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ON January 19, 1914, a federal commission was sitting 

in Chicago. Late in the afternoon, a vice president 
of this bank arose and presented the claims of the North­
west for a reserve bank, and of Minneapolis as its reserve 
bank city. This man was Joseph Chapman. Even at that 
time, he characterized the federal reserve act as a piece of 
legislation . . . the most important and beneficial from an 
economic standpoint, of any that has been passed in a half, 
if not a whole, century.”
The plea for Minneapolis and the Northwest was granted. 
In the fall of the same year, the reserve banks, those twelve 
tanks of credit,” began to function. At once they were 
subjected to the most severe test that could be imposed 
upon any banking system. Practically the whole world 
was plunged into a frightful and destructive war. ror a 
time the payment of debts was suspended in many countries, 
and some governments issued great quantities of fiat money, 
based largely upon the expectation of victory. In this 
country the federal reserve system triumphantly withstood 
the test. • .
This is the last of a number of short articles on first things 
of the Northwest. As for The Northwestern, its most pleas­
ant “ first things” have been the beginnings of new business 
relationships, many of which have lived on through a quarter 
of a century and more; the “ first things of the future that 
it anticipates with the greatest pleasure are the opening of 
many similar accounts.

« 1 1
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“As my friends at The Equitable
said to me—“

IN  every bank in every city there 
are several officers who make it a 

point to be in New York once or 
oftener during the year.

The Equitable has the privilege of 
serving hundreds o f them. They ar­
rive, register at the hotel, make their 
business calls and then they drop in 
at The Equitable.

Sometimes they have banking busi­
ness to transact; sometimes they want 
merely to check up their own business 
observations and forecasts with those 
of men at the heart of the financial

district. In either case their welcome 
is equally cordial and sincere.

W e shall be glad to have you 
numbered among this company of 
The Equitable’ s friends from out of 
town. Come in on your next visit 
to New York. You will bring us in­
formation from your section that will 
be of value to us ; and we will find 
important ways to make our service 
valuable to you.

Our Uptown Office, Madison A ve­
nue at 45th Street, is convenient to 
your hotel.

LONDON

T Ht E Q U IT A B L E  
TRU ST C O M P A N Y

OF N E W  YORK
C h i c a g o  O f f i c e

National Life Bldg., 29 So. La Salle St.
H o m e  O f f i c e : 37 Wall St., New York

PARIS
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A Bank President’s Testimony
O n Advertising

Festus J. Wade, President 
Mercantile Trust Co.
St. Louis, Says—

W h en  w e  strik e  at advertising-, m ean in g, o f 
. cou rse , e fficien tly  ap p lied  ad v ertis in g , w e , s trik e  at 
sa lesm an sh ip , and the h ea rt o f  bu sin ess . F o r  the 
b a n k er  to do a n y th in g  to re ta rd  bu sin ess  r ig h t  n ow  
is su icide . W h en  the m erch a n t p u lls  d ow n  his 
sh in g le  and w a its  fo r  bu sin ess  to  com e to him  in a 
b u y e rs ’ m ark et, w e  la u gh  at him , and ca ll him  a 
p oor  bu sin ess  m an. W h en  he is fo r c e d  to  cu t d ow n  
one o f  h is b est m eth od s o f  se llin g  b ecau se  his 
b a n k er  con sid ers  a d v e rt is in g  an u n n ecessa ry  item  
o f  expen se  and re fu ses  an o th erw ise  d eserved  loan  
p u re ly  on th at p rin cip le , it is m y  hu m ble op in ion  
th at w e  sh ou ld  lau gh  at the ban ker, and fee l sorry  
fo r  the m erch a n t. D on ’ t m ista k e  m y  m ean in g . It 
is a b a s ic  b a n k in g  p r in cip le  th at a loan  m u st be 
w e ll secured , and a firm can n ot b o rro w  m ere ly  b e ­
cause it  is a b ig  and su ccess fu l a d v ertiser . B ut the 
fa c t  th at it is a b e liev er  in a d v e rt is in g  and w an ts  
to use a p ortion  o f  the m on ey  fo r  th at p urpose 
sh ou ld  n ever stand  in its  w a y  w h en  it  ca lls  on the 
b a n k ’s cred it  departm en t.

T h at is m y  testim on y . I rep ea t I am  p re ju d iced  
in fa v o r  o f  a d v ertis in g . B u t I am  n ot g u ess in g . I 
have seen  w h a t it has been  ab le  to  do. A d v e r t is in g  
is a lm ost as n ecessa ry  to  th e  bank , p a rticu la r ly  the 
one o ffe r in g  a d iversified  serv ice , as it is to  the 
departm en t store. I t  is a  p o w e rfu l fo r ce , and no 
one d ese rv in g  the r ig h t  to  a p p ly  it to  h is bu siness 
sh ou ld  be den ied  th at r ig h t.

— Printers’ Ink.

Think of advertising as salesmanship. rIhat is what it is. Be­
cause it is salesmanship, advertising is a more important factor 
today in business than ever before. Advertising moves goods, 
develops reputations and builds good will. Advertising is 
being given more careful consideration by bankers everywhere.

A dvertising Club of Des Moines
DES MOINES, IOWA

No. 2 of a Series published in the interests of a better understanding of Advertising_______________

R eaders will con fer  a fa vor  by m entioning THE N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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A  Better Year

W E believe that financial facts already avail­
able prove that 1922 will be a better year. 

The confidence, faith and optimism of the 
American people as they stand on the threshold 
of 1922 and look into the new year are also 
worthy omens that better times are ahead.

American business has been built on faith— 
faith in the future, faith in the people and faith 
in the doctrine of hard work, which when applied 
to most problems helps to solve them more 
quickly than any other remedy.

The year 1921 has been a year of liquidation. 
Manufacturers and merchants have taken their 
losses by marking- down their goods. The farmer 
has liquidated down to the last dollar in most 
cases. While he has felt the pinch of liquidation 
perhaps more than any other class, he will never­
theless feel the benefits of advanced prices 
sooner than the merchant or manufacturer who 
has not liquidated as completely as the farmer.

1 he year 1922 will be a better year because it 
will be a year of recuperation, a year in which 
we can make continued progress on the road to 
Normalcy.

Nineteen twenty two will be a better year be­
cause bank loans have been decreased—because 
rediscounts of the Federal Reserve banks have 
been reduced $1,300,000,000 in the last twelve 
months—because the prices of farm products will 
undoubtedly increase—because freight rates will 
be reduced—because the disarmament conference 
will reduce our appropriations for war purposes 
and thus reduce our taxes.

W e further believe that 1922 will be a better 
year because we believe in the integrity, the in­
dustry and ingenuity of the bankers and business 
men of the United States, and of the people as a 
whole to bring us through this year in better 
shape and in better condition than any other 
nation in the world.

The United States is basically sound, but we as 
individuals must apply our confidence, our faith 
and our optimism to whatever new problems 
present themselves during this year, and thus 
assist in their speedy solution.

Nineteen twenty-two will be a better year in 
just the proportion we help to make it such.

A  Great Step Forward

THE Disarmament Conference at Washington 
has already accomplished much. It has 

made a great step forward towards the stopping 
of useless expenditures for equipping vast 
navies.

If it has done nothing else than to show to the 
world that at least three of the largest nations 
are willing to reduce their armament that one 
thing will have been worth all of the effort.

The stupendous burden of taxation must be 
lifted, and we know of no better, surer way than 
to stop the appropriation that has been made 
for battleships and submarines.

That the steel industry is willing to have such 
a program go into effect is evidenced by a state­
ment made by Charles M. Schwab recently when 
he said, “ I am at the head of the largest war-ma­
terials manufacturing works in the world. The

shipyards of my company build more naval ships 
than are built in any other yards under one 
management in the United States. But I have 
been thrilled beyond expression, as has been every 
good American, by the brilliant and statesman­
like scheme laid before the Conference at Wash­
ington by Secretary Hughes.

“ If disarmament inflicts a money loss upon us, 
the American iron and steel industry will accept 
it willingly and gladly. We will do so, not in a 
spirit of mere idealism and self-sacrifice, but in 
a belief that the greatest, permanent, material 
prosperity would be brought about by the con­
centration of the energies of mankind upon con­
structive activities; upon means for well-being, 
and not for the destruction of civilization.”

The whole thing is summed up when Mr. 
Schwab says that by doing away with wars the
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people of the world could concentrate their 
energies upon “constructive activities” rather 
than upon destroying civilization.

A great step forward has been made. Pro­
gress will not stop here, but other steps will be

made toward reducing land forces and bringing 
about the desire which is in the heart of every 
right thinking individual, for permanent peace 
throughout the world.

A  Financial A crobat

MOST bankers during the past few months 
have had to be real financial acrobats in 

order to keep themselves in tune with the desires 
of the Federal Reserve-. Board and the War 
Finance Corporation.

At a recent meeting of farmers and bankers 
in one of the agricultural states, a prominent 
speaker brought out the point that the bankers 
were entitled to much sympathy because of the 
many exacting requirements that had been made 
of them during the year.

During the months following the war when 
the boom was on, a good many bankers became 
overloaned. Then the Federal Reserve Bank came 
along and said that they must reduce their out­
standing obligations and they forced their cus­
tomers to liquidate.

Since the farmer has been hard up for money 
the War Finance Corporation says the banker 
must overloan, if necessary, in order to give the 
farmer the money he needs to hold his crop until 
better prices may be secured.

If this is not jumping from one financial tra­
peze to another and back again, I do not know 
how else it could be figured.

There is one sure thing, that the bankers of 
the country have had a work-out during 1921 in 
solving the many problems that have come be­
fore them. It is our belief, that this experience 
has helped to make them keener and better 
bankers, and that they will therefore be better 
fitted to solve the problems as they present them­
selves during 1922.

Forget the Bonus

1 =

I =§

THE government can ill afford to do anything 
to increase our tax burden. The bonus bill, 

therefore, should be defeated.
All that able bodied soldiers want is a chance 

to work, and everything should be done to help 
them get work, provide for themselves and their 
families.

The disabled veterans should have everything 
done for them that is within the power of this 
great Nation.

The present estimate shows that the federal 
government will expend in the fiscal year 1922 and 
in the fiscal year 1923 about $450,000,000.00 a 
year for the relief of veterans, according to a 
recent statement made by the Secretary of the 
Treasury. If this is not enough to adequately

and carefully care for all of the disabled and 
wounded soldiers more money should be ap­
propriated for the purpose, but we do not believe 
that a huge bonus bill should be passed at this 
time, which would make an added taxation bur­
den, which the country as a whole, can ill afford 
to assume during this period of readjustment.

If the soldiers were entitled to any bonus at 
all it should have been paid to them when they 
were discharged from the service, and when they 
needed it most, before they got back into their 
usual lines of endeavor. The time for paying a 
bonus to able bodied soldiers has passed.

Let’s forget the bonus for able bodied soldiers 
and do everything we can to help the disabled.
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s i  “ A C A S H IE R ’S C H E C K ” for $3.00 is all that is required to secure the 
g  | monthly visits of the Northwestern Banker for an entire year. Each issue 
i f  contains from 108 to 200 pages of mighty interesting matter pertaining to 
É I banks and banking interests in the territory covered by the magazine. 
p |  “ O UR C O R R ES PO N D E N TS .” Every bank in the Northwest is in- 
= I vited to a place on this list. Send us items of local interest, tell us 
Ü I about your bank and its growth, prospects, etc., also any other 
= I financial news of interest to bankers in your section. We are 
p | always glad to hear from our friends.
p ¡  “ S IG H T  D R A F TS .” ' We always carry a large “ Reserve”  of good 
p  I will and additional service, and will promptly honor drafts made 
ü I upon same by any bank. This department is for your special
g ¡  benefit. It may be made of very great benefit to your bank. Do 
= | not fail to avail yourself of its privileges.
1 ¡  “ A C L E A R IN G  HO USE.”  Our columns are a clearing house 
= I for all our readers. Express your views on any topic of interest to
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the banking fraternity and submit same for publication. You do not have | g
to agree with us, or with anyone else. We learn things by an interchange ¡  §

of ideas, and people with whom we disagree often prove valuable teachers. | = 
We shall be glad to hear from you. ¡  g

“ NO P R O T E S T” has ever been offered to the statement that the ¡  p
field covered by the Northwestern Banker is the money-producing \  g

section of the American continent, rich in hogs, cattle, com, etc., |p 
and dotted with thousands of prosperous banks, all doing a good | = 
business, and the majority of them are readers of “ The North- 1 1| 
western.”  |

“ SURPLUS AND U N D IV ID E D  P R O F IT S ”  increase very rap- | = 
idly with those banks, whose advertisements appear regularly in ¡  = 

the columns of this magazine. Full information as to rates § p
and our special service will be promptly furnished on appli- | g  

cation. Your business solicited and appreciated. The “ Bank- | = 
has been twenty-five years in its present field. | =
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FRED A. IRISH 
Fargo, North Dakota.

Mr. Irish, who was elected treas­
urer of the American Bankers asso­
ciation at the last convention, began 
his banking career in 1890 as col­
lector and messenger of the First 
National bank of Moorhead,' Minne­
sota. He was later made assistant 
cashier of the First National. In 
1896 he was elected assistant cash­
ier of the Red River Valley Na­
tional bank of Fargo and continued 
as such until the Red River bank 
was taken over by the First Na­
tional bank of Fargo, when he was 
elected assistant cashier of the First

National. He was soon advanced to 
cashier, and is now vice president 
of the First National bank of Fargo.

Mr. Irish has always been active 
in the many organizations which 
have been interested in the upbuild­
ing of North Dakota. He has played 
an important part in the affairs of 
the North Dakota Bankers associa­
tion, and in 1917 was elected a mem­
ber of the executive council of 
the American Bankers association. 
After serving for a three-year term 
he was elected treasurer of the 
A. B. A.
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Make Your Letters As Genuine As Your 
Signature and You’ll Win Friends

The way we say things is as important as what we say and there is tone in 
the written message as surely as in the spoken word

SHORT time before the Los 
Angeles convention I wrote 
to a few of my banker friends 

to inquire if they expected to attend, 
as it was my intention to go, and 
knowing the size of these affairs de­
cided that if any dates were to be 
made they should be arranged for 
in plenty of time.

I want to quote from two replies 
to illustrate the point I hope to 
make. One said, “ Yes, I am plan­
ning to go and hope you will look 
me up.” The other said, “ Yes, I 
expect to attend and will take pleas­
ure in looking you up.”

In one case I was supposed to do 
the looking and in the other case 
was supposed to be looked up. One 
said in effect, “ Of course, my time 
is pretty well spoken for, but I 
might spare you a few minutes if 
you state your business briefly.” 
The result was, of course, that I 
hadn’t the courage to take a chance 
of breaking in on his time.

The other letter made me feel 
pretty important. Here was a busy 
banker who had intimated that he 
would take a great deal of pleasvire 
in seeking an audience with me.

This instance causes me to wonder 
if we all take time to consider the 
manner in which we write and the 
frame of mind of the recipient of our 
messages.

The way we say things is as im­
portant as what we say.

Of course, inflection is everything 
in the spoken word, and by taking 
note of this we may get at the truth, 
although the speaker may say the 
opposite of what he really means.

A letter leaves a pleasant impres­
sion or a disagreeable one ; it makes 
the recipient happy or indifferent or

By Geo. T. McCandless
11The Man Behind the Counter”

sad. There is tone in the written 
message as surely as the spoken 
word.

Letter-writing is an art and should 
be taught in our public schools, so 
that the children may know the value 
of this accomplishment.

Suppose some day you ask your 
stenographer to read back your let­
ters, leaving out the addressee’s 
name, and judge for yourself just

“ You do not need to read any Ready 
Letter Writers, as advertised, to be able 
to write a good letter. Read your own 
heart: that will answer the question.
Put your heart and personality in your 
letters. It is well to know that you 
your firm or bank are judged by your 
letters.”

how you would like to be the other 
fellow and what an impression you 
would receive of the disposition and 
temperament of the writer based on 
style and expression. It might be 
a revelation to you.

It used to be a favorite remark 
with me to say that I could distin­
guish between a self-playing piano 
and one played by some person, both 
being invisible to me. One would 
sound mechanical and perfect, but 
cold and expressionless. The hu­
man performer might be less per­
fect in time and technique, but I 
leave it to you which is preferable. 
Thus it may be with letters, for they 
are but substitutes for the spoken 
word and can be either mechanical 
or human, as you choose. Your let­
ters should represent your true seif, 
for by them are you judged by those 
receiving them.

The form letter has its place. 
Price quotations may as well be

typed and sent as circulars to the 
trade and will serve as well as long 
personal letters to dealers. But the 
letters I have in mind are written 
messages between friends or in the 
conduct of business.

It is not my intention to write in 
this limited space a discourse on 
letter-writing as a science. If I were 
to put my ideas on the subject in 
one sentence I would say, “Avoid 
mushiness and gush and be sincere.” 
Let me give an example of the 
mushy type.

A young man organized a bank 
in one of our large cities and began 
an intensive letter-writing campaign 
to boost his deposits. He used the 
various bank directories, city and 
telephone lists and lodge member­
ship records, for his mailing lists.

One day an old colored man came 
into the bank and wanted to cash a 
check. The paying teller asked him 
if he knew anyone in the bank and 
he said, “ Shuah, de president of dis 
bank writes me a lettah every week 
or so and done told me to cum in 
any time and he’d let me hab any­
thing I wanted.”

A country banker received fre­
quent letters from this aggres­
sive young banker-letter-writer, who 
signed his letters “ Bill.” This par­
ticular country banker was one of 
the old school and told me that 
when he got chummy letters from 
fellows he didn’t know he threw 
them (the letters) into the waste 
basket.

It doesn’t stand to reason a fel­
low can fall in love with a girl he 
has never seen; nor does it stand to 
reason anyone can be wild over you 
if he has never seen nor met you. 
The only thing you can be sure he

P age E leven
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may be keen about is a depositing 
account from you.

A letter of thanks should always 
be written, acknowledging a favor or 
a remittance of money. This state­
ment may sound like a platitude, but 
there are many instances of laxity 
in this respect. I recently received 
a letter asking me to look up some 
taxes and give a valuation on some 
lots. I went to the court house, got 
the information desired, called up 
several real estate men, got an aver­
age valuation on the lots and sent 
the information. Although this was 
several months ago I have not re­
ceived any acknowledgment as yet.

A man in a neighboring city 
wanted me to get him some endorse­
ments for an office he was seeking. 
I got them for him, but I think his 
letter of acknowledgment has been 
lost in the mails.

You do not need to read any 
“ Ready Letter Writers” as adver­
tised, to be able to write a good let­
ter. Read your own heart; that 
will answer the question.

My grandfather was an old-fash­
ioned preacher. After he got to the 
“ Sixthly” he had a list of closing- 
heads. There was “ one word 
more,” “ finally,” “ in conclusion,” 
and “ lastly.” So my concluding ad­
monition may be worded as follows: 
Put your heart and personality in 
your letters. If you cannot write a 
good letter yourself, hire someone 
to do it for you. It is well to know 
that you and your firm or bank are 
judged by your letters.

Make the subject matter as gen­
uine as your signature and you will 
not go far wrong.

j 1922 State Conventions |
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Iowa
June 6-7—Blackhawk Hotel, Dav­

enport.
North Dakota

June 15-16—Minot.
South Dakota

Aberdeen—Date not chosen.
Nebraska

Omaha—Date not chosen.
Minnesota

Date and place to be chosen in 
January.

The fellow who boasts today 
what he is going to do tomorrow, 
probably did the same thing yester­
day.

Movie Film Tells Reasons Why 
Bank Robbers Die Young

R. W. Moorhead
D VENTURESOME youths, 

who are deluded into believ­
ing that it is easy to rob 

banks, and to go through life on the 
strength of a set of burglar’s tools, 
are in reality so close to prison walls 
and death by a well aimed bullet, 
that the Minnesota Bankers Asso­
ciation has evolved a scheme to 
prove the case to the public, in hard, 
cold facts.

By an arrangement with the mo­
tion picture exhibitors of the state, 
the Minnesota association, through 
local bankers, has prepared a special 
film, which shows concretely the 
danger of bank robbery, and the in­
evitable end by death or imprison­
ment, of such a career. It is a 
unique step in the history of influ­
encing the public’s morals.

When Henry Hankins, Iowa gun­
man, fell dying at the corner of 
Fourth st and Nicollet av, in Min­
neapolis recently, after being shot 
by Patrolman A. W. Averbeck, he 
was an example of the peril and al­
most certain retribution that follows 
the bank robber.

When P. J. Beltz, Red Wing real 
estate man, was convicted and sent 
to the Minnesota state prison, he 
was another example of the falla­
ciousness of any theory that bank 
robbery can be anything but a cer­
tain prelude to punishment.

The film sponsored by the bank­
ers shows:

That the bank robber doesn’t 
stand a gambler’s chance of making 
a “getaway.”

That, for every bank robbery 
committed in the state of Minnesota 
in 1920, men or boys are now serv­
ing time in some penal institution.

That an increasing number of 
bank robbers are young fellows 
without previous criminal experi­
ence, who have been aroused to 
crime by the bad advice of evil com­
panions.

That the inexperienced robber is 
practically 100 per cent sure of be­
ing sent to prison or killed if he at­
tempts to escape capture.

G. H. Richards, secretary of the 
state bankers association, has an in­
teresting story to tell of the film.

“ A peculiar set of circumstances 
prompted the production of this lit­
tle reel,” says Mr. Richards. “ In 
1920 rewards were paid for the ap­
prehension of some eight bank rob­
bers. I ran a poster showing the

pictures of these criminals. It hap­
pened that four of them were decent, 
honest appearing young men, not at 
all the type of men one would expect 
bank robbers to be. They were 
young men who had made their 
maiden attempt as bank robbers. 
This inspired the production of the 
film in order to get a message over 
to doubtful boys who no doubt are 
in all communities. We want to 
show them that they do not stand 
a gambler’s chance of pulling off a 
bank robbery and making a success­
ful and permanent get-away.

“ We show in the film that for 
every robbery committed in Minne­
sota in 1920 men or boys are serving 
time in Stillwater.

“The little film which we had 
made is only about 300 feet long. It 
takes about six or eight minutes to 
run it. The most of it is titles. We 
only use six pictures and our whole 
object is to discourage young men 
who might possibly contemplate the 
robbery of banks.

“The plan for handling is simply 
this. We have arranged with the 
banks so that for each town one 
banker will agree to handle the film. 
It is sent to him by parcels post, 
and he takes it to the moving picture 
exhibitor and has it run for such 
length of time as the film has been 
loaned. After it has served the pur­
pose, he affixes to the case, parcels 
post stamps which we furnish to­
gether with a label and mails it back 
to the company which produced the 
film. They clean and repair it and 
are ready to send it to any other 
town we may wish. In this way we 
expect to get a circulation which 
will put it in practically every mov­
ing picture house outside of the 
large cities.”

“ The film was made by Wm A. 
Lochren Film Slide Company of 
Minneapolis.

“ We have a number of letters 
from bankers where the reel has 
been shown and they invariably 
state that they think the plan is well 
worth while. The majority of peo­
ple have the impression that most 
bank robbers escape conviction, 
while as a matter of fact the most 
of them are apprehended and are 
punished for their crimes. Any 
method which will get this informa­
tion to the public generally and es­
pecially to doubtful voung men 
ought to be valuable.”
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What Bankers Are Thinking
Letters from Northwestern Banker Readers

The “Independently Poor”
To the Editor: On my way to

Minneapolis (where I am spending 
most of my time at present) the 
other night, I read the last number 
of your magazine. When I was go­
ing through it a remark made to me 
by an elevator man in discussing 
the farmers and bankers situation in 
the Northwest at the present time, 
came to my mind. The remark was 
to the effect that the farmers at the 
present time are “ independently 
poor” . That trite statement has 
been in my mind all week and the 
more I think of it the more truth I 
find in it, considering my experience 
the last three months as a country 
banker as well as my work at Min­
neapolis with the War Finance Cor­
poration.

There is no question but that the 
farmers at the present time are hav-

W hat Do You Think P
The Northwestern Banker will  each 

month publish letters from its read­
ers under this head, and contributions  
on any subject are welcome. The  
only requirement Is that the letter be 
limited to 300 words or less. No 
name will be signed if the w r i te r  so 
requests, although the letter must be 
signed when it is received by the edi­
tor, to show good faith. The North­
western Banker is, of course, not 
responsible for the views of its read­
ers expressed in this column..— The  
Editor.

ing a mighty hard run of luck, but 
there is a good deal of psychology 
in it and he is “ independently poor” 
more because he thinks he is than 
anything else. As an illustration: 
A farmer was in the other day and 
said he absolutely could not pay a 
$200 note, as he had absolutely

nothing to sell. Upon talking with 
him I found he had 72 head of fine 
black cattle, with only $1,500 against 
them, a nice bunch of hogs, his farm 
machinery, horses and other per­
sonal property all clear. I suppose 
it never entered his head that he 
could sell five head of his two-year 
old steers and pay the note.—M. 
Plin Beebe, president South Dakota 
Bankers association. *

Nebraska Conditions
To the Editor: The outstanding

feature of banking and general busi­
ness conditions in Nebraska at this 
time is the organization of corpora­
tions to negotiate loans through the 
War Finance Corporation. Promi­
nent among these is the State Ag­
ricultural Loan Association.

This is an association of the ten 
hundred and fifty state banks of Ne-

IO W A  IS N E IT H E R  W H IP P E D  NOR D O W N  A N D  OUT
“ I would rather be an optimist 

and be wrong, than be a pessi­
mist and be right.”

“ I believe that the man who 
sells the United States short goes 
broke.”

And yet, a few days ago, I was 
confronted with the following 
statements, which were published 
in the papers of Iowa, and said to 
be a part of a speech made by 
Hon. Nate Kendall, Governor of 
the Great State of Iowa.

“The vast majority of tenant 
farmers of Iowa are insolvent and 
drifting into bankruptcy and thou­
sands upon thousands of farm 
owners are on the verge of bank­
ruptcy.”

A hopeless, dismal picture; one 
that disgusts a red-blooded Amer­
ican who does not believe that 
Iowa is whipped or down and out, 
or perhaps a fellow that does not 
know when he really is licked.

I went through the panic of 
1893-96, saw corn sell at 12j4 
cents, oats at 10 cents, hogs at 
$2.45. Saw merchants fail, fac­
tories close, saw banks in trou­
ble, etc., etc., kept a stiff upper lip,

held my faith in the future, and 
finally saw this whole land blos­
som into prosperity, under the 
guiding hand of a McKinley. 
Saw the black clouds of adversity 
and panic sink below the horizon 
and saw wealth untold, come to 
us, the people of Iowa.

This Is Coming Again
The God of War has left the 

Old World deep in the mire of 
War, pestilence, famine, starva­
tion, despair and death.

The God of Peace has saved us 
from a calamity, has blessed us 
with a wonderful crop, and today, 
shining as a huge beacon light, 
America stands before all the 
world, as a great haven of plenty.

America has half of all of the 
gold reserves of the world. She 
has food for all of the peoples of 
the earth. She has no pestilence, 
but the greatest blessing that God 
can bestow upon a people, almost 
perfect health.

They why do we not appre­
ciate?

True, we thought we could buy 
the great blue canopy above us, 
two hundred million of Blue Sky

stocks; thought we could sell 
farms every other day at an ad­
vance, until we had the price so 
inflated that the bubble burst. We 
bought automobiles and joy-rode, 
with the simple firm faith that we 
would never run out of gas. Any 
other country in the world would 
actually have gone broke under 
the program.

But let’s get back to safe and 
sane thinking, get down to brass 
tacks; let the farmer try diversi­
fying, raise his wheat, his corn, 
his oats, clover, alfalfa, also raise 
a bunch of hogs, milk some cows, 
and don’t forget chickens and 
eggs.

Let the merchant and manu­
facturer put on a smile, get down 
to business, cut his costs and his 
inventories.

Let the laborer give an honest 
day’s work for a good honest 
day’s pay, and my faith is that 
prosperity will come again, blos­
soming out from everywhere, 
come to brighten and to bless the 
whole people of this wonderful 
old United States of America.

I am still “An Optimist.”
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braska, whereby they bind them­
selves together into a working unit 
for the purpose of handling present 
receiverships in failed state banks 
and giving aid to “ tottering” insti­
tutions.

The association, in aiding receiv­
ers, will be able to place through the 
War Finance Corporation a consid­
erable sum in slow, but ultimately 
good, assets, upon which receivers 
would be unable to realize at this 
time, except at a huge sacrifice. For 
example, it is within the possibilities 
that in certain cases where the se­
curity is a real estate mortgage not 
maturing for some years and at that 
a rather full mortgage owing to the 
shrink in the .market value of the 
land, a loan company such as is or­
ganized could float it on the loan 
company’s guarantee, whereas the 
receivers can only sell at a ruinous 
discount. In assisting banks in diffi­
culties, the new organization will 
have power to make a quick advance 
to the bank in need, that, without it, 
would fail.

Thus, without being a burden on 
any individual bank, an association 
is created which will take several 
hundred thousand dollars of receiv­
ers’ assets, carry them until collect­
ed, and greatly relieve the state 
banks and their Guaranty Fund. In 
like manner it can also rediscount 
the “ frozen” assets of a bank in diffi­
culty and keep it from closing.

Finally, but not final in import­
ance, the fact that this State Agricul­
tural Loan Association is complete, 
signifies that the Nebraska state 
bankers have awakened to a realiza­
tion that this is but a forward step 
in a unity of purpose—a unity which 
will command great benefits, prob­
ably unthought of at the moment of 
its inception.— Carl A. Silas, cashier 
Nebraska State Bank, Norfolk.

Don’t Curtail Production
To the Editor: “ Curtail produc­

tion” is the advice given the farmer 
by many shallow thinkers who argue 
that the farmer’s troubles would be 
solved by cutting down the number 
of bushels of corn and oats. No 
worse advice could be given the 
farmers than this. It is high time 
for the public to quit howling about 
hard times, over-production and 
shorter hours. The fellow whose 
slogan is shorter hours is usually 
one who never gets anywhere, a 
pettifogger and pessimist.

The great need today is not less 
production and shorter hours, but 
more production in all lines.

True, there is a surplus of grain 
(Continued on page 69.) <

The Farmer Is Hard Worker
A n A n s w e r  to the  M a n  B ehind  t h e  C o u n t e r  

By LEO L. M AK
Cashier First Savings Bank, Crawfordsville, Iowa

GEO. T. McCANDLESS, in his 
article, “An Insane Desire to 
Live Without Work Is at the 

Base of Our Troubles,” in the last 
issue of the Northwestern Banker, 
gave us a few instances of indolent, 
careless and incompetent farmers 
and would have us believe these men 
to be representative farmers of our 
great agricultural states. I am tak­
ing the liberty of answering the 
article in the name of the indus­
trious, intelligent and one time pros­
perous farmer of Iowa.

In the first place, I think that I 
am correct in saying the farmer is 
no longer to be classed as a common 
laborer. He is a manager of a branch 
house of one of the greatest, largest 
and most needed businesses we have 
today.

The farmer must be a competent 
manager. He has a larger sum of 
money invested and his turnover is 
but once yearly. He must buy right 
and must sell at a profit. He must 
keep down his expense. He must 
work five months of the year pro­
ducing his crop and must then turn 
his crop into pork or beef and de­
liver to Chicago or some point.

From the time he plants his corn 
and oats in the spring, until the time 
he ships his hogs or cattle to mar­
ket in January, he does not know 
what he will get for his corn. He 
takes what he can get when his hogs 
are ready for the market. If the 
market is good he might make some 
profit; that is, he might realize a 
little more on each bushel of grain 
than it cost him to produce. If he 
fed cattle which he bought on the 
market his check would not equal 
the purchase price. His corn crop, 
labor and part of his capital would 
be a total loss, excepting the corn 
gathered by the hogs which followed 
the cattle. On the other hand he 
might have had hard luck with his 
hogs; they might have sufifered from 
some such disease as cholera or in­
fluenza. These diseases must be 
guarded against, constantly, and 
this means more money invested. 
Even then he may lose his entire 
herd. In this case he has lost his 
entire crop for the year and must 
now go to the bank, sell his liberty 
bonds or borrow money to start pro­
ducing his next year’s crop. He has 
worked hard, invested intelligently, 
but lost.

Further, let (me give you an ex­
ample. This man owns "his farm of

one hundred sixty acres, for which 
he paid $200 per acre. Every acre 
is good soil and all can be put under 
cultivation. He has an equity of 
$15,000 and owes $17,000 at six per 
cent interest. He puts in seventy 
acres of corn, thirty acres of oats, 
forty acres of clover, and twenty 
acres of pasture. He gathers thirty- 
five hundred bushels of corn, 
threshes twelve hundred bushels of 
oats and puts up about eighty tons 
of clover hay.

I do not believe he could get over 
$1,500 for his entire crop. His in­
terest, taxes and insurance would 
total $1,300, leaving him $200. Well, 
Johnnie is going to school this year 
and needs a new pair of shoes, which 
costs him $3.90. Nellie, too, needs a 
new pair of shoes. They cost $4.50. 
Dad hasn’t had a new suit of clothes 
for four years. He spends $40.00. 
Mother buys a hat and a pair of 
gloves at $7.50 from Montgomery 
Ward and Company. He pays 
$12.40 for his Ford license, his pre­
mium of $52.50 on his life insurance, 
and has a balance left in the bank 
of $78.70. Some profit, you will 
agree. This man, most of us would 
have said, invested wisely. He 
worked eleven hours a day the year 
around. The eggs and butter paid 
his grocery bill. He spent no money 
on luxuries, yet he, too, had to bor­
row money to carry on his business 
the balance of the year.

We have run through our books 
and find that this man who owns his 
farm, has it paid for, works, and uses 
his head, has made barely a living 
the last two years.

Mr. McCandless solved the hired 
help problem by having each farmer, 
whether renter or land owner, place, 
a fine comfortable cottage on the 
farm for the hired man and his 
family to occupy the year around. 
But this means more capital in­
vested, with no greater return. If 
the last mentioned farmer had fol­
lowed your suggestion he would not 
have had the $79.70 in the bank.

The farmer has not received the 
cost of production for two years. If 
he fed cattle he lost heavily. He 
had used up his reserves, and the 
near future must bring him aid.

Reduction in freight rates, foreign 
demand for his products, revival of 
industries, reduction of interest rates 
and taxes will see the farmer on the 
other side of the ledger in 1924.
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Why Not Trade Armament and Taxes 
For an International Police System?

W e are paying a billion dollars a year to be in a position to destroy 
others when all we are really after is protection

By Harold J. Wilson
Wilson id Jackson, Attorneys, Burlington, Iowa

JUST think of a billion dollars 
per year being used to enable 
this nation to destroy others. 

Call it protection or insurance, if 
you w ill; nevertheless, a billion dol­
lars is too much. Let us get it down 
to figures where we can understand 
it, and I am indebted to a recent 
article by William G. Shepherd for 
these figures.

Why, even a destroyer costs $2,- 
000,000, and yet we have three hun­
dred of them. A battleship costs 
from $30,000’000 up, yet we have 
twenty-two of them. The endow­
ment of Harvard University is only 
$35,000,000. Think of the difference 
in usefulness between that $35,- 
000,000 and a battleship, which will 
be gone in ten years, and obsolete in 
five. Chicago University has only 
$30,000,000 endowment. The price 
of one battleship would build a hun­
dred up-to-date hospitals, a hundred 
magnificent high schools. We spent 
on the entire educational system of 
the United States last year only 
$754,000,000. In other words, we 
are spending one-fourth more for 
armament to kill than we are for 
schools to educate. The expense of 
armament for one year would not 
only take care of our entire educa­
tional system, as it is at present, but 
would give sufficient money to edu­
cate every illiterate person in the 
United States. Every poor child, 
every adult who can not read or 
write, could be given a year’s educa­
tion, arid still save money. In three 
years we could, by cashing our an­
nual investment in armaments, pay 
off every mortgage on every home 
in the United States. A billion 
would keep up to date all the hard 
roads in the country. If we would 
save a billion a year we could in a 
few years double the hard road sys­
tem of the United States. A billion 
dollars would pay the annual inter­
est on every farm mortgage in the 
United States.

We can build a community school 
house for around $12,000. Ten shots 
of one of those big land guns would 
pay for that school; not to mention 
the gun itself, which would cost

$300,000, or twenty-five community 
schools. The price of one sixteen- 
inch gun, naval gun, would build 
forty $6,000 homes. The price of 
each gun would build a high school 
or a factory or a hospital; yet we 
have ten to twenty on every ship, 
and twenty-two ships. Just think 
that if we would save the armament 
cost, no baby need ever be born ex­
cept in a white tile or marble ma­
ternity operating room. No child
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“Here we are with 1,000,000 poor peo­
ple who never have afforded a tooth­
brush, a newspaper, a high school edu­
cation or a decent suit of clothes; yet 
we are deliberately lessening our edu­
cational, our religious, our betterment 
program, in order that we may carry an 
up-to-date, sixteen-inch six shooter to 
kill somebody, should we get into an 
argument over a game of cards. Are 
we living in the days of ’49, among the 
gold diggers of California, the cowboys 
of Colorado, or are we living in 1921, 
the twentieth century, A. D.? Are we 
living in darkness or are we living in 
light?”...................................................

would ever lie down in its first bed 
without clean sheets, coverlets, and 
a white-uniformed, graduate nurse 
to care for it. One shot out of those 
sixteen-inch guns cost $1,300; that 
would buy all the coal and the gas 
and electric light, and the potatoes 
and a lot of the groceries for a good- 
sized family, for a whole year, and 
yet we use hundreds of shots in tar­
get practice alone, each shot depriv­
ing a boy or girl of tuition and ex­
penses in a fine college for nine 
months. One shot would furnish 
three workmen’s houses. It only 
takes about $2,300 to clothe and feed 
a child from birth to sixteen years 
of age; two shots would do that; 
one shot would buy an automobile, 
while ten discharges would pave 
half a mile of road.

Even the rifle in the hands of each 
marine or soldier costs $33.00, and 
we have 10,000,000 of them stored 
around over the country, every one 
of them representing a dress for 
your daughter, a hog for your lar­

der, a suit, an overcoat, or a life in­
surance policy, paid up for a year. 
Two of them represent a tailor-made 
suit of clothes. One rifle would pay 
for your daily newspaper for five 
years. Ten of them would pay for 
your child’s clothes and expenses for 
a year’s high schooling. Each rifle 
costs a subscription to the eight best 
magazines; a year’s medicine; ten 
visits from your family physician; 
sixty-six tooth brushes; or would be 
sufficient to hire a stenographer to 
write 330 letters home to your 
mother. Strange, isn’t it?

Here we are with 1,000,000 poor 
people who never have afforded a 
tooth brush, a newspaper, a high 
school education, or a decent suit of 
clothes; yet we are deliberately les­
sening our educational, our religious, 
our betterment program, in order 
that we may carry an up-to-date 
sixteen-inch six-shooter, to kill 
somebody, should we get into an 
argument over a game of cards. Are 
we living in the days of ’49, among 
the gold diggers of California, the 
cowboys of Colorado, or are we liv­
ing in 1921, the twentieth century 
A. D.? Are we living in darkness 
or are we living in light? By we, I 
mean all the nations of the earth— 
for we are not living to ourselves, 
we are only one of the “ bad men” 
armed to the teeth, and looking for 
trouble.

Now that the conference is on at 
Washington, it is well for us to 
think through the principles that un­
derlie disarmament. Man always 
did fight and probably always will. 
The early cave men, when they 
found their fists were not sufficient, 
would pick up a stone to use as a 
weapon; another would pick up a 
sharp stone to be more efficient; still 
another would fasten a sharp stone 
to a stick and make a tomahawk out 
of it. A little later, after iron and 
steel were discovered, they would 
sharpen this to make fighting instru­
ments, such as battleaxes, swords, 
javelins, bows and arrows. Finally 
someone discovered gun powder, 
and immediately the man who held 

(Continued on page 44.)
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The Humble Cow Is Helping Farmers and 
Bankers to Solve S heir Problems
Country bankers in northeastern Iowa assist in educational campaign 

devoted to the cow— “ the mother of prosperity”
By J. L. Knoernschild

Dubuque Manager International Harvester Company

IN a conversation with a small 
town b a n k e r  of Dubuque 
County, last June, the subject of 

farm loans was discussed. The 
banker with whom I talked was be­
ing confronted with all the peculiar 
and vexing problems which faced, 
and in many places now face, almost 
every country banker today; and in 
this particular instance perhaps to a 
greater degree than others, because 
the farmers within what he termed 
his “ community” were, on the whole, 
tenant farmers, and in pretty bad 
financial shape.

“ We are holding tight during this 
period of readjustment-” this banker 
said, “and are trying to face our 
farmers with a spirit of helpfulness, 
yet with a firm regard for our own 
welfare and that of every one of our 
customers. If a farmer came to me 
today and asked for a loan of $1,000, 
saying that it was to be used for the 
purchase of an automobile, he would 
not get the money. However, should 
a well-meaning tenant farmer come 
and quietly tell me of his problems, 
and explain to me his desire to own 
the farm on which he worked, and 
make a plea for funds with which he 
might get a start in the dairy busi­
ness by buying a bull and a few 
good cows, I would approve the 
proposition, and considering other 
things, give him the loan.”

There was a lot of good common 
sense in the words this banker spoke 
that appealed to me and seemed to 
denote that here was a man who 
grasped the basic principles of true 
economic development of his com­
munity. Shortly after this incident 
I received a copy of a very striking 
and interesting book written by 
Ralph A. Hayne of the Agricultural 
Extension Department of the Inter­
national Harvester Company, en­
titled, “ The Cow the Mother of 
Prosperity.”

This book, with its over 250 
illustrations, clear, pointed and un­
derstandable English, which was 
distributed at the bare cost of its 
production, directed the way to a 
wide-spread educational campaign 
that was destined to show the farm­

ers the way out of their difficulties 
and to point out how they might 
overcome the disadvantages of low- 
priced corn and oats by having 
more cows to eat grass, clover and 
alfalfa, and by taking better care of 
those cows they already had.

It was reasonable to suppose that 
if this Dubuque County banker was 
interested in the farmer to the ex­
tent of loaning him money for the 
purchase of cows to build a herd, he 
would be doubly interested in a co­
operative campaign to point out to 
all the farmers in his community 
how they might increase their 
standing with the banker through 
the cow, have better farms, more 
beautiful and more happy and con­
tented people. The banker would 
not only be doing a humanitarian 
work, but would be building pres­
tige, making friends and developing 
the community. It is hard to esti­
mate the great amount of good 
which could be done by this educa­
tional campaign, but now, having 
been completed, the benefits have far 
exceeded expectations. If this cam­
paign would help one banker it nat­
urally followed that others could 
adopt similar campaigns and benefit 
in proportion to the good they could

bring to their community. This line 
of reasoning, of course, broadened 
itself and the Dubuque Branch of 
the International Harvester Com­
pany decided to write a letter to 
every banker in Northeastern Iowa 
for the purpose of finding out how 
many of them would be interested 
in carrying on an educational cam­
paign in their respective communi­
ties as was outlined. The thought 
was to “ sell” the banker on the idea 
of getting into the ring to make a 
well-knit and organized effort to 
spread the information we had to 
offer, co-operatively. The letter 
started with these words :

“ Have you ever stopped to con­
sider how much of the success of 
your bank can be attributed to the 
cow? Just ponder over the thought 
for a moment and see if you can’t 
open a profound admiration for that 
lowly creature, yet one of the great­
est blessings to the human race.” 

The letter proceeded to explain 
how the banker might perform a 
great service to the farmer in giving 
him helpful advice and information 
and by distributing one of the best 
books on the cow and why there 
should be more of them, ever pub­
lished.

Here’s a truck load of cream fresh from a dairy neighborhood. The load is worth 
$1,125 and it is only taking away $7.20 worth of fertility. The town where this 
truck is going is live and flourishing, and the people are happy and contented.
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McKay Brothers’ Dairy Farm, Near Waterloo, Iowa
Scenes like this are becoming more common in Northeastern Iowa. Such farms have been instrumental 

in the building up of many fine banking institutions.

In reply to this letter we received 
seventy-five per cent requests for 
more information and details, which 
was proof aplenty that this contem­
plated campaign would be heartily 
endorsed by every banker of heart 
and means with vision enough to 
see his responsibilities and how the 
fulfillment of them would blaze a 
trail of prestige to his business door.

With this spirited co-operation the 
campaign was gotten under way. 
Banks were requested to order their 
requirements of the book, “ The 
Cow the Mother of Prosperity,” for 
distribution to every worthy farmer 
in the community. Of course, the 
object of distributing this book was 
not in any way an attempt to solve 
or make believe to solve the farmers’ 
problems. It was a suggestion made 
forcefully and logically in every 
paragraph and picture. If farmers 
are to succeed, they must work out 
their own problems, the object of 
educational campaigns such as we 
are trying to describe being to do 
everything possible to promote and 
further whatever stands for the bet­
terment of town and country—that 
which tends to raise the social, phys­
ical and financial standards of the 
people. And in this case, surely no 
other agency could possibly have 
been chosen to give a better and 
more thorough assistance than the 
local banks. As a result the bank­
ers, as well as every other business 
man, are being benefited just in pro­
portion to the good this work is 
bringing to others.

It is a conceded fact that the cow 
in many localities has not taken its 
rightful place. Some communities

of Northeastern Iowa are well along 
in dairying, but in the majority of 
localities and sections there is a 
need for more cows to stay the 
mighty drain on the fertility of the 
soils, to eat silage made from thou­
sands of acres of corn stalks going 
to waste every year, and to furnish 
something to sell when money is 
needed — and money is always 
needed. Cows furnish a year ’round 
income» they change the crop farm­
er’s winter idleness to profitable 
work, and are a powerful social influ­
ence in the lives of the people who 
will properly care for and raise 
them.

Charles H. Markham, president of 
the Illinois Central railroad, in com­
menting on how the Willamette 
Valley Lines of the Southern Pacific 
were made to pay, said, “And the 
dairy cow turned out to be an even 
better institution than we had hoped. 
She did not pay any better than we 
expected. She paid about as well— 
and that was well enough. But she 
surprised us in other ways. She 
turned out to be a tremendous social 
influence. Besides giving a great 
many farmers something profitable 
to do, she actually kept them doing 
it—twice a day. That in itself was 
wholesome, a factor for optimism, if 
you please. I have seen it work so, 
not only in Willamette Valley, but 
in other places since, for the dairy 
cow has long been one of our stand­
ard remedies for backward commun­
ities.” Even railroads are affected 
by the influence of the cow, for no 
railroad can get a maximum of 
business where cows are not in­
cluded in the diversified efforts of

every farmer whose products coming 
in and going out are transported 
over it. A well-stocked dairy farm, 
a good portion of which is in pas­
ture, will produce almost as much 
grain and corn on its lesser acres, by 
reason of its increased fertility» as 
the land on the crop farm with prac­
tically no pasture.

To show what was done by a 
Northeastern Iowa farmer, we quote 
Emmet Dougherty of Linn County, 
Iowa, who is an optimist and a 
happy farmer. Cows have made 
him some money.

“ I decided to build up a pure bred 
dairy herd, so I bought a pure bred 
bull and three heifers,” he says. 
“ Now I have eight pure bred cattle 
and a few grades. This year my 
eight dairy cows will clear me $700 
above what was spent for feed. My 
cows average 6,500 pounds of milk. 
One of the pure bred cows made 
8,500 pounds of milk. The grade and 
pure bred calves this year could be 
sold for $650. This makes $1,350 
income from eight cows and a bull. 
Cost of feed considered, there is 
more profit in the dairy business 
than for some time.”

The bankers in Northeastern Iowa 
faced the stubborn fact that to come 
through this trying period with 
heads intact they must get to the 
root with the firm belief that there 
is a way out of every difficulty, and 
proceeded to show others—the farm­
ers—the right path. Calf clubs and 
cow testing associations were or­
ganized, bankers taking a lively in­
terest. Many interesting letters in 
the files of our office relating to the 
campaign show a determined desire
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among public spirited men to lead 
the way in anything conducive to 
the betterment of farmers in the try­
ing period which all have had to 
face. J. J. Dolphin, president of the 
Ryan State Bank, Ryan, Iowa, a 
small town of five hundred inhabi­
tants, writes: “ We greatly appre­
ciate your offer of co-operation to 
aid us solve our community prob­
lems, especially those that are many 
and vexing for our farmers these 
days. Hard work directed along the 
right lines is the only thing that 
will bring us back to normalcy. 
Your book on the dairy industry is 
away the best thing I ever saw. We 
are going to feel free to take advan­
tage of your offer to co-operate with 
us out here, and you will be hearing 
from us from time to time.”

Mr. Dolphin’s campaign for the 
Ryan State bank included news­
paper advertising bringing forth

tersely the advantages of more cows 
and more dairy industries. Here is 
one of the ads:

The Mother of Prosperity
“ We live on the fruits of the land. 

The basis of all prosperity lies in 
the productiveness of the soil. The 
cow should be recognized as the 
greatest help in building and main­
taining fertile soil. We need more 
cows because the cow is the mother 
of prosperity.

“The price of farm products makes 
the need of cows more and more evi­
dent. Cows to furnish something to 
sell when money is needed. Cows 
to help the tenant farmer to buy a 
farm for himself and cows to make 
homes of our farms, not just places 
to stay.

“ We want to help you. In this 
bank a number of splendid books 
are to be had for the asking. Any 
farmer who wants a copy of ‘The

Cow, the Mother of Prosperity,’ may 
have it by writing a card or calling 
at our place of business.”

Three more ads like this appeared 
in the Ryan Reporter and brought 
the attention of farmers to the help 
which they could get by asking for 
it, and proved a splendid testimonial 
of the spirit of helpfulness which 
characterized the Ryan State Bank’s 
worthy efforts. Forty other banks 
in ten Northeastern Iowa counties 
carried out similar programs.

When the smoke is cleared away 
there can be no doubt in any one’s 
mind as to the banks where farmers 
will do their business and deposit 
their cream checks. This, made se­
cure by helpful service, will re-act 
from many sources to the banks’ and 
to the farmers’ benefits. For a bank 
that renders an unselfish service is 
surely worthy of farmers’ patronage 
—and the farmers know this.

Who’s Who and What’s What
By Dr. Frank Crane

THE great question is not W ho’s Who, but 
What’s What. W ho’s Who sounds too 

much like an owl, and there’s about as much 
sense to it.
W ho’s Who means a man’s reputation; What’s 
What, his ability.
All sorts of things can get you into the W ho’s 
Who column: somebody may have left you 
a million dollars, you may have been sentenced 
to the legislature for a year, you may have di­
vorced three wives, you may have displayed a 
handsome pair of nether limbs in vaudeville, 
or sung, or got lost in Alaska, or whipped Jack 
Johnson, or something. Only one thing puts 
your name on the What’s What list—making 
good.
W ho’s Who is a matter of being talked about. 
What’s What is a matter of doing something. 
W ho’s Who depends on what somebody else 
does to you ; a college gives you a degree, a lot 
of people vote for you, the Governor appoints 
you to something, the newspapers focus the 
spotlight on you; and all that. But What’s 
What depends on what you do yourself.
We are trained in W ho’s Whoing. History is 
an account of innumerable W ho’s Whoers, 
ninnies who sat on thrones and fanatics who

assassinated them. The Efficient are rarely 
head-liners.
The What’s Whatters raise the food, make the 
clothes, sell the goods, run the railroads, drive 
the rivets, fell the trees, dig the coal, pound 
the iron, tame the horses, construct the auto­
mobiles, sweep the floors, cook the food, tend 
the babies, and watch and wait and work for 
mankind.
The W ho’s Whoers button up their Prince 
Alberts, and thrust the left hand into the coat, 
and gesture with the right, and point with 
pride at what we have done, or view with alarm 
the things we have left undone.
The What’s Whatters stand flat on their own 
feet; so they do not seem as tall as the W ho’s 
Whoers, who ride upon other folks’ shoulders. 
What’s What goes into the trenches, covered 
with lice and mud, getting shot now and then, 
and wounded, and killed.
What’s What is doing the world’s work, fight­
ing the world’s battles, solving the world’s 
grim problems.
W ho’s Who is talking, strutting, posing. 
W ho’s Who is Mary’s son.
What’s What is the son of Martha.

C op yrig h t, 1921, b y  Dr. F ra n k  Crane.
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1921 Was the Most Remarkable Year 
For Investment Ever Known

The bond market was started on an upward swing that shows no evidence 
of having been completed and the demand for securities continues

By Leslie Llanson

EMARKABLE progress has 
been made in the investment 
markets during the last year 

in the readjustment from the 
adverse conditions that have pre­
vailed during the post-war period. 
The bond market not only arrived 
at the bottom of its long downward 
swing, but in the subsequent recov­
ery achieved a level of prices higher 
than has been witnessed in three 
years. The worldwide demand for 
capital that up to a few months ago 
seemed insatiable now appears to 
have been very largely satisfied. 
Money rates, which because of their 
exorbitance have prevented many 
corporations short of funds from 
borrowing, have declined to a point 
where they are in reach of all. An 
exceptionally strong investment de­
mand has been in evidence through­
out most of the year, indicating that 
there is still a tremendous volume 
of funds available for employment 
in legitimate enterprises, where they 
afford safety of principal and steady 
income.

The absorptive power of invest­
ors is indicated by the vast amount 
of securities sold during the year, 
which totaled about $2,500,000,000. 
Exact figures are not available at 
the time of writing, but up to the 
first of December, there had been 
$2,316,533,800 in new securities sold. 
The year’s business is only slightly 
below the record breaking total of 
$3,106,930,500 for 1920, and $3,021,- 
171,300 in 1919. During 1921 there 
were more railroad, public utility 
and traction securities placed with 
investors than any other year. Ex­
planation of that rather interesting 
development is readily made.

During the war boom years of 
1919 and 1920 industrial securities 
held undisputed sway. Industrial 
corporations were in position to pay 
high interest, which was necessary 
in the keen competition for capital 
then prevailing, and their profits 
were so tremendous as to attract in­
vestment. The railroads, and public 
utility companies, on the other hand, 
had not the same high degree of 
credit because of restricted earnings

Investment Editor Northwestern Banker
due to high operating costs in face 
of a fixed low charge for services. 
With the development of business 
depression, investors became more 
cautious of how they employed their 
surplus funds, and the natural bent 
was to return to what has been 
termed “ the normal elements of 
stability.” Public utility and rail­
road companies operate 24 hours a 
day, are absolutely indispensable 
both to business and public welfare 
and their continuance with at least 
reasonable earnings was assured.
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1921 Investments.

$2,500,000,000 of securities sold the 
first eleven months of 1921.

More railroad and public utility bonds 
sold than ever before.

$363,279,300 of foreign government 
securities sold in U. S. during year.

New York Stock Exchange broke all 
records for transactions in bonds.
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Likewise, with the reduction of la­
bor and fuel costs, earnings im­
proved and credit of these vital 
divisions of industry was immeas­
urably bettered. Investment nat­
urally turned from the more specu­
lative enterprises into the safe and 
sure businesses. In consequence, 
during the first eleven months of last 
year, railroad companies had dis­
posed of $562,414,900 securities, an 
increase of $243,939,000 over 1920, 
traction companies sold $86,619,100, 
a gain of $4,253,600, and other public 
utilities placed $579,994,000, or $148,- 
975,000 more than in 1920.

Another consideration, by no 
means the least, was the decline in 
money cost, from which the rail­
roads particularly derived benefit.

Transportation companies were 
almost without exception low on 
funds throughout most of the last 
two years, so much so that they not 
only were unable to pay bills 
promptly, but were also forced to 
defer all purchases of equipment, 
material and supplies. Naturally,

they could not afford to pay 7 and 8 
per cent for money, except in the 
rare instances where the road was 
extremely prosperous because of 
large surplus built up in the past, 
and because of income from sources 
other than operation of the railway. 
This barred them from security flo­
tations, as the money market had 
not declined to a point where the 
investor would take as low a return 
on capital as fitted the railroad 
pocketbook.

With the decline in commodity 
prices, easing in the demand for cap­
ital, and a piling up of reserves in 
the banks, money rates automat­
ically became adjusted to lower 
levels. The course of the decline 
can be traced in a study of railroad 
financing. In April, 1920, the Penn­
sylvania railroad disposed of $50,- 
000,000 ten-year bonds on a 7 per 
cent basis. With a few exceptions 
this rate prevailed throughout all of 
that year, which was the bottom for 
railroad interest rates. In January, 
1921, the Pennsylvania again entered 
the market with an issue of $60,- 
000,000 6l/2s, which prevailed as the 
going rate for that class of security 
until the fall of the year, when two 
issues were floated at 6 per cent in­
terest, although sold slightly under 
par. Then about $100,000,000 of 
equipment trust certificates were 
sold on a basis of 5.75 and 5.80 per 
cent. The next swing was with the 
sale in December of Oregon Shore 
Line 5s on a basis of Sy2 per cent 
return to the investor, which proved 
so popular that it was oversubscribed 
many times. Thus the prospect is 
that the railroads will be enabled to 
do a large amount of urgent financ­
ing in the near future on a basis they 
can afford.

It was only a natural development 
in view of this ease in money that 
the entire bond market should ad­
vance. Starting on October 17 the 
bond list has maintained a consist­
ent upward movement, which has 
only recently been stopped because 
of profit taking by speculators cash­
ing in on benefits accrued in this 

(Continued on page 43.)
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How the Modern University Trains 
Future Bankers and Business Men

VII. STATE U N IV E R S IT Y  OF IO W A
By R. W . Stone

Associate Professor of Commerce, Secretary College of Commerce, State University of lozva

IN response to a growing demand 
for vocational education along 
commercial lines, a School of 

Commerce was established as a part 
of the College of Liberal Arts of the 
State LTniversity of Iowa by action 
of the Iowa State Board of Educa­
tion, September 14, 1914. In the 
interest of facilitating the adminis­
tration and enlarging the scope of 
this work the School of Commerce 
was reorganized in 1921 to consti­
tute the College of Commerce. The 
administration of the college is in 
charge of Dean Chester A. Phillips. 
Associated with him in the work of 
the college is a staff of thirty in­
structors.

The College of Commerce con­
ceives its distinct function to be that 
of building up in the experience of 
the student a fundamental under­
standing of the structure, operations 
and functions of our social and eco­
nomic organization. This funda­
mental understanding involves, on 
the part of the student, three distinct 
attainments. In the first place, a 
body of actual material must be 
acquired ; the student must accumu­
late definite, factual information as 
a basis for his analytical study. In 
the second place, a technique for the 
acquisition, analysis and evaluation 
of new materials must be learned. 
And finally, the student must de­
velop a perspective, a correct un­
derstanding, of the relation existing 
among the elements of his acquired 
knowledge.

In accordance with this philos­
ophy, students planning to major in 
the College of Commerce are re­
quired to complete the first two 
years of the general course in liberal 
arts. In order to understand the 
environmental factors which condi­
tion economic activity, it is neces­
sary for the students to be well 
grounded in the natural and social 
sciences. To attain the facility of 
expression requisite for high schol­
arship and leadership, a knowledge 
of languages is fundamental. The 
work of these two years consists, 
therefore, of required and elective 
courses principally in the fields of 
natural science, English, modern

Old Capitol
State University of Iowa

foreign languages, economics, polit­
ical science and sociology.

Upon the completion of this pre­
paratory schedule of courses the 
student is permitted to elect the 
course in commerce for his junior 
and senior years.

The course in commerce provides 
vocational education for students 
planning to engage in commercial or 
industrial work. This course is in 
no sense intended to be a short cut 
to a business career. It is based 
upon the assumption that business 
administration is a profession, and 
that careful instruction in the fun­
damental principles underlying our 
economic system is an essential ele­
ment in the training for this profes­
sion. Such education is not a sub" 
stitute for practical training in the

technique and routine of any partic­
ular kind of business. It does, how­
ever, provide the student a basis of 
fundamental facts and principles 
upon which such specialized train­
ing may properly be based. With­
out this groundwork the prospective 
business executive will find it diffi­
cult to attain that comprehensive 
power of analysis made necessary 
by the complex nature of modern 
economic conditions. As is true of 
university work in general, it is pos­
sible for the business man to acquire 
this knowledge without attending 
the university, but systematic in­
struction in a course in commerce 
should not only shorten this prepar­
atory period, but also enable the 
student to escape that one-sided de­
velopment which is wont to result 
from unsupervised study.

The development of commercial 
education in accordance with the 
principles stated above does not 
necessitate the location of a college 
of commerce in a great industrial and 
commercial center. A well equipped 
and administered college in a small 
city may readily provide all the fa­
cilities requisite to a preparatory 
education for a business career. The 
detailed, specific information requi­
site to successful administration of 
any special type of business can best 
be learned through actual experience 
in that line of work. This phase of 
business education, therefore, is 
best left to business itself. The 
College of Commerce does not pre­
tend to turn out finished business 
men, but it does attempt to provide 
a general education to which the 
special training in technique may be 
added most advantageously.

The work of the junior year (the 
first year in the College of Com­
merce) consists of such required 
and elective courses as are consid­
ered essential to a general business 
education. This group includes 
sociology, labor problems, public 
finance, corporation finance, money 
and banking, transportation, statis­
tics, insurance, marketing and ac­
counting.

To supplement the work of the 
regular instructional staff and to 
bring the student body into contact
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Why We Want to Be ' Just a Bank’'
By William P . Sharer

President Midland Bank, Cleveland, Ohio

with various phases of successful 
business activities, the college pro­
vides each year for a series of lec­
tures from business and professional 
men.

The satisfactory completion of 
this undergraduate course qualifies 
the. student for the degree of Bach­
elor of Science in Commerce.

Colleges of commerce may be 
roughly divided into two groups. 
The first includes those colleges that 
provide technical training in partic­
ular lines of business. The empha­
sis which these schools give to the 
training in specialized methods tends 
to preclude, on the part of all stu­
dents, the development of principles 
of general applicability. The second 
group includes those colleges that 
attempt primarily to provide train­
ing preparatory to any line of busi­

A Glimpse~of the" Campus' FronT'Across* the Iowa River, 
State University of Iowa, Iowa City.

ness. Although the student trained 
in this type of school lacks famil­
iarity with particular methods, his 
general education enables him more 
readily to adapt himself to the vari­

ous opportunities that may be of­
fered. The College of Commerce of 
the State University of Iowa takes 
its place in the second of these 
groups.

T HE Midland Bank advertises 
that it is not a “ department 
store of finance,” and does not 

desire to be so regarded, because of 
its settled conviction that it can 
serve its community better and more 
profitably if it is content to be just 
a bank. A good many years of 
banking experience have convinced 
us that this is the soundest policy, 
and our record growth has, I be­
lieve, also demonstrated this.

W e have been influenced to this 
policy in some measure, of course, 
by local conditions, but more largely 
because a good many years of bank­
ing experience and observation have 
convinced us that a bank profits 
more by working with its customers 
and prospective customers than by 
competing with them.

For example: From the first, the
very nature of trust powers tempted 
institutions enjoying them to com­
pete with the legal profession. They 
had lawyers on their staffs, of neces­
sity. What was more natural than 
that they should write wills, and, 
as occasion or opportunity arose, do 
other legal work to which their 
financial activities gave them access ? 
Some of them tried it.

But financial institutions doing a 
trust business learned long ago that 
the lawyers could and would bring 
them more business than they could 
ever hope to take away from the 
profession. They found that it was 
better to be in alliance than in com­
petition with their neighbors. To­

day, instead of writing wills for 
customers, there is hardly a trust 
company in the country which does 
not urge its customers to have their 
personal attorneys draw their wills. 
The trust companies solicit trusts.
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The Midland Bank, of Cleveland, has 
roused much interest and comment in 
financial and business circles by its ad­
vertisement that it is “not a depart­
ment store of finance.” This little ar­
ticle by the president of the institution, 
William P. Sharer, explains the policy 
of the bank in the limiting of its func­
tions to “ just banking.”

........................................hi.... ..........................................

They turn legal business over to 
men who may influence trusts to 
them.

In the insurance field the situa­
tion is much the same. If a bank 
allies itself with a single insurance 
company, it may, perhaps, obtain a 
considerable number of small sav­
ings accounts, but the bank which 
renders truly efficient banking serv­
ice can surely expect more business 
from friendly insurance men than it 
could conceivably obtain by affiliat­
ing with any one company. There 
are as many insurance men as there 
are lawyers and their incomes will 
average about the same. Their ac­
quaintance is usually larger than the 
lawyers’. They probably have more 
contacts with worth while people

than any other group of men in the 
community. Alliance with them is 
worth any bank’s effort.

Real estate men, too, are good 
friends for a bank to have, and good 
customers. Most of the business 
they do goes through a bank in one 
form or another. Why antagonize 
them in the brokerage or rental 
field? Why work against them 
when, without too much difficulty, 
you may persuade them to work 
with and for you?

Where the investment banker is 
concerned the situation is much the 
same. The banker could hardly ask 
better friends than the security 
dealers of his community. They are 
themselves good customers, and 
they are in constant and intimate 
touch with others who should be 
good customers. That isn’t all. Pro­
motional banking, however conserv­
atively conducted, is not regarded 
by the public as the safest kind. The 
financial institution which main­
tains an extensive bond department 
is usually suspected, unjustly or 
otherwise, of being in the promot­
ing game. Moreover, it is compet­
ing, and not on even terms, with the 
regular investment men.

The Midland Bank believes in 
working with and for its customers, 
and it advertises that policy. It does 
not intend to work against those 
who might otherwise be its custom­
ers. It is because of this that we do 
not call our bank “a department 
store of finance.”
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Digest of Income l ax Provisions for 
1921 in the New Revenue Law

Changes in the new law have been 
classified under “ General,”  “ Corpora­
tion,”  and “ Individual,”  in the thought 
that this will make it more convenient 
for readers who are looking for some 
particular change.

“ General”  covers changes applicable 
to both corporations and individuals. 
If, therefore, the reader should wish to 
find whether some concession has been 
granted to either a corporation, or in­
dividual, he would look first under the 
particular class about which he desires 
information. If it should not be listed 
under that heading, he would find it 
under the heading of “ General”  because 
it applies to both classes.

Necessarily, complete details about 
each change could not be shown without 
giving our paper the proportions of a 
book.

However, we shall be pleased to am­
plify any statements which may not be 
entirely clear.

GENERAL
Basis for Determining Gain or Loss 

(Section 202).
In case of property which should 

be included in an inventory the 
basis shall be the last inventory 
value.

In case of a gift received after De­
cember 31, 1920, the basis shall be 
the same as if the donor, or the last 
person by whom it was not received 
as a gift, had sold. In case of a gift 
received before December 31, 1920, 
the basis is the value at the date of 
receipt.

In case of property acquired be­
fore March 1, 1913, the basis is cost, 
but,

(1) If March 1 value is more than 
cost the gain is the excess of the 
selling price over such value.

(2) If March 1 value is less than 
cost the deductible loss is the excess 
of the March 1 value over the selling 
price.

(3) If the selling price was more 
than cost, but not more than the 
March 1 value, or is less than cost 
but not less than the March 1 value, 
no gain and no loss.

In an exchange of property no 
gain or loss shall be recognized un­
less the property received has a 
readily realizable market value. But 
even if it has such market value no 
gain or loss shall be recognizable.

(1) When any such property held 
for investment or for productive use 
in a trade or business (not including 
stock-in-trade or other property held 
primarily for sale( is exchanged for 
property of a like kind or use.

(2) When in a reorganization a

By / / .  Archibald Harris
stockholder receives in place of stock 
or securities owned by him stock or 
securities in a corporation a party 
to or resulting from such reorgani­
zation. “ Reorganization” defined.

(3) When a person transfers 
property to a corporation and im­
mediately after the transfer is in 
control of the corporation, or where 
two or more persons transfer prop­
erty to a corporation and immedi­
ately after the transfer are in control,

Changes of distinct interest to the 
taxpayers have been made in the new 
revenue law. These changes, with com­
ments where necessary, are shown 
herein.

Arrangements have been made with 
Archibald Harris and Company, Certi­
fied Accountants—counsellors on ac­
counting and federal taxation for various 
financial and industrial bodies—with 
general offices at Chicago, to answer any 
questions of readers of the Northwestern 
Banker on either the new revenue law or 
the old revenue law.

Questions may be submitted either di­
rectly to the company, or to the offices of 
the Northwestern Banker, who will for­
ward such questions to Archibald Harris 
and Company, and the latter will furnish 
the reader with the correct answers. 
Wherever desired, the Northwestern 
Banker will withhold the name of the 
reader when forwarding questions to the 
company, and the latter will send the 
answers to the Northwestern Banker for 
transmission to the reader.

In light of the many changes in the 
new revenue law and the number of ad­
ditional assessments coming in on the 
old revenue law, the Northwestern 
Banker feels that it is rendering its read­
ers a distinct service by this offer.

Many of these questions and answers 
will be published in the Northwestern 
Banker with the names of readers 
omitted.

and the amounts of stock, securities, 
80% of the voting stock and at least 
80% of the total shares of all other 
stock.
or both, are in substantially the same 
proportion as their interests in the 
property before transfer. “ In con­
trol” means the ownership of at least

A new provision as to property 
which is compulsorily or involun­
tarily converted into cash or its 
equivalent. A rule is laid down in 
case of property exchanged for other 
property which has no readily realiz­
able market value together with 
money or other property which has 
a readily realizable market value. 
Deductions (Section 214).

Interest on indebtedness incurred

or continued to purchase or carry 
obligations of the United States is­
sued since September 24, 1917, may 
be claimed if the interest is wholly 
exempt only in case the obligations 
were originally subscribed for by 
the taxpayer. This is a new provi­
sion.

Losses may not be claimed in 
case of a sale of stock or securities 
after November 23, 1921, where it 
appears that within 30 days before 
or after the sale the taxpayer has 
purchased substantially identical 
property and the property so ac­
quired is held by the taxpayer for 
any period after the sale.

In Section 234, prescribing deduc­
tions for corporations, this loss is 
not allowed “unless such claim is 
made by a dealer in stock or securi­
ties and with respect to a transac­
tion made in the ordinary course of 
its business.” It was surely an over­
sight on the part of Congress not to 
provide for the deduction of such 
losses sustained by individuals who 
are dealers in securities.

In the case of loss by fire, storm, 
or shipwreck of property owned on 
March 1, 1913, the basis shall be its 
fair market value as of that date.

Debts found to be worthless in 
part may be charged off in part and 
provision is made for the deduction 
of a reasonable addition to a reserve 
for bad debts.

Depreciation of property owned 
on March 1, 1913, to be based on 
the fair market value on that date.

Amortization may be allowed for 
any taxable year ending before 
March 3, 1924, if claim therefor was 
made at the time of filing return for 
1918, 1919, 1920 or 1921.

A new provision regarding the 
treatment of property compulsorily 
or involuntarily converted into cash 
or its equivalent if the taxpayer uses 
the proceeds of the sale in certain 
manners, one of which is the estab­
lishment of a replacement fund. 
Dividends (Section 201).

Distributions made by personal 
service corporations out of earnings 
or profits accumulated between De­
cember 31, 1917, and January 1, 1922, 
not taxable as dividends. Every dis­
tribution deemed to be made from 
most recently accumulated earnings 
or profits to the extent of such earn- 

(Continued on page 53.)
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How the Country Banker Can Serve His 
Clients by Selling Life Insurance

Insurance is not only a service to the people of the community but it is also 
a legitimate source of income for the bank

By Ray T. Blampied
Agency Director Union Life and Accident Company, Lincoln

D URING the past few years 
there has been a great deal 
written and said in regard to 

the banker engaged in the writing 
of life insurance, both as a local rep­
resentative and as an assistant to the 
full time agent, if that term may be 
applied correctly to life insurance 
salesmen.

Most of the arguments opposing 
the banker putting forth his efforts 
in this line of endeavor have come 
from the agents of the larger east­
ern companies and in rare occasions 
from the agents of the larger west­
ern companies, while the argument 
favoring the banker in this capacity 
in most all cases originated with the 
live, wide-awake, forceful life man 
who believes in the west, its ideals 
and institutions. He knows that the 
day is past that the representative 
of any company, wherever it may 
have its home office, can truthfully 
use as an argument to promote his 
own interest, any intimation against 
the policy contract of a younger 
company operating on a legal re­
serve basis regardless of its size; to 
convince the insurance buying pub­
lic of this, we need only to carry on 
an educational campaign of sufficient 
size and scope to entirely familiarize 
them with reinsurance and the man­
ner in which it functions.

When this is done, the public will 
be convinced that they can carry 
good, clean, safe protection in the 
young, small company as well as in 
the older and larger one.

The average country banker, par­
ticularly the banker of Nebraska and 
other middle western states, knows 
that many large life insurance com­
panies will do little or nothing for 
him in the way of deposits or other 
accommodations of a financial na­
ture, especially in time of need. He 
also knows that the small home com­
panies understand his problems and 
are usually ready and willing to help 
him.

I believe it to be a true statement 
when I say that the majority of 
western country bankers who write 
life insurance, and most of them do- 
represent a small yet perfectly safe

progressive western company, and 
why not? Simply a case of reci­
procity and good judgment.

Having shown why the agent of 
the small home company of the west 
naturally gets most of the bank con­
nections for writing life insurance, I 
believe that I have proven my state­
ment that most of the objections to 
the banker writing life insurance 
come from the agents of the larger 
companies.

The writer chose the life insur­
ance business as his profession be-
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“ Surely the writing of life insurance 
in the proper form to fit each individual 
case should be and is fast becoming a 
legitimate part of the banking business 
and I predict a time in the quite near 
future when all banks will have a well- 
organized insurance department in con­
nection with their institution with a 
competent insurance man in charge, 
fully capable of serving promptly and 
properly the insurance needs of the cli­
ents of their respective institutions and 
able to give expert advice and map out 
programs for the purchase of insurance 
as well.”
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cause he knew it to be an honorable 
vocation and recognized in it greater 
business possibilities.

Who, may I ask, is in a better 
position to understand the various 
services that the institution of life 
insurance offers the American pub­
lic and realizes its numerous advan­
tages to a greater extent than the 
banker?

I venture that ninety per cent of 
our bankers in towns of one thou­
sand population or less would be 
unable to make a sufficient amount 
of money for their legitimate needs 
if they depended on the income 
which they derived from so-called 
straight banking.

None of us approve of the banker, 
or like to do business with one who 
from time to time offers his clients 
an opportunity to invest their sur­
plus funds in lands located far from 
home or speculative stocks, but in 
my opinion we must admire the 
banker who is willing to assist in

the writing and to help finance his 
clients in purchasing old line legal 
reserve life insurance protection, 
thereby protecting their loved ones, 
who may or may not be dependent 
upon them and to throw a perfect 
safeguard around their every busi­
ness move.

Surely the writing of life insur­
ance in the proper form to fit each 
individual case should be and is fast 
becoming a legitimate part of the 
banking business and I predict a 
time in the quite near future when 
all banks will have a well organized 
insurance department in connection 
with their institution with a compe­
tent insurance man in charge, fully 
capable of serving promptly and 
properly the insurance needs of the 
clients of their respective institutions 
and able to give expert advice and 
map out programs for the purchase 
of insurance as well.

The life insurance salesman is 
bringing this about slowly but surely 
through his efforts to get different 
banks to assist him in putting his 
own company over in the territory 
in which he is interested. The result 
is that both banker and agent and 
the company profit financially. The 
business so placed renews better, 
especially in times like these, when 
co-operation by the banker, company 
and agent is almost necessary and 
the company gets the advantage of 
greater volume.

There are few bankers in the mid­
dle west but that realize as never 
before the need of life protection for 
their borrowing clients. In the past 
fifteen days I have interviewed at 
least thirty bankers and all have ad­
mitted to me during our conversa­
tion that they had notes in their 
note pouch that the one hope of their 
ever collecting was to keep the mak­
ers alive.

Surely any live salesman who un­
derstands the principle that under­
lies a sale can see an advantage in 
present conditions if he has the as­
sistance of a number of bankers in 
the territory in which he operates. 
True, times are not just as we would 

(Continued on page 61.)
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Currency Inflation and Public Debts
By Alvin JV. Krech

President Equitable Trust Company of New York
From the introduction to “ Currency Inflation and Public Debts”  by Dr. E. R. A. Seligman of Columbia University 

published by the Equitable Trust Company of New York

CURRENCY inflation and pub­
lic debts form a vexing prob­
lem which has called forth 

the liveliest discussion not only in 
the ranks of economists, but also 
among business people who find in 
the fluctuations of the foreign ex­
changes a constant reminder of the 
financial difficulties which confront 
the world. In asking Dr. E. R. A. 
Seligman to prepare for our enlight­
enment a historical sketch of cur­
rency inflation and public debts, we 
believed that a study of the past 
might well help us to understand 
better present-day conditions. Dr. 
Seligman’s timely paper and his con­
clusions drawn from the lessons of 
history have encouraged us to pre­
sent here, under the guise of a 
prefatory note, a few observations.

1. As is clearly pointed out, there 
is no such thing as a medium of 
exchange, money or currency which 
is not subject to fluctuations in 
value; gold, silver, copper, all fluc­
tuate. Fiat money fluctuates not 
merely in accordance with the laws 
of supply and demand; the determ­
ining factor of its fluctuations is to 
be found in the credit of the issuing 
nation, and as every emission of such 
currency is the consequence of im­
paired national credit, it is, in effect, 
a step on the road to the possible 
repudiation of existing debts. As a 
consequence each step towards re­
pudiation affects adversely the class 
which has invested its savings in 
obligations solvable in the forced 
currency, while it has a contrary 
effect upon the debtor class. For 
instance, the borrower of, say, one 
thousand Austrian crowns which be­
fore the war represented, we will 
say, one hundred days’ labor, may 
now repay the debt with one day’s 
labor.

But if such obligations were to 
be ultimately redeemed at par all 
the steps previously taken on the 
road to a possible repudiation would 
have to be retraced. The important- 
tiling to remember is that, in retrac­
ing the steps when the currency has 
been permitted to depreciate for the 
length of time and to the extent that 
has taken place in Europe, the 
debtor class is made bankrupt 
through the process of re-establish­
ing the value of the currency just 
as the creditor class is injured by

the depreciation of the currency ; 
but it makes a vast difference in de­
mocracies, where the majority rules, 
“ whose ox is gored.” One thing 
seems clear, however, that, intrin­
sically, lands, buildings and other 
tangible property are only tempor­
arily and indirectly affected one way 
or the other, inasmuch as their 
transferable or market value merely 
registers the corresponding domes­
tic value of the medium of exchange.

2. The pound sterling would be 
at parity with the American dollar 
even though not convertible into

ALVIN W. KRECH

gold (except as affected by the bal­
ance of trade), provided the British 
government debt were in a fair way 
to progressive liquidation. The 
same is true of the French franc. 
The trouble with these forced issues 
is that they are mere evidences of 
the fact that the credit of the nation 
is impaired, and it may be argued 
that the pound sterling and the 
franc will resume their upward 
trend to parity only when and so 
long as the national debt continues 
to decrease or the national wealth 
to increase.

3. A stable currency, that is to 
say, a currency based upon its inter­
changeable value with gold at parity, 
however desirable, does not seem to 
be essential to free commercial in­
terchange of credits and commodi­
ties.

It is within the experience of the

present-day banker and exporter 
that business was safely and con­
stantly conducted, between Colom­
bia and Mexico, for instance, on the 
one hand, and the United States on 
the other, in spite of the fact that in 
the case of Colombia the value of its 
paper currency had fallen progres­
sively to the extent of 99-100’s of its 
gold standard, and in the case of 
Mexico the paper currency had been 
entirely extinguished. The fact is 
that a country which has no cur­
rency whatever, or the currency of 
which is totally valueless, can 
nevertheless conduct and engage in 
foreign trade just so long as it has 
something to export. Under such 
circumstances the currency used 
must of necessity be foreign cur­
rency, and foreign countries can 
deal with the nationals of countries 
whose currency is valueless, and 
deal safely, so long as the integrity 
of the persons with whom they 
transact business is sufficiently es­
tablished and those persons are in 
control of exports sufficient to enable 
them to obtain foreign currency 
having an established value. This 
is precisely the method now pursued 
by the Austrian, German or Polish 
manufacturer who is dependent 
upon the importation of foreign raw 
materials for the conduct of his 
business.

4. The extraordinary currency 
inflation of the various late belliger­
ent governments of Europe is set­
ting up new and wholly fictitious 
channels of world trade. Tempora­
rily at least the trade of those na­
tions having currencies nearest to 
so-called parity is being violently 
wrenched from them by the indus­
trial nations which are recklessly 
hurrying along the road to extreme 
inflation and financial ruin. The 
reason for this lies primarily in the 
fact that the purchasing power of 
the depreciated currency is for a 
time much greater at home than 
abroad during the progress of its de­
preciation. particularly when prices 
of vital necessities such as food, 
housing and transportation are con­
trolled and fixed below cost of pro­
duction and the government absorbs 
the loss by the further issue of cur­
rency. In other words, the home 
currency will buy more labor and 
domestic raw material combined for
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export purposes than the quoted in­
ternational exchange would lead one 
to believe.

As to Germany, the question is 
frequently asked, is her progressive 
inflation part of a sinister scheme to 
avoid obligation, or, as stated by the 
German Minister of Reparation, a 
catastrophe resulting from the sale 
of the mark as a commodity in order 
to obtain the necessary means of 
affecting the reparation payments? 
In either case, where will it all end, 
and how can this miserable business 
be brought to a conclusion? An Eng­
lish economist, Mr. A. E. Zimmern, 
in a recent article on “ Greek Polit­
ical Thought,” says:

“ France, emerging nerve-racked 
from a fifty years’ obsession and a 
five years’ nightmare, half dead with 
sorrow and suspense, yet too proud 
in victory to own her weakness, 
looks round, half defiant, half wist­
ful, among her allies for one who 
can understand her unspoken need, 
and longing with all the intensity of 
her sensitive nature to be able to 
resume, in security and quietness of 
mind, the arts and activities of nor­
mal life in which she has been, and 
will be again, the Athens of the mod­
ern world; Germany, tougher in 
fibre than her western neighbor, yet 
equally shaken and exhausted; a 
land of sheep without a shepherd, 
rushing hither and thither seeking a 
direction and a Weltanschauung, her 
amazing powers of industry and 
concentration and her rich and tur­
bid life of feeling running to waste 
for lack of channelled guidance.”

How can any nation be expected 
to clean house and start afresh until 
certain essential conditions have 
been established? Dr. Seligman 
does not undertake to answer these 
questions. They belong to the realm 
of politics and statesmanship. How. 
for instance, can France be expected 
to relax her hold upon Germany 
until she, who for over forty years 
lived under the constant fear of in­
vasion ; who suffered most when 
war occurred and invasion came; 
until she feels a sense of security 
either through an effective interna­
tional guaranty or otherwise? Are 
the statesmen of the allies equal to 
the task? Can they lead their peo 
pies to adopt a course of conduct 
which, though vitally necessary, may 
seem (but only at first blush) inim­
ical to self-interest, involving as it 
would the surrender of undoubted 
rights and the assumption of new 
and unaccustomed obligations?

The peoples of Europe are still 
a-quiver, but in spite of righteous 
anger, in spite of apprehension

which cannot easily be brushed 
aside, deeds have been performed 
and words have been spoken which 
we sincerely hope bear the promise 
of better times: The Italian famil­
ies welcoming, on the very morrow 
of the armistice, the little famished 
children of Austria, or M. Briand 
recognizing in Washington Dr. 
Wirth’s loyalty and frankness, are 
gestures of widely differing charac­
ter, significant in showing that real 
peace is far more than the mere for­
mal signing of a treaty. Neither 
should it be forgotten that in Spa, 
in Wiesbaden, in Geneva, the first

bricks have been laid for the recon­
struction of what Signor Nitti so 
happily termed “a whole Europe.” 
Bis vincit qui se vincit in victoria, 
he twice conquers who conquers 
himself in victory.

Dr. Seligman’s paper is, it must 
be admitted, not conducive to op­
timism, but to our mind its austere 
and clear outlines convey a lesson 
which should not be missed. The 
nations surveyed have all, at various 
times, suffered from the most deadly 
financial and economic diseases, but 
they all survived, in fact all of them 

(Continued on page 87.)SOME “DINGED GOOD” CARTOONS

— B y  J. N. Darling-, D es M oines R eg ister .
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War Finance Corporation Is Relieving 
Business Situation in Middle West

Millions of dollars have been received by banks of central western 
states for relief of the farmer and cattle raiser

By Donald II. Clark

M i l l i o n s  of dollars have
already been sent from 
Washington to the agricul­

tural states of the middle west by 
the War Finance Corporation to aid 
the farmer and cattle owner, and 
new loans are being approved every 
day in increasing numbers. Iowa 
has so far received by far the great­
est number of loans of any of the 
states, due large to the efficiency 
with which the Iowa committee is 
handling the applications from that 
state.

The loans run from one to three 
years, from date of application. 
While the Corporation was planned 
as a temporary loaning agency for 
the next few months, a bill has 
already been introduced in the Sen­
ate by Senator McNary, to extend 
the provisions of the War Finance 
Corporation Act so that advances 
for agricultural purposes may be 
made until uly 1, 1933.

Bankers throughout the middle 
west now more fully understand the 
provisions and working of the act, 
and are almost without exception

co-operating with their farmer 
clients to get the fullest possible 
benefit from the corporation’s pro­
visions.

Such a letter as that from F. A. 
Ayers, cashier of the Peoples State 
bank of Humboldt, Iowa, to the 
bank’s customers, which letter is re­
produced on this page, indicates the 
great possibilities that every banker 
has for creating a better feeling in 
his own community. This letter 
stresses the big idea behind the War 
Finance Corporation—that the cor­
poration is doing more for the 
farmer than for the banker.

The State Conference on Financ­
ing the Iowa Farmer and Aiding 
Him to Market Surplus Corn, which 
was held at Hotel Fort Des Moines, 
Des Moines, early in December, un­
der the auspices of the Iowa Bank­
ers association, did much to clear up 
the misconceptions that prevailed in 
some quarters of the purpose of the 
finance act. The farm organizations 
of Iowa co-operated in calling the 
meeting, and two members of the 
advisory board of the War Finance

Corporation were present, C. H. 
MacNider of Mason City, and E. T. 
Meredith of Des Moines.

“ Bankers must listen sympathet­
ically to farmers who ask for loans 
to feed stock and carry on farm oper­
ations,” Mr. MacNider said. “ They 
must over-loan again if necessary. 
Failure on the part of the banks to 
fulfill their duties will give rise to 
the necessity of creating organiza­
tions that will carry out the pur­
poses of the War Finance Corpora­
tion.”

Mr. MacNider pointed out that 
the corporation of course could not 
solve the marketing problem, but de­
clared that it would help the farm­
ers, to hold their corn for a better 
price.

A resolution passed at the meet­
ing said, that as a result of the great 
increase in corn land during the last 
ten years, there is now in existence 
the greatest corn surplus ever 
known, and that a remedy of this 
condition should be in “a greatly 
increased acreage of soil building 

(Continued on page 83.)

PEOPLE’S STATE BANK, HUMBOLT, IOWA
WAR FINANCE CORPORATION MONEY

To Our Customers:
This bank was one of the first in the 

State to apply for and receive funds. 
We have been granted and have received 
an advance of $100,000.00. This money 
we may use for three years or can return 
it any day when not needed. This money 
coming now relieves the pressure and the 
people of this county, our customers, get 
the benefit.

This bank stands first for Safety. 
Safety does not lie in forced selling of 
farm products on the present market. 
Rather, in the opposite direction.

By use of this money, this bank is in 
position to waive payment for the pres­
ent, of notes owed to us by our good 
farmer customers and we gladly do so.

As a customer of this bank, if your 
notes are due or coming due soon, and 
the same means that you must sell corn 
or oats at present prices or that you must 
sell unmatured live stock, don’t do it. 
Come into the bank and we will renew 
your notes, asking only the same security 
and rate, we have heretofore; and we 
may advance some additional money if 
your situation justifies. This refers

strictly to farming and live stock opera­
tions and not to land buying or pur­
chases of outside securities, or promo­
tions.

The grain and live stock you now have 
in our judgment will pay more debts in 
the months to come than if cashed now.

For the protection of you, our cus­
tomer, this bank has for a year and a 
half been insisting upon payment of notes 
held by us and owed by one who is not 
our customer. We expect to continue 
this policy.

In return, we ask you to suggest to 
your friends that they may use our bank. 
Their deposits now will lend additional 
help to ease matters for our hard pressed 
farmers. We have customers in every 
township in the county. Some we see 
not more than once a year. They use 
our “ Bank By Mail”  service. From one 
township we have a great-grandfather 
who started with this bank forty years 
ago, is still with us and whose son, grand­
son and great-grandson are our customers.

Among our best customers are farmers 
who for years have borrowed from us 
at certain seasons and at other times have

had good deposits with us; part subject 
to check and part on time at interest. 
Members of their families have savings 
accounts with us, depositing and with­
drawing at will, and getting 5 per cent 
interest on accounts lying unused. It is 
mutually profitable; they appreciate our 
bank, and we appreciate them.

Again referring to the War Finance 
money. This money was intended for the 
use of the farmer in the present emer­
gency and this bank is doing all in its 
power to see to it that our farmer cus­
tomers do in fact get the benefit.

There is no better bank for the farm­
ers of Humboldt County to do business 
with than the Peoples State Bank of 
Humboldt. Every time you send a friend 
to us as a customer you add to our use­
fulness to yourself and your community 
and at the same time place your friend 
in line for help when he needs it.

Many things are working to better con­
ditions: Real Work, Real Courage, Real
Honesty and Real Patience. The outlook 
is brighter.

Sincerely yours,
F. A. AYERS, Cashier.
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F R O M  D E M O L I T I O N  T O  O C C U P A N C Y  IN  N IN E  A N D  O N E  H A L E  M O N T H S

A Record in ConstructionTHE completion o f  this building for the Citizens Trust Company o f 
Terre Haute, Indiana, in nine and one half months establishes, as far 

as we know, a record for such a performance. This nine and one-half 
month’s period includes the time required to demolish the buildings pre­
viously on the site; construct the twelve story, skeleton steel, fireproof 
building; install all banking equipment; complete the decorations and fur­
nishings; and put all mechanical equipment in operation.

W e believe such a record was made possible by the fact that we have 
combined in one organization an architectural department which prepares 
all designs; a purchasing department which insures prompt deliveries; 
and a construction department, with trained superintendents,which works 
in close coordination with the two other departments.

HOGGSON BROTHERS
B a n k  B  u i  I d e r  s

N EW  YORK • CHICAGO

R eaders will con fer  a fa vor  by m entioning THE N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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My Best Advertisement— And 
How I Wrote It

u m H E  advertisement which I 
proudly call my best,” says 
Clem J. Steigmeyer, of the 

First and Hamilton National bank, of 
Fort Wayne, Ind., “ was designed as 
purely institutional copy and as a 
good will builder, the forerunner of a 
series of 21 advertisements on Fort 
Wayne. The subject matter is sig­
nificant—Fort Wayne.

“The success of any advertising, I 
believe you will agree, is in a large 
measure dependent upon the state 
of mind of the public. Last summer 
four things happened in Fort Wayne 
in rapid succession.

“The United States census figures 
were announced, placing Fort Wayne 
for the first time in its history the 
second city in size in the state of In­
diana.

“There followed almost immediate­
ly, spread generously over the front 
pages of the local newspapers under 
eight column flag heads, the tidings 
that the International Harvester Co. 
would erect a great truck manufactur­
ing plant in Fort Wayne, which would 
mean, according to conservative esti­
mates, an increase in population of 
from 25,000 to 30,000 within the 
next five years.

“ On the same day that this an­
nouncement was made the formation 
of a housing corporation, capitalized 
at one million dollars and fully paid 
was completed.

“And then came the decision, bound 
by contract, that a belt line railroad, 
connecting all the railroads in Fort 
Wayne would be built, adding im­
measurably to Fort Wayne’s already 
excellent freight facilities.

“People who had been ‘knocking’ 
the city before began boosting A 
new pride in their city had been 
awakened in the hearts of the people. 
Everybody was interested in Fort 
Wayne as they had never been before.

“These portentious announcements 
were scarcely cold in print when we 
launched the advertisement, “ Fort 
Wayne Begins New Era of Growth.”

“ The advertisement appeared in the 
two daily newspapers of Fort Wayne, 
morning and evening, one in each, and 
was later reprinted in pamphlet form, 
together with the other advertisements 
of the series to meet the demand for 
copies. These pamphlets were used 
extensively, and are still used, in in­
teresting out -of town prospects about 
to move to Fort Wayne in our bank.

“Its appearance was received by 
the public with enthusiasm. The news 
element of action caught the eye. I he

timely subject matter held the atten­
tion.

“Real estate men carried copies 
around in their pockets to help sell 
Fort Wayne to prospect's. Business 
and professional men asked for cop­
ies. Here the bank rendered good 
will, a service to the public by giving 
information in its advertising for 
which there was a demand ; by point­
ing out the clean-cut ways in which 
Fort Wayne dominated; by encourag­
ing men, women and children to take 
a greater interest in the growth and 
prosperity of their own city.

“ Several financial magazines car­
ried articles on the campaign of which 
this advertisement was a part. The 
leading newspaper in Fort Wayne 
asked for copies to send to its foreign 
advertising representatives in Chicago, 
Kansas City, New York and Detroit. 
The secretary of the Chamber of 
Commerce distributed 25 copies to va­
rious cities throughout the United 
States; the manager of Fort Wayne’s 
largest department store sent 25 cop­
ies to concerns from whom he bought 
in other cities in order to emphasize 
the fact that Fort Wayne was a good 
town in which to grant credit ; man­
agers of manufacturing institutions 
requested copies and the public utili­
ties of Fort Wayne were specially 
pleased.

“ It was inevitable that people 
should take a pride in the institution 
which was boosting the city of 
w'hich they were proud.”

D. D. Bailey, of the First Na­
tional Bank of Tulsa, Okla., tells of 
the best bank advertisement he has 
ever written.

“This advertisement,” he says 
“ was published in February, of last 
year, at the time when prices were 
declining, factories in some cities 
were closing and conditions were 
unsettled. It was published to coun­
teract, so far as possible, the feeling 
that the country was going to the 
dogs, and had nothing whatever to 
do with banking. Banking was not 
mentioned and we solicited no busi­
ness. It was a community adver­
tisement, pure and simple, and 
therein, I feel sure, lies the secret of 
its power.

“ In every crisis people want to 
know what the banker thinks. We 
had numerous calls from business 
men as well as private individuals, 
who wanted to know what was going 
to happen. They wanted a banker’s 
opinion, and we gave it to them in an 
8 column 18-inch ad under the head­

ing ‘LET’S BE DONE WITH PES­
SIMISM.’ The theme of this ad is 
that the country is going through a 
period of readjustment of living costs, 
prices and wages and that the period 
of prosperity would return only when 
the people willed it. The ad then out­
lines how merchants can help, advis­
ing that merchants must accept their 
inevitable losses due to the drop in 
the raw material market, reduce prices 
in accordance with replacements costs, 
and tell the people that this has been 
done. To manufacturers we stated 
that they owed it to the public to keep 
their plants in operation if at all pos­
sible, taking their share of the losses 
if need be, in order that people might 
not be thrown out of work, thus still 
further reducing the buying power of 
this country. We advised the public 
that it must ‘close its ears to idle ru­
mors, pessimistic talk and unfounded 
accusations.’ We pointed out that 
the merchants and manufacturers 
were taking their share of the burden 
and that the public must bear with 
them.

“This advertisement appeared on 
Sunday. As I came to the bank Mon­
day morning, three business men 
stopped me, commending me as the 
bank’s representative, for the adver­
tisement of the day before.

“ I have written many ads which 
have produced more in actual money 
than this one. I published one ad on 
buried money which brought $1100 
from a Negro at Sand Springs, a su­
burb of Tulsa, where the money had 
been buried. I published an ad on 
savings, stressing the point that the 
money was instantly available if need­
ed, which brought $2400 from two 
traveling men, stopping at the Tulsa 
Hotel, before ten o ’clock the next 
morning. I could recount numerous 
other instances where we secured ac­
tual cash. But the ad to which I refer 
paid better than any advertisement 
we have ever published, because it 
created good will—the intangible as­
set—which, in the analysis, is the aim 
of a vast majority of our advertising.”

Offers Tax Certificates
About $250,000,000 dollars worth 

of tax certificates of indebtedness 
have been offered by the United 
States treasury, under date of Dec­
ember 15th. One issue is for six 
months at four and one quarter per 
cent. The other issue is for one 
year at four and one-half per cent. 
These certificates mature December 
15th. Their purchase can be made 
at any bank.

You can buy four Russian rubles 
for a cent, but nobody who has any 
cents will do it.
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Helpful Service to Correspondent Banks

You are invited to write for a sample copy o f  this booklet
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TH IS  service contains copies of both General and Savings 
Advertisements which have been tested out by us with 

good results, together with suggestions as to how they may be 
adapted to other cities or towns. Included in this booklet 
is also a description o f many additional forms o f service 
rendered by this Bank to its Correspondent Banks.

Fort Dearborn National Bank
Chicago

\m

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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■51,0 HOME- o f CRADDICK SERVICE-,

OFFICE oftk*. GENERAL MANAGER PRES. OFFICE l  CONFERENCE ROOM

them of certain services which the 
bank was in a position to render, 
would have been far better adver­
tising than a “ card” which was little 
better than “ donated by a friend.”

But even an advertisement for a 
telephone directory required an idea 
and language to express the idea. 
Ideas and words to express them 
require time, and time was an in­
visible asset to the banker.

Long after the bank closed that 
afternoon the banker held a confer­
ence with himself in an effort to de­
cide upon some course which would 
enable him to make intelligent use 
of the great force of advertising.

One possibility which he consid­
ered was that of hiring someone with 
advertising ability who could act as 
assistant cashier and devote part of 
his time to development of ideas 
which would increase deposits and 
depositors and hold the business of 
regular customers by means of good­
will propaganda which would con­
stantly repeat the story of the serv­
ice offered by the bank.

However, several times already 
had the banker tried to find such a 
man only to meet with failure and 
he dismissed that possibility from 
further consideration.

Might there not be some organiza-

How an Advertising Service Was 
Created that Builds Deposits

By C. G. Ferguson 
Craddick Service

ONE November afternoon, six­
teen years ago, a banker in 
one of the smaller Iowa cities 

was watching the swirling flakes of 
the winter’s first snow storm. He 
had just told a newspaper man to 
“run the same ad.”

Twice before this advertisement 
had been rerun. The banker was 
busy. Whenever he sat down and 
started to write something, the tele­
phone rang, a customer ranged 
alongside the railing or the presi­
dent referred something for ap­
proval.

Interruptions interfered persist­
ently. The banker turned to his 
desk, picked up a pen and started to 
write a letter which was to have gone 
out to a list of prospective customers 
on the first of the month, now two 
weeks past. An advertisement for 
a school publication was also await­
ing preparation. He looked up to 
find a printer asking for copy to be 
used in a telephone directory.

The patient printer had already 
called at the bank three times for 
this particular piece of copy but the 
banker had once loaned him money 
when he needed it very much and 
he might need to borrow again. For 
this reason he was willing to wait 
until the last minute before telling 
the banker that the time had actually 
come when the copy must be in. 
The printer therefore went his way 
with the same old promise that copy 
would be ready “ tomorrow.”

In thinking over the telephone 
directory advertisement the banker 
decided that it was not important 
after all and telephoned the printer 
to merely run the bank’s name to­
gether with the names of the officers, 
although he knew that the directory 
would be used daily by most of the 
families in the city and surrounding 
territory.

A carefully worded message so 
written as to catch the eye of tele­
phone directory users and remind
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tion to which he could assign his ad­
vertising worries ? Here was at least 
a probability which deserved investi­
gation.

From the top of his desk the 
banker took down current copies of 
the leading financial publications. 
Slowly and carefully he searched the 
advertising sections of these maga­
zines for the name of an organiza­
tion founded upon the idea of pro­
viding a complete, personal adver­
tising service for banks.

He knew the possibilities of such 
a department because on numerous 
occasions as a result of burning the 
midnight Tungsten, he had worked 
out ideas which had been splendidly 
successful in attracting new busi­
ness, increasing savings deposits, 
renting safe deposit boxes and 
placing loans.

These successes had created an in­
tense desire to devote more of his 
time to advertising, but there was no 
time to devote.

Scanning the last magazine with­
out finding one advertisement which 
offered the kind of help he needed, 
the banker tossed it on his desk and 
lit a cigar.

What a Utopia it would be if 
banks which did not maintain their

own advertising departments could 
enlist the co-operation of an organ­
ization trained by banking and ad­
vertising experience—a financial 
service agency capable of meeting 
a bank’s every advertising need— 
writing newspaper copy, letters and 
special advertisements, preparing 
booklets, blotters, inserts, originat­
ing window displays, planning cam­
paigns for new business, improving 
every advertising opportunity and 
equal to any emergency.

At one time or another to each of 
us there comes the one big idea. If 
it is good and if we act upon it, the 
idea becomes a reality. Lesser 
ideas rotate about it as smaller 
planets revolve about the sun and 
the passing years add to its lumin­
osity instead of detracting from it.

Bankers throughout the country 
needed an advertising organization 
which would act as their advertising 
department.

Could one man, single handed but 
with an inherent advertising instinct 
and backed by ten years banking ex­
perience, create a financial advertis­
ing agency?

Night came on. Left alone with 
his problems the banker saw the 
street lights' begin to flicker their

faltering rays through the driving 
snow. Then he joined the home- 
going procession taking his idea 
with him.

One year later, a year spent in 
careful study and diligent investi­
gation, H. B. Craddick, banker, be­
came H. B. Craddick, bank adver­
tiser. With his bank connection 
severed and his entire time to de­
vote to bank advertising he began 
to build his organization and to 
offer his services to other banks.

During the fifteen years since 
passed, Craddick Service has in one 
way or another served twelve thous­
and banks in thirty-eight states and 
Canada, and on the fifteenth anni­
versary of its inception, the Craddick 
organization has moved into a 
unique and commodious home re­
cently completed—owned and oc­
cupied exclusively by Craddick 
Service.

With the completion of the new 
home of Craddick Service, a new 
appreciation of financial advertising 
is being evidenced. It is but another 
indication that here, at least, bank 
advertising has passed from the “ ex­
perimental stage” to a basis of sta­
bility and dependability on an 
equality with banking itself.

F
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When Is a Lead Pencil Signature Legal
And When Is It Not?

T HE present danger of bank 
failures brings to our attention 
what has been termed the 

“ stale check rule.” Ordinarily, a 
man receiving a check drawn on a 
bank in the same city, to preserve 
his rights against the drawer in case 
the,,,bank fails, must present the 

jjTThftp for payment not later than 
^^mi'Mll’ciWing business day, twenty- 

four hours being considered a rea­
sonable time.

But what constitutes a reasonable 
time when a check is originally sent 
to a distant point is less easy to 
settle and in consequence has caused 
much litigation. A recent case 
shows the danger of any delay in 
presentation. A rubber company 
had their main office in Boston, but 
maintained a sales office in Chicago 
and from it sold goods to merchants. 
One of their customers had always 
remitted his check to the Chicago 
office, despite a printed request on 
each invoice, unnoticed by him, to 
make payments direct to the main 
office at Boston.

The Chicago office did not have 
any authority to accept checks, but 
could only forward them to Boston. 
All check payments were deposited 
in a Boston bank for collection. 
This customer’s check, in conse­
quence of being so handled, was 
presented to the drawee bankers for 
payment after they had closed their 
doors. The check would have been 
presented in time and paid if a Chi­
cago bank had received the same for 
collection.

The court stated that the Chicago 
office acted quickly in forwarding 
the check to the main office, where 
it was immediately deposited for col­
lection. But the court held that the 
course of collection was not duly 
diligent. Under this decision, the 
merchant was not required to reim­
burse the rubber company. Dis­
pensing with collateral arguments 
that enter the decision, such for ex­
ample, as the waiver by the com­
pany of its right to have payments 
made at Boston by its having re­
ceived them at Chicago, and consid­
ering the case as if this had been the 
first remittance from the merchant, 
the following propositions are clear: 
(1) If the merchant had himself sent 
his check to Boston he would have 
remained liable, because the collec-

By the Legal Department
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Questions of interest to bankers are 
discussed in this department and any 
subscriber has the privilege of writing 
for information and advice on legal sub­
jects. He will receive a direct reply 
from our attorney without fee or ex­
pense. A brief of any subject involv­
ing research in a complete Law Library, 
will be furnished for $10.00. In writing 
for information, kindly enclose a 2-cent 
stamp for reply and address “Legal De­
partment,”  care Northwestern Banker, 
Des Moines, Iowa. ,
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tion from Boston was prompt ’and 
direct; (2) if, on the other hand, the 
company had been a Chicago con­
cern which had for any cause chosen 
to collect through a Boston bank, 
the merchant would have been dis­
charged upon the failure of his 
bankers because routing checks to 
Boston would have been circuitous, 
and not reasonably diligent.

Collections must not be unduly 
circuitous, but they need not be lit­
erally “ direct.” The established 
rule is that the holder of a check 
cannot hold the drawer if he does 
not use due diligence in presenting 
it for payment. In general, it 
should be deposited for collection 
on the next day after he received it. 
This “ next day” rule is made clear 
from the following statement in one 
case: “ By requiring that the check
be forwarded directly to the bank 
upon which it is drawn, the rule 
above stated does not mean that it 
shall be sent in a direct line as a 
bird might fly, but by the usual com­
mercial route.”

This permits a certain amount of 
evidence as'to the custom of banks 
in collecting items.

Collections between small places 
pass through key cities—collection 
centers. This custom could be 
shown as indicating what was com­
mercially direct. Of course, the ab­
surd routes followed by some checks 
to avoid exchange charges could not 
be justified on the ground that such 
routing was customary. The na­
tional clearing houses, such as those 
of Boston and St. Louis, and of late 
the Federal Reserve System, dimin­
ish this practice, so that the point 
becomes constantly less important. 
It may be that as the Federal Re­

serve collection system sweeps in all 
the banks, its routing will be “ pre­
sumed” free from unreasonable 
circuity.

Starting at the Wrong End
We read in the dispatches that the 

committee of 48, in session at New 
York, has decided to come to Ne­
braska to give advice as to the forma­
tion of the contemplated new party. 
This assumption on the part of the 
48ers might be considered arrogant, 
were it not so palpably born of 
ignorance. When the devoted mem­
bers of that organization become a 
bit better acquainted with the his­
tory of Nebraska, perhaps they will 
not be so brash in their propositions.

As a matter of cGld, clammy, 
iconoclastic fact, more new parties 
have been brought to life in this 
state than anywhere else in the 
union, with the possible exception of 
Kansas. Of course, Colorado is al­
ways excepted, for that enterprising 
commonwealth holds the palm, 
being the only state on record that 
had thirty-two regularly ordained 
parties represented on an official 
ballot at one and the same time. The 
difference is that the Nebraska and 
Kansas parties generally got some­
where outside their own states, 
while the Colorado parties rarely 
were known outside of Denver.

Nebraska was on the job when the 
Grangers were tearing things up, 
passed on through a teething spasm 
of anti-Grant republicanism, the 
Horace Greeley epidemic, the green­
back measles, the Knights of Labor 
mumps, the Farmers’ Alliance 
whooping cough, the populist scarlet 
fever, and now is wrestling with 
the anterior poliomyelitis of Town- 
leyism.

Socialism we have always with us, 
and the prohibitionists, the bull 
moosers and the sound money demo­
crats have made this state a stamp­
ing ground. Maybe the 48ers can 
tell us something about how to start 
a new party, or propagate a novel 
idea, yet we will wager that when 
they come to scoff they will remain 
to pray. In addition to hogs and 
corn and wheat and alfalfa and other 
elements of material growth, our 
greatest output is politics.— Omaha 
Bee.
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The Hawkins Plan to 
Aid Small Borrowers

One of the Twenty-three Offices Operating Through the Hawkins System.
T H E  Welfare Loan Societies established 

by the Hawkins Mortgage Company are 
a demonstrated success in helping commercial banks in many 
communities to take care of the needs of small borrowers 
who do not have the usual bankable credit.

Every city of 20,000 population and over will find the Welfare Loan 
Society operated on the Hawkins plan to be a distinct economic asset.

We shall be glad to explain the Hawkins plan and to show how it is 
acting as a valuable auxiliary to the commercial bank.

The practice of lending money in small amounts on suitable collat­
eral has grown remarkably in recent years and the Hawkins plan meas­
ures up to all of the rigid and ethical requirements of prudent money 
lending.

Welfare Loan Societies and Companies in Operation 
at the Present Time

INDIANA

Welfare Loan Society of Anderson 
Welfare Loan Society of Elkhart 
Welfare Loan Society of Fort Wayne 
Welfare Loan Society of Indianapolis 
Welfare Loan Society of Kokomo 
Welfare Loan Society of Lafayette 
Welfare Loan Society of Logansport 
Welfare Loan Society of Marion 
Welfare Loan Society of Michigan City 
Welfare Loan Society of Muncie 
Welfare Loan Society of Richmond 
Welfare Loan Society of South Bend 
Welfare Loan Society of Terre Haute 
Welfare Loan Society of Vincennes

MICHIGAN
The Welfare Loan Company of Lansing 

OHIO
The Welfare Loan Company of Cincinnati 
The Welfare Loan Company of Columbus 
The Welfare Loan Company of Dayton 
The Welfare Loan Company of Hamilton

ILLINOIS
Welfare Loan Society of Centralia 

FLORIDA
Welfare Loan Society of Miami 

P E N N S Y L V A N I A
Welfare Loan Society of Lancaster

(Send for our latest catalog on Welfare Loan Societies)

Hawkins Mortgage Co
PORTLAND, INDIANA

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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W I N C E  its organization over thirty years ago, during 
^  which time it has continued under the same management, 
this hank has constantly endeavored to render to its pat­
rons the right sort of assistance. T hat this service has 
afforded the only enduring basis for a mutually pleasant and 
profitable relationship between the hank and its customers 
is proved by the substantial success of both. T o  those de­
siring such a Chicago hanking connection, the management 
tenders its exceptional facilities m all departments.

BOARD OF DIRECTORS
JOHN A. LYNCH 
A. BAUER
BENJAMIN V. BECKER - 
LEONARD A. BUSBY 
JOHN V. FARWELL 
WILLIAM T. FENTON 
ROLLIN A. KEYES 
ROBERT W. LEATHERBEE 
SILAS J. LLEWELLYN 
JOHN R. MORRON 
ROBERT M. M cKINNEY 
LOUIS F. SWIFT
CHARLES WARE Formerly
F. EDSON WHITE

President 
President, Bauer & Black 

. Levinson, Becker, Schwartz & Frank
Pres. Chicago City Railway Company 

President John V. Farwell Co. 
First Vice-President and Manager 

President, Franklin MacVeagh 8s Co.
Farmer

President, Interstate Iron and Steel Co 
President, Atlas Portland Cement Co., N. Y.

Second Vice-President 
President, Swift & Company 

Vice-Pres., National Aniline 8s Chemical Co.
Vice-President, Armour & Co.
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What provision have you made to protect 
the interests of your shareholders and the 
lives of your employees?

Holdups cost BanJ:s over $900,000 in the 
year from Sept. 1st, 1920, to Aug. 31st, 1921. 
SAFETEE GLASS would have avoided much 
of this loss.

WON’T SHATTER OR FLY
Protected by U . S. P atents

BULLET  
P R O O F 
G L A S 8Can Not Shoot Through It!

Safetee Bullet Proof Glass is crystal clear with no wire mesh insertion. Should be 
used in windows and doors, separating public space from working space, also in 
Tellers’ windows. Prevents holdups, because officials and employees cannot be 
intimidated.

B elow  is a  p artia l lis t  o f  b a n k s w h ich  have in sta lled  Safetee Glass recen tly :
NATIONAL UNION BANK OF BOSTON......................Boston, Mass. HILLMAN COAL & COKE COMPANY. . . . . . . . . .  .Pittsburgh, Pa.
FIRST NATIONAL BANK OF WELLSBORO............. Wellsboro, Pa. I H T i E b  IT S  J A W  n f w lT  -Kansas City, Mo. (Collection Car
FOREST COUNTY NATIONAL BANK.............................Tionesta, Pa. R® W TN ft r(iM PAN T0“ 5' M°' (Peni^ul° Ohio
SAYINGS INST. OF SANDY SPRINGS.............. Sandy Springs, Md. FIRST NATIONAL BANK OF BERN VILLE............  Bemv lie Pa
NATIONAL BANK OF ORANGE COUNTY............... Goshen. N. Y. THE FARMERS NATL BANK OP FREEPORT.'.'. . . Freeport! Pa.
WINDSOR SAYINGS BANK................................................Windsor, Vt. STATE BANK OF SALEM............ ...........................................Salem, Ind.
THE CLARKSTON STATE BANK...............................Clarkston, Mich. CITIZENS NATIONAL BANK..................................................Laurel, Del.

L et us tell vou  what SAFE TE E  GLASS is doing fo r  other hanks, and what it can do fo r  you.S A F E T E E  G L A S S  C O M P A N Y
Broad and Wood Sts. W rite us today PHILADELPHIA, PA.

- u
rmmki

R eaders will con fer  a fa vor  hy m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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PersonaÌ Paragraphs
B. F. Kauffman, president of the 

Bankers Trust company of Des 
Moines, was in Washington re­
cently on business pertaining to the 
war finance corporation.

—-$—
Grant McPherrin, president of the 

Central State bank of Des Moines, 
was in Chicago recently to attend a 
meeting of the executive council of 
the state banking division of the 
American Bankers association.

—$—
B. A. Lockwood, for sixty-two 

years a resident of Des Moines, died 
recently at his home in Oak Park. 
For many years he was prominent 
in business circles, having been as­
sociated with his brother, Lee 
Lockwood, and the late Lemoine 
Mott, in the grain business. At one 
time he was presidentof the National 
Grain Dealers association. A few 
years ago he was one of the direct­
ors of the Citizens National bank of 
Des Moines, in which institution he 
began his business career.

-—$—
David R. Forgan, president of the 

National City bank of Chicago, in an 
address before the fourth annual 
banquet of the Women’s Advertis­
ing club of Chicago recently, ex­
pressed himself strongly opposed to 
the “ immorality” of cancelling in­
debtedness, international or private. 
In urging the sales tax, Mr. Forgan 
said he favored collecting the tax 
from the consumer. Thus, he said, 
taxpayers would know what they 
were paying and the man who had 
the most money to spend would pay 
the heaviest taxes.

James Meckley Potts, assistant 
cashier of the Seaboard National 
bank, New York City, has resigned 
to become associated with E. Gerli 
& Co., Inc., raw silk dealers, of New 
York. He will leave shortly to go 
abroad for three months and will 
visit the important silk markets of 
Europe to study and investigate the 
silk industry in general.

— $ —

Arthur Reynolds, president of the 
Continental Commercial National 
bank of Chicago, addressed the 
Bankers’ Club of Des Moines at a 
recent meeting. He related the ex­
periences of his recent European 
trip and described the unfortunate 
financial conditions existing in all of 
the European countries visited. He

urged the salvation of Europe, and 
said the financial conditions of this 
country could only be corrected by 
thrift, economy and hard work.

A. J. Faerber, prominent insur­
ance man of Davenport, Iowa, and 
a director in the Iowa Chamber of 
Commerce, was the principal speaker 
in Des Moines, at a meeting of stock 
breeders, where proposals for the 
organization of a company to sell 
Iowa pure bred live stock in Mexico 
were discussed. Mr. Faerber and 
associates recently made an experi­
mental shipment of live stock to 
Mexico City, and found it profitable. 

—$—
Jos. M. Fouts, agency supervisor 

of the State Life of Iowa, has re­
signed, his resignation to take effect 
January 1. He plans to enter a line 
of business which will not necessi­
tate a large amount of traveling.

—$—
Ralph E. Stevens, formerly pres­

ident of the Jackson State bank of 
Maquoketa, Iowa, and more recently 
president of the Stevens Corpora­
tion of Chicago, was found dead in 
his home in Chicago. It is thought 
his death was caused by escaping 
gas.

Glen M. Averill, prominent Cedar 
Rapids banker, has been elected a 
member of the board of directors of 
the Chamber of Commerce, Cedar 
Rapids, Iowa. He takes the place 
left vacant by the death of the late 
Emil Benesh.

—$—
H. B. Hawley, president of the 

Great Western Accident and the 
Reinsurance Life of Des Moines, has 
been elected chairman of the board 
of the Solidarity Finance corpora­
tion of Des Moines. E. H. Hoyt, 
former state treasurer, is president. 
Other officers are, vice president, 
Colonel E. S. Olmstead; secretary, 
D. M. Douglas; treasurer, John 
Hogan. The company will special­
ize in high grade securities and in­
surance.

-—$—
John H. Blair, formerly vice pres­

ident of the Iowa National bank of 
Des Moines, and now deputy gov­
ernor of the Chicago federal reserve 
district, was a dinner guest at an 
informal dinner given by the Greater 
Des Moines committee at the Des 
Moines Club.

Developedthroughthe growth 
and experience of more 

than half a century

The First 
National Bank 

of Chicago
James B. Forgan, Chairman of the Board 

Frank O. Wetmore, President

and the

First Trust and 
Savings Bank
James B. Forgan, Chairman of the Board 

Melvin A. Traylor, President

offer a complete financial 
service, organized and main­
tained at a marked degree of 
efficiency. Calls and corres­
pondence are invited relative 
to the application of this ser­
vice to local, national and in­
ternational requirements.

Combined Resources 
over

$300,000,000
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One Day's Delay in Turn-over
Seventy billion dollars worth of commodities are pro­
duced yearly in the United States, according to figures 
for 1920. Between producer and consumer this tre­
mendous amount turns over many times. Interest on it 
at six per cent would exceed $11 ,500 ,000 ' every day*

Yet many business houses lose from five to twenty 
days each time they turn their capital. Delayed 
shipments, delayed collections, delays all along the 
line of production and distribution, waste capital as 
definitely as do stocks when they stand idle on shelves 
and warehouse floors.

T o  eliminate such delays and speed up the country’s 
business, the Irving’s Bill of Lading Department is 
organized to expedite all B /L  transactions. It traces 
over-due shipments, notifies consignees and presents 
“ arrival” drafts daily by messenger in every part of 
Manhattan. The Irving correspondent gets a credit 
for its customer or a progress report is made the same 
day. The time saved is saved for the correspondent, 
the shipper and indirectly for all American business.IRVING NATIONAL BANK

W O O L W O R T H  BU ILD IN G , N E W  Y O R K

1 8 5 1 - 1 9 2 1 : S E V E N T Y  Y E A R S A BU SIN E SS B A N K

Bank Stock-Bank Help
If you want to buy or sell a bank, want a 
bank position or need experienced bank  
help, call, wire or write

THE CHARLES E. WALTERS CO. Omaha, Nebr.

L. P. McNaneny, director of cred­
its of the Bank of North Dakota, has 
been selected to assist the director 
of the war finance corporation in 
handling loans in the Ninth federal 
reserve district. He has resigned 
his position with the state bank to 
accept the position in Washington.

Miss Dorothy Ann Palmer arrived 
recently in Mason City, Iowa, via 
the “ Stork Route,” to take up her 
abode at the home of Mr. and Mrs. 
Ralph P. Palmer. Mr. Palmer is 
cashier of the City-Commercial Sav­
ings bank of Mason City, as well as 
the proud dad of three fine young­
sters, Edwin Arthur, age five, Mary 
Elizabeth, age three, together with 
the new arrival, making a happy 
trio.

John M. Rapelje, general man­
ager, has been appointed vice pres­
ident in charge of operation and 
maintenance of the Northern Pa­
cific railroad. Mr. Rapelje suc­
ceeds W. T. Tyler, made vice presi­
dent when the railroads were re­
leased from Federal control. Mr. 
Tyler resigned to engage in other 
business, details of which are near 
completion. Vice President Rapelje 
began his railway career in 1879 as 
a brakeman on the Crank Trunk 
road, later became a fireman on the 
Sante Fe and then a conductor on 
the Canadian Pacific. He entered 
the service of the Northern Pacific 
in 1888 as a conductor on the Yel­
lowstone division and while in that 
position was chairman of the Broth­
erhood of Railway Trainmen. In 
1914, he became general manager 
and was acting head of the operating 
department during the absence of 
Colonel George T. Slade in foreign 
army transportation service.

Percy W. Hall, western represen­
tative of the Mechanics and Metals 
National of New York, was in New 
York recently on business connected 
with that institution.

Otto H. Kahn has resigned from 
the board of directors of the Union 
Pacific railroad. While no an­
nouncement was made of the rea­
sons for the resignation, it was 
understood in the financial district 
that he withdrew because of the pro­
visions of the Clayton act prohibit­
ing interlocking directorates.

—$—
Roger W. Babson, noted statisti­

cian and authority on finance, deliv­
ered an address recently to the 
business men of Milwaukee recently. 
Mr. Babson is the founder of
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the Babson statistical organization, 
which serves some 16,000 firms in 
the United States. He also has held 
active official positions in various 
banks. Mr. Babson chose for his 
subject, “The Business Outlook for 
1922.”

—$—
George M. Reynolds, chairman of 

the board of the Continental & Com­
mercial National bank of Chicago, 
has been nominated to succeed him­
self as a Group One Class A direc­
tor of the Federal Reserve bank of 
Chicago without opposition. August 
H. Vogel of Milwaukee, and E. M. 
Heidkamp of Chicago, have been 
nominated by Group Three banks 
for Class B directors to succeed Mr. 
Vogel. The polls closed on Decem­
ber 10.

— $—
David Franklin Houston, presi­

dent of the Bell Telephone Securi­
ties Company of New York has been 
elected a director of the Prudential. 
He fills the vacancy caused by the 
death of the late Moses Taylor 
Pyne. Mr. Houston was both sec­
retary of agriculture and of the 
treasury in the Wilson cabinet.

—$—
Harry T. Blackburn, vice presi­

dent of the Iowa National bank of 
Des Moines, has been appointed & 
member of the Iowa loan agency of 
the war finance corporation. He 
succeeds John Cavanagh in that 
position.

$
J. H. Hass, president of the Scott 

County Savings bank, Davenport, 
Iowa, has been reappointed a mem­
ber of the Davenport levee commis­
sion. His term expired this year. 

—$—
President James J. Ponsford and 

Secretary George H. Richards, of
the Minnesota Bankers association, 
attended the conference of bankers 
and farmers called by the Iowa asso­
ciation at Des Moines, to consider 
farm financing for 1922.

John Afason avd Progress
John M ason, second president of the 
Chemical Bank, was also the president 
and foremost in the planning and build­
ing of New York’s first railroad.

The spirit of John Mason remains with 
the Chemical National Bank as a vital 
force.
To-day— discarding nothing because un­
tried-clinging to nothing because of its 
age —the Chemical National Bank has 
reached a unique position— a conserva­
tive institution— dominated by the spirit 
of progress.

Seeking business On Our Record

1 T H E

U h e m ic a l
N A T I O N A L

B A N K
O F  N E W  Y O R K

Founded 1824

B R O A D W A Y  A N D  C H A M B E R S , F A C IN G  C IT Y  H A L L

Distributes Tax Booklet
A very complete booklet entitled, 

“ Federal Taxes for 1921,” has been 
distributed by Charles Cason, direc­
tor of public relations of the Chem­
ical National bank, New York. The 
book contains a resume of the text of 
the law, elucidation of the law, 
changes in the law and furnishes 
tables illustrating taxes.

Congresswoman Alice Robertson 
says a woman can do anything if 
she will keep her eyes open and her 
mouth shut. W e’d like to see her 
try to eat a ham sandwich that way.

208 BANK ADS
in book form are ready for yppr inspection. These will prove invaluable 
when planning live, constructive advertising.
There are two books, one containing 104 local advertisements, and the 
other 104 display advertisements.
Price $5.00 each or $8.50 for the two. Let us send them to you on 10 days’ 
approval.
Sent to but one bank in a city.

Write Today!

FT. MADISON ADVERTISING COM PANY
1021 Second St.

FT. MADISON, IOWA

Digitized for FRASER 
https://fraser.stlouisfed.org 
Federal Reserve Bank of St. Louis



38 T H E  N O R T H W E S T E R N  B A N K E R January, 1922

Iowa Farm Credit Corporation
Receives Endorsement of 
W ar Finance Corporation

Eugene Meyer, Jr., in his letter 
of November 25th to us says—

I am au th orized  b y  the D ire cto rs  to advise  you  that When 
you  have com p leted  y ou r  cash cap ita l s to ck  su b scrip tion s  to 
the tota l am oun t o f  one m illion  as n ow  con tem p la ted , the B oard  
w ill be p leased  to en terta in  ap p lica tion s  from  y ou r  C om pany. 
T he W a r  F in a n ce  C orp ora tion  w ill be p rep ared  to con sid er 
bu sin ess in v o lv in g  a libera l ex ten sion  o f  financial ass ista n ce  to 
y ou r  C orporation , p rop ortion a te  to its cap ita l and in accord an ce  
w ith  the ch a ra cter  o f  the bu sin ess  p rop os it ion s  su bm itted , h a v ­
in g  due reg a rd  to  the m an a gem en t o f  y ou r  C om pany, w h ich  
appears to  be su bstantia l.

After meeting with the 
War Finance Corporation 
E. H. Cunningham writes:

C hairm an M eyer first ca lled  on Mr. H en derson  fo r  a rep ort 
on  ou r papers. H e said  he had m ade a th orou g h  stu d y  o f  them  
and that the p lans o f  the Io w a  F arm  C redit C orp ora tion  w ere  
the m ost sa t is fa c to r y  o f  an y  w h ich  had been p resen ted  to  him 
fo r  a p p rov a l, and he ad v ised  the B oard  to ex ten d  ev ery  help 
p oss ib le  to ou r corp ora tion . V ice -C h a irm an  M cL ean said  he 
had m ade a s tu d y  o f  ou r plans, p a rticu la r ly  o f  the c lass  o f 
p aper our d eben tu res  w ou ld  be and he said  he k n ew  o f  no b e t ­
ter  c lass  o f  fa rm  paper than  ou r d ebentures. H e said th ey  
sh ou ld  have a v ery  read y  m ark et in the m on ey  cen ters  and th at 
the W a r  F in a n ce  C orp ora tion  w ou ld  be g la d  to handle them  to 
the leg a l a llow a n ces  o f  the am oun t o f  the cap ita l s tock . Mr. 
M eyer, Mr. M cL ean and C oun sel H en derson  all u rged  th at w e 
com p lete  ou r org a n iza tion  as soon  as p oss ib le  to a m illio n - 
d o lla r  cap ita l, so that under the Io w a  law  w e cou ld  com m ence 
issu in g  the fa rm  paper debentures.

Naturally, we are much gratified to have received such a splendid 
endorsement of this Service Company from the War Finance Corporation 
and we are equally as glad to say that it is receiving the enthusiastic 
endorsement of Iowa banks and bankers who see in the Iowa Farm Credit 
Corporation an institution capable of rendering a real and much needed 
service to the state.

IO W A  FARM CREDIT CORPORATION
Authorized Capital $5,000,000.00 

DES MOINES, IOWA

GEO. H. RAGSDALE EDWIN G. RAGSDALE H. B. RAGSDALE
President Secretary Treasurer

ESTABLISHED 1856

Iowa Lithographing Go.
G AR VER  B U IL D IN G . 707-709 LOCUST ST R E E T

D E S  M O I N E S

E X P E R I E N C E  Q U A L I T Y S E R V IC E

Elected Vice President
At the last meeting of the board 

of directors of the Seaboard Na­
tional bank of the City of New 
York, Percy J. Ebbott, formerly 
assistant vice president of the Na­
tional Park bank, New York City, 
was elected a vice president.

Mr. Ebbott is a native of Wiscon­
sin and after graduating from Ober- 
lin College in 1910, was for several 
years engaged in the manufacturing

PERCY J. EBBOTT

business at Waukesha as vice presi­
dent of the R. L. Kenyon Company.

He became identified with the Na­
tional Park bank in New York in 
1913 and was elected assistant cash­
ier in 1917.

Upon the declaration of war, Mr. 
Ebbott left the bank to attend the 
Officers Training Camp at Platts- 
burg, New York, and was com­
missioned a captain. He served 
eighteen months in the army, being 
discharged as major. He returned 
to the bank and in May, 1920, was 
elected an assistant vice president, 
which position he resigned to accept 
a vice presidency in the Seaboard 
National.

Mr. Ebbott has a wide acquain­
tance among the many bankers of 
the United States, having attended 
the numerous bankers’ conventions 
for a number of years. His experi­
ence in the handling of credits and 
banking in general should prove a 
valuable asset to the Seaboard.

The best wishes of his many 
friends go with him in his new con­
nection.
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CANADA AND THE UNITED STATES
A department to encourage a greater knowledge and better understanding of 

Canada by the bankers of the American Middle W est

Western Canadian Farmers Hard 
Hit But Not Pessimistic

By S. C. Neivton
Canadian Editor Northwestern Banker

T HE financial situation in West­
ern Canada continues serious. 
Due to conditions largely sim­

ilar to those which have caused so 
much embarrassment in the Amer­
ican West, farmers in all parts of 
the Canadian West are finding 
themselves with insufficient re­
sources to carry over until the next 
harvest. Many farmers, like their 
fellows to the south of the interna­
tional line, have found that crops of 
average volume could not be sold to 
yield more than from seventy to 
eighty cents for the producer for 
wheat and more than thirteen to 
seventeen cents a bushel for oats. 
These crops were produced in many 
cases where labor was from five to 
eight dollars a day. Threshing aver­
aged about ten cents a bushel for 
oats and from twenty-two to thirty- 
three cents a bushel for wheat. After 
providing for labor, for twine and 
freight, the Western Canadian 
farmer has found in many cases that 
the balance left him is in many cases 
insufficient to enable him to meet 
current liabilities and carry on his 
activities until next spring.

It is estimated that the farmers 
of Manitoba alone will need some 
$10,000,000 to enable them to finance 
1922 operations. It is said in Win­
nipeg that not ten per cent of West­
ern farmers received sufficient return 
from their farms this year to pay 
freight and threshing charges. The 
seriousness of the situation may be 
partially gauged from the fact that 
thousands of Western Canadian 
farmers will be unable to pay their 
taxes this year. In Manitoba the 
government is even accepting notes 
from farmer subscribers in return 
for telephone service.

Yet with all their difficulties it 
may be said that the Western Cana­
dian farmer is not crushed by pes­
simism. He would not be a 
Westerner if he were. His optim­
ism regarding the outcome so far 
as the future is concerned was seen

in his refusal at a recent conference 
in Regina to accept a proposal that 
a moratorium be declared. The 
conference, which was presided over 
by Premier Martin made it quite 
clear that both the farmer and his 
commercial creditors in the province 
were quite prepared to carry on 
without the adoption of any such 
drastic financial measures. It was
...................... ...............................

“With all their difficulties, it may be 
said that the Western Canadian farmer 
is not crushed by pessimism. He would 
not be a Westerner if he were. His op­
timism regarding the outcome so far 
as the future is concerned was seen in 
his refusal at a recent conference in Re­
gina to accept a proposal that a mora­
torium be declared. The conference, 
which was presided over by Premier 
Martin, made it quite clear that both the 
farmer and his commercial creditors in 
the province were quite prepared to 
carry on without the adoption of any 
such drastic financial measures. It was 
agreed that the fullest possible help 
should be given to every farmer in the 
province who was in difficulties.”

......................... .
agreed that the fullest possible help 
should be given to every farmer in 
the province who was in difficulties.

Then much is expected in the way 
of help from the new Dominion gov­
ernment. The west feels that the 
new premier, Mr. King, is fully cog­
nizant of their difficulties and may 
be relied upon to do as much as he 
can to assist. Even if he and his 
party were not so inclined the west 
believes that the solid west behind 
Mr. Crerar, the leader of the pro­
gressive party, the second party in 
point of numbers in the Canadian 
House of Commons in Ottawa, will 
insure on the part of the new gov­
ernment the fullest possible consid­
eration for western demands.

Like the farmers the western 
municipalities have been hard hit by 
prevailing conditions. In British 
Columbia the provincial government 
has decided to grant the municipali­

ties of the province half of the an­
nual profit from the government 
sale of alcoholic liquor. This will 
amount to about one million dollars 
a year. In addition the government 
intends granting the municipalities 
the right to impose taxes on certain 
classes of property.

John Hart, treasurer of the prov­
ince went into the problems of the 
municipalities rather thoroughly in 
a recent speech before the provin­
cial legislature. He said that in 
1911 the assessed value of taxable 
lands in the province was $369,-
245.000. In 1914 this increased to 
$688,725,000. Last year it was 
$557,273,000. In 1911 the gross debt 
per $1,000 assessment was $104, but 
in 1920 it was $159. In 1911 the per 
capita debt was $145.95, but in 1921 
it was $226.83. In 1911 taxation ar­
rears amounted to only $895,000, but 
in 1920 the arrears totalled $8,-
368.000. About $2,000,000 had been 
paid against arrears in 1919 and 
1920. Lands valued at $4,463,000 
had reverted to the municipalities 
for non-payment of taxes during 
these two years. So the total arrears 
amounted to some $12,000,000, with 
a shortage in sinking fund at the 
end of 1920 of over six million dol­
lars.

Mr. Hart said in the course of his 
speech that more than half of the 
net debt of the municipalities had 
been incurred during the boom 
period between 1911 and 1914. Un­
justified optimism regarding the 
future had been allowed, he declared, 
to overrule sound business prin­
ciples.

The Province of Saskatchewan is, 
if we read the recent report of the 
department of municipal affairs 
aright, experiencing similar difficul­
ties. This report states quite 
frankly that the depression of 1920 
and 1921 has affected the financial 
standing of a considerable number 
of the municipalities of the province. 
The diminished returns received by 
the farmer and the business man are 
reflected in a falling off in the vol­
ume of municipal tax collections and 
an increased volume of indebted­
ness on the part of the municipali­
ties. This is said to be particularly 
true of the municipalities in the 
southern and southwestern portions
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of the province where crop condi­
tions have been more or less unsatis­
factory for three years.

The department states in the 
course of its report that this grow­
ing inclination in the part of the tax­
payers to let their taxes run into 
arrears is the real reason why so 
many of the Saskatchewan munici­
palities now stand so heavily in the 
debt of the Canadian chartered 
banks.

As a result of an experiment car­
ried out before the close of naviga­
tion in shipping thirty-six fat cattle 
from Alberta to Great Britain, it has 
been about decided by cattle raisers 
in that part of Canada that, pre-sup- 
posing the continuance of the Amer­
ican emergency tariff, it will be 
wiser for the Canadian cattle raisers 
to attempt to develop an export meat 
trade with Europe rather than an 
export cattle industry. It was found 
that this trial shipment of cattle 
cost, per head, $302. The return, 
per head, averaged $188.88.

Loan and mortgage companies 
doing business in Alberta are peti­
tioning the provincial government 
to make Western farm mortgages 
more attractive to investors, partic­
ularly to those in Great Britain. 
The companies are asking that 
amendments be made to the present 
provincial laws reinstating the per­
sonal covenant, simplifying proc­
esses and abolishing the farm lien, 
now given precedence over mort­
gages. Mortgage interests in Al­
berta believe that if these changes 
are made in the law money from 
Great Britain will again begin to 
flow in the Canadian West. The 
moratorial laws at present in effect 
in the Canadian West, it is claimed,

have outlived their usefulness and 
should be largely abolished.

As illustrations of the way in 
which the present laws interfere 
with the operations of the mortgage 
companies, it is pointed out that 
they interfere with the right to sue 
and that liens on farm crops for seed 
grain and other advances from the 
provincial treasury are given pre­
cedence over mortgages.

The American emergency tariff 
continues to seriously curtail exports 
of Canadian foodstuffs to the United 
States. During the five months 
ending October, total exports of 
products affected by the emergency 
tariff totalled only $17,399,000 
against $62,166,000 during the same 
five months last year. It is interest­
ing to note, however, that in spite of 
the thirty-five cents a bushel which 
the emergency tariff imposes on Ca­
nadian wheat, exports to the United 
States were almost four times as 
great in 1921 as they were in 1920. 
The emergency tariff has appar­
ently failed to keep Canada out of 
the American market.

Canadian Facts
Few people realize that 26,445 

Canadian ex-service men have been 
established on the land and are 
nearly all making good; that 
Canada’s water-power development 
represents an investment of $475,- 
000,000, while the power produced 
would otherwise require 18,000,000 
tons of coal yearly; or that nearly 
88 per cent of the world’s supply of 
asbestos comes from the Province of 
Quebec. The Natural Resources 
Intelligence Branch of the Depart­
ment of the Interior has just issued 
a revised edition of “ Compact 
Facts,” which contains in concise

form, information regarding Canada; 
its area, population, trade and indus­
tries ; their extent, capital invested, 
wages paid, values of live stock, 
principal crops and amounts pro­
duced ; mineral resources and pres­
ent production ; also forest resources 
and forest products. Copies of the 
booklet are available on application 
to the Superintendent, Natural Re­
sources Intelligence Branch, Depart­
ment of the Interior, Ottawa.

The Power of Money
I am the Power of Money.
All the world seeks me; few attain 

me; none are satisfied with me.
I am heralded in the huts of pov­

erty and wield influence in the halls 
of government.

My voice echoes in the jingle of 
the first penny dropped into baby’s 
bank and in the footfall of the pano­
plied horses hauling the gilded 
hearse to the sarcophagus of kings.

I represent the glory of Man and 
the love of Woman—yet in myself 
I am neither love nor glory.

hew denounce me ; none scorn me : 
nobody would refuse me.

I am a cloak to hide the repulsive 
countenance of Sin and an out­
stretched hand to lift the drooping 
head of Virtue.

I cater to the mad passions of 
War and Lust and Death, but I also 
arm the stern hand of Law and am 
the sinews in the arm of Justice.

I clothe the body in comfort and 
fill the stomach with sustenance, but 
greed of me takes away warmth 
from the hearthstone of the desti­
tute and leaves empty the mouths 
of the unfortunate.

I send forth missionaries into for­
eign lands while at home I buy souls 
and sacrifice them on the altar of 
personal pleasure.

I rear churchs and build dun­
geons ; I pay for prayer and seduce 
those who are prayed for.

My home is in every land and in 
every clime.

My father is Human Need and my 
mother is the World’s Desire.

My children are Goodness and 
Purity, Shame and Degradation.

I am the incentive to Education, 
the lure to Achievement and the re­
ward of Fame.

I attend the physician who ushers 
in each Human Life, and am there 
with the Sexton when the last clod 
is dropped upon the coffin-lid.

And yet I never perish. I have 
been since the beginning of barter 
and trade and I will be until the last 
valuation is placed upon Heaven or 
Hell.

I am the Power of Money.

Canadian Exchange Problem
Most American exporters to Canada are finding that, in order 
to hold their Canadian business, concessions regarding exchange 
must be made their Canadian customers.

American bankers who are asked by their clients to help them 
decide what these concessions will be, will find the officers of 
the New York Agency of the Union Bank of Canada always 
ready to assist them with advice.

A CANADIAN BANK FOR CANADIAN BUSINESS

Union Bank of Canada
49 Wall Street, New York, N. Y.

Resources $169,000,000
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Iowa Men in Washington
E. B. WTilson, of Des Moines, and 

Ellis D. Robb, national bank exam­
iner from Iowa, are two of the many 
prominent Iowa bankers who are in 
Washington, D. C., on business con­
nected with the War Finance Cor­
poration. Mr. Wilson, who is pic­
tured below with Mr. Robb, is in 
the credit department. He writes in 
that there are twelve men in the

F. B. Wilson and Ellis D. Robb, Iowa 
bankers, who are in Washington D. C., 
working with the War Finance Corpora­

tion.

credit department of the corpora­
tion, a corresponding number in the 
legal department and a small army 
in the closing department. He de­
clares he has passed on everything 
from cattle loans in Oregon to cot­
ton loans in Georgia and can write 
several chapters on cattle brands 
and Middling Upland, if necessary.

R. H. Buss, of the Chicago Fed­
eral Reserve and Karl Rejnberg, 
vice president of the Cedar Rapids 
National, are also in Washington in 
the same work.

Becomes National Bank Examiner
E. B. Wilson, of Des Moines, 

widely known in Iowa banking 
circles, has been appointed national 
bank examiner and will be assigned 
to Iowa territory. Mr. Wilson has 
been, for some time, connected with 
the federal reserve bank of Chicago, 
and more recently, with the War 
Finance Corporation in Washington, 
D. C.

That Steady Stream 
of American Dollars
Flowing Back to the Fatherlands —
Facility in the safe and speedy handling of these millions 
by local banks opens wide the door to large and profit­
able new business.
Backed by its great international organization, the “drawing 
equipment” service of the American Express Company has 
long held the prestige and good-will of its world-clientele.
American Express Foreign Remittance Service enables 
any bank to deal in foreign exchange on any country— 
in its own name, using its own individually printed forms 
—without the requirements of tying up balances in 
foreign lands.
In addition to obtaining large profits on this class of 
business, banks everywhere find that once they have 
secured the confidence of the foreigner they can easily 
obtain his ever-growing deposits.
The American Express Company’s foreign remittance 
equipment for banks is a magnet of tried efficiency to a 
larger banking business.
For further particulars’ address

A m e r i c a n  E x p r e s s  C o .
65 B R O A D W A Y , N E W  Y O R K

29 Luckie Street, Atlanta, Ga. Market Street at Second. San Francisco, Cal. 
Ninth &. Locust Street, St. Louis, Mo. 32 North Dearborn Street, Chicago, 111. 

231 St. James Street, Montreal, Canada

A m erican  E xpress  System  F oreign  O ffices
G REA T ITA LY
B R IT A IN Rome
London Naples
Liverpool GenoaSouthampton
Edinburgh B E LG IU M
Glasgow Antwerp

Brussels
FR AN CE
Paris HO LLA ND
Bordeaux Rotterdam
Havre Amsterdam
Nice SC A N D IN A V IA
Marseilles Copenhagen
SPAIN Christiania
Barcelona Stockholm

INTERNATIONAL BANKING-!

S W IT Z E R L A N D FAR
Lucerne EAST
Zurich Yokohama
Basle Kobe
G ERM AN Y Hong Kong
Berlin Shanghai
Bremen Tientsin
Hamburg Manila, P.
Coblenz
SOUTH NO RTH
A M ER IC A C H IN A
Buenos Aires Peking
Montevideo
Valparaiso CANADA
EG YP T Montreal
Cairo Toronto

Ì—TRAVEL and FOREIGN TRADE

LIBERTY BONDS
Our Government Bond Department is prepared to render you prompt 

and satisfactory service. We buy and sell Coupon and registered Liberty 
Bonds, remitting in Chicago Exchange to correspondent bank if desired 
the same day the bonds are received. We will convert registered and 
advise you concerning assignments free of charge. Shipments and in­
quiries should be addressed toSCHANKE & COM PANY

MASON CITY,  I OWA
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About Appraisals
This Company maintains its own appraisal depart­

ment, headed by an expert on realty values and includ­
ing in its personnel men of wide experience and knowl­
edge in real estate and mortgage affairs, yet the 
Company often seeks the counsel of capable appraisers 
from the outside.

Any bond issue offered by The Cleveland Discount 
Company is preceded by the most rigid investigation 
into the security back of the loan, and the Company 
always limits the loan to a conservative percentage of 
the total valuation of the property, accepting the most 
conservative appraisal as the basis for the loan.

Since the Company first purchases the mortgage 
with its own funds, it has the motive of self-protection 
as well as the protection of its clients when it insists on 
the utmost conservatism in its appraisals.

We are moving this month into our new home— The 
Cleveland Discount Building. Here with our increased 
facilities we will be able to serve our clients with the 
utmost efficiency.

A ¡n flM w n ju u u u u u w w m u ifln jin n n n ^ ^

THE
CLEVELAND DISCOUNT

COM PANY
C L E V E L A N DNEWDkY ,°aRJ1  i/v C L E V E L A N D  LOS ANGELES

PH ILA D E LP H IA  B A L T IM O R E
DES MOINES AND OTHER PRINCIPAL C ITIES

R eaders will con fer  a fa v o r  by m entioning T E E  N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.

^
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B O N D  S E C T I O N

The Bond Salesman-Who Is He 
And What Are His Duties?

By H. G, Hodapp
Wells-Dickey Co., Minneapolis

A N exponent of thrift and safe 
investment helping- to gather 
together the funds for worthy 

enterprises, the bond salesman is a 
real servant of progress.

No man or small group of men 
can furnish the funds needed for 
modern business developments. The 
big jobs today are done collectively 
—and the real capitalists are the 
people, lending billions of dollars, as 
they do each year, to governments, 
cities, public utilities, railroads and 
industries.

Most of this financing is done 
through bonds. The bond salesman 
must locate and develop the mar­
ket. He vitalizes the efforts of the 
thrifty by directing their funds to 
the channels of safe investment. At 
the same time he vitalizes all indus­
try by recruiting the funds which 
are the basis for material progress. 
Whenever there is a waterfall to be 
harnessed, an industry to be devel­
oped, a new trade channel to be 
opened, or a new human want to be 
satisfied—all of which require funds 
—the bond salesman is invariably 
one of the first to be put “ in the 
firing line” .

The intelligent selling of bonds 
requires so high a degree of special­
ized knowledge and training that 
the work of the present-day bond 
salesman has attained the dignity of 
a distinct profession.

Just as the man of affairs con­
sults a lawyer when in need of legal 
advice or a doctor when in need of 
medical service, so too does he con­
sult a specialist in investments when 
he seeks employment of his surplus 
funds.

The term “bond salesman” inade­
quately describes the bond sales­
man’s function, for if he is fulfilling 
his function properly, he is more 
than a salesman. He is a con­
sultant in investment equipped to 
analyze any given set of investment 
requirements and to fit the invest­
ment to the need. The more com­
plete a doctor’s diagnosis, the better 
can he prescribe ; so, too, the more a 
bond salesman knows about the

financial needs of his client the bet­
ter can he advise.

The bond salesman is far more 
than an investment advisor for his 
clientele. He is the voice of an in­
stitution and, as such, the inter­
preter of institutional policies and 
standards.

The value of his service depends 
upon the quality of the goods which 
he has to sell. The quality in turn 
is determined by the standards of 
the institution which he represents. 
Unless the investor has assurance 
that the institution is conservative 
in policy and equipped through 
training and experience to select the 
best among the various classes of 
investments, he cannot grant his

(Continued from page 19.)
steady rise. At the end of Novem­
ber the bond index number of Dow, 
Jones & Co., based on combined 
average prices and yield of forty rep­
resentative corporation bonds, stood 
at 62.13, the highest since January, 
1920, when it was 64.18. The index 
at that time was 4.38 above the low 
mark for 1921, established in July, 
when the bottom of the long down­
ward swing of bonds was reached. 
This fall rise in bonds is the culmi­
nation of a precipitate rush on the 
part of investors to snap up the bar­
gains prevailing when an ease in 
money rates developed. This invest­
ment purchasing of securities is 
strikingly presented in a compari­
son with the stock market move­
ment. Compilation by the New 
Trust company of sixty-seven bonds 
of all classes put the index on No­
vember 30 at 10.13 points higher 
than December 31, 1920, during
which time the average prices of 103 
stocks of twelve different classes 
declined 1.18 points. During No­

fullest confidence, no matter how 
well intentioned the salesman.may 
be.

As a point of contact between the 
investment house and the public 
which it serves, the bond salesman 
occupies a position of real respon­
sibility.

The value of his service must be 
measured by the care with which he 
analyzes his client’s requirements, 
by the intelligence which he applies 
to his investment recommendations, 
and by the accuracy with which he 
interprets the policies of the institu­
tion which he represents.

The experienced investment insti­
tution realizes these things. It 
realizes that its business is budded 
upon the confidence of its investors 
—confidence not only in the institu­
tion itself but also in the man who 
is sent out as its accredited repre­
sentative. It exercises the utmost 
care, therefore, in the selection of 
men who are to act as its spokesmen.

vember these stocks, however, had 
left the effect of an overflow demand 
from the bond market, as in that 
month they rose 3.69 points.

An even more graphic indication 
of the extent of the recovery in the 
bond market is presented by munic­
ipal bonds, which are the ultra-con­
servative investors’ type of purchase. 
Bonds of twenty leading cities, 
which were selling at prices yielding 
51/4, per cent when the rise in the 
bond market started, had by Decem­
ber reached prices, which is closer 
to the present level, at which they 
yield only 4y2 per cent. This means 
that a 5 per cent bond with twenty 
years to run, has appreciated 10 
points within five months, more 
than half of it during November. 
There were approximately $1,200,- 
000,000 in state and municipal bonds 
sold during 1921, the exact total up 
to December having been $1,087,- 
401,312. These figures surpass all 
former years’ totals, as the cities, 
counties and states have absorbed a 
tremendous amount of money in

1921 W as Most Remarkable Year 
For Investment Ever Known

By Leslie Hanson
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Experience A s  A n  A sset
T h e officers and directors of 
this com pany are all successful 
business m en— and the active  
officers possess years of exper­
ience in the bond and m ortgage  
business.
Such experience qualifies us to 
serve you.

Old Colony Bond & Mortgage Co.
Register and Tribune Building

DES MOINES . . . IOW A

E. G. Randall
President

Judge Hubert Utterback
Vice President

L. D. Ross 
Secretary

A n Efficient, Proven 
Service fo r Banks

Long Established
§|§f During a period of more than forty years

this House has provided efficient service 
for banks.

Private W ire System
Our offices are all in direct charge of 
partners or our own managers. The close 
co-ordination of our facilities is fully 
maintained by our private wire system.

Foreign Connections  •
Our foreign department is in direct, con­
stant communication with our corres­
pondents in London, Paris, Amsterdam, 
Antwerp, Brussels, Buenos Ayres and 
other foreign markets.

Investment Service
We carry a line of investment securities, 
carefully selected to meet the require­
ments of individual and institutional 
buyers, which includes foreign and U. S. 
Government, municipal, railroad, public 
utility and industrial issues. Our list will 
be sent on request.

Established 1880Painr, liklihn- Sc (Umitpany
Bond D epartm ent

BOSTO N  N EW  Y O R K
Chicago Office, T h e Rookery Building

Ì.

£

C H IC A G O

the last year for public improve­
ments and soldiers’ bonuses. The 
previous high record, 1920, was only 
$692,107,121.

On the New York Stock Exchange 
all records have been broken for 
transactions in bonds, the total trad­
ing for the first eleven months hav­
ing been $3,642,544,000 as compared 
to $3,543,061,200 in 1920, and $3,- 
366,552,475 in 1919. Final figures 
for December undoubtedly will 
greatly exceed that month in 1920.

No review of the investment mar­
ket during the year just closed 
would be a true one without men­
tion of the added prestige gained in 
international affairs. The entire 
world is now coming to the United 
States for money, and last year there 
were both foreign countries and for­
eign industries that borrowed here 
for the first time. The most strik­
ing example is New Zealand, an 
English possession, that had always 
been dependent upon London for its 
funds. During 1921 there was a 
total of $363,279,300 foreign govern­
ment securities sold in the United 
States, against $266,000,000 in 1920 
and $442,179,000 in 1919. Last 
year’s total was made up of 17 for­
eign issues, while in 1920 there were 
10, and in 1919 there were 12.

Retrospective consideration of the 
investment field in 1921, leads to the 
conclusion that it was the most re­
markable year ever seen. Value of 
investments has been enhanced in­
estimably, thus adding hundreds of 
millions of dollars to the wealth of 
the investor, the bond market has 
started on an upward swing that 
shows no evidence of having been 
completed, money rates are still on 
the decline, and there is still a tre­
mendous demand for securities. In 
fact, investment bankers profess 
their principal problem is to obtain 
securities to sell to their customers, 
which indicates that the demand for 
capital has been successfully met 
and the peak has passed. The situa­
tion in the investment market can 
be summed up in the words recently 
enunciated by Secretary Hoover: 
“The year 1921 was one of liquida­
tion and the year 1922 will be one of 
recuperation.”

TR AD E A R M A M E N T FOR  
POLICE

(Continued from page 15.) 
a gun was an undisputed king. Then 
others began to get guns. There­
upon it became a race to see who 
could become the best gunmaker, 
and who the most adept at using 
them.

In the days of ’49 every man car­
ried a six-shooter, and many, many 
lives have been taken merely be-
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cause someone got angry, and in the 
heat of anger, believing it necessary 
to protect himself, would get the 
drop on the other fellow. It be­
came evident that this thing could 
not go on, and so gradually the law 
began to take its course, and in­
stead of settling differences with 
guns or swords, these matters were 
taken to the tribunals of the Court, 
where the party in error would be 
properly dealt with. In Iowa, in 
1873, it became a crime to carry con­
cealed weapons, and the use of weap­
ons, unconcealed, gradually died out, 
because there was an adequate rem­
edy at law. Today the only armed 
individuals are the sheriff and the 
police. These we call when a per­
son becomes obstreperous, and, be­
ing armed, they can overpower the 
quarrelsome ones. We do not yet 
get along without arms; we merely 
place the guns with certain officers, 
who attend to keeping the peace for 
the entire community.

Just what difference is there in 
principle between nations carrying 
guns and individuals carrying guns? 
I say none, except that as nations 
we are fifty years behind the times. 
Today we are right in the midst of 
piling up killing machines, sixteen- 
inch guns, high explosives, bombs 
from aeroplanes, submarine torpe­
does, poison gasses. We have no 
effective international law, we have 
no court which has power to redress 
our wrongs, so we have to protect 
ourselves.

Why not use common sense as 
indicated by history? Why not es­
tablish international tribunals not 
only to try cases, but to have the 
power to enforce their mandates? 
Why not disarm the individual na­
tions entirely, but at the same time 
arm an international police? In my 
opinion it would do no good to dis­
arm otherwise. Should we do so 
and a quarrel arise, it will merely be 
the same old race, and the nation 
who can first effectively arm itself- 
will be the victor. It will give rise 
to concealed armaments, deceits and 
subterfuges. But! If we would 
place strong armaments in the 
hands of an international police, 
they could be called upon instantly 
to go to any part of the world, to 
subdue a belligerent nation or na­
tions. We would then have the same 
relation between nations as we now 
have between individuals. If trouble 
should arise, let the police (navy, 
marines and army) go immediately 
to take charge of the warring liti­
gants ; throw a row of battleships 
around the island or along the coast; 
send the marines to take charge of

Known Everywhere
K. N. & K. Drafts 
and Money Orders

F OR seventy years foreign drafts and m oney orders drawn through the m edia­
tion o f Knauth, Nachod & Kuhne have been fam iliar to banks and bankers 

In all im portant centers o f the world.
The use o f K. N. & K. Service and foreign exchange form s means prom pt pay­
m ent and careful handling o f all necessary details by  an efficient organization. 
Under our system, banks and bankers, as principals, draw their own drafts on 
foreign banks, or rem it by  m oney order on blanks supplied by us.

W rite  our Service D epartm ent fo r  fu ll inform ation.

12!) Broadway Knauth,Nachod & Kuhne NEW Y0RK

Short Term
Marketable Investments

Rate Maturity
Yield

About

American Telephone & Telegraph........ _______6s 10- 1-22 5.90
Sears Roebuck & Company____________ _______7s 10- 15-22 7.00
Canadian Northern Railway___ ______ ------- 5 haS 12- 1-22 5.62
Texas Company _____________ __________ _______ 7s 3- 1-23 6.45
Humble Oil & Refining________  ..____ _______ 7s 3- 12-23 6.75
Armour & Company__________ _______ _ ........... 6s 6- 15-23 6.10
Cudahy Packing Company ....... .......... _______ 7s 7- 15-23 6.30
Argentine Government ................. ...... ...... ______ 7s 10- 1-23 7.00
Western Electric Company_____ ____ _ _______ 7s 4- 1-25 5.70
Southwestern Bell Telephone_________ ____ __ 7s 4- 1-25 6.60
Bell Telephone of Canada ............... _______ 7s 4- 1-25 6.65
Sinclair Consolidated Oil____ _____ ____ _____7j4s 5- 15-25 7.60
Commonwealth Edison Company........ .. _______ 7s 6- 1-25 6.15
Swift & Company...................... ..........  ... _______ 7s 10- 15-25 6.90
National Leather Company...... .............. .... .....8s 11- 15-25 8.90

We will buy or sell the above issues at the current mar­
ket and shall be pleased to furnish quotations upon re­
quest.

Brokaw £? Company
Investm ent Securities

105 South La Salle Street Chicago 
Edw ard J. K elly , Iow a Representative
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Reservations lor 
January Investment

In view of the steadily advancing market for good 
Bonds, we suggest the wisdom of making Reserva­
tions now for delivery at your convenience in January

Municipal Bonds
Exempt from Federal Income Taxes

T O  PA Y
Elgin, 111., School 5s______________________ due 1927 to 1933---------------------4.85 to 4.75%
Harvard, 111., W. W. 5s_________________ due 1924 to 1941______________5.00 to 4.75%
Kalamazoo, Mich., School 5s____________ -due 1926 to 1932---------------------4.80 to 4.65%

Long Term Bonds and Notes
M A T U R IT Y  TO  Y IE L D

Consolidated Textile Corporation First M ortga ge 20 -Y ea r S. F.
C on v. 8% G old  B o n d s________________________________________ June 1, 1941 8 .00%

Kentucky Utilities Co. First M ortgage L ien  7% G old  B on d s--------Nov. 15, 1941 7 .00%
French Cities (Bordeaux, Lyons, Marseilles) E xtern al 6 % G old

B o n d s ________________________________________________________ Nov. 1, 1934 7.65%
Wilson &  Co., Inc., T e n -Y ea r  C on v. S. F . 7%2% G old  B on d s--------Dec. 1, 1931 7.90%
Tobacco Products Corp. T en -Y ea r  S. F . 7°/o G old  N o te s ----------Dec. 15, 1931 7 .00%
National Acme Co. First M ortgage 10 -Y ea r S. F. 7 \ 2% G old

B o n d s __________________________________________________________ Dec. 1, 1931 7.75%
Godchaux Sugars, Inc., First M ortgage 2 0 -Y ea r  S. F. 7^/2% G old

B o n d s ________________________________   Dec. 1, 1941 7.65%
Central 111. Light Co. First and R efu n d in g  M ortgage 7 %  %'

B o n d s ____________________________________________    April 1, 1943 7 .20%
Coinmonwealth-Edison Co. First M ortga ge 6°/o G old  B on d s---------- June 1, 1943 5 .70%
Goodyear Tire & Rubber Co. 10-Y ea r  8% G old  D eben tu re

B o n d s __________________________________________________________ May 1, 1931 8 .05%
Interstate Iron &  Steel Co. First M ortga ge 20 -Y ea r 8 fo  G old

B o n d s __________________________________________________________ May 1, 1941 7 .85%
New York Telephone Co. T w en ty -Y ea r  R efu n d in g  M ortgage  6%

B o n d s ___________________________________________________________ Oct. 1, 1941 5 .90%

Short Term Bonds and Notes
Government of the Argentine Nation, T w o-Y ea r  T reasury 7°/o

G old  N o t e s _____________________________________________________ Oct. 1, 1923 7.00%
American Telephone &  Telegraph Co. F ive -Y ea r  6% N o tes----------- Feb. 1, 1924 5 .95%
Central Power Co. First M ortgage F ive -Y ea r  6°/c G old  B on d s----------July 1, 1924 7.75%
Chicago Telephone Co. First M ortga ge  5% G old  B on d s------------ ___Dec. 1, 1923 5 .90%
Eastern Wisconsin Electric Co. G eneral M ortgage T h ree -Y ea r

7% G old  N o te s_______________________________________________ March 1, 1923 8 .00%
Middle West Utilities Co. T en -Y ea r  Collateral 6°/o G old  B on d s---- Jan. 1, 1925 7 .75%
Pacific Mills Co., Ltd., First M ortgage  6% G o ld  B o n d s -------------------- Feb. 1, 1923 7.00%
Public Service Co. of No. 111., T h ree -Y ea r  Coll. 6 fo  G old  N o t e s - -Feb. 1, 1923 7.00%
Southern Railway Co., S ecured  6% G old  N o tes ----------------------------March 1, 1922 6 .00%
Swift & Company, F ive -Y ea r  7°/o G old  N otes--------------------------- Oct. 15, 1925 6 .80%
Wisconsin-Minnesota Light &  Pr. Co. O n e-Y ea r  8% G old  N o te s - -F e h . 1, 1922 7.00%

Further particulars on request

H ill J oin er &  Co.
(Formerly McCoy*Co.)

ESTABLISHED 1901

105 So. La Salle St., Chicago Telephone Randolph 461
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the coast cities, the army into the 
interior. They will be armed; the 
recalcitrant nation would not; con­
sequently there would be no serious 
trouble. This force would be ap­
plied merely pending a trial before 
the International Tribunal. When 
that Tribunal had spoken, then the 
nation found to be in the wrong 
would have to submit. If it would 
do so peaceably and without ques­
tion, the police could be withdrawn. 
If they would not, the police could 
remain until they were subjugated.

Each nation should contribute 
proportionately to this armed police. 
It should be an international con­
stabulary. It should be under the 
authority of the court, which would 
be international in character.

It would be an international court 
with teeth; it would be supreme; it 
could enforce its decrees. Is there 
any reason on earth why its decrees 
should not be just as impartial and 
free from politics as our own su­
preme court? Think it over.

IN THE DIRECTORS’ ROOM

Heart Rent-ing
“ I hear you had a quarrel with 

your sweetheart the other day.” 
“ Yes, she sneered at my apart­

ment, so I knocked her flat.”— 
American Legion Weekly.

As It Seemed to Him
A Scotsman recently arrived in 

this country was wearing kilts in 
the dead of winter and was asked 
why he did it. He gave a shiver 
before replying:

“ Mon,” he said, “ the trousies are 
so cold.”

Lively Town
First Boomer—You fellows have 

no getup about you at all. Why 
don’t you have photographs of your 
town taken like we did? Are you 
ashamed of it?

Rival Boomer—Now, that ain’t the 
reason at all. I want you to under­
stand, young fellow, that our town 
don’t stand still long enough to be 
photographed.—Terre Haute Ex­
press.

Incredulous
“ I was outspoken in my senti­

ments at the club today,” said Mrs. 
Garrulous to her husband the other 
evening. With a look of astonish­
ment he replied:

“ I can’t believe it, my dear. Who 
outspoke you?”—National Monthly.

Safe, Sound Securities
(For You and Your Clients)

A M E R IC A N  S E C U R IT Y  C O M P A N Y
Dodge at 18th, Omaha, Nebr.

G. A. ROHRBOUGH
P r e s id e n t

C. C. SHIMER
S e c r e ta r y

â y u t e - P h í l l / p ^
oI N V E S T M E N T  

------• B A N K E R S  •------
P U T N A M  B L D G . 

D A V  E N P O R T . l  O W A

G E O .W H 1 T E , P r e s B .A  P H IL L IP S  . V

What bond

R IS IN G  B O N D  P R IC E S  are accepted 
as a fact instead of a prediction. A nd  

when an advance is in progress, in any  
com m odity, the shrewd buyer always 
makes p rice  a consideration. It  is natural 
to w ant to buy at a price that will give 
the greatest possible advantage. So, today  
public favor inclines to issues of proved 
record w hose p r ices  are still low .

T h e problem is m erely— what bond to buy.

W e  have prepared a list of high grade bonds 
—  still low in price —  which we offer to 
those who desire to be well informed on 
changing bond prices. W e  suggest early 
action, before present high yields have dis­
appeared.

Ask for List MN 17

A ,  R ,  L e a c h  &  C o . ,  I n c .

New York 
Philadelphia 
St. Louis 
Boston

Investm ent Securities
Minneapolis
Milwaukee
Cincinnati

Baltimore 
Cleveland 
Detroit 
St. Paul

105 South La Salle Street, Chicago
Telephone Central 81+00
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A  Library 
of Investment 
InformationTO AFFORD investors a 

simple explanation of the 
elements of safety to be looked 
for in the selection of securi­
ties, the technical terms used 
in bond descriptions, the 
various types of bonds, etc., 
we publish a list of booklets 
and circulars which comprise 
a rather complete library of 
investment information, pre­
sented in non-technical form.

Some of these publications 
are listed in the coupon (to the right). 

We shall be glad to send copies 
upon request.

H ow  
toJodg<e 

M u n icip al
lO

TESTS 
i f “ Sound 

Public Utility 
Bond

£M a il this coupon to the 
neareB office o f

Ha l s e y , St u a r t  & Co.
Please send the following 
booklets checked:

□ Choosing Your Invest­
ment House

□ A  Sure Road To Finan­
cial Independence

□ Bonds — Questions An­
swered—Terms Defined

□ Ten Tests of a Sound
Public Utility

□ How to Judge Municipal
Bonds

□ Bond Catalog
□ Loose Leaf Security

Record [FE-10]

N a m e  

S t r e e t . 

C i t y . . .

HALSEY, S TU A R T &, CO.
IN C O R P O R A T E D

C H IC A G O  
209 S. La Salle Street

D E T R O IT  
Ford Building

N E W  Y O R K  
49 Wall Street 
M IL W A U K E E  

1st W is. Nat’l Bk. Bldg.

B O S T O N  
10 Post Office Sq.

ST. LO U IS
Security Building

PH ILA D E LP H IA  
Land Title Building

M IN N E A P O LIS  
Metropolitan Bank Bldg.

Tax Reform Advocated

“ I recently have had opportunity 
of mixing with business men and the 
people at large, and I find sentiment 
almost absolutely unanimous for re­
peal and rewriting of the tax laws. 
Indeed, I think it might be well if 
the members of Congress would mix 
a little more with the people and get 
their views on conditions.”

There can be no doubt of the 
truth or the timeliness of these 
words of Senator Edge. The 
thought contained therein has in fact 
been so often emphasized by sundry

observers that it is in danger of be­
coming trite, although little or noth­
ing has occurred which renders the 
warning less worthy of the atten­
tion of Congress than when it first 
began to appear in public prints.

It should be added, however, that 
the public is interested fully as much 
in government economy which will 
make possible a general reduction in 
taxation as it is in changing the form 
of present taxes. Indeed, it is in the 
lessening of the total tax burdens 
that business and the public is 
chiefly interested.—New York Jour­
nal of Commerce.

New Tax Ruling
There has been incorporated in 

the United States Federal Revenue 
Act of 1921, a provision which allows 
banks to use as a deduction on their 
Federal income tax returns, state, 
county and municipal taxes paid by 
the banks, but assessed against their 
stockholders.

This amendment removes a very 
unfair discrimination imposed on 
banks by the preceding- revenue act, 
which prevented banks from making- 
such a deduction as other corpora­
tions were allowed to do.

The campaign which succeeded in 
bringing this discrimination to the 
attention of Congress was initiated 
by a committee of the Central States 
Bankers’ association, which was ap­
pointed at a conference held in St. 
Louis last March. W. F. Keyser, 
secretary of Missouri Bankers’ asso­
ciation, introduced the resolution, 
calling upon the president of the 
conference to appoint such a com­
mittee.

The members of this committee 
were M. A. Graettinger, chairman, 
secretary of the Illinois Bankers’ 
association; Andrew Smith, secre­
tary of the Indiana Bankers’ asso­
ciation, and W. F. Keyser, secretary 
of the Missouri Bankers’ associa­
tion.

Theodore S. Cady, of the Federal 
Tax Department of the Fidelity Na­
tional Bank and Trust company of 
Kansas City, was an associate mem­
ber of the committee.

Farm Products in 1920
Iowa led the country last year in 

the value of her farm products, 
which totaled $1,258,201,000. Texas 
and Illinois also were in the billion 
dollar class, with Missouri, Kansas, 
New York and Ohio yielding above 
$800,000,000. These states are the 
Big Seven of the nation in agricul­
ture. Of the seven, Texas has the 
largest number of farms (435,666) 
with the smallest average yield, 
$2,528. The Illinois average per 
farm is $4,532, and Ohio’s $3,237.

The total value of our farm prod­
ucts for the year was over nineteen 
billions. The rain, the sun and the 
soil all bless us in this land of plenty. 
—Chicago Journal of Commerce.

“You bet it gets pretty cold where 
I come from,” said the man from 
North Dakota. “ I’ve seen thirty- 
five below many a time.”

“ Call that cold?” sneered the man 
from Minnesota. “Why, where I 
come from, we put out the fires to 
save coal when it warms up that 
much.”—American Legion Weekly.
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IO W A  FAR M  M O R T G A G E  SE C T IO N
The Northwestern Banker is the official publication of the Iowa Farm Mortgage Association

O FFIC E R S — Griff Johnson, Dos Moines, Pres.; Varick Crosley, Webster City, V-Pres.; C. R. Davis, Waterloo, Treas.; F. C. Waples, Cedar Rapids, Sec’y.
E X E C U T IV E  C O M M IT T E E

Ed. Kauffman, ex-officio........................Davenport E. H. Lougee......................................Council Bluffs C. H. Parks........................................ Council Bluffs
F. B. M ille r .............................................Cedar Falls Almor Stern ............................................ . . .L o g a n  H. S. Van Alstine............................... Gilmore City
J. F. H ard in ..................................................... Eldora Stanley Moore ...................................Cedar Rapids G. M. T itu s ........................................ . ..M u sca tin e
Geo. W . W illiam s..................................Des Moines Geo. F. Heindel............................................Ottumwa T . A. M u r p h y .. ....................................... Des Moines

Gash Tenant Farms Return 31 per cent
Two per cent annual income in price largely makes up for

low rent return
GROSS return of 3.54 per 
cent on the valuation of land 
and improvements was re­

ceived by farm owners renting their 
land to cash tenants in 1919, accord­
ing to a study of the relation of 
cash rental to farm land valuations 
just completed by the United States 
Department of Agriculture. The 
new census schedules of 158,000 
farms, or about one-third of all the 
farms rented for cash, were ex­
amined. These farms had an aver­
age value of $16,950, or $153.67 per 
acre, and the average rent per acre 
was $5.45. The gross rent in a 
single year was about one twenty- 
eighth of the valuation.

This investigation was made by 
C. O. Chambers, of the Division of 
Land Economics, to discover a basis 
for making scientific appraisals of 
farm land values, and to learn the 
ratio of cash rent to land values. 
The investigator points out that the 
decline in the prices of farm prod­
ucts this year may result in a lower 
rate of return until land prices have 
declined to the same extent as rents.

The low rate of return from rents 
in 1919 was offset to some extent, 
the investigator points out, by the 
increase in average acre value of 
farm land, which, for the United 
States, has been at the rate of 2 per 
cent compounded annually since 
1850. This advance in land prices, 
from which deductions should be 
made for improvements, was never­
theless sufficient to justify owners 
holding lands with small cash rents.

Some striking variations are found 
in studying the returns from differ­
ent sections of the country. Cash- 
tenant farms in selected north-cen­
tral counties show an average return 
of 2.89 per cent; Pacific counties, 
4.26 per cent; New England and 
Middle Atlantic counties, 4.49 per 
cent; mountain counties, 6.34 per 
cent; and southern counties, 7.26 
per cent. States showing the high­
est averages were Arkansas, 10.66 
per cent; Mississippi, 10.04 per cent;

Arizona, 8.37 per cent; while those 
showing the lowest were North Da­
kota, 2.17 per cent; South Dakota, 
2.52 per cent; and Nebraska, 2.59 
per cent.

On the whole it appears that 
American farm property has been 
capitalized at a moderate rate com­
pared to the rates investors receive 
on Government bonds, farm mort­
gage loans, and good securities in 
general. In many sections the only 
justification for the low rate of re­
turn on farm property appears to 
have been the expectation of fur­
ther advances in land prices.

The low rent returns in certain 
sections probably tend to promote 
farm tenancy, since tenants are not 
likely to buy land at $153 per acre 
which they can rent at an annual 
cost of only $5.45 per acre, which is 
less than the mortgage rate. This 
may account in part for the large 
proportion of land operated by ten­
ants in sections of the country where 
the cash return is comparatively 
low.

The investigator discovered sig­
nificant variations in rent returns 
for different groups of tenants. 
White tenants paid a lower cash rent 
than Negroes, Japanese, Chinese, or 
Indians in the same regions. Ne­
groes paid rents two-fifths higher 
than white tenants on farms of the 
same value. This may be accounted 
for, however, by differences in the 
kinds of farms which they operate.

New and one-year-old contracts 
returned cash rentals about one- 
sixth higher than those that run for 
longer than one year. The contracts 
which were over one year old 
showed returns of 3.67 per cent as 
compared with 4.35 per cent on new 
ones. This may be explained to 
some extent by the fact that one- 
year contracts are especially com­
mon in high rent localities.

The survey also showed that ten­
ants related to their landlords paid 
only 2.76 per cent in rental, while 
those unrelated paid 3.43 per cent.

This difference might be due either 
to over-valued farms or to reduced 
rents because of kinship.

The economists of the Depart­
ment of Agriculture are endeavor­
ing to reach a basis for scientific ap­
praisals of American farm lands. 
They find that there is no apparent 
constant relation between rent and 
value. The best land in the country 
returns a high rental as well as high 
valuations. The speculative motive 
of holding lands for advance in 
prices is undoubtedly an important 
factor in leading landlords to accept 
low rental income. The appeal of 
ownership of a farm home appears 
to be another important considera­
tion.

The importance of land valuation 
lies in its application in cases where 
new raw land is being brought into 
use by drainage, irrigation, or clear­
ing. Whenever rental returns are 
small as compared with returns on 
other reasonably safe investments, 
it may be possible that expenditures 
for improvements on raw land will 
not yield an adequate return.

Scientific appraisal of farm lands 
is needed for both taxation and loan 
purposes. The mere selling value 
prevailing in a community is regard­
ed as an unsound basis for apprais- 
ing by these investigators. Scien­
tific appraising, they say, must give 
proper attention not only to selling 
value but to the rate of return re­
ceived from renting the property or 
otherwise ascertaining its use value.

Amount and Interest Rates of Bank 
Loans to. Farmers

The banks of the United States 
had outstanding approximately $3,- 
869,891,415 in personal and collateral 
loans to farmers, and $1,447,482,926 
in farm mortgage loans on Decem­
ber 31, 1920, according to a state­
ment made public by the United 
States Department of Agriculture. 
These figures are in the nature of 
estimates arrived at on the basis of 
reports from 13,540 banks out of a
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total of 30.178 banks as given by the 
Comptroller of the Currency.

For the United States as a whole, 
76 per cent of the banks reporting 
had some farm business. In the 
West Central States, the correspond­
ing figure was 88 per cent, and the 
lowest reported in any geographic 
division was 45 per cent for the New 
England States. By states, the five 
highest percentages were as follows : 
Arkansas, 95 per cent ; Oklahoma 
and Montana, 92 per cent each; and 
Kansas and North Dakota, 91 per 
cent each.

The personal and collateral loans 
to farmers comprised 13.29 per cent 
and the farm mortgage loans 4.97 
per cent of the total loans and dis­
counts of all the banks as reported 
by the Comptroller. A combination 
of the percentages for the estimated 
totals of the two classes of loans 
indicate that total bank accommo­
dations to farmers constituted 78 per 
cent of the total loans and discounts 
of all banks in South Dakota, 77 per 
cent in North Dakota, 69 per cent 
in Kansas, and 68 per cent in Iowa.

High, low and prevailing rates of 
interest on four types of farm loans 
were reported by the banks, namely, 
personal and collateral loans of $100 
or more, petty short-time loans, first 
mortgage loans, and second-mort­
gage loans. According to these re­
ports, most of which were received 
during March and April of the cur­
rent year, the average rates for the 
United States as a whole were as 
follows: Personal and collateral
loans, prevailing rate 7.96 per cent, 
high 8.23 per cent, low 7.59 per cent ; 
petty short-time loans, prevailing 
rate 8.21 per cent, high 8.48 per cent, 
low 7.91 per cent ; first-mortgage 
loans, prevailing rate 7.23 per cent, 
high 7.57 per cent, low 6.73 per cent ; 
second-mortgage loans, prevailing 
rate 8.10 per cent, high 8.37 per cent, 
low 7.70 per cent.

A Lesson In Opportunity
Much foolishness is printed about 

“ the American scale of living” and 
everybody’s right to live on that 
scale. When investigated, this myth­
ical “ scale” is found to be invisible 
and impalpable—utterly lost in ten 
thousand constantly shifting sched­
ules of family expenditures ranging 
from $300 to $30,000 a year.

The politicians on the stump wax 
eloquent over meat every day in 
American homes, with chicken and 
ice cream on Sunday, and proudly 
proclaim that the American laborer 
is the best dressed and housed in the 
world, and we are all thankful and 
glad that he is. But no two families
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nor no group of 10,000 families, live 
on the same scale. The only out­
standing feature of American “ liv­
ings” in the mass is that they tend 
to extravagance and waste—in dress, 
food, display, unwise amusements 
and costly indulgences. The $12 a 
week man wants to live as well as 
the one who earns $25. The $1,800 
a year man wants to make the same 
showing as the $3,000 man. Thus 
the majority lose all sense of real 
values in life and neglect their one 
opportunity, which is saving.

These reflections are inspired by a 
news item from Uniontown, Pa., 
where five brothers who came from 
Greece some fifteen years ago are 
about to build a million dollar hotel. 
From what? Speculation in Wall 
street? Oil? Coal? War profiteer­
ing? No. They are bootblacks, and 
their present wealth comes from 
their savings on “shines,” augmented 
by investments in real estate. They 
have demonstrated what rewards 
may come from the humblest occu­
pations in this land of opportunity 
when economy rules the life and a 
fictitious scale of living does not rule 
family expenditures.

These five Greeks have not lim­
ited their working days to eight 
hours, have not spent their earnings 
in seeking entertainment, have not 
indulged in silk shirts and automo­
biles, nor practiced vain displays 
while building their fortunes. We 
imagine an American young man 
saying: “ I would not black boots
for fifteen years and live as those 
Greeks did, for a million dollars.” 
Is that really true? The Greeks had 
enough to eat, enough to wear, and 
good shelter all those years, and are 
sound and healthy today. Suppose 
they began their American careers 
at twenty. Now at the average age 
of 35 they are worth a million— 
$200,000 each—in midlife. Is that 
not worth the price in hard work, in 
self-denial and in thrift, which they 
have paid?

Is it not well worth fifteen years 
of rigid economy, hard work, close 
living, for a man to win enduring 
prosperity for himself and his fam­
ily for the best years of his life? 
Every young business man, me­
chanic, or workman at whatever oc­
cupation may see a mark set for his 
industry and thrift, if he will, in the 
achievements of those bootblacks, 
who were not lured into extrava­
gance to maintain a scale or stand­
ard of living that would have kept 
them strapped.— Chicago Journal of 
Commerce.

LOANS
W e  are in the m arket for choice Iowa farm  loans.
— quick service— reasonable rates.
W e  take care of collection of interest, paym ent of 
taxes and insurance, w ithout charge to investor.
L et us tell you more of our service.FARMERS ROND & MORTGAGE

5th Floor Hippee Bldg. CX)iYI PA.1N \  Des Moines . . Iowa

E D W I N  H U L T ,  P r e s i d e n t
T w en ty-th ree years in the m ortgage bu siness
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Add a Section 
At a Time

INVINCIBLE M ETAL FURNITURE CO
838 26th Street 

MANITOWOC, WISCONSIN

..... .........

The <(Lock 
Behind the Lock”

A distinctive INVINCIBLE safety 
feature. It makes the cracksman 
work for nothing.

A heavy steel bar comes into 
place behind the lock, making it se­
cure against lock-punching and 
door sledging.

The “ Lock Behind the Lock”  
frustrates the methods by which 
90%  of successful safe deposit rob­
beries are accomplished.

The Safe Deposit Box
You W ill Eventually Install— And Why!

Safe Deposit Boxes were once manufactured as vault 
“accessories,” sold as such, used as such—and robbed  
as such. Those days are over. The constant demand 
for greater security, greater ease of installation and 
quicker delivery has made the manufacture of safe 
deposit boxes a distinct art.

Specialized Manufacture
We have concentrated all of our resources— 

mental, moral, physical, and financial—on the 
making of Safe Deposit Boxes. We do only that 
on e thing—and do it well! As a result IN­
VINCIBLE Safe Deposit Boxes differ from all 
others. Every difference is a valuable feature 
for safety or ease of installation. See INVIN­
CIBLE Boxes. Examine them. You will re­
member them.

Sectional Construction—Quick Delivery
INVINCIBLE Boxes give greatest known protection, 

are delivered the day you want them— and are installed 
as easily as a baby builds blocks. All sections intermem­
ber to form any size unit you want.

A Postal Brings Our Free Book
Our complete Safe Deposit Book contains all details 
regarding the “ Lock Behind the Lock,”  sectional con­
struction, sizes, installations, and other valuable infor­
mation. Drop us a card and we’ll drop you the book.

7leaders will con fer a fa vor  by m entioning TUB N O R T H W E S T E R N  BANKER, w hen writing to our advertisers.
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B A N K  E Q U I P M E N T  S E C T I O N

Establishing One’s Credit
There is a story of two young 

men who found employment in a 
big city concern and left the small 
community where they had become 
discontented, taking their wives 
with them. Both located in the 
same apartment house, where light 
housekeeping p r e v a i l e d .  They 
bought their grocery supplies from 
different dealers. One, believing in 
the “ pay as you go” policy, paid 
cash for his rent and all his sup­
plies. The other paid his bills by 
check at the end of each month— 
and thereby hangs a tale.

When they had been in the city 
a year, a period of depression set 
in which forced their employers to 
shut down for three months. It 
found both the young men unpre­
pared, because they had been buy­
ing furniture freely with their 
surplus. It was a case of ninety 
days’ credit for both or a back-to- 
the-home-town movement.

The man who had paid cash for 
all his purchases, and in advance for 
his rent, found himself an object of 
suspicion when he sought the credit 
he had never asked for before, and 
had to pack up and leave the city. 
The man who had made a reputa­
tion for the prompt payment of his 
bills every month had no difficulty 
in arranging a ninety days’ credit, 
and so was saved the expense and 
discomfort of a return to his former 
location.

Thus we see that cash payments 
for household purchases establish 
no credit, while monthly bill paying 
from a bank account strengthens 
credit. The moral does not seem 
entirely just or ethical, and to be in 
conflict with a sound principle of 
conducting one’s financial affairs. 
But acquaintance and a reputation 
for meeting bills promptly are cer­
tainly a valuable commercial asset 
in time of need.—Chicago Journal 
of Commerce.

INCOM E T A X  CHANGES
(Continued from page 22.) 

ings or profits accumulated since 
February 28, 1913, but after the dis­
tribution of such earnings any earn­
ings or profits accumulated or any 
increase in value of property ac­
quired before March 1, 1913, may be 
distributed exempt from tax.

A new provision is that if any 
such tax-free distribution has been

made the distributee shall not be 
allowed a deduction for any loss sus­
tained from the sale of his stock un­
less, and then only to the extent that 
the basis provided in Section 202 
exceeds the sum of the amount 
realized from the sale, and the aggre­
gate amount of such distribution re­
ceived by him.

Another new provision : Any dis­
tribution made by a corporation to 
its shareholders otherwise than out 
of earnings or profits accumulated 
since February 28, 1913, or earnings 
or profits accumulated, or increase 
in value of property acquired prior 
to March 1, 1913, shall be applied 
against and reduce the basis pro­
vided in Section 202 for the purpose 
of determining gain derived from 
the sale of stock by the distributee.

Another new provision : If after
the distribution of a stock dividend 
the corporation cancels or redeems 
its stock at such time or in such 
manner as to make the distribution 
and cancellation or redemption 
equivalent to a taxable dividend, the 
amount received by the shareholder 
shall be treated as a taxable divi­
dend to the extent of the earnings 
or profits accumulated since Febru­
ary 28, 1913.

Shareholders shall include a divi­
dend in gross income as of the date 
upon which the cash or other prop­
erty is unqualifiedly made subject to 
their demands.
Exempt Income.

Proceeds of life insurance policies 
paid upon the death of the insured. 
This is new, as it allows the exemp­
tion to recipient corporations.

Interest on postal savings certifi­
cates of deposit.

The income of a non-resident alien 
or a foreign corporation which con­
sists exclusively of earnings derived 
from the operation of a ship docu­
mented under the laws of a foreign 
country which allows equivalent ex­
emption to citizens of the United 
States, and to domestic corporations.
Fiduciary Returns (Section 225).

Every fiduciary, except a receiver 
appointed by law in possession of 
part only of the property of an indi­
vidual shall make a return for,

(1) Every individual who would 
himself if in possession of his prop­
erty be liable for a return under 
Section 223.

(2) Every estate or trust having 
a non-resident alien beneficiary. 
Inventories (Section 203).

No change.
Income from Sources Within the

Possession of the U. S. (Section
262).
This Section provides the terms 

under which citizens or domestic 
corporations may be taxed only on 
income derived within the United 
States.

Possessions of the United States 
do not include the Virgin Islands.
Net Losses (Section 204).

If a taxpayer sustains a net loss 
in any year beginning after Decem­
ber 31, 1920, he may take a deduc­
tion for such loss in the next year 
and if the net loss is not wiped out 
he may take a deduction for the re­
maining net loss against his income 
for the next succeeding year. For 
a fiscal year ending in 1921 that 
proportion of the loss which the 
number of months in 1921 bears to 
the twelve months’ period, may be 
taken as a deduction.
Payment of Taxes (Section 250).

A new provision. Any deficiency 
not due to negligence bears interest 
at rate of one-half of one per cent a 
month. If any part of the deficiency 
is due to negligence or intentional 
disregard of rules and regulations, 
but without intent to defraud, 5% 
is added and interest at the rate of 
1% a month.

Taxes due under this act required 
to be assessed within four years 
after return is filed.

If upon examination of a return 
made under the Revenue Act of 
1916 or any subsequent act a tax or 
a deficiency in tax is discovered the 
taxpayer shall be given a period of 
not less than 30 days after notice is 
sent by registered mail in which to 
file an appeal.

A new provision. In case of any 
deficiency except one due to negli­
gence or fraud, the commissioner 
may extend the time for the pay­
ment of such deficiency not more 
than 18 months from the passage of 
this act. Bond may be required and 
in lieu of other interest there shall 
be added interest at the rate of two- 
thirds of one per cent a month from 
the time of the extension unless 
other interest provided by law is in 
excess of two-thirds of one per cent 
a month.
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Interior of First National Bank, Maquoketa, Iowa

B USINESS DRESS is no less important a factor to a 
Banker and his Institution than to any other salesman.

As you appear to be, as you believe you are, so you will lead 
others to believe.

Build and keep your institution far in advance of your com­
petition. Dress your business up —  put your faith in your 
business and your townspeople will follow your lead. Busi­
ness will come your way.

BE WISE IN THE SELECTION OF YOUR 
ARCHITECTS and ENGINEERS

iiiiiimiimmiimmimiiiiiiimimmmimmiimimiimiiMtiiiiiiiiiimiiiimiimmmmmiiiiiimiiiiiii
Architects and Engineers of Complete Bank and Office Buildings

The LYTLE Company
SIO U X  C IT Y , IO W A

J. A. RAVEN, President

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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If invested capital for 1917 or any 
subsequent year is decreased by the 
Commissioner because the taxpayer 
failed to take adequate deductions in 
those years then notwithstanding 
the expiration of the 5-year limita­
tion the amount of the excess shall 
and without filing any claim there­
for, be credited or refunded.
Returns (Section 1307).

Whenever commissioner deems it 
necessary he may require any per­
son to make a return or such state­
ments as he thinks sufficient to show 
whether such person is liable for 
tax. Section 1308 authorizes the 
commissioner to examine books of 
taxpayer.
Returns for Period Less Than 12

Months (Section 226).
When return covers less than 12 

months the net income shall be mul­
tiplied by 12 and divided by the 
number of months covered by the 
return and the tax shall be such part 
of a tax computed on such annual 
basis as the number of months cov­
ered by the return is of 12 months.
Time for Filing Returns (Section 

227).
Non-resident alien individuals and 

corporations shall file on the 15th 
day of the sixth month following end 
of taxable year instead of the third.
Unnecessary Examinations (Section

1309).
Taxpayers shall not be subject to 

unnecessary investigations and only 
one inspection of a taxpayer’s books 
shall be made for each year unless 
the taxpayer requests otherwise or 
unless the commissioner after inves­
tigation notifies the taxpayer in 
writing that another examination is 
necessary.

CORPORATIONS  
Consolidated Returns (Section 240).

Affiliated corporations given op­
tion of filing separate or consoli­
dated returns.
Corporation Returns (Section 239)

Each corporation shall include in 
its return a statement of such facts 
as will enable the commissioner to 
determine the portion of earnings of 
the corporation accumulated during 
the taxable year which have been 
distributed to its stockholders dur­
ing such year.
Credit Allowed Corporations (Sec­

tion 236).
A domestic corporation having a 

net income of $25,000 or less al­
lowed a specific credit of $2,000, but 
if net income is 'more than $25,000 
the tax under Section 230 shall not

W E  S P E C IA L IZ E  in designing and executing spe­
cial burglarly-resisting chests to m eet all require­

ments. W rite  for drawings, specifications and prices.

38 Years of Knowing How

T h e N a t i o n a l  S a f e  C o m p a n y
Founded in 1883

CLEVELAND, U. S. A.
Makers of High Grade Bank Equipm ent, Safes, Vaults, Seal-Joint Safes

Order Your Loose-Leaf 
R equirem ents D ire ct

These are days when careful bankers act upon the 
need of reducing costs and expenditures.

Reduce the cost of the loose-leaf products your bank 
requires by ordering direct from our catalog. Eliminate 
the margin which must be added in the more expensive 
system of distribution.

In Iowa and adjoining northwestern states, we sell 
to bankers direct from our plant, without adding even 
the cost of salesmen to our products.

I I  effect
LINE

of loose-leaf devices is a good, sound investment, pro­
ductive of more than usual returns.

Into this line goes the very best that money, long 
experience in manufacture, and rigid inspection can 
produce.

Our plant equipment and organization are sufficient 
to meet all demands promptly-—to render QUICK 
SERVICE.

Our latest catalog, No. 17, gives complete illustra­
tions, descriptions, and factory price lists on our com­
plete line, including:

LEDGERS BINDERS
SHEETS IN D E XE S

SYSTEM S

Write for it on your bank letter-head.

C H IC A G O  B IN D E R  & FILE CO .
Manufacturers

118 S. CLIN TON  ST., CHICAGO.
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A  Bankers Hotel
Where Comfort and Service 

are Always Assured.
Have Y our M ail Directed to

Brown Hotel
(F ireproof)

Des Moines, Iowa

Ernest W . Brown W m . F. Rick
President M anager

There is just one way to make sure of getting the kind of hank 
interior you want when you build or remodel. That is to place 
your interior construction in the hands of an organization fitted 
by specialized experience, ability, and facilities to insure the 
results you expect.

The FISHER PLANT at Charles City is the largest and best 
equipped bank fixture plant in the middle-west.

For over fifty years— more than half a century— this company 
has SPECIALIZED in planning and installing bank interiors. 
This, we believe, is the longest experience and the oldest com­
pany available.

Thousands of hankers recognize FISHER as Bank Fixture Head­
quarters because this organization is the largest, has the larg­
est plant, does the largest business and has the greatest and 
longest specialized experience.

Before you let a contract, consult BANK FIXTURE HEAD­
QUARTERS. We suggest a preliminary interview with one 
of our experts in your bank, which places you under no obli­
gation.

TIE FUSHEE COMPANY

exceed the tax which would be pay­
able if the 2,000 credit were allowed 
plus the amount of the net income in 
excess of $25,000.
Credit for Tax in Case of Corpora­

tions (Section 238).
Corporations shall be allowed 

credit for taxes paid to foreign coun­
tries subject to certain limitations.
Deductions Allowed Corporations 

(Section 234).
Taxes withheld on tax-free cove­

nant bonds not deductible by cor­
poration nor are they returnable as 
income by the bondholder.

Taxes paid by corporation be­
cause of assessments against stock­
holders allowed as deductions to 
corporations.

Dividends received from a domes­
tic corporation not entitled to bene­
fits of Section 262 or from any for­
eign corporation more than 50% of 
whose gross income for three years 
was derived from sources within the 
United States.

Taxes on corporate stock assessed 
against the shareholder and paid by 
corporation may not be claimed by 
shareholder. A new provision allows 
this deduction to the paying corpora­
tion.

Losses may not be claimed in case 
of a sale of stock or securities after 
November 23, 1921, where it appears 
that within 30 days before or after 
the sale the taxpayer has purchased 
substantially identical property and 
the property so acquired is held by 
the taxpayer for any period after the 
sale.

In Section 234, prescribing deduc­
tions for corporations, this loss is 
not allowed “ unless such claim is 
made by a dealer in stock or securi­
ties and with respect to a transac­
tion made in the ordinary course of 
its business.” It was surely an over­
sight on the part of Congress not to 
provide for the deduction of such 
losses sustained by individuals who 
are dealers in securities.
Evasion of Surtaxes By Incorpora­

tion (Section 220).
If any corporation is formed or 

availed of for the purpose of prevent­
ing payment of surtax by its stock­
holders, by permitting its gains or 
profits to accumulate, instead of be­
ing distributed, there shall be added 
to the regular tax a tax equal to 
25% of the corporation’s income. 
The stockholders may, however, 
elect to be taxed as members of a 
partnership.
Incorporation of Individual or Part­

nership Business (Section 229).
Same as Section 330 except as to 

dates. Applies to a corporation or­
ganized within four months after the
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TEaœ i f e û  Tñ¡m© Y m

Iow a's 
Largest 
Diamond 
M erchants

IV e guarantee 
Service 

and 
Quality 

with every 
Article

examine our stoclc of diamonds and fine jewelry. Let us 
kelp you select your gifts. Tke koliday season will soon ke 
kere.

It kas keen our pleasure to assist many kankers m choosing 
tke right gifts for every kind of occasion.

W e will gladly send on approval to you any article from our 
large stock. W e kave tke largest stock of diamonds m Iowa, 
ranging in price from $50 to $5000.

You can safely order any of our fine jewelry. You will find 
our main desire is to satisfy you. W e kave many kanker 
friends.

Fifth and Walnut, DES MOINES

“Built for Service"

More than 9 0 ,0 0 0  
N o w  in Use

That N e w  Bank—
Send us the plans of your new bank and let 

us advise with you about the heating plant. 
Our advice and plans are free.

The TORRID ZONE Furnace is simple in 
construction, easy to operate, durable, econom­
ical in fuel consumption and is riveted gas and 
smoke tight.

We Can Heat Your Home Too

Write Us About It

The Lennox Furnace Co.200 Lincoln Highway Marshalltown, Iowa
llllllllllllllllllllllllllllllllllllllllllllllllllillllllllllllllllllllllllllllllllllllllllllllllllllll
Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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Iowa’s Leading Liability Insurance Company

Iowa Mutual Liability Insurance Company
CEDAR RAPIDS, IOWA

Automobile Public Liability (Personal Injuries). Automobile Property Damage 
Liability and Collision. Workmen’s Compensation Liability. General, Public, 
Teams and Elevator Liability Insurance.

Lowest Rates Service Best

Iowa’s Leading Automobile Insurance Company

Iowa Automobile Mutual Insurance Company
CEDAR RAPIDS, IOWA

Automobile Fire, Lightning, Theft, Tornado and Collision Insurance. Broadest 
Full Floater Policies. Lowest Rates, Service Best. Agents wanted in Iowa, Min­
nesota, Nebraska and Illinois. Address inquiries

Insurance Bldg., 512 Second Avenue East 
Cedar Rapids, Iowa

Positive Protection
In twenty-four banks throughout the country Dillon Locks 

recently prevented the burglars from gaining admittance to the 
vaults after the regular combination had been completely 
destroyed.

"On the m orning- o f  the 4th 
o f  June, y eg g m en  v is ited  our 
ba n k  and b rok e  the lo ck  off 
from  one o f  ou r v a u lt  d oors  
and then d rov e  the lo ck  from  
the inside, and the v a u lt  d oor  
w ou ld  have been  open  to them  
had it n ot been  fo r  y ou r  lo ck , 
w h ich  had  been  in sta lled  
about a  y ea r  p rev iou s .” — W . 
W . W a lk er , C ash ier M a ck s- 
b u rg  N ation a l B ank , M ack - 
bu rg , Iow a .

"O n the n ig h t o f  A u g u st  8th 
an a ttem p t w a s  m ade to en ter 
the v a u lt  b y  k n o c k in g  o ff the 
com b in a tion  b o x  and then  t r y ­
in g  to  p ry  the d oor o ff  by  
m ain  stren gth , bu t the a t ­
tem p t fa iled . T he r e lo ck in g  
d ev ice  saved  us.” — R . R. H a m ­
ilton , B ank  o f  A m oret, A m o- 
ret, M o.

In ad d ition  to b e in g  m ade p o s it iv e ly  b u rg la r -p r o o f , v a u lt  d oors  equ ipped  
w ith  D illon  L o ck s  re ce iv e  a 10 p er cen t red u ction  in in su ran ce  rates. The 
D illon  L ock  r e lo ck s  all the reg u la r  b o lts  w h en  com b in a tion  is d estroy ed  by  
p u llin g  or p u n ch in g  the pin, d e s tro y in g  it w ith  ex p los iv es  or b u rn in g  it 
ou t w ith  a ce ty len e  gases. O perates o n ly  w h en  d oor  is a tta ck ed . W e  n ow  
have 4,000 lo c k s  in sta lled  th rou g h ou t the U nited  States.

S P E C IA L  N O T IC E : A n op in ion  in fa v o r  o f  the D illon  L o ck  W o rk s
a g a in st  A n a k in  L o ck  W o rk s — in the A n a k in  vs. D illon  in fr in g em en t case—  
w a s  ren d ered  b y  S pecia l M aster in the U nited  States C ourts Ju ly  20, 1921.

D illon  L ock s , com b in ed  w ith  the D illon  E le c tr ica l System s o f  alarm s, a lso 
D illon  D a y lig h t  H old u p  P ro te c to r  w h ich  p rev en ts  b u rg la r  from  lo c k in g  the 
b a n k er  in the v a u lt  d u r in g  a d a y lig h t  holdup , p ro te c t  the bank  ag a in st 
n ig h t a tta ck s  and d a y lig h t  holdups.

W e Line Vaults with # -Inch  to 1-Inch Steel. 
Distributors in all States. Write for Further Information Today.

Dillon Lock W orks
Fort Dodge, Iowa

passage of the act and extends back 
to January 1, 1921.
Interest on Liberty Bonds (Section 

1328).
After 1921 corporations will not 

have to pay any tax upon interest 
on Liberty Bonds, Victory Notes, 
Certificates of Indebtedness and 
War Finance Corporation Bonds, as 
the excess profits tax is repealed as 
at December 31, 1921.
Net Income of Corporations (Sec­

tion 232).
Net income of foreign corpora­

tions or corporations taxable under 
Section 262 shall be computed under 
Section 217.
Partnerships and Personal Service 

Corporations (Section 218).
Personal service corporations not 

taxed for 1921, but thereafter taxed 
as regular corporations.

Provision that if the courts ever 
declare invalid the treating of per­
sonal service corporations as part­
nerships for 1918 to 1921, inclusive, 
they shall be taxed as ordinary cor­
porations.
Taxes on Corporations (Section 

230).
Rate for 1921, 10%; for future 

years, 12#% . Excess profits tax 
same for 1921 as 1920. Repealed for 
1922 and subsequent years. No 
change in rates for 1921. Personal 
service corporations not exempt 
after December 31, 1921.
Withholding on Corporations (Sec­

tion 237).
For 1921, 10% ; for future years, 

12#% , except in case of interest on 
tax-free covenant bonds. In this 
case withholding shall be at 2%.

IN D IV ID U A L S
In case a taxpayer (other than a 

corporation) derives a capital net 
gain the tax (at his election) shall 
be the sum of a tax computed upon 
his ordinary net income at the reg­
ular rates prescribed by Sections 210 
and 211 plus 12% of the capital net 
gain, the tax in no case to be less 
than 12#%  of the total net income. 
The senate bill allowed this provi­
sion for corporations, but it was cut 
out by the conferees.
Credits Allowed Individuals for Nor­

mal Tax Purposes (Section 216).
Amounts received as dividends 

from a domestic corporation other 
than one entitled to the benefits of 
Section 262. (Section 262 provides 
that citizens of the United States or 
domestic corporations may, under 
certain conditions, be taxed only on 

(Continued on page 59.)
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For Bankers and Their Wants
This department of THE NORTHWESTERN BANKER is 
to assist SUBSCRIBERS in obtaining goods or service hard 
to find. It is free. Use it. ASK US, as we can tell you 
where to buy anything you need in your bank or for your 
bank. TELL US, as your “want” will be published under 
the above heading free of charge. In answering classified 
advertisements which have key numbers please enclose a 
two-cent stamp. This is used to forward your letter.

W anted. First mortgage bond sales­
man to assume managership of bond de­
partment in bank. We have a number 
of such openings in leading banks. Free 
training. Address E. G. Randall & Co., 
(Iowa Representatives, Cleveland Dis­
count Co.), 1102-3 Register and Tribune 
Bldg., Des Moines, Iowa.— 11-12-1.

Position W anted in country bank by 
man thirty years old with banking ex­
perience. Best of references. Can start 
immediately. Can handle insurance and 
farm loans. College education. Address 
No. 2537, The Northwestern Banker.—  
11- 12- 1.

Position W anted in a country bank as 
cashier or assistant, by a young man with 
experience. College education. Good 
references. Will also trade equity in 
good Iowa stock and grain farm for bank 
stock, preferably Iowa. Address No. 
2541, The Northwestern Banker.— 11-12-1.

For Sale. Bank or office fixtures in 
light oak, almost new. Straight 30 foot 
wicker counter, 2 office lobby booths, 
safe, 2 nests safety boxes, perforator, 
check writer, lobby check desk and ad­
ding machine. Address Corn Belt Sav­
ings Bank, Cedar Rapids, Iowa.— 1.

Bank Position W anted by young lady, 
assistant cashier, teller or bookkeeper. 
Accurate and speedy. Seven years’ ex­
perience. Desires position in county 
seat town. Address No. 2545, The North­
western Banker.— 1.

For Sale. Burroughs posting machine 
used two years, cheap. Address The Se­
curity National Bank, Milford, Iowa.

Position W anted in country bank by 
young man now employed as cashier. 
Ten years’ experience in state and na­
tional banks. Would invest in good coun­
try bank. Best of references. Address 
No. 2546, The Northwestern Banker.— 1.

For Sale. Victor screw door safe with 
Yale triple time lock in fireproof jacket. 
Also 25 safety deposit boxes all in first- 
class condition. The safe is nearly new. 
Address Lock Box A, Oelwein, Iowa.-—1.

BANK POSITIONS
If you want a bank posi­
tion or need experienced 
bank help, writeThe Charles E. Walters Company

1422-30 First Nat l Bank Bldg. 
OMAHA - NEBRASKA

Executive Position W anted by banker 
of several years’ experience. Willing to 
invest up to $5,000 if position Is agree­
able and in town not under five hundred. 
Married and hava family. Only a high 
class proposition considered. Address 
No. 2547, The Northwestern Banker.— 1.

A ttention  Iowa Bankers: A large fire
Insurance company desires the services 
of an Iowa banker to establish agencies 
in Iowa banks. They want a young man 
who has a personal acquaintance with 
the bankers. He must give age, experi­
ence and salary expected. Application 
treated confidentially. Address No. 2548, 
The Northwestern Banker.— 1.

INCOM E T A X  CHANGES.
(Continued from page 58.) 

income from sources within the 
ETnited States.)

Dividends from a foreign corpora­
tion when more than 50% of its 
gross income for the three year 
period ending with its taxable year 
preceding the declaration of such 
dividends, was derived from sources 
within the United States.

Personal exemption allowed head 
of family, or a married person living 
with husband or wife, $2,500 unless 
net income is in excess of $5,000, in 
which case personal exemption is 
$2,000, but in no case shall the re­
duction of the personal exemption 
from $2,500 to $2,000 operate to in­
crease the tax which would be pay­
able if the exemption were $2,500 by 
more than the amount of the net in­
come in excess of $5,000.

Credit for dependents, $400 in­
stead of $200.

The interest on obligations of the 
United States and bonds issued by 
the War Finance Corporation which 
is included in gross income.

Non-resident aliens allowed only 
$1,000 as are American citizens tax­
able under Section 262. Neither al­
lowed $400 credit for dependents.
Credit for Taxes for Individuals

(Section 222).
As in the 1918 act citizens of the 

United States receive, subject to cer­
tain limitations, credit for income, 
war profits and excess profits taxes 
paid to any foreign country. In the 
new law it is not necessary that the 
income upon which such foreign 
taxes was paid was derived from

sources within the foreign country. 
This does not mean a deduction from 
gross income, but a credit against 
taxes.

An alien resident of the United 
States may receive a credit for such 
taxes paid to any foreign country if 
the country of which he is a citizen 
or subject allows a similar credit to 
citizens of the United States resid­
ing in such country. Under the 1918 
act alien residents were allowed 
credit only for taxes paid to their 
own country. The above credits not 
allowed in case of a citizen taxable 
under Section 262.
Deductions (Section 214).

New provision allowing traveling 
expenses, including the entire 
amount expended for meals and 
lodgings while away from home on 
business.
Estates and Trusts (Section 219).

Several provisions here are new 
in law but follow the regulations 
worked out by the department under 
former laws.

A new provision which refers to 
a trust created by an employer as 
a part of a stock bonus or profit- 
sharing plan. Such trust shall not 
be taxed by this section, but the 
amount made available to any dis­
tributee shall be taxable to him in 
the year in which so made available 
to the extent that it exceeds the 
amounts paid in by him.
Exempt Income.

Amounts received under the War 
Risk Insurance and the Vocational 
Rehabilitation Acts, or as pensions 
from, the United States, for services 
of the beneficiary or another in the 
military or naval forces of the 
United States in time of war. (This 
latter part is new and will be very 
welcome Jo Civil War Veterans and 
Veterans of the Spanish-American 
War, who have always had to pay 
on their pensions. This applies also 
to widows of veterans.)

Amounts received not in excess 
of $300, by an individual between 
December 31, 1921, and January 1, 
1927, as dividends or interest from 
building and loan associations oper-
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POLICY HOLDERS 
Will Patronize an IOWA Company 

Guaranteed by IOWA Capital 
Managed by IOWA Men

IO W A BANKERS Recognize the Advantage of Protecting IOW A  
CREDIT with IO W A INSURANCE

Reliable Agents Wanted in Every City in Iowa. Write

Iowa National Fire Insurance Co.
DES MOINES, IO W A

o f  B o s t o n . M a s s a c h u s e t t s

Select As the Logical Life Insurance Connection
One of the

O ldest-L argest—Strongest—M ost Reliable
O rganized in

“ The Civil W ar Period”
1862

Harry S. Haskins, State Agent Harry S. Hankins, State Agent
701-703 H ippee B u ild in g  701-703 H ippee B u ild in g

Des M oines, Iow a Des M oines, Iow a

W h y
It ought to be just as natural and easy for your customers to buy 
a Bankers Accident Policy through your bank as it is to buy a 
Chicago Draft.
The trouble is you wait until your prospect wants a policy before 
you ask us for rates— then it’s too late. Every day we get such 
letters from bankers who have had our supplies for years—
If you kept an envelope with our rate manual right where you 
could put your hand on it in a jiffy and there was a neat little brass 
sign advertising The Bankers Accident Co. hanging in plain sight 
you could pick up many a five case note without much trouble. 
Why not?— Others do, and remember this “You Can Bank on the 
Bankers.”

Bankers Accident Insurance Com pany
DES M O IN E S

W rite  E. C. B U D LO N G , Vice President 
Agency M anager

atecl exclusively for the purpose of 
making loans to members.

The rental value of a dwelling 
furnished to a minister of the gos­
pel as part of his compensation. 
Individual Returns (Section 223).

Married persons must file returns 
if net income is $2.000 or more. 
Every individual having a gross in­
come of $5,000 or more must file a 
return regardless of amount of net 
income. If husband and wife have 
aggregate net income of $2,000 or 
more, or an aggregate gross income 
of $5,000 or more, each shall file re­
turn or they shall file a joint return 
in which case the tax shall be com­
puted on the joint income.
Interest on Liberty Bonds.

Interest on First Liberty Loan 
Bonds is entirely exempt for all 
time, as is interest on Victory Notes, 
3 Y\°/o.

Interest on $5,000 principal of any 
taxable Liberty Bonds (not Victory 
Notes), United States Certificates of 
Indebtedness or War Savings 
Stamps, exempt during life of securi­
ties.

Interest on $30,000 First Liberty 
Loan 4JJ%, 2nd converted (1st con­
verted under Fourth Liberty Loan 
October, 1918). This exemption 
runs for two years after termination 
of war as fixed by proclamation of 
President, which was July 2, 1921.

Interest on $125,000 of 4% and 
4JJ%. Liberty bonds exempt for 
two years after end of war and for 
three years more on $50,000 of such 
bonds. All the above exemptions 
apply to both individuals and cor­
porations for 1921. All other Lib­
erty Bond exemptions are repealed 
by the Revenue Act of 1921.
Net Income of Non-Resident Indi­

viduals (Section 217).
This section defines income to be 

used in connection with Section 262. 
Normal Tax (Section 210).

No change.
Partnership Returns (Section 224).

Partnership returns shall be 
sworn to by any one of the partners. 
President and judges’ Salaries.

Salary of the President and the 
United States Judges are again made 
taxable.
Surtax (Section 211).

No change for 1921 ; for 1922 and 
subsequent years the 1% tax begins 
at $6,000 and the maximum rate of 
50% applies to all net income in ex­
cess of $200,000.
Withholding at the Source (Section

22i).
On fixed or determinable annual 

or periodical gains paid to a non­
resident alien individual or partner­
ship, 8% shall be withheld.
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I N S U R A N C E  S E C T I O N

H O W  T H E  CO UN TRY BAN KER  
CAN SERVE HIS CLIENTS BY  
SELLIN G  LIFE INSURANCE.

(Continued from page 23.) 
like to have them, but the old saying 
holds good, “ Dig ’er out- boys, the 
business is there if you go after it.” 

It has occurred to me often that 
in the majority of cases the banker 
advances the first year and renewal 
premiums. If not directly, certainly 
indirectly, then why not get part of 
the profit? He is fast coming to 
this line of thought and naturally 

• turns to the company offering the 
equivalent of the best agency con­
tract at least as well as the best 
financial connection to his institu­
tion. This makes it easy for the 
small western company to get him. 
The trend of events has been such 
in the last few years that he knows 
better than to take any chances on 
the money being spent for life in­
surance in his community getting 
too far from home. It is only nat­
ural that he sends it where it will 
come back in times like these.

To the agent representing the 
younger and smaller company most 
of you know that life insurance sales" 
manship this year constitutes largely 
your ability to finance your sales. 
Therefore I would say to you, stay 
where you are.

To the young man contemplating 
making life insurance his profession, 
I would say, start at the bottom 
with some progressive young com­
pany, preferably a western one. and 
grow up with it. The possibilities 
are just as great as elsewhere, the 
financial gain usually greater.

Thought takes a man out of servi­
tude into freedom.— Emerson.

Phelps and Meyers Honored

E. S. Phelps of Burlington, presi­
dent of the Fire Underwriters Asso­
ciation of the Northwest, and Iowa 
state agent for the Insurance Com­
pany of North America, and H.

E. S. PHELPS

Verne Myers of Waterloo, grand 
keeper of the golden goose egg of 
the Ancient and Honorable Order of 
the Blue Goose, and Iowa special 
agent for the Security of New 
Hampshire, New Haven Under­
writers, and the Iowa Manufactur­
ers, were honored by Iowa field men 
by a dinner and theatre party in Des 
Moines recently.

Iowa Men On Committees
The following is a list of prom­

inent Iowa insurance men who have 
been named as members of the 
standing committees of the Amer­
ican Life Convention: W. A. Watts 
of the Merchants Life, Des Moines, 
chairman of the membership com­
mittee; G. S. Nollen, Bankers Life, 
Des Moines, a member of the next 
annual meeting committee; J. H. 
Jamison, Western Life, Des Moines, 
a member of the committee on uni­
form laws; Sidney A. Foster- Royal 
Union Mutual, Des Moines, member 
of the resolutions committee; R. M. 
Malpas, Reinsurance Life of Amer­
ica, Des Moines, and J. P. Mantz, 
National American Life, Burlington, 
members of the credentials commit­
tee ; A. L. Hart, Des Moines Life & 
Annuity, Des Moines, member of 
the special committee on taxation.

Offers Aircraft Damage Policy
The Automobile Insurance Com­

pany of Hartford is now ready to 
write a policy known as the aircraft 
property damage cover which in­
demnifies for damage to property 
caused by the falling of any type of 
aircraft upon it.

The increased use of aeroplanes- 
dirigibles, balloons and all other 
types of aircraft during the war is 
making the hazard of damage to 
property from aircraft collisions 
more and more evident to property 
owners every day. That this peril 
must be recognized as real is shown 
in the recent disaster in Great Brit­
ain when the huge dirigible, the 
ZR-2, exploded, and it was only a 
matter of chance air current which 
caused the falling wreckage to 
plunge into the sea.

l il la

Build Well — Profit Well!
This principle works equally well for banks and insurance companies.
Build well and you will profit well. The State Life is building broadly and well and is therefore a worth 
while connection for you.
The company is broadening out. It is becoming stronger financially and is developing new territories and 
offers greater opportunities to its banker agents.

STATE LIFE INSURANCE COMPANY OF IOW A
A. C. Tucker, President Des M oines, Iowa
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WHICH IS BEST?
THIS

H IG H  COMMISSIONS w h ich  w e a k ­
en y ou r  com p a n y  and do NOT 
n ecessa rily  m ean m ore M ONEY to 
you .
A D V A N C E S—m o rtg a g in g  you r 
fu tu re , s tea lin g  y ou r  in d e ­
pendence.

THIS

G L IT T E R IN G  PROM ISES, 
so ea sily  m ade—so seldom  
kept. T hese a ll m islead  
and d isap poin t. T h ey  
ca rry  L E SS W E IG H T  
n o w -a -d a y s  w i t h  
th o u g h tfu l A g en ts .

N A T IO N A L  F ID E L IT Y  C O -O P E R ­
ATION, in te llig en t, re so u rce fu l and 

tire less , a lw a y s  at y ou r  com m and.
N A T IO N A L  F ID E L IT Y  TOOLS— c o m ­

p lete  cov era g e , u p -to -th e  m in u te p o l i ­
cies, s e llin g  p lans and ideas o f  p rov en  

m erit, a d v ertis in g  th at rea lly  p rep ares  a 
fa v o ra b le  a ttitu d e  tow a rd  you .

N A T IO N A L  F ID E L IT Y  T R A IN IN G  and ed u ­
ca tion a l se rv ice  w h ich  en la rg es  y o u r  ca p a c ity  

to S E R V E  and to E A R N .
T hese help  you  to bu ild  and d eve lop  to  y ou r  

g rea tes t  p oss ib ilit ies .
T hese c a r ry  IN C R E A SIN G  W E IG H T .

W rite  A L L  ag es 10 to  60— all standard  p lans and som e sp ecia l s e r v ice -re n ­
d erin g  and " co m m is s io n -w in n in g ”  p o lic ies .
F o r  ch o ice  te rr ito ry  in Iow a , M innesota , N ebraska , South D ak ota , O k la ­
hom a and T ex as

Address

NATIONAL FIDELITY LIFE INSURANCE CO.
Sioux City, low ». R»>P* » .  Rice, President.

GEORGE J. DELM EGE, 
President

F. C. W A T E R B U R Y , 
Vice President

HOMER A . M ILLER, 
Vice President

SIMON CASADY, 
Treasurer

THEO. F . GREFE, 
Secretary

A . H. W ATSON,
Assistant Secretary

CHAS. O. GOODWIN, 
Supt. of Agents

H EN R Y &  H EN R Y, 
Counsellors

Total Assets...........................$1,213,982.14 Net Surplus.............................. 250,537.33
Cash C ap ita l...........................  500,000.00 Surplus to Policyholders.... 750,537.33

Loans on Iowa Farm s........  924,300.00

A H O M E Company, owned by H O M E  people, managed by experienced and 
conservative underwriters and able financiers.

A C E N T R A L -W E S T E R N  C O M P A N Y  FOR C E N T R A L -W E S T E R N  P E O P L E .

One Great Virtue of Insurance Lies in 
the Peace of Mind It Gives

B ut the a cco u n tin g  day  w ill come. S elect ca re fu lly , then , the com p a n y  you  r e c ­
om m end that n e ith er y ou  nor y ou r  p a tron s  m ay  be d isap poin ted .

The test is in the Claim Settlements.
JVe B A N K  on ours and so may you.

CHOOSE TH E GREAT W E ST E R N — IT ’S GOODGreat Western Accident Insurance Company
DES M O IN ES, IOW A

Change Tax Laws
Reduction of the tax on outside 

insurance companies doing business 
in Iowa from 2)/2 to 2 per cent, is 
sought by Iowa insurance men, who 
recently argued for the change be­
fore a special committee of the Iowa 
General Assembly headed by Sen­
ator H. S. VanAlstine. The section 
referred to is number 1333. It is 
also desired to rewrite this section 
clearifying and deciding the basis 
upon which fire, life and casualty 
companies shall be taxed. The law 
as it now reads applies to all classes 
of companies without discrimina­
tion.

The purpose of asking a reduc­
tion in the taxation of non-Iowa 
companies is of course because of the 
retaliatory tax placed upon Iowa 
companies in other states because of 
the high Iowa tax rate.

Des Moines insurance men who 
appeared before the tax committee 
are C. M. Spencer, secretary Iowa 
National Fire; Emory H. English, 
president Iowa Bonding and Cas­
ualty; Henry Nollen, president 
Equitable of Iowa, and F. I. Mc- 
Graw, assistant secretary Bankers 
Life. Another meeting of the tax 
committee will be held next month. 
While no vote has been taken on the 
recommendations of the insurance 
men, individual members of the com­
mittee have promised support to a 
bill in the next legislature.

What Causes Hard Times?
How much of our so-called busi­

ness depression is a mental condi­
tion, and how much of it is real? 
W. L. Taylor, vice president and 
general manager for the Federal 
Surety of Davenport, Iowa, presents 
an interesting view on that subject:

“ Hard times, like most everything 
else,” says Mr. Taylor, “ is mental. 
That is, it originates in a belief and 
whenever we can correct the belief, 
we are going to correct the times. 
In other words, we should always 
reason from cause to effect» never 
backwards. If we can change the 
mentality of the people to the effect 
that they all believe that hard times 
are passed, why of course, there 
would be no hard times.

“ The trouble is that we are too 
willing to rely on a false belief and 
in doing so, we reverse the law of 
reasoning, or, in other words, we 
reason from effect to cause and be­
gin to argue that times are hard and 
that is why we believe it. If that 
thought could he changed, and 
everyone would believe the other 
way, we would of course be experi­
encing prosperous times.”
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Missouri State Life Opens School
The Missouri State Life has made 

formal announcement of a practical 
training school at the home office in 
St. Louis for the development of 
successful salesmen into high grade 
leaders in organization work. The 
establishment of the school has been 
under way for some time, but official 
public announcement has been with­
held until it was decided just what 
the policy and scope of the com­
pany’s new educational plan would 
be in connection with the com­
pany’s expansion program. The 
plan adopted has proved, so far, to 
be most practical.

The training school is being de­
veloped into a permanent depart­
ment. Graduates of the school will 
eventually themselves become in­
structors and leaders in organization 
work, in the meantime serving as 
branch managers and in other capac­
ities. The school is being conducted 
along most practical lines, one fea­
ture being constant application of 
principles. The success of the plan 
has already been demonstrated in 
that the first class of men to take 
the training are now in the field do­
ing excellent work. The men have 
received special training in life, acci­
dent and health, and group insur­
ance. For weeks they have been at­
tending daily lectures by experts and 
after receiving the basic principles 
of successful underwriting, spend a 
part of each day in the field apply­
ing their knowledge. After experi­
ence in the field, each man’s weak 
points are detected and practice 
given him to overcome them, prac­
tically assuring his final success as 
an agent.

The Missouri State Life was one 
of the first companies to offer a free 
correspondence course in life insur­
ance salesmanship. This course, 
consisting of fourteen lessons, was 
prepared several years ago. Agents 
of many companies throughout the 
country have availed themselves of 
this course. The company has never 
made any charge for this corre­
spondence course and it has been 
offered to any agent without obli­
gation.

Iowa Companies Fine
Among the securities deposited 

with the State of Iowa covering 
legal reserve on life insurance poli­
cies in Iowa, A. C. Savage, commis­
sioner reports, Iowa companies have 
$106,684,845 on deposit as compared 
with $24,019,066 by outside com­
panies. The Banker’s Life alone has 
$40,577,512 and the Equitable of 
Iowa $30,445,972.

A  Helpful Connection
T H E R E  IS NO SIN GLE Q U A L IT Y  in in su ran ce  m ore v a lu a b le  than the. 
q u a lity  fo r  w h ich  the D es M oines L ife  and A n n u ity  is m ost noted.
W E  M EAN, OP COURSE, T H E  Q U A L IT Y  OP S E R V IC E — and w h en  w e 
say  “ se rv ice ”  w e have a v ery  definite understanding- o f  w h a t th at m uch 
o v e r -w o r k e d  w ord  m eans.

T H E  O F F IC E R S  OF T H E  D E S M OINES L IF E  A N D A N N U ITY  have a l­
w a y s  k n ow n  su ccess  as field p rod u cers  and th e ir  know ledg-e, born  o f  
m an y  y ears  actu a l selling- experien ce , is open to all o f  our B an k er A g en ts  
under all c ircu m sta n ces  in free  open  “m an to m an ” sty le .

ISN ’T IT  ONLY N A T U R A L  T H A T  OUR B A N K E R  A G E N T S have atta ined  
a sense o f  com p le te  confidence in th is com p a n y  and its desire  to H e lp ? ”

IT  IS A  SOURCE OF IN T E N SE  P R ID E  to th is com p an y  w h ich  has 
striv en  to in te n s ify  and bu ild  up our “ s e rv ice ”  to see h ow  la rg e  a part 
it p lay s in ou r a g e n ts ’ p rosp erity .

IT  IS OUR P L E A S U R E  TO C O R R E SPO N D  w ith  ba n k ers  w h o desire such 
a “ h e lp fu l” in su ran ce  con n ection .

Des Moines Life and Annuity 
Company

D E S  M O I N E S ,  I O W A

A. L. Hart, Vice President

Be a Patron of Your Local Bank Build Your Deposits by Savings

BE A DEPOSITOR

The Royal Union Mutual Life 
Insurance Company

DES MOINES, IOWA
T ake from  your bank deposit the small necessary am ount 
annually to make life insurance an im portant part of your 
estate. Life insurance is the installm ent method of acquir­
ing enlarged estates.

Payable in Cash Whether You Live or Die
SIDNEY A. FOSTER, Secretary FRANK D. JACKSON, President

GOOD AGENCIES OPEN
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Farm Association Formed

At a recent meeting of the repre­
sentatives of the leading farm writ­
ing companies in the Middle West, 
held in the asembly room of the Chi­
cago Board of Underwriters, Chi­
cago, the organization of the Farm 
Association, which will have super­
vision over forms, rules and rates 
in the underwriting of farm insur­
ance in the central western farm 
territory, was perfected. J. K. Lesch 
of Lesch & Cornell, managers of the 
Western farm department of the 
Home Insurance Company, was 
elected president, and Charles N. 
Gorham, assistant manager of the 
Western department of the Am­
erican Insurance Company, was 
elected vice president.

A managing committee will be 
appointed to handle the various de­
tails of the association, and will be 
composed of the president, vice pres­
ident and nine members. Regular 
monthly meetings will be held at 
which the affairs of the association, 
and the conditions in the farm in­
surance business considered.

About thirty companies which 
write farm business were represent­
ed at the meeting, among which 
were the following: Fidelity-Phe-
nix, Hartford, American Eagle, At­

las, Royal, New York Underwriters, 
Liverpool & London & Globe, Star, 
Automobile of Hartford, Phoenix 
Assurance, I m p e r i al ,  Columbia, 
Commercial Union, Aetna, National 
Security, Security of New Haven, 
Security of Iowa, Farmers of Iowa, 
Continental, Central National, Des 
Moines, Iowa; Twin City Fire, 
Westchester, North American, and 
Iowa National.

Wolcott with National Fidelity
After eleven years of exceptional 

service with the Y. M. C. A., E. C. 
WYlcott has resigned as general 
secretary of the Y. M. C. A. at Sioux 
City, Iowa, to become a vice presi­
dent of the National Fidelity Life 
of Sioux City and general manager 
of the new department for boys. His 
territory will include, Iowa, Minne­
sota, South Dakota, Nebraska, Kan­
sas, Oklahoma and Texas.

Mr. Wolcott, by reason of his 
years of experience with boys, is 
exceptionally well qualified to as­
sume the general management of 
the new department. He is experi­
enced in organization work, was a 
member of the Regional Personnel 
Staff during the war, and has been 
prominent in state-wide drives and 
kindred activities in his work at 
Sioux City.

Seventy-Five Insurance Conventions
Regular annual conferences and 

conventions of fifty-two insurance 
companies were held in Des Moines 
in 1921, according to statistics of the 
local Chamber of Commerce. The 
total number of insurance meetings 
was seventy-five. As well as many 
company agency meetings, there 
were a number of state and sec­
tional meetings, including the Iowa 
local agents convention. No national 
conventions were held here since the 
national local agents convention in 
1920, but it is probable that the 
American Life convention will be 
here in 1922.

There are now fifty-five home of­
fices in the city, according to the 
Chamber of Commerce. Fourteen 
old line life companies have home 
offices here, as against twelve for 
Chicago, eleven for New York, seven 
for Philadelphia, five for Hartford, 
four for Boston, and three for New­
ark. In addition, the city has one 
assessment life, four fraternals, seven 
stock fire, three mutual fire, one 
stock hail, six stock casualty, three 
mutual casualty, three assessment 
accident, one reciprocal, six state 
mutual fire, one mutual tornado, five 
mutual hail.

Des Moines fire companies have 
capital of $8,549,550.

N ew  Double Indemnity and Total Disability Policies
We have just placed on the market a policy that pays double the face amount of the policy in 

event of accidental death and monthly indemnity in event of total disability.

Part Time and Full Time Representatives Are Needed by Us.

F o r  F u ll P a rt icu la rs  W rite

Guaranty Life Insurance Company
L. J. Dougherty, Secy, and Gen’l Mgr. Davenport, Iowa

G o  N o  F u rth e r
For Bank or Office Supplies

We carry by far the most complete stock of Bank 
Equipment and can offer service and prices equal to 
any you can obtain.

Burglar and Fireproof Safes, Vault Doors, Deposit Boxes 
Bank Furniture, Filing Cabinets, Fixtures 

Commercial Stationery Loose Leaf Devices

McNamara Office Supply Co. B S T S M S M
Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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Preaching Insurance to Boys
“ Insure and Be Sure,” is the title 

of an extremely interesting article 
that will appear in the January, 
1922, number of the “American 
Boy,” a juvenile magazine reaching 
half a million youthful readers, and 
which will preach the gospel of in­
surance among its readers.

The article explains the insurance 
idea in an elementary but very 
graphic way and emphasizes the 
many undisputed advantages of car­
rying such protection, and of getting 
it early. It calls attention to the 
futility of being without the protec­
tion which insurance affords at so 
small a cost.

It will start many of its juvenile 
readers wondering whether or not 
their fathers carry ample protection 
to free their mothers from the pos­
sibility of ever having to earn a liv­
ing. It will start them speculating 
as to just what the chances of com­
pleting their education would be in 
case their fathers were to meet with 
an accident.

Adopts Savings Plus Insurance
The American Trust & Savings 

bank of Cedar Rapids, Iowa, is issu­
ing a savings-insurance combination 
in connection with the Cedar Rapids 
Life.

Changes in “American Fore”
Important changes in the chief 

executive staff of the “American 
Fore” group have been made. J. E.

NORMAN T. ROBERTSON

Lopez» president of the Continental, 
has resigned and Norman T. Robert­
son, president of the American

Eagle, has been named to succeed 
Mr. Lopez in the Continental, while 
James A. Swinnerton, secretary of 
the Continental, has been named to 
succeed Mr. Robertson as president 
of the American Eagle.

Mr. Robertson joined the Conti­
nental in 1904 as special agent for 
Texas, and went to New York as 
examiner in the Southern depart­
ment in 1906. He assumed the man­
agement of the Southern department 
of the Fidelity-Phoenix in 1912, be­
coming successively agency superin­
tendent and assistant secretary. In 
February, 1918, he was elected sec­
retary, and in April, 1919, he was 
transferred to the management of 
the company’s Western department. 
He was elected president at the end 
of last year.

New “America Fore” Building
Work has been commenced on the 

new office building in Chicago, for 
the “America Fore” group. The pro­
posed building, which will be on the 
north side, bounded by Pearson» 
Cass, Chestnut and Rush streets, 
will cover an entire block, with 
27,600 square feet of space on each 
floor. It is to be twelve stories in 
height and the entire five of the top 
floors will be devoted to offices for 
the Henry Evans Companies.

What are you doing for me for my future?
Will I have a show to start in the race of life?
Do you want to do the greatest thing in the world 

for me?
If you do, get me a “ Child’s Endowment.”
You couldn’t do more for me with l ie  per day. 
All you have to do is to write to the

“ Child’s Endowment” Department

We issue all standard forms of Life Insurance Policies. Every po licy protected by  Deposit  of Full Legal Reserve with the State of Iowa. 

Renders will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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Elect Two More Members
By a unanimous vote, the execu­

tive committee of the Association 
of Life Insurance Presidents, at its 
meeting recently in New York City, 
elected the Northwestern National 
Life Insurance Company of Minne­
apolis, Minnesota, and the Reserve 
Loan Life Insurance Company of 
Indianapolis, Indiana, to member­
ship. Thus the association ap­
proaches its fifteenth anniversary 
with a total membership of fifty-one. 
Forty-three members are domiciled 
in sixteen states, and eight in two 
provinces.

Three Thousand Claims Filed
More than 3,000 claims had been 

filed against the defunct American 
Bonding and Casualty of Sioux City, 
when the time limit expired for such 
filings. A major portion of the 
claims are for unearned premiums. 
The claims total $3,000,000, accord­
ing to the receiver. Assets of the 
company are about $1,500,000.

Midwinter Meeting Later
President William R. Sanders of 

the Health and Accident Underwrit­
ers’ Conference has announced that 
in compliance with the request of 
many members that the mid-winter 
meeting be held later than usual, 
March 7, 8 and 9 have been selected 
as the time. Usually the organiza­
tion has met about Washington’s 
birthday. The executive committee 
had already announced the Hotel 
Muehlbach, Kansas City, Missouri, 
as the place of the meeting.

The following dates have been ar­
ranged for fairs and expositions of 
the northwest, by the International 
American Association of Fairs and 
Expositions:

Ak-sar-ben, Omaha, Neb., Septem­
ber 12 to 14.

Iowa State Fair, Des Moines,„ 
August 23 to September 1.

Interstate Fair, Sioux City, Iowa, 
September 17 to 23.

Midland Empire Fair, Billings, 
Mont., September 19 to 23.

Nebraska State Fair, Lincoln, 
September 3 to 8.

Northern Wisconsin, Chippewa 
Falls, September 11 to 15.

South Dakota State Fair, Huron, 
September 11 to 15.

North Dakota State Fair, Fargo, 
July 17 to 22.

Grand Forks Fair, Grand Forks, 
N. D., July 24 to 29.

Montana State Fair, Helena, Sep­
tember 25 to 30.

Wisconsin State Fair, Milwaukee, 
August 28 to September 2.
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SOUTH DAKOTA BANK NEWS
Official Publication South Dakota Bankers Association

EXECUTIVE COUNCIL 
South Dakota Bankers Association

P re s id e n t .........................M. P lin  B eebe, Ip sw ich , P res id en t B an k  o f  Ip sw ich
V ice  P re s id e n t___ D. M. F in n eg a n , Y an k ton , V ice  P res . F irs t  Natl. B ank
S e c re ta r y ........................................................................... .L . J. W elch , M itchell, S. D.
T re a s u r e r ............................. F . R . Sm ith, P latte , C ash ier F a rm ers  State B ank

E in er  Joh n son , Chm. G roup 1 ............... . . .C a s h ie r  V o lin  State B ank , V o lin
T hos. A . W add en , Chm. G roup  2 . . .V .  P res . L ak e  Co. N a t l  B ank , M adison
J. W . B ryan t, Chm. G roup 3 ............................................... • • •.......... •••••• ■ ..

............................... V ice  P res. C om m ercia l T ru st & S av in gs B ank, M itchell
E. R. Z a lesk y , Chm. G roup 4 ........... P res id en t F irs t  N ation a l B ank , E lk ton
F. S. B row n , Chm. G roup 5 ........... P res id en t State B ank  o f  D olan d, D olan d
A. K op peru d , Chm. G roup 6 . . . P res. S ecu rity  B ank & T ru st Co., W eb ste r
C. D. Sm ith, Chm. G roup 7 ............. P res id en t F irs t  N a t i^ a l  B ank, L em m on
M. M. B row n , Chm. G roup  8 . . . . P res . C om m ercia l N ation a l B ank , S tu rg is  
J. F. S tew art, Chm. G roup  9 .............P res id en t F a rm ers  State B ank, D allas

First National, Brookings
George W. Cobel has resigned as 

president of the First National bank 
of Brookings, South Dakota, and 
George P. Sexauer was promoted 
from vice president to president suc­
ceeding Mr. Cobel. T. H. Jeffrey 
and E. H. Sexauer were elected vice 
presidents.

To Open Packing Plant at Huron
The $1,000,000 packing plant of 

the Farmers Co-operative Packing 
company at Huron, South Dakota, 
is rapidly nearing completion, and 
will be in readiness to commence 
active operations by March 1 if the 
remaining $50,000 needed to com­
plete it can be raised in Huron. The 
stockholders, 5,300 in number, scat­
tered over the state, have subscribed 
to $1,300,000 in stock, nearly $1,- 
000,000 of which has thus far been 
expended in the construction of a 
modern plant.

Application has been made to the 
War Finance Corporation for a 
$250,000 loan to start operating 
when the plant has been completed, 
and the financial showing of the 
company made such an impression 
at the time it was filed that the of­
ficers of the company were prac­
tically assured that the loan would 
be forthcoming when needed.

Continued As Official Publication
At the last meeting of the Execu­

tive Council of the South Dakota 
Bankers association, The North­
western Banker, of Des Moines, was 
chosen to continue as the official 
publication of the state association.

New Bank at Canova
A new bank, known as the Secur­

ity State bank, has been organized 
at Canova, South Dakota. The new 
institution, which has been open for

business for some time, is capital­
ized at $25,000 and takes the place 
of the Peoples State bank, which 
closed in October, 1921. Officers of 
the new bank are: President, A. F. 
Clough ; vice president, T. E. Stro- 
bel ; cashier, H. A. Schuller; assist­
ant cashier, M. E. Feeney. Incor­
porators are : T. E. Strobel, D. C.
Trippler, H. A. Schuller, H. M. 
Planson and W. J. Jacobsen. The 
bank has a surplus of $3,500.

Many Bonus Claims Paid
Payment of 10,000 compensation 

claims before Christmas was the aim 
of the South Dakota soldier bonus 
board of Pierre, according to Fred
B. Ray, executive officer. Eight 
people worked in the pay department 
of the board, Colonel Ray said.

Suffers Fire Damage
The Farmers Security bank of 

Valley Springs, South Dakota, ex­
perienced a bad fire recently. The 
bank, which was organized two 
years ago, was occupying tempora­
rily one-half of a double frame build­
ing until a new home could be 
erected. The fire started in the 
other half of the building and was 
discovered by a party who had a 
room in the rear of the bank. He 
called R. L. Wilson, the cashier, 
who was the first man on the scene. 
These two removed the posting and 
adding machine and a fireproof port­
able vault, which contained the rec­
ords and papers of both the bank 
and customers. By that time others 
had arrived who assisted in remov­
ing the burglar proof safe, in the 
front window, by chopping out the 
front and tipping it onto the side­
walk. The fixtures, some furniture, 
and all the supplies were lost. Very 
little burned that cannot be re­
placed.

Before the fire was over a new 
location had been secured and the 
bank was open for business, losing 
only two hours of business. The 
monetary loss was covered by in­
surance.

The Farmers Security has the fol­
lowing officers: President, N. O.
Monserud ; vice president, Anthon 
Olson; cashier, R. L. Wilson; assist­
ant cashier, C. J. Wilson.

Many Stockholders
Stockholders in the banks of Sioux 

Falls, South Dakota, number from 
20 to 210 per institution, according 
to statements on file in the court 
house with the Minnehaha county 
auditor. The International State 
bank has twenty stockholders shar­
ing in a capital stock of $100,000, 
and the Commercial Savings bank 
lists over 200, with a capital of 
$200,000.

The following is a table showing 
the Sioux Falls banks, number of 
stockholders, the number of shares 
divided, and the capital stock of 
each :

S to ck -
hold er Shares S tock

C om m ercia l Sav. . . . . . .210 2,000 $200,000
Dak. T ru st & S a v .. . . . 36 1,000 100,000
F irs t  State ................ . . . 31 500 50,000
S. F. S a v in g s ............ . 4 9 3,000 300,000
S. F. N a t io n a l............. . . . 33 1,500 150,000
M innehaha N ational . . 48 1,000 100,000
In tern a tion a l State . . . 20 1,000 100,000
S ecu rity  N ation a l . . . .  70 2,500 250,000

Gregory County Bankers Active
Members of the Gregory County 

Bankers Association, South Dakota, 
have formed a live county organiza­
tion, with H. A. Millay of Gregory 
as president, Geo. J. Crilly of Bone- 
steel, as vice president, and F. H. 
Terhaar, of Herrick, as secretary. 
Meetings are held once a month with 
a six-thirty dinner, and have been 
well attended since the association 
was formed.
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S E N T IM E N T
A n  unrecorded item in the asset column,
A  potent influence in cementing business 

relationships,
A  prom oter o f good-w ill and closer 

understanding—

Reflected in the services 
we have to offer.

THE
NATIONAL PARK

214 Broadway O F  N E W  Y O R K .

Your Bank in 1922?
The beginning of a new year has by custom become the time for busi­
ness to reorganize and start off with a clean slate.

Many progressive banks in the Great Central West resolved last New  
Year’s to give their customers the increased facilities which Drovers 
Service alone affords.

The Drovers can help your bank deliver a better and more complete 
service to your customers in the year 1922 than ever before.

Ask us how!

Drovers National Bank
Union Stock Yards CHICAGO

Readers will confer a favor by mentioning THE N O RTH W ESTERN  B AN K ER when wrxtina to our advertisers.
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W H A T  DO YO U  TH IN K ?
(Continued from page 14.) 

this year, but this surplus is by no 
means so great as usually imagined. 
In fact, the surplus crop of corn in 
Iowa is but one-third a normal crop, 
surely nothing to be alarmed about. 
There is little chance of a bumper 
crop next year; we seldom have two 
bumper crops in succession. So the 
small surplus on hand now will be 
taken care of by the normal demand 
during the coming year.

Times will soon be better; and 
they could be a whole lot worse than 
they are at present. Farmers are 
getting as much as 35 cents for their 
corn now. However, they are not 
receiving a just price for their prod­
ucts when compared with the high 
price they have to pay for the neces­
sities they are compelled to buy. As 
soon as these prices are adjusted 
upon a food product basis, we shall 
have reached normalcy. In spite of 
these conditions the vast majority 
of farmers are solvent and “good” 
financially without question, and will 
be able to weather the storm of de­
pression.— Sears McHenry, Cashier, 
First National bank, Denison, Iowa.

What Of the Future?
To the Editor: I am conscious of 

a sense of reluctancy at the thought 
of advancing my ideas as to what 
the future has in store for people of 
the agricultural districts of the 
Northwest. We are simply pa­
tiently looking forward to the time 
when we will be able to get a fair 
price for our products.

It does not require the gift of pro­
phecy to foresee the conditions 
which will inevitably be brought 
about if that time does not come 
soon. Bankruptcy proceedings will 
be decidedly in style, which is in 
fact the case in some communities 
at the present time. It would seem 
that if conditions do not improve 
very soon they are bound to react 
upon the cities very forcibly. Judg­
ing from the rapid rate at which 
some of the city banks have built up 
their reserves, I cannot help but 
think something along that line is 
working upon their subconscious 
minds. It is beyond my power of 
reason to imagine that the indus­
trial centres will escape very serious 
economic trouble if present condi­
tions do not improve very soon.

I am thoroughly convinced that 
the day of prophets has passed. We 
all like to be numbered with the op­
timists, and we detest those who are 
continually looking upon the dark 
side of life, but there is such a thing 
as being too radical even as an op-

A  CONNECTION with a 
powerful bank in this 

market is of decided advan­
tage to bankers:
Immediate credi t  on all 
stock proceeds.
Expert advice on the live 
stock situation.

Stock Yards National Bank
t South St. Paul’s Pioneer i ( ) ' ) l
1 O  /  /  Bank and still in the lead I 7  w 1

S O U T H  S T .  P A U L ,  M I N N E S O T A
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CHAS. L. NICHOLSON, President 
H. R. WOOD, Secretary

The

Inter-State 
Surety Co.

Redfield, South Dakota

A surety company owned 
and operated by South Da­
kota people for the conven­
ience of its citizens.
We write Fidelity and Sur­
ety Bonds, Plate Glass and 
Bank Burglary Insurance 
and with our location and 
familiarity with local con­
ditions are in position to 
render prompt and efficient 
service.

Paid Up Capital
$133,700

Surplus and Reserve
$126,978

Hammond Quality
tin.... . millllllMIMIlHIHIHIIIHIIIIIIIIIIIIIIIIII

Bank Supplies
iiiiiiiiiiiiiiiiiiiiiiiiiiiiint iiiiiiiiiniiiiiiuiniiiiiiiiiiiiimmiiiiiiiiiit

W HEN you  ch eck  over you r stock  
o f supplies use the fo llow in g  

list and then send for ou r sam ples 
and prices:

Posting Machine Ledger Sheets 
Posting Machine Statements 
Bank Drafts and Sight Drafts 
Certificates of Deposit 
Customers’ Checks 
Pocket Checks 
Notes and Note Notices 
Cashier’s Checks
Letter Heads, Embossed and Litho­

graphed
Statement Folders 
Loose Leaf Ledgers 
Tray Binders and Posting Trays 
Ledger Sheets, Pen or Posting Ma­

chine
Remittance Sheets, Pencil or Type­

writer
Collection Letters 
Pass Books 
Bank Registers
Loose Leaf Draft and C. D. Registers
Daily Statement Books
Leather Pocket Check Covers
Mailing Cards
Deposit Tickets
Counter Checks
Filing Cabinet Supplies
Card Cabinet Supplies
Liability Ledgers
Rubber Stamps
Office Appliances

PROPERTY STATEMENTS.
Recently the Banking Board 

suggested that all banks secure 
a property statement from each 
borrower. We have a standard 
form that has been adopted by 
scores of banks. Size 3%x8%, 
pads of 100. Prices: 100—$.75; 
500—13.00; 1000—$5.00.

Hammond Printing Co.
FREMONT, NEBR.

timist. A statement of this kind 
would have been considered very 
much uncalled for, and looked upon 
with much disgust two years ago 
today, and by many only a year ago 
today. If you doubt this statement, 
read the following quotations of 
prominent bankers from all parts of 
the country which appeared in the 
January numbers of the Northwest­
ern Banker for the years 1919 and 
1920:

“The normal conditions of the fu­
ture will be on a higher plane than 
was the normal condition to which 
we were accustomed before the 
war.”

“ I look for a continuation of pros­
perity with a probability that this 
country will experience in the next 
five or ten years one of its greatest 
periods of commercial activity.”

“ With labor conditions becoming 
more stable, with capital realizing 
its responsibility as well as its op­
portunity, and with a general feeling 
of optimism and buoyancy prev­
alent, I cannot but believe that 1920 
will prove our most prosperous 
year.”

“ From the sector occupied by a 
live stock banker whose business 
transactions are practically all with 
stockmen farmers, either directly or 
indirectly through the medium of 
the country bank, I can state unre­
servedly that the outlook for busi­
ness in 1920 is exceptionally good.”

“ With the present NORMAL and 
prosperous condition throughout 
the Northwest and with the won­
derfully enlarged deposits of our 
banks, I feel free to predict that 1920 
will be one of the greatest years in­
dustrially and commercially that the 
Great Northwest has as yet experi­
enced.”

“The credit expansion and cur­
rency medium of the leading coun­
tries of the world, including our own, 
during the past five years has been 
on an entirely unprecedented scale. 
‘The process of contraction and de­
flation, to the extent that it is pos­
sible and likely to be approved by 
the public opinion, will take many 
years.’ ‘The conclusion is inevitable 
that we have arrived at a new price 
level.’ ”

We have been thoroughly con­
vinced that economic laws are sub­
ject to amendment, that a new code 
with which no one is familiar came 
into existence very suddenly, and 
without the slightest warning. The 
most important chapter of this new 
code is the solution of the farmers’ 
problem. Farmers of the North­
west do not need more credit—they 
have too much now—what they do
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need and must have in order to save 
them from bankruptcy is a fair price 
for farm products. This is not pro­
phecy, not what I call pessimism, 
but bare facts which I defy anyone 
to dispute.—R. A. Goodwin, vice 
president Wakonda State bank, Wa- 
konda, S. D.

Shall We Burn Corn?
To the Editor: The burning of

corn is not a moral question. 
Rather it is a matter of common 
sense in individual cases.

Sentimentalists have cried with 
alarm when anyone suggested burn­
ing corn. “ Let it rot on the farm, 
or throw it away, but don’t burn it 
while thousands are starving,” they 
say.

Corn is not sacred ; it’s only value 
lies in its being used.

But corn is far from being an 
ideal fuel, though it will burn and 
give heat. The only question is, is 
it cheaper for the individual farmer 
to burn coal or corn?

Unquestionably, if a farmer is 
anywhere near a coal mine, or not 
too far from transportation, coal, 
even at present prices, is cheaper as 
a fuel than corn. For it is heat that 
counts, and not weight of the fuel.

If, however, a farmer is far from 
a coal mine, and also far from the 
coal yard and railroad, corn will 
make him a satisfactory fuel. Even 
then it will be advisable to mix it 
with coal or wood to get the most 
heat from it.

Only the burning of corn in great 
quantities could have any effect on 
the price, and even then it is doubt­
ful if the farmers would gain as 
much as they would lose. But indi­
vidual farmers will find it to their 
advantage to use corn as a fuel this 
winter.—A. Banker-Farmer.

Here W as Success
A Boston firm that wished to 

know what constitutes success paid 
$250 to Mrs. A. J. Stanley, of Lin­
coln, Kansas, for this definition: 
“ He has achieved success who has 
lived well, laughed often and loved 
much, who has gained the respect 
of intelligent men and the love of 
little children, who has filled his 
niche and accomplished his task, 
who has left the world better than 
he found it, whether by an improved 
poppy, a perfect poem or a rescued 
soul, who has never lacked appre­
ciation of earth’s beauty or failed 
to express it, who has always looked 
for the best in others and given the 
best he had, whose life was an inspi­
ration, whose memory is a benedic­
tion.”

South Dakota’s Only Lithographer
W e m ain ta in  and op era te  the on ly  lith ograph in g - p lan t in South D ak ota . Our 
sp ec ia lty  is bank  w ork . E v e ry  p iece  o f  w o r k  is g u a ra n teed  to  be first c lass

in ev ery  resp ect. Send fo r  sam ples

W e Occupy Our Own Building 
Corner Phillips Ave. and Seventh St.

and prices.

Printing Bookbinding; \
Our p r in tin g  d epa rtm en t is o p e r ­

ated b y  p rin ters  w h o  k n ow  th eir  
bu siness . T h ey  g iv e  you  the b en e ­
fit o f  th e ir  ex p erien ces . W e  k n ow  
h ow  to  hand le  ba n k  w o r k  p rop erly . 
T ry  ou r w o r k  and y ou  w ill becom e 
one o f  our m an y  satisfied  cu stom ers.

Will A. Beach 
Printing Company

COMPLETE BAN K OFFICE OUT­
FITTERS

PHILLIPS A VE . AT 7TH ST.
SIOUX FALLS, SOUTH DAKOTA
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100 Years of Commercial Banking
LOUIS G K A U F M A N  

P res iden t

THE

Ba n k
OF THE

CITY OF NEW YORK

R IC H A R D  H. H IGGINS 
V ice -P res id en t 

B E R T  L. H A SK IN S
V ice -P res . and C ash ier 

C. ST A N L E Y  M IT C H E L L  
V ice -P re s id e n t  

M A X  M A R K E L  
V ice -P re s id e n t  

W A L L A C E  T. P E R K IN S  
V ice -P re s id e n t  

W IL L IA M  M ILN E 
V ice -P re s id e n t  

VIN TO N  M. N O R R IS  
V ice -P re s id e n t  

W IL L IA M  M. H A IN E S 
V ice -P re s id e n t  

G E O R G E  P. K E N N E D Y  
V ice -P re s id e n t  

H E N R Y  C. H O O LE Y  
A ssista n t C ashier

W IL L IA M  H. S T R A W N  
V ice -P re s id e n t  

N O R B O R N E  P. G A T LIN G  
V ice -P re s id e n t  

H. A. C L IN K U N B R O O M E R  
V ice -P re s id e n t  

G E O R G E  R. B A K E R  
V ice -P re s id e n t  

JOHN B. F O R SY T H  
V ice -P re s id e n t  

JO SE P H  B R O W N  
V ice -P re s id e n t  

W A L T E R  B. BOICE 
V ice -P re s id e n t  

A R T H U R  T. STRONG 
V ice -P re s id e n t  

H E N R Y  L. CADM US 
A ssista n t C ash ier 

H A R V E Y  H. R O B E R TSO N  
A ssista n t C ash ier 

R O B E R T  R O Y
A ssista n t C ash ier 

H E N R Y  E. A H E R N  
T ru st Officer

W E L L IN G  S E E L Y  
A ss ista n t C ash ier 

W IL L IA M  S. W A L L A C E  
A ssista n t C ashier

G E O R G E  M. H A R D  
C hairm an

Exceptionally qualified to handle the accounts of Banks, Trust Companies and 
other Corporations. Correspondence invited.

150 M illion  Dollars Resources

O FFIC ER S
S. T. KIDDOO, President
G. F. EMERY, Vice-Pres.
J. L. DRISCOLL,

Assistant to President 
D. R. KENDALL, Cashier 
A. W. AXTELL, A. Cash.
L. L. HOBBS, Asst. Cash.
H. E. HERRICK, A. Cash. 
C. L. WISTRAND,

A. Cash.

Capital and Surplus

$ 2 , 2 5 0 , 0 0 0

DIR E C TO R S

Established 1868

JAMES H. ASHBY 
SAMUEL OOZZENS 
S. T. KIDDOO
G. F. EMERY 
ARTHUR G. LEONARD 
J. A. SPOOR
H. E. PORONTO 
M. A. TRAYLOR 
F. EDSON WHITE 
THOMAS E. WILSON 
LOUIS F. SWIFT

Resources Over

$ 2 0 , 0 0 0 , 0 0 0

T H E  N E W  Y E A R
and its possibilities inspire renewed efforts toward complete 
readjustment. For the Central West and its banks we believe

1 9 2 2  W IL L  BE PROPITIOUS

T H E  L I V E  S T O C K  Œ Î Î
of Chicago

B A N K

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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NEBRASKA BANK NEWS
Nebraska School Children Will 

Learn About Banking
Thompson Elected President

F. S. Thompson has been elected 
president of the First National bank 
of Albion, Nebr., to succeed to the 
position left vacant by the death, 
at the age of 82, of the late Chas. E. 
West. Mr. Thompson has been 
with the bank since its organization 
and has served as vice president and 
acting president for a period of sev­
eral years. The position of vice 
president is filled by Dr. C. G. 
Barns, one of the original directors 
of the bank. B. M. West has been 
elected a director to succeed the late 
Mr. Chas. E. West.

Bank of Cedar Bluffs
Gus Schlicting has been elected 

president of the Bank of Cedar 
Bluffs, Nebr. He succeeds F. B. 
Knapp, who resigned.

Merger at Fremont
Henry Teigeler has been chosen 

as president of the Union National 
bank of Fremont, Nebr., the new 
institution formed by the merger of 
the Farmers and Merchants Na­
tional, the Commercial National and 
the First National banks of that city. 
Mr. Teigeler was formerly a mem­
ber of the board of directors of the 
old First National and is owner of 
the Fremont Creamery company.

The new bank, which has already 
opened for business in the old home 
of the First National, has the follow­
ing officiary : president, Henry
Teigeler ; vice presidents, J. Howard 
Heine and Thomas Fowler, both 
formerly of the Farmers and Mer­
chants ; vice president, A. G. Chris­
tensen, formerly vice president of 
the First National; cashier, George
C. Gage, formerly cashier of the 
Commercial National ; auditor, Her­
man Beckman, formerly vice presi­
dent of the First National. O. F. 
Turner, formerly president of the 
Commercial National, is chairman of 
the finance board.

The strong institution that is thus 
formed by the merger of the three 
banks, is capitalized at $300,OCX), 
with a surplus of $150,000.

A new safety vault door has just 
been installed by the First National 
bank of Hastings, Nebr. It is 
equipped with quadruple time lock, 
weighs 13,000 pounds and represents 
a cost of $4,000.

4 4 r j p  HE purpose of the Com- 
I mittee on Public Education 

of the American Bankers 
association,” explains a letter sent 
out by the educational committee of 
the Nebraska Bankers association, 
“ is to take the mystery out of the 
banking business. The committee 
feels a clear understanding of the 
functions and usefulness of banks, 
as well as a comprehensive knowl­
edge of those principles of econom­
ics on which banking, and all other 
business, is based, is a fundamental 
need of American citizens.

“ The plan adopted by the commit­
tee calls for the delivery of lectures 
by bankers to the pupils in our high 
schools and the higher grades of our 
grammar schools. These lectures are 
to be delivered by the bankers 
whose places of business are located 
in the vicinity of the various schools, 
and speakers are expected, as part 
of the general program, to invite the 
pupils of the school to their banking 
institutions, so that the .pupils may 
visualize the operations described. 
It is not the purpose of the commit­
tee to engage in anything that can 
be termed ‘propaganda’ on public 
questions, in controversy.

“ The success of the plan proposed 
rests almost entirely upon the char­
acter of the talks made to pupils. 
The ages of those composing the 
audiences must be kept in mind con­
tinually. The use of the simplest 
possible language with frequent ex­
amples and illustrations will un­
doubtedly produce the best results.

“Thus far ten talks have been pre­
pared which are to be presented at 
the rate of one each month for the 
nine school months. Assuming that 
there are 100,000 schools in the 
United States, a simple arithmetical 
calculation shows us that 1,000,000 
lectures will be delivered to the 
pupils of our schools during our first 
year’s work.”

The Nebraska Bankers association 
has outlined its plans for carrying 
on the work of the committee on 
public education in Nebraska as de­
scribed below:

The president of the Nebraska 
Bankers association has appointed a

state chairman of the Committee on 
Public Education for Nebraska.

This chairman has an advisory 
committee composed of (a) presi­
dent of the Nebraska Bankers asso­
ciation, (b) secretary of the Ne­
braska Bankers association, (c) ex­
ecutive council of the Nebraska 
Bankers association, (d) state super­
intendent of public instruction, (e) 
chancellor Nebraska State Univer­
sity.

The members of the State Com­
mittee on Public Education have 
been appointed one each from the 
groups of the Nebraska Bankers as­
sociation, there being seven groups 
in the state of Nebraska. This 
makes the state committee a com­
mittee of seven members and the 
chairman. The personnel of this 
state committee is as follows:

C. A. Phillips, chairman, Cam­
bridge; Hon. C. A. Randall, Ran­
dolph (president Nebraska Bankers 
association). Group presidents: 
No. 1, C. S. Aldrich, Elmwood (14 
counties) ; No. 2, G. H. Gray, Colum­
bus (11 counties) ; No. 3, H. A. Ole- 
rich, Butte (13 counties) ; No. 4, 
P. Walsh, McCook (18 counties) : 
No. 5, J. S. Donnell,, Kearney (19 
counties) ; No. 6, W. P. Rooney, 
Chadron (8 counties) ; No. 7, R. M. 
Hampton, Alliance (11 counties).

The member of the state commit­
tee representing Group 1 automat­
ically becomes chairman of the Com­
mittee on Public Education of Group 
1 and appoints a member from each 
county in that group, so that in Ne­
braska the Committee on Public 
Education of Group 1 will have a 
chairman and 14 members, because 
there are 14 counties in that group. 
Group 2, which is composed of 11 
counties, will have a Committee on 
Public Education composed of a 
chairman and 11 members, and so on 
throughout the various groups.

The county organization for the 
state is as follows:

Chairman— (Chairman of County 
Bankers association, if there be one, 
or some banker, to be appointed by 
group president.)

Committees — Advisory, county 
superintendent of schools. Active—-
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Left to discretion of county chair­
man.

This county committee is the 
working committee. The bankers 
on the committee in conjunction 
with the representatives of the 
schools determine in which schools 
in the county the bankers are to 
speak and keep track of the whole 
speaking program. There is being 
prepared a card to be sent to each 
banker in the state by the secretary 
of the State Bankers association, 
asking the banker to indicate in 
which school he is going to deliver 
his lectures, so that each State 
Bankers association may have a 
complete record of the lectures 
which are being delivered.

The local town organization sug­
gested for Nebraska is as follows: 
A representative from each bank in 
town, the local board of education, 
and the local superintendent of 
schools.

What a wonderful thing this will 
be for the people of the United 
States! It means building good citi­
zenship. In America those who are 
willing to work and willing to save 
are certain of success. A part of 
success concerns itself with saving 
and using the instrumentalities 
which a bank offers. How much 
more successful will America be­
come if its bankers throw themselves 
vigorously into this campaign which 
proposes to teach America some­
thing of the economics of success!

The Small Town Club
The barber shop in the small town 

is a clearing house for news, gossip, 
yarns, and general information. It 
is, in a true sense, a club, for men 
gather there to await their turn in 
the chair, to eat their tobacco, and 
to enjoy conversation. The shop’s 
patrons not only include the town 
men who do not wear whiskers, but 
the farmers within a radius of three 
or four miles, who drift in after do­
ing their shopping, for Wednesday 
and Saturday clean-ups.

The variety of topics discussed is 
inexhaustible, touching every human 
interest, but politics—a subject ta­
booed because too violently contro­
versial. But religion, physics, as­
tronomy, business, the courts, per­
sonal experience, escapades, have 
free range, along with crops, sports, 
weather, hot summers, cold winters, 
motor car lore, and all things else on, 
over and under the earth.

On a recent occasion a widely 
prevalent belief stimulated a bar­
ber’s club. The man in the chair, 
talking through a hot towel, boldly 
proclaimed his willingness to ,bet

“ T h e  O n ly  Iin n k  in th e  U n io n  S to c k  Y n rd n ”

A location suited to our requirements— a force of officers and employes 
whose purpose is to serve our customers efficiently— and the good will of 
all who transact business with us— are outstanding features in the success 
of this bank.

T H IS  IS T H E  K IN D  OF C O N N E C T IO N  YO U D E S IR E

STOCK YARDS NATIONAL BANK of South Omaha
We are the Clearing House for the Live Stock Business of the Omaha Stock Yards.

Ford E. Hovoy, President O F F IC E R S
, S ' j f ronch, Vice President F. J. Enerson, Vice President W . H. Dressier, Asst. Cashier

Y  f  ‘ 2 r n- ,Y,' p £®*- and Cashier W . L. Pier, Vice President C. L. Owen, Assistant Cashier 
J. S. King, Vice President H. C. M iller, Assistant Cashier

Country Banks A ccou n ts
Receive the best service in collecting their 
Live Stock Returns and Grain Drafts.

J. F. COAD, President 
H. C. Nicholson, V. P. and Cashier

AT OMAHA  
STOCK YARDS

W ALTER H. RHODES
Confidential Bank Broker

BANKS and BANK  
STOCKS

O M A H A
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that the addition of two live fish, 
weighing ten pounds out of water, 
would not add an ounce of weight 
to a tub of water standing on scales; 
that is, if the tub and water weighed 
thirty pounds before the fish were 
put in the water, the tub, water, and 
fish, together, would weigh only 
thirty pounds. “ Fish have no weight 
in the water if alive,” he declared, 
fortifying his assertion with the 
declaration that he had not believed 
it until he had seen the experiment 
brought to a “ quod erat demonstran­
dum.” He had $50 to bet that he 
was right—sufficient to justify his 
sincerity. After the argument the 
matter remained unsettled.

Another great promoter of con­
flicting opinions is the man, tree and 
squirrel problem, which may roughly 
be stated as follows: A man out
gunning discovered a squirrel which 
sought safety behind the tree. As 
he walked slowly around the tree to 
get a shot at the game, the squirrel 
also dodged around the tree, keep­
ing out of sight. Did the man, while 
he had walked completely around 
the tree, also walk around the squir­
rel? The barber shop club always 
jumps to that question, and always 
with conflicting opinions. Here’s 
one of them verbatim with its ar­
gument :

“ Suppose it is a man and a boy, 
instead of a man and a squirrel, and 
that they walk around the tree, the 
boy well between the tree and the 
man. After they have walked 
around the tree, has the man walked 
around the boy? Not on your life! 
To walk around anything you must 
get on all sides of it, and the man 
never was on the far side of either 
the boy or the squirrel.”

Let us not assume too superior 
an attitude over the mental recre­
ations of our rural contemporaries. 
Whatever the quality of their intel­
lectual processes, as revealed in the 
barber shops, they all do their own 
thinking, independently of any other 
man’s opinions, and maintain their 
conclusions stoutly. And just now, 
with a scant cider crop in the mak­
ing, they are not bothering with 
home-brew recipes.—Chicago Jour­
nal of Commerce.

Do You Know
That—Scarcely more than one 

song out of every hundred that is 
published becomes popular with the 
public.

Allen Elected Assistant Cashier
Fred Allen, formerly assistant 

cashier of the Farmers State bank 
of Pawnee City, Nebr., has been

T HE principles that have guided the 
development of The Omaha National 
Bank are in harmony with the inter­

ests of the business community and general 
public.
Every facility of our organization is being 
brought to bear to promote thrift and bus­
iness stability.

The Omaha National Bank
Capital and Surplus . . . $2,000,000

/ .  H. Millard, Chairman Walter W. Head, President

Let Us Serve You
The high standard this 
bank has set for itself in 
the conduct of its busi­
ness is a protection to its 
depositors in every emer­
gency and under all cir­
cumstances.

Capital, Surplus and Profits $2,800,000.00
Gurdon W . Viractles 

Chairman of Board 
John L. Kennedy 

President 
Milton T . Barlow 

Vice President 
W illiam  E. Rhoades 

Vice President

OFFICERS
Robert P. Morsman 

Vice President 
Joseph C. McClure 

Cashier
Gwyer H. Yates 

Assistant Cashier 
Charles F. Brinkman 

Assistant Cashier

Thomas F. Murphy 
Assistant Cashier 

Ralph R. Rainey 
Assistant Cashier 

Perry B. Hendricks 
Assistant Cashier 

Harry E. Rogers 
Assistant Cashier

UNITED STATES NATIONAL BANK
OF OMAHA

Covington Brothers Farm Loan and Investment Co. 
FARM  M O R T G A G E S

NEVER HAVE FARM MORTGAGES been offered to yield such large 
returns.

NEVER HAVE FARM MORTGAGES demonstrated their superior in­
terest virtue more than during the recent years of financial uncertainty 
and world crisis.

PRESENT CONDITIONS WILL NOT CONTINUE.
THE FARSIGHTED LIFE INSURANCE COMPANIES, financial insti­

tutions or careful investor will take advantage of the present unusual oppor­
tunities and build for the future.

COVINGTON BROTHERS’ FARM LOAN & INVESTMENT COMPANY 
assures you of a dependable income of 7% per annum for ten years to come.

THE EVENTUAL RETURN TO THE OLD RATES of 5% and 6% 
is not far off. The time to buy farm mortgages is NOW.

COVINGTON BROTHERS 
FARM LOAN & INVESTMENT CO.

Mangum - Oklahoma
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TheECONOMIC REVIEW
This Bank issues a monthly survey of 
the business, industrial and financial 
fields under the title of The Economic 
Review.
We shall very gladly send it to you 
regularly, if your name is not now on 
our mailing list.
Our experience in representing out-of- 
town banks and handling their Phila­
delphia business is always at your 
service.

T h e  G ir a r d  N a t io n a l  B a n k
P H I L A D E L P H I A

Resources over $76,000,000

The Chase National Bank
of the City of New York 

57 Broadway
CAPITAI/ ..............................................................................$ 20.000,000
SURPLUS AND P R O FITS........................................... 21.002,018
DEPOSITS (net) ............................................................  330,965,510

OFFICERS
A. B A R T O N  H E P B U R N  

C hairm an o f  the A d v iso ry  B oard  
A L B E R T  H. W IG G IN  

P res id en t
Vice Presidents

SA M U E L H. M IL L E R  H E N R Y  O L L E S H E IM E R
C A R L  J. SC H M ID L A P P  A L F R E D  C. A N D R E W S
G E R H A R D  M. D A H L  R O B E R T  I. B A R R
R E E V E  SC H L E Y  S H E R R IL L  SM ITH

A ssista n t V ice  P res id en ts
E D W IN  A. L E E  
W IL L IA M  E. P U R D Y  
G E O R G E  H. SA Y L O R  
M. H A D D E N  H O W E L L  

TH O M AS R IT C H IE

G IL B E R T  B. S A Y R E S  
A L F R E D  W . HUDSON 
G E O R G E  H A D D E N

W IL L IA M  P. H O L L Y  
C ash ierC om p tro ller

DIRECTORS
H E N R Y  W . CANNON 
A, B A R T O N  H E P B U R N  
A L B E R T  H. W IG G IN  
JOH N J. M IT C H E L L  
GU Y E. T R IP P  
JA M E S N. H IL L  
D A N IE L  C. JA C K L IN G  
C H A R L E S  M. SC H W A B  
SA M U E L H. M IL L E R  
E D W A R D  R . T IN K E R  
E D W A R D  T. N ICH OLS 
N EW CO M B C A R LT O N

F R E D E R IC K  H. E C K E R  
E U G E N E  V. R. T H A Y E R  
C A R L  J. SC H M ID L A P P  
G E R H A R D  M. D A H L  
A N D R E W  F L E T C H E R  
W M . B O YCE THOM PSON 
R E E V E  SC H L E Y  
K E N N E T H  F. W OOD 
H. W E N D E L L  E N D IC O TT 
W IL L IA M  M. W O O D  
JE R E M IA H  M IL B A N K  

H E N R Y  O L L E S H E IM E R
WE RECEIVE ACCOUNTS OF BANKS, Bankers, Corporations, Firms 

or individuals on favorable terms, and shall be pleased to meet or cor­
respond with those who contemplate making changes or opening new 
accounts.

Through its Trust Department, the Bank offers facilities as: Trustee 
under Corporate Mortgages and Indentures of Trust; Depositary under 
reorganization and other agreements; Custodian of securities and Fiscal 
Agent for Corporations and Individuals; Executor under Wills and Trustee 
under Testamentary Trusts; Trustee under Life Trusts.

FO R E IG N  E X C H A N G E  D E P A R T M E N T
The New York Correspondent of Over 4000 Banks

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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elected cashier of the Farmers State 
of Douglas. Mr. Allen has been 
with the bank at Pawnee City for a 
period of eight years. He is suc­
ceeded by M. L. Van Horne.

Wayside State Reorganizes
The Wayside State bank of Way- 

side, Nebr., has been reorganized 
with the following officiary: Pres­
ident, Henry Hess; vice president, 
L. Collingwood; cashier, C. D. Mc- 
Cowan.

W ill Finance Nebraska Farmers
The Nebraska Agricultural Fi­

nance Corporation, with a capital of 
one million dollars, is the name of a 
new organization formed by prom­
inent Nebraska bankers to assist in 
the financing of farmers and stock- 
men of that state. The new corpor­
ation, which has offices in Omaha, 
will be managed by the following 
officers: president, F. H. Davis;
vice presidents, J. L. Kennedy, 
W. W. Head and H. S. Freeman; 
secretary-treasurer, E. F. Folda. 
Directors include: C. E. Buhrman,
F. W. Clarke, W. J. Coad, C. H. 
Cornell. F. H. Davis, J. S. Donnell, 
E. F. Folda, H. S. Freeman, F. P. 
Hamilton, R. M. Hampton, W. W. 
Head, Ford E. Hovey, J. L. Ken­
nedy, C. C. Neumann and O. P. 
Shallenberger.

The nature of the work to be car­
ried on by the new organization is 
best described by an excerpt from 
its articles of incorporation :

“ The general nature of the busi­
ness to be transacted by the corpora­
tion is the extension of credit and 
the loaning of money to and for the 
benefit of the agricultural and live 
stock interests of Nebraska. In ex­
tending credit and making loans, the 
corporation may take security, by 
note and mortgage or otherwise, 
upon live stock, grain, hay, alfalfa 
and other farm products, and upon 
agricultural implements and appli­
ances used for farm purposes. It 
may take, as additional security, 
mortgages on farm lands, ranches 
and other real estate. The corpora­
tion may also purchase notes and 
mortgages heretofore or hereafter 
executed upon such security. It 
shall have power and authority to 
handle, hold, sell, assign, transfer, 
endorse and guarantee the payment 
of any and all notes, bonds, mort­
gages or other obligations, taken, 
bought or held in the exercise of the 
powers herein granted. The cor­
poration is further authorized and 
empowered to borrow money for 
corporate use.

O V E R  F IF T Y  Y E A R S

O F S E R V IC E

The
Merchants
National

Bank
of

OMAHA, NEBR.
Organized as State Bank of 

Nebraska in 1870.

Nationalized 1882

Capital, Surplus and 
Undivided Profits
$ 2, 000, 000.00

OFFICERS
Fred P. Hamilton, President 
B. H. Meile, Vice President 
O. T. Eastman, Vice President 
S. S. Kent, Cashier 
H. D. Bentley, Assistant Cashier
B. B. Wood, Assistant Cashier 
J. P. Lee, Assistant Cashier
C. M. Fixa, Auditor

DIRECTORS 
C. W. Hamilton 
Fred P. Hamilton
F. B. Johnson 
Frank W. Judson 
B. H. Meile 
George N. Peek
G. S. Rogers 
Chas. L. Saunders 
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NO LOSS

of interest on live stock 
collections if the Live 
Stock National Bank is 
your Omaha correspond­
ent.

LIVE STOCK 
NATIONAL BANK

UNION STOCK YARDS

O M A H A

E V E R Y  department in this bank is 
organized and maintained to give 

our customers that help and constructive 
advice which is natural to expect from 
a solid banking connection.
W e invite you to call and become 
acquainted.
Capital and Surplus, $7,000,000.
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THE FRONTIERSMAN
Heralder ofprogress; Pioneer o f civilization

A MERICA owes much to the enterprise, the 
love o f adventure and the thrift o f the 

daring pioneer. Dangers beset him but he 
pushed forward with a determination undaunted. 
Posterity enjoys the fruits o f  his work.

The C O N T IN E N T A L  W  
C O M M E R C I A L

B A N K S
CHICAGO

Complete Banking Service 

Resources Over 500 Millions

W e are all pioneers and we all can add to our own success and to the 
security of the community by careful study of our own affairs.

This is a pioneer savings bank. It has served the 
people of Chicago 54 years. Let it serve you!

The Savings Habit is a Good Habit.
This Bank 'will help you cultivate it.CONTINENTAL wCOM M ERCIAL

T r u s t  a n d  Sa v i n g s  B a n k
JLaSaJle.Adams,Quincy and Wells Streets

O P E N  A L L  D A  Y S A T U R D A Y S  U N T I L  8 P. M.

ARE YO U  IN TER E STE D  IN A D V E R T ISIN G ?
This reproduction of Savings B a n k  copy  
was used r e c e n t ly  in C h ic a g o  newspapers.

Readers will con fer  a fa vor  by m entioning THE N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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MINNESOTA BANK NEWS
Twin City Bond Club Organized
To encourage a better acquain­

tance and spirit of co-operation 
among the men in the twin cities 
engaged in the handling of invest­
ment securities, and to promote 
higher standards in the work, a 
Twin City Bond club, similar in 
organization to the Bond Men’s 
clubs of New York and other cities, 
has been organized in Minneapolis. 
Among the Minneapolis members of 
the new association are: Howard
Booth, National City company; Les­
ter Bigelow, Minneapolis Trust 
company; George Piper, Lane, Piper 
& Jaffray; John Bauman, Wells- 
Dickey & C o.; R. C. Mees, Paine, 
Webber & Co.; Sterling Lawton, 
Drake, Ballard & Co.; Walter Ran­
kin, Halsey, Stuart & Co., and Rich­
ard Redfield, of the Minnesota Loan 
and Trust company.

Tractor Show at Minneapolis
The National Tractor Show will 

be conducted in Minneapolis the 
same week as the Minneapolis Auto­
mobile Show, February 6 to 11. The 
tractor show will take place at the 
Fair grounds, but the automobile 
show location has not been deter­
mined.

The National Tractor and Farm 
Power Equipment Show will be in 
the new cattle barn at the Fair 
grounds. A large part of the 75,000 
square feet for exhibits has been 
taken up by tractor manufacturers.

Willmar Banker Dies
Albert N. Lewis, pioneer hard­

ware merchant of Willmar, Minn., 
and one of the organizers of the 
First National bank of that city, died 
recently following a paralytic stroke. 
He was a director and also vice 
president of that institution for 
many years.

Minnesota Leads Co-Op. Markets
Minnesota leads the nation with 

43.9 per cent of its farm products 
marketed co-operatively, according 
to figures announced by John H. 
Hay, deputy state commissioner of 
agriculture.

South Dakota ranks second, with 
27.1 per cent; Nebraska third, W is­
consin fourth, North Dakota fifth, 
and California sixth with 21.9 per 
cent.

Total capital invested in all Min­

nesota manufacturing industries in 
1919 was $690,387,000, employing 
115,600 wage earners—against $3,- 
787,420,118 capital invested by farm­
ers employing and including 663,720 
men and women.

Buy Interests at Morristown
J. W. Barton, vice president of 

the Metropolitan National bank of 
Minneapolis, and G. W. Cochran, 
also of Minneapolis, have purchased 
the Molm interests in the Morris­
town State bank, Morristown, Minn. 
W. B. Adams was elected president 
to succeed George Molm and G. A. 
Ivisor was elected vice president. 
Gay L. Molm will continue as assist­
ant cashier.

Reserve Bank Elects
F. P. Hixon, lumberman of 

La Crosse, Wis., and Wesley Mc­
Dowell, banker of Marion, S. D., 
have been re-elected members of the 
board of directors of the Minneap­
olis Federal Reserve for three year 
terms. There are nine members of 
the board. Two directors will be 
elected in 1922, the terms of Theo­
dore Wold of Minneapolis, and 
F. R. Bigelow of St. Paul, expiring 
at that time.

American Institute Gives Dinner
More than two hundred and fifty 

members of the St. Paul chapter of 
the American Institute of Banking, 
and numerous St. Paul bank officials 
were present at a recent meeting of 
that organization, where Curtis 
Johnson of Rush City, Minn., and a 
member of the State Fair board was 
the principal speaker.

Announce State Fair Dates
The Minnesota State Fair and Ex­

position will be held September 2-9, 
in 1922. This decision was reached 
following the International Associa­
tion of Fairs and Expositions in 
Chicago.

Describes Work of Trust Companies
Richard A. Walsh, Jr., trust offi­

cer of the Central Metropolitan 
bank of St. Paul, is the author of 
an interesting discussion of the work 
and functions of a trust company 
that appeared under his signature in 
a recent issue of the St. Paul News. 
Mr. Walsh compares the work of a 
trust company with that of a de­

partment store, saying that the trust 
company “ is a department store of 
finance” in its variety of functions 
and methods of operation.

Twin City Bankers Club Elects
C. T. Jaffray, president of the 

First National bank of Minneapolis, 
was named as president of the Twin 
City Bankers Club at the annual 
meeting held at the Minnesota club. 
St. Paul. Other officers elected are: 
Vice president, R. Wr. Lindeke, Mer­
chants National, St. Paul; secre­
tary-treasurer, Fred Spafford, First 
National, Minneapolis; members of 
the executive committee, J. A. 
Latta, Northwestern National, Min­
neapolis, and Louis H. Ickler, Am­
erican National, St. Paul.

St. Paul Banks Merge
The Peoples- bank, St. Paul, 6th 

and Wabasha streets, will be 
merged with the Central Metropol­
itan bank, 5th and Cedar streets, the 
merger to become operative on Jan. 
1, 1922.

The present management of the 
Central Metropolitan bank will be 
in control of the merged banks.

A number of the present directors 
of the Peoples bank will be added to 
the board of directors of the Central 
Metropolitan bank at the annual 
meeting in January.

Affiliated with the Peoples bank 
is the Midland Trust & Savings 
bank, which will occupy the quar­
ters vacated by the Peoples bank at 
6th and Wabasha streets, after De­
cember 31.

The capital of the merged institu­
tions will be $400,000, with a sur­
plus of $100,000. Total resources 
will be $6,000,000.

Both banks are members of the 
federal reserve system.

Celebrate Sixty-Fifth Anniversary
The First State bank of Chatfield, 

Minn., recently completed the 65th 
year of its existence, and celebrated 
that anniversary. The bank has an 
interesting feature, in that it has 
sustained but one change in man­
agement since its organization in 
1856.

Root River bank, a private bank, 
was opened by J. C. Easton, Esq., 
at Chatfield, Minnesota, in 1856. 
The original day-book of its first
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CL W e are big enough to serve you 
in most every financial capacity, but not too 
big to lose that valuable “ Personal Spirit’ ’ 
which makes for the intimate knowledge of 
your requirements.

Midland National Bank
M INNEAPOLIS

Our Total Resources Exceed $19,000,000.00

EDGAR L. MATTSON, Vice President 
W. R. MURRAY, Vice President 
ANDREAS UELAND, Counsel 
O. J. THORPE, Credit Manager 
E. V. BLOOMQUIST, Cashier

O FFIC ER S
CHARLES B. MILLS, President

TRYGVE OAS, Assistant Cashier 
V. E. HANSON, Assistant Cashier 
J. H. SHARPE, Assistant Cashier 
C. L. KEITH, Assistant Cashier 
H. D. DAVIS, Assistant Cashier

W H E N  T IM E  M E A N S M O N E Y
Promptness in collection service means faster turn-over of funds and greater profits.
The First National has developed this branch of its service to an exceedingly high degree. 
With a large and rapid Mail Department—co-operating with an efficient Collection De­
partment, we can often save a whole day in accounting for your items.
Route your next Twin City Business through this Bank.

FIR ST N A T IO N A L  B A N K
C A P IT A L  A N D  S U R P L U S , $10,000,000 M IN N E A P O L IS

Providing Service 
Through Understanding

OUR banking customers consist of hundreds of local 
banks throughout the country. Many of our officers 

began their careers in institutions of this kind. Therefore, 
we not only well understand the point of view of the local 
bank, but by this very knowledge are enabled to provide a 
service of more than ordinary promptness and facility in 
banking transactions.

ATLANTIC
National Bank
257 Broadway-Opposite CityH&ll

NEW YORK CITY

day’s business is now on file in the 
office of L. F. Easton in La Crosse.

The only change in the manage­
ment of the bank was in 1888, when 
the business was purchased by 
G. H. Haven, who is still its active 
head. In 1905 it was incorporated 
as the First State bank of Chatfield.

Through the hard experiences of 
pioneer days, the stirring times of 
the Civil War, and nearer home, the 
Indian outbreaks, the panic of 1873, 
the hard times of 1893, the close 
times of 1907, the Liberty Loan 
campaigns, and the present business 
depression, this bank has paid every 
dollar of deposits whenever asked 
for, always keeping as its main pur­
pose the safe-guarding of its depos­
itors’ money.

J. C. Easton, who founded the 
Root River bank at Chatfield, in 
1856, a few years after became in­
terested in other private banks, 
using his name and credit at differ­
ent points in southern Minnesota, 
namely, Caledonia, Rushford, Lanes- 
boro, Spring Valley, Austin, Winne­
bago City and Wells; also First Na­
tional bank of Owatonna. Mr. Eas­
ton, soon after his removal to 
La Crosse, became a director in the 
Chicago, Milwaukee & St. Paul 
Railroad, in whose extension he took 
an active part. He died in La Crosse 
in 1901.

Present officers of the First State 
are: President, G. H. Haven; vice
president, Wm. Laird; cashier, 
G. A. Haven; assistant cashiers, 
M. D. Bolsinger and Catharine 
Howard.

Land Bank Attorney Promoted
John F. Scott, assistant general 

counsel for the St. Paul Federal 
Land bank since the establishment 
of that institution in 1917, has been 
promoted to the position of genera  ̂
counsel, as successor to F. W. Mc- 
Clean, former Fargo, North Da­
kota, attorney. He is a graduate of 
the law school of the University of 
Michigan, and has been prominent 
in St. Paul legal circles for several 
years.

Mr. Scott is succeeded as assist­
ant general counsel by Attorney 
H. W. Braatelin, who has been with 
the bank for four years. Prior to 
that time, he was county attorney 
at Williston, North Dakota.

Women Named As Bank Directors
Mame A. Stevens, president of 

the Business Women’s club, and 
Lillian Hartman, milliner, both of 
Minneapolis, will act as directors in 
the new bank, known as the Guar­
anty State bank of Minneapolis, for 
which an application for a charter 
has already been made. The new
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Q U R  F A C I L I T I E S  fo r  the p rom p t and 
efficient handling o f  the accounts o f

Banks and Bankers are m ost com plete .

9 1

I f  y ou  appreciate p rom p t service 
and care in the handling o f  y ou r  
ban k in g  business, a con n ection  
w ith  this in stitu tion  w ill be  fou n d  
desirable.

THE

FIRST NATIONAL BANK

m m

OF ST. PAUL

institution is capitalized at $100,000 
and will be located at Nicollet ave­
nue and Tenth street. Other incor­
porators are : G. F. Kirscher, pres­
ident of the Merchants State bank 
of Little Falls ; R. W. Manuel, pres­
ident of the Exchange State bank 
of Minneapolis; R. I. Gerish, of the 
Bankers Service Co.; G. E. Fetters 
of the Petters Investment Co. ; A. R. 
Chestnut, attorney.

Chicago Banker Speaks
Melvin A. Taylor, president of the 

First Trust and Savings bank, of 
Chicago, made an ‘ interesting ad­
dress on general business conditions 
before two hundred members of the 
Twin Cities Bankers Club, at the 
Minnesota club, in Minneapolis. Mr. 
Traylor advanced the opinion that 
the United States would never re­
turn to the prices that prevailed 
from 1917 to 1920, and that the next 
five years will be a period of falling 
prices. He vigorously condemned 
the Esch-Cummins railroad bill.

Potato Men and Bankers Meet
Bankers, potato dealers and grow­

ers of the Red River Valley, met in 
conference at Moorhead, Minn., to 
work out some definite plan for 
financing and handling the market­
ing of potatoes in that section of the 
state. The meeting was called by 
Hugh J. Hughes, director of mar­
keting for the Minnesota depart­
ment of agriculture. Curtis L. 
Mosher, of the Federal Reserve 
bank of Minneapolis, and W. C. 
McDowell, North Dakota represen­
tative, were in attendance to repre­
sent the federal reserve institution.

H. E. Roberts, cashier of the 
Moorhead National bank, and A. H. 
Costain, president of the First Na­
tional of Moorhead, addressed the 
conference, which took up plans for 
marketing the over-supply before 
winter.

Clark Appointed Manager
Lucius F. Clark, formerly pres­

ident of the Bellingham State bank 
of Bellingham, Minn., has been ap­
pointed manager of the Eliason 
State bank of Montevideo, Minn. 
No change in the present officers of 
the bank was made, the new posi­
tion being created for Mr. Clark. 
Wm. Dunbrack, president, and J. H. 
Sorlien, cashier, will continue to de­
vote their time to special banking 
matters.

Mr. Clark was at one time con­
nected with the Citizens bank of 
Montevideo. He later became affil­
iated with the Lac Qui Parle County 
bank at Madison, moving from there 
to his recent connection at Belling­
ham.

Federal Life Enters Minnesota
A. T. Stark of Minneapolis, Min­

nesota, has been appointed Minne­
sota state manager for both the life 
and accident and health departments 
of the Federal Life Insurance Com­

pany in Chicago, which has been 
licensed in Minnesota.

Early in October, Mr. Stark of 
Minneapolis, who for the past ten 
years was associated with the Amer­
ican Life Insurance Company of Des 
Moines, Iowa, resigned his position 
with that company. Mr. Stark rep­
resented the American Life for nine 
years as state agent for North Da­
kota and one year as state agent for 
Minnesota.

Takes Over Peoples State
The Olmsted County State bank 

of Rochester, Minn., has taken over 
the liabilities of the Peoples State 
bank of that city and is paying all 
the depositors in full. The assets 
of the Peoples State have also been 
taken over, but not the capital stock.

Minnesota Nat’l Has Good Year
A steady growth and financial ex­

pansion has marked the first year’s 
existence of the Minnesota National 
bank. Duluth, Minn., B. Murray

»

Guaranteed Electric Burglar Alarm Systems
BUILT BY

The American Bank Protection Company, Inc.
CAPITAL $150,000.00 

Minneapolis -  Minnesota
Are recognized by all Bonding Companies— Write for particulars.
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LONDON JOINT CITY AND
MIDLAND BANK LIMITED

CHAIRMAN:
The Right Hon. R. McKENNA

JOINT MANAGING DIRECTORS:
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Atlantic Offices : “  Aquitania ”  “  Berengaria.”  “ Mauretania ”

AFFILIATED BANKS:
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Peyton, president, told stockholders 
of the institution and visiting bank­
ers at the birthday banquet of the 
organization at the Commercial club 
in Duluth. Mr. Peyton submitted 
the first annual report of the bank 
to the directors.

One hundred fifty guests, includ­
ing stockholders, bank officials and 
country bank members, attended the 
dinner.

Capital Is Doubled
The capital of the State Bank of 

Montrose, Minn., has been increased 
from $10,000 to $20,000. This bank 
now has total resources of over a 
quarter million dollars. Officers, 
recently elected are: Chas. Moore,
president; A. O. Leuzinger, vice 
president; and D. Robert Johnson, 
cashier.

Fits Up Community Room
A new community room, under 

the banking rooms of the Fergus 
Falls National bank, Fergus Falls, 
Minn., has been attractively deco­
rated and arranged as a community 
room, as a part of the bank’s service 
to the public. Various clubs and or­
ganizations will take advantage of 
this service to hold their meetings.

Audit Bank of North Dakota
The State Industrial commission 

of North Dakota employed the 
Bishop-Brissman company of St. 
Paul, Minn., to make an audit of the 
Bank of North Dakota. This com­
pany was chosen, it is said, because 
it made an audit for the state board 
of audit last year, and therefore it 
is in position to do the work more 
economically than any other firm.

The audit is held necessary at this 
time in order that the new state offi­
cials may know the exact status of 
the bank.

The industrial commission also 
has fixed salaries for the various 
officials under its control, it was 
stated, cutting the amounts greatly 
under the previous salaries. The 
salaries fixed are : Manager Bank of 
North Dakota, cut from $10,000 to 
$5,000; manager rural credits) de­
partment, from $5,000 to $3,600; 
secretary industrial commission, 
from $5,000 to $3,000; manager 
Home Builders’ association, $5,000 
to $3,000.

Thef commission has named A. 
Mikleby of Grand Forks, to be tem­
porarily in charge of the Grand 
Forks mill and elevator, under con­
struction. He replaces H. O. Paul­
son. Mikelby is a contractor and 
will check up on the accounts and 
conditions of the project.

*
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W A R  FIN ANCE CORPORA­
TION

(Continued from page 26.) 
crops, such as clover, alfalfa and 
soy beans.” Other resolutions 
urged bankers to take further ad­
vantage of the credit facilities of the 
War Finance Act; declared that 
state authorities should arrange for 
the lowest possible tax millage next 
year, and asked a speedy reduction 
of freight rates by the interstate 
commerce commission. A resolu­
tion advocating the burning of corn 
caused considerable discussion, but 
was finally defeated by a decisive 
vote.

Some extremely interesting views 
on the railroad situation as it affects 
the mid-western farmer, were ex­
pressed by C. W. Barron, publisher 
of the Wall Street Journal and other 
eastern financial papers, who was at 
Ames, Iowa, last month, to address 
the national convention of Sigma 
Delta Chi, professional journalistic 
fraternity. He made several talks 
while at Ames, in which he outlined 
his views on the railroad situation, 
and he also expressed himself at 
length in an interview for the Des 
Moines Register.

“ There can be no prosperity in a 
country where the farmer is not 
prosperous or where transportation 
is blocked either by poverty, ab­
sence of capital, or combinations of 
labor unions,” Mr. Barron declared.

“ Transportation is our first na­
tional defense, yet the railroad men 
take their orders from their union 
leaders and Mr. Gompers and defy 
the government, the owners and 
the public. We think we have a 
national defense, but what is the 
national defense where neither gov­
ernment nor owner can order the 
transportation employe?

“The lowest paid labor in the 
world is that of agriculture. Two- 
thirds of the world work long hours 
to produce the world’s food, the ma­
jority of which is raised by the 
unpaid family farm labor. The 
farmer gets his independence and 
his living and is healthful and happy 
until he finds that his production will 
not support his motor on the high­
way he has been taxed to build.

“Then nobody in public life rises 
up to tell him that an organized 
army of 2,000,000 railroad employes 
under Mr. Gompers’ leadership have 
got between the farmer and the rest 
of the world and made a holdup be­
tween farm and factory, between 
country and city, between producer 
and consumer.”

During the last year, Mr. Barron 
declared, a million changes had been

N O R T H W E S T E R N  B A N K E R

In the banking business 
another sign of safety is 
Super-Safety Insured Bank 
Checks.
Why?
Because every user of Super- 
Safety I n s u r e d  Bank Checks is 
doubly protected.
First, by the super-sensitive de­
sign covering the face and back of 
the check, which disappears if 
alteration is attempted by either 
knife, rubber eraser or acid, 
leaving a glaring white spot to 
give alarm.
Then, in addition, Super-Safety 
I n s u r e d  Bank Check users are 
POSITIVELY protected by

$1,000.00 of Check Alteration 
Insurance Against Fraud

Every depositor of banks furnish­
ing Super-Safety I n s u r e d  Bank 
Checks may be supplied with a 
vest pocket insurance policy and 
identification card. This insur­
ance policy protects against any 
loss up to $1,000.00 caused by 
fraudulent alteration of Super- 
Safety Insured  Bank Checks.
For P O S IT IV E  safety, you 
should use these checks; good 
banks everywhere are rapidly 
adopting them.

$  1 ,0 0 0 .0 0  o f  c h e c k  in su ra n ce  
a g a in s t  fra u d u le n t  a lte ra tio n s ,  

is s u e d  w ith o u t  c h a r g e ,  
c o v e r s  e a c h  u ser  a g a in s t  loss .

LOOK FOR THE EAGLE DESIGN 
ON EVERY CHECK YOU SIGN
Protected by individual bonds o f  
The American Guaranty Company• 

These checks are the safest you 
can i

The Bankers Supply Company
T he L argest M anufacturers o f  Iß a n k  Checks in the W orId  
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LOS ANGELES
From all over the country people are flock­

ing to Southern California seeking homes, farms, 
investments and business opportunities. This 
Bank maintains a

DEPARTMENT OF RESEARCH AND SERVICE

to furnish complete and accurate information regard­
ing Los Angeles and Southern California, its resources, 
industry, commerce and agriculture.

Our Department of Research and Service is in charge 
of a vice president, and the work is carried on by men of 
special education and training in economic research and 
statistics. Bankers and their customers are cordially in­
vited to make use of the services of this department, which 
are rendered without charge.

Refer to this Bank your friends who come to California 
either for business or for pleasure.

A. B. A. Convention. Those contemplating attending the A. B. A. 
■ " Convention in October are cordially in­

vited to call upon us for any advance service or information.

Automobile Trips. Our Automobile Map of Southern
—  - ......... ——    California, gladly sent you for the
asking, shows more than 2000 miles of paved roads reach­
ing all the towns, resorts, beaches, mountain camps and 
scenic points within 100 miles of Los Angeles. We will 
take pleasure in arranging for any banker, in advance, the 
rental of an automobile with or without driver.

Capital and Surplus $ 5,250,000 
Resources over $95,000,000

SE C U R I T Y  rr:rexjsrr
U S A V I X G S  B A N K

S A V IN G S C O M M E R C IA L

Important essentials in the service offered by 
the modern bank are quality and comprehen­
siveness. We have maintained the first through 
our existance of more than a century. The sec­
ond is assured through our foreign, trust and 
investment services, which supplement our reg­
ular commercial banking functions.

Established 1810

The Mechanics & Metals National Bank
of the City of New York

Capital, Surplus and Profits $25,000,000

made in rates filed with the inter­
state commerce commission.

“ These include thirty-seven im­
portant reductions in freight rates. 
On grain and hay alone the rate re­
duction is between $35,000,000 and 
$40,000,000.

“ Now these reductions have been 
granted when the railroads were not 
really earning a dollar, for in 1920 
the railroads reported only $62,- 
000,000 of net earnings. This was 
accomplished by including $64,- 
000,000 of back mail pay so that the 
roads really did not earn a dollar 
where they formerly earned $1,- 
000,000,000 and the government 
guaranteed them during the war 
$1,000,000,000 of net earnings. For 
the first eight months of this year, 
or up to August 21, the railroads 
reduced their maintenance account 
by $373,000,000 and were thus able 
to report earnings of $303,000,000 
net or less than the interest on their 
bonds.

“ Everybody knows that the rail­
road locomotives, cars and road-bed 
have been depreciated the past year. 
Orders have not been given for new 
cars or new locomotives. There are 
only three locomotive works in the 
United States and they have not 
been operating 20 per cent except so 
far as they have taken foreign orders 
and given foreign credits to get the 
orders.

“ Railroad wages were increased 
123 per cent, while freight rates 
were only increased 66 per cent.

“When the country surrendered 
control of its railroads to Mr. Gom- 
pers and the railroad unions, rules 
were made by the labor unions 
which reduced efficiency and the 
day’s work so that today we have 
dangerous transportation in the 
United States, because we have un­
profitable transportation. In 1910 
we paid for railroad labor $1,100,- 
000,000. Last year we paid $3,700,- 
000,000, and in 1916 the entire gross 
freight and passenger earnings were 
only $3,600,000,000. In other words, 
you paid labor last year more than 
three times what you formerly paid 
and you haven’t even doubled the 
freight rates.

“ The railroad payroll was padded 
by union labor under government 
management to more than 2,000,000 
employes and since the return of the 
railroads to so-called private control 
they have been able to reduce the 
number of employes by 20 per cent, 
but the union controls their effi­
ciency, reduces their production and 
so-called private management finds 
itself in control of less than 10 per 
cent of the operations connected 
with the roads.

(Continued on page 109.)
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NORTH DAKOTA BANK NEWS
Logan Co. Bank, Gackle

O. W. Fode has been elected cash­
ier of the Logan County bank of 
Gackle, North Dakota. J. M. Nisbit 
becomes assistant cashier, while 
J. M. Hummel, formerly cashier, as­
sumes the vice presidency.

Magoffin Elected Vice President
E. Magoffin, formerly cashier, has 

been elected vice president of the 
Farmers & Merchants State bank of 
Monango, North Dakota. He is 
succeeded as cashier by H. R. Fox. 
Ruby F. Dille has been elected a 
director of the same bank.

Takes Over Hague State
The First State bank of Hague, 

North Dakota, has taken over the 
Hague State bank. Officers of the 
new organization are: President,
S. A. Fischer; vice president, H. B. 
Zenk; cashier, J. J. Jaeger. The 
First State has a capital and surplus 
of $36,000.

Topp Elected President
John Topp, formerly vice presi­

dent, has been elected president of 
the First State bank of Grace City, 
North Dakota, to succeed B. G. Wal­
lace. He is succeeded as vice presi­
dent by Fred Topp.

Bankers Have Good Protection
There was a reserve fund of ap­

proximately $26,131.46 to the credit 
of the North Dakota Bankers 
Mutual Casualty Company on Dec­
ember 1, 1921, according to a recent 
report of that company to its banker 
members. This reserve has been 
effected in spite of the fact that 29 
burglaries and attempted burglaries 
occurred in the state between 
December 1, 1920 and December 1, 
1921. Of these 29, more than 20 
were unsuccessful.

Losses amounted to $14,218.62, 
while $2,098.03 was refunded to 
members of the company. 4 he sum 
of $3,487.29 was added to the re­
serve fund.

The company is now writing bank 
fidelity bonds, also a combination 
burglary and fidelity policy, under 
which a bank is protected to the ex­
tent of $10,000 against loss by burg­
lary, robbery, hold-up or damage to 
premises, and also against loss by 
embezzlement or misappropriation 
of funds by employes of the bank

to the extent of $10,000 on each em­
ploye, where the number of em­
ployes is not in excess of five.

Defends Insurance Laws
S. A. Olsness, insurance commis­

sioner for North Dakota, has pre­
sented the following figures to show 
the operation of the bonding of pub­
lic officials, state fire and insurance 
laws of that state:

‘The great, young state of North 
Dakota has had a law providing for 
state bonding of public officials op­
erative since January 1, 1918. Up to 
April 30, 1921, the total premium re­
ceipts in this fund was $141,158.71. 
The net losses by defalcation are 
$5,865.71. Our total assets are 
$130,467.73, and the liabilities con­
sist of reserve of $32,892.92 ; surplus, 
$97,574.81, the latter being the net 
gain during said period. I wish to 
call special attention to the operat­
ing expense, which is $8,093.78, on 
a business comprising a total amount 
of $40,163,150 of bonds written and 
covering a period of three years and 
four months, showing an overhead 
expense of $5.74. The premium rate 
is the same as charged by the line 
companies, or 25c per $100 per an­
num.

“A condensed report of the opera­
tions of our state fire and tornado 
insurance on public buildings since 
its beginning August 1, 1919, to 
August 15, 1921, shows total pre­
mium receipts, $281,380.07; premium 
receipts earned, $170,513.98; fire and 
tornado losses paid in said period, 
$19,122.17. Deducting for operating 
expense, reinsurance, unearned pre­
miums, or in other words, were we 
to liquidate and close out the busi­
ness on August 15, last- this fund 
would show a net gain of $123,362.62. 
The operating expense for the period 
of two years and fifteen days was 
$7,164.33, or an overhead of 3.07 per 
cent on premium receipts. The net 
insurance in force was: Fire insur­
ance, $9,370,709.80; tornado insur­
ance, $11,356,930.20 on April 30, 
1921. I wish to emphasize that both 
these funds are taken care of by one 
young man as manager and two 
girls.”

To Encourage Dairy Industry
The value of the dairy business 

as a side line for the North Dakota 
farmer is pointed out to the bankers

of the North Dakota Bankers asso­
ciation in a recent bulletin by J. H. 
Shepperd, chairman of the depart­
ment of animal husbandry of the 
state agricultural college.

“ The services which the county 
agents, extension specialists and oth­
ers from the college may be called 
upon to make may be enumerated as 
follows:

“ Discussion with groups of farm­
ers and bankers of the opportunities 
for profit in the dairy business, pas­
tures, winter feeds and feeding 
problems connected with dairying 
in North Dakota, shelter, care and 
the management of a dairy herd un­
der our conditions, discussion of 
breeds, dairy type, etc. County 
agents may be called upon for con­
sultation as to the individual’s 
chances for success in dairying. The 
county agent or the dairy specialist 
may be called upon to accompany 
farmer buyers on purchasing trips. 
They will locate the most desirable 
points for purchase, will aid in the 
selection of animals and advise as to 
their value. They will look after 
the details of testing for interstate 
shipment, arrangements for cars, 
loading, etc.”

However, the bulletin sounds a 
warning to farmers who are not 
fitted for dairy work :

“ The farmer with a superficial 
death bed repentance conversion in 
dairying, who expects large and im­
mediate profits, should never start. 
There is a dairy type of man as 
truly as there is a dairy type of cow 
and it takes a combination of both 
with plenty of hard work for success 
in the business of milking cows.”

Security Bank, Oberon.
John Weninger has been elected 

president and a director of the Se­
curity bank of Oberon, North Da­
kota, to succeed J. E. Johnson. 
C. H. Goranson becomes vice presi­
dent, succeeding Geo. R. Hanson.

He that has never known adver­
sity, is but half acquainted with 
others, or with himself. Constant 
success shows us but one side of the 
world ; for as it surrounds us with 
friends, who tell us only our merits, 
so it silences those enemies from 
whom only we can learn our de­
fects.— Colton.
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A  Complete 
Financial Service

W ITH enlarged facilities and greater 
resources The Seaboard National 
Bank, now located in its new modern 

equipped bank building, is in a position to 
render its customers and friends a financial 
service of larger scope than heretofore—and 
a service, too, that will meet your every re­
quirement.

Our officers will welcome the opportunity 
to explain in detail the benefits you can de­
rive from it in a personal and business way.

The Seaboard National Bank
of the City of New York

Broad and Beaver Streets

Capital, Surplus and Profits Over 
Eight Million Dollars

S 3

Nationwide Ser­
vice BasedUpon 

The Greeae  IdeaTo promote Frnamal Democracy 
by Ibm giEgopportem ttetotte many to ta y  soraid sra m tte s ttiat mmm. am disM -buitlom o f oarmmgs to linos© who supply tin© ca p ita l is  - 

THE GREENE IDEA

H.V GREENE COMPANY
-INCORPORATED -  

25 HUNTINGTON AVE., 
B O S T O N , M A S S .

B O S T O A t-M E W  'YOK.k A  P H IL A D E L P H IA  
C L E V E L A N D  -  D E /W E R ~ .S E  A T 1TTL.E A N D  
© 0 O T H E R  P R IN C IP A L , C IT IE S TH RO U G H  
TH E  U N IT E D  S T A T E S  A N D  C A N A D A .

NOTICE b W E  ARE OPEN FOR PROPOSALS TO  
U N D ERW RITE STOCK OR BOND ISSUES OF NOT 
LESS THAN $ 5 0 0 ,0 0 0  IN A N Y  STA TE , PROVID­
ED SUCH. ISSUES HAVE THE FULL CO-OPER­
ATION AND APPROVAL OF BANKS AND CHAMBERS 
OF COM M ERCE.

»

Your C ustom er’s Foreign Business
T H R O U G H  its nine European offices and 

its correspondents in every financial and 
trade center of the world, this Company offers 
to banks a world-wide organization for 
international business.

F'or the handling o f foreign collections, 
including interest coupons, the execution of 
exchange orders, the purchase and sale of 
securities, and for every foreign hanking func­
tion, this Company has exceptional facilities.

Our Banks and Bankers Department w ill 
be pleased to supply detailed information.

Guaranty Trust Company o f  New York
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MONTANA BANK NEWS
A. T. Hibbard, Associate Editor (Secretary Montana Bankers Association).

Bank Moves to Poplar
The First National bank of Brook- 

ton, Mont., has been moved to Pop­
lar, and its name changed to the 
Stockmen’s National bank. The 
same officers who managed the af­
fairs of the bank at Brookton are 
now in charge of the bank’s affairs. 
They are : President, Charles R.
Trinder; vice president, Ole Lien; 
vice president, Bailey Fisher; cash­
ier, Don Jacobus. Active manage­
ment of the bank will be in the 
hands of Mr. Jacobus and Mr. Trind- 
ler. It is capitalized at $25,000.

Livestock Corporation Organized
Organization of the Montana 

Livestock Finance Corporation, in 
which banks throughout the state 
are represented, to give financial as­
sistance to the livestock industry in 
Montana, was perfected at a meet­
ing held recently in Helena, Mont., 
and in the filing of articles of incor­
poration. The corporation has an 
authorized capital stock of $500,000, 
of which $250,000, sufficient for all 
present needs, is paid in.

The following were elected to the 
board of directors: T. A. Marlow,
president of the National Bank of 
Montana, Helena; Sam Stephenson, 
president of the First National bank 
of Great Falls; S. McKenna, pres­
ident of the Union Bank and Trust 
Company, Helena; E. J. Bowman, 
president Daly Bank and Trust 
Company, Anaconda; C. F. Morris, 
v,ice president Security State 
bank, Havre; Charles Vandenhook, 
vice president Commercial National 
bank, Bozeman; Jay E. Marlde, 
president of the American National 
bank, Billings; P. J. Wedge, cash­
ier First National bank, Miles City;
T. O. Hammond, vice president and 
cashier Montana Trust and Savings 
bank, Helena.

Officers of the corporation were 
elected by the directors as follows: 
President, Sam Stephenson; vice 
president, S. McKenna; secretary- 
treasurer, T. O. Hammond. These 
will constitute the executive board. 
The principal office will be in 
Helena.

Montana Banker Suicide
D. R. Peeler, founder and former 

president of the Bank of Commerce 
and chairman of the board of direct­
ors of the Bank of Commerce,

Ivalispell, Mont., committed suicide 
in his private office at the bank.

Inasmuch as his financial affairs 
were in the best of shape, it is be­
lieved that failing health was re 
sponsible for the act.

Mr. Peeler was born in Missouri 
in 1853; came to Marysville, Mont., 
in 1883 and to the Flathead Valley 
in 1890. He was the organizer and 
first president of the First National 
bank. Later he disposed of his in­
terests in that institution and organ 
ized the Bank of Commerce.

Offers New Savings Plan
The Banking Corporation of Mon­

tana, at Helena, has announced a 
new savings plan that is attracting 
considerable interest, and in the 
judgment of those who have given 
the matter thought, will prove to be 
an important feature for the bank.

The Bank issues a beautiful litho­
graphed $1,000 Savings Bond, which 
provides that when the subscriber 
has made consecutive monthly in­
stallment payments of $6.46 a month 
for 120 months the bond is payable 
to the owner for the par or face value 
of $1,000. The money thus paid in 
amounts to $775.20 and the interest 
accumulated amounts to $224.80—a 
very handsome profit. This means, 
in the final analysis, that for each 
deposit of $6.46 made by the sub­
scriber, the bank adds $1.87j5 as in­
terest.

This Savings Bond Plan was 
worked out by G. Wr. Casteel, presi­
dent of the institution, and the bond 
has been copyrighted. It is the plan 
of the bank to have these bonds sold 
throughout the state of Montana, 
by personal solicitation, and already 
sufficient progress has been made to 
demonstrate that they appeal with 
particular force to persons desiring 
a systematic savings plan.

CURRENCY IN FLA TIO N  AND  
PUBLIC DEBTS

(Continued from page 25.) 
were flourishing and prosperous on 
the eve of the Great War. Less 
than one hundred years after the 
stupendous madness of the assig­
nats, France becomes Europe’s 
banker; half a century after the 
Risorgimento Italy develops into a 
power of the first rank ; Germany a 
geographischer Begriff at the begin­
ning of the nineteenth century, is an

ironclad empire at the beginning of 
the twentieth. . . . The great­
ness of nations is not to be found 
solely in metallic reserves .and bal­
ancing budgets: The iron fields of
Lorraine, the beauty of Paris, the 
intelligence and courage of the men 
and women in the fields of France, 
are not all these to be put down to 
France’s credit in the Grand Livre 
de la Dette Publique? Italy is elec­
trifying her railroads and ere long 
the water-falls of her own Alps and 
Apennines will give her all the 
power she needs and free her from 
servitude to the English collieries. 
So astounding an industrial resur­
rection may well lessen the hard­
ships following in the train of the 
re-establishment of the depreciated 
currency. Germany is confronted 
with serious perils; given every pos­
sible consideration under the exist­
ing treaty, the measure of her 
recovery depends largely upon the 
qualities of order, thrift and dis­
cipline to which her nationals have 
been trained for generations, but to 
this must be added a corresponding 
loyalty to her new political regime 
which thrusts upon the people 
wholly unaccustomed civic respon­
sibilities.

Europe must be given a true peace 
capable of bringing back faith in 
the future, without which her most 
strenuous efforts must remain ster­
ile. Europe cannot live without a 
peace full of serenity, without good­
will among its several nations; there 
is not one nation in Europe which 
can live without the good-will of the 
other nations. Talleyrand said: 
“ Pour moi, les vrais interets de la 
France ne sont jamais en opposition 
avec les vrais interets de l’Europe.” 
Thus spoke the greatest master of 
French diplomacy, and his splendid 
dictum should be the motto of every 
diplomat, of every statesman in the 
world: “ The true interests of my
country are never in opposition to 
the true interests of the world.”

Enough Is Sufficient
“ Did you meet many of the nobil­

ity while you were in Europe?” 
“ Not enough to hurt my reputa­

tion.”

Honors come by diligence; riches 
spring from economy. — Chinese 
Maxim,
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Each Month
Finds our new home more nearly completed, bringing closer 
increased facilities for superior service to Iowa banks and 
bankers. Make your Des Moines connection with this strong 
institution—visit the bank whenever in the city.

Io w a 's La r g e s t  B a n k ,

I o w a  N a t i o n a l  B a n k
DES MOINES SAVINGS BANK &.TRUST CO.
SECOND FLOOR FLEM ING BUILDING, SIXTHS. WALNUT

DES MOINES
Homer A. M iller..................... President
Clyde E . Brenton. . . .  Vice-President
H. T. Blackburn.......... Vice-President
Geo. E. P earsall............ Vice-President
.1. It. Cai»i>s.....................................Cashier

It. L. Chase, Jr . . . .  Assistant Cashier
James F. H a rt..........Assistant Cashier
J. B u r s o n .................................... Assistant Cashier
Chas. H . N u tt..........Assistant Cashier
S. W . F ow ler..............................Assistant Cashier

Readers ivill con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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I O W A  B A N K  N E W S
COUNCIL OF ADMINISTRATION 

Iowa Bankers Association

AD M IN ISTRATIVE COMMITTEE
F ra n k  B. Y etter, P res iden t, V ice -P re s . Io w a  N ation a l B a n k . . .  D av en p ort 
E. R. C am pbell, V ice -P res id en t, V .-P . C om m ercia l N at’ l B a n k . .F t .  D od g e
C. P. Jordan , T rea su rer , P res id en t F irs t  S av in g s B a n k ..............S utherlan d
F ra n k  W arn er , S e c re ta r y ............................................................................D es M oines

GROUP CHAIRMEN
G J. S lobe, Chm. G roup 1, C ash ier N orth w estern  State B ank, O ran ge C ity  
F. B. D avis, Chm. G roup 2 ............. C ash ier F a rm ers S av in gs B ank, M anson
M. W . E llis , Chm . G roup  3. . .P res . S ecu rity  T r. and Sav. Bk., C harles C ity
F. S. R ich ard s, Chm . G roup 4 ____C ash ier F irs t  N ation a l B ank, M cG regor
C F. C adw ell, Chm. G roup 5 ................C ash ier F irs t  N ationa l B ank, E llio tt
A. M. H en derson , Chm. G roup 6. .C ash ier F irs t  N ation a l B ank, S tory  C ity  
J. D. Jon es, Chm. G roup 7 . . V .-P . W a te r lo o  B an k  and T ru st Co., W a te r lo o  
E m il W eb b ies , Chm. G roup  8 . . . V .-P . Io w a  State Sav. B ank, B u r lin g ton
N. C. H offm an , Chm. G roup  9, Cash. M urray  Bk. o f  S im m ons & Co., M u rray
C. E. B em an, Chm . G roup 1 0 . . . V .-P . M ahaska  Co. State B ank , O sk a loosa  
W a lk e r  D. H anna, Chm. G roup 11. .V ice -P re s . B ank o f  W in field , W in fie ld  
L. A. A n d rew , e x -o f f ic io ........... P res id en t C itizen s S av in gs B ank, O ttu m w aKnoxville National Has New Home

Several hundred visitors were 
present at the opening of the fine 
new banking home of the Knoxville 
National bank, Knoxville, Iowa, 
which is another addition to the long 
list of modern Iowa bank buildings.

The new building, which has been 
under process of construction for 
several months, is of Bedford stone 
on a granite base, two stories in 
height and 40 by 100 feet in size. 
It has all the features of the most

modern banks, with customers’ 
room, two story vault, safety box 
compartment, directors’ room, and 
commodious rooms for the bank’s 
officers. Floors, check desks, base­
boards and window trimmings are 
of marble. An elaborate system of 
burglar protection has been installed, 
and nothing in the way of security 
has been omitted.

The Knoxville National bank was 
organized in August, 1871, and has

more than a half century of service 
to its credit. That it has prospered 
is evidenced by its growth. During 
its half century of existence it has 
earned $575,137.67, and its present 
total resources exceed one and one- 
half million dollars.

Hon. J. B. Elliott, president, has 
been with the institution more than 
38 years, as cashier and president. 
Cashier J. J. Roberts has been con­
nected with the bank for 34 years; 
Vice-president C. C. Cunningham, 28 
years; Asst. Cashier Ed. M. Butter­
field, 21 years, and Bookkeeper Lor­
raine Jones has several years of 
service to her credit.

Iowa Banker Dies In California
Addison W. Naylor, prominent in 

the banking circles of Des Moines 
for a period of ten years, and still 
more recently president of the First 
National bank of Berkeley, Cal., 
died recently at his home in Berke­
ley. Mr. Naylor came to Iowa from 
Ohio in 1868, entered the merchan­
dising business at New Sharon, 
Iowa, and later moved to Des 
Moines. The First National of 
Berkeley, of which he was president, 
had deposits of more than twelve 
million dollars.

Returns From Europe
Robert Palmer, vice president of 

the Cedar Rapids Savings bank, Ce­
dar Rapids, Iowa, and also vice 
president of the Merchants National 
bank of that city, has returned from 
a five months’ tour of Europe. 
While abroad, he made a tour of 
Prance, Belgium, Switzerland, Scot­
land and England and served as a 
delegate from the Cedar Rapids Ro­
tary club at the International Rotary 
convention in Edinburgh.
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“THE BANKERS’ 
BANK”

Here is a bank for banks and 
bankers—a strong financial or­
ganization backed by a half 
million dollars in capital, sur­
plus and undivided profits. Our 
service to correspondents is 
prompt and painstaking.

Iowa National Bank
Davenport, Iowa

CHAS. SHULER, President 
FRANK B. YETTER, Vice Pres. 

HERMAN STAAK, Asst. Cashier WM. H. GEHRMANN, Vice Pres.

Johnson National Bank
Established 1856

Oldest Bank in Waterloo, Iowa

Accounts o f Banks Desired and Appreciated

IRA RODAMAR, President
C. E. PICKETT, Vice-President 

J. O. TRUMBAUER, Vice-Pres.
FRED H. WRAY, Cashier

R. E. MILLER, Asst. Cashier 
R. ROUSE, Asst. Cashier

Capital, Surplus and Profits, $350,000.00

AL B E R T F. B ALC H , President W IL L IA M  G . ST R IC K L E R , Vice Pres.
C H ARLES C . T R IN E , Vice President H A R R Y  W . JE N N IN G S, Cashier

MEMBER OF THE FEDERAL RESERVE SYSTEM

Over Forty Years of 
Conservative Banking

72.93 Marshalltown State Bank 7293
MARSHALLTOWN, IOWA

(It Does Make a Difference Where You Bank)

LOUIS G. BEIN, Cashier

Bankers Urge “Eat Corn” Move
“ Be a Corn Fed— Eat More Corn,” 

is the slogan adopted by the bankers 
of Lake Mills, Iowa, and taken up 
by their fellow bankers of Winne­
bago county, in order to bring about 
greater home consumption of corn 
products and corn food. A. M. 
Sheimo, president Farmers State 
bank, Lake Mills, and M. W. Fitz, 
president Farmers Savings bank, 
Manson, have adopted this slogan, 
placing it by rubber stamp on all of 
their correspondence and bank 
forms which reach the public. They 
also have sent out a special letter to 
their customers to keep the slogan 
before the public.

Mauss Appointed Examiner
E. R. Mauss of Spencer, Iowa, has 

been appointed as bank examiner of 
the banks for nine counties of Iowa. 
His work will be from Kossuth 
county east as far as Cerro Gordo 
county.

The banking business is not a new 
held for Mr. Mauss, as he was for 
eleven years connected with the 
Citizens bank in Spencer, starting 
work there in 1907 and remaining 
until 1918, when he entered the serv­
ice during the world war. At the 
time of his going into the service he 
was cashier of the bank.

Des Moines Chapter Banquet
Two hundred persons attended 

the recent banquet given by the Des 
Moines chapter of the American In­
stitute of Banking at Harris-Em- 
ery’s tea room. W. W. Scott, Iowa 
National bank, president of the local 
chapter, presided.

W. H. Dressier, of the Stockyards 
National bank of Omaha, and a 
member of the national council of 
the A. I. B., addressed the meeting. 
He suggested a course of lectures 
for pupils in the seventh and eighth 
grades of the schools explaining the 
banking business. He said that a 
large proportion of people in the 
I nited States, especially the foreign 
born, do not understand the banking 
business.

“The past five years have been the 
easiest to get jobs and the next five 
will be the hardest,” was his predic­
tion.

He also touched upon the impor­
tant part women are playing in the 
bank work and also in the A. I. B. 
chapter.

Charles W. Marcellus of the Me­
chanics Savings bank, chairman of 
the membership committee, reported 
an increase from 200 to 300 in the 
membership of the Des Moines chap­
ter in the last year.
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Violin duets were given by Grant 
Anderson of the Mechanics and 
Metals National bank and Verne 
Deskin of the Iowa National bank.

Miss Esther Nyren of the Iowa 
National bank, sang several songs. 
Prof. Joseph Johnson of Drake uni­
versity, gave humorous readings. 
Miss Pauline Young of the Peoples 
Savings bank gave the secretary’s 
report.

Sinclair’s Celebrate Anniversary

More than one hundred and fifty 
business and professional men of 
Cedar Rapids, gathered at the Cham­
ber of Commerce in the Hotel Mont­
rose, Cedar Rapids, Iowa, to honor 
the memory of T. M. and John Sin­
clair, and to extend congratulations 
to Robert and Arthur Sinclair, pres­
ent heads of the company, at the 
fiftieth anniversary of the founding 
of the T. M. Sinclair & Co., Ltd. 
This strong Iowa packing company, 
organized in 1871, has a brilliant 
history, and one which teaches many 
lessons.

An attractive little booklet gotten 
out as a history of the company’s 
plans and methods, points out the. 
fact that the unswerving Christian­
ity of the founders has had a prom­
inent part in the growth of the 
company. The establishing of a 
Sunday school in the box factory, 
and the bible class among the plant 
employes, are emphasized in the 
booklet, as pertinent factors in the 
company’s progress.'

Doubtless, few Iowa people are 
cognizant of the immense meat 
packing business carried on at Ce­
dar Rapids. During the year 1921 
approximately 497,118 hogs were 
killed in that "city. Since the organi­
zation of the Sinclair plant in 1871, 
hogs worth $297,428,530.13 have 
been killed in Cedar Rapids.

Waterloo Chapter Officers Elected
At the opening meeting of the 

Waterloo Chapter of the American 
Institute of Banking, the following 
officers were elected for the ensuing 
year: President, R. S. Walker, of
the First National; vice president, 
L. E. Leonard, of the Waterloo Sav­
ings; secretary, C. S. Makinstry, of 
the Commercial National; treasurer, 
E. M. Greene, of the Black Hawk 
National; chairman of the enter­
tainment committee, E. A. Schaefer 
of the Black Hawk National; and 
chairman of the program committee, 
Ray Rouse, of the Leavitt-Johnson 
National.

Don’t Do Anything You’ll Be 
Sorry for

We mean, don’t sell off your breeders

Conditions already begin to look brighter and it is those who 
have their breeders intact, who will soonest make up for any 
losses they may have taken in the last two years.The Live Stock National Bank

A N DSioux City Cattle Loan Go.
“Located at the Stock Yards”

SIOU X CITY, IO W A

TH E M ERCH AN TS 
N A T IO N A L  BAN K

CEDAR RAPIDS, IOW A

Resources $ 1 6 ,0 0 0 ,0 0 0 .0 0
OFFICERS

John T. Hamilton, Chairman
J. M. Dinwiddie, President 
P. C. Frick, V. P.
Robert S. Sinclair, V. P.
H. N. Boyson, V. P.
Mark J. Myers, V. P. & Cash. 
S. E. Coquillette, Asst. Cash.

James E. Hamilton, V. P. 
Robert Palmer, Y. P.
Edwin H. Furrow, V. P.
Roy C. Folsom, V. P.
Fred A. Groeltz, Asst. Cash. 
E. B. Zbanek, Asst. Cash.

A live institution offering superior equipment 
and facilities for the handling of bank accounts.

T H E  B E S T  E V I D E N C E

The best evi­
dence of our ex­
cellent banking 
service is o u r  
growing list of 
corres p o n d e n t  
banks. Here you 
will find an insti­
tution sincerely 
anxious to serve 
you.

The Muscatine State Bank has been serving banks and bankers for 
over half a century.

M U S C A T I N E  S T A T E  B A N K  MT cwI,NE
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W. H. McHENRY
Sixth President of the Iowa Bankers’ Association.

W. A. McHenry, prominent 
banker of Denison, Iowa, stock­
holder in a number of Iowa banks, 
a charter member of the Iowa Bank­
ers association, sixth president of 
that organization and the oldest liv­
ing ex-president at the time of his 
death, died recently at his home in 
Denison.

His life presents a very interesting 
study. He came to Iowa shortly 
after the Civil War, in which he had 
served for its full period. Settling- 
in Crawford county, Mr. McHenry 
purchased a farm. He came to Den­
ison later and formed a real estate 
partnership with his brother, Mor­
ris. His successive business ven­
tures included the establishing of 
the McHenry Brothers bank, the 
First National bank, and later he ac­
quired the Bank of Dow City and 
the Traders bank at Vail.

Mr. McHenry was a stockman as 
well as a banker. He was an enthu­
siastic member of the G. A. R., and 
was a past department commander 
for Iowa.

Protest Increase In Tax
The Iowa Bankers’ association 

has filed a protest with each one of 
its congressmen and senators against 
increasing the corporation tax from 
10 per cent to 15 per cent, as the 
new revenue bill proposes. A spe­
cial letter was addressed to Con­
gressman Green, who is a member 
of the conference committee. The 
legislation committee of the associa­
tion likewise called on the officers 
of the ninety-nine county associa­
tions and the individual bankers to 
join in this protest. Stress was laid 
on the need for lower interest rates 
to borrowers to enable them to get 
back on their feet. Increase of a 
corporation tax against banks works 
against the borrowers, it was 
brought out.

FIRST NATIONAL BANK, Loiva
DIR E C TO R S

B. F. SWISHER
Pickett, Swisher & Farwell 

R. .T. HOXIE
Secretary Waterloo Fruit & 
Commission Co.

A. M. PLACE 
Vice President 

E. E. PEEK
Vice President Waterloo Bldg. 
& Loan Association.

H. W. GROUT 
Real Estate

C. A. MARSH 
President

F OR over fifty-five years this bank has suc­
cessfully served this community. We offer 

the same service to those outside our immediate 
locality. Special attention given to accounts of 
banks.

O FFIC ER S
C. A. MARSH, President 

A. M. PLACE, Vice President 
WILL A. LANE, Cashier 

P. W. EIGHMEY, Assistant Cashier 
R. S WALKER, Assistant Cashier 

O. L. MORRIS, Auditor 
Total Resources Over $ 2 ,9 0 0 ,0 0 0 .0 0 .

D IR E C TO R S
W. W. MARSH

President Iowa Dairy Separa­
tor Co., President Associated 
Mfg. Co.

J. T. SULLIVAN 
Lawyer.

J. O. TRUMBAUER
Vice President Farmers Loan 
and Trust Co.

H. A. MAINE
President H. A. Maine & Co. 

WILL A. LANE
Cashier

a r f e r - r c i  / â S S
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Safety Safety Safety
The Cleveland Discount Company Says:

—The resources of the Company (now exceeding $17,000,000.00) 
alone are ample security for the bonds.

—The trust agreement under which the securities are pledged 
provides stringent restrictions and safeguards for the protec­
tion of the bondholders.

—Each mortgage forming part of the trust fund is pro­
tected by the necessary margin to insure absolute
security.

O U R B O N D S
Yield Substantial Returns 

For Your

Bond Department

Safety
—The individual bonds afford an abso­
lutely safe investment in that the ele­
ment of risk is distributed, each bond 
being equally secured by a number 

of mortgages on different proper­
ties in various localities.

Attractive Returns
—Considering the abso­
lute safety of these 
bonds, they yield 
the highest ob­

tainable rate of 
interest.

O U R  B O N D S
Assure Success for 

Your

Bond Department

Guaranteed F irst M ortgage Bonds on Real Estate

E.G.ßÄTMDALL &  CO.
GUARANTEED FIRST MORTGAGE BONDS

IOW A REPRESENTATIVES

CLEVELAND DISCOUNT CO M PANY
STATE OFFICE

1102-3 Register and Tribune Bldg. 
DES MOINES, IOWA

CLEVELAND, OHIO
BRANCH OFFICES

Davenport, Burlington, Cedar Rapids, Creston, 
Mason City, Sioux City, Muscatine, Atlantic 

Council Bluffs, Waterloo, Fort Dodge

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when loriting to our advertisers.
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D E C O G N i Z I N G  the need for 
* larger financial institutions, the 

Continental National Bank has been 
merged with the Sioux National 
Bank.

UN D E R  the name of the Sioux 
National Bank this enlarged in­

stitution is in better position than 
ever to serve its many friends.

THIS bank with its ample capital, 
experience and thorough equip­

ment, is able to offer a well bal­
anced service to Banks, Bankers and 
Individuals.

Sioux National Bank
SIOUX C ITY, IOW A

OFFICERS AND DIRECTORS:

T A. MAGOUN, President T. F. HARRINGTON, Vice President
I M. LYON, Vice President C. D. VAN DYKE, Vice President
B. H. KINGSBURY, Vice Pres. C. M. MAGOUN, Cashier 

KIRK KINGSBURY, Asst. Cashier

T H E  U N IT E D  S T A T E  B A N K
DES MOINES, IOWA

Why not suggest to your customers, who contemplate 
coming to Des Moines, to avail themselves of the 
service of this bank.

OFFICERS
Frank D. Jackson, President

V. W. Miller, Vice President A. C. Nelson, Cashier
I. G. Lucchesi, Asst. Vice President D. B. Casady, Asst. Cashier 

A. E. Cass, Assistant Cashier 
DIRECTORS

Frank D. Jackson George A. Wells
Ernest A. Jackson V. W. Miller

Carl F. Percival Fred H. Pease
N. M. Hubbard, Jr. Carl B. Pray

Leo E. Stevens Charles A. East
W. C. Ballard

Make This Bank Your Des Moines Correspondent.

Eldon Banker Dies
J. O. Hunnell, vice president of the 

First National bank, of Eldon, Iowa, 
for a period of twenty-one years, 
and active in the business life of 
Eldon since 1877, died at his home 
in that city following a brief illness.

Mr. Hunnell was one of the early 
Iowa settlers, coming to Moravia, 
Iowa, from Pennsylvania in 1855. He 
began his business career as a clerk 
in a general merchandising store at 
the age of seventeen. When the 
First National, at Eldon, was organ­
ized in 1900, he was elected vice 
president and retained that position 
until his death.

Bankers Club Elects Officers
At the recent meeting of the Des 

Moines Bankers Club, the follow­
ing officers were chosen for the en­
suing year: president, Clarence A. 
Diehl, vice president of the Des 
Moines National, to succeed W. B. 
Lutz, of the Home Savings; vice 
president, Leland Windsor, of the 
Central State; secretary, George 
Williams, of the Iowa Loan and 
Trust. Roy A. Capps, of the Iowa 
National, and Charles Mesmer, of 
the Peoples Savings, were elected as 
members of the executive com­
mittee.

Celebrates Fiftieth Anniversary
“ Golden Jubilee” is the name of 

an extremely attractive souvenir 
booklet gotten out by officers of the 
Mills County National bank of 
Glenwood, Iowa, in observance of 
the fiftieth anniversary of that in­
stitution. The booklet is hand­
somely bound, lettered in gold, and 
is replete with photographs, both of 
the bank and of its officers.

A brief history of its progress is 
told in an interesting way. The 
booklet also contains a statement of 
condition and announcement of its 
present officers, including: Presi­
dent, H. H. Cheyney; vice president, 
W. C. Rathke; cashier, H. A. 
French; assistant cashier, Mary 
Rathke.

Kossuth County Bankers Meet
The Kossuth County Bankers’ 

association held a meeting at Al- 
gona, Iowa, at which 125 bankers, 
vigilance committees, town mar­
shals, town mayors, newspaper men 
and members of the board of super­
visors, sat down to a splendid ban­
quet, served in the K. C. hall. R. C. 
Saunders, head of the Bank Bur­
glary Division, under the attorney 
general’s office, co-operating with 
the Iowa Bankers’ association, and 
now chief of police of Des Moines,

I'
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and Frank Warner were speakers of 
the evening. The vigilance commit­
tee plan was completed and the 
members of the board of supervisors 
expressed themselves as desirous of 
paying for the guns and ammunition 
ordered. The county association 
went on record as opposed to the 
increase in the corporation tax pro­
posed by the new revenue bill, and 
directed their officers to file such 
protest with their Congressman 
Dickinson, as well as Congressman 
Green from Iowa, on the conference 
committee.

Brings Creamery to Grundy Center

W. R. Finlayson, president of the 
First National Bank of Grundy 
Center, Iowa, has been highly com­
plimented by people of that city for 
his success in bringing a new cream­
ery from Gladbrook to Grundy Cen­
ter. Mr. Finlayson, who is also 
president of the Grundy County 
Bankers association and an untiring 
worker in Group Seven, sent out let­
ters to persons interested in the es­
tablishing of the new industry, 
mailed out hundreds of question­
naires to bankers, farmers and dairy­
men and finally succeeded in his 
purpose.

Cheely With First State

E. C. Cheely has been elected as­
sistant cashier of the First State 
bank of Mapleton, Iowa. He was 
formerly assistant cashier of the 
State Savings of Hornick, Iowa.

Xmas Savings Clubs Prosper

Depositors in Christmas Savings 
clubs conducted by Des Moines 
banks and trust companies drew out 
approximately $700,000 during De­
cember. More than $150,000,000 
was distributed from Christmas 
Savings clubs throughout the United 
States, according to an estimate 
made by the savings bank division 
of the American Bankers’ associa­
tion.

In the savings club conducted by 
the Iowa Loan & Trust company, 
which was the first of its kind to 
be established in Des Moines, about 
$400,000 was deposited. The club 
conducted by the Des Moines Sav­
ings bank has deposits exceeding 
$200,000. Some of the smaller 
financial institutions have aggre­
gate Christmas savings deposits ex­
ceeding $20,000.

The savings club idea is traced 
to Jeremy Bentham and his frugality

banks, established in England in 
1797. In the United States, the 
present Christmas Savings club 
movement is believed to date from 
1910, when a Christmas Savings 
club was formed by the Union Trust 
company of Lancaster, Pa. It grew 
with astonishing rapidity, especially 
during the war. Eleven banks in 
Iowa conduct savings clubs, having 
an aggregate membership of more 
than 15,000 and aggregate deposits 
exceeding $600,000. With interest, 
the total amount distributed this 
year will approach the $700,000 
mark, it is estimated.

Oldest County Association Meets
The Ida County Bankers’ asso­

ciation held a splendid meeting 
at Ida Grove, Iowa. The town mar­
shals, mayors, vigilance committees,

county board of supervisors, county 
attorney, county sherifif and other 
interested people in the county were 
present. Frank Warner, secretary 
Iowa Bankers’ association, gave 
them a talk. In advance of the ban­
quet, the county association held a 
business meeting. The Ida County 
Bankers’ association is the oldest 
county association in the state and 
a very thoroughly organized one.

Merchants Like Vigilance Plan
The commercial clubs throughout 

Iowa are asking the Iowa Bankers’ 
association for details on the vig­
ilance committee plan. Merchants 
in a number of the counties, said to 
be desirous of joining have already 
taken steps in the creation of a vig­
ilance committee for their protection 
as well.

5 Pi$s Weaned to Every Sow
Bankers everywhere realize the increasing importance of the Hog

to the Banker and Farmer alike.

Our new Policy Guarantee is the 
last word in Hog Insurance^—nine 

months protection— deliv­
ery to shipping station — 
settlement for weight of 
hog at time of taking sick— 
stipulated price settlement.

Our experience makes possible 
this policy which is the most complete 
protection ever offered on hogs.

We write a full farm line covering hogs, horses 
and cattle. Our Banker Agency proposition will 
prove highly profitable to you and you will be 
rendering a real service to both bank and farmer.
Write us now for our Special Bankers’ Proposition.

AMERICAN LIVE STOCK 
INSURANCE CO.

OMAHA, NEBR.
J. G. VANDER POL, State Agent

604 H ubbell B u ild in g  
DES M OINES
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If Personal Attention Counts

Capitili
$200,000.00

Resources
$4,000,000.00

You can place your business in our 
hands with every confidence that it 
will have considerate, careful atten­
tion.

In offering our cooperation to banks 
and bankers we have always justi­
fied the use of the term “ Real Serv­
ice.”

We sincerely believe you will find a 
connection with this bank highly 
satisfactory as well as profitable.

COMMERCIAL SAVINGS BANK
Des Moines, Iowa

O F F I C E R S
JO H N  A. E L L IO T T

President
C L A U D E  E.

E A R L  L. DAVIS
Assistant Cashier

C L Y D E  F. F R A Z IE R
Vice-President and Cashier

N IC H O L S  Vice-President
W. F. S IE M E R S

A ssistan t Cashier

C O U N C IL  B L U F F S  S A V IN G S  
BANK

Council Bluffs - Iowa
Established 1856 Incorporated 1870

Capital - - $ 1 5 0 ,0 0 0 .0 0  
Surplus - - $ 1 7 5 ,0 0 0 .0 0

A General Banking Business Transacted
THEO. LASKOWSKI, Pres.

GEORGE A. KEELINE, Vice Pres. H .C. HATTEN HAUER, Asst. Cash. 
W. M. PYPER, Cashier D. C. MORGAN, Asst. Cash.
H. W. HAZELTON, Asst. Cash. E. R. JACKSON, Trust Officer

J. K . D EM IN G  
President

Reserve Agents for 
National Banks 
United States 

Depositary

JAM ES M . BURCH  
Vice-President

H ER M AN N  ESCHEN  
Cashier

Combined
Resources

$3,000,000.00

The SECOND NATIONAL BANK and 
DUBUQUE SAVINGS BANK

Organized 1876 DUBUQUE, IOWA

J. K . DEM ING
President

C HAS. H . BRADLEY  
Bradley Bros.

D IR E C T O R S
H ER M AN N  ESCHEN  

* Cashier
J. J. R OSHEK  

Roshek Bros. Co. 
JAM ES M . BURCH  

V . P. Farley & Loetscher 
M fg. Co.

GEO W . KIESEL  
Attorney

G E O R G E  M cLEAN  
Pres. K ey C ity G as Co.

Iowa Banker Foils Burglars
Not knowing their victim hailed 

from Iowa, burglars got little for 
their trouble when they went 
through the house of A. L. Olds of 
Charles City in Monrovia, Colo.

The Monrovia Daily News gave 
the following account of the rob­
bery : “ Entering the home of A r­
thur L. Olds, at about 1 :30 o ’clock 
this morning, burglars made a sys­
tematic search of the lower floor and 
secured a small quantity of loot. 
They made an attempt to scour the 
second floor. It has been suggested 
that it was kind of tough on the 
burglars for them to have taken such 
a lot of trouble to get so little in 
return. Had they known the Olds 
were from Iowa, where the oats are 
selling at 12 cents a bushel and corn 
at 17 cents, they would no doubt 
have chosen a different crib to 
crack.”

Mr. Olds is president of the Citi­
zens’ bank of Charles City, Iowa.

Plans New Building
The Dubuque National bank of 

Dubuque, Iowa, has purchased the 
site at the northeast corner of Sixth 
and Main streets in that city, and 
plans to erect a new and modern 
banking home within a year. This 
property purchased has a 44-foot 
frontage on Main street and is a 
very desirable location.

The officers of the bank have in 
mind a seven story structure, the 
basement and ground floors to be 
used as banking quarters. Other 
floors will be used for offices.

Officers and directors of the Du­
buque National who are planning 
the new building include: Presi-
dnt, George W. Myers; vice presi­
dents, N. J. Schrup and John W. 
Schwind; cashier, Jos. W. Meyer; 
assistant cashiers, J. J. Sullivan, J. 
A. Behnke.

C. E. Thomas, Dike
C. E. Thomas, president of the 

Farmers Savings bank of Dike, 
Iowa, died suddenly at his home in 
Dike, following a very brief illness. 
He had been actively connected 
with that bank for thirteen years, 
besides being keenly interested in 
politics, county auditor of Grundy 
county for three years, and a mem­
ber of the county board of super­
visors.

Opens New Banking Home
More than four thousand people 

attended the formal opening of the 
new banking rooms for the Hamil­
ton County State bank, Webster 
City, Iowa.

The building, which rivals in 
splendor many a metropolitan insti­
tution, was made especially attrac-
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THE YEAR just 
closing was richer 

in reality than it was 
in prospect. We made 
new business friends 
and new clients dur­
ing 1921. We are 
looking to 1922 with 
optimism and with 
confidence.

Make plans to GROW. 
Enlist the cooperative fa­
cilities of this growing 
bank.

Ban k e r s  Trust (b. 
Bank .

Capital $1,000,000.00 
Cor. 6th.andLocust Stŝ DesMoines

Member fiderà] Reserve B ank

Loaning Money 
on Iowa Stocks

y ;
M

V
M
I's

:

I \

Lacking knowledge on the going and 
market values, a number of banks have 
made loans with stocks of Iowa corpor­
ations as collateral that do not carry suffi­
cient margin of safety.

The quoted market price is not alone 
sufficient evidence on which to base a 
loan. The trend of the market is more 
important. The general line of business 
and the progress of a particular company 
in that line should be considered.

The DES MOINES STOCK EXCHANGE  
will be glad to furnish information to 
bankers on the various Iowa companies 
and advise with them what margin limit 
should be required on loans. All such 
inquiries are treated as confidential.

CORN EXCHANGE 
NATIONAL BANK

OF CHICAGO

C a p ita l.......................... $ 5,000,000
Surplus and Profits . 10,000,000
D e p o s i t s .....................115,000,000

O F F IC E R S
E R N E ST  A . H A M IL L , C hairm an o f  the R oard  

E DM U N D D. H U L B E R T , P residen t 
C H A R L E S U. H UTCHINSON, V ice  P residen t 

O W E N  T . R E E V E S , JR ., V ice  P residen t 
J. E D W A R D  M AASS, V ice  P res iden t 
NORM AN J. F O R D , V ice  P res iden t 

JAM ES G. W A K E F IE L D , V ice  P residen t 
E D W A R D  F . SCH O E N E C K , C ash ier 
L E W IS  E . G A R Y , A ssistan t C ashier 

JAM ES A . W A L K E R , A ss ista n t C ashier 
C H A R L E S N O V A K , A ssistan t C ashier 

HU GH  J. SIN C LA IR . A ssistan t C ashier

D IR E C T O R S
W ATSO N  F . B L A IR  
C H A U N C E Y  B. B O R L A N D  
E D W A R D  B. B U T L E R  
B E N JA M IN  C A R P E N T E R  
C L Y D E  M. C A R R  
H E N R Y  P. C R O W E L L  
E R N E ST  A . H A M IL L  
EDM UND D. H U L B E R T

C H A R L E S H . H U L B U R D  
CHAS. L. HUTCHINSON 
JOHN J. M ITC H E L L  
M A R T IN  A . R Y E R SO N  
J. H A R R Y  SE LZ 
E D W A R D  A . SH E D D  
R O B E R T  J. T H O R N E  
C H A R L E S H . W A C K E R

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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tive at the opening with large bou­
quets of flowers, sent by many or­
ganizations. In addition to the 
flowers sent by banks of Webster 
City, there were bouquets from the 
Continental and Commercial Na­
tional bank of Chicago; the First 
National bank, Fort Dodge; the 
Iowa Loan & Trust Co., Des 
Moines; the Bank of Luverne; Boyd 
& Moore, architects, Des Moines, 
and the Follett green houses.

During the evening 1,200 carna­
tions were given as favors to the 
women visitors in the bank. About 
a like number of cigars were given 
to the men. Small mirrors with the 
bank name and the inscription, 
“ Fifty-fourth Anniversary Opening 
Souvenir,” were also given out.

The new building is completely 
modernized throughout. It has 
four coupon booths, telephone 
booths, spacious rooms for the offi­
cers, and a complete system of 
intercommunicating individual tele­
phones.

Officers of the Hamilton County 
State bank are : President, Murray
McMurray; vice president, B. F. 
Paine; cashier, W. L. Whitham; 
assistant cashiers, Kenneth Paine 
and Lorenz A. Horn.

J. E. Murphy Succumbs to Illness
John E. Murphy, cashier of the 

Valley Savings bank of Missouri 
Valley, Iowa, died recently at his 
home in Missouri Valley after a very 
brief illness. He was assistant cash­
ier of the Valley Savings bank sev­
eral years ago, but resigned from 
that position to open a bank at Ute, 
Iowa. After managing that insti­
tution for a number of years, he sold 
his interests in Ute, and returned to 
Missouri Valley as cashier of the 
Valley Savings. This position he 
held at the time of his death.

Buy Interest at Jefferson
Controlling interest in the Farm­

ers and Merchants National bank of 
Jefferson, Iowa, has been acquired 
by T. C. Williams, formerly of the 
Farlin bank, and by Joseph Mehan, 
of Jefferson. Officers of the bank, 
under the management of the new 
owners, are: President, T. C. W il­
liams; vicfe president, F. J. Forbes; 
cashier, C. L. Brock; assistant cash­
ier, George Johns.

Lord Fisher says there are four 
things for a Big Life: First, a great 
inspiration; second, a great cause; 
third, a great battle; and fourth, a 
great victory.

*
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In Touch With A ll Iowa
j y i R E C T  con n ection s with all 

points in Iowa insure quick 
handling of B /L  drafts sent us for 
collection.

Customers are advised of the date 
of payment and the cost of col­
lect mg each item. W e invite you 
to test our service by trying it.

DesMoinesJPJtionat Bank

Dcs Moines, Iowa

R eaders will con fer  a fa vor  by m entioning THE N O R T H W E S T E R N  B A N K E R  w hen writing to our advertisers.
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Small Loans and How to 
Handle Them

By A. A. Scheib
Secretary, Hawkins Mortgage Co., Qortland, Ind.

IN every city, village and hamlet 
there are many trustworthy in­
dividuals who need money for 

worthy purposes but they cannot 
borrow it at the bank. This is not 
because the bank is indifferent to 
the wants of its community or nig­
gardly in its attitude towards the 
little fellow. Indeed, the average 
commercial bank will usually be 
found to be alert to individual and 
civic good and generous in its desire 
to promote anything that will 
strengthen confidence and improve 
business for the benefit of all.

Yet the well-managed bank is 
hedged about by certain restrictions 
in the matter of loans and it is not 
always within the province of the 
loaning office to extend credit, no 
matter how gladly he would like to 
gratify the applicant for funds. 
Every banker appreciates this simple 
and self-evident truth. Still, the

vast majority of people do not 
realize how and why credit must be 
conserved and distributed, and 
usually they cannot understand the 
banker’s refusal to accommodate 
when they are so deeply satisfied in 
their own minds that they ought to 
be a safe risk.

The average little fellow who 
wants money to meet some pressing 
obligation doesn’t know very much 
about the importance of quick ma­
turities—that is, 60 or 90 days. He 
knows the bank extends credit, but 
he does not know that this credit 
cannot be loaned out for long 
periods. He is nearly always blind 
to the fact that when a bank makes 
a loan it wants payment promptly 
at maturity and that payments can­
not be extended over a long period 
as on the installment plan. It is un­
necessary for me to discuss that 
matter here, except to repeat that

the average little fellow is in ignor­
ance of this fundamental truth in 
banking.

Naturally the commercial bank 
will not make loans unless it knows 
that the borrower is prompt and de­
pendable, nor will it make loans to 
those who cannot be termed a safe 
bankable risk. Still, there are many 
individuals worthy of consideration 
when they need money, yet they do 
not measure up to standards that 
prudent banking conceives to be a 
safe risk and they cannot, therefore, 
obtain funds at the commercial bank.

How, then, are these people to be 
taken care of and protected from the 
merciless exactions of loan sharks? 
Happily that question is receiving 
the attention of bankers in all parts 
of the country and they are exhibit­
ing commendable willingness to 
support any movement designed to 
assist the little fellow suddenly in 
need of money for rightful pur­
poses.

Even though the banker cannot 
use the funds of his bank for indi­
vidual cases, that appear deserving 
but probably unsafe, he is favorably 
disposed towards any agency that 
can furnish such assistance prop­
erly. This is shown by the fact that 
a string of small loan banks which 
has become popular in commercial 
banking circles in different parts of 
the country has amongst its officers, 
directors, and stockholders, many 
bankers in the communities where 
the banks are located.

These bankers realize that the 
small loan bank operated by capable 
management and under business-like 
regulations is, indeed, a valuable 
auxiliary to the commercial bank 
itself and a helpful factor in com­
munity progress.

Within the past year we have 
served thousands of small borrow­
ers in a number of cities. We have 
really taken a burden off the hands 
of the commercial banker by pro­
viding a means of handling business 
that he could not accept, because of 
the restrictions previously referred 
to, although the banker recognizes 
clearly the merit behind the appeals 
of the majority of these small bor­
rowers.

We have made it a rule to make 
no single loan over $300. That rule 
is inflexible. Taken on the average, 
our loans are considerably less than 
that and it is surprising and gratify­
ing as well to find that payments 
are nearly always made promptly as 
provided when the loan is made. 
There are twenty-one welfare loan 
societies handling this character of

A B A N K  O F  S T R E N G T H  A N D  C H A R A C T E R

Complete Banking Service
N all matters pertaining to commercial 
transactions and the other specialized 
forms of modern banking, the Union 

Trust Company places at the disposal of banks 
and bankers the benefit of a nation-wide 
business, the friendly interest and united 
efforts of its organization, and an accumu­
lated experience of more than half a century.

Make This Bank Your Chicago Correspondent

Union Trust Company
C H I C A G O
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business and every society maintains 
the best traditions of American 
banking in its dealings with cus­
tomers.

We have moved into an era that, 
from the banking viewpoint, may be 
regarded as the democracy of sav­
ings. Millions of people are making 
regular deposits at the savings banks 
the length and breadth of the land 
for the first time. They are coming 
to look upon the bank as a source 
of help and friendliness, not as the 
chill and austere custodian of gold. 
The lessons of thrift fostered by the 
Liberty Loans must be perpetuated 
and the idle money of the com­
munity must be drawn into the 
banks to be administered for the 
general good.

It is, indeed, the sacred respon­
sibility of the banks to strike home 
to every man, woman and child the 
importance of saving in order that 
individual and community good may 
be enhanced and while the banks are 
so engaged, the welfare loan soci­
eties are striving to meet the re­
quirements of the many small bor­
rowers who chnnot be accommo­
dated at the regular banks of de­
posit.

Ronna Returns to Walnut
Otto Ronna, who removed from 

Walnut, Iowa, to California, several 
months ago, has returned to Walnut 
to assume the presidency of the 
American State bank of that city. 
He had gone to California on ac­
count of ill health. Other officers of 
the bank are: Vice president, H. P. 
Kroll ; cashier, W. R. Spence ; assist­
ant cashier, J. W. Nichols.

Jefferson Banker Dies
Charles E. Marquis, a pioneer res­

ident of Jefferson, Iowa, and con­
nected with the First National bank 
of Jefferson for more than a quar­
ter of a century, died recently at 
his home in that city. Mr. Marquis 
enjoyed a wide acquaintance among 
the bankers of the state, having been 
actively connected with the First 
National as its cashier up to the 
day of his death.

Adds To Banking Space
The First National bank, Dunker- 

ton, Iowa, has completed an addition 
to its present building, giving con­
siderable added floor space. The 
principal improvement is the new 
vault built with the greatest care to 
insure protection of the safety de­
posit boxes. Over 100 tons of iron,

steel, and cement were used in its 
construction and the entrance is by 
one door only, which is equipped 
with double time lock, weighing six 
tons. The First National has been 
doing business as the First National 
for about 18 years, succeeding Chas.

Dunkerton, a private banker. The 
present officers are G- S. Kleckner, 
president; John Keane, vice presi- 

; dent; F. P. Davis, cashier. The bank 
now carries a deposit account of over 
$400,000 and a capital and surplus 
account of over $95,000.

Peoples Savings Bank
Established 1890 .% DES MOINES, IOWA
C A P IT A L  (P a id  I n ) . ................................................................................ $50,000.00
C A P IT A L  (E a rn e d ) ................................................................................  50,000.00 $ 100,000.00
SU RPLU S A N D P R O FIT S (E a r n e d ) .......................................................................... 300,000.00
D E PO SITS ov e r  ...................................... ...........................................................................  4,000,000.00
C. H. M ARTIN................................................. President CARL W. MESMER........................ Assistant Cashier
FRANK P. FLYNN................................ Vice President ROSCOE C. MORROW..................Assistant Cashier
E. A. SLININGER................ ...............................Cashier E. R. MILLARD...............................Assistant Cashier

EUGENE H. TAYLOR____ Assistant Cashier

Accounts of Banks and Bankers Solicited

When your customers consult you about intricate 
income tax problems which do not seem to be 
covered by the printed regulations, we invite you 
to write our SERVICE EXTENSION DE­
PARTMENT.

We maintain a permanent staff of income tax ex­
perts on account of our extensive business in 
handling trusts and estates. They will work out 
the solution of any problem you send in and send 
you an authoritative answer promptly.

The NORTHERN 
TRUST C
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Veteran Banker Dead
V. W. Davis, for many years in 

the banking business at Brandon 
and Fairbank, Iowa, died recently at 
Santa Rosa, Cal.

Mr. Davis was the organizer and 
cashier of the Brandon State Sav­
ings bank, Brandon, Iowa, for a 
number of years. After selling his 
interests at Brandon he retired for a 
short time, but later became cashier 
of the Farmers State Savings bank, 
Fairbank, Iowa, which position he 
held until failing health forced him 
to retire. There are two sons, F. P. 
Davis, cashier of the First National 
bank, Dunkerton, Iowa, and L. P. 
Davis, cashier of the Farmers State 
Savings bank, Fairbank, Iowa.

Sioux City Banks Merge
The Continental National Bank 

and Sioux National Bank of Sioux 
City, Iowa, merged their business 
under the title and charter of the 
latter institution.

This will make the Sioux National 
one of the largest banks in Sioux 
City with deposits amounting to 
about $4,000,000.00.

The Continental National Bank 
was formed in 1914 and since that 
time has occupied leased quarters.

T. F. Harrington, president of the 
Continental National Bank, becomes 
vice president of the Sioux National 
and the other officers of the latter 
bank remain unchanged.

J. A. Magoun, president of the 
Sioux National, became cashier of 
the bank in 1904 and later president. 
The bank was then known as the 
Northwestern National. The name 
was changed to Sioux National in 
1920.

Negotiations for the merger were 
handled by the C. W. Britton In­
vestment Banking Company, Sioux 
City.

Algona Banker Dies
V. H. Stough, an early settler of 

Kossuth county, Iowa, and at one 
time cashier of the Bank of Algona, 
Iowa, died recently at a hospital in 
Minneapolis. He had made his home 
in that city for a number of years. 
The Bank of Algona is now known 
as the First National Bank.

Iowa Trust Companies
Trust companies in Iowa report 

total resources for the year ending 
June 30, 1921, of $108,034,969, as 
against $45,863,237, five years ago, 
according to “ Trust Companies of 
the United States,” just issued by 
the United States Mortgage & Trust 
Company, New York. This volume, 
now in its nineteenth annual edition,
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shows aggregate resources of the 
trust companies at the close of busi­
ness June 30, 1921, of $12,323,430,513, 
as against $12,451,877,583 last year 
and 2,390 companies reporting, as 
compared with 2,241 last year.

In commenting on trust company 
conditions during the past year, John 
W. Platten, president of the United 
States Mortgage & Trust Company, 
says:

“ No stronger evidence of the 
stability of trust companies has been 
forthcoming during their entire his­
tory than was demonstrated during 
the past year in connection with 
their banking operations. The year 
ending June 30, 1921, covered by the 
latest returns as given in the 1921 
edition of “ Trust Companies of the 
United States,” was one of tremen­
dous recession of prices and values 
attended by reduction of bank loans, 
contraction of credit and rapid fall­
ing off of deposits.

“ Notwithstanding these adverse 
conditions, the resources of the trust 
companies of the United States, as 
of June 30, 1921, amounted to $12,- 
323,430,000 for the 2,390 companies 
reporting, a decrease for the year of 
only $128,000,000.

“ This situation, coupled with the 
fact that a substantial increase is 
shown in all branches of fiduciary 
business, is extremely gratifying, 
and affords further and convincing 
proof of the recognition by both cor­
porations and individuals of the 
value of trust company service.”

Clearings Show Loss
Total bank clearings in Des 

Moines in the twelve months ended 
December l were $457,364,408.75, 
compared with $650,758,617.54 in 
the twelve-months period ended 
December 1, 1920, according to fig­
ures submitted at the annual meet­
ing of the clearing house association. 
This showing, officials of the' clear­
ing house said, must be regarded as 
satisfactory in view of the price de­
flation and slackness of trade that 
have marked this year.

It was announced by J. R. Capps, 
who was recently re-elected secre­
tary and manager of the Des Moines 
Clearing House, that a plan is in 
preparation for adoption through­
out the country whereby figures 
showing bank debits to individ­
ual accounts will be published 
instead of bank clearings to show 
changes in business conditions. De­
tails, he said, are being worked out 
by a committee of the American 
Bankers association.

Bank clearings, Mr. Capps ex­
plained, do not accurately reflect

Capital City State Bank
Des Moines, Iowa

offers safety and satisfactory service to those who desire a 
congenial banking relationship.

RESOURCES EXCEED
$3,000,000.00

H en ry  W ag n er ,
C hairm an o f  the B oard  

R o lfe  O. W a g n er , P res iden t
D. J. V an L iew , V ice  P res.
Geo. W . R ich ter, V ice  Pres.
W ill  A. L u ge , C ashier
E. F. K en nedy, A sst. C ash ier 
H. O. B row n, A sst. C ash ier

We Invite Your Business

C APITAL CITY STATE BANK
Bank B uilding, East F ifth  and L ocu st Street

C a p ita l S to c k ..................$ 700,000.00
S urp lu s .............................  700,000.00

American 
Commercial and 

Savings Bank
OF

DAVENPORT, IOWA

Undivided profits  439,000.00
Deposits........................  15,030,000.00

O F F IC E R S
ED. K A U FM A N N , P res id en t H. P. O ETZM AN N , C ashier
R A Y  N Y E M A ST E R , V ice  P res id en t F. C. K R O E G E R , A ss ista n t C ash ier

F. A. JOHNSON, A ss ista n t C ash ier

Our adequate equipment and exceptional facilities for handling busi­
ness in every department of banking are at your service.

FIRST N A T I O N A L  B A N K
IOWA

Surplus $250,000.00

COUNCIL BLUFFS, IOWA 

Capital $200,000.00
J . P . G reensh ields, P resident 
E. A. W ick h a m , V ice-P residen t 
G . F. S poon er, Cashier

R oy  M axfield , A sst. C ashier 
J . S . W atson , A sst. C ashier

More than half a century of successful banking

W . M . HETHER1NGTON, President J. C. COLLIER, Vice Pres.
H . A . KOESTER, Cashier

FIRST NATIONAL BANK
DUBUQUE, IOW A

Capital, Surplus and Profits, $ 475,000.00
Resources

Accounts of Banks Solicited
4,000,000.00

Write Us for Terms
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The
City National Bank

of Clinton, Iowa

Capital, Surplus and Profits $ 600,000.00 
D e p o s i t s ................................  5,800,000.00

OFFICERS
G. SMITH, Chairman ALFRED C. SMITH, President

HALLECK W . SEAMAN, Vice President AUGUST H. KERSTING, Vice. Pres 
GEORGE L. CURTIS, Vice President OLIVER P. PETTY Cashier
JOHN H. NTSSEN, Assistant Cashier HENRY G. KRAMER, Asst. Cash.

Accounts of Banks, Corporations and Individuals received on most favorable 
terms. Correspondence Invited.

W e Want to Serve You
O UR F A C ILITIE S are excellent and

we give special attention to country bank  
business.
T h e service we render will interest banks in our 
territory. Accounts and collections r e c e i v e  
prom pt attention.

City-Commercial Savings Bank
Capital $400,000 Surplus $60,000 

MASON CITY, IOWA
O F F I C E R S

A - SC H A N K E  P res iden t C. E. B ROOKS, A ss ista n t C ashier
W  IR A  w - STINSON, A ss ista n t C ashierW A L T E R  J W A L K E R , V ice  P res. L. W . SH E R M A N , A ss ista n t C ash ier
¿ AJJR S A. P A R D E N , V ice  P res iden t R. A. P O T T E R , A ss ista n t C ash ier
R A L P H  P. P A L M E R , C ash ier H. C. W E E K S , A u d ito r

R IT T O N  
A N K  SERVICE

s confidential and based on thorough banking experience.

B
BANK STOCKS

C. W. Britton Company
Sioux City, Iowa

BONDS COMMERCIAL PAPER

Ringheim, Wheelock & Co. 
MUNICIPAL BONDS

I. A. RINGHEIM DES MOINES L. F. WHEELOCK

ST. PA U L 
G lobe Bldjr. B ISH O P , B R ISSM A N  & CO.

Certified Public Accountants
Members American Institute o f Accountants 

K a rp o  N ationa l B an k  Bid*;'» F A B G O , N. D.

M IN N EAPOLIS 
W ilm a c  B ld g .

actual business transactions because 
they include only items passed from 
one local bank to another. Remit­
tances to other cities are left out. 
Figures representing total charges 
to all accounts in banks, he said, 
afford a much more reliable index 
of the amount of business done. He 
added that the plan for publishing 
totals of such charges, and discon­
tinuing publishing of clearings, is 
making rapid progress, and prob­
ably will soon be put in force.

Total debits to individual accounts 
in Des Moines in the twelve-month 
period ended December 1, last, Mr. 
Capps said, were $2,460,977,175. 
This figures compares with $3,- 
443,920,580 in the corresponding 
period ended December 1, 1920. On 
the showing of the debits, therefore, 
a greater business slump is discov­
ered than that revealed by the com­
parison of the clearings. It is 
generally recognized, however, Mr. 
Capps said, that 1920 was an ab­
normal year not likely soon to be 
duplicated, and not furnishing a cor­
rect basis for comparisons. He 
pointed out that a comparison of 
the debits this year with those of 
1917 ($1,595,594,000), or 1918 ($2,- 
172,723,000), shows transactions in 
1921 to have stood up very well. 
Even in 1919, a boom year, the deb­
its amounted only to $2,926,668,000.

In analyzing these figures it is 
necessary to bear in mind, Mr. 
Capps said, that the 1920 showing 
reflected the wild speculation and 
inflation of the postarmistice boom. 
Operations conducted on an un­
sound price basis combined with 
much practically fictitious business 
to carry the debits total to a level, 
he said, which is not likely to be 
reached again for years.

Is Elected Director
Joseph Nachazel, of Traer, Iowa, 

has been appointed a director of the 
Savings Bank of Traer.

Partch Appointed Bank Examiner
E. L. Partch, for many years con­

nected with the First National bank 
of Rock Rapids, Iowa, has been ap­
pointed a state bank examiner for 
Iowa. He was an employe and later 
cashier of the First National at Rock 
Rapids, but resigned from that posi­
tion two years ago to look after per­
sonal interests, and was succeeded 
by J. P. Buscher, who is now cashier 
and vice president.

Most men are always complain­
ing that their days are few and yet 
act as though there would be no end 
to them.—Selected.
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Belmond Banker Dies
William I. Rosecrans, pioneer 

citizen of Belmond, Iowa, and for­
mer president of the First National 
bank of that city, died recently at 
his home in Belmond. He had been 
actively connected with the affairs 
of that institution for years, being 
elected cashier in 1906, and presi­
dent in 1914. Besides his banking 
interests, Mr. Rosecrans was for 
nineteen years agent of the United 
States Express company at Bel­
mond. He was interested in the de­
velopment of the west, and the owner 
of several hundred acres of farm land 
in Iowa and North Dakota. In ad­
dition, he was at one time a shoe 
merchant and a member of a chain 
elevator company, operating elevat­
ors throughout the state of Iowa. 
He sold his bank interests in 1918 
and retired on account of poor 
health.

Marshall County Bankers Meet
About 225 vigilantes and bankers 

of Marshall county were present at 
a dinner given at the Y. M. C. A. by 
the Marshall County Bankers’ asso­
ciation at Marshalltown, Iowa. It 
was the first general meeting of the 
vigilance committee and the program 
following the dinner was specially 
arranged for the vigilantes. The 
speakers from out of the city, all of 
whom are identified with law en­
forcement in Iowa, were R. C. 
Saunders, chief of police of Des 
Moines and head of the bank bur­
glary division of the attorney gen­
eral’s office, co-operating with the 
Iowa Bankers association; Judge 
Hubert Utterbach, judge of the dis­
trict criminal court of Polk county ; 
B. J. Gibson, attorney general, and 
Frank Warner, of Des Moines, sec­
retary of the Iowa Bankers associa­
tion.

The meeting was arranged to 
bring the members of the commit­
tee together that they might hear 
from men who are responsible for 
the organization in Iowa.

The arrangements were in charge 
of Secretary Harry W. Jennings, 
cashier of the Marshalltown State 
bank, who was assisted by Chief of 
Police F. J. Campbell.

Officers of the Marshall county 
association are: president, Merle C.
Patón, president Peoples Savings, 
Laurel; vice president, M. E. Lin­
coln, cashier Producers Savings, 
Green Mountain; treasurer, J. A. 
Workman, cashier Ferguson Sav­
ings, Ferguson; secretary, H. W. 
lennings, cashier Marshalltown 
State bank, Marshalltown.

EXCELLENT ORGANIZATION 
MODERN FACILITIES 
COMPLETE SERVICE

—upon such a foundation the First National Bank in St. 
Louis has built its superstructure of commercial cooperation 
now shared by customers and clients in every state in the 
Union.

Our Research and Statistical Department
Our Soil Products Department
Our Credit Department
Our Foreign Department
Our Collection Department
Our Entire Organization

—AT YOUR SERVICE 

It is a pleasure to answer letters of inquiry

Largest National Bank West of the Mississippi

A Message for You
T h e advertising pages of this magazine  
contain m any facts as important as those 
you secure from the editorial columns,

T h at is the purpose of real advertising.
R ead the advertising pages of

Northwestern Banker
Des Moines, Iowa
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OFFICERS AND 
DIRECTORS

J. R. Burns 
E. R. Holland 
J. B. Burns 

Jansen Haines 
M. H. Cohen 
H . C. Jordan 
J. E. Buland 
L. E. Goode 

James Phelan 
Geo. N. Felgar 

J. C. Lambertson 
C. F. Momyer 
A. C. Savage 
R. W. Harper

Conservative
Investments

We are in a position to handle prime first 
mortgages, converting mortgages into cash 
and first class liquid securities.

IVe Offer
Iowa Municipal Bonds free from State, County, 
School and City taxation.
Exempt from Federal Income Tax and Surtax.
These are especially suitable for conservative investors.

Write for Our Bond List
Offerings solicited.

Burns Brothers Co.
IN VESTM EN T BANKERS 
DES MOINES, IOWA

Commercial 
National Bank

WATERLOO, IOWA
C A P IT A L  and SURPLUS  
One-H alf Million Dollars

OFFICERS
E. W . MILLER, President.

F. C. PLATT, Vice Pres.
H. W . W E N TE , Cashier.

S. C. KIMM, Asst. Cashier.
R. L. PENNE, Asst. Cashier

The high standard this bank has set for itself in the conduct of its 
business is a protection to its correspondents in every emergency and under 
all circumstances.

A New Kind of Service
A new form of “ banking- service” 

is reported by the Farmers & Mer­
chants Savings bank of Mt. Pleas­
ant, Iowa, when Miss Electia Al- 
lender and Arthur Shearer, of Bur­
lington, Iowa, were married in the 
consultation room of the Farmers & 
Merchants Savings.

“ Merely evidence,” comments 
Ross Walker, cashier, “ that there is 
nothing we will not do to accom­
modate our clients.”

Hawarden Banker Dies
Roy Waldo Snell, popular attor­

ney of Hawarden, Iowa, and vice 
president of the First National bank 
of that city, died recently following a 
severe attack of inflammatory rheu­
matism. He was a graduate of law 
from the State University of Iowa, 
and a member of the state board of 
law examiners.

Schanke Heads Farmers State
A. M. Schanke, prominent banker 

of Mason City, Iowa, has been 
elected president of the Farmers 
State bank of Grafton, Iowa. This 
is a reorganization of the old Farm­
ers and Merchants bank. New 
quarters have been arranged, and 
the new bank will occupy them the 
first of the year. Other officers are: 
A. M. Schanke, president; J. J. 
Bringolf, vice president; H. A. 
Walk, vice president; G. H. Brin­
golf, cashier ; A. C. Petznick, assist­
ant cashier.

Gloden with First National
Louis L. Gloden, of Dubuque, 

Iowa, has been elected assistant 
cashier of the First National bank 
of Dyersville, Iowa. He has been 
engaged in special work in the in­
ternal revenue service for the past 
three years. Prior to that time he 
was connected with the Union Trust 
and Savings bank of Dubuque.

“Our Government”
“ How Bankers Showed That

U. S. Spells Us” is the title of an 
attractive new book by the Collins 
Service, Philadelphia, explaining 
their series of booklets on “ Our 
Government.” The company has se­
cured the endorsement of notables, 
from General Pershing and mem­
bers of the cabinet, to senators and 
governors. Letters are published 
from many of these public men con­
gratulating the editors on the book­
lets. Letters are also published 
from many bankers who have used 
the booklets in the publicity cam­
paigns for new business.
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Breheny Heads County Association
T. P. Breheny, of the Atlantic Na­

tional bank, Atlantic, Iowa, was 
elected president of the Cass County 
Bankers association at the annual 
meeting of that organization held in 
Atlantic. Other officers elected are : 
Vice president, E. M. Blakesley, of 
the Wiota Savings bank; secretary, 
G. E. Wollenhaupt, of the First 
National, Cumberland; treasurer, 
Frank Albright, of the Bank of 
Lewis.

Sixty-three county bankers were 
present at the meeting, where a 
short program of speeches was 
given following the election of offi­
cers.

Endorse Iowa Corporation
Eugene Meyer, Jr., managing di­

rector of the War Finance Corpora­
tion, has endorsed the Iowa Farm 
Credit Corporation, according to E. 
H. Cunningham, vice president, who 
recently conferred with Mr. Meyer 
in Washington. Mr. Meyer said 
members of the board had made a 
thorough study of the plans for the 
Iowa Farm Credit Corporation and 
had found them the most satisfac­
tory of any which had been present­
ed for approval, and urged every 
possible help to the corporation.

The following statement was sent 
to Mr. Cunningham from Mr. Meyer 
following their conference:

“ I am authorized by the directors 
to advise you that, when you have 
completed your cash capital stock 
subscriptions to the total amount of 
one million as now contemplated, 
the board will be pleased to enter­
tain applications from your com­
pany. The War Finance Corpora­
tion will be prepared to consider 
business involving a liberal exten­
sion of financial assistance to your 
corporation, proportionate to its 
capital and in accordance with the 
character of the business proposi­
tions submitted, having due regard 
to the management of your com­
pany, which appears to be substan­
tial.”

Iowa State, West Liberty
C. M. Nichols has been reelected 

president of the Iowa State Bank of 
West Liberty, Iowa. Ivan Noland, 
who has been cashier of that insti­
tution for several years, has been 
elected vice president to succeed 
Walter Light, who resigned some 
time ago on account of ill health. 
C. A. Nichols, formerly assistant 
cashier, becomes cashier to succeed 
Mr. Noland, while Irwin Mosher be­
comes assistant cashier.

Black Hawk 
National Bank

WATERLOO, IOWA

Capital -  $200,000*00

A d equ a te  fa c ilit ie s  and p erfected  
serv ice  m ake th is  an ideal reserve 
ba n k  fo r  Io w a  banks. E v e ry  c o u r ­
tesy  and accom m od a tion  exten ded  
con sisten t w ith  con serv a tiv e  b a n k ­
ing-. In q u ir ies  so lic ited  and a p p re ­
ciated,.

OFFICERS
GEORGE B. MILLER.......................... President
R. O. HUTCHINSON....................................Vice President
A. E. GLENNY................................................Vice President
JAMES LOONAN ...................Vice President
CHARLES W. KNOOP...........................Cashier
E. A. SCHAEFER.................Assistant Cashier

“ THE BANK OF 
STA B IL IT Y AND PROGRESS”

Citizens 
Savings Bank

OTTUMWA, IOWA

Send Us Your South­
eastern Iowa Business

Accounts of Banks and Bank­
ers given prompt and 

careful attention

L. A. ANDREW, President 
W ALTER T. HALL, Vice Pres.

E. M . ANDERSON, Asst. Cash.

Merchants
National

Bank
BU RLIN GTO N , IOWA

Capital, Surplus and 
Profits

$204,114.51

Deposits....$l,804,478.51

J. L. EDWARDS___________ President
ALEX M O IR ____________________ Vice President
F. L. HOUKE____________________ Vice President
JAMES MOIR____________________ Vice President
G. S. TRACY____________________ Vice President
C. L. FULTON___________________ Vice President
E. W . WICHHART_________ Cashier
C. A. DANIELS____Assistant Cashier
A. A. WILLEM____Assistant Cashier

DIRECTORS

James Moir Alex Moir
G. S. Tracy J. L. Waite
W. C. Tubbs J. L. Edwards

We Invite Your Banking 
Business

T H E  S T A T E  C E N T R A L  S A V IN G S  B A N K
KEOKUK, IOWA

C ap ita l ............................................................... ................................................................. $ 200,000.00
S urp lu s and U n d iv id ed  P ro fits ..........................................................................  304,966.93
D eposits .............................................................................................................................. 2,835,899.15

W IL L IA M  LOGAN, P res iden t
G E O R G E  E . R IX , V ice  P res iden t L. J. M ON TG OM ERY, V ice  P residen t

C. J. B O D E , C ash ier 11. T . G R A H A M , A ssistan t C ashier
II. BO Y D E N  BLOOD, A ssistan t C ashier

: :  A C C O U N T S  O F  B A N K S  A N D  B A N K E R S  I N V I T E D  ::

Southern California Banks
If interested in but unfam iliar with California custom s, send for m y folder 

“ Banking in California.”  Free upon request.
BRUNDAGE &  HEVENER 304 Van Nuys Bldg. LOS ANGELES

A. H. H A M M A R ST R O M
Certified Public Accountant

Member—American Institute of Accountants Fellow—Iowa Society of Certified Public Accountants 
208 W eston B ldg. C L IN T O N , IO W A
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The Gateway NTT
NEW HAVEN, CONNECTICUT

T he Banker’s Choice
" T i _ i r  A D R V  3100 16th st" N- w -1  f l L  A D D  I  W A S H I N G T O N ,  D. C.

An exclusive young ladies’ school giving every 
educational, cultural, social and recreational ad­
vantage. Limited number; two places available 
for January enrollment. Many banker patrons.

M A R Y  A R L I N E  Z U R H O R S T ,  Principal

JESSE F. STEVENSON & CO.
D EALER S IN  IN V E S T M E N T  SECU RITIES

208 Valley National Bank Building

Des M oines -  - Iowa

Possibly you are confronted with the problem of liquidating some of 
your bonds and farm mortgages. If so, we suggest 

you consult with us.

C E N T R A L  S T A T E  
B A N K

D E S  M O I N E S

Capital and Surplus $500,000
Our facilities are excellent—

W e  handle out-of-town business promptly 
W e  want to serve you

SIMON CASADY, Chairman of the Board
G R A N T M cPH ERRIN , Pres. JOHN B. McDOUGAL, Vice Pres.

LELAND W INDSOR, Cashier
FRANK C. ASH. Ass’ t Cashier JOHN W. HAW K Ass’ t Cashier

T h e  C itize n s  N a tio n a l B a n k
SPENCER, IOWA

Capital $ 1 0 0 ,0 0 0 .0 0
Accounts of Banks and Individuals Solicited

FRANKLIN FLOETE, Pres. J. H. McCORD, Vice-Pres. P. R. GRAHAM, Cashier 

When you think Spencer, think Citizens National

Financial Investigations Audits, Cost and Accounting Systems

WM. GUTHRIE
323-5 D a v id s o n  B u i ld in g  Certified Public Accountant

Auto Phone 9588

Sioux City, Iowa

ENDORSING STAMPS LibeTroalBDa“
DES MOINES RUBBER STAMP WORKS

“ SAME DAY SERVICE”  DES MOINES

Citizens State Changes Hands
Controlling interest in the Citi­

zens State Bank of Mitchellville, 
Iowa, has been acquired by a group 
of stockholders including W. E. 
Grismer, R. J. Wilkinson, J. A. 
Keeley, F. L. Henninger, E. E. 
Henninger and Guy Barrett. At a 
business meeting of the new stock 
holders the following directors were 
elected: H. F. Craig, W. E. Barrett, 
E. L. Pearson, R. J. Wilkinson and 
W. E. Grismer.

Newly elected officers who will be 
actively in charge of the bank in­
clude: President, H. F. Craig; vice 
president, W. E. Barrett; cashier, 
W. E. Grismer; assistant cashier, 
Guy Barrett. Mr. Grismer comes 
from Winterset, Iowa, where he was 
formerly connected with the First 
National Bank as cashier.

Yale Savings, Yale
L. M. Swindler has sold his in­

terests in the Yale Savings bank of 
Yale, Iowa, to H. L. Moore, F. M. 
Hopkins, W. F. Moore, S. Jasinsky 
and R. E. Caslow. Mr. Swindler 
has been connected with the Yale 
Savings since its organization in 
1899, but has been in the banking 
business in Omaha for the past five 
years.

Mr. H. L. Moore is president of 
the Guthrie County National bank 
of Panora, Iowa, while Mr. Jasinsky 
is president of the Yale Savings. 
Mr. Hopkins is vice president of 
the Yale Savings and president of 
the Peoples State at Guthrie Center, 
Iowa. Mr. W. F. Moore is vice 
president of the Peoples State at 
Guthrie Center and president of the 
Peoples Loan and Investment Co. of 
that city. Mr. Caslow is cashier of 
the Yale Savings.

Business Will Be Better
Faith points the way. It is said 

that a stranger, who had been driv­
ing for a couple of days in a con­
tinuous rain which was still driz­
zling, meeting a farmer asked, “ Do 
you think it will clear off?” “ W ell” , 
replied the farmer, “ I can say that 
it always has.” So those who wor­
ry over and are anxious about busi­
ness conditions can get some com­
fort from remembering that there 
have been worse conditions than 
now prevail—financial distress, even 
panics—and yet original conditions 
have alway arrived.— Glens Falls, 
Now and Then.”

The resolute, the indomitable will 
of man can achieve much, being per­
suaded that fame comes only when 
deserved, and that it is as inevitable 
as destiny, for it is destiny.
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WAR FINANCE CORPORA­
TION.

(Continued from page 84.)
“The I. C. C. prescribes the rates 

and is ordered by the government 
to produce net earnings of per 
cent on the $18,000,000,000 of cap­
ital invested in the railroads.

“ But another board, called the 
railroad labor board, has charge of 
the wages, and between the two 
there is a maintenance of high 
freight rates because there is a 
maintenance of yet higher labor 
rates.

“The railroad labor board should 
be abolished and the control of labor 
given over to the owners or the 
interstate commerce commission.”

H. C. Wallace, secretary of agri­
culture, when in Des Moines re­
cently to address the Corn Belt Meat 
Producers’ Association, said :

“ Specifically, what agriculture 
needs is a readjustment of its rela­
tion to other branches of production. 
Agriculture has been liquidated, 
while we still have high freight 
rates, high labor and high manufac­
tured goods. This readjustment can 
only be effected by everyone work­
ing together. It is particularly 
necessary for the grain and livestock 
farmers to give more attention to 
the business side of farming. They 
must study better methods of mar­
keting. The example of the organ­
ized farmers of California might be 
profitably studied.

“ Oranges are a luxury. And yet 
the organized orange growers of 
California have this year marketed 
$100,000,000 worth of oranges at a 
profit. This is simply a result of 
their business-like methods. When 
every other branch of farming is in 
the dumps, the California fruit grow­
ers have shown what can be done 
by intelligent and organized mar­
keting.”

Crosby Banker Honored
W. L. Merrick, cashier of the First 

State bank of Crosby, Minn., has 
been elected vice president of the 
Crosby Commercial club.

Teter Elected President
Simeon Teter has been elected 

president of the Cantril Savings 
bank of Cantril, Iowa. He suc­
ceeds A. L. Silver, who was recently 
killed in an automobile accident near 
Cantril. Mr. Teter has been a di­
rector and vice president of that 
bank for a number of years.

A. Cams succeeds Mr. Teter as 
vice president.

PEOPLES TRUST & SAVINGS BANK
ESTABLISHED 1893

CLINTON, IOWA

Capital, $300,000.00 Surplus, all earned, $300,000.00 Deposits, $5,200,000.00

Offers the facilities and services of a live, up-to-date banking 
house, fully equipped and amply capitalized to handle in­
telligently and efficiently every branch of legitimate banking.

Commercial Savings Safe Deposits Trust
Accounts from  banks in its territory, and collections receive 

the special attention of an officer of the bank.

W. W. COOK C. F. ALDEN J. L. BOHNSON
President Vice President Cashier

C. S. HARRIS and W. S. GARDNER, Asst. Cashiers

OFFICERS

BEN J. HOWREY 
President

JOHN L.JONES 
A. G. AGNEW 
Vice Presidents

ALBERT K. SMITH 
Cashier

H. M. HOWREY 
Treasurer

E. H. W YANT 
Secretary

Our Service Pleases
In offering our services to banks 
and bankers we do so with full 
confidence in our ability to  
please.

W e  will welcome the opportun­
ity of serving you.

T he  WATERLOO BANK 
and TRUST COMPANY

Total Resources S3,000,000.00

W A T E R L O O  . . I O W A

uiiitiTH 'in
' ' J M .

«  f i l i a l

Established 1872 

Combined Capital and Surplus$875,000.00

N X I O U S  to serve, 
/"“■V V E q u ip p e d  to serve,

w e seek th e  op p ortu n ity .

Valley National Bank
AND

Valley Savings Bank
DES MOINES, IOWA

R. A. CRAWFORD C. T. COLE. JR. JOHN H. GINSBERG 
President Vice-President Asst. Cashier

D. S. CHAMBERLAIN W. E. BARRETT C. M. CORNWELL 
Vice-President Cashier Asst. Cashier
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W h a t the W a r  Finance 
Corporation s Advances 
M ean to the Farmer

DVANCES secured from the W ar Fi­
nance Corporation defer those press­
ing obligations which are harassing 
farmers at a time when farm products 
must be marketed at great loss if col­
lection is enforced.

They give farmers three years (in 
which time two more crops may be 
planted, harvested and marketed) in 
which to get back upon their feet.

They enable farmers to build up their herds 
and till their fields so as to increase pro­
duction.

They are restoring business to normalcy on 
the farm and in the town and city.

They restore the buying power of the farmer.

T h e  I o w a  H o m e s t e a d
DANTE M. PIERCE, Publisher 

DES MOINES, IOWA

Readers will con fer  a fa vor  by m entioning TH E N O R T H W E S T E R N  B A N K E R  when writing to our advertisers.
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Niagara County Savings Bank, Niagara Falls, N .Y . 

Simons, Brittain &  English, Inc., Architects ...
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A  Substantial Building—

An Indication o f a Substantial Business
Indiana Limestone is the ideal material with which to build imposing 
structures that are in keeping with the dignity and substantiality of the 
business that is to be carried on therein.

Throughout this country and Canada it is used for financial institutions 
both large and small, for it has been proven that this natural stone 
fulfills the most exacting requirements for buildings that are to endure.

Our interesting booklet illustrating Indiana Lime­
stone bank buildings 'will be mailed on request

Indiana Limestone Quarrymen’s Association
Box 791, Bedford, Indiana
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