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STATEMENT—DECEMBER 31, 1938

ADMITTED ASSETS

Cash in Banks and Trust Companies $ 12,053,210.03

United States Government Bonds................ 9,693,243.72
All other Bonds and StOoCKS.....ccovvvvvviiviiniinnnns 87,847,547.66
Premiums uncollected, less than 90 days due 6,908,581.09
Accrued INteresSt.. e, 220,635.00
Other Admitted ASSetS.iiiiiiiiiiiiiiiieeeeee 1,081,196.35

$117,804,413.85

LIABILITIES
Capital STtOCK ..cccccoiie e $ 15,000,000.00
Reserve for UnearnedPremiums.................... 43,558,406.00
Reserve for LOSSES  ..oiiiiiiiieie e 5,914,743.00
Reserve for Taxes andAccounts................... 2,800,000.00
Funds Held under Reinsurance Treaties . 64,800.00

NET SURPLUS.......ccooi, 50,466,464.85

$117,804,413.85

NOTE: In accordance with Insurance Department requirements—
Bonds are valued on amortized basis. Insurance stocks of affiliated companies are carried
on basis of pro-rata share of Capital and Surplus. All other securities at Market valuations.
Securities carried at $2,555,325.00 and cash $50,000.00 in the above Statement are
deposited as required by various regulatory authorities.
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1939 Convention Calendar

Alabama: May 11-12, Montgomery.

Arkansas: May 23-24, Little Rock.

California: May 24-26, Hotel del Coro-
nado, Coronado.

Colorado: June 16-17, Hotel Colorado,
Glenwood Springs.

District of Columbia: June 8-11, The
Homestead, Hot Springs, Va.

Florida: Jacksonville, date undecided.

Georgia: Savannah, date undecided.

Illinois: May 25-26, Peoria.

Indiana: May 3-4, Indianapolis.

lowa: June 5-7, Des Moines.

Kansas: May 10-12, Topeka.
Louisiana: March 26-31, Cruise to Ha-
vana on S.S. “Rotterdam.”
Maryland: May 17-18, Atlantic City,

N. J.

Minnesota: June 14-16, St. Paul Hotel,
St. Paul.

Mississippi: May 9-10, Buena Vista
Hotel, Biloxi.

Missouri: May 8-10, Excelsior Springs.

New Jersey: May 18-20, Ambassador
Hotel, Atlantic City.

New Mexico: April 28-29, Hotel Clovis,
Clovis.

Ohio: Toledo, sometime in May.

Oklahoma: May 4-5, Oklahoma City.

Oregon: June 12-13, place undecided.

South Carolina: May 10-11, Green-
ville.

South Dakota: June 2-3, Pierre.

Tennessee: Chattanooga, date unde-
cided.

Texas: May 16-18, Dallas.

Virginia: May 14-19, Cruise from Nor-
folk to Bermuda on S.S. “Queen
of Bermuda.”

Wisconsin: June 7-8, Milwaukee.

General Conventions

Feb. 9-10: Regional A.B.A. Confer-
ence, Columbus, Ohio.

Feb. 23-24: Regional A.B.A. Confer-
ence, Minneapolis, Minn.
March 8-10: Regional A.B.A. Confer-
ence, Waldorf Astoria Hotel,

New York.

June 19-30: Graduate School of Bank-
ing, Rutgers University, New
Brunswick, N. J.

Feb. 14-16: A.B.A. Mid-winter Trust
Conference, Waldorf-Astoria
Hotel, New York City.

June 5-9: American Institute of Bank-
ing, Pantiland Hotel, Grand
Rapids, Michigan.

Sept. 25-28: American Bankers Asso-
ciation, Seattle, Wash.

Bankers’' Conferences

Kentucky: University of Kentucky,
Lexington, July 18-20.

Tennessee: University of Tennessee,
Knoxville, Aug. 14 week.

Wisconsin: University of Wisconsin,
Madison, April 4-5.
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BANKERS BLANKET BONDS

Lower Rates and Increased Protection

Are Results of Recent Developments

Vice Presid

ANKERS for many years have
B realized the need of the types of
protection furnished in Bankers
Blanket bonds. A few still do not suc-
ceed in obtaining an amount of insur-
ance adequate for their respective
purposes. Every year we see banks
taking heavy losses through under-
insurance. It is the desire of both the
American Bankers Association and
the Surety Association of America to
correct this situation so far as possible.
Their joint efforts in 1937 and 1938
have made available more protection
for more banks at lower premium
rates.

No other insurance instruments in-
clude protection against such a variety
of insurable hazards. Blanket bonds,
so called, first came upon the insur-
ance market twenty-five years ago.
They are issued to financial institu-
tions such as incorporated banks,
private bankers, stock brokers, credit
unions and building and loan associa-
tions. Under one cover they carry in-
surance against the infidelity of offi-
cers and employes, forgery, burglary,
larceny, embezzlement, theft, robbery,
and holdup on the premises as well as
in transit; also losses due to destruc-
tion, misplacement, mysterious dis-
appearance, and to some extent, negli-
gence. The forms of these bonds are
standardized by the Surety Associa-
tion.

Bankers Blanket bonds as they are
known today have developed from a
gradual evolution of early experi-
ments in combining known coverages
such as Fidelity bonds and Burglary
and Holdup policies in one instrument
called a Blanket bond. In the past,
underwriters, although seeking to
give the greatest benefits to banks, did
not always succeed in combining the
various insurance features in a man-
ner and for rates entirely agreeable
to the banks. Bankers sometimes sug-
gested a combination of coverages not
permissible under the insurance laws,
or combinations that would have
necessitated fixing exorbitant rates.
There never has been a time, however,

By HENRY W. NICHOLS

it and General Counsel, National Surety Corporation

when underwriters of Bankers Blan-
ket bonds did not strive to meet the
needs of bankers.

The Bankers Blanket bonds have in
recent years attained a perfection un-
known a few years ago. Protective
features have been broadened. Rates
have been fixed more scientifically at
savings to the banks. This has come

HENRY W. NICHOLS

about largely through the very splen-
did cooperation of the Insurance Com-
mittee of the American Bankers As-
sociation which has been alert to the
interests of the banking fraternity
both as to coverage and costs. It is
gratifying to the surety corporations
to witness the splendid spirit of co-
operation evidenced on the part of
all members of this committee in its
work with the surety companies and
particularly the Towner Rating Bu-
reau which fixes rates for the surety
corporations that make up the Surety
Association of America.

The recent improvements that have
been accomplished through the broad-
ening of Blanket bond covers are very
ably set forth in the report of the
Insurance Committee of the American
Bankers Association made by William
B. Gladney of Baton Rouge, Louisiana,

chairman, and James E. Baum of New
York City, secretary. This report is
available to banks that are members of
the American Bankers Association and
it is respectfully suggested that all
bankers responsible for insurance car-
ried by their banks should carefully
read the report of November 14, 1938,
if they have not already done so.

Any explanation of new Blanket
bond features and recent adjustments
of premiums must necessarily cover
some of the ground covered by the
report above mentioned. The follow-
ing comments relating to Bankers and
Brokers Blanket bonds as well as such
bonds provided for savings and loan
associations and building and loan as-
sociations and other financial institu-
tions should be of interest in showing
the trends in 1938. If the American
Bankers Association, through its In-
surance Committee, continues to work
with the Surety Association and its
Towner Rating Bureau as well as it
has in recent years, then we can feel
certain that American bankers will be
provided with the finest insurance
covers in the world at premiums equi-
table to all concerned.

Bankers and Brokers Cover

Following lengthy conferences of
the Drafting Committee of the Surety
Association of America with the In-
surance Committee of the American
Bankers Association, the enactment of
amendments to insurance laws giving
broader underwriting authority, and
subsequent amendments of some com-
panies’ charters, announcement was
made of broadening revisions in
Bankers Blanket bonds, effective Jan-
uary 17, 1938. These amendments
have been received with enthusiasm
by American bankers.

Bankers Blanket bond Standard
Form 8 Revised is known to practically
every substantial banker in the United
States. By the extensions above re-
ferred to, the definition of property in
this form was enlarged to include can-
celled revenue stamps, gold, platinum,
silver and other precious metals, re-

7
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fined and unrefined, and articles made
therefrom, also articles commonly
found in safe deposit boxes such
as jewelry, gems and semi-precious
stones. Coverage was extended in In-
suring Clause B to provide protection
against losses through damage, except
by fire, to any of the insured’s offices
covered under the bond and to the
furnishings, fixtures, equipment, safes
and vaults therein, caused by larceny
or theft in, or by burglary, robbery or
holdup of such offices or attempt
thereat. In order to recover, the in-
sured may either be the owner of such
offices and equipment or liable for
damage thereto. A new paragraph
under Section 5 was added to the bond
dealing with valuation of property
protected by this extension.

Insuring Clause C of this bond was
broadened to include coverage for
property while in the custody of an
armored motor vehicle company for
the purpose of transportation by ar-
mored car accompanied by one or
more armed guards, or through negli-
gence on the part of any of the em-
ployes of such company so having
custody. As provided in the new sub-
section (i) of Section 2, the coverage
under such circumstances is excess
over amounts recoverable by the

Mid-Continent Banker

insured from other sources. The
transit begins at the time the prop-
erty is received by the armored motor
vehicle company and continues until
it reaches its destination whether or
not the guards are negligent or re-
main with the armored motor vehicle
for the entire transit period.

The Travelers Checks Exclusion
Clause has been amended so as to no
longer exclude from the bond loss
of regularly issued travelers checks
after they have been cashed by the
insured banks. Neither is there ex-
cluded, loss through the cashing or
paying of forged or altered travelers
checks where fraud or dishonesty on
the part of any employe is involved.
Other and less important changes
have been made to eliminate questions
that have arisen in the past.

Bankers Blanket bond, Standard
Form 2, which is one of the oldest of
the blanket bond forms, was also
broadened in 1938. Under the defini-
tion of property covered by this bond,
fiduciary capacities in which the in-
sured may hold property have been
added by including the following:
“pledgee, custodian or in any other
capacity.” A broad definition of prop-
erty has been added which includes
articles commonly found in safe de-

First National Bank, Kansas City,

Announces Promotions

NORTON THAYER

WILLIAM F. SCHMIDT

February, 1939

posit boxes such as jewelry. Can-
celled and uncancelled revenue stamps
and uncancelled postage stamps are
covered. “Securities” has been broad-
ened so as to include non-negotiable as
well as negotiable instruments. This
coverage also has been extended
to provide protection against losses
through damage except by fire to
any of the insured’s offices and equip-
ment covered under the bond, caused
by larceny, burglary and Kkindred
risks whether the insured is owner or
is liable for their damage.

Under Insuring Clause C of the
Form 2 bond, the messenger radius
zone has also been extended. The re-
vised bond, in addition, includes cover-
age for property while in the custody
of an armored motor vehicle company.
The definition of employes has been
broadened. The bond includes other
improvements including a re-phrasing
of the exclusion clause relating to riot
and civil commotion. Among other
important changes in this form, it is
to be noted that coverages are given
for loss of property contained in cus-
tomers’ safe deposit boxes when sus-
tained through a dishonest act of an
identifiable employe under such cir-
cumstances as shall make the insured
legally liable therefor. It will be noted
that this clause is now identical with
that contained in Form 8 Revised, and
should be very helpful where an as-
sured carries both forms.

New Savings and Loan Bond

On June 1, 1938, the Surety As-
sociation of America broadened the
bond known as Building and Loan
Blanket bond Standard Form 16, but
in view of the new Form 22, the older
Form 16 should be less important in
the future.

The Surety Association of America
very recently, on November 14, 1938,
promulgated a new form of blanket
bond known as the Savings and Loan
Blanket bond, Form 22. This form has
been drafted by the Surety Associa-
tion in collaboration with the Com-
mittee on Fidelity Bonds and Insur-
ance of the United States Building and
Loan League. The form is patterned
upon Bankers Blanket bond Standard
Form 5 for mutual savings banks and
affords special protection drafted to
take care of characteristic operations
of Savings and Building and Loan As-
sociations. It is the broadest form of
protection against various dishonesty
losses available to such associations.

Although the new form differs some-

what from the Building and Loan
Blanket bond Form 16, space does not
permit a description of all the interest-
ing coverages provided under this
bond. But among a great many other

Promotions announced last month hy the First National Bank, Kansas City, Missouri,

included the advancement of both Norton Thayer and William F. Schmidt from posi-

tions as assistant vice presidents to positions as vice presidents, and the election of

Logan W. Wilson as an assistant cashier. Both Mr. Thayer and Mr. Schmidt are

identified with the correspondent bank division of First National and are well-known
to bankers throughout the entire Mid-Continent area.
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protective provisions, it includes a
broad insuring clause covering losses
“by reason of the forgery or alteration
of any instrument” which includes
counterfeited currency. The inclusion
of this coverage makes it unnecessary
for such an association to carry a
Building and Loan Forgery bond. If,
for any reason, the insured does not
desire this broad insuring clause, it
may be eliminated with a reduction in
premium.

Revision of Brokers Blanket Bonds

Likewise, important revisions have
been made in the Brokers Blanket
bonds. Effective June 20, 1938, the
companies, through their Association,
promulgated extensive revisions to
Brokers Blanket bonds, Standard
Forms 12, 14 Revised and 19. In re-
cent months many stock brokers,
carrying the broad Form 14 Revised
bond, have arranged to have their pur-
chases, sales and deliveries of cus-
tomers’ securities, managed by banks
or other brokers as their clearing
agents.

This arrangement has enabled the
non-clearing brokers to reduce their
own personnel and office expenses
and has transferred to their clearing
agents the management of most of the
bondable exposures incident to such
transactions. Accordingly, Standard
Form 19 has been promulgated and
revised to provide such non-clearing
brokers, in one contract and at a cost
which is considerate of their changed
situation, broader insurance on money
and securities while in their possession
or control during business hours and
at any time while in the custody or
control of their clearing agents.

This revision in Standard Form 19
also provides the clearing agents with
assurance that specific insurance is
carried on the securities handled by
them in their capacity as clearing
agents for the insured non-clearing
brokers, and by so much their own
regular Brokers Blanket bonds are
relieved of sole responsibility in the
event of loss of such securities while
in their custody. The non-clearing
brokers insured by revised Standard
Form 19 are thereby enabled to re-
spond with the proceeds of insurance
recoveries in assuming some responsi-
bility for the loss of their customers’
money or securities from the custody
of the clearing agents under circum-
stances beyond the control of the lat-
ter. Standard Form 19 has been im-
proved and broadened in many other
particulars as well.

Notwithstanding the extensive im-
provements and increased protection
provided by the surety companies in

(Continued on page 31)
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Several Promotions Announced by

Lincoln Bank of Louisville

DEROY SCOTT

HUGH E. POWERS

S. T. BISHOP D. W. FAIRLEIGH

Promotions announced last month hy the Lincoln Bank & Trust Company, Louisville,
Kentucky, included the following: Deroy Scott, formerly cashier, elected vice presi-
dent; Hugh E. Powers, formerly assistant cashier, elected cashier; David W. Fairleigh,
formerly secretary, elected vice president and secretary; Sanford T. Bishop, formerly
assistant cashier, elected assistant vice president. Shirley B. Lawrence was elected an
assistant cashier, and J. Garnett Cook and A. E. Cahhell were elected assistant secre-
taries. W. L. Hampton, president of the Consolidated Biscuit Company, was
added to the hank’s hoard.

American National Bank, Indianapolis,

Reports Good Year

AMES S. ROGAN, president of the

American National Bank, Indian-
apolis, Indiana, announced last month
that directors had voted the retirement
of $50,000 of preferred stock which, in-
cluding the retirement of preferred
stock in a similar amount in July of
last year, reduced the preferred stock
outstanding to $725,000 from an orig-
inal issue of $1,800,000. In his annual
report, Mr. Rogan stated that the bank

E. M. LUTZ

had enjoyed a satisfactory year dur-
ing 1938 both from the standpoint of
earnings and growth in volume of
business. Deposits, which exceeded
$35,000,000 at the year-end, established
a new high point in the institution’s
growth and reflected a gain of 10.7 per
cent during the previous twelve-month
period.

Henry L. Hilkene, cashier, was
elected vice president and cashier, and
E. Marion Lutz, assistant cashier, was
advanced to assistant vice president.
Frank E. Kramer, a department man-
ager, was elected assistant cashier.
William H. Trimble, president of the
Trimble Realty Corporation and the
Trimble Oil Corporation, was added to
the bank’s board of directors.

Mr. Lutz, who handles the country
bank business of the American Na-
tional along with Gus Mueller, has
been identified with Indianapolis bank-
ing institutions for the past twenty-
seven years, having served as assistant
cashier in the correspondent bank di-
vision of the American National since
its formation in 1933. He is a native
of Ohio and attended both Ohio State
University and the University of Mich-
igan. At the present time he is treas-
urer of the Indiana Bankers Associ-
ation.

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



INVESTMENT TRUSTS

« « «

A Solution to & Major Banking Problem

By R E. CLARK of Calvin Bullock

This is the ninth of a series of articles designed to help
hankers answer their customers who ask: “How Shall |
Invest My Money?” Previous articles have stressed
the importance of equities as well as fixed-income
securities in well-rounded investment programs, and
have discussed investment trusts as a solution to the
problem of investing in equities. They have also dis-
cussed the various types of investment trusts, particu-
larly “mutual funds,” and have made suggestions for
the selection of investment trusts. Last month’s article
compared the performance of ten of the country’s
most prominent open-end management (mutual) in-
vestment companies with three different groups of
stocks. This article discusses the development of in-
vestment trusts and points out how mutual investment
companies assist the banker in performing constructive
community service.

EVELOPMENTS in the investment trust field are no

longer a matter of mere academic interest to commer-
cial bankers. They have become a matter of direct conse-
guence in affecting the investment welfare of the com-
munity as a whole.

In one small middle western city a securities distributor
has reported that those of his clients owning shares in one
well known investment company of the mutual type rep-
resented over 40 different occupations or professions (in-
cluding bankers). Obviously, since the commercial bank
is a focal point in the business and financial life in the
community, the situation is one to warrant close attention
of the banker.

There are still many different kinds and varieties of in-
vestment trusts or companies. Lack of definition has long
been one of the chief obstacles to a thoroughgoing under-
standing of them. In recent years, however, the Federal
tax laws have sought to define “mutual investment com-
panies” and, since companies of this type have shown the
broadest expansion lately, the following observations are
largely confined to companies in this general category.

In one section of its report to Congress on investment
trusts, the Securities and Exchange Commission drew at-
tention to the growth in the number of stockholders of
“management open-end investment companies” (many of
which have qualified as “mutual investment companies”)
from 1930 to 1935. It was estimated that such companies
gained 154,000 additional stockholders in that period.
Other types of investment trusts at the same time reported
a diminishing number of stockholders.

It is probably safe to say that this trend has been accel-
erated since 1935. A study of the annual reports of several
leading companies of this type would indicate this to be
true.

Since this involves both widespread geographical dis-
tribution and since such stockholders represent virtually
a cross section of United States investors, the banks them-
selves have been, are being and will be consulted by those
citizens on the general subject of investment companies
and their suitability for the particular investor involved.

10

A major factor contributing to the trend has been the
general investment situation during recent years. A period
of disillusionment in reference to individual common
stocks—after 1929—has been more recently followed by a
realization that selected common stocks may be considered
as a desirable holding for an increasing percentage of the
funds constituting an investor’s portfolio.

Recently, high-grade bond prices have been approxi-
mating their Twentieth Century peaks. Money is plentiful.
New financing is at low ebb. Government deficits are
steadily rising. Investors logically are more and more re-
ceptive to the policy of acquiring conservative common
stocks under such circumstances, both for the larger re-
turn afforded and the future protection to purchasing
power in the event of rising prices generally.

But the mere recitation of the virtues of equities as such
does not solve the problem. Rather it creates new ones.
The hazards of common stock selection are no less than
they ever have been. Not only is our domestic economy
infinitely more complex, but Europe, Asia and South
America are adding their contributions with alarming
frequency to the unsettlement of American business and
finance.

In such circumstances it is natural that investors should
consider the advantages of investment companies. Se-
lected diversification and constant supervision are valu-
able safeguards and whereas these features have long
appealed to the investor of modest means (because his
limited capital would not permit him to obtain his own
diversification), the investor of large means is now ac-
cumulating investment company shares for these same—
and other—reasons.

Ever since former President Hoover dramatically sought
—and obtained—court permission for the investment of
funds of Leland Stanford University in common stocks,
institutions of virtually every type have given the matter
due study. For nobody knows better than the experi-
enced investor the specialized knowledge, facilities and
talents which are required to evaluate and constantly re-
valuate common stocks as such.

Even though wealthy individuals and institutions com-
mand the resources which would enable them to obtain
widespread diversification, even though they are person-
ally well informed and have access to competent opinion
—despite this, many have made common stock purchases
through the medium of investment companies. The stock-
holders’ lists of some of the better known funds are studded
with the names of colleges, insurance companies, corpora-
tions, welfare societies—and banks as trustees.

Why?

First of all, because of the pressing problems of low
yields on good bonds and because of the limitations of
senior securities in compensating for any upward trend in
the costs for goods and service. Basically, the investment
company is designed to assure an adequate return and to
reflect upward trends in prices insofar as they are accom-
panied by a rise in equity averages.
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Second, because while conditions
are such as to warrant some digression
from the traditional policy of invest-
ing in bonds exclusively, the step must
be taken without the assumption of
greater risks than necessary. Broad
diversification minimizes the risks of
wide fluctuations in either income or
principal value.

Technically, an investment of this
nature has many other advantages.
Mutual funds are self-liquidating—
meaning shares can be presented to
the companies themselves and the lat-
ter will redeem the shares for their
net asset value at the time surrendered
—thus enhancing marketability. From
the standpoint of convenience, the fact
that there is but one certificate and
one quarterly dividend modifies the
burden inherent in administering a
portfolio comprised of many different
issues, and relieves to a large extent
the complexities of transfer taxes, divi-
dend collections and general adminis-
tration.

But a list of these advantages only
partially serves to explain the reasons
why institutional investors have ac-
guired large blocks of investment com-
pany securities. The real reason is to
be found in the fact that in recent years
leading units in the investment com-
pany field have earned the confidence
of these investors.

This confidence has been engendered
by two factors particularly. In the first
place, evidence supports the assertion
that the investment trust, which has
had an extremely stormy career in
American finance, has now attained a
certain stability and maturity. More-
over, the trusts are becoming more
clearly classified. The distinction be-
tween holding companies, listed man-
agement companies, fixed trusts, spe-
cial industrial trusts and others have
at last been made more apparent. The
mutual fund of today has even been
defined and acknowledged in Federal
tax laws. It clears the atmosphere and
makes intelligent selection and analy-
sis possible.

The second factor engendering con-
fidence is the record of the leading
investment companies. Time enough
has elapsed to permit inspection of
these records and, after such inspec-
tion, the results in many cases have
been found noteworthy.

As a corollary of this has evolved
the firm which devotes itself only to
the interests of investment companies.
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to the banker. For he can readily
check the records of the companies and
as readily satisfy himself as to the rep-
utation, the abilities and the record of
the management organizations.

Nor is this as difficult as is the case
with many other types of securities.
A fundamental attribute of the mutual
investment company is not only to
share income and capital gains with its
stockholders but to share with them
and with the public at large informa-
tion as to its portfolio, its record, its
supervisory activities and other vital
company affairs.

Mutual investment companies, first
of all, are distributed only by means
of prospectuses filed under the Secu-
rities Act of 1933, as amended. Most
of them, in addition, send audited
financial reports to stockholders at
least semi-annually. The majority send
their stockholders quarterly a com-
plete list of portfolio companies held,
and itemize the changes which have
been made in such holdings during
the quarter. Moreover, since the mar-
ket value of the shares bears fixed re-

First National

Bank, St. Louis,
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lationship to their net asset value, man-
agement performance is readily ascer-
tainable as contrasted with that of
other securities which sell at premiums
above or discounts below net worth,
depending upon supply and demand
factors.

It has been said that the greatest
protection which an investor can have
is full publicity relative to the security
he is asked to buy and the security
he owns. If, in conjunction with this
publicity he can consult with his
banker, who, by his own long experi-
ence in financial affairs, can interpret
those items which the investor is not
able to appraise, he is indeed well
protected. And so, it would appear,
is the banker, for he has the requisite
information upon which sound advice
can be given. Yet he does not have to
assume the burdens of advising on
many individual stocks and taking the
responsibility of seeing that the in-
vestor acts upon it promptly.

There seems little question that the
mutual investment company has al-

(Continued on page 23)

Installs

Mechanical Time-Teller

Marvin E. Holderness, vice president, First National Bank, St. Louis (left), and Walter
W. Smith, president (center), are shown listening to John L. Franklin, inventor, ex-
plaining his device, the Audichron, which automatically gives the correct time to
St. Louisans who dial telephone number GArfield 2511. The machine was installed in
the bank’s lobby recently and answered more than 340,000 calls during the first week
it was in use, according to William M. Sherrill, the bank’s advertising manager. When
you dial the Audichron’s number, you hear a pleasant, feminine voice say, “Correct
time, courtesy First National Bank in St. Louis,” followed by the time. The machine
is entirely mechanical and brings into play the principles of light, sound and mechanics.

It is no longer just a sideline but a
full-time profession. In England and
Scotland this has been true for years.
In this country such firms are of re-
cent vintage—recent enough to be sig-
nificant but old enough to be appraised.

These are important developments
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Guaranty Trust Company Observes

One Hundredth Anniversary

HE Guaranty Trust Company, New

York, has completed one hundred
years of service, its history dating
from the founding on January 1, 1839,
of the Bank of Commerce in New York,
with which institution the Guaranty
was merged in 1929.

That consolidation, although it re-
tained the name of the Guaranty Trust
Company, itself founded 75 years ago,
combined two banks of almost equal
size, and to the resulting institution
the Bank of Commerce brought not
only a large organization and volume
of resources, but also a distinguished
background of public service and pres-
tige.

Articles of association establishing
the Bank of Commerce were signed on
January 1, 1839. The bank opened to
receive deposits April 3, 1839, but from
its unfilled capital it had previously
subscribed $500,000 to a New York
State loan for widening and deepening
the Erie Canal and had made loans to
various merchants of the city.

In observing its anniversary, the
bank looks back over a century that
encompasses the country’s greatest de-
velopment. In 1839 railroad building
was at its beginning, with a total mile-
age of about 2,800 in operation as com-
pared with today’s 416,000 miles. The
first ocean crossing by a ship propelled
solely by steam had just been made.
The Erie Canal, completed in 1825,
and other advances in transportation
were laying the foundation for agri-
cultural and industrial expansion. The
population of the country a century
ago was less than 18,000,000, and the
Union comprised only 26 states. New
York, although already a city of more
than 300,000 persons, most of whom
lived and worked below 18th Street,
was still provincial in contrast with
the metropolis of today.

The banking business of the country
at that time was conducted by 840
banks with combined capital of about
$327,000,000—not much more than the
present $272,000,000 capital funds of
the Guaranty Trust Company alone.

Striking recognition of the bank’s
services to the country was recorded
in 1864 when Congress was debating
revision of the National Bank Act.
Because of the resources, standing, and
public service of the Bank of Com-
merce, the Government was particu-
larly desirous of having the institution
become a national bank under the new
law. Directors of the bank wished to
enter the new system, but an appar-

ently insuperable obstacle was pre-
sented by a provision in the bank’s
articles of association exempting its
stockholders from individual liability,
which was contrary to one of the pro-
visions of the pending bill. To amend
the articles of association would have
required the consent of every one of
the bank’s 2,500 stockholders.

To meet the situation the National
Bank Act was so amended as to per-
mit acceptance of its provisions by the
Bank of Commerce without alteration
of its liability agreement with its stock-
holders, and in January, 1865, it en-
tered the system as the National Bank
of Commerce in New York. The con-
tinued exemption from individual li-
ability granted to National Bank of
Commerce stockholders under the
amended National Bank Act remained
in effect throughout its separate exist-
ence, until 1929.

Both the Guaranty and the National
Bank of Commerce pioneered in de-
veloping facilities for international
business. The Guaranty appointed a
London agent in 1892, and a perma-
nent branch office was established
there in 1897—one of the first foreign
offices of any American bank and now
one of the company’s eight offices
abroad, which include three in London
and one each in Paris, Brussels, Liver-
pool, Havre, and Antwerp. During the
World War the London and Paris of-
fices were both designated official
United States depositaries and ren-
dered varied financial service to the
Government and military authorities.
The American Expeditionary Force
was paid through the Paris office, and
at one time during the war there were
more individual accounts in that office
than in all the rest of the institution.

The consolidation of the Guaranty
Trust Company and the National Bank
of Commerce in 1929 was one of the
largest and most important ever con-
cluded between banks, bringing to-
gether two of the country’s leading
institutions and paving the way for a
wide extension of activities along
banking and trust lines. Changes in
the capital structure of the company
at the time of and shortly after the
merger increased capital and surplus
to their present figures of $90,000,000
and $170,000,000, respectively, which,
with undivided profits of $12,041,182
(September, 1938) represent total cap-
ital funds of approximately $272,-
000,000.

The company’s present staff in New
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York comprises more than 3,000 em-
ployes and officers, including the per-
sonnel of its two New York branch
offices. The foreign staff is made up
of more than 600 employes and officers,
divided among the three branches in
London and those in Paris, Brussels,
Liverpool, Havre, and Antwerp. Its
affiliated companies include the Guar-
anty Executor and Trustee Company,
Limited, organized in 1925, which has
its head office in London and transacts
a fiduciary business abroad, and the
Guaranty Safe Deposit Company, in-
corporated in 1911, which offers safe
deposit facilities at the New York
branch offices of the Trust Company.
In addition, the bank’s foreign service
is augmented by a network of more
than 8,000 banking correspondents, lo-
cated in all parts of the world.

W. J Bramman Named Head
of St. Louis Clearing House

W. J. Bramman, executive vice pres-
ident, Mississippi Valley Trust Com-
pany, was elected president of the St.
Louis Clearing House Association at
their annual meeting, held January 17.
Mr. Bramman has been vice president
of the Clearing House Association for
the past two years, and succeeds W. L.
Hemingway, president, Mercantile-
Commerce Bank and Trust Company,
as president. Arthur F. Barnes, pres-
ident, Manufacturers Bank and Trust
Co., succeeds Mr. Bramman as vice
president. R. R. Tillay was re-elected
manager of the Clearing House Asso-
ciation. Tillay has been manager of
the Association for the past 18 years.

Mr. Bramman was vice president of
the Merchants-Laclede National Bank
at the time that bank merged with
Mississippi Valley Trust Company and

W. J. BRAMMAN
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the State National Bank in 1929. He
was elected executive vice president
of Mississippi Valley Trust Company
in 1931. He is a member of the Ad-
visory Council of the R. F. C., and
chairman of the Legislative Committee
of the St. Louis Chamber of Commerce.
He is also a member of the Association
of Reserve City Bankers.

Mr. Barnes is a member and former
president of Robert Morris Associates,
a national organization of bank credit
men, and is also a member of the As-
sociation of Reserve City Bankers.

First National, St. Louis
Names New Director

PRESTON B. POSTLETHWAITE

Mr. Postlethwaite, who is president of the
Wagner Electric Corporation, has been
elected a director of the First National
Bank, St. Louis, succeeding the late
M. E. Singleton.

C Paul West, of the National Bank of
Tulsa, Oklahoma, recently was ap-
pointed assistant treasurer and a mem-
ber of the finance committee of the
Tulsa Junior Chamber of Commerce.
C. T. Everett, vice president, and P. D.
Hays, assistant vice president, repre-
sented the National Bank of Tulsa at
a banquet given oil men by the St
Joseph Forward Association in St. Jo-
seph, Missouri, last month. The bank
was represented at the Tenth Regional
Clearing House Association held at
Seminole last month by Walter Eye-
stone, assistant cashier, Raymond
Cobb, manager of the collection de-
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Crime Career of Ace Bank Swindler
Ended by Alert Tulsa Teller

C C. LAWRENCE, Jr., teller at
First National Bank and Trust Com-
pany of Tulsa, had a line “backed up”
at his window a dozen deep at 11:30
o’clock on December 7. It was lunch
hour in the teller line. Windows num-
bers 6 and 8 were closed.

“Dr. Irving Taylor” pushed four
checks, properly indorsed and listed,
at him with deposit slip attached. Law-
rence was also asked to give cash for
a $150.00 check drawn by “Dr. Tay-
lor.” Asked the “Doctor,” “Where's
Mr. McCarter today?” (McCarter is
the number 8 teller. Then, “It seems

Mrs. Taylor needs money today.
$150.00 ought to be enough.”
Even though rushed, Lawrence,

while counting out the money, decided
he should verify the signature; take
an ordinary precaution. “Dr. Taylor”
graciously agreed when the suggestion
was made. “Certainly,” he said, “I'd
rather you were satisfied as to my
identity than to cash it with doubt in

your mind. I'm new in town, been

e the number 7 window of the here only four months—I understand.”

A customer in line just behind “Dr.
Taylor” said, “The minute Lawrence
turned around to look up the signature
card ‘Dr. Taylor's’ coattail was in the
wind.”

Lawrence immediately notified bank
officials of “Dr. Taylor’s” unusual re-
sponse. Other banks in Tulsa were
notified. When warned at another
bank one teller said, after taking a
quick glance at a deposit just pre-
sented to him, with a check drawn to
cash for $150.00, “He just left here.”

Going out on the street “Dr. Taylor”
was accosted but explained he had an
appointment in his office—would re-
turn later to assist the teller in recti-
fying his error.

Police were notified. It was found
that “Dr. Taylor” had secured $150.00
from each of two banks. After two at-
tempts to stop him “Dr. Taylor” was
found at the union bus station, sitting

(Continued on page 31)

Harry "Buck” Kohl Rides Again

partment, and Marvin Millard, mana-
ger of the central proof and transit
department. Verser Hicks, vice presi-
dent, and Russell Shepard, represented
the bank at the meeting of the Payne
County Bankers Association at Yale,
Oklahoma, January 21.

If you never have seen a banker ride a high-wheeled bicycle, we invite you to look
at the picture above which shows Harry Kohl, vice president of the Old National Bank,
Centralia, Illinois, performing very successfully on one of these almost forgotten,
vehicles. Few of his friends know it, but Mr. Kohl was a stunt-cyclist many years
ago, and last fall, after forty-six years, he got out his old high-wheeler and rode
again to help make the annual Halloween parade at Centralia a success. More than
34,000 persons witnessed the parade which has been an annual affair in Centralia for
the past fifteen years.
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Cost Accounting for Banks

Price cutting may lower income from service
charges unless bankers learn their cost figures

By C. J. SCHANIEL, C.P.A.

Assistant Vice President, Lake Shore Trust & Savings Bank, Chicago

COST accounting has been the sub-
ject of more discussion and less
action than any other matter to which
bankers have addressed themselves.
As Mark Twain remarked on the
weather, “Everybody talks about it
but nobody does anything about it.”
It is a subject upon which articles have
appeared from time to time in virtu-
ally every important banking publica-
tion, speeches have been made by the
score and even a few books have been
written. It has provided a basis for
the assessment of service charges,
which in turn have produced an ever-
increasing contribution to bank earn-
ings, earnings without which many
banks would have operated at a loss.
Nevertheless it is probably safe to say
that not over 20 per cent of Chicago
banks have more than a hearsay
knowledge of their costs. In many
other areas the proportions would
likely be smaller.

The causes for this condition and a
remedy therefor should be of interest
to all banks. As to causes, there are
two. Either those banks without cost
data don’'t see why they should have
it or they don’t know how to secure it.
It shall be the purpose of this article
to set forth some of the more signifi-
cant “whys” and recount the Chicago
District of the Illinois Bankers Associ-
ation answer to the “how.”

Why should banks study their
costs? Because even the most ele-
mentary steps in the process will point
the way to greater efficiency. The
preparation of a detailed floor plan,
for example, will often disclose wasted
space and illogical equipment loca-
tions. It will surprise anyone who
tries it to see how obvious an un-
known but needed change can become
under the treatment. Another obvious
requirement to cost analysis is tabu-
lation of activity. This may easily
furnish a clue to clerical inefficiency.
The rhythm of peak concentrations of
activity may be studied if daily activ-
ity counts are made.

Cost study will protect sources of
service charge income. This form of

income is of relatively recent origin
and without protection may disappear.
It has been developed in an atmos-
phere of cooperative action by the
banks but will have to fight for exist-
ence with the return of a more com-
petitive attitude. Only a widespread
knowledge of actual costs will provide
a basis for resistance to its worst
enemy, price cutting. Not only is price
cutting in prospect within the present
ranks but it may accompany new en-
trants to the field. Certainly every

r N

This article cites a number of
reasons why bankers should
have a better knowledge of
actual costs, and tells how
the Chicago District of the
lllinois Bankers Association
organized a study group to
determine how to obtain

actual cost figures.
K A

new bank is anxious to secure a rea-
sonable volume of transactions at the
earliest moment. In their eagerness
they are quite apt to disregard cost.
Banks without an accurate knowledge
of their own costs will have a difficult
time deciding just how far they may
safely go to meet such competition.
They have no means to combat the
strong argument of lower charges.
They have failed to arm themselves
with what could be their most effective
weapon. They have no means of con-
vincing the customer of the justice of
their position and the unfair character
of their competition. How effective it
is when faced with the loss of an im-
portant customer to “take down your
hair” and show him what it costs to
do business. The man whose business
is worth the effort to keep will appreci-
ate the confidence and continue his

account. After all, most people do not
begrudge paying a reasonable profit
but they do like to be sure it's no more
than that.

In most other businesses the chap
who disregards the cost of his product
is conspicuous therefor. He is known
to the general public and in the early
days of the present national adminis-
tration was called some rather un-
pleasant names. In banking, however,
with no more general knowledge of
costs than now exists we may easily
find ourselves in the position where
the price cutter is the rule rather than
the exception. Such a condition will
undermine, if not completely destroy,
service charge income.

Bankers without cost systems often
argue that inasmuch as they operate
at a profit it is safe to use estimated
costs. By “estimated” they probably
mean the actual costs determined in
some other bank. Assuming they
mean an operating profit and not
merely a net profit it is possible to
eliminate profit on the sale of securi-
ties as a contributing factor. However,
even the presence of an operating
profit provides no assurance that
each of the great variety of banking
services produces a profit. It fol-
lows, therefore, that if certain of
these services are given away or
sold at less than cost, other services
must be priced unnecessarily high to
maintain a profit position on the ag-
gregate. That such conditions do exist
there can be little doubt. Generally
the over-priced services are the ones
around which the basic volume should
be built. It remains for the nuisance
operations to be given away. Any
bank in this position would be at the
mercy of a cost-wise competitor.

Any reader who still wonders why
his bank should have cost data may be
referred to his loaning officers. They
can tell him what they would say to
any borrowing customer offering a
variety of product without knowledge
of costs. If this isn't enough he might
ask himself if there isn't more than a
bit of hypocrisy in the banker’s posi-

14
Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



February, 1939

tion. The customer is unhesitatingly
charged with the “cost” of handling
his account even with actual knowl-
edge of costs as scarce as it is.

Not quite one year ago a group of
Chicago banks set out to provide one
answer to the “how” of bank cost ac-
counting. It was originally suggested
that a course of instruction in this sub-
ject be offered. The response at that
time was rather indifferent. However,
this indifference was more than
matched by the persistence of the
president of the Chicago District of the
Illinois Bankers Association, Joseph
R. Frey. The credit is his for pushing
to a point where the formation of a
forum for cost study was announced.

The forum plan was substituted to
insure participation by banks with
cost systems. It was hoped they would
represent themselves with men ac-
tively engaged in this work and will-
ing to contribute their experience.
The response was gratifying. Thirty-
four banks enrolled forty-nine repre-
sentatives. All of our larger banks
participated. Even more encouraging
was the quality of their representation.

The nature of the undertaking was
discussed at some length and a plan
of study which | proposed was ac-
cepted with minor revision. This plan
had as its basis the time-tested meth-
ods of instruction in accounting sub-
jects. Text material was to be fur-
nished in advance of each session.
Accompanying this was a series of
case work assignments for outside
work, solutions to which were subse-
guently furnished. These assignments
illustrated the points covered in the
text. They were built around what we
called “The Theoretical State Bank.”
Complete details of operation and floor
plan blueprints of this imaginary bank
were furnished. The arrangement of
the material was such as to follow the
routine of preparing an actual cost
survey. The group was to be carried
step by step through what corre-
sponded to an actual cost study.

This forum met on fourteen occa-
sions, discussing the following topics:

Fundamentals of general cost ac-
counting.

Distribution and application of man-
ufacturing overhead.

Cost elements of banking trans-
actions.

Controls and occupancy costs.

Income distributions.

Fixture and equipment depreciation.

Expense classifications and salary
distributions.

Expense distributions.

Item costs.

Special analyses.

Differential costs.

Application and mark-up.
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Each of our sessions was two hours
in length and while accounting in any
form is not the sort of thing that elicits
wild enthusiasm, there was ample
interest.

This is not a subject that can be
covered in one or two afternoons, nor
may it be reduced to a simple formula.
So far no machine has been built pro-
viding slots for the various informa-
tion required and a place to drop out
resulting costs. Careful and exhaus-
tive study is required for a reasonable
understanding of the problems in-
volved. Even so we have none of us
progressed to the point where definite
rules may be laid down.

However, while a study of bank cost
accounting requires more than a little
time, it is not too complicated. After
all, in one sense of the words, every
bank has a cost system. Our records
customarily indicate the cost of sal-
aries, taxes, insurance and similar
classifications. For cost purposes the
expenses require further classification.
We must determine the portion of
each type of expense affecting each of
the operating departments of the
bank and these departments must be
bounded with an eye to their func-
tions. The problems are, at many
points, similar to those of other lines
of business. Manufacturing enter-
prises, particularly, have been forced
to give close attention to costs. Their
experience with the subject covers a
long period of time and it was with this
in mind that we reviewed the high
spots of the procedure they have de-
veloped.

After this review we proceeded to
problems more specifically relating to
banking. Occupancy costs, for exam-
ple, are entirely different than those of
a manufacturer. Quarters are more
elaborate and occupy more prominent
locations. Some bank buildings are
only partially occupied by the bank,
with quarters offered for rental to
others. Some banks own their own
buildings and others rent them. Some
buildings are subject to mortgage debt
and others are not. Each of these con-
ditions presents a special problem,
each was covered in our material and
discussions and suitable treatment
was developed.

To produce the answers to all our
guestions, it was often necessary to do
some outside research. On such occa-
sions several participants were as-
signed to the task and made later re-
ports of their findings.

In any cost system the greatest prob-
lem is encountered in disposing of the
indirect expenses. In banking they are
proportionately large, often amount-
ing to 50 per cent or more of the total.
Many views have been expressed on
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this subject and many methods of dis-
tribution offered. We examined them
all, at least all that had come to our
attention. In this, as in other matters,
it was often found that the views of
the larger banks varied from those of
the small. Perfectly reasonable solu-
tions for the small bank became ob-
viously ridiculous when enlarged to
big bank proportions. For example,
the matter of FDIC assessments. It
was originally suggested that their
cost be borne pro rata by all of the
accounts; that is, that they share
equally irrespective of the size of the
account. This argument was advanced
on the theory that although assess-
ments were based on average deposit
balances, the benefits were equal.
Each depositor had $5,000 protection
whether he used it or not. The deposi-
tor with a $1,000 balance need not
serve notice nor request permission to
increase his balance to or beyond
$5,000 and has full assurance that his
deposit is nevertheless insured to that
extent. Furthermore, assessment rates
are based on a past period and cost
may not be increased by such in-
creased coverage. True, the cost of in-
suring the deposits of a subsequent
period will be changed, but there is
no direct effect on current cost. Treat-
ment such as this is perfectly reason-
able in a bank with a large portion of
its deposits insured, but will not stand
up in a large bank where the assess-
ment per account may be several
times that of a small bank. As one of
our participants pointed out, the big
bank has a hard enough time finding
justification for handling small ac-
counts without their being burdened
by costs traceable to large accounts.
Solution: Cost to be treated as deduc-
tion from income attributed to the use
of deposit balances.

In this manner, each phase of the
problem was examined. Our final ses-
sion was devoted to the application of
costs to customer activity, the means
of assessing various types of service
charge and the extent to which costs
should be marked up for profit.

The trail has been blazed. Any
group of banks can make a similar
study of this subject.

if A recent advertisement of the
American National Bank, Nashville,
Tennessee, calls attention to the fact
that 15,070,078 items were deposited in
the bank during 1938, as compared
with 13,807,329 in 1937. Another ad-
vertisement points out that the aver-
age per capita deposit of Nashville
citizens in the American National was
$350.09 in 1938, as compared with
$190.29 in 1933 and $151.93 in 1923.
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Can You

Answer

These Ten

Legal Questions?

By CHARLES H. WAGER

Attorney at Law, St. Louis

Matthews paid a Kansas bank for
certificate of deposit in which his
was made payee. This was done

because Matthews’ wife was suing for
a divorce and he wished to divest him-
self of his property to defeat any claim
by her to it. His actions were fraudu-
lent as to his wife. The certificate was
duly paid to the son on its due date.
Matthews asked the son to return to
him the amount thereof. The son re-
fused and Matthews sued him. Can he
recover?

2 Carpenter and his two sons owned

all the stock in a certain corpo-
ration. The corporation, with the con-
sent of all its stockholders, pledged
certain assets with a bank to secure
the individual indebtedness of Carpen-
ter. There was no statute forbidding
such action and the corporation had
no creditors. Was such a pledge valid?

Roof entered into a contract with

Black whereby Roof agreed to
sell and Black agreed to buy certain
materials for a year. The contract also
provided that Roof would extend to
Black a 30-day line of credit. After
about six months Black became insol-
vent and Roof refused to make fur-
ther deliveries except on a cash basis.
Was Roof’s actions in the matter with-

in his legal rights?

Brown and his wife borrowed
4 various sums at various times
over a period of years from a national
bank in Kentucky. The bank charged
a usurious rate of interest on some of
the loans. Was any claim by the
Browns against the bank on account
of such usurious charges barred after

two years?

5 A $1,000 negotiable promissory
note contained a provision to the

effect that, if it was not paid at ma-

turity and was placed in the hands of
an attorney for collection, there should
also be due thereon a reasonable at-
torney’s fee. The note was duly exe-
cuted by the maker and was endorsed
by several others. Are the endorsers
liable for the attorney’'s fee in the
event of non-payment by the maker?

Chase National Promotions

ROLAND C. IRVINE

A banker with hundreds of friends
throughout the Mid-Continent territory,
Roland Irvine was last month advanced
from second vice president to vice presi-
dent of the Chase National Bank, New
York. Other promotions by the Chase
National to positions as vice presidents
include George Champion, William L.
Hildeburn, John S. Linen and Seymour
Monroe. Alexander Conovich, Malcolm
Corduan, Richard Griffiths, Henry J.
MacTavish, Arthur B. Murray and Fran-
cis G. Ross were named second vice presi-
dents, and Earle W. Allen, Edwin Cornell,
James E. Robertson and Alfredo N. Ruz
were appointed assistant cashiers.

Correct answers to
these questions will
be found on page

54 of this issue.

In a case involving a note similar

to the one outlined in the pre-
ceding question the maker and all but
the last endorser failed to pay on the
due date. The last endorser volun-
tarily paid to the holder $1,000, the
face of the note, and thereafter placed
the note in the hands of a lawyer for
collection from the prior endorsers.
Could he recover the $1,000 and an

attorney’s fee as well?
7 An employe of a bank was in-
jured in an automobile accident.
He was treated by a doctor for his
injuries and the bank paid the bill.
Later, the person who caused the ac-
cident was sued for negligence. In the
suit should he be allowed as part of
his recovery an amount equal to the
doctor bill?

Blackmer died in lowa leaving a

will disposing of his estate, which
was small. The beneficiaries, subse-
guent to his death, entered into a stip-
ulation that the will should not be ad-
mitted to probate and later entered
into a second stipulation by which they
agreed to a different distribution than
that provided in the will. The bene-
ficiaries were the only ones affected by
the stipulations. Were the stipulations

valid?

A farm machinery company sold
9 a New Mexico banker certain
farm machinery in that state. The
sales agreement was in writing and
contained a provision to the effect that
the company would warrant that it
would make repairs in certain cir-
cumstances but that such was the only
warranty upon which the machinery
was sold. The machinery proved to
be entirely unfit for the purposes for
which it was purchased. Has the
banker any recourse at law?

| The only stockholders of a Mas-
Iv sachusetts corporation, four in
number, agreed that upon the death
of any of them his stock might be ac-
guired by the corporation at a price
to be fixed by the surviving stock-
holders. Was such an agreement
valid?
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Mr. Banker:

We believe

you will be interested
in inspecting our
operating departments.

Banks are efficient

in proportion to

their facilities

for rapid and accurate
handling of accounts
and records.

You are invited

when in St. Louis

to observe our detailed
operations.

Established 1847

Member of Federal Deposit Insurance Corporation
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How to Start a Department to Make

Automobile

ITHIN the past few weeks a num-

ber of Mid-Continent Banker
readers have written to ask us how
they should go about establishing a
department to make installment loans
—particularly automobile loans.

Numerous articles discussing the
profit possibilities of installment loans
have been published in the Mid-con-
tinent Banker and we are glad to in-
clude here the suggestions of one of
our banker friends as to how to go
about establishing a department of
this kind.

“Pick out a young man in your bank
who is bright, willing to work long
hours, and has not had previous expe-
rience of consequence in lending bank
funds. Give him $250 to $500 in ex-
pense money and start him out to con-
tact banks that have installment loan
departments. Have him talk to bank-
ers, finance company officials and
others who have a knowledge of this
business and gather all the informa-
tion he can obtain.

“After the man you have picked has
spent about three weeks gathering in-
formation, have him come back to the
bank and digest the information he
has obtained and don’t try to have him
do any other routine work while he
is trying to digest his information.
When he has done this, have him
make written recommendations as to
equipment, costs, plan of operation,
etc., and have him sell the managing
officers of the bank on the idea.

“Once the managing officers have
been sold, the man selected for this
job should contact the right kind of
an insurance broker and arrange to
handle the insurance the same as
finance companies handle it. He should
then make charts showing the various
rates, various types of charges for dif-
ferent loans, interest rate, maturity,
fees, insurance and other charges,
gross amount of note, dealers’ reserves,
net payout, etc. All of this should take
about thirty days of the average man'’s
time, and when this has been done and
the necessary equipment has been pur-
chased, you are ready to start making
installment loans.

“The managing officers of the bank
should then give the man they have
selected the authority to make loans
as the applications come in—with the
regular lending officers reviewing each

loan at the end of a day’s business and
making such suggestions or criticisms
as they deem proper.

“Start in slowly, take such business
as comes for a while and see how it all
works out. If there is a dealer who is
doing considerable business, make an
arrangement with him to handle the
paper on a certain basis. After the
department has been operating for six
months or a year a small amount of
advertising may be practical. How-
ever, most business will be obtained

Dale R. Ainsworth Will Join
City National, Kansas City

Dale R. Ainsworth, manager of the
Wichita, Kansas, Clearing House for
the past seven and one-half years, has
resigned, effective February 28, to be-
come an assistant vice president in the
correspondent bank division of the
City National Bank & Trust Co., Kan-
sas City, Missouri.

Mr. Ainsworth, who is 40 years old,
started his banking career at the age of
12 in his father's bank at Norway,
Kansas. After graduating from the
University of Kansas he helped some
friends get started in the banking busi-
ness at Ames, Kansas, before joining
the State Banking Department under
Commissioner Roy Bone. He became
manager of the Wichita Clearing House
Association on July 1, 1931.

DALE R. AINSWORTH

Installment Loans

by direct contacts, and the knowledge
will gradually get around that the bank
makes loans of this kind.”

The banker who offers the foregoing
advice has been making installment
loans for several years. It is a profit-
able department for his bank, but he
warns of the many pitfalls of install-
ment financing and is firmly convinced
of the necessity of careful preparation,
thorough training and complete and
adequate records.

He furnished the following list of
original supplies necessary for the
operation of an installment loan de-
partment:

Application blanks.

Notes and chattel mortgages for direct
loans.

Notes and chattel mortgages for appli-
ance dealers’ use.

Notes and chattel mortgages for auto-
mobile dealers’ use.

Rate charts for appliance dealers and
automobile dealers.

Receipts or pass books.

Notices to be sent mortgagor that note
has been purchased.

Notices of past due payments.

Record of payments made for book-
keeper.

Necessary books for records on earn-
ings, fees, insurance, etc.

Liability ledger.

Filing system for notes and ledger
sheets—including tickler system.

Posting machine.

Subscription to one of the national re-
porting systems to obtain current
market prices on automobiles of all
makes and models.

Subscription to local or nearby news-
paper which carries a large number
of automobile advertisements and
quotes prices which prevail in your
territory.

£[ National Bank of Topeka, Kansas,
last month celebrated its seventieth
anniversary. It is one of the oldest and
largest banks in the state. It was in-
corporated seven years after Kansas
became a state. It began as the To-
peka Bank & Savings Institution but
shortly changed its name to the Bank
of Topeka. It became the National
Bank of Topeka when it was national-
ized in 1925.
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"Five Dollars’ Worth
of groceries, please

It doesn’t matter what .

Tl.HE absent-minded pro-
fessor may buy food that way.
But your important customers
don’t. Housewives demand
that you keep a wide variety
on your shelves so that you
can fill their special needs at
amoment’s notice. And many
products must be fresh daily.

So the experienced housewife
of today does not turn her
kitchen pantry or her cellar
into a food warehouse. She
gladly pays your slight profit
for your services as an expert
middleman who knows his
groceries.

When the retail grocer buys
insurance from the experi-
enced agent or broker of a
stock insurance company he
does not say “$50 worth of
insurance please’’. He asks for
and gets the advice and full

19

its food isn'tt? -

services of an expert purchas-
ing agent in the complex in-
surance field, like himself an
expert middleman. No wor-
ries about uncovered risks
that might wreck a business.

* * *

Because we believe so thor-
oughly in the services of an
expert middleman whether
retail grocer, insurance agent
or broker, we refuse to accept
business direct because it is
not in the interests of the
Company or the assured to do
so. When you buy National
Surety Fidelity Bonds, Surety
Bonds, Burglary or Forgery
Insurance through your local
insurance agent or broker,
you deal with a customer
and friend who is a fellow
member and supporter of the
American Business System.

e This is a reprint of
an advertisement of

a stock-insurance
company directed

to the independent
business men in the
grocery trade in
your city.

The commercial bank,
like the merchant, is
a middleman, spe-
cializing in the credit
field. Its customers
and its directors, are
chiefly independent
business men —rep-
resentative of the
American Business
System.

NATIONAL SURETY CORPORATION

VINCENT CULLEN, President
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News of the Banking World

I Last month banks in several cities

announced earlier closing dates on
Saturdays (and in some instances on
week days) to comply with the pro-
visions of the Wages and Hours Act.

U* A Kentucky bank has filed claim

for “seasonal” exemption under the
Wages and Hours Act during the to-
bacco marketing period. One official
of the Wages and Hour Division is said
to have stated that it was his opinion
that banks never operate seasonally
and that the exemption would not be
granted.

“w ow -

Only 18 complaints have been re-

ceived by the Wages and Hours Di-
vision from bank employees through-
out the country upon the grounds of
excessive hours of employment, ac-
cording to an announcement made
last month.

U* John S. Wood has retired as a vice
president of the Federal Reserve
Bank of St. Louis, under the bank’s re-
tirement pension plan. Mr. Wood, for-
mer chief national bank examiner for
the Eighth Federal Reserve District,
expects to devote his time to the man-
agement of three large farms he owns
in Ralls County, near Hannibal, Mis-
souri.
v @
U* Bruce Barton, author, advertising
agency executive and United States
representative from New York, in a
recent address before the mid-winter
meeting of the New York Bankers As-
sociation stated that 1939 should be an
active and profitable year if itbrings no
major war. “This is the opinion in
Washington and the judgment of most
manufacturers who are national ad-
vertisers,” said Mr. Barton.
LR
Rumors from Washington indicate
that the board of governors of the
Federal Reserve System is badly split
in the attitude towards Governor Ec-
cles’ “spending-for-recovery” theories.
» & @
jX Irving Trust Company, New York,
reports gross operating income of
$8,662,000 for 1938 and security profits
of $2,404,000. Net profit for the year
amounted to $3,113,738.82. Loans and
discounts, which reached a low point
of $137,820,000 in April, 1938, had in-
creased to $150,716,000 by the end of
the year. Deposits exceeded $587,851,-

000 and total resources exceeded $706,-
017,000 on December 31, 1938. William
N. Enstrom, a vice president, was
added to the board of directors at
the annual stockholders’ meeting last

month.
v e

I~ Edward F. McGinley, formerly an

assistant vice president, has been
appointed a vice president of the
Chemical Bank & Trust Company,
New York. George Lysle and William
S. Renchard have been appointed as-
sistant secretaries of the bank.

<

U* National Bank of Detroit reports

1938 earnings available for com-
mon stock (after expenses, reserves,
taxes and preferred stock dividends)
amounting to $2,529,432.47, equal to
$3.37 per share on the 750,000 shares of
common stock outstanding, compared
with $3.46 per share in 1937. Gross in-
come for the year, including $1,838,-
803.71 profit from sale of U. S. Gov-
ernment securities, was $9,638,201.81.
During the year $500,000 preferred
stock was retired and $500,000 was

Elected Vice President

OKEY MILLER

Mr. Miller, who has been assistant cashier
of the National Stock Yards WNational
Bank, National Stock Yards, Illinois, has
been elected a vice president of that in-
stitution. Only other change at this time
is the election of Gordon F. Sweeny as
an assistant cashier of the bank. National
Stock Yards National Bank now has de-
posits of approximately $35,000,000.

added to surplus. Deposits on De-
cember 31, 1938, exceeded $391,573,000.

Harvey D. Gibson, president of the

Manufacturers Trust Company,
New York, reports that the number
of out-of-town banks carrying ac-
counts with the Manufacturers Trust
Company continued to increase during
1938 and now includes 12 per cent of
all the banks of the United States.
Deposits of the bank increased from
$610,292,000 to $655,486,000 during the
year. Average loans outstanding dur-
ing 1938 were approximately $12,000-
000 less than in 1937. Earnings of the
bank for 1938 amounted to $4.03 per
share, compared with $4.46 in 1937.

p* Percy H. Johnston, chairman of the

Chemical Bank & Trust Company,
New York, reports that the bank set
aside $50,000 a month for general re-
serve during 1938 and added $1,006,-
757.99 to undivided profits. During the
year the bank operated with excess re-
serves averaging $68,084,000 per day.
Deposits during 1938 averaged $24,-
192,000 more than in 1937 and stood
at $567,760,000 on December 31. Total
resources are ‘Lnoriz.than $658,873,000.

U* Mid-winter trust conference of the

A.B.A. will be held February 14-16
at the Waldorf-Astoria hotel in New
York. Features will include a forum
session on legal trust problems and a
guestion box period at the closing
session.

Is* William McC. Martin, president of

the Federal Reserve Bank of St
Louis, has announced that preliminary
figures indicate that current earnings
of the bank during 1938 amounted to
$1,564,000, while current expenses
were $1,415,000.

Current net earnings for 1938 were
$149,000. Additions to current net
earnings amounted to $396,000 and
consisted chiefly of profits realized on
the sale of United States Government
securities. Deductions from current
net earnings of $290,000 included prior
service contributions to the Retire-
ment System.

Making these additions to and de-
ductions from current net earnings
leaves net earnings for the year avail-
able for dividends, surplus, etc., in the
amount of $255,000.

The net earnings for 1938 were dis-
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How can our bank meet this

HOURS PROBLEM?

peak loads.

p aks can be leveled by adopting

a plan that will permit handling part

of the peak volume a

period, and by shifting employees

from one job to another. , arrange our

expensive
W p p(
Your employees necessary to
ing related records m seporo In S te 'YPE °nd com-
- n arate
operations. P °Pera#ions ?”
Hours can be saved—energy can
be conserved-by posting severed
related records (suchdraft
Hkrount collection letters, oran re a faster way
a n d checks! In one oper- i
nd add figw@®b
ation. A\
«®rt we

r®«rc(s ot one wr,le related
° “ writing them ,une’ instead
separately?”

method.

With the modern Burroughs Short-

C,,, Method o, lismgoOndnCd £

3 ES* . By surveying the routine on each desk you may find that
I your employees are handicapped by operations that

might be shortened or eliminated.

Your local Burroughs representative is fully qualified to

. suggest many practical short-cuts that save time and
four operators may be obUgetJi°
handle3additional figures to ob- .
. money. Telephone the Burroughs office today.
tain group totals.

SEND FOR THIS BOOKLET!

For the executive concerned with the problem of conserving
clerical hours, this new booklet contains many specific sug-
gestions for readjusting office routine. Send for your free
copy on your own letterhead.

BURROUGHS ADDING MACHINE COMPANY
6948 SECOND BLVD., DETROIT, MICH.

the individual calculates.

Burroughs range of adding,
calculating, accounting, cash
handling, statistical, and
forms-writing machines per-

mits recommending the exact
equipment to assure maxi-
mum short-cuts.
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tributed as follows: Dividends to
member banks, $235,000; payments to
Treasury of United States under pro-
visions of Section 13b of the Federal
Reserve Act relating to industrial ad-
vances, $2,000, and net addition to sur-
plus account, $18,000.

U* At a meeting of the board of direc-

tors of Bancamerica-Blair Corpo-
ration, held last month and presided
over by the new chairman, A. O.
Stewart, Hearn W. Streat was elected
vice chairman of the board and chair-
man of the executive committee of that
corporation.

In view of the recent sale by the
Transamerica Corporation of all of its
holdings in Bancamerica-Blair Corpo-
ration, the board of directors of the lat-
ter company is recommending to its
stockholders that its name be changed
to Blair & Co., Inc., thus restoring the
name by which the old banking house
was known for many years before its
merger with the Bank of America,
New York.

Mr. Streat has been with Banc-
america-Blair Corporation and its
predecessor firms for forty years, hav-
ing started with the original banking
firm of Blair & Company in 1899.

John R. Montgomery, who has been
with the corporation or its predecessor
firms since 1913, was elected president.

GENERAL MOTORS

is engaged primarily in facilitating
wholesale distribution and retail
sales of the following products of
General Motors Corporation and
itsWorld-Wide affiliates: Cadittac.
LA SALLE, BUICK, OLDSMOBILE,
PONTIAC,CHEVROLET automobiles:
frigidaire appliances for refrig’
eration and air conditioning;
DELCO lighting, power

ACCEPTANCE

Mid-Continent Banker

Excess reserves of member banks
reached an all-time peak of $3,600,-
000,000 last month.

V* Walter J. Cummings, board chair-

man of the Continental lllinois Na-
tional Bank & Trust Co., Chicago, an-
nounces that net earnings of the bank
for 1938, after preferred dividends,
were $14,790,518, with no recoveries
on assets previously charged off in-
cluded in these earnings. The earn-
ings amount to $9.86 per share on the
present 1,500,000 shares of common
stock. During the year $10,000,000 in
preferred stock was retired and $2-
500,000 was added to surplus.

U* There is a splendid illustration of

the community of interest that
exists among all independent business
men in a full-page advertisement of
National Surety Corporation which
appears in this issue of Mid-Continent
It shows a picture of a per-
plexed grocer confronted by an absent-
minded professor, who is saying, “Five
dollars’ worth of groceries, please. It
doesn’t matter what. It's food, isn'tit?”

National Surety Corporation is a
large company, selling Fidelity and
Surety bonds, Burglary and Forgery
Hold-Up insurance. But their pur-
pose in the advertisement, which is
one of a series, is not to directly sell

Banker.

CORPORATION

foreign made automotive vehicles.

The business consists of invest'
ments in self'liquidating credits,
widely diversified as to region
and enterprise, capital employed
being in excess of $80,000,000.

In obtaining short term accom’
modation,
dard form of note.

gmac issues one stan'
This obliga-
tion it offers to banks

and heating equip’ GENERAL and institutions, in
ment; CMC trucks; MOTORS convenient maturities
BEDFORD, VAUX' and denominations at

INSTALMENT
PLAN

HALL, OPEL, BLITZ—

current discount rates.

These notes are available, in limited amounts, upon request.

EXECUTIVE OFFICE NEW YORK '

BRANCHES IN PRINCIPAL CITIES

February, 1939

insurance but to call attention to the
fact that the local insurance agent, like
the retail grocer, the druggist, the
hardware dealer, is a middleman. He
renders a service for a profit—he justi-
fies that profit, sometimes many times
over, in performing a service that no
individual customer can perform as
cheaply or as effectively for himself.

Under the American business sys-
tem, business men are almost always
middlemen in one way or another. The
bank is a middleman, accepting de-
posits on the one hand and granting
credit on the other. In fact, it is diffi-
cult to name any business which is not
a middleman in some sense.

This campaign by a large stock in-
surance company, demonstrating the
effectiveness and value of the middle-
man in our whole economic structure,
is another evidence of the awakening
of American business to the fact that
the benefits of a system which has pro-
duced the tremendous wealth and high
standard of living which marks the
United States off from the rest of the
world are often forgotten.

To preserve that system and our
way of life and our way of doing busi-
ness, we must frequently remind our-
selves and others of its benefits. And
it is certainly true that the local in-
surance agent, like the retail merchant,
is an independent business man, typi-
cal of the American business system.

" »w -

i~ The financial statement of National

Surety Corporation as of Decem-
ber 31, 1938, shows total admitted as-
sets of $24,187,307.24, including cash of
$1,951,436.72. The capital stock of the
Corporation is $2,500,000, with sur-
plus of $10,376,427.32. In commenting
upon the statement President Vincent
Cullen indicated that the business of
the Corporation continues to grow
with losses and expenses on a normal
basis. National Surety Corporation is
a wholly owned subsidiary of Com-
mercial Investment Trust Corporation.

U* The annual meeting of the Minne-

sota Commercial Men’s Association
was held last month and Paul Clement
was re-elected secretary and general
manager. The Association enjoyed a
successful year in spite of adverse con-
ditions in 1938. The reserves were in-
creased by more than $20,000 during
the past year making total resources of
over $313,000 of which more than
76 per cent is in cash and highest grade
securities and municipal bonds. This
increase was recorded in spite of a
reduction in the book value of the
home office building property by more
than $5,000, even though the property
has probably actually increased in
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value. Policies in force show a sub-
stantial increase over a year ago. The
Association insures commercial and
professional men at cost and has alarge
membership among bankers through-
out the United States and Canada.

U* Three regional conferences of the

A.B.A. are scheduled to be held in
the next few weeks. The first will be
held at the Neil House, Columbus,
Ohio, February 9 and 10. The second
meeting will be held at the Nicollet
Hotel, Minneapolis, Minnesota, Feb-
ruary 23 and 24. The third meeting
will be held March 8 to 10 in New
York City. The theme of the meetings
will be “Meeting Public Needs in
Banking.”

Leo T. Crowley, F.D.I.C. chairman,

announced last month that since
January 1, 1934, the F.D.I.C. has ex-
pended $80,700,000 “to protect the de-
positors of 240 insured banks which
have closed since this law became
effective.”

I~ Leonard P. Ayres, chairman of the

A.B.A. Economic Policy Commis-
sion, believes that an annual national
income of $80,000,000,000 “ought not
be too difficult,” but is “related to one
simple controlling factor . . . the at-
titude of the Federalgovernment
toward business profits.”

» . @»

Dan V. Stephens, former president

of the Stephens National Bank,
Freemont, Nebraska, and a veteran
and beloved character in A.B.A. circles
for many years, died last month at his
home in Freemont. He served as presi-
dent of the State Bank Division of the
A.B.A. in 1929.

jX Tenth anniversary of Commercial

National Bank & Trust Co., New
York, was observed last month. Her-
bert P. Howell has been president of
the bank since its inception, and dur-
ing the ten-year history of the bank
it has made a place for itself in the list
of the nation’s 100 largest banks. De-
posits are now more than $92,147,000,
capital is $7,000,000 and surplus and
undivided profits total more than $8,-

297,000.
L R R 4

V* Preston Delano, Comptroller of the

Currency, reports an increase of 24
in the number of branches of national
banks for the year ended October 31,
1938, giving the national banking sys-
tem 5,245 banks with 2,043 branches.
Only one national bank failed dur-
ing this period. It had deposits of only
$36,000.

Mid-Continent Banker

U* Ernest G. Coffman, vice president

of the First National Bank, St.
Louis, is confined to his home due to
an illness which started when he con-
tracted influenza during the Christmas
holidays. Ernie, as he is known to
hundreds of bankers throughout the
Mid-Continent territory, has enjoyed
excellent health during the thirty
years he has been connected with the
First National, and it will not be easy
for him to stay away from his work.
His doctor says, however, that he
must take it easy for a few weeks and
stay away from the bank until he
recovers.

jX New home construction in the
United States during 1938 showed
a gain of at least 10 per cent over 1937,
and may reach 15 per cent when all
figures for the country are completed,
according to a national survey of busi-
ness conditions reported to the annual
convention of Investors Syndicate.
Daniel E. Farr, board chairman of In-
vestors Syndicate, reported that the
company now holds more than $47,-
000,000 of insured F.H.A. home mort-
gages, the second largest holding of
such mortgages in the United States.
Total resources of Investors Syndicate
now exceed $132,500,000, a gain of
more than $21,000,000 during 1938.

23

U* Current earnings of Federal Re-

serve Banks during 1938 amounted
to $36,261,000, or $4,972,000 less than
in 1937, according to preliminary fig-
ures. Current expenses were $28,912,-
000, or $111,000 more than 1937.

Investment Trusts
(Continued from page 11)

ready assumed a major role in Amer-
ica's investment life. Based upon un-
questionably sound principles, oper-
ated with distinction during the past
few years, developing a new type of
professional investment manager, it is
equally clear that they are here to
stay.

To the banker, concerned with the
welfare of investors in his community,
seeking to advise without assuming
undue risks and responsibilities and
engaged in piloting men and women
through the stormy seas of economic
life today, the mutual investment com-
pany is certainly a possible solution to
a major problem.

If it assists the banker in performing
constructive community service then
the mutual type investment company
has made one more major contribu-
tion towards the goal of serving the
best interests of the American investor.
Which is the goal of the commercial
banker in every community.

Condensed Statement of Condition

of THE

MEMPHIS, TENNESSEE

At the Close of Business December 31, 1938

RESOURCES
Cash and Due from Federal Re-

serve and Other Banks ........... $12,089,393.47
U. S. Government Securities .... 7,668,420.78
Federal Intermediate Credit

Bank Debentures ............... 95,000.00

State and Municipal Bonds .... 868,693.22
Other Bonds and Securities .... 31,503.00
Stock in Federal Reserve Bank .. 60,000.00
Loans and Discounts ................. 12,983,515.71

Overdrafts ........c...... 289.96
Banking House ............. 830,000.00
Furniture and Fixtures ............ 1-00
Customers’ Liability a/c Foreign
Bills, Acceptance Guaranteed. . 1,958.78
Other Assets — Accrued Interest
on Securities Purchased........... 1,721.73
TOTAL v $34,630,497.65

LIABILITIES

Capital StOCK....cccoveereeeciieiene $ 1,000,000.00
SUIPIUS..coiiee s 1,000,000.00
Undivided Profits .........ccoceee 1,168,787.08
Reserve for Contingencies ......... 87,629.66
R pensey, aoorued Taxes and g100200
Ftptince Guirantesd oo S 105878
DepoSitS ..o 31.291,119.23

TOTAL oo $34,630,497.65

We cordially invite business from individuals, business organizations and banks

MEMBER FEDERAL DEPOSIT INSURANCE CORPORATION
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St Louis Bank Enlarges Quarters
for Trust Department

N December 19 the Tower Grove

Bank and Trust Company in St.
Louis staged the formal opening of its
new quarters for the trust and real
estate departments of the bank. The
guarters occupy 5,500 square feet of
space on the second floor of the bank’s
home at South Grand Boulevard and
Hartford Street.

The Tower Grove Bank and Trust
Company, fifth largest banking insti-
tution in St. Louis, has experienced
remarkable growth during the past
few years. Total resources of the bank
now exceed $17,000,000. Less than two
years ago the bank enlarged its main
floor accommodations, but due to the

growth of its trust business as well as
its banking business the institution
soon outgrew its ground floor space.
New elevators were installed to make
access to the second floor possible
from the main lobby of the bank, and
the trust and real estate departments
were moved to the new quarters
on the second floor, which are as mod-
ern and attractive as any banking
quarters in the Middle West. Ground
floor space formerly occupied by the
trust and real estate departments is
now used for additional officers’ quar-
ters.

An additional feature of the remod-
eling includes an enlarged safe deposit

View showing part of the

new quarters now occupied

by the recently enlarged Trust

Department of the Tower

Grove Bank and Trust Com-
pany in St. Louis.

department for better serving the
bank’s 27,000 customers.

Officers of the Tower Grove Bank
and Trust Company are: Alex Milten-
berger, chairman of the board; James
K. Vardaman, Jr., president; A. L.
Located, vice president; James V.
Dunbar, vice president and general
counsel; Elmer Von Doersten, secre-
tary-treasurer; Arthur H. Gidionsen,
assistant vice president; H. L. Gaser,
assistant vice president; Samuel W.
Mitchell, assistant trust officer; Stuart
H. Smith, assistant trust officer; Ber-
nard W. Schrand, assistant secretary-
treasurer; and Walter A. Hombs, au-
ditor.

BONDS FOR BANKS
G. H. WALKER & CO.

Members New York, Chicago and St. Louis
Stock Exchanges

Inquiries Invited

New York Office
No. 1 Wall Street

BROADWAY AND LOCUST

ST. LOUIS

L «

Telephone CEntral 0838
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NEWS of ILLINOIS BANKS and BANKERS

d Albert Schweikert, cashier of the
Lincoln State Bank, Lincoln, Illinois,
has been with the bank for 25 years.
The institution celebrated its 35th an-
niversary on January 15. W. H. Bur-
ger, who was reported as the cashier
of the Lincoln State Bank in the last
month’s issue, is cashier of the First
National Bank in Lincoln. He has
never been associated with the Lin-
coln State Bank.

d Sidney Moore, vice president of the
Washington State Bank, Washington,
lowa, has purchased an interest in the
First National Bank, Danville, Illinois,
and will become an executive officer
of that institution.

d Samuel V. Stuckey, president,
Farmers & Merchants Bank, Gales-
burg, Illinois, died December 26 at the
age of 74.

C At Toulon, Ilinois, Charles P.
Dewey & Sons, Bankers, a firm
founded 73 years ago and headed for
61 years by the elder Dewey, an-
nounced recently that it will liquidate.
The bank is a member of the Federal
Deposit Insurance Corporation and it
was announced that all depositors will
be paid in full.

d Henry H. Kohn, vice president of
the Anna National Bank, Anna, Illi-
nois, died in December at the age of 77.

d August E. Helmts, president, State
Bank of Davis, lllinois, died recently
at the age of 71. A heart attack was
the cause.

d Ira M. Lindsey, vice president of
the Onarga State Bank, Onarga, Illi-
nois, died recently of a heart attack.
He was 71 years of age.

d Berthold E. Borges, secretary of
the Heitman Trust Company, Chicago,
has resigned his position at the bank
and expects to open a general law
office soon.

d Philip E. Kuhl, a former president
of the Lincoln National Bank for 30
years, died January 2 at the age of 80.

d At Elgin, lllinois, Robert C. Kew-
ley, a Chicago attorney, has been
named president and director of the
Union National Bank, Elgin, and Clar-
ence D. Oberwortmann, former na-
tional bank examiner in the Tenth
Federal Reserve District with head-
quarters in Kansas City, has been

named vice president and director.
It is reported that both have purchased
substantial stock interests in the bank,
will serve as active officers and will
reside in Elgin. Alexander L. Metzel
who was formerly president and who
founded the bank 35 years ago, was
elected chairman of the board. Mr.
Kewley is also a director and largest
stockholder of the First National Bank,
Piper City, Illinois.

d W. R. Dorris has been advanced
from cashier and trust officer of the
First National Bank, O’Fallon, Illinois,
to president of the institution. E. H.
Smiley, who had served as president
since the bank was organized in 1903,
will take the newly created office of
chairman of the board. Vice president
Julius A. Schalter becomes first vice
president to succeed George W. Tiede-
mann, resigned because of ill health.
G. B. Gieser has been promoted from
assistant cashier to cashier and assist-
ant trust officer. Mr. Smiley will re-
main active in the bank’s affairs.

d First State Bank, Patoka, lllinois,
reports that business in the Patoka
area is much improved since the
discovery of oil and that prospects
look bright for good production in
deeper strata. D