look  in N orth  D akota  as a resu lt o f  good  
crop s p rod u ced  this year, officials o f  the 
F ed era l Land B ank o f  St. P au l recen tly  
brou gh t to a close the last o f  a series o f  
five m eetings held  in  the state, in  M inot.

The m eetings, held at various poin ts in 
the state, enabled the officials o f  the in 
stitu tion  to  obta in  first hand in form ation  
con cern in g  agricu ltura l and business con 
ditions, they  reported .

C. P . K je ls tru p  o f  P arsha ll was re 
elected councilm an  to the bank fro m  the 
M inot d istrict. H e to ld  the con feren ce  
o f  secretary -treasurers o f  the various lo 
cal associa tions and oth er officials p res
ent, that he had not had a fo reclosu re  in 
his associa tion . D elinquencies in the 
paym ent o f  installm ents are o ften  fou n d  
to be due to over-appra isa ls o f  farm s at 
the tim e the loans w ere m ade, M r. K je l 
strup  declared.

Sam uel T orgerson  o f  G rand F ork s, a 
d irector  o f  the bank, to ld  o f  the recent 
reorgan iza tion  o f  the F ed era l Land B ank 
in  St. Paul. John  Sm ith o f  M andan, an
oth er d irector, spoke o f  the im portance o f  
d iversification  on N orth  D ak ota  farm s, 
and said that he had figured out that one 
cow  or one b rood  sow  k ep t on  a  fa rm  
w ould  p a y  the in terest on  a $1,000 loan.

Crop Good
N orthw est N orth  D ak ota  w ill brin g  a 

huge, varied  crop  to m arket this year. 
The p rice  fo r  the gra ins w ill be low . The 
price  f o r  the liv estock  and livestock  p ro d 
ucts w ill be high. The profits o f  fa rm in g  
w ill be considerable.

E ach  y ea r  in its ow n w ay  continues the 
trend tow ard  ba lanced  fa rm in g  and 
serves to  p rove  the soundness o f  the 
trend. This y ea r  the gra in  is y ie ld in g  
w ell. B ut the p rice  a fforded  by  the w orld  
m arket is dem onstrating  again the un 
w isdom  o f  reliance on  exclusive gra in  
farm in g . The livestock  is show ing its 
value even in this year o f  stron g  w heat 
yields.

In  the em phasis on  w heat in  the 
thought about N orth  D akota , one m ay 
ov erlook  oth er th in g s : fo r  instance, that

a l fa lfa  is y ie ld in g  in N orthw est N orth  
D ak ota— the te rr itory  in w hich  M inot 
p a rticu la rly  is in terested— 21/2 tons an 
a c r e ; that the year b y  year sw ift ly  g row 
ing  w ool c rop  brought 35 to 40 cents a 
pound and that lam bs w ill brin g  $11.00 
each ; that bu tterfa t this year has aver
aged 45 cents a pound.

The m onth ly  ad vertis in g  card  to  fa rm 
ers in N orthw est N orth  D akota  sent out 
in Septem ber b y  A rm ou r Cream eries calls 
atten tion  to the fa c t  that 10 gallons o f  
good  cream  are w orth  5 cents m ore than
17 bushels o f  good  w heat. I f  one thinks 
o f  N orthw est N orth  D akota  on ly  in term s 
o f  w heat, he m isses the p icture. A  ride 
along  the h ighw ay discloses G uernsey 
herds, H olste in  herds, bands o f  sheep, 
fields o f  sw eet c lov er  and a lfa lfa , and 
everyw here the im press o f  varied  fa rm 
in g  and diversified  incom e.

W h eat on the first thresh ing returns 
in the near v ic in ity  o f  M inot is y ie ld in g
18 bushels an acre. Som e o f  this w heat 
has taken a  12 and 13 cent prem ium  over 
the m arket. A s a ru le this year though, 
presum ably  because o f  the large am ount 
o f  ra in fa ll, the p rotein  content is not 
high.

North Dakota News
Oliver G. Holt has been  elected assis

tant cashier o f  the F irst State Bank, 
A lam o.

Vernon F. Weden has been appoin ted  
book k eeper and teller o f  the L aM oure 
State Bank.

Raymond H. Willenbring has accepted  
a p os ition  as book k eep er o f  the C itizens 
State B ank o f  L an sford .

Edward M. Graf has been  elected cash 
ier  o f  the P eop les State B ank, L inton , 
su cceed ing  A . F . H ein rich .

Wm. H. Bernent has been elected as
sistant cash ier o f  the R egan  State Bank, 
succeed ing  G. G. K lip fe l.

Clara Larsgaard has been  ap poin ted  
bookkeeper and teller o f  the S ecurity

State Bank, N oonan , succeeding  B erget 
B rabandt.

John Finnegan has accepted  a position  
as te ller o f  the C itizens State Bank, 
R ugby .

Minne A. Magnuson is n ow  assistant 
cashier o f  the State B ank o f  Souris.

A. G. Johnson has accep ted  a p osition  
as book k eeper o f  the F arm ers State 
Bank, W o lfo r d .

K. M. Alvstad has been  elected assist
ant cashier o f  the State B ank  o f  Zahl.

The Rollette State Bank reopened  re 
cently . The officers a r e : C. A . M yhre, 
p resid en t; L u d vig  A nderson , v ice  p resi
dent, and M . E . M ortenson, cashier.

The State Bank of Marion received  its 
charter and opened fo r  business recently , 
w ith  the fo llo w in g  officers in ch a rge :
J. C. A rduser, p resid en t; W . R . Jones, 
v ice  p resid en t; C. A . A rduser, cashier, 
and A . L ou ise Paulson, assistant cashier.

Reopens
The doors o f  the R olette  State B ank at 

R olette , N orth  D akota, w ere reopened  to 
the pu blic  recently .

C. O. M yhre was elected president at 
a m eeting o f  the stockholders. L u d vig  
A n derson  and M . E. M ortenson  were 
nam ed v ice  president and cashier, re 
sp ectively . D irectors elected at the m eet
ing  w ere C. O. M yhre, Charles L aughrey  
and L u d vig  A nderson .

N ew  stockh olders o f  the institu tion  are 
L udvig  A nderson , M artin  M ortenson, P. 
J. M yhre, Charles L aughrey, C. O. M yhre, 
John  E ck h o lf, John  Christianson, P aul 
Tastad, Joe  Christianson, Jam es C. 
Stutler, A lfre d  M ortinson  and John  J. 
N elson.

Stock Split Up
The D irectors o f  the N ational B ank o f  

the R epublic , C h icago, at a recent special 
m eeting voted  to sp lit the stock  o f  the 
bank in to  five shares fo r  each one share 
held, and to establish  a new  p a r value o f  
$20, e ffective  as o f  N ovem ber 1, 1928.

In  ad d ition  to  this, the d irectors also 
increased the cap ita l stock  o f  the bank 
$500,000 w hich w ill be offered  to the old  
stockholders at p ar on the basis o f  one 
share f o r  each tw elve shares o f  the new 
$20 par value stock . This w ill be e f 
fe c t iv e  as o f  D ecem ber 10, 1928, the 
purchase price  o f  the new  stock  being 
due and payab le  on D ecem ber 20, 1928.

The d irectors have also decided  to  con 
sider the ad visab ility  o f  fu rth er  increases 
in the cap ita l o f  the institu tion  at the 
end o f  each six  m onths’ period , and it is 
an ticip ated  that the grow th  o f  the bank 
w ill ju s t ify  a continuation  o f  p eriod ica l 
increases indefin itely. This is an en-
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tire ly  new  idea in  bank ing  fo r , instead 
o f  a llow ing  the need fo r  cap ita l increases 
to develop  over  a p er iod  o f  years, resu lt
ing  in a large “ m elon,”  it w ill apparently  
be the p o licy  o f  the d irectors o f  the 
R ep u b lic  B ank to increase the capital 
g radua lly  and thus keep  in step w ith  the 
grow th  o f  the bank.

H ave you  ever r igh tly  considered  what 
the m ere ab ility  to read m eans'? That it 
is the key  w hich  adm its us to the w hole 
w orld  o f  thought and fa n c y  and im agina
t io n ?  T o the com pany o f  saint and sage, 
o f  the w isest and w ittiest at their w isest 
and w ittiest m om ent ? That it  enables us 
to see w ith  the keenest eyes, hear w ith

the finest ears, and listen  to the sw eetest 
voices o f  all tim e? M ore than that, it 
annihilates tim e and space f o r  us.—  
L ow ell.

In  vain  do science and p h ilosop hy  pose 
as the arbiters o f  the hum an m ind, o f  
w hich  they  are in  fa c t  on ly  the servants. 
R elig ion  has p rov id ed  a conception  o f  
life , and science travels in the beaten  
path. R elig ion  reveals the m eaning o f  
life , and science on ly  applies this m eaning 
to the course o f  circum stances.— T olstoi.

G reat m en are those w ho see that sp irit
ual is stronger than any m aterial fo rce , 
that thoughts ru le the w orld .— E m erson

K in d ly  politeness is the slow  fru it  o f  
advanced  re flection ; it is a sort o f  hu
m anity  and k indliness applied  to sm all 
acts and everyday  d iscou rse ; it  bids man 
soften  tow ard  others, and fo r g e t  h im self 
f o r  the sake o f  o th ers ; it constrains gen 
uine nature, w hich is selfish and gross. 
— Taine.

A  w ell-em p loyed  and prosperous com 
m unity  can  bu y  and consum e. A n  ill- 
em ployed  com m unity  cannot buy and 
consum e. This is the solution  o f  the 
w hole m a tter ; and the w hole m a tter; and 
the w hole science o f  p o litica l econom y 
has n ot one truth  o f  h a lf so m uch im 
portance as this.— W ebster.

Routine Attention^ or Personal
Which Do You Prefer for 
Your Chicago Business?

There is something about Drovers Service that constantly strengthens 
old ties and gains new friends. T hat something is personal attention— 
and personal acquaintanceship.

Admittedly, your bank is more intelli
gently and more satisfactorily served 
where such service is an established 
fact.

If your bank is a correspondent of the 
Drovers, our officers have a clear pic
ture of its individual situation without 
reference to an elaborate filing system.
Close acquaintanceship and a genuine

desire to serve avoid the average routine, 
where important items might receive 
only passing machine-like attention. 
The question is, when you send an im
portant matter to Chicago, what sort 
of attention do you want— routine or 
personal?

It will receive intelligent personal atten
tion at the Drovers.

Dr o v e r s
NATIONAL BANK 
TRU5T#SA\TVQ5 BANK

Union Stock Yards * Chicago
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RAY NYEMASTER 
President

I O W A
S E G T I O N

Officers Iowa Bankers 
Association

President.................... Ray Nyemaster
Davenport

Vice president................M. W. Ellis
Charles City

Treasurer.................. E. E. Phelps
Mt. Pleasant

Secretary...................Frank Warner
Des Moines

PRANK WARNER 
Secretary

Hoover Namesake Sends in 
First Dollar

L eave it to the H aw keye state to  lead 
in everyth ing. On this page is a ph oto  
o f  y ou n g  H erbert H oov er  T ym eson, ten- 
v ea r-o ld  son o f  A lb ert Tym eson, v ice  
president o f  the C om m ercial Trust and 
Savings B ank o f  S torm  Lake, Iow a , who 
recen tly  sprang in to the lim elight b y  be
com in g  the first Iow a  contrib u tor  to the

H E RBERT HOOVER TYM ESO N

republican  state cam paign  fu n d . Y ou n g  
H erbert H oov er  T ym eson  sent $1, w hich 
he earned, to Charles A . R aw son, re 
publican  nationa l com m itteem an, w ith  a 
letter expressing  his hope that H erbert 
H oov er, fo r  w hom  he was nam ed, w ould  
be elected  president. W illis  L. Stern, 

r state chairm an, announced that this wras
the first m oney received .

“I am  10 years old, and have been 
nam ed a fte r  our next president, H erbert 
H o o v e r ,”  the b oy  w rote. “ I  have been 
run n ing  errands and m ow ing lawns, and 
I  w ant to  help p a y  the expenses o f  m ak
ing  M r. H oov er  president. I  am sending 
you  $1 o f  the m oney I  have earned.”

Iowa Buying Bonds
Som e in teresting  ligh t on current con 

d itions in the bond  business has been 
fou n d  in an extensive investm ent survey 
ju st com pleted  by  L aw rence Stern  & 
Com pany. A m on g  other things, it was 
fou n d  that Io w a ’ s apparent agricu ltural 
recov ery  has proceed ed  rap id ly  the past 
year or so and this state, togeth er w ith 
Seattle, are show n as tw o brigh t spots 
in the investm ent bu ying  field. The 
survey  included  every  state in the union 
and Canada.

Reward
The P o lk  C ounty B ankers A ssocia tion  

at a recent m eeting  unanim ously voted  
to p ay  $1,000 rew ard  fo r  the apprehen
sion and con v iction  o f  the gang  o f  bank 
robbers that held up and robbed  the 
U n iversity  State B ank o f  Des M oines on 
Septem ber 14, 1928.

Celebrate Opening
The C itizens State B ank o f  Earlham , 

Iow a, recen tly  held the open ing  o f  their 
new bank bu ild ing. Sp ecia l invitations 
w ere issued to their  custom ers and 
fr ien d s. The C itizens State B ank at 
E arlham  was organized  in  1878. The 
new bank bu ild in g  rea lly  com m em orated 
the 50th ann iversary  o f  this bank ing  in 
stitution . W . H . W illia m s is cashier, 
and A lbert R iser is president.

Meet at Crystal Lake
F o rty  bankers o f  P age County, Iow a, 

m et at C rysta l Lake near C ollege Springs 
fo r  the annual coun ty  bankers’ p icn ic  re 
cently . B esides m usic and supper, the 
p rogram  included a d iscussion  o f  “ W h a t 
Is  a G ood B ank N o te ? ”  b y  various 
bankers.

D . D. Stitt, v ice  president o f  the C iti
zens State bank o f  C larinda, W . S. F a r- 
quhar o f  the F irst N ational bank o f  
College S p rin g s ; P . M . Cadw ell, v ice  
president o f  the F irst N ational bank at 
C o in ; and J. H . Peterm an, v ice  p res i
dent o f  the P age C ounty  State bank at 
C larinda gave talks.

E . C. F ishbaugh, president o f  the S e
cu r ity  Trust and Savings bank o f  Shen
andoah, is president o f  the P age County

B ankers’ association . B esides M r. F ish 
baugh, C. W . F ishbaugh , L ester W a lters 
and F . M . S chneider attended fro m  Shen
andoah.

Leave of Absence
The board  o f  the F irst Iow a  State 

Trust and Savings bank, B u rlin gton , in 
regu lar session  recently , g ranted  a leave 
o f  absence to E m il W ebbies , president, 
w ith  sincere regret that his illness m ade 
this action  necessary. M r. W ebbies , in 
ill health  over a p er iod  o f  several weeks, 
is now  at B attle  Creek, M ich igan , in 
quest o f  returned g ood  health  and his 
associates in  the bank as w ell as his 
m any oth er fr ien d s  in  B u rlin gton  w ill 
hope that his recov ery  w ill be both  rap id  
and com plete.

E . S. Phelps, chairm an o f  the execu 
tive com m ittee o f  this banking house, 
was g iven  the pow ers that the chairm an 
o f  the board  o f  d irectors w ould  have in 
the absence o f  the chairm an. Charles 
E . P erk ins is chairm an o f  the board  but 
his various in terests m ake it necessary  
fo r  him  to be out o f  the c ity  at tim es. 
I t  is during  his absence that M r. Phelps 
w ill act in  his stead.

Banker Dies
C. Z. M ack, age 28, assistant cashier o f  

the F irst N ational bank at Clarence, 
Iow a, died in  a Cedar R a p id s hospita l 
recently , o f  abscess o f  the lungs, w hich 
developed  fo llo w in g  pneum onia. H e 
was brought hom e fro m  the h osp ita l sev
eral weeks ago and fo r  a tim e seem ed 
to be recovering , but becam e w orse and 
w as taken back  to the hospital.

Dies in Nevada
J. G. D utton , 62, prom inent banker 

and respected  citizen  o f  N evada, Iow a , 
d ied  at his hom e 1204 H  avenue, recently , 
a fte r  an illness o f  several w eeks dura
tion, du ring  w hich  tim e it was realized 
that he was g radua lly  nearing the end. 
Cancer was the cause o f  his death.

New Building
W o rk  has begun on the new  brick  and 

stone bu ild ing  o f  the F arm ers State 
B ank bu ild ing  o f  Y ale, Iow a , to be com 
pleted  and ready  fo r  o ccu p an cy  Jan 
uary  1st.

Space o f  this bu ild in g  is ap prox im ately  
44x60 fee t. I t  w ill include d irectors ’ 
room , custom ers’ room , lad ies ’ restroom , 
w ith outside door, tw o vaults, in cluding 
a firep roo f storage vau lt besides the w ork  
space and counters, w hich  w ill be e lab
orate ly  fu rn ished .

The p u blic  space o f  the bu ild in g  w ill 
have Terazzo floor w hich  w ill be v ery  
attractive .

This new  bu ild in g  is a first floor  p lan  
w ill be a firep roo f construction , bu ilt 
en tirely  o f  steel and concrete, except f o r  
the w indow  fram es, the on ly  w ood  to be 
used.
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The bu ild ing  w ill be o f  brick  w ith  w hite 
Indiana lim estone trim  w hich  is very- 
beautifu l, w ith  a huge elaborate fr o n t  
d oor  on the east.

Raise Rate
The basic rate on com m ercial loans has 

been advanced  fro m  5y2 p er  cent to 6V2 
per cent by  Des M oines banks.

T here are som e fluctuations both  u p 
w ard and dow nw ard  fro m  the new  rate, 
depending upon  the nature and am ount 
o f  the loan  and the balance carried  by  
the p rosp ective  borrow er.

The h igh  rate  on call m oney in  the 
east and the boost in the loan  rate by  
the fed era l reserve bank wTere held re 
sponsible in a large m easure by  bankers 
f o r  the in terest raise.

Locates at Jesup
Charles E arl Stew art, w ho has been 

connected  w ith  the L inn  County Savings 
bank o f  Center P oin t, since his g ra d u a 
tion  fro m  high  school 10 years ago, has 
accepted  a p osition  w ith  the F arm ers 
State bank at Jesup, Iow a.

Install Alarm
B eliev ing  that an ounce o f  prevention  

is w orth  m ore than a pound  o f  cure the 
F irst N ational B ank o f  C lear Lake, 
Iow a, has had installed  a com plete sys
tem o f  burglar alarm  and hold -up  p r o 
tection . The system  includes both  open

and closed c ircu its so that in case w ires 
are broken or cut it starts an alarm  on 
another line.

The alarm s are both  n oisy  and secret 
types so that in case it is not possible 
to start the n oisy  type at once the bur
g lars or h old -u p  m en m ay start a system  
o f  alarm s them selves and not know n any
th ing about it.

G. G. Hunter Dead
G eorge G. H unter d ied  in Des M oines 

recently . H e was 63 years old . H e was 
a w ell-know n business m an and form er 
m agazine publisher.

The deceased cam e to D es M oines in 
1896 to fou n d  the Northwestern 
Banker. H e later established the South
western B anker at K ansas City, and the 
Southeastern Banker, at A tlanta, Ga.

H e and his brother also w ere at one 
tim e jo in t ow ners and publishers o f  the 
U n derw riters ’ R eview , o f  Des M oines. 
D eceased was president o f  the Des M oines 
F ire  Insurance com pany until its con 
solidation  w ith the H aw keye insurance 
com pany, when he becam e v ice  president 
o f  the new com pany. H e also aided in 
the organization  o f  and was president o f  
the C entral Iow a  J o in t S tock  Land bank.

Heads County Bankers
J. W . Beggs, president o f  the F irst N a

tiona l B ank o f  W h itin g , Iow a, was 
elected  president o f  the M onona County

B ankers A ssoc ia tion  at its m eeting in 
M apleton  recently . H e has been in the 
banking business in that coun ty  fo r  sev
eral years, and his election  to  this office 
is a w ell deserved honor.

B esides choosing  a W h itin g  m an fo r  
president, the A ssoc ia tion  voted  to hold  
the p icn ic  in  W h itin g  next year.

D r. E . F . Junger, o f  Sold ier, was 
elected v ice  president, and E . A . Gaukel, 
o f  Ute, secretary-treasurer.

Addresses County Bankers
G rain elevators and great w arehouses 

at M ississippi r iver  crossings to  bu ild  up 
Iow a  in du stria lly  and stop  its financial 
b leed ing  fo r  the benefit o f  the east, was 
urged on  the S cott C ounty  B ankers as
socia tion  at its annual p icn ic  at the D av 
en port C ountry  club recen tly  by  H alleck
W . Seam an o f  C linton.

E v ery  ra ilroad  that runs through the 
state o f  Iow a  excep t one is dom inated 
b y  eastern in terests w ith  Iow a  unrepre
sented on the board  o f  d irectors, M r. Sea
m an declared. H e p oin ted  out how  grain  
and livestock  is hauled out o f  Iow a  and 
m illed  or bu tchered  at po in ts fu rth er 
east.

C oncentration  o f  the prod u cts o f  
H aw keye fa rm s w ith in  the state through 
the bu ild ing  o f  elevators, w arehouses and 
concentra tion  yard s w ill have a tendency  
to  d evelop  cerea l m ills, agricu ltural b y 
p rod u ct fa c to r ie s  and pa ck in g  plants on

THE

HANOVER
NATIONAL

BANK
OF THE C ITY  OF NEW YO RK

Established 1851

Capital . . . $5,000,000
Surplus and Profits . $26,000,000

W e  W ill  G  ive Y ou  
R eliable Information  

About Canada
DEVELO PM EN T B R A N C H : For
information regarding the mining 
industry of Canada, the develop
ment and supply of industrial raw 
materials available from resources 

along the lines of the Canadian Pacific Railway, 
con su lt this branch.

W e  have an expert staff continuously engaged 
in research relative to all resources including the 
examination of mineral deposits. Practical informa
tion is available concerning development opportu
nities, the use of by-products, markets, industrial 
crops, prospecting and mining.

B U R E A U  O F  C A N A D I A N  I N F O R M A T I O N :
The Canadian Pacific Railway, through its Bureau 
of Canadian Information, will furnish you with the 
latest reliable information on every phase of indus
trial and agricultural development in Canada. Our 
Reference Library, at Montreal, maintains a com
plete data service covering Natural Resources, 
Climate, Labor, Transportation Business Openings, etc., 
additional data constantly being added to keep it up to date.

CANADIAN PACIFIC RAILWAY CO.
Department of Colonization and Development 

J. S. D ENNIS, C hief C om m issioner, W indsor S tation , M antreal, Can.
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Iow a  soil, the speaker po in ted  out. H e 
w as in trodu ced  by  A . F . D aw son , bond 
executive, president o f  D aw son , H ow e & 
D aw es.

The other im portan t event on  the p ro 
gram  was the in trod u ction  o f  the w in 
n ing V ig ilan tes in the annual com p eti
tive  shoot.

To A. B. A. Convention
A  p a rty  o f  prom inent Io w a  bankers 

headed by  R a y  N yem aster o f  D avenport, 
president o f  the Iow a  B ankers’ associa 
tion, jo in ed  the bankers’ “ F a llton ic  Spe
c ia l”  at C hicago, Sept. 28th and attended 
the convention  o f  the A m erican  B ankers 
associa tion  in  P h ilad elp h ia  the w eek o f  
Sept. 30th. S tops w ere m ade in D etroit 
and N iagara F a lls  to  see the sights. E n 
terta inm ent w as p rov id ed  at both  places.

Des M oines persons w ho m ade reser
vations on  the sp ecia l w ere : M r. and M rs. 
G rant M cP h errin , M r. and M rs. L. A . 
A n drew , J. H . Sharpe, C lifford  D e P u y  
and F ran k  W arn er.

O ther Iow an s m ade reservations as f o l 
low s : M r. and M rs. E m il W eb b ies , B u r
lin g to n ; M r. and M rs. L eo J. W egm an 
and M iss E rm a W egm an, C a rro ll; M r. 
and M rs. F . C. W elch , C edar R a p id s ; 
M r. and M rs. M . W . E llis, C harles C ity ; 
M r. and M rs. I. J . Green, D a v en p ort; 
M r. and M rs. T. R . W a tts , G rand Ju n c
t io n ; M r. and M rs. W . G. C. B agley , M a
son C ity ; M r. and M rs. B . L. M cK ee, 
M u sca tin e ; C. E. Bem an, O sk aloosa ; M r. 
and M rs. G eorge Schaller, S torm  Lake.

W . A . Lane, W a te r lo o ; M r. and M rs.
E . Jones, W eb ster  C ity ; M r. and M rs. 
F red  Sm ith, C lin ton ; C. J. W eiser, D e
c o ra h ; M r. and M rs. E dm und M iller, 
W a te r lo o ; A . M . H enderson , S tory  C ity ;
F . 0 .  E verest, C ouncil B lu ffs ; F red  W ray , 
W a ter loo .

F ran k  W arn er, secretary  o f  the Iow a  
B ankers’ association , is a m em ber o f  the 
com m ittee on in v itation  f o r  the “ F a ll- 
ton ic  S p ecia l.”

Bankers Hear J. L. Mitchell
E v ery  in d ication  is that the p rice  o f  

ca ttle  w ill not drop  f o r  at least six or  
e ight m onths, declared  John  L. M itchell, 
president o f  the F irst N ational Bank, 
S ioux  C ity, at the annual p icn ic  o f  the 
M onona C ounty  B ankers A ssoc ia tion  p ic 
n ic in M apleton , Iow a , recently .

“ The p rice  o f  cattle  is h igh ,”  said M r. 
M itchell, “ and the fa rm er m ust be care
fu l that he does not p a y  too  m uch fo r  his 
feed er  stock .”

In  speaking to  the bankers, M r. 
M itchell said they  cou ld  and shou ld  be 
o f  m uch help  to the feed er. “ The banker 
m ust take a chance,”  he said. “ H e should 
loan  to the m an w ho can  stand a loss 
w ith ou t being  crip p led  financially  i f  un 
expected  reversals should com e in  the 
ca ttle  m arket. B ut he should not loan  to 
the m an w ho is not in p os ition  to stand 
a loss i f  the m arket should slum p. Y ou

know  who your m en are and you  should 
loan  accord ing  to th eir  ab ility  to w eather 
setbacks.”

“ M is-statem ent o f  fa c ts  has done m ore 
harm  to Iow a  and N ebraska banks than 
anyth ing else,”  said M r. M itchell. B y  
th is he im plied  that fa lse  propagan da 
has in m any cases ru ined banks w hich 
otherw ise w ould  have continued  on a 
sound basis.

Hold Banquet
The board  o f  d irectors o f  the Farm ers 

N ational B ank o f  W infield , Iow a, spon 
sored a banquet recently , in honor o f  
their retirin g  cashier, 0 .  L. K arsten , the

incom ing cashier, T. T. W arren , and the 
reta ined  assistant cashier, H . E . Olson.

A ll o f  the officers and their w ives, and 
d irectors and w ives, w ith  the exception  
o f  R . P . D avidson , were present.

S enator Carden acted as toastm aster 
fo r  the im prov ised  program  that f o l 
low ed. E v ery  d irector  responded  to an 
in v ita tion  fro m  the chair to  speak. E ach  
one expressed a regret that M r. K arsten  
was leaving their organization .

Dies in Air Crash
Ivan  Cobel, youn g  banker o f  B ed ford , 

Iow a , an aviator, was k illed  recen tly  in 
a plane crash at B ed ford .

T h e  d irectory  board o f  this bank meets 
regularly every  w eek, on  Tuesdays at 1 1 :0 0  

A . M ., and our directors attend.

T ogether w ith  financial resources, a bank’s 
m ost valuable asset is a strong, active, 
d irectory  board.

DIRECTORS
PAUL BEER, 

President, The Flynn Dairy 
Company 

DR. O. J. FAY, 
Surgeon

HENRY FRANKEL, 
Treas., Younker Bros.- 

Harris-Emery Co.
J. G. GAMBLE, 

Attorney
J. W . HOW ELL 

Vice Pres. Warbeld-Pratt- 
Howell Co.

J. W . HUBBELL,
Vice Pres. F. M. Hubbell 

Son & Company 
S. L. SHEUERMAN, 

Secretary, Sheuerman Bros., 
Inc.

B. F. KAUFFMAN, 
President 

B. B. VORSE,
Vice President 

L. B. BARTH OLOM EW , 
Vice President 

S. C. PIDGEON 
Secretary

rtEMBEFT
FEDERAL RESERVE^, 

S YSTEN

BANKERS TRUST CO.
B A N  K

Cor. 6th and L ocust Sts., D es M oines 
Capital $1,000,000.00 Surplus $200.000.00
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C ob e l’s plane w ent in to a ta il spin  one 
m ile north  o f  B ed ford . H e was n ot in 
stantly  k illed  but died w hile on the w ay 
to the hospital. T w o passengers were 
seriously  in jured .

The ded ica tion  o f  the m unicipal a ir 

p ort at B e d fo rd  has been indefin itely  
p ostpon ed  on account o f  the accident.

Annual Election
The annual m eeting o f  the stockholders 

o f  the State C entral Savings B ank o f

K eok uk , Iow a , was held recen tly  at the 
bank, when d irectors were elected and 
they in turn nam ed the officers. H en ry  
W . H u iskam p was re-elected  president 
and C. J. B ode was elected v ice  president 
in ad dition  to being  cashier.

The d irectors elected w ere W . A . L o 
gan, L. J. M ontgom ery , H . W . H uiskam p, 
Jam es H uiskam p, Jam es Cam eron, 
G eorge E . W eissenburger, W . N. Sage, 
Sm ith H am ill and C. J. B ode.

The officers elected  by  the d irectors 
w ere H . W . H uiskam p, p resid en t; W . A . 
Logan , v ice  president ; L. J . M ontgom ery, 
v ice  p resid en t; C. J. B ode, v ice  president 
and ca sh ie r ; L. J. W o lfe , assistant cash
ie r ; G eorge N. D uerkop , assistant cashier, 
and E. A . E bersole, assistant cashier.

The election  o f  C. J. B ode to be v ice 
president as w ell as cashier, is the cu l
m ination  o f  th irty -s ix  years o f  continuous 
service w ith  the bank. H e has served 
m ost cap ab ly  in the bank ’s affairs in this 
long p eriod .

The usual fo u r  per cent, sem i-annual 
d iv idend  w as declared.

Talks to Mortgage Bankers
D r. W . H . S tevenson, head o f  the fa rm  

crops and soils departm ent at Iow a  
State college spoke b e fore  the annual 
m eeting  o f  the M ortgage B ankers’ asso
ciation  at C leveland, Sept. 13th. D r. S tev 
enson expla ined  the land valu ation  short 
course w hich  is being  held in the spring  
at Iow a  State college. Officers o f  the 
associa tion  hope that his talk w ill lead 
to the inauguration  o f  sim ilar short 
courses in  oth er states.

Good Corn Crop
“ The corn  crop  in southern  Iow a  is the 

best I  have seen in  25 years,”  declares 
N. C. H offm an, president o f  the M urray  
State bank o f  M urray, la ., w ho was in 
D avenport on a business tr ip  recently . 
“ The y ie ld  is heavy and the quality  o f  
the crop  is v ery  g o o d .”

With Exchange State
John  Reim ers, w ho f o r  fo u r  years was 

cash ier o f  the F arm ers State Savings 
bank o f  W alnu t, Iow a , has accepted  a 
p osition  w ith  the E xchange state bank. 
Ju lius H ector, president o f  the bank, 
w ill spend the w in ter  in F lorid a .

Toy Bankers Meet
A p p rec ia tion  fo r  the co -op era tion  

show n betw een d irectors and officers o f  
banking institu tions affiliated w ith  the 
T oy  in terests was expressed by  Jam es 
F . T oy  in a talk at a banquet at H ote l 
M artin  in S ioux  City, Iow a, recently .

The banquet was included  in the p ro 
gram  o f  a tw o-d a v  m eeting o f  m anaging 
officers o f  the banks.

F orty -on e  persons attended  the ban 
quet, in clud ing  m anaging officers o f  as
socia ted  banks and d irectors, officers and

A Complete Banking Service
The Midland Bank offers exceptional facilities for the transaction 
of banking business of every description. Together with its 
affiliations it operates over 2400 branches in Great Britain 
and Northern Ireland, and has agents and correspondents in 
all parts of the world. The Bank has offices in the Atlantic 
Liners Aquitania, Berengaria and Mauretania, and a foreign 
branch office at 196  Piccadilly, London, specially equipped for 

the use and convenience of visitors in London.

AMERICAN DEPARTMENT : POULTRY, LONDON, E.C.2

MIDLAND BANK
LIMITED

HEAD O FFICE. 5 THREADNEEDLE STREET, LO N D O N , E.C .2

Hotels of Hospitality
Hotel Fontenelle--------------------------------- Omaha, Neb.
Hotel Chieftain-----------------------Council Bluffs, Iowa
Hotel Lincoln-------------------------------------Lincoln, Neb.
Hotel Rome----------------------------------------- Omaha, Neb.
Hotel Montrose------------------------ Cedar Rapids, Iowa
Hotel Capital------------------------------------- Lincoln, Neb.
Hotel Martin------------------------------------------Sioux City, Iowa
Hotel Norfolk------------------------------------ Norfolk, Neb.
Hotel Carpenter---------------------------Sioux Falls, S. D.
Hotel Cataract------------------------------ Sioux Falls, S. D.
Hotel Magnus----------------------------Cedar Rapids, Iowa

In Los Angeles 
Hotel Alexandria 
$2 up.

Operated by Eppley Hotels Company
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em ployes o f  the T oy  N ational bank, o f  
S ioux  C ity.

Out o f  tow n  bankers and the in stitu 
tions they  represent in c lu d e : H . Shoul- 
berg, v ice  president o f  the F irst N ational 
bank, A k ron , Io w a ; A . C. H auck, cashier, 
F irst N ation a l bank, A lta , Io w a ; H . 
B ischel, cashier, F irst N ational bank, A u 
relia , Io w a ; E . W . Tim m , v ice  president, 
F irst N ational bank, C harter Oak, Io w a ; 
F . A . M ieras, cashier, F irst N ational 
bank, Em erson, N eb .; R . C. B rogm us, 
cashier, F irst N ational bank, F on da , 
Io w a ; H om er M . B oy d , cashier, State 
Savings bank, H orn ick , Io w a ; R . G. K i l 
gore, F irst N ation al bank, H udson , S. D .; 
M. J. Ivuhl, cashier, F irst N ational bank, 
O sm ond, N eb .; A lb ert H . M eyer, cashier, 
F irst N ational bank, P aullina , Io w a ; F . 
S. Stegge, v ice  president, F irst N ational 
bank, R andolph , N eb .; E. H . Spiscker, 
cashier, F irst Trust and Savings bank, 
Rem sen, Iowm ; A lb ert Tym eson, v ice  
president, C om m ercial Trust and Savings 
bank, Storm  Lake, Io w a ; and C. A . Stiles, 
cashier, Io w a  Trust and Savings bank, 
Varina, Iow a .

Vigilant Vigilantes
W h en  the State Savings bank at M is

souri V a lley , Iow a, was robbed  recen tly  
the crim e m arked the sixth  o f  the k ind 
in  the state during 1928, a ccord in g  to 
Jam es R isden , ch ie f o f  the bureau o f  
identification . That con sid erin g  the gen 
eral con d ition  o f  law  observance and en
forcem en t in the U nited States, is a c ir 
cum stance w orthy  o f  com m ent. O nly six 
bank robberies in  a com p arative ly  large 
region  w here hundreds o f  financial in sti
tu tions serve 2,500,000 people.

The reason  is to be fou n d  at least in 
p a rt in the efficient organization  o f  
cou n ty  vigilantes, co -op era tin g  w ith 
sheriffs. N ot on ly  are these unknow n 
sold iers w ell equ ipped  w ith  firearm s, but 
arrangem ents have been p e r fe cte d  fo r  
th eir  notification  im m ediately  a robbery  
has been com m itted . N o m ore con v in c
ing  evidence o f  their success cou ld  be 
asked than present rates f o r  bank bu rg 
la ry  insurance, low er in  Iow a  than in 
any other state o f  the union.

With Loan Corporation
W . J. M urray, fo rm e r  v ice  president 

o f  the D es M oines N ational bank, w ho 
w ent to  southern  C a liforn ia  three years 
ago as m anager o f  the V a n  N uys branch 
o f  the C a liforn ia  bank and in O ctober, 
1927, becam e ju n io r  v ice  president o f  the 
S ixth  and G rand avenue branch  o f  the 
sam e branch  in L os A ngeles, has quit 
the banking business to enter the loan 
field exclu sively .

W o rd  received  in Des M oines is that 
M r. M urray has resigned his p os ition  in 
L os A n geles and w ill devote  all o f  his 
tim e in the fu tu re  to  his in terests in the 
C a lifo rn ia  L oan  corp ora tion  at V a n  
N uys, o f  w hich  he is president. H is

hom e is in V an  N uys, where he has lived  
since go in g  west.

M r. M urray, w ho was one o f  the early  
Iow a  superintendents o f  banking and is 
w idely  know n throughout this state, has 
acqu ired a w ide reputation  in banking 
circ les o f  the L os A ngeles d istrict.

Resigns
A x e l H enderson  o f  B oxholm , Iow a, one 

o f  the best know n bankers in the county  
has g iven  up his p os ition  as cash ier o f  
the F arm ers State B ank  there and w ill 
devote his tim e to other business in ter
ests. F o llow in g  the resignation  the board  
o f  d irectors prom oted  E. W . B loom quist, 
w ho has been the assistant cashier, to 
succeed M r. H enderson .

Locates in Iowa Falls
R ich ard  H ale has accepted  a position  

in  the P eop les Trust & Savings bank o f

Iow a  F alls. H e is tak ing the p lace  o f  
L ester L add, w ho w ill attend the U n i
vers ity  o f  M issouri this year.

Reorganized

The C ity  N ational bank o f  T ipton , 
Iow a, w hich  fo r  nearly  f ifty  years has 
served the peop le  o f  that com m unity, has 
announced its reorgan ization , guaran
teeing  all deposits in the o ld  institution . 
The name o f  the new bank is the T ip ton  
N ational bank. A ll real estate and p ro p 
erty  other than the bank bu ild ing, and 
all second m ortgages, have been elim in
ated.

Business w ill be conducted  in the quar
ters fo rm erly  occu p ied  b y  the C ity  N a
tional bank. Officers o f  the T ip ton  N a
tiona l bank are as fo l lo w s : Charles J. 
L ynch, p resid en t; Charles Sw artzlander, 
v ice  president, and R ich ard  D. S w artz
lander, cashier. The board  o f  d irectors

Safe Bonds
f o r  B a n k  In v e s t m e n t

f  OlsjG experience; wide banffing con' 
tact and efficient investment facilities 

provide a proper guide to safe investment.

These factors, coupled with a desire to be 
o f service, characterize our investment 
recommendations.

B O N D  D E P A R T M E N T

C e n t r a l  S t a t e  B a n k
O F DES M O IN E S

Banking, Trusts and Investments 
Safe Deposit V aults

M e m b e r  F e d e r a l  R e s e r v e  S y s t e m
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are as fo llo w s  : Oscar W ills , Sherm an 
Y ates, R a lph  D. W in gert, Charles L. 
R igb y , Charles J . L ynch , Lew is W . M ath 
ews, Gus A lberts, Charles Sw artzlander.

Vice President to Leave

N elson D elavan, v ice  president o f  the 
F irst S tate  bank o f  Tabor, Iow a , has 
resigned his p os ition  to take effect Oct. 
1st when he expects to go  to Om aha as 
cred it m anager fo r  the reta il and w hole
sale m usic business o f  A . H osp e com 
pany. M r. D elavan  has been active ly  
engaged in the bank ing  business since 
1903. H e has held m any offices o f  re 
sp onsib ility  in the c iv ic  affa irs o f  the. 
com m unity, hav ing  served as treasurer o f  
the school d istrict, the tow n, T abor co l

lege and the T abor and N orthern  ra il
road.

Sac City Banker Dies
F . S. N eedham , v ice  president o f  the 

F arm ers Savings bank at Sac C ity, Iow a, 
and one o f  the prom inent residents o f  
that p lace, d ied  recen tly  fo llo w in g  a b r ie f 
illness. H e was fo rm erly  connected  w ith 
the banks at Lake V iew , Schaler and 
E arly . M r. N eedham  w as in  his 64th 
year.

Hold Largest Picnic
The largest p a rty  ever held b y  the 

A m erican  C om m ercial & Savings bank o f  
D avenport took  p lace  recen tly  at the 
S p rin gbrook  C ountry  club when 210 em 

p loyes, officers and d irectors o f  the big  
institu tion  and m em bers o f  their fam ilies 
turned out f o r  the annual bank p icn ic.

W h ile  the w eather w as not as good  as 
could  be expected, and rain  fe ll  during 
the a ftern oon , nevertheless the sports 
p rogram  w as run o ff as arranged be fore  
the banquet was served.

The com m ittee in charge o f  the p icn ic 
consisted  o f  A . H . H iegal, cha irm an ; 
Jake B rockm ann, assistant cha irm an ; 
E rna H oe fer , F red  G ruenw ald, F lorence 
W ichelm an, K a tie  H arn ey  and A . P . 
W olters.

Celebrates Birthday
The C lay C ounty  N ational bank o f  

Spencer, Iow a , celebrated  its first b irth 
day recen tly  and started it  by  the w hole 
fo r ce  lin ing  up  in  fr o n t  o f  the bank and 
being photographed .

The bank ’s deposits on its first day o f  
business, Sept. 1, 1927, w ere $44,790.06. 
A t  the close o f  business last F rid ay , A u g 
ust 31st, the deposits w ere $713,978.54. 
The bank at the end o f  its first year had 
1758 d epositors and tota l resources o f  
over three quarters o f  a m illion  dollars.

Returns from Europe
E rm a W oh len berg  F o x  and husband, 

G ordon  F ox , have recen tly  returned from  
a fo u r  m onths stay  and tour in E urope. 
E rm a is a daughter o f  C. W oh len berg  o f  
H olstein , Iow a, and is w ell know n to 
Iow a  bankers. She has travelled  through 
alm ost every  cou n try  in E urope and v is 
ited  the b irthp lace o f  her fa ther, and his 
sisters and brother, and brought hom e 
a fine co llection  o f  antiques. H er hus
band, an e lectrica l engineer, spent the 
m ost o f  his tim e in R ussia w here his firm 
is erecting  large e lectrica l p lants and 
sm elters. T hey m ade the last end o f  
their tr ip  fr o m  P aris to L ondon  by  air.

Dies in Muscatine

G eorge A dam  P unch , 90, a d irector  o f  
the M uscatine, Iow a , State bank and 
prom inent in business affairs fo r  m any 
years, d ied  at his hom e, recently .

M r. F u n ck  was born  in St. Louis, M o., 
Oct. 27, 1837, the son o f  H en ry  and 
A nna C. F unck . In  the fa l l  o f  1839 his 
parents brought him  to M uscatine, and 
he spent p ra ctica lly  all o f  the rest o f  
his life  there.

A  c ity  salesm an was tak in g  a cham ber 
m aid f o r  a r ide in his car. L ow ering  a 
w indow , he s a id : “ D oes that a ir  bother 
y o u ? ”  She looked  at him  dum bly  f o r  a 
m om ent, then a s k e d : “ T hat ’ ere what, 
B i l l? ”

F irst O ld M a id : I f  a m an ever kissed 
me, I  believe I ’ d die.

S econ d  Old M a id : Y es, I ’ d be ready 
then m yself.

A  Distinctive Service
for

Banks and Bankers
Through a special division, handling exclu
sively the accounts of banks, a service is offered 
which is complete, efficient and distinctive.
This division, in charge of four officers, is 
co-ordinated by the officers with other divi
sions and departments of the two banks. Our 
service for banks and bankers, developed since 
1863, is completely outlined in a booklet 
which bankers have found helpful. We will 
gladly mail you a copy on request.

FIR ST N ATIO N AL  
B A N K o f  CHICAGO

A ffilia te d

FIRST TRUST AND 
SAVINGS BANK

Resources Exceed Frank O. Wetmore, Chairman
$450,000,000.00 Melvin A . Traylor, President
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| WE BELIEVE
| in this state, in its growth and pros" 

perity. W e pledge our cooperation to 
its forwarddooking enterprises and to 

| you, its citizen.

1  W e expect to grow greater year by 
| year— and to grow by serving.
| P R O B A B L Y  T H I S  IS  T H E  B A N K  
| Y O U  N E E D  F O R  Y O U R  B A N K

| 2 *

EE ’ E. W . M IL L E R , President 
| JA M E S  M. G R A H A M , Vice President 
| H. W . W E N T E , Cashier 
EE S. C. K IM M , Assistant Cashier 
EE R. L. P E N N E , Assistant Cashier 
= C. S. M cK IN S T R Y , Assistant Cashier

I 1 3 h e  C o m m e r c i a l  N a t i o n a l  
[ B a n k
| CAPITAL AND SURPLUS — ONE-HALF MILLION DOLLARS

| W A T E R L O O ,  I O W A

.................................................................................................................... . •i- j
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When Presidents Report to Directors
DIR E C T O R S  in a ll banks should 

have the m ost com plete  kn ow l
edge o f  a bank ’s transactions, the 

value o f  its note  case and oth er in vest
m ents. F u ll particu la rs o f  all the im 
portant changes and new  transactions 
should be put b e fo re  the d irectors o f  a 
bank at least once a m onth. T here is 
no bank so sm all but it shou ld  have a 
m eeting  o f  its B oard  o f  D irectors  at 
least every  th irty  days. O f course, the 
larger banks should m eet every  tw o 
weeks or every  w eek. The rep ort o f  the

By L. A. ANDREW
Iowa Bank Superintendent

From report to Clearing House Section, A. B. A., 
Philadelphia

executive officers to the d irectors should 
be m ade at a m eeting and not sent by  
m ail. This is v ery  im portant and should 
be insisted  upon.

I t  w as the desire o f  the com m ittee to 
w ork  out a program  f o r  these d irectors ’ 
m eetings and to suggest a fo rm  o f  report

to be m ade, bearing  in  m ind that w hat
ever is subm itted m ust be sole ly  along  the 
lines o f  a suggestion , to  be w orked  out 
in  the different banks as their various r e 
quirem ents suggest. The m em bers o f  the 
com m ittee, being  v ery  fa m ilia r  w ith  the 
sm all cou n try  bank personnel, knew  that 
it w ould  be im possible to expect the lim 
ited  fo r ce  to  m ake ou t any extensive re
p ort. U nder present cond ition s they 
have a hard tim e m eeting expenses and 
have as little  h elp  as p ossib le  to  do the 
w ork. A s  bank com m issioners, w e eren  
find it hard to get the requ ired rep orts in 
on tim e fro m  a large num ber o f  our 
sm aller banks.

Sent Out Questionnaires

M r. R oon ey , as chairm an o f  the c lear
ing house com m ittee, had a lready  done 
considerable  w ork  b e fo re  ou r N ew  Y ork  
m eeting, and turned over  to  ou r com m it
tee the num ber o f  letters and fo rm s sug
gested  b y  different m em bers o f  his com 
m ittee. A  large num ber o f  qu estion 
naires w ere sent out to  banks and super
v isin g  authorities, ask ing f o r  sugges
tions, and considerab le  tim e and effort 
was expended in  try in g  to gather together 
these results in rep ort form , w hich  w ould  
be b r ie f, com plete, and in  such shape that 
the sm all bank  c lerk  and officer cou ld  
w ork  it out. I t  w as fe lt  that the rep ort 
should contain  fu ll and com plete p a rticu 
lars o f  the im p ortan t transactions o f  the 
bank since the last m eetin g ; that there 
shou ld  be a com parative  statem ent o f  the 
con d ition  o f  the bank subm itted in  detail, 
both  as to resources and liab ilities, said 
com parison  be ing  w ith  cond ition s as o f  a 
m onth ago and a year ago. This was done 
to show  an y  im m ediate changes and also 
the change fro m  a y ea r  ago to g ive  the 
d irectors a  k n ow led ge o f  th e general 
trend o f  the bank ’ s affairs. The rep ort 
on  resources is d iv id ed  under the fo llo w 
ing  heads :

Cash and due fro m  banks.
U npledged  U. S. Securities.
U npledged  oth er bonds. (M arketab le )
D em and com ’l and Call P ap er (A v a il

able)
1st M ortgage  Loans.
O ther secured loans.
O ther loans, d iscounts and bonds.
Loans to Officers, D irectors, and allied 

interests.
P ledged  loans and discounts.
P ledged  B onds.
O verd ra fts  (Item ized  attached)
B ank ing  H ouse, fu rn itu re  and fixtures.
O ther R ea l E state.
O ther A ssets.
The rep ort on  liab ilities  is d iv ided  un 

der the fo llo w in g  heads :
C om m ercia l D eposits.
P u blic  F und D eposits.

“ We’ve handled 
their items for 
half a century-  ̂ ?

There’s many a bank to which we 
may apply this statement. Con
tinued patronage is the best recom
mendation of the constant quality 
of the service rendered.

The Omaha 
National Bank

F A  R N A  M A T

R E S O U R C E S  O V E R

S E V E N T E E N T H

F O  R T Y  M I L L I O N S
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ORGANIZED  
I 8 7 7

M E M B E R  
FEDERAL RESERVE

Ĉ Ÿ E C T \ ° ^

Rather than to try to tell you  o f  
the friendly, personal service your 
account receives at the Cedar 
Rapids N ational Bank, send your 
correspondent items to us, and let 
us prove  i t  W e  have no fear o f  
the outcom e w h en  w e  let “ you  
be the ju d g e /'

Let the Cedar Rapids 
\ ational handle your 

Cedar Rapids business
Glenn M. Averill, I’res. 
E. M. Scott, Vice Pres.
O. C. Kuning, V. P. and 

Cashier
Van Vechten Shaffer, 

Vice Pres.
Geo. F. Miller, V. P. 

and Trust Officer 
Frank Filip, Vice Pres. 

Assistant Cashiers 
Peter Bailey 

Marvin R. Seiden 
Hertha M. Wolf 
Geo. W. Swab Maud VV. Carpenter 
Walter Allison 1 K. D. Brown r
O. A. Kearney r “

Cedar T^apids National Bank
Cedar T âjoids, Iov^a
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O ther dem and deposits.
Savings D eposits.
T im e c /d s .
B ills P ayab le  and rediscounts.
C apita l S tock .
Surplus F und.
U ndiv ided  P rofits.
R eserve A ccou n t.
O ther L iabilities .
Then com es the rep ort on the am ount 

o f  T ota l R eserve on  H an d  and the R e 
serve R equired  by  L aw , fo llo w e d  b y  a 
short statem ent o f  E arn ings and E x 
penses, w ith a com parison  w ith those o f  
a year ago. N ext the rep ort show s the 
new loans granted  and bonds pu rch ased ; 
also the im portant loans pa id  and the

bonds sold. There is an extra  space fo r  
the changes in large and im portan t loans. 
A p p lica tion s  fo r  new  loans w ith  the 
am ount and the security  o ffered  com e 
next. The officers then ca ll the attention  
o f  the board  to the loans, in clud ing  the 
excess and large lines, past due, d ou btfu l, 
slow  paper, fr o z e n  loans, etc. The next 
item  is a d iscussion  o f  the P oten tia l 
Other R eal E state, and plans f o r  the sale 
o f  rea l estate already acquired. N ext is 
listed  im portant new  and closed  accounts, 
both  com m ercial and savings. Included  
in  the rep ort is a space fo r  M iscellaneous 
Item s and a suggested program  o f  bu si
ness, in clud ing  besides the above, loans 
w hich  are under contem plation , the read-

ing  o f  com m unications from  the supervis
ing  authorities, and a general d iscussion 
o f  the bank ’s affairs, how  to  increase bus
iness, etc.

This fo rm  o f  report has been carefu lly  
considered  and ad opted  by  M r. R o o n e y ’s 
com m ittee, by  the com m ittee fro m  the 
State B ank  D ivision , and b y  the com 
m ittee fro m  the A ssoc ia tion  o f  Super
v isors o f  State Banks. The rep ort also 
has the ap proval o f  the nationa l banking 
authorities.

This is p rob a b ly  the first tim e that a 
m odel fo rm  fo r  a rep ort o f  the executive 
officers o f  a cou n try  bank to their board 
o f  d irectors has been prepared . G ood 
bank ing  requires the close coopera tion  o f  
the d irectors o f  a bank w ith the active  
officers. S u perv isin g  authorities w ithout 
excep tion  have insisted  upon closer  super
vision  b y  directors.

W e  are quite sure this fo rm  suggested 
and herew ith  presented  w ill be o f  d is
tinct help  in b rin ging  to  the d irectors o f  
a bank a v iew  o f  the bank ’s condition , 
w ith a com parison  o f  that con d ition  as it 
was a m onth  b e fo re  and a year b efore . 
W e  are also very  sure that the banks that 
ad opt and use this fo rm  w ill be better 
banks, m ore profitable  banks, and sa fer  
banks.

The “Croaker’'
Once on the edge o f  a pleasant pool, 

U nder the bank w here ’ tw as dark  and 
cool,

W h ere  bushes over the w ater hung,
A n d  rushes nodded, and grasses swung, 

Just where the creek flow ed ou ter the bog, 
There lived  a gru m py  and m ean old 

fr o g
W h o ’d sit all day in the mud and soak 

A n d  ju st do noth ing but croak  and 
croak,

T ill a b lack b ird  hollered  “ I  say yer know, 
W h a t ’s the m atter dow n there b e lo w ?”  

A re  y ou  in trouble, er pain, er w h a t?”  
The fr o g  sez, “ M ine is an o r fu l lo t ; 

N oth ing  but m ud and d irt and slim e 
F o r  me to look  at ju st all the tim e.

I t ’ s a d irty  w o r ld !”  so the o ld  fr o g  spoke, 
“ C roak ity  croa k ity  croa k ity  c r o a k !”  

“ B ut yer look in g  d o w n !”  the b lackbird  
sa id ;

“ L ook  at the blossom s overhead,
L ook  at the lov e ly  sum m er skies,

L ook  at the bees and butterflies,
L ook  up, o ld  fe ller . W h y  bless y ou r soul, 

Y er  look in g  dow n in a m uskrat h o le !”  
B ut still w ith  a g urgling  sob and choke 

The blam e ole critter  w ould  on ly  croak. 
A n d  a w ise old  turtle, w ho board ed  near, 

Sez to the b lack b ird , “ F riend , see h e r e : 
D on ’t shed no tears over him, fe r  he 

Is low -d ow n  ju st ’ cause he likes ter b e ; 
H e ’ s one er them  kind  o f  chum ps th at’ s 

g lad
T o be so m is-rable-like and sa d ;

I ’ ll tell yer  som ething that ain ’t no joke, 
D on ’ t w aste y er  sorrer on fo lk s  that 

croa k .”

i l Q U X

C a p it a l  - - O n e  M illio n  D o lla r s  
R e s o u r c e s  - T e n  M illio n  D o lla r s

P ro m p t, in telligen t service is ren dered  correspon den t  

banks by  every good b an k , b ut the outstanding featu re o f  

the F IR S T  N A T I O N A L  B A N K  O F  S I O U X  C I T Y  service  

is our real co -operation  in  m eetin g the needs o f correspon d 

ent banks in  the extension  o f credit and h e lp fu ln ess in  

securing high class investm ents fo r  their secondary reserve.

W E  I N V I T E  Y O U R  A C C O U N T

D I R E C T O R S :
R A L P H  J.  H A L E Y

President, Haley-Neeley Co.

A. S. H A N F O R D ,  SR.
President, Hanford Produce Co.

R. J.  A N D R E W S
Real Estate and Insurance 

F. B. B U C K W A L T E R  
President, The Buckwalter Co. 

i E. C. C U R R I E R
President, Hansen Glass &  Paint 

Co.
D A V E  D A V I D S O N

President, Davidson Bros. Co. J O H N  B. K E E F E
E. B. F L I N N  Secretary-Treasurer. IVI. L.  Flinn

President. M. L. Flinn Paving Co. Paving Co.

H. A. G O O C H
Vice President

W .  S. K N A P P
President, Knapp &  Spencer Co.

W . A. K L I N G E R
Constructor 

J. L.  IV I IT C H E L L  
President 

D. C. S H U L L
Attorney

H E N R Y  G. W E A R E
Ranchman and Banker
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Chicago Consolidation Is 
Effected

The C ontinental N ational B ank and 
Trust C om pany and the Illin o is  M er
chants Trust C om pany, Chicago, have 
ap proved  a p lan  to consolidate  these two 
institu tions under the nam e C ontinental 
Illin o is  B ank  and Trust Com pany.

The consolid a ted  B ank w ill operate 
under a State charter w ith  a cap ita l o f  
$75,000,000.00, a surplus o f  ap p rox im a te
ly  $65,000,000.00 and a reserve fu n d  o f  
$10,000,000.00 fo r  any p ossib le  fu tu re  
contingencies. The tota l resources w ill 
exceed  $1,000,000,000.00.

In  ad d ition  the new  plan  provides fo r  
a S ecurities C om pany, the C ontinental 
Illin o is  C om pany, w ith  a cap ita lization  
o f  $20,000,000.00, the stock  o f  which 
w ill be ow ned p rora ta  b y  the stock 
holders o f  the B ank under a trust agree
m ent. This C om pany w ill take over the 
present bond  and securities business o f  
the C ontinental N ational C om pany and 
the bond  and securities business o f  the 
Illin o is  M erchants Trust C om pany, o ffer
ing  their clientele a broad  investm ent 
service. I t  is believed , through the large 
cap ita l and resources o f  this Com pany, 
that C h icago ’ s im portance as a financing 
center w ill be g rea tly  augm ented.

The plan  proposes that the stock h o ld 
ers o f  C ontinental N ational B ank and 
Trust C om pany w ill receive fo r  their 
present $35,000,000.00 o f  cap ita l, share 
fo r  share o f  stock  in  the consolida ted  
institu tion . In  ad d ition  they w ill re 
ceive as a d iv iden d  d istribu tion  the in 
vestm ent o f  the C ontinental N ational 
B ank and Trust C om pany in the present 
bank bu ild ing . This bu ild in g  and ground 
are ow ned in fee  and are free  fr o m  en
cum brance.

The stockh olders o f  Illin o is  M erchants 
Trust C om pany w ill receive fo r  their 
present $15,000,000.00 capital, tw o shares 
fo r  each share now  held, or $30,000,000.00 
o f  the cap ita l stock  o f  the consolida ted  
institu tion . In  ad dition  they  w ill re 
ceive a cash d istribu tion  o f  $15,000,- 
000.00 (o r  such lesser sum as m ay be 
available a fte r  possib le  m inor a d ju st
m ents o f  the assets o f  the Illin o is  M er
chants Trust C om pany fo r  the con so li
d a tion ), representin g  the proceed s o f  the 
sale o f  the I llin o is  M erchants present 
bu ild in g  to the consolida ted  bank.

A s  fu rth e r  evidence o f  fa ith  in the 
continued  developm ent o f  this com m u
n ity , it is p rop osed  to issue and sell 
to the stockh olders o f  the consolidated  
Bank, 100,000 shares o f  additiona l stock  
at $400.00 per share, w hich  w ill add 
$40,000,000.00 in cash to the assets to be 
turned in by  both  constituent banks and 
w hich  w ill result in the tota l cap ita l re 
sources in the B ank and Securities C om 
pany o f  ap p rox im ately  $170,000,000 as 
h ereto fore  stated.

Foshay Management
. ' i

7% Yield On Preferred Shares 
Of Industrial And 

Public Utility Companies 
Profiting By Foshay Management 

Or Foshay Financing

Before You invest 
Ask About These Shares

W .B ,
Incorporated August 31, 1917

“ F o r  O v e r  E le v e n  Y e a rs— A ll  Y o u r  M o n e y — A ll  T h e  T im e — O n  T im e ’

FOSHAY BUILDING - MINNEAPOLIS

increased Security
Little Talks in Tiling, No. 36

T OU want the money, not 
the land, when your farm 
mortgages c o m e  due. 

That money must come out of 
the profits earned by the land 
itself. So any increase in the 
earnings of the land covered by 
your mortgage increases your 
security, or the assurance that 
you will get your money.

Tile drainage does that very 
thing. It gives larger yields 
from the same acres, the same 
seed, and the same labor. It 
insures larger yields every year, 
in spite of the weather man. 
Thus your security is increased 
more than it would be by 
spreading your mortgage over 
more acres of the present kind.

Helping a Farmer Tile His Land 
Increases Your Mortgage Security

M a s o n  C ity  B r ic k  a n d  I ile C o .
312 Denison Bldg. Mason City, Iowa

MANY ADVERTISERS
Have Been Using The Northwestern Banker Continuously for Over 

a Quarter of a Century— It Has Stood the Test of Time
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58 Years of 
Successful

Conservative Banking
Statement of Condition 

of

T H E  C I T Y  N A T I O N A L  B A N K

of Clinton, Iowa

September 12, 1928 

R E SO U R C E S
Time and Demand Loans.............. $5,848,578.44
U. S. B o n d s ........................................  395,766.07
Stock in Federal Reserve Bank. . 19,500.00
Banking House and Real Estate 96,945.17 
Cash and Due from Banks and

U. S.....................................................  849,603.00
Items in Transit...............................  115,234.80

$7,325,627.48

L IA B IL IT IE S
Capital .................................................$ 300,000.00
Surplus ...............................................  350,000.00
Undivided Profits ...........................  180,440.82
Reserved for Interest and Taxes 90,000.00
Circulation ........................................... 300,000.00
Deposits ........................   6,105,186.66

$7,325,627.48

D IR E C TO R S  AND 
O F F IC E R S

ALFRED G. SMITH, 
Chairman

ALFRED C. SMITH, 
President

G. L. CURTIS,
Vice President

President, Curtis 
Companies, Inc.

G. W. DULANY, JR., 
President, Eclipse Lumber Co. 
Chairman, Climax 
Engineering Co.

H. W. SEAMAN, President Clinton Wire 
Cloth Co.

M. J. GABRIEL, 
President Gabriel Lumber & Fuel Co.
J. PETERSON, 

Peterson-Bowman Imple
ment Co.

J. O. SHAFF,
State Senator 

Farmer and Live Stock 
Dealer

B. M. JACOBSEN.
President 

Clinton Thrift Co.
E. J. CURTIS,

Vice President Curtis 
Bros. & Co.

C. A. ARMSTRONG, 
Pres. C. F. Curtis

Company, Inc.
W. R. SMITH, 

General Manager 
Clinton Com Syrup 

Refining Co.
A. P. BRYANT, Manager of Operations 

Clinton Com Syrup Refining Co.
F. H. VAN ALLEN,

V. P. and Sec’y.J. D. Van Allen & Son, 
Inc.

H. S. TOWLE.
V. P. and Treas.

Towles & Hypes Co.
O. P. PETTY, Cashier

J. H. NISSEN, 
Assistant Cashier 
H. G. KRAMER, Assistant Cashier

Clinton
County’s
Largest

Bank

City National Bank
CLINTON IOWA
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The consolida ted  B ank w ill ow n and 
occu p y  the bu ild ing  now  ow ned by the 
Illino is  M erchants T rust Com pany, where 
am ple accom m odations w ill be m ade 
available.

G eorge M . R eyn olds, present C hair
man o f  the B oa rd  o f  D irectors o f  the 
C ontinental R a tion a l B ank and Trust 
Com pany, w ill be Chairm an o f  the E x 
ecutive Com m ittee o f  the m erged bank, 
A rth u r  R eyn olds, P residen t o f  the C on
tinental R a tion a l B ank and Trust Com 
pany , w ill becom e Chairm an o f  the 
B oard  o f  D irectors  and the C h ief E x ecu 
tive Officer. E ugene M . Stevens, P resi
dent o f  the Illin o is  M erchants Trust 
C om pany w ill be president o f  the m erged 
bank and w ill coopera te  w ith  the C hair
man o f  the B oa rd  in  its active m anage
m ent. The rem aining officers o f  both 
B anks w ill continue in the com bined in 
stitu tion .

M AKING MONEY FROM CHRISTMAS 
CLUBS

(C on tinu ed  fro m  page 23) 
out fu ll know ledge o f  the dangers lu rk 
ing  in a contest. P rov is ion  w as made 
f o r  a ck n ow led gin g  im m ediately  all essays 
received , and at the conclu sion  o f  the 
contest all particip an ts received  another 
letter  thanking them  f o r  the effort they 
had m ade and enclosing  a reprint o f  the 
first p rize  essay, together w ith  the names 
o f  all w inners.

Contest Rules Simple
The rules o f  the contest w ere n ot com 

p lica ted  o r  set fo r th  in a technical m an
ner and the cash prizes w ere kept low, 
pu rposely . W h ile  w e w ished to obtain 
a reasonable num ber o f  essays, the p r in 
c ip a l reason  f o r  the prize  contest m ethod 
o f  n ew spaper ad vertisin g  w as to get our 
ad vertisin g  read  and to  induce readers 
to th ink. In  other w ords, by  seeking 
essays g iv in g  the best reasons “ W h y  I  
have a Christm as C lub”  we ra ised  the 
question  in the m ind o f  the reader which 
we answ ered in  p a rt by  selection  o f  the 
ju d ges o f  the contest.

The fo u r  ju dges represented  respec
tive ly  the fo u r  m ain purposes f o r  which 
Christm as Club fu n d s w ere used, nam ely, 
g ifts , taxes, insurance and savings. A nd 
fo llo w in g  the first n ew spaper announce
m ent o f  the contest, advertisem ents fe a 
tured an article  b y  each one o f  the 
ju dges w h ich  reads such as “ Christm as 
Clubs help  p a y  insurance prem ium s,”  
fo llo w e d  w ith  statistics show ing  the total 
num ber o f  lo ca l Christm as depositors in 
all banks and the p ortion  o f  the n ation ’s 
Christm as Club fu n d  used fo r  the sp e
cific purpose described . This helped es
tablish  the Christm as Club as a p opu lar 
and accep tab le  m ethod  o f  saving.

O f course each one o f  these ad vertise
m ents in corp ora ted  the prize  contest 
rules so that the news value o f  the cop y  
was m aintained. R ep rin ts o f  the p rize
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contest announcem ent w ere also posted  
on bu lletin  boards in the schools.

A  num ber o f  essays w ere sent to us 
and one rece iv in g  the first p rize  w as p u b
lished. In  this w ay  and throughout the 
contest, we w ere able to brin g  the best 
reasons fo r  hav ing  a C hristm as Club to

V IR G IL  D. A L L E N , JR.

the atten tion  o f  a great num ber o f  people 
w ho had n ever b e fo re  realized  the value 
o f  such a m ethod  o f  saving.

A s a resu lt o f  these efforts, our 1928 
Christm as Club is la rger  than the Club 
o f  the past y ea r  in  sp ite o f  the low er 
rate o f  in terest and n otw ithstanding  the 
fa c t  that it  had ju st passed its first anni
versary  w hen this rad ica l change took 
effect.

Interest Rates on Deposits
“ The in terest rate  a bank p a ys fo r  the 

use o f  m oney bears a d irect relationsh ip  
to the in terest rates rece ived  by  it on 
bonds and bills p a ya b le ,”  declared  A . 
J. V e ige l, M innesota  state bank ing  com 
m issioner at a m eeting o f  the C learing 
H ouse S ection  o f  the A . B. A . at the an
nual convention  held  in P h iladelph ia.

H e said, in p a r t :
“ A s such rates are con tinu ally  chang 

ing, it fo llo w s  that the rate pa id  on tim e 
deposits should also be changed to meet 
the ex istin g  cond ition s o f  the m oney m ar
ket. Banks cannot now  afford  to p a y  as 
m uch as they  d id  during and im m ediately  
a fte r  the w ar.

“ The p u b lic  is m ore in terested in h av
in g  sa fe  banks than they are in free  serv- 
ices o r  h igh  in terest rates.

“ In  the lon g  run, a bank m ust have 
earnings above expenses to be sa fe. M ost 
banks have now  decided  that they are

Please Consider This
when you choose your 
correspondent hank in 

this territory
(7°  H E  selection  o f  T h e  F irst N ation al 

j  B a n k  o f  D aven p ort, Iow a, as you r  
correspon den t in  this territory , insures you  a 
com p lete  and efficient service.

T h e  collections and clearance o f  Item s  
w ill he p ro m p tly  h an d led .

O u r B o n d  D ep a rtm en t is w ell qualified  
to secure for  y ou  the facts regarding any in 

vestm ents and to offer y o u  in vestm ents o f  
proved  safety , satisfactory interest y ie ld  and  
ready m ark etab ility .

O u r S afe D ep o sit V a u lt facilities assure  
y ou  absolute safety fo r  anything le ft w ith us 
fo r  safe keeping.

T h e w ide range o f  the b an k in g  activity  o f  
T h e  F irst N ation al B a n k  keeps it in  closest 
touch  with existing cond ition s in this terri
tory.

W e  are confiden t you  w ill find T h e  F irst 
N a tio n al B an k  a valu ab le  b an k in g  conn ec
tion in this territory.

The First National Bank is the only National 
Batik in Scott and Rock Island Counties

F irst National B ank
. It Second street and Main

OTHK05S Davenport, Iowa
bounded with vision  o* b u i l t  b y  S e rv ic e

Northwestern Banker October 1928

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



108

Valley Bank Building

n p  HE Des Moines business of 
Iowa banks is invited. These 

banks are thoroughly equipped in 
every department.

Valley National Bank
AND

Valley Savings Bank
DES MOINES, IOWA

Established 1872 

Combined Capital and Surplus 

$1,100,000.00

R. A. CRAWFORD, President
D. S. CHAMBERLAIN, Vice President
C. T. COLE, JR., Vice President
C. O. CRAIG, Vice President
W. E. BARRETT, Cashier
JOHN H. GINSBERG, Asst. Cashier
C. M. CORNWELL, Asst. Cashier

O F F I C E R S

C. A. MARSH 
President

A. M. PLACE 
Vice President
H. A. MAINE 
Vice President-

O F F I C E R S

WILL A. LANE 
Cashier

P. W. EIGHMEY 
Assistant Cashier
L. R. SWENSON 
Assistant Cashier

Comptroller's Call
at the close of business June 30, 1928

R E S O U R C E S
Loans and Discounts.$1,713,2 27.7 9
Overdrafts ................................  1 ,772.58
Bank Bldg, and Real Estate 199,610.11
Furniture and Fixtures . . . .  24,951 .79
Demand Col

lateral Loans $28 0,0 00.0 0  
Call Loans. . . 175,000.00  
Bonds and Se-

curties........... 143,820.66
Cash and due 

from banks. . 554,356.03
1,153,17 6.69

$3,092,7 38.9 6

L I A B I L I T I E S
Capital Stock ...........................$ 200 ,000.00
Surplus .....................................  100 ,000.00
Undivided Profits ................... 62,821 .82
Reserve for Dividend.............. 8,000.00
D E P O S I T S ................................... 2 ,721,91 7.14

$3,0 92 ,738 .96

First National Bank
"Waterloo, Iowa

not charitab le  institutions. There is no 
good  reason  w hy banks should not charge 
fo r  all services rendered, the same as 
every  oth er business is doing.

“ The incom e o f  banks has been reduced 
because they  now  get m uch less in ex 
change, p ra ctica lly  no com m issions on 
m ortgage loans, the in terest received  on 
bills receivab le  and bonds is less, and in 
m any cases the volum e is less.

“ On the other hand, their expenses fo r  
salaries, taxes, supplies, etc., are m ore.

“ L ittle  can  be done in the sm aller 
banks to reduce expenses, because in m ost 
cases the salaries are now  inadequate. 
To balance their budget and show  a 
profit, it is, th erefore , necessary  to in 
crease the earnings b y  reducin g  the rate 
o f  in terest pa id  on deposits.

“ Som e ad d itiona l earnings can  be ob 
tained b y  service charges o f  all kinds 
and banks shou ld  not hesitate to  collect 
them, but the p lace  w here banks can 
save m ore m oney than everyth ing  else 
put together, is to reduce rates pa id  on 
time deposits. A  red uction  o f  1 p er  cent 
in M innesota  w ould  m ake about $3,000,- 
000. That 1 per cent saving w ould  place 
on a p a y in g  basis m any banks w hich 
have not m ade any m oney in the last few  
years. I t  would u ndou bted ly  save some 
banks fr o m  closing  in the fu ture.

“ K eep in g  in  m ind the undisputed fa c t  
that the pu b lic  is prim a rily  in terested  in 
sa fe  banks and everyth ing else is secon 
dary, also the fa c t  that banks m ust in 
the lon g  run m ake m oney in order  to be 
safe, it is then squarely  u p  to the banks 
to do w hatever is n ecessary  to show  a 
profit.

“ A b ou t the on ly  p lace  le ft  to enable 
m any banks to m ake the necessary  profits 
is to  reduce in terest rates on tim e d e 
posits. Then w hy hesitate ?

“ W e  realize that m any w ould  like to 
reduce the rates, i f  all oth er bankers 
w ould  do likew ise. It  is perhaps too 
m uch to expect o f  hum an nature that 
all bankers should agree. W e  all know’ 
that i f  certain  key  banks in any given  
te rr itory  w ould  reduce, there w ould  be 
no trouble, but fr o m  a p ra ctica l stand
point, that seem s to be im possible. I t  
is, th erefore , necessary  in m any cases fo r  
banks to reduce w ithout w aitin g  fo r  all 
banks to do likew ise.

“ The experience in our state has been 
that banks w’hich  reduced  first are us
u ally  the m ore conservative  banks. A  
th inking p u blic  know s that such banks 
are sa fe r  because o f  such reductions and 
in  those cases th ey  have not lost deposits 
and in m any cases they  have gained de
posits.

“ I  am a strong be liever  in our in de
pendent bank ing  system , in sp ite o f  all 
o f  its fau lts . The U nited States has a 
larger so-ca lled  m iddle class than any 
oth er .country  in the w orld . Therein  lies 
its strength . I  firm ly believe that the in 
dependent banking system  has been the

i
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prim e fa c to r  in g iv in g  us this large in 
dependent class o f  citizens who are fa ir ly  
w ell off.

“ W e should, th erefore , do everyth ing 
possib le to preserve our independent 
banks, and to do so, it is necessary  that 
bankers them selves take w hatever a c 
tion  is necessary to preven t in the fu tu re  
the num erous bank fa ilu res  w hich  have 
occu rred  in the recent past.

‘ ‘In  m y opin ion , coop era tion  am ong 
independent bankers is now  the m ost im 
portant th ing to preserve our present sy s
tem. I f  the m a jor ity  o f  the bankers in 
any g iven  grou p  or te rr itory  decides it is 
n ecessary  to have cred it bureaus, regional 
clearinghouses, m ake serv ice  charges, re
duce in terest rates, etc., the m inority  
should jo in  w hole-h earted ly  w ith the m a
jo r ity . B y  so doing , they  not on ly  im 
prove  their ow n cond ition , but m ateria lly  
help the general situation . C ooperation , 
printed in ita lics , should be the slogan o f  
independent bankers at the present time. 
This ap plies esp ecia lly  to the interest 
rates on tim e deposits.

“ I t  has been abundantly  dem onstrated 
that all banks should  have at least 20 
per cent o f  their assets in liqu id  form , or 
a so-ca lled  secon dary  reserve fo r  em er
gencies. I f  this am ount is invested in 
the best bonds and com m ercial paper, the 
in terest rate is low. M any banks w hich  
pay  a high rate on tim e deposits are ac
tually  losing  m oney on  such investm ents. 
This cond ition  should not exist.

“ I  doubt i f  it is advisable or desirable 
fo r  the d ifferent bank ing  departm ents or 
the com p tro ller  to arb itrarily  fix the in 
terest rates on tim e deposits, as con 
ditions vary  g rea tly  in d ifferent parts o f  
the coun try . The independent bankers 
them selves should be b ig  enough to  handle 
this m atter in the in terest o f  the pu blic  
and o f  the banks.

Tallest Hotel 
in the World 

46 Stories High

Most Central 
in the City

Home of the 
Terrace Garden

Chicago’s
MORRISON

HOTEL
Corner of Madison & Clark

1944 Outside Rooms 
Each with Bath, ?2^° up
All rooms have running ice 
water, telephone, bed-head lamp 
and Servidor.

Write or wire for reservations

“ W hen, how ever, a cond ition  exists 
w here bankers do not do this, and when 
it can  be c learly  show n that som e banks 
are slow ly  com m itting  suicide by  p ay in g  
m ore in terest than they can  afford to pay  
and it becom es a question  as to the sa fety  
o f  the bank, then it seems to me that 
it is the duty  o f  the banking departm ents, 
in the interest o f  the depositors, to step 
in and com pel such m en to run their 
banks in accordance  w ith  sound banking 
prin cip les.”

T o be out o f  p lace is not necessarily  
to be out o f  pow er.— Johnson.

W hat sculpture is to  a block o f  marble, 
education is to a human soul.— A ddison .

M o r t g a g e  L o a n s
W e extend the fa cilities  o f  our 
organization  to those desiring 
a connection  fo r  F irst M ort
gage  Loans in P rincipal Cities 
o f  the M iddlew est.

o £ p

Guaranteed Mortgage 
Company

Minneapolis Baker Bldg.

S p e c i a l i z e d  I n v e s t m e n t  
S e r v i c e

T h rou gh  our F irst T rust C om p an y  w e offer a 
specialized  in vestm en t service to our correspon d 
ent banks. T h e  F irst T ru st C om p an y  carries 
on h an d  a w ide range o f  offerings, giving y ou  a 
large selection .

Without cost or obligation, you may have any 
investment information concerning securities.

F. H. DAVIS 
President

C. T. KOUNTZE 
Vice President 
and Chairman

A t your service
in Eastern Iowa

and
Western Illinois

PEOPLES
T R U S T *
SAVINGS

B A N K

PeoplesTrusiASavin̂ sBaiili
C L I N T O N ,  I O W A .

Remember it  this w a y -“PEOPLES TRUST
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m  R E P U T A T I O N  for
Ull sound and thorough han

dling o f correspondent ac
counts does not mean that up- 
to-date methods are not em
ployed.

Your account with us receives 
experienced service, plus the 
advantage o f the most efficient 

correspondent banking 
facilities.

‘ A n  unbroken record of fifty  
years is a guarantee of safe 
and satisfactory service”

1

Consolidated National
Bank

UNITED STATES DEPOSITORY

DUBUQUE, IOWA

J. K. Deming, President
Geo. W. Myers, Vice President Herman Eschen, Secretary 

Jos. W. Meyer, Cashier

Is E lected  D irector
F red erick  H . R aw son, chairm an o f  the 

U nion  Trust C om pany, Chicago, an
nounces the election  o f  F . E . W illiam son , 
as a d irector  o f  the bank. H e is executive 
v ice  president o f  the C. B. & Q. R a il-

F. E. W IL L IA M S O N

road  com pany and has been in various 
branches o f  the ra ilroad  business fo r  
m any years. H e served several years as 
operating  v ice  presid ent o f  the N orthern  
P acific.

LE G AL D E PAR T M EN T
(C ontinued  fro m  page 16) 

w hich had been issued. T h erefore , the 
circum stances o f  tem p ora ry  ov erd ra ft 
does lose its significance as evidence 
tending to prove bad fa ith  on the part o f  
the bank officials. I f  the bank ’s doors 
had not been  closed  on the m orn ing  o f  
A p r il 5th, each d r a ft  w ould  have been 
pa id  w hen again  presented.

The fa c ts  su rrou nd ing  the issuance o f  
these d ra fts  is not such that it can be 
show n the officers o f  the bank knew  it 
was insolvent. The holder o f  these d ra fts  
is on ly entitled to share as a general 
cred itor  in the assets o f  the bank. This 
is the usual status o f  holders o f  d ra fts  
o f  fa iled  banks except in an instance 
w here fra u d  exists in the issuance 
thereof.

M y d octern  is to lay  aside 
C ontensions and be satisfied ;
Just do y ou r  best, and praise or blam e 
That fo ile rs  that, counts jest the sam e; 
I ’ve alius n oticed  grate success 
Is  m ixed  w ith  troubles, m ore er less, 
A n d  it ’s the m an w ho does the best 
That g its  m ore k icks than all the rest.

A

1
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Strange In terlude
“ I  beg  y ou r  pardon , m adam .”  A  p a 

tron  o f  the m ovies bent ov er  and touched 
the lady  in fr o n t  o f  him  on the shoulder. 
“ B ut w ould  you  m ind read in g  the sub
titles in a little  lou der ton e?  The organ 
som etim es prevents m e fro m  hearing 
y o u .”

N ot Scarce
In d ignant C it iz e n : “ Officer, stop  that 

f e l lo w !”
O fficer: “ W r a ffu r ?”
In d ignant C it iz e n : “ W h y , he’ s a b o o t 

legger.”
O fficer : “ D on ’t yez get so excited , there 

w ill be another one a long  in a m inute or 
tw o .”

T rue T h rift
“ I  hear that S cotty , the ow ner o f  the 

H igh lan d  R estaurant, is p retty  th r ifty .”  
“ T h r ifty ?  W h y , do you  know , he has 

the little  p ieces they punch  out o f  the 
checks sw ept up  and sold  fo r  co n fe tt i.”

In fo rm a tion  B ureau
A  w orr ied -look in g  person  entered the 

sp ooky-atm osphered  establishm ent o f  a 
fortu n e  teller.

“ D o you  guarantee that I  can  ta lk  Avith 
m y dead w i fe ? ”  he inquired.

“ A b so lu te ly ,”  the seer prom ised.
“ Then ask her w here in H eaven ’s nam e 

she put m y g o lf  pants.”

P oor  P osition
L ad y  o f  the H ou se : “ Y o u ’re a big,

healthy m an. W h y  don ’ t you  go to 
w ork  ?”

T ram p : “ M adam , m y trouble  is I ’m an 
unhappy m edium .”

L a d y : “ W h at on earth  is that ?”  
T r a m p : “ I ’m too  heavy f o r  ligh t w ork , 

and too  ligh t f o r  heavy w ork .”

H ell Bent
The deceased grocerym an  knocked  on 

the gates o f  H ell and asked entrance.
“ W h y  do y ou  com e h e re ?”  dem anded 

Satan.
“ I  w ant to co llect som e old  accounts 

from  a couple  o f  m y fo rm e r  custom ers 
who died b e fo re  m e.”

“ H ow  do y ou  know  they are h e re ?”
“ W ell, every  tim e I  tried  to co llect this 

is the p lace  they recom m ended me to .”

Sure, T h ey ’re Clean
C u stom er: “ I  d on ’t w ant to bu y  your 

cra ck e rs ; they  tell me the m ice are alw ays 
running over them .”

G rocer : “ That ain ’t s o ; w hy the cat
sleeps in the barrel every  n ight.”

Seeing D ouble
“ J o h n ! W h at do you  m ean by  gettin g  

in at this h o u r? ”
“ S ’all right, m ’love. I  ju st hurried  

hom e ’cause I  thought you  m ight be lone
some, but I  shee y o u r  tw in  sister ’s stav 
ing  w ith  y ou .”

V ery
New Y ork er (incredulously) : “ A nd

you mean to say that in C aliforn ia  you  
have three hundred and sixty-five days o f  
sunshine a y e a r? ”

The M an fro m  Los A n geles: “ E x 
actly so, sir, and that’s a m ighty con 
servative estim ate.”

W ou ld  Be W o rth  I t
“ R eally, that’s the most atrocious neck

tie that I  ever saw on a human being.”  
“ Thanks, old chap. I ’ll give you  a dollar 

i f  you ’ ll repeat that in the presence o f  
m y w ife .”

Som e B o y !
“ That’s our general superintendent—  

son of the president— he began at the bot
tom and Avorked up— started in as an 
oiler, right after he left college.”

“ W hen was th at?”
“ Oh, he graduated last June .”— Wall 

Street Journal.

S a fe ty  F irst
“ See here,” the Indian inspector de

clared, “it is a violation of the law noAv 
to have more than one wife and the law 
must be obeyed. When you get back home 
you tell all your Avives, except one, that 
they can no longer look upon you as 
their husband.”

“ Y ou  tell ’em ,”  suggested the Indian 
a fter  a m om ent’s reflection.

P e r fe c t ly  Square
“ L ook  lieah, y ou ’s cheatin ’ on m e.”  
“ Lord, black man, ah ain ’t cliatin ’ no 

one.”
“ Y es you  is— A h  never dealt you  that 

ace.”

H ittin g  on A ll S ix
M otto  f o r  M otor ists : Pedestrians should 

be seen and not hurt—
A n oth er: Say it w ith brakes and save

on flowers.
D on ’t k id about safety. Y ou  m ay be 

the goat.
T im e saved at a crossing m ay be lost in 

the em ergency ward.
N o dom estic science course is necessary 

to enable a g irl to make a traffic ja m .—- 
Georgia Motorist.

Take Y o u r  C hoice
A  fat Avoman elboAved her Avay through 

the crowd, jabbing first one person and 
then another. Finally she gave one 
nearby man an unusually hard thump, 
and said:

“ Say, does it m ake any difference w hich 
car I  take to GreemA7ood  C em etery?”

“ N ot to me, m adam ,”  he said.

Just L ike ’Em
A fte r  slaving aw ay fo r  years the in 

ventor had produced  a m achine that Avas 
a success. H e opened a bank account, and 
went hom e to tell his Avife o f  his success.

“ A t  last, m y dear,”  he cried, “ you ’ll be 
able to buy some decent clo th es!”

“ I ’ll do nothing o f  the sort,”  came the 
sharp rep ly , “ I ’ll get the same kind that 
other p eop le  are w ea rin g !”

W h y  H e W a s W orried
The train came to a sudden stop be- 

tAveen stations with a tremendous grind
ing of brakes. Immediately a worried- 
looking man rushed down the track and 
demanded the reason of the guard.

“ W h a t is i t ? ”  he asked. “ A n  a cc i
dent ?”

“ S om ebody  pu lled  the com m unication  
cord ,”  w as the rep ly . “ The drive p u t on 
the brakes too quickly, and one o f  the 
cars w ent o ff the rails. W e ’ll be held 
u p  about fo u r  hours.”

“ F o u r  h o u r s !”  exclair&ed the passen 
ger. “ B ut I ’m to be m arried  t o d a y !”

In stan tly  the guard  turned on him.
“ Say,”  he demanded, “ you ain ’ t the 

felloAv Avho pulled the cord , are y o u ?”

Cause fo r  P ro fa n ity
F orem an  : W h a t ’s the boss cussing

about ?
H ead C lerk : Som ebody  tore dow n the 

“ N o S w earing”  sign he nailed  up this 
m orning.
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A

A l l y n ,  A .  C. &  C o .....................................................  62
A m e r i c a n  C o m m e r c i a l  &  S a v i n g s

B a n k  ............................................................................ 3 1 - 7 1
A m e r i c a n  F i n a n c i a l  C o r p o r a t i o n . . . .  58  
A n a k i n  C o m p a n y  ...................................................  43

II
B a b c o c k ,  R u s h t o n  &  C o .................................... 52
B a k e r ,  K e l l o g g  &  C o . ,  I n e .............................  66
B a n k e r s  T r u s t  C o ...................................................... 97
B e c h t e l ,  G e o .  M .  &  C o .........................................  67
B e h ,  C a r l e t o n  D .  C o ................................................ 63
B e l l  T e l e p h o n e  S e c u r i t i e s  C o ........................ 33
B o l d t ,  A .  J. &  C o ........................................................  55
B r o k a w  &  C o .................................................................  56
B y l l e s b y ,  H .  M .  C o ..................................................  49

C

C a m p ,  T h o r n e  &  C o .........................................  44
C a n a d i a n  P a c i f i c  R a i l w a y ..............................  96
C e d a r  R a p i d s  N a t ’ l B a n k ............................... 1 0 3
C e n t r a l  S t a t e  B a n k ,  D e s  M o i n e s . . . .  99
C e n t r a l  T r u s t  C o .  o f  I l l i n o i s .....................  68
C e n t r a l  U n i o n  T r u s t  C o .  o f  N e w  Y o r k  37
C h a p m a n ,  P .  W .  &  C o .........................................  48
C h a s e  N a t i o n a l  B a n k ..........................................  84
C h i c a g o  T r u s t  C o .....................................................  60
C i t y  N a t i o n a l  B a n k .......................  1 0 6
C o m m e r c i a l  E m p l o y m e n t  B u r e a u . . . .  90 
C o m m e r c i a l  N a t ’ l B a n k ,  W a t e r l o o  . .  1 0 1
C o n s o l i d a t e d  N a t ’ l B a n k .................................. 1 1 0
C o n t i n e n t a l  N a t ’ l B a n k  &  T r u s t  C o . .  . 39

1)
D a w e s  &  C o . ,  I n c .....................................................  72
D a w s o n ,  H o w e  &  D a w e s .................................  69
D e s  M o i n e s  L i f e  &  A n n u i t y  C o ..............  79
D e s  M o i n e s  N a t ’l  B a n k ..................................... 1 1 3
D e t r o i t  C o m p a n y  ...................................................  73
D e  W o l f  &  C o . ,  I n c ...............................................  54
D r o v e r s  N a t ’ l B a n k ,  C h i c a g o ..................  94

E
E p p l e y  H o t e l s  ............................................................  98

F
F e d e r a l  S u r e t y  C o ..................................................  4
F i r s t  I l l i n o i s  C o . ,  C h i c a g o ...........................  71
F i r s t  I o w a  S t a t e  T r u s t  &  S a v .  B a n k  8

F i r s t  N a t i o n a l  B a n k ,  C h i c a g o .................. 1 0 0
F i r s t  N a t i o n a l  B a n k ,  D a v e n p o r t . . . .  1 0 7  
F i r s t  N a t ’ l B a n k ,  M i n n e a p o l i s .  . . . . . .  9
F i r s t  N a t ’ l B a n k ,  O m a h a .............................. 1 0 9
F i r s t  N a t ’ l B a n k ,  S i o u x  C i t y .................... 1 0 4
F i r s t  N a t ’ l B a n k ,  W a t e r l o o ........................1 0 8
F i s h e r  C o m p a n y  ......................................................  42
F o r e m a n  B a n k s .........................................................  35
F o s h a y  C o m p a n y ,  W .  B .............. ......................1 0 5

G
G u a r a n t e e d  M o r t g a g e  C o ..................................1 0 9
G e n e r a l  M o t o r s  A c c e p t a n c e  C o r p ...........  32
G r e a t e r  N o r t h  D a k o t a  A s s ’ n .....................  43
G u a r a n t y  L i f e  I n s .  C o ......................................  79

H
H a n n a ,  W .  D .  C o .....................................................  29
H a n o v e r  N a t ’ l B a n k .............................................  96
H o a g l a n d ,  A l l u m  &  C o ......................................  69
H o m e s t e a d  C o m p a n y ..........................................  80
H o t e l  B e l v e d e r e  ......................................................  80
H o t e l  C h a s e  .................................................................. 82

I
I l l i n o i s  M e r c h a n t s  T r u s t  C o .........................1 1 4
I n t e r n a t i o n a l  H a r v e s t e r  C o ........................... 7
I o w a  L i t h o g r a p h i n g  C o ...................................  82
I o w a  N a t i o n a l  B a n k ,  D e s  M o i n e s .  . . .  6
I o w a  N a t i o n a l  F i r e  I n s .  C o ........................... 77

J
J o h n  H a n c o c k  M u t u a l  L i f e  I n s .  C o . .  . 76 

K
K i s s e l - K i n n i c u t t  &  C o ............................. ..  . .  51
K n i g h t  B l a n c h a r d  &  C o .................................... 57
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L e a c h ,  A .  B .  &  C o .....................................................  73
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75he officers
National Bank believe that the cor
respondent connection o f the most 
value to you is the one which does 
its work well, and is constantly on 
the alert for new ideas— new ways 
and means o f being more helpful. 
Your account with us will demon
strate what we mean by real 
service.

O F F I C E R S
LOUIS C. KURTZ, President 
ANDREW  J. HUGLIN, Vice Pres. 
HERBERT L. HORTON, Vice Pres. 
CLARENCE A. DIEHL, Vice Pres. 
GEORGE D. THOMPSON. Cashier 
W ALTER J. ROBERTS, Asst. V. P.

RICHARD H. COLLINS, Asst. V. P. 
EDW IN F. BUCKLEY, Asst. V. P.
OW EN P. M cDERM OTT, Asst. Cash. 
LELAND J. ANDERECK, Mgr. Bond Dept. 
CLYDE H. DOOLITTLE, Tr. Officer 
VICTOR H. PULIS, Asst. Tr. Officer
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A C hicago banking Connection

with W o r l d -w i d e

S E R V I C E

I n  s e le c t in g  th e  I l l i n o i s  

M e r c h a n t s  T r u s t  C o m p a n y  

as y o u r  C h ic a g o  b a n k in g  c o n 

n e c t i o n ,  y o u  a re  p l a c i n g  y o u r  

b u s in e s s  w i t h  a b a n k  w h i c h  c a n  

serve y o u  a u th o r ita tiv e ly  n o t on ly  in  

C h ic a g o  b u t in  all parts o i th e  w o r ld .

T h e  h a n d l i n g  o f  y o u r  b u s in e s s  

th r o u g h  th is  B a n k  is fa c i l i t a t e d  b y

d ir e c t  c o n n e c t i o n s ,  e s t a b 

lish e d  o ver  a p e r io d  o f m o r e  

th a n  fifty  y e a rs , w it h  th ou sa n d s  

o f  b an k s and  business h ou ses in  th is  

and fo r e ig n  c o u n tr ie s  —  c o n n e c t io n s  

in v o lv in g  p e rso n a l c o n ta c ts  o f  g re a t  

valu e  to o u r  c u sto m e r s  w h e r e v e r  th e y  

m a y  h e .

I L L I N O I S  M E R C H A N T S
T r u s t  C o m p a n y

‘Resources Over 45° DhCillion Dollars 

C H I C A G O
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