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By William Weinfeld /¢

Income of Lawyers, 1929-48

This is the first article on professional in-
comes published by the Office of Business
Economics since its series on lawyers, physi-
cians, nurses, veterinarians, and dentists
appeared in the SURVEY oF CURRENT Busi-
NEss during 1943 and 1944. It brings up to
date the information on lawyers’ Incomes
published in the August 1943 SurvEy. A
report on dentists’ income is expected to be
ready for publication in the SURVEY early
next year. Thereafter, new information on
the incomes of lawyers, physicians, and
dentists, as well as of other independent pro-
fessional groups, will be published in this
magazine as rapidly as funds and personnel
permit.

IN 1948 the mean net income of all lawyers in the United
States reached $8,315, and the median net income $6,336.!
These are among the findings of two recent surveys conducted
by the National Income Division of the Office of Business
Economics.

In the spring of 1948 the Division conducted its fifth
large-scale mail survey of economic conditions in the legal
profession, covering the period 1943-47, inclusive. This
was the first professional survey made since 19422 A small,
interim survey in the spring of 1949 provided estimates of
the trend in legal incomes from 1947 to 1948.3 These two
surveys were part of the program for obtaining data, not
otherwise available, required for the Office of Business
Economics official estimates of national income. As in the
past, the large-scale survey also provided much additional
information concerning the economic characteristics of the
legal profession which is presented in this article.

Compared with physicians and dentists (the other two
large independent professional groups), lawyers, generally
speaking, now occupy an intermediate position as to average
income—below physicians but above dentists. More specific
comparisons among the three major professional groups will
be possible when studies now planned or in process are
completed.

1 The (arithmetic) mean income is equal to the sum of all the incomes divided by the number
of income recipients. The median income is that income below which (and above which)
half of all the income recipients fall. The exclusive use of the more common average, that is,
the mean, is not adequate, and, indeed, may be misleading. For example, in comparing the
incomes of two groups of lawyers, the presence of a relatively small number of high incomes
(or very large losses) in one group could cause the mean of that grou;k)1 to be strikingly higher
(or lower), even though the overwhelming majority of incomes in the two grougs are quite
similar., The median, on the other hand, would be but little affected by the few high income
cases.

2 The 1948 inquiry was conducted with the cooperation of the Survey ofthe Legal Profession,
aBn in‘gependent organization sponsored jointly by the Carnegie Corporation and the American
ar Association.

3 From 1947 to 1948 the mean net income of nonsalaried lawyers increased 9.2 percent and
the median net income 10.0 percent. A similar interim survey of physicians indicated a
194748 increase of 4.5 percent in the mean net income, and a 6.0 percent increase in median
net income, of nonsalaried physicians.

Nore.—Mr. Weinfeld is & member of the National Income Division, Office of Business
Economics,
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Average Net Income, 192948

The successive studies of the legal profession by the
National Income Division permit the trend in the average
net income of nonsalaried lawyers to be ascertained for the
entire period since 1929. Nonsalaried lawyers (who con-
stitute roughly two-thirds of all lawyers) are those who
practice law as entrepreneurs, either with or without partners,
and receive no additional salaried income from law practice.

As table 1 shows, by 1948 the mean net income of non-
salaried lawyers had reached $8,121, or 47 percent above
1929 ($5,534), and 69 percent above 1941 ($4,794). However,
the increase of 93 percent in the median income of non-
salaried lawyers from 1941 to 1948 is perhaps even more
significant, because the median provides a better indication
of what happened to the income of the typical lawyer.

The figures now available covering the recent 20-year span
from 1929 to 1948, with its alternate periods of prosperity
and depression, make it abundantly cfear that, over time,
the average net income of nonsalaried lawyers corresponds
very closely with the fluctuations of general business con-
ditions (see table 1 and chart 1). The marked decline in
the rate of increase from 1945 to 1946, which can be observed
quite clearly in chart 1, is attributable to the fact that during
1946 thousands of lawyers were discharged from the armed
forces and began or resumed the practice of law.

Table 1.—Average Net Income and Relative Dispersion of Income of
Nonsalaried Lawyers, 1929-48 1

Average net income Relative dispersion 2 .
Index of | Percent
Year Mean nllg(;gxn?ai Median | median |bywhich| Coeffi- | Index of
net in- income | 1€t in- | netin- | meanex-| cient of |inequali-
come |45 100)| cOme come ceeds | variation ty
(1941=100)f median

$5, 534 115 ® ® ® @ @
5,194 108 ® ® ®) Q)
5, 106 ® @) 3; 3 3;
4Y 156 87 (3) E? 3 3§ 3
3, 868 81 ®) 3 %) ? ?)
4,218 88 ® ® Q) O] %)
4,272 89 Q) ® ® 3 ®
4,304 92 $2, 665 90 64.9 160. 4 3)
4,483 94 2,757 93 62.6 146.0 )
4,273 89 ®) @®) ® O]
4,301 92 2,704 91 62. 4 158. 4 ®
4,507 94 ® ® ®) U ®
4,794 100 2, 960 100 62.0 152.8 507
5,527 115 ® ® ¢ ® ®
5, 045 124 3,892 131 52.7 123.2 .482
6, 504 136 4,273 144 52.2 118.4 .478
6, 861 143 4, 660 157 47.2 115.5 . 490
6, 951 145 4,696 159 48.0 113.8 . 489
7,437 156 5, 199 176 43.0 109. 4 . 476
8,121 169 5,719 193 42.0 ® ®

1 Data for the years 1929 through 1941 are from the SURVEY OF CURRENT BUsINEss, August
1943, p. 23, and May 1944, p. 15, except that the mean income figure for 1940 has been slightly
revised, The mean income figure for 1942 is estimated. Data for the years 1943 through
1947 are from the National Income Division’s 1948 survey of the legal profession. Data for
1948 are based on the 1947-48 percentage change shown by returns from the National Income
Division’s 1949 interim survey of the legal profession.

? The coefficient of variation is the standard deviation divided by the mean, expressed
as 8 percentage. The index of inequality used here is the ratio of concentration. It is equal
to the ratio of the area between the line of equal distribution and the Lorenz curve to the
triangular area bounded by the line of equal distribution, the ordinate, and the abscissa.

3 Data not available.

Source: U, 8. Department of Commerce, Office of Business Economics.
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Chart 1.—Average Net Income of Nonsalaried Lawyers
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Source of data: U. 8. Department of Comimerce, Office of Business Economies.

Inequality of Income, 1936-48

Past studies have shown the income of lawyers to be more
unequally distributed than that of other professional groups.
However, independent lawyers’ incomes are probably less
unequally distributed than those of independent businessmen,

From the data of table 1, it appears that the spread of
incomes relative to the size of the mean income (usually
called the ““relative dispersion”) seems to have been greatest
in time of depression and smallest in time of prosperity. In
other words, when economic conditions are on the upswing,
average income and absolute dispersion also rise, but those
lawyers who have small or moderate incomes experience
greater relative (but not absolute) increases than do lawyers
who have large incomes. The latter group, of course, tends
to increase its income more in absolute size, and this fact
by itself is often misleading.

Starting in 1936, changes in the dispersion of lawyers’
incomes can be traced from data given in table 1. Although
differing in certain particulars, the three measures of relative
income dispersion or inequality shown in this table all in-
dicate a general trend in the direction of equality. The two
measures for which data are available from 1936 through
1947 show a net decline in the inequality of lawyers’ incomes
of about 33 percent during the 11-year period.

Gross and Net Income in the Legal Service
Industry

In any analysis of the income of lawyers it is necessary to
distinguish between lawyers as an occupational group and
the legal service industry, consisting of the offices of law
firms engaged in furnishing legal services on a fee or contract
basis. A lawyer may conduct a law office alone or as a
member of a partnership, may be employed on a salaried
basis by a law firm, or may be employed entirely outside the
legal service industry as a salaried lawyer for an industrial
corporation, labor union, governmental organization, or any
other employer. Interest attaches not only to law as an
occupation, but also to the legal service industry as one of
the Nation’s major industries.

Augmented by some 20,000 lawyers released from the
armed forces in 1945 and 1946 and the unusually large influx
of recent law school graduates, the number of active lawyers
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in independent practice recouped wartime setbacks, and
increased steadily from 1945 to 1948. With the number of
lawyers in independent practice reaching a record peak of
about 140,000 in 1948, the total gross income of firms in
the legal service industry reached an estimated $1,825 million
in 1948, or 97 percent above 1941 and 120 percent above
1929, while total net income climbed to $1,174 million,
topping the prewar levels by almost as large margins (see
table 2). However, the ratio of net to gross income, which
had risen steadily from 1938 to 1944, declined in each
subsequent year.

Table 2.—~Gross Income, Net Income, and Profit Ratios of Lawyers,
29-48

Number Total income 2
in inde- |(Millions of dollars) Mean
Year pendent £ross Profit
practice ! income 3 | ratio*
gﬁlg;l)' Gross Net (Dollars)
104 830 571 7,997 69.2
108 819 557 7,594 68.4
113 846 574 7,463 68.2
114 77 470 6, 297 66.0
116 688 447 5,923 65.3
116 740 488 6, 362 66.3
119 764 506 6,424 66.5
120 790 525 6, 581 66.8
122 828 549 6,726 66.7
124 809 531 6,470 66.0
126 839 553 6, 615 66. 4
128 871 578 6,747 66.8
128 927 616 7,172 66.8.
117 974 654 8,197 67.4
107 - 996 672 8, 67.5
107 1,097 732 9,741 66.8
110 1,214 799 10,398 66.0
130 1,444 943 10,645 5.3
135 1, 583 1,022 11,498 64.7
140 1,825 1,174 12, 660 64.1

! Estimated number of lawyers whose major source of income from legal work was from in-
dependent practice.

 Total income of nonsalaried and part-salaried lawyers from independent practice. (Ex-
cludes salaries.)

For the years 1942-46 the total gross and net entrepreneurial income figures include amounts
(originating in the legal service industry) flowing to individuals while in the armed forces,
that is, while these individuals were not considered as actively practicing law. These
amounts were relatively minor, aggregating less than 2 percent of total gross (and the same
percent for total net) in 1943 to 1945. These additional amounts are not included in any of
the average income figures because although the amounts should logically be included in any
total figures applying to the legal service industry, they must be excluded from averages
which, of necessity, apply only to individuals in active legal practice.
ta;]N«;nsalaried lawyers only. The mean net income of nonsalaried lawyers is shown in

o 1.

The median gross income of nonsalaried lawyers, available only for the period 194347, is as
follows: 1943—$5,717; 1944—$6,357; 1945—$7,109; 1946—$7,013; 1947—$7,940,

4 The profit ratio is the ratio of the net to gross income of nonsalaried lawyers, expressed as a
Ppercentage. .

Source: U, S. Department of Commerce, Office of Business Economies.

Table 3 presents a summary picture of the 1943-47 trend
in mean gross income, pay-roll expenses, other costs of
practice, and net income for nonsalaried, part-salaried, and
all-salaried lawyers.

Clientele: Individuals versus Business

One of the purposes of the 1948 survey was to determine
the proportion of independent lawyers’ total gross income
which is derived from personal legai, services to individuals,
as contrasted with legal services to all types of business
enterprises. 'This information is required in order to esti-
mate personal consumption expenditures for legal services.
In 1947 nonsalaried and part-salaried lawyers together
received 47.9 percent of their total gross income (exclusive
of salaries received by part-salaried lawyers) for services to
business. The remainder, or 52.1 percent of their total
gross, was for legal services rendered to individuals. In
1941 about 48.5 percent of total gross came from services to
individuals.
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Table 3.~—~Average Gross Income, Net Income, and Expenses of
Lawyers by Source of Legal Income, 1943—-47
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Table 5.—Percentage Distribution of Lawyers by Source of Legal
Income and Net Income Level, 1947

Item 1943 1944 1945 1946 1947
Nonsalaried lawyers

Mean amount:
QGrossincome.. .. _________..__.._.. $8, 802 $9,741 | $10,398 | $10,645 $11,498
Pay-roll expenses________ 1,498 1, 593 1,617 1,819 , 7157
Other costs of practice.._ 1,359 1, 644 1,920 1,875 2,304
Net income_.____.____._ 5,945 6, 504 6,861 6, 951 7,437
Median net income_._._____________.__ 3,892 4,273 4, 660 4,696 5,199

Part-salaried lawyers

Mean amount:
Gross income. 3,893 4,108 4,240 4,464 4,886
Pay-roll expenses_.__ 998 1,158 1,163 1,194 1,495
Other costs of practi 404 242 370 362 330

Net income from independ
practice. ... __._______ 2,401 2,708 2,707 2,908 3,061
Salaried income. . __.______________ 3,743 4,201 4, 543 4,354 4,755
Total net income..._._...._....___ 6, 234 6, 909 7,250 7,262 7,816
Median total net income._..______.__. 4,817 5,369 5, 556 5, 557 6,117
All-salaried lawyers

Mean net inCoOMe .. oooooooaooo- 6, 283 6,732 6,919 6,795 7,646
Median net income. .. ._.__..._______ 5,047 5,341 5,677 5,376 6, 225

Source: U, 8. Department of Commerce, Office of Business Economies.

Table 4.—Average Net Income of Nonsalaried Lawyers by Specified
Percentages of Total Gross Income Received for Rendering Per-
sonal Legal Services to Individuals, 1947

Percent of total gross income received for personal Pexngent l\lizzzn Mgde%an
legal services lawyers | income | income
Less than 10 6.1 $14,316 $1t,071
10-19 7.7 13, 11 9,923
20~ 7.2 10, 264 7,875
4.5 8, 976 7,250
3.9 10, 924 7,857
9.6 8,161 5,461
6.4 6, 541 5,208
11.9 6, 752 5,697
10.1 5, 235 4,223
200 5190 4043
125 3264 2, 208
Total 1 e ecemeeeeee 100.0 7,437 5,199
Less than 50 o ceeeee 29.4 11,737 9,014
50 and over 70.6 5,650 4,226
90 and over. 32.5 4,456 3,39

1 Because of rounding, the percentages do not necessarily add up to 100.0.
Source: U. S, Department of Commerce, Office of Business Economics.

Further analysis of the returns with respect to gross re-
ceipts from business and individuals yielded interesting data
concerning the characteristics of the industry. Thus, 1t was
found that, although only slightly more than one-half of the
gross receipts of lawyers were from -individuals, seven out
of every ten nonsalaried lawyers depended on mdividuals,
rather than businesses, for the major portion of their gross
receipts (table 4).* This difference arises from the fact that
lawyers who concentrate on personal services earn consider~
ably less than their colleagues who receive most of their
income from services to business.

The mean net income of lawyers whose entire receipts were
from individuals was $3,264 in 1947. As the proportion of
receipts from personal services declines (reading from bottom
to top in table 4), the mean net income increases markedly
(with only minor irregularities probably due to reporting
vagaries) until lawyers deriving less than 10 percent of their
receipts from individuals show a mean of $14,316, or more
than four times (4.4) as large as the income received by
lawyers whose entire receipts were from individuals. Law-
yers who derived less than one-half of their receipts from

4 Only a negligible proggrtion (0.9 percent) of the nonsalaried lawyers performed no per-
sonal services in 1947 whereas. one out of every eight indicated that his entire work con-
sisted of rendering personal services.
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Lawyers with Law : ;
.} yers with entire
";gﬂgl Sionléx;:f source of legal income
gfrom— from—
Ttem All
law-
yers _
Ingg_ Sala- { Non- | Part- | Al-
pgm ried |salaried|salaried|salaried
practice practice|practice| practice|practice
Number reporting. ... _______._._ 3,353 2,227 1,126 | 2,124 320 909
Percent in each group 1___ 100.0 65.2 34.8 62.4 9.5 28.1
Mean net income__.._._____ _| $7,532 | 87,517 | $7,560 | $7,437 | $7,816 | $7,646
Median net income...._._______________ $5,608 | $5,303 | $6,134 | $5,199 | $6,117 | $86,225
Relative dispersion:
Coefficient of variation2.._________. 97.1| 107.5 73.8 | .109.4 89.3 67.4
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1 Inall of the tables in this article, the percentage figures for the number of lawyers in various
categgraes always refer to the weighted number of returns, not to the actual number who
reported.

2 The measure of relative dispersion, or spread, used here (the coefficient of variation) is
equal to the standard deviation divided by the mean, exgressed as a percentage. This gives
a standardized measure of the income dispersion about the mean that allows direct eompari-
son of the income size distributions for the various groups of lawyers or for different years.

3 The term ‘‘net income’” as used in this article includes net entrepreneurial income and
salaries received from legal work. It always excludes income received from nonlegal work,

4 Less than 0.05 percent.

s Because of rounding, the percentages will not necessarily add up to 100.0.

Source: U. 8. Departruent of Commerce, Office of Business Economics.

individuals had a mean income ($11,737) twice as large as
those whose major income was from individuals (mean,
$5,650). The medians tell a very similar story.

Factors Associated with Income, 1947

The remainder of this article is concerned with an analysis,
largely for a single year (1947), of the differences to be found
among lawyers’ incomes with respect to source of income,
size of law firm, size of community, age, etc. These are all
factors whose relationship with income appears to change
but little in the short run.

Source of income

In terms of source of income, lawyers are most simply
classified as (a) those receiving more than one-half of their
net legal income from independent practice and (b) those
receiving more than one-half of their net income from
salaried practice. For brevity these two types are desig-
nated as ‘“‘major independent’’ and “major salaried,” respec-
tively, and when there is no danger of confusion, simply as
“independent” and ‘“salaried.” In 1947 two-thirds of all
the lawyers covered by the survey were independent, and
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one-third salaried. For the country as a whole, the mean
net incomes of these two groups ($7,517 and $7,560) are
quite similar. But a careful examination of table 5, as well
as of the tables on city size and age, reveals that when
certain distorting influences are eliminated, independent and
salaried lawyers differ markedly with regard to income.

Table 6.—Average Net Income of Lawyers in the Legal Service
Industry and in Other Industries by Source of Legal Income,
1947

Percent | Mean | Median
Item in each net net
group income | income
Major source of income from the legal service industiry:
Neonsalaried . ... ... ... 62.4 $7,437 $5,199
Major independent, alsosalary___._____________________ 2.9 9, 086 7,208
Salary fromlaw firmonly. . ____________________________ 7.4 5,911 4,986
Major salaried in law firm, also independent .. _._______ 2.1 5,683 5,368
Major source of income from other indusiries: !
Salary in nonlegal industry only__._____.________..___.___ 17.5 8, 201 6, 301
Major salaried in nonlegal industry, also independent _ _ 3.9 8,378 6,194
Judge, salaryonly_ __________._________ 3.0 8, 504 7,219
Judge, major salaried, also independen 6 @) ®
Other e 2 ® [©)]
Total 3 e 100.0 7,532 5, 698
Any income from the legal service incustry:+
Nonsalaried - - .o ceemcccaan 78.5 7,437 5,199
Part-salaried.. . 12.0 7,816 6,117
All-salaried .- ... 9.5 5,938 5,040
7 100.0 | 7,341 5,342
Al income {rom other industries:
All-salaried. oo o i 100.0 8, 269 6,479

1 Lawyers whose major source of income was from Federal, State, or local government,
accounting for 9.0 percent of all lawyers in the sample, are included in this group. Their
mean income was $5,813; their median, $5,518.

2 Too few cases to be reliable.

3 Because of rounding, the percentages do not necessarily add up to 100.0.

4 It was assumed that in the 1942 Department of Commerce legal survey (in which attorneys
“employed by a nonlegal firm or public institution”” were asked not to reply to the question-
naire) those who made returns included persons who received some or all of their income in
the legal service industry. Therefore, the above category (which includes all part-salaried
lawyers) is considered to provide the best basis for making comparisons with the group in
the 1942 survey designated as “‘all reporting lawyers in the legal service industry”. (See
SURVEY OF CURRENT BUSINESS, August 1943.)

Source: U. 8. Department of Commerce, Office of Business Economics,

Thus, table 5 shows that whereas one-fourth of the inde-
pendent lawyers reported net incomes under $3,000, only 6
percent of the salaried showed such low earnings. Moreover,
the median for salaried lawyers ($6,134) was 16 percent larger
than that for independent lawyers ($5,303). It is not sur-
prising, therefore, to find that the independent lawyers show
close to 50 percent greater relative dispersion (or spread) in
income than their salaried colleagues. Table 5 also classifies
lawyers by a more detailed three-way breakdown (into non-
salaried, part-salaried, and all-salaried lawyers) that is useful
for a number of purposes, since each category provides an
unblurred grouping.

According to survey results, three out of every four law-
yers in active practice in 1947 were in the legal service indus-
try—either in independent practice (with or without part-
ners) or working for a lawyer in independent practice. The
remaining lawyers worked on a salary basis for industrial
firms, banks, labor organizations, government agencies, ete.
Since these latter groups were disproportionately concen-
‘trated in the larger population centers, they generally had
higher mean and median incomes than lawyers in the legal
service industry. Average incomes of lawyers, as well as
their numerical distribution, for detailed source categories
are given in table 6.

Size of law firm

If, for convenience of description, we define a law “firm”
to include all independent practitioners having no partners,
as well as all partnerships, we find that in 1947 three-fourths
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of all nonsalaried lawyers practiced without partners (table
7). Only 15 percent practiced in firms of two partners, 5
percent in firms of three, and 2 percent in firms of four.
Although survey returns were received from lawyers prac-
ticing in firms with as many as 23 partners (and although
there may even be a few larger firins in existence), the pro-
portion of lawyers practicing in firms of five or more members
was less than 5 percent. In 1947 the mean size of firm was
1.64 members.

The returns also indicate that 88 percent of all law firms
had only one member, and only 9 percent of the firms had
two members. Thus, only 3 percent of all law firms had
more than two members.

It is also quite clear from table 7 that the larger the firm,
the larger the average income of the lawyers who are mem-
bers of those firms. The mean net income of lawyers who
practiced alone was $5,759, whereas each laywer in 2-member
firms averaged $8,030, or 39 percent more. Lawyers in
3-member firms averaged $12,821, and lawyers in firms of
9 or more members had a mean net income of $27,246, or
almost five times as great as for solo practitioners. These
data do not, of course, indicate to what extent lawyers in
}iarge firms have higher incomes because they are in large

rms.

Size of community

The size of the community in which a lawyer practices has
8 very important bearing on the size of his income. Gen-
erally speaking, average income tends to increase as size of
place increases, although surveys covering years of substan-
tial unemployment have shown seme tendency for the
largest cities to fall below the cities of intermediate size.
In 1947 independent lawyers in cities of a million or more
inhabitants reported an average income two to three times
as large as those in places having fewer than 1,000 inhabi-
tants. (See table 8.) Salaried lawyers’ incomes were simi-
larly influenced by community-size differences, but to a
somewhat lesser exteut.

Table 7.—Percentage Distribution of Nonsalaried Lawyers and Law
Firms and Average Net Income of Nonsalaried Lawyers, by Size
of Firm, 1947

Nonsalaried lawyers in
gs;‘;g}st i"]{ Percent of | firms of specified size
Size of law firm (members) firms of olfasurl)e%rig;sd

Spe;‘f;ged size Mean net |Median net

income income
73.6 87.8 $5, 759 $4, 275
14.8 8.8 8,030 6, 500
4.9 1.9 12, 821 9, 477
2.1 .6 16,614 12, 500
3.4 .7 20, 467 16, 833
1.3 .1 27, 246 21,500
Total 2 .. 100.0 100.0 7,437 5,199

1 Firms of 5 members had 1.3 percent of the lawyers; firms of 6, 0.9 percent, firms of 7, 1.0
percent; firms of 8, 0.2 percent. Firms of 5 members constituted 0.3 percent of the firms;
firms of 6, 0.2 percent; firms of 7, 0.2 percent; firms of 8, less than 0.05 percent.

2 Because of rounding, the percentages do not neeessarily add up to 100.0.

Source: U. 8. Department of Commerce, Office of Business Economics,

Two apparent exceptions to the general rule should be
noted. In 1947 independent lawyers in places of 25,000~
49,999 population showed a smaller average income than the
next smaller community size; places of 100,000-249,999 be-
haved similarly. These exceptions may have been due to
sampling fluctuations or to the necessity for using 1940
Census population data for determining size of place. As
the variation in the 100,000-249,999 population group also
appeared in the study for 1941, however, there may be a more
significant explanation, as yet undetermined, for at least this
size group.

In all community-size groups under 25,000 population for
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which data were available, independent lawyers had a smaller
mean (and median) net income than salaried lawyers. On
the other hand, in the cities of 25,000 or more inhabitants,
independent lawyers had consistently higher means (with the
median showing no clear pattern) than salaried lawyers.
Table 8 also shows the concentration of both independent
and salaried lawyers in the large population centers. In 1947

Table 8.——Average Net Income of Lawyers by Major Source of Legal Income by Size
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one-third of all attorneys practiced in cities of 500;000 in-
habitants or more. Equally interesting is the fact that
salaried lawyers were relatively far more concentrated in the
large cities than were independent lawyers. Whereas only
one-ninth of the lawyers in communities of under 1,000 pop-
ulation were salaried, half of those in cities of 1,000,000 or
more were salaried.

of Community and for 9 Selected Large Cities, 1947

iPeroent of All lawyers Major independent Major salaried
awyers in
Ite spteciﬁqd
m categories | poroent Median | Percent Median | Percent Median
who Vi"gg%_ in each Nfﬁgg;:t net in- in each I\’ilgggnllleet net in- in each l\ggé‘uiet net in-
mgé%l:ient category come category come category come
Size of place (1940 population):
U 88.9 2.3 $3, 861 $3, 222 3.1 $3, 694 $3,111 0.7 ® 1)
86.5 54 4,715 4,220 7.2 4,708 4,218 21 10! 1)
83.0 6.0 5,218 4,472 7.7 5, 060 4,342 2.9 $5, 991 $4, 017
82.0 6.0 5, 600 5, 060 7.5 5, 516 4,896 3.1 5, 982 5, 250
78.1 10. 4 6,516 5,145 12,5 6, 350 5,023 6.5 7,109 5, 550
82.6 6.9 6, 164 4,793 8.7 6, 236 4,470 3.4 5, 822 5,225
66.7 7.4 7, 940 5,883 7.6 8, 501 6, 159 7.1 6, 815 5, 650
62.3 9.2 7,149 5,841 8.8 7,332 5,473 10.0 6, 846 6, 070
58.6 11.0 8,072 5,976 9.9 8,348 6, 310 13.1 7,682 5, 500
500,000-999,999_____ 50.8 14.4 8, 663 6, 333 11.2 10, 057 6, 656 20.3 7,225 6, 228
1,000,000 or more__..__ —- 49.3 21.1 9, 791 7,169 15.9 10, 625 6,922 30.7 8, 980 7,356
United States?______. 65. 2 100.0 7,532 5,698 100.0 7,517 5,303 100.0 7, 560 6,134
City:
Los Angeles_.__._ — 58.5 2.5 10, 912 7,400 2.2 12,386 9,125 2.9 8, 832 6,813
‘Washington, D. C 36.7 3.7 9,910 7,000 2.1 14,317 7,375 6.7 7,350 6, 625
New York. 46. 4 9.7 9, 866 7, 509 6.9 11,188 6, 964 14.9 8,728 7,607
Philadelph - 55.0 2.4 9, 665 8, 250 2.0 9,423 8, 200 3.1 9, 961 8 375
ChICAZO. o oo — e 47.4 4.8 9,375 6,417 3.5 9,202 5,659 7.2 9, 531 6, 958
Detroft . oo e m e 49.6 1.8 9,076 7,438 1.3 10, 310 7, 667 2.5 7, 861 6, 950
Baltimore ——- - 41.6 1.2 8,093 6,194 .8 1) O] 2.1 (O] (O]
Cleveland. _ ..o cimemeens 56,0 L5 7,511 4,975 1.3 8, 086 4, 250 1.9 Q] o
Boston.. ——- e mmmmmmmmm—an 49.3 2.9 , 494 5,609 2.2 8,903 5, 594 4.2 6,125 5, 625

1 Too few cases to be reliable.
2 Because of rounding, the percentages do not necessarily add up to 100.0.

Source: U. 8. Department of Commerce, Office of Business Economices.

In addition to data by city-size classes, table 8 presents,
for the first time, separate statistics for nine of the largest
American cities, in which almost one-third (30.5 percent)
of the country’s lawyers are concentrated.

Regions and States

Classification of lawyers by geographic regions, as in table
9, reveals important income differentials among the several
sections of the country. .

Incomes of lawyers in the Middle East and Far West are
uniformly and markedly higher than in any other region,
whether all lawyers, independent lawyers, or salaried lawyers
are considered, and whether the mean or median is used.
All averages for these two regions (except, by a small margin,
those for salaried lawyers in the Far West) are above the
corresponding national averages, and no average for any other
region is as high as the national average.

ew England and the Central States stand in an inter-
mediate position, with incomes below the Middle East and
Far West, but (with the single exception that the median
income of salaried lawyers in New England is shown to be
below that in the Southeast) uniformly above those in the
remaining three regions.

Southeast, Southwest, and Northwest lawyers show income
averages generally well below those in the other regions.

It must be kept in mind that a regional average often masks
important differences among the constituent States. Data for
the individual States (insofar as the sample was adequate to
furnish them) are shown in table 9. Among the larger States,

lawyers in California, New York, and Pennsylvania reported
the highest average incomes.

Age and years in practice

In any given occupational group, age is clearly one of the
most significant factors affecting the size of income. More-
over, in practically all occupational pursuits, the age-income
pattern is basically the same; namely, at the low ages income
1s at its lowest point, and, as age rises, income also rises until
a peak is reached; thereafter, income gradually declines with
increasing age. That this pattern is also applicable to
lawyers can be readily ascertained from an examination of
table 10.

In 1947 independent lawyers reached their highest mean
net income ($9,872) between 50 and 54 years of age. The
highest median ($6,962) also fell in this age bracket. Salaried
lawyers, on the other hand, seemed to reach their peak income
(mean, $10,606; median, $8,000) between the ages of 60 and
64, or about 10 years later. .

Salaried lawyers tended to have higher mean and median
net incomes than independent lawyers at each age level (with
only a few minor exceptions). At most levels these differ-
ences were rather small, ranging roughly between 5 and 15
percent, but in the age groups over 60 the income differentials
1n favor of salaried lawyers were pronounced.

. % To the extent that about one-third of the lawyers who were practicing in 1947 had been
in the armed forces for a period ranging from 1 to 6 years, the postwar relationship between
age and income has probably become somewhat blurred, particularly for lawyers under
45 years of age (see table 13).
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Table 9.-—Average Net Income of Lawyers, by Major Source of Legal
Income, by Regions and for Selected States, 1947
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Only 14 percent of the independent lawyers were under
35 years of age, but 24 percent of the salaried fell into this
age group. On the other hand, 20 percent of the independ-

All lawyers o e Major salaried ents were 60 years of age or older, but only 9 percent of the
Region and Statet | e salaried lawyers were that old.
ercent ean edian| 1 >dia e; dial .
ineach | ~met net n‘é?“ fwé " ne%n ;etl: " Table 11.—Median Net Income of All Lawyers by Number of Years
region | income | income § income | income | income | income in Practice, 1947
96,981 | 95,240 | $7,064 | $5,150 [ $6,830 | $5,594 . . Percent in | Median net
8, 532 6, 250 [0} [0 ) ) Years in practice h i
6, 942 4,933 7,159 3,812 6, 641 5,438 each group | Income
8,779 6, 566 8,948 6,246 8,546 6,910 10.1 $3,354
9,910 7,000 | 14,317 7,375 7,350 6, 625 12.8 4,754
7,074 5, 909 6,871 5,389 ) (O] 17.9 5,784
6, 930 5, 667 6, 246 6,021 Q) (O] 17.7 6,476
9,024 6, 632 9, 357 6, 224 8, 608 7,068 12.9 7,394
8,731 7,017 7,995 6,156 | 10,443 8, 688
8.5 7,813
6,566 5,201 6,617 4, 647 6,375 5, 906 -85 6, 750
3 5,208 ) M (1 ) 5.0 6,313
5, 756 4,313 5,772 3, 250 )] (1) 3.9 5,273
6,755 4,857 6, 824 4,679 [0} 1) 45 or more. 4.6 3,988
8,619 | 6.313| 9,102| 6,450 () 0} Unknown. . ® 4,188
5,190 4,375 4,705 3, 607 (D (O]
7,976 | 6,063 ] 10) () (O] All Jawyers 2 100.0 5,608
A IR R R
ennessee..._ s )y ’ J
Virginia_ ... J..._..__.. 5,359 4,214 5,059 3,979 ) [} 1 The unknown cases were excluded in calculating the percentages.
1 Because of rounding, the percentages do not necessarily add up to 100.0.
Southwest..___________. 7.2 6,177 4,660 6,137 3,976 6,254 5,224 : U, S. i ics.
2314 iv hrvd b 82{ g’ ég 5 by 092 4 %gé Source: U, S. Department of Commerce, Office of Business Economics.
9| 460] 62 e IR Age and number of years in practice are highly correlated,
Dol masl| Sssd) Somy 7,38 602 glthough the relationship has probably become somewhat
4I 100 21 400 gi 062 gI 56 o) 0 blurred as a result of the extensive war service of lawyers in
S| Gmd| Shel S| thu| Gew nonle%al work. The years-in-practice-income pattern shown
53069 | 4,500 5207 | 44421 () in table 11 closely follows the age-income pattern. In 1947
6, 856 5,219 7,208 5, 500 6, 440 5,125 A A . . ’
Ta2| 532 730! 53| 7e2| 53  considering all lawyers, the peak median net income ($7,813)
6,083 | 5002} 589 | 46251 6362) 548  wag attained by lawyers having 25 to 29 years in practice.
593 | 4,70) 6032] 465| 568 5,02 . . ]
eil mml W W88 Full-time and part-time practice
5,757 | 4,667 0} (O] o ® : :
Law is a profession whose members have a strong tendency
STl AB| k| TaR| T % tomoveinto other lines of work because of the close impinge-
6427 | 5167 (@ 0) 0] i i i i i
el 21l Ol ol & W ment of legal practice upon various other fields, including

7,532 5,698 7,517 5,303 7,560 6,134

1 States with too few cases to yield reliable results are included in regional data, but not -

shown separately. The regional groupings used in this table are those shown in the article
on State income payments elsewhere in this issue. In addition to the States listed above,
the regions include the following States: New Englend—Maine, New Hampshire, Rhode
Island, Vermont; Middle Easti—Delaware, West Virginia; Southeast—Mississippi, South
Carolina; Southwest—Arizona, New Mexico; Central—None; Northwest—Idaho, Montana,
North Dakota, South Dakota, Utah, Wyoming; Far West—Nevada.

Source: U. 8. Department of Commerce, Office of Business Economeis.

Table 10.—Average Net Income of Lawyers by Major Source of Legal
Income and Age Level, 1947

All lawyers Major independent Major salaried

Age (vears) |porcent| Mean |Median|Percent| Mean [Median|Percent| Mean {Median
in each | net in- | net in- | in each | net in- | net in- | in each | net in- | net in-
group | come | come | group | come | come | group | come | come
Under 25... __ 0.1 (O] o 0.1 i (O TN SR S B,
25-29_ ... 2.8 1 $3,527 | $3,398 2.0 | $3,176 | $3,083 4.2 | $3,841 | $3,550
30-34. _______. 14.9( 5139 | 4,49 12.0 | 5,170 | 4,213 20.3 | 5,105 4,633
35-39_ ..o 18.9| 6,874 | 5,761 18.1 | 6,786 | 5,382 20.2 | 7,023 6,094
2 S, 187 7,854 | 6,322 18.7 | 7,684 | 5,924 18.6 ] 8176 6.
45-49_ ____.._. 11.9 | 8,818 | 6,835 12.2 | 8,904 | 6,914 1.2 | 8,641 6, 702
50-54 . ... 9.3 110,034 | 7,304 9.7 9,872} 6962 8.5 | 10,382 7,750
55-59__ ... 7.6 8951 6,807 7.5 8765 | 6,321 7.9 , 282 7,292
60-64____ 57| 8836 | 5833 6.71 8295 5,357 3.8 | 10,606 8,
65 and ov - 10.3 | 7,231 3,750 13.0 | 7,070 | 3,362 5.2 7,992 6, 523
Unknown....| () 7,42 | 5357 @ ® ® @ ® 0]
Alllawyerss..| 100.0 | 7,532 | 5,608 | 100.0 | 7,517 | 5,303 100.0 | 7,560 6, 134

1 Too few cases to yield reliable results.
2 The unknown cases were excluded in calculating the percentages.
3 Because of rounding, the percentages do not necessarily add up to 100.0.

Source: U, 8. Department of Commerce, Office of Business Economies.

As may be inferred from table 10, independent lawyers
tend, on the average, to be somewhat older than salaried
lawyers. In 1947 the differential was about 4 years, with

independent lawyers having a median of 45 years, and

salaried lawyers 41 years. The median for all lawyers was

44 years.

business management, real estate, finance, politics, etc.
Thus, it is not surprising that in 1947 about 14 percent of
the independent lawyers and 12 percent of the salaried were
engaged in the practice of law on a part-time basis (table
12).  (Former lawyers who were engaged exclusively in non-
legal pursuits were, for the purposes of the present study,
no longer considered to be lawyers.)

The mean net income (from legal practice) of independent
part-time lawyers ($3,643) was less than half that of the full-
time independent lawyers ($8,133). On the other hand,
part-time salaried lawyers’ incomes were less than 20 percent
below those for full-time salaried lawyers, suggesting that
salaried lawyers tended to engage in nonlegal work less
intensively than independent lawyers.

Table 12.—Average Net Income of Full-Time and Part-Time

Lawyers in the United States and in New York City by Major
Source of Legal Income, 1947

United States New York City

Ttem Full P Fuil P
ull- art- ull- art-
Al time | time! All time | time!
All lawyers:
Percent in each group......_..._._. 100.0 86.8 13.2 1 100.0 87.5 12.5
Mean net income._...._.____..._____ $7,532 | $7,990 | $4,517 | $9,866 ($10,393 | $6,203
Median net income._______________. $5,608 | $6,008 | $3,272 | $7,509 | $7,913 | $3,750

Major independent:
Percent in each group
Mean net income. ..
Median net income. ..

100. 0 86.3 13.7 1 100.0 81.2 18.8
| 87,517 | 88,133 | $3,643 |$11,188 [$12,615 | $5,000
$5,303 | $5,952 | $2,404 | $6,964 | $8,417 | $2,500

Major salaried:
Percent in each group 100.0 87.8 12.2] 100.0 93.0 7.0
Mean net income..__._. $7,560 | $7,727 | $6,359 | $8,728 | $8,709 ?)
Median net income. $6,134 | $6,209 | $5,337 | $7,607 | $7,655 2)

1 Income received from pursuits other than the practice of law is excluded from all net
income figures for lawyers. Accordingly, it is not possible to say whether the total earnings
of part-time lawyers from all sources were less or greater than for full-time lawyers.

3 Too few cases to be reliable.

Source: U, 8. Department of Commerce, Office of Business Economies.
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Table 13.—Average Net Income of Veterans and Nonveterans of
World War Il by Age Groups, 1947

Age (years)

Item All ages

45 and
Under35; 35-39 40-44 over
All lawyers:
Veterans:
31.0 66.7 53.6 34.8 5.8
$4, 331 $6, 032 $6, 807 $7,289
Median net income._ - $4, 160 $5, 049 $5, 731 $6, 400
Nonveterans: '
Mean net income $5, 770 $7, 847 $8, 413 $8, 818

Median net income

$4,644 $6, 875 $6, 733 $6, 260

Percent by which nonveterans’
average exceeds veterans’:

For mean net income._____.___|__________ 33.2 30.1 23.6 21.0
For median net income_.._.___[_.____.____ 1.6 36.2 17.5 —2.2
Major independent:
Veterans:
Percent veterans_.._....__.... 28.2 65.8 52.7 37.9 4.5
Mean net income.. _ $4, 299 $5, 927 $6, 635 $7,320
Median net income $4, 089 $4, 469 $5, 446 $6, 417
Nonveterans:
Mean net income . ... _____.___|..__...___ $5, 966 $7,744 $8,324 $8, 560
Median net income_ ... o __. | ... $4,375 $6, 682 $6, 325 $5, 619
Percent by which nonveterans’
average exceeds veterans’: )
For mean net income_.________|[.___....__ 38.8 30.7 25.5 16.9
For median net income........| ... . 7.0 49.5 ) 161 —-12.4

Source: U. 8. Department of Commerce, Office of Business Economics.

In addition to data for the United States as a whole, table
12 presents similar data on the earnings of lawyers in New
York City, where about one-tenth of all lawyers practice.

Veterans and nonveterans

Thirty-one percent of all lawyers in active practice in 1947,
according to survey findings, were veterans of World War
I1 (see table 13). Two-thirds of the lawyers under 35 years
of age were veterans, one-half of those 35 to 39 years of age,
a third of those 40 to 44 years of age, and only 6 percent of
the lawyers 45 and over. In every age group in which
veterans comprised a substantial proportion of lawyers,
their average income was lower than that of nonveterans.

TECHNICAL NOTES

To provide data required for its official estimates of national income, the National Income
Division has in the past made mail surveys in various fields of economic acitivity.

Because of limited funds, the coverage of these surveys has generally been on a sample
basis. In the 1948 survey the list of lawyers’ names was obtained from a commercial mailing
service having the most complete listing of active'lawyers available at the time. However,
it seems fairly certain that the list was deficient in its coverage of salaried lawyers, although
the deﬁciencfr may well have been compensated for by a disproportionate response from
the salaried lawyers addressed. Unfortunately, no independent source of data exists by
which the possible bias in this respect could be checked.

The original list from which the sample was drawn was divided into two main groups;
namely, American Bar Association members and all other lawyers. Each group represcnted
an alphabetical list of lawyers within each community for each state. The sample was
obtained by taking every eighth name in the entire listing, Questionnaires were mailed to the
sample group of 21,352 lawyers during the period of May 3-12, 1948. Response was voluntary
and respondents were not identified in any way. It is estimated that the usuable returns,
numbering 3,353, represent 18.1 percent of the eligible lawvers who received questionnaires.

Questionnaires were mailed to individual lawyers rather than to law firms as such, but
the individuals were asked to give, for the years 1943-47, inclusive, data on the gross income,
expenses, and net income of the ﬁrm; they were also asked to give their own share of the
firm’s net income, as well as any salary they had earned. In addition, salaries and wages
paid to employees, as well as the number of employees and office rent, were obtained for the
firm. When the returns were later edited, the respondent was allocated the same proportion
of the firm’s gross income, pay roll, employees, rent, etc., as his share of the firm’s net income.

Reliable control figures on the total number of lJawyers in active practice, the number of
independent and salaried lawyers, the number by age groups, or by size of community do
not exist. But information of a relatively reliable nature could be assembled on the propor-
tional regional distribution of lawyers by American Bar Association membership and
nonmembership, and the returns were weighted on this basis.
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That is, the returns were divided into 14 weighting cells (New England—ABA; New

England—non-ABA; etc., for each of the seven regions) and by a random procedure addi-
tional returns were duplicated—merely by assigning integral weights to the selected returns—
to bring each of the 14 cells up to the proportion of returns required by the control figures,
No returns were discarded in the weighting process. The net effect of the weighting for all
lawyers was as follows: mean net income before weighting, $8,037—after weighting, $7,532;
median before weighting, $5,997—after weighting, $5,698.
._The above differences appear to be due chiefly to the membership-nonmembership weight-
ing. Although only 19.8 percent of all lawyers were ABA members in 1947, about 29.8
percent of the returns were from this group. The mean net income of all ABA members
in 1947 was $12,364, whereas for nonmembers it was $6,341. (The corresponding medians
were $9,288 and $5,126, respectively.) For independent laywers alone, the ABA mean was
$12,976, the non-ABA $6,075. (The medians were $10,048 and $4,504). For salaried lawyers
the ABA mean was $11,004, the non-ABA $6,822, (The medians were $&,242 and $5,760.)

State Income Payments
(Continued from page 17)

Only in Oregon of the Far Western States was income ex-
pansion as large as the national rate of 20 percent.

The relative income decline of the Far West in recent
years is of particular interest because of the region’s long-
term uptrend in total income payments. From 1929 to 1948
the share of total income received by the Far West increased
one-third. This stemmed from substantially above-average
gains in nearly every type of income and from very large
population growth.

The relatively small increase of total income in the Far
West in 1947 and 1948 reflected less-than-average gains in
most major income sources. In 1948, total income and
population in the region increased by about the same pro-
portion; per capita income showed no increase, in contrast
to the 7 percent advance nationally. Most striking in this
regard is Nevada’s record. From 1947 to 1948 total income
in the State rose 6 percent, population increased 18 percent,
and per capita income dropped 10 percent.

In California, which dominates Far Western income move-
ments, 1946—48 increases fell considerably short of the
national average in nearly all major categories of nonfarm
income. Over the 2 years agricultural income declined 11
percent in the State, whereas it rose 25 percent on a Nation-
wide basis.

Within the broad area of the economy covered by State
unemployment insurance laws, aggregate earnings advanced
from 1947 to 1948 at a lesser rate in California than in the
country as a whole. Total employment, however, increased
by a slightly larger proportion in the State than nationally.
Reflecting these divergent wage and employment move-
ments, average earnings of employees showed considerably
below-average advances in California, both for total covered
employment and most industry divisions. The lag was most
pronounced in the trade and service industries. ' In the
latter it stemmed mainly from developments in the State’s
large motion-picture production industry, in which both
employment and average earnings were reduced from 1947
to 1948.

That the recent level of employment in California has been
maintained relatively well is evidenced also from data for
manufacturing. From December 1947 to December 1948
total factory employment declined 2 percent on a Nation-
wide basis, but showed little change in California. In the
first 5 months of 1949 employment in manufacturing was the
same in California as in the corresponding period of 1948,
whereas for the country as a whole it was 6 percent lower.



