
Stop Lawmaking and Give Us a Chance 
To Start Haymaking. :

Bv ‘T h e  Man B ehind the  C ounter.”

Book of Job.

Facts or Force—By W hich Shall We Be 
. . .  Governed? '

1 ¡i

• T H E  PH O TO  BELOW  
Jo h n  I>. R ockefeller, oil m agnate, cele

bra ted  h is  84th b irthday  by a ttend ing  church 
at Tarry tow n, N. Y. H e is p ictu red  here 
p resenting  a .b ran d  new  Buffalo n ickel to 
M aster R obert Irv ing  H u n te r who courte
ously handed  it back b u t finally conde-
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N orthw estern  N ational
Life Insurance Company

MINNEAPOLIS, MINNESOTA

JOHN T. B A X TER , P r e s id e n t

A P U R E L Y  M U T U A L ,  O L D - L I N E ,  W E S T E R N  C O M P A N Y

DIRECTORS
F. A. CHAMBERLAIN, Chairman First National 
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E. W. DECKER, Pres. Northwestern National 

Bank
C. T. JAFFRAY, Pres. First National Bank 
T. B. JANNEY, Pres. Janney, Semple, Hill A Co.
E. L. CARPENTER, Pres. Sbevlin-Carpenter- 

Clarke Co.
B. F. NELSON, Pres. Hennepin Paper Co.
A. A. CRANE, Vice-Pres. Bankers Investment Co. 
J. A. LATTA, Vice-Pres. Northwestern National 

Bank
JOHN T. BAXTER, Pres. Northwestern Nat’I 

Life Ins. Co.

F O U N D E D  1 8 5 7

OFFICERS

FR E D E R IC K  H. DAVIS, P resident
C. T. KOUNTZE, V ice P resid en t and  

Chairm an
T. L. DAVIS, V ice P resid en t
F. W . THOMAS, V ice P resident 
E . L. DROSTE, V ice P resid en t  
J. H. BE X T E N , Cashier
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National
i B a n k  of O m a h a

has efficien tly  served  W estern  B anks  
for 6G years. Your b u sin ess  is  in v ited .

IN THE UNITED STATES

Use Our Knowledge of Iowa
W hat is more reasonable than  th a t this old and 
progressive Iowa bank should be able to  serve you 
intelligently in anything th a t is banking?
Send us your Iowa items—only when we have 
dem onstrated our ability to serve you satisfac
torily do we ask for your account.

F IR S T  NATIONAL BANK
DAVENPORT, IOWA

A. F. DAWSON, President IRVIN J. GREEN, Cashier

Ask the Man Who 
Knows

Does advertising pay?

W hen you ask the man who 
K N O W S, the one who has used 
advertising intelligently, you will 
get the real facts.

He will tell you th a t advertising 
placed in the righ t medium is a 
wonderful business builder.

W hen you w ant to reach bankers 
use the publication th a t is really 
dom inant in this territory .

The
N orthw estern B an ker

IN SERVING OUR
correspondents, our officers make a point 
to study carefully their individual needs, 
thus assuring the m ost efficient service 
and helpful co-operation under all cir
cumstances.

THE

FIRST NATIONAL BANK
OF SIOUX CITY

Deposits in Excess of $12,000,000
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—es seen by a NORTH DAKOTA BANKER

Á N  influx of home-building dirt farm- 
r - \  ers, men and women who desire to 

jL JL own their own homes and become 
independent, is the most vital need of the 
Northwest today. Our farms must be both 
homes and workshops, with the farmers 
doing a great portion of the work therm 
selves; and farming must be so diversified 
that it furnishes employment during the 
greater part of the year and not only dur
ing the cropping season.

The day of the large land cropper is gone. 
We have no room in the Northwest for 
gamblers, bluffers, croppers or land skin
ners. Bonanza farms, with labor stabilized 
at its present high level, are doomed. We 
are in need of men who show a greater 
concern over their yields of corn, oats, bar
ley, speltz, wheat and clover than over the 
number of acres they attempt to own or 
farm; men who view the size of their ma
nure piles as of greater importance than 
the size of their farms. For them there is 
a crop of roots, vegetables, grain, chickens, 
turkeys, dairy products, beef, honey and 
what not, that leaves little to be desired for

ADDRESSED TO THE BANKERS OF THE NORTHWEST 
WRITTEN AT THE REQUEST OF THE

N O R T H W E S T E R N  
N A T I O N A L  BANK

MINNEAPOLIS, M INNESOTA 
R e s o u r c e s :  $ 7 5 , 0 0 0 ,0 0 0

the larder and secures a steady income for 
both their labor and their investment.
It must be admitted, however, that the leg
islation of the past decade—the tariff, im
migration, and transportation laws, the 
Adamson Act and others — has created a 
great disparity between the purchasing 
power of the farmer’s dollar and that of 
those to whom he must sell. The protec
tive duty on wheat, insofar as actual benefits 
to the farmer are concerned, is a dead law. 
This condition can and should be remedied. 
Some protection to the farmer should do 
for him what the tariff on wool has done 
for the sheep man.
But our greatest need is for real, home- 
building farmers. With them would come 
neighborliness, simple home life, and self- 
sustaining communities. Such men will 
always succeed in the great Northwest.

VITAL N E E D S  O F  
THE N O R T H W E S T
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M E E T I N G  T H E  G R O W I N G  N E E D S  O F  T H E  G R E A T  M I D D L E  W E S T

Resources Ample for 
the Exceptional Requirement

THE three banks which have united to form the Illinois 
Merchants Banks have for many years paid more than ordi

nary attention to the development of their services to banks.
Today, their combined resources and facilities offer special 

advantages which appeal strongly to bankers. Capital and 
surplus amounting to $45,000,000 with total resources well 
over $400,000,000 place them in a position to handle success
fully the larger transactions—and a fully equipped organi
zation of long and wide experience assures service of 
exceptional quality even under emergency conditions.

Our officers will be glad to discuss these matters with 
you—either in Chicago or in your own city.

CAPITAL A N D  SU R PL U S - FORTY-FIVE M ILLION DOLLARS

Il l in o is  M e r c h a n t s
Ba n k s

ILLINO IS M E R C H A N T S T R U ST  CO M PAN Y  ( I | 5 j j S |  T H E  CORN E X C H A N G E  N A T IO N A L  BANK
A consolidation o f the Illinois Truit & Savings Bank Until completion o f we it half o f Illinois ¿Merchants

and The ¿Merchants Loan & ‘Truit Company Hank ‘'Building remains at its present location

Clark and Jackson Streets La Salle and Adams Streets
C H IC A G O

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



Septem ber, 1923 T H E  N O R T H W E S T E R N  B A N K E R 5

What Kind of Investments 
Do Your Clients Make?

In making any investment, your client must consider two things: 
First. Dollar for dollar, does he get value received in actual ma

terial possessions?
Second. Is that which he receives, adapted for the use for which 

he bought it?
G ordon-V an Tine P rotect 

Investm ents
T here is no question of the need of adequate 

equipm ent on the farm. If crops are to be 
housed in leaky, ro tten  buildings, they ’ll rot.
If live stock is to be sheltered in mere m ake
shift shelters, losses m ust necessarily be ex
pected. If a farm er tries to w ork w ith in
adequate equipm ent, his investm ent of time 
and labor m ust show a loss. If he attem pts to 
house his children, labor or tenants in tumble- 
down, uncom fortable, unpleasant surround
ings, he cannot expect them  to stay  on his 
farm.

The necessity for new investm ents in build
ings from time to time is apparent. T he prob
lem is—not to evade the investm ent, but to 
make an investm ent th a t shall not only be safe, 
but th a t shall be best adapted to the use in
tended, and thus shall pay dividends.

T h a t kind of investm ent, Gordon-Van Tine 
low prices, superior quality, and scientific 
planning and designing make possible.

H ow  W e Do It
For eight m onths, in the face of countless 

statem ents th a t we could not continue doing 
so, Gordon-Van T ine have held down prices 
to figures so low and equitable—so on a par 
w ith w hat the farm er him self is receiving— 
as to be practically pre-w ar values. Those 
prices have been on guaranteed-quality  build
ing m aterials, a quality so high as to be un
surpassable.

Only a m arvelously efficient production 
method, the m anufacturing of our own ma-

G o r d o n -V a n T i n e C o .
E S T A B L I S H E D  l © 6 S  /

Satisfaction Guaranteed or Money Back

Resources O ver $1,000,000.00
R E FE R E N C E S : Any Bank In Davenport; Continental and
Commercial National Bank, Chicago, III.; National City Bank,

New York City

279 Case Street Davenport, Iowa

terials, the elim ination of in-between profits 
by shipping direct to the consum er,—only 
these could make possible such low prices.

B ut they have been possible, and will be 
possible so long as we continue in business. 
And they mean that, dollar for dollar, the pu r
chaser does get value received in actual m a
terial wealth.

And the adaptability  for the use intended? 
N ot m erely Gordon-Van Tine Hom es have 
been planned by experts. Gordon-Van T ine 
Farm  Buildings have been designed by men 
who have made the farm er’s needs and re
quirem ents their life study. E very building, 
w hatever it may be, represents the u tm ost not 
only in quality, but in m aking for skill and 
efficiency of operations. T hey are designed to 
reduce unnecessary labor to a minimum, to 
make investm ents of time, as well as of money, 
pay real dividends in profits earned.

All this will the Gordon-Van Tine W ay do 
for your clients. As through the lower m one
tary  investm ent for higher quality m aterials 
they reduce the am ount invested, so do they 
make th a t investm ent sounder, less of a bur
den.

W e welcome opinions and com m ent from 
men “who know.’' W e would appreciate your 
w riting  us of conditions in your com m unity. 
Also we believe you would find our books of 
in terest in explaining our service and in the 
inform ation they carry of possibilities and 
conditions in the building industry. W e will 
gladly send them  F R E E  on request. Ju s t 
mail the coupon below.

Gordon-Van Tine Co., 
279 Case St., 
Davenport, Iowa.

Please send me your free books on Homes, Barns 
and Building Materials.

Name __________________________________________

Address ________________________________________
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Let our Bond D epartm ent 
cooperate with you in fu r
nishing safe investm ent se
curities to your customers.

W e  own and offer bonds in 
conven ien t denom inations 
and m aturities, with satis
factory yield.

Iowa National Bank
Des Moines Savings Bank and Trust Company
Iowa's L a te s t  Bank -  D es M o in e s  -  Sixth and Walnut
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1 ^g | /^ v N L Y  a few weeks ago our 
V >/ conscientious, big-hearted,

1 1 peace loving President, W arren 
G. Harding, passed away. The 
doctors who attended him said 
that he died from a stroke of 
apoplexy. There are millions 
of others who believe that the 
real cause of his death was the 
severe criticism, unjust accusa
tions and the unfair attacks 
upon his policies and his plans 
while he was endeavoring as 
President of the United States 
to bring this country through 
a period of turmoil and unrest, the like of which 

|  we had never seen before.
As Americans we are very quick to criticize the 

leaders of our Nation. We like to find fault. W e 
enjoy picking flaws in what they do and in what 
they say. Our redeeming feature, perhaps, is the 
fact that we are equally earnest in expressing our 
sympathy when they are gone and in expressing 
our approval and appreciation of the many wonder
ful things they accomplished while living.

It is a rather sad commentary upon our mental 
attitude, however, when we realize that most of us 
“Say It W ith Brickbats” rather than “W ith 

| |  Flowers.”
Dryden says, “By criticism as it was first insti

tuted by Aristotle, was meant a standard of judg
ing well.”

I think all of us would be 
better citizens if we followed 
this rule of Aristotle by mak
ing our criticisms perform a 
constructive service rather 
than destructive. In other 
words, of “judging well” our 
men in public office.

Certainly I am not in favor 
of removing criticism from our 
public life, but I am in favor of 
having it contain more of 
thoughtfulness when it is made.

President Coolidge is now 
your President and mine, re

gardless of our political beliefs. Let’s give him a 
chance. If we criticize him, let’s do it conscien
tiously and let’s give reasons for our criticism. 
Let us not denounce him simply because we do not 
agree with him on his policies unless we can sug
gest something better in their place.

President Harding was brought to an untimely 
death because he was endeavoring earnestly and 
sincerely to satisfy all of his critics—it could not 
be done. President Wilson is a feeble and wornout 
man today for the same reasons.

H ereafter let us mix a little more of loving kind
ness, a little more of thoughtfulness and regard for 
the man in public life, whether he be our President 
or other public official who is sincerely endeavoring 
to carry our Nation forward along the paths of 
peace, progress and prosperity.

l i
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The Younger G eneration

IN A R EC EN T report on business conditions 
Roger W. Babson says that the attitude of the 

younger generation is distinctly harmful to the pres
ent business situation.

He points out that most everybody wants to take 
it easy and that very few want to work. “In every 
locality I find that the average man today is inter
ested only in spending. People not only want to 
get rich quick but without working. People are 
buying recklessly without any thought about where 
the money is coming from with which to pay. Our

young people seem to have the idea that dollar bills 
grow on trees and all they have to do is to pick them 
off. Almost no one wants to work. Very few 
want to produce. Earnest and industrious manual 
laborers, such as we had twenty-five years ago, are 
almost an unknown quantity. Everyone wants to 
ride in the cart and no one wants to pull. Our per
centage of producers is steadily decreasing and the 
percentage of middlemen is steadily increasing.

“I am not fearful for America in the long ru n ; but 
rather I am a great optimist on this country and the
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people of this country. My love of America causes 
me to issue the warning that the attitude of the av
erage young person today is not right toward his 
or her work. A doctor is not friendly to his patient 
if he blindly shuts his eyes to his patient’s disease. 
One cannot be a true friend of the United States 
by blindly shutting his eyes to the wrong attitude 
of the new generation toward industry, service and 
thrift.”

The old fundamental lesson of th rift must be 
told over and over again to each new generation as 
it comes along if they are to have the right attitude 
towards themselves, their parents and their coun
try. All of us m ust realize th a t no individual, 
young or old, can “have his cake and eat it too.” 
I t  seems like a hard lesson to learn, bu t it is 
as true  and as sound as anything of which we 
know.

The L and of the Suckers

T H E R E  are some people who have thought 
th a t all the blue sky artis ts  lived in the mid

dle w est and th a t all the suckers had their 
hab itat am ong the corn fields of this fertile te rr i
tory.

It is true that in the past few years the blue sky 
artists have taken their share of profits from the 
rich agricultural sections., but they are now pur
suing their prey more assiduously in other parts of 
the country. In fact we find that many of the “high 
pressure boys” have moved to western seaports 
where suckers are more plentiful.

A well-known writer on this subject, in quoting 
business men of a California city, sa id : “ ‘There

are so many suckers here,’ said one of the leading 
citizens of Los Angeles, ‘I know of no place where 
it is easier to put out a fake security based on a 
good thing.’ A bank officer in the same city said, 
‘People here are especially gullible. That is be
cause speculation is in the air because people think 
of it as.the land of easy money and because to so 
many it has proved to be these things.’ ”

The banker’s job these days in whatever part of 
the country he may live, is to prevent his customers 
from losing what money they have in wild-cat spec
ulations remembering always that there are new 
schemes being concocted every day to extract 
from the unsuspecting their hard-earned money.

The L oad  Should B e L ightened

TH E  taxation load placed on the American 
people should be lightened. This should be 

done by reducing the expenses, decreasing the num
ber of unnecessary government employes, by follow
ing carefully the budget system already inaugurated 
and by prohibiting the future issuance of tax ex
empt securities.

The load of taxation is becoming so heavy that 
in many cases it is stifling business, killing initia
tive and strangling worthy business enterprises.

A prominent banker has expressed it very aptly

and well when he says, “Today we find ourselves in 
the grasp of an octopus greater than any of those 
which were feared and assailed in that hey-day of 
trust-busting, infinitely more powerful, infinitely 
more oppressive, infinitely more menacing to our 
liberties and happiness, infinitely more threatening 
to future progress.”

As individual citizens we should use our power 
and our influence to urge our representatives in Con
gress to see that the load of taxation is made 
lighter.
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“ A CA SH IER ’S C H E C K ” for $ 3 .0 0  is a ll th a t is required to secure the 
m onthly visits of the N orthw estern B anker for an  entire year. Each issue 
contains from  108 to 20 0  pages of m ighty in teresting  m a tte r  pertain ing  to 
banks and  banking in terests  in  the te rrito ry  covered by the  magazine.
“OUR CO R RESPO N DEN TS.” Every bank in  the N orthwest is in 
vited to  a place on th is list. Send us item s of local in terest, te ll us 
about your bank and  its  growth, prospects, etc., also any other 
financial news of in terest to bankers in  your section. W e are 
always glad to  hear from  our friends.
“ SIGHT D R A FTS .” W e always carry a large “ Reserve” of good 
will and additional service, and  will prom ptly honor d rafts  made 
upon same by any bank. This departm ent is  for ,your special 
benefit. I t  m ay be made of very great benefit to  your bank. Do 
n o t fail to  avail yourself of its  privileges.
“ A CLEA RIN G  HOUSE.” O ur columns are a clearing house 
for all our readers. Express your views on any topic of in terest to

the banking fra tern ity  and subm it same for publication. You do n o t have 
to  agree w ith us, or w ith anyone else. W e learn things by an  interchange 

of ideas, and  people w ith whom we disagree often prove valuable teachers. 
W e shall be glad to  hear from  you.

“ NO PR O TEST” has ever been offered to  the  statem ent th a t the 
field covered by the N orthw estern B anker is the m oney-producing 

section of the American continent, rich in  hogs, ca ttle , com , etc., 
and dotted w ith thousands of prosperous banks, a ll doing a good 
business, and  the m ajority  of them  are readers of “ T he N orth
w estern.”

“SU RPLU S AND UNDIVIDED PROFITS” increase very rap 
idly w ith those banks, whose advertisem ents appear regularly  in  

th e  colum ns of th is  magazine. F u ll inform ation as to  rates 
and  our special service will be prom ptly furnished on appli

cation. Your business solicited and appreciated. The “ Bank- 
has been tw enty-seven years in  its  p resent field.

l l
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C. A. CHAPMAN
P R E S ID E N T  M IN N E SO T A  B A N K E R S A SSO C IA T IO N

V ice P r e s id e n t ,  F i r s t  N a t io n a l  B a n k , R o c h e s t e r

C. A. Chapm an, p res iden t of the M innesota B ankers A ssociation, was a t one 
tim e cash ie r of the G erm an Savings Bank of C hester, Iowa. He la te r joined 
in incorpora ting  the C harles E. W alte rs  Company of Council Bluffs. In 1910 
he organized the W alters-M atchette  Company, bank stock, in K ansas City, Mo.

In 1916, Mr. C hapm an becam e cash ie r of the F irs t N ational Bank of A lbert 
Lea, Minn., and in 1919 he was m ade m anaging vice p res iden t of the F irs t 
N ational Bank of R ochester, the  position he now occupies. Mr. C hapm an is a 
native of M innesota, a g radua te  of the U n iversity  of M innesota and an adm itted  
attorney-at-law  both in M innesota and in Iowa.
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Stop Lawmaking and Give Us a Chance
To Start Haymaking

WE H A V E a habit of upsetting 
business every four years 
with a presidential election. 

For months we anticipate and pre
dict terrible things which will happen 
if we do not elect our ticket.

Orators point with alarm or view 
with p ride; other speakers point with 
pride and view with alarm.

Great reforms are advocated which 
will free the laborer from labor, the 
sleeper from sleep, the drinker from 
drink and the capitalist from money.

W e elect a few green congressmen 
to take a shot in Washington at any
thing which happens to be loose and 
give them a chance to introduce laws 
which will bring the millenium.

It is a wonder to me that with these 
loyal souls working for the salvation 
of the world any real, constructive, 
worth-while legislation is ever ac
complished.

The favorite pastime is legislation 
along lines of regulating business. 
Congressmen from the grain belt and 
agricultural sections, whose constitu
ents are chiefly farmers, appear in the 
arena with untried nostrums which 
they assert will cure all industrial ills.

Congress helping the farm ers 
makes me think of an old maid w rit
ing a book on how to raise children.

W h at the farm er needs, w hat 
business needs more than anything 
else righ t now is to be allowed to 
stand on its own m erits. T here 
never was a law passed that was not 
favorable to certain classes and un
favorable to others.

Are we not going too far in con
stan tly  try ing  to think up some 
scheme to help the farm er to get 
into debt instead of helping him get 
out?

He isn’t asking any class legisla
tion. W e don’t want the government 
to lend the farmer money to hold 
wheat till after Christmas for higher 
prices. Higher prices for any neces
sity means higher cost of living for 
the rest of us. I was talking to an 
honest-to-goodness dirt farmer a short

By Geo. T. McCandless
“The Man Behind the Counter”

time ago and he said: “W e farmers
are a lot better off than we were a 
year ago. W e are making our living 
from the farm now instead of bor
rowing money and buying our stuff 
in town.”

A few cows and pigs and chickens, 
a few fruit trees and ground enough 
to produce feed for the stock will 
again make the farm er the huge pur
chaser he has been in times past.

Concocting schemes to make it 
easier for him to borrow money isn’t 
going to help him. Furnishing him 
with cheap money to refund indebted-
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Congress help ing  the fan n ers  m akes 
me th in k  of an old m aid w riting  a book 
on how to raise children.

W hat the fa rm er needs, what business 
needs m ore th an  anything else righ t now 
is to be  allow ed to stand on its own 
m erits. T here  never was a law passed 
th a t was not favorable to  certain  classes 
and unfavorable to  others.

A re we not going too fa r in  constantly 
try ing  to th in k  up some scheme to help  
the  farm er to get into debt instead of 
help ing  h im  get out?

ness is all right but he isn’t asking 
for any class legislation to favor him 
over others.

The old political economy taught us 
the law of supply and demand is in
exorable. W ouldn’t it be kind of a 
novelty if we would take a morato
rium on passing laws and try to get 
back to the time when business got 
along very well w ithout incessant 
government regulation ?

Some one may say, “If you do that 
the big fish will eat up all the little 
fish.” But no business deserves to 
stand nor will stand that does not fu r
nish those things for which there is 
a natural demand.

W ith our increasing system of hard 
roads the farmer is no longer com
pelled to peddle his stuff around town

or sell to greedy middle-men. Drive 
along our modern paved highway. At 
every corner you see from one to half 
a dozen milk cans. Trucks with reg
ular routes, swing along these high
ways, pick up this milk and haul to 
the condensaries and creameries. The 
farmer turns his cream into cash and 
has the skimmed milk left for the 
pigs. He doesn’t need any more leg
islation. Butter and eggs have be
come necessities; we buy them at any 
price we have to pay. If some farm
ers want to build a cold-storage plant 
let them build it. If it fills a want it 
will stand and succeed on its own 
merits. Rail rates will be obliged to 
meet the competition of the modern 
speed wagons. The fast auto trucks 
will do more to equalize freight rates 
than a hopper full of laws which say 
to the railroads how much they shall 
charge and how much they shall pay 
in wages. Too much government in 
business—too much regulation by reg
ulators who do not know what they 
are doing; too many professional re
formers.

Demand will fix the price. There 
is too much coddling of the farmer 
for political effect.

The principal reason a business man 
should get into politics is to keep pol
itics out of business.

Uncle Sam has never shown any 
startling ability in conducting his own 
business according to business meth
ods. A concrete illustration of his 
lack of ability to handle big business 
was when he thought he knew how 
to run a railroad.

Cooperative m arketing is a good 
thing. W aste in distribution benefits 
neither the producer nor the con
sumer. Values disappear like smoke 
from a fire and nobody gains.

If Uncle 'Sam would keep out of 
the eternal hampering of business by 
fool regulations which benefit nobody 
the country would heave a sigh of re
lief and would once more feel the in
centive of achievement as its reward 
for work well done.

Page Eleven
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What the Banker Can Learn from the
Book of. Job

1 he simple faith and patience of old will solve more problems than all the 
man-made panaceas of modern false prophets

AN IN G E N IO U S  student of the 
theatre  in New York recently 
conceived the idea of m aking 

a religious dram a out of the Book 
of Job. N aturally  the presentation 
of this w ork aroused much in terest 
on all sides, and crowded houses 
were the rule when it was recently 
shown in St. Louis. I t  is m ost in
teresting  to take up the Old T esta
m ent and study this rem arkable 
book which, from the standpoint of 
illum inating lite ratu re has seldom 
been equalled even in the Scrip
tures ; and the lessons it teaches 
are em phasized when one sees the 
characters moving about and hears 
them  speak the words which the 
ancient w riter records as w hat was 
said by the trouble tested hero of 
the tale and by the friends who 
would have consoled him as they 
m oralized on w hat had brought 
about such an im pressive reversal 
of fortune.

The fact th a t the authorship of 
the book has never been definitely 
fixed places it in a class by itself 
and gives it a unique value. The 
residence of the afflicted Job, ac
cording to the K ing Jam es edition, 
is laid in the land of Uz. T he Douai 
version gives it as the country of 
Hus. M aking due allowance for lin
guistic variations, it would be fair 
to compromise on the land of Us as 
being the location of the story. By 
a coincidence, U. S. also stands for 
our own country. F urtherm ore, Job 
was not of the chosen people, but 
represented w hat m ight be called 
the m elting pot of th a t period. This 
is another resem blance to the aver
age citizen of these U nited States.

A ccording to the standards of 
those days, Job was a rich man. 
H is w ealth was m easured in sheep, 
she-asses, camels and oxen. The 
fact th a t he had seven sons and 
three daughters is also w orthy of 
m ention by the author. To illus
tra te  the transito riness of worldly 
w ealth  and even of family ties, we 
see all his possessions and even his 
children wiped out alm ost in the 
tw inkling of an eye by robbers, by 
fire, by m urder and by the elements. 
The world has moved on m any cen
turies since those days, but such 
things happen even yet. T h at trouble

By R. F. McNally
Vice President, National Bank of 

Commerce, St. Louis

in this world is to be regarded as a 
justifiable re tribu tion  for offenses 
previously com m itted is clearly 
brought out in the argum ents of the 
friends who presented them selves to 
com fort the afflicted one and who 
were so depressed at his sad lot that 
for the first seven days and seven 
nights they had nothing to say. In  
the play, one could not help but be 
im pressed by the earnestness and 
the effort on their p art to be logical

...................................

“W hen Mr. Babson recently  em 
phasized that it  was no t m ore laws we 
needed b u t m ore practical C hristianity , 
he b rough t out a tru th  th at it is well 
fo r us to  heed. I t is obvious th a t in 
the course of tim e some periods shall 
be m ore prosperous than  others. In  the 
fa t days we should always have the 
fu tu re  in  m in d  and lay aside accord
ingly.”

when Eliphaz the Them enite, Zo- 
phar the H aam ath ite  and Baldad 
the Suhite sought to tell their friend 
w hat had brought him to his direful 
condition.

I t  is no w onder th a t he was ex
asperated and was moved to cry 
out, “I have often heard such things 
as these. You are all troublesom e 
com forters.” W hen they alleged 
th a t the troubles of Job were noth
ing more than the consequence of 
his guilt, he knew th a t they were 
wrong. A weaker soul would have 
laid the blame on causes beyond 
natural control and would have con
fessed him self the helpless victim 
of circum stances. N ot so w ith Job. 
H e showed th a t in every sense of 
the word he was a prim e moral risk. 
A lthough he fully appreciated the 
extent of his m isfortunes, he insisted 
th a t while man is not always re 
sponsible by himself for changed 
conditions, he personally was not 
try ing  to lay the blame on anybody 
else. T hrough all his afflictions he 
argued in a spirit of faith, resigna
tion and confidence in the future, 
and we can well imagine him m ak
ing plans to get back on his feet as

soon as the hand of persecution had 
been lifted. Instead of abusing his 
Creator, as even his sorely tried 
wife suggested, he attested  in one 
of the sublim est acts of faith on 
record his belief th a t his Redeemer 
still lived.

And a point to be noted in these 
days when so much is said about 
changing the course of natural laws, 
neither Job nor any of his friends 
complained about the adequacy of 
the laws th a t were then in force, 
nor did they suggest th a t additional 
legislation was necessary.

A fter undergoing such tests as 
have seldom been m et by m ortal 
man, he received his rew ard and he 
was the possessor of w ealth even 
g reater than before. F urtherm ore, 
additional length of days was given 
him and he lived another one hun
dred forty years to enjoy the second 
stage of his prosperity.

H aving passed through the tra 
vails of the last few years, the aver
age banker can see in Job a charac
te r th a t perhaps resem bles the 
banker of today more than any other 
Scriptural personage, because, to 
take our m ost recent years as an 
illustration, after having gone 
through a period of alm ost unprece
dented prosperity , the business 
world discovered all of . a sudden 
th a t a test was in store for it and 
th a t the patience and the other Job
like qualities were now the need of 
the times. Political ag itators have 
cried their w ares and it has been so 
loudly proclaimed th a t the times 
are out of jo in t th a t many, alas, 
have found them selves unable to 
bear up under their m isfortunes and 
have succumbed under the strain. 
The average man has forgotten 
w hat the youth of Eliu brings out in 
the inspired book when he calls a t
tention to the fact th a t sufifering is 
not always the resu lt of sin, but 
som etimes is the trial of virtue.

W here is the observant banker 
who will not adm it th a t prosperity  
and not adversity  is the true test of 
the m ettle of a m an? T here were 
m om ents in 1920, to be explicit, 
when m any bankers, who were in 
charge of well run banks, could not 
have stated  w ith positiveness th a t 

(Continued on page 34.)
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Facts or Force— By Which Shall We Be
Governed ?

Educational work by A. B. A. shows bankers have to combat force of 
radicalism by facts of true democracy

IN S P IT E  of its apparent faults 
and the attacks of the discon
tented and the radical, ours is 

the best form of governm ent yet de
vised for a free people, but its suc
cessful operation implies general in
telligence both political and eco
nomic.

W ith  large g ran ts of political free
dom our people, under the present 
highly developed industrial system , 
do not possess the economic facts 
upon which to base intelligent ac
tion.

W hen we lived in more or less 
isolated com m unities, each one knew 
and understood som ething of the 
work of the other and there was 
little m ystery  surrounding our ef
forts but, w ith the developm ent of 
com m unication and transportation, 
the specialization of activities and 
the vast intricate grow th  of our in
dustrial organization, difficulty is 
experienced by the g reat m ajority  
in ge tting  even a slight understand
ing of economic processes. Hence 
they constitu te a fertile field for the 
seeds of discontent sowed by the 
hand of ignorance and m isrepresen
tation.

Someone has said if you w ant to 
control a people there are ju st two 
w ays of doing it—one is by coercion 
and the other education. One im
plies the application of external 
force and the other the application 
of ideas. One m eans a club to the 
outside of the head and the other 
facts on the inside. T he form er has 
been the chief m ethod pursued dur
ing the g reater p art of hum an his
tory. A recent and notable case is 
Russia, where, th rough a deliber
ately planned and successfully car
ried out policy of assassination, 
170,000 com m unists now control 
about 140,000,000 people. Such is 
the so-called dictatorship of the 
proletariat. T he application of 
ideas is the m ethod intended by the 
founders of the constitutional gov
ernm ent of the U nited States where 
the leaders m ust first be informed 
and then supported by an intelligent 
public opinion.

By reason of the pivotal position 
which the banker occupies in his 
com m unity, the Am erican Bankers

By F. N. Shepherd
Executive Manager, American Bankers 

Association

Association believes th a t the respon
sibility of the banker is two-fold : 

F irst, to create a sound and intel
ligent opinion on banking and allied 
economic subjects am ong his own 
people; and

Second, to the extent of his ability 
to develop the same th ing in the 
minds of the general public.

T here was held in Cleveland re
cently the tw entieth  annual conven-

©Underwood & Underwood

FR ED  N. SH EPH ER D , 
Executive Manager American Bank

ers’ Association.

tion of the Am erican In stitu te  of 
Banking, an organization th a t was 
designed to educate and elevate 
those bank clerks and junior officers 
who have not had opportunity  for 
education in those fundam entals of 
their business of which every banker 
should be well informed.

T he Am erican Bankers Associa
tion has alm ost since its inception 
fathered and supported the institu te, 
which is, in its potentialities, one of 
the m ost im portant activities of the 
association. T hrough it the banker 
is undertak ing  to elevate his own 
people.

T he men of the institu te  can righ t
fully take pride in the accom plish
m ents of their graduates, one of

whom, Mr. J. H . Puelicher, is this 
year the president of the Am erican 
Bankers Association.

T he Am erican Bankers Associa
tion has undertaken activity  in the 
m atter of public education. I refer 
to its effort to create an intelligent 
public opinion through lectures in 
the schools on B anking and E lem en
tary  Economics. T his work, done 
through the instrum entality  of the 
Com m ittee on Public E ducation is, 
like the institu te, undergoing a proc
ess of evolution. T here have been 
prepared on the various phases of 
banking nine lectures—one for each 
m onth in the school year. These 
lectures are couched in simple term s 
which pupils in the grades and high 
schools can easily understand. V ir
tually 100,000 of these lectures have 
been delivered “by the banker near
est the school” during the current 
school year.

I asked one of the men who had 
experience delivering these lectures 
before pupils in the grades how he 
was able to present his subject in 
term s simple enough for children to 
understand. H e replied, “I use the 
Socratic m ethod and ask as m any 
questions as I can in term s of their 
own knowledge. L et us take the 
idea of a bank. I ask the children 
how m any of them  know w hat a 
bench is. Of course, they all do and 
m any of them w ant to tell you. I 
then tell them  th a t in ancient Rome, 
the m an who changed the money 
for the people who came in from the 
provinces often occupied a bench 
against the wall on one of the main 
streets. Upon this bench he changed 
the money. The L atin  word for 
bench is ‘bancus,’ Ita lian  ‘banco.’ 
Gradually the idea of banker was de
veloped about the money changer 
who sat on the bench. T he word 
‘bancus’ became the German word 
‘bank’ and the English w ord ‘bank,’ 
and the present bank in the U nited 
States had its beginning w ith a 
money changer in Rom e.”

In  these lectures are discussed 
bank checks, simple to you, but 
of which the public as a whole has 
even yet inadequate knowledge in 
spite of the fact th a t over 90 per
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cent of all business transactions are 
carried on through the media of 
checks or other evidences of credit. 
Then follows the discussion about 
loaning the bank’s money, character 
as a basis of bank credit, as well as 
other subjects intim ately related to 
the banking business.

One lecture is on the subject of 
foreign trade, but the student is not 
frightened w ith th a t caption which 
to him often implies som ething of a 
complicated nature too difficult for 
him to understand. I t  is therefore 
discussed under the caption, “O ur 
Relations w ith the Bank and the

B ank’s Relation w ith the R est of the 
W orld .”

T here is a lecture on “A Simple 
Bank S ta tem ent” and another on 
th a t much m isunderstood and in
valuable institution, T he Federal 
Reserve System.

A lthough these lectures were 
originally designed to be given in 
the schools “by the banker nearest 
the school” the demand, which far 
exceeds the fondest expectation, has 
come not alone from the schools but 
from such bodies as the KiwUnis 
clubs, R otary clubs, Cham bers of 
Commerce, Com m unity clubs,-

W om en’s clubs and other sim ilar 
organizations. Considering the fact 
th a t the lectures have been under 
way only two years, they have “gone 
over big,” and very largely so by 
means of the assistance of the secre
taries of m any state  bankers asso
ciations, chapters of the Am erican 
In stitu te  of Banking and the thou
sands of bankers who realize that 
they have an in terest beyond those 
things which come regularly  upon 
their desk every m orning—an in ter
est involving the welfare of the com
m unity as a whole and the security 
of our economic system.

F A T I G U E
B y Dr. Frank Crane

IT IS not those who work the hardest who get 
the tiredest.

In fact, many physicians will tell you that 
those of their patients who have that tired feel
ing much of the time are people who do noth
ing at all.

Often the very worst remedy for tiredness is 
inactivity, the so-called rest cure, and if we 
would get out and hustle, our weariness would 
disappear.

T his is due to the fact that human fatigue is 
primarily mental.

It is something we think of that “takes the 
life out of us” oftener than some activity in 
which we engage. A disappointment or a sor
row or humiliation can fag us more than hard 
labor.

And we have often witnessed frail people 
working tremendously without complaint, even 
boasting that they enjoy it, simply because they 
are full of eager expectation or ambition or some 
other strong emotion.

It is what we give out that rests us more than 
what we take in.

The lake is fresh. It is full of lively fish, and 
its waters are good to drink, not because it is 
continually receiving but because there is a con
tinual outflow.

The Dead Sea is dead because, while water 
continually runs into it, none runs out.

Human energy is like the widow’s cruse. 
Though you take from it continually, it remains 
full.

Life and life force are not something that 
you can pile up and keep as you would potatoes

or money bags. It is a running current and if 
it will not run it will spoil.

In the case of energy the paradox is true that 
what you give you have, and what you save you 
lose.

W hen we put forth our powers we find them 
continually replenished. If  we bravely front 
our tasks, power leaps to our aid.

It is in the presence of danger that we have 
courage. It is under great strain that there 
comes to us the power to endure. It is when ca
lamity and disaster descends upon us that there 
enters into us an unlooked for sturdiness to 
stand up against evil.

One way to cure fatigue, of course, is to rest 
when it is necessary and at proper intervals.

But we often forget that the very best way to 
get ride of chronic fatigue is to have hard work 
enough to do, dangers enough to face, problems 
enough to solve, and obstacles enough to over
come.

To quote from Captain Hadfield, “The av
erage neurasthenic is ordered to take a rest in 
the afternoon, but he spends the time reading his 
paper; he goes to bed early, but sits up reading 
a novel. He gives his body more rest than it 
needs, failing to realize that what the body needs 
is not relaxation but reinvigoration. It is char
acteristic of the neurasthenic that in the morning, 
and possibly after a long night’s sleep, he wakes 
up more fatigued than when he went to bed.”

In other words, the best way to be full of 
energy is to give out energy copiously, and the 
price of perfect rest will always be hard work.

C o p y r ig h t ,  1923, by  Dr. F r a n k  C ra n e .
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A Real Business Romance
The novelist who supplies an eager 
public with thrill - embroidered 
historical novels has overlooked a 
virgin field of material.
An intimate story of more than one 
American banking institution con
tains more romance and literary 
possibilities than even the best of 
writers can concoct from their 
imaginations.
There is the history of Foreman 
Bros. Banking Co. of Chicago. The 
firm was founded in the war days 
of 1862. It has experienced all the 
adventures and tribulations and 
rush to power of that mid-western 
metropolis.
The Foreman Bros. Banking Co. 
has weathered three wars, has risen 
triumphant from the maelstrom of 
financial panics—has survived the 
terrible days of the Chicago fire, 
when the discouraged ones shook 
their heads and said Chicago would 
never rise from the ashes.
But Chicago did rise, and Foreman 
Bros. Banking Co. grew with the 
city whose career it has paralleled.

The bank has now been largely ex
panded and renamed, The Fore
man National Bank and The Fore
man Trust and Savings Bank.
In addition to an extensive local 
banking business, the bank handles 
a heavy proportion of foreign busi
ness. A large part of the bank’s ac
counts consists of intimate rela
tions with banks, bankers, cor
porations and firms throughout the 
country.
The successes of many Chicago and 
middle western concerns is written 
on the records of the Foreman Bros. 
Banking Co., which, to its great 
credit, has devoted much of its 
energy and commercial foresight 
to the development of promising 
but conservative business houses.
Finally it is inter esting to note that 
the recent expansion into a national 
bank and a trust and savings bank 
has been accomplished entirely 
without outside aid and without 
the stimulus of consolidations.
Here, indeed, is a real romance of 
American business.

T h e Forem an N ation al B an k
The Foreman Trust and Savings Bank

(Succeeding Foreman Bros. Banking Co.)
La Salle and Washington Streets

Combined Capital, Surplus and Undivided Profits Exceed $6,000,000
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Interest Time Saved
OUR correspondent banks and their customers are often 

surprised and gratified at the resulting advantages when 
they bring a specific case to us with the idea of saving time in 
the handling of collection items, B/L drafts and similar matters.
Our unusual facilities and straight-line methods as the Bill of 
Lading Bank of Chicago are interestingly described in a 16- 
page illustrated brochure under under such headings as “Reduc
ing the Time,” “When B/L Commodities Start to Market,” 
“The Follow-up,” “When Draft is Refused,” and “Prompt 
Credit to Correspondent’s Account.”

When writing for the booklet, also indicate your problem 
and we will gladly work out a suggestion that may mini
mize the time element materially on your funds in transit.

1 8 6 9 1 9 2 3

UNION TRUST
COMPANY

C H I C A G O
The B jL  Bank in A m e r ic a ’s  F reigh t Center
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A D G H E Q U E R
By “Craddick”
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A N U M B E R  of subjects have 
been under constant discus
sion and consideration by 

bankers for m onths. Articles have 
been w ritten, speeches delivered, 
com m ents offered by m any individ
uals, but there was still lacking the 
group opinion of bankers in the  
form of individual expression.

So I recently prepared a question
naire covering twelve subjects of 
outstanding  in terest and im portance 
to the banking business today, and 
mailed it out to a representative list 
of banks in forty  some states.

T he re tu rns are tabulated  below 
and indicate, in a m ajority  of sub
jects, th a t bankers know w hat they 
w ant and w hat they do not w ant. 
All questions were answ ered by 
either “yes” or “no” so as to leave 
no doubt as to final conclusions or 
intent.

(1) Do you favor branch banks 
for national and state  banks? Yes, 
440; no, 4,730.

(2) A re in terest rates of savings 
and C. D ’s. too high (assum ing th a t 
4 per cent is the average rate) ? Yes, 
2,770; no, 2,930.

(3) H as prohibition increased 
savings deposits in your city? Yes, 
3,210 no, 1,940.

(4) Do you urge people to save 
in order to buy an auto? Yes, 680; 
no, 4,510.

(5) Are you in favor of light 
wines and beer? Yes, 1,740; no, 
3,360.

(6 Do you favor restric ted  immi
gration  under present laws? Yes, 
3,750; no, 1,400.

(7) Should banks e n c o u r a g e  
locally the Am erican Bankers A s
sociation educational program  for 
public schools? Yes, 4,710; no, 390.

(8) Is ready made or “canned” 
advertising as effective for a bank 
as prepared advertising? Yes, 370; 
no, 4,710.

(9) W ould you favor a standard  
code of banking ethics or correct 
business practice to be adopted by 
your B ankers A ssociation as a 
m eans of prom oting public confi
dence, good will and understanding? 
Yes, 3,600; no, 510.

(10) A re you encouraging farm er

............ ................. .

TELL US, PLEASE.
W hat particu la r advertising have you 

done in  the past th ree  m onths w hich 
proved successful and profitable in  re 
sults, or quite  the  contrary?

T ell it in  th ree  hu n d red  words. Stress 
the objective, m edium  used, feature  or 
inducem ent, results, cost. Add your 
own comm ent, opinions and advice to 
your b ro th er bankers. Com m unications 
w ill be held  confidential unless perm is
sion is granted to use the  bank’s name.

Speak freely. You may help  a b ro th er 
ban k er to e ither m ake m oney—or to 
save m oney.

A d d r e s s  all com m unications to 
“A D C H EQ U ER ” in care of The N orth 
w estern B anker.
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in terest in dairying? Yes, 4,770; no, 
340.

(11) Are your farm ers in favor of 
cooperative m arketing of grain crops 
and live stock? Yes, 4,190; no, 850. 
_ (12) Should bankers encourage 
cooperative m arketing as a solution 
of the farm ers’ economic problem s? 
Yes, 3,690; no, 1,490.

W hy Not?
H ow  would it do for the bank to 

open a dry cleaning and clothes 
pressing departm ent in the basem ent 
and offer such service free to per
sons m aintaining an account w ith 
the bank?

W hy not pu t in a gasoline filling 
station and free air service on the 
front curb for the use of your bank 
custom ers ? Give a gallon of gas 
w ith every bank deposit.

Send a le tter to your m erchants 
offering to conduct their advertising 
and sales cam paigns providing they 
will carry a balance of a thousand 
dollars or more in your bank. This 
will relieve them  of all w orry and 
concern in running  their establish
m ents, make m ore money for them  
which in tu rn  will be deposited in 
your bank.

Open up another departm ent w ith 
an affable person a t the window to 
sell railroad tickets to those of your 
custom ers having business and 
pleasure trips in mind.

Install bookshelves in the bank 
lobby and establish a circulating li
brary  for your custom ers. U ndoubt

edly, you could give them  better 
service than the present city library 
affords.

Em ploy a golf professional and 
offer every person opening a new 
savings account of ten dollars—to 
rem ain for six m onths—a free course 
of golf lessons.

T hen pu t an ad in the paper and 
present a p u tte r to all those who 
“p u tt’’ their money on deposit w ith 
your bank.

Take your telephone directory list 
and w rite a letter to all names shown 
therein asking for suggestions on 
how to better the home tow n drug 
store service. W hen the replies 
come in, call in your richest d rug
gist and offer to reorganize his busi
ness in re tu rn  for his bank account.

Silly ro t?  Oh, say not so ! There 
are banks in cities and villages th a t 
are actually pu tting  sim ilar junk and 
bunk over as a “come on” for bank 
accounts.

W hich proves, that it can be done.
Keep on Advertising

T he experienced advertising 
w riter and news gatherer under
stands th a t there is no such th ing in 
the world as an unrelated fact. 
Every incident or happening in the 
life of your com m unity, for instance, 
is related directly or indirectly to 
the financial and banking in terests 
of the com m unity.

A child is b o rn ; a man d ie s ; a 
youngster s ta rts  to schoo l; the boy 
gets a job ; the home buys a phono
g rap h ; John Jones is elected to a 
county office; M iss Perkins accepts 
a place to teach in the schools. 
Every incident and occurrence of 
the m ost ordinary type is related in 
some way to your bank and the 
service it offers in the com m unity.

D oesn’t this make it very clear 
th a t a progressive bank m ust adver
tise unceasingly?

Use Your Head
In  the m onths ahead, bankers will 

be besieged by salesm en offering 
every conceivable kind of scheme 
touted high as the one and only 
means to increase a bank’s business. 
T he bulk of these offerings will be 
based upon the idea of using some
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sort of m erchandise article as an in
ducem ent and bonus to be conferred 
upon the person opening the new 
account.

Already, we have come into con
tact w ith a num ber of such plans 
and the collection runs from kewpie 
dolls, alum inum  stew kettles and 
portable electric lamps to w ater 
jugs, fountain pens, cameras, dol
lar wateches, etc., etc.

W hen the salesm an’s argum ents 
reach the high pressure point and 
you notice the first signs of weak
ening, ju s t stop a m om ent and use 
your own head and recall to mind a 
few fundam entals involved in the 
building of a substantial banking 
business.

You can build a shack in a day 
or two, but the building which is to 
endure th roughout the years, re
quires a solid foundation, and the 
superstructure and finish require 
time and care.

Make your advertising expendi

tures, from now on, build business 
for the years ah e ad !

Apply This Test
In  considering any special plan or 

s tun t as a m eans of inducing cus
tom ers to open bank accounts, it is 
im portant and essential to apply the 
following te s ts :

1. Is it sufficiently dignified and 
in keeping w ith the bank’s policy 
and record for security, prestige, 
confidence ?

2. Is there any relation or appli
cation of the prem ium  or bonus of
fered to a savings or checking ac
count ?

3. If a savings campaign, does the 
premium  suggest “saving” or 
“spending?”

4. If a personal solicitation cam
paign, are the solicitors or canvass
ers to be transien ts? Are they the 
types you would choose to person
ally represent your bank to your 
public? Do you know the identical 
m ethod of presentation?

5. Is the prem ium  a mechanical 
contrivance, likely to become broken 
or require repairs or ad justm ents? 
Is the bank to assum e the responsi
bility of repairs and replacem ents?

6. Are the new accounts to be 
opened at the bank or at homes and 
places of em ploym ent? (One hun
dred new accounts opened over the 
bank counter are w orth three hun
dred secured on the outside.)

7. How are new accounts to be 
acknowledged? Is there any oppor
tun ity  for contact w ith the new 
custom er ?

8. W h at is each new account to 
cost the bank? Is the initial cost 
too large to perm it an additional ex
penditure for developm ent of the ac
count ?

9. Is there a definite plan of de
velopm ent of the new accounts 
which may be secured? (F inal re
sults depend as much upon this

(C ontinued on page 61.)

North Dakota as an Investment Field
NO R T H  D akota offers a fine 

field for investm ent and splen
did opportunities for the home 

maker. Basically, no state of the 
union is in better condition than 
N orth  D akota today. In  the first 
place, the soil map of the U nited 
States will show th a t N orth D akota 
possesses a larger percentage of the 
soil of highest productivity  than any 
other state  of the union and in addi
tion other large territo ries of soils 
of the second class, both of which 
insure successful agriculture and the 
prosperity  of the state which is the 
possessor of such soils.

W e also find th a t because of cer
tain  unfortunate conditions which 
existed in our state during 1919 and 
1920, N orth  D akota escaped the in
flation of land values and the subse
quent deflation which has cursed so 
m any another state, and there is to 
day no state in the union where 
farm ing lands of splendid soil and 
rich productivity  can be secured for 
as low a price as in the state of 
N orth D akota or w here the security 
for the farm m ortgages issued is 
more sound, stable and conservative 
than in this state.

Because of the conditions of 1919 
and 1920 above referred to, the 
credit of the state and its people 
were also greatly  curtailed during 
the same period w ith the result that

Written for Readers of the 
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By
Hon. R. A. Nestos
Governor of North Dakota
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the indebtedness of the state  is to 
day much sm aller than in most 
states or than it would have been 
except for this handicap which in

this respect proved to be a blessing 
to the state.

W ith  the great progress made by 
our state in recent years, in raising 
milch cows, beef cattle, hogs, sheep, 
poultry, corn, flax, clover and alfalfa 
in addition to our splendid crops of 
small grains, the fu ture prosperity 
of the state and the stability  of our 
economic life seems assured.

W hen, in addition to this, we re
m em ber that in the w estern half of 
the state we have fields of lignite 
coal so extensive and the layers so 
thick that, if every other coal field 
in the U nited States were to be de
stroyed and Am erica dependent upon 
N orth  D akota alone for heat and 
power, we could supply the whole 
country for five hundred years and 
yet have enough left to keep N orth 
D akota supplied for another five 
hundred, and rem em ber th a t there is 
to be found righ t in the same fields 
inexhaustible layers of fine clays 
adapted to the m anufacture of brick, 
sewer pipe, stoneware, earthenw are 
and china, one can easily understand 
th a t the N orth  D akota resources 
have barely been touched and that 
the state is now entering upon the 
era of its g reatest developm ent and 
th a t the com ing decades promise 
much to the citizens of N orth D a
kota and to those of other states in 
seeking either a home or an invest
ment.
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‘‘ How to Buy” Instead ol ‘How to Sell 
Is America s Crying Need

Bankers must teach “oversold America” how to save by intelligent
buying

TH E R E  is being reflected from 
the current thinking of the 
period that very much, if not 

a majority, of our social and eco
nomic ills of the present time have 
flowed from intensive American 
salesmanship. W e have had too much 
salesmanship.

Nearly every class in America has 
been oversold and overloaded, and has 
overbought. It has bought a great 
many things that it didn’t need, 
couldn’t use, and couldn’t afford. Of 
the things that it has needed, it has 
bought too much, as the result of 
mark-up salesmanship.

As a nation we have inflicted upon 
each other an unconscionable type of 
salesmanship which has placed sales 
commissions and sales volume in the 
premier position, and has almost com
pletely disregarded, taken as a whole, 
the interests and future comfort of 
the purchasing side of the various 
markets. As a result, there is an 
enormous volume of frozen credit 
which toil alone can liquidate and the 
future has been borrowed from in an 
awful volume to make a present satur
nalia and banquet for the selling 
horde.

Upon a general survey of the en
tire subject, salesmanship seems to 
fall roughly into four classes, namely, 
normal, high pressure, victim and 
predatory.

Here is the legitimate type of sales
manship. It sells to the purchaser 
commodities which he needs from the 
standpoint of his own genuine inter
est. I t sells him what he can afford 
to have in the quantity which he can 
properly use, and for purposes which 
are in his best interests. This type 
of salesmanship sells what it can de
liver in the amount required by the 
purchaser and ordered by him, predi
cated upon the ability to deliver both 
quality and quantity as represented 
and agreed.

The other types of salesmanship 
have so driven into the field as to re
duce normal salesmanship to a mini
mum. It is largely found in the fine 
little stores on Main Street, and in 
the older established stores in the 
larger cities, but is fast disappearing 
in both places under the pressure 
which is applied to it. The public re
grets its going and loves its courteous 
and gentlemanly qualities, its kindly

By C. A. Chapman
Vice President First National, 

Rochester, Minn.

spirit and general wholesomeness. It 
is the kind of salesmanship which 
tells the truth about its wares, which 
has the proper degrees of sympathy 
for its clientele and understands its 
needs. It is the kind of salesmanship

C. A. CHAPMAN

to which we will ultimately return in 
some form because it is ethical, and 
because the truth and right must ulti
mately prevail.

It does not indulge in the circus 
type of advertising. Its publicity is 
not a cloud of verbiage. In a word, 
this type of salesmanship is fair, 
open, considerate and dependable.

Out of the intense competition in 
the great urban centers there has been 
evolved a type of pressure salesman
ship regarded as necessary by new 
enterprises struggling desperately 
against old established and strongly 
intrenched enterprises.

The battle has not been confined to 
the great urban centers, however, but 
has been carried afield into the rural 
districts and there has done a vast 
deal of harm to a public unprovided 
with appropriate defenses.

The pressure salesman, while not 
entirely unmindful of his prospective 
purchaser, regards first his own de
sire for signatures on the dotted line. 
He does not admit that the purchaser

is in his hands, but takes it that it 
is the duty of the purchaser to erect 
his own defenses. The pressure 
salesman does not intend willfully to 
harm anyone, but he feels that it is 
entirely proper for him to push his 
sales energetically, dispose of as much 
goods or service as he can get signed 
up for the highest obtainable price, 
and let the purchaser and the credit 
man of his house take care of the rest 
of it.

During the period of high popu
lar earning power in 1919 and 1920, 
the pressure salesman of America 
heaped up conditions through his ac
tivities which have since resulted in 
enormous breakage and unhappiness 
throughout the nation. He sold alto
gether too much of some things to 
folks who either could not use them 
at all, or had no need for them, or 
who needed not so much as they were 
induced to buy, and as a result were 
unable to liquidate the resulting ob
ligations growing out of the pur
chases. They were induced to bor
row from the future for present use, 
and now must toil inordinately and 
anxiously endure deprivation to the 
ultimate payment of their indebted
ness.

High pressure salesmanship con
ducted an auction attended by the 
farmers of the nation who bid each 
other’s farms to unheard of figures 
and have thereby increased the aggre
gate mortgage indebtedness of the 
agricultural interests 310 per cent 
since the pre-war days, although they 
have nothing more than they had 
then.

Nearly the entire nation moved into 
a more costly type of domestic and 
business housing than its earning 
power would warrant. In conse
quence, there are homeless families 
and business institutions, there are 
many commercial and industrial reor
ganizations, and all because of the 
lures held out by the pressure of the 
real estate salesman, among others.

Farm  lighting plants were installed 
on many farms which could not carry 
the overhead, and the “power farm 
drive” placed huge tractors on farms 
which could not support them.

W e will doubtless alwavs have 
pressure salesmanship, and it seems 
to have the admiring approval of a 

(Continued on page 95.)
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When We Paid Half a Billion to the 
School of Frenzied Finance

Letters of a banker to his son in another bank

Smallville, Sept. 1, 1923. 
Mr. J. James, Jr.,
Asst. Cash. First Savings Bank, 
Riverton.
My Dear B oy:

I am very glad that you liked the 
first letter I w rote you the other day 
following your election as an officer 
of the First Savings Bank, and I 
hasten to reply to your letter in which 
you ask me some questions concerning 
“blue sky” transactions.

Let me first answer your inquiry as 
to how a banker can identify the so- 
called “swindle artist” who knocks at 
your door to unload some worthless 
stock. I can do this best by relating 
my first experience as the “fish” on the 
end of the stock promotion line.

One morning, away back in 1918, 
John Flynn, our good banker friend 
over in Hall county, called me by 
]5hone. “Jim,” he said, “there’s a 
young fellow in my office now with a 
good proposition for you. His name 
is Lane—I know his folks and they’re 
good people. You will like the boy 
and I believe he has something that 
you’ll be glad to buy. May I send 
him over?”

“Sure,” I said. “Anyone that John 
Flynn recommends can have an hour 
of my time. Send him over.”

Well, son, this young fellow Lane 
came to see me the same day. A lik
able chap, good talker, and had mighty 
good references, both for himself and

what he was selling, from a lot of 
folks I know and from some promi
nent men of Iowa. He was selling 
stock at $125 a share in a general 
finance corporation, every share of 
which, he said, was to be sold only to 
bankers and financial men who would 
be interested in a high-class venture.

I t ’s not often, son, that your dad 
allows anyone to completely hypnotize 
him, but honestly, this boy was irre
sistible. To make a long story short, 
an hour after he came to me I had paid 
him $250 cash and signed a personal 
note to take over ten shares for a total 
of $1,250. And remember, this was 
the first time in my banking career 
that I ever purchased a dime’s worth 
of promotion stock and I had always 
advised my customers very strongly 
against the purchase of anything but 
well-known securities.

Do you know, I got to thinking it 
over after he left, and the longer I 
thought the colder I became on the 
deal. Finally, I called him up by 
phone and had him come back to see 
me the next day. “Say, Lane,” I said, 
“I ’m getting along in years and have 
just a moderate estate that I ought to 
conserve without doing much, specula
tion. Your finance stock is doubtless 
good, but I believe I had best take no 
chances. If you’ll give me back my 
personal note I ’m willing to pay you 
your commission, $250 or whatever it 
is, and we’ll just forget i t !”

Mr. John  L. Jam es, Sr., veteran  
p residen t of the F irs t N ational B ank 
at Sm allville, is w riting  a series of le t
ters to his son, Jo h n  Jr., newly elected 
assistant cashier of the  F irst Savings at 
R ivertow n. M r. Jam es, Sr., has m ade 
some tho rough  investigations of wrongly 
p rom oted  prom otion  stock com panies 
and is telling  his b anker son about 
them . In  th is le tter, the second of the 
series, he describes the selling ta lk  of 
a p rom otion  stock salesman and how 
th e  process of “ gu tting” is carried  on 
in  m ism anaged com panies. In  his next 
le tte r he w ill give h is son a “yardstick” 
of investm ent, w ith some sound invest
m ent advice gleaned from  hard  experi
ence in  the  school of H ard  Knocks.— 
E d ito r’s Note.

He laughed heartily. “Now, Mr. 
James,” he said. “Don’t you worry 
for a minute about those ten shares. 
Tell you what I ’ll do. You raise the 
money to pay the remaining $1,000 
due and I ’ll do you a special favor. 
I ’ll resell your ten shares for $1,500 
(I  can do it easily, because it has 
raised to $150) and we’ll split the 
$250 premium. Now, isn’t that a 
square deal?”

He finally won his point and had me 
feeling pretty good, promising to sell 
the ten shares at once. So I got out 
some liberty bonds and paid the other 
$ 1,000 on the stock and waited for 
him to sell the entire lot.

Well, son, I ’ve waited now just five 
years. I still have the ten shares in 
my office safe, the finance company is 
liquidating after a stormy five years’ 
record of mismanagement, and Lane, 
the young man who sold it to me was 
killed last year in an auto accident. 
I ’m told that I may realize about $400 
on the $1,250 I gambled, but the ex
perience was worth ten times that 
amount, and I ’m passing it on to you 
for your guidance. Since that day in 
1919, when I bought the stock, dozens 
of stock promotion fellows have been 
in to see me (guess they must have 
passed the word along that I was a 
“good” one). In talking to them I 
have learned the truth of what a well- 
known writer recently said in differ
entiating between a stock salesman 
and a bond salesman:

“The bond salesman, if he is the 
right sort of man, representing the 
right sort of house, will never come to 
you except through a business intro-
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duction of sort. So introduced, you 
can rely on the statem ents he makes.

“You will notice, too, that he prom
ises less than the stock salesman— 
much less. He offers you an invest
ment; that is, the promise of a fixed 
rate of interest on your money and the 
return of the principal at a definite 
date. He holds out no hopes of limit
less profits. Ten chances to one, the 
security he offers you is the obligation 
of an old-established concern, the rec
ord of which, if you are so disposed, 
you can look up for yourself in the 
financial manuals. The bond salesman 
talks of past performances as an assur
ance of the future. The stock sales
man, as a rule, confines himself to the 
future for the good and sufficient rea
son that so many of the concerns 
whose stock he is offering you have no 
past.

“The stock salesm an is generally a 
pretty plausible fellow. He has to be 
or he wouldn’t be able to separate so 
many people from liberty bonds and 
their bank balances in return for stock 
certificates of doubtful present value 
and still more dubious future. And 
it’s not so hard to be plausible with the 
background which he has for his story. 
Behind him, as a setting for the story 
he tells you, he has the tremendous, 
complicated romantic machinery of 
twentieth-century American business.

“For every talk of wealth beyond 
the dreams of miserdom that the cour
tiers of Charles V drank in greedily 
from the returning followers of Cortez 
and Pizarro the last half century of 
American business can furnish a thou
sand. For every story of adventure 
and gain that lured the half-piratical 
English seamen of the Elizabethan age 
to the Spanish Main, twentieth-century 
American business has hundreds of 
counterparts. W hat could be more 
absorbing, for instance, than the story 
of the Bell Telephone? The early 
struggles of the inventor; the almost 
miraculous intervention of Dom Pedro 
—the only emperor, incidentally, who 
has ever visited America—bring Bell 
and Hubbard their first recognition, 
the war with W estern Union; eventual 
victory and—tremendous profits. Even 
the last phase of the story, told in dull 
language of dividend checks, is a veri
table financial Arabian Nights.”

Next, I want to describe to you the 
methods whereby a mismanaged stock 
promotion company gets away with 
the usual 75 per cent of the investor’s 
money that is left after the stock sales
man takes his 25 per cent slice. Here 
are two examples of “gutting:”

In 1918 a stock company was organ
ized in a near-by city with $ 100,000 
capital and $60,000 surplus. Stock 
sold for $160 per share, with no pro

motion. Nine financial men, promi
nent citizens, bought 549 of the 1,000 
shares outstanding, divided equally 
among them. The remaining 451 
shares were sold to small investors 
(several folks right here in Smallville 
bought some). Not a single dividend 
has ever been paid to stockholders,

6 STOCK SALESMEN TO AVOID 
T he m an who tells you how 

stockholders in  sim ilar con
cerns becam e rich  over night.

T he m an who wants your 
help  in  “keeping the contract 
away from  W all Street.”

T he m an who talks about the 
“transferab ility” of the stock.

The m an who says th a t th e  stock w ill 
la te r be “ listed on the exchange.”

T he m an who wants you to buy be
cause “ the p rice  is surely going up .”

The m an whose chief selling poin ts 
are letters of recom m endation  from  
“ leading citizens.”

and here is what happened to the com
pany as it was brought to light when 
a charge of mismanagement was in
stigated by a small stockholder:

The nine resident stockholders, who 
were also directors, had voted them
selves each a director’s salary of 
$6,000 per year. One man was se
lected to take charge of the company’s 
sales, with an additional salary of

If you happen to be rolling along 
over the broad highw ays of Buena 
V ista  County, Iowa, some day or 
n ight and see the above pictured 
sign stretched out in fron t of you, 
it will be to your best in terests to 
stop at once. For this sign repre
sents a protection feature worked 
out by the Buena V ista V igilance 
Committee, under direction of the

$4,300 per year above his $6,000. 
Thus total officers and directors’ sal
aries amounted to a cool $58,300 per 
year.

This company is still doing business 
and has avoided legal pressure by va
rious methods. It has paid many divi
dends—in the shape of H IG H  SAL
A R IE S — to D IREC TO R S AND 
O FFIC E R S ONLY. But the inves
tors here in Smallville haven’t received 
even the interest on their money, 
which, if you figure it at compound 
interest, is at least a fifty per cent loss.

Another instance of “gutting” : 
The officers of a small insurance com
pany organized a separate finance cor
poration, with a capital stock of 
$12,000. Officers of both companies 
were practically the same. Before the 
ink was dry on the stock certificates, 
the entire stock was resold to the in
surance company for $15,000, a $3,000 
premium.

This investment by the insurance 
company was, of course, contrary to 
the state law, which reads that an in
surance company shall not invest its 
surplus funds in a non-dividend pay
ing corporation, such as the finance 
corporation in question. But the in
surance company made affidavit with 
the state department that the finance 
company had paid a dividend and the 

(Continued on page 86.)

county bankers association for 
em ergency use. T he sign is to be 
used only in case of bank robbery 
or sim ilar em ergency where the vigi
lantes desire to halt autom obiles for 
the purpose of investigation. Fail
ure to stop carries a distinct penalty 
and vigilantes assum ed the righ t to 
open fire upon the auto driver who 
ignores it.

“Halt or We’ll Shoot’' Says Sign
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Boosting the Dairy Business
B y F. E . Frisbee

President, First National B ank , Sheldon, Iowa

.. ................................................................................................................................................................................. mini......................... s
5  E5

| Hard Times Fe |
| In Dairy Districts  |

Experience the past two years shows that the Dairy section of Minnesota and Wis- =  
=  consin did not feel the hard times as much as grain growing sections of Iowa.

EE Farmers had weekly creamery checks of good amounts, when gririn selling farmers e |  
EE were hard pushed by low prices for crops they were selling. =

TEN PATRONS OF THE ALGONA, IOWA Cream- 
!  ery received $3959.00 in the month of January for milk

and cream sold.
A. J. Brown & Son received . . . . . . .  . . .  .$792.23
Jewel Paterson received . . . . . . . . . . . . . .  ,. ."$740.95
A. J. Keen & Son received ............ ......... . . . . ,  $471.28

E First National BanR Sheldon, March 30, 1923 EE
= In response to your inquiry with reference to the HIGH CHECK men for the month EE
E of January: A. J. Brown milks 36 co-yvs and delivers whole milk to the creamery every EEE 
E morning; J. Paterson milks 28 cows and delivers whole milk; A. J. Keen milks 26 cows_ == 
1 and delivers cream only—Algona Co-Operative Creamery, M. P. Christenson, Manager. EE

|  WE WOULD LIKE TO SEE MORE GOOD DAIRY COWS J
|  IN THE SHELDON TERRITORY. §E

WE HAVE AMPLE FUNDS TO 
LOAN TO RELIABLE AND RE
SPONSIBLE MEN FOR MORE 
COWS.

[ First National Bank, Sheldon la. §

W E H A V E  been encouraging 
our farm ers as much as pos
sible to buy more good cows 

and feel th a t dairy ing and more hogs 
are two things th a t the farm ers in 
this vicinity should get into. W e 
have also been encouraging them  to 
rotate and build up the soil by p u t
ting  in more sw eet clover and alfalfa. 
These two items, of course, would 
enable the farm er to keep more 
dairy cattle.

Back in the days when land was 
m aking a steady increase in value 
each year a good m any farm ers in 
this vicinity got it into thair minds 
th a t it was not necessary to do 
dairying. T heir land was going to 
increase in value anyway, and when 
corn was a high price on the m arket 
a good m any though t it would not 
pay to feed hogs. W hen the slump

in prices came the farm ers who were 
depending on grain selling were up 
against a p re tty  hard proposition. 
Prices were so low th a t they could 
not keep up their paym ents.

On the other hand, we are aware 
th a t the dairy d istricts were not so 
badly h u rt and the man who was 
ge tting  a weekly cream check was 
fortunate.

W e are try ing  to carry on a cam 
paign of getting  our farm ers to buy 
more dairy cattle, and, as the adver
tisem ent on this page shows, our 
bank, as well as the o ther banks in 
Sheldon, are ready to loan money to 
custom ers for this purpose. It 
would be very hard, I m ight say im
possible, for any individual to bor
row any money a t the Sheldon 
banks for land buying or speculative 
purposes, but we all have funds to

take care of the farm ers for their 
legitim ate needs and will furnish 
money w here we feel it will do the 
farm er, as well as the com m unity, 
good by increasing the production 
of our farm lands.

Post-Mortem Control of W ealth
Jay  Gould, who died th irty  years 

ago, was a powerful and adroit 
speculator. In  1869, he and Jim  
Fisk, later killed by a business asso
ciate, cornered New York C ity’s 
supply of gold—some $15,000,000— 
and brought on the famous “Black 
F riday” of Septem ber 24 of th a t 
year, incidentally cleaning up prof
its of $ 11,000,000.

Gould had definite ideas of the 
control of his family th rough the 
disposition m ade of his g reat for
tune, and was particularly  aw are of 
the m atrim onial hazards which 
children inheriting  vast estates m ust 
face. To protect them  from infatu
ations and unwise m arriages, he in
cluded in his will the provision 
th a t “if any of my children shall 
m arry w ithout my consent during 
my lifetime, or thereafter w ithout 
the consent of the m ajority  of the 
executors and trustees under this 
w ill,” the share of such child should 
be reduced one-half and divided 
am ong the other natural heirs.

H is sons George and Edw in m ar
ried w ith his consent before his 
death. F rank  m arried w ith his con
sent the first time, bu t w ithout it 
the second time, in 1910, m arried his 
third wife w ithout consent of the 
executors and trustees. Because of 
this disobedience to the will of his 
father, George J. Gould has sued 
to recover from Frank  $10,000,000 
for division between his b rothers 
and sisters under the term s of the 
will.

P rom inent lawyers have declared 
the m atrim onial clause of the will 
binding and now the courts are to 
have an opportunity  to pass upon its 
validity. T hus the dead hand of 
the father reaches up from the grave 
to punish the disregard of F rank  
Gould for the wishes of his father, 
whose judgm ent seems to have been 
confirmed by the son’s second m ar
riage, if not by his third.— Chicago 
Journal of Commerce.

If you add only a little to a little 
and do this often, soon th a t little 
will become great.-—Hesiod.

T here is in every hum an counte
nance either a h istory  or a proph
ecy, which m ust sadden, or a t least 
soften, every reflecting observer.—- 
Coleridge.
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Do the School Kiddies in Your To wnKnow 
These Facts About Banking?

A simple talk on general banking prepared by the A. B. A. for use of local 
bankers before public schools and colleges

(Copyrighted. 1922 by the American Bankers Association)
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The C om m ittee on Pub lic  Education 
of the A. B. A. has p rep ared  a series of 
n ine  elem entary  talks on banking, to be 
delivered  by bankers before public  
schools, colleges, and civic clubs of 
every descrip tion . T he talk  published  
on this page is the  first of the series, 
and is accom panied by a sim ple outline 
fo r convenience in  analyzing.

T H E  purpose of my talk today is 
to give you certain interesting 
facts about banks. If you were 

asked to express your; ideas about 
banks, each of you would doubtless 
have a different answer. Perhaps you 
could tell only of some special way in 
which you have known a particular 
bank used either by yourself or by 
some member of your family. The 
bank, however, plays such an essential 
part in the life of every community 
that every one ought to have a clear 
conception of what it is, and why it 
goes hand in hand with human prog
ress.

Today we shall not consider any of 
the special methods of banking. Our 
purpose is to see how the bank affects 
the business life and welfare of all the 
people of our community.

One of our large city bankers, whose 
boyhood had been spent in a small 
town, was recently telling some friends 
about his early ideas concerning 
banks. When he was eleven years of 
age, the first bank in his home town 
was started, his father being one of 
the members of the board of directors. 
He watched the small banking house 
take shape, saw the thick walls of the 
vault erected inside of the building, 
and observed the workers with the 
greatest wonder, as they set into place 
the heavy vault door and heavier safe. 
To his youthful mind, the town bank 
was merely a larger model of the small 
dime bank he kept at home. He be
lieved that the larger bank was just 
a good, safe strong-box in which peo
ple could deposit their money. This 
idea seemed correct when, after a few 
months, the bank opened for business. 
Each day the boy saw people leave 
their money in care of the bank, the 
duty of which he supposed to be the 
protection of the money until it was 
again needed, when the depositors 
could draw it out.

Very soon certain things began to 
puzzle this small boy, for he knew that 
the officers and clerks of the bank were 
drawing salaries. One day he asked 
his father some of the questions about 
the bank which had come to his mind. 
The boy’s first question w as: “Father, 
if a man takes a hundred dollars to the 
bank today, can he go to the bank to
morrow, and draw it all out again?” 
“Every cent of it,” said the father. 
“Then,” said the lad, “I want to know 
how a bank can make any money for 
itself, and pay salaries and other ex
penses.” This started a new line of 
thought in the father’s mind. Here 
was a boy who wanted to understand 
something of the bank and its place in 
the affairs of the town. So the father 
carefully began his explanation.

“When our bank was first talked 
about, the gentleman chosen as presi
dent, because he was one of our leading 
business men, came to me and asked 
if I would help to organize the bank 
and buy some shares of stock at one 
hundred dollars each, the full subscrip
tion to amount to fifty thousand dol

lars. I told him I had hoped for a long 
time that a bank would be organized 
in our town. For years, the men who 
were operating the iron mills had to 
send to a neighboring city for money 
to pay their employes. Our merchants 
had always had difficulty in taking care 
of the money received in their busi
ness, and there had been no place to 
care for the people’s savings. Since 
the right men were heading the move
ment for the new bank, I was glad to 
buy some of the shares. In a short 
time, the president told me that the full 
fifty thousand dollars had been paid by 
different people of the town. This 
money made up what is called the cap
ital stock (illustrate). The capital 
stock, in addition to furnishing money 
with which to start a bank, also serves 
as a protection to all those who place 
their money on deposit.” (Every bank 
chartered under the law must have 
capital stock, the amount depending 
upon the size of the community and the 
kind of business to be conducted.)

“Accordingly,” said the father, 
(C ontinued on page 37.)

Simple Outline on
“THE GENERAL IDEA OF THE BANK”

I. D efinition of a Bank
A. A b ank  is an in stitu tio n  engaged 

in  the  business of
1. R eceiving deposits
2. M aking loans
3. T ransferring  m oney and 

credit
II. H isto rical Com m ent

A. T he bank m ay be com pared 
w ith th e  G reek tem ple where 
the m oney changer used to sit 
upon  a bench— Latin, B ancus; 
Ita lian , B anco; G erm an, B ank ; 
English, Bank.

B. R eference also m ay be m ade to 
the beginnings of the  savings 
bank m ovem ent, which grew out 
of sm all savings societies created 
in  E ngland and on the conti
nen t of Europe, one of the first 
of w hich was started by D aniel 
Defoe, au thor of “R obinson 
Crusoe.”

III . O rganization
A. Selling stock
B. Stockholders
C. B uild ing

IV. O peration
A. L iabilities

1. C apital stock
2. D eposits

B. Assets
1. B ank bu ild ing
2. F u rn itu re , fixtures, equ ip 

m ent
3. Cash on hand
4. Reserve
5. Loans and investm ents 

V. Usefulness to
A. Com m unity

1. Cultivates habits of saving
2. H andles savings
3. Is m edium  of all financial 

transactions
4. Is available fo r loans to 

p rom ote successful business
5. Serves fo r the safekeeping 

of m oney and valuables
B. N ation

1. Develops com m unity life 
and industry

2. P rom otes success and p rog
ress.

3. Enlarges com m ercial field 
fo r its locality.

C o p y r ig h t ,  1922, A m e r i c a n  B a n k e r s ’ A s s o c i a t i o n
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Build Early—and Avoid the Spring Rush
T H E  P U B L IC  press has recent

ly had much to say on the sub
ject of high building costs and 

m ethods for their reduction. News 
of extensive building program s in 
m any of our large cities, particu 
larly Chicago and New York, has 
reacted to a considerable degree as 
a re ta rden t in influencing prospec
tive builders elsewhere to postpone 
their own work.

The question has been raised as 
to the possibility of better tim ing 
the more extensive building projects 
so th a t construction in general will 
be more equally distributed th rough
out the twelve m onths. I t  would 
appear to be axiom atic th a t in tend
ing builders would make extrem e 
effort of their own volition to ascer
tain in advance a good tim e to build, 
ra ther than forging ahead, as they 
do, when the m arket is already 
g lutted  w ith buyers sim ilarly intent. 
W hy don’t they?

Anyone fam iliar w ith the busi
ness of building knows that, if he is 
prepared to take bids F ebruary  1 for 
work to be fabricated in the factory 
at once and executed in the field as 
soon as spring opens, he will find 
himself taking advantage of a very 
satisfactory price slump.

W hy then, does the average 
owner, upon deciding to build, w ait 
until after January  1 to consult his 
architect, dally all winter with his 
prelim inaries, then rush out plans in 
the spring for bids in April and May 
when everyone else is doing the 
same thing?

W hat righ t has such a one to 
“cuss” the contractors and supply 
dealers and their high prices? 
R ather he should blame himself for 
not getting  them  to figure in D e
cember and January  when they had 
little else to do.

L ater, next season, it appears th a t 
prices will be as high and possibly 
higher than they have been this 
year. T here can be no general re
cession in building costs until labor 
conditions change. In  present day 
construction, probably 15 per cent of 
the cost of a building is raw  m ate
rials, 70 per cent labor and the re
mainder, net profits.

T he O utlook stated  recently th a t 
the brick and stone masons of the 
U nited States num ber 134,000 as 
against 160,000 a few years ago, 
w hereas we should have at present 
200,000 to take care of our grow ing

By W . W. Beach
The W. W. Beach Co., Sioux City, Iowa

needs. I t  further, and properly, a t
tribu ted  the shortage to the m ach
inations of the labor unions in their 
endeavor to reduce competition.

T his is accomplished in two ways, 
both by elim inating apprentices 
w herever possible and by influenc
ing im m igration laws to a like end. 
Obviously then we cannot expect 
any considerable im provem ent in 
these conditions until we so change 
our im m igration laws as to let in 
people w illing to w ork for a reason
able re tu rn—or until people learn to

WIT H  T H E  holding of the 
N orthw est D airy Exposition 
a t the M innesota S tate Fair, 

St. Paul, Septem ber 1 to 8, the 
northw est has become the center 
of atten tion  all over the country as a 
new region devoting itself to dairy 
education. T he m ost cordial rela
tions exist between the m anagers 
of the N orthw est D airy Exposition, 
the new est comer to the field of 
dairy education, and the m anagers 
of the D airy C attle Congress, at 
W aterloo, now entering its four
teenth year. These two g reat shows 
are the goals of m ost of the w estern 
breeders during the m onth of Sep
tem ber ju s t preceding the N ational 
D airy Exposition to be held a t Syra
cuse in October.

In com m enting favorably on the 
holding of the N orthw est D airy E x
position, the A ugust bulletin of the 
N ational City Bank, New York, 
says: “ I t  is an opportune time for
the m ovem ent, for the dairy in ter
ests of the country are not de
pressed. The dairy farm ers of M in
nesota are in fairly prosperous con
dition even now.”

W h at is taking place in the north 
w est ju st now is preparation for in
tensive developm ent of the dairy in
dustry  on three f ro n ts : the produc
tion, the d istribution and the con
sum ption ends of the business.

T here is every indication w ith the 
use of m otor and train , of w ater
ways and railways, th a t the d istribu
tion of dairy products has entered a 
new era of safety and dispatch.

get along w ithout the com forts of 
up to date buildings and quit erect
ing them. L et us hope the latter 
condition will not be forced upon us.

M eanwhile, by com bing the m ar
ket in the search of vendors who 
are in need of orders (and finding 
them ) and by selecting men to do 
our w ork whose ou tpu t is not re
stricted by w alking delegates and 
whose versatility  is not lim ited by 
the issuance of “card” in a single 
union, it is found that building costs 
are not so abnormal nor “out of sight” 
as press reports would indicate—pro
vided always that the builder is per
mitted to select the right time in which 
to do his buying.

Professor McDowell, U niversity  
of W isconsin, who has recently re 
turned  from a speaking tour of the 
west, states th a t the question m ost 
frequently  asked him all along the 
line was, “Is the dairy business be
ing overdone; is there danger of 
over-production?” Professor M c
Dowell said, “No.”

H ow  far away the danger of over
production is is shown by the lat
est figures from the federal depart
m ent of agriculture. In  1890, there 
were 262 dairy cows per 1,000 pop
ulation, and in 1920, 215 per 1,000 
population. T his decrease may in 
part be accounted for by an increase 
in purebreds w ith their higher pro
ductive capacity, but it is also indi
cates th a t the industry  is not keep
ing pace w ith the potential m arkets 
in the U nited States.

The N orthw est D airy Exposition 
ra ther than  being the prom pter of 
the progress in this industry  merely 
is a sym ptom  of the g reat m ove
m ent w hich lies behind it, the move
m ent to grade up dairy herds and 
double their production by pu tting  
purebred sires a t the head of indif
ferent and odd lots of m ilking cattle.

“W e don’t need more money, but 
we do need m ore old-fashioned re
ligion,” said Dr. Charles Evans, di
rector of educational extension at 
the Oklahom a College of A gricul
tu re and M echanic A rts, in his ad
dress before the convention assem 
bly.

Dairy Exposition To Be Held 
At St. Paul
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Hog Insurance Is Business Insurance
ST R A N G E  as this statem ent 

may seem, nevertheless, it is 
true. N ot only does every 

farm er insure bu t there is a vast 
difference in the ra te  he pays. In 
the m ajority  of cases he pays for 
insurance th a t he never gets. Let 
us illustra te  by giving you some 
facts th a t were b rought out clearly 
a t a recent sales conference.

A certain banker in Iow a had 
been advising his custom ers not to 
insure their hogs. In  spite of this 
advice, some insurance was w rit
ten in this neighborhood. F inally, 
an agent, through persisten t and 
good salesm anship convinced this 
Iow a banker, who owned a herd 
of betw een two and three hundred 
hogs, th a t he the banker, was just 
as surely purchasing insurance and 
paying for it b u t still did not have 
the insurance.

A lthough governm ent figures 
would indicate th a t the average n a t
ural loss in a herd of hogs is around 
5 per cent, it has been proven by 
our statistics covering a period of 
five years th a t this percentage has 
been underestim ated. W ith  rare 
exception, the loss in a hundred 
head runs from five to ten hogs. 
T he farm er should figure th is loss 
as a prem ium  paid to him self for 
be tting  he would m arket every one 
of the hundred hogs.

C onsidering the investm ent on 
brood sows for the w inter, the labor 
and feed pu t into them , to say 
nothing about the food consumed 
by the hundred anim als under con
sideration, the prem ium  or loss 
am ounts to a t least $40.00 per year 
on a hundred head or 40c per hog. 
T hen to this cost should be added 
the w orm ing cost, which would 
amount to ten or fifteen cents per 
head. F o rtunate  would be the 
farm er who does not have a veteri
nary bill of from ten to tw enty  cents 
a hog. W hen cholera is raging, flu 
and swine plague scares are in the 
country, a veterinary  is and should 
be called, so th a t when all is said 
and done seventy to eighty cents 
per hog (due to losses and partial 
precautionary measures) has been in
vested in the prem ium  or loss paid 
by the farm er to himself. W h at 
has the farm er to show for it? NO 
P R O T E C T IO N  W H A T S O E V E R !

And last, but not least, there is 
the ever present necessity of vacci
nation, which if taken advantage 
of, as a large percentage of farm ers 
are doing from year to year, necessi
tates another outlay of from fifty

By Chas. F. Schwager
President, American Livestock Insurance 

Company, Omaha, Nebr.

cents to a dollar. P resum ing th a t 
the farm er does not vaccinate, still 
he has had an expenditure at least 
of 75c per hog. T rue, there is 
occasionally a farm er so well posted, 
so careful in his m ethods, so ideally 
situated  th a t he has for m any years 
had light losses. However, our ex
perience shows th a t even those 
fortunate men are frequently  the
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“Hog insurance is m ore than  ju st hog 
insurance. No o ther business m an  can 
insure  his business operations like  the 
fa rm er does w hen he insures h is hogs. 
I t  is investm ent in su ran ce ; it insures 
the corn from  the  tim e it is taken to 
the crib  and th row n on the ground, 
w hen the  fire insurance ceases. I t  is in 
surance during  the several m onths when 
the  hog is exposed to the dangers of 
the  b a rn y ard  surroundings u n til de
livered  to  m ark e t!”

heaviest losers. If this were not a 
fact, all insurance would be super
fluous.

W hen it finally dawned upon this 
banker th a t for 75c net per head 
he could purchase actual protec
tion from an old line insurance com
pany properly licensed under the 
Insurance D epartm ent of his state, 
and th a t he would be guaranteed 
a m arket for all his corn, and the 
labor and investm ent pu t into the 
hogs irrespective of w hether the 
hogs lived or not, he was astonished 
at his previous sh o rts ig h ted n ess; so 
much so th a t he a t once bought a 
policy for the protection of his 
herd at a cost of considerably over 
$400.00. W H Y ?  For the simple rea
son th a t the m om ent his premium  
was paid his natural losses, which 
as above stated, would am ount to 5 
to 10 per cent would be paid for by 
the insurance com pany and all 
worm ing, vaccination and veteri
nary service required would be giv
en free by the company.

N ot only did he purchase this 
insurance for himself, but he has 
become an aggressive advocate and 
agent for hog insurance.

W hen it is considered th a t the 
additional pork, (say 11 pounds at 
7c per pound, or 77 c w orth of 
pork) produced from one bushel 
of corn guarantees a sure m arket 
for labor, corn, in terest on invest
m ents, to say nothing of the hog

itself, is it to be w ondered th a t hog 
insurance has been consistently 
grow ing in popularity  w ith the 
farm er? W hen it is fu rther con
sidered th a t if the farm er invested 
the equivalent of the value of one 
crop of hogs lost, the interest, 
would for all tim e to come, pay the 
premium  for insurance on the aver
age herd of hogs, can the farm er 
afford to take the chance of losing 
a season’s work and the investm ent 
in his hogs, and the chance of not 
again ge tting  his hog operations on 
a profitable basis for several years?

In  m aking the above com parisons 
between the farm er who carries his 
own risk and the one who insures, 
it is presum ed th a t the farm er has 
been perfectly able to carry his own 
risk. By th a t we mean to assume 
th a t he is out of debt, has some 
money in the bank, has a w ell-fur
nished, com fortable home for his 
family, and good stock barns and 
prem ises so th a t if he should lose 
his hogs he can well afford to take 
chances for the next year or two 
w ith strange stock to properly re 
stock his farm  and again have the 
hogs m int the golden corn from his 
broad acres into golden coin. But 
how about the tenan t whose rent 
paym ent comes as taxes, or the 
young farm er who has gone heavily 
in debt, or the older farm er who 
has notes to pay and children to 
educate?

H og insurance is more than ju st 
H og Insurance. No other busi
ness man can insure his business 
operations like the farm er does 
when he insures his hogs. For in
stance, it is investment insurance; 
it insures the corn from the tim e it 
is taken from the crib and throw n 
on the ground—when the Fire In 
surance ceases. I t  is insurance 
during the several m onths th a t the 
hog is exposed to the dangers of 
the barnyard  surroundings until de
livered to market. It is Labor In 
surance and really Profit Insurance. 
The hazards th a t the farm er runs 
while converting his hogs into 
money are m uch g reater for the 
grain and foods invested than while 
the grains were stored in the bins 
and insured for fire, or where grow 
ing in the field and insured for hail. 
The corn in the hogs can be insured 
in no other way than by hog insurance.

“D on’t try  to step on 'the other 
fellows’ toes.” America is not a 
“one man to w n ;” all have equal 
rights.—J. E. Newburn.
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Í Checks Written with Lead Pencil Are 
Unbusinesslike and Easily Altered

I T IS custom ary am ong m any 
business and professional men to 
use a lead pencil in w riting  bank 

checks. This practice which is very 
prevalent in m any sections of the 
country, is not only unbusinesslike, 
but may easily result in involving 
some bank in legal liabilities.

A check w ritten  in lead pencil 
only recently caused one bank a loss 
of a large am ount of money. It 
came about in this manner. A de
positor in the N ational Bank drew 
a check in lead pencil, upon the 
bank, payable to a certain person. 
He gave the check to another per
son for the purpose of delivering it 
to the payee. The person to whom 
the check was given fraudulently  
altered it by erasing the payee’s 
name and substitu ting  his own in 
its place. He then cashed the check 
a t the F arm ers’ Bank and this bank 
collected it from the N ational Bank 
on which it was drawn.

W hen the N ational Bank discov
ered the fraud it b rought action 
against the F arm ers’ Bank for the 
am ount of the check. I t  was held 
th a t the N ational Bank could re
cover under the general rule of law, 
th a t the drawee bank may recover 
the am ount on a fraudulently  altered 
check.

The defense interposed by the 
F arm ers’ Bank was to the effect that 
it was negligence on the part of the 
draw er to use a lead pencil in draw 
ing a check, because such check is 
easily a ltered ; th a t the National 
Bank on account of such negligence 
was entitled to charge the check 
against the d raw er’s account and 
that, therefore, the N ational Bank 
should have no righ t to hold the 
F arm ers’ Bank liable for the loss. 
T he trouble w ith this defense was 
th a t the draw er of the check was 
not a party  to the action. T he ques
tion presented to the court was 
m erely one as to where the liability 
should rest as between the drawee 
bank and the collecting bank.

The following paragraphs, quoted 
from the court’s . opinion, indicated 
why it held th a t the N ational Bank 
was entitled to reco v er:

“W hether the loss from the altera
tion should be ultim ately borne by 
the drawer, on account of negligence 
on his part in the m anner in which 
the check was drawn, should not be 
determ ined in a case w here the 
drawee is proceeding directly upon

By the Legal Department

Questions of in te rest to  bankers are 
discussed in  this departm ent and any 
subscriber has the p riv ilege of w riting  
fo r in form ation  and advice on legal sub
jects. H e w ill receive a d irect reply 
from  our a tto rney  w ithout fee o r ex
pense. A b rie f of any subject involv
ing research  in  a com plete Law L ibrary , 
w ill be fu rn ished  fo r $10.00. In  w riting 
fo r in form ation , k ind ly  enclose a 2-cent 
stamp fo r rep ly  and address “Legal De
p artm en t,” care N orthw estern  B anker, 
Des M oines, Iowa.

the w arran ty  made to it by the other 
bank a t the time the la tte r received 
paym ent of check from the former, 
and when the drawee had no notice 
w hatever of the alteration and was 
relying solely upon the endorsem ent 
in m aking the paym ent.

“W e are aw are th a t it is held in a 
num ber of jurisdictions th a t a d raw 
er of a check may^be so negligent in 
the m anner of draw ing it, th a t any 
money lost from an alteration should 
be borne by him, but w hether this 
should be the rule in this case, and, 
if so, w hether the evidence in the in
stan t case was sufficient to have 
made it an issue for the ju ry  as to 
such alleged negligence of the draw 
er (neither of which is now to be 
decided when the draw er is not a 
party  before us), we are satisfied 
th a t such an issue could not be per
tinen t here, and that, w hether there 
was evidence sustain ing this plea or 
not, the judge was still righ t in di
recting the verdict, for the plea it
self did not set forth  any defense. 
If this defense could be allowed in 
a suit between the drawee bank and 
the bank which cashed the check, in 
which the form er is proceeding upon 
the la tte r’s endorsem ent, and to 
which the draw er is not a party , then 
it would be possible for the N ational 
Bank to lose out as against its in
dorser, and then also for it to lose 
in a suit w ith the result th a t the N a
tional Bank m ust finally bear the 
loss, though originally entitled to 
redress from some one.

“To sustain the position of the 
F arm ers’ Bank would have the ef
fect of depriving the drawee bank 
altogether of the benefit of the provi
sions of the law which states th a t 
the ‘plaintiff may pursue any num 
ber of consistent concurrent rem 

edies against different persons until 
he obtains a satisfaction from some 
of them .’ I t  had the righ t to pro
ceed upon the indorsem ent, and this 
righ t could not be defeated upon the 
ground th a t it m ight have proceeded 
against the drawer. If the draw er is 
liable as contended by the F arm ers’ 
Bank, such a liability should be de
term ined in some other proceeding.” 

This decision covers some very 
im portan t points of law relative to 
banks and banking. I t  holds (1) 
th a t a drawee bank is entitled to 
recover from indorser bank on w ar
ran ty  of genuineness of instrum ent 
and indorsem ents. (2) T h a t draw er 
possibly liable on altered check does 
not p revent drawee bank from re
covering from indorser bank.

Loop Banks Merge
The C entury T ru s t and Savings 

Bank located at S tate and Adams 
streets, Chicago, is to be consoli
dated w ith the Chicago T ru s t Com
pany^ T he m erger will not become 
effective form ally until early in Sep
tem ber when the Chicago T ru s t 
Com pany will move to banking 
quarters now being prepared for it 
in the new Chicago T ru s t building 
at M onroe and Clark streets.

D uring the last eighteen m onths 
the resources of the Chicago T ru s t 
Company have increased from $14,- 
893,967.10 to $21,132,413.75, a dif
ference of approxim ately 41 per 
cent. The deposits of the combined 
banks will be approxim ately $19,- 
500,000 and total resources about 
$24,500,000.

John W . Fowler, who organized 
the Q entury T ru s t and Savings 
Bank and who has been its presi
dent continuously, will become a 
vice president of the Chicago T ru s t 
Company. H e will be joined in his 
new connection by the entire staff 
of officers and employes of the Cen
tu ry  Bank.

The possession of g reat powers no 
doubt carries w ith it a contem pt for 
mere external show.— Garfield.

T here is no tracing  the connection 
of ancient nations bu t by language; 
and, therefore, I am always sorry 
when any language is lost, because 
languages are the pedigree of 
nations.—Johnson.
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Your new car when you want  it

YO U R  G eneral M o to rs  car is the 
p ro d u c t o f  an o rgan ization  m ak ing  

b e tte r  m o to r cars year in and  year out.
O bv iously  th e  m anufactu rer, to p ro 

duce au tom obiles o f  h ighest quality  at 
m in im um  price, canno t close dow n in the 
w in ter w hen retail dem and  is below  an 
econom ic p ro d u c tio n  rate, and open up  
in th e  sp rin g  when dem and  far exceeds 
p ro d u c tio n  capacity.

B ut y o u r new au tom obile  m u st be in 
the  hands o f  y o u r dealer when you w ant 
it; therefo re  he m u st stock  cars during  the 
w in ter and  carry them  u n til the m ark e t 
develops in the  spring .

L ik e  o th e r m erchan ts , the  au tom obile  
dealer m ust have cred it to  carry him  over 
the  s tock ing  season. So g reat are his 
seasonal cred it req u irem en ts th a t a t tim es 
the  facilities o f  his local ban k  are inade
quate  for his needs, th u s d eny ing  him  
the  full re tu rn  to w hich his ability  en
titles him  and  d en y in g  his custom ers the 
m axim um  service.

R etail credit, p ro p e rly  g ran ted , is 
recognized as an essential factor in au to 

m obile m erchandising . G eneral M o to rs  
A cceptance C orpora tion , an in terna tional 
b ank ing  in s titu tio n , o rgan ized , ow ned 
and  operated  as an in d ep en d e n t u n it o f  
th e  G eneral M o to rs  g ro u p , places a 
reserve o f cred it a t th e  com m and o f  the 
dealer as a su p p lem en t to his local b an k 
ing  accom m odation.

T o  the  ind iv idual purchaser, en titled  
to cred it accom m odation, the G eneral 
M o to rs  A cceptance C orpora tion  offers, 
th ro u g h  dealers, a so u n d  plan by which 
he may buy a G eneral M o to rs  car.

D u rin g  the  past four years, G eneral 
M o to rs  A cceptance C o rpora tion  has 
financed6oo,O O O carsw holesaleandretaii; 
ov er 135,000  ind iv iduals are now b u y 
ing  cars u n d e r th e  G . M . A . C. P lan .

T o  p ro v id e  the ha lf billion  dollars o f 
cred it ex tended  up  to the  p resen t tim e, 
the  G eneral M o to rs  A cceptance C o rp o r
ation has d iscoun ted  its ob ligations w ith 
m ore than  2,000  b ank ing  in stitu tio n s; 
th u s ren d erin g  an im p o rtan t service no t 
on ly  to the  dealers, b u t to purchasers o f 
G eneral M o to rs  cars.

CU/Y booklet entitled " G e n e r a l  M o to r s  A c c e p t a n c e  C o r p o r a t io n ’’ w ill be mailed i f  a request 
is directed to the Department o f Financial Publicity, General Motors Corporation, N ew  York City

GENERAL MOTORS
BUICK C A D I LL AC C H E V R OL E T O A K L A N D O LD S MO B IL E G M C T R U C K S

Delco and Remy Electrical Equipment Harrison Radiators • New Departure Ball Bearings 
Hyatt Roller Bearings • Jaxon Rims • Fisher Bodies • A C Spark Plugs—AC Speedometers 

Brown-Lipe-Chapin Differential Gears • Klaxon Warning Signals
Inland Steering Wheels • Lancaster Steel Products • Jacox Steering Gears 
Dayton Wright Special Bodies • Delco-Light Power Plants and Frigidaire

* United Motors Service provides authorized national service for General Motors accessories •
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Upon the foundation of sixty 
years’ experience and growth 
is based the present organiza
tion of

THE FIRST  
NATIO NAL  
B A N K  OF  
C H I C A G O

and the

FIRST TRUST  
AND SAVINGS 
BANK: Ch ic a g o

This experience has de
veloped a highly specialized 
service in both banks, applic
able to the needs of banks 
and bankers.

Calls and correspondence 
are invited relative to the 
facilities afforded for the 
transaction of domestic and 
international financial busi
ness of every conservative 
character.

C om bined Resources exceed

$ 3 5 0 , 0 0 0 , 0 0 0 . 0 0

JAM BS B. FORGAN, Chairm an 
Board of D irectors of both banks

FRAN K  O. W ETM ORE. P resident 
F irs t N ational Bank of Chicago

M ELVIN A. TRAYLOR, President 
F irs t T rust and Savings Bank

Personal Paragraphs
Walter W. Head, president of the 

Om aha N ational Bank of Omaha, 
Nebraska, returned recently from a 
tour through W yom ing, the Yellow
stone Park  and M ontana. Mr. Head 
addressed the annual convention of 
the M ontana Bankers Association 
on “Governm ent, T axation and C iti
zenship.”

— $ —
Bert A. W ilcox, vice president of 

the Om aha N ational Bank of 
Omaha, Nebraska, is back a t his 
desk after a several months’ stay in 
Honolulu, w here he w ent to recu
perate from a recent illness.

— $ —
Alfred P. Sloan, Jr., president of 

General M otors Corporation, an
nounces th a t H enry M. Crane has 
been appointed technical assistant 
to the president w ith headquarters 
in New York.

— $ —
T. L. Davis, vice president of the 

F irst N ational Bank of Omaha, is 
m aking an autom obile tour through 
M innesota.

— $—

J. P. Morgan is in Europe for his 
usual vacation, having sailed the 
last week of July on the S. S. H o
meric.

Frank L. Hilton, vice president of 
the Bank of M anhattan  Company, 
New York, is spending his vacation 
w ith his family in the lower Berk- 
shires.

— $—
George F. Baker, Jr., vice presi

dent of the F irst N ational Bank of 
New York, sailed recently for E u
rope, accompanied by his wife and 
family.

Roland W. Boyden, M assachu
setts banker, and unofficial repre
sentative of the U nited States on the 
reparations commissions, has been 
honored by the Belgian governm ent, 
which has conferred on him the 
Grand Cross of the O rder of Leo
pold.

C. H. Fox, vice president of the 
Chicago T ru s t Company and state 
vice president of the American 
Bankers Association in Illinois, is 
busy w ith a cam paign to bring the 
Illinois m em bership in the A. B. A. 
up to par.

H. M. Hanson and A. F. W ell-
mann have been elected assistan t 
cashiers of the Illinois M erchants 
T ru s t Company of Chicago.

Robert H. McCartney, formerly 
w ith the Des M oines N ational Bank 
of Des Moines, Iowa, has been 
elected president of the W ashington 
S tate Bankers Association. H e is 
now vice president and cashier of 
the Security N ational Bank at 
Cheny, W ashington.

Joseph Chapman of the L. S. D on
aldson Com pany of M inneapolis, 
and commonly known as the father 
of the Am erican In stitu te  of B ank
ing, which had its inception in M in
neapolis in 1898, has offered a prize 
of $250 for the best analysis of the 
economic condition of the w estern 
farm er and suggestions for a solu
tion of his present problem s. The 
contest is open to all of the 52,000 
m em bers of the Institu te .

— $ —
Secretary Mellon has returned 

from his European tour, his stay 
having been shortened by the death 
of P resident H arding. H is resigna
tion was the first one to be placed 
on President Coolidge’s desk.

$—

Z. B. Curtis, vice president and 
cashier of the Union T ru s t Com
pany of L ittle  Rock, Arkansas, has 
been appointed a vice president of 
the G uaranty T ru s t Company of 
New York. He assum ed his new 
duties the first of this m onth.

— $—
A. O. Hauge, president of the Iowa 

T ru s t & Savings Bank of Des 
Moines, and representative from 
Polk County, is now an inventor, 
having invented a shale extractor 
and formed a com pany to m anu
facture the machinery.

— $ —
George F. Baker, chairm an of the 

board of directors of the F irst N a
tional Bank of New York, has com
pleted sixty years of service in the 
banking field. W all street and 
nearby thoroughfares were deco
rated w ith flags in com m em oration 
of the day. Mr. Baker is eighty- 
four years old and entered the F irst 
N ational at the age of 25 as a paying 
teller. H e has been cashier, presi
dent, and fifteen years ago was made 
chairm an of the board.
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O U R  S E R V I C E —
is complete. It includes every ordinary bank
ing service plus the benefits of twenty-six (26) 
extraordinary services—each one of which is 
designed to create a definite advantage for your 
bank.
May we tell you about them?

The National B ank o f the 
R E P U B L I C

.  •  O P  C H I C A G O  * •

“ THE BANKERS' SERVICE ST A T IO N ”

O F F I C E R S

t o t in ' A L Y N C H     . .P re s id e n t
G EO RG E W O O D R U F F .'..................................................................................Vice President
RO BERT M. H cK IN N E Y ...............................................................................Vice President
SAM UEL W. W H IT E ..................................... .. . . . . . . . .  . - Vice President
OSCAR H. SW A N ............................................. Vice P resident and  Cashier
WM. C. F R E E M A N ..................................................... • .• • • • • Vice P resident
T.OTTTS T M E A H L .....................................................A ssistant Vice P resident
CHAS S. M A O FERRA N ........................................A ssistant Vice President

LELAND L. H O B B S ................
ORTON W. B A R T L E T T . . . .
GORDON W IL SO N ...................
THOS D A L L IN .....................
W A LT ER  L. JO H N SO N ------
THOS. H. O’CO NN O R...........
HAROLD M. M ICHAELSON. 
FRA N K  H. G A Y ........................

.A ssistan t Vice President 

.A ssistan t Vice P resident
............................. Controller
.............. A ssistant Cashier
.............. A ssistant Cashier
.............. A ssistant Cashier
.............. A ssistant Cashier

........................T rust Officer

llillllllllll 1111111111 lllllllllllllllllll

THE 1 0 0  Y e a r s  o f  C o m m e r c ia l  B a n k in g

pJIEN
y f  CHATHAMK EST 1 8 5 0
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E S T  1,812
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We specialize in the care of bank
ing relations and requirements of 
interior banks located in agricultur
al districts. Our officers being con
versant from experience with the 
needs of banks in the live stock 
and agricultural sections, enables 
us to adequately and intelligently 
serve such clients.

Bank E x c e p tio n a lly  q u a lif i e d  to  h a n d le  th e  a c c o u n ts  B a n k s , T r u s t  C o m p a n ie s  a n d  
o th e r  C o r p o ra tio n s . C o r re sp o n d e n c e  in v i te d .

O F  T H E

CITY OF NEW YORK C apita l, Surp lu s and P ro fits  
O v er T w e n t y  M illio n  D o lla rs
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W hat Are You 
W orth to
Y ourself?

W o u ld  y o u  i n s u r e  t h e  c o n t e n t s  
o f  y o u r  v a u l t  f o r  o n e - f i f th  o f  t h e  
a m o u n t  y o u  m i g h t  lo se  a n d  c o n 
s id e r  i t  e c o n o m y ?

O r y o u r  $50,000 b u i l d i n g  
a g a i n s t  fire a t  $5,000 a n d  fee l  
t h a t  y o u  w e r e  s a v i n g  m o n e y ?

O r  y o u r  $3,500 c a r  f o r  $500?

T h e n  h o w  a b o u t  y o u r s e l f  a n d  
t h a t  m o s t  v a l u a b l e  a s s e t — your 
tim e i

W e  do n o t  h a v e  to  p a y  y o u  te n  
o r  f i f teen  d o l l a r s  e v e r y  t im e  yo u  
c u t  a  f in g e r  o r  h a v e  a  co ld  to  
p ro v e  t h e  v a lu e  o f  g o o d  d i s a b i l i t y  
in s u r a n c e .

Good i n s u r a n c e  c o s t s  m o n e y .  
R e a l  i n s u r a n c e  a g a i n s t  s i c k n e s s ,  
r e g a r d l e s s  o f  h o u s e  co n f in em en t ,  
w o u ld  c o s t  le s s  i f  s e n s ib l e  peo p le  
w o u ld  i n s u r e  f o r  l a r g e r  a m o u n t s .  
F i r s t ,  e n o u g h  to  c o v e r  t h e  e x 
p e n s e  of  a  s h o r t  i l ln e ss ,  i n c l u d i n g  
s u r g i c a l  o p e r a t i o n s ,  d o u b l i n g  t h e  
a m o u n t  a f t e r  tw o  w e e k s ,  d o u b 
l i n g  a g a i n  a f t e r  f o u r  w e e k s ,  a n d  
a g a i n  a f t e r  t h r e e  m o n t h s ,  so t h a t  
in c a s e  o f  a  r e a l  p h y s i c a l  b r e a k 
d o w n ,  t h e r e  w i l l  be  g u a r a n t e e d  a  
d ef in i te  incom e .

I f  t h i s  p r o p o s i t i o n  a p p e a l s  to  
y o u r  g o o d  c o m m o n  se nse ,  w r i t e  
y o u r  n a m e ,  a g e ,  o c c u p a t io n ,  a n d  
a d d r e s s  on  t h e  m a r g i n  of  t h i s  a d 
v e r t i s e m e n t ,  m a i l  i t  to  us, a n d  a  
p r o p o s i t i o n  w i l l  be  s u b m i t t e d  to  
y o u  in  w r i t i n g .

N e a r l y  T h i r t y  Y e a r s  in  B u s i 
ness .  L a r g e s t  D i s a b i l i t y  P r e m i u m  
In c o m e  in  Io w a .

BANKERS 
ACCIDENT 
INSURANCE CO.

DES MOINES

F. L. Miner, Pres., E. C. Budlong, V. P.
J. A. Kizer, Sec’y

‘“ You can bank on the Bankers”

W e have an  agency proposition for banks 
th a t will in terest you.

M. A. Traylor, president of the 
F irst T ru s t & Savings Bank of Chi
cago, and also president of the Illi
nois Bankers Association will be 
one of the speakers a t the advertis
ing conference which will be held at 
B urlington, Iowa, this fall as the 
state  convention of the Associated 
A dvertising Clubs and also as a mid
w est session. Mr. T ray lo r’s subject 
will be, “Finance.”

Fred W. Ellsworth, vice president 
of the H ibernia Bank & T ru s t Co., 
of New Orleans, has recently had 
published in booklet form, the ad
dress which he delivered before the 
eighth annual convention of the 
Financial A dvertisers’ Association. 
T he title of the booklet is, “The New 
Orleans Plan of Co-operative Bank 
A dvertising.”

—$—
Francis H. Sisson, vice president 

of the G uaranty T ru s t Company of 
New York, has been indorsed by the 
T rust Com pany Division of the A.
B. A., as candidate for second vice 
president of the A. B. A. in 1924.

. ~Lewis E. Pierson, chairm an of the 
board of directors of the Irv ing  
Bank— Columbia T ru s t Company, 
and president of the New York 
M erchants Association, has ap
pointed a com m ittee of 1000 to cir
culate petitions for the construction 
of a new subway.

Arthur Russell Jones, form erly 
assistan t vice president of the Guar
anty  T ru s t Company of New York, 
has become a partner of McClure, 
Jones & Reed, m em bers of the New 
York Stock Exchange.

David R. Forgan, president of the 
N ational City Bank of Chicago, is 
spending his vacation at St. A n
drews, New Brunswick.

—$—
George Woodruff, vice president 

of the N ational Bank of the R epub
lic, Chicago, recently spent a few 
weeks in W isconsin enjoying the 
fishing season.

B. F. Kauffman, president of the 
Bankers T ru s t Com pany Bank of 
Des Moines, has been granted a per
m it for the erection of a new home 
at 527 T hirty-fifth  street, Des 
Moines.

—$—
Secretary Mellon, who returned  

early from his European trip, is rep
resented as believing, after his study 
of conditions abroad, th a t the pres
ent is not a good time to attem pt

inquiries as to w hat foreign govern
m ents contem plate in the w ay of 
repaying the Am erican loans.

—$—
W illiam J. Murray, vice president 

of the Des M oines N ational Bank 
and form er superin tendent of bank
ing in Iowa, returned  recently 
from a m otor trip  through north 
eastern Iow a and W isconsin to 
Green Bay. Mrs. M urray, daughter 
Jane t and Mrs. M urray’s mother, 
M rs. C. E. Allbrook, were in the 
party .

Wm. L. McKee Elected President
Wm. L. McKee, for many years 

vice president of the Ft. Dearborn 
National Bank and later an officer of 
the Continental and Commercial Na
tional Bank, after the absorption of

W M . L. M cK E E

the Fort Dearborn by the Continental, 
is now president of the Southern Cali
fornia Investors’ Corporation of Los 
Angeles.

This company will make a business 
of handling real estate, bonds, mort
gages, and will also handle subdivi
sions and finance buildings.

Mr. McKee has hundreds of friends 
throughout the United States who 
know him personally because of his 
many years with the Fort Dearborn 
when he had charge of the country 
bank business. Mr. M cKee brings to 
his new company very excellent ex
perience in the banking business.
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Brundage Elected President
F rank  D. B rundage, for m any 

years connected w ith K nauth, 
Nachod & K uhne of New York, has 
recently been elected president of 
the F irs t Continental and Finance 
C orporation of Los Angeles.

T his corporation will engage in 
the business of general financing of

FRAN K  D. BRUNDAGE

all kinds. I t  will buy and sell real 
estate and also deal in m ortgages, 
high grade autom otive loans, and 
other securities of unquestioned 
value and stability.

Mr. B rundage is well and favor
ably known to thousands of bankers 
th roughout the U nited S tates be
cause of his attendance a t sta te  and 
national conventions during the past 
years.

Elected Vice President
G. J. Hoffm an, cashier of the 

Hokah S tate Bank of Hokah, M in
nesota, has recently been elected 
vice president of th a t institu tion to 
succeed the late Louis Helm. M ar
garet A. W eber has been prom oted 
from assistan t cashier to cashier of 
the bank.

Joins W ells National
C. F. Bundy, who resigned some 

time ago as assistan t cashier of the 
F irs t N ational Bank of W ells, M in
nesota, has recently  accepted a sim 
ilar position w ith the W ells N ation
al Bank.

Accepts New Position
R. E. Shaskey, form erly cashier 

of the F irs t S tate Bank of Thorpe, 
M innesota, has resigned and ac
cepted a position as cashier of the 
S tate Bank of Essig. H e succeeds 
F. E. Rolloff, resigned.

Citizens State Changes
J. M. H anson has resigned as 

cashier of the Citizens S tate Bank 
of St. Paul and E. J. W oodard, for-

m erly assistan t cashier, has been 
elected to fill the vacancy. J. S. 
Heffter, teller, becomes assistant 
cashier of the bank.

The Young Depositor 
and George Williams

From a letter in the archives o f the 
Chemical National Bank

“ W hen 1 started in  business I sought 
the strongest bank in  N ew  York, but I 
had grave doubts w hether such a big 
institution w ould consider a budding 
business man a desirable depositor.

**To m y su rprise  th e  p resid en t, M r. 
W illia m s, rece iv ed  m e w ith  g en u in e
interest and cordiality..............H e took
m y hand and remarked in  his quiet, 
kindly way: ‘This bank has been built 
up by such m en as you w ho have com e 
to  us w hen their beginnings were small 
and remained w ith us w hen their affairs 
grew large.’”
Close relationship betw een the Bank and 
its  depositors has always been a prime 
consideration.

Seeking New Business On Our Record 
TH E

O n  EM I CAL
N  A  T  I O N A  I#

b a n k :
O F  N B W Y O R K

Founded 1824

BR O A D W A Y  A N D  CHAM BERS, FACING CITY HALL
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JOHN H. BRENNAN & CO.
INVESTMENT BANKERS

30 North La Salle Street  
CHICAGO, ILL .

T his house affords its  c lien ts the  u tm ost service of a m odern and com
pletely  equipped Inves tm en t B anking O rganization.

The bonds offered by us com bine fhe h ighes t possible 
yield com m ensura te  w ith safety . An opportun ity  for 
wide d iversity  of investm en t. P rom p t paym ent of p rin 
cipal and in te rest. P ro tec tion  ag a in s t depreciation  in 
price.

W e specialize in underw riting  and m arke ting  F ir s t M ortgage Bond Issues 
— secured by incom e producing R eal E sta te , in th e  la rg e r c ities th rough 
out the U nited  S ta te s ; and the  F ir s t M ortgage Bonds of in d u stria l cor
porations hav ing  estab lished  dividend records and am ple tangib le  asse ts. 
Our bonds a re  recognized as a S tandard  of Safe inves tm en t by B anking 
In s titu tions, Insu rance  Com panies, T ru stees and E xecutors of E sta te s .

Your Correspondence Is Invited

LONDON JOINT CITY AND
MIDLAND BANK LIMITED

CHAIRMAN :

The Right Hon. R. M cKEN N A
JOINT MANAGING DIRECTORS: 

FREDERICK HYDE EDGAR W. W OOLLEY

Subscribed Cap ita l - £38,1 1 7,1 03
Paid-up Cap ita l - - 10,860,852
Reserve Fund- - 10,860,852
Deposits (J u n e  3 0 t h ,  1 9 2 3 ) - 347,900,203

H E A D  O F F IC E : 5 , T H R E A D N E E D L E  ST R E E T , L O N D O N , E.C. 2

OVERSEAS BRANCH : 65 & 66, OLD BROAD STREET, LONDON, E.C. 2 

A tlan tic  O f f ic e s :  “  A q u ita n ia  ”  “ B e re tig a r ia  ”  “ M a u r e ta n ia ”

AFFILIATED B A N K S :
BELFAST BANKING CO. LTD. THE CLYDESDALE BANK LTD.

T H E  T H R E E  B A N K S  H A V E  O V E R  
2 .0 0 0  O FFICES I N  G R E A T  B R I T A I N  & I R E L A N D

Our Services at Your Command
W e welcome consultation in financing high grade industrial and 
u tility  bond issues.
W e invite you to take advantage of our bond offerings in select
ing your safe securities.
Detailed inform ation of the services rendered by any of our 
special departm ents will be gladly given you upon request.

J. R. BUR NS, P r e s i d e n t
E. R. H o l la n d ,  V i c e - P r e s i d e n t  A. E. R e a d ,  S e c r e t a r y
J. B. B u r n s ,  V ic e - P re s .  &  Treas. D. D. S ta p le s ,  B o n d  D e p a r t m e n t

BURNS BROTH ERS COMPANY
GROUND FLOOR 313 FIFTH STREET

= = D E S  MO/JVES —

C entral T ru st M akes Several 
P rom otions

A t a m eeting of the board of di
rectors of the Central T ru s t Com
pany of Illinois, the following elec
tions were m ad e :

George B. Cortelyou, Jr., form erly 
assistan t vice president, who has 
been w ith the bank four and a half 
years, and who is the son of form er 
Secretary of the T reasury  Cortel
you, was elected secretary  and as
sistan t tru s t officer.

Geary V. Stibgen was elected 
tru s t officer and assistan t secretary, 
and Mr. W illiam  K. Otis, assistant 
tru st officer and assistan t secretary.

W illiam  J. Kellough, who for a 
num ber of years has filled the posi
tion of chief clerk, having charge of 
the employees of the bank, was 
elected assistan t cashier. Mr. Kel
lough is a native of Macomb, Illi
nois, and has been connected w ith 
the C entral T ru s t Com pany since 
shortly  after its organization in 
1902.

R ichard W . G ratton, who has 
been m anager of the bookkeeping 
departm ent for a num ber of years, 
was also elected assistan t cashier. 
Mr. G ratton has taken an active 
part in the A m erican In stitu te  of 
Banking activities, being vice presi
dent of the Chicago C hapter a t the 
present time.

George D. Bushnell, a native of 
Lincoln, N ebraska, and a brother of 
H. M. Bushnell, vice president of 
the U nited S tates T ru s t Company, 
Omaha, Nebraska, was appointed 
assistan t vice president.

Federal Land Bank Branch
The Federal Land Bank of 

Omaha, N ebraska, has recently 
opened a branch office in Jefferson, 
Iowa, w ith Roy G. M ayer as secre
tary -treasurer in charge.

Herbert Brown Dead
H erbert Brown, cashier of the 

h irs t N ational Bank of Gresham, 
Nebraska, died recently at his home 
in th a t city as a resu lt of an attack 
of double pneum onia. Mr. Brown 
was 39 years old at the tim e of his 
death.

Name New Cashier
M aynard D unlap of Te,cumseh, 

N ebraska, has been elected cashier 
of the Farm ers S tate Bank of D oug
las, N ebraska, to fill the vacancy' 
caused by the recent death of L y
man Steenblock.

A man used to vicissitudes is not 
easily dejected.—Johnson.
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B O N D  S E C T I O N

Des Moines Bond Men Form New
Bond Club

T  a meeting at the Grant Club, 
Des Moines, on August 20, 
twenty-five men engaged in 

the general bond business in Des 
Moines, voted, as charter members, 
to form an organization to be 
known as the Des Moines Bond 
Club.

T he Club is largely the result of 
the rapid growth of the bond busi
ness in Iowa and the association has 
as its purpose the establishment of 
cooperation and the promotion of 
the social and educational welfare 
of the bond men in Des Moines.

Few realize the extent to which 
the facilities for investment have 
broadened in the middle west in the 
past few years. I t  is w orthy of note 
in this connection that a large num 
ber of banks have come to look upon 
the investment welfare of their cus
tomers with increasing concern and 
have manifested their desire to be 
of service by establishing and main
taining special facilities where cus
tomers may obtain expert advice on 
investment matters.

The Des Moines bond houses 
have also become of increasing im
portance in the investment field and 
are looked upon by the individual 
investor and the banks as specialists 
in their respective fields.

Several New York and Chicago 
banks and bond houses apparently 
realize the growing importance of 
Iowa as an investment center and 
have established local offices. The 
representatives in Des Moines of 
these institutions have become 
members of the Club.

Officers of the Club for the cur
rent year are: F rank  N. W ard,
president; John S. Corley, vice 
president; and Donald J. Metcalf, 
secretary-treasurer. The Board of 
Governors consists of Albert J. 
Robertson, Ivan A. Ringheim, Frank
N. W ard, John S. Corley and D on
ald J. Metcalf.

The Club plans, as a part of its 
educational program, to bring men 
prominent in the investment bank
ing field to Des Moines, to address 
the members on financial and in
vestment subjects.

Members of the new association 
state that  it is their intention to a t
tempt to create, by means of a co
operative efifort, a better under
standing of the science of invest
ment and its principles on the part 
of local investors. A concerted ef
fort will be made by the club to pro
tect the local investor from unsound 
investment schemes and “wildcat” 
security flotations.

FRANK N. WARD

Bond M en’s clubs in New York 
and Chicago have proved successful 
for a number of years and it is gra ti
fying to note that in these cities not 
only the financial and business in
terests, but that  portion of the pub
lic interested in sound investment, 
regard these associations as con
structive forces in their respective 
communities.

Members of the Des Moines Bond 
Club and their business affiliations 
follow s:
John  A rends, G uaran ty  Company of New 

York, New Y ork City 
George Bandy, Iowa Loan & T ru s t Com

pany, Des Moines
C arle ton  Beh, B allard, H asse tt & Bell, 

Inc., Des Moines

George A. Bell, Geo. M. B echtel & Co., 
D avenport

George Cawiezell, Iow a Loan & T ru st 
Co., Des Moines

John  S. Corley, Polk, Corley & Co., Des 
M'oines

E lvyn S. Cowgill, F ir s t N ational Com
pany, M ason City

Jam es Cumm ins, R ingheim , W heelock & 
Co., Des Moines

C. G. H anem ann, W hite-Phillips Com
pany, D evenport

W. P. H arper, Lee, H igginson & Co., 
Boston

H arry  M. H arris , C ontinen tal & Com m er
cial B anks, Chicago

W. L. H asse tt, B allard, H a sse tt & Beh, 
Inc., Des Moines

C harles E. H ow ard, N ational City Com
pany, New Y ork C ity

Donald M cM urray, Iowa L oan & T ru st 
Co., Des M oines

C arroll M artin , R ingheim , W heelock & 
Co., Des M oines

Donald J. M etcalf, C entral S ta te  Bank, 
Des Moines

W allace A. M illard, W hite-Phillips Com
pany , D avenport.

H arry  H. Polk, Polk, Corley & Co., Des 
Moines

R ichard  Redfield, Geo. M. Van E vera  & 
Co., Des Moines

Ivan A. R ingheim , R ingheim , W heelock 
& Co., Des M oines

A lbert J. R obertson, Iowa N ational Bank, 
Des Moines

Jesse  F. Stevenson, Jesse  F. S tevenson & 
Co., Des Moines

Leo Taylor, B allard, H asse tt & Beh, Inc., 
Des Moines

H orace K. V asey, B allard, H asse tt & 
Beh, Inc., Des Moines

F ran k  N. W ard, Iowa Loan & T ru s t Co., 
Des Moines

Lew is F. W heelock, R ingheim , W heelock 
Co., Des Moines

Rural Banks Cut Rate
In terest rates on time deposits in 

the rural banks of Hennepin Coun
ty, Minnesota, will be reduced to 4 
per cent beginning October 1, ac
cording to an announcement made 
recently by L. E. Christ, president 
of the Hennepin County Rural 
Bankers’ Association. This action 
taken at the recent annual meeting 
at Excelsior, is in conformity with 
that  taken by the rural bankers in 
a number of other counties in the 
state, Mr. Christ explained.

The association also adopted a 
resolution requesting Minneapolis 
clearing house to eliminate ex
change charges on checks on county 
banks and accept them at par.
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Our 6lA% Collateral Gold 
Bonds Have Every Good 

Bond Requirement

The Safety of Principal, the In
terest Yield, are two of the most 
important requisites of a good 
bond.

Our 6A%  Collateral Gold Bonds 
are safe. They are backed by 
assets of over one million dol
lars of the Iowa Guarantee 
Mortgage Corporation. Furth
er—for every $100 bond issued 
—$120 of collateral is held in 
trust with the Des Moines Sav
ings Bank and Trust Company.

The interest yield at 6 lA%  is con
sistent with absolute safety of 
principal.

Orders may be placed with your 
Des Moines correspondent

IOWA GUARANTEE
M ortgage  Co r p o r a t io n

J. D. Adelman, President 

Ben Stern, Secretary OWNERS' AN|Q
SHOPS» «3UII-DING

Shops Building 
Des Moines

W H A T T H E  BANK ER CAN 
LEA RN FROM T H E  

BOOK OF JOB
(Continued from page 12.)

they were solvent for the simple 
reason that  they had grave doubts 
about the finanacial condition of the 
persons to whom they had made 
their loans. But bankers the coun
try  over refused to be oppressed by 
what looked like the appearance of 
general bankruptcy, and, with pa
tience and cheerfulness, not only 
kept up the courage of themselves 
and their associates, but com m uni
cated that same feeling of confi
dence to their customers. Sooner or 
later the inflationary period, which 
had given us our false prosperity, 
had to come to an end. The natural 
laws that are inseparably connected 
with commercial activities were still 
in operation and the adjustm ent was 
bound to come. W hen  the dark 
days were on us, the banker knew 
that neither he nor his customer 
was entirely to blame for what hap
pened, but he was equally strong in 
his belief that  the stability of our 
country, the resourcefulness of our 
business men, the patriotism of our 
citizens and the honesty of the 
average bank customer would inev
itably bring about a saner prosper
ity that would make for conserva
tion in the future and a prosperity 
when it did come that would be 
sounder and more lasting.

After having emerged from this 
period, the first thing the banker 
discovered is that his co-operation 
with his customer and his human 
and effective handling of the un
usual conditions that had so unex
pectedly presented themselves is not 
what the country needed. I t  was 
imperative that we should have 
more laws, and, behold a new type 
of financial Frankenstein has 
stepped forth from the legislative 
grind at W ashington, and we have 
the Intermediate Credit Bank now 
with us. Perhaps when the lean 
years again come, the new agencies 
will be able to suspend the law of 
supply and demand ; they may make 
credit exist where formerlv it had 
no basis, and in a world where the 
element of chance is inseparable 
from commercial transactions, they 
may insure that  everv man who 
produces anything- shall receive a 
profit. All of which goes to show 
that although human nature has 
changed very little from w hat it 
was in the days of Job, it displays 
a willingness to bring about changes 
in business relations by wav of 
legislation instead of leaving it to 
the individual to work out the situa-
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tion for himself that  is not alto
gether to our credit.

W hen Mr. Babson recently em
phasized that it was not more laws 
that  we needed but more practical 
Christianity, he brought out a tru th  
that it is well for us to heed. I t  is 
obvious that in the course of time 
some periods shall be more prosper
ous than others. In the fat days, 
we should always have the future 
in mind and lay aside accordingly. 
This is, of course, a truism, and it 
is idle for us to boast that we are 
good and progressive citizens when 
at the same time we are willing to 
ignore natural laws in the hope that 
we can enact human statutes that 
can set aside the forces that have 
operated since time began, and shall 
continue to be operative as long as 
human nature and human needs 
continue as they are.

Small wonder is it that the Ameri
can Bankers Association has seen 
the need of impressing upon the 
minds of the children in our schools 
the economic principles that must 
be thoroughly understood if the 
commercial fabric of our country is 
to stand the test of time.

I t  is well for all of us to bear in 
mind that  now as never before it 
would be eminently profitable for us 
to say in the words of Job to the 
agitator for unsound laws and the 
preacher of radical doctrines, “Shall 
windy words have no end, or is it 
any trouble to thee to speak?” It  
would, of course, be most unfortu
nate for us to close our eyes to the 
future or refuse to admit that any 
betterm ent is impossible, but at 
the same time, the spirit that ani
mated the patient Job, who knew 
that all was well with him at heart 
even though for the moment the 
hand of misery leaned hard upon 
him, is far more w orthy of emula
tion than that of the false prophet, 
who in these days would urge us to 
wipe out the traditions of the past, 
and let the dreamer, the enthusiast 
and the wrecker devise panaceas for 
the social readjustments that must 
inevitably recur from time to time, 
instead of letting simple faith and 
sound common sense prescribe the 
remedies that will bring about the 
orderly changes that indicate the 
enduring cure.

New Kansas Company
The Kansas Insurance depart

ment has recently issued a certifi
cate of authority  to transact busi
ness to the Standard Savings Life 
of Topeka. The company was in
corporated several months ago and 
has been completing its organiza

tion work. Directors are M. C. 
Shurtleff, Daisey E. Peart, J. K. 
Rankin and R. S. Murray of Topeka, 
Kansas, and N. H. Blakely of Lin
coln, Nebraska.

Facts are stubborn things.—Elliot.

I t  takes a good man to tell the 
difference between when he’s tired 
and when he’s just lazy.

W hen a wise man gives thee bet
ter council, give me mine again.-— 
Shakespeare.

A PARI OF 
YOUR BANK

A connection with Polk, Corley & Co. virtu
ally amounts to having a bond department of 
your own.

Our every resource and facility is put to work 
to help you build a profitable bond business.
The telephone and telegraph place us at your 
side on five minutes’ notice. You enjoy the 
advantages of a thorough investment service 
without the expense of maintaining a costly de
partment of your own.

W rite for 
Further Details

t£K.COBLEV«Cb.
HIPPEE BLDG: D; 

B O N D S
IES MOINERIA.

■ W/W;' " .X’N'Wv

Accommodations to Correspondents
A big feature of our business is represented by the service rendered 
daily to correspondent banks.

We welcome particularly the opportunity of serving the banks of north
ern and eastern Iowa, and offer them exceptional facilities for collect
ing checks and drafts ; furnish reliable credit information ; sell short 
time investments ; and render a complete banking service with every 
part of the world.

Select The Commercial National Bank of Waterloo, Iowa, as a de
pository for your reserve account.

The Commercial National Bank
W ATERLO O , IOW A

CAPITAL A N D  SU R PLU S O N E-H A LF M ILLION DOLLARS

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



36 T H E  N O R T H W E S T E R N  B A N K E R September, 1923

Uses W heat As Exchange Unit
The H ungarian-Italian Bank is 

endeavoring to awaken interest on 
the part of the public in its plan of 
receiving “w heat” deposits and 
granting “w heat” credits on the 
basis of the deposits so received.

The bank acts merely as inter
mediary. Upon making his deposits 
the customer receives from the bank 
a certificate of deposit for as many 
quintals of wheat as his crown de
posit would buy at the price quoted 
on the Budapest produce and grain 
exchange on the date of deposit. T he 
borrower in turn gives to the bank

a note or similar instrument for as 
many quintals of wheat as the sum 
in crowns paid out to him would 
buy.

Upon m aturity  of the loan the 
bank collects from the borrower a 
sum in H ungarian crowns which the 
number of quintals of wheat repre
sented by his note would cost on 
the basis of the Budapest exchange 
quotations, and reimburses the 
holder of its certificate of deposit at 
the same rate. Both principal and 
interest are payable in wheat, or 
rather upon the basis of the wheat 
value. The rates paid on deposits

are 4 ^  per cent, 5 per cent, and 6 
per cent for .six, nine and twelve 
months deposits, respectively, and 
the bank, to eliminate any specula
tion on its own part, will make no 
loan unless it has deposits of an 
equal amount on hand, and vice 
versa.

Liquidate War Finance Loans
Liquidation of government loans 

through the W ar  Finance Corpora
tion to banks of Minnesota, North 
and South Dakota, which made pos
sible additional credit by the finan
cial institutions to farmers in the 
three states, has been very gratify
ing and total advances have been re
duced from the high point of $46,- 
882,645 to $25,452,202, according to 
advice given out recently by M. O. 
Grangaard, secretary of the agricul
tural loan agency of the Finance 
Corporation at Minneapolis. The lat
ter figure represents the total of out
standing loans, as of August 1, 1923.

Some liquidation has been had as 
a result of real estate loans placed 
by land owners, the proceeds of 
which have been used in the liqui
dating of obligations to country 
banks,” Mr. Grangaard declared, “a 
corresponding liquidation being re
flected in the obligation of the local 
banks to the W ar  Finance Corpora
tion.

“An increase in deposits in fav
ored sections has accounted for a 
portion of the liquidation while in 
some instances borrowing banks 
have seen fit to borrow elsewhere to 
liquidate their obligations to the 
W ar  Finance Corporation.”

Of the $46,882,645 loaned to the 
banks of the three states, $19,714,000 
went to North Dakota, $14,711,000 
to South Dakota and $12,482,000 to 
Minnesota. Mr. Grangaard pointed 
out from his figures, loans outs tand
ing as of A ugust approximate $11,- 
000,000 in North Dakota, $8,000,000 
in South Dakota and $6,000,000 in 
Minnesota.

Special Bank Examiner
F. L. Vlach, president of the 

Leigh State Bank of Leigh, N e
braska, has recently been appointed 
a special bank examiner for Ne
braska under the new state banking 
commission.

Any attem pt to lower a m an’s 
reputation in that one point where 
he is ambitious to be distinguished 
is never forgotten or forgiven.— 
Haydon.

Bond Prices in 1911 
and Now

T)RICE changes of every listed 
^ bond from 1911 up to the 
present time are shown in anew, 
handy booklet issued by this or
ganization for free distribution. 
Also current yields, maturities, 
tax exemption and call features, 
denominations, etc. Every in
vestor will find this booklet of 
value. We will be glad to send 
a copy on request.

Write today

%

C /

BROKAW
A N D  C O M P A N Y
105 Sout h  La Sa l l e  S t r e e t ,  C h i c a g o

Iowa Representatives:
EDWARD J. KELLY and MAURICE F. LEAHY
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IO W A  FARM M O R T G A G E  S E C T IO N
The N orthw estern Banker is the official publication  of the 

Iowa Farm Mortgage Association

OFFICERS
P r e s i d e n t .............................................................. F r a n k  C. W a p le s ,  C e d a r  R a p id s
V ice  P r e s i d e n t ..........................................................F r a n k  B. M iller ,  C e d a r  F a l l s
T r e a s u r e r ............................................................................F r a n k  Sage ,  W a s h i n g t o n
S e c r e t a r y ..........................................................................F .  C. F i s h e r ,  C e d a r  R a p id s

EXECUTIVE COMMITTEE

V a r i c k  C. C rosley ,  e x -o ff ic io .......................................................................... W e b s t e r  C i ty
Geo. W. W i l l i a m s ............................................................................................................D es  M oines
D a n ie l  R h o d e s ................................................................................................................. F o r t  D o d g e
V a r i c k  C. C r o s l e y ................................................................................................. W e b s t e r  C i ty
E. H. L o u g e e .............................................................................................................. C ou n c i l  B luf fs
I. C. S t a n l e y ...................................................................................................................C e d a r  R a p id s
F .  C. W a p l e s .................................................................................................................. C e d a r  R a p id s

T h e  F a rm er Is Looking fo r a 
Way Out

The exodus of farm folks to the 
more lucrative businesses of the 
city, due to low agricultural prices 
may seriously harm the food pro
ductivity of our country, according 
to D. H. Otis, agricultural director 
of the American Bankers Associa
tion, in recent addresses.

“W e have all got to admit that 
the farm er’s condition is serious,” 
Mr. Otis said. “He is selling many 
of his products below the cost of 
production. This has crippled the 
nation’s buying power greatly, since 
farm ers’ purchases constitute prac
tically 50 per cent of the whole. The 
farmers feel very dissatisfied and 
are looking for some way out.”

In regard to radical agitation in the 
west, Mr. Otis sa id :

“The farmer naturally is a sane 
and reasonable individual, but un
der the pressure of economic condi
tions, with his products selling for 
less than prewar prices, and the 
goods he buys costing him more 
than prew ar prices, he feels some
thing is w rong and is in a frame of 
mind to be led astray. As an ex
ample of w hat is working on his 
mind—under present conditions he 
is getting only about 30 per cent of 
the price the retailer realizes on the 
goods the farmer produces. The 
farmer feels that is too small, espe
cially when labor is getting such 
high wages. As an illustration, if 
a farmer hires the town plumber, it 
takes fifteen bushels of wheat to pay 
for one day’s work. If the farm boy 
goes to the town or city garage, he 
can earn eight or ten times as much 
as he can earn on the farm.

“This lack of equilibrium is draw

ing people away from the farms to 
the towns and cities. Unless agri
cultural conditions improve the 
farmer is simply going to leave the 
farms. Northern  industry is taking 
negroes from the soil in the south 
by thousands. This trend in the 
long run is bound to cripple basic 
production and then there will be 
trouble for all of us. The problem 
is so big and intricate that  it calls 
for the best thought, not only of 
the farmer, but of the banker, busi
ness man and professional man as 
well.”

DO SCHOOL K ID D IES IN  
YOUR TO W N KNOW  

TH ESE  FACTS?
(Continued from page 23.)

“when the bank opened for business, 
its capital stock was fifty thousand 
dollars. Soon deposits came in from 
merchants, manufacturing p l a n t s ,  
farmers, churches, lodges, and other 
organizations, borough and township 
treasurers, wage earners, and women 
and children, until at the end of the first 
month about one hundred thousand 
dollars (illustrate) had been deposited. 
The bank then had fifty thousand dol
lars which it owed to its stockholders 
and one hundred thousand dollars 
which belonged to its depositors, or a 
total of one hundred and fifty thou
sand dollars. The capital stock and 
the deposits are referred to as liabili
ties of a bank. Now listen closely,” 
said the father.

“While it is true that the depositors 
could go to the bank the very next day 
and draw out all they had previously 
put in, experience has shown that this 
is never done by all depositors at the 
same time. Therefore, the bank does 
not need to keep on hand all the money 
that is brought in, but only enough to 
pay those who may wish to draw out

part, or all, of their deposits. Since 
every depositor tries to keep a fair
sized balance in the bank, there is 
always more money on hand than is 
needed to pay those who are drawing 
against their deposits. The law re
quires that the bank keep a certain per
centage of the deposits in its vaults in 
actual cash. This cash is called the 
bank’s reserve (illustrate). At the 
end of the first month, let us say, the 
bank had in its safe, as reserve, about 
twenty thousand dollars. There should 
always be enough cash held by the bank 
to take care of the normal amounts of 
money needed by its customers.” 

“Now,” the father continued, “the 
question is th is : What does the bank 
do with its capital stock and with the 
balance of deposits in excess of the 
cash held as its reserve? Presently 
you will see how, if the management is 
experienced and careful, the bank is 
able to pay salaries and, in addition, to 
earn some money. Part of the money 
that came from the sale of shares of 
capital stock, of course, had to be 
spent for the bank building and its 
equipment—vault, safe, furniture, add
ing-machine, typewriter, ledger, sta
tionery and supplies—all of which cost 
(in those days) about twenty thousand 
dollars (illustrate). The balance of 
the capital stock, which would be 
thirty thousand dollars, together with 
the balance of the deposits in excess 
of the reserve at the end of the first 
month, which would be eighty thousand 
dollars, or one hundred and ten thou
sand dollars in all, was either invested 
or loaned out at interest to business 
people of good standing, who promised 
to repay the money to the bank in 
thirty, sixty or ninety days. The inter
est on these loans and investments pro
vides the earnings of the bank, out of 
which salaries and other expenses are 
paid. This practice of loaning money 
is called discounting, or giving credit,

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



38 T H E  N O R T H W E S T E R N  B A N K E R September, 1923

Farm Loans
Five Reasons W hy You W ill 

Appreciate Our Service
1. W e offer libera l ra te s .
2. Our Inspection  Service is prom pt.
3. W e loan up to $100 an  acre  on Iowa land.
4. W e use our own funds—closing prom ptly.
5. Service to app lican ts is our first thought.

Send us your applications if you want genuine service.

FARMERS BOND & MORTGAGE CO.
F ifth  Floor Hippee Bldg. DES MOINES

EDWIN HULT
President

Twenty-five Years in the Mortgage Business

5% FARM  L O A N S
Over $25,000,000.00 Outstanding

J Send us your applications. Rates and terms liberal
!  for 5, 7, 10 or 20 years. g

We have plenty of money for good loans and can 
!  furnish funds promptly. g

Tell us now what you want. Ask for our Rate Sheet.

W e Can G ive You Im m ediate A tten tion

1 Leavitt & Johnson  Trust Co. |
|  WATERLOO, IOWA |

llllllllllllllllllllllllllllllIllillllllllllllllllllllllllllllllllllllllllllllllllllilllllllllM

FARM L O A N S
Your farm loan customers require h i g h e r  

amounts, lowest rates, liberal terms, prompt serv
ice and fair treatment.

W e make good.
Write, wire or phone us your requirements.

STANLEY-HENDERSON COMPANY
FARM MORTGAGE BANKERS

207-214 H igley B uild ing $3^0*000 00 CEDAR RAPIDS, IOWA

P H O N E  5 4 0 7

and when fully understood, credit is 
what the bank deals in. Just as the 
merchant buys and sells goods, so the 
banker buys and sells money and credit.

“The assets of a bank, just as in the 
case of a store or other business, are 
the property owned by the bank. They 
are cash on hand, promissory notes 
representing the money loaned out at 
interest to borrowers, the bank build
ing, and so forth. In like manner, the 
liabilities are what the bank owes to 
others, to the stockholders, to deposit
ors, and so forth.

“As the town grows and the business 
of the community expands, the de
posits of the bank become larger. Other 
banks may organize, until, as in the 
case of cities, banks spring up in many 
localities in order to handle the neces
sary money and credit transactions. 
No matter how large our great city 
banks become, they are all organized 
and conducted upon the same principle 
and for the same purpose as the bank 
in the small town.”

This explanation by the father to his 
son sets forth the relation of the bank 
to all people of the community, and I 
hope that it has given you some new 
and clearer ideas about banks. At an
other time, I may speak to you con
cerning a few of the special methods 
used in the banking business.

One thought, however, I want to 
leave with you today. Scarcely any
where is there a financial transaction 
in which the bank does not have a 
direct or indirect part, either through 
the stockholders, the management, or 
the depositors. Every successful busi
ness person makes use of the bank for 
borrowing money, for the safekeeping 
of money and valuables, and in otner 
ways. The wonderful strides our 
country has made in the field of com
merce can be accounted for largely by 
the manner in which the banks have 
been made use of by the people of just 
such communities as ours. It is im
portant for you to see that as each 
American boy or girl, man or woman, 
cultivates the habit of saving, and 
handles savings and all other financial 
transactions through the bank, he is 
being a real help to his community. 
Why? Because the bank is the reser
voir into which flow the savings of the 
people of the community, to be used by 
the banker in helping to develop the 
industry and life of the community. 
The bank helps the people to succeed, 
and the community to progress. Ac
quire habits that lead to success. Use 
your bank and give the savings habit 
and the banking habit places of real 
prominence in your life.

I t  is from books that wise men d e 
rive consolation in the troubles of 
life.—Hugo.
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For
This department of T H E  N O R TH W ES TER N  B A N K ER  Is 
to assist SUBSCRIBER'S in obtaining goods or service hard 
to find. It is free. Use it. ASK  US, as we can tell you 
where to buy anything you need in your bank or for your 
bank. T E L L  US, as your “want” will be published under 
the above heading free of charge. In answering classified 
advertisements which have key numbers please enclose a 
two-cent stamp. This is used to forward your letter.
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Bankers and T heir W ants

For Sale. B ank fixtures, m ahogany 
finish—-Verde A ntique M arble Trim m ings 
and B ase—balance V erm ont M arble. 
T h ree  windows. F o r detailed  descrip tion  
and prices address Box 67, M itchell, So. 
Dak.

W anted—Position  as a ss is ta n t cash ier 
in Iow a coun try  bank. H ave had six 
years experience as bookkeeper and a s 
s is ta n t cash ier in country  bank  and well 
qualified to handle general banking 
rou tine. R eason fo r w anting  new  posi
tion , bank  w here fo rm erly  employed go
ing out of business. A ddress No. 2685, 
T he N orthw este rn  B anker.— 8-9.

Wanted—P osition  of t ru s t  by ex- 
C anadian bank m anager, ju s t recen tly  
le ft the  bank  service. Can fu rn ish  good 
bank  references. W ill be w illing to ac
cep t any position providing there  is a 
liv ing sa la ry  paid, and chances of ad
vancem ent. I am a young m arried  m an 
31 years of age and not afraid  of hard  
w ork. R eply to Box 320, Sanborn, Iowa.

Wanted: C ashiership  or a ss is tan t cash- 
ie rsh ip  in country  bank  by young m ar
ried  m an w ith 10 y e a rs ’ country  and city 
bank  experience. Also experienced in 
t ru s t  com pany work, farm  loan and in
surance. Capable of tak ing  charge and

building business. W ould like to inves t 
la te r. W ould also be in te res ted  in help
ing organize new bank. A ddress No. 
2688, The N orthw estern  B anker—9.

Position Wanted as a ss is ta n t cash ier in 
sm all bank. College g radua te  w ith  some 
banking  experience. B est of references. 
Age 23. A ddress No. 2689, The N orth 
w estern  B anker—9.

For Sale: P a r t  in te re s t in local bank
w ith  paying insu rance  business and 
e legan t m odern hom e on paved road to 
large city. T erm s to the  r ig h t m an. Ad
dress No. 2690, The N orthw estern  B ank
er—9.

Cashiership. M inority in te re s t w ith cash 
iersh ip  in sou thern  M innesota bank, town 
of around 500. Good salary . A dvise 
am ount you can inves t w hen replying. 
A ddress No. 2691, The N orthw estern  
B anker—9.

Wanted Position as cash ier in bank in 
sm all country  tow n by m an w ith 12 years 
banking experience as a s s is ta n t cash ier 
and still w ith  sam e bank. If your bank  
is in sound condition and you a need 
good m an w rite  No. 2693, The N orth 
w estern  B anker—9.

Cashiership Wanted: By very  able banker 
of 23 years experience. Now holding of
ficial position w ith large city bank. P re 
fe r to g e t back and take  over m anage
m en t of good bank  in country  tow n of 
2,500 population or over. Can fu rn ish  
references of the  h ighes t type. W ill an 
sw er all inquiries. W rite  P. O. Box 424, 
M inneapolis, Minn.—9-10-11.

For Sale: Com plete se t of fix tures—al
m ost new. Also m achines, vau lt door, 
safe and every th ing  th a t goes in a bank. 
F a rm ers Savings Bank, Minden, Iowa.— 
9-10-11.

Bank Executive desires position  w ith  
good bank. F ifteen  y ea rs’ experience. 
C an fu rn ish  best of re fe rences and rec 
om m endations. W ill m ake investm ent. 
A ddress No. 2692, The N orthw estern  
B anker.— 9

Position Wanted. By young m an who is 
live w ire. A t p resen t a ss is ta n t cash ier. 
D esires place w here he can become cash 
ier. B est of references. A ddress No. 
2696, The N o rthw este rn  B anker—9.

Wanted to Buy good second hand oak 
bank  fixtures for sm all country  bank, 
th a t can be fitted in room 25x34. E. B. 
Lum bard, K im ball, S. Dak.

Wm r e To  B u y
ÿ m c fe ÿ ô r  - B a n k e r ^

KARDEX
r j^ IJ E S E  in s t i tu t io n s  a re  

p r e p a r e d  to  se ll q u a l i ty  
m e r c h a n d is e  a n d  fu r n is h  
p r o m p t  s h ip m e n ts .

T h e r e ’s I n v e s t m e n t  V a lu e  a n d  Q u a l 
i t y  in e v e r y  S c h la m p p  D ia m o n d .

QCHLAMPPQ
k 3  DES MOINES k 3

F a m o u s  f o r  D ia m o n d s

IOW A’S BEST 
Leather Goods Store

LIKLY LUGGAGE CO.
DES MOINES

- ---------------------- ---------------------------------- -- ---------

HIGH CLASS
W o r k m a n s h i p  a n d  Q u a l i t y  A s s u r e d  

W h e n  You O rd e r  F r o m

L E M A R S  P R I N T I N G  C O .
MASON CITY, IOWA

j f^LOOSE-LEAF-DEVICES^ANO U VAa CCOUNTING • SYSTEMS
Sold  in  I o w a  by  

J. H. W ELCH PRINTING  CO.
1313-15 L o c u s t  St., D es  M oines .  

P r i n t e r s ,  B in d e r s ,  Mnfg-. S t a t io n e r s .

BANK EQUIPMENT and SUPPLIES
We are the logical firm to supply your 

needs. Our immense stock makes it possible 
to fill your orders promptly. You’ll find our 
prices right, too.

M cNa m a r a  o f f i c e  s u p p l y  c o .
507-509 Locust Street 

Iowa’s Leading Bank and Office Equipment 
Store

TYPEWRITERS
All m a k e s  r e b u i l t  

CORONA P O R T A B L E  
T H E  M IM E O G R A P H

TH E OFFICE EQUIPM ENT CO. 
417 L ocust St. D es M oines, Iow a

FLOWERS AND SERVICE
ALPHA FLORAL COMPANY 

Phone W alnut 362
J. S. WILSON FLORAL CO. 

D rake 584 
DES MOINES
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Capital

$500,000.00
Assets Over

$1,000,000.00
F. L. MINER, President

PARLEY SHELDON, Honorary Vice Pres. 
C. M. SPENCER, Vice Pres, and Secretary

C. S. VANCE, Vice Pres, and Underwriting Mgr 
FRANK P. FLYNN, Treasuer

POLICY HOLDERS 
W ill Patronize an IO W A Company 

Guaranteed by IO W A Capital 
Managed by IOW A Men

IO W A  B A N K E R S R ecogn ize  the A dvantage o f P ro tectin g  IO W A  
C R E D IT  w ith  IO W A  IN S U R A N C E

Reliable Agents Wanted in Every City in Iowa. Write

Iowa National Fire Insurance Co.
DES MOINES, IO W A

Salary Continuance Policy
Pays fifty dollars, one hundred dollars, 
one hundred fifty dollars, or two hundred 
dollars a month (first payment im
mediately upon receipt of proofs of the 
death of the insured) and continues the 
payment of like amount for stated periods 
of from six months up to twenty  years.
Ask us more about it.

Omaha Life Insurance 
Company

OMAHA, NEBRASKA

OFFICERS
E. M. S E A R L E ,  J r .  

P r e s i d e n t

H. E . W O R R E L L
S ec .-T reas .

o f  B o s t o n . M a s s a c h u s e t t s

Select As the Logical Life Insurance Connection
One of the

Oldest—Largest-Strongest—Most Reliable
O rg an ized  in

“The Civil War Period”
1862

Harry S. H askins, S tate  Agent
701-703 H lp p ee  B u ild in g  —

Des M o in es , Iow a

W h a t  Have You? A t the  p re sen t tim e I 
am  employed as a s s is ta n t cash ier in 
sm all country  bank  bu t desire  a change. 
W ish to secure a position in a good 
reliab le  bank w here th e re  will be a  fu
tu re . I am 23 years of age and have 
had about five years of banking  experi
ence in a country  bank. Can furn ish  
su b s tan tia l re fe rences as to ch a rac te r 
and ability . A ddress No. 2695, The N orth 
w este rn  B anker— 9.

W h a t  Have You to Offer m an w ith  ten  
y ea rs’ experience in all positions ran g 
ing  from  bookkeeper to cash ier in large 
country  bank. A m erican. Age 34. M ar
ried. Can fu rn ish  h igh class references. 
A vailable a t once. A ddress No. 2694. 
The N o rthw este rn  B anker—9.

Position Wanted in country  bank  e ith e r 
as cash ier or a s s is ta n t cash ier. P re fe r 
bank  in cen tra l Iowa. Over th ree  y e a rs ’ 
experience. T w enty-three years of age, 
m arried . Can invest. A ddress No. 2697, 
The N orthw estern  B anker—9.

New Savings Customers: Mr. B anker.
If you w an t your savings deposits to in 
crease  each w eek from  p resen t custom ers 
and also new ones I w ill come and see 
you a t my own expense and dem onstrate . 
I can help you do th is w ithou t using 
prizes, prem ium s or any uneth ica l 
m ethods, w ith no obligation on your pa rt 
except to ipay for the new  accounts which 
I secure for you. Five y e a rs ’ successful 
experience and re ferences from  hankers 
I have w orked for. A ddress No. 2698, 
The N orthw estern  B anker— 9.

W hen It Blows
The season of windstorms is still 

with us. W hether it be a typical 
Kansas cyclone, a hard-hitting- N or’- 
easter, or So’wester of the coast, or 
the less violent windstorm that hits 
your property, you have protection 
from financial loss in windstorm in
surance.

A policy may be had to cover 
windstorm damage to your business 
property or your home. The things 
in your home may be included. 
Property that  you rent may be pro
tected, the income assured in spite 
of non-occupancy due to damage by 
a windstorm.

You can never tell just what wind 
is g"oing to do. I t  may only break a 
pane of glass, topple a chimney, or 
tear loose a door. On the other 
hand, it may crash a tree against 
your building with disastrous re
sults, it may tear the roof away, 
tear down walls or sweep away the 
entire building.

W hatever the damage, the finan
cial loss may be covered with wind
storm insurance. — From “ Protec
tion.”

Happiness is that single and glo
rious thing which is the very light 
and sun of the whole animated uni
verse ; and where she is not it were 
better than nothing should be.— Col
ton.
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IN S U R A N C E  S E C T IO N

The Fire Ping Offers Suggestions for 
Permanent Fire Prevention

A S A result of the meeting held 
several weeks ago in New 
York City, the committee on 

F'ire Prevention W eek has formu
lated extensive plans for observing 
October 7 to 13 as Fire Prevention 
Week.

The plan is to co-ordinate the ac
tivities of all local interests under 
the leadership of the Chamber of 
Commerce, and to secure permanent 
results as far as possible. The pro
gram as outlined in a recent news 
letter of the National Fire Protec
tion Association is as follows: Bet
ter fire protection for schools and 
institutions ; fire prevention instruc
tion in schools where it is not al
ready being taugh t;  inspection of 
buildings by fire department ; fire 
prevention bureaus, or extension of 
this work where such bureaus are 
already in force; correction of defi
ciencies in building codes.

In connection with the program 
outlined, Richard E. Vernor, editor 
of the Fire Plug, the monthly bul
letin of the fire prevention depart
ment of the W estern  Actuarial Bu
reau, has set forth a few sugges
tions for permanent fire prevention 
committees. T he following para-

By J. J. Wengert
Associate Editor, The Northwestern 

Banker

graphs are suggestions as set forth 
by Mr. Vernor in a recent issue of 
The Fire Plug, a cut of which is re
produced on this page.

“Start your campaign by taking 
advantage of the publicity given 
during National Fire Prevention 
Week. Plan your work to spread 
over the entire year.

“Study your building codes and 
local ordinances. See that all pos
sible activities along this line are 
developed. Go after the shingle roof 
as they did in Indianapolis. Investi
gate bonfire, chimney, electrical and 
kindred ordinances.

“Cooperate with the fire chief in 
establishing regular inspection of the 
mercantile and public building area 
by the fire department. Full details 
on this system can be secured from 
almost any of our large city fire 
departments.

“Make a special investigation of 
your schools, churches and hospitals. 
Most of these buildings are usually 
in a deplorable condition. Your 
state fire prevention association will 
be glad to assist you in this work 
without cost.

“Create a Boy Scout Auxiliary 
Fire Department, trained by your

Prairie Life Insurance Company
O LD  L IN E  

L E G A L  R E S E R V E

W. R. McGREW , M. D., P r e s id e n t  
ROY D. H A R T, A g e n c y  M a n a g er  

Omaha, N ebraska
And Subsequent Y ears to  

15th  A ge 79, or th e  Prior
$29.67 D eath  o f th e  Insured

EOUR PREFERRED-RISK POLICY
NDOW M ENT at AGE 79

13th Yr.i- 
$26.71 I

14 th  Yr. 
528.19 '

11th Yr.
$23.74

12 th  Yr.
$25.22

7 th  Yr. 
$17.80

8 th  Yr.; 
$19.28 ;

9 th  yr.|  
$20.77

10th Yr.|
$22.25 I

A nnual Cost Per T housand A ge 35. 
Other A ges in  P roportion:

11st  Yr.l 2d Yr. I 3d Yr. |4 th  Y r . |5 th  Yr. 
! $14.84 I $14.84 I $14.84 | $14.84 | $14.84

6 th  Yr.l 
$16.32 I

GUARANTEED VALUES 
Provides for Guaranteed Cash, Loan, Paid- 

Up and Extended Insurance Values.
No Estim ates. E very Feature Guaranteed. 
Women Insured on Equal Terms with Men

Under this Policy 
THE COMPANY WILL PAY 

The Face Amount 
To the Insured when He Attains 
the Age of Seventy-Nine Years 

or
To the Beneficiary in the Event of the Prior 

Death of the Insured.
The Policy with the Universal Appeal, but especially Adapted to 

Those Whose Present Need is the Maximum Amount of Protection at 
the Minimum Cost.
Issued in Policies from $2,500 up, on Selected Lives under 51 years of Age.

L iberal Com m ission C ontracts fo r B anker Agents in Iowa. N ebraska, C olorado and 
M issouri m ade D IR E C T  W IT H  TH E HOM E OFFICE. W R IT E  FO R DETAILS.
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Life Insurance and Banking
Are Inseparably Linked

YOU bankers recognize character as a man’s greatest 
asset—

YET character is dependent upon Life itself—

LIFE INSURANCE is a protection against the known
hazards o f life —

STATISTICS prove that Life Insurance is the backbone of 
87 per cent of all Estates—

CHARACTER secures loans during life— but— Insurance 
takes their place after death.

These agents can and will gladly give you all the information concerning Life Insurance you
may desire.

YOU
Mr. Cashier and Assistant Cashiers will be interested 
in our booklet, “O p p o r tu n i t i e s  in  L i f e  U n d e r w r i t 
ing,” as applied to you. Send for it.

Address
ROY H. HEARTMAN, Manager for Iowa

The Equitable Life of N ew  York
800 Old Colony Building, Des Moines, Iowa

The Connecticut Mutual 
Life Insurance Co.

W ith

Seventy-seven Years of Public Service
offers a n  a ttra c t iv e  an d  d esirab le  

agency  co n n ec tio n .

CLAUDE FISHER, Gen’l Agent
(506 IOWA NATIONAL BANK  BLDG. IIES MOINES, IOWA

Geo. W. Hughes
Manager for Des Moines and Iowa Office 

of the

A ETNA  LIFE INSURANCE  
COMPANY

Third Floor Hubbell Building

New York Life Insurance Co.
E n tire  E ig h th  F lo o r  

COMMONWEALTH BUILDING

Agents wanted to sell superior policy contract 
under liberal commissions.

D. W. CORLEY, Agency Director

JAMES J. CLAPP
Manager for Iowa Ordinary Department 

501-2-3 Securities Bldg.

D E S M O I N E S ,  I OWA

Prudential Insurance Company of America
H om e Office: NEW ARK, NEW  JE R SEY

Tf
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fire chief. Spokane, W ashington, 
has a well organized and practical 
institution of this character. You 
can secure a printed copy of their 
entire organization and plan of 
operation. Boy Scouts can also be 
used in distributing fire prevention 
literature.

“At least once a year provide for 
a thorough home inspection by all 
school children in your city. This 
work has been proved to be of great 
value. The slips should be turned 
over to the fire chief. Prize essay 
contests on fire prevention have also 
aroused much interest.

“Establish a speakers’ bureau and 
at regular intervals see that all local 
commercial organizations, w om en’s 
clubs and school children are ad
dressed.

“Join the National Fire Preven
tion Association and secure their 
valuable literature and suggestions.

“Circulate fire alarm cards, show
ing location of boxes, method of 
turning in alarm, and household 
‘don’ts ’ among all dwellings.

“Conduct fire prevention and 
safety schools for heads of depart
ments in industrial and mercantile 
establishments. Similar schools 
have been conducted in Chicago, 
Detroit, Indianapolis and Milwau
kee, as well as elsewhere. Pupils 
should be graduated and given a 
diploma.”

These suggestions by Mr. Vernor 
are decidedly to the point and if fol
lowed out will do a great deal in 
furthering the results that  Fire P re
vention W eek is aimed to produce. 
Some states have accomplished a 
great deal along the lines of fire pre
vention and others have made some 
progress—-Fire Prevention W eek 
can be made to go a long ways in 
furthering the activity along these 
lines.

Nebraska is the first state to or
ganize a definite campaign for the 
purpose of educating the farmer on 
fire prevention. I t  is planned to 
send out teams of three for a week 
at a time, these teams giving a pro
gram every night in country school 
houses. The campaign is to be de
veloped along the lines of motion 
picture instruction, speaking and 
special farm home inspection by 
school children, who will be pro
vided with a.suitable blank for the 
inspection. This indeed is an ex
ample w orthy of the attention of 
many agricultural states.

In 1922 fire loss per capita in the 
United States was $4.75 as com
pared with $.72 in Great Britain. 
This comparison would be almost as

in

A Practical Benefit 
to Any Community

M e d ic a l  L i f e ’s S u b - s t a n d a r d  p o l ic y  is f a r  m o r e  t h a n  m e r e l y  a n  a g e n c y  
m o n e y - m a k e r .  T h is  p o l ic y  p e r f o r m s  a  s e rv i c e — a n d  c o n f e r s  a  ben e f i t—  
t h a t  t h e  a p p l i c a n t  w o u ld  o t h e r w i s e  lose.
W r i t e  M e d ica l  L ife  a b o u t  t h i s  p o l ic y ;  i t  m e a n s  a  g r e a t e r  p ro f i t  a n d  yo u  
r e n d e r  y o u r  c o m m u n i t y  a  v e r y  p r a c t i c a l  s e rv ice .
A sk ,  too, a b o u t  o u r  m e t h o d  o f  c o - o p e r a t io n ,  o u r  S t a n d a r d  po l ic ies ,  o u r  
C h i ld ’s E n d o w m e n t  p o l ic y  a n d  w h y  M e d ica l  L i f e  r e p r e s e n t a t i v e s  p r o g r e s s  
so r a p id ly .
M e d ica l  L ife  b a n k e r  a g e n t s  a r e  c o m p le t e ly  e q u ip p e d  to  c o n d u c t  a  p ro f i t a b le  
b u s i n e s s  on  a  l a r g e  sca le .

I N S U R A N C E  COMPANY OF A M E R I C A
W A T E R L O O  I O W A

I. G. LONDBKGAN, V ice P resid en t &  Gen’l Mgr. E . E . BROW N, A gen cy  Supervisor

■

SIMPLICITY OF STRUCTURE
T h e  s t r e n g t h  o f  a  c o m p a n y  l ies  p r i m a r i l y  in  i t s  u t t e r  s i m p l i c i t y  o f  
s t r u c t u r e .
T h e  p l a i n e r  t h e  s t r u c t u r e ,  t h e  g r e a t e r  t h e  r e s i s t a n c e  p o w e r  to  a d v e r s e  
c o n d i t io n s .
T h e  N o r t h  A m e r i c a n  N a t i o n a l  L i f e  I n s u r a n c e  C o m p a n y ,  s im p le  in  
s t r u c t u r e ,  i n s u r e s  s im p l i c i t y  in  a l l  i t s  d e a l in g s .
F o r  t h a t  r e a s o n ,  p lu s  t h e  a g g r e s s i v e n e s s  o f  i t s  lo y a l  a g e n c y  fo rce ,  
i t  i s  g r o w i n g  f a r  m o re  r a p i d l y  t h a n  m o s t  y o u n g  c o m p a n ie s .

B a n k e r s  f ind a  c o n n e c t io n  w i t h  t h i s  c o m p a n y  e s p e c i a l l y  a t t r a c t i v e .  
I t  is t h e i r  k i n d  of  a  c o m p a n y  c o m b in in g  “ S e rv ice  a n d  S a f e ty .”

W rite  for  C om plete In form ation .

The North Am erican National 
Life Insurance Company

OMAHA, NEBRASKA

OPPORTUNITY—
Salaried position for field man. Must furnish reference.

W rite

National American Life Insurance Company
BURLINGTON - IOWA

Advertise in The Northwestern 
Banker
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unfavorable if made with most any 
other nation on the continent. They 
have reduced fire loss and fire haz
ards to a minimum and it is only by 
an active campaign throughout the

entire country tha t  the United 
States can hope to reduce the fire 
losses. National Fire Prevention 
W eek is an excellent start  along this 
line.

Free Examinations
The board of directors of the 

Guaranty Life Insurance Company 
of Davenport, has adopted the life 
extension system of conducting free 
examinations every year for all 
policyholders insured for $5,000 or 
more by the company. The plan is 
one which has been in use by east
ern companies for several years, and 
it is believed that the Guaranty Life 
Insurance Company is one of the 
first to adopt it in this part of the 
country.

Once a year full medical examina
tions will be given all eligible pol
icyholders under the direction of the 
Life Extension Institute, 25 W est 
Forty-third street, New York City. 
Particulars of the new plan are to be 
sent to these policyholders immedi
ately by the company .

The examinations are much more 
complete than the ordinary insur
ance examinations and should prove 
a valuable check-up on the life and 
health of the insured man, says Sec
retary L. J. Dougherty of the Guar
anty Life Company. The person 
examined will be advised on all de
tails of the examination, instructed 
how he can overcome any deficiency 
in his health as indicated by the ex
amination, and otherwise given valu
able service without cost.

Federal Surety Reports Increase
The Federal Surety Company of 

Davenport, Iowa, reports a 70 per 
cent increase in business during the 
past six months as compared with 
the same period for last year.

The company’s loss ratio was less 
for the half year period both on an 
incurred and written basis. For the 
period ending June 30, 1923, gross 
net premiums totaled $518,204 as 
against $304,383 for the period end
ing June 30, 1922. Cash capital for 
the last six months was $775,250 as 
compared with $626,375 for the same 
period last year. Admitted assets 
totaled $1,428,860 as compared with 
$1,044,778 in 1922. The net surplus 
for the last half year was $152,000 
while in 1922 it was $114,840.

Open New Offices
The Fidelity & Deposit have 

opened their new executive offices 
in Chicago with John G. Yost and 
James S. Bayless, both from the 
home office in Baltimore, in charge. 
Branch managers and general agents 
of the western territory were in Chi
cago at the time of the opening for 
a conference in charge of Vice Presi
dent Spencer Welton.

We want to serve you
in 1923 as it was our pleasure to serve many bankers 
during 1922. You will be pleased as they were.

UNIVERSAL LIFE INSURANCE CO.
DUBUOUE, IOWA

It’s Time to

STO P
Thinking and Act!

For only a few cents a day you can 
buy one of our mortgage redemption 
policies which will completely discharge 
that mortgage on your home or farm 

Ask about in event of either your death or perm-
our preferred anent disability.
risk policy 11 you live and pay on your mortgage 

as you now expect, you will have 
your insurance, which you can keep 
or cash in and the net cost of the 
protection you have enjoyed will 
be only a fraction of the original few 
cents a day which you have paid.

Ask us to tell you about this policy or 
other forms of protection needed for 
yourself and family.

In all that is good 
Iowa affords the best

Royal Union Mutual Life
Insurance Company 
D E S  M O I N E S ,  IOWA
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Sioux City M an New H ead of 
Iowa A ssociation

Guy W . Andrews of the R. J. 
Andrews Agency of Sioux City, is 
the newly elected president of the 
Iowa Association of Insurance 
Agents. Mr. Andrews has an
nounced that he will adopt the plan 
of holding a series of local meetings 
over the state during the coming

GUY W. ANDREW S

year in addition to the annual con
vention which is scheduled for Sioux 
City.

In this way it is hoped that  an in
creased interest will be taken in 
organizing local boards in a num 
ber of the cities in the state where 
they do not already exist.

Reserve Loan Figures
T he agency force of the Reserve 

Loan Life Insurance Company, In 
dianapolis, during the first half of 
the year wrote $10,822,188 of insur
ance. T he Reserve Loan now has 
$54,713,385 insurance in force. The 
net gain for the half year is $3,649,- 
041.

The company accepts applications 
up to $50,000 and writes both stand
ard and sub-standard risks.

South Dakota Rates High
The lack of an automobile registry 

law in South Dakota, has made the 
state a dumping ground for stolen 
cars, according to E. L. Richards, 
manager for the Automobile P ro 
tective and Information Bureau of

Chicago. South Dakota is paying 
$3 per hundred as a maximum for 
theft insurance on Ford or Dodge 
cars, whereas the rates in Indiana 
or Michigan are less than a third of 
that amount. The absence of a law 
requiring that every person who 
registers a bill of sale for an auto
mobile prove the title unquestion
ably and obtain a certificate of own
ership from the secretary of state, 
is said to be largely responsible for 
the higher rates in South Dakota.

New Quarters Completed
The State Life Insurance Com

pany of Des Moines, Iowa, has com
pleted the arrangements for enlarg
ing its office space and now occupies 
most of the second floor of the Iowa 
building at Des Moines. The com
pany has over $35,000,000 of busi
ness in force and is writing between 
$1,500,000 and $2,000,000 a month. 
It  is expected that the $50,000,000 
mark will be reached in the near fu
ture.

T rus t  that man in nothing who 
has not a conscience in everything 
—Sterne.

Language is only clear when it is 
sympathetic.— Ruskin.

Big Enough
to serve, w ith  the g rea t
est possible assurance 
o f sa fety .

B ut n o t so b ig  th a t we can’t ren d e r 
each agency and  policy h o ld e r ou r 
in d iv id u a l a tten tion .

A m ong the  m any  form s of 
Policies issued by W estern  
Life are

F a rm ers’ Special

E ndow m ent Age 65

C h i l d ’s E n d o w 
m ent

O ut of 90
Legal Reserve 

Com panies oper
a ting  in  Iowa d u r

ing  1922, W estern  
Life w rote m ore th an  

70 com panies w rote in  
Iowa.

I t  now  has in  force in  Iowa, 
m ore th an  72 of the  90 have 

in  force in  Iowa.

O ur successful progress is an  ever 
increasing  asset to us, and  to  our 

Agencies.

W e he lp  you m ake your Life Insu rance  
A gency successful and  profitable.

Write today for 
Agency Terms.nsuranco Company'

OF DES MOINES, IOWA
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1 3

O L D  L IN E

G U A R A N T Y
T ^ i f e - J n s u r a n c e  C o m p a n y

DAVENPORT----- IOWA

Are You Looking 
for This?

IF YOU are seeking a company whose chief aim 
is to keep each one of its agents satisfied and 
help them to become really big producers, doing 

so by its hearty cooperation;

And a company that strives to give policy-holders 
every possible advantage, and is financially strong and 
capable enough to do so—then you are looking for 
the GUARANTY LIFE.

In all of these the GUARANTY LIFE is the kind 
of company every agent is seeking. Strong, progres
sive, growing rapidly—the GUARANTY LIFE of
fers a number of progressive men an excellent op
portunity—everything that means success.

And—if you are an agent of ability, the GUAR
ANTY LIFE is looking for you. Let’s get better 
acquainted—now !

L . %/. D  O U G H E R T K S e c r e ta n /' Gen. M anager

One Great Virtue o f Insurance Lies in  
the Peace o f Mind It Gives

B u t  the a c c o u n t i n g  d a y  w il l  com e. S e lec t  c a r e f u l ly ,  then , the com pany you rec 
o m m e n d  t h a t  n e i t h e r  yo u  n o r  y o u r  p a t r o n s  m a y  be  d i s a p p o in t e d .

The test is in the Claim Settlements.
IVe B A N K  on ours and so may you.

CHOOSE T H E  GREAT W ESTER N — IT ’S GOOD

Great W estern Insurance Company
D ES M O IN E S , IOWA

Plan Life Insurance Float
The Omaha, Nebraska, Associa

tion of Life U nderwriters is form
ing plans for a $1,500 float devoted 
to life insurance in the annual Ak- 
Sar-Ben pageant October 3. The 
association will have a float depict
ing the significance of life insurance 
in the development of the nation.

The association will provide for 
$500 of the expense of producing the 
float. Each home company will con
tribute $25; each general agent, or 
manager of an outside company, $10 
and each special agent who is a 
member of the association, $2.50.

There will be more than forty 
floats in the parade, all illustrating 
some historical and patriotic event 
in the nation’s history. The pageant 
is one of the biggest in the whole 
United States, and is attended by 
estimated crowds of 100,000 and 
200,000 persons.

Schunk-Hansen Agency Formed
A. J. Schunk of the A. J. Schunk 

& Company of Minneapolis, largest 
general agents for the Federal .Sur
ety Company of Davenport, Iowa, 
and W. N. Hansen, for the past eight 
years associated with the Crum & 
Forster Fleet of New York, have en
tered partnership and formed the 
Schunk-Hansen Agency which will 
have charge of the local agency 
business in Minneapolis and also be 
general agents for the Central Fed
eral Fire, which is now in the proc
ess of organization.

New Agency Formed
A new insurance agency has been 

opened in Des Moines by Don W il
lis and Tom Moore under the firm 
name of Willis & Moore. Offices 
are at 227-228 Insurance Exchange 
building. Mr. Moore was formerly 
an insurance adjuster and was later 
connected with the display advertis
ing department of the Des Moines 
Register & Tribune. Mr. Willis has 
been connected with the Jack Shep
ard agency at Des Moines.

Camden Fire Increases Capital
The Camden Fire has recently in

creased its capital from $1,250,000 to 
$1,500,000 through the issuance of 
new shares authorized by a vote of 
the stockholders.

W ill Enter New States
The Standard Life of St. Louis is 

making plans to enter Texas, Pacific 
Coast and northwestern states. The 
business of the company is increas
ing at the rate of about $2,000,000 
a month.
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Iowa Field Men Meet
About eighty Iowa field men held 

their annual outing at Lake Okoboji, 
A ugust 1 and 2. The meeting was 
primarily an outing and only one 
general business session was held. 
E. S. Freeman, state agent at Omaha 
for the Agricultural Insurance Com
pany, was general chairman of the 
party.

G. R. Crossley, state agent at 
W ebste r  City for the W estern  As
surance, was appointed in charge of 
the business meeting at which time 
George Newman, manager emeritus 
of the W estern  A djustm ent Com
pany, Des Moines branch, drafted a 
resolution of sympathy to C. W. 
Fracker, former state agent for the 
Springfield Fire & Marine, and dean 
of the Iowa field men. Mr. Fracker 
has been ill for some time.

T he main subject of discussion at 
the business meeting was that of 
the organization of an automobile 
protective association for Iowa, 
modeled after the Missouri-Kan- 
sas Association. The secretary of 
the Missouri-Kansas Association a t
tended the meeting and gave a talk 
on how that organization functioned. 
Favorable comment on the proposed 
organization was expressed by rep
resentatives of companies doing an 
automobile business in Iowa and a 
committee was appointed to investi
gate the possibilities of such an or- 
anization for Iowa.

Establish Davenport Branch
The W este rn  A djustm ent Com

pany has established a branch office 
at Davenport, Iowa. Ira L. Grif
fin, formerly chief staff adjuster at 
Duluth, is in charge. Adjuster Hes- 
sion, formerly of the Des Moines 
branch, will assist Mr. Griffin in the 
m anagement of the new office.

Presidential Candidates Mentioned
Several men have already been 

mentioned as candidates for the 
presidency of the Fire Underwriters 
Association of the Northwest and 
field men are beginning to line up 
behind one candidate or another. 
J. ~M. Larmore of Anderson, In 
diana, state agent for the state of 
England in Indiana and Illinois, and 
at present a director of the associa
tion, has already announced his can
didacy and will undoubtedly be a 
strong candidate.

Others beins- mentioned as pos
sible candidates are Frank  L. Brit
ton of Topeka, Kansas, state agent 
for the North British and Mercan
tile, and David O. Stine of Reeds- 
burg, Wisconsin, state agent of the

STRENGTH
S E C U R IT Y

o f f  ’ • • •
Ci Uv

A.;.; : y D;r 7Ç; k Au AW /
S E R V I C E

SATISFACTION

Hard, Cold Facts
All old line life insurance is good.
Attractive combinations of benefits are de

sirable.
Benefits are only limited by the premium paid.
Special, scientific, successful study lias been 

made by the Standard of the combinations of 
benefits most desirable for the lowest possible 
premium.

WE BELIEVE IN
The Old Time Insurance
The Old Line Insurance
The Standard Life Insurance

DON’T YOU?
If not a member, don’t join the A. 0 . S. K. 

(Ancient Order of Self Kidders).

IN OLD LINE LIFE INSURANCE
You get just what you pay for
You pay for just what you get.

I f  y o u  can  q u a l i f y  fo r  an  a g en cy  o r  a p o l i c y  w i th  
th e  S ta n d a r d  y o u  a re  in  r ig h t .  A  c a r d  o r  l e t t e r  f ro m  
y o u  w i l l  r e v e a l  to  yo u ,  th r o u g h  th e  r e p l y  o f  th e  c o m 
p a n y ,  m a t t e r s  o f  v i ta l  im p o r ta n c e .  W r i t e  i t  n ow .

P R E S I D E N T

“T H E  N A M E  I S  F I T T  1 M  < 3 ^

S x  L o u i s , M i s s o u r i
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/’The Company of Co-operation

More T han Just an Agency

r [E banker agent today is an excep
tionally good business man, want
ing more than just an agency from the 

company he represents.

He, also, wants his company to show an 
unselfish attitude towards every reasonable 
request he makes which will assist him to 
draw larger profits from his agency.

He wants the company’s executives to be 
friendly, open-minded, progressive men 
like himself, who will take an unfeigned 
interest in his affairs.

We appreciate the opportunity of serving 
this type of banker agents, and assure 
him that here he will find ample facilities 
and cooperation for increasing his present 
production.

Write
A. L. HART, President

Des Moines Life and Annuity Co.
‘ ‘ T H E  C O M P A N Y  O F C O O P E R A T I O N *  *

REGISTER & TRIBUNE BUILDING DES MOINES, IOWA
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St. Paul Fire & Marine. Mr. Stine 
was a candidate two years ago when 
E. S. Phelps of Iowa was elected. 
Wisconsin has never had a presi
dent and that reason together with 
Mr. Stine’s personal ability will 
niaue hmi a serious contender. Mr. 
Britton, should he announce his 
candidacy, would no doubt pull a 
heavy vote from the southwest.

Two candidates from Ohio are 
being mentioned. They are Bernard 
T. Duffey, state agent for the Royal 
and William B. Goodwin, state 
agent of the Aetna. Both men have 
been previously mentioned as pos
sible candidates. Iowa, Michigan 
and Illinois have offered no candi
dates for the coming election.

Pure hero-worship is healthy. It 
stimulates the young to deeds of hero
ism, stirs the old to unselfish efforts, 
and gives the masses models of man
kind that tend to lift humanity above 
the commonplace meanness of ordi
nary life.— Piatt.

4 4  rooms 
at $2 .50

174 rooms 
at $3.00

292 rooms 
at $3 .50

295 rooms 
at $4 .00

249  rooms 
at $5 .00
and up

m iiSsssS
33 33« 33 33 
P3P3 3BJ 
33 3335 3333

j

CHICAGO
in the Heart o f the Loop

C o n v e n ie n t  to  a ll th e a te r s ,  
2 railway stations, the retail and 

wholesale districts,by living atthe,. . .MOTEL:
I THE HOTEL OF PERFECT SERVICE 
I Clark and Madison Sts.
| The Homej/'the¡T errace G ard en

4 .  CHICAGO'S WONDER RESTAURANT g -

Over 
One and 
a Half 
Million 
Monthly

B

W hen a life  insu rance  
com pany less th an  fou r 
years old has over 33 
m illion  dollars of good 
business on its books, 
w ith  over two and  one- 
h a lf  m illio n  dollars in  
assets and  such a com 
pany  has regu larly  fo r 
m ore th a n  six m onths 

received in  new business m uch  over a 
m illion  dollars each and  every m on th , it 
m ust su rely  ind ica te  to  you th a t th is  
volum e of business has n o t been  secured 
by chance. I t  m eans th a t th e  C om pany 
m ust have a ttractive  and  p o p u la r policy 
contracts, w ell pa id  and  satisfied agents, 
effective H om e Office co-operation, and  
th a t the  Com pany has an  am bitious vision 
and p rogram  of constructive expansion 
w hich is b ring ing  these m ost satisfactory 
results.

A m ple te rr ito ry  is available in  states west 
of the  M ississippi fo r b an k er agents who 
have a desire to “ grow w ith  a grow ing 
C om pany.”

a STATE LIFE
I n s u r a n c e  C o m p a n y  /  I o w a

a c t u c k e r  -D e s  M o in e s  w m . k o c h
Pres id e n t  Vice Pres iden t
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O FFICERS

S. T. KIDDOO, P resident
G . -F . EM ERY, Vice Pres.
J . L. D RISCO LL, Vice Pres. 
D. R, KEN DA LL, Cashier 
A. W. A X TELL, A. Cash.
H. E. H ER R IC K , A. Cash. 
C. L. W ISTRAND, A. Cash.

Capital and Surplus 

$ 2 ,0 0 0 ,0 0 0 E stab lish ed  1868

DIRECTORS
JAM ES H. ASHBY 
SAM UEL COZZENS 
S. T. KIDDOO
G. F. EM ERY 
A RTH U R G. LEONARD 
J. A. SPOOR
H. E. PORONTO 
M. A. TRAYLOR 
F. EDSON W H IT E  
THOMAS E. W ILSON 
LO U IS F . SW IF T

Resources Over 

$ 2 0 , 0 0 0 ,0 0 0

New Business Service
This bank has just established a de

partment which will co-operate with cor
respondent banks on their new activities.

We will tell you how to take advan
tage of this added service if you will 
write to our ADVERTISING AND NEW 
BUSINESS DEPARTMENT.

The Live Stock EXCHANGE
NATIO N A L Bank

OF CHICAGO

Investment Service by Y our Bank
i s  t h e  s u b j e c t  of  a  s e r i e s  of  a d v e r t i s e m e n t s  n o w  b e i n g  p u b l i s h e d  
b y  o u r  b a n k  in  f a r m i n g  c o m m u n i t i e s .

W e  a im ,  t h r o u g h  th e s e  a d v e r t i s e m e n t s ,  to  d i r e c t  t h e  f a r m e r  to  
t h e  b a n k e r  f o r  t h e  i n v e s t m e n t  o f  h is  f u n d s .  T h is  is o n ly  one  
f e a t u r e  of  t h e  s e rv ic e  r e n d e r e d  b y  o u r  B o n d  D e p a r t m e n t  to  o u t -  
o f - t o w n  b a n k e r s .

W e  s o l ic i t  i n q u i r i e s  r e g a r d i n g  i n v e s t m e n t  o f  f u n d s .

*7fie N a t io n a l  ( i t y R a n k  
o f  (R ic a g o
DAVID R. FORGAN, President.

County Bank Dept. Bond Department
F. A. CR AN D A LL, Vice President. J. B. CH RISTE RSON, Manager.

Increase for Kansas City Life
The Kansas City Life reports a 

large increase in business during 
the first six months of 1923 having 
written $34,420,815 during this 
period as compared with $22,978,999 
for the corresponding period last 
year. This was an increase of 50 
per cent. During the month of June 
six agents wrote more than $100,- 
000, the leader having written $135,- 
000.

W ill Manage New Company
W . L. Pettibone, formerly con

nected with the Great American In 
surance Company at New York 
City, has recently arrived in Daven
port, Iowa, to assume his new duties 
as manager for the Central Federal 
Fire Insurance Company, which is 
affiliated with the Federal Surety 
Company of Davenport.

Mr. Pettibone, who has been with 
the Great American for the past 
twelve years, has already entered 
upon his new duties and has been 
busy preparing copies for his forms 
and getting books and supplies nec
essary to a new company.

The new fire company will start 
business under favorable conditions 
due to the extensive agency sys
tem which has been built up by the 
Federal Surety Company. The new 
company will soon be licensed and 
supplies will be sent out to all 
agents who are to handle the line.

Des Moines Agents Organize
The Des Moines U nderw riters’ 

Association, which has been incor
porated, is now proposing new 
rules for the regulation of the fire 
insurance business in that city. New 
regulations provide for sole agencies 
and limit the commissions of prin
cipal agents to the regular commis
sions of Union and Bureau com
panies with restrictions on the com
missions to be paid to solicitors and 
brokers. The Blanchard law in 
Iowa is regarded as forbidding any 
agreement among companies as to 
the regulation of the various details 
of the insurance business and there 
is being a considerable amount of 
interest manifested as to the efifect 
of the law on a combination of 
agents. The report of the attorney 
retained by the State Association, 
states that the Blanchard law does 
not prohibit combinations of agents 
so long as they do not agree as to 
the rates at which insurance would 
be written.

He who is firm in will moulds the 
world to himself.— Goethe.
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S o u t h  D a k o t a  B a n k e r
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Making it Pay in South DakotagUj
1'  AST year a farmer moved into 

. western South Dakota from a 
rented farm in Iowa. He 

brought his growing family, his 
scanty household goods, his farm 
machinery, three head of cows, a 
sow and two teams of horses and a 
thousand dollars which he had m an
aged to scrape together. He settled 
in Lym an County on a farm that 
he bought on a contract and m ort
gage, and which was quite a little 
distance from the railroad. He built 
a house, turned the nose of his 
breaker plow into the sod, broke out 
32 acres which he put to flax and 25 
more which he put to corn. W ith  
w hat he and his wife raised in their 
gardens and his cream check re 
turns, he more than supplied his 
table and for that  reason had no gro
cery bills to pay last fall.

“His corn, 47 bushels to the acre, 
yielded more than 1,100 bushels of 
the marketable product. He sold a 
little more than 300 bushels, the bal
ance he fed to his hogs and his 
horses and cows.

From Editorial, Rapid City Journal, 
Rapid City, South Dakota

“His sow produced a litter of 11 
pigs and by good management he 
saved every one of them. Three of 
the 11 were gilts. He fattened the 
balance and got $95 for them. Again 
the sow produced in the fall with a 
litter of eight pigs, one a gilt and 
the balance he fattened for the spring 
market.

“His total income for the year 
was about $1,550. He paid for 
everything as he went along. Four 
hundred and fifty dollars was paid 
on the principal of the mortgage, a 
hog house was built, a good warm 
shelter for his horses and cows was 
erected and he had a sufficient 
amount left to enter his second year 
without borrowing.

“His crops this year are bumper 
one. l i e  planted alfalfa late last 
summer and got a good stand. This 
fall he will pay a substantial amount 
on his farm, as much as he was pay

ing in rent in Iowa and he says that 
with luck he’ll have his farm paid 
for by the fall of 1925.

“Agricultural reports issued by 
the government show that by com
parative estimates the crop produc
tion in Lym an County was worth 
over $2,250,000 last year. This does 
not include the prices received for 
cream, eggs, poultry, horses, cattle 
or hogs which were sent to market 
in prime condition.

“The greatest evil that exists in 
western South Dakota is the igno
ran t knocker residing within its bor
ders. D uring the past three years 
there have been very few banks that 
have not been hard hit because of 
the stringency in the financial world. 
Nearly every bank has had to 
knuckle down and so has the patron 
in turn. Lyman County’s record 
looks good compared with the rec
ords of many counties in other 
states where the land values were 
heavily deflated. This didn’t hap
pen in Lym an County.”

American Bankers Association 
Pays Tribute to Harding.

In announcing the closing of the 
offices of the American Bankers As
sociation on Friday, A ugust 10, the 
day of the funeral of the late Presi
dent Harding, John H. Puelicher, 
president of the association, said :

“The bankers of the nation join in 
the universal mourning for the loss 
of our late beloved president. Plis 
untimely end brought to us all a 
realization of the deep hold he had 
upon our affections and how inti
mately his character and activities 
entered into the life of each individ
ual. W e were all proud of our presi
dent whose prominent characteristic 
was that of a lover of mankind and 
whose hand was equally extended 
to the wage earner and capitalist in 
a sympathetic effort to solve their

respective problems. W e mourn 
his loss but feel that  the spirit of 
harmony for which he constantly 
strove, still lives among us and that 
through him and his memory the 
people of the entire country in w ha t
ever walk of life and in whatever in
dustry, will be brought closer to
gether in better understanding and 
better relationships.

“Let us all abstain from worldly 
occupations and devote this day to 
reverence of the memory of our late 
president, worship of God and 
prayer for the future welfare of our 
beloved country.”

The love of gain never made a 
painter, but it has marred many.— 
Allston.

The hero is suffered to be himself. 
—Emerson.

Elected Deputy Manager
Announcement has been made by 

F. N. Shepherd, executive manager 
of the American Bankers Associa
tion, of the appointment of Frank 
W . Simmonds of New York City as 
deputy manager to succeed George 
E. Allen, who retired recently after 
twenty years of service.

As deputy manager, Mr. Sim
monds becomes the secretary of the 
State Bank division, which gives 
particular attention to the interests 
of the state incorporated institu
tions.

Mr. Simmonds comes to the asso
ciation from the Chamber of Com
merce of the United States in whose 
service he has for several years been 
employed, first as field secretary and 
then as manager of the Eastern dis
trict, embracing 18 states, with head
quarters in New York.
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O F F I C E R S
JO H N  W . W A D D E N  

P r e s i d e n t  
E U G E N E  R E I L E Y  

V ice  P r e s i d e n t  
THOS. A. W A D D E N  

Vice  P r e s i d e n t  a n d  C a s h ie r  
W. H. T. P O S T E R  

Vice  P r e s i d e n t  
W . I. TH O M P S O N  

V ice  P r e s i d e n t  
C. W. TH O M P S O N  

Vice  P r e s i d e n t  
L. A. G R A Y  

A s s i s t a n t  C a s h i e r  
O. M. R IC H A R D S O N  

A s s i s t a n t  C a s h i e r

If a belief in the future of South 
D akota and her progressive 
people
And

W ill Aid Dairying
The agricultural committee, com

posed of local business men at A ber
deen, South Dakota, met recently 
to formulate plans for aiding the 
farmer through good milk cows. The 
plan of aiding the farmer in this 
way has worked out successfully in 
other cities in dairy sections, ac
cording to Mr. Hatterscheidt, chair
man of the committee, and three sub
committees have been appointed to 
take care of the preliminary work 
preparatory to pu tt ing  the plan in 
effect in Aberdeen.

Association Compiles Booklet
Figures compiled recently by the 

Yankton County Bankers’ Associa
tion of South Dakota, show that de
posits in that county at the close of 
business June 30 amounted to $6,- 
512,358.27. This figure together 
with other information showing the 
wealth and resources of the county 
has been published in pamphlet 
form by the association.

Officers of the association for the 
ensuing year are : President, Einar 
Johnson of Volin; vice president, D.
M. Finnegan of Yankton, and secre
tary-treasurer, H. E. Edm unds of 
Yankton.

a careful study of the needs of 
South D ak o ta’s agricu ltural 
and industrial interests
By
an organization which is g en u 
inely anxious to be of service 
to South D akota banks and 
bankers, appeals to you as 
your logical Sioux Falls cor
respondent

IVrite to
The

Sioux Falls National
Bank

Issues Rainfall Statistics
Irwin D. Aldrich, commissioner 

of immigration in South Dakota, has 
analyzed the report of the United 
States W eather Bureau, and gives 
the following rainfall statistics for 
South Dakota for the month of 
June. The average rainfall east of 
the Missouri river was 4.64 and the 
average west of the river was 4.45, 
showing a difference of less than 
one-fifth of an inch. The highest 
rainfall recorded was at Olerichs, 
where it was 8.21 inches, and the 
lowest was at W agner, where it was 
1.57 inches.

Elect New Cashier
R. J. Felker has been elected 

cashier of the Ramona State Bank 
of Ramona, South Dakota, to take 
the place of F. O. Palmer, who re
signed recently.

Cuban Branch Now Open
The Cuban branch of the First 

National Bank of Boston is now 
open and doing business at Havana, 
Cuba. The bank is under the man
agement of John G. Carriker.

Sioux Falls, South Dakota Hope is like the sun, which, as we 
journey towards it, casts the shadow 
of our burden behind us.— Samuel 
Smiles.
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News of South Dakota Banks and Bankers
Official P ub lica tion  S ou th  D ako ta  B ankers A ssociation

EXECUTIVE COUNCIL 
S ou th  D akota Bankers A ssociation

P r e s i d e n t .  . .  .A. K o p p e r u d ,  P r e s i d e n t  S e c u r i t y  B a n k  & T r u s t  Co., W e b s t e r  
V ice  P r e s i d e n t .  . . F r e d  B. S t i les ,  V ice  P re s .  F i r s t  N a t l .  B a n k ,  W a t e r t o w n
S e c r e t a r y .............................................................................................. L. J .  W e lc h ,  M i tc h e l l
T r e a s u r e r ............H. C. S n o d g ra s s ,  C a s h i e r  S t a t e  B a n k  of  I n t e r i o r ,  I n t e r i o r

E i n e r  J o h n s o n ,  G ro u p  1 .................................. C a s h i e r  V o l in  S t a t e  B a n k ,  V o l in
F. M. E n r i g h t ,  G ro u p  2 ............P r e s i d e n t  H o m e  N a t io n a l  B a n k ,  D el l  R a p id s
J. W. B r y a n t ,  G ro u p  3. .V ice  P re s .  C o m ’l T r u s t  & S a v in g s  B a n k ,  M i tc h e l l
E. R. Z a le s k y ,  G ro u p  4 ......................... P r e s i d e n t  F i r s t  N a t i o n a l  B a n k ,  E l k t o n
T hos.  O’B r ie n ,  G ro u p  5 .............................. P r e s i d e n t  H o v e n  S t a t e  B a n k ,  H o v e n
T. E. G age ,  G r o u p  6 ...................................C a s h i e r  F a r m e r s  S t a t e  B a n k ,  G ro to n
C. D. S m ith ,  G ro u p  7 ..........................P r e s i d e n t  F i r s t  N a t i o n a l  B a n k ,  L e m m o n
S. J .  C la r k e ,  G ro u p  8 ................................ C a s h i e r  F a r m e r s  S t a t e  B a n k ,  N e w e l l
J.  W. S t e w a r t ,  G ro u p  9 ......................... P r e s i d e n t  F a r m e r s  S t a t e  B a n k ,  D a l la s

Lightner Mentioned as Candidate
D. H. Lightner, cashier of the 

Citizens T ru s t  and Savings Bank of 
Aberdeen, South Dakota, is being 
mentioned by his many friends as a 
suitable candidate for vice president 
of the South Dakota Bankers Asso
ciation at its next annual conven
tion.

Mr. Lightner has taken a great 
interest in association work and has 
done a great deal to promote the 
efficiency of the association, and has 
well earned the recognition for 
which he is being mentioned.

Joins Sioux Falls Bank
W aldo E. Marston, formerly of 

Adrian, Minnesota, has recently 
been added to the force of the Sioux 
Falls T ru s t  and Savings Bank of 
Sioux Falls, <South Dakota. Mr. 
Marston was connected with the 
Adrian State Bank for over three 
years.

Change of Officers
Due to a recent change in owner

ship and management of the Bank 
of Monroe of Monroe, S. D., the fol
lowing officers have been e lec ted : 
President, W . S. Scott, Monroe; vice 
president, G. W . Schultz, Sioux 
Falls;  cashier, Dan Jantz, Monroe, 
and assistant cashier, William 
Loucks, Trent. The first three of
ficers together with Louis Jacobs of 
Sioux Falls and F. H. Austin of W a 
tertown, comprise the board of di
rectors.

Reorganize Holabird Bank
T he Holabird State Bank of Hola

bird, South Dakota, has been reor
ganized with the following officers, 
all of them stockholders in the 
Brumwell Lum ber company of

Highmore, Holabird and Harold : 
President, J. P. Stahl ; vice presi
dent, Geo. W . W rig h t ;  cashier, C. D. 
H athaw ay ; and directors, F. R. 
Brumwell; E. D. Stutton, F. M. 
Webb, Geo. W . W right,  J. P. Stahl.

Purchase State Cement Bonds
One million seven hundred thirty 

thousand dollars of South Dakota 
state cement plant bonds have been 
purchased by Ballard & Company 
of Minneapolis, Blodget & Company 
of Boston and George B. Gibbons 
& Company, Inc., of New York.

Hirning Makes Appointments
State Bank Examiner John H irn 

ing has announced appointment of
R. E. M ontgomery of Hoven as 
examiner in charge of the affairs of 
the Gregory County State Bank at 
Fairfax.

A. L. Bambenek, who has been in 
charge of the affairs of the bank at 
Harrold for some time, has been 
transferred to the F irs t State Bank 
of Vienna.

Evan Ausman, of Wessington, has 
been placed in charge of the affairs 
of the State Bank at Herrick.

First N ational Bank
O ldest Bank in  D avison C ounty  

Mitchell, South Dakota

First Trust & Savings Bank
D E P O S IT S  GUARANTEED

“ T h e  b a n k  t h a t  n o t  o n ly  p ay s  b u t  show s 
In te r e s t”

Bank Clearings Increase
An increase of $245,000 is re

corded in the bank clearings of 
Sioux Falls, South Dakota, for the 
month of July as compared with the 
same month a year ago. The clear
ings for July, 1923, were $12,419,- 
460.64 and for July, 1922, they were 
$12,173,835.13.

Purchase Flandreau Bonds
The Northw estern  T ru s t  Com

pany of St. Paul has purchased $26,- 
000 Flandreau, South Dakota, water 
works bonds.

Bankers W ill Aid Farmers
Officers and members of the Faulk 

County Bankers’ Association, to
gether with several farmers, met at 
the office of the county agent in 
Faulkton, S. D., recently and studied 
at some length the proposed financ
ing of farm stored wheat.

There was some question in the 
minds of those present whether such 
financing would materially aid the 
price situation.

“However, the circumstances in 
which we find ourselves at this time 
make it imperative that every angle

SPECIAL ATTENTION
GIVEN TO

First Mortgage Loans
THE BANK OF 
BROOKINGS

SERVICE BANKS

I
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be thoroughly examined in order 
that all assistance possible can be 
secured for these farm communi
ties,” said John Shirk, president of 
the Faulk County Bankers’ Associa
tion.

The meeting was called by the 
president of the farm bureau at the 
suggestion of farm bureau members 
and bankers.

Add Safety Deposit Boxes
GfQwtli of the safety box depart

ment of the Security National Bank 
of Sioux Falls, S. D., has neces
sitated putting in more boxes in the 
safety box vault and work is in prog
ress now installing 400 new boxes, 
making a total of 1,226 boxes. Three 
years ago the bank added 396 new 
boxes, but the addition was insuf
ficient and it was found necessary to 
add 400 more. This gives the bank 
safety boxes of all sizes for its cus
tomers, with a sufficient number of 
smaller boxes available for those who 
need them.

McCook County Bankers Meet
The McCook County Bankers 

Association of South Dakota met re
cently at Montrose and elected the 
following officers for the ensuing 
y e a r : President, R. H. A rm strong
of Canistota; vice president, J. A. 
Callant of S pencer; secretary, C. C. 
McMahon of Bridgewater, and 
treasurer, Lee A rm strong of Cani
stota.

Close Madrid Branch
As a result of the strike of Span

ish bank clerks the directors of the 
W estm inster  Foreign Bank, Lim 
ited, have decided to close their M ad

rid institution. A rrangem ents have 
been made at the foreign branch, 
London, for the full maintenance of 
Spanish banking facilities, and this 
service will continue to be at the 
disposal of the bank’s customers 
and correspondents.

French Industry  in July
The trend of developments in 

France during the month of July 
was favorable, notwithstanding sea
sonal calmness and the instability 
caused by political developments 
and exchange fluctuations, says 
Commercial Attache C. L. Jones in 
a cable to the D epartm ent of Com
merce. Government receipts were 
in excess of the estimates, and rail
road receipts were above those of 
last year. Agricultural prospects 
were promising, woolen and cotton 
textiles normal, and the condition of 
the chemical industry was satisfac
tory. The production of iron and 
steel was larger. Foreign trade was 
active, and the index of the cost of 
living decreased. Unemployment 
was negligible. General prospects 
for autumn, however, were less en
couraging. Increasing anxiety was 
caused by deliveries from the Ruhr. 
The declining franc stimulated ex
ports, but this necessitated buying 
replacement stocks at high franc 
prices, since stocks in many lines 
were already low.

The note issue of the Bank of 
France on August 2 amounted to 
37,330,000,000, a decrease of 332,- 
000,000 francs, as compared with the 
issue of July 5. Advance to the 
state amounted to 23,700,000,000 
francs, a decrease of 200,000,000 
francs since July 5. The metallic
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W hy Queen City Agencies A re 
Popular

E veryw here you h ea r p ra ise  of Queen City agency con trac ts . It is m ainly 
because Queen City is am azingly u n stin tin g  in every  branch  of service.

It is th is  brisk , business-like service th a t has popularized Queen City 
agencies; and it is friendly  co-operation th a t keeps th e ir  popu larity  warm .

If a com pany, w here service in all b ranches is never considered com
plete until every angle has been carefu lly  gone over, m eans any th ing  
in the way of increased  business to you, then  w rite  the Queen City today.

Queen City Fire insurance C om pany
H. R. DENNIS, President 

D. P. LEMEN, Secretary and Manager

SIOUX FALLS, SOUTH DAKOTA
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reserve amounted to 5,830,000,000 
francs.

General Motors Sales Increase
Preliminary combined sales in 

July of the American and Canadian 
passenger and commercial car manu
facturing divisions of the General 
Motors Corporation totaled 52,000 
cars as compared with 33,772 for the 
same month last year. Every month 
of 1923 has shown a gain in sales 
as compared with 1922. A number 
of times this gain has been more 
than 50 per cent.

Morris Plan Loans Increase
One hundred banks and com

panies operating the Morris Plan 
of industrial loans and investments 
lent over $50,000,000 in the first six 
months of the present year, the num 
ber of borrowers being more than 
212,500, and the average loan less 
than $240. The gain in the number 
of loans over January-June 1922 was 
35,000, and the increase in the 
amount of money lent was over 
$ 12,000,000.

Sample Appointed Vice President
John J. Sample has recently been 

appointed a vice president of the 
Guaranty T rus t  Company of New 
York. Mr. Sample will continue to 
be associated with the domestic 
banking department of the company, 
where he will supervise all loans 
on staple commodities. Recently 
he had been supervising banking re
lations with customers in southern 
states and in the future he will de
vote more of his time to the busi
ness of the company in that section.

Foreclosures Show Decrease
A marked decrease in the num 

ber of foreclosures on mortgages in 
Minnehaha County, South Dakota, 
during the first six months of 1923 
as compared with the first six 
months of 1922, shows a general 
trend of improved conditions. F ig
ures compiled by B. A. Williams, 
register of deeds for the county, 
show that there were only twelve 
mortgage foreclosures on farms in 
Minnehaha County during the first 
six months of 1922 as compared 
with nineteen for the corresponding 
period last year.

Purchase School Bonds
Stacy and Braun of Minneapolis 

have been awarded an $18,000 issue 
of funding bonds of the Independent 
School District at Burke, South Da
kota.
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Assessment Value Increases
The assessed valuation of lands 

in Pennington County, South D a
kota, has increased 43 per cent dur
ing the last seven years and 5 per 
cent during the past year, according 
to court house records compiled re
cently. Nine dollars and fifty cents 
is the assessed value of the average 
acre of land in the county for this 
year as compared with $9.05 for last 
year and $6.62 in 1916.

Increase South Dakota Service
According to a recent issue of the 

“N orthwestern Bell,” the N orth 
western Bell Telephone Company 
will spend more than $1,500,000 in 
South Dakota and Nebraska for im
provements this year. This will in
clude the addition of 1,362 miles of 
long distance wire. The company 
expects that more than 4,000 tele
phones will be added to the system 
in these two states this year.

New Law Rapidly Eliminating 
The “ Bad Check’7 Artist

M e r c h a n t s  of Sioux Fails,
S. D., have noticed a general 
tendency towards a reduc

tion in the number of bad checks is
sued in that city since the new bad 
check law went into effect July 1. 
Many concerns report that the new 
legislation has evidently seriously 
affected the passers of bad checks, as 
the number in their places of busi
ness has been considerably de
creased.

E. Sherwood Miller, secretary of 
the Associated Retailers of Sioux 
Falls, to whose offices the 185 mem
bers of the association report the 
number of bad checks received, 
states that there is hardly an ap
preciable decrease in the number of 
checks returned for the lack of suf
ficient funds, but that there is a de
cided reduction in the number of no 
account and no fund checks.

Restaurants  and drug stores are 
especially optimistic over the results 
of the bad check legislation. Credit 
managers of the larger department 
stores also feel that the law has 
proven itself worth while even in 
the short time that it has been in 
operation. One of these companies 
reports that  the number of worthless 
checks has been reduced more than 
80 per cent in their establishment. 
According to the credit manager of 
that store, only one and two bad 
checks are now taken in there a 
week while before July 1, the aver
age used to be two and three a day.

Another large store of similar na
ture has figures showing the de
crease to be over 40 per cent in their 
place of business. Although they 
say that bad checks have never been 
received in great quantities by them, 
there is quite a decided reduction in 
number passed now as compared 
with the time before the law was 
in effect. Another one of these

firms reports that there has been no 
noticeable difference as yet, looking 
over the number taken in in July, 
but believes that  the situation has 
improved some thus far in the month 
of August.

Most of the organizations receiv
ing bad checks say that  the greatest 
number of them are for small 
amounts and that  little trouble is ex
perienced in collecting money which 
was lost when no money was re
funded at the banks upon receipt of 
the checks. Many of these com
panies feel that it is of no advantage 
to prosecute persons passing checks 
of this nature when they are for 
such small amounts and when they 
are made good.

According to E. U. Berdahl, sec
retary of Retail M erchants’ Asso
ciation of Sioux Falls, the reduction 
in the number of worthless checks 
is just beginning. He says, “when 
a few firms have carried such cases 
into court, the tendency for some 
people to play with that kind of 
fire will be lost. The chances are 
10 to 1 that when some persons have 
seen the result of being negligent in 
regard to their bank accounts and 
passed bad checks which have 
caused them some legal embarrass
ment, others will profit by the ex
perience of some and cease violation 
of the law.”

Berdahl says that  his association 
is inviting its members to have w ar
rants issued for the arrest of bad 
check passers. However, he states 
that if business concerns are going 
to be afraid to enforce the law for 
fear of a loss of business, there are 
still bound to be violators.

The new law provides that  any 
company receiving a bad check may 
take the m atter  into court, having 
the passer arrested upon the return 
of the check from the bank.

C H A S. L . N IC H O L S O N , P re s id e n t  
H . R . W O O D , S e c re ta ry

The
Inter-State  
Surety Co.

Redfield, South Dakota

A surety company owned 
and operated by South 
Dakota people for the 
convenience of its citi
zens.
We write Fidelity and 
Surety Bonds, Plate 
Glass and Bank Burglary 
Insurance and with our 
location and familiarity 
with local conditions are 
in position to render 
prompt and efficient serv
ice.

P aid  U p C ap ita l 
$ 1 3 3 ,7 0 0

S u rp lu s  an d  R eserve  
$ 1 2 6 ,9 7 8

You Can Show

your interest in the offi
cial publication of your 
South Dakota Bankers 
Association by sending 
us any news items of in
terest.

Your cooperation will 
be appreciated.

Northwestern Banker
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Bankers W ill Cooperate
South Dakota farmers need have 

no undue fears that  bankers in the 
state will force premature m arket
ing of their grain this fall, accord
ing to Andrew Kopperud, president 
of the South Dakota Bankers’ Asso
ciation, and other members of the 
executive council following a recent 
business session.

Mr. Kopperud, in speaking ifor 
the executive council said that  the 
bankers’ associatiori believes in such 
orderly marketing as will give farm
ers the most reasonable returns for 
their crops and that members of the 
association will exert themselves to 
the utmost to prevent dumping of 
crops, with disaster to their patrons. 
Banks are urged by the association 
to assist farmers to avail themselves 
of the provisions of the warehouse 
and intermediate credit acts passed 
by the last congress.

The South Dakota Farm  Bureau 
federation has mailed to all of its 
county farm bureau officers copies 
of the farm warehouse act, Senate 
Bill 137, enacted by the 1923 legisla
ture, urging them to investigate the 
possibilities of farm storage and 
credit as provided also under state 
law.

In  brief, this act provides that 
“any land owner, tenant or manager 
of any lands in this state may store 
wheat or any other grain upon said 
land in a farm warehouse built and 
situated thereon and receive a ware
house receipt for same by comply
ing with the provisions of this act,” 
and that  these “warehouse receipts 
issued as herein provided for are and 
the same hereby are made negoti
able, transferable and assignable.”

Assumes Duties as Cashier
Guy F. Jensen, for the past four 

years a state bank examiner in Min
nesota, has recently assumed his 
duties as cashier of the Produce 
State Bank of Minneapolis. Mr. Jen 
sen has had a number of years ex
perience in country and city bank
ing.

Joins Minneapolis Office
Lawrence E. Shaughnessy has re

cently become associated with the 
Minneapolis office of Bond & Good
win, Inc., investment bankers, with 
head office in Boston. Mr. Shaugh
nessy will be connected with the 
bond department.

Complete W ebster Bank
The reconstruction of the State 

Bank of W ebster of W ebster, Min
nesota, has been completed.
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H ERE you see a 
typical example 

of the service this or
ganization can render 
to you.

A  G r o th -H o s te t le r  I n s ta lla tio n

D on’t Let Y our Bank Be 
Judged by Inferior Fixtures

Put strength and character into your bank fixtures. It pays.

The atmosphere your bank interior radiates is a constant advertisement 
for you— either good or bad.

Groth-Hostetler “ U p -to -th e -M in u te  B a n k  F ix tu re s”— S a tis fy . We under
stand your problems— and our interiors show it. They combine archi
tectural correctness and efficient layout.

— W e w ill  b e  g la d  to  co n su lt  
w ith  y o u  w ith o u t o b lig a tio n .

G roth-H ostetler Com pany
UP-TO-THE-MINUTE BANK FIXTURES

Sioux Falls, South Dakota
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CORN EXCHANGE 
NATIONAL BANK

OF CHICAGO

C a p it a l ........................ $ 5,000,000
S u r p l u s ........................  10,000,000

OFFICERS
ER N E ST  A. HAMILL, P resid en t  

CHARLES L. HUTCHINSON, V ice P resid en t  
OWEN T. R E E V E S, JR ., V ice P resid en t  

J. EDW ARD' MAASS, V ice P resid en t  
NORMAN J. FO RD, V ice P resid en t  

JAMES G. W A K E F IE L D , V ice P resid en t  
ED W A R D  F . SCIIOENECK, C ashier  
LEW IS E . GARY, A ss is ta n t C ashier 

JAMES A. W A L K E R , A ss is ta n t C ashier  
Ci RAY PH IL L IPS, A ss is ta n t C ashier  

FR A N K  F . SPIEG LER , A ss is ta n t C ashier 
W ILLIAM  E . W A LK ER , A ss is ta n t C ashier

DIRECTORS
WATSON F . BLAIR

CHAUNCEY B. BORLAND, 
M anaging B orland  

P rop erties

E D W A R D  B. BUTLER, 
Chairm an Board o f D i

rectors B u tler  Bros,

BENJAM IN CARPENTER, 
P resid en t Geo. B. Car-, 

p enter &  Co.

H ENRY P. CROWELL, 
Chairm an o f  Board  

Q uaker Oats Co.

ER N EST A. HAMILL, 
P resid en t

CHARLES H. HULBURD, 
P resid en t E lg in  N ational 

W atch  Co.

CHAS. L. HUTCHINSON, 
V ice P resid en t

JOHN J. MITCHELL,
P resid en t I llin o is  Mer

ch an ts T ru st Com pany
MARTIN A. RYERSON
J. H ARRY SELZ,

P resid en t Sel*, Schwab A 
Com pany

RO BERT J. THORNE
CHARLES H. W ACK EIt, 

P resid en t C hicago  
H eig h ts  Land A ssu .

The Chase National B ank
of th e  City of New York 

57 Broadway
C A P IT A L ...........................................
SURPLUS AND PR O FIT S. 
DEPOSITS (Ju n e 30, 1923)

$ 20.000,000
22,991,151

399,185,671
OFFICERS

A L B E R T  H. W IG G IN  
P r e s i d e n t

V ice P resid en ts
S A M U E L  H. M I L L E R  H E N R Y  O L L E S H E I M E R
C A R L  J .  S C H M ID L A P P  A L F R E D  C. A N D R E W S
R E E V E  S C H L E Y  R O B E R T  I. B A R R

S H E R R I L L  S M IT H
A ssis ta n t V ice P resid en ts

E D W I N  A. L E E  M. H A D D E N  H O W E L L
W I L L IA M  E. P U R D Y  A L F R E D  W. H U D S O N
G E O R G E  H. SA Y L O R  G E O R G E  H A D D E N

J A M E S  L. M I L L E R
C o m p t r o l l e r  C a s h i e r

TH O M A S R I T C H I E  W I L L IA M  P. H O LLY
DIRECTORS

H E N R Y  W. CANNON 
A L B E R T  H. W IG G IN  
J O H N  J.  M IT C H E L L  
GUY E  . T R I P P  
JA M E S  N. H I L L  
D A N I E L  C. J A C K L IN G  
C H A R L E S  M. S C H W A B  
S A M U E L  H. M I L L E R  
E D W A R D  R. T I N K E R  
E D W A R D  T. N IC H O L S  
N E W C O M B  C A R LT O N  
F R E D E R I C K  H. E C K E R

E U G E N E  V. R. T H A Y E R  
C A R L  J.  S C H M ID L A P P  
G E R H A R D  M. D A H L  
A N D R E W  F L E T C H E R  
R E E V E  S C H L E Y  
H. W E N D E L L  E N D IC O T T  
W I L L IA M  M. W OOD 
J E R E M I A H  M IL B A N K  
H E N R Y  O L L E S H E I M E R  
A R T H U R  G. H O F F M A N  
F. E D S O N  W H I T E  
A L F R E D  P. SLOAN, J r .

W E  R E C E IV E  ACCOUNTS O F BANKS, Bankers, Corporations, Firm s 
or Individuals on favorable term s, and shall be pleased to  m eet or cor 
respond w ith those who contem plate m aking changes or opening new 
accounts.

Through its T rust D epartm ent, the B ank offers facilities as: Trustee 
under Corporate Mortgages and Indentures of T ru st; Depositary undei 
reorganization and o ther agreem ents; Custodian of securities and Fisca1 
Agent fo r Corporations and  Individuals; E xecutor under W ills and Trustee 
under Testam entary T rusts; Trustee under L ife Trusts.

FOREIGN D EP A R T M E N T

IIIIIIIIIIIIIIHIlllllH!IIIHIIIIIIIIIIIIIilHlllllllllllllilllllllllll||[|!lllHllliillllllL

The N ational City
Com pany’s investm ent service 
to bankers includes trading staffs 
w ho find securities w hich  banks 
wish to buy, and locate the mar
kets where the best prices may 
be obtained for securities which  
the banks w ish to sell.

CHICAGO, DAVENPORT, IA., 
MINNEAPOLIS, ST. PAUL, OMAHA, 

ST. LOUIS, KANSAS CITY
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N E B

DAN J. RILEY
P r e s i d e n t

R A S K A  B A N  K N
STATE O FFICERS— NEBR A SK A  BA N K ER S ASSOCIATION

P r e s i d e n t .................................. D a n  J .  R i ley ,  P r e s i d e n t  D a w s o n  B a n k ,  D a w s o n
C h a i r m a n  E x e c u t i v e  C o u n c i l ....................................................... E . H. G e r h a r t ,

P r e s i d e n t  F i r s t  N a t i o n a l  B a n k ,  N e w m a n  G ro v e
S e c r e t a r y .............. ........................................................... .W m . B. H u g h e s ,  O m a h a
. t r e a s u r e r . .C. F .  B r i n k m a n ,  A s s t .  V ice  P r e s i d e n t ,  U. S. N a t .  B a n k ,  O m a h a

EXECUTIVE COUNCIL
A. E .  S t o c k e r .  . ------- . . . .  .C a s h i e r  O toe  C o u n t y  N a t .  B a n k ,  N e b r a s k a  C i ty
I. R. A l t e r .........................................C a s h i e r  F i r s t  N a t io n a l  B a n k ,  G r a n d  I s l a n d
W . F . P a r k e r ......... . . . . . . V i c e  P r e s i d e n t  C i t i z e n s  S t a t e  B a n k ,  W o o d  L a k e
C. F .  B r i n k m a n ----- A s s i s t a n t  V ice  P r e s i d e n t  U. S. N a t i o n a l  B a n k ,  O m a h a
H. G. W e l l e n s i e k ............................. ...................... P r e s i d e n t  H a r v a r d  S t a t e  B a n k
C a r l  W e i l .......................V ice  P r e s i d e n t  N a t i o n a l  B a n k  of  C o m m erce ,  L in c o ln
H. C. N i c h o l s o n .....................V ice  P r e s i d e n t  P a c k e r s  N a t i o n a l  B a n k ,  O m a h a
W a l l a c e  R o b e r t s o n ..........................................P r e s i d e n t  B e a t r i c e  N a t i o n a l  B a n k

J- W e e k e s . . . . . .  .............................................. P r e s i d e n t  O’N eil l  N a t i o n a l  B a n k
M a r k  S p a n o g d e . . . .  ...................................C a s h i e r  B r i d g e p o r t  B a n k ,  B r i d g e p o r t
D a n  V. S t e p h e n s ' ..................... . . . . . P r e s i d e n t  F r e m o n t  S t a t e  B a n k ,  F r e m o n t
Ge°- W  W o o d s . . . . . . . . . . . . ................ C a s h i e r  L in c o ln  S t a t e  B a n k ,  L in c o ln
t i r '  D o n n e l l y ................ ............. ............................... C a s h i e r  S t a t e  B a n k  of  O m a h a
J. B. G i b s o n .............. ......................... . . P r e s i d e n t  N e b r a s k a  S t a t e  B a n k ,  N o r fo lk
A aTt e r, M - R o d m a n .........................P r e s i d e n t  A m e r i c a n  S t a t e  B a n k ,  K i m b a l l
L . H . G e r h a r t ......................... P r e s i d e n t  F i r s t  N a t i o n a l  B a n k ,  N e w m a n  G ro v e

E W S

WM. B. HUGHES
S e c r e t a r y

Assistant Cashier Married
Dan Cupid recently netted two 

catches in the persons of the two 
assistant cashiers of the Dodge 
County Bank of Hooper, Nebraska. 
Saturday afternoon, July 28, W alter  
O ttem an and Miss Erm a Stlpksy 
were married at Omaha. W ednes
day afternoon, Aug. 1, George 
Looschen and Miss Carrie Luther 
were married at Omaha. Mr. 
Looschen and bride spent a two 
weeks’ vacation at Spirit Lake, la. 
Upon their return  Mr. O tteman and 
his bride will enjoy a two weeks’ 
outing.

Remodel Bank Building
The Beatrice State Bank of Beat

rice, Nebraska, is occupying tem 
porary quarters pending the work 
of redecorating and remodeling their 
permanent bank home. W hen com
pleted their new home will repre
sent the very last word in banking 
rooms. They will expend for re 
building and equipment approxi
mately* $25,000.

Retire War Finance Loans
John M. Flannigan, executive sec

retary of the Omaha branch of the 
W a r  Finance Corporation, an
nounces that  all but 10 per cent of 
the $13,000,000 loaned in Nebraska 
has been collected and that the re
maining $1,300,000 is now in the 
process of orderly liquidation.

Omaha Consolidation
The Nebraska National Bank of 

Omaha, Nebraska, has been pur
chased by the First National Bank 
of that city and the two banks have 
been merged. This represents one 
of the largest bank deals in Ne
braska in many years. The transac
tion having involved almost four

million dollars. Deposits of the N e
braska National at the time of the 
sale aggregated $27,000,000.

Stockholders of the Nebraska N a
tional will retain the bank property 
valued at $400,000. F. W. Clarke, 
formerly president of the Nebraska 
National, is now president of the 
Federal Intermediate Bank at 
Omaha.

Sells Bank Interests
William H. Murray, cashier of 

the Republican Valley Bank of 
Naponee, Nebraska, recently sold 
his interest in that  bank to M. B. 
Hoylman of Naponee. Mr. M urray 
retires as cashier of the bank. M.
B. Hoylman is president, Grace 
Hoylman is vice president and E. R. 
Boggs is cashier.

Bank Clearings Show Gain
Bank clearings for Omaha, N e

braska, during the month of July 
were reported at $166,924,480.32, as 
compared with $164,587,607.83 for 
July 1922. Figures for the first six 
months of 1923 are $1,288,876,307.34 
as compared with $1,104,240,953.89 
for the first six months of last year.

F. W. Samuelson Dead
Frank  W . Samuelson, 75, first 

banker of Humboldt, Nebraska, and 
one of the most prominent financiers 
in southeastern Nebraska during 
pioneer days, was killed instantly 
when struck by a street car in K an
sas City, recently. Mr. Samuelson 
was born in Iowa and came to Falls 
City, Nebraska, more than fifty 
years ago. In 1873 he moved to 
Humboldt, where he organized the 
F irs t  National Bank. For the past 
few years Mr. Samuelson had been 
vice president of a paint manufac
turing concern in Kansas City.

Report Improved Farm Finance
The financial conditions of farmers 

in Nebraska, with the exception of 
the Fifth Congressional District, have 
improved since July 1, 1922, accord
ing to a report made recently by the 
Omaha National Bank, following a 
survey made by 200 Nebraska bank
ers at the request of the Omaha Na
tional. This improvement is said to 
be more marked in cases where the 
farmers have raised diversified crops 
rather than single crops.

McCook Banks Consolidate
The Farmers and Merchants State 

Bank of McCook, Nebraska, has re
cently taken over the Citizens State 
Bank of that place, and the con
solidation of the two banks has been 
announced by K. C. Knudson, secre
tary of the state banking depart
ment. The consolidation gives the 
Farmers and Merchants State Bank 
over $625,000 in deposits.

Guaranty Fund Commission
Fifty receiverships of state banks 

in Nebraska have already been 
taken over by the Guaranty Fund 
Commission, there remaining yet 
three or four to be taken over. The 
governor is soon to make a s ta te 
ment of saving in expense of hand
ling these receiverships through the 
Guaranty Fund Commission.

Lyman Steenblock Dead
Lyman Steenblock, cashier of the 

Bank of Douglas, at Douglas, N e
braska, was killed recently when the 
automobile in which he was riding 
went into the ditch near Belmond, 
Iowa. Mrs. Steenblock was injured, 
but not seriously. Mr. Steenblock 
turned into the ditch to avoid a col
lision with another car.
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Conversion Application Approved
The application of the Commer

cial State Bank of Havelock, Ne
braska, to be converted to the Com
mercial National Bank has been ap
proved. Capital is given at $25,000.

Nickerson Bank Opens
T he F irst State Bank of Nicker

son, Nebraska, has been opened and 
will be operated by the Bank Guar
antee Fund Commission. W . E. 
Fahnestock, assistant cashier of the 
Scribner State Bank of Scribner, 
Nebraska, has been placed in charge.

Irving Bahde Married
Irv ing Bahde, cashier of the F a rm 

ers State Bank at Altoona, Ne
braska, was married recently at 
Scribner, Nebraska, to Miss Ada 
Meier of that  city. The newly m ar
ried couple are now at home in Al
toona following a two weeks’ trip in 
Colorado.

New Assistant Cashier
Alvin W . Teply has recently been 

appointed assistant cashier of the 
McLean State Bank of McLean, Ne
braska.

Gathering in the Fruit
The fruits of business success never ripen and fall 
of themselves. Immutable laws control them.

The fruits of nature are the natural results of soil, 
sun and rain in right proportions.

P r o f i t s ,  the fruits of successful business, are the 
natural results of K n o w l e d g e ,  M a n a g e m e n t  and 
O r g a n i z a t i o n .

Perfect fruits are no surer under the laws of nature 
than are p r o f i t s  under the laws of business.

K n o w l e d g e  is the elimination of guess work the 
heat and the light of the sun.
M a n a g e m e n t  is a science, the fundamental prin
ciples of which change no more than the funda
mental principle of soil or rain.

O r g a n i z a t i o n  is the machine, utilized and con
trolled by Management, to produce p r o f i t .  Like 
nature it functions only when directed by Knowl
edge.
The Fruits of business success are b e i n g  p i c k e d  
today by m a n a g e r s  w h o  k n o w  whose methods 
are founded on the fundamental principles of 
Knowledge, Management, and Organization— as 
i m m u t a b l e  a s  t h e  l a w s  o f  n a t u r e .

ERNST & ERNST
AUDITS — SYSTEMS 

TAX SERVICE

N E W  Y O R K  
P H I L A D E L P H I A
B O S T O N
P R O V I D E N C E
W A S H I N G T O N

C H I C A G O  
M I N N E A P O L I S  
S T .  P A U L  
S T .  L O U I S  
K A N S A S  CI T Y

C L E V E L A N D
B U F F A L O
P I T T S B U R G H
D E T R O I T
C I N C I N N A T I
M I L W A U K E E

I N D I A N A P O L I S  N E W  O R L E A N S
T O L E D O  D A L L A S
A T L A N T A  F O R T  W O R T H
R I C H M O N D  H O U S T O N
B A L T I M O R E  D E N V E R

Gives O pin ion  on New 
N ebraska Law

An official ruling given out by 
Trade and Commerce Secretary 
Knudson gives notice that the new 
Nebraska law, effective August 3, 
which limits the total rediscounts 
and bills payable of any state bank 
to an amount equal to the capital 
stock and surplus (except by special 
permission of the departm ent), will 
not be construed as applying to obli
gations incurred before the new act 
becomes operative.

Mr. Knudson has given his opin
ion as fo llow s:

“T h a t  this amendment to the 
banking laws does not refer to exist
ing rediscounts and bills payable, 
but applies only to such rediscounts 
and bills payable as may be issued 
or renewed from A ugust 3.”

T he above ruling was prom ul
gated after consultation with the 
state legal department, which ad
vised Secretary Knudson to that ef
fect.

Relative to the gran ting  of spe
cial permission, Mr. Knudson an
nounces tha t  this can be done in the 
departm ent’s discretion as to redis
counted paper, but that  the depart
ment is not authorized by law to al
low the issuance of any bills payable 
over and above the capital stock and 
surplus, and this will not be done, 
he says.

Aetna Life Uses Phonograph Record
As a part  of its educational pro

gram  for the development of acci
dent business, the Aetna Life In 
surance Company is making effec
tive use of a phonograph record 
which reproduces a selling talk 
based on the A etna’s “Param oun t” 
accident policy.

The record is of the regulation 
disk variety and can be used on any 
talking machine, thereby making it 
available for the use oi Aetna 
agents everywhere. T he “approach” 
and “presentation” are contained on 
one side and the “closing of the 
sale” on the reverse side.

T he talk itself shows the agent 
how to avoid the stereotyped and 
negative remarks which often act as 
obstacles in the way of securing the 
desired interview. I t  illustrates how 
the policy coverage can be p re
sented so as to anticipate some of 
the common objections and shows 
how the prospect may be kept in a 
“yes a tt i tude” so as to simplify the 
problem of closing the sale.
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T H E  ADC H EQ U ER
(Continued from page 18.) 

point as the execution of the plan it
self.)

10. Will present customers de
mand equal consideration with new 
customers secured under the plan? 
This m ust be considered with care 
where a premium article is to be 
used.

11. Will the plan reach people 
who have no bank accounts or will 
it merely induce certain people to 
withdraw from their account with 
another bank in order to s tart  an ac
count with your bank in order to 
secure the bonus or premium?

12. Will the plan antagonize mer
chants or dealers of your city? Is 
it in any way competitive or unfair 
to a home business not engaged in 
banking? Is it in any way an insin
uated reflection upon a competitor 
bank?

13. Will the act of the premiums 
or bonus (if cash) be charged up to 
“advertising?” If so, why? ( I t  
should be rightfully charged against 
“supplies,” “equipment” or “dona
tions.” Be fair with your advertis
ing appropriation.)

Avoid Ridicule
There are two “D on’ts” to be con

stantly  observed in the bank’s ad
vertising policy.

A. D on’t ridicule your bank.
B. D on’t ridicule your audience.
The use of cartoons in bank ad

vertising is dangerous, except in the 
hands of the experienced expert. By 
“experienced expert” we mean one 
who, through long experience, thor
oughly understands the principles of 
cartooning and the principles of 
banking and their relations to the 
public.

I have before me two such adver
tisements. One, that  of a Nebraska 
bank, cartoons the bank’s president. 
I t  isn’t funny. I t  isn’t clever. It 
will only cheapen that  bank in the 
eyes of the public.

The other cartoons a bank cus
tomer at the teller’s window and 
carries the words, “The wages of sin 
won’t pay for your wild oats.” A 
fine illustration of how an attem pt 
at cleverness can invite business 
away from the bank.

W hen  one feels a desire to be 
funny and facetious in the bank’s 
advertising coming on—then is a 
good time to spend an hour or two 
with the bank’s past due B. R.

The greatest truths are the simplest; 
and so are the greatest men.—Hare, 
son.

BANKERS, CONSULT A SPECIALIST!
W e are a highly specialized organization equipped to handle 

in a most satisfactory manner the business of banks whose cus
tomers are engaged in the Live Stock or Grain business.

Let us prove that  we can save you Time and Money.
STOCK YARDS NATIONAL BANK of South Omaha

O FFICER S
Ford E. Hovey, President F. J . Enerson, Vice President H. C. miller. Assistant Cashier
Jas. B. Owen, Vice President W . L. Pier, Vice President C. L. Owen, Assistant Cashier
J. S. King, Vice President W. H. Dressier, Cashier T. G. Boggs, Auditor

THE

U N IT E D  ST A T E S 
NATIONAL BANK

THE

U N IT E D  ST A T E S 
TRUST COMPANY

OMAHA

You A re R ight
We a re  inviting new and increased business, and we are equipped 

and willing to render the “type of service” which brings new busi
ness.

Our constantly increasing clientele bespeaks the character of 
service we are giving.

W E W A N T TO SERVE YOU ALSO

PACKERS NATIONAL BANK
Union Stock Yards OMAHA

OFFICERS
J .  F .  COAD, P r e s i d e n t  AMOS W . G A TES, A s s i s t a n t  C a s h i e r

2V. T1 GO A p  C a s h ie r
H. C. NICHOLSON, Vice  P r e s i d e n t  J. K e s s l e r  J o n e s ,  A s s i s t a n t  C a s h i e r
W. J. COAD, V ice  P r e s i d e n t  H. E. R A IN E Y ,  A u d i t o r
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SüLsmSSSlS& ä h
I  v œ s

214 Broadway

A B A N K  with a record for hav
ing served its correspondents 
faithfully and intelligently  
since its organization in 1856,

T H E
NATIONAL PARK

OF NEW  YORK.

Omaha
Gate City of the West

—First in B utter P roduction

—F irst in  P ig Lead P ro d u c
tion

—F irst in  P er Capita A uto
m obile O w nership

—Second in  P e r Capita 
T elephone Users

-—T h ird  Live Stock M arket
-—F o u rth  R ailroad  Center
—F o u rth  in  H om e O w ner

ship
—Seventeenth in  Bank 

C learings
—T hirty-fourth  in  P o p u la 

tion

Built By and Into Omaha’s Progress

The Omaha National Bank 
The Omaha Trust Company

OMAHA, NEBRASKA

R ESO U RC ES O V E R  $35,000,000
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The Yardstick
The measure of a bank’s service 

to a community is in direct ratio 
to its policy of advertising and pub
licity. Bank service without pub
licity is of no more consequence to 
the public than an automobile with
out oil and gas. W hen a bank “cuts 
ou t” advertising it is boosting busi
ness for its competitors—that, and 
nothing more.

Pictures in Advertising
W hich do you remember the long

est and the most clearly, that  which 
you have seen or that which you 
have read?

The advertising based upon “pic
tu res” is more concerned with catch
ing the attention of the eye than 
upon making an indelible impres
sion upon the mind and memory.

You go to the movies and sit 
through six or eight reels. W h a t a 
jumbled mess the story would be 
without headlines, captions, explana
tions, scraps of conversation flashed 
at regular and constant in te rva ls! 
Even the scenic film must resort to 
the printed word in order that you 
may intelligently enjoy the pictures.

There are bankers who believe 
that a “picture” or “illustration” is 
absolutely essential to a good bank 
advertisement. Carefully analyzed, 
illustrations in bank advertising are 
secondary to copy—first, last, all the 
time.

If good copy can be effectively 
illustrated, well and good. But the 
practice of writing copy to fit some 
picture or illustration already 
created is like making a detour 
when the road ahead is well paved 
and open.

September Opportunities
W h a t can your bank feature in its 

September advertising? Here are 
a few suggestions:

Opening of schools.
Labor Day.
Safe Deposit— Fire Season.
M arketing crops.
Savings by school children.
Buy of Home Merchants.
Housing farm machinery.
ETrging fall plowing.
These are all seasonal and close

ly related to the bank’s interest in 
community progress and develop
ment.

In so complex a thing as human na
ture, we must consider it is hard to 
find rules without exception.—George 
Eliot.

Die hate which we all bear with the 
most Christian patience is the hate of 
those who envy us.— Colton.

iiiiiiminiiiinniiiiiiniimTUTitiriiniiiiiHiiniinifniniiimiiniiiiiimiinniiiiimiiiiimiiimiïl

Investment Service
You can reduce to a m inim um  tlie responsib ility  of 
buying and selling  th e  p roper secu rities  a t the r ig h t 
tim e—if you will take  advan tage  of our investm en t 
service.

We have a wide range  of secu rities adap tab le  to 
every  req u irem en t—and  we fu rn ish  our c lien ts w ith 
m ark e t repo rts , also detailed  in form ation  on specific 
offerings.

Our Bank Investment Department is at your 
Service. A sk  for our list.

PetersTrust Company 
Peters National Bank miiiiiiiiiiniinirummnil

Fèrnam qt/èverrteenth
OMAHA

GRAIN AND HAY DRAFT
Collections

GIVEN SPECIAL ATTENTION

LIVE STOCK NATIONAL BANK
O M A H A

FEDERAL FARM LOANS
M ost country  banks m ake every  effort possible to fu rn ish  

th e ir  custom ers w ith  farm  loans a t the low est ra te s  and on 
the best term s. Some bankers th in k  only of the profit to them 
selves in com m issions w ithou t reg ard  to the  ra te  th a t the  fa rm er 
has to pay.

It is to the F a rm er alone th a t we add ress th is advertisem en t. 
H undreds of banker S ecre ta ry -T reasu rers  a re  handling  our loans 
and selling  them  to th e ir  fa rm er custom ers because they  know 
th a t F edera l Land B ank loans a re  m ade a t the low est ra te s  on 
the  best te rm s and in every way a re  the  best loans for the  
farm ers.

Funds for loans are  obtained from  the  sale of 4%% bonds. 
The loan ra te  is th is  4% %  plus about % %  for operation  plus 
an o th e r *4% for reserves, m aking the n e t loan ra te  about 5%. 
The reserv es also belong to borrow ers.

FEDERAL L A N D  B A N K
O M A H A , N E B R A S K A
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Install New Safe
T h e  Geneva State B a n k  of 

Geneva, Nebraska, have installed a 
new 5000 pound burglar proof safe.

R. M. Hampton Dead
R. M. Hampton, sixty-one, mayor 

of Alliance, Nebraska, and president 
of the F irst National Bank of that 
city, died recently as the result of a 
stroke of apoplexy.

Hold County Picnic
One hundred and fifty Nebraska 

bankers of Douglas and Sarpy 
counties recently put their feet un
der a festive board laden with spring 
chicken at K rug  Park, Omaha.

The bankers, members of the 
Douglas and Sarpy Counties Bank
ers Association, were guests of the 
Bank of Benson, Farm ers and M er
chants Bank of Benson and the 
Bank of Florence.

The two counties are divided into 
groups and meet quarterly.

National Bank Deposits
According to figures compiled as 

of June 30, 1923, there are thirty-four 
national banks in the United States 
having deposits exceeding $50,000,- 
000 each. The aggregate deposits of 
these banks amounts to $4,975,- 
982,000.

Aggregate deposits of the $50,- 
000,000 banks now stand about mid
way between the high and low 
points made in the last 18 months. 
D uring this period, however, the 
Irving Bank, with more than $250,- 
000,000 deposits, has been dropped 
from the list because it is no longer 
operating under a national charter. 
Making proper allowance for this 
bank, present aggregate is nearer 
the high than the low point of the 
last 18 months.

Last  official report showed that 
8,240 national banks in the United 
States held $16,598,762,000 deposits. 
From these figures it appears that 
the 34 big banks have nearly one- 
third of the aggregate deposits of all 
national banks. T he 12 banks in 
New York City hold about 17 per 
cent of the total deposits of all na
tional banks in the United States.

Never Growing Old
B e c a u s e  o f  t h e  a g g r e s s i v e  s t a n d a r d s  w h ic h  T h e  L i n 

co ln  N a t i o n a l  L i f e  h a s  s e t  f o r  i t s e l f  i t  w i l l  n e v e r  g r o w  
old, n e v e r  i n t r e n c h  i t s e l f  in  r u l e s  a n d  s y s t e m s ,  n e v e r  
lo se  i n t e r e s t  in  n e w  a n d  g r e a t e r  a c h i e v e m e n t s .

T h e  p r e s e n t  s e rv i c e  r e c o r d s  o f  t h e  L in c o ln  N a t i o n a l  
L ife ,  r e m a r k a b l e  a s  t h e y  m a y  se em , a r e  d u e  to  be 
s h a d e d  so m e  d a y  b y  th e  L in c o ln  N a t i o n a l  L i f e  o r g a n i z a -  
t io n  i t s e l f  b e c a u s e  a l l  i t s  e n e r g i e s  a r e  b e n d e d  in a  

p e r s i s t e n t  e f fo r t  to  a t t a i n  t h e  p e a k  o f  p e r f e c t io n .
Y ou  a r e  s u r e  t h a t  t h e  L in c o ln  N a t i o n a l  L i f e  is b a c k i n g  y o u  u p  w i t h  a l l  

i t s  u n t i r i n g  s p i r i t  of  e n t e r p r i s e  w h e n  y o u

(C ink upfjjwiTH the Jain co lnJ

The L incoln N ational L ife Insurance Co.
“Its Nam e In d ica tes I ts  C haracter”

L incoln  L ife B u ild in g F o rt W ayne, Indiana

N ow  More Than $270,000,000 in  F orce .

Complete banking 
and trust service at 
three im portan t 
locations

THE

SEABOARD NATIONAL BANK
of th e  City of New York

M A IN  OFFICE: Broad and Beaver Sts.

Mercantile Branch Uptown Branch
115 Broadway 20 East 45th Street
at Cedar Street near Madison Ave.
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G. H. RICHARDS
S e c r e ta r y

*  M IN N E SO T A  . 
“  BANK N EW S w

OFFICERS MINNESOTA BA N K ER S ASSOCIATION

C. A. CHAPMAN 
P r e s id e n t

C. A . C h a p m a n , P r e s id e n t ,  V ic e  P r e s id e n t  F i r s t  N a t io n a l  B a n k , R o c h e s te r  
F . P . F e l lo w s ,  V ic e  P r e s id e n t ,  V ic e  P r e s id e n t  C a p ita l T r u s t  & S a v in g s

B a n k  .......................................................................................................................................... S t. P a u l
J. J. M a lo n e y , T r e a s u r e r , C a sh ie r  F a r m e r s  S t a te  B a n k .............H e r o n  L a k e
G. H . R ic h a r d s , S e c r e t a r y ................................................................................... M in n e a p o lis

New Management
T he Ihlen S ta te  Bank of Ihlen, 

M innesota, has recently opened un
der new m anagem ent, C. C. E lkjer, 
who has owned the controlling in
terest for the past two years, has 
sold his stock to Joe Evenson and 
A. J. Swenson, both residents of 
Ihlen.

Officers of the bank are now as 
follows: Jas. Evenson, president;
W . A. Eikm eier, vice p resident; A. 
J. Swenson, cashier; H. H. Jepsen, 
director; J. H. Lessen, director.

County Deposit Record
Steele county—in the heart of the 

dairy country of southeastern  M in
nesota—has a bank deposit of $398 
for every man, wom an and child of 
its to tal population of approxi
m ately 19,000 persons.

T he 11 state  and national banks 
in the county have total savings and 
checking deposits of $7,452,755.22, 
an increase of $2,582,090.52 over the 
to tal deposits of June 30, 1918, five 
years ago.

Purchases Bank Interest
C. C. E lkjer, form er president of 

the Ihlen S tate Bank of Ihlen, M in
nesota, has recently  purchased the 
in terests of J. F. Engel in the F arm 
ers and M erchants S tate Bank of 
M ontevideo, and has% succeeded Mr. 
Engel as vice president of th a t insti
tution.

George H. Haven Dead
George H . H aven, president of 

the F irs t S tate Bank of Chatfield, 
M innesota, and pioneer local m er
chant of th a t place, died recently at 
his home at the age of 82. Death 
was caused by heart failure. Mr. 
H aven had been president of the 
bank since its incorporation in 1905. 
Previous to th a t he 'operated its 
predecessor, the Root R iver Bank,

as a private bank, having purchased 
it from J. C. E aston  in 1888. Mr. 
H aven had been in business for him 
self in Chatfield as a m erchant and 
banker since the death of his father 
in 1863.

Minnesota Deposits Increase
D eposits in M innesota banks and 

tru s t companies have increased $14,- 
890,670.44 w ithin the last year, ac
cording to the reports of A. J. 
Veigel, s ta te  superin tendent of 
banks, on the June 30, 1923, bank 
call. Deposits on th a t date totalled 
$451,182,829.33 as com pared w ith 
$436,292,159.89 on June 30, 1922. 
T he increase since the M arch 10 call 
is $11,695,823.12.

T he report covers 1124 state  
banks, nine savings banks and 26 
tru s t companies.

A nother favorable indication ac
cording to the superin tendent of 
banks is shown in the com parison of 
bills payable and rediscounts in the 
two years. These have been re
duced $7,096,279.48 since June 30, a 
year ago and $1,703,330.59 since 
M arch 10, 1923, indicating th a t the 
banks are steadily paying off their 
borrowed money.

Elected Cashier
John A. Boesch has been elected 

cashier of the N orthrop S tate Bank 
of N orthrop, M innesota, to succeed 
John H. Sprague, who goes to St. 
Paul to enter the offices of the St. 
Paul F ire & M arine Insurance com
pany.

Joins Minneapolis Bank
F. O. J. Peterson, cashier of the 

F irst S tate Bank of Onamia, M inne
sota, has resigned and accepted the 
position of cashier of the Republic 
S tate Bank of M inneapolis. H e had 
been associated w ith the Onam ia 
bank for four , years.

Moves Into Temporary Quarters
 ̂The F irs t N ational Bank of 

d racy , M innesota, has moved into 
tem porary quarters in another build- 
ing. The move is made necessary 
by the interior construction work 
on the bank building which will re
quire two m onths time. T he entire 
floor of the building is being torn 
out and lowered to the stree t level 
and the entire in terior of the build
ing will be remodeled and re fu r
nished.

Mitchell Named President
Jam es L. M itchell, president of 

the Capital N ational Bank of St. 
Paul, has been elected president of 
the Capital I r u s t  & Savings Bank 
of th a t city to succeed" J. W . 
W heeler, veteran St. Paul financier, 
who died recently as a result of a 
stroke of apoplexy.

.M r. M itchell, who was form erly 
vice president of the tru st company, 
has been president of the Capital 
N ational since 1920, having entered 
the bank as a m essenger shortly  
after his g raduation from Yale in 
1907. In  addition to his banking 
activities, Mr. M itchell is also a 
m ember of the A dvisory Committee 
of the W ar Finance Corporation in 
the N inth  Federal Reserve district.

Kalman Made Director
C. O. K alm an of Kalm an, W ood 

& Company, investm ent bankers of 
St. Paul, has been elected a mem
ber of the board of directors of the 
Investm ent Bankers Association of 
America.

Bank Changes Name
The F irs t S tate Bank of Thorpe, 

M innesota, has been given perm is
sion to change its name to the F irst 
S tate Bank of Lake Lillian, Kan- 
diyhoi county.
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CO NFIDENTIAL SER VICE— to those wishing to buy or sell

BANKS OR BANK STOCKS
J. W. O V E R S T R E E T  CO M PANY

801 Metropolitan Bank Building_________ jj_________ Minneapolis, Minnesota

A m erican Exchange N ational Bank
OF DULUTH

Capital, Surplus and Undivided Profits, $3,200,000.00 
W e Serve You as W e W ould W ant You to Serve Us

O F F IC E R S
H a m ilto n  M. P e y to n ,  C h a ir m a n  o f  th e  B o a rd  

W ill ia m  G. H e g a r d t , P r e s .;  I s a a c  S. M oore , V ic e  P r e s .;  J. D a n ie l  M a h o n e y , C ash . 
C o lin  T h o m s o n , A s s t .  C a sh .; E d w a r d  L. P a lm e r , A s s t .  C ash .

R o b e r t  W . H o tc h k is s ,  M gr. B o n d  D e p a r tm e n t  
“Oldest Bank at the Head of the Lakes"

Cotton is the w orld’s greatest traveler

FROM  our Southern states, as 
well as India and Egypt, cotton 
travels thousands of miles to the 

great mills where it is used in tex
tiles, tires, machinery belting or in 
several hundred other commercial 
products. Then it takes the road 
again for even longer journeys.

When it passes to each succeeding 
owner as raw material or 
finished goods, settlements 
must be made in cash or 
credit. No other commodity 
requires so much financing 
at every stage, from the 
planter to the final retailer.
The bank that would serve 
this great industry in all its 
phases must have ample re
sources and a thorough

understanding of many customs 
peculiar to the trade.

The National Shawmut Bank has 
a long standing familiarity with 
needs of cotton financing. It has 
sufficient resources. And with corre
spondents in every important city in 
the world, it gives rapid, intelligent 
service wherever cotton travels. In 

addition to routine banking 
matters, this bank provides 
information on credits, mar
kets and opportunities, also 
serving as a local representa
tive in many matters of de
tail.

Banks and business houses 
are invited to use our service 
in any transaction where a 
wide-awake bank can help.

)

T H E  N A T I O l A L - S p A W M U T  B A N K
o f  B O S T O N

T h e  b a n k  th a t  is  c l o s e s t  to  th e  h e a r t  o f  N e w  E n g l a n d  i n d u s t r y

Craddick Opens Southern Branch
H arry  B. Craddick, president of 

Craddick Service, Inc., M inneapolis, 
announces th a t a new office has 
been opened at A tlanta, Georgia, in 
order to facilitate service for banks 
in the south. T he new office has 
been opened through an affiliation 
w ith the Lewis & Coffee A dvertis
ing Agency, Citizens and Southern 
Bank Building, A tlanta.

Open New Bank Home
The Merchants T rust & Savings 

Bank of St. Paul, Minnesota, re
cently opened their new banking 
rooms, construction on which has been 
under way for abount nine months.

Although the bank has only been 
organized eight years, it has already 
been necessary to increase the size of 
the banking rooms on four different 
occasions.

The new three story building, 
which supplements space previously 
used in the Merchants National Bank 
building, has a frontage of twenty-five 
feet on Fourth street. It has a front 
of polished granite, terra cotta and 
glazed brick. The interior is finished 
in marble and walnut. Deposits of 
the bank during the past eight years 
have grown from $213,644 to $5,959,- 
322.

New Minneapolis Investment Firm
Thayer, Beebe & Company, a new 

investm ent firm, have recently 
opened their offices on the ground 
floor of the M cK night building in 
M inneapolis. The new firm is a 
m em ber of the Chicago Board of 
T rade and will be in private wire 
connection w ith all im portant cities 
and m arkets in the U nited States 
and Canada. Mr. T hayer was for
merly a salesm an for the N orthern  
S tates Pow er Company of M inne
apolis and Mr. Beebe was formerly 
connected w ith the Paine-W ebber 
organization in M inneapolis. John
O. Eaton, form erly w ith Paine-W eb
ber, is also a m em ber of the new 
firm.

Elected Assistant Cashier
A rthur Goeson has recently been 

elected assistan t cashier of the 
Farm ers & M erchants S tate Bank 
of M ontevideo, M innesota. H e suc
ceeds C. A. Nelson who resigned to 
accept a position w ith the Chippewa 
County S tate Bank.

N. A. Gaida Resigns
N. A. Gaida has resigned as cash

ier of the F arm ers S tate Bank of 
Holdingford, M innesota.
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Protest Tax Increase
P ro tests by eight banks and tru s t 

companies of M inneapolis against 
tax  increases to talling  $21,678,344 
have been rejected by the board of 
equalization. These increases were 
made by the city assessor on a per
sonal p roperty  valuation. Due to 
changes in the law, questions have 
been raised as to the legal basis for 
bank taxation, which account for 
the difference between the city as
sessor’s valuation of the bank prop
erty  and the valuation filed in the 
tax  reports by bank officials.

In  discussing the legality of the 
tax  increases, E. W . Decker, p resi
dent of the N orthw estern  N ational 
Bank, s a id :

“T he present situation is due to 
recent changes in the law which 
have given rise  to differences of 
opinion as to the basis on which the 
banks m ay be taxed. O ur in terest 
in the m atter is to have determ ined 
how the tax  on our assets shall be 
calculated and we are extrem ely 
anxious th a t the m atter may be 
speedily decided.”

Cashier Resigns
B ernard Olson has resigned as 

cashier of the S trathcona S tate Bank 
of S trathcona, M innesota. No an
nouncem ent has been received con
cerning Mr. O lson’s successor.

Charter Is Granted
A charter for the Grand Avenue 

State Bank of St. Paul, Minnesota, 
was granted recently by A. J. Veigel, 
state superintendent of banks. The 
bank has a capitalization of $25,000. 
L. M. Lilly will be president and J. 
Entenmann, Jr., cashier.

Describe Bond Service
T he M innesota Loan & T ru s t 

Com pany of M inneapolis, has re
cently issued a colored folder de
scribing the service of the bond de
partm ent of the bank and listing  a 
num ber of securities. P a rt of the 
folder is a blank form on which a 
record of bond holdings may be 
made out and sent to the bank for 
analysis.

Assistant Cashier Resigns
E. P. Brevig, who for several 

years has held a position as assist
ant cashier a t the Citizens S tate 
Bank of Thief R iver Falls, Minn., 
recently tendered his resignation to 
that institu tion  and has decided to 
look over the w estern p art of the 
U nited States w ith a view to seek
ing a new location.

Remodel Bank Building
T he S tate Bank of Anoka of 

Anoka, Minnesota, is making a num
ber of improvements and changes on 
its bank building. The basement has 
been enlarged and fixed up for storage 
purposes, the cupola on the building 
has been removed and the entire sec
ond floor of the building has been re
modeled for the bookkeeping depart
ment.

Bank Charter Granted
T he S tate Securities commission 

has recently approved the applica
tion for charter made by the F arm 
ers and M erchants S tate Bank of 
N orth  M ankato, M innesota. E. R. 
Jones, W . E. S tew art, C. E. Ball,
P. D. Kelly, W . R. Spornitz, Eric 
A. Carlstrom  and D. Donohue were 
the applicants C apitalization was 
given a t $20,000. Surplus $4,000.

C O O PER A TIO N
During periods of readjustm ent, such as this Country is now passing 

through, it is im portant th a t every unit should render constructive service. 
This bank a t all tim es cooperates with its customers in its efforts to 
improve conditions for its patrons.

THE FIRST NATIONAL BANK
D U LU TH , MINN.

Capital, Surplus and Profits, $4,000,000.00 
The Bank of Complete Personal Service

C o n tr ib u tin g  to  
W e ste r n  B a n k in g  S e r v ic e

T h e  p r o d u c t s  o f  th e  W e s t  a r e  n o w  c o m in g  to  N e w  Y o r k  in  g r e a t  
q u a n t it ie s .
Y o u r  c u s to m e r s  a r e  s h ip p in g  to  o u r  c u s to m e r s .
Y o u r  s e r v ic e  d e p e n d s  u p o n  th e  p r o m p tn e s s  a n d  e x p e r ie n c e  o f  y o u r  
N e w  Y o rk  c o r r e sp o n d e n t .
C lo se  a s s o c ia t io n  w it h  th e  N e w  Y o r k  w h o le s a le  tr a d e  e n a b le s  u s  to  
o ffer  y o u  a  s e r v ic e  o f  u n u s u a l  p r o m p tn e s s — b e c a u s e  i t  i s  d ir e c t .
L o n g  e x p e r ie n c e  m a k e s  p o s s ib le  th e  in t e l l i g e n t  c o o p e r a t io n  w h ic h  
a d d s  so  m u ch  to  th e  c o m p le te n e s s  o f  o u r  c o r r e s p o n d e n t  s e r v ic e .

We will be glad to work with you.

THE BANK 
OF AMERICA

ESTABLISHED 1812 

N E W  Y O R K  C I T Y

Business and Good W ill Builders

If you want to see a real pleased customer or prospect give one 
of our handsome Embossed Metal Auto Pennants.

The finest kind of an ad for both your bank and your town. 
Samples and quotations on application. Immediate delivery— 

Christmas Delivery or Spring Delivery.
W rite  Us F or D e ta ils

ST. PA U L STA M P W O R K S
O ldest in  th e  N o rth w est— E sta b lish ed  In 1870 

BANK  D EPARTM ENT ST. PAUL, MINN.
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Have Minneapolis Representation
Lane, P iper and Jaffray of M inne

apolis, have announced th a t they 
have arranged to represent the F irst 
N ational Corporation of Boston in 
the purchase and sale of United 
States governm ent bonds, notes and 
certificates of indebtedness in the 
N inth Federal Reserve district.

Issue Bank Permit
The F irst National-Soo Line 

Building Company of M inneapolis 
has recently obtained a perm it for 
the construction of a new seven 
story brick and tile office building 
at 511-515 M arquette avenue. The 
building will cost $235,000 and will 
be completed by January  1.

Name “Good W ill” Candidate
Miss N ettie Olive W olkow, chief 

telephone operator for the N orth 
w estern National Bank of M inne
apolis, has been nom inated as its 
candidate in the M inneapolis Good 
W ill election under the auspices of 
the Am erican Com m ittee for, de- 
vasted France. Miss W olkow  was 
chosen by the employees of the six 
offices of the bank from a field of six 
candidates for mem bership in the 
M inneapolis group of the Septem ber 
Good W ill delegation to France.

Deposits Show Increase
The four banks of Willmar, Min

nesota showed on June 30 an increase 
in deposits of $370,000 above Decem
ber 30, 1922. Total deposits for the 
four banks amounted to $4,238,- 
769.85. Loans and discounts for the 
four banks reached the figure of $4,- 
014,000.

County Bankers Meet
The Mower County Bankers A s

sociation met recently at A ustin, 
M innesota, and elected the follow
ing officers for the coming year: 
President, A rthu r K rebsbach, of 
Adams ; vice-president, C. W . 
S treeter, of A ustin ; and secretary- 
treasurer, E. J. Greening, of Grand 
Meadow.

Beltrami Banks Consolidate
A. J. Veigel, state superintendent 

of banks in M innesota, has granted 
permission for the consolidation of 
the S tate Bank of Beltram i w ith the 
F irst S tate Bank of th a t place. The 
consolidated bank will be known as 
the F irst S tate Bank of Beltram i.

Heads Elks at Eveleth
H. J. Coleman, cashier of the Peo

ples S tate Bank of Eveleth, M inne
sota, has been elected exalted ruler 
of the Elks lodge at Eveleth. He 
has been a m em ber of that order for 
a num ber of years.

County Bankers Meet
The Yellow Medicine County Bank

ers Association of M innesota held 
their annual meeting at Granite Falls 
last month and elected the following 
officers for the ensuing year:

President, G. M. Gustafson, vice 
president Farmers State Bank, H an
ley Falls ; vice president, I. F. Fager- 
lie, cashier Clarkfield State Bank, 
Clarkfield ; secretary-treasurer, L. O. 
Johnson, cashier Granite Falls Bank, 
Granite Falls. The association went 
on record as favoring a reduction of 
interest on time deposits, from 5 to 4 
per cent, and as being opposed to 
branch banking.

GOOD IMPRESSIONS
O ur E ndorsem ent Stam ps All M ake Good Impressions 

Send for our new est Bank Catalog “B ” ju s t off the press— Sent Free.

ST. PA UL STA M P W O RK S
Established 1870— Oldest in the Northwest 

BANK DEPT. ST. PAUL, MINN.

C a p i ta l  a n d  S u rp lu s  
$7,000,000

We offer our facilities to out-of- 
town banks and bankers desiring a 
complete Chicago correspondent 
service in domestic and foreign 
banking. An opportunity to ex
plain the benefits of both our serv
ice and a strong banking connec
tion is desired.

CentralTrust
COMPANY OF ILLINOIS

C H I C A G O
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M attson Is D ecorated  by K ing 
of Sweden

D uring a visit in an official capac
ity as chairm an of the M innesota 
delegation to the G othenburg T er
centennial Exposition, E dgar L. 
M attson, vice president of the M id
land N ational Bank of M inneapolis, 
chairm an of the executive com m it
tee of the N ational Bank division of 
the Am erican Bankers Association

Western. Press A ssociation Photo  

EDGAR L. MATTSON

and form erly president of the M in
nesota Bankers Association, was ad
m itted to the Swedish O rder of Vasa 
as a com m ander by K ing Gustai. 
T he O rder of Vasa is an O rder of 
M erit founded in 1772 by K ing Gus- 
tavus the Third. D uring the dele
gation’s stay in Sweden, its m em 
bers were guests at a state dinner 
given by the king. Mr. M attson pre
sented a resolution passed by the 
legislature of the state of M innesota 
and received in re turn  greetings 
from the king to the people of M in
nesota. Mr. M attson has reported 
to Governor P reus since his return 
the la tter part of August.

Becomes a Director
A. C. Erickson, president of the 

A lbert Lea S tate Bank of A lbert 
Lea, M innesota, has been elected) 
one of the four directors at large 
of the Federal Land Bank of St. 
Paul.

Elected Cashier
J. J. Stibal, form erly w ith the 

Farm ers N ational Bank at Stibal, 
M innesota, has recently been elected 
cashier of the Peoples S tate Bank at 
Glencoe, M innesota.

C H A R A C T E R
i s  e x p r e s s e d  i n  t

Over One Hundred 
Banks

d e s i g n e d  b y

Frederick C. Klawiter
ARCHITECT

ST. PAUL, MINN.

A Century of Service
This bank offers to its patrons 
the service of an institution 
with a history reaching back 
more than a century.
Our banking, foreign, invest
ment and trust departments 
offer a complete financial 
service to meet the varied 
needs of our clients. De
tailed information of the serv
ice rendered by any of our 
special departments will be 
gladly supplied upon request.

Established 1810

The Mechanics & metals 
National bank

of the C ity of N ew  York 

Capital, Surplus and Profits, $ 2 7 ,0 0 0 ,0 0 0

1611 PIONEER BUILDING
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Tint CONTINENTAL W  
COMMERCIAL

BANKS
C H IC A G O

Resources more than 
$500,000,000

CONTINENTAL
SERVICE —

WITH
7,450 BANKS

Transferring Funds 
for Thousands of Banks

Eliminating hours and minutes is an 
every-day practice with us in transfer
ring funds for the many banks we serve.

Much depends on making money 
available in the shortest possible time 
wherever it is needed.

Because of our long experience and 
the volume of our business we have 
developed a system of short-cuts and 
connections which enable us to save both 
time and money for our customer banks.

To reach remote points speedily, use 
Continental Service.

CONTINENTAL W CÖM M ERCIAL  
NATIONAL BANK op CHICAGO

"An Extra Measure o f Service”

P ro m in en t St. P a u l B anker 
D ies S uddenly

Jerom e W . W heeler, president of 
the Capital T ru s t and Savings Bank, 
vice president of the Capital N ation
al Bank of St. Paul, and president 
of the Farm  M ortgage Bankers As
sociation of America, dropped dead 
recently while playing golf.

Mr. W heeler was one of the 
prom inent bankers of the northw est

JEROME W. W HEELER

and was especially prom inent in the 
farm  m ortgage banking field. He 
was president of the W heeler Land 
Company of Crookston, M innesota, 
having come to St. Paul from 
Crookston in 1912.

H e was born in Kenosha, W iscon
sin, in 1863 and entered the banking 
business first at Racine. From  there 
he w ent to Crookston, where he was 
first teller and bookkeeper of the 
F irs t N ational Bank and later presi
dent.

Celebrate Sixty-sixth Anniversary

T he F irs t S tate Bank of Chatfield, 
M innesota, recently celebrated its 
sixty-sixth anniversary. I t  is now 
the third oldest bank in the state, 
having been established in 1856 by
J. C. Easton, and having bu t one 
change of m anagem ent since, when 
in 1888, it was sold to G. H. Haven, 
who is now president.

History shows that the majority of 
men who have done anything great 
have passed their youth in seclusion. 
—Heine.
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M. R. PORTER
P r e s id e n t

N O R TH  D A K O T A  
B A N K  N E W S

O FFICERS NORTH DAKOTA BA N K ER S ASSOCIATION

M. R. P o r te r , P r e s id e n t ,  V ic e  P r e s id e n t  S c a n d in a v ia n -A m e r ic a n
B a n k .............................................................................................................................................M in o t

B landing- F ish e r , V ic e  P resid en t, P r e s id e n t R a m sey  C ou n ty  N a tio n a l
B a n k  .............................................................................................................................. D e v ils  L ak e

R. H . G arm er, T reasu rer , P r e s id e n t F ir s t  B a n k  o f  F la x t o n .......................F la x to n
W . C. M acfad d en , S e c r e ta r y .................................................................................................. F a r g o

NO RTH  DAKOTA BANK  NEW S
L. H. Patten succeeds O. M. 

Stendland as cashier of the Newville 
S tate Bank.

O. V. Kolb succeeds J. K. Nesvik 
as cashier of the F irs t S tate Bank, 
Lansford.

—$—
A. N. Boreen is acting cashier of 

the F irs t S tate Bank, Cha-rlson, suc
ceeding B. A. Benson, deceased.

H. J. Newhouse is now a director 
of the F irs t S tate Bank, W ildrose.

C. A. Peterson has been elected 
president of the Security S tate Bank, 
W ildrose, succeeding L. C. Helle, 
deceased.

James Johnson succeeds E. C. 
O lsgard  as director of the S tate 
Bank of McVille.

—$—
Nels J. Smith succeeds H. W . 

A nderson as assistan t cashier of the 
Adam s County State Bank, H e t
tinger.

—$—N. K. Nelson succeeds K. Dickson 
as director of the F arm ers S tate 
Bank, Erie.

—$—
F. E. Henderson succeeds J. M. 

Shirek as cashier of the Security 
S tate Bank, Law ton. Mr. Shirek
has been appointed deputy bank ex
aminer.

— $—
The following charter has been is

sued by the secretary of s ta te ’s of
fice A ugust 7, 1923: F irs t S tate
Bank of L outt, L outt, Logan Coun
ty, N orth  Dakota. Capital, $15,- 
000.00. Shareholders and directors, 
W . E. B arringer, M. R. B arringer, 
H. E. B uttw eiler and R. A. B utt- 
weiler, all of S treeter, N orth  D a
kota.

M. J. Fischer succeeds W . C. 
Rowerdink as cashier of the German 
S tate Bank, S trasburg.

—$—
W. F. Kniprath has recently been 

elected president of the Voss S tate 
Bank to succeed W illiam  Coffey, re
signed.

— $—
Roger Colt has been elected presi

dent of the F irs t S tate Bank of 
Englevale to succeed V. C. Jenson. 
J. E. Gunderson, form erly vice presi
dent, is now cashier of the bank. 

—$—
L. H. Patton of Grand Forks has 

purchased an in terest in the N ew 
ville S tate Bank and has assum ed 
active m anagem ent.

—$—
F. J. Ujka has recently been 

elected assistan t cashier of the Elk 
Valley Bank to succeed Grace T erry, 
resigned.

— $—
The Farmers State Bank and the

F irst N ational Bank of Sheldon have 
consolidated. T he following are the 
officers of the newly m erged in stitu 
tions : President, E. B. Greene, vice 
president, R. E. K ra tt ; cashier, T. 
L. W iper, and assistan t cashier, C. 
E. Omdahl.

— $—
W . H. Higby has been elected a 

director and vice president of the 
F irs t S tate Bank of Ludden to take 
the place left vacant by the resigna
tion of L. A. Samson.

—$—
Fred Shannon has been elected 

vice president of the F irs t S ta te  
Bank of Joliette. He takes the place 
of Edw ard Fiorance.

—$—
H. B. Baeverstad, form erly assist

ant cashier of the Farm ers S tate 
Bank of Maddock, is now assistan t 
cashier of the F arm ers S tate Bank 
of Harvey.

Clifford Sennes has been made an 
assistan t cashier of the F irs t S tate 
Bank of M anning.

A. P. Schumaker, form erly cashier 
of the S tate Bank of Grenora, has 
been elected president. L. E. A rndt, 
form erly assistan t cashier, succeeds 
Mr. Schum aker as cashier.

— $—
C. G. Myhre, form erly cashier of 

the F irs t S tate Bank of Colfax, has 
been elected vice president and is 
succeeded as cashier by W illiam  
Roberts.

— $—
Benjamin Iverson has resigned 

as cashier of the S tate Bank ¡of 
Souris and is succeeded by C. E. 
Christerson. Mr. C hristerson was 
form erly cashier of the F irs t State 
Bank, Russell.

—$—
A. C. Burton, form erly assistant 

cashier of the F irs t S tate Bank, 
Benedict, has now been made 
cashier and director of th a t in stitu 
tion.

—$—
George J. Farmer has recently ac

cepted a position as assistan t cash
ier of the T ren ton  S tate Bank.

First National of Grafton
T he recent statem ent of condi

tion of the F irst N ational Bank of 
Grafton, N orth  Dakota, shows total 
resources and liabilities of $1,091,- 
869.33 w ith loans and discounts of 
$733,821.13 and deposits of $930,- 
649.89. Capital stock is $100,000 
and undivided profits are $11,219.44.

Axel Egeland Dead
Axel Egeland, president of the 

F irs t N ational Bank of Bisbee, 
N orth  Dakota, dropped dead of heart 
failure in his bank recently. Mr. 
Egeland had been affiliated w ith the 
F irst N ational Bank since 1903.
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[D R O V E R S  S E R V I C E  ft)

I N C E R I T Y ,  e n 
e r g y  a n d  e x p e r i 
e n c e  f o r m  t h e  

b a c k b o n e  of D r o v e r s  
p r o m p t  serv ice .  Y o u r  
C h i c a g o  b u s i n e s s  i s  
h a n d l e d  r a p i d l y  a n d  
w i t h  c o m m o n  sense. 
E v e r y  d e ta i l  of m o d e r n  
b a n k i n g i s c o v e r e d  b y  a n  
eff ic ient o rg a n iz a t io n .

Y et ev en  o u r  n e w e s t  
p a t r o n s  n o t ice  a n d  r e 
m a r k  u p o n  th e  f r ie n d ly  
a t m o s p h e r e  of all th e i r  
d e a l in g s  w i th  us. T h a t  
is b e c a u s e  w e like o u r  
b u s in e s s  a n d  t a k e  a 
g e n u i n e  in t e r e s t  in o u r  
c u s to m e rs .

Direct Member Chicago Clearing House 
Association

T1 R Q V E R S
.U  Nati anal Bank
Union Sto ckVárds - Chicago

D R O V E R S  S E R V I C E lf l

File Application to Convert
The F irst N ational Bank of W h it

man, N orth  Dakota, has recently 
filed application to convert to the 
Lam b’s Bank of W hitm an.

Elected Assistant Cashier
E. J. Buell, for five years cashier 

of the F irst N ational Bank at Bow
man, N orth Dakota, has been elected 
assistan t cashier of the Security 
Bank of Pipestone, M innesota. He 
succeeds C. D. O tt, resigned. Mr. 
O tt’s resignation becomes effective 
June 15.

Deputy Bank Examiner Resigns
A. R. Repp, deputy bank examiner 

in N orth Dakota, has resigned and 
accepted a position as field examiner 
for the W ar Finance Corporation 
w ith headquarters in Minneapolis. 
Mr. Repp was form erly in the bank
ing business a t W illiston, N orth 
Dakota.

Building Destroyed by Fire
The home of the Union N ational 

Bank of M inot, N orth Dakota, was 
alm ost totally  destroyed by a fire 
which recently did a total of $250,000 
dam age in M inot. The destroyed 
bank building will be razed and re
placed by another structure, accord
ing to present plans, M ajor E. S. 
Person, president of the bank, stated 
recently.

Richland Bankers Elect
The following are the newly 

elected officers of the Richland 
County Bankers Association of 
N orth D akota: President, G. A. Bal
lard of F a irm ount; vice president, 
T. C. Paulson of Abercrom bie, and 
secretary-treasurer, Miss M. O. 
M ovius of Lidgerwood.

Sixteen New Banks Proposed
St. Paul will have 10 new banks if 

the applications to organize received 
by the state securities commission 
since the first of the year are 
granted. Sixteen applications from 
M innesota cities have been entered.

W ith Maynard Bank
L. S. M artinson, form erly assist

ant cashier of the S tate Bank of 
Echo, M innesota, is now cashier of 
the Hom e State Bank of M aynard, 
M innesota.

Elected Vice President
H erm an F itzer has been elected 

vice president of the Ashcreek State 
.Bank of Ashcreek, M innesota. He 
succeeds O. P. H untington.
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I O W A  B A N K  N E W S

C. E. NAREY 
President

COUNCIL OF A DM INISTRATION  
Iow a B ankers A ssociation

ADM INISTRATIVE COMMITTEE
C E  N a r e y , P r e s id e n t ,  P r e s id e n t  F i r s t  N a t io n a l  B a n k ............... S p ir i t  L a k e
C arl M. K e c k , V ic e  P r e s id e n t ,  V ic e  P r e s .  C o m m e r c ia l S a v i n g s . W a sh in g -to n
F r e d  S. R ic h a r d s , T r e a s u r e r , C a sh ie r  F ir s t  N a t io n a l  B a n k ------. .M c C r e g o r
F r a n k  W a r n e r , S e c r e ta r y  ...................................................................................^ e s  M o ines

GROUP CHAIRMEN
C C T arob sen  C hm . G rou p  1 .............P r e s id e n t  F ir s t  S ta te  B a n k , M a p le to n
E . F . K in g  C hm . G rou p  2 . . P r e s id e n t  F ir s t  N a t io n a l  B a n k , W e b s te r  C ity . 
M. C. S w e n ’ey , C hm . G rou p  3 . .P r e s id e n t  M itc h e ll  C o u n ty  S a v in g s ,^ O s a g e
W m  R e in e c k e  C hm  G rou p  4 .............C a sh ie r  S tr a w b e r r y  P o in t  S ta te  B a n k
U W  T )m b i n C h m G r  ou p  5 .............................. C a sh ie r  M a lv e r n 'N a t io n a l  Bank
W . C. B e r g m a n , C lim . G rou p  6 ------P r e s id e n t  F ir s t  N a t io n a l  B a n k , N e w to n
W . R . F in la y s o n ,  C hm . G rou p  7, P r e s . F i r s t  N a t io n a l  B ^ n k , G ru n d y  C e n te r
T osenh K e ls o  C hm . G rou p  8 .................... C a sh ie r  B a n k  o f  J. K e ls o , B e l le v u e
D  VP F e r r is ,  C hm . G rou p  9 ............ C a sh ie r  F i r s t  N a t io n a l  B a n k , D ia g o n a l
C D  E v a n s , C hm . G rou p  1 0 . . . C a sh ie r  S o u th  O ttu m w a  S a v in g s ,  O ttu m w a  
T. R. R ic h a r d s o n , C hm . G roup  11,C a sh . C o m m e r c ia l S ta te -B a n k , M e d ia p lo is  
A . M. H e n d e r so n , e x - o f f ic io .......... C a sh ie r  F i r s t  N a t io n a l  B a n k , S to r y  C ity

W ill Hold State Shoot
Plans have recently been com

pleted w hereby there will be a state 
com petitive shoot for the vigilance 
com m ittees of the Iow a B ankers’ 
Association. T he state shoot will 
be held at F o rt Des M oines October 
17, w ith the com m anding officer to 
assist in the arrangem ents.

A bulletin issued recently by the 
O rganization of Officers of County 
Bankers Associations, sets forth the 
plans th a t have been made for the 
shoot and designates Septem ber 24 
to 29 as the dates when each county 
association hold its elim ination 
shoot. W inners in each county are 
then to be sent to F o rt Des Moines 
to take part in the state shoot.

Purchases Bank Interest
O. E. V an Horn, cashier of the 

S tate Savings Bank of Lanesboro, 
Iowa, has purchased the Reynolds 
B rothers in terest in the Lohrville 
Savings Bank, and has been elected 
cashier to succeed L. B. Reynolds, 
who will take up the practice of 
law. Mr. Van H orn still retains his 
in terest in the S tate Savings at 
Lanesboro.

Returns From Vacation
G. W . Haase, president of the 

H am pton Savings Bank of H am p
ton, Iowa, returned recently from a 
two w eeks’ autom obile tour in no rth 
ern M innesota.

Pays 38 Year Old Draft
Thirty-eight years ago, C. W. Gor- 

der, at that time cashier of the Audu
bon County Bank at Audubon, Iowa, 
drew a draft in the amount of $732.25 
in favor of a Mr. J. S. Haddock who 
indorsed it to a Mr. C. S. Welch. Mr. 
Welch never presented the draft for 
payment.

W hen Mr. Welch died, a short time 
ago, the uncashed draft was found 
and was presented to Mr. Gorder, 
now cashier of the First National 
Bank of Audubon, which bank had 
absorbed the old Audubon County 
Bank. The draft was promptly paid 
with accumulated interest of $2,- 
563.34, the total amount being $3,- 
295.59.

Issue Book for Farmer
The Live Stock N ational Bank of 

Sioux City, Iowa, has recently is
sued a very in teresting and valu
able book, “For the Busy F arm er.” 
It contains examples of simple m eth
ods for solving the daily problems, 
such as figuring the corn capacity 
of different kinds of cribs, rapid 
m ethods of com puting interest, 
tables of land m easurem ents, a table 
for reducing square feet to acres, 
and m any other things which make 
it a real handy source of inform a
tion.

McGuire Elected President
A t the recent annual election of 

officers of the Iow a County B ank
ers’ Association at a m eeting held at 
M illersburg, J. T. M cGuire of 
V ictor was elected president, C. P. 
M artin of Parnell was elected secre
tary  and W . S. Baird of N orth E ng
lish was elected treasurer. T w enty  
bankers from the various tow ns in 
the county attended the m eeting. A t 
the close of the business m eeting a 
banquet was served. A rrangem ents 
were in charge of L. W . H a tte r of 
the M illersburg Savings Bank.

Purchases Bank Interest
Ray Bloom has recently purchased 

an in terest in the D elm ar Savings 
Bank of Delmar, Iowa, and has been 
elected cashier of th a t institution.

New Investment Firm Organized
Articles of incorporation were 

filed recently by C. L. H erring, E. 
G. M atthew s and W . E. W issler for 
the organization of the H erring  In 
vestment Company, of Des Moines. 
The company is organized for the buy
ing and selling of securities, bonds, in
surance, real estate and the activities 
carried on by a trust company.

The firm is incorporated w ith a 
capitalization of $500,000, specify
ing th a t the preferred stock will bear 
an in terest of not more than 8 per 
cent. The officers are C. L. H er
ring, p resident; W . E. W issler, vice 
president, and E. G. M atthew s, sec
re tary  and treasurer.

T. K. Elliott Named Cashier
T. K. E lliott, for the past five 

years connected w ith the Federal 
Reserve Bank of Kansas City, Mis
souri, has recently accepted a posi
tion as cashier of the Bank of H am 
burg  of H am burg, Iowa. P rior to 
his connection w ith the Federal Re
serve Bank, Mr. E llio tt was con
nected w ith banks in southw estern 
Iowa for about seventeen years.

Sells Bank Interests
T. O. H ester, for the past five 

years vice president of the F irst N a
tional Bank of Exira, la., has sold 
his stock in that institu tion to local 
men at E xira and will enter the in
surance and real estate business.

Elect New Director
A t the recent annual m eeting of 

the stockholders of the Union Sav
ings Bank of Toeterville, Iowa, O. 
F. Decklever was elected a director 
to take the place made vacant by the 
resignation of N. P. Robertson.
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Protect Your Depositors! 
--Sell Safe Bonds

By h an d lin g  safe, dependable  securities 
you can p rev en t you r local m oney from  
being  invested  th ro u g h  outside sources.

T hen , too, you are ren d erin g  a rea l serv
ice to custom ers. Y ou p rev en t th e ir  in 
vesting in  questionab le  securities.

Y our bank  has the  confidence of local in 
vestors. I t  is th e ir  logical investm ent 
m edium .

Y ou can develop a p rofitab le  bond  busi
ness and  we can help  you in  its develop
m ent.

One of our representatives is 
often in your community. He 
will gladly call and explain our 
service.

Call or write

FR A N K  N. W ARD, M anager 

B O N D  D E P A R T M E N T

Io w a  L o a n  & Tr u st  Co m pa n y
■ « B A N K  =—

M E M B E R  F E D E R A L  R E S E R V E  S Y S T E M
C a p i t a l ,  S u r p l u s  a n d  P r o f i t s  $  1,000,000.00 

HIPPEE BLDG., DES MOINES

Tama County Picnic
The second annual picnic of the 

Tam a County B ankers Association 
was held recently at Oak Park , in 
Tam a. A bout one hundred people 
were in attendance in spite of the 
th reaten ing  w eather and bad roads. 
Tam a and Toledo bankers were 
hosts for the occasion. A program  
of music and speaking in the after
noon was followed by a picnic sup
per. C. E. Narey, president of the 
Iowa Bankers Association was un
able to be present to fill his speaking 
engagem ent. ' T he principal address 
was made by Rev. O. H . Sisson, for
m erly a pastor in the two towns, 
who recently re turned  from a six 
years’ sojourn in Burm ah, and his 
address was concerning the custom s 
and people of th a t country. W . A. 
D exter, cashier of the F irs t National 
Bank of Toledo, was called on for 
an inform al talk, and paid tribu te to 
the late president, W arren  G. Hard- 
ing.

T he Tam a County Bankers Asso
ciation has the distinction of having 
a 100 per cent mem bership.

First National Lets Contract
T he F irs t N ational Bank of D av

enport has recently let a contract 
for the construction of its new $650,- 
000 bank building. An additional 
$150,000 will be spent for the bank’s 
vault and equipm ent and the build
ing site represents ground values of 
$200,000. W ork has already started  
on tearing  down the old building, 
and it is hoped to have the new 
building ready for occupancy in 
about a year.

T he original plans to have the 
first th ree and top two stories of 
Bedford stone and the intervening 
stories of brick, have been changed 
and the entire ten stories will be 
faced w ith Bedford stone. W ood
work through the offices will be of 
solid m ahogany and floors of all 
corridors will be of marble.

New Cashier
F rank  Souter has recently ac

cepted the position of cashier of 
the Farm ers Savings Bank of 
W righ t, Iowa. O liver Anderson, 
form erly assistant cashier of the 
bank, is now assistan t cashier of the 
Farm ers N ational Bank of Oska- 
loosa.

Enters Tennis Tournament
Dan W hitney, cashier of the F irs t 

N ational Bank of H aw arden, Iowa, 
spent p art of his vacation in Sioux 
City, where he was entered in the 
recent In te rs ta te  T ennis tou rna
ment.
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Security National Changes
Officers were named and three 

new m em bers elected to the board 
of directors a t the recent annual 
m eeting of the stockholders and di
rectors of the Security National 
Bank of Sioux City, Iowa.

The new m em bers of the board of 
d irectors are George C. Call of the 
Call Bond & M ortgage C om pany;
D. O. A nderson of the Anderson 
F urn itu re  Company, and E. M. Cor
bett, attorney. W . P. M anley was 
named chairm an of the board.

Officers elected a r e : W . P. M an- 
ley, chairm an of the board ; A. B. 
Darling, p residen t; V. C. Bonesteel, 
vice p re s id en t; Geo. C. Call, vice 
presiden t; L. R. M anley, cashier; R.
E. Brown, assistan t cashier.

Proves Bees W on’t Sting
W hile attend ing  the recent state 

m eeting of K nights Tem plar at T em 
plar Park, Spirit Lake, W . S. 
W alker, president of the People’s 
T ru s t and Savings Bank of Iowa 
Falls, Iowa, had an opportunity  to 
exhibit some of his knowledge con
cerning bees. A swarm  appeared 
on the scene, looking for a place to 
alight, and Mr. W alker’s attention 
was called to them.

In a very few m inutes a large 
crowd, including the lieutenant gov
ernor, was on hand to w atch the 
show. Mr. W alker gathered the 
bees up in handfuls, played with 
them , passed them  around, and per
haps talked to them  in some bee 
language. T o  cap the climax he 
filled his hat w ith bees, shook them 
up a little, and pu t the hat on his 
head. W hen he removed it the bees 
showered down around his head and 
shoulders. And he didn’t get stung.

New Officers Named
George B. W illhoite, for the past 

five years acting cashier of the Sac 
C ounty Bank of Sac City, Iowa, 
has recently been appointed active 
m anager by the board of directors. 
C. Orville Lee has been chosen as 
president to succeed the late E. N. 
Baily. Mr. Lee is owner of and 
operates several farm s near Sac 
City. H e will be rem em bered by 
m any as a m em ber of the 36th and 
37th General Assemblies.

Visiting in California
W alte r H. Miller, assistan t cash

ier of the Iow a N ational Bank of 
Des Moines, is in Los Angeles, Cali
fornia, v isiting  his sister, Mrs. A lex
ander H. A rdrey. Mr. A rdrey is 
associated w ith the Security T ru s t 
and Savings Bank of th a t city.

Y our Business

•K

F ran k ly , we w ant it.

W hat have we to offer?

Two th ings —  our ab ility  
to han d le  all m atters of 
correspondence p rom ptly  
and accurately , and  our 
genuine desire to be of the 
u tm ost service to you.

W e w ould  welcom e an op
p o rtu n ity  to m ake you 
feel the  satisfaction  of 
w orking  th ro u g h  us.

Ban k e r s  Trust Od. 
Bank.

Cor. 6th.and Locust Sts, DesMbines 
Capital $l,ooo,ooo. Surplus $2oo,ooo. 

I M em ber federal R eserve B a n k

B r i t t o n
ANK SERVICE

is confidential and based on thorough banking experience.
C. W. B ritton  Com pany

Sioux City, Iowa

BANK STOCKS BONDS CO M M ERCIAL  PAPER

Ringheim, W heeiock  & Co. 
M U N IC IPA L  BO N D S

I. A. R IN G H E IM  DES MOINES L. F . W HEELOCK.
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Our Investment Service
Is designed to protect your in terests continually. Do 
you know at the present time w hat influences are affect
ing the companies whose bonds you hold? Can you 
trace the developm ent of these companies to com para
tively recent date?

jJOur investm ent inform ation service has been 
created upon the assum ption th a t reliable in
form ation is ju st as essential to the bank and 
investor after purchasing securities as before. 
jfThis service comprises the selection and 
classification of inform ation relative to both 
physical and financial affairs of companies 
whose bonds you own. jjTimely inform ation 
sheets, concerning your bond holdings, reach 
you by mail as new items of im portance de
velop. fO n  securities you now own or con
tem plate purchasing, this service may be se
cured w ithout obligation.

If you will send us a list of the securities in which you 
are interested, we will be glad to send you, w ithout 
charge, our investm ent inform ation service covering such 
issues. Your list will be treated  as confidential.

B O N D  D E P A R T M E N T
D O N A L D  J.  M E T C A L F ,  Manager

C EN TR A L STA TE B A N K .
o f  D e s  M o i n e s

Banking, T ru sts & In v estm en ts  
Safe Deposit Vaults

Me mb e r  F e d e r a l  e s e r y e  Sy s t e m.

f i ?

EVERY  business m an 
desires the  greatest 
volum e of business 

he can hand le  efficiently, 
and to the satisfaction of 
his custom ers.

This bank  invites new ac
counts in  the same sp irit, 
and we will welcome op
portun ity  to dem onstrate 
w hat we can do for you in 
D avenport.

A M E R I C A N
C O M M E R C IA L  S
SAVINGS BANK

s / "
D A V E N P O R T , IO W A

Let Contract for New Building
The Union D avenport T ru s t & 

Savings Bank of Davenport, Iowa, 
has recently let the contract for the 
erection of its new $820,000 bank 
building. The building, which is to 
be erected at the corner of T hird  
and Brady streets, will be eight 
stories high and the cost is exclusive 
of the cost of the site and bank fu r
nishings.

The bank will occupy the first two 
stories, which will in reality be 
divided only by a m ezzanine floor. 
The building will be 70 by 140 feet 
in size and will be finished w ith Bed
ford stone, w ith pilasters four stories 
high. The vault will be 16 by 62 
feet, and will be burg lar and fire 
proof. The interior of the building 
will be finished in Am erican w al
nut w ith th irty  teller’s cages on both 
sides of the lobby.

A dequate quarters will be made in 
the banking rooms for the Union 
Bond & M ortgage Company, the 
associate company of the bank, the 
capital, surplus and profits of which 
are $750,000.

Clayton Bankers Meet
Bankers of Clayton county to 

gether w ith their families held 
their annual picnic recently at 
the fair grounds at E lkader, Iowa, 
where the following officers were 
elected for the ensuing year: George 
Kriebs, president, E lkport, Iow a; H. 
J. W irkler, vice president, Garna- 
villo, l a . ; H. L. Swenson, secretary, 
E lkader; J. W . Forw ard, treasurer, 
Edgewood. Senator B. W . N ew 
berry of S traw berry  Point and Hon. 
D. D. M urphy of E lkader gave the 
principal addresses.

New Bank Now Open
The T reynor S tate Bank of Trey- 

nor, Iowa, which was organized a 
few weeks following the closing of 
the T reynor Savings Bank, opened 
for business recently under the m an
agem ent of P eter Kathm an, cash
ier. The new institu tion is entirely 
independent of the old one.

Sells Bank Interests
M. W . Carter, cashier of the 

Boone County Bank of Berkley, 
Iowa, has disposed of his interests 
in th a t institu tion to E. D. Carter, 
president and M. C. Dorm an, vice 
president. Mr. C arter will retire 
from the banking business due to ill 
health.

Reading maketh a full man, confer
ence a ready man, and writing an 
exact man.—Bacon.
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Hold Annual Meeting
At the recent annual m eeting of 

the stockholders of the Am erican 
Savings Bank of M uscatine, Iowa, 
the following directors were elected 
for the ensuing year: J. L. Giesler, 
C. A. Mull, W . S. Hill, F. W . Evers- 
meyer, J. A. Bartem eier, A lbert 
Baird, A. C. Noble and H. F. Gies
ler. Officers were elected as fol
low s: P resident, H. F. G iesler; vice 
president, J. L. G iesler; cashier, J. 
W . H ahn, and assistan t cashiers, O. 
W . Mull, C. A. H ahn and J. R. Gies
ler.

Issue New House Organ
T he Council Bluffs Savings Bank 

of Council Bluffs, Iowa, has recently 
issued the first num ber of a house 
organ, whcih will hereafter be pub
lished quarterly . The new publica
tion is called “Dollars and Sense.’’ 

The first issue contains an in tro
ductory article, welcome address of 
John G. W oodw ard, new president, 
two editorials and 'discussions of 
m atters of in terest to banking, de
positors and officers.

Purchases Bank Interest
John A. Kovar, form erly in the 

banking business at Boyer, Iowa, 
has recently purchased the J. E. 
M urphy in terest in the Valley Sav
ings Bank of M issouri Valley, Iowa, 
and has been elected cashier of that 
institution. W . J. Burke, president 
of the bank, has acted also in the 
capacity of cashier since the death 
of Mr. M urphy last November.

Cashier Resigns
R. B. Barnum , cashier and active 

m anager of the Citizens Bank of 
Afton, Iowa, for the past th irteen 
years, has sold a part of his stock in 
that institu tion and resigned as 
cashier of the bank. H e has not an
nounced his future plans. R. F. Sul
livan, who has been w ith the bank 
for the past ten years, was elected 
cashier to succeed Mr. B arnum  as 
cashier.

Monona County Bankers Picnic
The th ird  annual picnic of the 

M onona County Bankers Associa
tion was held recently at M apleton, 
Iowa. Am ong the invited guest were 
the forty-six special deputy sheriffs 
in the county together w ith their 
families. T here was a fine en ter
tainm ent program  and a very good 
attendance, the day having been de
clared a holiday by all banks in the 
county.

Occupy Temporary Quarters
The State Bank of Schaller, Iowa, 

have moved into tem porary quarters 
in the recent addition to the w est 
end of their bank building. The 
tem porary quarters will be occupied 
while the banking rooms are being 
remodeled and redecorated.

Cashier Resigns
R obert Barnum , cashier of the 

Citizens Bank at Afton, Iowa, for 
the past few years, has resigned. 
Mr. Barnum  has not announced his 
future plans and no successor has 
yet been named for him at the Cit
izens Bank.

ENDORSING STAMPS “Same Day Service;
DES MOINES RUBBER STAMP WORKS

2 0 6  F i f t h  S t r e e t  D e s  M o i n e s ,  I o w a

O S T  a n y o n e  c a n  d r iv e  a  nail ,  p a i n t  

a  b o a r d ,  c o u n t  m o n e y ,  o r  w r i te  

“a n  a d . ” T h e r e  is m o re  to  build
ing t h a n  d r i v i n g  n a i ls  a n d  u s i n g  a  p a i n t  

b ru s h .  T h e r e  is m o r e  to  banking t h a n  

c o u n t i n g  m o n e y .  T h e r e  is m o re  to  ad
vertising t h a n  w r i t i n g  “a n  a d . ” I t  t a k e s  

y e a r s  to  m a k e  a n  a r c h i te c t ,  a  b a n k e r  o r  

a n  a d v e r t i s e r .  E a c h  m u s t  a c q u i r e  c e r t a in  

sp ec ia l ized  k n o w l e d g e  be fo re  h e  c a n  excel 

in his  p ro fess ion .  J u s t  as  th e  w ise  a d v e r 

t i s e r  will seek  th e  se rv ices  of th e  a r c h i 

t e c t  in  b u i ld in g ,  a n d  th e  b a n k e r  in  b a n k 
ing ,  so will t h e  w ise  b a n k e r  seek  th e  e x 
p e r ie n c e d  a d v e r t i s i n g  o r g a n iz a t i o n  to  p la n  

a n d  e x e c u te  h is  b u s in e s s - b u i ld i n g  p r o 

g r a m .  Craddick Service of M in n e a p o l i s ,  

n o w  in its e i g h t e e n t h  y e a r ,  se rves  o v e r  

s e v e n  h u n d r e d  b a n k s .  There is no substi
tute for experience.
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Retires As Vice President
F, A. ¡McCornack, president of 

the Iow a S tate Savings Bank of 
Sioux City, Iowa, has recently  dis
posed of his in terests in the F irst 
N ational of Sioux City and has re
tired as vice president and director 
of th a t bank in order th a t he may 
give all of his atten tion  to the bank 
of w hich he is president. Mr. Cor- 
nack came to Sioux City in 1896 as 
cashier of the bank. H is son, Rob
ert C. M cCornack, who has been as
sociated w ith Lee, H igginson & 
Company of New York, is now as
sistant cashier of the bank.

According to John J. Large, presi

dent of the F irst National, no suc
cessor will be nam ed at the present 
time to fill the vacancy caused by 
Mr. M cCornack’s resignation. Ralph 
J. Haley, president of. the H aley 
Neeley Company, and E. C. Currier, 
president of the H ansen Glass & 
P ain t Company, have recently been 
added to the board of directors of 
the F irst National.

Extend Bank Charter
The M ahaska County S tate Bank 

of Oskaloosa, Iowa, has voted to ex
tend its charter for tw enty  years. 
This will make the charter expire 
Septem ber 1, 1943.

“Fall Tonic Special“
A partially  com pleted list of res

ervations for the division of the 
Fall Tonic Special th a t will carry 
Iowa bankers and their wives to the 
convention at A tlantic City, has 
been given out as follows :

Mr. and Mrs. S. M. Barlow, cash
ier, Iow a T ru s t & Savings Bank, 
Des M oines; Mr. and Mrs. John H. 
Hogan, vice president, Des Moines 
N ational Bank, Des M oines; Mr. 
and Mrs. J. A. Powers, Chicago ; Mr. 
and Mrs. Ed Kelley, representative, 
Brokaw & Company, Chicago ; Mr. 
and Mrs. J. P. M cM anus, assistant 
vice president, F irs t N ational Bank, 
Chicago; Mr. and Mrs. Geo. Schal- 
ler, president, Citizens F irst N ation
al Bank, Storm  L ake; Mr. and Mrs. 
G rant M cPherrin , president, Central 
S tate Bank, Des M oines; Mr. and 
Mrs. Robt. L. Leach, state  superin
tendent of banks, Des M oines; Mr. 
and Mrs. L. A. Andrew, president, 
Citizens Savings Bank, O ttum w a; 
Mr. and Mrs. Emil W ebbies, presi
dent, F irst N ational Bank, B urling
ton ; Mr. and Mrs. C. E. Narey, 
president, F irs t N ational Bank, 
Spirit Lake, president I. B. A .; Mr. 
and Mrs. M artin  Newcomer, vice 
president Cedar Rapids National 
Bank, Cedar Rapids.

H otel T ravm ore has been desig
nated as convention headquarters. 
Iow a people will have headquarters 
a t the A m bassador hotel and reser
vations should be made direct. In 
form ation on reservations on the 
Fall Tonic Special can be obtained 
by w riting  to F rank  W arner, secre
tary , Iow a Bankers Association, 
O bservatory  building, Des Moines, 
Iowa.

Annual Book of Proceedings
T he officers of the Iowa Bankers 

Association are taking a referendum  
of the m em ber banks for the p u r
pose of com pleting the “In  Memo- 
riam ’’ list for the annual book of pro
ceedings. T he officers of the asso
ciation are also tak ing  a referendum  
of the m em ber banks to learn how 
m any desire a copy of the 1923 pro
ceedings. Responses indicate that 
it will be necessary to p rin t more 
books than previously.

D. C. Daly Improved
D. C. Daly, vice president of the 

Farley S tate Bank of Farley, Iowa, 
underw ent an operation recently at 
M ercy hospital, D ubuque, and is 
now well on the w ay to recovery.

To pity distress is bu t hum an; to 
relieve it is Godlike.— M ann.

Improving a Bank’s 
Bond Investments

W H E N  period ical exam ina
tio n  of y o u r b a n k ’s b o n d  

investm en ts  ind icates o p p o r tu n 
ity for ad v an tageous exchanges 
h e re  and  there , you m ay find  it 
h e lp fu l to  co n su lt us.

O u r  ex tensive  lists o f all p r in 
cipal types of conservative  bonds, 
enab le  us to give th o ro u g h  ser
vice in  ro u n d in g  o u t a g roup  of 
b o n d  inv estm en ts  or m aking  ad 
justm en ts th a t w ill im prove th e  
d iversification an d  m arketab ility .

O u r  carefu l o p in io n  o n  such  
m atters m ay always be h ad  w ith 
o u t placing th e  b an k  u n d e r  any 
obligation.

H A L S E Y ,  S T U A R T  &  C O .
I N C O R P O R A T E D

CHICAGO NEW YORK PHILADELPHIA BOSTON
201 S. La Salle St. 14 Wall St. 100 S. Broad St. 82 Devonshire St.

DETROIT MILWAUKEE ST. LOUIS MINNEAPOLIS
601 Griswold St. 425 E. Water St. 319 N. Fourth St. 610 Second Ave.. S.
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Theodore Zimmerman Dead
Theodore Zim m erm an, a director 

of the Sanborn S tate Bank of San
born, Iowa, and an early settler of 
O ’Brien county, met w ith a tragic 
death in an autom obile accident 
near M anly recently. Mr. Zim
m erm an and his wife were on the 
way to visit their daughter at M anly. 
Mrs. Z im m erm an was very pain
fully injured, having both arm s 
broken. Mr. Zim m erm an was also 
secretary of the Farm ers M utual 
F ire Iinsurance Company of O ’Brien 
county.

Des Moines Chapter Ficnic
T hree hundred bank officers and 

employes, m em bers of the Des 
Moines chapter of the Am erican In 
stitu te  of Bankers- held their an
nual picnic at Grand View park Des 
Moines, Aug. 15.

A ball gam e between the savings 
and nationals resulted in a 4 to 10 
defeat for the former. H arry  Cling- 
man of the Security Savings Bank 
officiated. T he gam e lasted only 
four innings.

T he w est side out-tugged the east 
side in the tug  o’ w ar contest.

Selma Thom pson of the Iowa 
Loan and T ru s t won the baseball 
th row ing contest for ladies.

In the ladies’ foot race H ilda 
E phinger of the Iowa National 
proved fleetest and won.

F irs t prize in the golf tournam ent 
was copped by R. S. Conklin of 
the Commercial Savings. Second 
prize w ent to I. O. H asbrouck of 
the Central State. A tie for third 
resulted between Paul Phillips of 
Iow a N ational and Jack Olson of 
Iow a Loan and T rust.

A picnic dinner was followed by 
a dance in the club house. T he picnic 
is a get-together affair th a t precedes 
the opening of regular classes in the 
in stitu te ’s banking courses, begin
ning this year in October.

T here are 350 m em bers in Des 
Moines.

G eneral A gency Chances Open 
in Four W estern States

A  Good chance for Bankers w ith  
A b ility  of M anagement

CARabbins. -fires CL&Sucubocta, Secy.
HOME OFFICE: CEDAR RAPIDS. IOWA

G E ,  a s  a  b u s in e s s  asse t ,  is 

b e s t  e x p r e s s e d  in  o n e  w o  rd  

Experience. A n d  th e r e  

is no  s u b s t i t u t e  for  e x p e r ie n c e .  

If y o u  h a v e  s p e n t  t w e n t y  y e a r s  

in  th e  h a n k i n g  b u s in ess ,  t h a t  

e x p e r i e n c e  is a n  a s s e t  to  y o u ,  

to  y o u r  b a n k  a n d  to  th e  b a n k ’s 
c u s to m e rs .  Craddick Service 
of M i n n e a p o l i s  h a s  sp ec ia l iz e d  

in  h u s in e s s - b u i ld i n g  p u b l i c i ty  

for  b a n k s  for  s e v e n te e n  y e a r s .

Accepts Oregon Position
Phil. M. Dobson, for several years 

connected w ith the M echanics Sav
ings Bank of Des Moines, Iowa, has 
accepted a position as cashier of 
the F irs t N ational Bank of Red
mond, Oregon.

Accepts New Position
A rthur Burnell, for fifteen years 

connected with the Frst National 
Bank of Independence, Iowa, has re
cently accepted a position as cashier 
of the Farmers State Bank of La- 
mont, Iowa.

O u r  e x p e r i e n c e  is a n  a s s e t  to  

e v e r y  b a n k  b y  w h o m  w e  a re  

e m p lo y e d .  'There is no substi
tute for experience.
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Immediate Shipment

(Cliristmaa S’amttya
GlUth

We will be pleased to m ail samples of our 
systems and advertising fea tu res upon  request.

A Christm as Club, th rough  the use of our 
systems and service, is one of the best new 
business producers th a t you can possibly secure 
and our systems m ake savers, not spenders.

Every item  we sell is m ade, p rin ted , inspected, 
packed and shipped from  our own new and 
greatly enlarged plant. Shipm ent of your sup
plies, via parcel post, special delivery or express, 
can be m ade prom ptly  upon  receip t of order.

Landis Savings Club Company
Harrisburg, Pa.

LANDIS SYSTEMS
D u p lic a t e  P u n c h  C ard  A ll  C la s s  M a il-O u t P a s s  B o o k
F o ld in g - D o u b le - D a t in g  C ard S in g le  C ou p on  B o o k  
S in g le  C la s s  P a s s  B o o k  D o u b le  C o u p o n  B o o k

Rain Interrupts Picnic
A heavy shower which fell unex

pectedly at the recent picnic of the 
M arshall County Bankers Associa
tion a t M elbourne, made it neces
sary to call off the athletic contests, 
speeches and the dance that was on 
the program . M ore than two hun
dred and fifty were in attendance, 
and every bank in the county was 
represented.

J. L. Nyemaster Dead
John Louis Nyem aster, father of 

Ray Nyem aster, vice president of 
the Am erican Commercial & Sav
ings Bank of Davenport, Iowa, died 
recently in a D avenport hospital fol
lowing a short illness. He was 66 
years old. Mr. N yem aster was a 
highly esteemed citizen of D aven
port. He was a m em ber of the 
Modern W oodm en of America.

Iowa National of Davenport
The recent statement of condition 

of the Iowa National Bank of Daven
port, Iowa, shows total resources and 
liabilities of $5,005,267.99 with loans 
and discounts of $3,667,966.17 and 
deposits of $4,175,284.49. Capital 
stock is $150,000 and surplus and un
divided profits are $288,079.17.

Elect New Vice President
S. N. M agowan, for the past 

twelve years a director of the Con 
mercial N ational Bank of F ort 
Dodge, Iowa, has been elected vice 
president of th a t institu tion to fill 
the vacancy caused by the recent 
death of E. R. Campbell. Mr. M a
gowan and Mr. Campbell were very 
intim ate friends, and Mr. M agowan 
had frequently filled Mr. Cam pbell’s 
place when he was out of the city.

Attractive Sample Rooms in Each Hotel

E P P L E Y  H O T E L S  C O M P A N Y
EX ECU TIV E  OFFICES, Hotel Fontenelle, Omaha, Neb.

“HEADQ UARTERS OF HOSPITALITY”

The Lincoln 
LINCOLN, NElt,

250 Rooms, 175 With Bath 
Rates: From $1.50

The Lincoln
SCOTTSBLUFF, NEB. 
100 Rooms, 65 With Bath 

Rates: From $1.50 
The Montrose

CEDAR R A PID S, IOWA
300 Rooms, 250 With Bath 

Rates: From $2.00
The Martin

SIOUX CITY, IOWA 
350 Rooms, 300 With Bath 

Rates: From $1.75

The Carpenter 
SIOUX FALLS, S. D. 

175 Rooms, 125 With Bath 
Rates: From $1.50

The Cataract
SIOUX FALLS, S. D. 

175 Rooms, 100 With Bath 
Rates: From $1.50

The Fontenelle 
OMAHA. NEB.

350 Rooms, 350 With Bath 
Rates: $3 to $5

The Lincoln
TABLE ROCK, NEB. 

Rates: From $1.25

Returns From California
Edw ard Feeney of the Commer

cial S tate Bank of Iow a City, Iowa, 
returned recently from an extended 
visit in California.

A fault which humbles a man is of 
more use to him than a good action 
which puffs him up with pride.— 
Thomas Wilson.

SERVICE PUBLICATIONS 
FOR BANKERS

B A N K ER S  DIRECTORY  
B A N K ER S  M O N T H LY  
B A N K ER S  ROSTER  
BANKING ETHICS  
BA N K ER S  EQUIPMENT-  

SERVICE GUIDE 
K E Y  TO A. B. A. SYSTEM

Information on request.

R a n d  M 9N a l l y  & Co m pa n y
Dept Q-29

536 S. Clark Street, Chicago
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Increase Capital Stock
The Oakland 'Savings Bank of 

Oakland, Iowa, has increased its cap
ital stock from $25,000 to $50,000, the 
issue being absorbed largely by the 
former stockholders. Surplus and 
profits of the bank are $11,000. De
posits are $575,000 and loans and dis
counts are $500,000, one-third of 
which amount is in the form of com
mercial paper and liberty bonds.

Officers of the bank a re : Presi
dent, W. L. Spencer; vice president, 
H. H. S palti; cashier, M. H. Evans, 
and assistant cashiers, L. W. Ross 
and J. J. Evans.

Shows Good Gain
The Farlin  Savings Bank of Far- 

lin, Iowa, which was re-organized 
a year ago, shows by a recent s ta te
m ent th a t the deposits of the bank 
have increased from $22,826 to $76,- 
654 during this time. Loans have 
decreased slightly and the bank no 
longer lists any borrowed money 
am ongs its liabilities. Charles and 
Park  Cockerill are the owners of 
the bank and F. H. O sborn is 
cashier.

W ill Remodel Building
The Keosauqua S tate Bank of 

Keosauqua, Iowa, has recently pur
chased the entire first floor of the 
building the bank now occupies and 
will remodel the interior of the 
building in order th a t the bank may 
have more room. P a rt of the im
provem ents will be the construction 
of a new vault, and the installation 
of complete new fixtures.

W. B. Lower Dead
W . B. Lower, pioneer Sioux City, 

Iowa, resident and a director of the 
F irst N ational Bank of that city, 
died recently at the age of 71 years. 
Mr. Lower had been in the lum ber 
and brick business in Sioux City 
and was treasurer of the Great 
W estern  Land Company.

A. Liberman Dead
A. Liberm an, resident m anager 

for the R obert S. S trauss Company 
at Davenport, Iowa, died recently 
following a severe heart attack. Mr. 
L iberm an was born in Chicago and 
had been in D avenport only a few 
m onths at the time of his death.

Returns From Vacation
George Dunn, cashier of the Alex

ander Savings Bank of A lexander, 
Iowa, returned recently from a two 
m onths’ tour of Europe.

PEOPLES TRUST & SAVINGS BANK
E S T A B L IS H E D  1893

CLINTON, IOWA

Capital, $300,000.00 Surplus, all earned, $300,000.00 Deposits, $5,200,000.00

Offers the facilities and services of a live, up-to-date banking 
house, fully equipped and amply capitalized to handle in
telligently and efficiently every branch of legitimate banking.

Commercial Savings Safe Deposits Trust
Accounts from banks in its territory, and collections receive 

the special attention of an officer of the bank.

W. W. COOK C. F. ALDEN J. L. BOHNSON
President Vice President Cashier

C. S. HARRIS and W. S. GARDNER, Asst. Cashiers

Remember This

W H E N  you are thinking 
about y o u r  D ubuque 
C orrespondent rem em ber 

this—no bank can render a wider 
service than its facilities permit.

The service of the Consolidated 
N ational is complete—as a result 
of the m erger of the D ubuque N a
tional Bank, D ubuque Savings 
Bank and the Second N ational 
Bank.

W hatever may be your business 
in D ubuque you can transact it 
th rough this bank—and we are 
glad to invite your business on 
the basis of broad, intelligent and 
helpful service.

C o n s o l i d a t e d  N a t i o n a l

BANK OF DUBUQUE
D U B U Q U E , IO W A

OFFICERS
PR ESIDEN T

J. K. Doming

VICE PRESIDENTS

Jas. M. Burch 

Geo. W . Myers

SEC R ETA R Y

Hermann Eschen

CASHIER

Jos. W. Meyer

ASSIST. CASHIERS

John E. Wagner 

Arthur P. Melchior 

J. J. Sullivan 

Albert Wharton 

J. A. Behnke
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The Cedar Rapids National
Bank

W ith  Capital, Surplus and Profits of $950,000.00  
and Resources $15 ,000 ,000 .00

Invites N e w  Business

Blaze T hreatens Bank
F ighting  their way through dense 

smoke firemen recently  succeeded in 
checking an incipient blaze in a pile 
of rubbish in the basem ent of the 
U nion-D avenport Savings Bank 
building and averted w hat m ight 
have developed into a serious fire. 
The bank proper was not dam aged 
and the only loss was the resu lt of 
smoke damage. >

OFFICER S: W. A. Hoven Married

OtRECr
R A LPH  VAN V EG ETEN  
C hairm an of the Board 

G LEN N  M. A V ERILL 
President

GEO. B. DOUGLAS 
Vice P resident 

M ARTIN N EW COM ER 
Vice President 

K A R L H. R EH N B ER G  
Vice P resident 

GEO. P . M ILLER 
Vice P resident

CHAS. C. KUNING 
Cashier

P E T E R  BAILEY 
A ssistant Cashier 

M ARVIN R. SELD EN  
A ssistant Cashier 
GE.0. W. SWAB 
A ssistant Cashier 

ANNA R. SMOUSE 
A ssistant Cashier 

BERTHA  M. W O LF 
A ssistant Cashier

CENTRAL TRUST COMPANY
OF DES MOINES

C A P I T A L ......................$1,000,000.00
S U R P L U S .....................  735,000.00

Will receive and execute Trusts  of every description, acting as 
Executor, Adm inistrator, G uardian and Trustee.

The Security  afforded by the A m ple Capital of this Company, 
the constant supervision of its affairs by competent Directors and its 
convenience of location render its em ploym ent for the purposes 
named peculiarly advantageous.

1 he Company buys and sells bonds, w arrants, special assessment 
certificates, first mortgages and other investm ent paper.

OFFICERS AND D IRECTO RS
S C O T T  R A W S O N , P r e s i d e n t  
l i .  M . G R IM E S , V ic e - P r e s .— T r u s t s  

R . E .  J A C K S O N ,
C H A S . Ii. G I I iC R E S T , V i c e - P r e s i d e n t  
T A Y L O R  G R IM E S , V ic e - P r e s .— L o a n s  

A u d i t o r - A s s i s t a n t  Sec .
C h a r le s  L . G i l c r e s t  
L . M . G r im e s  
T a y l o r  G r im e s  
W . C. H a r b a c h  
F .  W . H u b h e l l

M a r k  L . J o h n s o n  
L . C. K u r t z  
H e n r y  S . N ö lle n  
C h a r le s  A . R a w .so n  
S c o t t  K a iv s o n

R . E .  R o l l i n s  
H . E .  R u m s e y
M . S a m is h  
W . E .  T o n e
N . M . W l l c h l n s k l

The  City National Bank
of C l in to n ,  I o w a

Capital, Surplus and Profits $ 700,000.00 
D e p o s i t s ..........................  5,800,000.00

OFFICERS
ALFRED G. SMITH, Chairman

HALLECK W. SEAMAN, Vice President ALFRED C. SMITH, President 
GEORGE L. CURTIS, Vice President OLIVER P. PETTY, Cashier
JOHN H. NISSEN, Assistant Cashier HENRY G. KRAMER, Asst. Cash.

Accounts of Banks, Corporations and Individuals received on most favorable 
terms. Correspondence Invitéd.

W . A. Hoven, assistan t cashier of 
the Sanborn S tate Bank a t Sanborn, 
Iowa, was m arried recently a t W est 
Union to Miss D oro thy  Bird of A r
lington. The newly m arried couple 
are now at home in Sanborn, where 
Mr. Hoven will continue his connec
tions w ith the Sanborn State.

The Beautiful

"LeCldire
at MOLINE

M ost accessible point from 
which to make all T ri-C ity 
business calls. On car lines 
transferring  to all T ri-C ity 
p o in ts ; economical taxi 
service.

L uxuran tly  furnished out
side guest rooms w ith 
B O T H  shower and bath at

$ 2 .5 0

L e C L A I R E  HOTEL
Louis Low, Manager. 
MOLINE,  ILLINOIS

O p e n e d  D e c e m b e r ,  1922.
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Breheny Back on Job
T. B. Breheny, cashier of the A t

lantic N ational Bank of A tlantic, 
Iowa, is back on the job after an 
absence of four weeks, during which 
tim e he was recovering from an in
ju ry  received in alighting from a 
car.

Heads Fort Dodge Bank
B. M. Sauer, for a num ber of 

years vice president of the Security 
T ru s t & Savings Bank of Shenan
doah, Iowa, resigned recently and 
moved to F o rt Dodge, w here he is 
now active head of the W ebster 
County T ru s t & Savings Bank. Mr. 
Sauer was form erly cashier of the 
Y orktow n bank.

Bankers Banquet
Sac County, Iowa, bankers have 

decided to elim inate the annual 
picnic this year, and will hold a 
banquet to w hich the ladies will be 
invited. T his will be held in con
nection w ith the annual m eeting of 
the Sac County Bankers Association 
in Sac City in October.

Bryant G. Davis Married
B ryant G. Davis, for the past two 

years assistan t cashier of the F irst 
N ational Bank of Fontanelle, Iowa, 
was m arried recently in Fontanelle 
to Miss Frances M aybelle W ilson. 
T he newly m arried couple are now 
a t home in Fontanelle, following a 
w edding trip  in Colorado.

Heitz Is Married
G. F. Heitz, president of the 

Farm ers T ru s t and Savings Bank of 
Charles City, Iowa, was m arried re
cently to  Miss W alburga Pertz- 
born of th a t city. T he newly m ar
ried couple are now at home in 
Charles City following a honeym oon 
spent at Clear Lake.

Mrs. J. C. Mabry Dead
Mrs. J. C. M abry, president of the 

F irs t N ational Bank of Albia, Iowa, 
died recently following an a ttack  of 
heart trouble. Mrs. M abry w as one 
of the few wom en of the country 
who had ever headed a national bank 
and had gained considerable prom i
nence because of th a t a ttainm ent.

Elected Cashier
A rth u r Burnell has recently been 

elected cashier of the Farm ers S tate 
Bank of Lam ont, Iowa.

T he pen is the tongue of the 
h a n d : a silent u tte re r of w ords for 
the eye.— Beecher.

Civilization is simply a series of 
victories over nature.—H arvey.

LOUIS G. BEIN, Cashier 
H ER M AN  STAAK, Asst. Cashier

“THE BANKERS’ 
BANK”

Here is a bank for banks and bankers 
—a strong financial organization 
backed by a half million dollars in 
capital, surplus and undivided 
profits. Our service to correspon
dents is prompt and painstaking.

Iowa National Bank
Davenport, Iowa

CHAS. S H U LER , President 
F R A N K  B. Y E T T E R ,  Vice Pres. 
WM. H. GEH R M AN N , Vice Pres.

Specialized Service to Banks

Your Fiduciary 
Agent

/"T“VH I S  C om pany  serves its b ank ing  corres- 
p o n d en ts  in  all fiduciary capacities. I t  

acts as agen t for, and  a~ co-agent, co-execu
to r, and  jo in t  tru s tee  w ith  b an k s and  tru s t 
c o m p an ie s  th r o u g h o u t  th e  c o u n try ,  th u s  
enabling them  to  give th e ir  clients, in  a p e r
sonal way, a service which m ig h t n o t o th e r
wise be available to them .

W e  inv ite  you to w rite us as to  y o u r req u ire 
m ents. O u r  b o o k le t, “  Specialized Service 
to  B an k s,” will be sen t on request.

Guaranty Trust Company 
of New York
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B etter Bank Buildings

The W. W. Beach Company of Sioux City, Architects of many years high standing professionally, 
have for some time been offering a Unit Building Service, which by a single operation on the part of 
the Owner, takes from him the full responsibility for designing, constructizig, equipping and furnishing 
his building and at a total cost which results in a considerable saving over anything possible by any other 
method.

The old method spells “WASTE.” The Beach method means “ECONOMY.”

Before starting your building preliminaries, give us and our past performances a thorough investiga
tion. Send for a list of satisfied clients.

TH E W. W . BEACH COMPANY
ENGINEERS—ARCHITECTS—BUILDERS 

Specializing in Commercial and Public Buildings

Auto Phone 9604 Warnock Building, Sioux City, Iowa Established 1899

“BETTER BUILDINGS IN LESS TIME AT LOWER COST”

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



Septem ber, 1923 T H E N O R T H W E S T E R N  B A N K E R 85

Cecil O. Bailey Married
Cecil O. Bailey, assistan t cashier 

of the B urt N ational Bank of Burt, 
Iowa, was m arried recently a t Lake 
Okoboji to Miss Oma Y ager of F en
ton. The newly m arried couple are 
now at home in Burt.

Returns From Vacation
J. M. Grimes, president of the 

F irs t N ational Bank of Perry, Iowa, 
recently returned from a two w eeks’ 
vacation spent at Bloom ington, In 
diana, where he visited his parents. 
Mr. G rim es’ father is a civil war 
veteran, 84 years of age.

Completes Thirty-one Years
B ert McKee, vice president of the 

Hom e Savings Bank of Des Moines, 
has completed his thirty-one years 
connection w ith th a t institution, 
having started  as chore boy and 
jan ito r of the bank.

Return From Auto Trip
S. M. Leach, president of the Adel 

S tate Bank of Adel, Iowa, and Mrs. 
Leach, re turned  recently from a 
3,400 mile autom obile trip  through 
New England. They also visited 
W ashington, Philadelphia and other 
points of interest.

Sauer to Fort Dodge
R. M. Sauer, vice president of the 

Security T ru s t & Savings Bank of 
Shenandoah, Iowa, has resigned and 
accepted a position w ith the W eb
ster County T ru s t Company of F ort 
Dodge.

W hite-Phillips Purchase
I he W hite-Phillips Com pany of 

Davenport, Iowa, has purchased 
$8,800 Craig, Iowa, electric lighting 
bonds.

Frazier on Vacation
Clyde F. Frazier, cashier of the 

Commercial Savings Bank of Des 
Moines, Iowa, left recently for Colo
rado Springs, where he will spend a 
few weeks vacation.

Coinage During July
Coinage executed by the m ints of 

the U nited States during the month 
of July totalled 2,500,000 pieces, ac
cording to the report issued recently 
by D irector Scobey. Of this am ount 
2,300,000 were dimes and the rest 
were five cent pieces. E ighty  thou
sand pieces of silver were executed 
for the governm ent of Peru  during 
July  also.

K indness out of season destroys 
au thority .— Saadi.

New Chicago Bond House
Roy H. M orris, H arry  J. K asting 

and H ugh A. Green have incorpo
rated under the name of M orris, 
K asting  & Green, investm ent bonds, 
opening offices in the Chicago T ru st 
Building a t 79 W est M onroe street, 
Chicago. They will conduct a gen
eral investm ent business dealing in 
governm ent, m unicipal, railroad, 
public utility  and corporation bonds.

New Cashier
A. C. N icholas of the Conserva

tive S tate Bank of Central City, Ne
braska, has gone to the C entral City

N ational Bank as cashier. He suc
ceeds Floyd Peterson, who has been 
made vice president of the bank.

Returns From Colorado
T. H. Pollock, president of the 

Farm ers S tate Bank of P la ttsm outh , 
Nebraska, returned recently from a 
several weeks tour of w estern N e
braska and Colorado.

Gets Bond Issue
The S tate Bank of A lexandria, Ne

braska, has been aw arded an issue 
of $12,000 electric transm ission line 
bonds at par.

5000
New Accounts

One bank in Iowa, after having been in its new 
banking home six months, advertised—5,000 new ac
counts!

An officer of that bank will tell you that a large 
number of those accounts were traceable to

Improved Banking Quarters
—and that is the experience of hundreds of banks 
throughout the country.

They find that an investment in more attractive, 
more modern, more efficient quarters is one of the 
most profitable investments a bank can make.
—And these same bankers know also the importance 
of consulting with and placing the actual work in 
the hands of an organization of proven ability and 
financial stability.

The Fisher Co., long recognized as Bank Fixture 
Headquarters, offers you seasoned experience—an ex
perience covering fifty years of actual service to 
bankers.

The Fisher Company
Charles City, Iowa

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



86 T H E  N O R T H W E S T E R N  B A N K E R Septem ber, 1923

T he Choice of 
Business Men

The fact that Capitol Hill outsells its com
petitors more than 30 to 1 among families 
of business and social prominence in every 
community of the state is a potent te sti
monial.

By selling direct from factory at factory 
prices, Capitol Hill guarantees lower prices 
while safeguarding its quality against sub
stitution. Free samples and prices sent 
anywhere on request. W rite for them.

C apito l  Hill M o n u m e n t  Co.
100 East Locust St. E stab lish ed  1888 Des Moines, Iowa

Capitol Hill m onum ent in m em 
ory of one of Iowa’s prominent 
legislators and brother of ex-Gov- 

ernor Boies.

W H E N  W E  PA ID  H A L F A B IL 
LION TO T H E  SCHOOL OF 

FR E N Z IE D  FIN A N C E
(C ontinued from page 21.) 

matter was allowed to stand as worth 
$3,000 premium.

The assets of the finance company 
consisted of personal notes of the offi
cers of the insurance company. The 
state corporation law also prohibits of
ficers of a corporation from borrowing 
money from the corporation, but the 
organization of Company No. 2, the 
finance company, made it possible for 
the borrowing of said money from the 
“dummy” company.

Fortunately, state investigation was 
instituted and the insurance company 
is now liquidating and new officers are 
taking charge. I understand, from 
excellent authority, that the small in
vestor, who originally bought the 
finance stock at $200 per share, will 
receive about $90 per share, more than 
a 50 per cent loss, with four years’ 
loss of interest on the money. BUT— 
had not the state department taken up 
the matter, the officers of the insur
ance company would have been exactly 
$15,000 ahead, at the expense of the 
farmer and investor!

These instances, John, are typical 
of “gutting” methods that were em
ployed by mismanaged stock compa
nies during the Blue Sky Epidemic. 
In  my next letter I will give you a 
“yardstick” of measurement for in
vestment and tell you a little about the 
banker’s responsibility for his cus
tomers’ funds.

Your loving Dad,
John L. James, President, 

F irst National Bank, Smallville.

Statement Shows Gain
T he statem ent of accounts of the 

London Jo in t City and M idland 
Bank Lim ited, issued as of June 30, 
1923, shows an increase in deposits 
and in total resources and liabilities 
as com pared w ith the statem ent of 
Decem ber 31, 1922, and June 30, 
1922. The following figures of com
parison are in pounds sterling.

T otal resources and liabilities as 
of June 30, 1923, am ounted to 407,- 
671,103. On Decem ber 31, 1922, this 
figure was 403,512,456 and on June 
30, 1922, the figure was 396,002,603. 
Deposits have shown a correspond
ing increase. On June 30, 1923, 
they were 368,230,832; on Decem
ber 31, 1922, they were 355,928,411, 
and on June 30, 1923, they were 347,- 
900,203.

Life, as we call it, is no thing bu t 
the edge of the boundless ocean of 
existence w here it comes on sound
ings.— Holm es.
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A u th o r D escribes C alifo rn ia  
F o r T ravelers

T H E  F O L L O W IN G  very in ter
esting description of California 
will perhaps be of in terest to 

those who have been there, and to 
those who have not. I t  was w ritten  
by W ill M artin  Cressy, noted actor 
and sketch w riter, who entertained 
a group of his friends in Fresno 
and then described California to 
them  in part in the following m an
ner :

“Along about 1840 California 
really began to advance. A couple 
of fellows nam ed Lewis and Clark 
began running  cheap excursions out 
over the Union Pacific railroad. B ar
bary coast was made an open port. 
Joaquin  M iller and B ret H arte  be
gan w riting  poetry about the cli
mate. B ut the state  did not really 
get its s ta rt until a fellow named 
M arshall started  a gold cure up near 
Sacram ento. Inside a few years 
there are 6,000,000 gold diggers of 
both sexes in the state.

T hus we see th a t California was 
discovered by the Spanish, fought 
for by the Irish, settled by the 
Yankees, built by the Chinese, 
owned by the Jew s and run by the 
N ative Sons.

W ith  the Spanish in the South, 
Yankees in the N orth  and tourists 
all over it, California has had a won
derful grow th. In fact, it grew  so 
fast th a t they had to divide it into 
two p arts—northern  and southern 
California. And they had to place 
two deserts and a m ountain range 
in between to keep the two parts 
from  fighting. T he capitol of the 
northern  part is called San F ran 
cisco. T h a t of the southern portion 
is called Los Angeles. “San” means, 
“S ain t” and “A ngeles” means 
“Angels,” but they were named 
quite a while ago by the Spanish, 
who had hopes for their futures.

San Francisco, including Berkeley, 
Oakland, Alameda, Richmond, P e ta
luma, Mill Valley, Sausalito, A l
catraz Island and the Farralones, is 
the largest city on the coast. Los 
Angeles, including the rest of Cali
fornia is still larger. San Francisco 
is bounded on the north by Alaska, 
on the east by U tah, on the south 
by Hollywood and on the west by 
the H aw aiian Island—and on top by 
Heaven. In other words, by day
light and after dark it has no limits. 
T he Mt. Tam alpais railroad and the 
San Francisco City H all are the 
crookedest things in the world. San 
Francisco has more restauran ts 
named after dogs and flies than  any

“ The Bank of S tab ility  and Progress”

OFFICERS

Geo. B. M iller
C h a ir m a n  o f  th e  

B o a rd

R. O. H utch ison
P r e s id e n t

A. E . G lenny
V ic e  P r e s id e n t

Jam es Loonan
V ic e  P r e s id e n t

C harles W . K noop
C a sh ie r

If You Choose
the B lackhawk N ational of W aterloo for your 
banking connection, in this territo ry—you need 
not w orry about the m anner of efficiency in the 
handling of your items, nor the m atter of service 
—because those are the two factors upon which 
the Blackhawk N ational was founded.

E. A. Schaefer
A s s t .  C a sh ie r Blackhawk National Bank
L ila  M archam

A u d ito r Waterloo, Iowa

F urn ish  Your Custom ers Two M arkets

FOR THEIR HOG CROP
They have a market 

for the live hogs.

We furnish a market 
for the dead hogs.

And veterinary serv
ice for the sick hogs.

Our service 
is complete. 
Our protec
tion s u r e .  
Our agency 
in  y o u r  
b a n k  will 
pay you.

Bankers find the w riting  of hog insurance 
profitable, besides furnishing their custom ers 
complete protection on their m ost valuable 
crop.

T he hog crop will swell 
your deposits if they 
live. O ur policy places 
a definite value on 
those th a t die. Com
plete veterinary  serv
ice, worm ing, and vac
cination furnished.

L et us show you how our policies will benefit you and your custom ers. 
W rite us today. O perating in IO W A , N E B R A SK A ,-SO U T H  D A K O TA . 
M IN N E S O T A  and KANSAS.

American Live Stock Insurance Company
H o m e O ffice: O m a h a , N eb rask a
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OMAHA PRINTING CO.
PRINTERS-LITHOGRAPH ERS

O M A H A

OFFICE
gUPPLIES

L O O S E
LEA F

DEVICES
FARNAM 

AT 1 3 ™

O F F IC E
Furniture

D E S K S  
T A B  L E S  
C H A I R S

F I L I N G  
D E V I C E S

S T E E L  £ W O O  D

DOUGLAS 2793

R E A L  SERVICE

J T  WAS said of G irard th a t he 
always did his duty, never fall

ing short of his portion of labor 
and more often exceeding it.

This is characteristic of the spirit 
of service here a t The Girard N a
tional. We try , not only to  do 
w hat is expected of us, bu t to  
perform  a real, interested, helpful 
service to our clients and corre
spondents. We have found th a t 
it pays.

T he G irard National Bank
PH IL A D E L PH IA

other city in the world. Seal Rocks 
and the St. F rancis Hotel are re
nowned for the num ber of seal skins 
to be seen there any afternoon. The 
rest of the world dates its time by 
the b irth  of Christ, bu t San F ran 
cisco dates hers before and after the 
fire.

The name of Los Angeles is 
Spanish. T here are tw enty-tw o 
ways of pronouncing it—-and they 
are all wrong. T here are tw enty- 
two im m igrants from Iowa and New 
England, tourists, real estate agents 
and movie actors. Los Angeles is a 
seaport— eighteen miles from the 
sea. The main w onder is th a t they 
did not in some m anner acquire a 
strip of land through to the A tlantic 
for nothing stops Los Angeles. 
They were short on w ater so ran a 
subw ay up through Canada and 
tapped the A rctic Ocean. Then 
they had so much w ater they didn’t 
know w hat to do w ith it, so they 
annexed another county to use up 
the w ater. O wing to these various 
annexes, Los Angeles' is now the 
largest city in the w orld— in point 
of farm acreage.

One of the g reatest assets of Los 
Angeles, although it is never m en
tioned by the inhabitants, is their 
climate. T here are two kinds of 
Los Angeles clim ate—perfect and 
unusual. I have only been there 
twelve times but hope some day to 
find it perfect. O w ing to the fact 
th a t all Los Angeles dwellers are 
either rich or hopelessly broke, it is 
a g reat city for am usem ents. The 
main one of these is the frequent 
feuds between burglars and police
men. Golf, polo, baseball and bring
ing charges against the m ayor are 
other popular sports.

T here are more beautiful women 
in Los Angeles than any other city 
in the world. They all left their 
husbands in other places and came 
here to go into the movies.

Hollywood is a suburb of Los 
Angeles and is called the “City of 
H appy H om es.” H usbands and 
wives occupy separate houses. The 
im ports of the southern or cafeteria 
portion of California, are rubes, 
boobs, rye, hops, m alt, and actors. 
E xports are cancelled checks, 
oranges, films, raisins, and people 
who are going home. California 
leads the world in hotels, good 
roads, diversity of beautiful scenery, 
press agents, climate, moving pic
tures, autos, climate, flowers, cli
m ate, hospitalities, climate, and 
petty  jealousies.

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



Septem ber, 1923 T H E N O R T H W E S T E R N  B A N K E R 89

G reat W estern  Adds New Life 
D epartm en t

The Great W estern  Insurance 
Company of Des Moines, Iowa, has 
recently opened its new life depart
ment.

W hile a few policies have already 
been issued, this procedure has been 
in the nature of a prelim inary.

After a num ber of m onths w ork
ing w ith the best actuaries of the 
U nited States in order to be sure of 
adequate rates and the “last w ord” 
in dow n-to-the-m inute features, and 
following the official stam p of ap
proval of the various insurance de
partm ents where the company is to 
transact life business, the Great 
W estern  opens its life departm ent 
w ith a com plete offering of all those 
policies w ritten  by the standard  old 
line companies.

T he large force of health and acci
dent agents m aintained by the com
pany, who will now be trained in the 
w riting  of life insurance as well, 
have been eagerly aw aiting official 
w ord to “go.” This force will be 
augm ented by the addition of special 
life men from time to time.

The G reat W estern  is nearly a 
quarte r of a century old, and from 
its inception has been under the 
same m anagem ent. It does busi
ness in the healthy northern  states 
from New York to California.

For a long time it has been the 
largest in Iowa, and, in the course 
of its progress, it has taken over a 
num ber of small companies. I t  long 
ago passed the m ark of one hundred 
thousand claims paid, and is now 
paying at the rate of about two 
thousand claims each month.

T he inauguration of the life fea
tu re  will make no change in the ac
cident and health business of the 
company.

Both the health and accident and 
the life departm ents of the com pany 
will eventually be located in a fine 
office building to be erected on the 
home office site, recently secured by 
the com pany on Grand avenue.

If youth bu t knew,
W hat age would crave, 

M any a penny
Y outh would save.
— Oliver W endell Holmes.

D uty  is w hat goes m ost against 
the grain, because in doing th a t we 
do only w hat we are strictly  obliged 
to, and are seldom much praised for 
it.— L a Bruyère.

=You will finch

Chicago Trust Company
—with a background of progressive con
servatism  and a record of satisfactory 
achievem ent—

ready to meet every requirement 
of a correspondent bank

Bonds Trust
Commercial Banking

Savings Vaults
Real Estate Loans

O rganized
1889

M em ber  
F ederal R eserve  

S ys tem

Bond Service for 
Banks

Most of the banks of the 
Middle West receive our 
current offering lists. Our 
out-of-town Bond Division 
specializes in the purchase 
and sale of securities, in
vestment i n f o r ma t i on ,  
market trading and recom
mendations for banks and 
bankers in other cities.

THE NORTHERN 
TRUST CO.-BANK

Capital and Surplus, $5,000,000 

La Salle and Monroe Streets Chicago
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Put Every Check 
at Work— 

Getting Business

W ith this mark on the cor
ner of each check you supply 
depositors, you have made 
protection a positive, definite 
fact.

You have put a triple safe
guard between your clients 
and the ever-threatening check 
raiser. And that is the great
est deposit-building power a 
bank can have.

You have put to work every 
check your depositors use— 
advertising positive protection, 
bringing new depositors.

Thousands of America’s 
banks are doing this today— 
by furnishing

1. M ad e o f  th e  w o r ld ’s  s a f e s t
c h e c k  p a p er .

2. E a c h  c h e c k  p r o te c te d  b y
B u r n s — a n d  so  m a r k e d .

3. E a c h  d e p o s ito r  in s u r e d  fo r
$1,000— b y  th e  H a r t fo r d  
A c c id e n t  & I n d e m n ity  Co.,—  
a g a in s t  f r a u d u le n t  a l t e r a 
t io n .

T h e  f a c t s  a r e  w o r th  m o n e y  to  
e v e r y  b a n k e r , A d d r e ss :

The Bankers Supply 
Company

W orld ’s L argest M an u fac tu rers  
o f  B ank Checks

N e w  Y o r k  C h ic a g o  D e n v e r
A t la n t a  D e s  M o in e s

S a n  F r a n c is c o

Double Your 
Savings Accounts

The H illbern System  of 
Automatic Savings is a dem
onstrated fact. Even though 
you have spent 5 to 50 years 
to put a given number of 
savings accounts on your 
books, the Hillbern System  
can now double that number

in  5 to  SO d a y s
Facts and figures of the un
precedented increase in bank 
accounts and bank deposits 
where the system is in oper
ation are available to bank 
executives on request.
Hillbern accounts are auto
matic—they grow by them
selves, increasing daily by 
huge mass deposits and re
newing themselves yearly 
without expense.
We assume all risk and ex
pense of introduction. W ith
out obligating yourself in 
any way, write for the com
plete details.

H IL L B E R N
THRIFT CORPORATION

Continental 8s Commercial Bank Bldg.
208 South L aSalle Street

C H I C A G O
C opyright, 1923, H . T . Corp.

YOU WILL FIND 

T h e

Northwestern Banker
a t your service 365 days 

of the year.
For over a quarter of a century 
the dom inant financial journal 
of the Northw est.
We welcome an opportunity  to 
serve you.

M E M B E R
F i n a n c i a l  P u b l i s h e r s  A s s o c i a t i o n  

A u d i t  B u r e a u  C ir c u l a t i o n s

Fight “Investment Guaranteed” 
Bonds

The largest banking firms of W all 
Street, who in the course of a year 
head a large num ber of bond syndi
cates for the d istribution of securi
ties, have begun an active campaign 
to stam p out w hat has come to be 
known in bond circles as “invest
m ent guaran teed” selling of invest
m ent bonds. T hese banks have re
solved to elim inate entirely from 
their syndicates any houses or in
dividuals who have been guilty  re
cently of “ investm ent guaran teed” 
selling. Some quiet detective work 
has been done by the bankers and it 
is known th a t at least two dozen 
prom inent houses, a few of them, in 
New York, but m ost of them  in the 
W est, are on the bankers’ “black 
list” and hereafter will not be in
cluded in any syndicate affairs.

T he developm ent of “ investm ent 
guaran teed” selling, which is the dis
posal of bonds at two or three points 
below the syndicate price on the as
surance th a t they will go directly 
into an investor’s “box” and not 
come on the m arket w ithin a speci
fied period, is an outgrow th of the 
abnorm al conditions which prevailed 
in the bond m arket during the early 
part of the year. B ut it has grow n 
to such proportions recently th a t the 
bankers consider it an evil which 
m ust be ended.—New Y ork Journal 
of Commerce.

Change London Offices
Dominion Bank of Canada an

nounces rem oval of its London of
fice from 73 Cornhill, to 3 K ing W il
liam Street, E. C.

Canada Bars Gold Export
T he export of gold bullion, gold 

coin and fine gold bars from Canada, 
except as deemed advisable by the 
M inister of Finance and as licensed 
by him, is prohibited until July 1, 
1924, by proclam ation issued in the 
curren t issue of the Canada Gazette.

W illis H. Booth, vice president of 
the G uaranty T ru s t Co. of New 
York and president of the In te rn a
tional Cham ber of Commerce, re
turned  from Europe recently on the 
Leviathan. He predicted the col
lapse of Germ any unless she yielded 
to the French.

Jam es I. Clarke has resigned as 
second vice president of the N a
tional Bank of Commerce in New 
York to become associated w ith 
H itt, Farw ell & Co.
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“So you are one o f IVessling’s representatives. 
I  was just going to write to him. ”

Our salesmen are greeted with such re
marks. Bankers are always looking for 
ideas which are practical. They are as 
eager to broaden out as they are to have 
their office force develop.
Wessling Services fit the needs of the 
banker who wishes to serve his commu
nity by the use of a far reaching service.

One of our salesmen will call if you 
write to D. R. Wessling, President 
Lytton Savings Bank, Lytton, Iowa.
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We m aintain the largest and best equipped foreign 
exchange and steam ship departm ent in the state.

W rite for special rates to bankers. Try our service for foreign 
remittances and drafts to all parts of the world.

W e Specialize in Remittances to Czechoslovakia.

W e represent all steamship, travel and tour companies, attend to 
passports, vises, baggage, and other matters pertaining to travel.

E . M. SCOTT 
P resid en t

FR A N K  F IL IP  
Cashier

Phone, wire or write.

S g c u r i t y

Savings Bank
Ced a r  Ra p i d s , Iow a

L. H. STRAKA  
M anager  
F o re ig n  & 
Steam ship  
D ept.

E s t a b l i s h e d  1872

Combined Capital and Surplus
$950,000.00

For
F IF T Y  Y E A R S

the “ V a l ley” has stood for sound, con
servative banking in this community.
Don’t you want to do business with this 
kind of a bank?

Valley National Bank
AND

Valley Savings Bank
D E S  M O IN E S , IO W A

R. A. CRAWFORD C. T. COLE. J r . JOHN H. GINSBERG 
P resid en t V ice-P resid en t A sst. C ashier

D. S . CHAMBERLAIN W. E. BARRETT C. M. CORNWELL 
V ice-P resid en t C ash ier A sst. C ash ier

A Japanese Legend
Several hundred years ago the 

Em porer of Japan sum m oned all 
the noblemen of his country to his 
beautiful Im perial sum m er palace at 
Nikko. Each guest was requested 
to bring a gift. An im poverished 
nobleman, realizing th a t he could 
not make an adequate offering in 
gold or silver, carried w ith him a 
sack of tree seeds and, planting the 
seeds on both sides of the highway, 
made the rem ark that his gift would 
be the g reatest blessing of them all 
and th a t his name would be rem em 
bered long after the gold and silver 
offerings of his colleagues had van
ished.

Today, m any hundred years after 
these seeds were planted, these 
stately  Japanese cedar trees tow er 
two hundred feet or more into the 
air on either side of the th irty-m ile 
boulevard leading to the palace. 
T housands of persons are being 
benefited by these shade trees, and 
the seeds from these cedar trees 
have caused new trees to grow  up 
in the neighborhood, which in tu rn  
have provided m any generations 
w ith m aterial for the construction 
of homes.

In  each com m unity there is an 
arm y of professional, business and 
industrial men laboring to give serv
ice to their fellow citizens. I t  may 
seem at first though t th a t the m er
chant, the m anufacturers, the doc
tors and other professional men give 
the m ost pretentious gifts to hum an
ity bu t in the last analysis insur
ance men stabilize industry, en
hance the joys of the family and 
provide com fort at the tim e when 
it is m ost needed. Like the noble
men w ith their gold and silver gifts 
these other servitors of the public 
make splendid offerings which have 
g reat value bu t the dollars planted 
in an insurance policy grow  like the 
seeds of the Japanese cedar trees 
and blossom into benefits at the 
time when they are m ost needed.— 
From  the “F ederale tter.”

Jay-walking is a short cut to the 
hospital.

An elephant lives a hundred years, 
but he’s careful all the time.

Better belated than mutilated.
More headwork at crossings—less 

surgical w ork a t hospitals.— New 
York safety week slogans.

Good humor may be said to be one 
of the very best articles of dress one 
can wear in society.—Thackeray.

No man is a hypocrite in his pleas
ures.—Johnson.
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W arns Investors A gainst O il 
Com panies

T O U R IS T S  to California are 
filling the coffers of a large 
num ber of oil stock prom otion 

companies, m any of them  of ques
tionable reputation, says a report 
ju s t released by the N ational V igil
ance Com m ittee of the Associated 
A dvertising Clubs of the W orld. A 
representative of the com m ittee has 
been in the fields around Los A n
geles and L ong Beach for the last 
three weeks, observing the ease w ith 
which unscrupulous prom otors are 
able to snare their victims.

“Free bus rides to the fields, w ith 
coffee, sandwiches and doughnuts 
throw n in, are the tem pting  bait by 
which the sucker is induced to spend 
five hours as the guest of prom oters, 
who appear to be interested in his 
desire to see California, but whose 
real purpose is to get him name on 
the dotted line of a contract for the 
purchase of stock. T he feverish 
activities of the oil fields now rival 
the beaches and scenic beauties of 
California as an attraction, and the 
solicitors, who stand as far out on 
the sidewalks as city ordinaries will 
perm it, em phasize th a t there is no 
cost, no obligation, not a th ing in 
the world but the pleasure of a ride 
through peach orchards and orange 
groves.

“Once in the oil fields, how ever,” 
continues the report, “and the to u r
ist finds th a t there is reason for all 
this hospitality. H e discovers him 
self in a ten t under the spell of a lec
tu rer who paints pictures of wealth 
and luxury th a t are alm ost hypnotic 
in effect. Lacking knowledge of the 
technical side of the oil industry, 
the tou rist is all too prone to believe 
w hatever the lecturer says and the 
sight of a forest of derricks in the 
distance, w ith o thers scattered 
around nearby, is all th a t is needed 
to spin the web com pletely around 
w allet or checkbook.

“H igh powered salesmen are on 
hand to point the way to the dotted 
line and then as soon as the newly 
made stockholders can be hustled 
into the bus, they are on their way 
back to the city, while the  pro
m oters rem ain behind to count the 
cash, rub their hands w ith satisfac
tion and call it another good day.

“ Investigation of the claims made 
by m any lecturers and salesmen dis
closes that misrepresentation is a 
common practice. Deception is 
woven w ith tru th  and figures are 
juggled alm ost w ithout limit. The 
sucker lacks advertising literature

In S i o u x
We stand ready to 
serve the financial 
and commercial in
terests of this terri
tory.

NATIONAL BANK

Capital and Surplus $700,000
w  P . M ANLEY, C hairm an 
A. B. D ARLING , P resident

V. C. BO N ESTEEL, Vice P resident 
GEO. 0 . CALL, Vice P resident

T T! MANLEY, Cashier
R. E. BROW N, A ssistant Cashier

Dollars and 
Sense C apital, Sur

p lu s, Profits, 
$15,000,000.00

A wise com bination of the  two m akes an ideal banking  re 
lationship .
In  65 years of experience, we have developed facilities for 
in te lligen t bank ing  service— the k ind  th a t leaves no after- 
m ath  b u t satisfaction.
Let us know  your requirem ents.

WILLING COOPERATION IS A PART OF OUR WORKING CAPITAL

Competency
Com petency—we th ink  includes service, 
courteous trea tm en t and prom pt a tten tion  
to  both  large and small m atters. 57 years 
of such com petency makes our record clean.
For a Council Bluffs connection consult 
with us.

FIRST NATIONAL BANK
COUNCIL BLUFFS, IOWA

OFFICERS
E. A. Wickham, President F. F. Everest, Vice President G. F. Spooner, Cashier

Roy Maxfield, Asst. Cashier J. S. Watson, Asst. Cashier
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to which he m ight tu rn  for reference 
after learning th a t he had been de
ceived and the average m em ory is 
not good enough to recall the clev
erly qualified statem ents to the satis
faction of public officials who would 
be glad to prosecute if dependable 
evidence were available.. I t  is an 
unusual situation, perhaps the m ost

unusual in the history of prom o
tions. T here has never been a bet
ter illustration of the saying th a t a 
sucker is born every m inute, and be
tween the hours of ten and four, 
when the oil busses operate in the 
fields adjacent to Los Angeles and 
L ong Beach, scores of these same 
suckers are fulfilling their destiny.”

Aii Essay C ontest fo r School 
C h ild ren

By G. R. SEXTON
Cashier, Kilcluff State Bank, Kilduff, Iowa

T H E  resu lts of the Killduff 
S tate B ank’s E ssay Contest, 
the topic of which was “T he 

F irst F lag  R aising Over An A m er
ican Public School,” far exceeded 
expectations. T he bank pu t on 
the contest in connection w ith its 
annual g ift of a special school cal
endar to each of the schools in its 
territo ry . O ut of about one hun
dred th irty  eligible pupils essays 
were tu rned  in by forty-seven.

U nder the plan of the contest each 
pupil entering an essay would have 
a savings account s tarted  for him at 
the bank and become eligible for one 
of the larger cash prizes. I t  was 
also a condition of the contest that 
the school tu rn ing  in the greatest 
percentage of essays would receive 
a special prize. T his prize, which 
was a silk flag and standard , goes 
to the upper grades of the Killdufif 
school as they were one hundred 
per cent in their return .

M any of the essays were of the 
very finest in com position, rhetoric, 
and originality  of thought, and it 
was w ith a g reat deal of difficulty 
th a t the judges were able to decide 
upon the prize winners.

Those w inning prizes are as fol
lo w s: F irs t prize, Miss Nadine
Earp, M cKinney sch o o l; second 
prize, Miss M arjorie B aum garten, 
Killdufif schoo l; third prize, Mr. 
Ivan M cDonough, H ighland school.

O ur agreem ent w ith the contest
ants also calls for a copy of the 
prize-w inning essay to appear in the 
New ton paper.

ESSAY
“The First Flag Raising Over An 

American Public School.”
(By Miss Nadine Earp.)

“The first U nited States F lag  was 
raised over an A m erican public 
school a t Colerain, M assachusetts, 
on C atam ount Hill, in May, 1812, 
by the Republicans who resented 
E ngland’s interference w ith our 
commerce. T he Federalists were in 
sym pathy w ith England, while the 
Republicans favored a w ar for our 
rights, although the U nited States 
had only eighteen ships and six 
thousand seven hundred men, 
against nine hundred ships and one 
hundred and fifty thousand men. 
Five out of six men who w ent to 
w ar from Colerain were from C ata
m ount Hill, which showed they 
didn’t think much of the opinion of 
Lord Liverpool, who said, ‘A m eri
ca ought to have looked to E ngland

Occupies New Banking Home

The above photograph shows a part of the floral tribute received by the F irst 
National-Iowa State Savings Banks of Burlington on the day of the formal 
opening and housewarming for their new bank home. The lobby of the 
bank was completely filled with flowers as is shown by the picture.

5%  [ ¿ arn s  5%
FIVE, SEVEN  OR TEN  Y E A R S  
LIB E R A L P R EPA YM EN T O PTIO N S

See Us Before Placing Your Loan

M idland  M ortgage  C om pany
CAPITAL $300,000.00

2 2 0  T H I R D  A V E .

C E D A R  R A P ID S ,  IO W A  
O FFIC ER S

F.  C . W A P L E S ,  P R E S I D E N T
C L I F F O R D  D E P U Y ,  V I C E - P R E S I D E N T  I N G R A M  B I X L E R .  S E C R E T A R Y - T R E A S U R E R
R .  S .  S I N C L A I R ,  V I C E - P R E S I D E N T  R .  J .  S O E N E R ,  A S S I S T A N T  S E C R E T A R Y
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as a guardian power, to w hich she 
was indebted not only for her com
fort, not only her rank in the scale 
of civilization, bu t f-or her very ex
istence.’

“A lthough the people of C ata
m ount H ill were farm ers, they had 
their schools, their churches, and 
their weekly papers which they read 
thoroughly. T hey knew when E n g 
land boarded our ships a t sea and 
took our sailors and forced them  to 
become English sailors.

“T he Republicans of C atam ount 
Hill, to show their loyalty to the 
governm ent, made and raised a flag. 
M rs. Rhoda Shippee (Am asa Ship- 
pee’s wife) furnished the while 
cloth, M iss Lois Shippee gave the 
blue cloth, while Sophie Shippee 
W illis, w ith  Mrs. Stephen Hale, 
gave the m aterial for the eight red 
stripes. T hey then w ent to A m asa’s 
w here he m arked out the stars  w ith 
his square and compass. W hen the 
different colors w ere sewed to 
gether they com pleted the first flag 
raised over an A m erican public 
school.

“A m asa Shippee w ent to the Pine 
swam p and cut tw o long poles and 
spliced them  together to make a flag 
staff. T hen  one day the Republi
cans of the com m unity, w ith their 
families, m et a t the little  log school

house and amid g reat rejoicing 
raised the ‘first flag’ which consisted 
of fifteen stars and fifteen stripes 
which stood for the num ber of states 
in the Union a t th a t tim e.”

“HOW  TO B U Y ” IN ST EA D  OF 
“HOW  TO SEL L ”

(C ontinued from page 19.)
large part of our business community 
and of numerous schools which have 
sprung up to teach it. There must 
be corresponding schools for pur
chasers where they may learn to re
sist pressure salesmanship in a scien
tific manner, how to purchase scien
tifically, and how to measure argu
ments and to ignore a great part of 
them, how to use their own good 
judgment and how to possess that 
judgment.

This is a natural concomitant of 
pressure salesmanship, but lacking in 
even the ethical concepts which con
trol the latter. Often legitimate sales 
organizations will, for a brief space, 
indulge in this sort of salesmanship 
while unloading obsolete merchandise, 
or overstocked merchandise, or in 
some of the many ways passing off 
upon others losses incurred in indus
try and commerce.

It has been practiced a great deal 
the last few years, especially during

the period of deflation, and in many 
lines of trade, especially leather goods, 
shoes and textiles, in the past eighteen 
months. By its means m anufactur
ers and jobbers have foisted their 
losses upon the retailers, many of 
whom have gone bankrupt as a result.

Victim salesmanship follows closely 
upon pressure salesmanship because 
the latter has deliberately forced upon 
retailers and jobbers overstocks and 
unfortunately chosen and unmarket
able stocks, the purchasers of which 
turn in desperation to victim sales
manship for their relief. The use of 
a “quota” basis for forcing “targets,” 
or fixing volumes of merchandise 
upon the retailer under threat of tak
ing the line away from them, is one 
method constantly used today. The 
retailer is not permitted to exercise 
his own judgment but is victimized 
deliberately under compulsion to take 
a certain volume of merchandise, or 
get none at all. As a result, he must 
resort to victim salesmanship.

The victim salesman is looking for 
a goat. He feels that the rest of the 
world should put up its own safe
guards, and that there is nothing to 
forbid his passing his losses along to 
the other man, and that the ancient 
rule of caveat emptor, “Let the buyer 
beware,” should still obtain. He is not 
meaning to deliberately harm another

FIRST NATIONAL BANK.
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Personal Service
A U R  organization is of ju s t the right size to  per- 

m it us to give careful, individual a tten tion  to 
business needs of our Iowa correspondents. All Iowa 
banks are invited to  avail themselves of our “per
sonal service'” I t  will prove more than  satisfactory.

Capital $250,000 Assets Nearly $2,000,000

U n ite d  St a t e  b a n k
D es M o in es, Iow a

Royal Union Life Building—Seventh and Grand

TH E M ERCHANTS 
N A TIO N A L BANK

CEDAR RAPIDS, IOWA

so much as he desires to dexterously 
avoid harm to himself. Yet his oper
ations have contributed an enormous 
proportion of the bankruptcies re
ported by the commercial agencies.

Legislatures and leading men in the 
various trade and professional groups 
have been endeavoring for years to 
diminish the operations of this class 
of salesmen. The volume of their 
operations has not been much dimin
ished. These men are at heart rob
bers. Their sole object is to get the 
money of the victims. They are often 
advised by astute lawyers of their 
own class, and they keep near enough 
o the law to avoid its consequences 

or to enable the machinery of the 
criminal underworld to get them off 
scot-free.

They use the forms of transactions 
known to the business world and pre
tend as a rule to sell something of 
value. They purchase sucker mailing 
lists and add to these lists as they go 
by inquiry, the examination of tele
phone and city directories, and by any 
other method which will yield “pros
pects.” They sell wildcat securities, 
stocks and bonds, or service, or worth
less real estate, or phony merchan
dise.

Resources $ 1 6 ,0 0 0 ,0 0 0 .0 0
OFFICERS

John T. Hamilton, Chairman
J. M. Dinwiddie, President James E. Hamilton, V. P.
P. C. Frick, V. P. Robert Palmer, V. P.
Robert S. Sinclair, V. P. Edwin H. Furrow, V. P.
H. N. Boyson, V. P. Roy C. Folsom, V. P.
Mark J. Myers, V. P. & Cash. Fred A. Groeltz, Asst. Cash.
S. E. Coquillette, Asst. Cash. E. B. Zbanek, Asst. Cash.

A live institution offering superior equipment 
and facilities for the handling of hank accounts.

IO W A  ST A T E  T R A V E L IN G  
M E N ’ S A S S O C I A T I O N

THOSE ELIGIBLE TO MEMBERSHIP ARE:
all who are over 18 and not more than 55 years of age, 
who travel for business purposes any portion of the year 
in addition to their other duties.
all men who travel and are engaged in business the duties 
of which are not more hazardous than those of a traveling 
salesman.

This Association Offers:
Accident Insurance at actual cost 
—It has never exceeded $9.00 a 
year.

many bankers are members of this association. If you 
have not joined, send for an application now.

H . E. R E X , Sec*y and Treas.
Fleming Building DES MOINES, IOWA

The banks of the nation have spent 
millions of dollars in campaigns of 
education against this class of sales
manship , but the predatory salesman 
is continually capturing and devour
ing his quarry, and we presume he will 
do so as long as gullibility is one of 
the phases of human imagination and 
hope.

It would appear that by all these 
stages we have finally arrived at the 
original relation of purchaser and 
salesman, and must resume the ap
plication of the doctrine of caveat 
emptor, although in this instance it is 
not to be the protection and slogan 
of the seller, but the warning erected 
by the purchaser who has finally con
cluded that, taken as a whole, Ameri
can salesmanship has not yet adopted 
a code of ethics and has no considera
tion thus far except its own interests. 
V olume and net are its targets, and 
those fall who stand in the way.

Nature protects her creatures in the 
animal world against the rigors of 
climate and unusual physical condi
tions by developing in them a strong 
resistance. The much harried and
victimized purchasing market of
America must develop a degree of re
sistance which will enable it to with
stand the three undesirable types of 
salesmanship, namely, the high pres
sure, the victim and the predatory.

The purchaser must develop a very 
positive negative position from which 
he will venture forth only when the 
best information he can obtain, to-
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gether with the best advice he can get, 
and ample time for investigation and 
consideration determine him to incur 
a purchasing commitment. He will 
resist to the utmost the hurry, hurry 
exhortations, the type of mark-up 
salesmanship, of target and quota 
selling. He will take plenty of coun
sel. He will buy the manner of thing 
that he needs and in the quantities 
which his own best judgment deter
mine. He will under no consideration 
permit undue argument to overcome 
this judgment.

Just now the retail merchants of 
the nation are confronting the much 
feared and long predicted secondary 
inflation. They should buy from 
hand to mouth. They should buy to
day what they will sell tomorrow. 
Oily •salesmen are covering the coun
try with the arguments of early price 
advances in all lines, and urging re
tailers to load their shelves. Mark
up salesmanship is in full swing, not
withstanding that thinking economists 
of the nation know that the inevitable 
result of 'such selling must be, in turn, 
a “mark-down” of inventories, and 
more insolvencies.

It should be the effort of the coun
try bankers to counsel their retailers 
in every line to buy with very great 
care and in very minimum quantities; 
to shop, if necessary, and to guard 
themselves against target or quota 
selling by pressure salesmen.

The retail merchant’s loss or gain 
is made when he buys the goods. As 
soon as the goods are on his shelves 
he is in a position which he cannot 
change by any skill which he may 
possess. His selling price is deter
mined in part by his competitor’s 
price, and in part by the operations 
of the distributors who, after loading 
him up, may come into the same mar
ket with a dumping operation to re
lieve themselves of their burdens.

In the midst of all this hazardous 
situation growing out of our national 
sales forces being overmanned, over- 
avid, and starved, we discover one 
group which is able to fend for itself. 
The farmer is guarding himself in 
these days better than any other class 
against the undesirable types of sales
manship. It is true that this is not 
due to his superior judgment. It is 
due rather to his reduced purchasing 
power under which, as he says, “he 
cannot buy anything.” He and his 
friends should be thankful that there 
is at least one favorable aspect to his 
financial stringency, and that he alone 
of all men at the present time seems 
able to avoid being overloaded by the 
pressure salesman, plucked by the vic
tim salesman, or robbed by the preda
tory salesmen who lurk like weasels 
around the social dovecote.

Lest W e Forget!
Iowa’s share of the Great World War Cost was approximately 
$500,000,000.00.
Iowa has lost in promotion stocks since 1914 over $600,000,000.00, 
plus interest not received.
That is why Thompson Co. DOES NOd RECOMMEND promo
tion stocks for your investment.

W e Do Recommend
1. That you advise your clients to get “cash” for their promotion 

stocks. “Cash” does not depreciate.
2. We do recommend all 6 First  Mortgage Bonds offered by 

the American Bond and Mortgage Co. through this firm as 
Sales Agents. They are safe. Prices and information on re
quest.

Write
J. A. THOMPSON, P resident
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‘SAVE YOUR SA VIN G S”
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D E P A R T M E N T S

COMMERCIAL BANKING 
IN V ESTM EN TS 
SAVINGS 
COLLECTIONS 
F A R M  M O R TG A G E  

LOA NS

There Is a 
Personal T  ouch
in the handling of transactions through 
this bank that indicates a thorough un
derstanding of what is required and a 
keen interest in promoting the business 
interests of our clients.

Waterloo Bank & Trust Co.
Member Federal Reserve System 

W A T E R L O O ,  IO W A
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THE STATE CENTRAL SAVINGS BANK
KEOKUK, IOWA

Capital ........................................................................................................................
Surplus and Undivided Profits ....................................................................................  3 2 9 ,5 7 4 .1 b
Deposits ........................................................ .......................................... - ................ 2,803,196.77

W IL L IA M  L O G A N , P r e s i d e n t  ,  „
L . J .  M O N T G O M E R Y , V ic e  P r e s i d e n t  A S A P H  B U C K , V ic e  P r e s i d e n t

C J .  B O D E , C a s h ie r  H . T . G R A H A M . A s s i s t a n t  C a s h ie r
H . B O Y D E N  B L O O D , A s s i s t a n t  C a s h ie r
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Keeping Pace With Growing Des Moines

A rchitect’s Drawing, Showing E xterior of Our New and En
larged Banking Home. W ork Now in Progress W ill Be Com

pleted  This Fall.

Capital $1,000,000 

Assets $11,500,000
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A Banker’s Bank
0  business m atter b rought to our a tten tion  by 

an Iowa correspondent is too small or too 
large to receive p rom pt, carefu l consideration 
here.

O ur officers are capable, experienced bankers, in 
touch w ith the business and economic situation in  Des 
M oines and th roughou t the state. A nd our staff is of 
sufficient size to perm it us to give ind iv idual, personal 
a tten tion  to your needs.

We serve scores of Iowa banks as Des M oines cor
respondent. O ur service satisfies, as ind icated  by the 
fact tha t the num ber of our correspondents increases 
from  m onth to m onth.

We w ould appreciate  an opportun ity  to serve your 
banking  needs here  in  Des Moines.

Des Moines National Bank
Southeast C ornet^^J^ 6th €f Walnut Sts. 

Des Moines, Iowa
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Federal Reserve System M anifests Preference 
fo r  Indiana Limestone Construction

No such ovation has ever been paid any build
ing material as has been accorded Indiana 
Limestone in its selection for the construc
tion of eight Federal Reserve Bank Buildings. 
Most recent of this interesting group is the 
building to be erected at St. Louis. It will 
be occupied exclusively by the various de
partments of the bank and will be completed 
in January, 1925.

The exterior walls are self-supporting and 
provide an opportunity for deep reveals. The 
scale of the building is massive and the stone 
will be used in large units for the purpose 
of creating an harmonious whole.
In this building the Architects, Messrs. 
Mauran, Russell & Crowell, have created a de
sign which admirably expresses the dignity and 
permanency of the institution it is to house.

Indiana Limestone Quarrymen’s Association, Box 791, Bedford, Indiana
Service Bureaus in New York and Chicago

■

M a u ra n , R u sse ll &  
Crowell, Architects

O ur new booklet on 
bank building is ack
nowledged to be an un
usually fine compilation 
of material on this sub
ject and will be sent free 

upon request
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