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Fo u n d e d  in 1857—68 
years ago; and during 
this period through 

conservative, su b stan tia l 
ban k in g  TH E F IR S T  
NATIONAL has rendered 
an unexcelled service to 
correspondent banks in the 
west.

S ix ty -e ig h t y ea rs  afford  am ple te s t  and  
supply  conclusive p ro o f of th e  s ta b ili ty  
of an y  in s t i tu t io n — p a r tic u la r ly  th a t  of 
a bank .

F . H . D A V IS  c .  T . K O T JN TZ E
President Vice Pres, and Chairman

N atio n al
i B a n k  o f  O m a h a

/T 'H E  Des Moines business of Iowa 
banks is invited. These banks

Valley Bank Building

E stab lished  1872 

Combined Capital and Surplus
$1,100,000.00

are thoroughly 
equipped in every 
department.

Valley National Bank
A N D

Valley Savings Bank
DES MOINES, IOWA

R. A. CRAWFORD, President
D. S. CHAMBERLAIN, Vice 

President
C. T. COLE, JR., Vice Presi

dent
W. E. BARRETT, Cashier 
JOHN H. GINSBERG, Asst. 

Cashier
C. M. CORNWELL, Asst. 

Cashier

SIOUX CITY
serves one of America’s richest farming 
territories, and its commercial import
ance in the West makes a good banking- 
connection in this city highly valuable.
We invite correspondence regarding 
our service to banks and bankers.

CAPITAL ONE MILLION DOLLARS
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DIVIDENDS HAVE BEEN PAID WITHOUT INTERRUPTION SINCE 1872

The Northwestern National Bank
M inneapolis, M innesota

December 3 1 , 1925
R E SO U R C E S

L oans and  D iscounts
S tcck  in F ed era l R eserve  Bank in 

M; rm eapolis 
B anking H ouse 
N ew  B anking H ouse Site 
O th e r R eal E state  
C ustom ers’ L iability  on L e tte rs  o f 

C red it an d  A ccep tances . 
In terest E arn ed  b u t N ot C ollected  
O v erd ra fts  . . . .  
R ed em p tio n  F und  
R ailro ad  an d  C o rpo ra tion  B onds 
S ta te  an d  M unicipal B onds 
U nited  S ta tes G o v ern m en t Securities 
C ash an d  D ue from  B anks

$49,262,555.54

180,000.00
548,097.69
600,000.00
138,955.00

1,618,513.31
463,740.32
103,064.57

14,500.00
5,360,307.86
2,503,113.47
8,714,585.53

18,490,065.77

LIA B ILITIES
C apita l . . . . .  
Surplus . . . . .  
U n d iv id ed  Profits 
R eserved  fo r In terest, T axes and  

C ontingencies .
D iv idend  C hecks O u tstan d in g  . 
C irculation  . . . .  
L e tte rs  of C red it a n d  A ccep tances 
B orrow ed B onds 
D eposits . . . . .

$87,997,499.06

$ 4,000,000.00 
2 , 000 , 000.00 

666,273.61

713,777.89
96,363.00

290,000.00
1,618,513.31

60,000.00
78,552,571.25

$87,997,499.06
O FFIC E R S

EDWARD W. DECKER. President
T H E O D O R E  W O L D ............................. V ic e  P r e s id e n t
A L E X A N D E R  A . M cR A E ................V ic e  P r e s id e n t
F R A N C IS  A . G R O S S ........................... V ice  P r e s id e n t
C L A R E N C E  E . I I I L L ........................ V ic e  P r e s id e n t
H U N T IN G T O N  P . N E W C O M B .. .  .A s s t .  C ash ier  
JA M E S  A R C H IB A L D  R O S S .. .A s s is t a n t  C ash ier
W IL L  M. K O O N ...................................................A s s is ta n t  C a sh ier
G U V  E . M A S T E R S .............................................A s s is ta n t  C ash ier
JA M E S  E . N E V I L L E .......................................A s s is ta n t  C ash ier

JA M E S  A. L A T T A .................................V ic e  P r e s id e n t
R O B E R T  E . M A C G R E G O R ......................................V ice  P r e s id e n t
W IL L IA M  E . B R IG G S .................................................V ic e  P r e s id e n t
SC O T T  H . P L U M M E R .........................................C ash ier
J. C A M E R O N  T H O M S O N ..........A s s is ta n t  C ash ier
R O G E R  S. H U M E ...............................................A s s is ta n t  C ash ier
H E N R Y  J. R IL E Y ..............................................A s s is ta n t  C ash ier
C L A R E N C E  R. C H A N E Y ..........A s s is ta n t  C ash ier
R O B E R T  F . M A C T A V IS H ...................C om ptro ller

T h ree  p r o m o tio n s  in  th is  b a n k ’s o ffic ia l s t a f f, a n d  o n e  a d d i t io n , ha ve  been  a n n o u n c e d  
by  th e  B o a rd  o f  D irec to rs  s in c e  th e  d a te  o f  th e  above  ca ll s t a t e m e n t : S c o t t  H . P lu m m e r  
to  Vice P re s id e n t, J . C a m ero n  T h o m s o n  to  Vice P r e s id e n t, H u n t in g to n  P . N e w co m b  
to  C ash ier; W illia m  N . J o h n s o n , T rave ling  R e p r e s e n ta tiv e , a p p o in te d  A s s is ta n t  C ashier

Affiliated w ith

T h e  M innesota L oan  an d  T rust C om pany
Combined Resources $107,536,246
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Strength and 
Resourcefulness

1. Surplus and Profits in Excess of
Capital.

2. Fifty-four Years of Conservative
Management.

3. Member of Federal Reserve
System.

4. Member of Des Moines Clearing
House Association.

5. Nine Active Departments.

Careful a tten tion  given to accounts 
of Banks and Bankers

$  T r u s t C o m p a n y

Member* F ed era l Fie s e r v e  Sys fern 
D e s  M o i n e s ' O l d e s t  B a n k i n g  I n s t i t u t i o n

C a pita l  $ 500,000 Surplus a n d  P rofits $ 564,196.75
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W hy most banks 
supply colored 

checks
T h e sensitive colors of 
s a f e t y  c h e c k s  r e s i s t  
a lteration  as the plain 
white surfaces of old- 
fashioned checks never 
could! In  the skilfu lly  
Ia id -o n  S u p e r - S a fe ty  
colors there is unques
t io n e d  p ro te c t io n  fo r  
your bank  account. A nd 
they serve another im
p o rta n t pu rpose— their 
beauty lends distinction 
to  your signature.

M A N Y  are the visible 
precautions every 

bank takes to protect its 
depositors’ funds—massive 
doors—bars at the windows 
— burglar and fire proof 
vaults—special officers and guards.

But progressive, modern bankers ex
tend the “service of protection” beyond 
the walls of the bank building. They real
ize that their customers’ checks, in circula
tion, are subject to more deadly and 
subtle attacks than the funds within the 
bank. By supplying their depositors with 
Super-Safety Checks they protect them 
from the forger whose annual loot is esti
mated at $100,000,000.

It may be' your bank is furnishing 
Super-Safety Checks to you. Look at 
one of your checks and see if it carries the 
words, “Super-Safety”:—if the symbol of 
safety, the eagle, appears in the upper 
right-hand corner. When your checks aré 
thus marked, you can be assured that they

Baper-Safety Check» come in teveral beautiful colon. 
They are hound in rich, handsome antique Moorish check
books of several styles and sizes— designs convenient 

for •personal and business use.

This advertisement is the 
first of a series of pages in 
two colors in The Saturday 
Evening Post and black 
and white adaptations in 
The Literary Digest. Your 
customers will read them.

~ 7
s 0 v e r - s a F £ 7 >

S a n k  c h e 0 *  D o e s  

this symbol o f safety 
appear on the checks 

furnished by your bank?
will defeat the forger’s 
acid. Moreover, your 
bank is doing the utmost 
to help you protect your 
checks while in transit!

Outwitting the forgers acid 
Super-Safety Checks are the safest and 
the most beautiful provided by banks- to
day. They are designed to prevent alter
ation by knife, ink eradicator or rubber 
eraser. Any attempt at erasure brings 
a glaring white spot on the surface of the 
intricately tinted stock, Super-Safety 
Checks are never sold in blank sheets— 
they are made only to your bank’s order.

To prevent counterfeiting, each sheet of 
Super-Safety paper is guarded as the 
Government guards banknote paper.

Their beauty does you credit, 
Super-Safety Checks have an authorita
tive “look” and “feel” which do credit to 
your signature. Their colors are pleas
ing—their designs beautifully executed. 
They are easy to write on. It is a business 
and social distinction to send them out.

Sample test-check and booklet 
F R E E

Test for yourself the power of Super- 
Safety Checks to prevent alterations and 
to make your checking account secure. 
Send for a sample check with detailed in
structions for testing it. Receive, also, the 
valuable booklet, “How to make money 
go farther.” Bankers Supply Company, 
Division of the Todd Company, sole man
ufacturers of Super-Safety Checks,. Todd 
Greenbac Checks, and the Protectograph. 
Chicago, Rochester, New York, Denver.

BANKERS SUPPLY COMPANY
DIVISION OF THE TODD COMPANY 

I I 49 So. State Si., Chicago, 111.
I desire to test the Super-Safety Check. Please send l

Town................- ------------- ---- ----- ------ „..STate-~
©  1926. The Todd Company. Inc.

A  re you giving your customers
checks with this symbol of safety?

You as a careful banker are doing the utmost to pro
tect your depositors’ funds within the walls of your 
bank.

And you are probably extending this service of 
protection to checks in transit by supplying your 
depositors with Super-Safety Checks.

Your depositors will appreciate your complete ser
vice all the more as they read powerful advertisements, 
as the one shown here, which are appearing in The  
Saturday Evening Post and The L iterary  Digest. And 
it is reasonable to suppose that other readers are

opening their check books and looking to see if the 
Super-Safety trade-mark is on the checks furnished 
by their banks.

When you consider how little Super-Safety Checks 
cost, it is surely a wise move to give your bank and its 
depositors the benefits of this super check. A Super- 
Safety representative is at your call. Bankers Supply 
Company, Division of T h e  T o d d  C o m p a n y , 1149 S. 
State St., Chicago, 111. Sole m anufacturers of Super- 
Sa fe ty  Checks, Todd Greenbac Checks, and the Pro
tectograph. Chicago, Rochester, New \  ork, Denvei
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The Greatest Asset of All
“ Reputation is the most serviceable of assets. Because when it is won and 

maintained, it works automatically, tw enty-four hours a day, for the man who 
has it. I t  cannot be inherited, but is a personal possession which must be acquired 
— not by brains and brilliance alone— but by conduct which discloses a m an’s 
character.”

—Otto IT. Kahn.

Scattered across America from the Atlantic to the Pacific, from Canada to 
the Gulf, are hundreds of thousands of mute but glorious testimonials to the 
reputation of the Gordon-Van Tine Co. In almost every community, Homes, 
Barns, Farm Buildings bear witness to the integrity of America’s greatest 
building service—bear witness in beauty, in efficiency, in enduring worth.

The owners of these buildings endorse unequivocally the honesty, the fair 
dealing, the low prices, that put them there. That reputation, Gordon-Van 
Tine regard today as their greatest asset.

It Can Work for Your Interests, Too
Hundreds of Corn Belt bankers are today sharing in the benefits the se

curity that this reputation for sterling quality and fair prices makes possible.

Building loans are attractive. It is with real relief that Corn Belt bankers 
feel that they can invest their funds in Gordon-Van Tine Homes and Farm 
Buildings. For they know the soundness of the quality, the fair prices—the 
lowest in America—the skill of design which make these buildings so abso
lutely a safe and reliable investment. There is no other trade name in America 
today which more closely stands for “full value received,” than Gordon-Van 
Tine.

To you, as to hundreds of other Corn Belt bankers, the Gordon-Van Tine 
Books on Homes, Farm Buildings and Building Materials, can render a real 
service, as they aid you in advising your clients, in keeping abreast of modern 
developments, in determining building material worth. They represent a stand
ard by which building values are judged today. We will gladly send them on 
request, free of charge. Just mail the attached coupon today!

G o r d o n - V a n T i n e  C o .
ESTABLISHED I&65

Satisfaction Guaranteed or Money Back

Resources Over $1,000,000.00
References: A n y  R a n k  In D avenport: C on tinen ta l and

Com m ercia l N ationa l B an k ,  Ch icago , III. ;
N at ion a l C ity  B a n k ,  New  Y o rk  C ity.

703 Case S treet D avenport, Iowa

Gordon-Van Tine Co.,
703 Case Street,
Davenport, Iowa.

Please send me your free books on Home, Barns, 
and Building Materials.

Name __________________________________________

Address ________________________________________
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ACROSS THE DESK FROM THE PUBLISHER

customers he said : ‘ ‘ Someone has said, ‘ sentiment 
and business will not mix. ’ This bank believes that 
they will, should and must. In truth, if the time 
ever comes (it will not) when there is no sentiment 
—no human side to business—we want none of it.

‘ ‘ There is sentiment in our hearts for our friends 
and customers. AVe believe no institution any
where has a more loyal or select clientele.”

Perhaps that doesn’t sound businesslike to you. 
Perhaps you don’t believe in sentiment in business. 
Perhaps you think it is based on facts and figures 
and shrewd business dealing. If such is your belief 
we can only express our regret that you take this

W e M ean
' I 'H E  All-Iowa, Agricultural Marketing Confer- 

ence which was held in Des Moines, issued a 
pledge, the last sentence of which said, “ In this 
work we announce that we mean business and will 
see it through. ’ ’

That, to our mind, has been the underlying trend 
of all the work of the bankers, business men and 
right-thinking farmers in their desire to solve the 
agricultural problems of the middle west.

As this issue of T h e  N o r th w ester n  B a n k er  
goes to press there is a meeting in Des Moines of 
the governors of eleven states interested in the 
“ corn and agricultural area.”

At a meeting a few weeks ago of the All-Iowa 
Agricultural Marketing Advisory Committee, which 
is composed of fifty men, they favored some very im-

attitude towards business and 
business life. Today every big 
corporation in America is do
ing all it can to ‘ ‘ humanize ’ ’ its 
service, get its employes to be
come stockholders, and make its 
customers stockholders in some 
cases. But through the whole 
business fabric of America to
day is the thread of sentiment 
and cordial relations.

And why this attitude ? First 
and foremost, because every 
business executive and every 
banker knows that it pays, and 

pays in dollars and dividends. Second, because 
the banker or business man gets more real pleas
ure out of life when he can serve his fellow men 
by taking care of their needs and requirements, 
make a profit on the transaction, and at the same 
time retain the good will of the customer whom 
he serves.

AVe believe that there is a human side to business, 
and as far as our personal knowledge goes, the 
banks in America that have made the greatest suc
cess have recognized the human side as a most im
portant and essential one to consider in working out 
plans for building their institutions.

Business
portant things which if adopted and carried through 
will help to solve the problems of the corn area.

First, they favored an export corporation to han
dle the surplus products of agriculture whenever 
necessary, and second, they favored a federal agri
cultural board, whose purpose should be to help 
stabilize the farm business and put it on a money
making parity with our industries.

These two resolutions are as follows :
“ Export Corporation. AVe favor an export cor

poration to dispose of the surplus products of Agri
culture whenever necessary, and offer the sugges
tion that the Government set up a revolving fund 
as it did so successfully in the case of the Federal 
Land Bank to finance the operating of said export

; I ' HE vice president of one 
of the largest banks in 

Texas keeps in close touch with 
his friends and customers by 
writing them letters on business 
conditions, sending them re
ports of his bank, and being of 
every possible service to them. 
Furthermore, he has human
ized his bank to hundreds of 
his country bank correspond
ents as well as local custo
mers, because he believes that 
sentiment and business will 
mix. In a recent letter to his
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corporation. Such revolving fund to be repaid by 
an excise tax on the commodities benefited. ’ ’

“ Federal Agricultural Board. We believe that 
it is essential that Congress should provide at the 
earliest possible moment for a ‘Federal Agricul
tural Board,’ whose service shall be dedicated to 
the job of helping to stabilize the farm business and 
to put it on a money-making parity with other in
dustries.

“ We believe the ‘Federal Agricultural Board’ 
should take steps to determine the cost of produc
tion of corn and other farm commodities in the sev
eral states. It should do every and all things within 
its powrer to enable the Agricultural industry at the 
earliest possible moment to get on a money-making 
basis. ’ ’

Whether legislation favorable to these two ideas 
is passed by this Congress is a matter of conjecture. 
Such able political writers as Mark Sullivan say 
no legislation favorable to the farmer will be passed 
at this session of Congress. We doubt if such a 
prophecy will come true, because the bankers, the 
farmers, the manufacturers, the business men of 
this entire country “ mean business.” They will 
see some plan put through which is economically 
sound and which will be of benefit to the farmers 
and to agriculture. This will in turn benefit all 
kinds and classes of business.

There is something fundamentally and econom
ically wrong when an industry as great as agricul
ture has to suffer while every other class of business 
is enjoying prosperity.

Dividends Paid
V X ^ E  KNOW of no better proof that the bank- 

v v  ing business is rapidly improving than to 
look at the record of dividends paid during 1925 by 
most of the banks throughout the country.

At various times there has been some misappre
hension as to the financial standing of banks in the 
middle west, and especially in the agricultural ter
ritory.

In order to get a cross-section of the situation we 
are giving below the dividends paid by the leading 
Des Moines banks during 1925. These dividends 
range from 5 to 20 per cent. In practically every 
case these banks added a very substantial sum to 
the surplus and undivided profit account in addi
tion to the dividends paid.

The dividends paid are as follows :
Bankers Trust Co., 5 per cent.
Des Moines National Bank, 6 per cent.
Iowa Loan and Trust Co., 8 per cent.
Valley National Bank, 8 per cent.
Iowa National Bank, 12 per cent.
Valley Savings Bank, 12 per cent.
Central State Bank, 16 per cent.
Peoples Savings Bank, 20 per cent.
What is true of Des Moines banks is true of 

banks in Omaha, Sioux City, Minneapolis, St. Paul 
and dozens of other cities in the agricultural area.

Dividends paid tell the story of the real banking 
situation better than any analysis of which we 
know.

Our High Calling
A  ANY of those who have been opposed to hav- 

ing the farmers organize for their own bene
fit have said that if they ever did organize, that they 
would make the rest of us pay or we could starve.

Perhaps they might have that power if they 
should become sufficiently organized, but we have a 
higher respect and stronger belief in the high ideals 
of the American farmer than to accuse him of fol
lowing such tactics. There are still farmers who 
believe that theirs is a “ high calling” and that they 
are the real servants of mankind in producing food
stuffs which will assist him to, maintain life and 
carry on his chosen line of work.

One Iowa farmer has put it this way: “ I have 
lived on an Iowa farm for twenty years and my 
roots have gone so deep that I rejoice to say I be
long to the soil. There are thousands of people like 
me and I suspect that is one reason we are so hard 
to mobilize. Our sympathies and habits have never

allied us with trade unionism. I suppose the eco
nomic life of the day demands that we shall mobil
ize to protect our interests. But I hope and pray 
that when the day comes that we are effectively or
ganized we shall not lose the fine instincts and tra
ditions of our high calling as the truest servants of 
the world, and shall not be impelled to rally, as 
have some federations, to an appeal to ‘get fixed in 
our minds the glorious idea of more, ’ once we have 
the power to get it.”

There is not a trade union in America which 
could not take a lesson from the sentence which 
says, “ I hope and pray that when the day comes 
that we are effectively organized we shall not lose 
the fine instincts and traditions of our high calling 
as the truest servants of the world.”

We do not believe that the farmers will lose the 
vision of their “ high calling,” if they should be so 
fortunate as to organize themselves.
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ROBERT E. MACGREGOR
V ice Presid ent, M innesota B a n k e r s ’ Association

R o b e rt E . M a c g re g o r , vice p re s id e n t  o f th e  M in n eso ta  B a n k e rs  A sso c ia tio n , 
an d  v ice p re s id e n t  o f th e  N o r th w e s te rn  N a tio n a l  B an k  o f M in n eap o lis , w as 
b o rn  in  S t r a t f o r d ,  O n ta r io , an d  a tte n d e d  school a t  P o r t  H ope, O n ta r io .

H e w e n t to  M in n eap o lis  in  1894 an d  e n te re d  th e  em p lo y  of 
w e s te rn  N a tio n a l B an k  in  1897. In  1906 he w a s  a p p o in te d  a ss is t 
an d  n in e  y e a rs  la te r ,  w a s  m ad e  c a sh ie r . H is e lec tio n  a s  a d irec  
p re s id e n t  o f th e  b ank  cam e  in 1917.

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



Corn Area States Say They tcW ill
See It Through”

IN AN organized effort tow ard a united 
program  of agricultural relief, two 
hundred delegates from twelve middle 

western agricultural states met January  
28tli in Des Moines, indorsed the princi
ples of the Dickinson farm  bill w ithout 
indorsing the measure itself, and appoin t
ed a legislative committee of 2 f members 
to go to W ashington and impress upon 
congress the necessity of legislation which 
will eventually place agriculture on a 
money-making parity  with other lines of 
business.

Calmly but in dead earnest the corn 
conference, instigated several weeks ago 
by Governor John Hammill of Iowa, and 
the agricultural committee of the Iowa 
Bankers association, agreed that the pres
ent farm  situation demands a remedy and 
tha t the united strength of Iowa, Nebras
ka, Minnesota, North and South Dakota, 
Indiana, Illinois, Michigan, Missouri, 
Wisconsin, K ansas and Ohio, must “see 
it through.” Included in the list of dele
gates were representatives of a score of 
farm  organizations, four governors, farm 
ers, bankers, and business men from  every 
line of middle western industry.

The principal features of the resolu
tions adopted at the conference are:

1. “ The organization of the agricul
tural areas as a closely knit unit, to be 
kept so organized indefinitely.

2. “Institu te  a practical, but energetic 
study of the cost of farm  commodity pro
duction and distribution and devise ways 
and means to orderly m arket the farm  
commodities in ratio as the consumer can 
assimhate them.

3. “ That farm  commodity production 
hereafter shall and must be sold only on 
the producers’ fa ir  price, like all other 
well regulated business enterprises, and 
not on what the buyer is willing to pay.

4. “We indorse the fundam ental p rin 
ciples as set out in the Dickinson bill now 
before congress; a measure which provides 
fo r a federal farm  board to administer an 
equalization responsibility for the surplus 
farm  commodities, any deficit that may be 
incurred in the distribution of the sur
plus to be borne by the producers them-

NO “PATERNALISM ” NEEDED  
“The farmer does not want laws of a 

paternal nature. He does not ask special 
privilege, a bonus or a subsidy. . . .
But he does want agriculture on an 
equal basis with manufacturing, indus
try and labor.”

selves. Actual buying, storing, and sell
ing involved in handling the surplus to 
be done with the support of the board 
by the organizations of the producers 
themselves.

5. “P ure food law revision to remove 
the discrimination against corn sugar.

“ The farm er does not seek laws of a 
paternal nature,” the declaration said. 
“ He does not ask special privilege, a 
bonus, or a subsidy. He does require 
either a readjustm ent of existing legisla
tion now stabilizing and protecting other 
industries, or the enactment of such leg
islation as will place agriculture on a basis 
with m anufacturing, industry, transporta
tion, trade and labor.

“ I t  is doubtful if  agricultural produc
tion can ever be completely regulated or 
controlled. Hence surpluses will inevi
tably occur, and their occurrence will safe
guard and prevent a shortage of food sup
plies within our own borders.”

A star galaxy of speakers guided the 
thought of the meeting. Form er Govern
or F rank  O. Lowden of Illinois, favoring 
the general princip’es of the Dickinson 
bill, declared agriculture needs some sta
bilizing influence to act as the federal re
serve system acts for the American bank
ing structure. He said: “The federal
reserve system was designed, among other 
things, to mobilize the credit resources 
of those banks which had a surplus and 
employ them where the credit resources 
were deficient. I t  sought to do in refer
ence to space, with surplus credit re
sources what should be accomplished, in 
reference to time, with the seasonal sur
pluses of the farm . A federal farm  
board could function successfully, in my 
opinion, only if  it operated through and 
in hearty sympathy with co-operative

commodity associations. We could expect 
to prevent ruinous overproduction only 
through such associations. I t  is vital to 
any plan, therefore, that it should be so 
formed as to strengthen and not to weaken 
the co-operative movement.”

Other speakers included Congressman 
L. J . Dickinson, who explained his bill; 
form er Secretary of Agriculture E. T. 
M eredith; Governor Hammill, who was 
the conference chairm an; George Peek, 
president of the American Council of Ag
riculture; W illiam H irth , Missouri, and 
others.

The roster of members of the newly 
created legislative committee of the corn 
area, with the exception of the North Da
kota members, to be appointed later, is as 
follow s:

Illinois—George Peek, Moline, presi
dent American Council of A griculture; 
Earl Smith, Chicago, president Illinois 
A gricultural association.

Indiana—W ilfred Lindstrom, Pleasant 
Lake, banker; J . A. Shields, president I l
linois M anufacturers association.

Iowa—W. E. G. Saunders, Emmets- 
burg, farm er; J . 0 . Shaft, Camanche, 
farm er.

K ansas—J. R. Burrow, Topeka, bank
er; H. W. Avery, Wakefield, farmer.

Michigan—Pete Lennon, farm er; L. 
W hitney W atkins, Lansing, state commis
sioner of agriculture.

Minnesota—W. C. Coffeey, St. Paul, 
dean state college of agriculture; 0 . P. 
B. Jacobson, St. Paul, chairman railroad 
and warehouse commission.

Missouri—Charles E. Bell, Boonville; 
A. B. Cole, California.

Nebraska—Ballard Dunn, editor Omaha 
Bee; M artin Woods, Lincoln, president 
Woods Brothers company.

Ohio—H. A. Eaton, Coshocton, presi
dent Ohio State g range; W. Pew, Raven
na, president Ohio board of agriculture.

South Dakota—C. W. Croes, Aberdeen, 
manager South Dakota W heat Growers 
association; C. J . Moen, Canton, banker.

W isconsin—L. R. Clauson, Racine, 
president J . I. Case company; Edward 
Nordham, Madison, state commissioner of 
markets.
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IF BEN FRANKLIN
were

A BANKER
A  brief playlet in which the “apostle” of thrift learns how 

he can cut his cost of operation
By R. W . Moorhead
Editor Northwestern Banker

Prologue.— Once upon a time, there 
lived a wise man named Ben Franklin, 
who was the original apostle of 
“ T hrift.” I t  is true, he discovered elec
tricity, sat in on governmental affairs 
and published a few newspapers and 
magazines, but his most important 
work, he believed, was teaching people 
to save.

History does?i’t say that the illus
trious and wise Mr. Franklin ever oper
ated a bank. But just suppose he did 
— what kind of a bank would he run? 
And, suppose he should operate a ba?ik 
right here in the middle west— in Iowa, 
Nebraska, Minnesota, North or South 
Dakota, for example— just how would 
Mr. Franklin carry out his thrift ideas?

Well, le t’s go a step farther. With 
due respect and veneration for his won
derful life ’s history, le t’s put Mr. 
Franklin in our imagination in charge 
of the First National Bank of Bing- 
ville, Iowa, as cashier (note file and 
everything) and see just how he carries 
out this “ T h rift” idea in banking.
Scene I. Cashier Franklin, having swept 

out the main banking room of the First Na
tional Bank of Bingville, cashed a couple of 
three-dollar checks, and witnessed one affi
davit, is opening his morning mail, some
what eagerly.

H e  M e d i t a t e s  : “Yea, I  well know that 
it is well to cut down our bank’s operating 
costs, so that our directors and stockhold
ers shall receive their usual dividends. So 
I  have written to a number of my good 
banker friends of other banking institu
tions such as this, and have asked them to 
tell me how they are decreasing their oper
ating costs. Here are a number of an
swers in the morning mail. I  wonder what 
they will say.”

(H e opens and reads them , one at a 
time.)

“Ah, here is a good suggestion from my 
friend, C. H. Lien, of Summit, South D a
kota, who believes, as I  do, that most 
banks are paying too high a rate on time 
certificates. He w rites:
“ Mr. B en J .  F ran k lin , Cashier,

“ F ir s t  N a tional B ank, Bingville, Iow a. 
“ D ear B en: R eplying to yours of recent

da te  re la tive  to saving fo r com ing year, will 
say th a t the one b ig  item  as fa r  as we are

Editor’s Note.—The basis for the ma
terial on this and the next page was 
gleaned from an extensive questionnaire 
sent out last month to a thousand North
western Banker readers in the middle 
west. The ideas presented herein should 
be of great value to all of the maga
zine’s readers, in their efforts to decrease 
their operating costs.

CAN YOU ANSWER THIS?
A country banker writes as follows: 

“How does the small country bank with 
$10,000 or $15,000 capital and deposits 
of $125,000-$150,000, make money and 
how do they meet com petition with the 
larger banks in their vicinity? What 
salaries do they pay their managing 
officers?”

He says: “During the past few years
the banks of this type got so much unfa
vorable publicity by various failures that 
something must be done to back these 
institutions that are rendering more 
service than they are given credit for. 
This class of banks shares all of its cus
tomers’ sorrows but does not always 
share in their joys.

“We have had instances where we did 
everything under the sun to furnish 
money and carry customers during the 
lean years, borrowed money at 7% with 
the best kind of collateral and loaned 
it to our customers at the same rate. 
But now when they can give us some 
profitable business they go to a larger 
town because the banks there have 
footings of a m illion or more.

“How can we meet that kind of com
petition?”

Editor’s Note. — The Northwestern 
Banker plans a series of articles on suc
cessful country banks that are solving 
the problem given above. Meanwhile, 
this magazine w ill greatly appreciate 
letters from the smaller country banks 
telling us how they are doing it, so that 
the interchange of ideas w ill be helpful 
in these columns.

concerned is ra te  of in te rest. L as t year we 
lowered the ra te  on tim e certificates to  4 per 
cent, from  which we shall receive the bene
fit th is  year, as a year has now passed since

we p u t th is  into operation . So from  now on 
we shall be p ay ing  only 4 per cent on cer
tificates p resented  fo r paym ent or renewal, 
which will m ean a saving to  us of about 
$3,500 in  one year. There is now being 
commenced an  action  to prevent the d e p a rt
m ent from  collecting a g u a ran ty  assessm ent 
th is will be due F eb ru a ry  1st, and  in  case 
th a t  is decided in  favor of the s ta te  banks 
i t  w ill m ean a saving to  us of about $1,500. 
We are  saving wherever possible and  th a t  is 
a  m a tte r th a t  is up to every bank in order 
to work out of the whirlw ind th a t swept the 
country  a f te r  the  war.

“Yes, th a t’s common sense, and here’s 
another letter on the same subject from 
Robert Goethe, of Omaha, who writes:

‘ ‘ In  my opinion economy in  the  operation  
of a bank  can be  m ost judiciously  accom 
plished by reducing the ra te  of in te res t paid  
on tim e deposits. Considering th a t  the bank 
offers a place of safekeeping fo r funds of 
its  custom ers and affords them  facilities fo r 
converting  their checks in to  cash in p ra c ti
cally all p a rts  of the  world, coupled w ith 
the services rendered  locally across the coun
ter, m ost custom ers could afford  to  leave 
th e ir en tire  deposit on checking account. I f ,  
however, they  wish i t  to yield an  income, 
they  should not expect a ra te  equal to or 
g rea ter th an  th a t  of a less liquid b u t more 
speculative investm ent. In te re s t  pa id  on 
tim e deposits represen ts by fa r  the g rea tes t 
single item  of expense to the average coun
try  bank  and  consequently justifies most 
consideration. R eduction of in te res t ra te  
paid  on tim e deposits can be accomplished 
w ithout loss of deposits by the in troduction  
of an  advertis ing  cam paign educating  the  
custom er to the value of the service rendered  
by the bank ra th e r th an  offering high ra te  
of in te res t as an  inducem ent to deposit. In  
support of th is recom m endation I  re fe r  to 
the  experience of banks of Brown county, 
K ansas, who on Ju ly  1, 1925, reduced the  
ra te  on deposits from  4 to  3 per cent w ith 
out loss of deposits. T his a rrangem en t was 
effected th rough  th e ir county organ ization  
which m eets fo u r tim es each year. Jackson  
county, K ansas, wTent to 3 per cent Ja n u a ry
I, 1926. D oniphan county, K ansas, w ent to 
3 per cent Ju ly  1, 1925. All rep o rt no evi
den t loss of deposits.

“Now, let’s see, what’s this? ‘Better to 
be hard boiled than half baked.’ Well, E.
J . Hetland, of Valley Springs, South Da
kota, is quite correct and here’s what his 
letter says:
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“ D ear B en: In  connection w ith your in 
terchange  of ideas by bankers of the m iddle 
west reg ard in g  the sub ject of ‘ How B an k 
ers A re E conom izing ,’ beg to advise th a t  we 
have been w orking out a solution of the s i t 
ua tion  by no t only reducing the  overhead 
b u t by increasing  the income as well. We 
have recen tly  e lim inated  one item  of $1,800 
in  sa laries by reducing  the  clerical force, 
and  las t A ugust p u t in to  effect the service 
charge of 50 cents per m onth fo r checking 
accounts averag ing  less th an  $50, which has 
yielded a m onthly revenue thus f a r  of a p 
proxim ately  $40. So fa r  as we can learn, 
we a re  the first and only country  bank in 
th is  en tire  section th a t  has adopted  th is 
charge and our com petitors in  ad jo in in g  
tow ns p red ic ted  th a t  i t  would not work out 
successfully in  the  sm all town and  th a t  a 
service charge could be m ade only in  the 
la rg e r cities w ithout serious results . H ow 
ever, our sm all depositors, w ith no t to ex
ceed five or six custom ers, read ily  recognized 
the  ju stn ess  of the charge, when i t  was ex
plained  to  them , and are  p e rfec tly  w illing 
to pay  fo r th e  service, in  order to  re ta in  the 
ad van tage  of pay ing  by check and  if  coun
try  bankers could be m ade to  realize the  im 
portance  of e lim inating  these sm all accounts 
being  handled a t  a loss, and how easily it 
can be done by proper education and ex
p lana tion , we believe th a t  the p lan  would be 
universally  adopted  in  a short tim e.

‘ ‘ Bankers, as a rule, have allowed the 
custom ers to run  th e ir in s titu tio n  so long, 
th a t  they  are som ewhat tim id  in  adop ting  
ru les which they  know would be to th e ir a d 
van tage, fo r  fe a r  th a t  some custom er m ay 
en ter a com plaint, b u t the tim e is a t  hand, 
when banks m ust e ither take  a firm  stand  
and  a sse rt th e ir r ig h ts  or suffer the conse
quences th rough  dw indling profits and  lost 
p restige  in  th e ir comm unity.

“ As one banker has expressed it, the 
banks should ge t together and  cooperate in 
th e  m ovem ent to avoid im proper banking  
‘ co m p etitio n ’ and educate the public to the 
idea th a t  i t  is b e tte r  fo r  the banker to  be 
‘hard hoiled than half baked.’

“Yes, sir, cooperation instead of cut
th roat competition among us bankers is 
the best way to cut down our operating 
costs. Now w hat’s this about service 
charges ? Oh, one from  Clay W. Stafford, 
of Ames, Iowa:

“ D ear B en: W e are in receip t of your
le tte r  ask ing  in w hat way we are  try in g  to 
economize in  operating  costs.

“ I  wish to say th a t  we feel the necessity 
o f doing everyth ing possible to  cut down the 
percen tage of overhead, and so fa r  the p r in 
cipal m eans which we have used in  increas
ing  the revenue have been b rough t about 
th rough  the o rgan ization  of our Ames C lear
in g  H ouse A ssociation, and  are  abou t as 
follow s: C harging the custom ers fo r  im 
p rin tin g  on checks, as well as fo r the A. B. 
C. cheque covers; m aking a definite charge 
fo r  d raw ing  legal papers and fo r no tary  
w ork ; increasing  our collection fee in h a n 
dling  collections and  b ills of lad in g  and 
m aking  a m inim um  in te res t charge on notes 
of 50 cents.

“ A lthough we have been unable a t the 
p resen t tim e to  have adopted  by the C lear
in g  House A ssociation, a service fee on all 
sm all accounts, i t  is our belief th a t  th is  m ust 
be done, and we hope th a t  the C learing

House organ ization  will see fit to adopt such 
a  charge in  the near fu tu re .

“Now here is a real idea, from V art B. 
Abels, of Malcolm, Nebraska, who has a 
th rif ty  new idea fo r advertising. He says :

‘ ‘ D ear Ben : Enclosed is one of our s ta te 
m ent sheets, and  you ’ll note on the  back 
of it  I  have had p rin ted  a le tte r explain ing  
to our custom ers, the various ways we can 
serve them .

‘ ‘ I  th ink  th a t  the bankers ought to u t i l 
ize the back of a ll th e ir letterheads, notices 
of all kinds, fo r  i t  does not cost any more 
to m ail, w ith  a  little  p rin tin g  on the back.

‘ ‘ F arm ers as a rule believe more w hat 
they  read  th an  w hat you te ll them . This is 
w hat I  ge t from  our m erchants. They are 
schooled to  th is  by the  catalogs and m ail
order houses.

“And here’s another man, A. M. Dahl, 
of W ilton, N orth Dakota, who has adopt
ed the same measure of economy. He
says :

“ D ear B en: I t  is custom ary fo r m any
banks to enclose circular le tte rs  or other 
advertis ing  m atte r in  th e ir m onthly s ta te 
m ents, when they are given out or m ailed out 
a t  the end of each m onth. To in se rt these 
enclosures takes ad d itio n al tim e, and  quite 
o ften  these ad d itio n al enclosures will re 
quire m ore postage. In  order to elim inate 
th is  ad d itio n a l tim e and  expense, we obtain  
‘ local c o n ta c t’ by using  the back of our 
m onthly sta tem ents. W e use a  m ultig raph  
fo r th is work, and find i t  a  very sa tis fac 
to ry  way of c ircu larizing  our custom ers. We 
also find th a t  more of our custom ers read  
these sta tem ents, th an  they would the o rd i
n a ry  enclosures, as a b ig  percentage of those 
find th e ir way to thè  w astebasket w ithout 
being read.

“This is some good advice from  E. S. 
Person, of Minot, North D akota:

‘ ‘ A year ago we reduced our in te rest ra te  
from  5 to  4 per cent. Of course the old cer
tificates had  to  run  out a t  5 per cent b u t
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Birthdays of the M onth

*Send ’em a card.

Bob Wooden, 111. M erchants Trust Bank, 
Lane Bldg., D avenport, Feb. 2nd.

Geo. W hite, Pres., W hite-Phillips Co., 
Davenport, Feb. 5th.

C. H . McNider, Pres., F irs t National 
Bank, Mason City, Feb. 9th.

Paul Leeman, Y. P ., F irs t National Bank, 
Minneapolis, Feb. 9th.

F rank  W ard, Mgr. Bond Dept., Iowa 
Loan & Trust Co., Des Moines, Feb. 14.

Alvin Johnson, Y. P., Live Stock N at’l 
Bank, Omaha, Feb. 18th.

C. F . Schmidt, A. C., F irs t N at’l Bank, 
Davenport, Iowa, Feb. 20th.

H. P. Otezmann, Cashier, American Com’l 
& Savings Bank, Davenport, Feb. 28th.

from  now on we are  on the  4 per cent basis. 
This has m eant a yearly  saving of $6,000. 
A service charge of 50 cents per m onth on 
a ll checking accounts which fa il  to carry  a 
m onthly average balance of $50 will save us 
about $2,000. These th in g s will help some.

“Here is a letter from L. R. K latt, of 
Tripp, South Dakota, that contains a lot 
of common sense on th rift in banking:

“ My D ear Mr. F ra n k lin : W e are  hold
ing  down our tim e certificate of deposit ra te  
of in te res t even should i t  prove to lower our 
deposits. A ssum ing a lia b ility  by increas
ing  deposits and showing no earn ing  is, in 
our opinion, poor banking.

“ W e have reduced th e ' am ount of our 
w ar-tim e help and  are w orking a l ittle  h a rd 
er ourselves. A country  banker, however, is 
called on fo r too much g ra tis  work, much 
more since the war. We are  try in g  to get 
back to  a ‘pay-for-the-serv ice’ basis and  are 
m aking a reasonable charge fo r  au to  reg is
tra tio n  and  license service tax  collections.

‘ ‘ More a tte n tio n  to  the purchase of bank  
supplies and s ta tionery  also saves money fo r 
th is  in stitu tio n .

“Now here is an Iowa banker who makes 
two more th rift suggestions:

‘ ‘ H ave given the  m atte r some thought, 
and  while we have no u rg en t need to  cut 
down expenses, I  th o ugh t possibly i t  would 
be a  good plan, since we advocate th is  m eth
od fo r our p a tro n s every day, and  the  first 
of the year set about to see where we could 
do th is  w ithout in ju ry  to our business, and  
decided on th e  fo llo w in g  item  o f expense 
th a t  we wrnuld leave off fo r  th e  com ing 
y e a r :

“ W e could use very conveniently a new 
and  m odern posting  m achine w ith  all the 
new advantages, b u t decided th a t  we would 
work along and see i f  the old poster would 
ru n  us fo r  a year. I  th in k  i t  w ill. ’ ’

“Now here’s a mighty sensible sugges
tion from an Iowa banker who hasn’t 
signed his nam e: ‘Have efficient rather 
than cheap help.’ Now that is real th rif t 
we should all practice.

“Also, I  agree with the Iowa banker 
who writes this le tter:

‘ ‘ D ear B e n : B y b e tte r  buying of sup
plies we have found th a t  i f  a price is secured 
from  several firms on each b it of equipm ent 
there  is a m ate ria l saving. In  other words, 
there is usually  a  difference in price fo r the 
sam e equipm ent from  various firms, and 
while we p re fe r to buy a t  home, the home 
firms will usually  m eet th is  com petition if  
asked.

“And here’s some excellent advice from 
my friend, John G. Mitchell, of Sioux 
City:

“ W atch every item  of expense and cut 
when i t  can wisely be  done. W atch  all corners, 
stop a ll leaks, get everyone w orking fo r h im 
self and  their combined effort w ill help the 
in stitu tio n . M ake rules and  see th a t  they  
are  enforced. I f  th e y ’re  w rong, change ’em.

“ Be ever on the job , work h a rd  and  p ro f
it  w ill show up eventually, and  expenses 
will decrease. W e are w atching the effect 
of every cu rta ilm en t m ade and  sa tis fac to ry  
progress is being made, b u t new angles come 
up each day and they m ust be m et and con
tinuous effort m ust be p u t fo rth  to  solve 
them . ’ ’
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H O W  O U R BAN K 
IS RENDERING 

CO M M U N ITY SERVICE
By Charles E. W atts

Vice President Peoples Savings Bank, Plover, Iowa
A NY substantial increase in a b an k ’s 

A A  business m ust s ta rt at the bottom 
with in telligent community build

ing, fo r a bank cannot expect to grow un
less the town in which it is located is 
able to extend its trade te rrito ry  and con
solidate the business of th a t territo ry .

In  order to do this w ith continued suc
cess, there are three things, which, in my 
opinion, are necessary :

The town m ust be easy of access— 
Good Roads.

The town m ust be a good point in which 
to buy and a good point in which to sell. 
—W ell conducted business.

The town m ust provide recreation.— 
Good Amusements.

The combination of these things in any 
town does not ju s t happen th ru  accident 
but is the result of steady, consistent ef
fo rt toward a definite goal and under 
efficient leadership. In the small town or 
in any town the banker, if  he is public 
sp irited  and awake to the business possi
bilities in the fu tu re  will assist in sup
plying th a t leadership. In  the small com
m unity especially, it is necessary to 
secure the cooperation of the farm ers in 
a plan fo r community building to achieve 
any lasting  results for it is by making 
your community His Community that you 
will secure his lasting  good will and p a t
ronage. The average man is public 
spirited  and will cooperate, but he must 
be shown th a t it will benefit him directly 
to a certain  extent and th a t the prom oters 
have an unselfish motive to the extent 
th a t they will invest the ir time as well 
as the ir cash. In  other words, if  you

want to secure real cooperation you must 
s ta rt w ith yourself.

I  happen to live in one of the smallest 
towns in the county and our problem has 
been to extend our trade te rrito ry  and 
to consolidate it in the face of the com
petition of the larger towns surrounding 
us on every side. W e needed good all- 
w eather roads which would make the road 
to P lover the easiest to travel, the line 
of least resistance. From  a banking 
standpoint I found th a t unless a customer 
bought his groceries and supplies, sold 
his live stock and grain  here we could not 
long expect to hold his banking business. 
1 knew also th a t we could not a ttra c t new 
customers to the bank unless we could get 
them into the bank and advertising alone 
would not bring them to the town.

The solution to the problem of bringing 
the people to the town was cooperative 
road building in the township by the 
business men and farm ers themselves. 
We do not have a perfect plan but it 
works and is now working and producing 
from  three to five miles of good gravel 
surfaced road every year a t a minimum 
cost. The operation of the plan is simple. 
Some progressive farm er circulates a 
petition among his neighbors and the 
business men of the town to improve a 
stretch  of highway. Each m an signifies 
how much money or how many loads of 
gravel hauling he will donate on such road 
and a t such tim es as the Township Trus
tees will grade, drain  and place the road 
in condition to receive the gravel. The 
gravel is furnished from  local gravel pits, 
which, fo rtunate ly , we have.

This system has provided to date 18 
miles of gravelled township roads in ad
dition to the 19 miles gravelled on the 
county road system by the county, and 
four miles more will be gravelled the 
coming year. The farm ers donated their 
labor which was in a slack time in farm  
w ork; the business men donated ca.;h 
which was paid to the farm ers for haul
ing; and the township merely paid for the 
grading and draining, the cost of which 
will be saved w ithin a few years in the 
reduced cost of m aintenance of the roads. 
U nder this system we have gravelled in 
three years an am ount of road which we 
could not expect to have gravelled in ten 
years.—And the resu lt—If  a farm er liv
ing five miles from  two towns has three 
or five miles of gravel one way and five 
miles of black mud the other, the answer 
as to which town will get his business is 
plain, we get the business, o ther things 
being equal. I f  he comes to our town to 
sell his products we have a favorable op
portun ity  to secure his banking business 
especially if we helped him to get the 
road.

Ju s t bringing the people into the town 
is not sufficient, however, unless they re
ceive a fa ir  price fo r the ir products and 
are able to purchase on reasonable terms 
—the business men must be awake. In  
order to assist the m erchants the Poca
hontas County B anker’s Association pro
moted and helped to organize the Poca
hontas County Credit Bureau in 1923 
along the lines of Credit associations in  
large cities, but including in its member
ship all lines of business and profession

Above on th e  le f t  is a v iew  of one of th e  “ co m m u n ity -m ad e”  roads graveled by the  fa rm ers n ear Plover, Iow a. A t the r ig h t is 
a photo  show ing the  corn and  crop show ex h ib it of th e  P lo v e r S av in g s B ank.
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in  the county. The membership includes 
every bank in the county and the Bu
reau’s service is furnished at an average 
cost not to exceed $25.00 to $30.00 per 
year.

The Bureau m aintains an office a t Poca
hontas with a full time and very effi
cient secretary. In  the files are approxi
mately 7,000 ratings covering every indi
vidual in the county as to his pa3'ment 
record— Cash, P rom pt, Medium, Slow, 
U nsatisfactory  and these ratings have 
been published in a loose-leaf ra ting  book 
furnished to each member and kept up to 
date by weekly reports. The Bureau 
reports daily to the banks and weekly to 
the other members listing all instrum ents 
filed of record, no fund checks, suits, 
changes of ratings, etc. I t  also collects 
accounts fo r the members if they desire, 
fo r a small additional charge.

A wider and more am bitious field of the 
Bureau is opened up in its county ban
quets which are held every month or so 
in town a fte r  town throughout the county. 
Members and the ir wives attend  and din
ner is served a t a nominal charge. The 
Bureau secures some capable speaker to 
ta lk  on topics of in terest to the business

Bankers of the northw est tell 
how  they  are getting and 
retaining customers1 confp 
dence

By Henry H. Haynes
Associate Editor

IN AN endeavor to find out how the 
present-day banker advertises his 
bank to his community, The- North

western Banker wrote to a number of 
its banker friends in the middle west, ask
ing them to tell what they considered the 
best method to get and keep depositors, 
and upon what, in  their advertising, they 
placed the most emphasis.

So many replies were received tha t it 
is impossible to make mention of them 
all, but the one big idea which seemed to 
prevail throughout—the keynote, as it 
were—was that in all advertising, whether 
newspaper o r direct-by-mail, the biggest 
effort should be applied to the develop
ment in the mind of the customer or pros
pect, of confidence in the banking indus
try.

This thought is very well brought out by 
R. O. Byerrum, cashier of the Bettendorf 
Savings Bank, Bettendorf, Iowa, when he
says :

“We should never lose sight of the fact 
that a bank is a public service institution, 
almost the same as a postoffice, and adver
tising should be carried on in a manner

man and along the line of a w ider busi
ness outlook and better merchandising. 
The meetings have been instrum ental in 
cementing the business of the county into 
a more or less workable un it which can 
accomplish real benefits for the county.

How this affects the local community : 
The m erchant, if  he is using his credit 
service can g ran t credit intelligently and 
w ith a minimum loss. He can secure in 
form ation on prospective customers which 
will enable him to concentrate his efforts 
on the good prospects and he should get 
ideas which should lead to better m er
chandising and keener competition. B et
te r  credit inform ation and advanced m er
chandising methods will allow him to 
undersell his com petitor a t a profit and 
a ttrac ts  business to the town.

Good roads and m arket will not do all 
of it. There m ust be some form  of rec
reation fo r the whole fam ily. As this 
town had practically  no amusements four 
or five years ago, we organized a Com
m unity Club, taking in the county as well 
as the town w ith a minimum membership 
fee of $1.00 per year, to remedy the defi
ciency with community effort. The im
mediate purpose was to operate a free

motion picture show in the open air, 
which would run  through the summer 
months. P a r t of the cost was borne by 
the membership fees and the balance paid 
by the m erchants. F or fou r years the 
success of this venture has been beyond 
our most optim istic expectations. We 
have shown a high standard  of pictures 
a t neglible cost to the m erchants but 
w ith big dividends in the way of adver
tising the town and a ttrac tin g  trade. 
The construction of a new gymnasium by 
the school district 50x100 feet this sum
mer with high school basket ball, farm er- 
businessmen volley ball games, and com
m unity center meetings fill out the w inter 
program. I t  makes a good place in which 
to live.

In  order to secure business fo r the 
bank we have interested ourselves in the 
farm ers and the boys and girls on the 
farm  and in the ir activities. F or three 
years we have conducted a pig club in 
this township in cooperation w ith the 
business men and farm ers and in 1924 
two girls, members of the club, rep re
sented the county a t the In ternational 
Live Stock Show a t Chicago. In  1925 

(Continued on page 31)

“CONFIDENCE”
the \eynote of

B A N K  A D V E R T IS IN G
befitting the institution, instilling confi
dence in the entire banking structure and 
laying less stress upon the safety of indi
vidual institutions.

“A broader vision of banking is needed 
now.”

A number of banks in the smaller towns 
say they have no local newspaper, and 
while they could advertise in a paper lo
cated in the county seat, they do not feel 
that coverage of tha t nature is as effective 
as it should be. In  these cases, monthly 
bulletins and circular letters are resorted 
to, with very good results.

“W e are in a small town without a news
paper of our own, and find that, fo r the 
cost involved, advertising in our county 
seat paper does us very little good. I t 
does not go to everyone in the community, 
and does not seem to get our message 
across.

“W e have therefore been doing direct- 
by-mail advertising in the form  of month
ly bulletins, which go to everyone in our 
territo ry ,” says Gustave Houfek, cashier 
of the Farm ers & Merchants, Malmo, Ne
braska, describing the advertising fo r tha t 
institution.

Along this same method, Mr. Sonder- 
gaard, cashier of the Farm ers State Bank, 
of Tyler, Minnesota, says that “ a monthly 
bulletin to customers and prospects, con
taining news and editorials pertaining to 
this particular territory, is more effective 
than newspaper advertisements.”

The State Bank of Buckeye, Iowa, also 
believes in the direct-by-mail idea, and E. 
S. Pitm an, cashier of the bank, says :

“As we have no newspaper here, we have 
to rely entirely upon direct-by-mail adver
tising in the form  of circular letters. I  
believe in making these letters as personal 
as possible. I  am also a firm believer that 
this is one of the very best forms of ad
vertising for the rural communities.

“ Our aim is to send a letter once a 
month to each of our customers, bringing 
out facts that will be of mutual interest 
both to the customer and to the bank.”

One of the letters sent out by Mr. P itt
man starts out by asking the customer if 
he is using the bank to the fullest possible 
extent, and then goes on to enumerate the 
many ways in which his bank is ready and
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willing to serve him, apart from his regu
lar banking business, such as “looking 
after your most im portant business while 
you are absent, sending in your automobile 
license, filling out pedigrees for blooded 
stock, ordering taxes, negotiating loans, 
clerking farm  sales—in fact, any courtesy 
we can render, we shall gladly do so.”

Another letter that gets results and cre
ates confidence is the mailing of the bank 
statement of condition in the form  of a 
letter, each item being explained in simple 
and understandable language, so that the 
customer knows exactly how his money is 
being used by the bank. Mr. P itm an says 
that this statement has met with excep
tional success.

One Minnesota banker writes in and 
says that “advertising for a small country 
bank is rather a serious problem, espe
cially in these days when so many small 
banks fail to weather the storm. People 
are skeptical of this or that bank, and the 
slightest rumor causes withdrawals and

also prevents deposits. We have tried ad
vertising to show the total wealth of all 
of our stockholders, and thereby show peo
ple that there was actual backing behind 
the bank, but the last legislature passed a 
bill making this prohibitory. I  believe 
that this form of advertising tends to re 
store the confidence of the people and that 
it should be perm itted.”

The F irs t Bank of Miller, Miller, Ne
braska, believes in the old phrase, “I ’ll tell 
the world,” but instead of using paper and 
type, they mean it literally. They say: 
“We have come to the conclusion afte r 
many years of attem pts and tryouts of 
different forms of advertising, that the 
best advertisement we can have is by word 
of mouth from our friends, and we try  to 
impress upon them all the time that our 
service is equal to the best and superior to 
many. Next to this method, the direct-by
mail over a personal signature is undoubt
edly very good.

“Also, we are always on the lookout for

some little unusual service to perform  that 
is different, and which will give us favor
able publicity.”

Indicating that there are other banks 
which do not confine themselves to news
paper or direct-by-mail advertising, C. 0 . 
F itts, cashier of the Belmond Savings 
Bank, Belmond, Iowa, tells how a unique 
plan helped to swell the accounts in the 
savings department. Mr. F itts  tells us 
that “we get very good results from our 
offer of $1 for each new baby account in 
the savings department. In  connection 
with this we also send the parents of the 
new babies a neatly bound baby book, and 
a great m ajority  of these books bring in 
new accounts. Often the account is s ta rt
ed by the grandparents or other near rela
tive of the baby. The accounts usually sta rt 
with an initial deposit of not less than $5.”

The Belmond Savings also runs adver
tisements in the local newspaper, tying up 
with some special feature, such as the 
“baby account.”

A  PR IZ E  C O N T E S T  
F O R  BABIES

Every Baby Wins!
This Bank is running a prize contest for babies in 

whic’ there are no blanks. Every baby bom in 
Belnwnd and vicinity during 1926 has a chance to win.

Hie way to enter your baby in the contest is to start 
a savings account in baby’s name here for a dollar or

own money, which 

START BABY’S ACCOUNT NOW

The prize is a dollar of 
e’ll add to the account.

Belmond Savings Bank
"This Bank Will Do Anything For You A Good Bank 

Ought To DO”

ftanK T^ulletin-Jemuary 1926
Issued Monthly by the Farmers & Merchants Bank, Malmo, Nebr. In 

the Interests of Malmo and the Surrounding Territory.

A l  ’\5J’Ìò1l penali a Jíappy and.'Ptospeíou^
The New Year i3 here, and it, in a way, 
means a brand new starting point. It is 
the time we make our resolutions to do 

r^r^better, and a time of new hopes. What we 
' ^did not accomplish in 1925 is past, but we 

can all hope and resolve to do it in this
toJ J ] : New Year. January let is a good tin 

/ / / j take inventory and check up on the past 
'/ / /  year. By all means make an inventory this 
' ' '/ /  year, it’s good business and should be in

teresting at the 8tune time. Should you 
need any help do not hesitate to call pn us.

We wish to announce the birth of a baby girl to Mr. and Mrs. 
Everett Barry. The young lady was born on December 4th. We 
wish then all the joys that go with a brand new baby.
Edwin Sorenson and Emily Severin were married in Council Bluffs 
on November 25th, and we congratulate them both.
Otto Schultz is the owner of a brand new 2 ton Reo speed truck. 
This makes Otto two trucks and makes him well equipped for any 
kind of trucking.
After January 1st the General Merchandise store of E. E. Potadle 
will be known as Potadle Bros. Gilbert becomes a partner in the 
business.
Both the elevators have put in new scales that are large enough 
to weigh most any ordinary truck loads, and Roberts has also 
repaired his scales, so that all the scales in Malmo are in 
perfect shape.
Herman Schultz has about 12 bushels of red clover seed to sell. 
LeRoy Pearson has a Shetland Pony for sale.

B A N K  D O I N G S .  

1 9 2 0
High point of Deposits: $585,000.00

THE CRUCIAL TEST
W H A T  IS  A  ST R O N G  BA N K ?

A b a n k  th a t  c a n  p ay  o u t o n e-h a lf o f i ts  d ep o s its  
$ 2 5 0 ,0 0 0 .0 0

and still k ee p  i ts  d o o rs  ©pen, is, in  fa c t, a  
s tro n g  b an k  financ ia lly , a n d  w o r th y  o f y o u r 
su pport.

FOR SALE: A 1918 Dodge Touring Car. Ask Bob Johnson.
There will be a number of Sales In this community during January. 
Fred Soderholr^s Public Sale will.be January 19th; on January 26th, 
C. R. Reimers, administrator of the estate of the late Thos. G. 
Holtorf, will sell the farm property of this estate; and on Jan
uary 30th, Chas. A. Simanek & Frank J. Houfek will hold their 
pure bred sow sale.

1921
Low point of Deposits: $330,000.00
Total withdrawals in 6 

Months ............. $255,000.00
1919-1920

B ank  B orrow ed  m o n ey  -

1924.
All Paid

$ 2 1 4 ,0 0 0 .0 0

COMING BACK:
G ain in D eposits  in  1924: $ 1 1 5 ,0 0 0 .0 0

A nd  a b an k  th a t  a t  th e  s a m e  tim e  c a n  p a y  
$ 2 1 4 ,0 0 0 .0 0  m o n ey  borrow ed  m ak e s  th a t  
b a n k  u n q u es tio n ab le  a  s tro n g  b a n k  a n d  is e n 
title d  to  th e  co nfidence  of th e  m o s t sk ep tica l 
ind iv idual.

A  b an k  th a t  g a in s  in  d ep o s its  is like a  b o a t 
going low n th e  s tre a m  an d  is n o t th e  te s t  o f 
w h a t the  fin an c ia l s tre n g th  of th a t  bank  rea lly  
Is, b u t w hen  th e  p eop le  p a s s  ru m o rs  d isc re d 
itab le  a b o u t a  ban k , it a ffec ts  its  confidence , 
a n d  is likened  to  th ro w in g  a  b o a t in to  a 
s tro n g  cu rren t. If su ch  ru m o rs  w e re  d irec ted  
a g a in st o th e r  b an k s, w ould th e y  h a v e  e s 
c a p e d  from  th e  c iT re n t a s  well a s  th e  F a rm 
e rs  S ta te  Bank? Y ou  a re  th e  judges. Y o u r 
v e rd ic t will b e  th a t  th e  F a rm e rs  S ta te  Bank 
s tood  th e  c ru c ia l t e s t  an d  w a s  n o t fo u n d  
w an ting .
T h erefo re , give th e  F a rm e rs  S ta te  Bank of 
T y ler, y o u r b o o sts , y o u r co nfidence , y o u r 
business. It is w o rth y  o f it.

We are giving-farm record calendars this year - if you have not 
received yours as yet, kindly do so at once.

WARNING! March 1st is only 60 days away - how about your FARM 
LOAN? Now is the time to get in your applications. Come in and 
talk to us about your new loans, and loans you want re-financed 
and renewed - we have 5, 7 and 10 year long time loans at the 
lowest rates. Arrange to take care of this matter at once.
It has been the policy and endeavor of this Bank to work at all 
times for the betterment of this community and the people who live 
here. The Officials of this Bonk are men of business integrity 
and experience and welcome the opportunity of talking over your 
financial problems with you and giving you the benefit of their 
advice. We are always willing to help in any way possible that 
is consistent with sound banking. We trust that during the past 
year we have merited your friendship and confidence for the 
coming year. ' Come in and get acquainted with

TheOa-nK of PeTSonal -Service

A bove, le f t :  The new spaper ad v e rtisem e n t used  by  th e  Belm ond S av ings B an k  to te ll of th e ir  “ b a b y ”  accoun t p lan .
Below, le f t :  A  sim ple b a n k  s ta te m e n t of th e  F a rm ers  S ta te  B ank of T yler, M inn. On th e  r ig h t, the m o n th ly  b a n k  b u lle tin
issued by  th e  F a rm ers  & M erch an ts  B an k  o f M almo, N eb rask a .
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HOW TO MEASURE 
A HAYSTACK

By Roscoe M acy

Attention, Sales Clerks: 
Your most pulling prob- 
lem is simplified and made 
easy by the application of 
the “Macy Formula”

S T A T IST IC IA N  with nothing else 
to do has estimated that bankers in 
the farm  belt spend annually 2,137,- 

979 hours in trying to compute the con
tents of the irregular stacks of hay which 
farm ers delight in erecting. F iguring the 
time of the average banker as worth 13 1-3 
cents per hour, we have the stupendous 
sum of $285,063.87 worth of free service 
which these bankers might be rendering 
to other customers if some one could only 
devise a simple, fool-proof rule for meas
uring hay stacks. There are plenty of 
rules; the joke of it is that none of them 
will give the correct amount, no m atter 
how carefully followed.

I  used to carry with me when clerking 
farm  sales a little book containing a dozen 
form ulae for measuring hay in stacks. 
The simplest of these ran  something like 
th is :

“Take the length of the stack in feet, 
and divide by the width in m etres; multi
ply by 12 13-16, subtract the distance from 
the barn to the house, and add Brookhart’s 
vote in your precinct at the last election.” 
I  may not have this exactly right, for I  
haven’t used it for some time, but that was 
the general tenor. I  followed this rule, 
and others, faithfully  fo r several years, 
and never came within ten tons of the 
amount of hay in a twenty-ton stack.

A couple of years ago, however, I  hit 
upon a form ula which I  have since used 
with almost universal satisfaction. This 
method has now been tested so thoroughly 
that I  consider it ready for promulgation 
through this journal to struggling bankers 
and sales clerks all over the country. No 
doubt I  could establish my title  to a pen
sion of $28,506.39 on the basis of the an
nual saving of bankers’ time effected 
through the adoption of my rule; but I 
already have plenty of money which I  have 
invested in third and fourth farm  m ort
gages at 8 per cent, so that the income, 
when it begins to roll in, should be ample 
to support me in my declining years.

In  the first place, bear in mind that 
the Macy System fo r M easuring Hay- 
Stacks is based mainly on a certain tech
nique. Once master this technique, and 
you will rarely or never have any trouble 
in obtaining an equitable settlement be
tween buyer and seller. Do not make the 
mistake of measuring the hay in advance 
of the sale date, but always leave it until 
a fte r  the sale, in order that the purchaser 
may observe the process and satisfy him

self that every step is properly carried out 
and the computation accurately made.

Let us suppose that the H enry Jones 
sale is over and that Jacob Smith has 
bought the hay in the stack at a price of 
$16.42 per ton. Ask H enry to provide 
a hundred feet or so of binder-twine and 
a three-foot rule, and armed with these, 
set out fo r the stack. Do not hesitate or 
glance back, fo r you can invariably be 
assured tha t from  twenty to forty  or more 
of the attendants and bidders at the sale 
will attach themselves to your party  in the 
capacity of unofficial observers, advisers, 
mathematicians, stack-climbers, and gen
eral assistants.

Arrived at the stack, ask H enry or Jacob 
to hold one end of the twine, and with his 
assistance, proceed to measure the length 
of the stack. I f  Henry, the seller, thus 
assists you, subtract two feet from the re 
corded length; if  Jacob was holding the 
other end of the twine, add two feet. This 
is called the “fudging correction,” and rep 
resents the distance the average buyer or 
seller will fudge on you. In like manner, 
obtain the width of the stack.

Then comes the most interesting dimen
sion of all—the “overthrow.” Procure a 
chunk of stove-wood, or other object of 
suitable weight, and attach to one end of 
the twine. Taking careful aim, hurl the 
weight over the stack, allowing plenty of 
force, so as to be sure of clearing the top. 
On the first trial, you will have forgotten 
to hold the other end of the twine, and the 
whole shooting-match will go sailing 
majestically over the stack in the wake of 
the weight.

This seemingly untoward circumstance 
gives you an opportunity  to exhibit a nice 
bit of finesse. Do not allow yourself to 
appear disconcerted, but rem ark jauntily, 
“Well, tha t gives us the correct range,” 
send a boy to retrieve the twine and 
weight, and proceed as before, this time 
retaining a firm hold upon the unweighted 
end of the twine.

Nine times out of ten, you will be over
cautious on this second trial, and the 
weight, barely clearing the summit of the 
stack, will become lodged under a stay- 
wire, about half-way down on the other 
side. Never overlook your technique; be 
sure to m aintain your jaun ty  attitude of 
unruffled ease. I t is a clever touch to con
ceal a slight yawn with your left hand, 
ignoring the jibes of the spectators; or, 
if  you feel that you must take some notice

of them, a gesture of well-bred indifference 
is attained by placing your right thumb 
against the tip  of your nose, fingers out
stretched. This indicates to the crowd that 
all is well, and that the measuring of the 
stack is going forw ard exactly as you have 
planned it. They will fall back in respect
fu l silence as you pass around to the other 
side of the stack. There you will find a 
dozen willing shoulders to support you as 
you grope about in the snow on the top of 
the stack, try ing to find the weight. Most 
of this snow will cascade down through 
the opening between your collar and the 
back of your neck, a t which juncture the 
really accomplished hay-stack measurer 
will never be a t a loss fo r the proper words 
to fit the occasion.

The rest is easy. H aving dislodged the 
weight in such a way that it strikes your 
head on the way down, you proceed to ob
tain the “overthrow,” measuring from the 
foot of the stack on each side, and adding 
or subtracting four feet in this instance, 
on account of the fact that your biased as
sistant is now on the other side of the stack 
and out of your sight.

Having noted down the various measure
ments, it is then considered good form for 
you to suggest that the party  repair to the 
farm  kitchen, rather than complete your 
calculations outside in the cold. There 
you may expect to find the members of the 
family and a few neighbors partaking of 
doughnuts and coffee, and it is not too 
much to hope that you also will be in
vited to participate.

F ortify ing yourself with a few dough
nuts, proceed to cover one sheet of scratch 
paper and half of another with figures, 
which you will be careful to make quite 
small and illegible, in order that your 
neighbor a t the table will not be able to 
decipher them. Then, poising your cup of 
coffee in your left hand, assume an air of 
mystery, if  you know one, and inquire of 
Henry, the seller of the hay, “Well, Henry, 
how much hay do you say there is in that 
stack?”

H enry will probably re p ly : “ Oh, there’d 
ort to be right on to twenty ton, I  sh’d 
say,” whereupon Jacob Smith will snort 
indignantly, “Why, there cain’t be more’n 
sixteen ton, a t the outside.”

Your computation is now complete. 
Applying the Macy System, you thereon 
state, “Well, boys; you’re both wrong. 
There is exactly eighteen and a quarter 

(Continued on page 63)
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A COUNTRY 
BANKER’S DREAM

By Benj. Leitch
Cashier Carpenter Savings Bank 

Carpenter, Iowa
F T E R  reading Clifford DePuy’s ar- 

r  \  t id e  in the last Northwestern 
Banker about hard boiled bankers, 

it reminded me of a dream I  had several 
weeks ago. I t  was my lot th a t day to 
have a very heated argum ent with a man 
who applied fo r a $1,000.00 loan to pay 
some back in terest on a mortgage cover
ing his farm . The loan was refused, of 
course, because i t  would be w hat we term  
and call ‘ ‘ Iced. ’ ’ The gentlem an who ap
plied became very hostile, and accused the 
banks of not taking care of the country 
and borrowers the way they should, and 
he went on to say th a t the time would 
come when the farm ers would organize 
their own banks and the Government 
would set up  banks all over the S tate  of 
Iowa, where good, deserving borrowers 
could get all the money they needed, and 
the hard-boiled parasites who are in the 
banking business now would soon be out 
of business fo r the lack of patronage, and 
he hoped the time would come when the 
Government would take over the • whole 
“damn outfit” and run them the way they 
should be run. He then inform ed me th a t 
he tried to get a loan through three other 
banks in the county and they all refused, 
and he thought they were all about busted 
anyway. I  lost my temper, as usual, and 
was not feeling very good when we closed 
a f te r  the d ay ’s business th a t night, hav
ing had a hard  d a y ’s work besides get
ting  “ riled u p ”  over the argum ent. I 
went home dead tired  and hungry.

My good wife had prepared a wonder
fu l supper for me of which I  partook 
very heartily , and, being tired, retired  
early. In  fac t I  retired  before the very 
rich foods I  had eaten were in such shape 
th a t I  could have a good n ig h t’s rest.

“ The Dream”
I  had ju s t opened my mail and was 

about to write the usual number of letters 
when a large steel armored car drove up 
in fro n t of the bank and stopped. A 
large man got out and entered the bank. 
He was a very p leasant looking m an and 
introduced him self as a Government man 
from  W ashington. He said he was sent 
to Iowa by some officials and politicians 
down there, who informed him that the 
S tate  of Iowa was ‘ ‘ busted, ’ ’ every farm 
er in the S tate  was “ busted ,”  including 
its banks. He sta ted  fu rth e r th a t he 
w asn ’t  very well acquainted in Mitchell 
County, and he thought perhaps I  could
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Editor’s Note.— The very interesting 
article on this page, by Cashier Leitch, 
of Carpenter, Iowa, w ill be read with 
delight by every banker who has ever 
made a loan. How many other bank
ers, we wonder, have given thought to 
this same subject?

help him locate the farm ers whom he 
came to save as instructed  by his super
iors. I glanced through the window of the 
bank and inquired w hat he had in his 
large arm ored car. He advised me it  was 
gold, th a t the politicians a t W ashington 
had instructed him to loan to the farm ers 
of Iowa. He said it made no difference 
who they were, he was instructed  not to 
be too particu lar about the security, but 
be sure to get it all loaned out before the 
coming election. Being a ra th e r  obliging 
chap, I  said, “ sure, I  will go w ith you 
and get acquainted with the farm ers of 
the county, and possibly you can do more 
good than  all our banks in Mitchell coun
ty  have already done.”

I got into his car and noticed sacks and 
sacks of gold piled in neat layers. He 
said he wished to see all the farm ers, as 
we came to their farm s. The first place 
we came to was a beautifu l farm  home, 
w ith a large new barn, everything looked 
nea t around the place. I  introduced my 
companion and told the farm er what his 
mission was. He inform ed us th a t he did 
not need any money, in fact, he said he 
had several thousand dollars in the bank 
on in terest and expected to have more 
there when he m arketed his stock and 
grain. He thanked us very kindly, and 
as he seemed to be very busy w ith his 
duties and work, we went to see the next 
farm er.

We found this farm er out among 80 
head of the finest hogs we ever saw and 
a couple car loads of cattle, and he was 
very busy among his possessions. I  in
troduced my friend, who inform ed him 
why he was there. This farm er said he 
had some money borrowed from  his local 
bank, who were not crowding him, and 
he went on to tell how about four years 
ago he was nearly  “ bu sted ”  having got 
caught in the a fte r-w ar deflation, he 
couldn’t pay the bank unless it took 
everything he had a t th a t time, but the 
bank said they would carry  him along

In which Mr. Leitch goes 
into a trance to see some of 
the farm credit ills as they 
really are

and advised him to go ahead and do busi
ness and they would see him through. He 
advised the Government man tha t he 
thought he could get along all right inas
much as he had paid the bank $1,000.00 
last fa ll when he sold a bunch of cattle, 
and as soon as he sold his hogs which 
would be in about 30 days, he could pay 
the bank in full, besides having several 
thousand bushels of g rain  to sell and 
would, no doubt, be independent w ithin 
a few weeks. He thanked us fo r our in 
te rest shown in his business, and we went 
on our way to the next farm er who was 
a renter.

As we drove into his yard  it looked as 
if he could hold a $5,000.00 sale any day 
he wanted to, w ith his 20 milk cows which 
he had milked all w inter, sixty head of 
fine hogs, w ith cribs and granaries fu ll 
of grain. A fter being introduced my 
friend  told him why he was there. He 
said he d id n ’t think he needed any money, 
in fac t he owed his bank $1,000.00 who 
loaned him the money to s ta rt farm ing 
several years ago and as they had never 
crowded him any, he thought they would 
be a p re tty  good bunch to stick by. He 
said he d id n ’t feel like borrowing any 
money a t this tim e but if  he needed a 
short loan he was sure he could go to his 
local bank and get the money. He also 
thanked us and we went to the next place.

Now the next farm er, I  figured, would 
surely take a loan as he was p re tty  hard 
up, through speculation in cattle some five 
years ago. All he had was m ortgaged to 
his bank, but it had steadily been reduced 
until it  was a good sale mortgage. I  in 
troduced my friend  who told him his 
mission. He told the Government man 
that he owed his bank quite a bit of 
money, and offered to have a sale this 
last fall and pay them in full. He told 
him how he and his banker went over the 
m atte r one day when he was p re tty  blue 
and felt that he ought to have a sale 
and pay his bank. He said he would 
have around $1,000.00 when the bank was 
paid, but his banker cheered him along 
and advised him to stick it out another 
year as he had gotten over the worst of 
it and nine chances to one he would have 
$2,000.00 a f te r  a sale the next year if  
he decided to have a sale then. H e also 
said, “ I  th ink  my banker is a p re tty  good 
fellow and friend  to stay w ith .”  H e bid 
us farewell, as he was also a very busy 
man.

W e went to the next place where a 
little Belgian farm er lived who always 
paid his cash ren t in advance. He had a 

(Continued on page 32)
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“ Brow n B e au ties ,”  the d isp lay  used by the P . N . Jacobsen  C igar Company, 
o f D av en p o rt, in  th e  lobby  of th e  F ir s t  N a tio n a l B an k  of th a t  c ity .

Advertising
the
Other Man s 
Business

A  Real Example of Cooperative 
Ban\ Advertising

IN T H IS  day and age of helpful cooper
ation among all lines of industry, the 
F irs t National Bank of Davenport, 

Iowa, is setting an example by a novel ad
vertising method that will be of extreme 
interest to other bankers of the northwest. 
The stunt, which might well be termed 
“advertising the other m an’s business,” is 
th is :

Aware that Davenport is a great manu
facturing center, and that any “Made in 
D avenport” campaign is bound to react 
favorably to all Davenporters, the F irs t 
National has invited a number of their 
D avenport m anufacturing customers to 
exhibit their products in the spacious 
lobby of the F irs t National Bank. Each 
exhibitor is allowed this privilege for a 
week. The campaign has been in effect 
about three months, but already, accord
ing to Cashier Irvin J . Green, the space is 
spoken fo r for many months ahead.

Mr. Green describes some of the details 
of the display as follows:

“ The display of the P. N. Jacobsen 
Cigar Company, shown on this page, was 
unique in that it  was necessary fo r them 
to obtain a special license and take out a 
separate government bond perm itting 
them to establish a factory in our bank 
lobby. The booth which they built was 
8x10 feet and four people were kept at 
work throughout the entire week making 
cigars from sta rt to finish, including the 
placing of labels on the cigars and putting  
them in boxes. This exhibit attracted un
usual attention, the booth being constantly 
surrounded by interested spectators—men, 
women and children.

“ The Mueller Lumber Company built 
and set up in our lobby a model front for

a house, which attracted unusual attention. 
This fron t was supplemented by minia
ture models of various types of houses, 
etc.

“Two other interesting exhibits were 
those of the Crescent Macaroni and Crack
er Company and the Independent Baking 
Company of this city, both m anufacturers 
of crackers and high-grade cookies. Thou
sands of people who eat the product of 
these concerns daily had not realized that 
they were manufactured in their own city.

“The Halligan Company displayed 
many of their specially prepared coffees, 
teas and spices in attractive form.

“The D avenport Locomotive Works 
placed one of their gasoline locomotives, 
weighing 8,000 pounds, in the lobby. This 
exhibit attracted considerable attention.

“ Other interesting exhibits were those 
of the Kellogg Company, m anufacturers 
of rolled oats and other cereals; Kohrs 
Packing Company, who specialize in pork 
products, and A. H. Beck, m anufacturer 
of thousand island and other salad dress
ings.

“In  addition to the above, the bank 
staged a Scott County Corn Show, with 
almost one hundred entries, prizes being 
offered by the bank in several different 
classes. This attracted unusual attention 
and closed with a lecture by Prof. F. G. 
Churchill of the Iowa State Agricultural 
College at Ames before many of the farm 
ers who were interested in the exhibits. In  
June the bank always stages a Peony 
Show, prizes being offered for many d if
ferent classes.

“The reaction of our customers as well 
as the general public has been most favor
able. W e do not know of anything that

the bank has done that has drawn more 
outsiders into the lobby than these exhibits.

“The bank officials and directors have 
been highly pleased with the attitude of 
of the m anufacturers as well as the public 
and we are gratified with the results.

“As to the benefit to the bank in tangible 
business, we know of a few accounts that 
have opened with us as a direct result of 
the exhibits but this was not the real mo
tive in pu tting  on the displays. The chief 
motive which prom pted the exhibits was to 
develop a definite interest in Davenport- 
made products.

“These exhibits have been running only 
ten weeks and the space is spoken for 
for several months in advance and will be 
continued as long as any local concern de
sires to display their product.”

All of the m anufacturers who have dis
played their products in the F irs t National 
are enthusiastic in their approval of the 
advertising. E. J . Freeman, advertising 
manager of the Kellogg Company, manu
facturers of cereal foods, says:

“We were mighty pleased to place both 
the window and lobby display of K el
logg’s Redi-Cooked Oats, Kellogg’s Rolled 
Oats, and our latest product, Kellogg’s 
New Oata—the first improvement on oats 
in fifty years—in the F irs t National Bank 
of Davenport.

“In  our minds, this form of advertising 
is splendid for both the bank and the local 
m anufacturer, as no one should be more 
interested in the welfare of their home city 
than the m anufacturer and the banker—- 
and with representative products of the 
m anufacturer placed on display in such an 
institution—it should give the local people 

(Continued on page 34)
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A Few Moments with Mr. Green
There was a  tim e, perhaps, when the  public th o u g h t of 

th e  banker as a  ‘ ‘ single-track  ’ ’ m ind, w ith  the figur
ing  of com pound in te res t as his p rincipal diversion.

A nd w hat d id  the  banker know about fa rm in g ?  Oh, 
no th ing, except the  price o f crops, was the belief of the  
people on the  outside o f the  c a sh ie r’s cage.

B u t tim es have changed. In  th is  age th e  banker has 
been transfo rm ed  in to  a  sage, well versed in  th e  con
duct of m any lines of business— includ ing  fa rm in g  and,

verily, th e  finan
ciers o f th e  m id 
dle w e s t  t a l k  
l e a r n e d l y  of  
“ p r o d u c t i o n  
costs, ”  “  diversi
fication of a g r i
culture, ’ ’ “  su r
plus e x p o r t a -  
t io n ”  and  all the 
o ther m ysteries 
of farm ing .

Irv in  «T. Green, 
the  likable cash
ier of the  F irs t  
N a tio n a l B ank of 
D avenport, Iow a, 
besides possessing 
a charm ing p e r
sonality  th a t  has 
popularized  him 
am ong all Daven- 
porters , can well 
claim  v ersatility . 
W ith  th e  ease of 
the chameleon he 
c a n  tran sfo rm  
h i m s e l f  from  
banker to  fa rm er, 
or vice versa, w ith 
d ex te rity  and  e f 
fectiveness. T hat 
is o n e  of t h e  
m any reasons he

is chairm an  of the  ag ricu ltu ra l com m ittee of the Iow a 
B ankers A ssociation th a t  is now in the lim elight in  its  
leadership  of the  movement “ to  place ag ricu ltu re  on a 
m oney-m aking p a r ity  w ith other lines of business. ’ ’

The m odest cartoon on th is  page is m erely an  a ttem p t 
to catch him  in the  role he played as “ k ey n o te r”  in  the 
recent * ‘ All Iow a ’ ’ a g ricu ltu ra l m eeting  held in  Des 
Moines.

M issouri can be fo rg iven  fo r much when th e  reader 
learns th a t  B anker Green was born  in  P a ttonv ille , th a t 
s ta te . H is first bank ing  experience was w ith the  Bock 
Is lan d  Savings B ank of Bock Is land , 111., s ta r tin g  D e
cember, 1911. A fte r  two years as teller, he was m ade 
a ssis tan t cashier, which position he held u n til A ugust, 
1919, when he was elected cashier of the  F ir s t  N ational 
B ank of D avenport, Iow a, which position  he now occu
pies. Inc iden ta lly , th a t  in stitu tio n  lays ju s t  claim  to the 
first ch arte r issued to  a na tio n a l b ank  under the  p rov i
sions of th e  N a tio n a l B ank Act.

IR V I N  J. G R E E N

P rio r to  Mr. G reen ’s bank ing  experience he had  ta u g h t 
school fo r  th ree  years in  ru ra l d is tric ts  and  th ree  years 
in a high school, and was p rincipal of B ro w n ’s Business 
Colleges in  Bock Is lan d  and  M oline fo r  th ree  years. H e 
had also spent two years as a trav e lin g  salesm an fo r the 
W hite H all Illino is Sewer P ip e  and  Stonew are Company, 
and  from  1906 to 1908 was m anager of the  M inter City 
T ile  and  B rick  W orks, M in ter C ity, Miss.

Mr. Green s ta tes  th a t, fo r  reasons he is unab le  to  ex
plain, he is a Bepublican.

Facts About Charles C. Kuning
Follow ers of Izaak  W alton  re la te , tru th fu lly  or o ther

wise, th a t  one of th e ir f ra te rn ity , a fe r  a very unsuccess
fu l h a lf  day  on th e  river bank, stopped in  a t  a local m eat 
m arket. “ A n y  
fresh  fish ?”  he 
asked of th e  p ro 
p rie to r. ‘ ‘ Sure, 
how m a n y ? ”  a n 
swered the  ro tund  
( th e y ’re  always 
ro tu n d ) butcher.
“ T w o,”  sa id  the  
would - be fisher
m an, ‘ ‘ an d  say, 
throw  them  to 
me, will you, so 
I  can tell th e  w ife 
I  cau g h t ’em ! ’ ’

In  the cartoon 
on th is  page the 
gentlem an a t  the  
d ry  end of the  
fishing pole h a p 
pens to  be Chas.
C. K uning , cash
ier of one of 
I o w a  ’ s finest 
banks, the  Cedar 
B apids N ational.
B u t his prowess 
w ith  rod  and reel 
is superior to  any
of th e  low tac tic s  re la ted  in  the above p a rag rap h  and  
fishing is his g rea tes t hobby.

M oreover, Cashier K un ing  does m ore th an  “ go fish
in g .”  As evidence, consider fo r a m om ent th a t  the de
posits of the Cedar B apids N a tional have increased from  
$4,000,000 in  1912, when Mr. K u n in g  jo ined the  in s titu 
tion, to  $12,000,000 a t  the  p resen t tim e.

Mr. K un ing  was born  in Chicago Novem ber 12, 1882. 
H e s ta rte d  his bank ing  career in  1900 w ith  th e  old Com
m ercial N a tio n a l of Chicago and  la te r  went to  the  Con
tin en ta l and  Commercial B ank, rem ain ing  there  u n til 
1912. H is has been a rap id  and rem arkable  rise  from  
chief clerk in  the back room to cashier of a g rea t b an k 
ing  in stitu tio n .

Mr. K u n in g  is a B epublican and  has been on th e  L egis
la tive  Com m ittee and T ax  Com mittee of the  Iow a B an k 
ers A ssociation. H e is also a prom inent and active b an k 
er in  Iow a B ankers A ssociation activ ities.

C H A R L E S  C. K U N IN G
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neLIABILITY-
By * OF A SURETY

Legal Department ON A NOTE
T H E reflections of so many persons 

who have signed instrum ents as 
surety  do not bring much pleasure 

to them. I t  only brings to m ind a sad, 
sad story. A different version of the 
same story  or one placed in  a different 
se tting  becomes a p a r t of history every 
day.

The fac ts incident to the signing of a 
note by sureties and the outcome thereof 
are now to be related. The parties herein 
referred  to and designated as sureties 
were sued and required to appear in court 
and show if  they had any valid defense 
to the ir apparen t liability  on a prom is
sory note. They claimed in court th a t 
the instrum ent sued on had been altered, 
a fte r  signature by the sureties, chang
ing the tim e and  place of paym ent and 
ra te  o f in te rest; also th a t they signed 
the note in blank w ith the agreem ent 
and understanding w ith the m aker 
thereof th a t the note was to be made fo r 
$1,000.00. That, in  violation of said 
agreem ent, the m aker of the note filled 
in $2,500.00 as the consideration of the 
note.

The bank th a t the note was made pay
able to and brought the action in  court 
to secure paym ent from  the sureties 
denies the alleged agreem ent as to the 
am ount of the note. I t  fu rth e r  says th a t 
w ith knowledge of the altera tion  of the 
note, the sureties ratified the same and 
acquiesced therein. T hat the m aker of 
the note, H u n ter by name, went through 
bankruptcy, and these sureties on the 
note filed a  claim in the H un ter bank
ruptcy  proceedings. Their liability  was 
based on th is note and the same was a l
lowed as a  claim in said estate.

The sureties received dividends on the 
note in the bankruptcy  proceedings. The 
bank adm its th a t when the note was first 
presented to it there was no payee named 
in the note, and one of the b an k ’s officers 
wrote or stam ped in  the name of the 
bank. The bank also adm its th a t when 
the note was presented the place of pay
ment in the prin ted  form  was designated 
as F irs t N ational Bank, and when the 
bank insisted th a t the same be changed, 
H un ter scratched the words, ‘‘F irs t N a
tional B ank ,”  and wrote in  “ Security 
Savings B ank .”

The note was dated a t th a t time, 
“ 8-16-20,”  and, to the end th a t it  might 
be dated on the date the bank purchased 
it, the cashier stam ped in, a f te r  H un ter 
had erased “ 8-16-20,”  “ Aug. 20, ’20.”  
The b an k ’s officers fu rth e r  testify  th a t

a fte r  the purchase of this note, in the 
same place where H un ter had inserted 
“ Security Savings B ank ,”  one of their 
officers wrote the word “ S urprise ,”  so as 
to make it read ‘ ‘ Security Savings Bank, 
Surprise, South D ako ta .”

As to the filling in of the blank fo r the 
ra te  of interest, H unter testifies tha t he 
placed therein the figure “7.” H e also 
testifies that the figures “2,500,” indicat
ing the consideration of the note, were 
w ritten in by him before the sureties 
signed the same, although, as said, they 
testified tha t the same was blank, and 
tha t the agreement was that the amount 
thereof was to be $1,000.00 instead of 
$2,500.00.

Viewed from  the su re ties’ standpoint 
tha t they signed this instrum ent with none 
of the blanks filled in, we have to con
sider one section of the Negotiable In 
strum ents Law which rea d s :

“W here the instrum ent is wanting in 
any m aterial particular, the person in 
possession thereof has a prim a facie au
thority  to complete it by filling up the 
blanks therein. And a signature on a 
blank paper delivered by the person mak
ing the signature in order that the paper 
may be converted into a negotiable in
strum ent operates as a prim a facie au
thority  to fill it up  as such fo r any 
amount. In  order, however, th a t any such 
instrum ent when completed may be en-- 
forced against any person who became a 
party  thereto prio r to its completion, it 
must be filled up strictly in accordance 
with the authority given and within a 
reasonable time. But if  any such instru
ment, afte r completion, is negotiated to a 
holder in due course it is valid and effec
tual fo r all purposes in his hands, and 
he may enforce it as if  it had been filled 
up strictly in accordance with the au 
thority  given and within a reasonable 
time.”

I f  this note was delivered to H unter by 
the sureties in the blank form  tha t they 
claim, it was his privilege, under this sec
tion of the statute, to fill in said blanks in 
any way he saw fit, in the absence of any 
agreement between them as to what was 
to be placed in the blanks. I t  follows, 
therefore, that H unter had the right to 
fill in the date, and that the fact that he 
changed it from  8-16-20 to August 20th 
would be binding on the sureties, because, 
under their testimony, there was no agree
ment as to the date of the note. Further, 
there was no agreement as to the due date 
of the note, and therefore H unter had the

HiiiiiiiiiiiiiiiiuiiiiiiiHiMMimiimiMimiiiiiiiiiiiiiiiiiiiiMiimiiiiiiiiiimiimiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiiimiiHimiii

Questions of interest to bankers are 
discussed in this department and any 
subscriber has the privilege of writing 
for information and advice on legal sub
jects. If the inquiry can be definitely 
answered without the preparation of a 
brief, the answer w ill be given by our 
attorney free of charge.

If, however, the inquiry involves ex
tensive research in a Law Library, and 
the preparation of a complete brief, The 
Northwestern Banker w ill so notify the 
subscriber and upon his instruction, we 
w ill ask our attorney to prepare a brief 
of the case at a cost to the subscriber 
of only $10. The preparation of a brief 
is entirely optional with the subscriber.
In writing for information, kindly en
close a 2-cent stamp for reply and ad
dress, “Legal Department,” care The 
Northwestern Banker, 555 Seventh St., 
Des Moines, Iowa.
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right to fill in the time as he did. Neither 
was there any agreement as to whom the 
payee was to be, and he equally had the 
right to fill in the name he did. The note 
being blank as to the rate  of interest, and 
no agreement being had about that, he 
would have a right to fill in such ra te  of 
interest as he saw fit, not exceeding the 
statutory rate.

On the question of the place of pay
ment, as above stated, the printed form 
provided tha t it was to be payable a t the 
F irs t National Bank. The note was in 
this condition when it was signed by the 
sureties. I t  was changed by H unter be
fore he delivered it, and made payable 
a t the Security Savings Bank, and to this 
was added the word “ Surprise” by the 
bank a fte r it was delivered to it.

The effect of the alteration of an in
strum ent in the Negotiable Instrum ents 
Law rea d s :

“W here a negotiable instrum ent is m a
terially altered without the assent of all 
parties liable thereon, it  is avoided, ex
cept as against a party  who has himself 
made, authorized, or assented to the al
teration and subsequent indorsers. But 
when an instrum ent has been materially 
altered and is in the hands of a holder in 
due course, not a party  to the alteration, 
he may enforce paym ent thereof accord
ing to its original tenor.”

Another section defines what constitutes 
a m aterial alteration. I t  is any altera
tion which changes: “1, The date; 2,
the sum payable, either fo r principal or 
in te rest; 3, the time or place of paym ent; 
4, the number or the relations of the p a r 
ties; 5, the medium or currency in  which 
paym ent is to be made; or which adds a 
place of paym ent where no place of pay 
ment is specified, or any other change or 
addition which alters the effect of the in 
strum ent in any respect, is a material 
alteration.”

I t  is noted here tha t a change of the 
place of paym ent is considered a ma
terial alteration, and under the law quoted 

(Continued on page 36)
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Jno. W. Foster, prom inent Iowa bank
er, believes heartily  and sincerely in the 
Federal Reserve Bank and believes th a t 
it has done much to add stability  and 
confidence to the general business situ- 
tion throughout the U nited S tates since 
it was established.

In  expressing his views on this sub
ject he says, “ The business of the world 
has always been founded on confidence. 
Ninety-five per cent of all transactions 
are pu t over by the use of checks, bank 
drafts, promissory notes, mortgages, book 
entries, etc., which are form s -of credit 
and all depend upon confidence. Under 
usual conditions it takes very little  
money to carry  on business and it is only 
in prim itive or barbarous society th a t 
actual money is the only medium of ex
change. ’ ’

There are still some political dem a
gogues who would have the Federal Re
serve System abolished entirely. That 
would indeed be a catastrophe. And 
while there are some defects in the sys
tem, and some changes th a t should be 
made in it, all of its fundam entals are 
sound and every banker who is in te rest
ed in the w elfare of the United States 
should get behind it and give it his 
hearty  endorsement.

James A. Latta, vice president of the 
N orthw estern N ational Bank of M inne
apolis, presented some very interesting  
facts on “ W hy M innesota”  as a preface 
to the recent statem ent of the N orth
western National Bank and M innesota 
Loan and T rust Co.

Naming seven reasons why M inneap
olis is the place to locate and establish 
and develop a business, Mr. L atta  says 
among other things th a t the bank depos
its in 1918 were $183,000,000 and they 
jum ped to $318,000,000 in 1925. Mr. 
L atta  also points out th a t the cost of 
food fo r a period of 13 years, including 
1925, was 10 1-10 per cent below the av
erage in M inneapolis fo r 24 of the largest 
business centers in the U nited States.

The only thing he om itted to mention 
was the tac t and courtesy which is a l
ways shown by the citizens of M inneap
olis whenever visitors are w ithin their 
gates.

In making any analysis of the farm 
e rs ’ situation  in the corn belt, it is well 
to remember th a t in  Iowa fo r example, 
only 12 per cent of the fa rm ers ’ income 
is from  the cash sale of corn. The bal
ance of his corn is fed to hogs and cattle.

The Brookmire Service puts it  th is 
w ay : “ In  the corn belt cattle and hogs
produce on an average of 38 per cent of 
the farm  income, and products other 
than  corn, cattle and hogs, 52 per cent. 
Accordingly, any attem pt to measure the 
prosperity  or the poverty of the Corn 
Belt farm er by corn alone is wholly mis
leading. Changes in the re tu rn  from  the 
product producing 10 per cent of the in 
come, do not by any means measure the 
whole s itu a tio n .”

Perhaps the biggest th ing  th a t has 
come out of the recent agitation  concern
ing the fa rm e rs ’ situation in the middle 
west is the fac t th a t the  rest of the na
tion has had its m ind focused on the 
greatest agricultural te rrito ry  in the 
world, and has been made to realize how 
im portant this producing area is to 
every single individual in  the country.

Frank Warner, secretary  of the Iowa 
B ankers’ Association, already has plen
ty  of laurels to his credit, but he cer
ta in ly  added another when he helped to 
organize and pu t over the “ All Iowa Ag
ricu ltu ra l Conference.”  This was la ter 
followed with the “ Corn A rea Confer
ence”  in Des Moines, composed of rep 
resentatives from  11 of the agricultural 
sta tes in the middle west.

Mr. W a rn e r’s efforts and those of 
committees associated with him, helped 
to crystalize the idea and present a 
workable plan to help solve the farm 
e r ’s troubles in the agricultural heart 
of America.

I t  is in teresting  th a t it took a bank
e rs ’ association to bring the 22 or 23 
farm  organizations together and present 
a united fro n t to the nation and to 
congress.

Of course there are still some individ
uals who think th a t the banker is try ing 
to take advantage of the farm er. We 
are happy to say, however, th a t such in 
dividuals are becoming fewer and fewer.

Earnings of 41% per cent on a capital 
stock of $15,000,000 is not such a had 
record fo r one year. This is the showing 
made by the Illinois M erchants T rust 
Company of Chicago, which last year 
had net earnings of $6,204,892. D ivi
dends were paid aggregating 20 per cent 
and this surplus earnings of $3,204,892 
were added to the undivided profits ac
count.

In writing letters to customers give 
this a thought: “ Any man can w rite a

good business le tte r if  he will only w rite 
as he usually talks when he talks to the 
point. ’ ’

Dr. Tehyi Hsieh, better known as “ the 
Roosevelt of C hina,”  was entertained in 
Chicago last month by W illiam  H. Maas, 
vice president of the DePuy Publica
tions.

Dr. H sieh spoke on “ Awakened 
C hina”  a t an evening meeting a t the 
Rogers P ark  Hotel, to prom inent bank
ers, business men and bond executives 
who were the guests of Mr. and Mrs. 
Maas.

The docto r’s mission in the United 
S tates is to in te rest the people of this 
country in the fu tu re  possibilities of 
China. He points out th a t many of 
C hina’s leading statesm en are graduates 
of American universities, and are there
fore in sym pathy with A m erica’s ideas 
and ideals.

George Woodruff tells why he is an
optim ist fo r 1926 by charts and s ta tis 
tics. Mr. Woodruff congratulates Amer
ican business upon its foresight and good 
judgm ent when he says: “ D oesn’t it 
speak a good deal fo r the soundness of 
American leadership th a t we have been 
able to w ithstand the tem ptation to un
duly expand commercial business when 
such expansion would have been com 
paratively  ea sy ?”

“ Steel body saves three lives,” is the
sta rtling  headline to a recent autom o
bile advertisem ent. We thought a t first 
it might be an ad fo r some new protec
tive device fo r bank cashiers who were 
being shot a t by some of the ir bank rob
ber friends.

The invitation to visit Florida is still 
being extended by real estate firms, ho
tels and w inter resorts throughout the 
entire state.

Furtherm ore, advertising is p laying a 
very im portant p a rt in stim ulating  travel 
tow ard th is tropical state as you can w it
ness by the following paragraph  taken 
from  a double page ad in a leading week
ly publication, the space representing  an 
expenditure of $16,000 fo r the one issu e :

“ Long lazy rollers, crested w ith 
dazzling white, g littering  like sapphires 
as they break. A sky deeply, brilliantly , 
incredibly blue. Golden sunlight th a t 
floods every living thing w ith energy and 
vita lity  fo r twelve hours each day. And 
along the white sands, dotted w ith blaz
ing umbrellas and vari-colored bath ing 
machines, a regal a rray  of cocoanut 
palms marches down this coast.

“ P erfect roads curve along the vivid 
sea. Skimming hydroplanes and roaring 
sea sleds tem pt the sportsm an. And 
everywhere, a t all seasons, the kind of 
people you like to meet—distinguished 

(Continued on page 28)
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Union Trust Building, Madison and Dearborn Streets

To Banks Requiring 
A  Chicago Correspondent

Over a period of years the Union Trust Company of Chicago 
has built up within its Commercial Department a highly 
specialized organization covering every phase of corre
spondent service for banks requiring Chicago connections.

Soliciting bank accounts on our 57" year record, we cor
dially invite bankers to investigate our facilities for giving 
prom pt and personal attention to their requirements.

1869 1926

UNION TRUST
COMPANY

CHICAGO
Private Wires to Principal Points — Direct B[L and Collection Facilities
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ARE YOU HELPING 
AMERICA 

DIE AT PAR?
All of us come into the world free of debt and the banker 

should encourage us to leave it in the same way

By Edward A . W oods
Pittsburgh, Pa.

EDW ARD A. W OODS
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E. A. W oods, the author of the splen
did article on this page, which was 
written especially for the Northwestern 
Banker, is manager of the E. A. Woods 
general agency at Pittsburgh for the 
Equitable of New York—probably the 
largest general agency in the world, writ
ing m illions of insurance yearly. Mr. 
W oods is a past president of the Na
tional Association of Life Underwriters 
and is considered the leading authority 
on the subject of cooperation between 
life  insurance companies and trust com
panies.
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IT IS  a common principle of psychol
ogy that we like to think of pleasant 
things—of winnings rather than los

ings, of the victories of college teams 
ra ther than the defeats, of living rather 
than of dying. Hence, most people dislike 
to consider or discuss any subject that is 
so unpleasant as death and such kindred 
subjects as the making of wills, the cost 
of funerals, the provision fo r one’s widow 
and orphans. Therefore, the life under
w riter has a very im portant and necessary 
function in the creation and conservation 
of estates.

W ith very few exceptions, the average 
wife is absolutely unfam iliar with the cost 
of a funeral. She probably has not the 
least idea whether a p roper casket costs 
$100 or $1,000. She is perfectly familiar, 
perhaps, with the cost of furniture, cloth
ing, and so on because she has had occa
sion to discuss their value and price. But, 
as a general rule, price is seldom con
sidered by the widow or other relative in 
choosing a casket a t the death of the hus
band, if  sufficient money is available.

The same thing is true with regard to 
the adm inistration of one’s estate. I f

most people were foresighted—and few 
are, and if  most people thought of and 
considered contingencies that are bound to 
happen—as few do, a great deal of the 
work of life underwriters would be unnec
essary. In  fact, it would not be neces
sary fo r life insurance companies to em
ploy underwriters because people would 
buy life insurance “over the counter” and 
make other provision fo r the creating and 
conserving of their estates.

Unless human nature changes, however, 
it is very likely that the services of life 
underwriters will continue to be necessary 
in the business life of our country.

The same idea obtains in connection with 
the making of wills, the arranging by 
agreements for the purchase of an interest 
in  a business, the tying up of one’s estate 
and, particularly, the providing of funds 
to meet the “high cost of dying.” To 
discuss with any man while living that out 
of the $100,000 or $1,000,000 that he will 
leave the fact that there will be a loss of 
a large proportion of it, would be a most 
unpleasant and discomforting subject; it 
would be difficult to discuss this with the 
average man and not irrita te  him. But, 
the facts that are being gathered show that 
the shrinkage of the average estate runs 
from  about 38 per cent on a $1,000 estate 
to 20 per cent on an estate of $1,000,000 or 
m ore; and climbs steadily, owing to estate 
taxes, from  that percentage as the estates 
increase.

This applies even to a man’s life insur
ance. I t  would be interesting if a poll 
could be taken of the readers of this a r 
ticle on the question as to whether it had 
ever occurred to them to consider how 
much of their life insurance would be re
quired to offset the shrinkage of their 
estates. Many a man is proud of the fact 
that he has provided his wife with a cer
tain amount of life insurance and tells her 
tha t he has made this provision. H e has 
a feeling of pride in thinking that he has 
done the proper thing in making this p ro 
vision. But, how many readers of this 
article or how many persons in the United

States realize tha t in a great many cases 
the widow is compelled from the life in
surance money left her to pay a large 
amount for what has been called, fo r lack 
of a better phrase, the “shrinkage of es
tates”—the expenses of the last illness, fu 
neral, hospital and doctor bills, adminis
tration charges, and taxes?

Perhaps the greatest opportunity  for 
co-operation between life underwriters 
and trust companies today is urging 
Americans to take steps to “die a t p a r” ; 
that a separate policy, payable to a trust 
company or payable to the wife as ex
ecutor with the note attached designating 
that the policy is intended to make up this 
shrinkage. The insurance the wife expects 
and the husband intends to leave her in 
this way she would get a t par. Facts 
gathered in Allegheny county show that 
in a large number of estates worth but a 
few thousand dollars, no item of funeral 
expenses appears. Investigation shows 
what is to be expected—that the widow 
had life insurance money and felt, 
from  a sense of honor or pride, compelled 
to take her own personal funds and pay 
these debts.

Every life insurance office witnesses pic
tures of the widow try ing to reconcile her 
disappointm ent that the policy—generally 
little enough—is subject to these inroads 
and it shakes her confidence in her hus
band’s good intentions or his good busi
ness judgment. In  other words, she had 
been told that she would get, say, $5,000 
from a life insurance policy a t his death. 
A t the time, she probably thought little of 
this m atter, as the thought of her hus
band’s death was a remote and repugnant 
one. Then, when she is face to face with 
the question of how she and the children 
will live, immediately the remembrance of 
the $5,000 comes to her. But the unwelcome 
inform ation must be brought home to her 
that out of this $5,000 she, morally or from 
sense of pride, or even legally if  the pol
icies are not properly drawn, must pay 
various expenses. And she sees the $5,000 
—little enough to carry out her require-
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N o  D o u b t
about Am erican Express H elpful, 

Personal Service to Travelers

BA N K S selling A m erican E xpress T ravelers Cheques ex tend  a far 
g rea ter service to  the ir travel pa trons th an  the  m ere p ro tection  of 

traveling  funds. I t  is a service w hich begins w ith  the  p lanning  of any 
trip , ex tends th ru  the details of p reparation , covers all contingencies on 
any journey  anyw here by land or sea, and ends only w ith  the trav e le r’s a r
rival hom e safe and happy.

90% of A m erican travelers in foreign lands, it is estim ated, are sure to  go 
to  A m erican E xpress offices som e tim e on the ir trip  for help or advice. 
A nd w herever it is physically possible they  are sure of satisfaction.

Ju st how  g rea t th a t service is, how  helpful, how  varied, how  constan t and 
far-reaching , only those who have used it know  and appreciate. M any 
m ost sincere le tte rs  em phasize the  fac ts :

Am ericans always at H om e where there is an 
Am erican E xpress o ffice:— “I do not know  
w hat the A m erican traveler abroad w ou ld  do 
w ithout th is helpful service of yours. I t is 
certain that h is path w ou ld  indeed be a rough  
and rugged  one.”

W ith M acM illan in  Labrador:— “A s a m em ber  
of the M acM illan  A rctic E xpedition , the past 
sum m er, I found your A m erican E x p ress T rav
elers Cheques very useful. T h ey  w ere cashed  
w ithout question  by  the M oravian M ission  
w hich m aintains a sm all store at H opedale, 
Labrador, thus facilita tin g  the purchase of E s 
quim au c loth in g  and boots.”

Flowers to C on stantin op le:—“I desire to  ex 
press by deep appreciation for your courtesy  
in accepting  the com m ission  to  deliver som e  
flow ers to  m y w ife in C onstantinople, and also  
to  congratulate you and your Com pany« upon  
the w on derfu lly  efficient organization  you  p o s
sess . ‘ ........... ’ under w h ose  auspices the Tour
is conducted, could do n oth in g  for m e. Four  
lead ing florists w ere consu lted  w ithout su ccess  
and w hen  I received a cable say in g  ‘F lo w ers re
ceived’ I fe lt as thou gh  every one ough t to  
know  the A m erican E x p ress.”

T act, E fficiency, K in d n ess:— “A s form er am 
bassador of the U n ited  States, as a fairly w ide  
traveler, and as a friendly client, m ay I express

m y great appreciation of the courtesy  and effi
ciency of your R otterdam  office. I called  there 
a few  days ago, unknow n, at c losin g  tim e, w ith  
a letter of credit and a lon g  distance em ergen cy  
telephone call to  be sen t to B russels. T h e tact, 
efficiency and kindliness of that staff deserves  
from  m e th is acknow ledgm ent.”
B etter than  M oney A nyw here:— “It m ay inter
est y o u  to  know  that in cru ising around the 
w orld I found your C hecks readily taken in 
Japan, China and India  by sm allest traders. 
In  Y okoham a a pedlar on w harf took  a $10 
check for a k im ono. A t Shanghai one on boat 
g o in g  out to  sh ip sold m e a m andarin’s coat 
for $10 check. Sam e th ing  at H o n g  K ong.”
H elp in g  U ncle  Sam  A broad:— “Y our com pany  
is bu ild ing up an adm irable bu siness in Europe. 
E veryw here I found yours a m ost popular in
stitution  rendering a fine service to  tourists. I 
heard a great m any com plim ents regarding  
your service. Y our A m erican nam e is helping  
largely  to  give U n cle  Sam  a fine reputation  
abroad.”
A H elp fu l P ersonal In terest:— “I greatly  ap
preciated the courtesy  w h ich  you show ed m e 
in handling the details entailed in cabling the  
m oney to  the A rgentine. It is a rare experi
ence to find so  large a corporation as yours  
g iv in g  a custom er a feelin g  of personal inter
est.”

American Express Co.
6 $  B r o a d w a y ,  N e w  Y o r k ,

OFFICES IN ALL THE PRINCIPAL CITIES
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NEW  O FFE R IN G

$ 1,350,000

Sioux City Service Company
First Mortgage Gold Bonds, 6% Series Due 1951

G uaranteed P rincipal, In terest and S in k in g  F und  by E ndorsem ent on these B onds by

Sioux C ity Gas and Electric Com pany
Due Jan u ary  2, 1951

Price 99 and Interest, Yielding 6.08%

D ated  Jan u ary  2, 1 9 2 6 . In terest payable Jan u ary  1 and Ju ly  1, at the office of H alsey , S tuart & Co.,
Inc ., N ew  Y ork and Chicago, w ith out deduction  for Federal Incom e T axes now  or hereafter d ed uct
ible at the source not in  excess of 2% . Coupon bonds in  d enom inations of $ 1 ,0 0 0 , $50 0  and $100 .

If bonds are not otherwise called, Sinking Fund will retire over 38% of this issue by maturity

Mr. W. J. Bertke, Vice President Sioux City Service Company, summarizes from  his letter to us as follows:

The Company: Sioux City Service Company,
the entire capital stock of which is owned by Sioux 
City Gas and Electric Company, was incorporated in 
1905 and furnishes, w ithout competition, adequate and 
satisfactory  electric stree t railw ay service and steam 
heating service to Sioux City, Iowa. Trackage owned 
and- operated am ounts to fifty-one miles equivalent 
single track.

Territory  Served: Sioux City is a wholesale dis
tribu ting  center fo r the large surrounding territo ry , 
w ith its stockyards, packing houses, g rain  m arkets 
and dairying industries, and is also an im portant 
m anufacturing center. Its rapid and continuous in
crease in population is indicated by the fact th a t from 
1900 to 1910 the increase was approxim ately 44 per 
cent; from  1910 to 1920, 48 per cent; while during 
the entire tw enty-year period it was 115 per cent. 
The present estim ated population served is about 
80,000.

Security: These bonds, in the opinion of counsel,
will be secured by a direct first m ortgage lien on all 
the physical property, righ ts and franchises of the 
company and will be fu rthe r secured by guaran ty  by 
endorsement of Sioux City Gas and Electric Company 
as to principal, in terest and sinking fund.

The reproduction cost new, less depreciation, as 
conservatively determined by the Company’s engi
neers as of January  1, 1926, indicates a valuation of 
property in excess of four tim es the principal amount

of this issue of bonds. The to ta l outstanding bonded 
debt upon completion of this financing will be 
$1,350,000.

Earnings: N et earnings for the twelve months
ended December 31, 1925, were $233,343, as compared 
with annual in terest charges on first m ortgage bonds 
of $81,000. In each of the past twelve calendar years 
net earnings have been very largely in excess of 
annual in terest charges on th is issue of bonds. Con
solidated net earnings of the guaran to r company for 
the twelve months ended December 31, 1925, directly 
applicable to the guarantee, were in excess of $980,000.

Franchise: The franchise of the company extends
from February  1, 1926, for a term  of twenty-five 
years, which is the maximum period perm itted under 
the laws of the S tate of Iowa. This franchise has 
a service-at-cost provision providing for different 
rates of fare under which the company is entitled to 
varying returns on the value of its property.

M anagem ent: Sioux City Service Company, and
Sioux City Gas and Electric Company are under the 
m anagem ent of The United Gas Improvement Com
pany, which owns over 85 per cent of the common 
s^ock of the la tte r  company. The United Gas Im 
provem ent Company is one of the strongest and m ost 
successful public u tility  holding companies in the 
United S tates and has a record of fo rty  years of suc
cessful operation of public u tility  properties.

A circular fully descriptive of these bonds will be sent upon request

H A L S E Y ,  S T U A R T  <&, C O .
I I M C O R P O R A T E D

r , i eI1w .S T ?  if isT,ed an£  acfcepH  h- l  lls and subject to approval of counsel. It is expected that temporary bonds or 
aboi^FebruTrv 4 i f f '  V  w - I  exchangeable for definitive bonds, will be ready for delivery at the office of Halsey, Stuart & Co., Inc., on or
oSrselvfs X v T r e i i e d ^ n  “ « X S e d  tlfis^security® °n informatlon whlch we reSard as reliable and while we do not guarantee them we

Chicago, January 20 , 1926 .
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ments and purposes—gradually shrinking' 
by the paym ent of necessary bills and ex
penses; until the amount, which at best 
would give her an income of about $5 a 
week, dwindles and dwindles almost to 
nothing,—often, but a small proportion of 
the original amount that she expected to 
get and which her husband through the 
thoughtful provision really intended she 
should get.

Should not this shrinkage of estates be 
a m atter to be constantly suggested to our 
life underw riters and trust officials of the 
country? Is it not the obvious interest 
and duty of every one leaving life insur
ance to not only make a will but to name 
an executor—who, in almost all cases, 
should be a trust company—and then p ro 
vide that executor in some legal way with 
the funds to adm inister the estate so that 
he may, as nearly as possible, “die at p a r” ! 
I f  the attention of the American public 
were constantly called to these m atters by 
the 200,000 life undeiuvriters and the 
more than 50,000 officers of tru st com
panies, a vast amount of hardship and dis
tress could be relieved or obviated. Every 
time a life underw riter discusses the tak 
ing of a life insurance policy this question 
should be in mind. Every time a man 
comes before a trust officer to make or 
revise a will, this should be brought before 
him.

H ere is a common cause, a common serv
ice, where the life underw riter and the 
tru st company can work together to their 
common advantage.

There is an interest to the life under
w riter in doing this because such a policy 
will not only insure the insurance p re
viously secured, but it will bring to the 
widow satisfaction instead of disappoint
ment, and it will facilitate and make 
pleasanter, as well as less expensive, the 
duties o f the executor. A widow will, ob
viously, be more satisfied with the life in
surance program  that gives her the origi
nal principal clear, because the shrinkage 
of the estate is provided fo r otherwise, 
than if the money left her is used fo r un
contemplated expenses. Moreover, the 
service of the trust company would be 
much more appreciated, particularly  if 
through the trust officer’s advice this a r
rangement were made.

Let us all join in urging—
F irs t—Every person should make a 

will.
Second—Every person should appoint 

an executor, preferably a trust company.
Third—Everyone should provide the 

executor with funds to cover the shrinkage 
of the estate, so that more Americans may 
“die at par.”

All of us come into the world free of 
debt; this is a good way to leave it the 
same way.

I t ’s easy at this season to find the soft 
spot in a m an’s heart. He will welcome a 
Christmas suggestion.

Billions Plus
I T

J  P  TO billions of dollars ru n  the  estim ated am ounts to be 
saved th rough  the  lessening of in te rn a tio n a l arm am ents.

U nder m utual na tional guarantees and th e  guarantee of the  League 
of N ations the w orld w ill be delivered from  the  insecurity , the 
econom ic in stab ility  caused by the  crush ing  w eight of exaggerated 
arm am ents.

U nder th e  egis of the  League of N ations th is  great econom ic force 
will be carried  forw ard.

P lus th e  b illions thus to be saved add the  non-com putable sum
caused by the  ravages of w ar;
M illions by death , wounds 
and disease; M illions in  de
struction  and wastage.

These are th e  savings fu 
tu re  generations w ill c red it to 
the League of N ations; the  
League in sp ired  by an A m eri
can P residen t, the  League in 
w hich A m erican b ra in s and 
A m erican finance are doing 
im p o rtan t w ork— and yet, th e  
League in  w hich the  U nited  
S tates holds no po litica l posi
tion. H ow  m uch longer m ust 
this be a dm itted  to our dis
credit?
Learn the facts. Im p o rtan t 
data  on th e  D isarm am ent 
Conference w ill ap p ear in major-general john f . o’ryan
. 1  T-i i • n C om m ander 27th D iv ision  A . E . F .the F ebruary issue of the
T . . “N ow  th e w orld  fo r  th e first tim e is
League of A ations new s. A organ iz in g  for  peace, and w hen  th e or- 

, ln . ,, l i e  gan iza tion  is com pleted  by the en try  of the
Copy Will he lorwarcleci, tree. U nited  S tates, the w orld  w ill secure p eace .”

JOHN H. CLARKE, President
GEORGE W. WICKERSHAM, President Board of Directors 
MRS. CARRIE CHAPMAN CATT, Vice President Board of Directors 
CHARLES H. STRONG, Vice President Board of Directors 
HAMILTON HOLT, Chairman Finance Committee 
CHARLES C. BAUER, Executive Director

Kindly forward, free, February issue League 
of Nations News.

N a m e ____________________________________

A ddress__________________________________

State ____________________________________

C ity ---------------------------------------------------------

The League of Nations Non-Partisan 
Association, Inc.

6 East 39th S treet, New York, N. Y.
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“ NEWS AND V IE W S”
(Continued from  page 22) 

men and women from  every corner of 
both the A m ericas.”

The Continental National Bank of F o rt 
W orth makes an in teresting  statem ent in 
its  advertisem ent when it says th a t “ An 
estim ate has recently been made ind icat
ing th a t the industria l m achinery of the

country is now perform ing work th a t 
would require three billion people to per
form  if  there were no machinery. In  
1804 one textile mill weaver had a ca
pacity  of 50 picks an hour, whereas in 
1925, w ith m odern machinery, one oper
a to r has a capacity of 9,600 picks an 
hour. W ith  modern looms one spinner 
in  a woolen mill is able to tu rn  a volume 
of output th a t would m atch the aggre-

February, 1926

gate production of 45,000 workers spin
ning by h an d .”

This is only one of the many miracles 
of modern business. Modern machinery 
combined w ith the various uses of elec
tric ity , has remade the world in which 
we live.

W ith  all our machinery, however, it  is 
a pleasing thing to record th a t big busi
ness has not lost the individual human 
touch which is so needed to make it a 
rea l success.

If you are not yet in an optimistic
fram e of mind concerning 1926, you bet
te r  read w hat John  J . M itchell has to 
say about general conditions. He pu ts it 
th is w ay: “ The banks throughout the
country are in good condition, and as 
losses have been below normal, show sub
stan tia l earnings. Money is in  abundance 
fo r commercial needs, and from  the p res
ent outlook will so continue. ’ ’

“ The farm ers are in be tte r condition 
than they have been in  the past five 
years. Business feels the cooperative 
sp irit of the business adm inistration  a t 
W ashington, and is buoyed w ith the ex
pectation of a reduction in  taxes.”  

T h a t’s a good analysis of the s itu a
tion, and is in line w ith the opinion of 
other big bank executives.

Charles E. Mitchell has some very good 
ideas on how to get your banker to work 
fo r you. “ The rate-hunting  borrower 
pays more fo r his money over a term  of 
years than  if  he had dealt w ith a bank 
which would not bargain for his busi
ness,”  says Mr. M itchell. “ F o r while 
a fa ir  bank will seldom charge the lowest 
ra te  in the m arket, also, it  will never 
charge the highest r a te .”

I f  the average business man is fa ir  
w ith his banker his banker will usually 
be fa ir  w ith him. Confidence in  each 
other m ust exist between both parties 
if  the bank and the borrow er are both 
to  succeed.

A 900 per cent stock dividend is not a
bad record fo r any organization. When 
the Nash M otor Company declared this 
dividend recently, stock jum ped 52 points 
in one day. I f  the increased sale of au
tomobiles continues w e’ll have to build 
double-decker streets so they can have a 
place to operate, and by th a t tim e we 
presume th e re ’ll be no pedestrians le ft so 
i t ’ll not be necessary to worry about a 
place fo r them to walk.

England has been able to control the
rubber m arket, and by so doing, p u t the 
price from  16c a pound to $1.15. As a 
resu lt of th is the N ational Automobile 
Chamber of Commerce has authorized 
the appropriation  of $10,000,000 to as
sure the public and the m otor vehicle 
m anufacturers an adequate supply of 
rubber a t reasonable prices.
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On the o ther hand, the agricu ltu ral in 
terests of the middle west are try ing  to 
work out a problem which will assure 
the farm ers of getting  a higher price fo r 
the products which they raise. Perhaps 
England will raise a fund  to fight the 
agricu ltu ral monopoly if  i t  works out to 
the detrim ent of England. The only 
trouble is th a t England has practically  
no agricu ltu ral land while on the other 
hand we can raise rubber in some of our 
southern states.

However, i t  does make a difference 
which side of the fence y o u ’re on.

One New York bank has answered the 
question of “ How much life insurance 
should a man carry  ? ”  by suggesting th a t 
the am ount should be the sum necessary 
to replace your earning ability  if  it were 
invested a t 6 per cent.

F o r example, if  you earn $5,000 a year, 
you should carry  $83,333.33 in life insur
ance. I f  your income is $20,000 a year 
you should carry  $333,333.33. These 
sums invested a t 6 per cent would equal 
your annual earning capacity.

There are probably only a few  men in 
America who have figured the ir life in 
surance on th a t basis, but the analysis 
is sound.

You may think that you’ve made a suc
cess of the banking business because of 
your brilliancy, but Roger Babson says 
you are m istaken. H e says i t  is all the 
resu lt of circum stances and getting into 
the righ t line of endeavor.

“ W e are the results of circumstances. 
Men make fortunes, not by th e ir  b ril
liancy but by force and favor of circum 
stances and by being ready a t the righ t 
time, getting  into the righ t th ing  a t the 
righ t time, and sailing along w ith the 
times. Men do not make conditions, but 
conditions make men. Men are successes, 
not because they are brillian t, but be
cause they h it things a t the righ t time. 
I  sat in a kitchen in F lorida w ith Schwab, 
Gary and Mellon, and Mr. Carnegie ex
pressed the same thing to me. Each one 
of those men adm itted to me th a t if  
they had gone into some other business 
or into the steel business a t some other 
tim e they would never have been heard 
from  in the w orld .”

Better a blush in the face than a blot in 
the heart.—Cervantes.

Everyone but Reed was satis- 
fied w ith Reed’s Master Plan  
for ’25.
— Now send for and see Reed’s 
Mass-color Plan for ’26!

P. M . R E E D
B a n k e r  A s s o c i a t e s

THIBUNC T O W tK  C H I C A G O

We keep pace with business activity

Alexander National Bank
January, 1925 . Deposits under $200,000
December, 1925 . Deposits over $3,000,000

This tells the s to ry
U . S. D e p o s ito ry

S t. Petersburg, F la. C entral a t Seven th

AT YOUR SERVICE
The South Florida Mortgage 

Company of Miami, is at your service 
to assist you or your customers in 
every possible way.

This Company renders the follow
ing services:

1. Makes mortgage loans on resi
dential property.

2 . Makes appraisements for 
loaning or investment on 
property in southeast Florida.

3. Buys and sells real estate on 
a brokerage basis and handles 
rentals, property management 
and insurance.

We are at your service in this 
rapidly growing city which has a 
building program placing it in 
seventh place among the cities of the 
United States.

W rite us today

South Florida Mortgage Company
C a p i ta l  $50,000.00

J. V. Carpenter, President
L. G. Wild, Vice President John R. Pearson, Vice President
S. Grover Morrow, Vice President Harry A. Brattin, Secretary
150 S . E a s t  F i r s t  S t .  M ia m i, F lo r id a
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Des Moines Banks Go to 31 Per Cent
O F  IN T E R E ST  to Iowa banks and 

bankers is the announcement by 
the Des Moines Clearing House 

Association of the establishm ent of a 3% 
per cent interest rate fo r savings deposits 
and certificates of deposit. The change in 
the rate of savings deposit interest be
comes effective as of March 1, 1926, and 
that affecting certificates of deposit, im
mediately. Savings deposit interest will 
be paid on the average of the minimum 
monthly balances, thereby furnishing a 
more uniform, direct and simplified meth
od of interest payment.

The action was taken by the Des Moines 
Clearing House Association F ebruary  1st, 
and followed an intensive study and analy
sis of banking methods and costs carried

on, not only by individual members, but 
also by expert counsel in cost analysis, co
operating with all Des Moines banks. 
Service charges on checking accounts, 
showing an average monthly balance of 
less than $100 will in the fu ture be $1 per 
month instead of 50 cents, the charge p re
vailing prior to the Clearing House action.

This decision can be a ttribu ted  in a 
large measure to the excellent work ac
complished by the Des Moines banks 
through the cooperating medium of the 
Clearing House Association, under the 
direction of its manager, J . H. Sharpe.

The work of the Clearing House Asso
ciation looks to the establishment of the 
most efficient, economical and practical 
banking measures, resulting consequently

in broader and more elastic banking serv
ice and credit facilities.

The findings of the cost analysis experts 
employed by the Clearing House Associa
tion took into consideration the overhead 
costs and expenses and banking methods 
of every Des Moines bank, large and small.

B. F . Kauffman, president of the Bank
ers Trust Company, and chairman of the 
Clearing House committee, in making this 
announcement to T he  Northwestern 
Banker, said : “Bankers are now con
fronted with fixed overhead expenses, 
which have not declined since the war, de
clining interest rates on high-grade invest
ment securities, the necessity of heavy cash 
reserves with which to handle fluctuating 
business demands, coupled with the im
portance of secondary reserves in the form  
of securities, instantly liquid, and there
fore bearing low interest rates, all com
bining to decrease bank earnings. Iowa 
banks will be quick to recognize in this 
action the establishment of a sound and 
sane banking principle with the certain 
result of fu rther strengthening the posi
tion of Des Moines as a reserve city and 
enabling its financial institutions to func
tion more efficiently for their community 
and state.”

Plan Group 11 Meeting
Bankers of Group 11, Iowa Bankers 

Association, are making g rea t plans for 
the ir annual group meeting to be held in 
Burlington, F ebruary  12th, on L incoln’s 
B irthday. R. L. Bunce, secretary of the 
group, under date of Jan u ary  23d, sent 
out to member bankers the following in 
form ation bulletin :

‘ ‘ The executive committee of Group 11 
met in Burlington yesterday to plan for 
the annual group meeting. In  view of 
the fact that W ashington’s Birthday, Feb
ruary  22d, is Monday, it  was thought best 
to observe L incoln’s B irthday, F riday, 
F ebruary  12th.

“ Every effort is being made to provide 
a most in teresting  and instructive pro
gram  and one th a t will appeal to every
one connected w ith our banks. The bank
ers of Burlington are planning special 
fea tu res for our en tertainm ent Thursday 
evening, and this social fea tu re  of our 
annual meeting will be most enjoyable.

“ The complete program  will be prin ted  
and a copy mailed to you w ithin a few 
days, and the committee tru sts  th a t you 
will make arrangem ents to attend  the 
sessions.

“ Remember the date, F riday , F eb ru 
ary  12 th .”

Elect New Director
The National Bank of the Republic of 

Chicago a t the ir annual d irec to rs’ meet-

Your Patrons W intering 
in Florida

will be assured the most cordial recep
tion, and the utmost in service from us 
during the ir stay in Daytona Beach, if 
you write them

Letters of Introduction to 
Bring Along

Also, we will be glad to handle items 
which you may have for collection, etc., 
in this territory, assuring absolute satis
faction based upon our

30 Y ears’ Success in This Field

MERCHANTS b a n k  
& TRUST COMPANY

Daytona Beach, Florida
F. N. CONRAD, President

F. J. NIVER.............. Vice President A. N. OTIS................................ Cashier
S. A. WOOD............... Vice President R. E. CRAFT................. Asst. Cashier
C. M. BINGHAM Vice President H. R. ZIMMERMAN....Asst, Cashier

W. D, CAMERON, Mgr. Bond Dept.

RESOURCES OVER EIGHT MILLION DOLLARS
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ing elected A aron Colnon of John  E. 
Colnon & Sons, to their board of direc
tors to take the place le ft vacant by the 
death of Silas J . Llewellyn.

The board of directors also elected C. 
P. W alker vice president in charge of 
the savings division, and advanced C. W. 
F ritz , assistan t cashier, to assistan t vice 
president of th a t division.

They also announce the election of W. 
E. Toon as tru s t officer of the bank.

Thomas H. O ’Connor, form erly assist
ant vice president of the bank, was 
elected treasu rer of The National Re
public Company, an affiliated institu tion .

RENDERING COMMUNITY SERVICE
(Continued from  page 15)

E arl Grove, a member of the Township 
P ig  Club, won first over all in the county 
show conducted by the County B anker’s 
Association; and first place in the State 
in Boys’ P ig  Club work, representing the 
sta te  a t the In ternational Live Stock 
Show a t Chicago. These boys and girls 
who will be the farm ers and the farm ers’ 
wives of tomorrow, are our friends and 
customers.

In  order to a ttra c t people into the bank 
we have held annual corn and crop shows 
in the banking rooms. We invite the 
community to show their products for 
three days in the fa ll and tu rn  the bank
ing room over to the ir display. The corn 
and grain  is judged by competent judges 
and small prizes are awarded by the bank. 
I t is merely a neighborhood show and 
nearly  everyone in the community comes 
into the bank during the exhibit w ith 
the ir friends. I t  furnishes a favorable 
opportunity  to the officers to make new 
acquaintances under circum stances most 
favorable to the bank. I t  also provides 
fo r comparison of crops and tends to im
prove quality. We can trace some good 
accounts directly to these shows but the 
friendly feeling tow ards the bank created 
through such community work is hard to 
estimate and it is something money can
not buy.

Ju s t being loyal to your town and your 
community will do but little  unless you 
put yourself into it—your honest effort 
and your money—but I believe tha t as 
you give yourself to your community it 
will be returned  to you w ith compound 
in terest in your business and better and 
more im portant still in making your com
m unity a better place in which to live. 
I believe this is the real meaning of the 
much abused word “ Service.”

Samson perform ed wonders with the 
jawbone of an animal with no pride of 
ancestry or hope of posterity, and now a 
tooth in the jawbone of Billy Sunday has 
made that fluent broadcaster of snappy 
vocal utterances unable to talk. But not 
for long.— Chicago “Journal o f Com
merce

Hammond Quality Bank Supplies
WHEN YOU BUY YOUR SUPPLIES FROM HAMMOND YOU CAN 

BE ASSURED OF THESE THINGS—
Quality, F a ir Price, P rom pt Shipping Service

ORDER FROM THE FOLLOWING
We are glad to submit prices

Posting Machine Ledger Sheets 
Posting Machine Statements 
Hank Drafts anil Sight Drafts 
Certificates of Deposit 
Customers’ Checks 
Pocket Checks 
Notes and Note Notices 
Cashiers’ Checks
Letter Heads, Embossed and Lithographed 
Statement Folders 
Loose Leaf Ledgers 
Posting Trays
Ledger Sheets, Pen or Posting Machine 
Remittance Sheets, Pencil or Typewriter

Collection Letters 
Pass Books 
Bank Registers
Loose Leaf Draft and C. D. Registers
Daily Statement Books
Leather Pocket Check Covers
Mailing Cards
Deposit Tickets
Counter Checks
Filing Cabinet Supplies
Card Cabinet Supplies
Liability Ledgers
Rubber Stamps
Office Appliances

Send for Catalog

HAMMOND PRINTING COMPANY
FREMONT, NEBRASKA

The Royal Union Life
Insurance Company

Des M oines, Iow a

Strong  and Progressive

■ I

Paid to Policyholders—
Over $19,000,000.00

Insurance in Force—
Over $138,000,000.00

I

A. C. T ucker, P resident
D. C. C ostello , Secy. W m . K och, V ice Pres.
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‘The CONTINENTAL 
COMMERCIAL

B A N K S
CHICAGO

Statements o f Condition December 31, 1925

CONTINENTAL*™/ COMMERCIAL 
NATIONAL BANK o f CHICAGO

Resources
T im e L o a n s ............................................ $ 1 6 4 ,5 2 5 ,7 5 0 .6 0
D em an d  L o a n s .................................... 1 3 2 ,3 8 4 ,4 9 1 .9 1
A c c e p t a n c e s .......................................  3 3 7 ,5 9 9 .3 8
B ond s, Securities, e tc .........................  2 1 ,7 3 9 ,2 4 1 .9 1
U . S. B ond s and Treasury N o t e s ...................................
Stock o f  Federal R eserve B ank . . . » ............................
B ank Prem ises (E q u ity ) ........................................................
C ustom ers’ L iability o n  Letters o f  C r e d it .....................
C ustom ers’ Liability o n  A c c e p ta n c e s ............................
O verdrafts....................................................................................
Cash and D u e from  B a n k s ..................................................

Liabilities
C a p ita l...........................................................................................
S u r p lu s ........................................................................................
U n d iv id ed  P r o f i t s ...................................................................
Reserved for  T a x e s ...................................................................
C ir c u la t io n .................................................................................
B ills Payable w ith  Federal R eserve B a n k .....................
L iability o n  Letters o f  C r e d it ..............................................
L iability o n  A c c e p t a n c e s .....................................................

... l In d iv id u a l..................... $ 2 6 9 ,6 9 3 ,6 8 5 .1 7
DepOSltS i B anks................................ 1 5 8 ,6 6 7 ,4 4 5 .0 2

$ 3 1 8 ,9 8 7 ,0 8 3 .8 0
4 3 ,6 1 3 ,2 8 0 .4 2

1,200 ,000.00
7 ,9 5 0 ,0 0 0 .0 0
4 ,9 2 1 ,2 9 0 .1 0
4 ,8 0 8 ,2 8 2 .6 0

1 3 ,1 7 8 .4 1
1 2 5 ,4 8 8 .9 7 0 .6 7

$ 5 0 6 ,9 8 2 ,0 8 6 .0 0

$ 2 5 ,0 0 0 ,0 0 0 .0 0
1 5 .0 0 0 . 0 0 0 .0 0  

7 ,2 1 0 ,2 0 1 .2 5  
1 ,5 6 8 ,2 4 2 .7 3

5 0 ,0 0 0 .0 0
1 9 .0 0 0 . 0 0 0 .0 0  

5 ,7 6 8 ,7 3 8 .1 5  
5 ,0 2 3 ,7 7 3 .6 8

4 2 8 ,3 6 1 ,1 3 0 .1 9
$ 5 0 6 ,9 8 2 ,0 8 6 .0 0

CONTINENTAL *n*/COMMERCIAL 
TRUST and SAVINGS BANK

Resources
D em and  L o a n s .................................... $ 1 6 ,1 4 5 ,3 2 3 .8 7
*U . S. G ov’t B ond s and Treasury

N o t e s ..............................................  2 3 ,9 0 4 ,4 9 6 .0 2
*Bonds due in  1926  to  1928  in 

clusive ..............................................  1 2 ,1 5 6 ,6 6 5 .1 4
*O ther B o n d s .................................... 1 1 ,7 2 1 ,0 7 1 .3 5
Cash and D u e from  Banks . . . .  3 3 ,5 1 5 ,5 9 7 .2 0  $ 9 7 ,4 4 3 ,1 5 3 .5 8
T im e L o a n s .................................................................................  2 1 ,5 9 1 ,5 6 9 .3 4
_______  $ 1 1 9 ,0 3 4 ,7 2 2 .9 2

* Adjusted to cost or market price, whichever is lower.

Liabilities
Capital ..................................................$ 5 ,0 0 0 ,0 0 0 .0 0
S u r p lu s .................................................. 1 0 ,0 0 0 ,0 0 0 .0 0
U n d iv id ed  P r o f i t s ............................  1 ,8 5 3 ,7 6 6 .1 3
R eserved for T axes, Interest and

D i v i d e n d s .......................................  1 ,7 6 6 ,9 9 8 .4 5  $ 1 8 ,6 2 0 ,7 6 4 .5 8
D em and D e p o s i t s ............................  3 0 ,6 3 2 ,9 7 7 .5 5
T im e D e p o s i t s .................................... 6 0 ,5 4 0 ,3 6 7 .6 2
Special D e p o s i t s ................................  9 ,2 4 0 ,6 1 3 .1 7  1 0 0 ,4 1 3 ,9 5 8 .3 4

$ 1 1 9 ,0 3 4 ,7 2 2 .9 2

Total R esources.........................................$626,016,808
Total Deposits . .................................  528 ,775 ,088
Invested Capital o v e r .......................  62 ,000 ,000

A COUNTRY BANK ER’S DREAM
(Continued from  page 18)

large Buick sedan, a fine little  wife and 
several kiddies. They were all out in the 
yard, and it was indeed a happy fam ily. 
We tried  to explain why we were there 
but as he had only been in this country 
fou r years he could not quite grasp what 
my friend  wanted a t first. However, he 
was a very bright Belgian and finally un
derstood why we were there, and said, 
“ Government he done lot fo r me al
ready, we work hard, have plenty money.”

No good could be done there, so we 
went on our way to the next place owned 
by a German who had a home which could 
not be built fo r $10,000.00 and out build
ings w orth as much. We stopped there 
and my friend  seemed to be a fra id  to tell 
the German farm er w hat his mission was. 
W e visited awhile and noticed a large 
drove of hogs. We were told th a t there 
were 150 in the bunch and he was sure 
they would bring him $3,000.00 and he 
figured on keeping 50 fo r breeding p u r
poses. My companion asked him if  he 
needed a loan of any kind to help finance 
his operations. The German said, “Mein 
G ott no, most of the banks around here 
have asked me if  I  need any money and 
I  have always had to say no .”  He told 
us he had several thousand dollars in 
L iberty  Bonds and Certificates of De
posits. He did not even thank us fo r 
our trouble, so we le ft and my companion 
began to get discouraged and said, ‘1 W hat 
is the m atte r w ith these Iowa farm ers, 
don ’t they need any m oney? C an’t you 
th ink  of any farm er around here who 
could a t least use several thousand dol
lars of this gold?” I  thought fo r a min
ute and said, “I  believe I  do.” The man 
w ith whom I  had my heated argum ent ran  
through my mind.

So I  directed him to a large farm , 
noted fo r its na tu ra l beauty. “ Now the 
m anager and owner of this farm  is not a 
good m anager, the buildings are run 
down, it is mortgaged for over $100.00 per 
acre th ru  mismanagement, as he got the 
farm  a good many years ago fo r p ractic
ally nothing. I f  prices don’t suit, the 
livestock is carried over. They dabble in 
local politics when they should be a t
tending to the ir farm  work. They spend 
a good deal of the ir own tim e in town 
talking, they borrow from  whoever will 
loan them money, and it  is like pulling 
teeth  to even collect the interest, and the 
banks have had to stop loaning them 
money to save the ir own hides. E very
th ing  on the farm  is mortgaged. They 
have accounts out which have not been 
paid fo r years. I  don’t believe the whole 
U nited S tates treasu ry  could help them .”  
However, I  told my friend  th a t I  thought 
he could loan several thousand dollars 
here as we drove into the yard, but I  
could not recommend the loan as being a 
good loan. I  introduced my companion
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who told him w hat his mission was, and 
asked him if  they cared to borrow a little  
money to tide them  over another year. 
H e told them  th a t he had a whole truck  
load of gold th a t some politicians a t 
W ashington had sent him to loan to the 
farm ers of the S tate  of Iowa.

A happy smile lit up  the face of the 
owner when my companion asked, “ How 
much do you wish to borrow '?”  He re 
plied, “ I  w ill take all you have.”  Now 
this was such a  shock to my friend  a fte r  
being unable to loan any money the whole 
day, he grabbed me by my arm  and pulled 
me into his car and we le ft a t such a speed 
th a t I  began to yell fo r him to slow 
down. My yelling awakened my wife 
who in tu rn  awakened me to get me out 
of my misery.

A fter I  got fu lly  awake I got up, put 
on my slippers, lit my pipe and sa t down 
and thought, how true  the dream was 
to our conditions today. I  wondered if 
it  was a wise th ing  fo r our government to 
take chances w ith people whose credit is 
N. G. in their local locality, and another 
thought ran  into my mind. Who would 
pay the b ill? Surely our taxes are high 
enough.

Cando Banker Dead
Daniel F . McLaughlin, sixty-four years 

of age, and a pioneer banker and land- 
owner of Cando, N. D., died recently  in 
a hospital a t Sioux City, Iowa. Mr. 
M cLaughlin was instrum ental, together 
w ith J . J .  H ill, in the introduction of 
pure-bred live stock into the sta te  of 
N orth Dakota.

Quits Business
The Bank of S truble, a private bank, 

founded by F. P. Dalton, and since his 
death operated by his sons, E. A. and 
Ralph Dalton, has ceased its banking 
operations. This bank has been g rad 
ually liquidating fo r several months. I t  
has paid its depositors in full and is 
sim ply suspending operations as a bank
ing institu tion .

Running Engine in Closed Garage
You read quite often lately about a  per

son dying from  inhaling carbonmonoxide 
fumes. An investigation has been made 
by some forty-five life insurance com
panies in the country fo r the years 1923 
and 1924 and they report 162 deaths; 
most of them are due to fumes formed 
by running automobile engines in closed 
garages. W hen we consider the rap id  
growth of automobile production in this 
country, there is sufficient reason to sound 
a warning against this mistake.

An Excellent Approach
The business insurance policy of today 

furnishes an excellent approach fo r any 
agent who is himself fam iliar with its p ro 
tective features.—Approach— M anhattan  
L ife  Bulletin.

INHERITED CHARACTER

I N HIS formative years, Stephen 
Girard owed much to the wise 

counsel and inspiring example of 
his father, successful mariner and 
merchant and a man of substance 
in his native city of Bordeaux.

Institutions, like individuals, de
rive much from their antecedents. 
The successes of Stephen Girard 
and the accomplishments of this 
bank in the past are a constant 
spur to us to greater achieve
ments, a powerful incentive to 
fuller and more complete service 
to our depositors and correspond
ents.

T h e  G i r a r d  N a t i o n a l  B a n k
PHILADELPHIA
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Changed Conditions
Not many years ago advertising for banks was 

considered highly unethical. The majority of 
bankers felt that if the public wanted banking serv
ice it was there for the asking—beyond that they 
believed in assuming an independent attitude.

Today things have materially changed. A mi
nority of hankers assume that independent attitude 
and a m ajority make you glad and unafraid to do 
business w ith  their banks.

You undoubtedly realize now, more than ever 
before, the importance of a systematic and consist
ent plan of advertising your bank and its service to 
the public.

You have seen actual instances of the disastrous 
results of the non-advertising bank and the happy 
consequences of the banking institution whose offi
cers believe in creating a friendly atmosphere in 
their city and the surrounding community by the 
proper kind of advertising.

What are Wessling Services? They are a series 
of carefully planned, personal letters, pamphlets, 
circulars—created to meet the needs of individual 
banks—your bank. To help you educate the peo
ple to present-day banking conditions in an inter
esting manner.

Wessling Services are known as “The Bank Serv
ice with the Personal Touch.” They create confi
dence in your bank, and build for your present and 
future business.

FROM IOWA AT LYTTON
D.R.WESSLING.PRESIDENT^^^^^^"AR.WOLF VICE PRESIDENT

Planners and Creators o f Original Bank Services 

Bank Art-W indow and Lobby D isplays-Classified Programs

ADVERTISING THE OTHER M AN’S 
BUSINESS

(Continued from  page 19)
the opportunity  of getting more person
ally acquainted with the products manu
factured in their own city—and as you 
perfectly well realize, quite often we all 
know too little about the industries of our 
home towns.

“We have a mighty splendid p lan t in 
Davenport—and one which is bound to 
grow and prosper. I t  is prim arily and 
purely a Davenport institution, and we 
were exceedingly happy to have the op
portunity  of placing our products, through 
the kindness of the F irs t National Bank, 
before the citizens of Davenport and vi
cinity.

“This plan of cooperative advertising 
certainly is to be highly commended.”

B. M. Cobb, sales manager fo r the Inde
pendent Baking Company, says:

“ We had a display of our products in 
the lobby of the F irs t N ational Bank, and 
th ink  th a t as a stric tly  local proposition 
such advertising is very good fo r the 
m anufacturer, because it acquaints a 
good many people who are in and out of 
the bank with the line of products put 
out by the exhibitor.

“ I  would advise other m anufacturers 
to suggest to the ir bankers th a t they try  
the same proposition, because I  believe 
such publicity is good fo r the exhibitor 
and must a ttra c t some people to the bank, 
so it is of m utual benefit to all parties 
concerned. Some exhibiting m anufac
turers couple up a dem onstration with 
their exhibition and this probably has 
more advertising value than  ju s t the ex
hibit itself. I  can tru th fu lly  say tha t 
we are very glad th a t we put our exhibit 
in the lobby of the bank and even though 
we cannot exactly measure the benefits 
that we may have received, I  feel that it 
must have done us some good; in fact, in 
our particular case it must have done us 
considerable good because Ave had an op
portunity  to display much more of our line 
than  is found in the average grocery store 
as no grocery store carries all of the prod
ucts th a t we m ake.”

B. L. Halligan, of the H alligan com
pany, says: “ We are very gratefu l to the 
officers of the F irs t National fo r their 
courtesy in extending this privilege to us, 
and we believe that the results of this ad
vertising have been very beneficial both 
to the bank and to the m anufacturers 
whose goods were displayed.

“ We honestly think th a t this form  of 
advertising could be very well taken up in 
every community by a number of the 
leading banks, and th a t it m ight be de
veloped into a practice th a t could well 
be perpetuated.

“ We know th a t the showing of our 
products in the F irs t N ational Bank re
sulted in good fo r us and we are very
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confident th a t the F irs t National Bank 
benefited thereby as well.

“ W e are inclined to believe th a t none 
of us, whether bankers or business peo
ple, emphasize as we should our own local 
connections and this, undoubtedly, could 
be done to very good advantage quite 
generally in the fu tu re .”

B. C. Mueller, of the Mueller Lumber 
Company, Davenport, says : ‘ ‘ We found
th a t our little  display a t the F irs t N a
tional Bank was of real benefit to us.

“ We have not only secured a number 
of live prospects fo r houses to be built 
th is spring as a result of it, but also cre
ated a very considerable am ount of fav 
orable comment. I t  so happens th a t the 
F irs t N ational Bank has a w onderful 
new building located a t one of the most 
prom inent downtown corners of the city. 
A great many people pass in and out of 
its doors every day, and, therefore, it 
furnished an excellent se tting  fo r a d is
play of this kind.

“ Speaking from  the point of view as 
users of this kind of advertising, we feel 
th a t it has done a g reat deal of good, 
and we believe that it has reflected the 
same kind of good will at the F irs t N a
tional Bank fo r staging i t . ”

Did He Detour?
One small town editor decided to imi

ta te  the city editors who bulletin their 
news. One day the local physician re 
ported th a t Deacon Brown was seriously 
ill, and being a man of some distinction, 
a series of bulletins were issued as fo l
lows :

11:00 A M .—“ Deacon Brown had a 
relapse.”

12 :30 P.M.—“ Deacon Brown w eaker.”  
2:15 P.M.—1“ Deacon B row n’s fam ily 

has been summ oned.”
3 :15 P.M.—‘ ‘ Deacon Brown has died 

and gone to heaven.”
Late in the afternoon a wag, a fte r  

reading the reports, added a n o th e r: 
4:10 P.M .—“ G reat excitem ent in 

heaven. Deacon Brown has not yet a r 
rived .”

The plagarism  of orators is the art, or 
an ingenious and easy mode, which some 
adroitly employ to change, or disguise, all 
sorts of speeches of their own composi
tion or of that of other authors, for their 
pleasure or their u til ity ; in such a manner 
that it becomes impossible even for the 
author himself to recognize his own work, 
his own genius, and his own style, so skill
fully shall the whole be disguised.—Dis
raeli.

Southern California Banks
C orresp on d en ce in v ited  from  Banker.- 
d e s ir in g  to buy co n tro l in C a liforn ia

S A P fD E R S -M cC U L L O C H  CO.,
B an k  B rokers.

Suite 1005, S to ry B ld g., Los A n g e le s.

For Greater Service!
Gathered around this table are the men who have made 
White-Phillips bonds safe and dependable for many years.

From left to right they are:—Messrs. AVhite, Alexander, 
Vieth, Glaspell and Phillips.

Every municipal or utility bond issue offered is properly 
and conservatively financed and properly located. Its 
earning power is accurately determined. Each detail of 
the financing is minutely scrutinized by the men in this 
conference, everything is thoroughly investigated before 
it is offered to Iowa banks, bankers and their customers.

These years of working together are the foundation of 
the success the White-Phillips Co. has made. It has given 
us a close-knit organization of prompt action and little 
friction.

You can buy White-Phillips bonds today secure in the 
knowledge that they are recommended by an organization 
known in many states for its sagacity in bond problems.

An Investment Banking House of Service

DUBUQUE, IOWA
B. & I. B u ild in g

T ~ n"' '  r' '  V > IL W E  S T M E  N T  
---- ° B A N K E R S  o-
DES MOINES, IOWA

219 S e c u ritie s  B ldg .

o.
OMAHA, NEBRASKA

B a n k e rs  R eserv e  L ife  B ldg .

DAVENPORT, IOWA
First Nat’l Bank Bldg.
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LEGAL DEPARTMENT
(Continued from  page 21)

above, a material alteration avoids the in 
strument. The act of H unter in changing 
the place of payment of this note a fte r it 
was signed, under these rules, is a m a
terial alteration, and, under the evidence, 
the alteration being made in the presence 
of the bank, of course said alteration 
would be known to them. The act of the 
bank in writing in the word “ Surprise” 
afte r the bank designated by H unter in 
the note is such change in the tenor of 
the note that, under the law given above, 
it would avoid the note. The bank’s ad
mission of having made this change itself, 
afte r it  bought the note, would be suffi
cient to avoid the note in their hands.

I t  is equally true, under the authority 
above cited, that the filling in the amount 
of $2,500, when the agreement was for 
$1,000, would be an available defense, 
and, as there was evidence on this ques
tion, ordinarily the court should have sent 
the same to the jury. I t  is to be remem
bered as to all of these m atters that, under 
the Negotiable Instrum ents Law, the 
payee of a note is not a holder in due 
course.

W ere these all the m atters involved in 
this case, it would of necessity demand a 
decision in favor of the sureties. But the 
bank pleads that, by reason of certain acts 
and conduct on the p art of the sureties, 
they acquiesced in and ratified the changes 
made in the note. The bank claims, and 
its testimony tends to show, tha t about 
the time this note was due, it repeatedly 
notified each of the sureties, and tha t two 
of them, and possibly the three of them, 
appeared at the bank and asked fo r an 
extension of time on the note. The bank 
advised them tha t possibly it could give 
them an extension of time, but that the 
m atter would have to be taken up with 
some of the other officers of the bank. 
Two of the sureties then saw the note, and 
made no objection whatever to it in its 
condition at tha t time. Later, the third 
surety appeared with his attorney, the 
note was inspected, and a copy of the 
same was made.

The testimony of the sureties tends to 
confirm this claim of the plaintiff. I t  is 
admitted that la ter H unter, the maker of 
the note, was declared a bankrupt, and 
that at the instance of the sureties, their 
attorney drew up a claim in the bank
rup tcy  m atter, which was signed and 
sworn to and filed in the bankruptcy pro
ceedings, in which they asserted their li
ability on said note, and asked that their 
claim be established against said estate 
fo r the amount of the note and interest. 
In  due time, the evidence shows that this 
claim was allowed, and in the settlement 
of the bankruptcy proceedings a dividend 
check was forwarded by the referee in 
bankruptcy to the sureties.

There is some confusion at this point. 
One surety admits receiving a check fo r
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something over $150.00, which appears to 
have been issued in the bankruptcy p ro 
ceedings as a paym ent on their claim 
based on their liability on this note, but 
the surety claims tha t he understood at 
the time that it was a dividend on a per
sonal claim of his own against Hunter, 
fo r which he had filed a claim in said es
tate, and that afte r the m atter developed 
in this case he discovered that the check 
in question from  the referee was a pay
ment on this claim in controversy herein, 
and he therefore tendered the amount 
thereof into court.

The question here is whether or not the 
filing of this claim in the H unter bank
ruptcy  matter, procuring the same to be 
allowed as a claim in said estate, and 
what the surety did about receiving and 
cashing the dividend check issued thereon, 
amounts to a ratification of the altera
tion of the note.

Assuming for the moment that the 
method of handling and altering this note 
placed the sureties in a position where 
they could have avoided paym ent of the 
same had they then stood on their rights, 
does what they did afterw ard preclude 
them from now asserting the rights that 
they then had? In  the sworn claim that 
they filed in the H unter bankruptcy p ro 
ceedings, they asserted their absolute li
ability as sureties on the note in contro
versy, and sought to recover from  the Bol
linger estate the full amount thereof, with 
interest. By this act on their part, they 
proclaimed that their liability was abso
lute and fixed on said note, in accordance 
with the terms thereof, as it existed. H av
ing so asserted, the court held that they 
lost the right they had to avoid the instru
ment on account of the alterations made 
therein.

Has Record Year
“ The Union T rust Company, Chicago, 

has ju s t closed one of the most sa tisfac
tory  years in its h is to ry ,”  Mr. F rederick 
H. Rawson, chairm an of the board, stated  
recently. Mr. Rawson rem arked fu rth e r 
th a t every departm ent of the bank had 
recorded a new high point of business and 
earnings during the year. The net earn
ings fo r 1925 were more than  $850,000. 
I t  may be recalled th a t on A pril 1, 1925, 
the b an k ’s capital stock was increased 
from  $2,000,000 to $3,000,000 and these 
earnings represent over 30 per cent on 
the average capital fo r the year and more 
than  12 per cent on the average combined 
surplus, capital, and undivided profits.

The English baronet who financed a 
huge rum -running enterprise to supply 
American bootleggers with real hard 
liquor, now counts losses of $1,250,000. 
H is last shipment to the United States was 
56,000 cases, of which 36,000 were confis
cated by prohibition authorities. Now 
the adventurer’s estate is in bankruptcy.— 
Chicago “Journal o f Commerce

% I Thoughtful Bankers Consult the Fisher Company % t

DEPENDABLE FOR 
EVERY BANK
The greatest thing about a bank is its type 
of building construction, both inside and 
out.

Whether it reflects stability on the outside 
and efficient working space on the inside 
is something most people notice at a 
glance when they enter the front door.

The first impression is always of para
mount importance.

The Fisher Company has equipped hun
dreds of banks with bank fixtures.

Fisher Company interior bank fixtures 
have become known as “almost a standard 
equipment” where new bank buildings 
are being constructed or remodeled.

“DEPENDABLE FOR EVERY BANK”

e r  e r o .
b a n k  f i x t u r e  h e a d q u a r t e r

(P ft arfes (Piti), Ja.

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



38 T H E  N O R T H W E S T E R N  B A N K E R February, 1926

Midwest Savings Conference
A N EW  high mark in profit-value to 

those who attend is indicated in 
the prelim inary announcements for 

the Midwest Savings Conference at K an
sas City, March 4th and 5th. A conse
quent record-breaking attendance is also 
anticipated for that very reason.

F rank  P. Bennett, editor of the United 
States Investor, is scheduled as headliner 
on the tentative program. Thomas F. 
Wallace, president of the Savings Bank 
Division (treasurer of the Farm ers and 
Mechanics Savings Bank of Minneapolis), 
and Espy Albig, A. B. A., deputy manager 
of the Division, will outline the definite 
ways in which the association work may

be made effective and profitable by indi
vidual members.

School savings, in its profitable app li
cation, will be described by one of its 
most successful operators, Miss Lula A. 
Grogan, of Duluth.

The various committees appointed by 
W alton Holmes, president of the Kansas 
City Clearing House, are organized and at 
work under their various chairmen. The 
general committee is made up of the fol
lowing: Chairman, H. C. Brent, presi
dent of the Fidelity Trust and Savings 
B ank; vice chairmen, W alton Holmes, 
president Pioneer Trust Co.; W. S. Webb, 
president Missouri Savings Bank; W. B. 
Planck, president Gate City National

B ank; A. F rank  Goebel, vice president 
Commercial National Bank, Kansas City; 
treasurer, Jozach Miller I I I ,  Commerce 
Trust Co., and secretary, Dorman O’Leary, 
assistant treasurer of the Fidelity Trust 
and Savings Bank.

The chairmen of the various sub-com
mittees are as follows: Program , Robert 
Campbell, vice president F idelity National 
B an k ; attendance, J. M. Hellings, vice 
president In terstate National Bank; local 
attendance, J . T. Franey, vice president 
Liberty National Bank; registration, Bert 
B. Bell, treasurer Peoples Trust Co.; re
ception and hotels, P roctor Masters, as
sistant cashier New England National 
Bank; publicity, F red M. Staker, director 
of publicity Commerce Trust Co.; enter
tainment, E. E. Amick, vice president 
F irs t National Bank, and exhibits, J . G. 
W ayland, assistant cashier Traders Na
tional Bank.

Announcements will be sent shortly to 
members through the state secretaries and 
city correspondents. Program  will be 
mailed d irect to members.

Is Elected Vice President
Hugh H. Saxon, of Augusta, Georgia, 

was elected vice president of the Conti
nental and Commercial T rust and Sav
ings bank of Chicago, a t a special meet
ing of the board of directors.

Mr. Saxon is one of the outstanding 
young bankers of the South and has held 
many positions of responsibility and con
fidence in the American Bankers Asso
ciation. H e has been first vice president 
of the Georgia Railroad Bank and vice 
president of the Georgia Railroad and 
Banking Company.

W ill Increase Capital Stock
A t a special m eeting of the stockhold

ers, held recently, a plan was adopted 
providing fo r an increase in the capital 
stock of the Equitable T rust Company of 
New York from  $23,000,000 to $30,000,000 
by offering $6,900,000 p a r  value of new 
stock, consisting of 69,000 shares o f the 
par value of $100 each, fo r subscription 
by stockholders of record a t the close of 
business on December 29, 1925, a t the 
price of $200 a share, in the proportion 
of three-tenths of a share of such new 
stock for each share of stock then held 
by such stockholders of record, and by 
the sale a t public auction to the highest 
bidder of $100,000 par value of new stock, 
consisting of 1,000 shares of the par value 
of $100 each, a t a price of not less than 
$200 a share.

The sale of $100,000 par value of the 
proposed increase of stock a t public auc
tion is deemed expedient in order to obvi
ate the serious inconvenience and diffi
culty which would arise by reason of the 
fractions, running into seven decimals, 
into which it would otherwise be neces
sary  to divide the new stock to enable 
all stockholders to exercise their sub
scription rights.

T H E  B A N K E R S ’ S E R V I C E  S T A T I O N

The Best “Ads”
We Ever Ran—

were the ones written by our correspondents. Here are 
a few new ones— some excerpts from letters from our 
correspondents. An inquiry will bring complete details.

About the "Republic’s’9 
Collateral Call Loan Service

M IC H IG A N  “We consider 
your B rokers’ Collateral 

Call Loan Service one 
o f  the best 
p ie c e s  o f  
constructive 
b an k  w ork  
that we have 
come across 

insom etim e.” 
ILLINO IS “I just want to let you 
know that we are well pleased with 
your Brokers’ Collateral Call Loan 
Plan. It has helped us to keep our 
surplus funds ‘on call’ at a good rate 
o f interest.”
CVD---------------------- ---- ---------------

About the "Republic’s ’ 
Business Indicator

ILLINO IS “W e haver 1 i n  • T THe Business Indicatorround trie J3usiness i.n— r̂ ubuc
dicator particularly  
helpful to us here in 
the bank and I am g o 
ing to take you up on 
your offer to imprint 
the ‘Indicator’ under 
our name so  that we 
can distribute copies to our commercial 
customers.”
IOW A “Every month the simplegraphic 
charts o f  the Business Indicator give us 
at a glance, a clear-cut picture o f the 
trend o f business, so we feel as though 
we couldn’t get along without it.” 

----------------------- -------- ---------------------------C O

About the "Republic’s”  Commercial Paper Rating Service
T E X A S “Let m e congratulate you MISSOURI “Your method o f  present- 
upon your Commercial Paper Rating ing credit information relative to com-
Service. It is the very 
thing we have needed 
for years to  gu id e us 
in our com m ercial 
paper purchases.”

The “Republic’s” Copy righted 
Commercial Paper 
R a t i n g  S e r v i c e

mercial paper names is 
the m ost com plete  
service I have ever 
seen. It rivals a Moody 
Rating on Bonds.”

The National Bank of the Af f  R  ~E>PU B L I C  f f
\ y  • * O P  C  H I C A G O  • • v J

JO H N  A . LYNCH, Chairman o f  the Board 
D A V ID  R. FO RG AN, Vice-Chairman GEORGE W OODRUFF, Vice-Chairman 

H U G O  E. O TTE, President 
Copyrighted N B.R. 1926
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Illinois Merchants Promotions
Several im portan t changes were made 

in the official personnel of the Illinois 
M erchants T rust Company of Chicago at

R O B ER T S. HOTZ

the annual election. F rank  F. Taylor, 
who fo r many years has held the position 
of secretary, was made vice president of 
the bank and Howell W. Ivitchell, for-

H A R O LD  H . SH O C K EY

merly an assistan t secretary, was elected 
as secretary. O ther changes in the tru st 
departm ent included the promotions of 
H. M. Hanson, Paul C. Butcher, Norman

B. F reer and M. W. Lowell to the staff 
of assistan t secretaries, which now num
bers eleven.

In  the banking departm ent, John  J. 
Mitchell, J r ., son of President Mitchell, 
and T. P hilip  Swift, were made assistant 
cashiers. New official positions as assist
ants to vice president were created for 
H arold H. Shockey and Robert S. Hotz.

O ther officials of the bank were all re 
elected w ith the exception of F . D. Con
ner, who resigned as manager of the busi
ness extension departm ent. This depart
ment of the bank has been consolidated 
with the advertising departm ent under 
the direction of Carl A. Gode as manager.

Statement of Condition
The statement of condition of the Stock 

Yards National Bank of Chicago, at the 
close of business December 31,1925, gives, 
loans and discounts of $10,946,648.49, 
cash and due from  banks $7,737,267.19 
and total resources of $21,232,721.54. De
posits are listed at $18,005,813.80.

In  the same statement, the Stock Yards 
Trust & Savings Bank lists total resources 
at $11,041,149.30, with cash and due 
from  banks $1,319,519.54 and deposits 
$10,244,009.81.

There is no well-doing, no godlike do
ing, that is not patient doing.—Titcomb.

CHATHAMpHEHfc'
CHATHAMpHENl̂ '

t̂lONALli/
TBbsicompaNY OVER A HUNDRED YEARS 

of COMMERCIAL BANKING

^ onalbaH*
iRllStCOKPAfrf

A n  A d d e d
Responsibility
W hen the individual customer 
brings his business to us, he tells 
us personally just what he wants, 
and is at hand to obtain it directly.

But with our correspondent banks, 
our business is transacted at a dis' 
tance. W e feel, therefore, an added 
responsibility to see that every 
consideration and attention is given 
to their business.

CHATHAM PHENIX
N ational Bank and  Trust Company

149 B roadw ay. Corner L iberty  Street 
N ew  York C ity

CHATHAM
PÜHîV

RESOURCES
OVER A QUARTER BILLION DOLLARS

CHATHAM

t̂lONALBAf*1* -
TRüsicompaKÏ

H jhalb/
iRllStcoMPAltf
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A. Specialized 
Service

for Banks and Bankers 
which is the result of more 
than sixty years of experi
ence is offered by

THE FIR S T  
N A T IO N A L  
B A N K  O F  
C H I C A G O

a n d

T H E  F IR S T  
T R U S T  and 
S A V I N G S  

BANK
Complete facilities are pro
vided for active and inac
tive accounts, collections, 
bills of lading, investments 
and foreign e x c h a n g e  
transactions

FRANK O. WETMORE, Chairman 

MELVIN A. TRAYLOR, President

Combined Resources 
Exceed $400,000,000

Personal Paragraphs
Ingram Bixler, vice president of the 

M idland M ortgage Company, of Cedar 
Rapids, Iowa, has been elected president 
of the Clarence Savings Bank, Clarence, 
Iowa. The bank has capital of $25,000, 
and surplus and profits of over $35,000, 
w ith a very strong cash and bond reserve. 
H is new position will not, however, in ter
fere with his present position as vice 
president of the Midland Mortgage Com
pany.

—$—
Angus D. McDonald, vice chairm an of 

the executive committee of the Southern 
Pacific Company, has been elected a di
rector in the National Bank of Commerce 
in New York, a t the annual shareholders’ 
meeting. All of the members of the 
board of directors were reelected.

—$—
George B. Roberts, son of George E. 

Roberts, vice president of the N ational 
City Bank of New York, has been ap 
pointed sta tistic ian  of the N ational City 
Bank, New York. Mr. Roberts was fo r
merly sta tistician  of the Federal Reserve 
Bank.

—$—
W. R. Dawes has outlined another 

“ Dawes P la n ”  a t the opening of his 
th ird  term  as president of the Chicago 
Association of Commerce, the plan po in t
ing toward participation in tax m atters 
and disbursements for Chicago by recog
nized bodies of well-known citizens such 
as the Commercial Club, Real E sta te  
Board and B ar Association, to help deter
mine assessments and appropriations. 
Thus fa r  political assent has not been se
cured.

—$—
F. Dwight Conner has resigned from  

the Illinois M erchants T rust of Chicago 
to engage in the operation of Bills-Con- 
ner, Inc., counselors to banks in the new 
business field.

—$—
Henry M. Carpenter, president of the 

Monticello S tate Bank, Monticello, Iowa, 
has taken over the assets and business of 
the Jones County T rust and Savings 
Bank of that town. Mr. Carpenter is a 
very active member of the I. B. A. and 
the A. B. A., having been a regular a t
tendant a t all of the conventions for 
many years.

—$—
Gilbert E. Chapin, controller of loans 

of the Federal Reserve Bank of New 
York, has resigned to accept a position 
as vice president of the Bank of America 
of New York. P rio r to his connection 
w ith the Federal Reserve Bank Mr. Cha
p in 'w a s  credit man with the W esting-

house Electric & M anufacturing Com
pany and the W estinghouse Electric Ex
port Company. He became connected 
with the F ederal Reserve Bank of New 
York in A pril, 1917.

—$—
Craig B. Hazlewood has been made 

chairm an of the Lake Shore T rust and 
Savings Bank, Chicago, in addition to his 
connection w ith the Union T rust Co. as 
vice president.

—$—
C. B. Minnis, president of the Des 

Moines Building, Loan and Savings Asso
ciation, and W ill A. Peairs, president of 
the Dye-O-La Dye Company of Des 
Moines, were elected directors of the 
Iowa Loan and T rust Company Bank a t 
its January  meeting. They succeed N. E. 
Coffin, Des Moines, attorney, and George 
W. Gray, an officer of the bank. The re
mainder of the directors were reelected.

—$—
Gilbert Thorne, first vice president of 

the N ational P ark  Bank, New York, is 
re tiring  from  25 y ea rs ’ service on his 
70th birthday. President John H. F u l
ton and the official staff gave an honorary 
dinner to Mr. Thorne.

—$—
Daniel Willard, president of the B al

tim ore and Ohio Railroad, has been 
elected a d irector of the Union T rust 
Company, Chicago.

—$—
R. A. Moritz, of the R. A. M oritz A d

vertising Company, Davenport, Iowa, re 
cently addressed a meeting of the Du
buque, Iowa, Ad Club, in which he told of 
the methods used in the advertising of a 
D avenport, Iowa, bank, whereby the de
posits showed a substantia l increase. 
M any bankers of the city, not members 
of the club, were present a t the meeting.

—$—
W. Espey Albig, deputy manager of 

the American Bankers Association in 
charge of the Savings Bank Division, has 
been appointed secretary of the Com
merce and M arine Commission of the A s
sociation to succeed David B. Bunim, who 
has resigned to accept a position with the 
real estate mortgage house of Halley, 
Knox & Koenig, New York City.

—$—
National Bank of Commerce in New 

York announces th a t H arry  P. B arrand 
and Em anuel C. Gersten, heretofore sec
ond vice presidents, have been appointed 
vice presidents. David H. G. Penny, de
siring to re tire  from  active business, has 
resigned as vice president.
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New Vice Presidents of Drovers 
National

Two new name plates now greet the 
eye as you enter the Drovers N ational 
Bank, Chicago. One reads, “  George A.

GEO. A. M A LCO LM

Malcolm, Vice P resident and C ash ie r;”  
the other, “ Dale E. Chamberlin, Vice 
P re sid en t.”

Both were elected to their new posi-

D A L E  E . C H A M B E R L IN

tions a t the annual meeting of the board 
of directors held last month.

This announcem ent will be greeted 
w ith genuine pleasure by their many 
friends throughout the country who will

be glad of this opportunity  to congratu
late them upon their noteworthy promo
tion.

Erect New Building
The Columbia S tate  Savings Bank is 

to erect a two-story, $250,000 building a t 
5146-48 W est Chicago Avenue, Chicago. 
Excavating is now under way and the 
hank is expected to be located in its new 
home by October 1st next.

I t  will occupy a 50x125 site, w ith an 
exterior on Chicago Avenue of white 
Georgia marble and base of polished 
granite. I t  will be designed throughout 
in the Italian  renaissance. The walls of

the main banking room will be an innova
tion inasmuch as they will be of a m a
teria l known as Zenitherm, which has a 
facu lty  of absorbing sound waves and 
eliminating the noise of adding and book
keeping machines. The b an k ’s present 
location is 5000 W est Chicago Avenue. 
Jam es T. Bushenville is president and 
Howard F. Sammon, vice president and 
cashier.

Show me one wicked man who has 
w ritten  poetry, and I  will show you 
where his poetry is no t poetry ; or, 
rather, I will show you in his poetry no 
poetry at all.—Shepard.

THE
FOREM AN

BANKS
F O U N D E D  1 8 6 2

%

Whatever banking service you 
need ,  we  are  equipped to 
serve you. W e especially invite 
the business of banks seeking 
a m etropolitan  c o n n e c t i o n .

I

The Forem an National B ank
The Foreman Trust and Savings Bank

La Salle and Washington Sts.
Chicago

Combined Capital, Surplus and Undivided Profits 
exceed

$ 10,000,000
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Three New Directors Added
Daniel W illard, president, Baltimore 

& Ohio Railroad, Guy A. Richardson, vice 
president and general manager, Chicago 
Surface Lines, and Carl A. Johnson, 
president Gisholt Machine Company, 
Madison, Wis., were added to the board 
of directors of the Union Trust Company, 
Chicago, at the annual stockholders’ 
meeting.

The following promotions and new ap
pointm ents to the official staff have also 
been announced by F rederick H. Raw- 
son, chairm an of the board of the tru st 
com pany; F . W. Loco from  assistant 
cashier to assistant vice president ; F . G. 
Murbach, assistant cashier and manager 
savings departm ent; A. T. Sihler, m an
ager investm ent departm ent; L. E. W il
son, assistan t cashier; W. S. Davis, as

sistan t tru s t officer, and J . J . Buechner, 
auditor.

The Union T rust Company, which was 
established in 1869, has ju st closed one 
of the most successful years in the h is
tory  of the institution, according to a 
statem ent by Chairman Rawson. Dur-

D A N IE L  W ILL A R D

ing the past four years deposits have in 
creased from  forty-tw o million to sev
enty-three million dollars.

An outstanding new business accom
plishment among the larger banking in
stitu tions of the country during the past 
year was the campaign of the Union 
Trust Company which resulted in a to ta l 
of $11,600,000 of new business. During 
the past twelve months every departm ent 
of the bank has recorded a new high 
point. Last A pril the bank increased its  
capital stock one million bringing its 
to tal capital and surplus and undivided 
profits to more than $7,000,000.

City National Makes Promotions
Several promotions were made a t the 

annual meeting of the City N ational 
Bank of Lincoln, Neb. E. L. Mullowney, 
who has served the bank as cashier fo r 
the past eleven years, was made vice 
presiden t; A. H. Sagehorn, assistan t 
cashier since 1922, was made cashier, and 
Richard H adley was elected assistan t 
cashier.

Mr. Mullowney was for twelve years 
w ith the F irs t National of Albion and 
served eight years as sta te  bank ex
aminer. Mr. Sagehorn, before connect
ing with the City National, was with 
banks a t Grand Island and Beatrice. Mr. 
Hadley, before going w ith the City N a
tional, was connected with the Lincoln 
T rust Company and w ith S. S. Hadley 
Company, bankers, a t Cedar Rapids, Neb.

Some men look it and “ain’t,” others 
don’t look it .and “R ” so i t’s up to the 
doctor for the “inside” information.— 
James E. Newburn.
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The Chase National Bank
o f  th e  C ity  o f  N e w  Y o r k

57 BROADW AY
Capital . . . $ 20,000,000.00
Surplus a n d  Profits . 27,178,043.06
Deposits (Dec. 31, 1925) 564,608,785.07

A LB ER T H. W IG G IN
C hairman of the Board and President 

DIRECTORS
Henry W. Cannon 
Albert H. W iggin 
John J. M itchell 
Guy E. Tripp 
James N. H ill 
Daniel C. Jackling 
Charles M. Schwab 
Samuel H. M iller 
Edward R. Tinker 
Edward T. Nichols 
Newcomb Carlton 
Frederick H. Ecker 
Eugene V. R. Thayer 
Carl J. Schmidlapp

Gerhard M. Dahl 
Reeve Schley 
H. W endell Endicott 
Jeremiah Milbank 
Henry Ollesheimer 
Arthur G. Hoffman 
F. Edson White 
Alfred P. Sloan, Jr. 
Elisha Walker 
Malcolm G. Chace 
Thomas N. McCarter 
Robert L. Clarkson 
Amos L. Beaty 
W illiam H. Woodin

W E IN V IT E  ACCOUNTS 
of

Banks, B ankers, C orporations, F irm s or In d i
viduals on favorable term s, and shall be 
p leased to m eet o r correspond w ith  those who 
contem plate  m aking  changes or opening new 
accounts.

Foreign and Trust Department Facilities

T O KNOW the kind of con
cerns with whom the Sea

board seeks business relations, 
is to understand why it has the 
reputation of being both a 
helpful fair weather friend and 
the staunchest kind of stormy 
weather partner.

The Seabo ardN a t io n a lB ank
of t h e  C ity  of N ew  Y ork

M A IN  OFFICE  
Broad and B eaver  S tree ts
M E R C A N T IL E  B R A N C H  

115 B r o a d w a y  a t  Cedar Stree t
U P T O W N  B R A N C H  

tli E a s t  45th S tree t  near Madison Ave.

In Sioux City
350 R oom s  

300 w ith  B ath

HOTEL MARTIN
F ire p r o o f

R ates
$1 .75  to  $3 .50

D IN IN G  R O O M S  
a n d

C A F E T E R IA

Fpfley Hotels
J— '  C O M P A N Y  ^

I
S
MO/i

i

T H E

HANOVER
N A TIO N A L

B A N K
OF THE CITY OF NEW YORK

Established 1851

Capital . . . $5,000,000
Surplus and Profits 25,000,000
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(¡Announcement

The business and good will of 
Hallenbeck &c Co., Inc., have 
this day been purchased by 
True-Webber Sc Co., of Chicago 
and Boston. By this acquisition 
we believe that the clients of 
both organizations throughout 
the middle western states will be 
rendered a better and more 
comprehensive service. Q We are 
especially pleased to announce 
that Mr. Harry E. Hallenbeck is 
to be associated with us as Man
ager of our Cedar Rapids Office.

231 S. LA SALLE ST. CHICAGO PHONE, CENTRAL 6556 

BOSTON CEDAR RAPIDS

January 1, 1926
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Iowa B ond D ea lers  S ection

W . H. F E R G U S O N  
P re s id e n t

The N o rth w e ste rn  B an k e r is  
th e Official P u b lica tio n  of  

th e Io w a  Bond D e ale rs  
A sso ciatio n

t

OFFICERS
P r e s i d e n t ..................................

......... W a r r e n  H . F e r g u s o n
O ttu m w a

V ice  P re s id e n t  .....................
........................... F r a n k  W e lc h

C e d a r  R a p id s
S e c r e ta r y -T re a s u r e r  . . . .

.....................F r a n k  N. W a rd
D es M oines F R A N K  N. W A R D  

S e c r e ta r y -T re a s u r e r

How Public Utilities Grew in 1925
By E. E. ISiver

Vice President, Halsey, Stuart Co., Chicago, III.

A PPROXIM ATELY $1,500,000,000 of 
/ A  new capital was provided by the 

investors of the country fo r the 
public u tility  industry  during the year 
1925. The m agnitude of public u tility  
financing, the growth of which has been 
phenomenal, can, perhaps, be best under
stood when it is realized w hat a large por
tion of corporate financing it comprises. 
The to ta l corporate financing of the coun
try , including railroads, public u tilities, 
m anufacturing, real estate, steel, iron, 
coal, rubber, etc., fo r the year 1925, based 
on figures fo r the first ten months, will 
approxim ately $4,600,000,000, of which 
public u tility  financing represents $1,700,- 
000,000, or 37 per cent—considerably 
more than  one-third of the total, and fa r  
in excess of any other industry. Bond 
and note financing comprised 69 per cent 
of this am ount of $1,700,000,000, the re 
m ainder being provided through the me
dium of stock issues—85 per cent of the 
to ta l representing new capital, and 15 
per cent being fo r refunding purposes. 
Of the to ta l amount, 59 per cent was for 
electric light and power financing. To
ta l public u tility  financing for 1925 of 
$1,700,000,000 represents an increase 
over 1924, the largest previous year, of 
11 per cent, and compared with 1920, 
shows an increase of 243 per cent. I t  is 
estim ated th a t its to ta l present cap ita li
zation in the United S tates is approxi
m ately $20,000,000,000, which is exceeded 
only by the capitalization of the steam 
railroads and is practically  twice th a t of 
the next largest industry, iron and steel.

This enormous invested capital and its 
steady increase grows out of the fac t tha t 
as business and society are now organ
ized, the public u tility , in selling its prod
uct, whether it  be electric energy, gas or

water, touches every phase of industrial 
and social life, and it does not m atter 
whether one considers life in an urban 
community, or life on the farm .

This large figure of invested capital 
becomes even more impressive when it  is 
remembered th a t the public u tility  in 
dustry is, com paratively speaking, a new 
industry  whose very beginnings come 
w ithin the memory of the older genera
tion of today. In  1850 there was no elec
trical industry, there were no telephones, 
no automobiles, no stree t railways. The 
gas industry  was young and the telegraph 
still in its infancy. Today electricity is 
used so widely th a t it plays a p a rt in the 
production, m anufacture or distribution 
of nearly every commodity th a t touches 
our every day life.

The aggregate capital invested in com
panies furnishing power and light 
throughout the U nited S tates a t the pres
ent time is over $7,350,000,000, and ap 
proxim ately $4,000,000,000 is invested in 
the gas industry. Im portan t as those to
tals are as an indication of the present 
position of public u tility  securities in the 
investm ent field, there is greater signifi
cance in the fac t th a t the last two dec
ades have seen practically  all the growth 
of the electric power and light companies.

In  1902, the investm ent in power and 
light business was only about half a 
million dollars and was about two billions 
in 1912, as compared w ith over $7,350,- 
000,000 at the present time. W hile the 
population of the United S tates has in 
creased over 40 per cent during the last 
tw enty years, gas service has increased 
210 per cent and electric light and power 
2,000 per cent.

The year has shown a big decrease in 
the cost of money to all industries. Pub

lic utilities securities have been prime 
favorites in the m arket throughout the 
period. Universal confidence in the s ta 
bility  of the industry, inspired largely 
by the splendid record of earnings fo r 
the years 1924 and 1925 and a realization 
of the advantages derived from  merging 
of various groups of properties, has re 
sulted in a conspicuous rise in bond and 
stock values.

Since the culmination of the inflation
ary  period in the summer of 1921, fo l
lowing the war, there has been a steady 
upw ard trend, w ith minor recessions, in 
bond prices, and a resulting  decrease in 
respective yields, which continued until 
about the la tte r  p a rt of the first half of 
1925. D uring the last six months of the 
year prices have been more or less stable, 
w ith only slight changes.

Comparison of prices and earnings of 
some of the high-grade public u tility  
shares discloses the fact th a t the price 
levels of sound public u tility  stocks are 
not now unduly high.

The present year has also seen the fu r
ther development of a phase of the u til
ity  industry  th a t is popularly known as 
“ super-pow er.”  This means the tying 
together of the large systems of the coun
try  so th a t pools of power in one system 
may be drawn upon by another system in 
times of need and so th a t what has here
tofore been idle surplus power may be
come used and active power. The holder 
of every public u tility  security gets the 
direct benefit of this intercom m unication 
in th a t it opens up avenues of business 
and continuity of usefulness to the p ar
ticu lar u tility  in which he may be in te r
ested.

The advantages of interconnection of 
large power systems, whose generating 
p lants are already interconnected by dis
tribution  lines, fo r independent economi
cal operation are m any; it avoids dupli
cation of investment, increases reliabil
ity  of operation and reduces the to tal 
necessary reserve capacity, utilizing tha t 
reserve capacity to b e tte r  advantage. 
Not the least im portant of the many ad
vantages of interconnection is the fact 
th a t w ater powers otherwise unavailable 
are made economically serviceable fo r 
use.

Today there are about 6,000 separate 
power and lighting systems, and while a 
certain  amount of interconnection has 
taken place, i t  is nevertheless a fact, ac
cording to Mr. H erbert Hoover, Secre
ta ry  of Commerce, th a t a t the present 
time less than  10 per cent of the sys
tems are interconnected. Taking the na
tion as a whole, isolated plants do not 
today work to more than  an average of 
20 per cent of their capacity, while with 
interconnection it is expected th a t at 
least a 50 per cent load fac to r will be 
realized. A^ such a power system ren
ders the electrification of many railways 
possible and offers advantages to the
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WE TAKE PLEASURE IN ANNOUNCING 
THAT ON FEBRUARY FIRST, 1926, THE 
NAME OF THIS COMPANY WILL BE 
CHANGED TO

La n e , Ro l o so n  & C o . ,  inc .
LANE, PIPER & JAFFRAY, INC., OF 
MINNEAPOLIS, WHO HAVE BEEN OUR 
NORTHWES TERN CORRESPONDENTS 
FOR A NUMBER OF YEARS, HAVING 
PURCHASED AN INTEREST IN OUR 
BUSINESS.

WE ANNOUNCE, ALSO, THE OPENING OF 
A GENERAL SECURITIES DEPARTMENT 
UNDER THE DIRECTION OF

M r . S i d n e y  L . C a s t l e

FORMERLY WITH THE NATIONAL CITY 
COMPANY, WHO WILL BE ASSOCIATED 
WITH US AS VICE-PRESIDENT.

R i c k a r d s , R o l o s o n  & C o ., in c .
209 SO. LA SALLE STREET

CHICAGO

SOUND BONDS
F O R  B A N K  I N V E S T M E N T

The First National Company of Iowa
Hanford MacNider. President 

MASON CITY
Security Building Valley National Bank Building

Cedar Rapids Des Moines

large m anufacturer, it should ultim ately 
displace thousands of small steam plants.

S trik ing examples of super-power dis
tric ts  are to be found in the middle west, 
on the Pacific coast, in the New England 
states and in the southern and south
eastern districts. In  California physical 
interconnection has made possible the 
interchange of electricity by companies 
operating between Vancouver, B ritish 
Columbia, to a point several miles below 
the Mexican border.

D uring the year the N ortheastern Su
per-Power Committee made public its re 
port covering the outstanding features of 
a super-power development long contem
plated fo r the New England and the m id
dle A tlantic states. The N ortheastern 
Power area, which includes eleven states, 
is one of several natu ra l power divisions 
in the U nited S tates in which is concen
tra ted  40 per cent of the n a tio n ’s popu
lation.

One of the biggest super-power p ro j
ects contem plated will tie in stations 
from  N iagara Palls to Houston, Texas, 
and the Gulf of Mexico, extending 
through fourteen (14) different states, 
w ith ramifications possible in every di
rection. In  the northeastern  states, 
where com paratively little  has been done, 
the annual savings are estim ated a t $500,- 
000,000, against construction costs of 
$1,500,000,000, w ith annual conservation 
of 50,000,000 tons of coal by 1930.

U ntil a com paratively short while ago, 
the public’s purchase of u tility  securities 
was in large measure confined to the pur
chase of bonds, but w ithin the recent 
years the communities in which utilities 
are operated have come to realize their 
im portance and stab ility  in serving the 
economic and social needs of the com
munity, and they have shown their appre
ciation of this fac t by becoming to a 
phenomenal extent the purchasers of the 
stocks of those operating companies. In  
other words, the stockholder of the com
pany is the user of its products and each 
thereby becomes an insurer of the o th e r’s 
in terest in this industry. Nor does this 
insurance stop there. I t  enhances the 
safe ty  and the security of the bond holder 
of the u tility , so th a t there has been in
troduced into the situation through this 
customer ownership a factor of safety 
th a t did not exist heretofore.

I t  is estim ated th a t upw ards of $300,- 
000,000 of preferred  stocks of public u til
ity  companies were sold to customers and 
employes during 1925. I t  is becoming 
more and more recognized by the com
pany officials and the general public as 
well, th a t it is most helpful to the m il
lions of u tility  customers to become their 
own partners in public service enterprises 
through investment. The holding, or in 
vestm ent companies, through their larger 
organizations and more highly developed 
sales and advertising organizations, have 
taken a conspicuous lead in customer
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ownership campaigns. Thé home owner
ship of public service properties by rea
son of a wide d istribution  of u tility  se
curities in almost all localities served by 
these companies has also tended to bring 
about and cement a more sym pathetic un
derstanding between the public served 
and the u tility  providing such service. 
The num ber of stockholders in electric 
light and power companies is constantly  
growing, the last estim ate showing th a t 
there are now more than  2,500,000 holders 
of the securities of such companies in 
the U nited States.

D uring recent years, the electrification 
by the railroads of the country of parts 
of the ir lines has become an im portant 
fac to r in the electric light and power in 
dustry. P erhaps the most im portant de
velopment in the electrification of steam 
railroads during 1925 was the announce
ment the early p a rt of the year of a ten- 
year agreem ent by the Illinois Central 
Railroad fo r power to be supplied to the 
Chicago term inal zone s ta rtin g  in the 
summer of 1926, the power to be used in 
the operation of suburban service. The 
express and fre igh t service on both the 
Illinois Central and Michigan Central 
Railroads will be electrified later. The 
Illinois Central is the first railroad to ac
cept the proposal to electrify  roads en
tering  Chicago. T h irty .thousand  horse
power of electricity, which is probably 
only a small p a rt of the ultim ate require
ments, will be called fo r under the agree
ment a t the s ta rt. This is equivalent to 
the am ount required in the usual Am eri
can city of 125,000 population. A nother 
very im portant announcement of recent 
date was made by the New York Central 
Railroad to the effect th a t it plans to 
spend $30,000,000 on the electrification 
of its W est Side lines in New York City.

One of the greatest potential fields for 
the use of electricity in this country is 
in the farm s. I t  is estimated, according 
to Mr. Owen D. Young, Chairm an of the 
Board of the General E lectric Company, 
th a t 49,000,000 horsepower of energy is 
required to run the farm s of this coun
try , or about one and one-half times as 
much as is required to run our industries. 
A t the present time approxim ately one- 
half of it is supplied from  animals, 4 
per cent from  electricity, and the re
m ainder from  gasoline engines, steam en
gines and windmills. W hile in the p res
ent s ta te  of the electrical art, electricity 
cannot hope to supply a large percentage 
of the fa rm e r’s power, definite steps, 
however, are being taken in this direction 
in the use of power fo r irrigation  pump
ing and fo r many applications around 
the buildings, in addition to its many 
uses in the farm  house itself.

Phenomenal as the development in the 
public u tility  industry  has been, it is a 
significant fac t th a t it is still in its in 
fancy. The only lim itations on its de
velopment a re : F irs t, the lim itations of

our industria l growth, and second, the 
lim itations of our demands fo r all of the 
com forts and conveniences of life. 
N either of those is likely to grow less. 
In  meeting these demands the public is 
going to be called upon to supply the cap
ital, whether th a t money shall be repre
sented by bonds or by preferred  stocks.

S. W. Straus Purchase
S. W. S traus & Company have p u r

chased a first mortgage 614 per cent serial 
coupon bond issue of $1,400,000 secured 
by the 8-story and basement Georgian 
H otel to be erected a t the southeast cor
ner of Davis S treet and H inm an Avenue, 
Evanston, Illinois. The bonds, which m a

ture in 3 to 15 years, constitute a direct 
closed first mortgage on the land, build
ing and equipment, and are the direct ob
ligation of the Georgian Hotel Corpora
tion. In te res t coupons are payable June 
21 and December 21.

There was, so fa r  as known, no “coffin 
trust” when K ing Tut died, but the in trin 
sic value of the golden coffin in which his 
remains were laid away, is $200,000. E n 
tirely too valuable to remain in the tomb, 
so it has been shipped to Cairo.— Chicago 
“Journal o f Commerce

Private opinion is weak, but public 
opinion is almost omnipotent.—Beecher.

Management
T N  selecting an investm ent 
■** banking connection it is 
well for an investor to make 
careful inquiry  concerning 
the experience, character and 
responsibility o f the m anage
m e n t o f  th e  h o u se  w ith  
which he intends dealing.

List o f Offerings 
Sent on Request
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Know Your Investment Security
House

By Leon C. Murdock
Coffin, Forman $• Co.

Chicago

H OW does the investment banker 
know where new financing is con
templated and who leads him to it? 

This is a very interesting phase of the 
investment security business, and when

given thought, it is small wonder that the 
question has been asked by investors, 
bankers and corporate executives.

I t  is perfectly obvious tha t the invest
ment security house must have something

to sell, therefore, the new business depart
ment must provide the sales force with the 
proper securities to offer to its investor 
customers, and this departm ent must keep 
about six months ahead of its selling f  oi’ce, 
fo r if there are any “prim a donnas” in an 
organization whose artistic temperament 
must be considered, they will be found in 
the sales force—and they object to being 
even a few days without something to sell.

The departm ent must keep busy contin
uously, first locating the financing upon 
which the securities will be predicated, sec
ond, making the necessary investigations 
essential to providing the public with safe, 
secure investments, and finally getting the 
new security ready for offering the mo
ment the sales force has done with the fore
going offering.

There are probably no relations more 
confidential, none more beneficial to indus
try  as a whole, than those existing between 
local industry and its bank or banks. The 
banker knows each corporation in prosper
ity  or adversity, and in most cases, it is 
to the bank that the corporation head 
turns when in need of advice and counsel 
or cooperation.

On the shoulders of the banker rests a 
trip le weight of responsibility. He must 
help keep the local industries running, and 
a t the same time, protect his depositors, 
whose money he has in trust. He must also 
act as advisor to the entire community.

To him goes the corporate head who is 
contem plating a piece of financing when a 
program  of expansion makes the short 
time bank loan impractical.

A sale of securities must be made and 
whether they be short-term notes or bonds 
m aturing over a period of years, the serv
ices of a reputable investment security 
house are required, and here again, there 
develops an additional responsibility that 
rests upon the shoulders of the banker.

He must know his investment security 
houses. He must recommend a house that 
has certain qualifications.

I t  must be a house that stands out in the 
financial world as offering only the best 
in investment securities. I t must be a 
house that has the confidence of the smaller 
bond houses and dealers, which makes pos
sible a wide distribution of the securities 
offered, thus making a wide active market 
fo r them. I t  must be a house that, while 
it looks to the protection and welfare of 
its investing public, also is fa r  sighted 
enough to so advise the corporation doing 
the financing, that first it does not pay an 
exorbitant price for its new finances, nor 
throttle itself a few years hence by issuing 
the wrong kind of securities. It, of course, 
must be a house that is financially capable 
of financing the deal, and one that in the 
banker’s mind will give the corporation 
the same consideration that it would ex
pect from its bank, and in whom it could 
place the same confidence and thus estab
lish the same confidential relations.

ci4 Serial Presentation o f Fundamental Principles

SUCCESSFUL M A N A G E M E N T  
OF A N  IN V E S T M E N T  F U N D

^o.

The Best Counsellor
S ELECT your investment banker^ 

as you would select a lawyer to 
try a highly important case—for 
his knowledge, experience, ability 
and reputation for fair dealing. 
The best advice is always cheapest 
in the end—a truism applying par
ticularly to investment counsel, 
for the cost of inferior advice is 
seldom apparent at the time.
After you have selected your 
investment banker give him your 
confidence in full. To give less 
serves only to cloud his judgment 
and to decrease the value of his 
advice. But, given full co-opera- 
tion, your banker will work with 
you to make your investment 
position one of maximum security 
and liberal return.

Painstaking study o f  each customer’s problem, 
followed by sound investment counsel, is the 
basis upon which our business has been built.

B R O K A W
A N D  C O M P A N Y
105 South La Salle Street, Chicago

Telephone Randolph 4560

Copy o f our booklet, " The Successful Management o f An Investment Fund,” 'will be mailed on request.
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Short Term Securities
for B a n k  Investm ent

W E th ink  it im portan t th a t banks have in their bond accounts a substan
tial proportion of short term  securities m aturing in from one to  ten 

years. For some tim e past there has existed an  excess dem and from banks for 
this class of investm ent and in consequence the re tu rn  afforded has been low. 
The following securities which are offered subject to  prior sale and change in 
price carry a ttrac tive  rates, and we believe should be of particular interest to  
banks w ith surplus fu n d s:

Issue
Petoskey P ortland  Cem ent Co. Notes 
B. F . Goodrich Co. Serial Notes 
B. F . Goodrich Co. Serial Notes 
New York Oil Co. 1st M ortgage Bonds 
Petoskey P ortland  Cem ent Co. Serial Notes 
Petoskey Portland  Cem ent Co. Serial Notes 
Cham plin Refining Co. 1st M tge. Bonds 
Fisk R ubber Co. S. F . Gold Notes

R ate  M atu rity
6 %
5%
5%
6 %
6 %
6 %
6 %

sy2%

12/1/27
1/15/28
1/15/29
8/1/29

12/1/29
12/1/30
12/1/30
2/1/31
1/1/32
8/1/32

8/15/32
10/15/32

Price
100.50
99.50 
9 8 ^ 8
98.25
99.50
99.00
99.00
98.25
98.00 

101.25 
100.00 
M kt.

Chicago Mill & Lum ber Co. Serial Notes 8 /̂2%
Zeigler Coal & Coke Co. 1st M tge. Bonds & /i%
N ational Grocers Company, L td . Notes & /i%
Swift & Co. Notes 5%
Y ates American M achine Co. P. M . 1st

M ortgage Bonds ^ V l%

Orders m ay be telephoned or telegraphed a t our expense, and 
describing any of these bonds will be sent upon request.

Yield
5.75%
5.25%
5.50%
6.50%
6.15%
6.25%
6.25%
5.90%
5.90%
6.25%
6.50%
5.50%

10/1/35 100.00 6.50%
circulars

Bond Department
C O N T I N E N T A L  a n d  C O M M E R C IA L  

T R U S T  a n d  SA V IN G S B A N K
CHICAGO

A ffilia ted  w ith  C O N T IN E N T A L  A N D  COM M ERCIAL N A T IO N A L  BA NK

Combined Resources over $600,000,000
Local R epresentative

HARRY M. HARRIS
215 Fifth Avenue, Des Moines, Iowa 

T eleph one: W alnu t 16 4 4
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In  the evolution of the bond business, 
these characteristics have been developed 
in the type of investment security houses 
that bankers care to recommend and so the 
banker knows his investment security 
houses, ju st as he knows the standing- of 
the business men of his locality, and feels 
free to send those who come to him for ad
vice to the house of his selection.

Therefore, it is to the bankers that the 
new business departm ent of the invest
ment security house turns for much of the 
new financing that appears in the financial 
advertisements each day and p art of the 
duties of the departm ent are to keep the 
banker informed of its activities, let him 
know what class of securities are being 
absorbed by the public, and invite the 
banker to investigate the manner in which 
that particular investment security house 
handles its customers, both sellers and 
buyers.

Time has changed the size of security

purchases by the investing public, so that 
where the average sale was formerly 
$8,000 to $10,000, it is now approxim ately 
$2,500, which means a larger number of 
investors buying high-grade securities. 
Ju s t as the size of the average bond sale 
has changed, so also has the demand for 
various types of securities changed, until 
now every new business departm ent must 
have experts in financial “set ups,” whose 
specialty is that of planning the best pos
sible piece of financing, afte r first learning 
the particular needs of the corporation do
ing the financing, and, of course, after 
studying the company’s balance sheets 
and earnings statements.

By “set up,” in the parlance of the 
street, is meant the number and nature of 
securities to be issued, bearing in mind 
not only the corporation’s past history, 
but its fu ture possibilities; the specifica
tions surrounding the bonds or stocks to 
be issued and the manner in which it is

advisable to offer them to the public. 
I t  is interesting  to note then, th a t the 
banker and the new business departm ent 
of the investment security houses, travel 
parallel roads to some extent. The banker 
acts as an advisor in many things, includ
ing a corporation’s short-time loans, while 
the new business departm ent advises the 
corporation upon its long-time financing, 
including in its service, all tha t will benefit 
the corporation in its program  of progress, 
bearing in mind at all times, the protec
tion of the new partners that are being 
taken into the corporation’s business, viz., 
the investing public.

I t  is essential, therefore, that the bank
er and the new business departm ent learn 
to know each other. I t  is essential tha t the 
banker take advantage of the opportunity 
offered by the new business departm ent to 
participate in all of the inform ative in
form ation in the files of the new depart
ment ; the experience of hundreds of other 
banks’ customers, as crystalized in the 
minds of the new business department 
executives after years of experience, and 
the value of the relationship thus estab
lished, and—it is ju st as essential that 
the new business departm ent learn to know 
the banker, that it should come to realize 
the responsibilities resting upon the bank
ers’ shoulders, and to help lighten that 
burden by placing at the banks’ disposal, 
all of its knowledge, all of its experience 
and all of its confidence.

This Type of 
INVESTMENT STOCKS

is  u n iq u e ly  attractive
1. — Common S t o c k  s— cumula

tive.
2. —Have prior rights to fixed

dividends plus substantial 
prior rights in the disburse
ment of additional earnings.

3. —The obligations of com
panies whose business con
sists of financing the basic 
industry of the United States.

4. —No funded debts precede 
the common shares.

5. — Business is protected by the
safeguards of ample and 
prime security.

6. —Is favored with unusual op
portunities for large profits as 
well as with steady earning 
power.

7. —Managements are specialists
in this field and are recog
nized as notably successful 
and sound.

W e shall be glad to furnish  
com plete details of these dis
tinc tive  shares, together w ith  
quotations. W e recom m end  
them  as attractive investm ents. 
Just ask for the particulars re 
ferred  to in advertisem ent 33.

Guy H uston & Co., Inc.
61 Broadway N ew  Y o rk

C o rre s p o n d e n t:
G uy H u s to n  Co., In c o rp o ra te d  

208 S o u th  L a  S a lle  S t.. C h icago , 111.

/  A series of six ads, each giving \ 
\ one reason^for the Superiority of j

¡Fidelity First Mortgage Real 
Estate Gold Bonds. The others 
are: Investigation, Appraisals
Safeguards, Security, Guarantee

Experience
When the Fidelity Bond and Mortgage Co. was being organized, 

considerable thought was given to the tremendous responsibility  
of handling your investments.

It was decided that more than a knowledge of the bond business 
or of finances was needed. To assure sound real estate bond issues 
it was necessary to know the business of construction with its 
costs under varying conditions. Long experience with ihe renter 
through actual operation so as to be able to judge true incomes 
was also demanded. The men who make up the Fidelity Company 
were measured by these qualifications.

As a result, every Fidelity First Mortgage Real Estate Gold Bond 
offered you has back of it, not only sound security, impregnable 
safeguards and an unconditional guarantee, but many years of 
B ond and B u ild ing  experience.

The funds of your bank and those of your patrons may be in
vested in Fidelity Bonds with the utmost safety. Shall we mail 
you a list of Fidelity issues?

F i d e l i t yJL BOND ̂ MORTGAGE CO. Jl
Incorporated 1913

1182 New York Life Bldg. 
CHICAGO, ILL.

FIDELITY
S U P E R - S A F E
B O N D S St. L ouis— D enver

F id e lity  G u a ra n te e s  E very  B o n d
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True, Webber Acquire 
Hallenbeck Interests

True, W ebber & Company, investm ent 
bond house of Chicago, have acquired the 
business of Hallenbeck & Company of 
Cedar Rapids, Iowa, and will re ta in  Mr.

H . E . H A L L E N B E C K

Hallenbeck as m anager of the Cedar R ap
ids office. Norm an A. Barrows, who has 
been w ith the H allenbeck firm since the

NO RM AN S. BARROW S

middle of last year, will also continue 
w ith True, W ebber, w ith headquarters 
in Des Moines. The True, W ebber firm 
specializes in public u tility  bonds and

packers securities, although handling a 
diversified lis t of other securities.

Mr. Hallenbeck, who has developed a 
large clientele in the sta te  of Iowa, be
gan his banking experience w ith the 
American Exchange N ational Bank of 
Chicago, in 1891, la te r becoming asso
ciated w ith the Corn Exchange Bank of 
th a t city. He la te r connected w ith the 
M erchants Loan and T rust and finally 
with the Central T rust Company, organ
ized by Charles G. Dawes. Mr. H allen
beck became assistan t cashier of th a t in 
stitu tion , then le ft to become cashier of 
a national bank in St. Paul. In  1916 he 
went w ith Peabody, H oughteling & Com

pany, Chicago bond house, as the ir Iowa 
representative, resigning from  th a t in 
1924 to form  his own company.

Mr. Barrows, who will also be asso
ciated w ith True, W ebber & Company in 
Iowa, before his connection w ith the H al
lenbeck Company, was w ith Polk, Corley 
& W heelock in Des Moines. P rio r to 
th a t he worked with Mr. Hallenbeck fo r 
Peabody, Houghteling, fo r two and a 
half years. He received his original in 
vestm ent experience w ith the Torrence- 
M arshall investm ent in terests on the P a 
cific coast. He was a t one tim e sales 
m anager fo r the Union Securities Com
pany of Chicago.

BO N D S
For Conservative Investors

A T he bond  buyer w ho confines his selections to general
L A  A m arket issues w ill find th a t the  bonds listed  below  should

m eet his requirem ents. B anks and responsible invest-
m en t houses and p robab ly  your own dealer, can offer
these bonds to you and fu rn ish  com plete inform ation .

to Y ie ld  about
St. Louis County Water Co. 5.50’s Due 1945 . . . . . 5.62%

Roanoke Water Works Co. 5’s Due 1950 ...................... . 5.65%

New Jersey Water Company 5’s Due 1950 ...................... . 5.65%

Peoria Water Works Co. 5’s Due 1950 ........................... . 5.77%

Southwestern Pub. Service Co. 6’s Due 1945 . . . . . 6.05%

Edith Rockefeller McCormick Trust 6’s Due 1927-34 5.00 to 6.00%

The Allerton Corp. Notes 5’s Due 1928 ........................... . 6.50%

Plankinton Building 6.50’s (M ilwaukee)
Due 1927 to 1947 ......................................................  5.00 to 6.40%

Harriman Building 6’s (New York) Due 1958 . . . . . 5.95%

National Press Building 6’s (W ashington) Due 1959 . . 6.00%

Wadsworth Building 6’s (New York) Due 1958 . . . . 6.00%

Loew’s New Broad Properties 6’s (New York) Due 1945 . 6.00%

Court Square Building 6’s (New York) Due 1958 . . . 6.00%

Wabash-Monroe Building 6.50’s (Chicago) Due 1945 . . 6.50%

Allerton Cleveland Bldg. 6.50’s (Cleveland) Due 1945 . . 6.50%

Kingdom of Italy 7’s Due 1 9 5 1 ...........................................

I f  you  prefer, w rite  us d irect and
m ake your selections by  mail.

■ P. W. CHAPMAN & COJNC
116 S. La Salle St. 42 Cedar Street

i
CHICAGO NEW YORK
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From  the foregoing it will be seen th a t 
there is not much reason to anticipate 
m arked changes in the prevailing favor
able investm ent situation, a t least fo r the 
immediate fu ture . The supply of securi
ties should, according to present indica
tions, continue in somewhat the same vol
ume as during the past year. Demand, 
likewise, should be on somewhat corre
sponding levels. I f  there is any uncer
ta in ty  as to the imm ediate outlook, it is 
probably to be found in the speculative 
m arkets. The duration of the existing 
activ ity  in speculative operations, lands, 
and stocks principally, has been much de
bated. If, as is frequently  intim ated, 
there should be a collapse in either or 
both of these activities, it would, no 
doubt, have a reaction on the general 
business situation. H ere again, however, 
fundam ental conditions appear suffi
ciently sound th a t such an event would 
probably have only tem porary effect. 
Moreover, so fa r  as its  possible effect on 
the investm ent m arket is concerned, it 
m ight even be a beneficial one—at least 
on the price level of investm ent securi
ties. I t  would inevitably divert large 
am ounts to conservative investm ent se
curities th a t are now finding employment 
in land speculations, the stock m arket, or 
sim ilar enterprises. Assuming even this 
possibility, therefore, it  would appear 
th a t the new year promises well for 
sound investm ent securities.

F IN A N C IN G  C O R P O R A T IO N S
Our executives have had years of experience in financing and refinancing 
corporations.

This knowledge is available to banks.

Our New Business Department is prepared to discuss corporation long-term 
financing on the same confidential basis that exists between the corporation 
and the bank handling its short term financing.

We invite the banks or their corporation customers to make use of this 
department.

A prelim inary discussion entails no obligation

COFFIN, F O R M A N  & CO.
INCORPORATED

3 9  S ou th  La Salle S treet
CH ICAG O

American Attitude Toward Foreign 
Bonds Improving

« r p H E  new year promises well fo r 
sound investm ent securities, ’ ’ says 
C. W. Sills, vice president Halsey 

S tuart & Company, in a recent survey on 
present tendencies in the bond m arket. 
Im portan t among these tendencies, ac
cording to the author, is the increase in 
the prominence of foreign bonds issues.

He says in p a r t :
In  the field of foreign issues, the most 

in teresting  development in the past year 
has been the increased prominence of 
foreign corporate issues. W hile the to ta l 
of foreign government bonds declined 
from  $778,005,000 in 1924, to $648,981,- 
000 in the period ended December 20, 
1925, indicating a net decline of about 
$111,000,000 fo r the year, foreign corpor
ate issues (exclusive of Canadian) in 
creased from  $206,628,750 in 1924, to 
over $330,000,000 to December 20, 1925— 
a 60 per cent increase. These figures are 
conclusive evidence of the changes fo r 
the better th a t have been taking place 
abroad during the year. The decline in 
government financing evidences the im
provem ent in their fiscal affairs, ju s t as 
the increase in corporate financing is con
clusive proof of b e tte r  conditions in the 
industrial field abroad.

There is still a w idespread price dis
p arity  between foreign and comparable 
domestic issues reflecting, of course, the 
still prevailing though gradually  disap
pearing skepticism  on the p a r t of the 
American investor tow ard foreign securi
ties. Notable improvement in the a t t i
tude of American investors has been evi
dent during the year. W ith  continued 
ease in the money m arkets, and possible 
shortage in domestic securities, it is prob
able th a t the a tten tion  of American in 
vestors will tu rn  increasingly to foreign 
issues. I f  it does, improvement in  the 
price level of such bonds will inevitably 
follow. Certainly, some of the ou tstand
ing values in to d a y ’s m arket are to be 
found among good foreign bonds, though 
in this field, as in all others, there is the 
necessity fo r careful discrim ination, not 
alone as to the security  of the issue, but, 
equally im portant, as to the ability  of the 
borrower to obtain the necessary foreign 
exchange to meet paym ents as they fall 
due. I t  appears probable th a t foreign 
nations will continue, a t  least fo r some 
time, to look to us fo r financial help, the 
am ount to be governed largely by the 
willingness of American investors to take 
the ir offerings.
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Buy Interest in Chicago 
Firm

Richards, Roloson & Company, 209 S, 
La Salle S treet, Chicago, announce a 
change in name, effective F ebruary  1, 
1926, to Lane, Roloson & Company, Inc., 
an in terest in the business having been 
purchased by Lane, P ip er & Jaffray , Inc., 
of M inneapolis, who fo r the past ten 
years have been the ir N orthw estern cor
respondents.

Announcement is made also of the 
opening of a general securities depart
ment, under the direction of Sidney L. 
Castle, who has become associated w ith 
the company as vice president. F or sev
eral years Mr. Castle has been connected 
with the N ational City Company in 
M inneapolis and Chicago.

This consolidation of in terests links 
together two of the pioneer financial 
houses of the middle west, the history 
of the Chicago firm dating back to 1879, 
when it was known as Beveridge & 
Dewey. John  L. Beveridge was the Civil 
w ar governor of Illinois and David B. 
Dewey was in terested  in several Chicago 
banks.

W illiam  T. Rickards, who fo r a num
ber of years was engaged in the lumber 
business in Des Moines, Iowa, purchased 
an in terest in 1886 and the reafte r gave 
his entire tim e to the development of the 
commercial paper business, under the 
name of W. T. R ickards & Company. 
F o r many years his firm was the only 
commercial paper house west of New 
York City. In  1910 Robert M. Roloson 
purchased a substan tia l in te rest in the 
firm and in 1920 when Mr. R ickards re 
tired, several other partners were ad
m itted and the name was changed to 
Rickards, Roloson & Company, under 
which it has operated to the present time. 
The personnel of the ne,w corporation re 
mains unchanged.

Lane, P iper & Jaffray , Inc., M inne
apolis, is active in both commercial paper 
and general securities, the business in 
the form er|dating  back to 1895, under the 
name of Gfeorge B. Lane. In  1913, H arry  
C. P iper and C. Palm er Jaffray  organized 
P iper, Ja ffray  & Company, which joined 
w ith Mr. Lane in 1917 as Lane, P iper & 
Jaffray, Inc. Glenn W. T raer and George 
F. P iper, J r ., become associated as vice 
presidents in 1920.

Even the best bank advertis
ing can be made better.
— Send for and see Reed’s 
Mass-color Plan for ’26.

■' y  ' •«. -'V. ■ .
P. M . R E E D
fr-* B a n k e r  A s s o c i a t e s

nuumtowu lUjldl CHICAGO

NEW ISSUE

$ 1,000,000
Central States Power and Light 

Corporation
F irst Collateral L ien  20 Year 6°/o Gold Bonds

Due December 1, 1945 Price 99 yielding 6.09%

A m o n g  the  sa fety factors rating these u tility  bonds as conservative  
investm ents are:

1. Strong management and ownership.

2. Adequate maintenance provisions and the added protection of a
sinking fund.

3. 95% of Gross Earnings derived from electric light and power.
43% of generating capacity is hydro-electric.

4. Net Earnings over 3 times entire mortgage bond interest charges.
The bonded debt is only 2.6 times gross earnings.

5. Company operates in diversified territory, including states of
Iowa, Nebraska, Missouri, North Dakota, Arkansas and Texas.

6. The property is valued at over $8,000,000 or over twice total
mortgage bonds outstanding with the public, including this 
issue.

A statistical analysis o f this security  is im pressive. U pon request 
we shall be glad to send a circular fu lly  descrip tive as to detail.

B O N D S  F O R  IN V E S T M E N T

First National Bank Bldg. 29 S. La Salle St.
Davenport, Iowa Chicago, Illinois

Conservative Securities
We maintain trading and statistical departments par
ticularly alert to the investment needs of banks; and 
the steady increase in our list of banker-clients is 
testimony of satisfactory services rendered by this 
specialized organization.

A talk with our nearest representative 
might prove valuable to you. I t  im
plies no obligation.

B A R T L E T T  & G O R D O N
Incorporated

FIRST NATIONAL BANK BUILDING, CHICAGO
W. L. Rossiter Arthur Gr. Miller S. C. Hackett

LA CROSSE, WIS. WISCONSIN RAPIDS, WIS. KENOSHA, WIS.
H. H. Hering, Mgr.; F. A. Smith, First Wis. Nat. Bank Bldg., MILWAUKEE
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B uild ing a
Reputation

From its beginning the officers of the American 
Bond and Mortgage Company have built for the 
future, actively and jealously guarding the repu
tation and  record of the  Company. They have 
n o t th o u g h t of tem porary  success, b u t have 
directed all of the ir energies to the upbuilding 
of a strong progressive institu tion  w ith  a record 
and a reputation second to none.

Send for our latest descriptive booklet.

A merican Bond  & Mortgage Cq
E s ta o lis n ec l 1 9 0 4  C A P IT A L  A N D  S U R P L U S  O V E R  $ 7 , 5 0 0 , 0 0 0  In c o r p o ra te d

IOWA
HEADQUARTERS

CHICAGO Over thirty

308 MAIN STREET 
DAVENPORT

other cities. N EW  YORK

Form Export Corporation
The form ation of a fifteen million 

dollar corporation for extension of credits 
in Germany and elsewhere in Europe has 
been announced by Dillon, Read & Co. 
Associated with that firm, it is understood, 
will be Mendelssohn & Company of Am
sterdam, and the Disconto Gesellschaft, 
one of the four so-called “Big D” banks 
of Germany.

The purpose of the corporation, it is 
understood, will be to extend credits to, 
and possibly acquire equities in, German 
and other European corporations, whose 
individual requirements are limited to 
moderate sums and which are therefore 
not suited to the making of public loans.

While no announcement has been made 
of the capital structure of the new com
pany, it is believed tha t it will consist of 
an offering of p referred  stock with either 
an option or a bonus of common stock.

Suit the action to the word, the word to 
the action.—Shakespeare.

1848 1 9 2 G

iND

m I if
C O P A R T N E R S H I P  N O T I C E .

T HE subscribers have this day formed a connexion un
der the firm of LEE <k H1GGINSON, and offer their 

services in the purchase and sale of
S T O C K S ,  N O T E S .  A N D  E X C H A N G E .  

They have taken the room recently occupied by the 
Eagle Bank, No. 4? State street.

^  JOHN C. LEE,
GEORGS HIG3INSON. 

Boston, May 1,1848. ______eoplf_______________
N O T I C E .

square,
DAYS,
R ES.A, ft 
leave the 
and FRI I 

aprii 6

abovt

64

"W e take pleasure in repeating the  opening 
statem ent of our firm of 77 years ago.

W e  offer o u r  se rv ice s  in th e  p u rch ase  
and  sale of

ST O C K S * N O T E S .  A N D  E X C H A N G E . ”

Lee,Higginson Co.
Established 1848

209 S. La Salle St.
Boston Chicago New York

U ig g in so n  & C o/1 L ondon
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Combine on Big Issue
A new issue of $22,500,000 W estern 

United Gas & Electric Company first 
mortgage thirty-year 5^2 per cent gold 
bonds, series A was offered last month at 
99 and accrued interest to yield over 5.55 
per cent by E. H. Rollins & Sons, Illinois 
Merchants Trust Company, F irs t Trust 
& Savings Bank, Chicago, H arris Trust 
& Savings Bank, Halsey, S tuart & Co., 
Inc., B lair & Co., Inc. and Spencer Trask 
& Co. and M arshall Field, Glore, W ard & 
Co. W estern United Gas & Electric Com
pany, a corporation organized under the 
laws of Illinois, has acquired by consoli
dation an im portant group of public serv
ice properties in an extensive and rapidly 
growing section, suburban to and p rin 
cipally west of Chicago, and in Southern 
Illinois. As a result of this consolida
tion and this financing, numerous issues 
of bonds, debentures and preferred  stock 
are to be retired or exchanged and the 
financial structure and program  simpli
fied by the creation of a single first m ort
gage bond issue and a single preferred  
stock issue of this company, all of whose 
common shares will be held by W estern 
United Corporation, an Illinois corpora
tion.

Goddard with Foreman
Jam es Goddard, in ternationally  known 

opera star, has become affiliated w ith the 
sales staff of the bond departm ent of The 
Forem an Banks of Chicago, according to 
a recent announcem ent of officers of th a t 
institu tion .

Mr. Goddard was w ith the Im perial 
Opera Company of V ienna and the Royal 
Opera of London fo r several seasons, 
la te r joining the Chicago Opera Com
pany. H e has also become popular 
through his singing a t bankers meetings 
throughout the middle west.

He has been in the bond business the 
past three years, having form erly been 
connected w ith Brokaw & Company, of 
Chicago.

Gamble with Chicago Trust
Iowa banker friends of Robert E. 

Gamble recently  received an announce
ment telling of his affiliation w ith the 
bond departm ent of the Chicago Trust 
Company.

Mr. Gamble has been calling on Iowa 
banks fo r more than  ten years in con
nection w ith their investm ents.

F o r the past several years he has been 
connected w ith A. B. Leach & Company, 
and p rio r to th a t tim e was w ith The 
Drovers N ational Bank of Chicago. He 
also has m any friends in  N orth and 
South D akota where he traveled fo r sev
eral years.

H onor is like the eye, which can not 
suffer the least in ju ry  without damage; 
it is a precious stone, the price of which 
is lessened by the least flaw.—Bossuet.

New Bond Offering
Priester, Quail & Cundy, Davenport, 

Iowa, are offering a new issue of Central 
S tates Power & Light Corporation, first 
collateral lien tw enty-year 6 per cent 
gold bonds, in denom inations of $1,000 
and $500, registerable as to principal 
only. P riester, Quail & Cundy have con
trac ted  fo r the purchase of $1,000,000 of 
these bonds. The American T rust Com
pany of D avenport is the trustee.

N et earnings of the properties owned 
or controlled by the Central S tates Power 
& Light Corporation, were, in 1924, $515,- 
606.47, and in the year 1925 these earn
ings am ounted to $675,621.79.

Goethe Becomes President
A t the annual meeting of the Charles 

E. W alters Company Bank, stock brokers 
of Omaha, Neb., Robt. L. Goethe was ad 

vanced to the presidency succeeding R. 
W. W alters, who has located perm anently 
on the Pacific Coast. O ther officers re
main unchanged.

Bank Reorganized
The C itizens S tate  Bank of Holdrege, 

Neb., has recently been reorganized, and 
is now operating under its  new char
te r  w ith deposits of around $400,000. 
The officers of the institu tion  are : Claude 
B. Miller, presiden t; L. A. Franzen, vice 
president, and F ran k  Falk , cashier.

A supreme poet, by native taste and 
ambition, rather aspires to loftier sub
jects, as an eagle soars among cliffs and 
clouds, nor builds like the turtledove even 
on the most beautiful tree of the forest, 
though he may rock himself there awhile 
in the topmost branches.—Darley.

General Motors 
Acceptance Corporation

Executive Offices:
2 5 0  W est 5 7 th Street, N ew  York City

Z1 H E  obligations of this institution are select
ed as appropriate and sound mediums for 

short term investment by a large banking clientele. 
They may be obtained in  convenient denomina
tions and suitable maturities.

D IR E C T O R S
Alfred H. Sw ayne,. . Chairman — Vice President, General 

Motors Corporation

Curtis C. Cooper. .  . President
Albert L . Deane. . . Vice President
Pierre S. duP ont. . . Chairman, General Motors Corporation 

and E. I. duPont de Nemours & Co.

Lammot duPont. . .Finance Committee, General Motors 
Corporation.

O. H. P. LaFarge. .General Motors Corporation
Seward Prosser. . . .Chairman, Bankers Trust Company 

New York
John J . Raskob. . .  .C h a irm a n , F in a n ce  C om m ittee, 

General Motors Corporation

Alfred P. Sloan, Jr. President, General Motors Corporation

John J . Schumann, Jr. Vice President
Donald M . Spaidal. Vice President
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T HE Des Moines Clearing House Association announces a new  
interest rate of

3 V z %
on Savings Accounts

and

Certificates of Deposit
This rate becomes effective March 1 ,1 9 2 6 , on Savings Accounts, 

and applies to Certificates of D eposit issued on or after February 
1, 1926.

By adopting this sound and conservative banking principle the 
banks of Des Moines have added to the strength of Des Moines as 
a reserve city, and to its ability to properly serve the banking and 
business needs of a great city— and great state.

Des Moines Clearing House
M em ber B anks

Bankers Trust Co. Iowa Loan & Trust Co.
Capital City State Bank Iowa National Bank
Central State Bank Iowa Trust & Savings Bank
D. M. Sav. Bank & Trust Co. Peoples Savings Bank 
Des Moines National Bank Valley National Bank
Home Savings Bank Valley Savings Bank

Affiliated Member Banks

First Federal State Bank University State Bank
Continental Trust & Savings Euclid Ave. State Bank 

Bank

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



February, 1926 T H E  N O R T H W E S T E R N  B A N K E R 57

Assistant Vice President
In  the recent crop of official appoint

ments and prom otions announced during 
January , following annual d irec to rs’ 
meetings, one elevation, th a t of Oscar F. 
M eredith, who was prom oted to the office 
of assistan t vice president from  assistan t 
cashier of the Bank of America, New 
York, is of in te rest to his many friends 
in the middle west and west.

Mr. M ered ith ’s career has been an in 
teresting  one. Born in a sod house on a 
homestead in Pawnee county, K ansas, he 
was educated in the country schools there 
and sta rted  his banking experience in 
1912 when he went to the Continental 
& Commercial N ational bank, Chicago, 
as a stenographer. Subsequently he 
worked fo r a tim e in  the ir credit depart
ment. In  M arch, 1918, Mr. M eredith 
became d istric t representative in Chi
cago fo r Bayne H ine & Company, note 
brokers, la ter m igrating  to New York as 
sales manager. H is connection w ith the 
Bank of Am erica dates from  January , 
1923, when he joined the New Business 
departm ent of th a t organization. A few 
months la te r he was made m anager of 
the departm ent and in A ugust of the 
same year he was appointed assistan t 
cashier. Since then his rise has been 
rap id  and news of his elevation to assist
an t vice president was of little  surprise 
to his close associates.

Mr. M eredith is loaning officer of the 
Bank of Am erica in  the central western 
and w estern districts, comprising most of 
the fourth , seventh, eighth, ninth, ten th  
and tw elfth  federal reserve d istricts.

Entire Family Protected
An entire fam ily was recently insured 

in the Equitable Insurance Company of 
Iowa by A. M. Gilpin of the Mason City 
agency of tha t company.

Mr. and Mrs. T. N. Gordon and their 
four sons, Lawrence, Gaylord, Norman 
and Ernest, each applied for a life in
surance policy on the same day. The boys’ 
policies were fo r $5,000 each. Those ap- 
lied for by the fa ther and mother were 
fo r $1,000. The applications were w rit
ten on the same day, the entire family was 
examined on the same day, and policies 
were issued a t the home office on the same 
day and Mr. Gilpin delivered them all on 
the same day.

Styles change in all things, including 
bank robberies. Two women robbed a 
bank in South D akota not long ago and 
escaped in a touring car w ith $500 cash. 
No doubt they needed some new hats or 
perhaps a fu r  coat, who knows?

I t ’s a shame the way women are com
peting w ith men in every business activ
ity.

Inconsistencies of opinion, arising from  
changes of circumstances, are o ften  ju s
tifiable.— Webster.

R E A L  SERV ICE
To serve our clients to their entire satisfaction 

is our constant aim and ambition

M arch first is not far distant 
L et us he lp  you

Stanley-Henderson Company
Farm Mortgage Bankers

207-214 Higley Bldg. Cedar Rapids, Iowa

5 % F a r m  L o a n s  5 %
REFINANCE YOUR LOANS N O W  

W HILE RATES ARE CHEAP

WE ALSO M A K E  C IT Y  LOANS IN  DES M O IN ES  
D AVENPO R T, CEDAR R A PID S , IOW A C IT Y  

C LIN T O N , B U R LIN G TO N

M id la n d  M o r t g a g e  C o m p a n y
D E S  M O I N E S  O F F I C E  

555 SEV ENTH STR EET 
DES M OINES, IOWA

2 20  T H I R D  A V E . C E N T R A L  IO W A  O F F I C E

CEDAR RAPIDS, IOWA
C A R R O L L

IO W A

F . C .  W A P L E S .  P r e s id e n t  
C L I F F O R D  D E  P U Y , V ic e  P r e s id e n t  
R . S .  S I N C L A I R , .  V ic e  P r e s id e n t  
IN G R A M  B I X L E R .  V ic e  P r e s id e n t

R . J .  S O E N E R  S e c r e t a r y  T r e a s u r e r  
R U S S E L L  D . C O L E  A S SIS TA N T SEC Y , 
R . H . M E M  E l E R ,  A S SIS TA N T SE C Y .
P .  T ,  W A P L E S ,  M g r  W e s t e r n  O f f ic e

r
E V A N S T O N

The Evanshire is at Main 
and Hinman streets in Evan
ston, only a few blocks from 
glorious old Lake Michigan. 
European plan. Rates are 
$3.00 a day and up for a 
room for one person and 
$5.00 and up for two per
sons, all rooms with private 
bath. Write today for de
scriptive folder.

T H E  E vanshire in  E vanston  is closer 
to  C hicago’s business, shopping and 

am usem ent center th an  are m any Chicago 
hotels. Surface , elevated and steam  tra n s 
p o rta tio n  lines, a block d istan t, m ake fa s t  
tim e to C hicago’s “ L o o p .”  Thus a t  the 
E vansh ire  you can have the convenience 
of location  of a  Chicago hotel in  the  en
v iro n m en t of C h icag o ’s w e a lth ie s t and  
m ost b e a u tifu l suburb . A nd  charges 
th ro u g h o u t, in c lu d in g  th e  re s ta u ra n t, a re  
n o tab ly  m o dera te , a lth o u g h  in  eq u ip 
m en t, serv ice , en v iro n m en t an d  c lass of 
p a tro n a g e  th e  E v an sh ire  holds h igh  
ran k .
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Fastest Growing 
Company in the 

Mississippi Valley

W. K. WHITFIELD
President

DAVID W. HILL
Vice President

W. F. GRANTGES 
Vice President and General 

Manager Agents

Building Business and Communities
International Life Service is day by day, in all parts of the United 
States, helping progressive bankers build small agencies into big 
ones.

It is the purpose of International Life Service to help banker agents 
visualize their opportunities for better business.

To help them formulate plans for greater production.

To give them helpful suggestions and keep them thoroughly in
formed concerning the progressive development of their business.

To help them build up their own communities by investing this 
company’s money in their community.

To give them a line of unexcelled policies.

These are the basic parts of International Life Service to bankers.

International Life Insurance Co.
ST. LOUIS, MISSOURI

TOM SA W Y ER W AS DISAPPOINTED
T OM SAWYER was greatly disappointed when he got his first glimpse of 

the famous Senator Benton—because he had expected to see a man at least 
twenty-five feet high. Tom felt cheated.

To build a reputation an insurance company must give real service to start 
with—to maintain it, a company must constantly improve its service or lose pub
lic favor.

The Federal Surety has never failed to satisfy “twenty-five feet high” ex
pectations.

This kind of a record has marked the Federal Surety Company’s progress 
from the start.

THE PROGRESSIVE COMPANY
Writing Casualty Insurance 

Executing Fidelity and Surety Bonds

FEDERAL SURETY COMPANY
W. L. TAYLOR, Vice President and General Manager 

Des Moines Branch Office, Insurance Exchange Building Home Office, Davenport, Iowa
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I N S U R A N C E  S E C T I O N

Viewing Insurance and Credit Through
the Eyes of a Banker

BU SIN E SS  of any kind—industry, 
commerce or finance, to be worth 
while must be, first, profitable, and 

second, reasonably safe. As fa r  as profit 
is concerned, the question is not one of the 
size of the investment, the volume of busi
ness transacted, or the amount of money 
coming in from  operations. I t  is the net 
that counts. If, all things considered—- 
and in business all things had better be 
considered—the difference between total 
expense and total income does not repre
sent a fa ir  return  upon total investment, 
then there is something wrong somewhere, 
and that fact is sure to assert itself in  one 
form  or another, all of them unpleasant, 
sooner or later.

F lush times in business are dangerous 
times. W hen the current runs strong, 
when the idea of prosperity  is in the air, 
when everybody is in a rush to fill orders 
and to cover the largest possible 
field, the scrutiny of business is 
not ap t to deal so much with 
points of weakness in the situa
tion as with its points of 
strength. In  such times, and, 
indeed, in all times, the rocks 
are on ahead. I  suppose ac
tually they are always on ahead.
Good business judgm ent does 
not remove them—it only steers 
a course by which they may be 
avoided.

In  fairly  recent times, we 
have had an excellent illustra
tion of the dangers which beset 
the course of perfectly good 
business when it is speeded up 
too much and with too little 
reference to danger signals.
Following the W orld W ar, mer
chandise was in great demand.
The need fo r increased produc
tion was urgent. Industries 
were going a t full pressure.
Demand was strong and if there 
was a reason why this demand 
should weaken, only a few of 
the more cautious discovered it.
And business dreamed on. But 
gradually, “a change came o’er 
the sp irit of the dream.” De
mand fell off—gradually at 
first, then in a more pronounced 
manner. And the first thing we 
knew, our people were talking 
about a buyers’ strike, which ac-

By Rollin P. Grant
Vice Chairman, Irving Bank Columbia 

Trust Co.
Director, Independence Companies, 

Philadelphia
(F rom  “H um an R e la t io n s ,” p u b lish ed  by  

th e  In d ep en d en ce Co.’s.)

tually need not have been a buyers’ strike 
a t all—just a perfectly natural movement 
of the currents of business in which the 
good old laws of supply and demand play 
such an im portant part.

The big thing we learned from this ex
perience is that our national productive 
power is considerably in excess of our 
power to consume. True, there is foreign 
trade as a means of relief, but with the 
world as badly snarled up as our after- 
the-war world was, and still is, the relief 
in the form of demand from abroad was

not nearly great enough to cover our full 
possibilities of production.

When the fact that we are able to pro
duce considerably more than we can sell 
profitably first came definitely to the atten
tion of American business, a number of 
things happened. In  a very im portant 
sense, a new dispensation was established. 
Little weak spots in business practice 
which, in the hustle and bustle of our so- 
called high prosperity  had seemed unim
portant, gradually began to assert their 
importance. Considerations which we had 
formed the habit of waving away as in
tangibles suddenly became exceedingly 
tangible. The practice of counting the 
cost came back into the world again, and 
a new quality of caution was injected into 
credit practice and business extension.

In  other words, business had its fling for 
a time, then was conducted over the 

bumps, then acquired the pow
er of realization and finally se t
tled down to a substantial 
basis of brass tacks, and 
this is where we find ourselves 
a t the present time. W e still 
respect volume in business but 
only when it  carries a fa ir  
profit. We value success just 
as highly as ever, but a hundred 
dollars or a thousand made on 
seventy or seventy-five per cent 
of our possible production looks 
just as good to us as though 
made on a one hundred per cent 
production.

There may be nothing p a r
ticularly difficult about this new 
situation of ours—it only re
quires a somewhat different 
treatm ent from that required by 
the past. We shall continue to 
welcome heavy volume but shall 
not be blind to the value of 
lighter volume. W hen the big 
orders come in, we shall know 
what to do with them, but we 
also shall be able to find profit 
in orders which are not big. I f  
the consumer, the retailer, the 
wholesaler—due to improve
ment in facilities of communica
tion and transportation—is in a 
position to order frequently 
and in small lots, the thing to do 
is to include that fact in our 
business plans instead of worry-B O L L IN  P . G E A N T  P hoto by Aime Dupont.
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ing about “hand-to-mouth buying.” Ac
tually, these small orders may suggest a 
desirable tendency. I t  may be just another 
step in business evolution. I t  may mean 
that our current business position is to be 
stronger and more liquid and better from 
a credit point of view. And if our busi
ness machinery is not equal to the task, 
why, we will ju st get some new machinery. 
In  other words, we must take the situation 
as it is, not as it used to be. Great 
changes in our business world have come 
since 1914 and the end is not yet.

But this is all about profit, which is only 
one of the two qualities I  mentioned in 
the beginning as indispensable in w orth

while business—the other being reasonable 
safety. This business safety may come 
from  a number of different sources. I t 
may be found in the nature of the invest
ment itself or in its business backing. It 
may find its strongest expression in the 
man or men in charge. I t  may be in some 
unusually good plan of organization or in 
the business methods employed. But after 
all of these have been considered and 
evaluated, it will be found that in p rac
tically every business venture, there re
mains a margin of uncertainty, of business 
danger, which, because human judgment is 
not infallible, must be covered by means 
outside of regular business management.

And at this point the insurance com
pany steps in and, by covering this margin 
of danger, becomes a very definite factor 
in every-day business life and a potent 
element in stabilizing business and giving 
to it the security necessary to its continu
ing success. And so, insurance becomes 
an active element in the life of the busi
ness concern. Its  function in business is 
largely one of avoiding economic waste. 
A particular kind of insurance belongs in 
a particular business concern or does not 
belong, depending upon the measure of 
intelligence with which it is selected and 
applied. The insurance man who is not 
qualified to comprehensively review the 
problems of business, and select fo r it the 
maximum of protection a t a minimum cost, 
is neither a good business man nor a good 
insurance salesman.

I  think that many business men fail to 
realize the importance of other forms of 
coverage for business in addition to fire 
insurance. F ire  insurance, because of the 
serious nature of the risk, needs no ex
planation as a business asset. But public 
liability insurance, too, and fidelity bonds 
fo r cashiers—to mention only two kinds of 
coverage—also might figure most im por
tantly  in business success. A striking case 
in point is that of a concern in San F ran 
cisco, previously solvent, which was forced 
into bankruptcy by a judgment against the 
firm in favor of a customer injured in its 
store by falling down a stairway. In  this 
case, public liability insurance would have 
saved the business. B ut the actual p ro 
tection furnished under the policy is only 
one of the benefits coming to business from 
insurance. The insurance man on the 
business job also counts. F or example: A 
competent safety engineer always notes 
the question of “housekeeping” in prem 
ises he is called upon to inspect. In  a fac
tory where the “housekeeping” is bad— 
that is to say, where rubbish is allowed to 
accumulate, where stairs and exits are ob
structed, where mechanical safety devices 
are neglected, and where employes are per
mitted to smoke during Avorking hours, 
accident and fire hazards are high.

Such a condition is bad for insurance, 
but bad fo r business also. I t  speaks of 
lax discipline, slipshod methods and Ioav 
morale, which are credit as Avell as in
surance factors and the experienced credit 
men visiting such premises will realize that 
the concern must suffer in any business 
stringency.

This whole problem is one in which the 
insurance agent can exert a poAverful busi
ness influence. Every suggestion calcu
lated to lessen physical hazard helps also 
to tighten morale and reduce moral hazard. 
This is more or less automatic in the case 
of larger risks, but there are tens of thou
sands of smaller risks which aggregate 
enormous values. I f  every one of the 
smaller agencies within its opportunities 
would render this same class of service, it
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could hardly fail to improve both insur
ance and credit risk.

In  the logic of things, the two should go 
hand in hand—business and insurance, 
profit and safety. There should be more 
in the selling of insurance than the earning 
of a commission. Like the banker, the in
surance company, through its representa
tives, can act practically as a semi-public 
agent, studying the welfare of business 
and, through wise and safe insurance, al
ways placed with serious reference to the 
moral quality of the risk, protecting the 
interests served by credit, and thus p lay
ing an im portant p a rt in the general 
economic condition and in the welfare of 
the community and country a t large.

Keeping Insurance in Force
A large insurance concern offered a 

prize to the policyholder who would give 
the best answ er to the above question. 
This won the prize :

Because the lapse would deprive my 
fam ily of support a f te r  I  am gone.

Because the lapse will re instate  my 
form er feelings of insecurity  and im 
providence.

Because the lapse will elim inate a 
growing fund  fo r use in emergencies or 
old age.

Because the lapse will lessen my finan
cial credit and my self-respect.

Because the lapse will term inate the 
best investm ent th a t I  ever made.

I t  would be difficult to express more 
forcefully  and succinctly the reasons fo r 
keeping up one’s insurance protection. 
— Idaho Lifer.

Three Rules Plus One
Some philosopher of business recently 

enunciated three general rules fo r m ak
ing money :

1. Do som ething before others do it.
2. Do som ething others do not like to 

do.
3. Do som ething better than  others 

do it.
To the foregoing, we may add a t least 

one more : save some money, fo r you 
can’t do much without i t .— American Cen
tral Magazine.

Plan Insurance School
Dr. C. J . Rockwell, noted life insurance 

educational d irector and form er head of 
the Life Insurance School a t the U niver
sity  of P ittsburgh , met recently Avith 
members of the Des Moines Life U n
derw riters Association to discuss plans 
fo r the proposed school of instruction  to 
be held in Des Moines M arch 31-May 29, 
under Mr. R ockw ell’s direction, provid
ing the Des Moines association can en
roll a minimum of sixty students.

Dr. Rockwell outlined the methods and 
advantages of the course, telling w hat it 
has accomplished in other cities.

I t  was decided th a t the school will be 
in session four hours on the mornings of

W ednesday, Thursday, F riday  and S at
urday, the other three days in the week 
to be devoted to a sim ilar school in 
Omaha.

Meeting of Field Managers
The semi-annual conference of the field 

m anagers of the In ter-S ta te  Business 
M en’s Accident Association was held at 
the home office in Des Moines last month.

The business sessions of the confer
ence were presided over by R obert A. 
BroAvn and were held each morning. The 
afternoons were given over to interviews 
Avith the home office departm ent heads. 
E n terta inm ent features in the evening 
consisted of dinners a t the Des Moines 
and G rant clubs folloAved by theater p a r 
ties. “ Pecky T op,”  the home of sec
re ta ry -treasu rer E rnest W. Brown, atop 
the twelve story BroAvn Hotel, was the 
scene of a most enjoyable afte r-thea te r 
radio party .

Those in attendance were : F ield M an
agers Carl Sankey, A. J . Goddard, W. 
C. IrAvin, C. F . Troupe, W. A. BroAvn,
E. P . M auk and F. P. Purdue.

Inter-State Annual Meeting
The annual meeting of policyholders 

of the In ter-S ta te  Business M en’s Ac
cident Association of Des Moines is to 
be held F ebruary  2nd a t the home of
fice in Des Moines, according to an
nouncement by Secretary E rnest W. 
Brown, who reports the com pany’s re 
sources in ledger assets as of December 
31, 1925, as $566,071.71. The In ter-S ta te  
closed its books December 31st Avith a 
net increase of 8,500 policies m aking a 
to ta l of 81,000 policies in force. During 
the year the association paid indem nity 
to one out of every six policyholders. 
A fea tu re  of last y e a r ’s business Avas the 
addition of a Avomen’s departm ent, w ith 
liberal policies fo r th a t type of business.

The Royal Union Life
Insurance Company

Des Moines, Iowa

S trong  and Progressive

t

Paid to Policyholders—
Over $19,000,000.00

Insurance in Force—
Over $138,000,000.00

I

A. C. T ucker, President
D. C. C ostello , Secy. W m . K och, V ice Pres.
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Takes Over More Space
Growth in the business of the Royal 

Union Life of Des Moines has necessi
ta ted  tak ing  over another floor of space 
in the home office building, announces 
P resident A. C. Tucker. The additional 
space will be tem porarily  used by the 
auditing  departm ent, and another half 
floor will be taken  over by the company 
in the middle of 1926.

Haight Organization Incorporates
The F ran k  J . H aight organization, 

w ith offices in Indianapolis, Des Moines 
and Omaha, has been incorporated under 
the laws of Ind iana as H aight, Davis & 
H aight, Inc. The company explains the 
change in name by official announcem ent 
as follows: “ The development of the
business of this office has made i t  seem 
advisable to change the form  of the or
ganization. A purely personal organiza

tion does not offer the opportunities to 
recognize ability  and in itiative and to re 
ward unusual service th a t is possible with 
a corporation. W e have, therefore, 
form ed a corporation under the laws of 
Ind iana w ith the above title.

“ I t  is in form  only th a t the organiza
tion has changed. W e shall continue to 
render the same careful personal service 
as heretofore. W e hope and believe th a t 
the new arrangem ent will operate to the 
advantage of our clients, as well as the 
people associated.’’

T. J. Brabec Resigns
Resigning to take a position with the 

Omaha Life Insurance Company, T. J. 
Brabec is succeeded as cashier of the 
Farm ers & Merchants S tate Bank of W a- 
hoo, Neb., by L. J . Rochford, who was 
form erly assistant cashier. Bert Magnu- 
son becomes assistant cashier.

Brief Fire News
0 . J. Davis, Iowa sta te  agent fo r the 

Home of New York announces the ap 
pointm ent as special agent fo r no rth 
eastern Iowa of W alter H. Ross, Mason 
City. Mr. Ross will have twenty-six 
counties to travel. He succeeds Nicolas
J . Caldwell who becomes connected w ith 
the S tudebaker auto agency in Des 
Moines a f te r  three years connection with 
the Home. Ross has fo r the past seven 
years been an inspector fo r northern  
Iowa fo r the Iowa Insurance Service 
Bureau.

A ten thousand dollar fire was sus
tained recently a t Boone, Iowa, when the 
ten thousand dollar home of Clarence A t
water was burned. Other farm  buildings 
were saved.

New Hampton, Iowa, sustained a $30,- 
000 fire loss recently when defective w ir
ing started a blaze that destroyed the two 
story brick building of the Garm an-Fork- 
enbrook hardw are store and F riend’s 
plumbing establishment. Six families 
dAvelling on the second floor lost their fu r
niture in the blaze.

Emory English, form er president of 
the Iowa Bonding and Casualty Company 
which is now a p a rt of the Southern Sure
ty, has assumed the duties o f his new 
position as secretary of the Des Moines 
Chamber of Commerce succeeding W arren 
J  ackson.

“ The most important work of the Iowa 
state fire m arshal’s departm ent during 
1925 was along educational lines,” says 
Iowa F ire M arshal J . A. Tracy in speak
ing of things accomplished in the past 
year. “We have sent out more than 75,000 
pieces of literature, including 30,000 post
ers advertising fire prevention week, and
10,000 booklets to schools. W e have done 
considerable educational work with cham
bers of commerce and civic organizations. 
We have had more requests than ever fo r 
speakers.”

Fire recently destroyed the new M er
chants’ cafe at Grimes, Iowa, and dam
aged the Grimes Savings Bank building, 
when an oil stove exploded, causing severe 
and probably fa ta l injuries to one woman. 
The loss is estimated a t $15,000.

Christmas in Des Moines rivaled the 
F ourth  of Ju ly  in the number of fire 
alarms, there being an average of a fire 
an hour over the holiday. F ire  Chief War
ren Taylor states that the number of fire 
calls in Des Moines so fa r  this year ex
ceeded the fires of 1924 by more than 300, 
due to a dry spring and its attendant 
grass and rubbish fires. Two thousand

DURING 1926 IT WILL 
BE OUR PURPOSE TO 
FURTHER STRENGTH
EN THE SERVICE AND 
STABILITY OF—

—T H E R E B Y  SATISFYING 
OUR POLICYHOLDERS AND 
OPENING NEW  FIELDS OF 
PROFIT TO OUR AGENTS 
AS A LOGICAL RESULT OF 
THIS COMPANY’S STEADY, 
CONSISTENT GROWTH.

J. J . SHAMBAUGH
P resid en t
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nineteen calls were answered last year, 
compared with 1,704 in 1924.

The Nevada Hotel, Nevada, Iowa, an
early landmark a t Nevada, Iowa, was 
destroyed by fire on Christmas, with an 
estimated loss of $20,000.

HOW TO MEASURE A HAYSTACK
(Continued from  page 17)

tons of hay in the stack.” ( I  am assum
ing now that it is H enry Jones who owes 
the past-due note at your bank; if  Jacob 
Smith is the delinquent debtor, the result 
is, of course, seventeen and three-quarters 
tons.)

As I  say, this system has given uniform  
satisfaction since I  began using it in our 
territory—with only a single exception. 
On that occasion, I  had reached the climax 
of my operation, and had propounded the 
psychological question. The seller made 
his guess as to the volume of the stack, 
and the buyer rem aining silent, I  took it 
fo r granted that he was satisfied with the 
estimate of the o th er; therefore I  an
nounced that it was correct to the frac
tion of a ton. Of a sudden, a hoarse gurg
ling sound attracted my attention to the 
buyer of the hay. He was clutching at his 
throat in a frenzied manner, and making 
rather menacing gestures in my direction.

I t  was hardly reasonable to expect me to 
know th a t he was at the time suffering 
from  a severe cold, which made it impos
sible fo r him to speak above a whisper. 
I  chanced to remember, ju st then, that a 
party  was waiting in town fo r me to draw 
up a contract.

That fellow couldn’t talk, but he sure 
could run. I  passed up six Fords on the 
road to catch up with a friend in a Cadil
lac, and when I  settled myself on the cush
ions and looked back, he was ju st gather
ing himself fo r a leap at our running 
board. I f  he hadn’t missed, and sprained- 
his ankle in the attem pt, it is possible that 
he might have found a mistake in my 
figures on that hay stack.

Takes Over Grain Belt
The Farm ers M utual H ail Insurance 

Association of Iowa has completed nego
tiations fo r the absorption of the Grain 
Belt Insurance Company, by which it re 
insured the outstanding liability of the 
Grain Belt, amounting to approxim ately 
$5,000,000. The merger was approved by 
W. R. C. Kendrick, state commissioner of 
insurance.

Both companies located in Des Moines, 
write hail business exclusively, the F arm 
ers M utual having more than $50,000,000 
of such coverage in force. The Farm ers 
is a state mutual and the Grain Belt was 
a stock company with a capital of $100,- 
000.

The form er company will assume the 
liability fo r the coverage of the latter, 
which will be liquidated. The purchase

FORTY-FIFTH ANNUAL REPORT
OF

SECRETARY-TREASURER
OF T H E

Iowa State Traveling Men’s 
Association
DES MOINES, IOWA

F or th e  Y ear E nd ing D ecem ber 31, 1925 

SE C R E T A R Y ’S REPO R T
Number of claims paid................................................................................................................................ 4,045
Number of claims per 1,000 members...................................................................................................... 54
Average amount of weekly claims............................................................................................................$71.04
Number of applications rejected.............................................................................................................. 2,102

M E M B E R SH IP
New members admitted during 1925....................................................................................10,169
Delinquents reinstated .................................................. .........................................................  108 10,277

Deaths, resignations and cancellations................................................................................ 2,303
Dropped for non-payment dues and assessments..............................................................  4,968 7,271

Net increase in 1925.................................................................................................................. 3,006
Members in good standing, January 1, 1925......................................................................  72,413

Members in good standing, December 31, 1925............................................................ 75,419

R E C E IP T S
Jan. 1, 1925, Balance Cash and

Securities ....................................$ 294,110.29
Assessments and dues $674,290.00 
Membership Fees . . . .  24,312.00
Reinstatements ..........  256.00
Interest and Profit. . . 15,818.26
Miscellaneous ............  136.45 714,812.71

R esources, D ecem ber 31, 1925
Cash in Banks and

Office ........................ $ 97,276.29
United States Bonds 150,200.00
United States Treas

ury Certificates . . 75,000.00
$1,008,923.00

D IS B U R S E M E N T S
School Bonds (City of

Des Moines) ..........  50,000.00

Claims
Benefits paid ..............$498,131.10

Court Costs, Attor
ney Fees, Investi
gating and Set
tling Claims . . . .  7,190.88

Medical Examiner’s
Fees ......................  12,029.70 $ 517,351.68

General Expense
Salaries, Officers, Direc

tors and Employees.$
Postage ........................
Advertising ................
Printing and Litho

graphing ................ ..
Rent, Light & Power 
Furniture & Fixtures 
Traveling Expenses... 
Books, Stationery & 

Office Supplies . . . .
Taxes ..........................
Telegraph and Tele

phone ........................
Information Bureau.. 
Affiliated Organiza

tions ..........................
Annual M eetin g ........
Freight, Express and

Drayage ..................
Miscellaneous ..........

52,592.29
20,334.32

9.034.67

9.660.68 
6,431.40 
1,046.58 
3,347.29

4,289.46
884.44

439.73
520.00

872.00 
420.90

107.17
3,462.10 113,443.03

Refunds
Assessments and Dues $ 1,448.00
Rejected Applications 4,204.00 5,652.00

Dec. 31, 1925, Balance
Cash & Securities.... 372,476.29

$1,008,923.00

$372,476.29

Increase in Resources during 1925..$ 78,366.00

Decrease in General Expenses, over
previous year ....................................  5,344.93

Net increase in Membership during year 3,006

Death Claims, 1925 ...............................$183,649.66
Eye Losses, 1925 ..................................  9,100.00
Foot and Hand Losses, 1925.............. 2,500.00
Permanent Disability, 1925 ..............  21,478.54
Disability Claims, 1925 .................. 281,402.90

Total Claims Paid, 1925............$498,131.10

One member in every 1605 killed in ............1925

One member in every 19 injured in ..............1925

51% of death claims caused by autos in. .  1925
37 % of entire amount paid for accidents, 

due to automobiles in ................................1925

30 % of total number of claims paid, due 
to automobiles in ........................................1925

Total Benefits Paid Since Organization $ 8 ,5 7 0 ,0 8 1 .4 8
Respectfully Submitted,

H. E. R E X , Secretary  and T reasurer.
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PROMPTNESS, HERE, 
IS HABITUAL

Bankers recognize the invaluable service 
which a prompt settlement renders the 

assured. That is why so many bankers 
L recommend the Iowa National Fire Insur
m  ance Co.

Fire, L ightn ing, Tornado and A u to m o b ile  Insurance

y

j

V .

T i t l e  In s u r a n c e
for

----- Security-----
Bonds or policies guaranteeing titles, as issued 
by the Southern Surety Company offer the ideal 
method for companies making loans, either as an 
investment of their own funds or for the purpose 
of selling the mortgages to other companies.
Mortgagee Policies of Title Insurance offer many 
advantages not found in any other system. Any 
one of these advantages is worthy of considera
tion, and even of itself would justify the mort
gagee in requiring an insured title.

Let a representative of Southern 
Surety Company call and fully 
explain Title Insurance to your 
clients. Send for our literature.

TITLE DEPARTM ENT

SOUTHERN SURETY

A

COMPANY
201 YOUNGERMAN BUILDING
___ DES M OINES, IOWA___ jT

r

price of the Grain Belt was said to be 
$55,000. The Grain Belt operated as a 3 
per cent company, while the Farm ers 
M utual is a strictly mutual.

Roval Union AbsorbsJ
Universal Life

Officials of the Royal Union Life of 
Des Moines announce they have taken 
over the Universal L ife of Dubuque, 
which means an addition of five and a 
half million of insurance to the books 
of the form er company. The U niversal 
Life stockholders met in Dubuque Tues
day, Jan u ary  19th, and approved the 
transaction , and Royal Union stock
holders ratified the deal Jan u ary  22d.

According to present plans of P re si
dent A. C. Tucker, of the Royal Union, 
the Universal office a t Dubuque will be 
continued as a branch office a t Dubuque 
under the management of the Lange 
agency there. The Lange agency, of 
which Otto F . Lange and his two sons, 
H arvey and Philo, are members, has long 
been one of the largest general agencies 
of the Royal Union, and are well fitted 
to take care of the U niversal business in 
the very best m anner.

A t the m eeting in Dubuque, the fo l
lowing officers and directors of the Uni
versal L ife were named, pending the final 
consolidation: President, Charles E. Bow
ers; secretary, George J . W ach ter; as
sistan t secretary and actuary, T. J .  Mc- 
Comb. Included among the form er Uni
versal directors who will re ta in  th e ir  po
sitions a r e : J . F . Becker, F . J . Uriell, 
Tom Lee, A. F. M eter, and Charles W ard. 
F rank  Shane, Ottumwa, was also elected 
as a director.

The Universal L ife was organized in 
1920 a t Mason City and moved to Du
buque the following year. M. A. Nation 
is the re tiring  president, having suc
ceeded Charles E. W ard as general m an
ager a year ago.

W ith  the addition of this business, the 
Royal Union now has approxim ately 
$137,000,000 of business on its books, 
and under the management of P residen t 
Tucker is rap id ly  forging ahead as one 
of the largest companies in the west. A s
sets a t the close of business, last year, 
am ounted to $21,065,834.64, an increase 
of four million over the previous year.

Organize New Bond Company
Wm. T. Bacon, form erly vice president 

of the N orthern T rust Company, Chicago, 
in charge of the bond departm ent fo r the 
past five years, and Ja y  N. W hipple, fo r 
seven years w ith the bond departm ent of 
the Chicago T rust Company, having had 
charge of the buying departm ent during 
the past year, have organized the firm 
of Bacon-W hipple & Co., to do a general 
business in investm ent securities, w ith 
offices a t 105 South La Salle S treet, 
Chicago.
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I. S. T. M, Election
The Iowa State Traveling Men’s Asso

ciation held its forty-fifth annual meet
ing in Des Moines and elected the fol
lowing directors : John A. Blanchard, 
John D. Carpenter, Currie C. Chase, 
George Carr, J. S. Irish, and T. B. Cook
ery, all for two-year terms except Mr. 
Cookerly whose term is for one year only 
since he has been serving as director the 
past month, succeeding the late Robert 
Greene.

Mr. Irish, newly elected director, is 
chief clerk and Mr. Cookerly is claim 
adjuster. Both will retain their respec-

H. E. REX

tive positions while serving on the direc
torate. Other company officers, who are 
not subject to reelection until next year 
a re : President, W. E. Tone; vice presi
dent, Walter St. John; secretary-treas
urer, H. E. Rex.

The report rendered by Secretary- 
Treasurer Rex indicates that the com
pany has had an exceptionally fine year, 
showing an increase in membership of 
3,009, making a total membership as of 
December 31st of 75,419. In addition, 
general operating expenses last year were 
decreased $5,324.93. Total resources are 
shown as $372,476.29, the largest in the 
company’s history.

Directors who continue for another 
year include: Wm. H. Smith, George 
Hamilton, R. H. Phillips, and R. A. Bar- 
rowman.

When Senator Clark, copper king, built 
his mansion on Fifth Avenue it cost him 
$7,000,000 with its one hundred and 
twenty-one rooms and thirty-one baths. 
Now the ground on which the elaborately 
carved palace stands, worth $1,600,000, is 
said to be worth more than the great 
house.— Chicago “Journal of Commerce.”
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The Time  —

The Place  —

and Y O U R  Opportunity
Now at the beginning of 1926, in your own locality lies the 

opportunity for increased business through a connection with 
the National Life Association.

Fou r Popular Selling Policies W hich  
M eet All Com petition

W e can offer rea l sa lesm en  a ttra c tiv e  con tracts  an d ,, in  m ost ca ses , 
te rr ito ry  c lo se  to hom e. Our m en h ave li t t le  d ifficu lty  in  in ter es tin g  
p referred  r isk s  and are in cr ea s in g  th e ir  in com e b y  se ll in g  more in su ran ce  
to  more p eop le.

CONTRACTS AVAILABLE IN
Alabama Georgia Kentucky Pennsylvania
Arizona Idaho Michigan South Dakota
Arkansas Illinois Missouri Tennessee
California Indiana Nebraska Texas
Colorado Iowa New Mexico Washington
Florida Kansas Oklahoma Wyoming

W ill you r in com e stan d  an in crease?  
W rite  H om e Office for m ore p a rticu la rs .

National Life Association, Des Moines, Iowa

WARNING TO MOTORISTS
D on’t Start Your Engine UNLESS G arage W indow s  

or Doors A re Open
All gasoline engines, when operating, generate CARBON 

MONOXIDE GAS. This gas is an insidious and fatal poison. 
It is invisible, odorless, tasteless, and non-irritant. A small 
quantity breathed into the lungs means almost immediate 
death.

This danger can be averted  on ly  by fresh  air— fresh air 
through doors and open windows.
Be warned yourself and 
warn others against this 
danger from CARBON
MONOXIDE GAS. C -^ L ife Insurance Company1'

o f  B o s t o n . M a s s a c h u s e t t s

H A R R Y  S. H A SK IN S, S tate A gent
417-21 Southern Surety Building, Des Moines, Iowa

An Opportunity for Bankers
in  M in n eso ta , N ebraska, K ansas and A labam a

The M ed ica l L ife  In su ra n ce  C om pany h as ju st  re c e n tly  en tered  K a n sa s  and  
N eb rask a  and h as ap p oin ted  n ew  sta te  a g en ts  in  A labam a and  M in n eso ta . In  
each  one of th ese  s ta te s  a th orou gh  and a g g r e ss iv e  cam p aign  w ill be con d u cted  

for b u s in e ss , w ith  e s p e c ia lly  a ttr a c tiv e  p ro p o sitio n s  for  b an k er a g en ts . T h is  com p an y  h as a lread y  
ga in ed  a re p u ta tio n  as one o f th e  m ost p ro g re ss iv e  com p an ies of th e  M idd le W est.

W ith  th e  M edica l L ife  the w h ole  fa m ily  is  a p rosp ect, yo u n g  or old , p h y s ic a lly  p erfec t or p h y s ic a lly  
im p aired — th ereb y  m ak in g  good it s  s logan  “ L ife  In su ra n ce  for E v e r y o n e .’ ’

F or  fu ll in form ation  w r ite :  Mr. Chas. F. Fries, 401 First National Soo Line Bldg., Minneapolis, 
Minn.; Mr. E. H. Blissard, 2906 Leavenworth St., Omaha, Nebraska; Mr. C. E. Gleeson, Room 9, 
Stormont Bldg., Topeka, Kansas; Mr. D. E. Cook, Andalusia, Alabama.

INSURANCE COMPANY OF A M E R I C A  
W A T E R L O O  I O W A

I. G. L O N D E R G A N , V ice  P r es id en t and G eneral M anager
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For Bankers and T heir W ants
This department of THE NORTHWESTERN BANKER is to 
assist SUBSCRIBERS in obtaining goods or service hard to 
find. It is free to subscribers. Use it. ASK US, as we can 
tell you where to buy anything you need in your bank or for 
your bank. TELL US, as your “ want” will be published 
under the above heading free of charge. In answering 
classified advertisements which have key numbers please en
close a two-cent stamp. This is used to forward your letter.

For Sale Cheap: one set of bank fix
tures, marble-faced counters and about 
60 feet oak wainscoting with marble 
baseboards. An ornament to any bank. 
Address W. Sperry, Hamburg, Iowa— 
12-1-2.

Position Wanted by experienced ste
nographer and bookkeeper in country 
bank. Young lady. Can use posting 
machine. Address First National Bank, 
Everly, Iowa.

Position Wanted as cashier or assist
ant by married man with sixteen years’ 
experience in country bank. Best of 
references furnished. Can report imme
diately. Address No. 2857, The North
western Banker—2.

For Sale: Marble and oak fixtures at 
one-third original cost. Forty-seven 
feet of marble fixtures with top of oak, 
and sixteen feet of marble railing along 
officers’ section. Twenty-one feet oak 
counter, three windows. Used in lobby 
40x12 in building 24 feet wide. Also 
two Mosler vault doors. Anxious to sell 
and priced accordingly. Photographs and 
further information on request. Ad
dress Security State Bank, Neligh, Neb.

Splendid Position Open in large bank 
in Iowa city of 50,000 for young man of 
banking experience with excellent per
sonality and appearance, the man to 
come in contact with men of large af
fairs. Splendid opportunity. Address 
No. 2858, The Northwestern Banker—2.

Position Wanted by an energetic 
young man as teller or assistant cashier. 
University graduate with banking expe
rience. Good references. Address No. 
2859, The Northwestern Banker—2.

Will Dispose of Controlling Interest in
good prosperous bank in new live north
east Montana town on main line Great 
Northern Railroad, on account of ill 
health. Only bank in town supported by 
good prosperous mixed farming commu
nity raising premium wheat, oats, flax, 
corn, alfalfa, cattle, sheep and hogs. Over
150,000 bushels wheat marketed 1925

and more in 1924, besides heavy ship
ments of cream, cattle, sheep and other 
farm produce. Capital, $22,000. Near
est banks eighteen and twenty miles. 
For further particulars address The 
Northwestern Banker (2862)—2.

Position Wanted by young man with 
seven years’ banking experience as as
sistant and cashier. Can invest and de
sire newly organized bank in town of
3,000 or larger. Speak German. Best 
of references. Address No. 2860, The 
Northwestern Banker—2.

Cashier Wanted for Minnesota country 
bank who can invest $4,000. State age 
and experience. Address No. 2861, The 
Northwestern Banker—2.

For Sale: Attractive bank fixtures for 
room 36x24, including counter, book
keeper’s desk, bookkeeping machine, 
nest of 100 safety deposit boxes and 
check writer. Bargain. Address Indus
trial Savings Bank, Davenport, Iowa— 
2-3.

Position Wanted by a married man 34 
years of age. Fourteen years’ general 
banking experience. Twelve years in 
one bank. Clean record. Can invest. 
Employed in bank at present. Available 
at once. Best of references. Address 
No. 2864, The Northwestern Banker—2.

Young man of ten years’ banking ex
perience wants to connect with good 
insurance agency. Will invest. Address 
No. 2863, The Northwestern Banker—2.

THE HOLIDAY SPIR IT

The above p ic tu re  shows, in  a m easure , th e  ho lid ay  d eco ra tio n s w hich  g re e ted  the  
v is ito rs  a t  th e  F ir s t  Io w a  S ta te  T ru st & S av ings B an k  of B u rlin g to n , Iow a. The deco
ra tiv e  effect w as c rea te d  by  C larence Sim m ons, v ice  p re s id en t, in  charge  o f th e  prom o
tio n  d e p a rtm e n t o f th e  F ir s t  Iow a S ta te  T ru s t an d  S av in g s B ank . T he e n tire  p lan  of 
p ro m o tin g  th e  C h ristm as S av in g s Club in c lu d ed  n o t only  th e  deco ra tio n s show n here, 
b u t o th er fe a tu re s  a s  w ell. In  th e  above v iew  S a n ta  C laus is seen d ire c tin g  v is ito rs  
a long  th e  ro u te  w hich  b rin g s jo y  in to  th e  h e a r ts  of a ll who are  w ise enough to  save fo r 
th e  purpose. A round  S a n ta  an d  aro u n d  th e  e n tire  line  o f  cages th e  g reen  an d  red  
s tream ers  ex tended , w hile  each ch an d e lie r w as rich  w ith  flowing color.

Steel and Copper Engraved
S T A T I O N E R Y , B U S IN E S S  

A N N O U N C E M E N T S  A N D  C A R D S  

F o r  q u a l i t y  w o r k  a d d r e s s  
T h e  H om estead  C om pan y, D es Moines,

FLOWERS AND SERVICE
A L P H A  F L O R A L  C O M P A N Y  

P h on e W a ln u t 362

J. S. W IL S O N  F L O R A L  CO. 
D ra k e  584 

D E S  M O IN E S

S o ld  in  I o w a  b y  
J. H . W E L C H  P R IN T IN G  CO.

116 6 -6 8 -7 0  S ix t h  A v e ., D e s  M o in es . 
P r in te r s ,  B in d e r s , Mnfgr. S t a t io n e r s .
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D E A N  H . L IG H T N E R  
P r e s id e n t

South Dakota 
Bank N ews

Officers South Dakota Bankers 
Association

P r e s id e n t ....................... D ean  H . L ig h tn er
A berd een

V ic e  P r e s id e n t .............A rth u r C ham bers
H u d son

S ecr e ta ry ........................ G eo. A . S ta rr in g
H u ron

T rea su rer .....................................Joh n  B arton
S io u x  P a lls

GEO. A . ST A R R IN G  
S ecretary

Land a Good Investment
Speaking of the 1926 outlook, W. Z. 

Sharp, president of the Security National 
Bank of Sioux Falls, South Dakota, says:

“I consider one of the most important 
events in 1925 business is the orderly 
liquidation of closed banks, and also any 
other lines of business that have been 
forced to close their doors for the lack of 
immediate funds. It is also important to 
know that our real estate values have 
been reduced to a level, which has com
menced to invite investments in land on a 
basis that will pay a net return equal to 
that of investments in Liberty Bonds. I 
believe purchases of real estate around 
present price levels would prove a satis
factory investment inside of the next three 
years. The outlook for business for 1926 
I believe is better than it was in 1925 and 
that the liquidation that is going on in all 
lines will eventually stabilize prices of 
commodities and real estate and other 
property.”

New Bank at Dell Rapids
The New First National Bank in Dell 

Rapids, S. D., opened for business, Janu
ary 16th, and received very substantial 
deposits. The officers of the new insti
tution are: E. J. Elliott, president; John 
Schmidt, vice president; C. A. Golden, 
cashier; Oluf Hegge, assistant cashier, 
and M. E. Wicks, assistant cashier. Mr. 
Golden, formerly cashier of the Cadamus 
State Bank of Cadamus, Neb., will have 
the active management of the bank.

Explains Bank Statement
Feeling that the average bank state

ment, as published, is sometimes diffi
cult for many persons to understand, the 
First National Bank, of Parkston, South 
Dakota, took a third page space in the lo
cal paper, the Parkston Advance, and ex
plained their statement in detail.

Under the heading: “ We owe the de
positors of this bank,”  were listed the 
time certificates of deposit, the deposits 
subject to check, and the circulation, with 
each separate item explained in full.

The second general heading was en
titled : “ To pay the above obligations 
when called upon to do so, the bank has 
the following assets or resources,”  under

which was listed cash and sight exchange,
U. S. Government bonds, other short
term liquid bonds, total liquid assets. 
Each of these listings were explained in 
full, so that after the depositor had read 
the statement he knew exactly what was 
being done with his money, and what 
means were being taken for his protec
tion.

Gain in Bank Clearings
The Sioux Falls Clearing House Asso

ciation, of Sioux Falls, South Dakota, re
ports a substantial increase in business 
in 1925 over the year 1924. The close of 
1925 saw a gain of $7,629,234 in the total 
of checks exchanged daily by the hanks 
of the city.

The comparative totals for 1924 and 
1925 are as follows :

1925 1924
J a n u a r y  ............$ 4,401,980.18 $ 7,405,355.93
F e b r u a r y .........  3,800,273.33 3,387,522.47
M a rch  ................ 5,179,099.15 4,194,466.93
A p r il  ................  5,045,584.56 5,056,934.19
M ay .....................  5,060,874.28 4.156.951.71
J u n e  ................  5,323,148.13 3,961,308.96
J u ly  ................... 5,687,738.88 4,412.457.90
A u g u s t  ..............  5,590,420.10 4,047,722.36
S e p te m b e r  ___  5,488,301.89 4,501,927.93
O c t o b e r .............  5,543,166.10 4,887.115.42
N o v e m b e r ___  4,950,770.38 4,109,423.15
D e c e m b e r  ___  4,966,535.65 4,287,471.82

T o ta l  ............. $61,037,892.64 $53,408,657.87

Stronger Than Ever
Through the cooperation of depositors, 

business men and farmers of the com
munity, the Dakota State Bank of Bal
tic, South Dakota, has been reorganized 
into one of the strongest financial insti
tutions in that part of the state.

The new stockholders, numbering 130 
and representing a financial worth of 
more than two and one-half million dol
lars, have elected the following directors: 
C. T. Hegness, H. S. Sandvig, M. B. Sme- 
moe, O. S. Thompson, A. L. Berg, E. J. 
Oyen, Lewis Simonson, P. A. Risvold 
and J. J. Yollan.

Officers are: President, A. L. Berg; 
vice president, O. S. Thompson; cashier, 
C. T. Hegness.

Officers Reelected
At the recent annual meeting, the pres

ent officers and directors of the Minne
haha National Bank, Sioux Falls, South 
Dakota, were all reelected.

President Baker announced that the 
bank did a very satisfactory business 
during 1925, paying the customary divi
dend on January first. The statement 
at the close of business December 31st 
showed deposits of $4,335,173.

Increases Resources
The First National Bank of Britton, 

S. D., through a number of changes made 
in the personnel of its stockholders, is 
planning to operate on a much larger 
scale than heretofore. The stockholders 
now number many of the prominent busi
ness men of the community. I t  has an 
enlarged directorate, and has doubled the 
net worth of the stockholders behind the 
institution.

The South Dakota Bankers Associa
tion has moved the office from Mitchell to 
Huron, S. D. Ninety-four per cent of 
the banks in the state are members of the 
Association.

—$—
W. E. Lane, assistant cashier of the 

Jerauld County Bank at Wessington 
Springs, has resigned and has become 
cashier of the Bank of Gann Valley, S. D., 
which opened on December 15th.

—$—
The Nunda State Bank recently reor

ganized with sixty local stockholders and 
charged off all doubtful paper. M. O. 
Dahl is the newly elected president suc
ceeding H. E. Stensland. L. A. Hansen is 
cashier.

—$—
South Dakota press dispatches carry 

the news that J. A. Pritzkau, president 
of the American National Bank at Red- 
field, has severed his connections with 
the bank and with his family will move 
to California where he will engage in the 
brokerage business. Mr. Pritzkau was 
connected with the American National 
Bank for twenty years. At the present 
writing his successor has not been an
nounced.

■—$—
The Bison State Bank has moved into 

the building purchased from the State 
Banking Department and formerly oc
cupied by the Farmers State Bank.

First Bankers Association
The South Dakota Bankers Associa

tion, with North Dakota, is said to be the 
first organization of its kind in the United 
States. The association was first organ
ized in the fall of 1884, and the first con
vention was held in Aberdeen in 1885. 
The membership grew from eighty-two 
at the start, to five hundred sixty in 1915, 
the latter being the first date when an 
official report was filed.

When moral courage feels that it is in 
the right, there is no personal daring of 
which it is incapable.—Hunt.
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A T  THIS bank, the com- 
j fV p le te  mechanism of a 
world-wide banking service 
is kept a living, human thing 
by the personal relationships 
existing between our officers 
and our customers.

Every Banking Service

Central Trust
C o m p a n y  o t  I l l i n o i s

125 dMonroe Street at La Salle
CHICAGO

Will Your Customers Feed 
Their Corn?

If so— have you sufficient outlet for 
YO UR FEEDER PA PE R ?

The Live Stock National Bank
Located at the Stock Yards 

Sioux City, Iowa

Is especially well equipped to handle 
Live Stock Loans

YOUR ACCOUNT IS INVITED

To Guarantee Deposits
More than one hundred of the stock

holders of the Lake County National 
Bank of Madison, South Dakota, in or
der to guarantee the deposits of the in
stitution, have gone on record by signing 
a bond in favor of the bank, whereby 
each stockholder pledges to pay twice the 
amount of stock which he holds.

It was the opinion of the stockholders 
that if such a plan was put into effect, it 
would create a wealth of confidence in 
the bank, and inasmuch as the stockhold
ers are many in number, no hardship is 
worked on any of them.

The following announcement has been 
made by the bank to its customers and 
friends in the community :

“ The Lake County National Bank 
wishes to announce to its customers and 
friends, that, through the cooperation of 
its many stockholders, it has arranged 
for a guarantee of its deposits to the cus
tomers of the bank. This is a new fea
ture in banking which will be of great in
terest to the customers of the Lake Coun
ty National Bank, and which will put this 
bank in a position of absolute permanent 
security.

“ The new feature of this guarantee 
was discussed at the last stockholders ’ 
meeting, and has since been worked out, 
perfected, and put into practice. It is in 
the nature of a bond contract and this 
contract is now on file in the Lake County 
National Bank, and anyone interested, or 
having an account with the bank, is in
vited to call at the bank and see any of 
its officers, who will be glad to explain in 
full this new feature of a stockholders ’ 
guarantee to depositors.

“ The bank believes that the banking 
public is entitled to absolute security for 
its money, and is in a position to prove to 
any of its depositors that their money in 
the Lake County National Bank is as safe 
as it is possible to make a banking estab
lishment safe, for it has doubled any re
quirements asked by banking statutes of 
state and nation by working out this com
plete security for its customers.”

Thorn Elected President
John N. Thorn, one of the founders of 

the Alexander National Bank of St. 
Petersburg, Fla., was elected president 
of the institution at the annual meeting 
last month, to fill the vacancy left by the 
death of J. F. Alexander, late president, 
in December. Mrs. J. F. Alexander, 
widow of the deceased official, was elected 
to his place on the board of directors.

Walter B. Roper who carried on the 
affairs of the Alexander National Bank 
for several months during the fatal ill
ness of Mr. Alexander, remains in his 
position as executive vice president. A. 
C. Alexander was elected vice president, 
from which position Mr. Thorn ascended 
to the presidency. Other officers are H. 
W. Whitman, cashier, with Jules I. Grif-
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fin and A. G. Hancock, assistant cash
iers.

The board of directors consists of John 
N. Thorn, Walter B. Roper, A. C. Alex
ander, Mrs. J. F. Alexander, H. W. Whit
man, D. G. Bland, Paul Nolan, John I. 
Viney, and Hubert Rutland.

The Alexander National Bank cele
brated its first anniversary January 12th. 
During its first year of business, deposits 
increased from $180,000 to $3,237,785, an 
average daily increase of more than $10,- 
000 for each banking day of 1925. Re
sources are $3,709,898.

The Banker’s Troubles
“ The letters below,”  says Ross Brown, 

cashier of the First National Bank of 
Miller, S. D., “ tickled our ' funnybones’ 
so much we ’re passing them on to N o r t h 
w e s t e r n  B a n k e r  readers. They are ex
act copies of two received by this insti
tution the past sixty days, with the 
names deleted, of course:

“  ‘Deaclwood, So. D ak.,
“  'J a i l ,  N ov., 1925.

‘ ' ‘ D ear fr ien d s  th is  w ill in fo rm  you 
th a t  Im  in  tro u b le  you know  m ore ab o u t 
i t  th a n  I  do

“  ' Jo h n  told me to check on him  so please 
h u rry  th is  check th ru  as I  a in t  s tu ck  on 
m y b o a rd in g  p lace, I  rem a in  yours as ever 
fo r business.

' '  ' Jo h n  Doe. ’
“  'M aso n  C ity , N ebr.,

"  'J a n .  17, 1926.
' ‘ ‘ M r. R ich a rd  Roe.
“  'D e a r  S ir— i rece ived  y o u r le tte r ,  an  

you w on ted  to  no w h a t happened  to  me. 
if  you w ere me you w ould no. ev ery  H og 
on th e  p lace  d ied  b u t one. beside  o f spand- 
ing  tw e n ty  d o lla rs fo r docto ren  them , th a t  
is w h a t happened  to me. now  i don t m ean 
to say i en t going to cend you eny money 
b u t J u s t  w hen i w ill have some m oney i 
do n o t now. b u t w ill cen t you some J u s t  
as soon as i can. th a t  is th e  b e st i can  do.

"  ‘ Y our T roley ,
' '  ‘J im  Cloe. ’ ’ ’

Retires from Vice Presidency
Walter M. Bennet, first vice president 

of The Bank of America, has retired after 
forty-one years banking service, all of 
which was spent with The Bank of 
America. Edward G. Delafield, presi
dent of the bank, on behalf of the officers, 
presented Mr. Bennet with a platinum 
watch. On the first of February Mr. Ben
net left with his wife for a Mediterranean 
tour of five months.

Mr. Bennet came to Wall Street and 
The Bank of America in 1884, when he 
was nineteen years of age, and shortly 
after his graduation from City College. 
Various promotions followed and in 1892 
he became assistant cashier. In 1908 he 
became a vice president and since 1920 
he has been first vice president of the 
institution.

Mr. Bennet is a director of The Bank 
of America, trustee of the Drydock Sav
ings Bank and a director of the Con
solidated Copper Mines. He has a home

Guaranty Trust Company 
of New York

140 Broadway

LONDON PA R IS BRUSSELS LIVERPOOL H AVR E AN TW ERP

C ondensed  S ta te m e n t D ecem ber 31, 1925
RESOURCES

Cash on H and, in Federal R eserve Bank and
Due from  Banks and B ankers_____________ $162 ,995 ,748 .94

U. S. G overnm ent Bonds and C ertificates_____  34 ,980 ,695 .39
Public S e c u r it ie s _____________________________  15 ,762 ,171 .73
O ther S e c u r it ie s _____________________________  21 ,593 ,855 .71
Loans and B ills P urchased___________________  382 ,279 ,794 .05
R eal E state Bonds and M ortgages____________ 1 ,565 ,650 .00
Item s in Transit w ith  Foreign B ranches_______ 5 ,548 ,257 .48
Credits G ranted on A ccep ta n ces_____________  40 ,263 ,426 .45
R eal E s t a t e __________________________________  7 ,980 ,926 .04
A ccrued Interest and A ccounts R eceivab le___ 6 ,637 ,400 .72

$679,607 ,926 .51
LIABILITIES

C a p ita l_________________________________________ $25 ,000 ,000 .00
Surplus Fund _________________________________  15 ,000 ,000 .00
U ndivided P r o f it s ____________________________  6 ,884 ,933 .80

$46 ,884 ,933 .80
Bills P a y a b le _________________________________  5 ,000 ,000 .00
A ccrued Interest, R eserve for T axes, e tc .______  6 ,046 ,070 .19
A ccep tan ces _________________________________  40 ,263 ,426 .45
O utstanding T reasurer’s C hecks_______________ 34 ,055 ,743 .55
D e p o s i t s ______________________________________  547 ,357 ,752 .52

$679,607 ,926 .51

In S ioux City
For m ore than 41 years the 
Security N ational, strong and  
dependable, has given unsur
passed service to its m any  
correspondents.

NATIONAL B A N K
Capital and Surplus $550,000

A. B . D A R L IN G , P r e s id e n t
V . C. B O N E S T E B L , V ic e  P r e s id e n t

L. R . M A N L E Y , C a sh ie r
R . E . B R O W N , A s s i s t a n t  C a sh ie r
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rT"'HE advantage o f a connect 
tion w ith  this strong insth 

tution can be appreciated only 
after experiencing the service 
that has gained for us a host o f  
friends and satisfied customers 
among bankers in the midwest.

The Stock Yards National Bank
4150 S. H alsted  Street 

C H I C A G O

Bankers in the United States 
and Canada

over 18 and under 55 years of age are eligible for

ACCIDENT INSURANCE AT COST
with the

Iowa State Traveling Men’s Association
DBS MOINES, IOWA

Principal sum .................................................... $5,000.00
Weekly indemnity ............................................ $ 25.00

Annual Cost Never Exceeded $9
We Have No Agents. Write for Application Blank.

in Greenwich, Conn., but spends his sum
mer on the island of M artha’s Vineyard, 
where he has a beautiful place overlook
ing Vineyard Sound. He expects to 
spend much time on the Vineyard, being 
especially fond of a seaside golf course 
on the island.

Remodel Building
Plans are now under way toward re

modeling the interior of the Antelope 
State Bank at Neligh, Neb. A number 
of separate cages are to be constructed, 
which will house the different depart
ments of the bank. The finish will be 
in walnut to correspond to the present 
fixtures.

Elect Club Officers
The annual meeting and election of 

officers of the Stock Yards National 
Bank Employees’ Thrift Club of Omaha 
was held Wednesday afternoon, Jan. 
20th, in the bank room.

The following officers were elected: 
John McCumber, president; Max Vance, 
vice president; Paul Wilcox, secretary; 
Otto Smolik, treasurer; W. H. Dressier, 
Elizabeth Kaufmann and Emerson West- 
gate on the executive committee.

Appointed Manager
Andrew Kopperud, vice president of 

both the Federal Land Bank and the Fed
eral Intermediate Credit Corporation 
Bank, both of Omaha, Nebraska, has also 
been appointed as manager of the latter 
institution. The office of manager was left 
vacant by the resignation of F. W. Clarke.

I ’ll Think It Over
Do you know what may happen while 

you are thinking it over ? There is a 
dark line (here take a soft lead pencil 
and draw a heavy line on a piece of pa
per) in the life of every man that is 
bound to come sooner or later—the line 
of the line heavily), and once a man has 
passed over that line all the money in 
the world cannot buy insurance for him. 
Can you afford to take a chance like 
that?—(Objections, Meeting)—J. A. Ste
venson.

The only way to get the confidence of 
the world is to show the world that you do 
not want their confidence.—Haydon.

Facility of action comes by habit.— 
Titcomb.

P O S T C  A LS—s o m e t h i n g  
entirely new  offered as a part 
o f R eed’s Mass-color Plan  
for 1926; Send and SEE !

P. M . R  E E D
B a n k e r  A s s o c i a t e s

TRIBUNE TOWER jU jU l C H IC A G O
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I. R. A L T E R  
P r e s id e n t

N e b r a s k a  
B ank N ew s

Officers N e b ra sk a  B an k ers  
A ssocia tion

P r e s i d e n t .................................I. R . A lte r
G ran d  I s la n d

C h a ir m a n  o f  th e  E x e c u t iv e
C o u n c i l ....................... P . L. H a ll ,  Jr.

G r e en w o o d
S e c r e t a r y ........................W . B . H u g h e s

O m a h a
T r e a s u r e r ...................... F . W . T h o m a s

O m a h a
G e n e r a l C o u n s e l ............J. P . P a lm e r

O m ah a
W M . B . H U G H E S  

S e c r e ta r y

Recommending Service Charge
The Nebraska Bankers Association, 

through its secretary, Wm. B. Hughes, is 
urging its members to check up closely 
on the cost of carrying small balances, 
believing that in most cases it will be 
found that a loss is sustained on all ac
counts where the balance does not aver
age at least $50 per month. A number of 
banks have done this, and immediately 
adopted the service charge to offset the 
evident loss. The following is a partial 
list of those banks which have adopted 
the charge and the list is growing daily. 
The figures after each town indicate the 
population:

One Bank Towns—Oshkosh (950), 
Lisco (300), College View (3,000), Irv
ington (200).

Two Bank Towns—Lewellen (450), 
Chappell (1,200), Chadron (5,500), Flor
ence (5,000), University Place (5,000), 
Geneva (5,000), Sutton (2,200), Seneca 
(475), Craig (600), Decatur (1,000), 
Winnebago (650), Benson (10,000).

Three Bank Towns—Lyons (1,200), 
Tekamah (2,000), Oakland (1,500), Have
lock (3,500), Plattsmouth (4,600), Blair 
(3,500), Fremont (12,000), Pender (1,- 
200).

Four Bank Towns—North Platte (13,- 
000), Falls City (6,000), York (7,000).

More Than Four Banks—Lincoln (60,- 
000), Grand Island (16,000), Hastings 
(12,000), Omaha (200,000).

Adds Savings Department
The First National Bank of Tilden, 

Neb., has added a savings department 
to its regular banking facilities. J. M. 
Kingery, president of the institution, an
nounces that a large number of persons 
have already started savings accounts, 
and that more names are being added to 
the list every day.

Declare Forty-fourth Dividend
The directors of the First National 

Bank of Scribner, Nebraska, at their 
recent annual meeting voted the usual 
6 per cent semi-annual dividend. This is 
the forty-fourth dividend the bank has 
declared since its organization.

Goes to Cheyenne
A. E. Torgeson, who for the past four 

years has been the cashier of the First 
National Bank of Bayard, Neb., has re
signed his position, and entered busi
ness in Cheyenne, Wyo.

Fremont State Bank
At the annual directors and stock

holders meeting of the Fremont State 
Bank, all the old officers and directors 
were re-elected. Dan V. Stephens is 
president of the institution.

Goes to Laurel
George A. Wright, cashier of the 

Laurel National Bank at Laurel, Neb., 
has resigned his position with that in
stitution. Mr. Wright has been inter
ested in banking for the past six years.

Waldron F. Wright, a brother, is the 
successor to the position of cashier of 
the bank at Laurel. He has accepted a 
position of cashier and managing officer 
of Creighton National Bank, Creighton, 
Neb.

Language, as well as the faculty of 
speech, was the immediate gift of God.— 
Webster.

Our A ssociation W ork
By I. R. Alter

President Nebraska Bankers Association
The most noteworthy achievement of our Association during the past 

year has been the adjustment of the radical differences which have for 
years past existed between our legislature and taxing authorities and the 
banking fraternity. While the Nebraska banks are still taxed higher 
than their competitors in the same field, the efforts of the Association, 
through an able Taxation Committee, bore fruit and we have received an 
appreciable reduction in our taxes. A further effort, however, on the part 
of the Omaha banks will probably result in an additional reduction to 
which we are undoubtedly entitled.

During the past year our Association has gone on record as heartily 
in favor of a campaign through our Agricultural Extension Bureau of the 
University of Nebraska to better educate the banker in the science of 
agriculture and live stock breeding and finishing. Our activity in that 
line has been given considerable space by the press of other states and we 
anticipate a continuance of our efforts during the coming year.

The protective work of our Association has also been crowned with suc
cess and we have succeeded in putting a number of crooks and yeggs 
where they belong.

The past year has also witnessed an appreciable improvement in Ne
braska’s banking situation; failures have been few and another year of 
equal progress and improvement will undoubtedly find us operating under 
normal conditions in our line as purchasers of outside paper rather than 
borrowers.

We anticipate a continuance of our Agricultural Extension efforts that 
the vast agricultural resources of our state—unexcelled by any state in the 
Union and unequalled from the standpoint of diversity by but few—may 
be fully developed.

Assurances of a continued cooperative effort on the part of both na
tional and state bankers can result in nothing but continued improvement 
and by the close of 1926 we will all undoubtedly have forgotten that the 
post-war readjustment witnessed the closing of a number of our banking 
institutions.

Nebraska bankers, too, are more closely analyzing the matter of over
head, etc., and the service charge idea is rapidly gaining momentum, and 
it is the intention of the officers of our Association to continue their ef
forts and influence in that direction and we hope that each succeeding 
month will witness the interest of additional banks in the plan.

Nebraska bankers have long since learned their lesson—bank-wrecking 
competition no longer exists. We are again operating on a profitable 
basis and are mighty optimistic over the future.
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This ban\ provides the facilities and 
personnel for the efficient and satisfactory 
handling o f your account.

N A T IO N A L  BA N K  
• TRUST C O M P A N Y

Established 1856

O M A H A

OMAHA and SOUTH OMAHA

of Nebraska or Iowa B anks 

INVITED

Write Us

Live Stock National Bank
(M em bers o f O m aha Clearing- H ouse A ssn .)

U nion  S tock  Yards, O m aha, Nebraska
O FFIC E R S

R. L. V A N  ZANDT, P resid en t E. C. FIN LA Y , C ashier
ALVIN JOHNSON, V ice P resid en t R. H. K R O EG E R , A sst. C ashier

L. V. PULLIAM , A sst. C ashier

BUSINESSES

4*By virtue o f our location  
we able to secure imme-

our service by telephone or 
telegraph.’"

S to ck  Y ard s  N a tio n a l B ank  o f S o u th  O m ah a
OFFICERS

Ford E. Hovey, President
Jas. B. Owen, Vice President W. L. Pier, Vice President H. C. Miller, Assistant Cashier 
J. S. King, Vice President W. H. Dressier, Cashier C. L. Owen, Assistant Cashier 
F. J. Enerson, Vice President L. K. Moore, Asst, to Pres. T. G-. Boggs, Auditor

U. S. Trust Company
A. L. Reed, who has been president of 

the U. S. Trust Company of Omaha since 
its beginning, was made chairman of the 
board of directors at the annual meet
ing, and Robert P. Morsman, presi
dent of the U. S. National Bank, became 
president of the Trust Company. Mr. 
Morsman had been first vice president of 
the Trust Company.

Mr. Reed will continue actively with 
the Trust Company, serving* in an ad
visory capacity.

H. M. Bushnell was made ranking vice 
president of the Trust Company. Linn 
Campbell and Hugh Cutler continue as 
vice presidents.

Directors for both the bank and Trust 
Company were re-elected, the same board 
serving both institutions, with Milton T. 
Barlow acting as chairman of the board 
for the bank. The other directors a re : 
W. B. T. Belt, Edward L. Burke, Samuel 
S. Caldwell, E. A. Duff, George H. Kelly, 
Charles W. Lyman, R. P. Morsman, Cas
per Y. Offutt, A. L. Reed, William A. 
Smith, W. Farnam Smith.

Packers National
Richard W. Coad was added to the 

board of directors of the Packers Na
tional Bank of Omaha, and Fred J. Mc
Cauley was made assistant cashier, at the 
annual meeting of the directors.

Resigns as Cashier
J. J. McCrory of the Dawson Savings 

Bank, Dawson, Nebraska, has recently 
resigned the cashiership of that institu
tion. He is succeeded by R. S. Witter. 
M. T. Finley was elected assistant cash
ier.

Director of Omaha National
The Omaha National Bank at Omaha, 

Nebraska, announces as one of its new 
directors, Isaac W. Carpenter, Jr. Mr. 
Carpenter was elected to succeed his 
father, who died recently, and who was 
the oldest director of the bank in years 
of service.

Mr. Carpenter, Jr., was born and raised 
in Omaha, graduated from Dartmouth 
College and later attended the Harvard 
business school. He is also actively in
terested in the affairs of the Carpenter 
Paper Company.

Is New Cashier
A. A. Nelson, formerly assistant cash

ier, was elected cashier of the State Bank 
of Omaha, at the annual meeting. The 
surplus of the bank was increased to 
$150,000 by adding $20,000 to the sur
plus account. Other officers were re
elected.

It is by speech that many of our best 
gains are made. A large part of the good 
we receive comes to us in conversation.— 
Gladden.
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First Wisconsin National Bank
M ilw aukee

Condensed Statement of Condition as of December 3 T  I 9 2 5

RESOURCES LIABILITIES
Loans and Discounts $ 70,156,340.67 Capital Stock _ $ 6,000,000.00
U. S. Government Securities-- 9,298,816.59 Surplus 4,000,000.00
Investment Securities 6,197,047.16 Undivided Profits 876,634.76
Stock in Federal Reserve Reserve Accounts 521,534.66

Bank 300,000.00 Unearned Discount 333,471.21
Banking House 3,400,000.00 Circulation _ 1,667,400.00
Real Estate 77,333.79 Acceptances Executed for
Customers’ Liability Account Customers 140,087.19

Acceptances _ 140,087.19 Foreign Bills of Exchange
Interest Earned 282,732.18 Sold 242,791.21
Cash and Due from Banks and Rediscounts with Federal Re-

U. S. Treasurer 23,954,681.66 serve Bank 3,770,000.00
Deposits 96,255,120.21

$113,807,039.24 $113,807,039.24

Over tw o-thirds of the banks of W isconsin
are correspondents of the First W isconsin

Statement of December 31, 1926
RESOURCES LIABILITIES

Loans and D iscounts------------
O v e r d r a fts_________________
U. S. Bonds to Secure Circu

lation  ___________________
U. S. G overnm ent, M unici

pal and Corporation Bonds
B anking H ouse_____________
Custom ers L iability U nder

Letters of C redit--------------
Interest Earned but Not Col

lected  ___________________
Cash on H and and Due from  

F ederal R eserve B a n k  
and O ther Correspondent
Banks ___________________

Due from  U. S. T reasury-------

$18 ,097 ,682 .87
4 ,721 .26

Capital Stock
Surplus and U ndivided Prof-

$ 1 ,000 ,000 .00

i t s _______________________ 1,108,810.31
1 ,000 ,000 .00 C ircu la tio n ------------------------- 996 ,500 .00

1 ,479 ,808 .26
1 ,000 ,000 .00

Due F ederal R eserve Bank__ 668 ,500 .00
Custom ers Letters of C redit- 75 ,763 .33
D e p o s i t s ----------------------------- 27 ,443 ,492 .25

69 ,563 .33

61,317 .45

9 ,529 ,972 .72
50 ,000 .00

$31 ,293 ,065 .89 $31 ,293 ,065 .89

The Omaha National Bank
WALTER W. HEAD, President
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Becomes State Bank
The First National Bank of Green

wood, Neb., through its application to 
the Nebraska department of trade and 
commerce for a state hank charter, has 
recently been converted into a state bank 
and is now known as the Greenwood 
State Bank. There has been no change 
in the officers or stockholders.

The bank was originally organized in 
1883. Officers of the institution are H. 
K. Frantz, president; J. C. Deuser, Jr., 
vice president, and P. L. Hall, cashier.

Doubles Capital Stock
The First National Bank of Alliance, 

Neb., on January 5, 1926, received au
thority from the comptroller of the cur-

Industrial Acceptance
>oration

New York
Capital & Surplus Over $7,000,000

?
COLLATERAL TRUST GOLD NOTES

(The National City Bank o f N. Y., Trustee)

The Notes o f this Corporation are regarded by a nation-wide 
banking clientele as appropriate and attractive investment 
for short term funds. They may be obtained under customary 
option in varying maturities between 2 and 12 months. Com
plete information available on request to any o f our offices.

Commercial Paper Offices
CHICAGO NEW YORK SAN FRANCISCO

105 So. La Salle Street 100 East 42nd Street 225 Bush Street

Financing exclusively dealers o f

THE STUDEBAKER CORPORATION  
OF AMERICA

0¡lt ¡ÜÜ
M Mi * 1 i

A Complete Banking Service
The Midland Bank offers exceptional facilities for the transaction 
of banking business of every description. Together with its 
affiliations it operates 2,250  branches in Great Britain and 
Northern Ireland, and has agents and correspondents in all parts 
o f the world. The Bank has offices in the Atlantic Liners 
Aquitania, Berengaria and Mauretania, and a foreign branch office 
at 19 6  Piccadilly, London, specially equipped for the use and 

convenience of visitors in London.

M I D L A N D  B A N K
L I M I T E D

H E A D  O F F I C E :  5 T H R E A D N E E D L E  S T R E E T ,  L O N D O N ,  E .C .  2 
Affiliated B anks: Belfast Banking Co. Ltd., Northern Ireland; T he  
Clydesdale Bank Ltd., and North of Scotland Bank Ltd., Scotland.

rency to increase their capital from $50,- 
000 to $100,000, which was immediately 
placed in effect.

This bank has enjoyed a very fine 
growth having doubled their business 
within three years until today they have 
deposits in excess of $1,650,000, giving 
them the largest bank in northwestern 
Nebraska.

They have recently installed new fix
tures and enlarged their banking quar
ters to take care of the increasing busi
ness.

Officers of the bank are Walter Abegg, 
president; Eugene E. Ford, vice presi
dent; Frank Abegg, cashier; W. B. Mi
nor, assistant cashier, and H. D. Shal- 
lenberger, assistant cashier.

P e a r s o n
H o t e l
O n  the near N orth  Side

CHICAGO

T HE pleasure of your Chicago 
visit will be heightened if 
The Pearson is selected as 

your stopping place. It is located 
just outside of the business, the
atrical and shopping district, yet 
within pleasant walking distance; 
its moderate rates, unexcelled 
equipment and service, notably 
good and reasonably priced food, 
all make it a perfect base for 
opera, concert, theatre and shop
ping expeditions. A 300-car fire
proof garage is close by.

S E N D  T O D A Y  F O R  
IL L U S T R A T E D  F O L D E R

T he  P e a rs o n  is a  b lock  e a s t  of 
th e  in te r s e c tio n  o f P e a rs o n  
S tr e e t  a n d  N o r th  M ich ig an  
B o u le v a rd . R a te s  f o r  one p e rso n  
a r e  f ro m  $3.50 to  $5.00 a  d a y ;  
f o r  tw o  $5.00 to  $ 7 .0 0 ; tw o - 
room  s u ite s  $10.00 to  $14.00. 
E v e ry  room  a n d  s u ite  w ith  
p r iv a te  b a th .

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



February, 1926 T H E  N O R T H W E S T E R N  B A N K E R 75

J. J. MALONEY  
P resid en t

M in n e s o t a  
B ank N  ews

Officers Minnesota Bankers 
Association

P r e s id e n t .....................J. J. M alon ey
H eron L ak e

V ice P r e s id e n t . . .R . E. M acgregor  
M in n eap olis

T r e a su r e r ......................J. K . M artin
L itt le  P a lls

S e c r e ta r y .......................p . p . F e llo w s
St. P aul P. P. FELL O W S  

S ecreta ry

Business Good in Northwest
With the farmers of the Northwest al

ready having cashed in the bulk of their 
1925 wheat crop, at comparatively high 
prices, the purchasing power of that sec
tion of the country has been increased 
many millions of dollars during the past 
two or three months. With the passing 
of 1925, the Northwest has closed one of 
the most fruitful years it has known for 
some time.

Figures recently compiled by the Great 
Northern and Northern Pacific railroads, 
show a total wheat crop of 105,000,000 
bushels raised throughout their territory, 
and of this amount, about 80,000,000 have 
already been shipped to market. The sur
vey shows about 17,000,000 bushels of 
wheat in storage in country elevators, 
and around 6,000,000 bushels left on 
farms, a great deal of which will prob
ably be used for seed.

From the wheat already sold, the farm
ers of the Northwest have realized ap
proximately $150,000,000. That this in
flux of wealth is having its effect is shown 
in the increased activity in all lines of 
business and an even brisker movement 
is expected.

As a natural result also, bank deposits 
throughout that section of the country 
are showing a decided gain, both in the 
city and country districts. It is expected 
that by March first, a new high record 
will have been established for bank 
deposits.

What the Presidents of the Leading
Banks of Minneapolis Say About 

Business Conditions
E. W. Decker, President Northwestern 

National Bank—The district as a whole is 
much better off than it has been for five 
or six years ; agricultural products prices 
are more nearly in line with all com
modity prices than they have been since 
the slump in 1920.

F. A. Chamberlain, President First Na
tional Bank—There is every reason to 
be optimistic about 1926 possibilities. 
Everyone ’s prosperity depends on that of 
the farmer, and I feel confident that con
ditions will be right.

Charles B. Mills, President Midland 
National Bank and Trust Company—One 
of the most important single develop
ments in the year 1925 is the sensible and 
constructive attitude of the people in as
sisting to restore the United States to a 
safe and sane business level.

W. A. Durst, President Minnesota Loan 
& Trust Company.—The year 1925 has 
been, generally speaking, a very success
ful one in the entire northwest, with the 
outlook for the coming year to be one of 
a steady improvement, as the farmers 
have greatly reduced their indebtedness, 
both mortgage and notes, and are again 
able to purchase necessities, and luxuries, 
that they have been obliged to deny them
selves for several years.

Holds Annual Election
At the meeting of the Board of Direc

tors of the Midland National Bank and 
Trust Company of Minneapolis, the fol
lowing officers were elected: Charles B. 
Mills, president; Edgar L. Mattson, vice 
president and trust officer; W. R. Mur
ray, vice president; Victor E. Hanson, 
vice president; A. J. Herrington, vice 
president and credit manager; Trygve 
Oas, vice president and assistant trust 
officer; Andreas Ueland, counsel; Elmer
V. Bloomquist, secretary and assistant 
trust officer; Cecil L. Keith, cashier; 
Harry D. Davis, assistant cashier; J. K. 
Cornelysen, assistant cashier; L. L. D. 
Stark, assistant trust officer; F. W. Con
rad, assistant cashier; Lawrence O. Olson, 
assistant cashier; Arnulf Ueland, assist
ant cashier and assistant credit manager; 
Frank Peterson, auditor.

The following were in the nature of 
promotions in the staff: Victor E. Han
son was advanced from assistant cashier 
to vice president; A. J. Herrington from 
credit manager to vice president and 
credit manager ; Trygve Oas from cashier 
and assistant trust officer to vice presi
dent and assistant trust officer; Cecil L. 
Keith from assistant cashier to cashier; 
F. W. Conrad to assistant cashier; 
Lawrence O. Olson to assistant cashier; 
Arnulf Ueland to assistant cashier and 
assistant credit manager ; Frank Peterson 
to auditor.

The bank has made very satisfactory 
progress during the past year in growth 
of deposits and in earnings.

Northwestern National Promotions
At stockholders’ and directors’ annual 

meetings of the Northwestern National 
Bank of Minneapolis, the new directors 
were chosen, and four members of the 
staff were promoted.

Robert F. Pack, vice president and gen
eral manager of the Northern States 
Power Company, affiliated with H. M. 
Byllesby Company, and S. A. Stellwagen, 
manager of the Twin City branch of the 
Ford Motor Company, were elected new 
directors.

These changes were made in personnel 
of the staff, at the directors’ meeting:

Scott H. Plummer, cashier, elected vice 
president; J. Cameron Thomson, assist
ant cashier, elected vice president ; Hunt
ington P. Newcomb, assistant cashier, 
elected cashier, and William N. Johnson, 
traveling representative for the bank, 
elected assistant cashier.

Mr. Plummer in March, 1898, took his 
first position with the Northwestern Na
tional Bank. He was appointed assist
ant cashier in 1912, and cashier in De
cember, 1917.

Mr. Thomson has been with the North
western National Bank since 1907. He 
was vice president of the American In
stitute of Bankers in 1917 and 1918 and 
served as president of that institution 
the following year. In May, 1925, he was 
made a member of the board of the Min
nesota Cooperative Creameries Associa
tion through appointment of the Minne
sota department of agriculture.

Mr. Newcomb became affiliated with the 
Northwestern National Bank in 1900 and 
was appointed assistant cashier in Janu
ary, 1911.

Mr. Johnson took a position with the 
Northwestern National Bank in 1912 and 
has been employed in the grain draft de
partment, collection department, discount 
department and country bank depart
ment. In the latter division he recently 
has been a traveling representative.

Luverne Banker Dies
Fred Burley, prominent banker and 

business man of Luverne, Minnesota, 
died recently at his home at the age of 
fifty-one years. Mr. Burley was cashier 
of the National Bank, which he organized 
in 1907, and was also secretary of the 
Rock County Agricultural Club.

“ Why Minneapolis?”
The financial statement of the North- 

Avestern National Bank, affiliated with the 
Minnesota Loan and Trust Company, has 
just been published in the form of an 
attractive booklet, entitled, “Why Minne
apolis?” In addition to the usual finan
cial statements, the bank has made a de
parture from the ordinary custom, and
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in the front of the book are listed seven 
reasons why Minneapolis is the proper 
place to locate and establish a business. 
One reason given is that total bank de
posits have increased in Minneapolis from 
$183,000,000 in 1918, to $318,000,000 in 
1925.

Merger at Ellsworth
A merger of much interest in Ells

worth, Minnesota, is that of the First Na

tional Bank and the Ellsworth State 
Bank. The combined institutions will 
continue business under the name of the 
Ellsw’orth State Bank.

The deposits now total $550,000. The 
Ellsworth State retains the same officers 
and directors, with the exception of L. N. 
Riley, who was assistant cashier of the 
First National, and comes to the Ells
worth State in the same capacity.

The Ellsworth State Bank has never

missed a dividend since its organization 
thirty-three years ago.

Presents New Tariff Plan
C. Remold Noyes, president of Noyes 

Brothers & Cutler, Inc., wholesale drug
gists of St. Paul, has come into the lime
light recently by issuing a memorandum 
on, ‘ ‘ The Tariff-Export Bounty-Excise 
Tax Plan, for Agricultural Protection,” 
in which is set forth Mr. Noyes’ plan for 
the relief of the farmer as regards prices 
received for his product. Mr. Noyes pre
sents his memorandum in a very convinc
ing manner, and his suggestions are 
worthy of recognition.

Passes $50,000,000 Mark
The Farmers & Mechanics Savings 

Bank, of Minneapolis, has passed the fifty 
million mark in its deposits. This sum 
represents the savings of more than 102,- 
000 depositors, and is remarkable by rea
son of the fact that no account of more 
than $5,000 can be accepted by the bank, 
which is a mutual savings institution do
ing a savings bank business only. No 
commercial or business accounts are in
cluded in the above deposits.

Grain in Deposits
Recent figures from the Minnesota 

State Bank Department show total de
posits in state banks at the close of 1925 
to be $465,000,000. In the twelve months 
period just passed, deposits have made 
an increase of more than $35,000,000; a 
very remarkable rise.

A. J. Yeigel, State Superintendent of 
Banking, says, ‘ ‘ Many of the banks have 
now thoroughly cleaned house of all 
doubtful paper, and should have easy 
sailing in the future. Others are show
ing continued improvement, so that the 
general banking situation in the state as 
a whole is much better than it was at this 
time last year. There is more movement 
in real estate, and as this demand in
creases, banks which still have other real 
estate or slow loans secured by real es
tate, will be able to liquidate these as
sets. ’ ’

Resigns Position
Clinton E. Searle, assistant secretary 

and head bookkeeper for more than 
twenty years for the Farmers & Mechan
ics Savings Bank of Minneapolis, Minne
sota, has resigned his position with that

Glorious Northern Winter Weather
In this north country, bracing, health-giving air develops a sturdy race 

deeply interested in the promotion of better living conditions for all the 
people fortunate enough to live in this favored clime. Many good banks 
are available and your especial attention is directed to this strong old 
national bank.

T H E  F IR S T  N A T IO N A L  B A N K , D ulu th , M inn.
Capital $2,000,000.00 Surplus and Profits $2,250,000.00

1810 1926

A  D istinctive Service for Your 
N ew  York Business

TH E
M e c h a n ic s  &  M e t a l s

NATIONAL BANK
O F  T H E  C IT Y  O F  N E W  Y O R K

Deposits, Dec. 31,1925, $332,000,000

G. W. McGARRAH 
Chairman of the Board

JOHN McHUGH 
President
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institution to become associated with the 
Stout Air Services, Inc., Detroit.

Mr. Searle is succeeded by W. A. Kra
mer, who has also been with the bank for 
a number of years.

File Application
An application for charter lias been 

filed for a new bank in Kandiyohi, Minne
sota, to be known as the Home State 
Bank. The three men behind the new' 
institution are Levi Lund, C. J. Nelson 
and Harry L. Holm.

MINNESOTA ITEMS
Sheriffs’ Meeting

At the annual meeting of the sheriffs 
of the different counties in Minnesota, 
held in Minneapolis last month, Mr. F. P. 
Fellows, secretary of the State Bankers 
Association, was one of the principal 
speakers. The visitors wTere the guests 
of the bankers association at a banquet 
during the convention.

Headquarters for Northwest
As an emphasis of the fact that Min

neapolis is the headquarters for the north
west farm community, and that farm 
progress and prosperity is accurately re
flected by its development, the bank de
posits of Minneapolis institutions in
creased in 1925 by $6,000,000 over the 
total of 1924. According to Twin-City 
bankers, this increase indicates that the 
farmers had a good crop, and received a 
good price for it.

A comparison of deposits for 1925 and 
1924 reads as follows :

Dec. 31 1925
First National.............  $91,041,286
Northwestern National 78,552,571
Midland National........  20,049,368
Metropolitan National 11,333,490
Mercantile State........... 1,849,309
Marquette National.............................
Marquette National.... 1,373,421 
Transportation

Brotherhoods ...........
Farmers and Mechan

ics Bank.................... 49,331,723
Minneapolis Savings

and Loan ..................
Hennepin County Sav

ings ........................... 10,512,836
Minnesota Loan and

Trust ..........     15,639,555
Minneapolis Trust......  13,146,139
Marquette Trust........... 1,965,995
Fourth Northwestern

State ........................
Minnehaha State........
Second Northwestern

State ............................  1,235,943
Bloomington - Lake

1,987,472

6,188,595

3,749,623
894,219

Dec. 31, 1924 
$96,278,982 

81,645,071 
20,647,868 

8,628,988 
2,060,775 
1,920,826 
1,114,435

1,754,697
45,847,414

5,462,383
10,239,042

12,299,646
10,077,090

1,742,936

State ........................  1,491,614
Union S ta te .................. 1,912,593
Merchants and Mfrs.

State ............   1,393,554
Central State...............  1,631,104
Gateway State ........... 947,161
Camden Park State.... 974,434
Liberty State...... ......... 520,806
Millers and Traders.... 766,106
University State..........  632,966
East Hennepin State.. 849,442
Lake Street State......  894,988
Continental ...........................................
Nokomis State............. 376,892
North Commercial___ 519,171
Calhoun State...............  411,328
American S ta te ........... 428,929
Penn Avenue State.... 416,369
Twenty-sixth Street.... 330.116
Fidelity State...............  326,588
Chicago-Lake State.... 358,503
Produce State...............  753,273
S e o u ritv  State... ........... 446,013
Sixth Avenue State.... 156,665
Harriet S ta te ...............  209,216

1,837,852
1,458,248
1,471,228

856.804 
965,652 
499,136 
718,942 
612 343 
782,617 
742,733 
466,488 
339,904 
475,189 
312,794 
377,181 
314,841 
317,920 
338,132 
275,150 
709,142 
447,513 
131,498
178.805

Appointed Manager
H. Lee Post, formerly assistant cashier 

of the Northwestern National Bank, Min
neapolis, has been appointed manager 
of the Lake Street branch.

Mr. Post entered the services of the 
Northwestern National in 1908, and has 
been an officer of the bank for several 
years, for a part of the time being travel
ing representative of the bank in the 
northwestern states.

Expands Headquarters
With an increased business of more 

than 10 per cent during 1925, over the 
previous year, the Northwestern National

Bank of Minneapolis has been forced to 
expand its banking quarters, and is now 
occupying as additional office space, half 
of the fifth floor of the Northwestern 
Bank building.

Total business of this bank last year 
amounted to $5,500,000,000.

Becomes Director
Arthur H. Rand, president of the Min

neapolis Gas Light Company, has become 
a director of the Northwestern National 
Bank in that city. He succeeds Alonzo 
T. Rand, who died last fall. The North
western National recently ordered its 
170th consecutive dividend, and with the

T H E  N A T IO N A L  PARK BANK
of NEW YORK

Established 1856
214 B roadway

Uptown Offices
P ark Avenue and 46th Street 

Seventh Avenue and 32nd Street

D IR E C T O R S

Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Vietor 
John G. Milburn

Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Buad 
John H. Fulton 
Frank L. Polk

William Vincent Astor Clarence Dillion

Banking in all its branches

Commercial and Travelers’ Credit issued; 
Correspondents in all principal Cities in 
the W orld. Foreign Exchange bought and 
sold. Corporate and Personal Trusts; 
Safekeeping o f Securities; Collection of 
Income. Investm ent Service for Custom
ers. Safes in our Safe-Deposit Vaults at 
moderate rental.

C apital, Surplus and U ndivided Profits, $33,700,000

Totals $325,599,426 $319,441,184
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final quarterly payment of 3 per cent, a 
total of 12 per cent was paid to stock
holders during 1925.

Building Permits
Nine thousand nine hundred and thirty- 

five building permits were issued for the 
city of Minneapolis during the year 1925 
at a cost of nearly $30,000,000, an in
crease of about $6,000,000 over 1924.

$7,000,000 Betterments
A $7,000,000 improvement program for 

the “ Soo Line” has been announced by 
President C. T. Jaffray for the coming 
year. I t  will be the largest construction 
and replacement plan ever undertaken 
by the company. Nearly a million dol
lars will be spent in replacing new 
bridges over the entire line. Mr. Jaffray

was formerly president of the First Na
tional Bank, Minneapolis.

Announce A. B. A. Committees
Bankers of the central northwest whose 

names appear on the various committees 
recently announced by the American 
Bankers Association, are as follows:

E. J. Weiser, president of the First Na
tional Bank of Fargo, N. D., is on both 
the executive and the relations with Fed
eral Reserve System committees of the 
National Bank Division.

In the Savings Bank Division, Thomas 
F. Wallace, treasurer of the Farmers & 
Mechanics Savings Bank of Minneapolis, 
and Ray Nyemaster, vice president of the 
American & Commercial Savings Bank, 
Davenport, Iowa, are on the executive 
committee. The State Legislation com

mittee includes E. F. Hanson, treasurer of 
the Beloit Savings Bank, Beloit, Wis., and 
R. J. Campbell, vice president Fidelity 
National Bank & Trust Company, Kan
sas City.

Ray Nyemaster and John S. Broeksmit, 
vice president Harris Trust & Savings 
Bank, Chicago, are on the savings com
mittee, and Louis Betz, treasurer of the 
State Savings Bank of St. Paul, Minn., 
is a member of the committee on real es
tate mortgages.

Grant McPherrin, president of the Cen
tral State Bank, Des Moines, is president 
of the State Bank Division, and is also 
on the executive committee, together with 
Dan V. Stephens, president of the Fre
mont State Bank, Fremont, Neb.

M. Plin Beebe, president of the Bank of 
Ipswich, Ipswich, S. D., is a member of 
the Federal Legislative committee, and L. 
A. Andrew, president of the Citizens Sav
ings Bank, Ottumwa, Iowa, and also State 
Banking Superintendent for that state, is 
on the committee on Federal Reserve Sys
tem.

On the Orderly Marketing committee 
appear the names of George H. Gutru, 
president Newman Grove State Bank, 
Newman Grove, Neb.; Henry M. Carpen
ter, president Monticello State Bank, Mon- 
ticello, Iowa, and Dan Y. Stephens of Fre
mont, Neb.

Lucius Teter, president of the Chicago 
Trust Company, is on the Executive Com
mittee of the Trust Company Division.

In the Clearing House Section, H. G. 
P. Deans, vice president of the Illinois 
Merchants Trust Company, Chicago, and 
E. W. Decker, president of the North
western National Bank, Minneapolis, are 
both members of the committee on Accept
ances. In this same division, W. J. 
Regan, examiner, St. Paul Clearing 
House at St. Paul, Minn., was appointed 
on the Examiners Conference Committee.

Bank Dividends
The four leading National Banks of 

Minneapolis, the First, Northwestern, 
Midland and Metropolitan, paid $482,500 
in annual dividends to their stockholders 
on January 1st.

M i d l a n d  
N a t i o n a l  B a n k

and

T r u s t  C o m p a n y

t

Resources $22,000,000.00

1

MINNEAPOLIS

Where the Bell Flag Flies
T HE fam iliar blue and  w hite flag o f the 

Bell System flies over th e  buildings w hich 
house a vast equipm ent and thousands of 
m en and  w om en w ho are co-operating to  
give a na tional te lephone service.

It symbolizes the  ideals and  spirit o f service of 
the  System’s employees. It represents millions 
o f miles of wire, m illions o f poles, hundreds 
of buildings, vast quantities o f  apparatus and 
equipm ent and  o th e r property  th a t today 
has a book  cost o f over $2,400,000,000.

T he ideals and  m aterial assets beh ind  this 
flag —  a nation-w ide p lan t for a nation-w ide 
service —  underlie  Bell System securities.

T h e  stock o f  the A. T. &  T . , parent com pany o f 
the Bell System , can he bought in  the open m arket 
to yield a  good return. W rite  for inform ation.

FI I. TELEPHONE 
SECURITIES CO. he.

D.F. H ouston, President 
195 Broadway NEW YORK

“ T h e  People’s 
M essenger”
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E D  P I E R C E  
P r e s id e n t

North Dakota 
B a n k  News
Officers North Dakota Bankers 

Association
President...................................... Ed Pierce

Sheldon
Vice P resident and Chairman Execu

tive Council....................H. T. Graves
Jamestown

Treasurer............................. J . E. Davis
Goodrich

Secretary...................... W. C. Macfadden
Fargo

W . C. M A C F A D D E N  
S e c r e ta r y

A Few Facts About North Dakota
N o r t h  Da k o t a , with its 40 mil

lion acres of tillable soil, its live
stock and dairy industries, has 

been so busy the past few years in real, 
hard work that it has not taken the time 
to do any “ boosting”  or boasting of its 
wonderful resources.

Governor Sorlie, thinking the time had 
come when some boosting would not be 
amiss, a short time ago broadcast a talk 
from WCCO, wherein he gave a number 
of pertinent facts about North Dakota.

The following are a few of the more 
important.

“ No other state can produce so great 
and valuable crops as ours with as little 
effort. ’ ’

“ North Dakota produces all her crops 
with the season’s rainfall, without irriga
tion, inoculation of soil, or a single ounce 
of fertilizer.”

“ Without boasting we have the best 
and cheapest land in this or any other 
country. Land of the same productivity 
in the corn belt is placed at $200 per 
acre; the average price here is $41 an 
acre.”

“ Farmers in North Dakota produce an
nually 100 million bushels of the finest 
wheat in the world—a wheat of such 
superior quality and high protein content 
that it is always used by the great mills 
of the country to blend with inferior 
wheat grown in other sections in the 
manufacture of patent flour. ’ ’

‘ ‘ Without our fine hard wheat it would 
be impossible to make a good patent 
flour. ’ ’

“ North Dakota grows one-half the flax 
crop of the entire United States.”

1 ‘ In 1925 North Dakota produced 24 
million bushels of corn of as fine a quality 
as that raised in Iowa.”

“ Our potatoes supply not only eastern 
markets, but southern markets with high 
priced certified seed stock.”

“ Fertility of soil and long hours of 
sunshine combine to produce luxuriant 
growth of alfalfa and clover.”

“ Eastern sections of the state are well

adapted to production of highest grade 
of sugar beets.”

“ The average production of honey per 
colony in this state is, according to the 
U. S. Department of Agriculture, more 
than three times that of the average of 
other states.”

“ Since 1924 there has been an increase 
of 20 per cent in the number of hogs 
and sheep; 5 per cent increase in beef 
cattle; 10 per cent increase in dairy pro
duction.”

“ In the next few years the vast beds 
of lignite will be converted thru elec
tricity into power and heat transmitted 
throughout the state.”

“ I venture to prophesy that before 
many years have passed every farm in 
western North Dakota will have its own 
electric power plant and that great trans
mission lines will furnish electricity for 
heat and power throughout the state at 
low cost. ’ ’

‘ ‘ The field is open for the development 
of briquetting plants in lignite sections, 
proved successful by the school of 
mines.”

“ Clay beds have the same elements in 
their natural state as are found in arti
ficially prepared clays used by the great 
potteries for making fine china.”

“ Snow storms in North Dakota are 
the exception and not the rule; cyclones 
and destructive wind storms are almost 
unknown.”

“ During its growing season from May 
to August, North Dakota adds to its cal
endar 13 days of seven hours each more 
than Iowa, Illinois, Indiana and other 
states in that latitude.”

“ There is the great wonderland of 
nature in the extreme western part of 
the state—the Bad Lands, extending 91 
miles in length with an average width of 
14 miles of majestic beauty and great 
scenic interest, an ideal recreation play
ground and one of the greatest natural 
wild game preserves in the country.”

“ We were fortunate in the character 
of the pioneer settlers of the state. They 
were people filled with high purpose,

strong of heart, big and broad of vision, 
firm believers in genuine American ideals, 
who built the state upon the firm foun
dation of law, order, society, home, church 
and school. The citizens of North 
Dakota are an intelligent, progressive, 
noble people who believe in the future of 
our state, and who are building along the 
lines to make a great commonwealth 
wherein will be found those things that 
count for human welfare—freedom, hap
piness and contentment.”

NORTH DAKOTA NEWS
P. J. Edkins is new assistant cashier 

of the Farmers & Merchants State Bank 
of Beach.

—$—
C. S. Dahlager has been elected assist

ant cashier of the Flora State Bank.
—$—

Peter Botten, formerly cashier, has 
been elected vice president of the First 
State Bank of Carson. Oliver Tollefson, 
formerly assistant cashier, succeeds Mr. 
Botten as cashier.

— $—
Walter W. Kramer has been appointed 

assistant cashier of the German State 
Bank of Beulah, succeeding Fred Gentz, 
resigned.

—$—
The First State Bank and Citizens 

State Bank of Lankin have been brought 
together under the management and title 
of the Citizens State Bank. J. H. Vora- 
chek, formerly cashier of the Citizens 
State Bank, has been elected vice presi
dent and O. A. Bygland, formerly assist
ant cashier, has been elected to succeed 
Mr. Vorachek as cashier. Joseph C. 
Machart, formerly assistant cashier of 
the First State Bank, is now assistant 
cashier of the Citizens State Bank.

—$—
Selmer Jerpbak, formerly assistant 

cashier, is now cashier of the Farmers 
State Bank of Columbus. He is suc
ceeded as assistant cashier by R. A. Kind- 
ler.

—$—
T. H. Zorn, formerly cashier of the 

First State Bank of Beulah, is now cash
ier and director of the Farmers Bank of 
Golden Valley, succeeding W. A. Murait. 
F. H. Borchert succeeds H. G. Rostomily 
as president and director and I. W. Zorn 
succeeds C. F. Rostomily as vice presi
dent and director of this institution.

—$—
A. M. Klein has been elected cashier of 

the First State Bank of Beulah, taking 
the place of T. H. Zorn who is now with 
the Farmers Bank of Golden Valley.

—$—
Ellert A. Erfjord has been appointed 

assistant cashier of the State Bank of 
Souris. —$—

Franklin Stowell has been appointed 
assistant cashier of the Enderlin State 
Bank, succeeding A. B. Anderson.
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W. H. Billing is now assistant cashier 
of the Farmers State Bank of Lisbon.

The First State Bank and LinwelFs 
State Bank of Ray have consolidated un
der the title of First State Bank of Ray.

Fargo Banks Change Officials
As a result of the annual meetings held 

by the several banks in Fargo, North 
Dakota, several changes in officials and 
directors have taken place.

In the Northern Trust Company, P. W. 
Clemens was elected president, succeeding 
George H. Hollister. Mr. Hollister still 
retains his directorship in the bank, but 
is discontinuing all active management

in connection with the institution, and 
now resides in Florida.

Frank R. Scott has been promoted to 
the office of Vice President of the Mer
chants National, and E. E. Simonson has 
been made cashier.

In the First National, Walter R. Reed 
succeeds Claude Nugent on the board of 
directors.

The Security National, Dakota Na
tional, Savings & Loan, and the Fargo 
National all reelected the same officer’s 
and directors.

Back in Original Quarters
Following an entire rearrangement of 

its quarters, the Bank of North Dakota, at

Bismarck, is again back in its place on the 
ground floor of the building it occupies. 
The remodeling permits the land loan de
partment to have its offices on the same 
floor as the bank, which is much more de
sirable. Various of the state departments 
will have offices throughout the four-story 
structure.

Clearing House Elects
The Grand Forks Clearing House Asso

ciation, at its recent annual meeting, e’ect- 
ed the following officers : President, E. J. 
Lander; vice president, Walter Nelson; 
treasurer, W. M. Edmunds, and secretary 
and manager, I. A. Berg.

" S w e e n e y  W h n t s  T o  S e e  ”

T hrough the car w indow  of a speeding train this small, attractive 
sign caught my eye—“Sweeney Wants To See You.” A  few miles 

further—another similar sign flashed by—then another—and 
another—until an hour later w hen I had reached m y destination 
this unique appeal was firmly fixed in my mind.

[F ro m  the  d ia ry  o f a  traveler, w r itte n  in  1 9 0 7 ]

W h o  w as Sw eeney?

A sk  th e  o ld  t im e  W e s te rn  ran ch e rs . 
T h e y  w ill te ll  y o u  th a t  S w eeney  w as 
a h a rd w a re  m e rc h a n t—a f r ie n d  w ith  
a h e a r ty  h an d -c la sp  a n d  a n e v e r fa il
in g  h a b i t  o f  e x te n d in g  g e n u in e  ser
v ice to  a ll. H is  m essage w as back ed  
u p  w ith  a  s in c e rity  o f  p u rp o se  th a t  
m a d e  m e n  c o m e  fo r  m iles  a ro u n d  
to  tra d e  w ith  h im .

F rie n d lin e ss  a n d  th e  sp ir it o f  h e lp 
fu ln ess , as ty p ified  in  th is  s tu rd y  p io 
n e e r  re p re se n t th e  h ig h e s t id e a l o f 
A m e ric a n  b u sin ess . H e re  a n d  th e re

y o u  fin d  th e m  n a tu ra l ly  a  p a r t  o f  
th e  c h a ra c te r  o f  a n  in d iv id u a l  o r  a n  
in s t i tu t io n — a n d  b e c a u s e  th e y  a re  
g en u in e , y o u  a p p re c ia te  th e  p le a su re  
th e y  a d d  to  y o u r  b u sin ess  dea lin g s.

I t  is th is  fr ie n d ly  in te re s t  th a t  c h a r 
acterizes D r o v e r s  Se r v ic e —P e r 
so n a l A tte n tio n  fo rm s a p a r t  o f  every  
tra n sa c tio n . A n d  th a t  p rog ressive  
b a n k e r s  o f  th e  L iv e  S to c k  S ta te s  
v a lu e  th e se  q u a litie s , is sh o w n  by  
th e  fac t th a t  a lm o st 1 0 0 0  B a n k s  u se  
th e  DROVERS as th e ir  C h icag o  co r
re sp o n d e n t.

R O V ER S
NATIONAL BANK 
TRUST# 5AVLN G§ BANK

U n i o n  S t o c k  Y a r d s ,  C h i c a g o
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IOWA
SEGTION

Officers Io w a  B ankers 
A ssocia tion

P r e s i d e n t .................... E m il W e b b ie s
B u r lin g t o n

V ic e  P r e s i d e n t .......... C. C. J a c o b s e n
M a p le to n

T r e a s u r e r .....................A. E . H in d o r ff
N e w to n

E M IL  W E B B L E S  
P r e s id e n t

S e c r e t a r y .................... F r a n k  W a r n e r
D e s  M o in es

F R A N K  W A R N E R  
S e c r e ta r y

Advanced to Cashier
At the annual meeting of the Johnson 

County Savings Bank, Iowa City, Iowa, 
George H. Walker, formerly assistant 
cashier, was advanced to the position of 
cashier of the institution. The remainder 
of the officers and directors were re
elected. The bank statement of January 
1st shows assets of nearly four million 
dollars.

Offer Course in Banking
The Educational Committee of the 

Iowa Bankers Association, with the co
operation of the State University at 
Iowa City, has made available to all 
bank employees in the state, a corre-

spondenee course in banking, called the 
Iowa Institute of Banking. The course 
covers a two-year period, and upon com
pletion of the work, the student is issued 
a certificate in banking.

The courses are to be taught by regular 
members of the faculty of the College 
of Commerce, under the direct supervi
sion of the Dean of the College. Each 
year will start out by the student spend
ing a five-day period at the college, in 
which he will receive all the funda
mentals, and through the remainder of 
the year, the course will be carried on by 
correspondence. The total cost per year 
has been estimated at about fifty dollars.

Further information can be secured by

T he Blessings of E conom y
By Grant McPherrin 

President, Central State Bank, Des Moines

AI  THE beginning of the New Year, it occurs to me that this is an oppor
tu n e  time to call the attention of the American people to the declaration 
made long ago by the Father of our Country, in which he said, “ Economy makes 

happy homes and sound nations—instill it deep.”
Have we not wandered far from the practice of this good advice? We are 

informed there is an outstanding indebtedness to the amount of $5,000,000,000 
in merchandise purchased on the installment plan. We all imagine we should 
have luxuries, such as diamonds, radios and automobiles, so long as we can buy 
them on the installment plan. I am not a pessimist, for I believe there are 
greater opportunities in America today than ever before, for the man who has 
brains, character and ambition, but, we should get away from extravagance, 
waste and inefficiency.

It appears to me that in these strenuous days we should forget the eight-hour 
day law. We should do as they did in Germany after the war and be willing 
to work ten or twelve hours if necessary. Of course, with the understanding 
that the pay be in accordance. There are many who are striving hard to make 
both ends meet at the present time, who would gladly give two to four hours 
extra time and thus add to their income.

The problems before us are many, but there are ways of meeting them. 
The formula for success remains today the same as it ever has been, which is 
energy, ambition and aforesight. Recently, in congratulating a young man 
twenty-seven years of age, who lias been advanced to a very responsible posi
tion, I said to him, “ It is a great privilege to live in the present age, and for 
one of your years, the advantages you will have in the next half century are 
simply marvelous.”  There are great prizes in store for us this New Year, 
and for many years following, but we must strive for them—they are not going 
to be handed to us on a silver platter, therefore, let us thank God and take 
courage.

writing to Frank Warner, secretary of 
the Iowa Bankers Association, Des 
Moines.

New Investment Company
The Holstein Investment Company at 

Holstein has been organized with a capi
tal stock of $90,000 and $15,000 surplus, 
the same being owned by the stockholders 
of the Holstein Savings Bank.

Officers are: C. J. Wohlenberg of Hol
stein, president; J. C. Kuchel of Los 
Angeles and Carl C. Wohlenberg, vice 
presidents, and R. P. Wheatley, secretary 
and treasurer.

Erickson to Mapleton Savings
O. C. Erickson, formerly cashier of the 

Arthur Savings Bank, has recently been 
elected assistant cashier of the Mapleton 
Savings Bank and Trust Company, Ma
pleton, Iowa. Mr. Erickson has also been 
named secretary of the Farm Loan De
partment of the same institution.

R. L. Leach Succeeds Father
R. L. Leach, formerly State Superin

tendent of Banking for Iowa, has been 
named as president of the Adel State 
Bank at Adel, Iowa. He takes the place 
made vacant by the death of his father, 
S. M. Leach. The remainder of the offi
cers were reelected.

Lake Crystal Banker Dead
W. P. Marston, eighty-five years old, 

and for fifty-six years president of the 
Farmers & Merchants Bank, now known 
as the American National, of Lake Crys
tal, Minnesota, has died at his home in 
that city. Mr. Marston was born in Can
ada, but has been a resident of Minnesota 
since 1861.

Bank Applies for Charter
Application has been filed for a char

ter by the First National Bank of Fulda, 
Minnesota. The bank is now in the proc
ess of reorganization, and the capital of 
$25,000 and surplus of $25,000 has al
ready been paid in. Officers are: John 
S. Tolverson, president; G. M. Gustafson, 
vice president, and T. P. Downey, cashier.

Changes at Newton Bank
The increase in number of customers 

and growth of new business has made it 
necessary to add to the executive staff of 
the First National Bank of Newton, Iowa, 
the name of Senator A. H. Bergman, who 
becomes president of the institution. W. 
C. Bergman, who was formerly president, 
is now chairman of the board of directors.

L. A. Russell, cashier, was also named 
vice president, and M. G. Addicks, who 
has been assistant cashier for several 
years, was elected to a place on the board 
of directors.

The bank has had an especially good 
business during 1925.
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CAPITAL AND SURPLUS OVER §1,000,000.00

E stablished 1874

Collection and service 
facilities of the kind 
you want, and of the 
kind you have a right 
to expect.

I
O F F I C E R S

CHARLES E. PERKINS, 
Chairman of Board 

E. WEBBLES, President 
L. C. WALLBRIDGE. Vice Pres. 
J. G. WALDSCHMIDT, Vice Pres. 

W. C. KURRT.E, Vice President 
C. T. SIMMONS, Vice President 

R. L. BUNCE, Vice President 
L. M. WILSON, Cashier 

ELMER RAUENBUEHLER, 
Assistant Cashier

L. T. PANTHER, Assistant Cashier 
F. J. NORTON, Assistant Cashier 

RAY HUMPHREY, 
Manager Bond Department 
T. H. WILSON, Auditor

D IR E C T O R S

JOHN BLAUL, President John Blaul’s Sons Co. 
WILLIAM BONGERT, Treasurer Dehner Cigar Co. 

WILLIAM CARSON, President Boise Payette Lumber Co. 
H. W. CHITTENDEN, President Chittenden & Eastman Co. 

N PHI Itf'HIT.L. President Churchill Drug Go 
J. R. COPELAND, President Clinton Copeland Company 

WALTER B. EATON, Vice Pres. Chittenden & Eastman Cot 
" E. GILMAN Secretary Burlington Lumber Co 

HAROLD W. GRUPE, Vice Pres. Lagomarcino-Grupe Co. 
G. G. H1GBEK. President Murray iron Works 
C. S. LEOPOLD. President Leopold Desk Co.

C. H. MOHLAND, Attorney 
ROBERT MOIR, Capitalist 

C. E. PERKINS. Trustee 
E. S. PHELPS, Insurance 

H. S. RAND. President Rand Lumber Co.
RAY REDFERN, Farmer 

HENRY RITTER, Retired 
J. J. SEERLEY. Attorney 

RALPH E. SCHRAMM, J. S. Schramm Co.
E. WEBBLES, President

FI RST™ , ULTI BANK
MEMBER FEDERAL RESERVE SYSTEM BURLINGTON IA.

Bank Merger
The Iowa Trust & Savings Bank has 

bought the banking business of the East 
Side State Bank, Des Moines. Announce
ment was made jointly by A. O. Hauge, 
president of the Iowa Trust & Savings 
Bank, and A. L. Ackerley, president of the 
East Side State Bank.

R. M. Messerschmidt, cashier of the 
East Side State Bank, will become asso
ciated temporarily with the Iowa Trust 
& Savings Bank until the newly acquired 
patrons become familiar with their new 
banking home.

The East Side State will liquidate its 
capital and surrender its charter at once.

The negotiations between the principals 
in the transaction were conducted through 
Ernest R. Gray, president of The Bank
ers’ Exchange, Inc., Des Moines.

Elect New Directors
Two new directors were elected at the 

annual meeting of the stockholders of 
the First National Bank of Davenport, 
Iowa. They are E. J. Bettendorf and 
Henry W. Neuman. One director fills 
the vacancy left by the death of G. S. 
Johnson; the other was elected as an ad
dition to the board, it being decided to 
increase the number of directors by one 
more member.

Advertising Increases Deposits
The First National Bank of Davenport, 

Iowa, during the past year increased its 
deposits $900,000; opened more than 6,- 
000 new accounts and increased its bond 
sales over 42 per cent.

The officers and directors of this bank, 
which incidentally is the first National 
bank in the United States, attributes this 
increase to a well-directed and aggressive 
advertising policy.

Reelected Vice President
Clifford M. Way, cashier of the Home 

Savings Bank, Des Moines, has been re
elected vice president of the East Des 
Moines Club. Mr. Way holds a number 
of civic organization and fraternal of
fices, being treasurer of the Home Lodge 
Protective Club, Antioch Chapter No. 
110 R. A. M., Temple Commandery No. 4, 
and nominated for treasurer of the Des 
Moines Chamber of Commerce,

Accepts Cashiership
L. T. Howes, formerly assistant cashier 

of the Williamsburg Savings Bank, Wil
liamsburg, Iowa, has accepted the posi
tion of cashier of the Liberty Savings 
Bank at Keswick. The Williamsburg 
Savings has added Edward Lewis to the 
staff as bookkeeper.

Resigns at Wyoming
W. E. Schrieber has resigned his posi

tion as cashier of the First National Bank 
of Wyoming, Iowa, and expects to enter 
the insurance field with the Peoria Life
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Company. As he is already secretary for 
Jones county for the Federal Land Bank 
of Omaha, he also plans to handle farm 
loans. Mr. Schrieber will remain with 
the bank until his successor has been 
named.

Romance in McNider Name
Back of the signatures of C. H. Mc

Nider, president of the First National 
Bank of Mason City, Iowa, and Hanford 
MacNider, first assistant secretary of 
war, runs a thread of romance, spun out 
more than a century and reaching to far 
off Scotland.

Thomas Duncan MacNider, grand
father of the Mason City banker, loved 
a lass of lowly birth of whom his par
ents did not approve. So he ran away 
from the ancestral home, situated on the 
rocky shores of the island of Skye, off 
the northwest coast of Scotland, and 
brought his bride to Canada. Disinher
ited, he changed the spelling of his name 
to “ McNider”  and his sons and their 
sons followed his example.

It remained for Hanford MacNider to 
reach back into the past and adopt the 
nomenclature of his stern old forbears 
in bonny Scotland, for his father, C. H., 
leaves out the “ a ”  and says he will not 
change.

Congratulations, “ A1 ”
The following comes to T he  North

western B anker from The Netvton Daily 
News, Newton, Iowa:

“ A. E. Hindorff, cashier of the Jasper 
County Savings Bank is one of the older 
bankers of the city just now, it having 
been just twenty-five years since he en
tered the local bank as a part of its bank
ing force. It was in January, 1901, that 
‘AH forsook the drug business for 
banking and he has been in the latter 
business ever since. He has made a host 
of friends here in Newton who have con
fidence in his ability and his sterling in
tegrity. He has made a splendid record 
not only as a banker but as a Newton 
citizen who has been willing to give of 
his abundant energy for the welfare of 
the city. In these twenty-five years with 
the Jasper County Bank Mr. Hindorff has 
been actively identified with every com
munity enterprise that has been set in 
motion for making Newton bigger and 
better. Here’s hoping his good work 
continues for another twenty-five and 
then another twenty-five with the Jasper 
County Savings Bank.”

First National, Sheldon
The First National of Sheldon, Iowa, 

announces the resignation of F. L. Bar- 
ragar as a director and cashier of this 
bank. He has been an employe and offi
cer for twenty years. He is severing this 
connection upon the advice of physicians 
who tell him that he must give up his 
residence in Iowa and seek a more favor
able climate in the southwest.

Following the resignation of Mr. Bar- 
ragar the board, at annual meeting, 
elected the following board of directors • 
W. M. Smith, chairman, Frank Frisbee, 
Fred Frisbee, Sr., F. E. Frisbee, Wm.

Meiers, and Ü. J. Frey. The officers for 
the year are: F. E. Frisbee, president; 
0. J. Frey, vice president; John Ver- 
steeg, vice president; H. C. Moret, cash
ier, and L. D. Frisbee, assistant cashier.

THE strong, progres
sive service of this 

bank is a vital factor in 
the successful operation 
of m any Des M oines 
businesses.

This same service is al
ways at the command of 
out-of-town banks.

BANKERS TRUST CO.
B A N  K

Cor. 6th and Locust Sts., D es M oines
Capital $1,000,000.00 Surplus $200,000.00

'M E M B E R ' 
-EDERAL RESERVE^ 

5YSTEN

THE STATE CENTRAL SAVINGS BANK
KEOKUK, IOWA

C apital .................................................................................................................-........$ 200,000.00
Surp lus and U ndivided P rofits .................................................... -.................. 329,574.16
D ep osits ........................................................................................................................2,803,196.77

W IL L IA M  L O G A N , P resid en t
L. J. M O N T G O M E R Y , V ice  P resid en t A S A P H  B U C K , V ice  P resid en t

C. J. B O D E , C ash ier A L V IN  K R A F T , A s s is ta n t C ashier
L. J, W O L F , A s s is ta n t C ashier

:: A C C O U N T S O F B A N K S  A N D  B A N K E R S  IN V IT E D  ::
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^ 3 h o s e  W h o  K n o w  U s

Those bankers who know us best, who 
deal with us day after day, have in their 
frequent transactions the opportunity to 
judge of the capability and reliability of 
the Cedar Rapids National. They have 
formed accurate opinions of our experi
enced staff and the quality of our serv
ice. K nowing us as they do, these banks 
have dealt with us for years.

Our record for prompt, accurate han
dling of correspondent accounts is based 
on our many years of service to Iowa 
banks and hankers.

It w ill he a privilege to give to your 
hank the same service rendered to those 
who know us best.

T h i s  B a n k  W a s  N o t  B u i l t  i n  a  D a y ”

T 5 h e

Cedar Rapids National
Bank

Ralph Van Vechten 
Chairman of the Board

Glenn M. Averill 
President

Geo. F. Miller 
Vice-President

-OFFICERS —
Martin Newcomer 

Vice-President 
Chas. C. Kuning 

Cashier 
Peter Bailey-

Assistant Cashier 
Marvin R. Selden 

Assistant Cashier

Geo. W. Swab 
Assistant Cashier

Van Vechten Shaffer 
Assistant Cashier

Bertha M. Wolf 
Assistant Cashier

Elected President
Succeeding Chas. R. Hunt, L. W. Niles 

was chosen as president of the Atlantic 
National Bank, Atlantic, Iowa, at the re
cent annual meeting. Mr. Niles has been 
connected with the Atlantic National for 
about thirty years, working up through 
all the offices until he is now president of 
the institution.

Joins Banking Department
Walter E. Julius has resigned his posi

tion of cashier with the Peoples Savings 
Bank of Avoca, Iowa, and has accepted a 
position with the Iowa State Banking De
partment. Mr. Julius will be a bank ex
aminer for the state. To fill the vacancy 
Childs Emmert has been appointed to the 
position of cashier.

Confined to Hospital
Chas. A. Marsh, president of the First 

National Bank, Waterloo, Iowa, has been 
removed to a hospital in that city where 
an operation will probably be necessary. 
Mr. Marsh has been in an ailing condition 
for several weeks.

Promoted to Cashier
Everett Stock, who has been connected 

with the Mitchell County Savings Bank 
of Osage, Iowa, for a number of years, 
part of that time serving as assistant 
cashier, has recently been promoted to 
the position of cashier. Mr. Stock fills 
the position left vacant by E. C. Chat
man, who has resigned to take up other 
lines of work.

Buys Larger Building
The Citizens National Bank of Grin- 

nell, Iowa, has purchased the building 
formerly occupied by the Merchants Na
tional Bank. The rapid growth of the 
Citizens National has made this change 
necessary as their new location is larger 
and better equipped and will permit fur
ther expansion.

New Bank at Tabor
The First State Bank, Tabor, Iowa, has 

filed articles of incorporation with the 
secretary of state. Capital stock is listed 
at $30,000. Officers are: W. W. Glynn, 
president and A. Mauk, cashier.

Holds Meeting in Davenport
At the annual meeting of the Daven

port, Iowa, Morris Plan Bank, several 
changes were made in the list of officers 
and directors. New directors elected 
were: James H. Craton, C. F. Watson
and Wm. H. Wiese. The bank reports a 
most successful year during 1925, with 
an increase of more than 20 per cent in 
loans over the previous year. E. P. Ad
ler, editor of The Daily Times, was elected 
a vice president.

It is a man’s sincerity and depth of 
vision that makes him a poet.—Carlyle.
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Goes to California
Walter Miller has resigned as assist

ant cashier of the Iowa National Bank of 
Des Moines to accept a position with the 
First National Bank and the Pacific 
Southwest Bank, affiliated institutions, 
of Los Angeles. He left Des Moines early

W A L T E R  H. M IL L E R

in January to take over the duties of his 
new position.

Mr. Miller has been assistant cashier 
of the Iowa National for a little over two 
years. He is the son of President Homer 
Miller of the Iowa National, and was 
prominent in the young men’s department 
of the Des Moines Chamber of Commerce 
and other local business and social or
ganizations.

Change in Cashiership
Frank Souter has succeeded J. M. Bach 

as cashier of the Victor Savings Bank, 
Victor, Iowa, Mr. Bach becoming cashier 
of the Grinnell State Bank, a newly organ
ized institution in Grinnell.

Grinnell now has two banks, the Citizens 
National and the Grinnell State.

Mr. Souter purchased Mr. Bach’s in
terest in the Victor Savings, which is 
capitalized at $50,000, has surplus and 
profits of approximately $40,000 and de
posits of nearly $500,000. Mr. Souter 
was associated for several years with Mr. 
J. R. Busby in the management of the 
Rose Hill Savings Bank, at Rose Hill, 
Iowa.

The negotiations between the principals 
in this transaction were conducted through 
Ernest R. Gray, president of The Bank
ers’ Exchange, Inc., Des Moines.
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M E R C H A N T S
NATIONAL, BANK
C E D A R  R A P I D S ,  I O W A

“Efficient Officers”
4"The M erchants N ational B ank 

of Cedar R apids has been onr 
Cedar R apids correspondent for 
m any years, and our relations w ith 
them  in a business way, also p e r
sonally, have been of the  very best 
at all times. We feel th a t they have 
an efficient corps of officers in giv
ing service to th e ir country  bank 
correspondents.’*

This is the  way the cashier of a 
bank  writes about the service his 
institu tion  has received from  the 
M erchants N ational Bank.

Resources $15,000,000
James E. Hamilton President

P. C. Frick 
Vice President
E. E. Pinney 
Vice President

Edwin H. Furrow 
Vice President
H. N. Boyson 
Vice President
Roy C. Folsom 
Vice President

Mark J. Myers 
Vice Pres. & Cash.
S. E. Coquillette 

Vice President
E. B. Zbanek 

Vice President
L. W. Broulik 

Assistant Cashier
Fred W. Smith 

Assistant Cashier

i

Elected Cashier
At the recent annual meeting of the 

Farmers State Bank of Lake City, Iowa, 
the resignation of C. R. Gossett was ac
cepted and L. W. Sievert was chosen for 
the position of cashier.

Mr. Sievert has been with the Farmers 
State Bank for the past three years as 
assistant cashier. M. B. Flesher, who 
has been connected with the First Na
tional Bank of Farnhamville, has been 
named assistant cashier.

Scott County Banker Dies
Hugo Kuhl, Scott county banker and 

business man, died recently at his home 
in Eldridge, Iowa, at the age of 70 years. 
Mr. Kuhl had been cashier of the Peo
ples Savings Bank at Eldridge since 1910, 
and the present growth and success of that 
institution are due largely to his untiring 
efforts.

The deceased was a member of the 
Woodmen of the World, the Modern 
Brotherhood of America, and the Eldridge 
Turner Society. Mr. Kuhl is survived by 
his wife and four children.

Change Name of Building
Since January 1, 1926, the present 

Lane Building in Davenport, Iowa, is 
known as the Citizens Bank Building. 
The building has been purchased by a 
holding company organized by the Citi
zens Trust & Savings Bank, hence the 
change in name.

Proud Parents
Mr. and Mrs. Herman Staak are the 

proud parents of a daughter born re
cently at the St. Luke’s hospital, Des 
Moines. Mr. Staak is one of the assistant 
cashiers of the Iowa National Bank, Des 
Moines.

City National, Council Bluffs
Robert W. Turner has been elected 

president of the City National Bank in 
Council Bluffs, succeeding his father, T. 
G. Turner, who becomes chairman of 
the board. The son has been connected 
with the bank since his return from the 
world war.

Promoted to Cashier
J. L. Fifer, who began his banking ca

reer in the Washington National Bank 
at Washington, Iowa, and who later be
came assistant cashier of the First Na
tional Bank of Joliet, Illinois, has been 
recently promoted to the position of cash
ier of the Joliet institution. Lots of good 
things start in Io-wa.

For Those Who Travel
The Iowa Loan & Trust Company, Des 

Moines, through its Foreign Department, 
has just issued a very attractive folder 
entitled, “ Great Ships In a Great Serv
ice,”  wherein is listed the sailing and re
turn dates of all the passenger vessels of
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the International Mercantile Marine 
Company, giving the sailing dates from 
the various ports in the United States 
and Canada to any part of the world. In
cluded are special winter and spring 
cruises, regular voyages between New 
York and California, and a weekly serv
ice between New York and Miami.

Paullina Banker Dies
On the morning of December 31, 1925, 

C. F. Meyer, vice president of the First 
National Bank, Paullina, Iowa, passed 
from this life at the age of 77 years. Mr. 
Meyer has been a director of the bank 
since its organization January 1, 1916, and 
its vice president for the past seven years. 
Mr. Meyer was one of the pioneer settlers 
of O’Brien county, having moved his fam
ily here from Illinois in 1880.

Reorganized at Dunlap
The work in connection with the reor

ganization of the Dunlap State Bank un
der the name of the Dunlap Savings Bank 
of Dunlap, Iowa, is being carried on as 
fast as possible and it is thought that the 
bank will soon be ready to open. The ar
ticles of incorporation have been signed, 
the stock all sold and the necessary amour 
of waivers have been signed by the cred
itors of the old bank. The officers of the 
new institution elected to date are M. G. 
Dally, president, and Henry Millard, vice 
president.

Clearing House Election
Gustav Stueben, cashier of the Scott 

County Savings bank, was elected presi
dent of the Davenport, Iowa, Clearing 
House association at the annual election, 
and Louis G. Bein, cashier of the Iowa 
National bank, was elected manager. 
Smith Blackman, cashier of the Union- 
Davenport Trust & Savings bank and re
tiring manager, Avas named vice presi
dent.

Headquarters for the clearing house 
association for the coming year will be 
at the Iowa National hank.

The annual dinner of the association 
was held at the Davenport Chamber of 
Commerce, with 28 bankers present. 
There was no formal program.

Advertises Optimism
The Citizens National Bank, of Hamp

ton, Iowa, in a recent full-page advertise
ment in the TLamytcm Chronicle, says that

H undreds o f bankers said it 
couldn’t be bettered — but 
Reed made it better.
— Send for and see Reed’s “Mass 
color Plan for 1926.

P. M . R  E E D
B a n k e r  A s s o c i a t e s

TKISUNE TOWEB I t t jM  C H IC A G O

c A s s e i s  
Over Six Million Dolldvr

L ook in g  in to  
1 9 2 6

For the splendid patron
age given us, and for the con
fidence that inspired this 
patronage, we are deeply 
gratified. Nineteen TAventy- 
five, with its victories and 
its defeats, will soon be be
hind us.

Nineteen Twenty-six with 
its unlimited possibilities is 
looming up ahead of us.

In extending to you the 
greetings of the season we 
want to pledge our hearty 
cooperation in making 1926 
a year of greater prosperity 
for you than ever before. If 
our service will help you, we 
most heartily offer it for 
your consideration in your 
1926 plans.

Established
1870

D IR E C T O R S  A N D  
O F F I C E R S

ALFRED G. SMITH. 
Chairman

ALFRED C. SMITH, 
President

H. W. SEAMAN. 
Vice President 

Chairman, Clinton Wire 
Cloth Co.

G. L. CURTIS.
Vice President

President, Curtis 
Companies, Inc.

G. W. DULANY, JR.. 
President, Eclipse 

Lumber Co. 
President, Climax 

Engineering Co.
J. PETERSON, 

Treasurer, Daehler Motor 
Co.

M. J. GABRIEL,
President, Gabriel 

Lumber & Fuel Co.
J. O. SHAFF, 

Farmer and Live Stock 
Dealer

B. M. JACOBSEN 
E. J. CURTIS,

Vice President, Curtis 
Bros. & Co.

C. A. ARMSTRONG, 
President, C. F. Curtis 

Co., Inc.
W. R. SMITH, 

General Manager, Clinton 
Corn Syrup Refining Co.

A. P. BRYANT, 
Manager of Operations, 

Clinton Corn Syrup 
Refining Co.

F. H. VAN ALLEN, 
Vice Pres, and Sec’y,J. D. Van Allen & Son, 

Inc.
H. S. TOWLE,

Vice Pres, and Treas.,
Towle & Hypes Co.

O. P. PETTY, Cashier

J. H. NISSEN, 
Assistant Cashier 
H. G. KRAMER. 
Assistant Cashier

City National Bank
CLINTON IOWA
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‘i t  Is Gratifying to Report” 
Says President Coolidge

P resid en t Coolidge says: “ I t  is g ra tify 
ing  to rep o rt th a t  the  progress of in dustry , 
the  enormous increase in  indiv idual produc
t iv i ty  th ro u g h  lab o r-sav in g  devices, an d  the  
high ra te  of wages have all combined to  f u r 
nish our people in general w ith such an  ab u n 
dance no t only of the necessaries b u t o f the 
conveniences of life , th a t  we are  by a  n a tu ra l 
evolution solving our problem s of economical 
and social ju stice . ”

It is also gratifying to the officers of the Iowa 
National Bank to know that their institution’s 
productivity of better service to Iowa banks and 
bankers has increased along with the Nation’s 
business progress.

Those Iowa bankers, who have had their ac
count with the Iowa National for years, know that 
all problems connected with their Davenport busi
ness can be taken care of very ably through the 
Iowa National Bank.
• Others are rapidly coming to the same conclu
sion. Can we serve you?

CHAS. SHULER, President 
FRANK B. YETTER, Vice Pres. 
WM. H. GEHRMANN, Vice Pres. 
LOUIS G. BEIN, Cashier 
HERMAN STAAK, Asst. Cashier

“the fundamentals underlying the finances 
of this county (Franklin) are the best they 
have been in five years, and are moving up 
to make 1926 a happy and prosperous New 
Year.” In a statement of the bank on the 
same page, deposits of $1,292,722.13 are 
shown, with total resources of $1,619,- 
245.31. The Citizens National was estab
lished in 1875, and has never failed to pay 
an annual dividend to its stockholders.

A Fitting Cover
In publishing their recent statement, the 

Stock Yards National Bank, and the Stock 
Yards Trust and Savings Bank, Chicago, 
have incorporated it into an attractive 
booklet. On the cover of the booklet, 
posed before the doors of the bank, is a 
picture of Mali Jongg, the grand cham
pion steer over all breeds at the last In
ternational, and bred at Iowa State Col
lege. The booklet contains, besides the 
statement, a description and explanation 
of the several different departments of 
the bank, and their uses.

Important Bank Merger
A bank merger of importance to the 

community of Monticello and Jones coun
ty, Iowa, is that of the Monticello State 
Bank and the Jones County Trust & 
Savings Bank, the Monticello State hav
ing purchased the latter institution.

Officers will be: Henry M. Carpenter, 
president; F. E. Stimson, vice president, 
and Halsted M. Carpenter, cashier.

Bankers Wife Given Medal
In recognition of the extraordinary 

community service work done by Mrs. 
James F. Toy, wife of James F. Toy, 
president of the Toy National Bank, 
Sioux City, Iowa, the Kiwanis Club of 
that city has presented her with a gold 
medal.

It is the custom of the Iviwanis Club 
to select each year a person in the city 
who has performed the greatest service 
to the community, and to that person pre
sent a gold medal. Mrs. Toy was the 
person chosen as the most representative 
during the year 1925.

Bank Clearings Break Record
Clearings for Des Moines banks during 

1925 broke all previous records, exceed
ing by $4,500,000 the high mark set in 
1923, and topping the 1924 total by $15,- 
000,000. The total clearings for 1925 
were $573,994,149.70.

Deposits in ten Des Moines and two 
Valley Junction state and savings banks 
increased $198,984 in 1925, and cash on 
hand in these same institutions December 
31, 1925, was $7,869,753.

No matter what his rank or position may 
be, the lover of books is the richest and 
happiest of the children of men.—Lang
ford.
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Irving  Bank-
COLUMBTA

T rust Company
NEW YORK

Statement of Condition, December 31, 1925

R esources

Cash in Vault and with Federal 
Reserve B a n k ......................... 1 4 1 ,6 3 8 ,4 3 8 .6 4

Exchanges for Clearing House and 
due from other Banks 

Call Loans, Commercial Paper and
8 8 , 1 0 6 ,7 5 4 .6 4

Loans eligible for Re-discount 
with Federal Reserve Bank 8 9 ,8 4 2 , 1 9 6 .3 5

United States Obligations 2 2 ,2 7 2 ,5 5 6 .3 1

Short Term Securities
Loans due on demand and within

3 0 ,5 3 6 ,6 2 4 .3 °

3 0  days ..................................... 5 0 ,8 7 4 ,5 8 5 .2 9

Loans due 3 0  to 9 0  days . SL3SL073-38

Loans due 9 0  to 1 8 0  days 44,84 7,o i3.28
Loans due after 1 8 0  days . 3.38 S.370-54

Customers’ Liability for Accept
ances (anticipated $1 ,2 0 9 ,8 0 5 .8 5 ) 

New York City Mortgages and
2 2 , 1 0 7 ,8 1 2 .2 9

Other Investments . . . . 8,509.443-17
Bank B u i l d i n g s ......................... 700,172.75

?454,i72 ,0 4 0 .9 4

L ia bilities

D e p o s i t s ..................................... $3 5 6 ,0 2 6 ,0 6 8 .9 7

Official C h e ck s............................... 4 0 ,7 1 1 ,3 0 2 .4 0

Acceptances (including Accept-
ances to Create Dollar Ex
change) .....................................

Discount Collected but not
Earned ..................................... 9 3 8 ,4 7 8 .7 9

Reserve for Taxes, Interest, etc. . 1>S27y5tS-93
Dividend payable January 2 , 1 9 2 6 6 1 2 ,5 0 0 .0 0

Capital S t o c k ............................... 1 7 ,5 0 0 ,«'0 0 .0 0

Surplus and Undivided Profits 1 3 ,5 3 8 ,5 5 6 -7 !

$4 5 4 , 1 7 2 ,0 4 0 .9 4

Singleness of Purpose
O ur en tire  bu ild ing  in  the very heart of 

Chicago’s financial d istric t is given to hous
ing every departm en t and facility  know n to 
m odern banking. I t  typifies the singleness 
of purpose w hich characterizes th is bank  in 
all its dealings w ith correspondents and cus
tomers.

We are  equ ipped  to give the business of 
out-of-town banks the type of ind iv idual a t
tention it should have.

T H E  N O R T H E R N  
TRUST CO M PA N Y

Capital, Surplus and Undivided Profits 
Over $7,500,000,00

Corner La Salle and M onroe Streets

C H I C A G O
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i h muy

At your service
in Eastern Iowa

a n d

W estern Illinois

PEOPLES 
TRUST & 
SAVINGS 
B A N K

P e o p l e s T u s f & S a v i n j j s B a i i l

C L IN T O N , IO W A .
R e m e m b e r  i t  t h i s  w a y - “P E O P L E S  T R U S T

Salary Continuance Policy
Pays fifty dollars, one h u nd red  dollars, 
one hundred fifty dollars, or two hun
dred dollars a  m onth (first paym ent im
m edia te ly  upon rece ip t of proofs of the  
d ea th  of the  insured) and  continues th e  
paym en t of like am ount fo r s ta ted  
periods of from  six m onths up to tw enty 
years.
Ask us more about it.

O M A H A  L I F E
INSURANCE COMPANY

O M A H A  N E B R A SK A

H O L S T E I N  S A V IN G S  B A N K
Capital $90,000.00 Surplus and Profits $70,000.00

This bank invites correspondence from banks and bankers. You’ll find a 
warm, courteous atmosphere in all of your transactions with this insti
tution.

CHAS. J. WOHLENBERG, President

H O L S T E IN , IO W A

K E E P  Y O U R  O F F IC E R S
in closer touch with your savings and checking accounts by the use of our expert mailing service. 

Our specialty: Duplicating Letters, Addressing, Matching, Folding and Mailing.
DES MOINES DUPLICATING CO.

917-919 WEST GRAND AVE. DES MOINES, IOWA

O V E R  30 Y E A R S  O F  S E R V IC E
The Northwestern Banker

OFFICERS
E. M. SEARLE, Jr.

President
H. E. WORRELL 

Sec.-Treas.

*

F irst Wisconsin Election
George B. Luhman, trust officer, was 

elected vice president of the First Wis
consin Trust Company to succeed Clyde 
H. Fuller, who is now associated with the 
O’Neil Oil and Paint Company, at the 
annual meeting of the board of directors 
January 14, 1926. J. W. Campbell and 
Oliver O. Barth were named assistant 
secretaries.

R. E. Wright was elected assistant vice 
president at the First Wisconsin Na
tional Bank. All other officers and di-

GEORG E B. L U H M A N

rectors of the First Wisconsin National 
Bank, First Wisconsin Trust Company 
and the First Wisconsin Company were 
re-elected.

The capital stock of the Trust Com
pany was increased from $800,000 to 
$1,000,000 by transferring $200,000 from 
Ihe surplus. Capital stock and surplus 
are now $1,000,000 each.

Oliver C. Fuller, chairman of the 
hoard, in his annual report to the stock
holders, stated that the combined net 
earnings of the three institutions during 
the past year amounted to $1,076,294.83, 
or 17.94 per cent on the capital stock of 
the hank, and dividends aggregating 12 
per cent on the capital, amounting to 
$720,000, were, paid during the year.

Deposits of the bank at the end of the 
year were $96,255,120.21, as compared 
with $91,819,282.39 on January 1, 1925, 
and $82,147,109.30 on January i, 1924.

The combined net profits of the three 
institutions during the period from July 
1, 1919, to December 31, 1925, were $7,- 
330,123.23, and total dividends paid dur
ing that time amounted to $4,752,000.

We join ourselves to no party that does 
not carry the flag and keep step to the 
music of the Union.—Choate.
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Gives L abora to ry  to R ush  
School

Benevolence toward the whole human 
family in the form of donations should 
be made in the same way as an invest
ment, preference being given to the large 
corporation that has proved its character 
and ability, according to Frederick H. 
Rawson, chairman of the board of the 
Union Trust Company, Chicago.

Mr. Rawson thus expressed himself on 
the subject of donations which reflect his 
fundamental viewpoint as a banker. The 
possessor of a large fortune, he pointed 
out, is really only a trustee, and to prove 
worthy of his trust can do many things 
that would remain undone if the fortune 
were divided. The achievements of such 
institutions as the Carnegie, Rockefeller 
and other benevolent foundations are the 
best answer to Socialism that can be 
found, says the well-known Chicago 
banker.

The announcement was recently made 
in the public press that Mr. Rawson pre
sented to the Rush Post-Graduate School 
of Medicine of the University of Chicago 
a laboratory for medical research which 
will mark a new era in Chicago medical 
history. In connection with the dedica
tion ceremonies of the building, Mr. Raw- 
son dealt briefly with the history of the 
famous medical college and the circum
stances that led to the donation.

His address was preceded and followed 
bj7 speeches of appreciation from authori
ties of the Presbyterian Hospital and 
the University.

The new laboratory will make the med
ical resources of the Rush School the peer 
of any institution in the world, and is a 
significant step in Chicago’s development 
as a world center in the rapid advance 
of medical and surgical science. It stands 
on the site of the old Rush Medical Col
lege, adjoining the Senn Memorial Build
ing and the Presbyterial Hospital. I t is 
five stories high and houses facilities for 
a large library, Fass, reception, examina
tion room, and laboratories.

Banker Praises Advertising
Not every day does a banker so strongly 

endorse the great business of advertising 
as did M. A. Traylor, president of the 
First National Bank of Chicago, speaking 
last month before the advertising council 
of the Chicago Association of Commerce.

Mr. Traylor reviewed the changes 
which have rebuilt the world in the first 
quarter of the twentieth century. He 
sketched how wars, beginning with the 
British victory over the Boers in 1901, 
had remade the map of the world and how 
construction of the Panama canal and 
extended use of the submarines, airship 
and automobile, telegraph and telephone 
had rebuilt the economic world and 
caused the current of civilization to flow 
in new channels. Federal reserve banks

and other new financial arrangements 
shear panics of their terrors.

‘ ‘ Industries never dreamed of five 
years ago, such as the radio,”  he said, 
‘ ‘ are now creating hundreds of millions 
of dollars in wealth. And constantly the 
discoveries of medical science are being 
applied to lengthen the lives of the 
creators of wealth; this being perhaps 
the greatest factor of all in our prosper
ity. What the next twenty-five years 
will produce, no man can forecast.

‘‘Continuance of our p r o s p e r i t y  
through not only 1926 but through the 
coming decades rests chiefly upon con
tinuation of the greatest of all causes for 
our present good times—truth in news 
columns, truth over the store counters 
and truth in advertising. The world-wide 
acceptance of the great discoveries and 
inventions of the last quarter century 
has been due to the fact that the news
papers truthfully described them and

the manufacturers truthfully advertised 
them. If deceit had been the general 
rule, if the motto had been ‘ sell quick and 
let the buyer beware,’ the public would 
have turned against the new things.

All of us know of big concerns which 
held to the old rule, ‘the public be 
damned, ’ and can count them one by one 
as in or nearing final collapse. I recall 
one particularly large firm which three 
years ago began advertising its wares 
falsely; it is today hopelessly bankrupt.

“ Wise advertising costs nothing. You 
have only to increase the sale of your 
products to the point that covers the ad
vertising charge to enjoy the enlarged 
business without cost. The natural sav
ing in overhead is extra profit for divi
dends or for further expansion.”

Mutual content is like a river, which 
must have its banks on either side.—Le 
Sage.

The Royal Union Life
Insurance Company

D es M oines, Iow a

Strong  and Progressive

I

Paid to Policyholders—
Over $19,000,000.00

Insurance in Force—
Over $138,000,000.00

I

A. C. Tucker, President

D. C. Costello, Secy. Wm. Koch, Vice Pres.
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S a f e  B o n d s

fo r  Bank In v estm en t

Government 
Public Utility 
Railroad 
Municipal 
Industrial

Inquiries Invited

T H E  O L D  R E L I A B L E

Central State Bank
OF DES M O IN E S

B ank ing , T r u s ts  an d  In v e s tm e n ts  
£>afe D ep o sit V a u l ts

M e m b e r  F e d e r a l  R e s e r v e  S y s t e m

Our Service 
to Banks
and bankers in Davenport 
and vicinity is always 
adapted to their individual 
requirements for the par
ticular district.
We invite your Davenport 
account, and would welcome 
your inquiry regarding our 
facilities.

AMERICAN
COMMERCIAL &
SAVINGS BANK

s / 9
D A V E N P O R T , I O W A

Julian W. Potter
Julian W. Potter, president of the 

Coal and Iron National Bank, who died 
in New York City on January 1, 1926, 
was born in Bowling Green, Kv., in 
1889. His rapid rise may be ascribed 
to two influences, intensive application 
to banking problems and formulas, or in 
other words, hard work, and a natural 
aptitude for finance through hereditaiw 
influence. Julian W.* Potter is the son 
of the late J. Whitfield Potter, one of 
Kentucky’s most prominent citizens, and 
a former president of the American Na
tional Bank and the Potter Matlock Trust 
Company, both of Bowling Green, Ky.

JU L IA N  W. PO T T E R

Reared in a banking atmosphere, Julian 
W. Potter imbibed the principles of 
banking at an age when most young men 
are still in the formative period.

His elementary education was received 
in the public schools of Bowling Green, 
from which he passed successively with 
honors to the Kentucky Military Insti
tute and the University of Virginia.

In 1910, at twenty-one, he became a 
partner in the real estate-insurance firm 
of Galloway, Hughes & Potter. Two 
years later found young Mr. Potter seek
ing practical banking knowledge as dis
count clerk of the American National 
Bank. Not long afterwards he rose 
to the position of secretary and treasurer 
of the Potter Matlock Trust Company, 
in which incumbency the responsibility 
of making investments for and handling 
trust estates developed upon him.

In 1916 Mr. Potter was elected to the 
vice presidency of the American Na
tional Bank. At the time of his resigna
tion, in 1920, the American National 
Bank and the Potter Matlock Trust Com
pany were the two largest banking in
stitutions in western Kentucky.

During the war, Mr. Potter was county
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Your First Choice—
F irst in  the  choice of a co rresponden t hank ing  

connection comes the considera tion  of the  m en  be
h in d  the  in s titu tio n  and the  m ethods used to fu r 
th e r th e ir  c lien ts’ in terests.

T h rough  the experience of its officers and  d i
rectors, the  Des M oines N ational Bank offers to you 
a sound, re liab le , h e lp fu l bank ing  service tha t has 
kept pace w ith every m odern  and safe idea of h an k 
ing practice.

Let us extend to your in s titu tio n  a service 
founded on years of successful experience.

LOUIS C. KURTZ Chairman of the Board
JOHN H. HOGAN - - President
H. R. HOWELL - - Vice President
H. E. RUMSEY - - Vice President
ANDREW J. HUGLIN - - Vice President
HERBERT L. HORTON - - - Cashier
CLARENCE A. DIEHL - Asst. Vice Pres. 
WALTER J. ROBERTS - Asst. Vice Pres. 
R. H. COLLINS - - Asst. Cashier
EDWIN F. BUCKLEY - Asst. Cashier 
GEORGE D. THOMPSON - Asst. Cashier 
CLYDE H. DOOLITTLE - Trust Officer 
TAML1N S. HOLLAND, Manaeer Bond Dept.

DesMoinesNational Dank
6tH CrValnut Sts. Capital *1.000,000

C7 tn e  TV h i t e  ß  a n  A ‘
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Proof of the Pudding
(Little Talks on Tiling, No. 14)

RED G. EILERS had a 
20-acre field that never 
earned over $5.00 an 
acre to pay an interest 

and tax charge of $14.00. The 
profit from other acres was 
wasted in paying this deficit. 
Then, in 1924, he tiled this field 
at a total cost of $475.00. In

1925 it produced a corn crop 
worth $49.00 an acre. This 
paid interest and taxes, paid 
all cost of tiling, and left a net 
balance of $11.25 an acre. From 
now on all income over $5.00 
an acre from this field will be 
net profit on that $475.00 in
vestment.

Tile Drainage Will Do As Much 
for Many of Your Customers

Mason City Brick and "File Company
312 D e n iso n  B ldg . M a so n  C ity , Iow a

Over 62 Years of Service to Iowa Bankers

“B etter Business"
Just now Iowa’s curve of “ better business” is 

going upward—steadily pressing forward—soundly, 
in all phases of agriculture and commercial ac
tivities.

It is only natural that the old-established, well- 
known financial institutions should strengthen their 
positions more than ever before along with this 
increase of better business.

Iowa and the First National Bank of Davenport 
progress together. Our service to Iowa banks and 
bankers is constantly affording greater opportuni
ties for a broader cooperation between our new and 
old correspondent bank accounts.

F irst  Na t io n a l  Ba n k

Service— C oopera tion— R e ad e r C onfidence
The Northwestern Banker

chairman of the Second and Third Lib
erty Loan campaigns and under his lead
ership both loans were oversubscribed. 
On the completion of the third Loan, he 
enlisted in the Naval Flying Corps. After 
three months at the Massachusetts In
stitute of Technology, he was graduated 
and sent to the Naval Air Station at 
Pensacola, as assistant, and, later, Acting 
Discipline and Personnel Officer, in 
charge of 400 cadets. He was a Cavalier 
of the Crown of Italy for his success in 
the reorganization of an important Ital
ian bank in this country.

Mr. Potter came to New York in 1920 
as assistant treasurer of the Guaranty 
Trust Company and has since been suc
cessfully connected with commercial 
banking in New York City.

Mr. Potter was a member of the Rac
quet and Tennis Club, Railroad Club, 
Bankers Club of America, New York 
Society Military and Naval Officers 
World War. He was also a member of 
the Executive and Relief Committees of 
the Southern Society, as well as the Ken
tucky Society.

Mr. Potter lived with his mother at 
515 Park Avenue, New York. Funeral 
services were held Sunday, January 3d, 
at St. Thomas Church, Fifth Avenue and 
53d Street. The interment was at Bowl
ing Green.

Changes at Burlington
At the recent annual meeting of the 

stockholders of the First Iowa State 
Trust and Savings Bank, Burlington, 
Iowa, three new directors were added to 
the board. They are : J. R. Copeland, 
president of the Clinton-Copeland Com
pany; Harold W. Grupe, vice president 
of the Lagomarcino-Grupe Company, and 
Ray Redfern, farmer.

A new vice president has also been 
added; Ralph Bunce, who has been ad
vanced from the position of cashier.

The cashier who takes Mr. Bunce’s 
place is L. M. Wilson, formerly with the 
First National of Burlington.

Pays Dividend
In a communication from H. C. Buell, 

cashier of the Lone Tree Savings Bank 
at Lone Tree, Iowa, he says that the 
bank has just paid its semi-annual divi
dend of 5 per c.ent, and that the bank has 
paid a 10 per cent dividend each year 
since 1916, and previous to that date a 
dividend of 8 per cent. In 1912 the 
bank paid its stockholders a stock divi
dend of 100 per cent from the accrued 
surplus and undivided profits. The in
stitution is today an honor roll bank.

Made Cashier
Having been assistant cashier of the 

Peoples Savings Bank at Eldridge, Iowa, 
for a number of years, Robert J. Tank was 
promoted to the position of cashier at the 
recent meeting of the directors. He fills 
the vacancy left by the death of Hugo 
Kuhl.

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



February, 1926 T H E  N O R T H W E S T E R N  B A N K E R 95

than 600 Iowa  
ban\s have chosen the Iowa 
Rational as their  Des  
Moines correspondent.

“Faithful service for 
over fifty years”

! -*!

/  CAPITAL!■as,"4«3000.000V

O F F I C E R S
Homer A. Miller 
Clyde E. Brenton 
H. T. Blackburn 
Geo. E. Pearsall 
Albert J. Robertson 
J. R. Capps 
R. Ii. Chase, Jr. 
James F. Hart 
J. Burson
Sherman W. Fowler

President 
Vice Pres. 
Vice Pres. 
Vice Pres. 
Vice Pres.

Cashier 
Asst. Cash. 
Asst. Cash. 
Asst. Cash. 
Asst. Cash.

D I R E C T O R S
Geo. N. Ayres 
H. T. Blackburn 
Clyde E. Brenton 
Howard J. Clark 
Gardner Cowles 
J. H. Cownie 
E. C. Finkbine 
J. B. Green 
Wm. C. Harbach

F. H. Luthe
M. Mandelbaum 
Homer A. Miller 
Geo. E. Pearsall 
Ralph H. Plumb 
M. Shloss 
E. R. Stotts 
O. H. Thompson
G. M. Van Evera

Iow a  National Bank
Des Moines Savings Bank and Trust Company

I Iowa's Latest Bank - Des Moines - Sixth and Walnut
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1876 1Q25

Advice
"W h en  all is done , the  h e lp  o f good counsel is 

tha t w h ich  setteth  business stra ight.”—Bacon.
The Consolidated National Bank, through its 

long experience, has dealt with practically every 
banking problem.

It has been our pleasure to have helped many 
bankers in the solution of their problems—and 
we will be more than glad to help you.

As Dubuque’s leading bank, having complete 
commercial banking departments at your serv
ice, we are able to give you highly satisfactory 
service.

And to our service we add a touch of friendly 
interest which you will appreciate.

J. K. Deming, President 
Oeo. W. Myers, Vice President 
Jas. M. Burch, Vice President 
Herman Bschen, Secretary 
Jos. W. Meyer, Cashier

Consolidated National 
Bank

U N IT E D  S T A T E S  D E P O S IT O R Y

DUBUQUE, IOWA

R each  a  $1,000,000,000 B uying P ow er
Use The Northwestern Banker

Joins B ills’ Bank Service
F. Dwight Conner, wTho has been man

ager of the business extension department 
of the Illinois Merchants Trust Company 
in Chicago for the past seven years, has 
resigned his position to join with Ben
jamin Bills in a broader development of 
the Bills’ Bank Service which has been in 
operation for the past year or more. His 
resignation became effective on January 
1st.

Mr. Conner is widely known not only 
among Chicago bankers, but in the bank
ing and financial advertising fraternity as 
a whole throughout the country. About 
twenty years ago he organized the adver
tising department of the Guardian Trust 
Company of Cleveland, on what was called 
at that time a six months’ probation pro
gram. In other words, if the idea proved 
successful the department would be con
tinued; if not, it would cease. The fact 
that he continued in that position for 
nearly thirteen years is evidence of the 
fact that his services in an advertising 
capacity for the bank were satisfactory.

Before the merger several years ago, of 
the Illinois Trust & Savings Bank, the 
Merchants Loan & Trust Company, and 
the Corn Exchange National Bank, he was 
the advertising manager of the first named 
institution.

He has served the Financial Advertisers 
Association as president for one year, has 
functioned in the American Bankers As
sociation as a member of various com
mittees in the Trust and Savings Divi
sions, and has been president for two 
years of the Financial Division of the Ad
vertising Council of Chicago.

Mr. Bills, with whom Mr. Conner be
comes a partner in his new undertaking, 
was formerly an officer in the trust de
partment of the Continental & Commer
cial Bank of Chicago, and resigned that 
position to become sales manager of the 
American Bond & Mortgage Company in 
which he became well known as a bond 
and mortgage expert, in selling and mar
keting. He has also taught public speak
ing in the University of Chicago, and 
other institutions.

The new organization will be known as

F IR S T  N A T I O N A L  B A N K , W 7a te r íoo, I*
d i r e c t o r s

B. F. SWISHER
Pickett, Swisher & Farwell 

R. J. HOXIE
Secretary Waterloo Fruit & 
Commission Co.

A. M. PLACE 
Vice President 

E. E. PEEK
Vice President Waterloo Bldg. 
& Loan Association.

H. W. GROUT 
Real Estate

C. A. MARSH 
President

'T’HE First National Bank of Waterloo 1» 
equipped to give you the highest degree of 

SERVICE, and do it promptly and efficiently 
at all times. Fifty-eight years of steady con
servative growth enables this bank to extend 
such service.

O FFICERS
C. A. MARSH, President 

A. M. PLACE, Vice President 
WILL A. LANE, Cashier 

P. W. EIGHMEY, Assistant Cashier 
O. L. MORRIS. Assistant Cashier

Total Resources Over $2,900,000.00.

ow a
DIRECTORS

W. W. MARSH
President Iowa Dairy Separa
tor Co., President Associated Mfg. Co.

J. T. SULLIVAN 
Lawyer.

J. O. TRUMBAUER
Vice President Farmers Loan 
and Trust Co.

H. A. MAINE
President H. A. Maine & Co. 

WILL A. LANE 
Cashier

C A a r f o r r c l  /<SSS
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“ROLL OF HONOR” BANKS
It is an honor to be listed among the Honor Roll Banks. It indicates that the bank has Surplus and Undivided 

Profits equal to or greater than its capital.
Such distinction is accorded to the banks listed on this page. By careful management and sound banking they

have achieved this enviable position.

These banks will be especially glad to handle 
any collections, special credit reports or other 
business in their communities which you may 
entrust to them.

Correspondence is invited.

IOWA

Town Bank Capital
Surplus

and
Profits

Town Bank Capital
Surplus

and
Profits

Agency Agency Savings $15,000 $20,000 Montezuma First National 50,000 60,295
Bagley First National 25,000 28,000 Oelwein First National 50,000 60,000
Bradford Bradford Savings 15,000 23,000 Olin Citizens Savings 20,000 31,790
Brunsville Bank of Brunsville 7,500 18,000 Oskaloosa Oskaloosa Nat. 100,000 125,000
Cedar Rapids Merchants Nat. 500,000 600,000 Ottumwa Ottumwa Savings 100,000 160,000
Davenport Union-Dav. Tr. & S. 800,000 880,000 Princeton Farmers Savings 20,000 26,000
Des Moines Central State 250,000 341,025 Sioux City Security National 250,000 312,000
Des Moines Iowa Loan&Tr.Co. 500,000 518,815 Slifer Slifer Savings 10,000 10,804
Des Moines Peoples Savings 100,000 300,000 Soldier Soldier Valley Sav. 20,000 27,465
Dycrsville United States 50,000 70,000 Villisca First National 50,000 60,000
Estherville Iowa Savings 50,000 90,000 Wallingford Farmers Savings 15,000 38,000
Independence Peoples National 75,000 115,000 Waterloo Lea. & Johns’n Nat. 200,000 205,000
Keokuk Keokuk Savings 100,000 228,838 Williams First National 25,000 28,852
Knoxville Marion Co. Nat. 60,000 80,000 Winfield Bank of Winfield 25,000 102,447
Luxemburg Luxemburg Sav. 10,000 19,000 Winthrop Winthrop State 25,000 43,000

SOUTH DAKOTA

Aberdeen First State Sav. $50,000 $67,765 Hitchcock Hitchcock State $ 12,000 $ 16,538
Amherst Farmers State Bk. 5,000 7,500 Lead First National 100,000 153,000
Conde Farmers & Merch. 10,000 17,570

Bills-Conner, Inc. Mr. Conner is the new 
president and general supervisor and Mr. 
Bills will serve as vice president and 
treasurer.

“There is a demand,” Mr. Conner says, 
“fo r professional counsellor service in 
bank business extension activities—the 
making, keeping and developing of bank 
business. I t  will be our object to assist 
bankers in analyzing, planning and oper
ating their promotional campaigns, serv
ing as professional counsellors and ad
visors ra th e r than  introducing or selling 
stim ulating material. W ith a complete 
organization equipped to specialize in all 
phases of bank promotional methods, we 
have every reason to believe that we are 
prepared to serve the banking fra ternity , 
tru st companies and investment institu
tions with satisfaction and profit.”

F irs t N ational Bank Makes Changes
Jam es B. Forgan was promoted to be 

vice president of the F irs t N ational Bank 
of Chicago, of which his la te  fa th e r was 
head fo r a quarte r century. W alter M. 
Heymann, p resident of the L iberty  Trust 
and Savings Bank, was elected vice presi
dent of the F irs t National Bank, effec
tive immediately, but will re ta in  his con
nection w ith the form er bank, becoming 
chairm an of the board. O ther promo
tions were A. N. Cordell, H . A. A nder
son, H. P . Snyder from  assistan t vice 
presidents to vice presidents; Em il A. 
Stake, who has been in charge of the 
New York office of the First-Chicago 
'Corporation, was also elected vice presi
dent. A. B. Johnston was promoted to 
assistan t vice president. O ther officers 
were re-elected and M. J . H ardacre and

A lbert G. Keck were made assistan t 
cashiers. All of the directors were re
elected and three new members, I ra  N. 
M orris, A lbert H. W etten, and M ark W. 
Cresap were added to the board.

In  the F irs t T rust and Savings Bank, 
W illiam  K. H arrison was prom oted from  
assistan t cashier to assistan t vice presi
den t; E. E. Schmus was appointed assis
ta n t cashier and H. H. Benjam in and 
R. L. Grinnell were made assistan t secre
taries. J . H. C. Templeton was made vice 
president of the First-Chicago Corpora
tion and will succeed Mr. Stake in the 
New York office.

The M etropolitan N ational Bank paid 
all of their 100 employes a bonus amount
ing to 5 per cent of the ir salaries fo r the 
year 1925, as a Christmas present.
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200,000
corrections 
every six 
months

keep it safe 
for your use

There are app ro x im ate ly  zoo,ooo nor
m al changes in  th e  b a n k in g  business 
th ro u g h o u t th e  U n ited  S tates every  
six m o n th s— new  banks, m ergers, 
c lose-ou ts, new  officers, c a p ita l in 
creases, g ro w th  o f deposits, and  loans.

Every one o f thesechanges is recorded 
p ro m p tly  in  th e  sem i-annual e d itio n  
o f th e  R A N D  M 9N A L L Y  B ankers 
D irec to ry  (B lueB ook) bym eans o fthe  
m ost com plete  ch eck in g  and  bank  
classifica tion  system  ever d ev e lo p ed .

T his is w h y  th e  la te s t e d itio n  is an 
a u th o r i t y  fo r  c o n s u l t a t io n  in  a ll  
b an k in g  tran sac tio n s . B ankers and  
all th o se  w h o  m ust h av e  fu ll, accu
ra te  b a n k in g  in fo rm a tio n  a t  th e ir  
in s ta n t d isposal h av e  re lied  upon  
th is  Blue B ook  since i t  w as first p u b 
lished  in  1871. T hey  k n o w  th a t  i t  and 
th e  o th e r  R and  M 9 N ally  b a n k in g  
p u b lica tio n s  b la n k e t th e  financial 
field and  p resen t a com plete  serv
ice fo r every  b an k  need.

Rand M c.Nally Banking Publications:
THE BANKERS MONTHLY THE BANKERS SERVICE BULLETIN
KEY TO THE A. B. A. NUMERICAL THE BANKERS SERVICE GUIDE 

TRANSIT SYSTEM BANKING AND BUSINESS ETHICS
MAPS FOR BANKERS

Dept. B-29
536 S. Clark Street, Chicago 270 Madison Avenue, New York
Washington San Francisco Los Angeles

L argest P ublishers o f B anking  P u b lica tio n s in  th e  W orld , E stab lish ed  1856 
Official N um bering  A gent, A m erican B ankers A ssocia tion
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B a n k

Some of the Finest 
B a n \  Structures in  

the A [orthwestAre

44 Lytle Built99

P 'l i i ) / ?  a§° finished vour
J. I UC y C C l l  o  j 0]3 f or us You

got the contract because you had already built 
for some of my best banker friends practical and 
attractive  bank buildings.

“ The next contract we gave to the Lytle Com
pany because you did the first one right—your 
plans and prices were right.”

So w rites a well-known banker to J. A. Raven, 
President of the Lytle Company, Sioux City, 
Iowa.

W hen the Lytle Company does your building, 
you are dealing w ith an organization w ith years 
of successful experience. You get an a ttractive 
design—a well-constructed building—a practical 
building—at a price th a t is right.

If  you are th inking of building, give the Lytle 
Company an opportunity  to ta lk  to you. Or bet
te r yet, ask some of your banker friends about 
“ Lytle Bank C onstruction.”

J. A. RAVEN, President

T he L y tle  C om pany
A r c h i t e c t s  a n d  B u i l d i n g  E n g i n e e r s

Sioux C ity, Iow a

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



W IT H  a clientele em bracing every line of business and a board of directors 
composed of leaders in every branch of commerce and industry, the  Illinois 

M erch an ts  T rust C om pany has an unusually  in tim a te  con tac t w ith  m odern  
A m erican business.

O u r officers consequently have a w ide experience and are peculiarly fitted to 
give effective and intelligent attention to the needs of our correspondent banks.

Capital and Surplus •  Forty-Five Million Dollars

Illinois M erchants 
Tr u st  Com pany

qA  consolidation o f the Illinois Trust & Savings ‘Bank,
The éMerchants Loan & Trust Company and The Corn Exchange ‘Rational ‘Bank

L A  S A L L E ,  J A C K S O N ,  C L A R K  A N D  Q U I N C Y  S T R E E T S  • C H I C A G O
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