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Mid-Continent Banker

HROUGH many years of con-
Tstructive financial service,and
avigorous progressive policy, the
First National Bank in St. Louis
has aided the advancement of
the city’s large and small indus-
tries, and through its national
contacts has invited many new

enterprises to St. Louis.

With
wide experience of its officers,

its enormous resources,

and a well trained personnel,
this large nationally-known in-

stitution is in a position to

render to individuals, organiza-
tions and business concerns a fi-
nancial service complete in every

detailand notexcelled anywhere.

Every First National Depart-
ment is organized and equipped
to keep pace with the changing
business conditions and to meet
the present day banking needs
of commercial and industrial
St. Louis,aswell as the individual
banking, trust and investment
problems of the wage-earner or
housewife.

February, 1931

FIRST NATIONAL BANK

. LOUIS' LARGEST BANK

BROADWAY-LOCUST-OLIVE
Digitized for FRASER FIRST NATIONAL COMPANY and ST. LOUIS UNION TRUST COMPANY Affiliated

https://fraser.stlouisfed.org

Federal Reserve Bame aid-centiment Banker is publlshed monthly by the Commerce Publishing Company, 408 Olive St. St._Louis, Mo.

dpt vpar

Vnlnmp 27

Nn 2

Finfprprl ac cpphntl” pin«
ftd U

Subscription price $3.00



February, 1931 Mid-Continent Banker

The Demand
for Facts—

library ofCentral Trust Company oflllinois

......... characterizes business and finance, and
the fullest use of facts expedites decisions and speeds
the transaction of business.

Central Trust Company of Illinois, with its world-
wide sources and contacts, meets this demand through
its Research, Credit, Library, General Information and
other fact-collecting departments, constantly kept
up-to-date and complete.

These fact-finding sources are yours to use freely just
as if this were your own Chicago office.

Central Trust
COMPANY OF ILLINOIS

208 South La Salle Street
CHICAGO
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AMERICAN EXPRESS SERVICE

(ALETTEIl OF APPRECIATION)

“Itwas midnightwhen I arrived in Naples
—an American girl reporter on holiday.
Imagine my surprise when the concierge
handed me a cable from my employers
asking for two five hundred word cables
on the earthquake.

“What earthquake? When? Where?

“1 hadn't seen a piece of newsprint in
heaven knows how many days; didn't
speak a word of Italian and had never
seen Naples before. Yet here was a story
to get and apparently a big one.

“The hotel manager who spoke English
told me a bit about the disaster that had
the world on tenterhooks and then shook
his head. It was impossible to get there.
It was far up in the mountain country, no
trains running, no motors available.

“Frantically 1 made the rounds of the
Neapolitan newspapers and every other
office that was open that time of night,
only to hear his story repeated by sleepy
heads.

“ At nine in the morning | remembered
the American Express. News'gathering
wasn't in their line, | realised, but per
haps they could help a bit. It all seemed
so hopeless and pussling, but I explained
my plight to the manager of the Naples
office. ‘The city’s full of journalists who
are trying to get to Melfi and they’re not
having much luck,” he told me. ‘There’s
only a chance and if you're game, I'll try
to arrange it.’

“And he did! With a car and a chaufi
feur; the manager of his travel depart'
ment as guide, protector, and assistant;
a luscious lunch from the Excelsior,
camera, cartons of films, and a perfectly
noble letter of introduction and entreaty

Mid-Continent Banker

GIRL REPORTER

Fascist guards. All this within the space
of half an hour!

“From then on it was easy if somewhat
uncertain sailing for the travel depart'
ment manager proved himselfan excellent
interpreter, as well as a helpful friend.
Seventeen hours later | was filing a cable
that appeared on page one in newspapers
over on the Pacific coast within a few
hours.

“1 contend that American Express is
synonymous with service and the only
friend a traveling American needs.”

, accepted the ivorld over
A merican express
“Travelers cheques

Steamship tickets, hotel reservations, itineraries, cruises and tours planned and
boo\ed to any part of the world by the American Express Travel Department
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HIGH GRADE BONDS

Are Always Good
Investments

and Now
They Are Especially
Good Investments

for Banks...............

LOCUST - EIGHTH - ST. CHARLES
St.Louis

UP-TOWN ST.LOUIS NEW YORK
iiDAWNR s >F mar O IAWAII ST EW%

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



Digitized for F

B uy INTow

T AKING issue with those who see
in thrift an obstacle to business re-
vival by withholding the stimulation
of buying from the channels of trade,
Joseph Stagg Lawrence declares in
a recent issue of the American Bank-
ers Association Journal that *“the
more superficial of these diagnosti-
cians deplore thrift because of a mis-
taken belief that money deposited in
a bank immediately loses its func-
tion as a medium of exchange.”

“Distress,” Mr. Lawrence points
out, “consists in large measure of the
inability of basic industries to dis-
pose profitably of their output.” He
continues by pointing to the decline
in consumption of lumber, steel and
other building materials.

He indicates the importance of
thrift in sustaining these basic indus-
tries as follows:

“Building and loan associations
financed the construction of 500,000
homes in 1929. During the first
eleven months of the year more than
$5,000,000,000 of bond issues have
been floated and approximately 48
per cent of this total has been pur-
chased by American banks.

“Their sale makes possible the
construction of thousands of miles of
new highways, hundreds of new
schools and state and municipal
structures. In the expenditure of
that sum, consisting in a final analy-
sis of a million rivulets of thrift, hun-
dreds of thousands of workmen will
find employment.”

Fundamentally, these arguments
are sound and their application in the
long run cannot be questioned.
Right now, however, there is plenty
of money already saved up and wait-
ing for an opportunity to go to work
in this way. Undoubtedly there is
a need for more and better school
buildings and roads, but few indus-
tries are calling for capital to finance
any added facilities for production.
The problem of industry is to in-
crease demand for manufactured
products to the point where present
equipment can be employed to ca-
pacity.

Many large banks are very frank
in admitting that right now their
problem is to make profitable loans
—not to get deposits. Under these
circumstances it might not be such a
bad idea to purchase products that
will enable industry to employ, prof-
itably, the money that is already
saved and waiting an opportunity to

56 work. J.Jw.

https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis

M id -Coiitirieiit Banker

I lu’ Financial Magazine of the Mississippi Valley

Vol. 2/ No. 2

B

CONTENTS for FEBRUARY, 1931

Collateral Problems of Country Banks—Roscoe Macy - - 9
“Ups” and “Downs” in Business—James Roy Jackson - - n
What Can Banks Sell in 1931?7—Don Knowlton 12
Why Banks Shouldn’t “Go Chain”—Avery L. Carlson - - 15
Ten Legal Questions for Bankers—Charles H. Wager - - 17
Dallas Banks Complete Merger - - - - - - - - 18
Sidelights on Financial News - - - - - - - - - 23
A Country Bank’s Bond Account—Harold E. Wood 35
Olive Street Notes—James J. Wengert - - - - - - 42
Illinois Bankers Hold Midwinter Meeting—Howard W. Clark 44
Current Quotations—Edward D. Jones & Co. - - - - - 48
St. Louis Stock Exchange Transactions - - - - - - 49
Legal Tender Section e 62
Mercantile Commerce Retires Three Officers 66

STATE NEWS SECTIONS

Missouri - - - - - 50 Indiana - - - - - 56
Texas - - - - - 52 Kentucky 57
Kansas - - - - - 52 lllinois S 58
Arkansas 53 Alabama 64
Tennessee 54 Mississippi 64
Oklahoma 55 Louisiana 64

The Mid-Continent Banker is published monthly by the Commerce Publishing Co.

Donald H. Ciark, Editor and Publisher James J. Wengert, Associate Publisher
Harotd R. Colbert, Associate Editor Vernon T. Bartilett, Assistant Editor
H. J. Hoffman, Circulation Manager
408 Olive Street, St. Louis, Missouri
Telephone GArfleld 2138

Chicago Office: A1020 Insurance Exchange Building; Howard w. Clark, vice-presi-
dent and manager. Telephone HARrison 9369.

Minneapolis Office: 840 Lumber Exchange Building; Frank S. Lewis, manager.
Telephone MAiIn 3865.

Contents copyrighted by the Commerce Publishing Company.
Subscription Price: Two Yyears $5.00; one year $3.00. Single copies, 40 cents.

Entered as second-class matter at postoffice at St. Louis, Mo. Additional entry as
second-class matter at Fulton, Mo. Member Audit Bureau of Circulations,
Financial Advertisers Association.

CIarAk P{lblications: Mid-Continent Banker, Life Insurance Selling, The Local
gent.



8 Mid-Continent Banker February, 1931

0A Bank
for Bankers

Broad Facilities
Efficient

Prompt

Mississippi Valley Trust Company

----------- Saint Louis £ -

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



HE return
T of prosper-
ity to our town
will mark the es-
tablishment here

of a model coun-
try-banking

oor

wilib e reserved for live
stock, and the second
for farm machinery.»

A New Way to Solve the

we talk about
him. About the
only thing he
can do, in strict
compliance with
the law, is to go
home and stay
there until we

plant. Our plans

are all drawn C ollateral P roblems call him back,
up for additions and this, we
and improve- find, makes for
ments to our a long - drawn-
building and + ~e.eo OF Country Banks out directors’
equipment which meeting.

may well make And so we
us the envy of have decided, as
small - town By Roscoe Macy soon as our cir-

bankers the

country over.

These ideas of ours are only waiting
now for our pocketbook to catch up
with them.

One of the first innovations will
be the addition of a pair of rooms
to our building. These rooms will
be small and unpretentious cham-
bers, yet they will fill a long-felt
want.

The first will be known as the Di-
rectors’ Individual Retiring Room.
It is a legal requirement that, at the
first meeting of the board each year,
loans to each director of a bank must
be approved by the other members
of the board during the absence from
the meeting of the director in ques-
tion. The theory of this require-
ment is, of course, that there should
be freedom of discussion previous to
the granting of a credit line to the
individual director. It happens that
our own directors’ room is not sound-
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and a discussion within the
room is audible all over the build-
ing. Formerly, it was our custom
to comply with the letter of the law
by causing each director, in turn, to
retire from the meeting and hide un-
der the counter or elsewhere in the
main banking room. We are in-
formed, however, that this is a vio-
lation of the spirit of the statute;
that the only purpose served by our
practice was to render it possible for
the other members of the board to
make faces at the “absent” director
if they so desired. They couldn't
say anything out loud, in opposition
to the granting of his credit, with-
out being overheard by him.

proof,

A The date of our annual meeting

is early in the winter, and we
cannot ask a director to wait outside
the bank shivering in the cold, while

cumstances per-

mit, to build our
little directors’ retiring room, to
which each director may retire while
his credit line is under discussion.
It will be furnished with a ticker, by
which he may follow the progress of
the discussion, without knowing the
identity of the objectors, if any, to
the granting of his credit. The tick-
er-tape will indicate the course of
the remarks made, by such legends
as “Favorable,” “Doubtful,” *“Dis-
agreement,” and the like, and figures
running from “$20.00” up will indi-
cate the amount of the credit being
proposed for him.

The second room will be known as
the Cashier's Den. Every cashier
should have a den, in which he can
seclude himself when he wants to
growl. On the table in our cashier’s
den, we plan also to keep a large
bone upon which he may gnaw when
emotionally upset. In a drawer of

9
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the table will be a constantly-main-
tained supply of twenty-penny nails,
to be used in case of accident to the
bone.

Those who have visited our bank-
ing establishment will possibly re-
call that it consists of two buildings,
one quite small, and the other com-
paratively large. It is our plan, as
soon as circumstances permit, to
build a long glass-enclosed loggia to
connect these two buildings, so that
whenever, in the conduct of our
business, we find it necessary to
journey from one building to the
other, or vice versa, we may be as-
sured of a pleasant journey however
inclement the weather. This loggia
may be lined with potted plants and
flowering shrubs, and we hope our
income will in time permit us to in-
stall a vista here and there along
the way. Any banker can appreciate
the value of having an occasional

Union Trust
Hakes Two

AT the annual meeting of the
stockholders of The Union
Trust Company, Cleveland, Thomas
A. White was elected a director of
the bank.

At the directors’ meeting, immedi-
ately following, present officers of the
bank were reelected. Wm. H. Frey-
tag, formerly assistant treasurer, was
appointed assistant vice-president,
and Dave Lewis was appointed as-
sistant treasurer.

Mr. Freytag started in the book-

DAVE LEWIS

Mid-Continent Banker

vista to beguile him as he saunters
along on his morning walk through
the loggia.

A The front door of our new bank
building will be operated by a
combination lock. The mental an-
guish occasioned by leaving the
front-door key at home in my other
pants, or on the bathroom chair, has
subtracted countless years from my
life, and | intend to put a stop to it.
Beside this new front door will be
installed a “tapping-plate” for be-
lated customers. No more rattling
of the front door—no more pounding
on the window. A small ornamental
hammer for tapping will be furnish-
ed as an additional convenience to
the customer, while for the conve-
nience of the cashier, the tapping-
plate will be sound-insulated, so
that it cannot be heard inside the
bank.

of Cleveland
Promotions:

keeping department of the First Na-
tional Bank and continued in that
department through the merger of
the First National with The Union
Trust Company in 1921. In Janu-
ary, 1926, he was appointed to the
office of assistant treasurer.

Mr. Lewis started in 1902 with the
old Coal & Iron National Bank, and
has had a wide range of banking
experience. He is now located in
the commercial banking department
of The Union Trust Company.

W. H. FREYTAG

February, 1931

Our next step, provided we are
able to acquire the necessary space
for a building site, will be the con-
struction of a Collateral Warehouse.
This will need to be a large build-
ing, of not less than two stories, with
the first floor reserved for livestock
and the second for farm machinery.
We find that under the present sys-
tem, with our collateral out of our
sight the majority of the time, it is
often subject to severe obsolescence
and depletion. In some cases, too,
we have hesitated to enforce liens
for the reason that we have no par-
ticular use for the chattels described
in the mortgages, nor any place to
keep them. In our business, there
is practically no good use to which
we could put a team of horses, for
example—or a cider mill. But if we
had a collateral warehouse today, we
could foreclose on Jeff Wilson's bay
team and on Andy Oppenheimer’s
cider mill, and putting two and two
together in our warehouse, we could
hitch Jeff's team up to Andy’s mill
and work out a substantial recovery
on these lines in our spare time.
Besides that, we’'d have the team
handy in case any of us wished to
go buggy riding in the evening.

Not all our proposed improvements
are so utilitarian in character as
those | have described. There are
many others on our list, some of
which will be devoted to the cul-
tural betterment of our institution.
We plan, for example, to install sev-
eral highboys and whatnots about
our premises, on which we will dis-
play our collection of antiques. We
have been saving up these antiques
of ours for years, and they form an
interesting collection, but we have
had no suitable place for exhibiting
them, so they have just been accu-
mulating in an envelope in the rear
end of our note case, where we
placed them as we charged them off.

Becomes Central-lllinois

Manager in California

Paul Wilder has been appointed
manager of the San Francisco office
of Central-lllinois Company, invest-
ment affiliate of Central Trust Com-
pany of Illinois, Chicago. His terri-
tory covers all of California. On
graduating from Cornell University
in 1912, Mr. Wilder became associ-
ated with Spencer Trask and Com-
pany in their Chicago office. In 1919
he was one of the organizers of Fed-
eral Securities Corporation, which
later became the present Central-IlI-
linois Company, and was its secre-
tary.



“The economic machine will get going and improve-
ment will take place in bond and stock prices.”

EVER AL

weeks ago, a
certain civic or-
ganization held
a dinner meet-
ing. The occa-
sion for assem-
bly may have
been trade pro-

motion, indus-
trial develop-
ment, widening

Main Street or,
for all we know,
a banquet in
honor of the
winning team in
the Business
Men’'s Bowling
League. Our interest is not in the
dignified row of bald heads at the
speaker’s table but in a group of four
typical business executives seated
together in one corner.

Although differing greatly in age
and experience they were alike in
that each was in business for him-
self. Bob Wilson, the youngest, was
scarcely thirty, and had only a half
dozen years of business experience.
James Otis, the next, had started
work at the end of his service in the
World War; the third, Rodney John-
son, became manager of his firm in
the first year of the twentieth cen-
tury, while the fourth, Abel Davis,
had founded the organization which
bore his name in the late eighties.

Ailil Old-Timer Tells About tlie

“Ups” «incl “Downs”
IN Business

By JAMIES ROY JACKSON, Ph.D.

Director, Department of Finance, St, Louis University

School of Commerce and Finance

had been passed, the irresistible
tendency to “talk shop” asserted it-
self and they began to discuss the
business depression. “Well, gentle-
men,” remarked the youngest, as he
pushed back his coffee cup, “if things
keep on the way they are going we
won't attend many more affairs such
as this one. In the first place, there
won’t be any city for us to boost and
even if there is we won't have two
dollars to pay for the dinner.”
“People quit buying radios, have
they, Bob?” inquired one of his lis-
teners from across the table.
“Almost,” Wilson replied, “and not
only radios, it's the same with vac-
uum cleaners, washing machines and
everything else. Of course, we do
sell a few pieces of merchandise, but

the effort re-
quired is unbe-
lievable. | made
three calls upon
a lady last week
in order to sell

her an electric
toaster. Why it
used to be |

wouldn’'t think
of calling more
than twice to
sell a washing
machine.”

Bob was so
intensely serious
the others only
smiled and he
continued: “Mr.
Davis, you are older than any of us
and have had more experience, what
do you make of conditions? Things
can’'t get much worse; when are they
going to begin getting better and
what can we do to hurry the im-
provement along?”

“You remind me of the repenting
sinner at the old-time revival meet-
ings | used to attend,” replied Davis.
“But | think you are right at that.
Your desire to find the wrongs and
to do the things which will set them
right is certainly commendable and,
to me, constitutes a very hopeful sign
for the entire situation. Your frame
of mind is doubtless typical of a
great many others and the aggregate
importance is very great, indeed.
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«The sum and substance of the present situation is that
the market is now oversupplied with credit and the
price of credit 'has gone down....... And whether
banks like it or not, they are going to have to do some-
thing to meet the situation.»

NV9ikif Can Banks Sell

iNn 19317

By DON K\OWI TON

Publicity Manager, Union Trust Company

Cleyeland, Ohio

IT may seem rather ridiculous to
ask the simple question, “What
will banks have to sell in 1931?" It
would be natural to assume that
banks will sell, this year, just what
they sold last year—just what they
have always been selling.

Now in a way, of course, that is
true. It is true in the same sense
that a factory which made and sold
clothing in 1930 will continue to
make and sell clothing in 1931.

But if you will talk to a clothing
manufacturer, | think you will find
that his program for 1931 may prove
different from what it was in 1930.
He will tell you that his costs of
raw material are lower, that reduced
public buying power necessitates
lower retail prices, that he may have
to rely more upon staples and less
upon specialties. The nature of the
merchandise which he sells this year,
therefore, may be considerably dif-
ferent from that which he was sell-
ing last year, and his advertising
may change accordingly.

Now in the financial field condi-
tions have changed, in some ways,
even more startlingly than they have
in the manufacturing or retail field,
and therefore these changed condi-
tions may be expected to have some
effect upon the merchandise which
we have to offer, or the merchandise
we choose to advertise, in 1931

First of all, let’'s take stock of our
merchandise. What do we have on
our shelves? What are banks selling?

Here we get into some very pe-
culiar paradoxes.

A The bank advertising man may
consider that the bank is sell-
ing business prestige, financial prog-

from want and worry, the comfort
and happiness that come with money
in the bank—in short, the desirabil-
ity of building up deposits, from the
point of view of the customers.

A bank’s new business department
feels that the bank is selling new ac-
counts.

The officer in charge of operation
of branches may think that the bank
is selling convenience and accessi-
bility.

One savings banker might insist
that the bank is selling safety and
protection, while another would say
that the bank is selling thrift.

But the bank’s loaning officers
have an entirely different view.
They say that the bank is selling
credit. From their standpoint, the
bank is not selling bank accounts,
but is, instead, buying deposits. The
deposits are the raw material of the
credit factory, and loans are the fin-
ished product.

Now from that standpoint it is ob-
vious that in the past the bank ad-
vertiser has concentrated his efforts
upon the buying end of the bank,
rather than the selling end. He has
done his utmost to bring into the
bank larger quantities of raw mate-
rial which could be put through the
credit factory and converted into
loans.

In the past this has always seem-
ed the obvious and practicable thing,
because the bank could always sell
at a profit all the credit it could man-
ufacture.

A Just to make this picture clearer,

let's think of banking in terms
of wheat. Imagine that the bank is
a mill which grinds wheat into flour.
Imagine, too, that there was always

a good market for flour—that this
mill could always sell all the flour
it could possibly make. And sup-
pose that there was great competi-
tion in buying wheat. This flour
mill might then hire an advertising
man who would put advertisements
in the newspapers, on billboards, and
in the street cars, with copy reading,
“Bring your wheat to the First Na-
tional Milll $1.00 a bushel guaran-
teed. You'll feel our welcome.”

The advertising man for this flour
mill might also, under those circum-
stances, put publicity stories in the
newspapers telling how his mill has
a women'’s department that gives out
free cake recipes, a nursery where
children can be parked free of
charge, and an orchestra concert
every afternoon at four o’'clock, with
roses given away free to the ladies.

Now—suppose that all of a sudden
the country’s consumption of flour
fell off tremendously.

The first result would be that flour
would stack up at this mill until it
overflowed the warehouses.

The second result would be that
the price of flour would go down,
and would keep on going down to
such a point that the mill could no
longer make money on the basis of
the price $1.00 a bushel for wheat.

A Now, in the face of such a con-

dition, you would naturally ex-
pect the advertising man of that mill
to take down, as fast as he could, his
advertisements which stated, “Bring
your wheat in to the First National
Mill and we will pay you $1.00 a
bushel for it.” He certainly would-
n't want to urge farmers to bring in
more wheat—the mill's difficulty
would be to accept such wheat as
the farmers brought of their own
accord! Furthermore, the mill could
no longer pay $1.00 for wheat. It
would have to reduce its offer to
95 or 90 cents.

Instead of advertising for more
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wheat, the mill's advertising man
would naturally reverse himself, and
advertise flour. He would try to
sell all the flour he possibly could,
even in the face of an oversupplied
market.

Now that is a rather exaggerated
picture of banking as things stand
today.

But instead of trying to merchan-
dise our surplus supplies of flour,
most of us are still advertising for
more wheat!

Now | don’'t say that we ought to
cut out entirely advertising for in-
creased deposits. But the fact re-
mains that right now many banks
are not particularly anxious to get
in a large volume of new deposits.
Their difficulty is to know what in
the world to do with all the funds
which they now have.

This is especially true on the sav-
ings side. Not so many months ago
building was going on merrily, and
there was a good market for credit
in the first mortgage field, which is
the normal market for the placement
of savings funds. But you don't
need to be told about the real estate
situation today. Instead of custom-
ers begging us for first mortgage
loans, we are begging customers to
keep up their amortization and in-
terest payments, and hoping we
won't have to throw many more
properties into foreclosure. With
unemployment, and with the likeli-
hood of a further deflation in rents
staring us in the face, there seems
little prospect of any great wave of
new building in the near future, and
so little probability that there will
be a good market for first mortgage
loans for some time to come.

A The call money market used to

absorb deposits in excess of cur-
rent local demands. Not so many
months ago, call money stood at 10
or even 12 per cent. But now
brokers’ loans are down six billion
dollars below the high point reached
in 1929, and call money is down to
IV2 or 2 per cent.

There is an even greater reversal
in commercial banking. A large cor-
poration which, three or four years
ago, may have been borrowing half a
million dollars from a bank, at 6 per
cent, now may have that half mil-
lion on deposit in time funds in the
same bank, at 3 or 4 per cent in-
terest! These large time deposits of
corporations can’'t be put into mort-
gage loans—they have to be kept
liguid enough to meet immediate
withdrawal demands. Banks hesitate

Digitized for FRAJ@RCONVert them into securities, for
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you never can tell how soon the cor-
porations will want them back, and
that would mean selling the securi-
ties immediately regardless of prices,
which these days are uncertain at
best. What are banks going to do
with large savings balances of cor-
porations?

A The sum and substance of the

situation is that the market is
now oversupplied with credit and the
price of credit has gone down—just
as was the case of flour in the hypo-
thetical illustration. And whether
banks like it or not, they are going
to have to do something to meet the
situation.

To me it seems doubtful, therefore,
whether, during the first half of 1931,
we are going to want to advertise as
heavily for savings deposits as we
have in the past. | presume that
this idea is contrary to the general
trend, for | hear that a good many
banks are deciding that now is the
time to concentrate on a drive for
savings accounts. | know that the
American Bankers Association, for
instance, is instigating a nationwide
campaign on the slogan, “There is
no substitute for a savings account.”
I know, too, that the savings habits
of the public have changed in the
last year and a half—that thrift is
now taking the place of extrava-
gance. Our branch offices report
that men who a year and a half ago
were saving $5.00 a week out of an
income of $45 a week, are now saving
$10 a week out of an income of $25 or
$30 a week.

Now certainly, from the standpoint
of the public, | agree that now is the
time to instill, once more, the old
thrift idea. | agree that now is the
psychological time to appeal to peo-
ple who have had sad lessons in spec-
ulation and extravagance. But I'm
simply asking the question, “What are
banks going to do with additional
savings money, if they get it?”

It may be that in some districts
there is plenty of employment to be
had for savings funds at fair rates,
but on the whole | think banks are
going to be hard pressed to loan the
full allowable percentage of their
savings deposits, at satisfactory in-
come, for some months to come.

What's the answer?

A  Well, you remember that the
flour mill in the same predica-
ment would quit advertising for
wheat, would cut the price it paid
for wheat, and would begin advertis-
ing for sales of flour.
Now | don't think we ought to go
quite that far. | don't think we
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ought to discourage savings accounts
or stop all savings advertising. But
I do think that we can place less
emphasis on deposit-building than
we have in the past, at least for the
time being—and | think that we may
find it advisable to reduce the rate
of interest we're paying on deposits,
and try to increase our sales of cred-
it.

I will take up these two questions
one at a time.

First, as to reducing rates of in-
terest paid on deposits. We have
just been through that experience in
Cleveland. Interest rates paid on
savings in the Cleveland district
have for years been higher than
those paid in most other parts of the
country, and so in the present sit-
uation our need for reduction was
probably greater than may be the
case in other districts. Nevertheless,
I think you may be interested in our
experience.

The reduction was decided upon
only after long and careful debate.
Cleveland had been a 4 per cent city
for something like twenty years, with
one bank paying 4¥2 and building
and loans paying 5 and even 6 per
cent. So we were naturally rather
concerned as to how the saving pub-
lic would take an announcement of
rate reduction.

Would average depositors be in-
dignant and draw out accounts?
Would the people with $30,000 or
$40,000 in savings accounts, to whom
a reduction of even one-half of one
per cent would mean an appreciable
loss in income on the investment,
withdraw their accounts and send
their money to the eastern mutual
savings banks who were paying 4
per cent, or use it to buy securities?
Would we stir up a great deal of un-
favorable public opinion?

The Cleveland banks decided, nev-
ertheless, to go through with a re-
duction of one-half of one per cent.
They decided that the cut would not
prove disastrous.

A The cut in rates was therefore
announced in a newspaper ad-
vertisement reading as follows: “The
Cleveland Clearing House Associa-
tion announces that effective January
1, 1931, the present rate of interest
paid on savings deposits will be re-
duced by one-half of one per cent
per annum by the following banks,
members of the Association.”

The newspapers were sent a pub-
licity story stating simply that the
reduction would become effective on
the first of January, that this step
had long been considered by Cleve-
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land banks, that this reduction would
bring .savings rates in Cleveland
more in line with those obtaining in
other parts of the country, and that
even after the cut, rates would still
be higher than the average. That
was all. Nothing more was said in
the news stories, and there was no
editorial comment.

Thus far, results have been entire-
ly in line with our expectations. We
will probably lose some deposits.
But on the whole, bank depositors

have accepted the reduction in an
excellent spirit. There have been a
few objections, of course, but the

reduction has not stirred up any
general ill feeling against the banks.
And certainly any such loss of good
savings accounts as we may have ex-
perienced has been offset a hundred-
fold by the decrease in expenditure
which has been gained by the reduc-
tion.

So much for reducing the cost of
raw material. Now let’s turn to the

question of selling our flour—by
which, of course, | mean merchan-
dising credit.

I'll say frankly, at the outset, that
this is a question upon which I am
absolutely at sea.

It is one of the peculiar paradoxes
of hanking that the advertising man-
ager has never had anything to say
about selling the principal product
of the institution for which he works.

A You can look through ten years’

advertising of many a bank, and
you won't find in that whole port-
folio a single mention of the fact that
the bank loans money.

I can’t say how we're going to ad-
vertise credit. I've never had any
experience in that line of advertis-
ing. | wouldn't know how to go at
it, any more than | would know how
to go about advertising neckties or
roller skates.

As | have said before, in the past
banks have never felt that they need-
ed to advertise credit. But now, with
the need for more credit sales upon
us, I'm wondering whether banks
haven’'t lost out to some extent by
keeping it such a secret that they
loan money?

While banks have been concen-
trating their advertising efforts up-
on offering to buy unlimited quanti-
ties of deposits, installment houses
and financing companies have been
building up a tremendous market
for credit.

A Credit as an item of merchandise
is a very attractive thing. Many
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advertising, are competing, not in
merchandise offered, but in terms
offered. Consider a housewife buy-
ing a davenport. She can get the
one she really likes at the depart-
ment store for $250 on a charge ac-
count on which payment will be ex-
pected in thirty or sixty days. Or
she can get the one she doesn't like
quite so well at an installment house,
for $300, on a basis of $30 down, bal-
ance in twelve months. Unless that
woman has more cash on hand than
most wives do, she’ll buy davenport
No. 2. What determines her choice

is not the merchandise, but the
terms.

Now, as | say, this is all deep
water to me. | don't know how to
go at it. I'm simply saying that

credit is mighty attractive merchan-
dise which can be advertised and
sold, and that installment houses
have found the merchandising of
credit very profitable. And now that
banks have suddenly found them-
selves with a surplus of credit on
their hands, | think it's up to banks
to figure out some way of merchan-
dising it more extensively.

But, of course, immediately diffi-
culties present themselves. We can’t

simply advertise that we will lend
money to all comers. In that case
we would merely bring in a flock

of would-be borrowers whom we
would have to turn down as poor
credit risks.

Neither can we compete directly
with installment houses and financ-
ing companies in making loans on
merchandise. The character of the
loans which we can make is quite
limited.

Very well—let's approach the sub-
ject from a different angle. What is
our present field for loans, and how
widely are we trying to cover that
field?

We have, roughly, three divisions

of loans—mortgage, collateral and

commercial.

A | think we certainly can leave
collateral loans out of the pic-

ture, as far as any attempt to in-
crease credit sales is concerned.
Goodness knows people never need
to be encouraged to borrow more on
their securities—the trouble is to
keep them from borrowing too much!
We let them make too many collat-
eral loans in the spring and summer
of 1929, and we've been paying for
it ever since. The condition of busi-
ness and the stock market seems
more or less arbitrarily to govern
volume of collateral loans, and this
volume is subject to violent fluctua-
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tions. Not that collateral loans are
not desirable or profitable, but we
are looking for more stable and more
permanent customers for bank cred-
it. That leaves us mortgage loans
and commercial loans to work on.

Can we advertise mortgage loans?
I think so. We are going to do some
of it in 1931 at the Union Trust Com-
pany in Cleveland. In our window
displays and street car cards, we are
going to announce that we make first
mortgage loans on homes. Now this
is a very small step, I'll admit, but
the point is that it is a step. It's go-
ing farther than our bank has ever
gone before in actually advertising
the credit side of the institution.

Now as to increasing actual sales
of first mortgage loans.

A In the past we've been selling
first mortgage loans in a seller’s
market. We've let the buyer come
to us. We haven't let the borrower
feel that he’'s buying a product that
we're selling—we’ve let him feel in-
stead that he was begging us for a
favor, which we grudgingly granted
as a special dispensation to him.
We've treated a good many would-be
borrowers as a mother might treat
a small boy when he wants an ex-
tra piece of candy out of the bag.

I think we’ll have to change our
point of view. In the past, a branch
manager, looking at a new man who
has just moved into a neighborhood,
has thought to himself, “We've got
to get his account!” Nowadays, the
branch manager ought to think to
himself, “Why can’t we sell that fel-
low a mortgage loan?” A sales
analysis of a branch manager’s ter-
ritory should include not merely a
survey of possible deposits, but, what
is much more to the point today, a
survey of possible mortgage loans.

Now let’'s see what we can do to-
ward merchandising commercial
loans. What prospects do we have
for commercial credit?

In the past, the larger corporations
have almost always stood ready to
buy as much commercial credit as
we could produce. But today that
situation also is reversed. As |
stated before, many a corporation
which, two years ago, was a borrow-
er to the extent of half a million
dollars now doesn’t owe its bank a
cent, and instead may have a half
million on deposit in the savings
side. Hundreds of large corporations
today have cash reserves so large
that even if business picks up sub-
stantially this year and next year

(Continued on page 25)
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Should Banks “Go Chain”?

By AVERY L. CARLSON, Ph.D.

Concluding article in the series, «The Case For and
Against Chain Banking» which has been appearing in the
past four issues of the Mid-Continent Banker. In this ar-
ticle the author presents the closing arguments in his case

against chains and

HE most difficult argument that

the opponent of chain or branch
banking must meet is the fact that
the failure rate among small banks
has been very large since the World
War. But he contends that this high
failure rate is not inherent in the
small country banking system. Large
banks fail also even though not in
such great numbers. The unit bank-
ing system is the plan under which
banking has developed and com-
merce has expanded in this country.
The large failure rate among small
banks during the twelve years fol-
lowing the World War was not due
to mismanagement and incompetency
on the part of the small banker.
Conditions largely beyond his con-
trol explain this casualty rate. In
the first place, many states have en-
couraged chartering too many banks
in the small towns. In Texas, for
instance, the state chartered 1560
banks in a period of twenty-two
years. Other states have been equal-
ly liberal. The result has been that
many a small town which could sup-
port but one bank profitably, has had
two or three institutions struggling
against each other.

The minimum capital requirement
of only $10,000 in the small towns is
altogether too small to maintain re-
sponsible banks. In 1900, the fed-
eral government reduced the mini-
mum capital for national banks from
$50,000 to $25,000. This lowering of
standards has resulted in an unwar-
ranted expansion of banking in the
smaller communities. This in turn
has encouraged unsound banking
practices. Another factor that has
intensified the situation is the sys-
tem of bank guaranty insurance that
was set up in many of the western
and southwestern states. It has

large failure rate among the small
banks was caused by unsound poli-
cies of the government, poor super-
vision methods and economic condi-
tions over which the bankers them-
selves had no control. The policies
of those in control of the Federal
Reserve System were largely re-
sponsible for the condition of the
small country banks following the
World War. It will be readily re-
membered that speculation and high
prices were encouraged during the
war. Then the rediscount rates at
the Federal Reserve banks were sud-
denly raised to check speculation,
and a policy of delation was inaugu-
rated. A financial depression hit the
country and the agricultural inter-
ests were affected most severely.
Consequently many rural banks
failed. Today, agriculture is suffer-
ing from the economic readjustment
that is taking place. On every hand
we hear the cry, “Save agriculture.”
The small banks have been carrying
the farmer through the financial
storms that have beaten against his
door. It is no wonder that some of
these banks failed. They—and not
the city banks—carried the risks of
agriculture. Take the small country
banks away from the control of local
capitalists, and what will become of
agricultural interests? The farmer
cannot expect much help from a
chain organization.

Thus it is seen that the chain
banking controversy has meritorious
arguments on both sides of the ques-
tion. There is no denying the growth
of chain banking in this country.
Likewise its merits must be recog-
nized. But the system has serious
drawbacks that cannot be overlook-
ed. While undoubtedly, we are des-
tined to see many more chain bank-
ing organizations developed, only the

lists a summary of the

arguments.

future can determine what events
will take place in the field of finan-
cial and banking mergers.

Finally the case against chain
banking in its various forms may be
summarized under the following
heads:

1. The chain banking proposals as
advanced by proponents of branch or
group banking are largely new and
untried in this country. Chain bank-
ing is said to be radical and socialis-
tic. While we have had various
forms of state and national branch
banking in American financial his-
tory, the experience has been very
limited.

2. Chain banking has not develop-
ed Canada commercially. Canadian
capital is concentrated in the East
rather than the West, while the west-
ern farmer is dependent on the will
of the easterners who control the
banks. Furthermore, Canada is very
unlike the United States. Branch
banking success in Canada would
not necessarily mean success for the
system in the United States.

3. The man of limited capital in
Scotland and in England complains
that the branch banks of that coun-
try are unsympathetic towards him.
The American rural dweller does
not like the impersonal attitude ex-
emplified by big business.

4. The consolidation trend among
banks probably means that ultimate-
ly a few men will control large vol-
umes of banking capital, just as a
few men have secured control of
many of the leading industrial con-
cerns in this country. With a lim-
ited number of large chains, it would
be a relatively simple matter to
merge and consolidate banks until a
monopolistic control is secured.

5. The branch banking problem in-
volves the whole question of the in-
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fluence of capital over mankind.
Capital already controls many of the
necessities of life. If capital gets a
monopolistic control of the banks of
this country, it means serious politi-
cal consequences when the average
voter discovers his dependency on
concentrated capital.

6. Chain banks in seeking to elim-
inate risks from their loans would
tend to discriminate against infant
industries, and direct their invest-
ment funds into communities already
oversupplied with capital. Chain
banks are not likely to boost the
small country town.

7. While there is special induce-
ment for the banker to make loans
among his own depositors, since ad-
ditional loans ordinarily give rise to
increased deposits, which form the
basis for more loans; it is a well
known fact that the big banks have
supported the speculator on the
stock market freely, in preference to
the laborer, the farmer, and the lo-
cal merchant.

8. The small borrower today is in-
adequately provided for by the large
city banks. Hence he must make
use of specialized banks like the
Morris Plan banks, or more frequent-
ly fall a victim of the loan sharks.

9. The Federal Reserve System
was built to serve unit banks; it will
not readily adjust itself to chain
banking organizations. The chains
might conceivably become stronger

Circuit Court
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than the Federal Reserve System it-
self.

10. The Federal Reserve System
as it operates today, gives every
sound unit bank all the advantages
it would have as a member of a
group or chain organization.

11. Large scale banking leads to
over-specialization among employes
—and reduces capable men to a po-
sition of mere cogs in a great wheel.

12. Large industries are rapidly
throwing their aged workers on the
scrap heap. Men over fifty years of
age cannot get a job in a chain or-
ganization today. They are consid-
ered old. There is no reason to be-
lieve that large scale banking or-
ganizations would be more consid-
erate of their aged employes.

13. The independent banker in a
small town has a right to be worried
concerning his future economic se-
curity, especially if his bank is taken
over by a chain. He may be out of
a job, especially after he gets well
along in years.

14. Chain banks are likely to make
further inroads against the inde-
pendency of the great profession of
law. Lawyers object to banks per-
forming legal services, just as much
as insurance underwriters object to
bank insurance agencies.

15. The high failure rate among
small state banks since the World
War was not caused in the main by
any intrinsic shortcomings of small
independent banks. Many state

Decision W ill

Save Money for Your Bank

ANKS may inventory their se-

curities and take a tax loss
without sale, under a very impor-
tant decision recently handed down
by the United States Circuit Court
of Appeals, according to J. S. Seid-
man, tax expert of Seidman & Seid-

man, Certified Public Accountants.
“This decision is a signal victory
for banks,” Mr. Seidman said, “as

the Government's position has been
all along that unless banks were ac-
tive dealers in securities, they could
not inventory securities at hand at
the end of the year, and that losses
could be claimed only as the result
of actual sales transactions. The
Harriman National Bank challenged
the Government's position. Before
the Board of Tax Appeals, the bank
lost_out. On appeal to the court,

however, the board’'s decision was
reversed.

“It is of especial significance,” Mr.
Seidman added, “that as cases come
and go, the facts in the Harriman
case were not particularly favorable
to the bank. Its ratio of sales to se-
curities on hand or purchased dur-
ing the year was low, the turnover
of securities was slow, and no sepa-
rate accounts for profit or loss from
the sale of securities was kept. The
court nevertheless held that the bank
was a dealer in securities, and, as
such, was entitled to report its in-
come on the basis of inventories.

“Considering the decline in se-
curity values during 1930, the deci-
sion will be of tremendous help to
banks,” Mr. Seidman concluded, “in
that it will enable them to take tax
losses without having first to sell se-
curities.”
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banks have failed because of im-
proper and inadequate legislation.
The fact that small national banks
have been relatively safe, and that
the failure rate has been high among
state banks, confirms the view that
a small bank, when properly super-
vised, may be just as safe as a large
bank.

Bankers Trust Elects Two

New Vice-Presidents

At a regular meeting of the board
of directors of Bankers Trust Com-
pany of New York, H. B. Watt, sec-
retary, and Brenton Welling, assistant
vice-president, were elected vice-
presidents. Mr. Watt will retain the
office of secretary. G. M. Meyer and
W. C. Meyers were appointed as-
sistant secretaries.

Central lIllinois Company

Opens Louisville Branch

Central-lllinois Company, invest-
ment affiliate of Central Trust Com-
pany of lllinois, Chicago, announces
the opening of a branch office in
Louisville, Kentucky, in charge of
William Wagner as manager. ASsso-
ciated with Mr. Wagner is Harry
King Brooking. Both men were
formerly active in supervising the
Investment Department of the Louis-
ville Trust Company. The new of-
fice is located at 724 Marion E. Tay-
lor Building.

Allen Named Vice-President

of Boatmen’s National

Charles Claflin Allen, Jr., has been
elected vice-president of Boatmen’s
National Bank and announcement
has been made of the resignation of
Judge J. Hugo Grimm, previously
vice-president and counsel for the
trust department of the bank.

Mr. Allen, who has had wide ex-
perience in the investment and finan-
cial fields generally, is a graduate of
St. Louis and Princeton universities
and is a member of the St. Louis
Country Club. He is a son of the
late Charles Claflin Allen, Sr., wide-
ly known attorney of St. Louis.

Judge Grimm had joined the bank
a year after his resignation from
the Circuit Bench here in February,
1925, and organized the trust depart-
ment as vice-president and counsel.
He had previously been a Circuit
Judge here for sixteen years and has
been active in civic affairs, as well.
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Correct answers to
these questions will
be found on page

twenty of this issue.

I John Smith purchased 10 shares

e of stock in a national bank with

the intention of giving it to his two
minor children. Without knowledge
of the failing condition of the bank
or intent to avoid the stockholder’s
liability, he promptly presented the
certificate indorsed and delivered to
him by the seller and procured new
certificates in the names of his chil-
dren. Is John Smith liable for an as-
sessment for the benefit of the cred-
itors of the bank?

An Indiana bank employed an
e agent to solicit business from
persons of foreign birth. He induced
such a person to give a mortgage to
the bank by representing that the
bank would provide a bail bond for
a relative of the foreigner who was
being detained by immigration au-
thorities. A vice-president of the
bank approved the loan. The agent
had the foreigner indorse to him a
check representing the proceeds of
the loan for the ostensible purpose
of providing for the bail bond. He
then cashed the check and disap-
peared. The bank sued on the mort-
gage. Can it recover since its agent
absconded with the proceeds?

John Brown managed the eighty
3- acre farm of James Rice in lda-
ho for several years. Rice, in con-
sideration for his services, orally
agreed to bequeath the property to
Brown at his death. Rice executed
a will containing such a bequest but
later revoked it. After Rice’s death
Brown sues in equity to establish
his title to the property. Can he?

A collector employed by a bank
4- while driving by his home in the
usual course of business for the bank
in an automobile owned and fur-
nished by the bank ran over his
daughter and injured her. Can the
daughter recover from the bank on
account of the negligent acts of her

1

Legal Q uestions

for

Busy Bankers

By CHARLES H. WAGER

Associate, Thompson,

Mitchell, Thompson, and Young

St. Louis, Tulsa, Dallas and Houston

A Kentucky bank sued one of
e its customers for a commission
alleged to be due on account of the
sale of certain real estate. The cus-
tomer answered that the contract
providing for the sale was executed
on Sunday and was therefore void.
The bank replied to this that the cus-
tomer had directed it on a week day
subsequent to the execution of the
contract to arrange a conference be-
tween the seller and purchaser,
which it did, and that the customer
had orally agreed that the contract
stood good at that time. Can the
bank recover?

A partnership had one of its
6° clerks make out checks which
were signed by either of the part-
ners. One day at noon when one of
the partners was rushing off to an
engagement the clerk presented for
his signature a check payable to the
partnership or bearer purporting to
be for two dollars which he told the
partner was needed for petty cash.
The figure “2” had been written in
the blank designating the numerical
value of the check and the blank in
which the amount was to be written
was not filled in. The partner sign-
ed the check and the clerk altered it
to read one hundred twenty dollars
by inserting a “1” before and a “0”
after the “2.” The bank cashed the
check and the clerk disappeared with
the money. The partnership had never
noticed any irregularities by the
clerk before. The partnership sued
the bank for one hundred eighteen
dollars. Can it recover?

The Jones Sugar Corporation in-
* dorsed in blank to Gerald Wright
a note payable to it. The date of

maturity had passed although the
note provided that it might be ex-
tended without the maker’s consent.
Wright had agreed to hold the note
for certain special purposes but, ig-
noring the agreement, he indorsed
the note to the Jacksonville Bank
who received it in the course of
business without inquiry and with-
out actual notice that Wright held
the note for special purposes only.
The bank brought suit on the note
and the corporation brought suit to
enjoin the bank from further action
along such lines and also to require
it to pay to it any amount collected
on the note because Wright had ex-
ceeded his agreement in indorsing
the note to the bank. Can the cor-
poration require this?

A Michigan bank cashed certain
8° checks of one of its depositors
that had been forged by one of the
trusted employes of the depositor.
The depositor had no reason to sus-
pect the employe but the cost of pro-
duction of certain articles manufac-
tured by the depositor increased be-
cause of the defalcations and no ad-
equate examination was made. How
is it to be determined whether the
bank is liable to the depositor for
these checks?

A Kentucky bank was insured
9- against loss from payment of
forged checks received by it. The
bank paid several forged checks of
one of its depositors who on discov-
ering the forgeries demanded a re-
credit of the amount of the checks.
The bank notified the surety and re-
quested payment under the policy.
The surety refused to pay unless the
bank proceeded against the indorsers
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on the checks and refused to recred-
it until the amount of the loss could
be determined. The bank ignored
the demand of the insurer and re-
credited the amount of the checks
to the depositor's account and then
sued the surety. Could it recover?

A mercantile establishment in

» St. Louis shipped an order of
goods to a customer in southwestern

Mid-Continent Banker

Missouri, taking an order bill of lad-
ing from the carrier. It then at-
tached the bill of lading to a draft
on the customer and deposited same
for collection in a St. Louis bank,

where it was forwarded for collec-
tion to X National Bank in south-
western  Missouri. The customer

paid the draft by a check on the X
National Bank, which check was can-
celled and his account charged there-

February, 1931

with. Without remitting to the St
Louis bank the X National Bank
failed. Is the St. Louis firm entitled
to a preferred claim against the as-
sets of the failed bank?

The recent statement of condition
of The Northern Trust Company of
Chicago shows total resources of
more than $77,000,000, with deposits
of more than $63,000,000.

Dallas BanksComplete Merger

M ERGER of the Dallas Bank and
Trust Co. and the Dallas Na-
tional Bank forms an institution with
resources of more than $13,000,000
and deposits of more than $11,187,-
000.

The merged bank will be a mem-
ber of the Federal Reserve System,
and will continue under the name of
the Dallas Bank and Trust Co., in
the quarters occupied up to now by
the Dallas National Bank.

Negotiations leading to this mer-
ger, which extended over a period of
more than a year, were conducted
only after its many advantages to
customers, stockholders and person-
nel of both institutions were clearly
established, and the merger is in
keeping with the trend of modern
banking toward greater concentra-
tion of resources and facilities.

“The home of the merged institu-
tion, in the new, modern, sixteen-

story building in the heart of the
business district, is especially de-
signed for banking purposes and will
give us ample space to care for the
needs of our customers with com-
fort and despatch,” says Christian C.
Weichsel, chairman of the board.
“The bank will be fully departmen-
talized and each department will be
under the direction of an officer who
is a specialist in his line, insuring the
greatest possible efficiency and ac-
curacy as to detail.

“The directorates and official staffs
have been combined in their entire-
ty to insure the same close personal
relations and the same high type of
courteous service to which the cus-
tomers of both banks have been ac-
customed. The customers will deal
directly with the same officers and
tellers as in the past.”

The official personnel of the merged

institution, as agreed upon by the
board of directors, is as follows:

Christian C. Weichsel, chairman of
the board; J. D. Gillespie, chairman
of the executive committee; Ernest
R. Tennant, president; L. C. McBride,
vice-president and general counsel,
Oscar Bruce, vice-president; J. C.
Tenison, vice-president; J. O. Hum-
phreys, vice-president; Joe Agee,
vice-president; O. B. Chapoton, vice-
president; L. S. Brindley, vice-pres-
ident; J. W. Shull, vice-president
and comptroller; O. A. Mangrum, as-
sistant vice-president; L. B. Glidden,
cashier; John C. Jester, assistant
cashier; Vernon J. Carey, assistant
cashier; J. N. Mancill, assistant cash-
ier; George A. Nicoud, assistant cash-
ier; B. H. McCulloch, assistant cash-
ier; O. S. Greene, assistant cashier;
Fred O. Greenwell, assistant cashier;
L. W. Stayart, manager bond depart-
ment.

Digitized for FRASER ~ New directorate of the Dallas Bank and Trust Co. which merged recently with the Dallas National Bank
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis
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Te LOCK protects your Box
wete SEALED KEY

protects the LOCK!

NY SAFE DEPOSIT LOCK IS
strong — strong in the
brute strength of the

metal of which it is made. But today’s
bank thieves do not care about mere
strength. They disregard it for the
easier ways that crafty, crooked brains
devise. And their chief assistance in
safe deposit box depredations lies in
the unprotected keys of your customers.

But now even the key can be pro-
tected. For the sealed key of the S&G
Secret Key Changing Sealed Key Safe
Deposit Lock is protected so com-
pletely, so thoroughly, that not only
your customer, but your bank itself,
is guarded against the possibility of
thievery, error, or loss. This S&G
Key now comes to your customer
sealed in an impression-proof, metal-
lined container!

W hat does this mean ? It means that
your box customer is first to see or
touch the key he chooses for his box.
And the statement he signs, before
breaking the seal, is court evidence that
no one else has seen or touched it.

This exclusive new feature is pat-
ented by S&G. No other safe deposit

lock can offer it. And this is in addition
to other exclusive features that make
the S&G Secret Key Changing Sealed
Key Safe Deposit Lock not merely
“ample,” but 100% protection. Key-
and-lock changes unlimited for prac-
tical purposes. Resetting right on your
box door no expensive shipping to
and from the factory, and no mainte-
nance cost. Customer and custodian
together set the lock to the new key;
only customer and custodian together
can enter the box.

Send for a sample key, sealed in
this new, protective container. See for
yourself how completely the key is
guarded. Or, if your bank contem-
plates adding or building in 1931, send
for a sample of the lock itself.

SARGENT & GREENLEAF INC.

ROCHESTER, N. Y.
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Your customer signs this statementthat
he isfirst to see or touch his key.

His signed statement in yourfiles is
your bank’s protection.

(Check squarefor information desired)

O Please send me a sample of the new patented S&G Sealed Key.
O Please send me a sample of the S&G Secret Key Changing Sealed

Sargent & Green-
leaf, Inc., manu-
facturers of Time,
Combination and
Safe DepositLocks
have been pioneers
in bank protection
since 1865.

City and State

Name of Bank.......ccooevveriennnnns

AdAress.....coooeeineieneieneieneeens

Key Safe Deposit Lock, with keys and instructions.

Sargent & Greenleaf Inc

Digitized for FRA ERY ork
https://fraser.stlouis}%d.org
Federal Reserve Bank of St. Louis

Check here O if you wish a copy of A Quick Trip Through a Lock
Factory.
Boston

R ochester Chicago
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Answers to Legal Questions
on Page Seventeen

I Yes. The transferees, being mi-

= nors, were without legal capacity

to assume obligation attendant on
owning stock in a national bank.
Upon becoming of age they would
have an election either to affirm or
avoid the entire transaction. In the
meantime, the transfer of the stock
having resulted to their disadvan-
tage, the law will avoid it for them,
thus leaving the liability of Smith
for assessments unaffected. Assent
is necessary to become a shareholder
subject to liability in a national bank.
Minors do not have the necessary
legal capacity for that. To the ex-
tent that the minors could not be
bound, Smith acted without legal
authority and bound only himself.

No. When the agent had the
< check indorsed to him it was a
part of the loan transaction. The
bank cannot accept the benefits of
the agency and enforce the mortgage
without being bound by the fraudu-
lent acts of the agent. The real
question is whether the agent, who
was clearly acting for the bank in
making the loan, continued in that
capacity at the time he disposed of
the proceeds, or whether he was
then acting for the borrower. Since
the loan and the bond were so tied
up with each other it is apparent
that he was acting for the bank.

No. The equitable remedy of
3- establishing Brown'’s title to the
property could only be had if he had
performed services of such a char-
acter that their value could not be
estimated by a pecuniary standard.
The services required of Brown were
substantially those of an ordinary
real estate dealer. The rule is that
an oral agreement to devise real es-
tate will be specifically enforced in
equity, without reference to the
statute of frauds, where the promisee
has fully complied with the contract
and the compensation for such serv-
ices cannot be computed in an ac-
tion at law; and hence to deny re-
lief in equity by specific perform-
ance would result in the perpetra-
tion of a fraud on the promisee.

Yes. The employer is liable for
4* the negligent acts of his em-

policy may exempt the parent from
an action by the child directly
against him for his negligent act.
There is no rule of law and no pub-
lic policy which would exempt the
employer. The two actions are to-
tally dissimilar.

Yes. The contract was not valid
5- when signed but it became valid
when it was ratified. The authori-
ties are not harmonious—however it
has been held that an oral acknowl-
edgment of the contract and a prom-
ise to perform is a sufficient ratifi-
cation thereof to make it binding.
If a party desires to rely upon the
invalidity of a contract, he must dis-
claim it and refuse to do anything
under it insofar as it concerns him.

No. The customer has a special
= duty to exercise care in framing
its checks. It was bound to be care-
ful not to facilitate any fraud. It
was under a legal obligation to see
that its checks were in order when
signed. The bank acted rightly in
cashing the check for it appeared to
be in the usual and regular course
of business. The loss is immediate-
ly due to the action of the partner-
ship. When the partnership put it
into the power of the clerk to do
what he did the partnership took
the risk of a failure by the clerk to
discharge the duty of the partner-
ship to the bank.

No. The note appeared to be
= owned by Wright in due course.
There was no indication that it was
held by him otherwise than as ab-
solute owner. The negotiability of
the paper did not cease with its ma-
turity. The corporation deliberately
vested Wright with all the indicia of
ownership and, having done so, it
may not be heard to claim as against
a bona fide holder for value that it
did not part with the title.

The depositor was obliged to use
8<‘ due diligence in attempting to
discover the cause of any leaks such
as occurred in this case. It is a mat-
ter for the jury to determine whether
this was done.

Yes. The loss was suffered at
e the time the checks were paid
and the liability of the bank com-
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menced then. The loss did not oc-
cur at the time of the recredit. The
indemnity should be considered an
indemnity against the original loss
and not as holding the liability in the
air until it could finally be deter-
mined whether the bank had a right
to make the charge back. It is not
reasonable to suppose that the bank
intended to buy that kind of indem-
nity. Banks wish to keep their de-
positors, not to alienate them. The
surety might by paying the loss ac-
guire the rights of the bank and re-
cover its loss by subrogation.

No. There are three requi-
e sites for a claim for a prefer-
ence against an insolvent national
bank: First, the bank must have re-
ceived a fund as trustee; second, that
fund must have increased the assets
of the bank; third, that fund must be
traced into some fund in the receiv-
er's hands and there identified. The
first of these requisites exists but
not the last two. If X had been a
state bank in Missouri, and many
other states, the claimant would have
been entitled to a preferred claim.
In the present case the federal law
governs because X was a national
bank.

Insurance Companies Reward

Teller at Plaza Bank

Nine appreciative insurance com-
panies have chipped in to present
Ernest Glenn, teller at the Plaza
Bank of Commerce in Kansas City,
Missouri, a check for $500 in recog-
nition of his bravery in foiling the
plans of two bandits who attempted
to hold up the Plaza Bank last Au-
gust.

When the bandits made their re-
guest for the “loose cash,” Ernest
dropped to the floor, seized a tear
gas gun and fired, meanwhile shout-
ing “Gas!”

The bandits tore out of the bank,
firing three shots as they went. But
the cash was saved, and Ernest was
the hero of the day. Now, Ernest is
$500 to the good as a result of his
bravery.

Only about seven men in the coun-
try have done what Ernest did, so
say the insurance companies which
carry the bankers’ blanket bond, and
the check is to show their apprecia-
tion.

Golfer: If you laugh at me again,
I'll knock your block off.

Caddy: Haw, haw, you wouldn’t
even know what club to use.

DigitizedforFRA@lc:)Pée done in his service. Public

https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis
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Front, Long Beach, California.

Ihe nations record
lor bank patronage

beld y Bankof America

National Trust & Savings Association
CALIFORNIA

A CONSOLIDATION OF

Bank of Italy

AND BANK ,/ AMERICA oj CALIFORNIA

More than 1 JOO ,000 depositr

ALIFORNIA, a state which holds national records in commerce, industrial prog-
C ress, horticulture and education... in civic enterprise, growth in population and
other phases of development...also has the largest statewide branch banking system

in the United States, with over 1,750,000 depositors.

The nationally known Bank of Italy changed its name
on November 3, 1930, to "Bank of America National
Trust and Savings Association” through a consolida-
tion with Bank of America of California. Both insti-
tutions were identical in ownership previous to this
consolidation and both were operating on a statewide
basis. The united banks serve 243 cities with the high-
est type of metropolitan banking service. The com-
bined resources total over one billion dollars.

FOR ANY SPECIAL INFORMATION ABOUT
Write Bank of America, Department of California

Information... Spring at Seventh, LOS ANGELES
...or No. 1, Powell Street, SAN FRANCISCO

A view offamous Cabrillo Bridge in Bank of America National Trust& Savings Associa-
?;,a#f)'rf,h‘i'fa'ma Park, San Diego, tion. .. a NationalBank... and Bank ofAmerica..C

a California State Bank... are identical in ownership

Digitized for FRASER and management... 438 offices in 243 California cities
https://fraser.stlouisfed.org

Federal Reserve Bank of St. Louis
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Packing Company President

What Do YOoU WaNt? v o e sessent o

the American Packing Company, has

i—tell us and we will help you find it. We have created this new been elected president of the Laclede
classified ad department as a free service to subscribers. If you Trust Company, St. Louis, succeeding
have something to buy or something to sell, or if you want any- to the place vacated by the late James
thing, you can make it known to the bankers in the Mid-Continent A. Dacey. Mr. Mueller had been the
territory without cost. If you are not a subscriber, your check bank’s first president in 1913 and
for $3 will pay for a year's subscription and entitle you to free filled that position until 1924 when he
use of the want ad columns. retired temporarily on account of his
health.
It was announced also that Eugene
Opportunity for High Grade Salesman Wanted: Large outside clock. Must be i f

calliﬁg on ganks, trgust companies and in good condit(i]pn and low priced. Also Olsze.WSk" secretary of the American
building and loan associations to carry want bronze First National Bank sign. Packing Company, has been elected
supplementary line syndicated financial Send picture with prices. Address First .
literature. Gived prgse?t Waffi!&atior)o\dand National Bank, Black Rock, Ark., 6-30. a director of the bank.
territor covered. ar . rt ver- 7 i
tising gency, Inc. 301 Orpheum 'Bldg., Other officers of the bank include
Seattle, ashington.

Wanted: Experienced seasoned banker
wants to buy interest in some good
country bank “carrying position.. Will al-
so buy insurance ‘or other business with
or without bank. Will invest in bank
stock enough to be director. Can give
best of references. Address G. B. C., care
Mid-Continent Banker, 3-30.

For Sale: Controlling interest in good
country bank on state hard road. As-
sets well over $200,000. Located in Ger-
man settlement. Investment carries good
position, Good insurance business in
connection with side line for officers.

Located in South Central Illinois. Earn-
ed over 18 per cent on capital last year.
Good reason for selling. Address A. B.  Business Opportunity: Complete bank-
C., care Mid-Continent Banker, 4-30. ing house equipment, building, furniture,

fixtures, on 'best location, in Northern
Illinois city of 30,000 people, for sale. A
splendid opportunity for installation of a
modern bank. Address A. B. T., care

Wanted: Steel safe for lobby; outside Mid-Continent Banker, 4-30.

clock; section of safe deposit boxes.
Must be in good condition and low priced.
Address The Mendon Bank, Mendon, Mis-
sourl, 7-30. Situation Wanted: Real Estate Loan
Department manager thoroughl%/ experi-
enced and able to take complete charge
af éjepatlrtn&ent in bank ort_loa{] houset
) . nderstands appraising, estimating cos
Wanted: Would like to purchase two  from plans and tha handling of construc-
bronze First National Bank Signs—with  tion loans, etc. Also ex[)e_rlenced in gen-
or without member of Federal Reserve eral banking; able to fill in any capacity
sign on them. Please address replies t0  in bank, having held responsiblé positions
C. A. H., care Mid-Continent Banker, 3-30. at all times. Best of references. Ad-
grres§ ?Q). E. F., care Mid-Continent Bank-

For Sale: A nice set of bank fixtures For Sale: Rectangular Diebold vault
and a real up-to-date manganese steel door equipped with friple time lock and WILLIAM G. MUELLER
safe. Safe when new cost $1,500. Both double = combination. Good condition.
fixtures and safe for sale at bargain  Also vault lining and quarter-sawed oak J. C. Rodenberg and Dr. D. A. Thom-
rices. Address Oklahoma State Bank, fixtures with four windows. Price rea- . . .
astings, Oklahoma, 5-30. sonable. Address First Trust and Sav- son, vice-presidents; H. W. Kroeger,
ings Bank, Alton, lllinois, 12-30. vice-president and treasurer; and
George A. Nies, secretary.
. Resources of the bank are now
_For Sale: A nice set of marble bank Wanted: To buy controlling stock in .
flxltjures,f up(j—to—datte bsteel saf% vlautl)t doors tlhree h“”g{fd thausand  dollar ba&‘k or more than $2,800,000. Deposits are
and safe deposit boxes. eal bargains. arger. Address O. S. T., care Mid-Con- i
Address_Farmers and Mechanics Savings tingnt Banker, 7-30. more than $1,900,000, and capital and
Bank, Troy, Missouri, 12-30. surplus are over $530,000.
Wanted: To buy vault door not less
i than 6-inch thickness with time lock. Trust Mortgage Handbook
o S Sty (19000 g Son, g e bl oo hove " dares
Zalcrifice on ”account Yofkconsollidatdion. 5ap oo care Mg ontinent - Banker, Issued by A. B. A.
so practica new York vault door .
equi p%d wit_hytime lock. Call or write A “Handbook for the Administra-
to the Astoria State Bank, Astoria, Illi- tion of Trust Mortgages” is the latest
nois, 7-30. Wanted: Position in bank in country e
}]ov(\j/n of ZOOf_to 2,500 poplljlaglonk._ Have publication of the Trust Company
ad twenty-five years actual banking ex- ivisi i i-
B Vorking Jon g LN o The purpose of the book i o
bVY(antledi Telephone booth for use in  cashier position. Age fifty-one. Protestant. N purp
ank  lobby. Write to the Oklahoma  widower. Best of references. Address give a practical and tested system

State Bank, Hastings, Oklahoma. 12:29. 55D, care Mid-Continent Banker, 5-30. for administration of trust mortgages.

In brief and simple form it outlines

Wanted: Opportunity to join in organi- a complete plan of organization, du-

wirﬁg{)wi?le:354Ofo¢f)?0t|0\;bvanclt()uaneLll'm;;rtiggHr éati'oanOf new btank m_thgoodblockatiollg| or ties to be performed, records essen-

) ; esirable connection with a bank. Have - L . .

L;gixetso %Hincrsn\ll;unsl%%q[{, abl?slétd 2°%£§‘E8§¥ hag Constiderlakge f‘xPerieRS% in thorCeti%m tial for efficient administration and
, . and practical banking. ress . C, —fi

C. R.'S., care Mid-Continent  Banker. Zare Mid-Continent anker, 9-30. a complete set of twenty-five forms,

in actual size, on sheets of colored

Digitized for FRASER paper for quick identification.
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Sidelights on Financial Mews

C We've heard a lot of things
blamed for the business depression
—the tariff, prohibition, the stock
market, etc., etc.,, ad infinitum, ad
nauseam—but placing the blame on
the length of women'’s skirts is a new
one and, is entitled to the cut-glass
bicycle. Dr. Francis J. Tyson, pro-
fessor of economics at the University
of Pittsburgh, claims that the length
of women’s skirts is largely respon-
sible for our present depression.

C Perhaps everything happens for
the best. Anyhow, here’s what Rome
C. Stephenson, president of the
American Bankers Association, has
to say:

“We will have the strongest bank-
ing situation we have ever enjoyed
and one worthy of the highest confi-
dence of all our people as a result
of the elimination of undeniable
weaknesses in the country’s banking
structure in 1930.”

Stephenson asserted most of the
closed banks will pay in full or large
part, so that the amount lost will
be reduced. He said also that “de-
spite the prominence in the news of
banking difficulties, only a small
fraction of the total banking figures
are affected.”

C O. H. Johnson, assistant cashier
of the First National Bank, Aran-
sas Pass, Texas, writes us to tell of
business conditions in his section,
and here’'s what he has to say:
“Whether conditions are actually
getting better or whether we have
merely become accustomed to things
we do not exactly know, but as we
enter the New Year we cannot help
but look with gladness to the pass-
ing of 1930 and the arrival of 1931.”

¢ Thomas R. Preston, president of
the Hamilton National Bank, Chatta-
nooga, Tennessee, and former pres-
ident of the American Bankers As-
sociation, is the author of one of the
feature articles in a recent issue of
the Saturday Evening Post. The ar-
ticle, “Through One Banker's Eyes,”
was written in collaboration with
William S. Dutton, special writer for
the magazine, and if you haven't
read it you should make it a special
point to do so. It contains plenty of
“good medicine,” and Mr. Preston is

story over in such an absorbing and
entertaining manner.

C Albert H. Wiggin, chairman of the
governing board of the Chase Na-
tional Bank, New York, in his an-
nual report to the shareholders, says
that the permanency of the business
depression depends upon the prog-
ress we make in correcting the
causes which have brought it about
and are prolonging it. He cites these
causes as follows:

(1) The impediments to interna-
tional trade through excessive tariffs
and other restrictive policies;

(2) The abnormalities in certain
commodity markets due to govern-
mental and private attempts at val-
orization;

(3) The tardiness with which
wholesale prices of finished goods,
retail prices, wages and rentals have
adjusted themselves to the sharp fall
in raw materials;

(4) Low money rates and exces-
sive credit in the past which led to
undue diversion of bank money to
slow and speculative uses; and

(5) Political difficulties, especially
in India, China and Russia.

C Deposits of the one hundred
largest banks in the United States
increased more than $300,000,000 in
1930 to reach a new high total of
more than $22,158,000,000 as of De-
cember 31. These figures, compiled
by the American Banker, also indi-
cate that since 1924 deposits of these
banks have gained almost 50 per
cent, indicating the trend towards
concentration of banking resources.
Even among these large banks, how-
ever, the ten largest have aggregate
deposits of more than $9,986,000,000.

c Gross earnings of the twelve Fed-
eral Reserve Banks amounted to
$36,424,000 in 1930, which is slightly
more than half the 1929 amount of
$70,955,000. Net earnings in 1930
amounted to $7,988,000 as compared
with $36,403,000 the preceding year.

Five banks, those in New York,
Philadelphia, Atlanta, Minneapolis
and Dallas, had net earnings suffi-
cient to pay accrued dividends in fidl,
the board said, while the remaining
seven banks paid their dividends en-
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IRVING
TRUST
COMPANY

NEW YORK

CHARTER MEMBER NEW YORK CLEARING HOUSE
ASSOCIATION, OCTOBER 4,1853

Statement of Condition, December 31,1930

Resources

Cash onHand and Due from Banks $221,887,059.20

Call Loans, CommercialPaper and
Loans eligible for Rediscount
with Federal Reserve Bank___

United States Obligations............

114,978,170.82
57,104,012.67

ShortTerm Securities.... 70,311,104.00

Loans due on demand and within
112,536,483.50

95,046,844.58
Loans due 90 to 180 days.............. 48,722,477.92
Loans due after 180 days.............. 1,586,327.22

Customers’ Liability for Acceptances
(anticipated $2,691,682.72) . ..

Acceptances and Bills sold with

67,000,562.37

our endorsement (per contra) 44,264,743.84
Bonds and Other Securities.......... 18,589,772.35
New York City Mortgages........... 9,998,264.10
Bank Buildings.........cccccoovverrniicnne. 19,340,997.94

$881,366,820.61

Liabilities

Deposits.............. $571,840,894.16
Official Checks... 53,650,001.76 $625,490,895.92

Acceptances (including Accept-
ances to Create Dollar Ex-

change)......ccevvviciiiiniicinins 69,692,245.09

Acceptances and Bills sold with

our endorsement 44,264,743.84

Discount CollectedbutnotEarned 1,231,223.05
Reserve for Taxes, Interest, etc. . 3,297,259.71
Dividend payableJanuary 2,1931 2,000,000.00

Capital Stock___ $50,000,000.00

Surplus and Un-

divided Profits . 85,390,453.00 135,390,453.00

$881,366,820.61

Digitized for FRAGEBe congratulated on putting his
https://fraser.stlouisfed.org

Federal Reserve Bank of St. Louis

tirely or part out of surplus.
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The New Morrison, when completed, will be the
world's largest and tallest hotel, with 3450 rooms

Chicago’s
MORRISON
HOTEL

Corner Madison and Clark Streets

The Talleit Hotel in the JVorld
46 Stories High

500 Rooms Being Added

Every guest room is outside, with bath,
running ice water, bed-head lamp and Servi-
dor. Each floor has its own housekeeper
and the hotel’'s garage has extensive facili-
ties for car storage. Rates are extremely
moderate— $2.50 up— because valuable sub-
leases at this location pay all the ground rent
and the saving is passed on to the guests.

J"earest in the City to Stores, Offices,
Theatres and Railroad Stations

WRITE OR WIRE FOR RESERVATIONS

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis
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Chatham Phenix Elects

New Directors

President Louis G. Kaufman, of the
Chatham Phenix National Bank and
Trust Company, New York, has an-
nounced the election of Robert P.
Brewer and Grover C. Trumbull to
the directorate of the bank. Both
men are vice-presidents of the insti-
tution.

Mr. Brewer is known as “Robert”
or “Bob” to hundreds of bankers
throughout the country and has made
an enviable record in handling the
banks and bankers’ situation. It was
“Bob” who induced Paul Hardesty
to leave Chicago to become his gen-
eral assistant.

Another new director of the Chat-
ham Phenix is Joseph J. Lerner of
the Lerner Stores, Inc.

Gray Elected Director
of Omaha National

Carl R. Gray, president of the
Union Pacific Railroad System, has
been elected a director of the Omaha
National Bank, Omaha, Nebraska.

Mr. Gray’s election symbolizes a
close contact which has existed be-
tween the bank and the Union Pa-
cific since the very establishment of
the bank and the very earliest his-
tory of the railroad. For more than
sixty years the Omaha National Bank
has been the principal depository of
the Union Pacific Railroad for its
lines. For fifteen years prior to the
reorganization of the railroad by E.
H. Harriman, the late Joseph H. Mil-
lard, then president of the bank, was
a director of the railroad, for six
years of which time he was a repre-
sentative of the Federal government.

Mr. Gray came to Omaha in 1920 as
president of the Union Pacific System
and has been active both in railroad
matters and in civic affairs since that
date. He also is a Director of the
First National Bank of Chicago.

James P. Lee was elected cashier
of the Omaha National, and C. A.
Abrahamson was elected vice-presi-
dent of the Omaha National Com-
pany, affiliate of the bank.

Mr. Lee has been assistant cashier
of the bank since the merger of the
Merchants National with the Omaha
National in 1926. He succeeds as
cashier, Otis T. Alvison who was pro-
moted to a vice-presidency last June.

Mr. Abrahamson organized and has
been manager of the insurance de-
partment of the Omaha National
Company since 1926 and will con-
tinue in that capacity.



February, 1931

What Can Banks Sell in
1931°

(Continued from page 14)

cial credit for a long time to come,
they may not need to buy commer-

A If we are going to increase our

sales of commercial credit, there-
fore, we will have to do so among
the smaller businesses who are in
need of it—businesses who, as they
develop, may look forward to expan-
sion and to increasing future finan-
cial requirements.

Immediately we are faced with
what appears an insurmountable dif-
ficulty. How many of these small
businesses, which represent a poten-
tial market for credit, could pro-
duce statements which would entitle
them to loans? Have not our sales
of credit to smaller business already
reached the limit commensurate with
safety?

Very well, let's go one step farther.
What can we do to help the small
businesses who are banking with us
get their affairs into such shape that
they will become better credit risks,
and so better prospects for sales of
credit?

Now we certainly are in deep
water! At first glance this seems a
hopeless proposition. But is it en-
tirely hopeless? 1 don’t think so.
And | want to tell you a simple
story taken from the files of our
credit department, concerning our
relationships with the proprietor of
a small retail furniture store on the
outskirts of Cleveland.

“The owner started the business
six years ago. When he began he
opened his account with us. The
first year his balances on deposit av-
eraged slightly more than $1,000, the
second year they ranged between
$700 and $500, the third year they
were running around $200, and in his
fourth year there were many times
when he did not have enough money
in the bank to meet the checks he
drew and we had to return them be-
cause of insufficient funds.

“During the entire term of four
years, the retailer came into the bank
only to make his deposits. While he
may have known that our credit de-
partment is always prepared and
willing to help all our customers, not
once did he stop in. Then, as often
happens, he decided that what he
needed was a loan from the bank.
He asked us to loan him $1,000. His
balance had dwindled to nothing.
We could easily imagine what would

Mid-Continent Banker

HE WILL PAY HIS WAY,
IF YOU'LL LET HIM

Your check needn’t be carried
along on the expense account.
He can . . and will . . pay his
way. All he needs is a chance.

With our help you can give
him fresh courage and added
power. By putting your check
on La Monte National Safety
Paper .. safe, distinctive, color-
ful, durable .. you will give per-
sonality to this old employee
.. gain for him the respect due
his mission and your institution.

And your customers, who
have known him for years, will
welcome him in this smart and
distinguished new garb.

This good-will .. advertising
value . . sturdy service that La
Monte provides .. cut right into
costs and upkeep. Our help —
sketches, samples, suggestions
— is free for the asking . . and
this is a good time to ask.

George La Monte & Son,

61 Broadway, New York City.

FREE — An unusual sample book of checks,
B-10, made on La Monte National Safety Paper.
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to him. Our trade checking indicated
that he had been slow in paying his
bills for some time and was becom-
ing worse. (Some houses even re-
fused to sell him.) Our analysis of
his financial statements was unfa-
vorable; the debt was too high. We
refused to grant him the loan. Like
most individuals who are not en-
titled to credit he arose in a storm
of anger, called us ungrateful, and
threatened to transfer his account to
another bank.

“But the incident was not closed
when we refused to loan this cus-
tomer $1,000. After he had calmed

Mid-Continent Banker

down sufficiently to talk intelligent-
ly, we told him that our analysis of
his financial statement also revealed
that his chief difficulty lay in the
fact that he carried too much mer-
chandise on hand. We told him that
the average furniture retailer in the
United States carries 15 per cent to
17 per cent of his total assets in
merchandise, while he had 25 per
cent to 30 per cent. We also in-
formed him that the sales of the av-
erage furniture retailer were five to
six times the inventory, while his
sales were only three to four times
his inventory. Approached from

TTie
Omaha National Bank

Omaha, Nebraska

Established 1866

Statement Made to the Comptroller of the Currency

December 31, 1930
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U. S. Government, Municipal and Corporation

Banking House
Furniture and Fixtures....

Customers Liability Under Letters o

Interest Earned but not Collected
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1.00

34,860.00
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50,000.00
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this standpoint, he admitted he had
consistently been too optimistic in
his expectations of the amount of
business he would transact, and had
bought too heavily. We advised him
to start cutting down his merchan-
dise immediately, and to persist in
the policy until his proportions were
more nearly normal.

“About a year later, the furniture
retailer stopped in. He told us that,
as we expected, cutting down the size
of the inventory he carried released
so much of his funds that he was
again paying his bills promptly and
was in instances discounting. His
balances with us were better, he was
no longer hampered in his operations
by a large debt, and he was well
pleased. We congratulated him, then
surprised him by offering to loan
him $1,000 any time he needed it to
carry him over his seasonal peaks.

“Since then, we have loaned him
$500 on two different occasions. The
loans have been promptly taken care
of at maturity. Today in spite of
generally poor conditions prevailing
throughout the entire furniture line,
he is prospering moderately but
steadily. He thanked us a few weeks
back for refusing to loan him two
years ago, and for the sound advice
we gave him. We are well satisfied
with the account, and he is well sat-
isfied with us.”

I think that tells the story. When
this man first came to us he was
not a satisfactory credit prospect.
When we got through with him we
had transformed him into a satisfac-
tory credit prospect, and we had sold
him. He will probably be a small
buyer, but a good buyer, of commer-
cial credit, for many years.

A Now, let's outline a possible plan

based upon this illustration. In
this particular case the customer’s
difficulty was too big a ratio of in-
ventory to volume of sales. The
bank knew approximately what his
proper ratio of inventory should be,
and told him. He didn’'t know it be-
fore.

Yet knowledge of proper inventory
ratio is not “inside information.”
There is no mystery or secrecy about
it. Inventory ratio has been the sub-
ject of a great deal of study and re-
search by credit men’s associations,
trade associations and the like. The
results of these surveys are available
to anyone. But like many hundreds
of other small business men, this fur-
niture dealer went blundering along
in ignorance, either because he didn't
know that any such information was
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available, or didn't know where to
ask for it.

Now there are a number of other
matters which have to do with the or-
dinary routine of good business prac-
tice, which are more or less stand-
ardized, and about which informa-
tion is readily available—at least, as
far as fundamental principles are
concerned. I'm frank to say | don't
know just what they are—I've never

tried to run a business, and I've
never worked in a credit depart-
ment. But | would venture to say

that any good credit manager knows
more or less what standard practice
is with respect to such basic ques-
tions as analysis of inventory turn-
over, allocation of overhead, installa-
tion of budgetary control, evaluation
of plant equipment, and set-up and
analysis of a financial statement.
Many of the small business men
who are customers of banks, how-
ever, are still ignorant of a good
many of these first principles. That
is why they are in trouble. That is
why they are poor credit risks.

A It seems to me, therefore, that
if we are to increase our sales of
commercial credit to small busi-
nesses, the first step would be to
make some effort to educate these
small businesses to the adoption of
first principles of good business op-
eration, such as outlined above.

How can we do that?

I don't know. Possibly we can do
it through supplying such businesses
with simple manuals of standard
business practice. Possibly we can
do it by personal conference with
bank officers. Possibly we can do it
by calls of men in our new business
departments. Or it might be neces-
sary to go a step farther and set up
an actual commercial service depart-
ment, with a trained expert at its
head.

Just what part advertising plays
in this picture, I'm certainly not yet
prepared to answer. But I'm sure
that a service of this sort would cer-
tainly give an advertiser an opportu-
nity to offer to a commercial cus-
tomer a more interesting brand of
merchandise than the old-fashioned
“friendly bank with a feeling of wel-
come.”

Such a program would mean, too,
that the bank advertiser himself would
have to begin thinking about a great
many things concerning which he
never bothered his head before. For
years we advertisers have been us-
ing, as our stock in trade, what we
have called the human interest side
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Christmas present, the widow Mc-
Gurty contrives to send her beauti-
ful daughter through college, old Mr.
Whiffletree has not found it neces-
sary to go to the old folks’ home, the
widow McAllister gets monthly from
our trust department a check which
reminds her of the loving-kindness
of her dear-departed, the business
man’'s chest swells with pride when
he realizes that our bank is his bank
too, and the young housewife enjoys
deep slumber, free from bad dreams,
because she knows that even if the
robbers come her diamond ring is in
a safe deposit box. But peddling
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these heart-throbs does not prove a
very satisfactory foundation of ex-
perience upon which to build a plan
of merchandising mortgage loans to
home owners, or selling to small
business men a brass-tacks business-
information and business-practice
service which will convert them
eventually into better prospects for
sales of commercial credit.

A It looks to me as if the bank ad-

vertising man was going to have
to turn banker pretty fast—and al-
though in the past the bank’s adver-
tising man and the bank’s credit man

Guaranty Trust Company
of New York

140 Broadway

LONDON PARIS BRUSSELS

LIVERPOOL HAVRE ANTWERP

Condensed Statement, December 31, 1930

RESOURCES

Cash on Hand, in Federal Reserve Bank, and due

from Banks and Bankers

U. S. Government Bonds and Certificates.............

Public Securities

Stock of the Federal Reserve Bank.....

Other Securities
Loans and Bills Purchased

Real Estate Bonds and Mortgages.............
Items in Transit with Foreign Branches...............
Credits Granted on Acceptances

Bank Buildings

Accrued Interest and Accounts Receivable

$ 394,758,420.88
187,502,167.48
35,895,531.74
7,800,000.00
76,804,611.58
1,118,665,411.69
4,407,303.32
15,006,730.61
161,595,161.09
14,798,925.79
5,190,847.19

$2,022,425,111.37

LIABILITIES

Capital
Surplus Fund
Undivided Profits

Accrued

Acceptances

$ 90,000,000.00
170,000,000.00
37,442,797.24

$ 297,442,797.24

Interest, Miscellaneous Accounts Pay-
able, Reserve forTaxes, etc.......
Agreements to RepurchaseSecurities Sold...............

10,646,413.70
76,497,186.43
161,595,161.09

Liability as Endorser on Acceptances and For-

eign Bills
Deposits
Outstanding Checks

$1,263,591,244.91

134,603,676.88

78,048,631.12 1,341,639,876.03

$2,022,425,111.37



28

have seldom had occasion to talk the
same language, | think now they're
going to have to get together. Cer-
tainly it will be necessary for adver-
tising to get closer to the commer-
cial banking and credit departments,
than has ever been the case before.

So with respect to my original
question, “What will banks have to
sell in 1931?" | can only say that |
don't know—but I'm certain it won't
be the same old merchandise they
were selling in 1929 and 1930. The
fact is, | think a new chapter of
financial advertising is in the making.
We'll all of us take a whack at writ-
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ing it, and we’ll make a lot of mis-
takes, but before we get through
with it, | think we will have worked
out various plans whereby bank ad-
vertising will no longer be merely
an accessory in banking, like the
trunk rack on the back of an auto-
mobile, but will develop into one of
the essential parts that makes the
credit machine go round.—From a
recent address before the Financial
Advertisers Association of Chicago.

Man blames fate for other acci-
dents, but feels personally respon-
sible when he makes a hole in one.

The Chase National Bank

of the Qity of “eav York

Pine Street corner of Nassau

Capital

Surplus and Profits..................
Deposits (December 31, 1930) 2,073,775,922.95
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The "Ups” and "Downs” in

Business

(Continued from page 11)

“You have asked me what | think
of conditions. | can remember the
same question being put to me by
James and Rodney here, but many
years ago. It was in 1921, wasn't it,
James, that you came and asked me
whether the world would ever re-
cover from the shock of the War and
if there was any hope for America?
You see, Bob,” the old gentleman
continued, “James had just started his
candy business and when sugar
dropped from twenty-four to four
cents a pound it caught him with a
fairly large inventory and you can
imagine the effect upon his profit and
loss statement for that year. Rod-
ney asked me the question back in
1908 when it looked as if all the
banks in the country were going to
close up for an indefinite period.
Needless to say, they didn’t, Rodney
has prospered and so has James, al-
though sugar never went back to
twenty-four cents.”

The chairman rapped for order and
conversation was, for the time being,
brought to an end, but at the close
of the meeting Bob asked Mr. Davis
if he might call at the latter's office
within a few days to hear more of
his experiences. Permission was read-
ily granted and a day or two later
Bob was listening intently while Mr.
Davis explained that business has
for a hundred years followed a
course almost as regular and pre-
dictable as that of the seasons.
“Business activity, which can be
measured by such indexes as bank
clearings, commercial failures, for-
eign trade, money rates, commodity
prices and security prices, is affect-
ed by several different types of fac-
tors,” said Mr. Davis, “one being
long-term growth, familiar to us all,
another the seasons, a third, irregu-
lar and unpredictable events such as
wars, and the fourth, a variety of
causes which are commonly said to
make up the business cycle.” Turn-
ing to a chart covered with figures
hanging on the wall, he pointed to a
column headed “Commercial Fail-
ures, as a per cent of Firms in Busi-
ness.” *“See, in 1867 failures amount-
ed to 1.33 per cent of the total num-
ber of firms in business, after which
the percentage declined to .61 per
cent in 1871. A gradual increase fol-
lowed until a peak of 155 per cent
was reached in 1878. Then follow-
ed another decline to .71 per cent
in 1881; another increase to 1.21 per
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cent in 1884; a decline to .88 per
cent in 1892, an increase to 1.31 per
cent in 1896, a reduction to .77 per
cent in 1906, an increase to 1.08 per
cent in 1908, a decline to .80 per cent
in 1909, an increase to 1.32 per cent
in 1915, a decline to .38 per cent in
1919, an increase to 1.19 per cent in
1922, a decline to 1.04 per cent in
1929 and an increase to 1.21 per cent
in 1930.”

Bank clearings were examined in
a similar fashion, then pig iron pro-
duction and many other series of
business data. “Now, take stock
prices,” said Mr. Davis, in answer to
another inquiry by Bob, “here is an
index compiled by the New York
Federal Reserve Bank for vyears
prior to 1897 and by the Dow-Jones
Company for later years. From a
high of 60 per cent in 1872, average
stock prices fell to a low of 36 per
cent in 1877. In 1881 a level of 72
per cent was reached, then another
decline carried the index down to
42 per cent in 1884. In 1889 the in-
dex advanced to 63 per cent but in
1893 it dropped to 41 per cent. In
1895 it was up to 57 per cent. In
1897 the Dow-Jones index reached
29 per cent but by 1901 was up to
77 per cent. In 1903 it was down to
44 per cent, by 1906, up to 99 per
cent. In 1907 it slumped to 56 per
cent but by 1909 was up to 98 per
cent again. In 1913 it was down to
75 per cent, but in 1916 crossed the

century mark to register 108 per
cent. Back it went to 70 per cent in
1917, up to 114 per cent in 1919,

down to 67 per cent in 1921, up to
166 per cent in 1926, down to 152 per
cent in 1927, then registered a high
of 381 per cent in 1929 at the peak of
the bull market. In December of
1930 it made a low of 157 per cent.”

“As | well know,” remarked Bob.

“American Can stock could have
been bought for $5.00 a share in 1908
and sold for $39.00 in 1912,” con-
tinued Mr. Davis. “It could have
been rebought for $25.00 in 1914 and
sold for $55.00 in 1919. In 1921 it
would have cost $31.00 and in 1925
it sold for $176. A similar story
could be told for any number of
other stocks.

“You see, Bob, we've been having
these ups and downs for a long time
and human nature being what it is
we're likely to keep on having them
for another long time to come. Be-
ginning with a period of depression
and stagnation the demand for a
higher standard of living gradually

Mid-Continent Banker

laborers, increased rent and interest
to property and security holders,
and increased profits to business
men. A low interest rate stimulates
construction of all kinds and makes
it easy for one to make money by
borrowing. Sometimes recovery is
fairly rapid, other times more grad-
ual and hesitant, depending upon
whether the readjustment has been
thorough and whether accompany-
ing circumstances, such as crops,
world politics and weather conditions,
are favorable or the opposite. Just
now we are being held back to some
extent by our own political situation,
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by high tariffs all over the world,
by the concentration of gold here and
in France, partly as an aftermath of
the war, and by various agreements
on the part of organizations, both in
the field of labor and capital, to hold
up wages and prices.

“Sooner or later, however, the
maladjustments will be corrected
and the economic machine will get

going, and will pick up power as it
runs. Improvement will take place
in bond prices, stock prices, pig iron
and steel production and building
contracts. Credit will expand grad-
ually, and bankers as well as business

Continuing a Record

The figures in the accompanying

years . .
Tennessee.

statement of condition
record that has made the Third National Bank
. one of the outstanding financial institutions in Nashville and
The bank will continue to observe the policies which have

continue a
in three and a half

earned the emphatic approval reflected in these figures.
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At the Close of Business, December 31, 1930
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Loans and DisCounts.........cveiiicnnnenns

Overdrafts

Customers’ Liabilities—Letters of Credit

U. S. Bonds and Other Securities...
Furniture and Fixtures.......
Real Estate

............................................................. $5,061,270.71

1,838.06
4,554.00
518,489.83
31,194.02
15,152.09
1,333,208.09

........ $6,965,706.80

Capital Stock
Surplus
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Undivided Profits 106,328.01
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Rediscounts NONE
Deposits ......... . 6,038,300.40
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DEPOSITS JUNE 29, 1929
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$3,616,701.28

$5,190,383.31
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$6,038,300.40

OFFICERS
C. A. CRAIG N. A. CROCKETT W. J. DIEHL
Chairman of the Board Vice-President Cashier
WATKINS CROCKETT F. M. FARRIS D. W. JOHNSTON

President

Vice-President

Assistant Cashier

THIRD NATIONAL BANK
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men will carefully avoid the mis-
takes they made in the depression
just ended. Following 1921, business
firms were careful to avoid over-
stocking and turnover was carefully
noted. Following the present depres-
sion the purchase of doubtful securi-
ties or those about which little infor-
mation can be obtained will doubtless
be avoided by individuals and insti-
tutions alike. It seems a characteris-
tic of our economic system, however,
to find a new way of getting into diffi-
culty, as soon as we have removed an
old cause of trouble. After correcting
our monetary standard which had
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been the weak link in 1893, we found
our banking systems at fault in 1907.
The Federal Reserve Act took care
of that defect so we tripped over com-
modity prices in 1921. In 1929 se-
curity speculation got the blame, and
next time it will doubtless be some-
thing else. After all, the business
cycle is due to many factors, all in-
terrelated, and most of our correc-
tive work is about as effective as re-
pairing an old car, one part at a
time, as each wears out. About the
time we get the tires in shape the
battery plays out; then when that
has been charged we find the carbu-

via the St. Lawrence to

Now

Is The Time

To Take First

Choice

The best cabins in each price-class are yours, if you make reserva-
tions now for next summer’s European trip. No matter what your
preferences you can secure exactly what you want on the royal
Empresses, the speedy, modern Duchesses and other cabin liners.
When you embark at Montreal or Quebec, your pleasure will be en-

hanced because of your foresight.
two days less of open sea.

Why not look over cabin plans today?

new, fast Empress of Britain.

In service next summer.

Down the beautiful St. Lawrence

Ask particularly about the
Full in-

formation also available on Canadian Pacific steamship service to

Hawaii and the Orient.

For complete information, your local agent or

Geo. P. Carbrey, General Agent

412 Locust St., St. Louis, Mo.
Telephone Garfield 2134
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retor leaking, or the clutch slipping.

“Following a breakdown such as
we have just had, however,” Mr.
Davis went on, “we get busy and
make a great many adjustments and
corrections which put the system in
comparatively good shape so that we
are able to build up to another pe-
riod of prosperity. You are giving
more time and thought to business
every day than you used to give in
a week, Bob, and so am I. Good
times make us lazy and careless.
Money comes too easy and we aren't
careful to give a full dollar’s worth
for every dollar. Now we are, and
so is the other fellow. Hard work
intelligently directed toward service
will inevitably bring back prosperity,
and good business secured by any
other formula is undeserved.”

Smith Reelected Officer

of Advisory Council

Walter W. Smith, president of the
First National Bank in St. Louis, and
one of the country’'s prominent
bankers, was reelected vice-presi-
dent of the Federal Advisory Coun-
cil at a meeting of the Council held
in Washington, D. C., January 7.

Mr. Smith was formerly a member
of the original board of directors of
the Federal Reserve Bank of St
Louis, and was also vice-chairman
and deputy Federal Reserve Agent.

Chase Bank Resources Now

Over $2,697,000,000

The statement of The Chase Na-
tional Bank for December 31, 1930,
shows a new high record in banking
history, with total resources of
$2,697,328,855. This represents an in-
crease of $48,370,511 over the largest
previous total reported by the Chase,
in its statement of June 30, 1930.

Combined capital, surplus and un-
divided profits of the Bank on De-
cember 31, 1930, amounted to $357,-
791,140. Deposits totaled $2,073,775,-
922. Deposit figures show an increase
of $221,480,877 over September 24,
1930, the date of the preceding Comp-
troller’s call.

The year-end statement of The
Chase National Bank does not in-
clude figures of Chase Securities
Corporation or any of the other or-
ganizations affiliated with the Bank.

The recent statement of condition

Canadian Pacific

WORLD'S GREATEST TRAVEL SYSTEM
Carry Canadian Pacific Express Travellers Cheques — Good the World Over

of the National Shawmut Bank of
Boston shows total resources of more
than $255,000,000, with deposits of

Digitized for FRASER more than $182,000,000.
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Lincoln Bank Announces

Several Promotions

Announcement has been made of
several promotions at the Lincoln
Bank and Trust Company in Louis-
ville, Kentucky.

Deroy Scott, formerly assistant

THOS. SWEATT

cashier, has been elected cashier,
and Wilbur T. Chapin, vice-president
and cashier, is now a vice-president.

Thos. W. Sweatt, formerly assist-
ant cashier, is now a vice-president,
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bank department of the Lincoln
Bank.

Resources of the Lincoln Bank are
now more than $9,100,000, and de-

posits are more than $7,600,000.

Foreman Banks Announce

Several Promotions

Chester G. Weston and Ray H.
Matson were appointed second vice-
presidents, Russell V. Carlson, assist-
ant cashier of the Foreman-State
National Bank, and Ira W. Hurley
was named assistant secretary of the
Foreman-State Trust and Savings
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Bank at the meeting of the directors
which followed the annual meeting
of stockholders of the banks. There
were no additions to the directorate
of the banks.

Guaranty Company of New York
announces the appointment of John
A. Wright, Jr.,, and James H. Wick-
ersham as second vice-presidents.
Mr. Wright has been manager of the
syndicate department and Mr. Wick-
ersham, assistant manager of the
buying department, both of the New
York office of the company.

EXPERIENCED SERVICE

1S

DEPENDABLE SERVICE

Keenly alive to the respon-

sibility of its name, tradition and position
THE PHILADELPHIA NATIONAL BANK,

the oldest as well as the largest bank in
Philadelphia, offers to its correspondent
banks every advantage which RESOURCES,
EXPERIENCE, FACILITIES and SOUND
MANAGEMENT can supply.

A Bank large enough for every financial
service. Not too large for personal atten-
tion to the needs of each correspondent.

eee THE

PHILADELPHIA
NATIONAL BANK

Organized 1803

PHILADELPHIA, PA.

NAT R. SHELLMAN

and Nat R. Shellman, formerly as-
sistant cashier and trust officer, has
been elected vice-president and trust
officer.
Mr. Sweatt, who has been pro-
moted from assistant cashier to vice-
Digitized for FRAREgSIdeNt, has charge of the country
https://fraser.stlouisfed.org
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Guaranty Trust Earns More
Than $22,806,000.00

At the annual meeting of the stock-
holders of the Guaranty Trust Com-
pany of New York, presided over by
Charles H. Sabin, Chairman of the
Board, January 21, it was announced
that the Company’s net profits for
the year 1930 were $22,806,773.74.
This figure was arrived at after a
careful review of all accounts and a
liberal setting aside of reserves for
assets which appeared at all of doubt-
ful value.

After the payment of $18,000,000 in
dividends, the balance carried to the
credit of undivided profits was
$4,806,773.74.

ITOUSES
BANK HERE

Sausage 30£ a Pound ...
Bacon forty

Mid-Continent Banker

The securities owned by the Guar-
anty Company were written down to
market values on December 31, 1930,
and the investments on the state-
ment of the Guaranty Trust Com-
pany at that date were shown at
less than market values.

First National of Chicago

Announces Promotions

Edward G. Seubert, president of
the Standard Oil Company (Indiana),
has been elected a director of The
First National Bank of Chicago.
Other members of the board of this
bank and directors and members of
the advisory committee of the First

Sausage 30p alb.. .. bacon forty. A country ham is
a real Christmas gift and a big juicy steak makes
one's mouth water. Savory odors of freshly killed
meat hung up with hooks in clean butcher shops

. These are the impressions the average man
has regarding the tremendous slaughtering and
meat packing industry.

But there is another impression to be gained of
the slaughtering and meat packing industry, and
it may be had right here in Nashville. Here two
great plants do a business in excess of nine and
one-half million dollars a year. Buying daily,
slaughtering and packing the meat, they employ
together 368 Nashville people whose average
weekly payroll totals approximately 89,500.00.

Fifty per cent of Nashville's slaughtering and meat
packing houses bank with the American Banks,
and in addition to these, nine of Nashville's twelve
wholesale produce companies do business here.
A strong endorsement ..... The same courtesy
which has drawn their affairs to this Institution is
cordially offered you—together with a banking
service never before equalled in Nashville. Bank
with the American Banks.

the A merican Banks
NASHVILLE
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Union Trust and Savings Bank have
been reelected.

At a meeting of the board of di-
rectors of the First National Bank,
Thomas J. Nugent, John J. Anton
and Edward M. Tourtelot were elect-
ed vice-presidents. Each had pre-
viously been an assistant vice-presi-
dent. Mr. Nugent and Mr. Anton
are connected with the Banks and
Bankers Division in the official or-
ganization, and Mr. Tourtelot is head
of the credit department.

Thomas H. Beacom, Jr., was elected
trust officer of the First Union Trust
and Savings Bank. Mr. Beacom had
formerly been an employe in the
trust department of the bank, and
returns to assume an official position.

Other officers in both banks were
reelected.

Chase Bank Names Three

New Vice-Presidents

At a meeting of the board of di-
rectors of The Chase National Bank,
New York, the following promotions
in the official staff were made.

Frederick S. Child, Russell C. Irish
and George S. Schaeffer, vice-presi-
dents; Louis A. Bruenner and Louis
S. Rosenthall, second vice-presidents.

The following assistant cashiers
were appointed: Louis Dezzi, Her-
bert A. Foster, James C. Gordon, J.
Edward Healy, Jr., Nicholas J. Mur-
phy, Frank N. Powelson, William G.
Schmidt and Cornelius Van Zwart.

Walter E. Dennis was appointed
assistant manager of the Credit De-
partment, and Frank B. Muller was
appointed assistant comptroller.

Hawes Reelected President

of Clearing House

At the annual meeting of the St.
Louis Clearing House Association,
Richard S. Hawes, senior vice-presi-
dent and director of the First Na-
tional Bank in St. Louis, was for the
third consecutive time elected presi-
dent of the Association for the ensu-
ing year. This is only the second time
in the history of the St. Louis Clear-
ing House Association, that its presi-
dent was elected for three consecu-
tive years.

Mr. Hawes is one of the country’s
prominent bankers, having served
as President of the American Bank-
ers’ Association, President of the Mis-
souri State Bankers' Association, and
of the Association of Reserve City
Bankers.

George W. Wilson, chairman of the
board, Mercantile Commerce Trust
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Company, was elected vice-president
of the St. Louis Clearing House As-
sociation. Mr. Wilson was also made
Chairman of the Clearing House
committee of management, and on
this committee were also elected, Jas.
L. Ford, Jr., president of the Frank-
lin American Trust Company, and
Tom K. Smith, president of the Boat-
men’s National Bank. R. R. Tillay
was elected Manager of the Associ-
ation.

The banks represented in the St.
Louis Clearing House Association
have about 80 per cent of the bank-
ing resources of the city.

Louisville Bank Conducts

Prize Essay Contest

m  In the accompanying photograph

we see “Uncle Bob” (Robert
Matthews) of the Liberty Bank and
Trust Company of Louisville, pre-
senting a bust of Columbus and two

Presenting the Prize

plagues to Helen Roach Sherwood,
winner of a Columbus Essay Contest
sponsored by the bank over radio
station WHAS. In the center is Miss
Virginia Wilkens, teacher of the class
of which the prize-winning Miss
Sherwood is a member.

The first plaque shows Columbus
as a young man dreaming of the un-
known lands beyond the sea. The
other plaque depicts the landing of
Columbus. More than 1,000 school
children participated in the contest.

“The human does not live, be he
great or small by nature, who does
not glow with happiness over a word

M id-Continent Banker

Former Governor Joins Staff
of O. B. McClintock Co.
New equipment to protect banks

and other financial institutions
against bandit raids, the result of
years of experimentation, has just

been placed on the market by the
0. B. McClintock Company of Min-
neapolis, which in the last 30 years
has grown to be the largest com-
pany of its kind in the world in the
manufacture of vault and bank pro-
tection devices.

Because of this expansion and the
growth in sales of other equipment
manufactured by the company, for-
mer Governor Theodore Christianson
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of Minnesota has joined the organiza-
tion as an executive vice-president.

The new McClintock system of
bandit protection consists of a bullet-
proof steel sheathing on the inside of
the money cages. Above this and be-
hind the ordinary steel grill work are
set sections of bullet-resistant steel
and glass so arranged that the cus-
tomer and employe may observe and
converse with each other as at
present.

Electric wiring is so located that,
should a bandit attempt to vault or
climb into the protected cages or
vault, alarms will sound not only in-
side and outside the bank but in
vigilante stations in the block where
the institution is located.

CHATHAM PHENIX

NATIONAL BANK AND TRUST COMPANY
1812—119 Years of Commercial Banking—1931
Charter Member New York Clearing House Association

1498r0adway

New York City

Member
Federal Reserve System

Depository of

United States Government

STATEMENT OF CONDITION
At the close of business December 31, 1930

Resources
Cash on Hand and due from Federal

Reserve and other Banks .
United States Government Bonds
Demand Loans Secured by Collateral
Time Loans Secured by Collateral
Loans and Discounts...........
Other BondsS....ccccoocvvvvcvieennnns
Federal Reserve Bank and other Stocks
Liability Account of Ac-

Customers’
ceptances

$ 79,322,831.28
14,850,882.34
94.841.484.78
24.678.322.79
66,073,964.66
23,661,770.70
2,688,492.80

27,917,806.58

Acceptances of other Banks Purchased

and Sold

Accrued Interest Receivable

9,583,580.20
553,067.99

$344,172,204.12

Liabilities
Capital..eeennnn., $16,200,000.00

Undivided Profits

11,700,000.00
8,386,256.39

36,286,256.39

Reserves for Dividend, Taxes, Interest,

etc. .
Unearned Discount
Circulation

Acceptances executed for Customers

1,225,130.68
573,017.54
6,102,137.50
28,484,087.82

Acceptances of other Banks sold with

our endorsement.........
Bills Payable......cccooveriienn.
DepositS.iiieeeinnn.

9,583,580.20
None

261,917,993.99

,172,204.12
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CORPORATE TRUST
SHARES represent an owner-
ship interest in these 28 com-
panies, the shares of which are
deposited with an indepen-
dent trustee.

rj

Am. Radiator & S. S.
American Tobacco
du Pont

Eastman Kodak
Ingersoll Rand
International Harvester
National Biscuit
Otis Elevator

United Fruit

United States Steel
Woolworth

Railroads
Atchison, Top. & Santa Fe
Illinois Central
Louisville & Nashville
New York Central
Pennsylvania Railroad
Southern Pacific
Union Pacific

Qils
Standard Oil of California
Standard Oil of Indiana
Standard Oil (NewJersey)
Standard Oil of New York
Texas Corporation
Utilities

and Quasi-Utilities
American Tel. & Tel.
Consolidated Gas of N.Y.
General Electric
Westinghouse Electric
Western Union Telegraph

?

*

MOODY'SCOMPOSITE
PORTFOLIO RATING <A"

853

investment houses and banks
offer and recommend Corporate
Trust Shares.

P ©
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More Than 12,000,000 Shares
Sold In the Year 1930

o n December 31, 1930 there were

outstanding 12,892,000 Corporate

,».Trust Shares, of which 12,006,000 shares

were sold in the 12 months ended December

31, 1930. This represents new shares issued

by the Trustee,-and does not include dupli-
cations resulting from resales.

853 Dealers in the United States, and a
number of Dealers in European countries
contributed to this record.

Coupons for the December 31 distribution
are now being cashed in London, Paris, Am-
sterdam, Stockholm, Geneva, and Zurich,
and in principal cities from coast to coast in
the United States.

Corporate T rust Shares are internationally
quoted and sold. Holders may cash coupons
at the office of the Trustee in New York and
at 47 banks which act as authorized paying
agents in the United States and abroad, or may
present coupons for collection at any bank.
Ready marketability is international for

CORPORATE TRUST SHARES

ADMINISTRATIVE AND RESEARCH CORPORATION

].Z)W all Street, New Y ork

SMITH, BURRIS & CO.

Central Syndicate Managers

120 South La Salle Street, Chicago

Detroit Omaha

February, 1931



Ilustration,
Courtesy Mis-
sissippi Valley
Trust Co., St. Louis

CERTAINLY,
more than
ever before, and
of increasing
interest, is the
problem of the
bank’s bond ac-
count. If this is
ever a pertinent
question, itis
now, when, as in
1924, and again
in 1927, the
banker, faced
with the problem
of surplus funds,
and low money
rates as con-
trasted with 4
per cent on time deposits, turns to
the securities markets for relief.
Mindful of the losses he took in his
bond account in 1928 and 1929, he
bought timidly at first, but the neces-
sity for income has made him go into
the bond market more and more, un-
til the extent and the dangers in
present-day bank buying are revealed
in an analysis of the comparative
statements of the banks of this coun-
try. They reveal a tremendous in-
crease week by week in their bond
accounts, and if it represents pur-
chases of long-term obligations, it
means a sort of desperate buying for
yield which may be very costly in the
future.

The figures are amazing. On De-
cember 31, 1930, the weekly reporting
member banks of the Federal Reserve
system showed total investments of
$6,693,000,000, which was an increase
over December 31, 1929, of $399,000,-
000 in United States government
bonds, and $780,000,000 in other se-
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Bond and

“Buy

Investment Section

: intelligently what you want—not
} what the salesman wishes to sell.
alone, are re-

You,

sponsible jor

Tlie Problems of

A Country Banks

.... Bond A ccount

By Harold I, Wood

Vice-President, Foreman-
Slate Corporation,

Chicago
curities.  This $7,000,000,000 total
represents a 10 per cent increase

over the former peak in the summer
of 1928, and is after the very great
liquidation in December, because of
the market uncertainties of that
month and selling to “dress up” bank
statements. Inasmuch as these week-
ly reporting banks represent but 60
per cent of the institutions in the
system, and slightly less than 40 per
cent of the country’'s total banking
resources, the above is actually an
understatement of the problem of
the bank’s bond account. | am told
that 25 per cent of all national bank
assets are in bonds, as against 18 per
cent in 1920, and while the figures for
Illinois are not available, a recent
study shows that in neighboring states
in which conditions are similar, coun-
try banks have increased their bond
account from 514 per cent to 41 per
cent of total assets, in the case of Min-
nesota, and from 12 per cent to 42
per cent in Michigan. And these

losses.”

figures are but a
high point in a
steadily ascend-

ing line.
The subject
becomes even

more timely as
a result of the
December break.
The complete
collapse in the
bond market de-
stroyed all val-
ues for the mo-
ment, and the
market value of
most bond ac-
counts suffered
terrifically as a
result. One of the vice-presidents in
Moody’s Service states that 299 non-
convertible issues, listed on the New
York Stock Exchange, declined 10
points in 1930, a net depreciation of
$500,000,000, and a billion dollars from
the high of the year.  (Of these issues
180 were foreign and 119 domestic.)
Many of these issues were bought in
the high market of 1927 and 1928, and
while the holder of many of these
bonds knows that his security is just
as good as it ever was, these declines
are very unsettling. It makes him
wonder as to the soundness of bond
investment. Add to this year-end
situation, a recovering market in
January, temporarily arrested in its
progress by a flood of new offerings,
and the banker wonders if any bond
market can get under way this year
without having investment bankers
stifle the convalescent market.

I would therefore approach the
problem from these angles. Eliminat-
ing such a special situation as that in
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December, over a period of time does
the average banker buy with a well
defined program in mind or is he at
the mercy of every high-pressure
bond man or bond house? What of
the market for 19317

I venture to say that taking the
country as a whole, these purchases
represent no carefully-worked-out
program. As Mr. Hazelwood found,
in his well-known American Bankers
Association survey, 74 per cent of
those answering his questionnaire ad-
mitted that “they had established no
definite policy.” Is it any wonder,
then, that cash reserves varied from
5 per cent to 72 per cent, and second-
ary, from nothing to 73 per cent.
Many a banker will spend an hour
considering the advisability of making

OUR OFFERING

Mid-Continent Banker

a $200 local loan, and yet when it
comes to the matter of buying a
block of $5,000 bonds, he goes at it
without care or purpose.

No one, save the particular banker
concerned, can determine the proper
percentage of assets which should go
into primary, secondary, and invest-
ment reserves, and fixed assets. These
percentages are dependent upon the
general character of the bank’s busi-
ness, stability and proportion of time
and demand deposits, and other lia-
bilities, the size of the capital and
surplus, the type of accommodation,
the average customer requirements,
the seasonal demand for credit, and
the fluctuation in deposits.

But the investment banker can,
with propriety, suggest the securities

LIST

WILL BE MAILED REGULARLY UPON REQUEST

G M A C obligations

enjoy the protective background of highly

liquid assets, with credit factors widely diver-

sified in region and enterprise. Long regarded as

a national standard for short term investment,

they have been purchased by individuals, institu-

tions and thousands of banks the country over.

available in convenient maturities and
denominations at current discount rates

General

A cceptance

OFFICES I'N

PRINCIPAL

M otors

Corporation

CITIES

Executive Office - Broadway at 57th Street - j\[ew Tor\ City

CAPITAL,

surplus

and

undivided profits

OVER $80,000,0 00
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which ought to go into the secondary
reserve and investment account—be-
cause, after all, the primary reserve is
made up exclusively of cash and bal-
ance in the Federal Reserve and cor-
respondent banks—and point out the
errors in bank investment buying. |
can go a step further and insist that,
by differentiating between secondary
reserve and investment reserve, you
build up for yourself safeguards
against a too common present practice
of purchasing nonliquid and too
large a proportion of long-time stuff.

A The total bond account of a bank
is often called “the secondary re-
serve.” | think this is dangerous
practice. “Secondary reserve” is de-
fined by Eugene H. Burris, of Ames,
Emerich & Company, as “composed
of those income-producing assets from
which funds may be quickly and eas-
ily obtained whenever the primary
reserve has been rendered inadequate
for any reason, to such an extent that
it becomes necessary to replenish it.”
In other words, the secondary re-
serve is a source of quick money
when needed, “the cash reserve in an-
other form which does pay a profit”
through interest. The better it is
the less necessity for a large cash re-
serve. The assets in this portfolio
must be readily marketable without
loss. This suggests the highest kind
of security and a price stability which
comes from short maturity. This lat-
ter automatically produces cash when
due, and means that the securities sell
close to par all the time because
nearly due.

Notes eligible for rediscount, bank-
ers’ acceptances, treasury certificates,
call loans, and short-term bonds also
have their place in this reserve.
There is, however, no place for the
long-time bond with its inevitable
wide price range over a period of
time, nor for the bond, however
sound, which is bought for rate at the
expense of primary security.

These have their place, but in an
investment account, where greater
rate is emphasized as against triple
“A” security, and immediate market-
ability and stability are sacrificed to
possible appreciation in the long-term
bond. Paul Atkins, engineer econ-
omist of Ames, Emerich & Company,
has made an exhaustive study of bank
investment. He puts it this way:
“The investment account of a bank is
something separate and apart from
the secondary reserve account of that
bank.” The major objectives of a
secondary reserve account are to pro-
vide a bank with liquidity and to sup-
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plement its earning power from other
assets.

A The principal result sought from

an investment account of a bank
is to increase the earning power of
the jbank, and incidentally, to aid in
maintaining the liquidity of the bank.
It is in the investment account par-
ticularly that changes are made to
adapt the total bond account to cur-
rent money conditions.

Were | to establish percentages, |
would put 70 per cent of my bond
account in maturities of five years or
less, as part of my secondary reserve;
and 30 per cent into the long-term,
higher-yield bonds of the investment
account. If the total portfolio is not
thus sharply divided, the tendency of
the average banker is to trade out of
his short-term, highly marketable
low vyields, into longer high rates, and
end up with a most inferior list,
showing him a substantial loss and
limited liquidity. Unfortunately, too
many salesmen consider a banker’'s
list a permanent revolving fund for
personal commission gain, and trad-
ing, first an exception, becomes a per-
nicious habit. Exhaustive trading is
the first point | make against the
soundness of present-day bank buy-
ing.

Diversifications are essential. First,
that of average maturities, coming
due at stated periods within the year,
and within the five years, | have al-
ready suggested. By this arrange-
ment, profits and losses will wash
over a period of time, and money is
always available to take advantage
of the then market situation. It
forms a constant revolving fund.

The second diversification is the
obvious one, as to type, and our
Securities Analysis department
recommends the following percent-
ages: railroad, 20 per cent to 25 per
cent; public utility, 35 per cent to 40
per cent; industrial, 15 per cent to 20
per cent; foreign, 10 per cent to 15
per cent, and government, 10 per cent
to 20 per cent, with municipals when
needed to secure public funds.

A further diversification reduces
the risk in each type. For example,
utilities subdivide into holding com-
panies, hydroelectric and steam,
natural gas, artificial gas and water
companies. Industrials may be either
food, rubber, packing, extractive,
manufacturing, etc. Rails can repre-
sent anthracite or granger; and for-
eigns, government, municipal or cor-
poration.

A further diversification concerns
itself with the unit amount which
should be purchased. It is better to

Mid-Continent Banker

more closely, than to buy scattering
amounts which might seem to justify
less security and greater yield be-
cause of the small principal amount
involved in each case. | think a
$50,000 portfolio should be invested in
units of $3,000; $100,000 into $5,000
units, and $250,000 into $10,000 or
$15,000 units.

Obviously the diversifications which
apply to the secondary account would
also apply to the investment account.
At this point | would like to suggest
another safeguard against imprudent
buying and that is that you establish
certain minimums below which you
will not go in purchasing any type of

A

BELL SYSTEM service in
this country is national—and
that means service reaching,
either over its own lines or
those of connecting compan-
ies, into practically every city
and village. It is used by every
trade and profession, and has
become indispensable in the
social and business life of all
the people.

This widespread depen-
dence on the telephone em-
phasizes the responsibility
which rests on the Bell Sys-
tem. To provide and maintain
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security. If these standards are kept
as closely in mind as your 70 per cent
in short-time and 30 per cent in
long-time bonds, you are protecting
yourself against trading for a greater
yield, which too often means a les-
sening security, or the exception in
dipping below a certain level, with
consequent impairment of quality.

I need not spend any time on
United States governments, nor on
the type of municipal obligation to
which you should confine yourself.
Only the highest-grade national is-
sues are truly marketable, such as
Clevelands or New York City or St
Louis, etc. The tendency seems to be

service for everybody

the necessary plant, construc-
tion expenditures during the
last five years have been more
than $2,000,000,000, and it
is estimated that this figure
will be exceeded during the
next five years.

The continuous demand for
telephone service is a funda-
mental element in the safety of
funds invested in Bell System
securities

May we sendyou a copy of
our booklet, (<Bell Telephone
Securities 7'?

BELL TELEPHONE
SECURITIES CO.

195 Broadway, New York City
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to buy locals for a better yield, but
they are never quickly marketable
and at the time when you really need
money, the local situation that has
created your demand usually means
an emergency which affects all local
values. Special assessments also
ought to be out of the picture.

As for rails, these are the oldest
form of corporate security and if gen-
eral standards such as those, like a
dividend record over a period of
years, which are required for legal
investment for savings banks in vari-
ous states, are abided by, you are
generally safe. The transcontinental
systems would seem to be most de-
sirable.

Public utilities have been the most
popular media for investment in the

Mid-Continent Banker

past ten years. | would confine my
purchases to operating companies
whose first mortgages never exceed
65 per cent of the cost of the property,
serving a well integrated territory,
and not the current hodge-podge too
often seen of a gas plant in Montana,
an ice company in Texas, and an elec-
tric power and light plant in Ken-
tucky. Earnings also should be better
than twice interest charges after de-
preciation. This latter, | think, should
be carefully watched because too
often after depreciation and taxes
there is really no margin of safety.

A At a time of industrial depression

like this, industrial bonds must
be most carefully scrutinized. Here
the mortgage should be only 30 per

The paid circulation of the

Mid-Continent Banker

is now

larger than ever before in the

twenty-six year history of the

magazine.
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cent or 40 per cent of the property
value, because a closed-down in-
dustrial plant too often only sells as
scrap, and earnings over a period of
years should be five or six times
interest charges and show a general
increase year by year. If depression
continues, industrials will undoubted-
ly fall in price with lack of earnings
and only the short-time industrials
should be bought.

Personally, | am very enthusiastic
over the possibilities for development
of natural gas companies, but think
here too a note of warning should be
sounded. Gigantic combinations are
reported every day which make this
type of security appeal to the popular
imagination, but on the crest of this
enthusiasm a great many inferior is-
sues will be floated, dressed up with
so-called “rights” and the public will
pay the price. Why not wait on these
bonds until their companies are sea-
soned and only buy those, at any rate,
put out by the leading houses.

As for foreigns, | realize these are
not popular with the American in-
vestor, particularly at the moment,
with revolutions in South America,
political and industrial unrest in
Germany, and worldwide depres-
sion. The papers could not possibly
publish more bear stories on the for-
eign situation. We should, however,
keep in mind at all times that the
record of default on foreign securi-
ties, even including Mexico, Russia,
and other defaults, is better than that
of any other class of security, and
that, according to Dr. Max Winkler,
“Of all the foreign government, state
and municipal loans publicly sold in
the United States since the close of
the war, not a single issue is in de-
fault with respect to either interest
or sinking fund.” Dr. Winkler made
this statement in the fall. Since then
one of the Brazilian issues defaulted
for a few days, but an English group
of bankers headed by Rothschild
have since advanced the money to
take care of the default. A Bolivian
issue also defaulted the first of the
year, but still the average is better
for foreign obligations than for any
type of domestic security.

I am not talking about long-term
foreigns for anything save invest-
ment account. For the secondary re-
serve only the topnotch short-term
foreign credits (and there have been
some $500,000,000 of them issued this
year) should be purchased. There is
a great opportunity, however, in the
investment account, of getting good
yield by buying long-term Germans
or Colombians, for instance, where
the yield is very high at the moment,

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



February, 1931

and the security certainly far better
than that on most of the industrials
which are bought for investment ac-
count return. Remember | am not
talking Poland or Brazil or Bulgaria,
but Germany, Belgium, France, the
Argentine, Chile and Colombia, to
mention credits of varying quality
but all of which personally 1 think
sound. As a matter of fact, a great
many houses at the moment are tak-
ing their people out of these frozen
industrials with markets quoted 60
to 70 and putting them into listed
foreigns selling at the same price, on
the basis of a quicker return to par.
Aside from this immediate oppor-
tunity for what strikes me as good
trading, or chance to buy high-cred-
it, short-term foreigns, is the larger
problem of educating America to the
necessity of purchasing more and
more foreign obligations during the
next decade, if we are to keep that
favorable balance of trade which is
one of our popular traditions. We
bank so much on developing foreign
markets that we are killing the goose
which lays the golden egg if we do
not follow the English system of ad-
vancing credit to countries less ad-
vanced economically than we.

A Governor Black, of the Atlanta

Federal Reserve Bank, in talk-
ing before the Investment Bankers
Association convention in New Or-
leans in early October, said, “Just as
surely as | am looking in your faces
I know that in this day and in this
time America is faced not with
American conditions but with world-
wide conditions. That might not
have been true a quarter of a cen-
tury ago, but science and invention
have made great strides in that quar-
ter of a century. The click of Bob-
by Jones’ putt as he sinks his ball
in the last hole at St. Andrews is
heard in the Country Club at Los
Angeles. The step of a boll weevil
on a cotton plant in Texas is heard
in the cotton market in Liverpool.
The stirring of a worm in the wheat
fields of North Dakota is heard in
the wheat mart of Moscow.

“In that situation, can America re-
main independent and alone and
work out her problems independent
of world problems. | am not talking
politically. 1 am talking economical-
ly. It cannot be done.”

Mr. Traylor recognized it years ago
when in retiring from the presidency
of the American Bankers Associa-
tion, he said: “lI am very well aware
that many bankers dismiss this sub-
ject with the thought that they
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foreign loans, and that, therefore, the
problem of foreign investments is one
for Wall Street and the big private
banking houses and security com-
panies of that district. Let me re-
mind you, however, that the problem
isn't one for these particular gentle-
men alone—it is daily brought to the
doorstep of every banker and every
investor in the country.”

This is in part a digression but is
all part of what it seems to me is es-
sential to our future—the educating
of “every investor” not only to for-
eign securities as sound investments,
but also to that point of view which
forgets “America first” and traditions
of isolation, in that new vision of
America as the international banker
and leading nation of the world.

A COMPLETE
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As against these suggested stand-
ards for investment in various types
of bonds, below which | do not think
a banker should go, because when an
exception is made it is apt to become
a rule, there are certain common
mistakes which | would like rapid-
ly to call to mind. First, there are
too many local securities purchased,
| suppose through local pride. Their
undesirability for a bank account 1
have gone into in discussing munici-
pals. They are not liquid, save pos-
sibly in the home market, and when
a need for funds arises it is often at
a time when home liquidation is im-
possible.

Too many real estate securities are
purchased. Save in exceptional cases,
the market is limited and for the
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average banker it simply adds to a type
of security of which he usually has
a substantial amount in stock, due to
local mortgage demand. | have men-
tioned the danger of improper trad-
ing. On the other hand, advantage
ought to be taken of the opportunity
for profit in the sale of bonds selling
at the call price, or if the value be-
comes artificially high through con-
solidation or some special cause.

A The average banker is too hun-
gry for yield and as a result buys
more industrial bonds than he
should, and for the higher rate is
apt to get a specialized situation
rather than a fundamental industrial.
Another flagrant fault is the writing
up of the bond account, which too
often seems to be carried at cost or
market, whichever is higher, instead
of lower. This is obviously bad ac-
counting and glosses over the real
situation. Losses should also be
taken. Too often the customer hangs
on hoping for a bettering situation,
in which position he is usually en-
couraged by the house of issue, fear-
ful of too great liquidation on bad
news. When you sell bonds at a
profit we suggest that you put it in-
to a reserve against possible losses
in the rest of your account.
When a bank needs money, it does
not sell what it really thinks best to

sell, but rather what it can sell at
a profit. By so doing the list is
weakened.

The average officer does not in-
vestigate enough before buying. He
can buy American Telephone &
Telegraph immediately, but on small-
er companies he ought not to fall
for the importunities of the distribut-
ing house or its salesman but check
with some other house or disinter-
ested source.

Nor should bonds be put away and
forgotten. A list ought to be analyz-
ed periodically by the statistical de-
partments of the houses with which
the bank does the major part of its
business. To buy of one house is a
mistake. The salesman who knows
he is competing with another man
from another reputable house, is put
more on his mettle, and even though
both be very conscientious, the play
of opinion between the two is of
great value to the buyer.

Also remember that you are alone
responsible for the loss in the eyes
of your stockholder and, therefore,
buy intelligently what you want, not
what the salesman wishes to sell.
Business should not be done with too
many houses. It spreads the profit
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ment house to give as good service as
though it is divided among two or
three.

A One point | wish to discuss at

greater length, and that is the
tendency to buy far more long-time
bonds than seem justified. Proba-
bly many are bought through total
lack of policy, but often from a be-
lief that by having the greater pro-
portion of the portfolio in longer ma-
turities, a substantial profit can be
realized.

This amounts to taking “a risk po-
sition” and is the reason why,
through the purchase of too many
long-time bonds in 1928, banks sus-
tained such a loss in the following
eighteen months. As Henry Swan,
vice-president of the United States
Bank of Denver, has said, “it has
been all too common in the past,
during periods of cheap money, for
bankers who find themselves with a
surplus of idle funds to go into the
bond market at the then relatively
high prices and buy long-time bonds
in order to get these funds at work,
only to find later, when money is
high and bond prices suffer corre-
spondingly, that their institutions
either have to stay out of the mar-
ket or sell bonds in a period of hard
money at a considerable loss.” As
another authority has put it, “it
seems best that the minor swing, the
short business cycle should be con-
sidered first,” and not put too much
credence in the prophecy that bond
prices will advance for 35 years be-
cause of commodity deflation for the
same extended period. Your bank
may need money before 1966. This
all bears out a statement of Colonel
Ayres to the effect that the time to
get out of bonds and into commercial
paper, is when the average yield of
high-grade bonds and the rate of
prime paper cross. When bonds have
reached the price where their yield
is no greater than the prevailing rate
of prime commercial paper, it is time
to sell bonds and invest the proceeds
in commercial paper. One cynic has
said that he always buys that which
the majority neglects, because when
the majority are doing anything, it
leads to excesses.

Short-time purchases avoid this.
To take a mathematical case. If the
current going rate is 7 per cent, a
one-year, 6 per cent bond only has
to decline 1 per cent to be in line
with the going rate, whereas a ten-
year, 6 per cent bond must decline
8% points to reach the current
level. It is for this reason that most
of us lean over backwards in sug-
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gesting a 30 per cent limit on bonds
running over five years. | have car-
ried this a step further. | had our
Securities Analysis department fig-
ure out the loss in a bond account of
$200,000 having an average coupon
rate of 6 per cent (which I consider
too high a rate) with $150,000 due
on an average of 15 years from date,
and $50,000 in two and one-half years.
If money rates are such that all these
bonds go from a six to a seven per
cent basis, the shrinkage amounts to
$15,700, or 7.85 per cent.

If the banker takes a more con-
servative point of view and puts one-
half of his money, or $100,000, in
long-time, fifteen-year average
bonds, and the other half in two and
one-half year average securities, un-
der the same assumptions as in the
case before, the shrinkage would
amount to but $11,460, or 5.73 per
cent. If, however, he follows our
advice and puts only $50,000 in se-
curities running over five years, with
an average maturity of fifteen, and
$150,000 in from one-month to five-
year stuff, two and one-half years
average, under the same assumptions,
the shrinkage amounts to $7,990, or
4 per cent. Hence our insistence at
all times on short-time paper. | saw
a very interesting study the other
day, to the effect that from 1928 to
July 1, 1930, two-year maturities, or
less, had fluctuated slightly less than
2% points, and two to five-year
bonds 414 points, which also ap-
proximated the fluctuation on ten-
year maturities. This may mean that
eventually banks will come to two
years as the maximum life of the
bond in their secondary reserve and
beyond that, consider it investment
account. This would, of course, be
an extreme view.

A Consider the present situation.

We are in a period of very easy
money, with the Federal Reserve ap-
parently committed to a policy of
keeping it easy. We are also in a
period of industrial depression. Are
you as a banker prepared to say that
over a period of time there will be a
very substantial appreciation in long-
term, high-grade bonds, when busi-
ness recovery results in firmer
money? Are you smart enough to
be able to guess the turn to indus-
trial prosperity and liquidate before
firmer money brings a price reces-
sion?

There is one way to counteract the
danger of having long-term bonds
bought during easy money, when
interest rates advance with business
activity. That is through the pur-
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chase of convertible bonds which re-
flect stock market values, sure to in-
crease at such a time. It is true the
purchase of high-grade convertible
bonds have proved a life-saver for
many bank bond accounts, by a
hedging operation.

I refer to such issues as American
Telephone & Telegraph, Chicago
Northwestern, Southern Pacific,
Baltimore & Ohio, Chicago Rock
Island, Armstrong Cork, or California
Packing convertible purchased at the
time they are initially offered, when
they reflect in their coupon the going
rate, and with a conversion not too
far away to get the full advantage of
any extended advance in the stock
market.

If bonds go off it is usually as the
result of a condition which makes the
conversion valuable, and if it has no
value, it is because bond prices are
steady. It is a sort of “golden mean”
which provides against loss through
long-time investment.

A As for the bond market in 1931,

the best | can do is quote from
the Standard Bonds Investment News
section of the Standard Statistics
Service for January 3, 1931, “While
the near-term market trend is still
a matter of conjecture, due to certain
temporary factors, it appears that the
technical position of the bond market
is sound and once a greater degree of
investment confidence is restored, a
general rise in bond values will be
witnessed. It is unreasonable to as-
sume that a decline in prices of senior
obligations wil continue indefinitely,
but sooner or later the underlying in-
fluences of exceptionally low money
rates, low commodity prices and the
highest purchasing power of the dol-
lar in fifteen years will be reflected
in bond values. Once general confi-
dence is established on a firmer foun-
dation, banks will undoubtedly be
willing to ease up on their present
policy of maintaining an unusually
liquid condition and place more of
their funds in investments. When
such a condition eventuates, prices
for high-grade bonds should receive
considerable stimulus. Many institu-
tions have been more partial to short-
term securities than to long-term is-
sues, but the trend toward the latter
bonds is expected to gradually broad-
en.”

In short, have a policy. Conserv-
atively this would mean a bond ac-
count divided 70 per cent into ma-
turities of less than five years, repre-
senting the highest grade, the great-
est marketability and price stability,
called a secondary reserve; and 30

M id-Continent Banker

security, relatively higher rate and
average marketability, known as the
investment account.

Both reserves would be diversified
as to maturity and type and would
follow the usual standards of con-
servative selection. Convertibles
would prove a hedge to possible
losses in the long-time account, and
all would be supervised periodically
by the statistical departments of the
two or three high-grade dealers
through whom the major portion of
the bank’s investment buying was
done.

If these simple rules are followed,
Mr. Hazelwood'’s prediction some two
years ago will come true: “While I
lay no claim to the predictive powers
of a prophet, | venture to say that,
within the next five years, we shall
find scientific bank management lay-
ing down basic principles, averages,
and percentages for the guidance of
bankers in the sound and safe invest-
ment of funds entrusted to their
care.”

After all, it is largely a matter of
the commercial banker and the in-
vestment banker cooperating. The
investment banker is going out these
days to do the best possible job for
you commercial bankers in the matter
of the bond account. Will you co-
operate with us?—From Mr. Wood's
address before the Mid-Winter Meet-
ing of the Illinois Bankers Association.

Central-lllinois Securities

Earnings Are $684,327

A very creditable record for 1930
was made by Central-lllinois Securi-
ties Corporation, of Chicago, as evi-
denced by the annual report issued
by the president, Philip R. Clarke.
The corporation is the management
trust affiliate of Central Trust Com-
pany of Illinois, both units of The
Central Group.

Despite declining markets the lig-
uidating value of the outstanding
allotment certificates as of December
31, 1930, decreased only slightly dur-
ing the year, the figure being $30.77
per unit, as compared with $31.64 a
year ago. The original subscription
price was $31.50 a unit.

The corporation’s capital was held
practically intact during the year,
and the net earnings, after all oper-
ating expenses and provision for
taxes, were $684,327, amounting to
$1.71 a share on the $1.50 Convertible
preference stock. As the figures
show, the dividend was more than
covered even in the face of adverse
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URING 1930, while total resources
of Investors Syndicate increased
over 17 per cent, Capital, Surplus

and Reserve increased more than 29 per
cent. During 1930 Investors Syndicate
paid $3,256,825.47 in maturities to Cer-
tificate holders— promptly when due, as
always. Resources of Investors Syndicate
have increased every year for 37 years.

37th
A nnual Statement of Condition

December 31, 1930

ASSETS
Cash - 457,139.57
Bonds and Securities 2,437,503.50
First Mortgage Loans. 31,420,446.34
Loans on Certificates... 2,180,092.45
Real Estate................ 873,416.51
Real Estate Contracts 978,470.81
Accounts Receivable. 369,804.00
Furniture and Fixtures. 71,343.09
Other Assets e 21,899.54

$38,810,115.81
LIABILITIES

Certificate Cash Surrender Values $27,509,81 3.96
Contingent Liability ... 5,478,298.56
Accrued Liabilities Not Due 111,351.05
Other Current Liabilities. 504,1 59.32

Total Liabilities ...$33,603,622.89

Certificate

Reserve.... $3,811,607.80
Capital and

Surplus----- 1,394,885.12

Total Capital Surplus and Reserve 5,206,492,92

$38,810,115.81
CERTIFICATE

We have audited the accounts pertaining to the
above statement of Assets and Liabilities of the
Investors Syndicate as of December 31, 1930, as
shown by its books and records. Our audit in-
cluded the actual verification of evidence of the
possession of all its assets, together with appraisals
of properties wherever such appraisals appeared
necessary. We have also investigated the renewal
experience of the Certificates and are of the opin-
ion that the table of reserves adopted by the
Syndicate, together with the future payments called
for by the Certificates and interest ‘accretions at
the present rate will cover the discharge of all
Certificates_as they become due.

WE HEREBY ERTIFY that, in our opinion,
the above balance sheet correctly reflects the finan-
cial condition of the Investors Syndicate as of
December 31, 1930. The Syndicate has complied
with all of our requirements as auditors.

January 12, 1931 S. H. and LEE J. WOLFE
By (s) Lee J. Wolfe
Consulting Actuaries, Auditors and Accountants,
New York City

Investors
Syndicate

FOUNDED -1894
MINNEAPOLIS

BOSTON LOS ANGELES
Offices in Assets Over
51 Cities $38,000,000
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C Sidney Maestre, president of the
Mercantile-Commerce Company, has
been elected president of the Com-
munity Fund of St. Louis, succeed-
ing Ethan Allen H. Shepley. Mr.
Maestre was chairman of the recent
campaign which went over the goal
of  $2,200,000 with atotal now
amounting to $2,200,311.

H "

C Announcement has been made of
the retirement of Bruce Seddon as
treasurer and a director of Thomson,
Seddon & Co., Inc.,, and the change
of the name of the firm to Lewis W.
Thomson & Co., Inc.

>
@ Otis & Co. announces that Frank
C. Brickey is now associated with the
investment department of the St
Louis office of the firm.

c After listening for several hun-
dred times to the story of the two
ex-bond men whogot jobs mas-
guerading in Lion and Bear skins,
respectively, one might conclude that
the bond business has been a little
bit slow. Undoubtedly, it has been
—but listen to this: S. W. Straus &
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Co. report sales of securities by their
organization throughout the United
States showed an increase of 9.9 per
cent during the first fifteen days of
January compared with the corre-
sponding period for 1930. “Evi-
dences are not lacking that a some-
what improved tone has come in-
to the investment market since the
first of the year,” Nicholas Roberts,
president of S. W. Straus & Co,,
stated. “This opinion is based both
on the increasing sales of securities
and on a larger volume of inquiries
from investors with available funds.”

*

C Another hopeful sign of recovery
is indicated by the results of a four-
year investigation of the trend of
bond yields over a period of seventy-
four years, authorized for publication
by the National Bureau of Economic
Research tomorrow.

The investigation shows that with
the exception of a recent and evi-
dently temporary interruption, bond
yields have been declining since
September, 1929, and that such a de-
cline has in the past been the usual
forerunner of business recovery.
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The seventy-four year chart of
bond yields, based on high-grade
railroad obligations, is a part of an
investigation which Dr. Fred R.
Macauley, of the staff of the bureau,
has been conducting for the past four
years. It includes the relationships
of bond yields, interest rates, stock
prices and general business since
January, 1857.

w W W

C Lawrence Stern & Company, in-
vestment bankers of Chicago and
New York, have just completed a
survey of security market conditions,
and state that it is the opinion of rep-
resentative security dealers through-
out the country that a substantial
improvement in both the stock and
bond markets may be expected dur-
ing 1931. “In a number of in-
stances,” the survey states, “predic-
tions are made that some time dur-
ing 1931 there will be a stronger bond
market than has been witnessed for
a long time.”

@ W. Alton Jones, president of the
National Electric Light Association,
vice-president of Cities Service Com-
pany and a director of more than
one hundred corporations, in a re-
cent radio program sponsored by
Halsey, Stuart & Co., stated that
“in 1930 the American public paid
$300,000,000 for electric current used
for household lighting, which would
have cost seven times as much had
the efficiency of the electric lamp not
been improved 700 per cent during
the past twenty-five years, chiefly by
the voluntary effort and research
work undertaken by manufacturers
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of electric equipment and by light
and power companies.”

¢ Raymond C. Bond, who for the
past ten years has been associated
with the bond departments of the
old Liberty Central Trust Company
and, more recently, with the Missis-
sippi  Valley Company, has been
elected vice-president of the Bank-
ers’ Bond and Security Company,
with offices located in the National
Bank of Commerce Building.

The Bankers’ Bond and Securities
Company was organized in 1925 and
has been actively engaged in the dis-
tribution of investment securities, in-
cluding Investment Trust shares. The
following also are officers: Dulany
Mahan, president; J. T. Holme, vice-
president; Baxter B. Bond, secretary
and treasurer, and Jack J. Brown,
assistant secretary. The company
also maintains an office in Hannibal,
Missouri.

> > >

d John A. Aid of Aid & Co., Inc.,
has been elected president of the St.
Louis Stock Exchange. He succeeds
A. C. Hilmer, who automatically va-
cated his office when his firm, L. E.
Anderson & Co., was suspended from
the Exchange.

Survey Indicates Increased
Advertising Budgets

Financial Advertising appropria-
tions will be considerably larger in
1931 than they were in 1930, accord-
ing to Preston E. Reed, Executive
Secretary of the Financial Advertis-
ers Association.

He has just completed checking
the results of a questionnaire sent to
850 members of the Association. The
guestionnaire indicates that 38 per
cent of those replying to the ques-
tionnaire will have an increased bud-
get in 1931, while only 12 per cent
will have budgets reduced; the re-
maining 51 per cent will have the
same appropriation as last year.

The greatest increase reported is
100 per cent while the largest cut
is 66 per cent. The increase was on
a budget totaling $75,000 while the
decrease was on a very small budget
totaling $15,000.

The largest budget reported on in
the questionnaire totaled $650,000
while the smallest was $3,000. It is
indicated that the total amount to be
spent by the members of the Asso-
ciation in the coming year will be in
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FIRST MORTGAGES

from 55,000 to 525,000

Suitable for Individuals, Estates and Trust Funds

For years the officers of Cody Trust Company have had the experience of
selecting and making individual first mortgages for a number of leading Life
Insurance Companies. Atthe present time we represent eight large companies
as loan agents in this territory.

The greatest responsibility of these companies is the safe investment of
their cash resources. They choose their mortgage loan correspondents in
cities distant from the home office with great care and after the strictest inves-
tigation as to character and reliability of these organizations.

We have on hand for our retail and wholesale clientele a list of mortgages
ranging in amount from $5,000 to $25,000 secured by well-located residential,
apartment and business properties similar to the type selected by our various
insurance companies. The mortgages are suitable for individuals, estates and
trust funds. A discount will be allowed bankers and dealers on the purchase
of these mortgages.

CODY TRUST COMPANY

105 SO. LA SALLE STREET
Randolph 6600 « % CHICAGO

It St. Louls

Hotel Mayfair.....
8th and St. Charles

In the center of theatre and shopping districts. Floor
lamps, fans, circulating ice water in‘every room. The
quiet, refined atmosphere of an exclusive club—an
hotel of distinction. Dining room.  Coffee shop.
Garage service.

400 rrnii- $3™ to $6°-2

Hotel L

9th and Washington
St. Louis’ newest and smartest hotel opened Sep-
tember 3rd. In the heart of business district. Dining
room. Coffee shop. Garage service.

4A A Roors with tub 00 2 0
Tv/U bathand shower " fO —

I—bteIK in
West Pine at Kingshighway

Opposite beautiful Forest Park. Near bus, street
car and motor highways. 20 minutes fromdowntown.
Club breakfasts, table d'hote dinners. Rooms for
two from $4, Special rates for permanent guests.

WHeiss Hotel System «kmox
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Illinois Bankers Hold Annual
Midwinter Meetincj

N January 22, members of the

Illinois Bankers Association
gathered at the Palmer House in
Chicago for the annual midwinter

meeting and banquet of the Associa-
tion. About three hundred regis-
tered for the meeting and over
twelve hundred attended the ban-
quet.

The day session was devoted to the
annual conference on bank opera-
tion and administration and opened
at 10:00 a. m. with remarks by W.
R. McGaughey, vice-president of the
Citizens National Bank of Decatur,
and president of the Illinois Bankers
Association. J. L. Jones, president
of the First National Bank of Henry,
chairman of the committee on bank
management, and also chairman of
the conference, spoke on “What It's
All About.” Following Mr. Jones, A.
W. Baltz, president of the First Na-
tional Bank of Madison, and vice-
chairman of the committee on bank

G.H.WALKER & CO.

BONDS

7 Government,
| Municipal,

Public Utility,

~ Railway,
I s Corporation

By HOWARD W. CLARK

management, gave an address on
“Cleaning House,” after which there
was a general open discussion for
twenty minutes. The next subject
on the program was “Applying the
Microscope,” and Charles A. Eisner,
cashier of the Second Northwestern
State Bank of Chicago, and A. J.
Kolar, vice-president of the Drexel
State Bank of Chicago, were the
speakers. There was again an open
discussion for twenty minutes, after
which R. F. McCormick, president of
the DeKalb Trust and Savings Bank
of DeKalb, spoke on “Establishing
Definite Policies.” At the close of
Mr. McCormick's speech another
open discussion was held until 12:30,
at which time the session adjourned
until 2:00 p. m.

The committee had arranged for
luncheon to be served in the foyer,
and the conference room was well
filled when Chairman Jones again
called the meeting to order. At this

INDUSTRIAL

RAILROAD

session an address was given by Paul
S. Abt, vice-president of the South-
ern Illinois National Bank of East St.
Louis, and vice-president of the II-
linois Bankers Association, on “Main-
taining Liquidity.” R. E. Milligan,
president of the First National Bank
of lvesdale, spoke on “Our Local
Obligations.” “Real Estate Loans”
was the subject of A. K. Scheiden-
helm, vice-president of the State
Bank and Trust Company of Evans-
ton. Harold E. Wood, vice-president
of the Foreman-State Corporation of
Chicago, spoke on “The Bond Ac-
count.” Adolph Woltzen, cashier of
the Washburn Bank of Washburn,
told of “The Complete Organization.”
After the last speaker a general dis-
cussion was held until adjournment.

A It was noted with interest that

all sections of the state were rep-
resented and the majority of those
attending were officers of the small-

BONDS

MUNICIPAL

GOVERNMENT

PUBLIC UTILITY

cA diversified lift ofi current investrrent offerings

Direct private wires to all principal markets

enable us to render prompt and efficient

service Iin buying and selling listed bonds.

Members New York, St. Louis and
Chicago Stock Exchanges

402 Pine Street

BROADWAY and LOCUST

St. Louis, Mo.

will be sent on request

H. L RUPPERT&COMPANY

(Incorporated)
¢Members

Chicagp mBardof Trade S Louis Stock Exchange

MAin 1081
ST. LOUIS

Direft ‘ePrivate Wires to eAll Principal ;Markets

Digitized for FRASER
https://fraser.stlouisfed.org
Federal Reserve Bank of St. Louis



February, 1931

er banks, showing their interest in
the vital problems affecting the
banker at the present time. Every-
one agreed that the committee had
prepared an excellent program that
pertained to the subjects most im-
portant at this time, and had select-
ed speakers who were well versed
and qualified in their respective sub-
jects and could speak with authority.

Many who were unable to leave
business for the whole day came as
soon as possible, as attested to by the
number attending the banquet, and
the increase in the size of the gath-
erings in the foyer. The banquet, as
had the sessions, started promptly on
time and a five-course turkey din-

ner was served. Frank B. Spamer
and his orchestra furnished the
musical entertainment. After the

dinner President McGaughey intro-
duced those at the speaker’s table,
which included past presidents of the
Illinois Bankers Association, some of
the present officers, Craig B. Hazle-
wood, vice-president of the First Na-
tional Bank of Chicago and past
president of the American Bankers
Association, James R. Leavell, pres-
ident of the Continental-lllinois Bank
and Trust Company, officers of va-
rious state associations, and the
speakers.

Enjoy the

Modern scientific equipment and
management make it possible for
you to enjoy the best in New
York at the Lincoln. Bath, shower,
servidor and the

beds imaginable in every room.

T 1400 Rooms—1400 Baths

NEW YORK’S NEW

HOTEL

$3-5 oL

LINCOLN

Mid-Continent Banker

Dr. David Friday, of A. G. Becker
& Co., and a noted economist, gave a
very interesting and informative talk
on “The Forces Which Restore Pros-
perity.” Dr. Friday laid stress on
good management as the most im-
portant factor in bringing business
back to normal. Other steps neces-
sary for complete commercial and
financial recovery are an adjustment
of the commodity price situation and
releasing of tied-up capital for pur-
chase of sound bonds. Dr. Friday
declared that by the end of 1931
business in this country will have
returned to within 10 per cent of any
of the normal years preceding 1930,
and referred particularly to the pe-
riod between 1926 and 1929. “There
are still some commodity price de-
clines to come,” he said, “but it looks
like we have seen the last of the de-
clines in raw materials. One hope-
ful sign that business is on the mend
is the fact that in the last three
months our consumption has been
greater than it was in the same
months of 1929, but increased pro-
duction has been nothing like that
figure. Any manufacturer who gets
a decent volume of orders this year
will make money, even at lower
prices. This will be true even if he
has not decreased wages, because in

best

45

nearly all cases efficiency of opera-
tion has increased. In other words,
the manufacturer or other business
with efficient management can re-
duce his overhead, get cheaper
money from his banker, and still
make a showing on his invested cap-
ital comparable to his best years in
business.

“One of the most astonishing
things about this depression is that
profits were maintained in 1930,
whereas in the panic of 1921 all cor-
porations in the United States, after
paying taxes and allowing for de-
preciation, had profits less than zero.
In 1930, despite declining returns,
business was not more than 40 per
cent under the previous year, and
there was still a profit to all Ameri-
can business of approximately five
and a half billions of dollars.”

Dr. Friday also stated that he be-
lieves there should be no reduction
in wages, and agrees with President
Farrell of the United States Steel
Corporation that wages should be
maintained in order that there may
be more buying, for that, after all,
means as much as any other factor
in the return to prosperous times.
Wages rose 13 per cent between 1919
and 1929 and this increase was not
taken out of the consumer. In re-

When any one of your cus-

tomers or prospects has a

lem in

“sleepingest”

financial or marketing prob-

NEW ENGLAND,

we will welcome the oppor-

tunity to help ... Please get

in touch with our Merchan-

*.7 7

Telephone Lackawanna 1400

THE

Eighth Avenue, 44th to 45th Sts., Times Square

dising Department.

N ATIONAL

Shawmut Bank
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ferring to the bond situation Dr.
Friday said: “You never have a
thorough going recovery unless there
is a good bond market. The great
bond markets of the last ten years
were in 1921-1922, 1925 and 1927-
1928. It may sound like exaggera-
tion, but | believe that bond prices
will be higher this year than they
have been at any time in the past.”

A The other speaker of the evening

was the Honorable Otis F. Glenn,
U. S. Senator from Illinois. The
Senator spoke on “Affairs at Wash-
ington.” He first gave some of the
humorous instances incident with
being a senator, mentioning, too, that
Illinois is noted for the fact that the
state never reelects its senators. He
read a letter, written last summer
by one of the organizations of this
state, telling him that if he voted for
the Tydings amendment they would
snow him under the same as they
were going to do Ham Lewis in
the coming election. Another letter
condemned him for voting for the
bonus for the Spanish-American War
Veterans, and another from one of
the veterans’ associations said they
would withdraw their support from
him for not voting for a larger

to secure the utmost in hotel value and comforts.

Mid-Continent Banker

bonus. He said that the $500,000
Congress gave to the Wickersham
Commission to conduct their investi-
gation is a total loss.

On the World Court issue, now be-
fore the Senate, the Senator said he
proposed to think long and serious-
ly before he consented to allow the
domestic affairs of the United States
to be put in hands of other nations
which cannot solve their own, point-
ing out the situation Great Britain
has, and has had, with Ireland, and
is now having with India; Russia who
cannot solve her own problems,
China with her internal strifes, Spain
with her revolutions, the South
American civil wars and other in-
stances of countries who would sit in
the court to judge the United States.
He stated that he is opposed to the
Federal Farm Board’s operations, for
he does not see in them a solution
to the agricultural problem. Al-
though the Senator voiced his oppo-
sition to President Hoover's report
on the Wickersham Commission, in
his world court stand and his farm
relief plan, he appealed for everyone
to throw aside his political or per-
sonal beliefs and stand behind the
President in his efforts to aid in the
business situation.

The
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Promotions Announced by

Continental Illinois

The following changes have been
made in the official roster of the Con-
tinental-lllincis Bank and Trust
Company, Chicago

Roger C. Hyatt has been elected a
vice-president. Walter J. Delaney, C.
M. Smits and T. Philip Swift, for-
merly second vice-presidents, are
now vice-presidents. John W. Baker,
David Handler and Charles J. Klink.
have been elected assistant cashiers.
E. E. Freund, assistant secretary of
the trust department, has been trans-
ferred to the commercial department
as an assistant cashier. C. E. Ron-
ning, secretary of the trust depart-
ment, is now personnel officer of the
bank, a newly-created position. R.
M. Kimball, a second vice-president,
has been elected a second vice-presi-
dent and secretary of the trust de-
partment. C. E. Clippinger and Le-
roy F. Pape are new assistant secre-
taries.

Woodbury S. Ober, a second vice-
president of the Continental-Illinois
Company, has been elected secretary
and treasurer of that company.
Frank L. King, comptroller of the
bank, is now comptroller of the Com-
pany also.

Mid-Continent

Banker

He is an

expert, traveling near and far, and experience has taught him

that there is one hotel in every city offering just a little more
in comforts and yet a little less expensive.

More for your money—rates $2.50 single—$3.50 double.
room with bath and shower, circulating ice water, electric fan,

Every

reading lamps, comfortable easy chair, etc., etc., and beds! So

comfortable restfulness is assured after your tiring journey.

The dining rooms and coffee shops of these hotels radiate atmos-

phere which is conducive to good appetites.
the best the market affords—the prices are very reasonable.

And don't forget to visit the Steamboat Cabin Coffee Shop at
the Mark Twain—it is the talk of the town—different in sur-

roundings and food also.

Illustrated Folder

The food served is

will be sent you on request
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Hold
Midwinter Meeting

Investment Bankers

The board of governors of the In-
vestment Bankers Association of
America held their annual midwin-
ter conference on January 30 and 31
at Seaview Golf Club, Absecon, New
Jersey.

This meeting represented the sev-
enty-first one of the board of gov-

HENRY T. FERRISS

ernors and is the third time the board
has met in Absecon. One of the im-
portant subjects discussed at this
year's meeting was the safeguarding
of municipal funds deposited in
banks. Attention has been focused
on this subject during the past year
on account of the failures of banks
in which municipalities had depos-
its and which caused embarrassment
in the payment of interest or prin-
cipal on municipal bond issues. The
general program consisted of discus-
sions of studies now in progress by
the various committees of the Asso-
ciation.

Henry T. Ferriss, president of the
Association and executive vice-pres-
ident of the First National Company,
St. Louis, presided at the meeting.

Harvey Weeks Promoted

by Central Hanover

The Central Hanover Bank and
Trust Company, New York, an-
nounces the appointment of Harvey
Weeks as assistant vice-president
and A. H. Willets and W. Kardell as
assistant treasurers.

Mr. Weeks was formerly an as-
sistant secretary in charge of trust

mmm /"
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LIVE ON TOP OF THE WORLD
WHEN YOU COME TO NEW YORK

Enjoy the luxury and convenience of the great
new Hotel New Yorker « 43 stories high . . 2500
rooms, every one with Stromberg - Carlson radio
speaker giving you a choice of four programs,-
both tub and shower,- Servidor and circulating ice
water mFour popular priced restaurants, includ-
ing Coffee Shop * New Yorker rates are surpris-
ingly low— $3,50 and up for one person, $5.00
and up for two.

HOTEL MEW YOKE EIf

34TH STREET AT 8TH AVENUE «NEW YORK CITY
RALPH HITZ < MANAGING DIRECTOR

AUSTRALIA and NEW ZEALAND

Bank of New South Wales

[with which is amalgamated The Western Australian Bank]

ESTABLISHED 1817 ($5=£ 1)

Paickup Capital $37,500,000.00
Reserve Fund L 30.750.000.
Reserve Liability of Proprietors . 37.500.000.

$105,750.000.00

Aggregate Assets 30th Sept., 1929 $454,031,486.88

A. C. DAVIDSON, General Manager

592 BRANCHES and AGENCIES in all the States of Australia, in NewZealand, Fiji,
Papua, Mandated Territory of New Guinea, and London. The Bank transacts every
description of Australasian Banking Business. Wool and other Produce Credits arranged.

London Office:
GEORGE STREET, SYDNEY 29, THREADNEEDLE STREET, E.C. 2.

Agents: Bank of Montreal; Royal Bank of Canada.
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Can You

Give tlie Correct Answers to tlie

Legal Questions
on page seventeen of this issue ?
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Listed
Bonds

We
furnish accurate quota-

are prepared to

tions, and prompt exe-
cutions of buying or
selling orders for listed
bonds.

The experience acquired

during our fifty-four
years in the investment
field is also at the dis-

posal of our clients.

ica

Francis, Bro.
& Co.

Established 1877
Investment Securities

Fourth & Olive Streets
ST. LOUIS

Kennedy Building
TULSA
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CURRENT QUOTATIONS

BY EDWARI
ST. LOUIS,
100 Unlisted
Security Bid  Asked
.75 80
6154 63
Amer. Commonwealth, 554s, 1953i 70 72
Amer. Com. Power, 554s, 1953.. 70 2
9754 9734
53 55
10134  1Ol34
Canadian National, 454s, 1956... 9854 9934
. 59 63
%bB 101
Carbide & Carbon BIdg., ss, ) 8 85
Cen. 111. Pub. Serv., 454s, i 9154 9154
9854 9834
9554 %
73 74
Cen. West Pub. i 8834 8954
. 67 6734
) 9254 9234
68 69
2954 30
Cincinnati St. Railway, 554s. | 88 0
Cities Serv. Power & Light, 5545
1949 e 8l
Colonial Utility, 554s, . 50 57

Columbus Rallway 4s, 1939....." 89
Columbus  St. Rallway 5s, 1932, 99 101
Com. Power & Light,” 5s, 1957.... 85
Consumers Power, 454s, 1958.. 10154
Corporation Securltles, 4543 1931 9754 9854
Corporation Securities, 5s, 1932. 9554 9654

Corporation Securities, 5s, 1933.. @3 9454
Corporation Securities, 5s, 1934.. 9l 9254
Corporation Securities, 5s, 1935.. 90 9154
Cudahy Packing, 554s, 1937... o854 9834
Cumberland Co. Power & L ht

' 9554 9654

2 5
Detroit Edison, 454s, 1961............... 10154 10134

Eastern Michigan Edison, 5s, 1931 10054
Fed. Public Service, s, 1947.... 8 84
> 55

Fox Film, es, 1931
Gen. Gas & Electric, 5s,
Gen. Gas & Electric, 5s,

9!
1933... 9254
1935... 91 9254
45

Guardian Investors, 5s, 1948 ... 4l

Ideal Cement, 5s, 1943 .......... 9 100
111. Power & nght 5s, 1956 ... 9% 9654
111 Power & Light, ss, 1953... 10334 10454
Indiana Gen. Service, 5s, 1948. 104 105

Indiana Limestone, W. W., 7s, 193<i 36 40 Nat. Bearing Metals, 6s, 1947 ... 98 100

Indiana Service, 5s, 1963 ... 86 87 New Jefferson Hotel, s, Serial, 9354 9654

Interstate  Pub. Service, 5s, 195< o7 9754 Roman Catholic Archbishop of Ma-

Kansas City Power & Light, 454s, nila, 6s, 1932 ... 100
1961 . 10254 st.  Louis Refrigerating & Cold

Kentucky Utilities, 5s, 1969........ 98 8% Storage, 6S, 1942 ... 89 92

Manufacturers Finance, es, 1931 8%1 100 St. Louis, Sprlngfleld & Peoria, 5s,

Memphis Power & nght 5s, 1948 1 10354 1939 8454

Midland Utilities, s, 1938.......... 9654 9854  Scruggs, Vandervoort & Barney,

Milwaukee Elec. Rallway & Light, 7s,  Serial 93
5S, 1961 i 10054 10154 scullin Steel, es, 1941 70
We recommend these high-grade public utility issues as particularly
suitable for a bank’s investment and secondary reserve accounts.

[ New York Water Service C o. Price Yield
First Mortgage 5s, due 195 1..coeimieieeiens coveirernns 97 5.25%
I West Virginia Water Service Co.
First Mortgage 5, due 1951 ..cccvvviviinnes v 92H 5.62%
New York Water Service Co.
4Yi1% Notes, du 1931 o eireirnnines 99~ 5.00%
Peoples Light 6? Power Corp.
5% Notes, due July 1, 1931 s s 100 5.00%
Peoples Light 2? Power Corp.
5% Notes, due December 1, 1931 .ccocsrmimnicnnns 99j~  5.60%
| The above bonds are subject to prior sale and change in price =
Write for descriptive circulars E
G .L O h r s tr om & Co
INCORPORATED

Liberty Central Bank Bldg.
ST. LOUIS

UNSENEEANNERNNNENN

Security Bid  Asked
Milwaukee Elec. Railway & nght
Ss, 71 .1

Missouri Pacific, 5s, 1981
National Propertles 355545

National Tea, 5s, 1935 .....cccoonn 9
Nevada Calif. Electric, 6s,1941.. 9 10054
Northern Indiana  Public Service,
454s, 1970 L 9254 9354
Northern Utilities, 654s,1943 .. 77 78
Ohio Public Service, 5s, 1954....10034 10154
Pacific Northwest Public Service,
6S, 1950 s 82 8354
Pa. Ohio Detroit, 454s, 1977 10054 10034
Philadelphia Baltimore Washmgton
454s, 1977 ..10234 10354
Albert Pick, 6s, 1936 e 12 77
Portland Gen. Elec., 454s,I960.. 8754 8854
Public Service of Northern Illinois,
554S, 1962 .o 10754 10734
Sloux City Gas & Elec., 554s,
1950 ciiissee e 9954 10054
Southern Cities Pub. Serv., 5s,
1931 o 9854 9954
Southern Cities Public Service, s,
.................................................. 7654 78
Southern Cities Gas Uctilities, 654s,
................................................. 9454 9654

Southwestern Lt. & Power, 5s, 1957 94 [}
Standard Pub. Service, ss, 1948.. 50 56

Swift & Company, 55,1940 10054 10054
Swift & Company, 5s, 194 103 10354
Tennessee Electric, 5s, 1956 9934 994
Texas Elec. Service, 5s, ... 9754 9854
Three Thirty Three North Mich-

igan, 6S, 1942 ... 6154
United American Utility, es, 1940 60 65
Unlted Railways (St. Lows) 4s, 9 ol
Van Swerlngen Co., 6s, 1938.. 97 98
Wayne Pump, W. W., 6S, 1948.. 6354 65
West Texas Utilities, 5s, 1957... 8354 8834
Wisconsin  Minnesota  Light &

Power, 5s, 1944 ... 10054 101
Wis. Power & Light, 5s1958.. 10034 10134
Wis. Public Service, 554s, 1958..104 5
Woods Brothers Corporation 68,

1937 80 8054
Alton St. Louis Bridge, 7s, 1942 35 45

Fox St. Louis Theater,
Moloney Electric, 554s,

654s, 1942 74 78
1943.... 87 92

Board of Trade Building
CHICAGO
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St. Louis Stock Exchange

Transactions

Par January 20 Month’s Range of Prices Sales fo

Value Sale Price Low High Month
Boatmen’s Nat'l Bank 100 180 180 180 65
First National Bank 20 68 70 304
Franklin-American Trust ... 100 19854 198 200 22
Mercantile-Commerce Bk. & Tr. Co. 100 19274 172 198 1218
Mississippi Valley Trust Co.............. 100 210 225 128
St. Louis Union Trust Co...... 100 465 466 73
American Credit Indemnity 25 35 35 318
American_ Inv. “B” .. No Par 7B 9 598
Bentley Chain Stores, No Par "X 1 214 6134
Brown Shoe, Pfd.... 100 1934 17 18 17
Brown Shoe, Com. 100 35 36 726
Burkart Mfg, Pref. No Par 9 9 50
Century Electric  Co... 100 85 85 5
Chicago Ry. Equip., Com. 25 19 19 14
Coca-Cola Bottling Co 1 'is 35 43 1471
Consolidated Lead & Zinc, “A” No Par 3 1278
Corno Mills Co No Par 22 2214 345
Curtis Mfg., Com. 5 15i4 14 455
Dr. Pepper, No Par 29 %Z) 246
Ely & Walker Dry Goods, lIst Pfd. 100 0 95 37
Ely & Walker Dry Goods, Com........ 25 T 17 17 18 3454
Fulton Iron Works, Pfd....... 100 5 5 425
Fulton Iron Works, Com No Par 14 2951
Globe-Democrat, Pfd....... 100 115 115 25
Hamilton-Brown _Shoe 25 454 115
Hussmann-Ligonier ... No Par 3 3% 9649
Huttig S. & D., Pfd.. 100 36 36 35
Hydraulic Pressed Brick, Pfd 100 20 25 495
Independent Packing, Com No Par 4 65
International Shoe, Pfd. 100 106J4 108 140
International Shoe, Com No Par 47 A7 49 6988
Johnson-S.-S. _ Shoe No Par 30 37 345
Key Boiler Equipt No Par 25 25 811
Laclede-Christy Clay Prod., No Par 20 20 400
Laclede Steel” Co 20 3114 33 165
Landis Machine, 25 2514 2914 165
McQuay-Norris ... No Par 3B 3814 861
Marathon Shoe, Com.. 25 6 614 220
Moloney Electric, “A” No Par 55 57 250
Mo. Portland Cement 25 2614 2454 27 1522
Nat'l Candy, Ist Pfd.. 100 107 10714 30
Nat’'l Candy, Com............ No Par 19 22 1093
Nicholas Beazley Airplane 5 M 2 608
Pedigo-Lake Shoe ... No Par 7 9 430
Rice-Stix Dry Goods, Ist Pfd. 100 Y} R 9214 131
Rice-Stix Dry Goods, 2nd Pfd. 100 80 0 80 345
Rice-Stix Dry Goods, Com. No Par 7B 814 2000
Scullin ~ Steel, Pfd....... No Par 7 814 3065
Securities_Inv., Com No Par 26 2754 423
Skouras Bros., “A” .. No Par 9 9 300
Smith-Davis Mfg., Com. .. No Par 5 5 325
So_uthwestern Bell Tel., Pfd. 100 PYe 116J4 12014 1171
Stix, Baer & Fuller, Com. No Par 14 14 15 1000
St. Louis Amusement, “A” No Par 514 514 150
St. Louis Bank Bldg. Equipt No Par 3 8 2000
St. Louis Pub. Serv., Com No Par N 314 7084
Sunset Stores, Pfd........ 50 ) 30 50
Wagner Electric, Pfd 15 17 1654 17% 5046
Wagner Electric, Com.. iaq 10514 10514 8

« + « « Instead of1
1he owner of a single stock participates in the
earnings and growth of only one company. By in-

vesting the same amount of money

in Corporate

1 rust Shares he participates in 28 companies—all

leaders in American industry.
securely diversified

and his

Thus his principal is

return stabilized.

Moody’s composite portfolio rating “A.”

Price at the Market

Full details on request

dheJiancJietifdondGo

Incorporated 1910

39 South La Salle Street, Chicago

We Haye Orders in

Southern Surety

St. Louis Aviation

United Tel. 7% Pfd.

Kilgen Organ Units

Shapleigh Hardware

Dixon Board Mill 6s

Long-Bell Lumber 6s

Gatesworth Hotel 6}£s

Nugent Realty 6s, 1944

Union Electric 6 & 7% Pfd.

Central States Life Insurance

West Texas Utilities 6% Pfd.

Missouri State Life Insurance
Monsanto Chemical 6ths, 1942

Illinois Power & Light $6 Pfd.

St. Louis National Stock Yards

A. P. Green Fire Brick 6s, 1936
Missouri-Illinois Bridge 7s. 1947
Mercantile Trust Liquidating cts.

St. Louis County Water 6% Pfd.
Distributors Discount svzs, 1931

Fox St. Louis Theatre 6”7s, 1942

Nat'l Bank of Commerce Lig. cts.
Magnolia Compress & Warehouse 6”s
Alton St. L. Bridge 1st Mtge. 7s, '47
E. St. Louis and Suburban b5s, 1932
North American Lt. & Pow. $6 Pfd.
St. Louis Joint Stock Land Bk. Bonds
Houston Gas & Fuel 5s, 1932
Flour Mills of America 6!>s, 1946
Alligator Company 7s, 1936
National Lumber & Creosote Co.,
Yellow Mfg. Acceptance Co. 6!”s,
Plaza Olive Bldg, 6s, 1940
Louisiana Ice & Utility Co. 6s, 1946
Roman Catholic Church of Manila 6s
Carthage Marble Co. 6\S, 1942

Ralston Purina Mills

Texas Electric Railway 5s, 1947

We solicit buying and selling orders in
listed and unlisted securities and would
be pleased to have your bids and of-
ferings on the above securities or any
other security having an established
value.

5%s
1934

Edward D. Jones & Co.

826 Boatmen’'s Bank Building
MEMBERS
St. Louis Stock Exchange
New York Curb Exchange Associate

CEntral 7600 St. Louis

We specialize in

Investment
Trust

Issues

and will be glad to make
specific recommendations
on receipt of inquiry.

ELLIOTT R. COUDEN
SYNDICATE

LANDRETH BUILDING
ST. LOUIS
Phone GArfield 3993

Please send information on In-
vestment Trust Shares you
recommend.

NEW YORK DETROIT PHILADELPHIA ST. LOUIS

Digitized for FRASER
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Missouri Kank IN\ews

OFFICERS MISSOURI BANKERS ASSOCIATION: President, R. W. Holt, pres-
ident, Bank of Craig, Craig; vice-president, Chas. B. Mudd, cashier, First Na-
tional Bank, St. Charles; treasurer, M. E. Holderness, vice-president, First Na-
tional Bank, St. Louis; secretary, W. F. Keyser, Sedalia; assistant secretary,
E. P. Neef, Sedalia.

GROUP CHAIRMEN: 1. J. E. Deaver, president, Paris National Bank, Paris:
2. E. R. Hauser, assistant cashier, Farmers Bank, Polo; 3. L. C. Ringle, cash-
ier, Farmers Bank, Dearborn; 4. J. L. Mann, vice-president, secretary-treasurer,
Lexington Savings Trust Company, Lexington; 5. Frank C. Hunt, vice-president,

First “National Bank, St.
tional Bank, Cape Girardeau; 7.

Louis; I
Irene Young, cashier, Ban

6. W. O. Bowman, vice-president, First Na-
of Salem, Salem;

8. W. V. Davis, cashier, First National Bank, Monett.
R. W. Hoit GROUP SECRETARIES: 1. H. E. Hiller, Kahoka; 2. A. V. Spillman, Jamesgort;
President 3. George W. Boettner, Rockport; 4. Otto Hale, Carrollton; 5. S. M. Sharp, W. F. Keyser
Mexico; 6. J. M. Wright, Doniphan; 7. F. M. Hart, Seymour; 8. W. F. Secretary
Rhodes, Eldorado Springs.
d J* Sheppard Smith, president of the ninety-sixth semiannual dividend. western states will be held March

Mississippi Valley Trust Company of
St. Louis, has been elected a direc-
tor of the Maryland Casualty Com-
pany, Baltimore, Maryland.

d All the officers of the First Bank
and Trust Company of Macon, Mis-
souri, were reelected and Raymond
Brown was promoted from teller to
assistant cashier. L. A. Miller, pres-
ident of the bank, said that the bank
during the first year of its existence,
1930, had made a very good showing
earning 12 per cent on its capital in-
vestment of $100,000.

d From August, 1930, to December,
1930, there was a drop of $37,279,277
in the resources of the state banks
of Missouri. This is due largely to
the decrease of depositories from
1069 in August to 1024 in December.
The total resources of the state banks
now are $916,198,007.

d Charles C. Draper, 84, veteran
of the Civil War who was cashier of
the Bank of Lebanon and the State
Bank of Lebanon, Missouri, died re-
cently.

d The Chouteau Trust Company of
St. Louis, Missouri, has joined the
Federal Reserve System.

¢ Charles Nagel, attorney and pres-
ident of the Washington University
Corporation, and Samuel W. Fordyce,
attorney and president of the Indus-
trial Club of St. Louis, have been
elected members of the board of di-
rectors of the St. Louis Union Trust
Company.

d William A. Schaefer has been ap-
pointed manager of the Lafayette
National Company, investment divi-
sion of the new Lafayette National
Bank and Trust Company of Luxem-
burg, Missouri.

c The First National Bank of Mex-

This institution has never missed a
dividend payment.

d Raymond C. Bond, who for the
past ten years has been associated
with the bond departments of the old
Liberty Central Trust Company and
more recently, the Mississippi Val-
ley Company, has been elected vice-
president of the Bankers’ Bond and
Security Company of St. Louis, Mis-
souri.

d The Fidelity Spirit, house organ
of the Fidelity National Bank and
Trust Company of Kansas City, Mis-
souri, and allied financial institutions,
starts the new year with a striking
new cover in black and white. The
new cover contains as its central
theme, a brilliant picture of the new
32-story Fidelity Bank Building now
being erected. Anyone interested in
the Fidelity Spirit can, no doubt, be
placed upon its mailing list upon re-
quest to the bank.

d All major officers of the Federal
Reserve Bank of St. Louis and
branches were reelected at a meet-
ing held recently, according to an an-
nouncement by John S. Wood, chair-
man of the board. Those reelected
were Wm. McC. Martin, Governor;
Olin M. Attebery, Deputy Governor;
Jas. G. McConkey, Secretary and
Counsel; A. H. Haill, S. F. Gilmore,
F. N. Hall, C. A. Schacht, and G. O.
Hollocher, Controllers; E. J. Novy,
General Auditor; and A. E. Debrecht
and L. A. Moore, Assistant Auditors.

d The Federal Reserve Board has
approved application of the Federal
Reserve Bank of St. Louis to decrease
its discount rate from three and one-
half per cent to three per cent on all
classes of paper of all maturities, ef-
fective January 8, 1931

d A conference on bank manage-
ment problems for banks of the mid-

19 and 20 at Kansas City, under the
auspices of the Bank Management
Commission of the American Bank-
ers Association.

d The Council of Administration of
the Missouri Bankers Association
met recently at Sedalia, with R. W.
Holt, of Craig, Missouri, presiding.
The council indorsed a state police
system and passed a resolution ask-
ing the House of Representatives to
pass the Glenn Smith Act which
would place drainage, levee and pri-
vate irrigation districts on the same
basis as federal aid projects to the
end that speedy relief may be
brought to the farmers in these
drainage and levee districts.

C Plans have been made for the
consolidation of the Bank of Thayer,
Missouri, with the Peoples State
Bank.

C A recent statement of the Bank
of Craig, Missouri, shows this insti-
tution to have total resources of over
$470,000, with capital and surplus of
$40,000. R. W. Holt, president of the
Missouri Bankers Association, is
president of this bank and Wayne A.
Sharp, cashier.

d W. F. Mulloy has been made
cashier, vice-president and a mem-
ber of the board of directors of the
Sterling State Bank of Kansas City,
Missouri.

d A. C. Waldemer and August N.
Ziess have been elected assistant
cashiers of the Southern Commercial
and Savings Bank of St. Louis, Mis-
souri.

d Articles of association have been
filed with the recorder of Ripley
County for a new bank in Doniphan,
Missouri, to be known as the Bank
of Doniphan.
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Old-fashioned? Yes
but not out of style

The old-fashioned personal relationship
which this long-established and thoroughly
modern bank enjoys with its correspond-
ents is a matter of constant and favorable

comment from them.

Every banking facility is available to you

at Boatmen’s on this close personal basis.

The oldest bank in The furnishing of credit data and opinions
Missouri, Boatmen’s
has been serving the on general business; an investment service
public continuously
for 83 years. above the average; a complete and capable

trust department; large safety deposit
vaults; prompt collections and clearance of

items— these and more are at your service.

We invite your inquiries— and shall wel-
come your use, to the fullest extent, of
the facilities of this long-established and

thoroughly modern financial institution.

President
Individual Banking B O a t
Commercial Banking
Savings Department NATIONAL
Trust Department
Safe Deposit Vaults oA St.louis,Mo.

Investment Division:
Boatmen’s National Company
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« Under the Old Town Clock »
Fidelity Bank Building

TT

THE RAILROAD
MERGER

Even if the proposed merger of four
railroads should fail, the suggested ar-
rangement again points out the grow-
ing importance of Kansas City, already
one of the world’s great railroad
centers.

The addition of new air lines for
mail and passengers, the erection of a
great bus terminal with its radiating
bus lines, the preparations for river
transportation and other transporta-
tion construction, all point to the
present and future importance of Kan-
sas City as a great center.

Let the Fidelity be your correspon-
dent in this center.

Night and Day Transit
Service

nr

Fidelity National Bank
w Tru$t Company

Capita! and Surplus
Five Million

nr

Fidelity National
Corporation

Investment Division

KANSAS CITY, MO.

Digitized for FRASER
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TEXAS NOTES

E Harry A. Olmsted has been elect-
ed vice-president of the First Na-
tional Bank and president of the
First National Securities Company of
Dallas, Texas.

E F. M. Bums has resigned as pres-
ident of the Colorado National Bank
of Colorado, Texas. He is succeed-
ed by J. Max Thomas.

E A recent financial statement of
the South Texas Commercial Na-
tional Bank of Houston, Texas,
shows total resources of $34,091,014.-
06, capital stock of $1,500,000 and
surplus and undivided profits of $1,-
200,000. S. M. McAshan is president
of this institution.

E The Security National Bank of
Collinsville, Texas, has merged its in-
terests with those of the Whitesboro,
Texas, National Bank. C. B. Dor-
chester is president of the combined
institutions and Joe B. Cobler, cash-
ier.

E In a recent financial statement the
Continental National Bank of Fort
Worth, Texas, claimed total resources
of $11,021,372. Capital stock of this

institution is $750,000 and surplus
and undivided profits are nearly
$400,000.

E The consolidation of the First Na-
tional Bank of Hawkins, Texas, and
the Quitman National Bank has been
completed.

E The Citizens National Bank of
Godley, Texas, has merged with the
Cleburne State Bank of Cleburne,
Texas.

E Total resources of the Farmers
State Bank of San Benito, Texas, are
$904,024, and the capital of this in-
stitution is $60,000, according to a re-
cently published statement.

E The First State Bank and the
First National Bank of Cooledge,
Texas, have merged. Business is
carried on in the First State Bank
Building.

E Total resources of the Commer-
cial State Bank of Sinton, Texas, are
$802,842 and capital stock is $50,000.

E The First State Bank of Girard,
Texas, and the First National Bank
of Jayton, Texas, have merged.

E J- C. Mytinger has been elected
president of the Security National
Bank of Wichita Falls, Texas.

February, 1931

KANSAS NOTES

E The First National Bank of Smith
Center, Kansas, held open house
when its beautiful new building was
formally opened. More than 3,500
visitors attended this opening. The
building is in modern style through-
out. The bank is one of Joel Ran-
dall Burrow’s banks. Mr. Burrow is
well known in Kansas banking cir-
cles. M. H. Hill is cashier.

E J Earnest Jones has resigned as
president of the Merchants National
Bank of Topeka, Kansas, and has ac-
cepted the vice-presidency of the
Central National Bank.

E The Peabody First National Bank
and the Peabody State Bank of Pea-
body, Kansas, have merged.

E Clark J. Shimeall, sixty-year-old
president of the Bank of Goodland,
Kansas, died recently in a Denver
Hospital.

E The Farmers State Bank of Clay
Center, Kansas, has taken over the
assets and deposits of the Bala State
Bank.

E George Ruder has resigned as as-
sistant cashier of the First National
Bank of Ellis, Kansas. He has been
succeeded by Oscar Huber.

E August Ottemarm has been ad-
vanced to the position of cashier of
the First State Bank of Athol, Kan-
sas.

E George M. Alexander has been
elected vice-president of the Cope-
land, Kansas, Bank to succeed W. W.
Ward.

E A new bank has been organized
in Hartford, Kansas. It is to be
named the Hartford State Bank and
will be capitalized at $20,000.

E The State Bank of Nickerson has
merged with the Nickerson State
Bank of Nickerson, Kansas.

E W. Laird Dean has been named
president of the Merchants National
Bank of Topeka, Kansas, to succeed
J. Earnest Jones.

E Asa R. Payne has been elected
president of the McDonald, Kansas,
Peoples State Bank, to fill the vacan-
cy caused by the death of J. J.
Fleming.

E M. E Holmes has been elected
president of the Home National Bank
of Eureka, Kansas, to fill the vacan-
cy left by the death of Elwood Mar-
shall.
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ARKANSAS NOTES

E “Open house” was held last
month by the City National Bank
of Fort Smith, Arkansas, to cele-
brate its removal into its new and
beautiful home.

E The Bank of Osceola, Arkansas,
has doubled its capital and placed
$25,000 in the reserve fund.

C The Perry State Bank was organ-
ized last month at Perry, Arkansas,
and opened with J. E. Rose in the
office of president and Mrs. Flora
Rose, cashier.

E According to a recent statement
of the Peoples National Bank of
Stuttgart,, Arkansas, this institution
has total resources of $918,596.58,
capital stock of $50,000 and a surplus
of $35,000.

E The officers of the New National
Bank at Helena, Arkansas, recently
elected were: Mayor D. T. Har-
graves, president; R. L. Deal, acting
vice-president; and C. C. Agee, cash-

ier.

E The Farmers and Merchants Bank An Aisle of the

and the Bank of Rison, of Rison, Ar- .

kansas, have completed a merger. Commerce Transrt Department

E The Eudora Bank, a new institu-

tion reorganized from the old Eudora ]
Bank and Trust Company, of Eudora These men are now starting the fourth year of our

Showing part of the night force at work at 2.15 A.M.

Arkansas, has been opened. The

new bank is capitalized at $25,000. 24 HOUR TRANSIT SERVICE
H. F. Scott, well-known business

man of Eudora, is president and E. T.

Casson is cashier.

E The directors of the Peoples Bank
of Bono, Arkansas, have declared a
dividend of 20»2 per cent.

E A statement of the Simmons Na-
tional Bank of Pine BIluff, Arkansas,
showed total resources of $7,703,909.-
62, with capital stock of $200,000, and
surplus and undivided profits of
nearly $600,000. Jo Nichol is pres-
ident of this bank and Charles A.
Gordon, cashier.

E The First National Bank of Para-
gould, Arkansas, claims total re-
sotljrces of $344,279.43, Icapital of $50,- (O m m e rceTrUSt (Ompany>>

000 and undivided profits of $4,339

in a recent financial statement. Resources Exceed 100 Millions
E A statement of the Community
Bank and Trust Company of Hot KANSAS CITY

Springs, Arkansas, shows total re-
sources of $1,194,436 and capital of
$100,000. Hamp Williams is presi-
dent of this institution and J. O.
Digitized for Fralsgpgley, vice-president and cashier.
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TENNESSEE NOTES

C The Farmers Bank and Trust
Company and the Bank of Celina lo-
cated at Celina, Tennessee, have con-
solidated. The capital stock of the
new bank will be $30,000.

C W. R. Boyte was elected presi-
dent of the Citizens National Bank
of Dickson, Tennessee, and W. A.
Meadow was promoted from assistant
cashier of this bank to cashier. Mr.
Boyte succeeds the late W. H. Mc-
Murry.

C The Bank of Halls and the Peo-
ples Savings Bank and Trust Com-
pany of Halls, Tennessee, have con-
solidated.

c J. N. Walling, for many years
president of the First National Bank
of McMinnville, Tennessee, has been
elected chairman of the board. G.
M. Smith, former vice-president, was
named president.

C The Bank of Cottage Grove, Ten-
nessee, paid a dividend of twelve per
cent to its stockholders last month.

C a recent statement of the condi-
tion of the First National Bank of
Memphis, Tennessee, shows this in-
stitution to have total resources of
$24,764,354, capital stock of $1,000,-
000 and a surplus of like amount.

C The Old Hickory branch of the
Nashville Trust Company at Old
Hickory, Tennessee, is now affiliated
with the Greater American Banks.

Ct A recently published consolidated
statement of the Union Planters Na-

N ew

O Idest

Established 1831

Orleans’

‘B a n k
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tional Bank and Trust Company and
the Manhattan Savings Bank and
Trust Company shows resources of
$40,131,427.

@ G. S. Funderburk, assistant cash-
ier of the Farmers and Merchants
Bank of Nashville, Tennessee, has
accepted the position of cashier of
the Home Bank of Bruceton, Ten-
nessee.

@_A recent statement of the First
National Bank of Chattanooga, Ten-
nessee, shows resources of $29,579,-
833, capital of $2,500,000, and surplus
of $1,500,000.

@_The Peoples Bank and the First
National Bank of Etawah, Tennes-
see, have completed a merger cre-
ating a bank with deposits of $1,000,-
000 and total resources in excess of
$1,250,000. J. S. Reed is president
of the consolidation.

@_ The Hamilton National Bank of
Chattanooga, Tennessee, claims total
resources of $26,831,287 in a recent
statement. This bank is capitalized
at $2,000,000.

@_The Citizens Bank and the Farm-
ers National Bank of Shelbyville,
Tennessee, have consolidated.

@_ A recent consolidated statement
of the condition of the American
Banks at Nashville, Tennessee, shows
the total resources of the Nashville
Trust Company, The American Na-
tional Bank, and the American Trust
Company, to be over eighty-two mil-
lion dollars. Total capitalization is
$3,800,000, and total surplus amounts
to $2,800,000.

February, 1931

Announce Consolidation of

Three Investment Houses

m  Brown Brothers & Co.,, W. A.

Harriman & Co., Inc., and Har-
riman Brothers & Co. announce that
their respective businesses have been
combined through the formation of
a new firm to be titled Brown
Brothers, Harriman & Co. The com-
bination was effected as of January

1, 1931. Brown Brothers, Harriman
& Co. will continue without inter-
ruption the general financial busi-

ness of Brown Brothers & Co. and
the two Harriman companies, in-
cluding commercial and travelers’
credits, exchange, the issue of se-
curities and other domestic and for-
eign financial transactions. The
present partners of Brown Brothers
& Co., other than Mr. Louis Curtis,
Sr., who retired on December 31st,
after sixty years of continuous asso-
ciation with the firm, will be the
partners of the new firm, together
with W. A. Harriman, E. Roland
Harriman, Knight Woolley and Pres-
cott S. Bush. The partners in Brown
Brothers & Co. are: James Brown,
Thatcher M. Brown, Moreau Delano,
Louis Curtis, John Henry Hammond,
Ray Morris, Louis Curtis, Jr., Charles
Denston Dickey, Ellery Sedgwick
James, Robert Abercrombie Lovett,
Ralph T. Crane, Laurence G. Tighe,
and P. Blair Lee.

The new offices will be at 59 Wall
Street.

The new organization, through one
of its constituents, will have an un-
broken record of more than one hun-
dred years of business activity.

Welcomes the Opportunity

to serve banks and their

customers at the port of

New Orleans

CANAL

Bank and

Trust Co.

ofJ 'C ezv O rlean s
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OKLAHOMA NOTES

C Ernest Martin and Cliff C. Wade
have been elected assistant cashiers
of the First National Bank of Dun-
can, Oklahoma.

C J. K. Pemberton is now the cash-
ier of the First National Bank of Mc-
Alester, Oklahoma.

C The First National Bank and the
American National Bank of Ton-
kawa, Oklahoma, have been merged
under the name of the First Nation-
al Bank.

C New Holman, former vice-presi-
dent of the Exchange National Bank
of Tulsa, has been elected chairman
of the board of the Liberty National
Bank of Oklahoma City, Oklahoma.

C The First National Bank and the
Bank of Commerce of Ralston, Okla-
homa, have merged into an institu-
tion known as the First-Commerce
Bank.

C The Marietta National Bank has
merged with the First National Bank
of Marietta, Oklahoma.

C A recent statement of the Amer-
ican National Bank of Sapulpa, Okla-
homa, shows total resources of $1,-
601,412. Capital and surplus of this
bank total $150,000.

c Ben Johnson has been elected
president of the First National Bank
of Chickasha, Oklahoma.

Mid-Continent Banker

E The First National Bank and
Trust Company of Muskogee, Okla-
homa, capitalized at $500,000 has to-
tal resources of $7,119,761.

C The Corn State Bank has been
moved from Corn, Oklahoma, to
Weatherford, Oklahoma, where it has
been consolidated with the Liberty
National Bank.

C The First National Bank of Du-
rant, Oklahoma, has moved to the
building formerly occupied by the
Commercial National Bank.

c A recently published statement of
the First National Bank and Trust
Company of Tulsa, Oklahoma, shows
this institution to have total re-
sources of $39,248,900, with capital of
$2,500,000.

¢ Ending a banking career that ex-
tended over a period of more than
forty-three years, William Mee re-
signed as chairman of the finance
committee of the First National Bank
and Trust Company of Oklahoma
City, Oklahoma, recently.

¢ The Farmers State Bank and the
Garber State Bank of Garber, Okla-
homa, have consolidated. The new
institution will be called the Farm-
ers State Bank and will be housed in
the Farmers State Bank Building.

C The First National Bank of Pryor
Creek, Oklahoma, claims total re-
sources of $591,212, with capital stock
and surplus of $75,000, in a recent
statement.

MIDLAND BANK

LIMITED

A Complete Banking Service

The Midland Bank offers exceptional facilities
for the transaction of banking business of every

description.
GAquitania ”

It has offices in the Atlantic Liners
&EBerengaria ”

cMauretania ”

and with affiliated banks operates over 2550
branches in Great Britain and Northern Ireland

The offices in Poultry and at 196 Piccadilly are
specially equipped for the use of American visitors.

Head Office: POULTRY, LONDON, E.C 2
Oversear. Branch: 122 OLD BROAD STREET, LONDON, E.C.2
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Let Us Serve You
in
LOUISIANA

ARKANSAS
TEXAS

For 45 years we have
been rendering complete
and efficient banking
service in this great "Tri-
State area. Let us handle

your items.

Commercial
National Bank
Shreveport, Louisiana

"Shreveport’s Largest Bank”

TOA. RESORE EXHD $2,000,000,000 Ben Johnson, President
Digitized for FRASER
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INDIANA NOTES

C The New Harmony Bank and the
First National Bank of New Har-
mony have consolidated. The new
institution is known as the New Har-
mony National Bank and has a cap-
ital stock of $40,000. E. E. Elliott is
president.

¢ Work has been started on redec-
orating the American Bank, Vincen-
nes, Indiana, damaged by a Christ-
mas-tree fire during the holidays.

. The First National Bank of But-
ler and the Knisely Brothers & Co.
Bank have consolidated.

¢ The North Vernon National Bank
of North Vernon, Indiana, has taken
over the business of the First Na-
tional Bank of Vernon.

C The Citizens Bank and Trust
Company of Elwood, Indiana, form-
ed through the consolidation of the
Elwood Trust Company and the Citi-
zens State Bank, has opened for
business. Deposits of this bank ex-
ceed $1,250,000.

C a new burglar alarm has been
installed in the First National Bank
of Marion, Indiana.

( COMPLETE

Mid-Continent Banker

C The Indiana National Bank of In-
dianapolis, Indiana, has purchased
the Continental National Bank, an
institution with total resources of
$5,068,000. Frank D. Stalnaker, pres-
ident of the Indiana National Bank,
made the announcement.

@_ Mooresville, Indiana, is without a
bank. A consolidation formed sev-
eral months ago failed to open its
doors recently.

¢ The eight banks of Huntington
County, Indiana, were recently named
depositories for county funds and
bonds.

C Orville L. Ayres has taken the
position of assistant secretary and
treasurer of the Lagrange, Indiana,
County Trust Company. Mr. Ayres
had been assistant cashier of the La-
grange State Bank for several years.
He is succeeded there by H. Ort Sig-
ler.

@GR F. Garrettson was recently
elected president of the Merchants’
National Bank of Michigan City, In-
diana, to succeed Alexander A. Boyd,
who retired.

C The State Bank of Goshen, Indi-
ana, has changed its directing offi-

INVESTMENT

Fletcher

February, 1931

cers. Daniel M. Spohn succeeds
Charles A. Estes as president, Frank
E. Yoder succeeds George A. Riley
as vice-president, and O. P. Mar-
tin succeeds Frank E. Yoder as cash-
ier.

@_The New Farmers and Merchants
Bank of Winchester, Indiana, has
elected Ed Monks, president, John D.
Miller, vice-president, and Ira Smith-
son, cashier.

@_The Union Trust Company of
Greensburg, Indiana, has increased
its surplus from $75,000 to $100,000.

@ A new protective system has been
installed in the Indiana Harbor Na-
tional Bank, by the Yale and Towne
Company. The system is extremely
elaborate.

@_Henry Langsenkamp was elected
president of the Fountain Square
State Bank of Indianapolis, Indiana,
in the recent election, to succeed
William Nackenhorst, deceased.

C A recent statement of the Amer-
ican National Bank of Rushville, In-
diana, shows total resources of this
bank to be $1,231,481, capital stock,
$100,000 and surplus funds $75,000.
Robert A. Innis is president, Glen E.
Foster, vice-president and Donald
Ruhlman, cashier.

SERVICE )

American Company

Indiana’'s Largest Investment House

AFFILIATED WITH

The Fletcher American National Bank

DETROIT

Largest Ban\ in Indiana

INDIANAPOLIS

LOUISVILLE
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KENTUCKY NOTES

C A new bank recently started at
Booneville, Kentucky, under the
name of the Farmers State Bank is
capitalized at $15,000.

d A. G. Mainous, building and loan
clerk in the State Banking Depart-
ment of Kentucky, has been pro-
moted to State Bank Examiner.

d The Kentucky Bank and Trust
Company of Madisonville, Kentucky,
took over the affairs of the Citizens
Bank and Trust Company last month.

C. J. G. Hikes, seventy-six, cashier
of the Bank of Buechel, Louisville,
Kentucky, where he had served for
twenty-three years, died recently.
He had been ill since early in Sep-
tember.

d Last month this column an-
nounced the death of Mrs. Embry
L. Swearingen, wife of the chairman

of the board of the First National
Bank at Madisonville, Kentucky.
This, of course, should have been

Louisville and we wish to make apol-
ogies.

C Dr. E. S. Broaddus was elected
president of the Union Bank of Ir-

Mid-Continent Banker

vine, Kentucky, at the annual meet-
ing of the board of directors last
month. This bank has total re-
sources of $1,200,000.

d The handsome addition to the
Farmers National Bank of Somerset,
Kentucky, is nearing completion.

C George Gutig, seventy-six year
old president of the Security Bank of
Louisville, Kentucky, died last month
the day after he had been reelected.

d. Plans have been made for the
organization of a new national bank
at Paducah, Kentucky.

d A recent statement of the State
National Bank of Maysville, Ken-
tucky, showed this bank to be in
fine condition with total resources of
over $2,664,000. Capital stock of this
institution is $150,000 and surplus an
equal amount.

d Albert M. Larkin, cashier of the
American National Bank of Newport,
Kentucky, died recently. He had
been unconscious several days be-
fore the end.

d The Kentucky National Bank and
the Farmers and Merchants Bank of
Catlettsburg, Kentucky, have merged
and will henceforth be known as the

LOUISVILLE’'S OLDEST

FINANCIAL

INSTITUTION
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Kentucky-Farmers Bank, a state in-
stitution. The national charter is
being surrendered.

d Roy G. Williams, vice-president
and cashier of the Harris-Seller
Banking Company, has been elected
president to fill the vacancy caused
by the death of the late John H.
Berryman. C. A. Howard was elect-
ed vice-president and John T.
Graves, who had been assistant cash-
ier, cashier.

d The Citizens National Bank of
Somerset, Kentucky, paid its first
dividend last month of 3 per cent.

d L. G. Davidson, cashier of the
Cynthiana, Kentucky, National Bank
died recently after a serious illness.

d W. D. Ward, president of the First
National Bank of Clinton, Kentucky,
recently resigned.

d Resources of almost $2,000,000
were revealed when the annual state-
ment of the Security Savings Bank,
Covington, Kentucky, was made pub-
lic last month. Edward Zeisz was
named president of the bank for his
twenty-second consecutive term.

d The Second National Bank of
Ashland, Kentucky, recently install-
ed a night deposit safe.

Complete

Investment Service
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James C.Willson & Co.

39 BROADWAY
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LIBERTY BANK

AND TRUST COMPANY

Our nationwide

130 SOUTH FIFTH ST.
LOUISVILLE

investment wire system

enables us to offer our Bank clients the
best buying and selling prices on securi-
ties in any recognized market. We in-
vite you to make use of this service.
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Illinois Bank News

OFFICERS

ILLINOIS BANKERS ASSOCIATION:
president, Citizens National Bank, Decatur,
ident, Southern Illinois National Bank, East St.

W. R. McGaughey, vice-
president; Paul S. Abt, vice-pres-
Louis, vice-president;

M. A.

Graettlnger 33 North La Salle Street, Chicago, executive vice- president; J. A

Tubbs,

preS|dent

North La Salle Street, Chicago, secretary.

GROUP CHAIRMEN: 1. S. R.
American National
Trust and Savings Bank, DeKalb; 4. Roy

Longan,

Bank, coln; 3. R. F.

National Bank of Monmouth, treasurer; O.

. Jennings 33

AmIonE Aledo State Bank, Aledo; 2. F. W.
in McCormick DeKalb
F. erght Lake County Natlonal

Bank, Libertyville; 5. S. J. Marshall, Peru State Bank, Peru; 6. J.
Morse, Morse State Bank, Gifford; 7.J. E. McCann, Farmers State Bank
Buffalo; 8 R. R. Wallace, First National Bank, Hamilton; 9. A. E. Eidman,

St. Clair National Bank, Belleville.

GROUP SECRETARIES: 1 C. R.
Fleming, Bank of Peoria, Peoria; 3. G.
Bank, Stillman Valley 4. A G
Elmhurst S. Gordon V
First National Bank, Sidell:

John B.
W. R. McGaughey

President

7. H. G. Bengel,

Johnson, Farmers State Bank, Sherrard; 2.
M. Poley, Stillman Valley
Jacobek, Peoples Trust and Savings Bank,
. Day, State Bank of Lane, Lane; 6. Wade A. Holton,
1llinois National Bank, Sprmg-

M. A. Graettinger
Executive Vice-Pres.

field; 8. S. G. Smlth Neat, Condit & Grout, Bankers, Winchester; 9. W. C.

Webster,

C The enlarged quarters of the Lake
View Trust and Savings Bank were
opened last month.

d Walter Appel, cashier of the Sum-
merfield, Illinois, State Bank for the
past five years has accepted a posi-

tion in the Farmers and Merchants
Bank at Trenton. Miss Eleanor
Camp, of Summerfield, has taken

over the duties at the Summerfield
Bank.

d The Jefferson Park National Bank
has acquired the Jefferson Trust
and Savings Bank. These banks are
located at Jefferson Park, Illinois.

C The Ina State Bank, located at
Ina, Illinois, has been reopened.

C F. A. Gerding is the new presi-

dent of the First National Bank of
Ottawa, lllinois.

C The First National Bank and
Trust Company of Paris, Illinois, was

recently purchased by the Edgar
County National Bank of Paris and
the Citizens National Bank of Paris.

C John W. Ray was recently elect-
ed president of the First National
Bank of Anna, Illincis. Mr. Ray
succeeds L. B. Tuthill, the postmas-
ter of Anna.

@ P* L. McPheeters, cashier of the
Wheaton, Illinois, Trust and Savings
Bank since its organization, was
made a vice-president of the bank
at the recent meeting of the board
of directors.

CI The First National Bank of Sa-
vanah, lllinois, has recently install-
ed an electric vault ventilator.

C The Drovers State Bank of Vien-
na, lllinois, is now under the direc-
tion of G. H. Bridges, and Joseph
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First National Bank, Olney.

d Murray B. Karman was elected
president of the Amalgamated Trust
and Savings Bank, Chicago’s only la-
bor bank, to fill a vacancy which has
existed for nearly two years.

C Wayne Hummer has resigned
from the presidency of the La Salle
National Bank of La Salle, lllinois,
and has purchased a seat on the Chi-
cago Stock Exchange.

d R. H. Bradley has been elected
president of the Citizens National
Bank of Chicago Heights, Illinois, to
succeed Cecil A. Evans. Mr. Brad-
ley had previously been a western
representative of the Chatham-Phe-
nix National Bank of New York City.
Nathan Seifer was elected vice-pres-
ident and Arthur J. West, formerly
cashier, was elevated to a vice-pres-
idency and Irving T. Webb, former-
ly assistant cashier, takes Mr. West's
place.

d C. A. Morrow was recently elect-
ed credit officer of the Farmers Na-
tional Bank of Aledo, lllinois.

d John H. Bain, cashier, and Wil-
liam A. Canavan, assistant cashier,
of the Chicago Lawn State Bank of
Chicago, Illinois, were promoted at
the recent annual election. Mr.
Bain was elected vice-president and
Mr. Canavan was elected cashier.

d The First State Bank of Prince-
ton, lllinois, is to have a vault ven-
tilator.

d The Citizens First National Bank,
the outgrowth of a consolidation of
the Citizens National, the First Na-
tional, and the Farmers National
Bank of Princeton, Illinois, concluded
its first year of business under the
new organization with resources of
$2,768,976. C. D. Tedrow was re-

elected president of the combined
banks.

d Total resources of the First Trust
and Savings Bank of Albany, Illi-
nois, at the close of business in 1930
were $392,745. H. R. Senior is pres-
ident of the institution and M. S.
Rosenkrans, cashier.

d The First State Bank of Cuba,
Illinois, and the Cuba State Bank
have merged into an institution to
be known as the State Bank of Cuba.
Each of the consolidated banks was
capitalized at $50,000. The president
of the new institution is K. Layne.

d Henry Dilg, of Morton Grove, was
chosen president of the Morton
Grove Trust and Savings Bank, Mor-

ton Grove, lllinois, at the annual
meeting last month.
d Paul C. Mellander, of Chicago,

was elected president of the Stewart
State Bank of St. Charles, Illinois, at
the recent election. Mr. Mellander
was also elected president of the
newly consolidated Builders and
Merchants Bank and Trust Company
of Chicago, a five and a half million
dollar bank.

d J H. Wallace, sixty-five, presi-
dent of the Commercial State Bank
of Windsor, lllinois, died last month.

d Plans have been made for the
consolidation of the Durand State
Bank with the Citizens State Bank of
Durand, Illinois.

has been elected
Clinton, Illinais,

d G. B. Marvel
president of the
State Bank.

d Herbert Cooney, cashier of the
Woodstock, Illinois, State Bank has
been elected president and Guy E.
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Still has been elected cashier to fill
his place.

C Officials of the Bell and Zoller
Coal Company have purchased con-
trolling interest in the First National
Bank of Ziegler, Illinois.

C Guy P. Lewis, cashier of the Mil-
liken National Bank of Decatur, II-
linois, collapsed at his desk on Janu-
ary 13th and died almost instantly of
a heart attack.

C Louis B. Wilson was elected cash-
ier and secretary of the Central
Trust and Savings Bank of Rock Is-
land, Illinois, to succeed Lowry M.
Casteel, who resigned.

Mid-Continent Banker

CI' H. R. Gregory has been elected
to the presidency of the WNational
Bank of Decatur, Illinois, to succeed
J. A. Merriweather, who is retiring.

C Arnold J. Wilson has been named
president of the LaSalle National
Bank and Trust Company to take the
place of Wayne Hummer.

C Preparatory work to the actual
construction of the magnificent new
home for the State Bank of Palatine
at Palatine, lllinois, has been start-
ed.

C The Union State Bank of South
Chicago has announced the payment
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of the regular quarterly dividend of
two per cent and two per cent extra.

C The Mason County Bank has
taken over the business of the Ha-
vana State Bank of Havana, lllinois.

C The Gary - Wheaton Bank of
Wheaton, Illinois, declared a regu-
lar dividend of four per cent plus
an additional dividend of three per
cent.

C The Standard National Bank,
Chicago, Illinois, has moved into its
new $200,000 home. Hartley C. Lay-
cock is president of the institution.

C The consolidation of the Calumet
City State Bank and the First Trust
and Savings Bank of Calumet City,
Ilinois, is complete.

~ Ben E. Davis has been chosen as
the new cashier of the First State
Bank of Princeville, Illinois. He suc-
ceeds Mr. M. E. Tarpy, who is going
to take over a reorganized bank at
Fairbury, Illinois.

C a recent statement of the Dro-
vers National Bank of Chicago, Illi-
nois, shows this institution to have
total resources of $18,477,853, capital
stock of $1,000,000 and surplus and
profits of $864,167.

C The Evanston, lllinois, Trust and
Savings Bank will have an outdoor
clock installed in March.

C The First National Bank and the
City National Bank of Murphysboro,
Illinois, have absorbed the Citizens
State and Savings Bank.

C The First National Bank of Lake
Forest, Illinois, has doubled its cap-
ital stock. Capital stock of this in-
stitution now is $200,000.

C The Fondulac State Bank of East
Peoria, lllinois, has moved to its new
home. The new bank building is
modern throughout.

C The First Sterling National Bank,
which represents the combined First
National, Sterling National, and First
Trust and Savings Banks of Sterling,
Illinois, has moved into its new and
beautiful home. The building, which
is modern in design, is a triumph of
architecture and is thoroughly equip-
ped with modern banking devices.

C Richard Murray, banker of Prai-
rie du Rocher, was injured in an au-
tomobile crash.

C The First National Bank of Wayne
City, Illinois, has taken over the
business of the State Bank of Keenes,
Ilinois.



February, 1931

Fidelity Bond and Mortgage
Elects New Officer

The Fidelity Bond and Mortgage
Co., Chemical Building, St. Louis, has
announced the election of Joseph O.
Yeager as assistant vice-president.

Mr. Yeager has been associated for
eleven years with the Remington-

JOSEPH O. YEAGER

Rand Corporation and affiliated com-
panies. For the past two years he
has been regional manager of the St.
Louis district with headquarters in St.
Louis.

Before he came to St. Louis, Mr.
Yeager was in charge of sales for 11
states for the Safe-Cabinet Co., a
Remington-Rand subsidiary. He has
been active in sales and administra-
tive work for 25 years.

Kurn Elected Director

of First National

F. O. Watts, chairman of the board
of the First National Bank in St
Louis, announced the election of
James M. Kurn, president of the St.
Louis-San Francisco Railway Com-
pany, to the Bank’s directorate on
January 13, 1931

All other directors and officers
have been reelected for the ensuing
year.

The First National Bank with re-
sources over $187,000,000.00 is the
largest bank in St. Louis and has one
of the strongest bank directorates in

Mid-Continent Banker

tions, the First National Company
and St. Louis Union Trust Company.

Net earnings of the bank for 1930
including the earnings of its affiliated
institution the First National Com-
pany, were 10.70 per cent on the total
shareholders’ funds (capital, surplus
and undivided profits). During the
year, the First National Bank stock-
holders were paid a regular dividend
of $1,815,000.00 and two extra divi-
dends totaling $302,500.00, making the
total dividends paid for the year
$2,117,500.00. In addition to this the
bank paid a liberal bonus to the
bank employes and officers. The
bank also had a substantial increase
in its deposits and number of pa-
trons.
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Guaranty Statement Shows

Substantial Increases

The condensed statement of con-
dition of the Guaranty Trust Com-
pany of New York as of December
31, 1930, shows total resources of $2,-
022,425,111.37, as compared with $1,-
786,425,140.59 at the time of the last
published statement, September 24,
1930. Deposits of $1,341,639,876.03,
including outstanding checks, com-
pare with $1,180,585,309.97 on Sep-
tember 24. The company’s capital of
$90,000,000, surplus fund of $170,000,-
000, and undivided profits of $37,442,-
797.24, give a total capital fund of
$297,442,797.24.
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Distinguished Visitors

A number of the officials of the
American Bankers Association and
the Institute had a brief stay in St
Louis on January 14 while on their
way to the meeting of the Executive
Council of the A. I. B. in Shreveport.
In the party were Rome C. Stephen-
son, president of the American Bank-
ers Association, Ben Aley, president
of the American Institute of Banking,
Henry J. Mergler, vice-president of
the Institute, and H. T. Jameson,
Albert S. Puelicher, T. Hunton Leith,
and Carl L. Phillips, members of the
Executive Council. It is a real priv-
ilege to know these men who have in
their hands the direction of the af-
fairs of the A. B. A. and the A. I. B.
We hope they may be with us again
soon.

Nashville Wins

On Saturday night, January 17th,
the St. Louis Chapter debating team
in their first effort of the current sea-
son came out on the short end of a
2-1 decision after supporting the af-
firmative side of the question, “Re-
solved: That the United States should
recognize Soviet Russia.”

Whether the Nashville side of the
case had greater inherent strength or
whether Messrs. Parker, Wood, Oden
and Williams of that city had greater
magic in their persuasive powers
might well be the subject of another
debate. But we've already lost one
decision, so, why bring that up.

But one thing is certain. When the
smoke cleared away, there remained
in the minds of the St. Louis team a
belief more firmly established than
any angle of the Russian question;
namely, that Nashville representa-
tives, who have long since proven
their standing as hospitable hosts and

rigid of all tests, that of being gra-
cious winners.

In all the above respects, our hats
are off to Nashville, though we'll try
to trim them next time.

But being the resilient lot that we
are, the harder we fall the higher we
bounce. We're going after Ft. Wayne
on February 20th and Kansas City on
March 21st and make them pay for
our recent defeat.

Accounting Il Begins

February Sixth

As was announced in the January
issue of Legal Tender, Accounting
Il will commence on Friday, Febru-
ary sixth. The class in Accounting
I has just completed a very success-
ful first semester under the direction
of Professor S. A. Marsh, of Wash-
ington University, and it is to be
expected that all of these students
will continue in the advanced work.
It would seem sensible to continue
while the work of the first half year
is yet fresh in mind.

If you have had Accounting | in
the past or if your bookkeeping ex-
perience has been such as to qualify
you for advanced work, this is your
opportunity to increase your knowl-
edge of a subject that has grown
greatly in importance in the last
several years. It is no longer pos-
sible to make real progress in the
banking field without a definite
knowledge of accounting practice.

Those who are interested in Ac-
counting Il are urged to apply at
chapter headquarters for detailed in-
formation.

Remember that you have an en-
gagement on Wednesday, April 22.
That is the date of the Thirty-first
Annual Banquet of the St. Louis
Chapter. No true chapter member
will want to miss this event.

The National Public Speaking

Contest

It is again time to prepare for the
National Public Speaking Contest for
the Giannini prizes. For the benefit
of those who may not be informed as
to the rules governing the competi-
tion, E. Francis Devos, chairman of
the Public Speaking Committee, has
supplied the following data:

Any regular member of the Insti-
tute may enter the contest.

The winner in each chapter shall be
entitled to enter the elimination con-
test in his district.

The winner of each district contest
will compete in the finals in the na-
tional convention in Pittsburgh. As
the representative of his district, he
will receive his railway and Pullman
fare to and from the convention city
and in addition will receive $100.00
for his personal expenses.

The prizes in the final contest will
be four in number and will be paid
at the conclusion of the contest. The
prizes are divided as follows:

First Prize, $500.00; Second Prize,
$300.00; Third Prize, $200.00; Fourth
Prize, $100.00.

The winner in each chapter must be
determined not later than April 15;
and the district eliminations must be
held on or before May 15.

The speeches of all contestants
must be original and must require
not more than eight minutes for de-
livery. All speeches for the final, as
well as for the qualifying contests will
be on the subject, “The Banker as a
Stabilizer of Business.” Any further
information will be gladly furnished
by the office of the St. Louis Chapter.

The competition will be keen, but
it would not be worth while were it
otherwise. Here is a chance to win
a great honor and a considerable
amount of that which it takes to
make the mare go. Why not declare
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Why?

By BEN ALEY

President, American Institute of
Banking

Babyhood with
guestioning eyes; boyhood with its
instant curiosity and inherent im-
pulse to investigate; young manhood
and its purposeful ambitions and as-
pirations, its tendency to experiment
which leads to the approaches of a
definite career; from that stage to
the end of temporal existence—in
each of these periods, the desire to
know, to unravel the mysteries of
each day as it unfolds before ques-
tioning, curious, ambitious, aspiring
eyes, dominates every other human
attribute, just so long as it is ac-
companied by the desire to work
and achieve. This desire to work
and achieve may find expression on
physical, mental or spiritual planes;
the mental and spiritual, of course,
evidencing themselves to an increas-
ing degree from the moment the
baby becomes the boy and com-
mences to think for himself.

I might almost say that life itself
is a huge question mark. We ques-
tion everything and everybody. We
want to know the why. We're not
content mwith an opinion; we want
to know what prompted that opin-
ion. We question so much and so
often that we frequently find our-
selves on dangerous ground. Now I
have no fault to find with this tend-
ency except in so far as it concerns
itself with the motives of other peo-
ple. When we arrive at the point
where we find it impossible to cred-
it a man with a single worthy motive
because he has inaugurated and car-
ried through a program which ap-
pears to be inimical to our own best
interests, then it is time to call a
halt to our questioning. If that man
happens to be an associate or a
friend, you may be in a better posi-
tion to interpret the full meaning of
his acts, but unless he has demon-
strated over and over again that he
is utterly and entirely disloyal to the
best that is in him and unfaithful to
his associates and friends, don't make
the mistake of questioning his mo-
tives. Motives concern the heart and
the spiritual plane and it is not usual-

its wide-open,

them bare. This comment is even
more true of the man you don’t know
except by report or the casual com-
ment of another. But if a man has
shown by his deeds, repeated after
frequent warning, that he is working
against and trying to harm you, then
you can do nothing less than abso-
lutely sever your relations with him
as soon as possible. In justice to
your own infinite possibilities, you
should have a full opportunity to
grow and develop those qualities and
achieve those successes on the physi-
cal, mental and spiritual planes to
which you were born.

I have never been given to the
habit of making resolutions. | have
been inclined to leave that to the
other fellow and have tried instead
to develop my life program in its
twofold relationship, first, to the
programs of the other fellows, and
second, to my own personal program
as a single human unit with a God-
given purpose to fulfill. | have con-
stantly endeavored to carry out this
idea in the light of the question: “Am
| fair to the other fellow and am |
fair to myself?” It is just as im-
portant to be fair as it is to be true.
| say this with due regard for that
justly famed saying of the Immortal
Bard:

“To thine own self be true,
And it must follow, as the night
the day,
Thou canst not then be false to any
man.”

Essentially, the foundation stone of
any man-made institution or organ-
ization is man himself. Build bet-
ter men and you get better results
with everything you undertake. In-
terfere with the normal growth pos-
sibilities of man and you weaken the
entire structure. He has infinite
possibilities and often accomplishes
what is seemingly impossible of that
guality in him. We say that science
has annihilated distance through the
radio and similar agencies; but it
was really man with his spiritual dy-
namics and his ability to surmount
obstacles who has done this seem-
ingly impossible thing. The spirit-
ual will always dominate the scien-
tific. If it is a mistake to question
the motives of the other fellow, it is
equally wrong to overlook the con-
structive phases of a program which
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calls for a continual searchlight on
our personal motives to the point
where it becomes clear from day to
day that our attitude toward the
other fellow and ourself is funda-
mentally sound, and then there's
nothing ahead but work of the kind
which brings happiness to others as
well as to ourself. Work of the con-
structive type is the product of ma-
turity, but it is always preceded by
the questioning, curious, ambitious,
aspiring stages of immaturity. We
grow only as we work constructively.
If your job doesn't offer you the
right chance to grow, make yourself
too big for your job in an effort to
compel recognition of your ability to
handle a bigger assignment. If this
plan doesn’t give you what you ought
to have, then you're working for the
wrong man. It's good football for
one team to develop its interference;
it's equally good for its opponent to
develop methods of breaking through
that interference. If one set-up
doesn’'t work, try another and soon-
er or later you'll hit the combination
which will click for you and success
will come.

The Institute has never ceased to
question its program and build more
strongly and wisely on the facts and
policies which have come out of
those efforts to “get the best and stay
at the top.” If you haven't found the
right combination, let the Institute
help you help yourself.

Thirty-first Annual Banquet of the
St. Louis Chapter on April 22. It is
not too early to talk it over with your
friends and to make your plans. It
will be a large evening.

Charge for Certificates in
Effect This Year

In conformity with the action of
the Executive Council of the Insti-
tute, a charge of one dollar will be
made for all certificates issued to stu-
dents at the end of this year. This is
the practice in schools throughout the
country, the purpose being that of
meeting only the actual cost incurred
in the issuance of these certificates.
Further announcements on this sub-
ject will be made in the various
classes at the proper time.

ly possible for the average man to la
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Our Candidate for
Vice-President

FRANK HALL

Who is to be presented as a candi-
date for the office of national vice-
president of the A. I. B. at the com-
ing national convention.

And, Oh! the Women

The ladies of the St. Louis Chapter
of the American Institute of Bank-
ing are thinking again, and silently
formulating plans for another big
party. The kind, the time, and the
place will be announced early in
1931. Miss Katherine Becht, chair-
man of the Women’s Committee, will
exhaust her rich store of unique
ideas, if necessary, while calling up-
on every member of her resourceful
committee to assist in making the
next get-together of bankerettes
every bit as enjoyable as the Bridge-
Bunco Luncheon which was held
November 15, 1930, at the Missouri
Athletic Association.

Right here is a reminder that an
overflow crowd attended that party;
that a generous quantity of food ap-
peased the delicate or ravenous ap-
petites, alike; and that fully one-half
of the guests carried away prizes.
And oh! the prizes! A beauty make-
up box that drew ah-h’s of adora-

tion from every feminine heart.
And, that wasn't alll! There were
attendance prizes—two of them—

gift certificates of $2.50 each, which
the Lafayette South Side Bank and
Trust Company supplied. Many,
many thanks, Lafayette, for your
friendliness toward the Institute.
Prize, or no prize, all went away

Mid-Continent Banker

good time was had by all” is proven
by the numerous requests for a “re-
peater” and when the next “bank
note” sounds it will be exactly time
for all of the eligible bankerettes to
make their reservations and get
ready for that Women’s Party of Par-
ties.

Investors Syndicate Makes

Large Gains in 1930

Resources of Investors Syndicate,
Minneapolis, increased $6,603,777.08
in the year ended December 31, 1930,
and total at the end of the year was
$38,810,115.81, according to the certi-
fied statement of S. H. & Lee J.
Wolfe, consulting actuaries of New
York City. The increase in resources
was practically 17 per cent over the
total at the end of 1929. Capital, sur-
plus and reserve increased approxi-
mately 29 per cent.

At the same time, the treasurer’s
report showed that during 1930 a
total of $3,256,825.47 was paid out to
holders of maturing installment in-
vestment certificates in the United
States and Canada. This was the
largest amount ever paid by the com-
pany in a 12 months’ period on ma-
tured certificates.

“The showing of our company in
the last year, which was a severe test
for business of all kinds due to busi-
ness depression and unescapable ef-
fects on employment and earning
conditions, together with one of the
severest breaks in securities on rec-
ord, was highly satisfactory,” J. R.
Ridgway, president, said, commenting
on the report for the year.

Resources of Investors Syndicate
totaling $38,810,115.81 at the end of
1930 compared with $32,206,338.73 at
the end of 1929. Capital and surplus
account as of Dec. 31, 1930, totaled
$1,394,885.12, compared with $1,251,-
799.99 on the same date of 1929.

First mortgage loans of the com-
pany, placed on city residential prop-
erty in 25 or more leading cities of
the United States and Canada, and
constituting the great bulk of the as-
sets of Investors Syndicate, were in-
creased $4,346,528.30 during the year
just ended. The total was $31,420,-
446.34, against $27,073,918.04 at the
end of 1929.

Bonds and securities legal for life
insurance investment in New York
state were increased $1,189,509.90
during the year and totaled $2,437,-
503.50. With $457,139.57 in cash, the
liquid position of the company was
improved by $1,163,415.68. Total of
cash, bonds and securities as of Dec.
31, 1930, was $2,894,643.07 compared
to $1,731,227.39 as of December, 1929.
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ALABAMA NOTES

d The Marengo County Bank and
the First National Bank of Linden,
Alabama, have merged into an in-
stitution which operates under the
name of the First National Bank of
Linden. The active officers of the
merged bank will be the same as
those of the First National Bank, ex-
cept that R. G. Rhodes, cashier of the
Marengo County Bank, will be add-
ed to the officers of the merged in-
stitution. Capital stock will be
raised from $25,000 to $40,000.

d Dent Green, State Bank Commis-
sioner of Alabama, said that if the
people will stand behind their banks
“during the current financial depres-
sion and stop heavy withdrawals, not
a bank in the state will be forced to
close its dgors the coming year.”

MISSISSIPPI NOTES

d The Bank of Okolona at Okolona,
Mississippi, was opened recently.
This new bank is capitalized at $15,-
000 with $5,000 surplus. R. C. Sto-

vall is chairman of the board of di-
rectors of the bank.

d Reopening of the Planters Na-
tional Bank and the Planters Trust
and Savings Bank of Clarksville,
Mississippi, depends to a large extent
upon the action of bonding compa-
nies which hold $250,000 in surety
bonds on funds of the county, city
and levee districts.

LOUISIANA NOTES

d The Hibernia Bank and Trust
Company of New Orleans, Louisiana,
in its sixtieth annual statement as
of December 31, 1930, exhibited de-
posits of $55,955,000, as compared to
$51,536,000, last year. Capital, sur-
plus and undivided profits are $6,-
191,000, which is a substantial gain
over the figures for 1929.

d The newly organized Continental
Trust and Savings Bank has pur-
chased the assets and assumed liabil-
ities of the Continental Bank and
Trust Company of Shreveport, Lou-
isiana.

d J T. White has been elected to
the office of assistant cashier of the
Commercial American Bank and
Trust Company of Shreveport, Lou-
isiana.
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Three Officers Retired hy
Mercantile-Commerce

HREE officers of the Mercantile-

Commerce Bank and Trust
Company of St. Louis were retired
on January 12 in accordance with
an insurance plan adopted by the
bank one year ago, which provides
for a definite retirement income at
the age of 65 based upon years of
service and salary.

Those retired are: William B.
Cowen, a vice-president, with more
than 52 years of service to his cred-
it; Warren M. Chandler, a vice-pres-
ident, who had seen nearly 50 years
of service; and Mrs. L. D. Sultzer,
manager of the savings department,
who had served nearly 30 vyears.
Mrs. Sultzer lacked several years of
reaching the age qualification for re-
tirement but the bank granted her
request for an earlier withdrawal.

Mr. Cowen, familiarly known as
“Chick,” although placed on the re-
tirement list, having been a director
for a number of years will continue
as such and will attend board and
committee meetings in an advisory
capacity. It was 52 years ago last
October that Mr. Cowen entered the
service of what was then the Bank
of Commerce at the northwest cor-
ner of Fourth and Olive Streets, St.
Louis. Starting as a helper at the
age of 17 in the passbook depart-
ment, he passed through various
stages of clerkships and was made an

assistant cashier in 1898. Ten years
later he advanced to vice-president
and director. All of his years of
service have been with one institu-
tion, first with the Bank of Com-
merce, and then when it became The
National Bank of Commerce, finally
when it merged on May 20, 1929, with
the Mercantile Trust Company to
form the Mercantile-Commerce Bank
and Trust Company.

Mr. Chandler became a messenger
boy for the Bank of Commerce in
1881 and, like Mr. Cowen, remained
in service of the same institution.
He and Mr. Cowen have been life-
long friends and companions. By
successive degrees Mr. Chandler rose
to assistant discount clerk, collection
clerk, paying teller, receiving teller
and finally to a vice-presidency in
January, 1919.

Mrs. Sultzer began her career as
secretary to the late Festus J. Wade,
president of the Mercantile Trust
Company, on March 11, 1901. In De-
cember, 1915, she was transferred to
the Savings Department and became
its manager. One of the first women
in the country to be made an officer
in a bank, she remained during her
career one of the outstanding women
in her profession. She had long
planned to travel here and abroad
and it is to carry out these plans that
she requested an early retirement
from business.

MRS. L. D. SULTZER

Amortization Is Increasing

Security on Loans

Amortization of Federal Land
Bank loans in Colorado, Kansas, New
Mexico and Oklahoma has reduced
the amount due on such loans more
rapidly than land values have de-
creased, according to John Fields,
president of the Federal Land Bank
of Wichita. Borrowers have paid on
the principal of their loans approxi-
mately $11,000,000, reducing the
amount of unpaid principal to $89,-
100,317.

The U. S. Department of Agricul-
ture figures, indicating land values
by years, show the average decrease
in land values in these states, since
the loans now in force were made, is
about 7% per cent. The amount of
security in proportion to the unpaid
balance of loans is actually greater
now than when the loans were made,
despite the decline in land values.

The recent statement of condition
of the First National Bank of Boston
shows total resources of more than
$750,000,000, with deposits of more
than $581,000,000.

The finest endowment policy ever
bestowed upon a man is the ability
to work and the enjoyment of work.
—Brownell.

WM. B. COWEN
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T he

O liver J. A nderson
Oliver J. Anderson & Co.
G. A. Buder
President St. Louis Times
W arren C handler
Retired
L. W ade C hildress
President Columbia Terminals Co.
W. B. Cowen
Retired
U. deB. Daly
President Shell Petroleum Corporation
J. C. Doneghy
Capitalist
Lewis D. Dozier, Jr.
President United Wood Heel Co.
Louis H. Egan

President Union Electric Light and Power Co.

Edw. A. Faust

President St. Louis Boat and Engineering Co.

A aron Fuller
President Stix, Baer & Fuller Co.

Alvin D. Goldman
President Lesser-Goldman Co.

R. L. Hedges
Capitalist
W. L. Hemingway
Executive Vice-President
T homas C. Hennings
Vice-President
R. King Kauffman
Vice-President John R. Thompson
Securities C0., Chicago
A lbert M. Keller
Paul Brown & Co.

D. C. Kerckhoff
President Pevely Dairy Co.
John G. Lonsdale
President
F. A ug. Luyties
President Luyties Pharmacal Co.
E. B. M cDonald
Retired

Directors

W alter M cKittrick
RiceStix Dry Goods Co.

C. H. McM illan
Retired

Sidney M aestre
President Mercantile-Commerce Co.

W ittiam M affitt
Vice-President

George D. M arkham
W. H. Markham & Co., Insurance

John Lawrence M auran
M auran, Russell & Crowell, Architects
Cartl F. G. M eyer
President Meyer Bros. Drug Co.
Samuel A. M itchell
Counsel
J. B. M oberliy
Bitting & Co.
E. J M udd
Vice-President
James J. M ullen
Vice-President Moloney Electric Co.
Edgar M. Queeny
President Monsanto Chemical Wor\s
Frank C. Rand
Chairman of the Board International
Shoe Co.
O. F. Richards
Vice-President
Ernest W . Stix
President Rice-Stix Dry Goods Co.
E. H. T hurston
Vice-President Liggett & Myers
Tobacco Co.

F. W. A. V esper
President American Cottonpic\er Corp.
Festus J. W ade, Jr.

Festus J. Wade, Jr. & Co.
James L. W estlake
President Westlake Construction Co.

George W. W ilson
Chairman of the Board

Meccantile-Commerce
Bank and Trust Company

Locust Eighth' St.Charles

St. Louis





